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THIRTEENTH YEAR 


THIS TRADE MARK 


on malleable or steel chains 
arantee of Superior 


Philadelphia 


Seattle—Link-Belt & 


Waterous Engine Wo 


Belting 


Is Your Gu 


Quality 


Large stocks carried by the Link-Belt and Dodge Products Co., 


at Seattle and Portland 


Chicago 


January, 1916 


JANUARY-—ToRoONTO-1916 


in material, design and workmanship. 
Look for it on every link. 


LiInK-BELT COMPANY 


Indianapolis 


Toronto—Canadian Link-Belt Co,, Ltd.—1189 King Street West. 


Dodge Products Co., 580 Ist Ave. South. 


td.— Vancouver, 
tks “o., Ltd.— Brantford, Ont. 


Portland, Ore.—Link-Belt & Dodge Products Co.,—14th and Lovejoy Streets. 
A. R. Williams Machinery Comzany, . 


B.C 


J More = 
\ Weld “™ 


25% 


25% (ween = 


WINNIPEG 


“Electric- Welded Boom Chain 


_All styles 


All sizes 


25% f More 


\ Wear 


Sold 
by 
Jobbers 


“Dreadnought” Steel Loading Chain 


Weight 
100 Feet 


So. Yak 


16 60 Ibs. 
14 80 lbs. 
13" 90 Ibs. 
110 Ibs. 


as 12 


;? 


Proof Test 
2200 Ibs. 
2500 lbs. 
3500 Ibs. 
4500 lbs. 


Breaking 
Strength 


4550 Ibs. 
5000 Ibs. 
7000 Ibs. 
9000 Ibs. 


Guaranteed to pull stiff before breaking and not to break at weld. 


McKinnon Chain Company 


St. Catharines, Ont. 


RUBBER GOODS 
FOR LUMBERMEN 


Our long experience in the making of Rubber Belts enables us to specialize 
on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 


TORONTO 


for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
—$<$—_—_———_ will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


1 One or more of our twenty brands of Fire Hose will be found, not only 
Fire Hose in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. é 


Gutta Percha & Rubber, Limited 


MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON 
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A eee leather belting made 
from the very best materials in 


the very best way—with a_ surface 


that ‘“‘grips’’ the pulley. 


Ensure Efficiency 4°? 


by using 


A Good Belt .. 2 Good Machine 


If you are proud of the good machinery 
you possess, it is surely a pity—to say 
nothing of poor business—not to get the 
most out of it. 


And you are not getting the most out 
of it unless you use ‘‘Amphibia” belting 
to drive it. 


‘‘Amphibia’ has a surface and flexi- 
bility which make it the most efficient and 
‘‘eripping’”’ belt on the market. 


By adopting ‘‘ Amphibia” belting you 
ensure your machinery working at its maxi- 
mum efficiency; you prevent the loss in 
transmission of valuable—and costly— power 


because you are using a medium of trans- 
mission which is perfectly designed for its 
task; you do away with the expense in- 
volved in the readjustment necessitated by 


‘the ‘‘stretching” of belts; you obviate the. 


cost of renewals, because ‘‘Amphibia” is 
made from the best of butts procurable and 
is tanned in our own tanneries by a secret 
waterproof process which renders the leather 
impervious to oil, steam, water and fumes. 


Your ‘‘economy”’ in buying a cheap 
and common belt to drive a costly and 
high-class machine is a false economy—and 
bad business. Try a sample run of ‘‘Am- 
phibia” and prove it. 


Aoalber like gold bas no substitute. 


TORONTO 


38 Wellington St. E. 


ST. JOHN 


149 Prince William St. 


Goblert Temi 


Tanners and Manufacturers 


For 39 Years Tanners and Manufacturers ot’ 
the Best Leather Belts 


VANCOUVER 


107-111 Water St. 


WINNIPEG: 


Galt Building 


MONTREAL, 511 William Street 
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ke Shevlin-Clarke Company 


Limited 


3 


Fort Francis, Ontario 


LUMBER 1 LATH 


Mec 
Sales Office : | 
417 Union Bank Bldg. _ Winnipeg, Manitoba 


‘R. J. THURSTON AIRD FLAVELLE 


Thurston-Flavelle am 
Lumber Company “™ 


Manufacturers 


High Grade Cedar Products, including 


Lumber, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed ears 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Extra XXX Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


WESTERN LUMBERMAN 


Hoe Pacific Coast Pattern 
Bit and Shank 


The famous Hoe improved Pacific Coast pattern bits 
and shanks are made from the best quality of steel; specially 
tempered and finished to stand up to the roughest work. 
The new improved pattern insures the maximum amount 
of wear and more lasting satisfaction to the millman than 
has ever before been attained. 


The genuine Hoe Chisel Tooth Saw can be operated at 
a lower cost and with more satisfactory results than solid 
tooth saws. They are the best for frozen timber. 


Get our catalogue and prices. 


R. HOE & CO. - - New York 


The following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J.D. McBride 
Agents for Bits and Shanks only. Winnipeg, Man. < Cranbrook, B.C. 


“ MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree that our saws do not break or crumple when sawing, 


and will hold a cutting edge for an exceptionally long time. 

\Ve have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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® Hoffman Bros. Co. ®| 


Established 1867; Incorporated 1904 


804 West Main St., FORT WAYNE, INDIANA 


Attention! 
Mr. Retail Lumberman 


Are you uncertain where to place VENEERS and LUMBER 


your sorting up orders for satisfac- IN THE DOMESTIC HARDWOODS 


ree ANY THICKNESS, 
tory results : 1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) 


1/20 and thicker Sawed Veneers, Band Sawn Lumber 


Do you know our reputation for 


: 5 INDIANA QUARTERED OAK 
uniform goods, prompt shipments (FB) SPECIALTY. _ B 
and ability to handle mixed car cla Be 


Our monthly stock list is a stock list, blotter, calendar combined. Tell us 
ro) OR who is reading it now, and we will gladly mail it to you monthly 
orders? 


You can rely on us absolutely. 


Cedar Fir 


Spruce — Pine 


COUNT THE COST 


of open fires—the risk of property destroyed—the 
expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Adams-River Lumber Co., Ltd. 


Chase, B.C. 


i ae Write for full facts. 
MUSKEGON BOILER WORKS 
Muskegon, Mich. 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West . - : . Vancouver, B.C. 


Telephone—_F airmont 240 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


High-Grade Pine 


We ask Prairie Buyers to remember us when placing orders for Lumber Bee 
every time. ‘‘Satisfaction is our Motto.” 


Fir and Larch Lumber 
Lath and Mouldings 


We have the goods, and can guarantee the quality 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by C, P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Telegraphic Address, BAYNES, B. C. 
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Thos. Kirkpatrick 


VANCOUVER, B. C. 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 


Manufacturer of 


We carry full stock here and make up 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


Prairie Representatives: Ontario Representative: 


Cuddy & Nelson W. J. Smith 


Calgary, Saskatoon, Winnipeg Weston, Ont. 


YOU WANT THE BEST? WE SUPPLY IT! 


te e ? More Solid Leather to the Square 
Genuine Oak Foot than any other Belt WERE 


I T D. K. McLaren, Limited 
B E IN G Montreal - - - 351 St. James Street 
Vancouver - - i 847 Beatty Street 
Toronto - 200 King St. West 


St. John, N.B. - - 64 Prince William Street 
Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Pink’s 


Lumbering Tools sso. 


The Standard Tools Split Maple 
2 Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
- Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co, Ltd. Toronto 


<erpe aoe a — Aas ton paige and Retail Hardware Merchants Thos. Pink Co., Limited, ‘Penbeaes Ont. 


Abbotsford Timber & 
,, Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


y. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


WESTERN LUMBERMAN 


Three of a kind 
that are different 


All of the same kind of simple, honest. construction that stamp 

the Soule Stacker Line as mechanical masterpieces and money 
. . ’ 

makers. That is not our claim but the summary of user’s 


expressions. 3 0 U 7 E 


Simplex Power Edge Stacker: Stacks lumber vertical- 
ly on kiln: cars and when spaced with sticks insures uniform 
drying more rapidly, and the lumber holding its shape. Built 
in two sizes, No. land 2, taking lumber 18 and 24-in. wide, 
respectively. Will stack up to 80,000-ft. 2 day with one to 
three men working, according to amount sent to machine. 


Simplex Hand Edge Stacker: Provides for the same 

i AVY IR DI M NSION rapid, uniform drying as the Power stacker, but is especially 
: desirable where lumber is sorted into grades and lengths. The 

price permits putting one at each kiln room, eliminating the 


use of transfer trucks. One man can stack 15,000, two men 
40,000-ft. a day. with this machine. 


Is Our Particular Specialty 


The Heavier it is the Better we like it 


Simplex Flat Stacker: Adaptable to a large variety of 
conditions in the mill. Stacks lumber up to 8-in. wide, 20-ft. 


We Dress from 1 to 4 Sides up to 


16-in. x 20-in., 60 ft. long, to any height, on cross or end pile trucks. It is pos- 
sible for one man to make this machine stack around 30,000-ft. 
Our grade is positively right, and prices will please a day, and for a load to be taken out and a new one started in 


two minutes. 


Get in touch with us about equipment for your 
individual mill. Truthful, illustrated catalogue 


Timberland Lumber Co., Ltd. sent to interested mill men. 


é a SOULE STEAM FEED WORKS 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. MERIDIAN, MISS. 


Shipment by C.P.R.R., G.N.R.R. or B.C. E.R.R. 


FRANK DARLING & CO. 


1142-1144 Homer St., Vancouver, B.C. 


CAPITAL BRAND 


TAL. m 
ao QUALITY KNIVES CAPITAL 


99 
“High Speed 
Thin Machine Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” | 


High Speed Steel for Lathe and Turning Tools, Ete. 


‘ ) “CAPITAL BRAND” 


Chipper, Barker and Hog Knives for Pulp Mills 


Planer Knives 


Manufactured by 


| The Eagle & Globe Steel Co., Lid. 


Sheffield, England 


g WESTERN LUMBERMAN 


Days of Strenuous Competition in Lumber 


kind of days that demand two things of the Saw Mill operator; that costs be kept down and that production, quality 
-,be kept up. Those two things were never accomplished by the use of cheap saws. Time and Labor are big 
mds Saws are the greatest conservers of these two forces that there ever were in the line of Saws. Insist that 
aws be operated in your mill; Bands, Circulars, Resaws, Gangs, Edgers, Slashers, Shingle Saws; also Planer Knives, 
High Speed Steel. Write for catalog. 


SIMONDS CANADA SAW COMPANY, LIMITED 


ST. JOHN, N. B. MONTREAL, QUE. VANCOUVER, B. C. 


“HAMILTON” HUSK FRAMES 


Made in _ different 
sizes to suit all require- 
ments. Frames are all of 
cast iron, of heavy section 
throughout, planed on top 
and bottom with boxes 
lined with high grade bab- 
bitt. Mandrels are excep- 
tionally large of forged 
steel with forged collar, 
and the guide is the fam- 
ous Parkhurst steel saw 
guide with steel splitter. 


We manufacture a com- 
plete line of sawmill machinery. 


William Hamilton Co., Limited 


Peterboro, Ontario 


AGENTS :— 
J. L. Neilson & Co., Winnipeg, Man. 


Geo. H. Jameson, Vancouver, B. C. 


WESTERN 


J.C. McLaren Belting Co. 


p Limited 


-Manufacturers TH E 
See ACCEP 


Reliable LEATHER 
BELT 


Belting is Or 


7 To-Day 
QUALITY 
_ Never Varies x a 
stT YQ 


55 Years in the 
Market and 
STILL 
WE LEAD 


MONTREAL ToRONTO 


WINNIPEG Ex EA 33 


nd Factory: Beaumont Ave., MONTREAL 


Please note the initials of this Company 


A. S. Galbraith Co., Ltd. 


‘| 603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 


QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


Exclusive Sales Agents: 


B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


LUMBERMAN 


Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. 


Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


FOUR MODERN MILLS 


GEO. CRADOCK & CO. 


LIMITED 


169 Cordova Street VANCOUVER, B.C. 


_ Wire Rope Producers 


From the Raw Pigi Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


“GOODHUE BELTS” have been on the market for years and the demand is con- 
tinually growing. This combined with the scores of repeat orders that we are 
constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 
any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘‘cling’’ on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
‘EXTRA,’ “‘STANDARD” and “ACME” Waterproof 
Belts which are made to suit the varying conditions of use, 
all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
1142 Homer Street, Vancouver, B.C. 
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ester [umberman 


Representing the Lumbermy and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Hueu ©. MacLean - - - - President 
302 Travellers’ Building, - - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 

J. V. McNavutry, Editor and Asst. Man. 
80 Hutchinson Block 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


Tl 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The truly remarkable improvement 
Wanted—Abundant that has been wrought in the fortunes 
Confidence of the lumber industry within the 
space of a very few weeks is a con- 
vincing demonstration—if one were needed—of the absolute depend- 
ence of every branch of industrial activity upon the fruits of the earth. 
The farmer is king because he alone is the great producer of the new 
wealth that is yearly required to lubricate the wheels of progress. 
This year Mother Earth has proven extraordinarily kind at a critical 
time in blessing the labors of the prairie husbandmen with a harvest 
of unexampled size—the equal of two ordinary crops, as a matter of 
fact. Better still, the grain is selling at enhanced prices owing to 
war conditions. It is conservatively estimated that the farmers of 
Alberta, Saskatchewan and Manitoba will realize the colossal sum 
of $460,000,000 from the sale of all grains. Some lubricant! 

The circulation of this new wealth is bound to produce an abund- 
ant prosperity that will first permeate and revivify every branch of 
industry in Western Canada, and will gradually make itself felt in 
the older portions of the Dominion. We leave to financial experts 
and lovers of statistics the interesting calculations that are possible in 
the case, and will confine ourselves to the effects of the tremendous 
crop upon the lumber industry in particular. As a result of rather 
lean harvests in 1912, 1913 and 1914, the prairie farmers were able to 
do very little building, yet during the two first mentioned years the 
lumber industry prospered owing to the great amount of construction 
work in the cities and towns. The pricking of the real estate bubble 
found the larger centres overbuilt and the farmers not yet in a posi- 
tion to make up the deficiency. Then came the outbreak of the war 
and real hard times for everyone connected with the manufacturing 
and marketing of lumber. The only ray of hope visible at the time 
was that the harvest of 1915 would prove an abundant one. 

This hope is now realized—the yield has been truly phenomenal, 
and in itself is sufficient to bring about a new order of things through- 
out the entire West, as stated. But in addition other favoring in- 
' fluences have been paving the way for a period of prosperity the like 
of which has heretofore not been experienced by our lumbermen. 
Atop of the sum of nearly half a billion dollars accruing from the 
prairie grain crop we are told that war orders for munitions and manu- 
factured goods of various kinds amounting to other hundreds of mil- 
lions of dollars have been placed in Canada by the Allies, and as evi- 
dence of this we know that a number of Western factories, foundries 
and machine shops are operating overtime on some of these contracts. 
We know that throughout the entire Dominion trade in general is 
improving at a very rapid rate, and that already many Eastern supply 
houses have their output for the year sold ahead. Evidences of the 
tremendous business revival that is at hand are so numerous and so 
plain as to requiré little elucidation. 

The great opportunity for our lumbermen lies in the fact that for 


the first time in years the prairie farmers will have plenty of money 
at their command, and that in the interval they have been stinting 
themselves—most unwillingly—in the purchase of material for new 
dwellings, barns, sheds and other outbuildings. The volume of busi- 
ness possible to be done is—like the grain crop—almost incalculable. 
What is needed is confidence and salesmanship on the part of the 
retailer and more publicity on the part of the manufacturer. ‘The 
withdrawal of advertising by many of the mills following the declara- 
tion of war undoubtedly had an injurious effect in impressing the 
prairie trade with the desparate condition of the B. C. lumber industry. 
What is needed now is the display of an abundant confidence on the 
part of every lumberman and lumber dealer—the spurious note will 
quickly be detected by the public, with the result that the prosperity 
in sight may be seriously impaired. 
: x ee ce 
ach day that passes serves to bring 
The Transportation home more forcibly to the minds of 
Problem British Columbia lumbermen the re- 
grettable position in which they find 
themselves owing to their inability to take advantage of the foreign 
demand for forest products. The sole deterrent is the lack of shipping 
—on the scarce side since the opening of the war, the dearth has been 
pronounced since the closing of the Panama waterway by slides. Par- 
ticularly unfortunate is this catastrophe—for it is no less—in view of 
the likelihood that months may pass before traffic can be resumed. 
In the meantime vessels bound for Pacific Coast ports will have to 
take the Magellan Straits route, thus doubling the length of the voy- 
age and the time consumed in making the passage. With these 
drawbacks, coupled with high freight rates for shorter voyages in 
Atlantic waters, it is very probable the shipping situation will be- 
come worse before it is better. 

Realization of the situation facing the export branch of our lum- 
ber industry has already had the result of stirring up a beneficial 
agitation to find a way out of the difficulty. The Boards of Trade of 
Vancouver and other Coast cities are co-operating with the lumbermen 
in the matter, and the Dominion and provincial governments will 
shortly be approached in connection with a tentative scheme for the 
creation of a British Columbia fleet of lumber carriers. The proposi- 
tion favored was forecasted by the Western Lumberman in a recent 
issue. It contemplates the speedy construction of from twenty to 
thirty wooden schooners fitted with auxiliary power, and possibly 
three or four steel steamers to be added later. The cost is to be 
financed by the sale of bonds guaranteed by the provincial govern- 
ment, which will hold the vessels as security and exercise a certain 
control over their movements. To provide a fund for operating and 
emergency expenses it is proposed that a sum of at least $350,000 be 
raised by means of stock subscribed to by lumbermen and prominent 
firms in other lines of industry, who will be repaid from the heavy 
earnings of charter money as soon as part of the fleet is placed in 
commission. A powerful selling organization is also contemplated 
as a necessary adjunct to the shipping scheme, its mission being to 
find markets for lumber and return cargoes for the vessels when pos- 
sible, the idea to be kept in mind being the building up of the trade 
of the province and the Dominion by. promoting an interchange of 
products with other countries. 

In the opinion of Mr. Eric Hamber, managing director of the 
Hastings Mull, the largest and oldest lumber exporting plant in 
British Columbia, the problem of securing tonnage and of establishing 
for the province a permanent mercantile marine of its own is the 
greatest question now before the lumber industry. Great markets, 
he points out, are already in existence in Australia, South Africa and 
the Orient, and still larger markets are looming up in the United 
Kingdom and Europe, but the ships are lacking for conveyance to 
the markets. 

“At the present time,’ Mr. Hamber points out, “there is not a 
single vessel in the lumber carrying trade registered from British Col- 
umbia, in spite of the fact that ours is both a lumber producing and 
maritime province. We have to trust to foreign countries to carry our 
products across the ocean to our markets.” While there were a few 
lumbermen who were financially able to assist in the forming of a 
merchant marine, the proposition was essentially one requiring goy- 
ernment assistance at its start. He would not favor government own- 
ership of vessels, although that would be better than having none at 
all. The shipping trade, however, required individual: initiative in 
order to carry it on with success. A government guarantee of bonds 
would probably solve the financial difficulty. 

Mr. E. J. Palmer, general manager of the Victoria Lumber & 
Manufacturing Company’s mills at Chemainus, is another prominent 
lumberman who holds that the future of the industry in this pro- 
vince is bound up in a vital sense with a settlement of the transporta- 
tion problem with the aid of a home-owned'fleet of lumber carriers. 
Mr. Palmer said recently, “The closing of the Panama Canal could 
not possibly have occurred at a more inopportune time for the pro- 
ducers of British Columbia, inasmuch as they were assured of large 
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Associations and Their 


eason or other 
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s orders from Europe, due to the needs of Great Britain 
es. Then there is he question of our trade with Aus- 
: Chi South Africa and the West Coast of 
‘he shipping problem is one fraught with a great 
ties, but I am hopeful that it will be solved within a 
period and the industry relieved from a disability which 
& o int lerable ¥ 
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The convention season is again draw- 
ing near. The first of the season’s con- 


Vembers ventions is the annual meeting of the 
; Canadian Lumbermen’s Association, 
e hel conjunction with the annual meetings of the 


restry Association, the Commission of Conservation and 
adia ciety of Forest Engineers. These meetings will be 
Ottawa from January 18 to 20. Following this comes the 
neeting of ane a Sexe ee Lumbermen’s Association. 


meeting of the W estern Retail Lumbermen’s Asso- 
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is always looked forward to by its members, for the different 


ing the year in the retail lumber trade are critically sur- 
uggestions are offered to the officials directing the affairs 
ciation ; ideas are interchanged as to how to make the asso- 
re valuable to the lumber trade, and so forth. 
ation whereby it is possible for the members of any 
le to come together to discuss their troubles and exchange 
vs is of great value to that trade. Many people have saved 
ly by taking their troubles and discussing them with some- 
i business as themselves. 


Same ine ¢ 
association there are “members” and “members.”” Some are 

’ others “critical.” The active member is one who joins the 
stays by it; helps it in every way; attends the annual 


gs and gives the other members the benefit of his experiences. 


ng but praise for the active member, so we will leave 
deal with the other class. 


he critical member is usually a member of your association when 
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age to be one, and is equally ready to criticize or 


-cording to chal ‘environment in which he is placed; that is to 


e be with a man who is not a member, and probably for 
cannot become a member, he is ready to run 
issociation provided the other fellow has money to spend 


ds carried by him. 


‘lass of critical member is the man who joins an asso- 
hi npetitor is a member, and who does not care 
1ead of him. 
‘obably the most important type of critical mem- 
vho, when approached on the question of becoming 
- association, listens to the arguments put forward 
ahies the fact that they are sound; considers 
a member; hands out twenty-five or fifty dol- 
es, and promptly proceeds to mark it on his books 
ling of “charity,” or some other such heading. 
nsiders his membership in an association as one of 
les of being in business—a graft; such as he considers 
he usually considers advertising a graft, or, to refine 
. ary evil.” He will hand out an adver- 
embership in his association rather than spend 
ng out whether he will receive value for the money he 
not. He is usually a most important individual, that 
tion. In any case, it would seem that his time 
Is willing to pay out an amount of from 
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r the privilege of getting rid of an indi- 
ime. 

economy, you should be an active mem- 

You may hear how one of your members 

u yourself thought of trying. The points 

nt to you, as well as the time and ex- 

by giving you the benefit of his 


id your fees does not discharge your 
expect to get a return for your 


r fell members. ‘The fees 
ing rent for the offices of the 
nd then not occupy it? Then 
and not take advantage of the 
tor 
every retail lumber dealer to 
of the Western Retail 
February 9, 10 and 11. 


nd think how it would help 
ring one prospective new 

i service that have been 

ich have been conducted with 


a view to the greatest possible efficiency at a comparatively small 
cost. Some of them are -—Advertising service, plan book system, 
architectural advice, and legal departments. All of these forms of 
service are offered at much less cost to the individual association 
member than he would have to pay for the same service as an indi- 
vidual dealer outside of the association. They afford a reason why 
every eligible dealer who is not an association member should at once 
get into the fold, and why every member who has not taken full ad- 
vantage of it should improve his effectiveness as a business man by 
taking advantage of the service offered. 

An additional feature of the annual meeting of the Western Lum- 
bermen’s Association is the unique fact that the manufacturers from 
the Coast and Mountains will be in attendance during the session. 
Addresses will be delivered by prominent lumbermen Re the two B.C. 
manufacturers’ associations, as well as from various officials of the 
Forest Branch of the British Columbia Government. Local lumber 
dealers will also give talks on subjects of practical value to the retail 


trade. 
x * *K 


Rarely in the history of the British 

B. C. Shingle Industry Columbia shingle industry have pros- 

in Good Shape pects been quite so good as those pre- 

vailing in the opening month of 1916. 

Undoubtedly better business is in sight for the manufacturers— actu- 
ally visible, and not anticipated. 

In former years our millmen always experienced a slackening off 
in orders in November, followed by a further shrinkage in December 
and January, when zero point was reached. As business fell away 
the mills went on operating, filling the few orders received and piling 
the balance of their output in their storehouses. As these became 
filled the millmen would close down until signs of spring beyond the 
mountains began to produce new business. But this year things are 
vastly different—orders have kept coming in, and are still coming, 
just as though summer weather prevailed everywhere and winter was 
unknown. The result has been that instead of the mills filling up 
their storehouses and closing down, they have shipped all of their 
cut to date and have orders booked ahead to take care of their pro- 
duction well on to the time of the usual revival of spring business. 

Some small advances have been made in prices at intervals, the 
process being much like pegging up the bar in a pole-vaulting contest, 
but the buyers are still getting over and with something to spare. 
Under the circumstances it would seem to be unwise for manufac- 
turers to take on much business in advance just now, as the condi- 
tions noted above are likely to justify a substantial advance to really 
profitable figures as soon as spring buying starts in real earnest. 

The cause of this welcome change in the shingle situation is the 
natural result of the wave of prosperity that is spreading over the 
entire American continent. Both Canada and the United States have 
had bumper harvests, both countries are handling immensely profit- 


able war orders, and scarcely a vestige is left of the business paralysis” 


which made itself felt on the outbreak of hostilities. It is now ap- 
parent that whether the war lasts one year or two years longer this 
continent will prosper—we will have trade as long as the war con- 
tinues, and possibly more trade when it ceases. 

The changed outlook for the shingle industry is decidedly cheer- 
ing. For the last couple of years the manufacturers have been strug- 
gling to hold their connections, retain their. employees, pay interest 
and taxes and keep afloat. All have not been successful—a number 
were forced into liquidation, and some that have survived, when they 
come to write off depreciation at the end of the financial year, may 
find that their supposed margin has disappeared. Sawmill and shingle 
plants depreciate very quickly in the British Columbia climate—espe- 
cially those located on the waterfront. 


A Record for Winnipeg 


The huge crop of Western Canada has made itself felt in the 
bank clearings at Winnipeg, for the clearings for the month of 
November are a record in the history of the city; while in the | 
whole of the Dominion, Winnipeg stands only second to Montreai 
in the amount of bank clearings for last month. Winnipeg’s clear- 
ings were $245,962,656, while those of Montreal were $282,487,024, 


the clearings of Montreal being $81,083,995 over the same month 
last year, and of $38,092,250 over November, 1913. 


The bank clearances of Winnipeg for November were: 
Year Clearings 
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Awarding of Shell Box Contracts 


The disclosures of improper letting of contracts for shell boxes 
by the late Shell Committee, which were published in the Canada 
Lumberman & Woodworker recently, have been instrumental, to- 
gether with disclosures of irregularities in connection with contracts 
for shells, in bringing about the removal of the Shell Committee and 
the creation of an “Imperial Munitions Board” appointed by the 
British Government to take care of the shell and shell box contracts 
in future. Referring to this situation, the Canada Lumberman in 
its issue of December 15th again discusses the subject as follows :— 

“Concerning the dead one should say nothing but what is kind, 
and we suppose that to some extent this is the proper attitude for us 
to take in connection with the Shell Committee. We have indeed a 
striking example of kindly reference to the late Shell Committee in 
the remarks made by Mr. Lionel Hitchins—remarks which have al- 
most the true ring of a funeral panegyric, but which unfortunately 
leave also a great deal to be inferred. Getting down to plain facts 
we have now to record that the British.Government lost faith in the 
Shell Committee, which was an agency of the Canadian Government, 
and decided to supersede it by the appointment of an ‘Imperial Muni- 
tions Board.’ Everyone in Canada who desires to see Canada do its 
share in the war efficiently has been relieved by the change. Under 
the Shell Committee we were going rapidly from bad to worse and 
apparently no one knew how to apply the brakes. Now, we may 
hope that the giving of contracts for shells and for shell boxes will 
be worked out upon a better basis and that we will have nothing 
further of which to be ashamed. ‘That at least is how the Canada 
Lumberman and every good Canadian wants to see things worked out. 


“The composition of the “Imperial Munitions Board’ is interest- 
ing. It has two outstanding features. Its chairman is Mr. J. W. 
Flavelle, head of the Wm. Davies Packing Company,.a man of proven 
business capacity whose appointment may be considered as an out- 
come of the demand of decent Canadians for a strong man at the 
head of such an important body. The deputy chairman of the Board 
is General Alexander Bertram who was formerly chairman of the 
‘Shell Committee. Until we have seen the actual and successful work- 
ing out of the new Board we will not be able to feel that General 
Bertram’s appointment was wise. It was against General Bertram’s 
anomalous position as chairman of the Shell Committee and as head 
of one of the great munition producing firms accepting contracts from 
the Shell Committee, that much of the criticism was directed. The 
situation was in itself one of the chief causes of trouble. All of the 
dealings of the Shell Committee with General Bertram’s firm may 
have been clean and above board, but no man and no Government in 
Canada ought for one moment to countenance such a conflicting com- 
bination of interests in the chairman of a Shell Committee. From 
the very first, General Bertram’s interests as chairman of the Shell 
Committee must have been contrary to his interests as head of a 
large shell producing firm. We cannot, therefore, bring ourselves to 
believe that the inclusion of General Bertram as deputy chairman of 
the Imperial Munitions Board is either wise or excusable. 

“Tn addition to Mr. Flavelle, and General Bertram, the Imperial 
Munitions Board is composed as follows:—Hon. David Carnegie 
(member of the former committee) ; G. H. Dawson, of Victoria, B. C.; 
C. B. Gordon, head of the Dominion Textile Company; J. A. Vaillan- 
court, president of the Bank of Hochelaga, and E. R. Wood, a well- 
known Toronto financier closely connected with the MacKenzie and 
Mann interests. Sir Sam. Hughes is honorary president of the Board, 
thus supplying the connection between the Imperial Government, the 
Canadian Government and the Munitions Board. 

“In spite of our wish to say nothing unkind about the dead, we 
find ourselves obliged to make slight reference to the shell box matter 
because, since our last reference to it, official excuses have again 
appeared in print the object of which was to discredit what we have 
had to say and to question our motives in saying it. We think that 
the sincerity of our motives, the correctness of what we said and the 
necessity for saying it, have all been well vindicated by the action of 
the ‘British Government in superseding the Shell Committee by the 
‘Imperial Munitions Board.’ The attempts to excuse itself which 
were made by the Shell Committee were very feeble and call for only 
a little comment. None of the criticisms we offered have been re- 
futed. Instead, the Shell Committee has sought to discredit our mo- 
tives and to give the impression that we have political affiliations or 
other inducements to dictate our course. In more ways than one, the 
opposite to this is the case. That our motives are selfish is to some 
extent true, as we desire to see our friends who are well equipped 
for the production of shell boxes get the contracts instead of firms 
that are not equipped. We have been urged to take this course, how- 
‘ever, chiefly by the unselfish desire to see Canada’s reputation pro- 
tected against the profiteer. 


“The Imperial Munitions Board has inherited a great task from 
an incapable predecessor. It has not only to look after the securing 
of munitions and munition cases, but to restore confidence in the way 
in which the business is being handled. We sincerely pray that it 
will be found equal to the task.” 

In the same issue the Canada Lumberman and Woodworker pub- 
lished under the heading “The Story of a Shell Box Contract” the 
following facts in regard to a case which it enquired into fully :-— 

“In a certain Ontario town, which for the time being shall be 
nameless, a lumberman who operates a planing mill endeavored by 
correspondence to secure a contract for the production of shell boxes. 
He wrote to the Shell Committee and received, like so many other 
lumbermen, a reply to the effect that all available contracts were 
then let. In the same town there is a plant manufacturing a line 
of men’s wear, the owners of which, and many of the employees, 
are staunch Conservatives. One of the employees, who has been 
engaged for many years with the company, and has risen to the 
position of a shipping or packing clerk, thought that he had a fair 
chance for getting a contract for shell boxes. He had no plant, how- 
ever, and no experience in this kind of work, so for a time he was 
at a loss as to how he should set to work to get a contract. About 
that time he met an acquaintance who knew something of the busi- 
ness and he asked him what he should do. He was told that if he 
wanted a contract the only way it could be obtained would be by 
going to Ottawa and seeing the Shell Committee. He followed this 
advice, went to Ottawa, waited his turn for’ two days and returned 
with a contract. 


“The next thing to be done was to produce the goods. Work 
was immediately started upon a small plant. This was constructed 
quickly enough, being a frame building of two storeys. Machinery 
was obtained and installed, and before long the plant was turning 
out boxes. The cost of the plant was in the neighborhood of $5,000, 
including building, equipment, etc. The plant has been running 
night and day since it was ready for operation, and quite recently 
finished shipping the stock covered by its first contract. Early in 
December a further contract was secured for a good amount of 
boxes, considering the size of the plant. The firm is going ahead 
now upon this order. ; 


“One of the important facts in connection with this affair is that 
the man who secured the contract would not naturally be considered 
by ordinary business men as of sufficient financial standing to obtain 
the necessary credit for the erection and equipment of such a plant, 
or for the purchase of the lumber required. ‘The inference is that 
his employers have backed him up in the undertaking, thus estab- 
lishing his credit. The name of the man who has the contract does 
not appear in Bradstreets, because formerly he has not had any busi- 
ness of his own which called for a financial rating. In short, the 
case is one of a contract being let to a party without plant or equip- 
ment, without previous financial standing, without experience, with- 
out everything that is essential in such cases, except some knowledge 
of how to.get the contract. The giving of a contract to a party like 
this could only be justified under one condition, namely, that every 
other available plant in Canada was already producing shell boxes 
to’its utmost capacity. The only experience this man could pos- 
sibly have had from a practical point of view in connection with 
boxes was that secured in the course of his daily occupation of pack- 
ing goods for his employers. We have made enquiries, however, 
and find that his employers make most of their shipments in card- 
board boxes and that such wooden boxes as they are using are secured 
in shook form and are nailed together at the plant when required. 
There is nothing whatever in this kind of work that would fit a 
man to understand the practical end of making shell boxes. Yet 
a shipping clerk has been able to secure contracts while men with 
good equipment in the same town have been unable to do so. 


“One would have expected that after securing this contract the 
man would have devoted his time to carrying it out, but apparently 
this is not necessary, for he still retains his former position as a 
shipping clerk, and whenever possible spends his spare time at the 
shell box plant. The Shell Committee stated that their policy had 
been to spread these contracts out among the ‘little fellows’ as much 
as possible so as to do the greatest amount of good, and we were 
at a loss for a time to understand just what this meant or what its 
real object could be. We think we understand it fairly well now.” 


The retail lumber merchant should capitalize his location, his 
personality, and good will. Some retailers we know really make 


the above liabilities in place of substantial assets. 
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A budget of comment on men and things of moment presented in the 
interest of our readers, independent of party politics 
and with malice toward no one. 


r th 


Canada for the first time in her history is selling more than she buys. 
I spells prosperity. The war is costing a lot of money and its conclusion 
promises to find this Dominion deeper in debt than ever, but with more money 

its debts than ever before. 
x x * 

That Sir Robert Borden expected more from his Shell Committee goes 
wit t saying. It is whispered that in the interview with F. P. Jones, the 
Premier scoffed at the idea that shells could be produced at the price quoted 
in Mr. Jones’ tenders. But when the latter came back by posting a marked’ 
-heque so large that it left no room for argument the days of the then Shell 
Committee were numbered. And recent Ottawa despatches indicate that: Mr. 
Jones has gathered in about $7,000,000 worth of these new contracts. Also 
he has the satisfaction of having been a real benefactor to Canada and to the 
Emy ire 


* * ca 


Every cabinet must have its 
The former are supposed 


of Canada is too much politics. 


» builders as well as its nation builders. 


rt) ence 

keep the party in power, while the latter do their work. But history 
shows that nearly every government Canada has seen has gone down to 
efeat because of the crude work of some of its “practical politicians.” On 


ther hand the late Sir James Whitney adopted as his policy a blunt -story of his interview with the Premier re the shell game. 


Coming as it did 


honesty that apparently cared not who it huffed or hurt. 
f I olitical trickery that finally resulted in the downfall of the Ross 


after the p 

Government it was refreshing. Perhaps, after all, honesty is the best politics. 
* * * 

And it is something more than a rough guess that the practical politicians 
ad a finger or two in the shell game. It will be noticed that the shell com- 
tee was made up of a harmless board of a couple of manufacturers and a 
atch of government employees. The manufacturing members would prob- 
ably not be too inquisitive as long as certain factories got their share of the 
ntracts and the government employees could be depended on to do pretty 
s they were told. With this combination, a certain secrecy and an 
expressed desire to spread the contracts so as to cover a commercial depres- 
sion caused by the war, it was an easy matter to place the contracts where 
would do the most good. Most of those contracts were given to the 
ws. Men with big propositions were given no encouragement at 
Ottawa. One responsible man who made a proposition to enlarge and equip 
an already large factory and turn out shells in quantities was turned down 
‘ ‘ a e from Ottawa itself emanated the cry “Big contracts for 
ells are ng given the United States firms. Why can’t Canada get 


if this cry was started simply to cover 
parcelled out among the favored few 
ne from $2.90 to $5.15 for machining a dollar’s worth of 


people are asking 
rders were being 
just as soon as the British Munitions Board was assured of: 
lls at reasonable prices we find half a billion dollars 


ng talked of for Canada. Somebody apparently has a lot of 


= = « 
r served by the Shell Committee in regard to contracts 
not tied up with conditions that bring the blush 
ery Canadian cheek. Prominent manufacturers who wished to 


allowed to see the plans and specifications. 
ret Car an trade paper that wrote to the department for the plans 


but was told that 


the committee considered 
And at 
Montreal a German representative of a 


hould be published concerning them. 


who not only had full plans and specifica- 
ition concerning them. Was it the policy 
who possessed this information so long 
ight possibly put in tenders? 
* * * 


while 
were dying in the 
that the 
the other day a man 


nd trafficking was carried on 


while men 
ght reasonably conclude 
r profit In France 

heavily fined and sent to jail 


offender woulc 


probably be given a life 


emned to 


an Honorary Colonelcy. Such 


But the strongest criticism offered is that while the committee award 
the contracts the general business therewith is in the hands of the officials 
of the department. Just an instance to show how this works out. One call 
for tenders for a contract amounting to between $75,000 and $100,000 was 
issued that left but two clear days for figuring. As it was necessary to get 
in touch with the mills regarding necessary materials some of the biggest 
concerns in the country did not attempt to put in a tender. 

* * * 


Now we all know that departmental officials are above suspicion. They 
may have social ambitions and be a bit pressed for ready cash when the 
monthly bills come in but nobody would ever think of their being in collusion 
with a tenderer to whom the short notice given other concerns would be an 
advantage. But government officials have to do what they are told, and, 
if it should ever occur to a practical politician that these contracts had vote 
catching qualities it is not hard to imagine just what might happen. The 
trick of holding back specifications, on occasion, is an old one. 

* * * 


It was the duty of Sir Robert Borden to see that the Shell Committee, 
which was to have the handling of millions in contracts, was composed of 
men in whom the public could place the utmost confidence. What could he 
expect but suspicion when he appointed as that committee a manufacturer of 
shell making machinery, two seekers after shell contracts and a bunch of 
government employees? There were competent men in Canada, men with 
the necessary experience and businss ability and who are not in line for con- 
tracts who could have been secured for the work. Why did not Sir Robert 
appoint them? On whose advice did he make his selections? 


* * * 


When Britain was placing large orders for shells in the United States 
and Canadians were asking why parts of these orders were not placed in 
Canada, why was it that big manufacturers could get neither orders nor in- 
formation concerning orders? 

* * * : 

At the request of Sir Robert Borden, Mr. F. P. Jones, of the Canada 
Cement Corporation, has come forward with a sort of blanket denial of the 
According to Mr. 
Jones’ statement, Mr. Thomas was not present at that interview, nor did he 
threaten to make a statement to the press if his tenders were not given pro- 
per consideration. He admits, however, that Sir Robert sent him to Mr. 
Thomas, and to ensure him due consideration in that quarter called up Lloyd 
George’s representative and arranged the interview. In a note to the Ottawa 
Citizen Mr. Jones further states that at the intervitew arranged by the Premier 
Mr. Thomas informed him that tenders would be called for. - 

* * * 


It would appear from the above that Mr. Jones is not taking the public 
entirely into his confidence. He neglects to mention why it was necessary 
to call on the Premier and later attend a Premier-arranged interview with 
Mr. Thomas in order to acquire the valuable information that tenders for 
shells would be called for. ) 

* * * 

He also neglects to mention whether he had‘first been to the Shell Com- 
mittee with his proposition. Of course, if he had, it might be necessary to 
further explain why it was necessary to go to either Sir Robert Borden of 
Mr. Thomas in search of such valuable information as he received. Were 
not the Shell Committee representing Canada in regard to the purchase of 
shells? Were they not giving out information in regard to the asking for 
tenders? Were they not using their every endeavor and their undoubted 
business ability to secure for the Empire the munitions she needed and in 
the cheapest market? Apparently not, for Mr. Jones, according to his own 
statement, had to go first to the Premier and then to Mr. Thomas before he 
could discover that tenders were to be asked for. But please note the grateful 
sequel: “Our company again tendered, and, I am pleased to say, got business 
at the prices tendered by us.” 

* * * 

Those little words “again tendered,” are an indication that previous to 
his interview with Sir Robert and Mr. Thomas his company had been in the 
field for shell contracts. Why doesn’t Mr. Jones go a little further and tell 
the public why his other tenders had been turned down, and why he found 
it necessary to go over the heads of the Shell Committee before his tenders 
received the considefation they merited, and his factories. the orders subse- 
quent events show they were entitled to? 

* * * ( 


Mr. Jones also makes a rather complicated denial of the statement that 
contracts had been let at prices higher than those quoted in his tender. Let 
me quote the extract from his note. “The article states: ‘Shell contracts were 
let at prices higher than those tendered by the company which I represent.’ 
As far as I know this is not correct. When we first tendered I believe no 
orders were placed.” 

It is easy to believe that the orders had not been placed when Mr. Jones 
first tendered. But from his own statement it is quite evident that this tender 
was turned down. Neither were the orders placed before his second tender 
went in, after his two momentous interviews. But will Mr. Jones deny that 
before those interviews tenders had been accepted by the Shell Committee 
and sent on to Lloyd George for approval ? Of course, no orders could be 
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placed till the British Minister of Munitions approved. And will Mr. Jones 
deny that he is now making part of those munitions at a price lower than the 
tenders accepted by the Shell Committee? 


* * * 


This column admitted on the start that it was impossible to get sworn 
statements. It is so still. Consequently, it is impossible to be exact as to 
details. But the essentials of the story of the breaking up of the shell game 
have yet to be denied. The interviews between Mr. Jones, Sir Robert Bor- 
den and Mr. Thomas took place. They were followed by the disappearance 
of the Shell Committee. A report was sent out from Ottawa that all muni- 
tion contracts had been cancelled. A competitive system of tendering re- 
placed the old haphazard system. And big firms got contracts who had not 
been able to get even information concerning them before. 

* * * 

It is in no spirit of cavilling criticism that those facts are presented to 
the public. This column has no political axe to grind. It wants neither a 
contract nor an honorary colonelcy. But it would like to see the factories of 
Canada as busy as thorough organization to meet the demands of the Empire 
could make them. Britain is spending one hundred million dollars a week in 
the United States. She is spending twenty-four millions a month in Canada. 
Some people may figure from this that Canada is getting her fair proportion, 
and if you like to figure negroes of the south, the hyphenated Germans of the 
east and the Austrians and Hungarians of the middle west as “population” 
of the republic, perhaps they are right. But, as Mr. Thomas states, Canada 
is entitled to a slight preference. This preference should not show in the 
prices, but in the placing of orders, provided prices and goods are the equal 
of those that can be purchased elsewhere. 

There is not the slightest doubt but that if the industries of Canada were 
organized or mobilized, and their output ascertained, that every factory cap- 
able of turning out munitions could be kept running night and day. Canada 
might just as well be furnishing the Empire with fifty millions of munitions 
a month as the twenty-four millions she is turning out now. 

* * * 

A correspondent writes to ask what Sir Geo. E. Foster and his Depart- 
ment of Trade and Commerce have been doing to improve the opportunities 
offered for the expansion of Canadian commerce by the war and the banish- 
ment of Germany from the markets of the world—Canada at least. And the 
answer comes without a moment’s hesitation. Sir George has been making 
speeches. You must have noticed that if you read the daily papers. Any- 
way, did you ever know him to be doing anything else? That is Sir George’s 
forte. He talks and talks, and it doesn’t matter a continental whether or not 
he knows what he’s talking about. 

* * * 


Some day somebody is going to arise in parliament and ask: (1) How 
many trade opportunities have been developed for Canadian manufacturers 
by the Department of Trade and Commerce? (2) To what extent has trade 
in Canada been developed in the last ten years; how much of this development 
is normal and how much can be traced directly to the department? And then 
Sir George E. Foster will make another speech. 


* * * 


Wasn’t it one righteous man that was required to save Sodom and Go- 
morrah? Doesn’t it look to you as if one straight, honest, non-partisan man 
was required to save the government? Britain has Lloyd George, who has 
made munitions a business tather than a political perquisite. In the United 
States Pierpont Morgan has inventoried the factories and their capacities, 
and the man who can deliver the goods at the right price can get a contract. 
Is it not possible to place war contracts in Canada on the same basis? In 
this time of stress, when the Empire needs the united effort of all its people, 
I hate to be classed with the kickers. 
ery of politics, pull and graft. There are the shell contracts, going to the 
favored few, the shell-box contracts, going to builders of dams, the contracts 
for uniforms going to real estate men, the aged and decrepit horses bought in 
the east, the horses with abnormal appetites for hay in the west, strange tales 
of the Ross rifle and a faint echo from the submarines on the Pacific coast. 
The official investigator, Judge Davidson, a Borden government appointment, 
can't find time to make a report on one before he is hurried off to look into 
something else. 

* * * 

Britain will, as usual, muddle through the war, but whether the govern- 
ment of Sir Robert Borden will do likewise depends on whether it sees the 
error of its ways and finds a strong man to bring order out of chaos and 
reduce to business only this strange medley of business and politics. I 
am not prepared to see this fair Dominion handed over to the party who 
vainly tried to sell its heritage for a mess of Buffalo bologna. But the day 
of reckoning is coming, and Sir Robert Borden, if he would not share the 
fate of the doomed cities of ancient days, had better get busy and find his 
one righteous man—and having found him make him Minister of Munitions. 

* * 

Why should Sir Robert Borden consult Sir Wilfrid Laurier as to the 
terms on which his government can prolong its lease of life? If that Govern- 
ment has been doing its duty no Opposition could bring on an election at 
a time like this without courting sure defeat. If it has not been doing its full 


But wherever you turn it is the same 


duty then Sir Robert should make his explanations to the people and not 
to Sir Wilfrid Laurier. 
* * * 

The bulwark of Conservatism and sometime mouthpiece of the Borden 
Government, the Mail and Empire, gets staidly to its feet to remark: 

“In Canada we know only too well that most makers of munitions and 
furnishers of other war supplies to the Canadian and British governments 
have striven to get large profits out of their contracts. Mr. David Thomas, 
Lloyd George’s representative on munitions, who was in Canada recently, 
said that he had an offer from a Hamilton manufacturer to make a great 
quantity of shells at cost. This was most praiseworthy and in striking con- 
trast to the attitude of the general run of ‘profiteers.’” 

Of course you cannot expect the Mail to go further and tell that the 
Hamilton manufacturer’s offer was not even considered by the Shell Com- 
mittee. Still, an admission such as the above coming from a Conservative 
organ should convince Sir Robert Borden that the mystery surrounding the 
shell contracts is bringing protests from the stalwarts of his own party. 


* * * 


We are also told of a certain man who owned a woodworking plant and 
who naturally looked for, and obtained, a shell box order. When he applied 
for a further contract he was informed the committee were just out of shell 
box orders but they could give him something just as good. Wouldn’t he 
take a shell contract? He was obliging and took it. 

* * * 


Fifteen British journals have refused to accept Ford advertisements. They 
consider the Detroit car an alien enemy and refuse to do business with him. 
But up to the time of going to press not one Canadian paper has developed 
any symptoms of following suit. It is a notorious fact that our Canadian 
newspapers, with few exceptions, fail to recognize that they are under any 
obligation to their readers. They evidently figure that they give him a cent’s 
worth of news for his copper. Beyond that “the public be ————.” The 
feelings of the advertisers are considered generally, and the party to which 
they are proud to belong, always. In other words, their advertising columns 
are at the service of mining stock speculators, oil company promoters and 
any other “bunk” operators who have money to spend. Similarly their edi- 
torial columns are filled with party eulogies and counter-charges against the 
opposing party that are calculated to deceive the public even as the fraudulent 
advertisers calculate to rob it. Is it any wonder that the public is taking 
the press even as its proprietors make it? A newspaper was once a public 
institution. It was a friend that called at the home each morning or evening 
to discuss the events of the day and offer friendly advice concerning them. 
That time is past. A newspaper is now a private business venture. It has 
but one object and that is to make money—or to serve some one party or 
individual. Of course, part of its money making equipment is a certain in- 
fluence with the. public; the latter, however, is considered less of a necessity 
each day and will soon be considered too old-fashioned for the modern journal. 
Of course, there are exceptions—but how many can you name? — ; 

* * * 

The resignation of the reverend editor of The Globe recalls the high hopes 
entertained by lovers of clean politics when, many years ago, it was announced 
that Dr. J. A. Macdonald would henceforth direct the destinies of one of 
Canada’s most prominent dailies. With the prestige of the “cloth,” backed 
by one of the most powerful religious organizations in the world, it was 
surely not too much to expect that Mr. Macdonald would now make himself 
heard in favor of clean government and in defence of his readers—the public. 
The “barnacles’”’ continue to “stick,” however, in comfort, and the public con- 
tinue to be duped with the fox-farm and oil-stock advertisements—just like 
the other big dailies print. It was a splendid harvest that lay spread before 
him, and an efficient organization of harvesters was at his disposal. That he 
neglected to reap even a small portion will ever remain a keen disappointment 
to all honest electors. 

* * * 

The tributes the English representatives pay to the late Shell Committee 
are most touching. It “has met with remarkable success in dealing with a 
difficult task.” “The measure of its success can be gauged by the remarkable 
results achieved.” In. fact it was such a remarkably able and conscientious 
organization that one wonders where those distinguished Englishmen ever 
found the heart to abolish it. But abolish it they did for even if some of its 
members find place on the Munitions Board the latter is a new and entirely 
different body. It is responsible‘to the Imperial authorities whereas the Shell 
Committee was responsible to the Dominion Government. To put it briefly the 
Dominion Government has buried its “war baby” and the fervent prayer it 
murmers over the grave is “May its sins die with it.” 

* * * 
refuse to the country, both 
They want to know why 


But the sins die. Manufacturers all 
Conservative and Liberal, demand explanations. 
certain firms could get contracts while others could not even get their names 
put on the list to be considered. And the manufacturers are entitled to this 


over 


explanation. Many of them spent time and money trying to get contracts 
at a reasonable profit and could not even get consideration of their proposi- 
tions. One man who had the factory and the men waiting for work went to 


Ottawa. Failing there he went to New York to see D. A. Thomas. Back 


from there he again went to Ottawa, hung up his coat and announced that 
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things happened. Not so that 


Did they happen? 


ticeable. Summoning all the influence at his command he finally 
S eeded in getting his name on the list of firms to be considered for con- 
ts. Realizing that he had done his utmost he went home. Shortly after- 


ned that his name had been slipped off the bottom of the list. 


simply wasted his time and money. Is that man entitled to an ex- 

He is \nd his is not an isolated case. 

* x ~ 

demand an investigation. They look not to the Con- 
servative political machine but to Sir Robert Borden for that investigation. 
fee 1e Premier who is a gentleman rather than a politician, has 
sinned against hey know that when next Sir Robert Borden visits 
England he will not want to be pointed out as the sponsor for a Committee 
scattered its contracts like so much political graft, while our soldiers 
cried from the trenches for the munitions they so sorely needed. Sir Robert 


Borden may be deluded by the men he has trusted but he is not the man 
likel idly by while the good name of the Dominion is dragged through 
Sir Robert Borden will act. Sir Robert 
nust act to save the reputation of the country he represents and his 


f a war scandal. 


* ~ * 


One V. Sly who dealt in war supplies without a license is now serving 

a four months’ sentence in an English prison. Would it be infringing on the 
rights of the Munition Board to require Canadians who deal in war supplies 
ensed? In other words, shouldn’t—well say a publisher require a 


license to handle a contract for shells? 
* * * 

hat Canada should give credit to the Empire comes from 
The Thun- 
lerer calculates that in the present year Canada’s exports will exceed imports 
ion dollars and points out that this balance will be at 
credits that may be arranged for supplies to Britain in 
That the suggestion is timely everyone will admit. 
It is not Britain’s war or 
No sacrifice 
s too great to secure that freedom without which material prosperity would 
erely an aggravation. Canada must do everything in her power to help 
I Every bushel of grain, every dollar and 
le of bearing arms must be at the Empire’s disposal till free- 
Igium has been avenged and the German war machine is 
; It is Canada’s part not only to offer every assistance to the 
Motherland but to grasp every suggestion as to how that assistance may best 
ritain a line of credit will provide this young Dominion 
or rather two sensations—pride in being classed among 
reditor nations and pleasure that she is able to financially aid the Old 
i eed. It is whispered that the Minister of Finance will 


London Times and should receive immediate consideration. 


ins are of one mind in regard to the war. 
but a war that involves the freedom of the world. 


a successful close 


sening up. 

” * cd 
Financial Post is among those who think explanations re the abolition 
“There is evidently 
ined. One commission succeeds another without 


be forthcoming. It says: 


given what can be regarded as a satisfactory explanation. 
D ments such as that issued by Mr. Hichens, the British representative, in- 
lay There are, of 
rse, s things that it is not wise to discuss publicly, but as to the supply 
sphere of the Shell Committee’s 
ild appear to be better for the Government 
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es within the 


mind there will undoubtedly remain 
Are our Ministers and 


anges necessary?’ 
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icizing of the Government is no plea- 
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| become case-hardened. It has 
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its resolutions to side-step any and all enquiry into the “educative” work of 
the late lamented shell committee. It is evidently hoping that its work will 
be so covered by the improved methods under which the Imperial Munitions 
Board is working that it will be forgotten. But the charge that the sufferings 
of heroes have been capitalized and made to yield fortunes is one that refuses 
to die. The Ottawa Citizen, which was early in action against the “profiteers,” 
returns to the charge with a statement that for machining 4.5 inch shells the 
Motherland has been forced to pay as high as $6.70 per shell, when the work 
could be profitably done for $2.25 per shell. It also gives figures to show that 
profits on other sizes of shells were proportionately large. What the public 
wants to know is how true these figures are. The public has a right to know, 
and it is going to keep on asking till it finds out. If it does not find out from 
this government it will find out from its successor. 


x * * 


If the Shell Committee had nothing to hide Canadians generally will 
rejoice. They will rejoice to know that the Motherland found in it a body 
of patriots whose every effort was given freely to her aid even as those Can- 
adians have given their sons. They will rejoice to feel that rich as well as 
poor flocked to the colors prepared to lay down their last dollar and their 
last drop of blood that the Empire and civilization might triumph. They are 
proud of this young Dominion and would hail with enthusiasm the govern- 


ment that would clear her name of each and every charge of trafficking in 


blood and reaping fortunes from trenches filled with slaughter. It is a glori- 
ous opportunity that lies open to Sir Robert Borden and his Government— 
an opportunity to clear Canada’s fair name of the foul calumnies with which 
the profiteering charges have clouded it. Surely such an opportunity will not 


be overlooked. 
* * * 


It is up to Premier Borden to see that the Conservative party and the 
Dominion Government are only not involved in, but wrecked by the inevitable 
disclosures. If he has that ability that was ascribed to him when the intelli- 
gent electors put him where he is he will rise above his “machine men” and 
investigate the deals in shells and shell boxes. He owes it to himself, to the 
great majority of his Conservative followers, to the country he represents 
and to the Empire we are fighting for. 


* * * 


Down New York way they’re still sending out circulars that tell of de- 
sirable investments created by filling war orders in Canada. One of the latest 
comes from Gilbert Elliott and Company. It advises clients to invest in Can- 
ada Foundries and Forgings Company, which has shops at Brockville and 
Welland. Here are the reasons given: 

“We are advised from sources upon which we can rely, that earn- 
ings for the past ten months ending November 1, 1915, are over $900,-_ 
000, and that the monthly earnings are now running at the rate of 
$150,000, or equal to $1,860,000 per year, which, after taking care of 
fixed charges, will amount to over 150 per cent. per annum on the out- _ 
standing common stock.” 

The circular also stated that the company has within the past year filled 
large orders for shells for the British Government, in addition to its com- 
mercial business. 

SEARCHLIGHT, in The Contract Record 


Dern Yer, Come Out and Fight! 


The front door is soundly timbered and safely locked. The 
small boy stands in the parlor, looks through the window to the 
streets, valiantly sticks his tongue out at the boy with the clenched 
fist on the sidewalk, and says, “Dern yer, come out and fight!” 


How falls it that Americans, in awarding to the British the 
palm for imperviousness to the pricking point of .wit, have man- 
aged to overlook the Teutonic cousin? The plate of British re- 
ceptiveness to humor’s flashing message is delicately sensitive 
when compared to that of Kultur’s propagandists, who to-day, 
standing on the decks of sequestered ships, look out over the 


protecting mine fields and the beetling batteries of Heligoland, 
and send forth the challenge to the free roaming British sailorman, 
“Dern yer, come out and fight!” 


War’s humors usually are grim, but this last double-leaded, 
triple-columned tale of defiance which comes cabling and hurtling 
out from the safe recesses where the German Dreadnoughts and 
the German Donots at anchor lie, is as rolicking a thing as wit’s 
recital ever gave to humor-loving eye or ear. 

The sole sad thing about this story from the Teutonic’s clois- 
tered fleet is that its writer takes it so all-fired seriously and has 
such a child’s faith that the world will be serious with him. 


“Dern yer, come out and fight!’—Washington Times. 
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RETAIL YARD AND OFFICE 


News, . Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


A Time for Cleaning and Repairing in the 
Retail Lumber Yard 


One of the most important things in the equipment of a country 
lumber yard and one that usually receives the least care is the wagon 
scales, and just at this time when they are beginning to be used the 
most it is very essential. that they should be examined and put in 
order. Everything else about the yard is open and can be seen at 
any time, but with a set of scales it is different. Though all the 
weighing parts are under cover they are affected by all kinds of 
weather conditions. We usually think of scales as being the plat- 
form and the weighing bar, because these are the only parts that we 
see. But the real essential parts are where we hardly ever see, and 
cnly when something prevents the weigh bar from weighing freely 
do we take up a plank or two and investigate what’s the matter. 
Generally we discover that dirt has accumulated under one of the 
cross bars. This is cleaned out and the planks returned to their 
former place. Now, starting in for the winter as you are, you should 
take off the whole covering of the platform and give the pit a 
thorough cleaning out. Most pits are too shallow. They do well 
enough for the greater part of the year, but they are not deep enough 
fer the winter snows that little by little drift in and settle down. 
And as no thawing takes place down there, each snow adds to the 
mass until it reaches the scale irons and trouble begins. And not 
until a ton or more of coal is lost, perhaps, is anything done to 
remedy it. On a busy day of coal sales, there is no time to do this 
and the fixing job is put off for a day or two as the case may be. ' 


Doubtless many dealers have found out that their old pits were 


too shallow and have deepened them when they put in a concrete | 


foundation and bottom. I know I did when I put in my set of new 
scales and even after the pit was made deeper, [ was bothered some 
with the snow but not nearly as much as before. The best way is 
after every drifting snow storm to clean out the pit before the snow 
gets frozen hard as it will if allowed to accumulate... Another thing, 
it is a wise precaution for those who have old scales to give them a 
thorough testing before beginning the winter’s coal business. It is 
a common idea, but an erroneous one, that if a scale weighs a light 
weight correctly, it will correctly weigh a heavier load.. More short 
and over weighing is done than you think, for every man will swear 
by his own scales. But in most cases he is in the dark as to whether 
he is in the right or not, for unless he has tested them in the right way, 
he really doesn’t know, no matter how much he believes it. The 
general belief is that if an empty wagon weighs the same as it does 
on another scale that both scales are all right. This will satisfy the 
farmer when he drives right over from the elevator on to the scales 
of the dealer for a load of coal, but if he drove back again to the 

elevator scale and weighed it there, he might find considerable 
difference and the reason for this is that the real test of the correct- 
ness of a scale is when it will give the true weight of a heavy load. 
When scales do not give this it is always in favor of the purchaser 
and against the seller, because when the sharp edges of the bearings 
become badly worn down there is greater friction and it takes more 
weight to move the bar. 


Learned By Experience 


IT came to this knowledge through experience. I remember once, 
when a new set of scales was put in at the elevator by an expert from 
the factory. I asked him to come over and give my scales a test. [ 
was unloading coal at the time and hauling it to the yard. So I put 
on an extra load and had it weighed on the new scales and then on 
mine. It weighed nearly 300 pounds more on my scales than it did 
on the other. That disrupted my faith in my own scales and I took 
them out and sent them away to be refitted. I told the other coal 
dealers about it, and it was not long before they did the same with 
theirs. Right here, let me say, that it is as important for you that 
other wagon scales in the town weigh correctly as your own. If some 
one happens to find out that a load on your scale weighs less than it 
does on some other scale you will be charged with short weighing, 
though you are innocent of any such intention. And the question will 
be, how are you going to prove which of the two scales are right? 
Therefore, I say, it is important to all the coal dealers in town that 
‘their scales weigh alike. This is something in which no one dealer 
can have an advantage over another when his scales are wrong, T 
would suggest, therefore, that you take the first opportunity to-com- 


pare your scales with other scales in town by first putting them all 
in balance and then drive a heavy load—and the same one—on each. 
Weigh it, and the empty wagon afterward; compare the results, and 
those that weigh the most are in need of repair. 

Perhaps some of you who are in the grain business have had the 
experience of farmers disputing your weight on a load of grain 
because it weighed more on their scales at home than the weight you 
give them. I remember a case like this and in order to settle it to 
the satisfaction of the farmer, the grain man drove out and examined 
the farm scales. He found them to be of a cheap make, badly worn 
and out of repair and convinced the farmer of it, so that he was sat- 
ished his scales were wrong. If it had been a load of coal probably he 
wouldn’t have said anything about it. There’s a difference in buying 
and selling in such cases, you know, and human nature is prone to selt- 
interest. 

Clean up the Moulding Rack 


The moulding rack is another thing that should receive attention 
before winter sets in. More or less dust has blown in and settled on 
the moulding during the dry dusty days of the summer and fall, and 
with snow driving in and melting on it the stock becomes injured 
thereby. It is a good time now to do this as it will be only a few 
days before you will be invoicing it, and both jobs can be done at the 
same time. Take out all the moulding in each space. Lay it on the 
saw benches and brush it clean. Then you can count it before putting 
back. Put the tally of each space down on a card and tack it up. 
Then if any goes out before invoicing put the amount on the card, 
subtract it from the tally and the remainder will be what is in the 
respective spaces. You will find this to be a great saving of time on 
the job of invoicing, and it will be more accurate as well, as you are 
in a big rush at such times and not over-particular in counting, espe- 
cially if it is a very cold day. 

The form and location of the moulding rack and the sheds differ 
I know in some yards, but it is generally located at one end of the 
shed facing the alley, and usually not enclosed. But whether closed 
in front or not it should be cleaned out before winter. And if you will 
allow me to make this suggestion, I would say to every dealer who 
has an open front moulding rack, go to work right away and enclose 
it and while you are about it make it large enough to include all your 
stock of casing and base that you have been letting lie out in the 
open shed exposed to the dust and the driving rains in front. I was 
in a country yard this summer that had a large closed shed, but all 
of the stock of moulding and other millwork was stored away in a 
separate enclosure within and at one end of the shed. I thought 
this was a good scheme as the inside of a closed shed is about as dusty 
as on the outside. 


There was a time when all woodwork finish on a building was 
painted and a few dirt stains didn’t matter. But now, when every- 
thing of wood on the inside is either stained or finished in the natural 
color, it is essential for a good job to have the wood clean, bright, 
and free from all discolored spots on the face surface. With the 
growing demand in the country districts for a better class of dwellings 
and the improvement in country architecture generally, the country 
dealer must make a corresponding. improvement in the means for 
storing his stock. Putting everything in an open shed and letting 
it go at that may have done in the past, but the time is not far 
distant when lumber stocks will be housed and cared for as other 
merchandise is. Everything of finish and millwork will be kept 
enclosed in a warehouse away from all contact with the weather and 
the value of lumber will be enhanced thereby in the estimation of the 
public. For, in proportion to the care we take of anything so is the 
estimate of its value with ourselves and everybody else. 


Better ‘Care of all Stock 

The lumbermen of this country are endeavoring to teach the 
people that lumber has a beauty and value which has not been 
recognized before. Even the lumbermen themselves were not con- 
scious of it until they began to make a study of its possibilities. And 
so with this greater understanding and appreciation of them will 
come a great improvement in the taking care and housing of stocks. 
The old time lumber yard with its exposure and waste will go the way 
of everything else in business that has not been in accord with the 
spirit of improvement and the advanced education of the public tastes. 
If we would practice what we are beginning to preach we must show 
our appreciation of the stocks we handle by action in taking better 
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In a large degree the world takes us at our own esti- 
business is regarded by it in the same light. 


| don’t know, of course, to what extent hardwood flooring and 
sh is now being used in country dwellings, but judging from what 
e reason to believe, it is not such an unknown item of stock as 
used to be in country yards. | presume though that most of 


vhat is used 1s 


dered specially for the job requiring it and that not 


much of this class of material is kept regularly in stock. If any ol it 
is kept in stock, however, special attention should be given to its 
¢ kept in good condition. For one thing, it ought never to be piled 


‘1 an open shed of any kind, but should be kept in an enclosed room 

a ight as possible. Don’t keep hardwood casing in the 
moulding rack and if you have no closed room for the purpose, wrap 
each piece in some old newspapers and store them away in the sash 
house on a shelf out of the way. If you have no room in there lay 
some planks across the vents in the shed and put them on these to 


is as Tt 


keep them straight. But be sure and put them where the roof doesn’t 
eak. The bundles of thin oak flooring should be treated the same 
wav. The thicker flooring should be piled on the upper story and 


laid on planks and whether it is oak or maple it should be covered up 
with canvas or similar coarse cloth, to protect it from dust and damp 
atmosphere. 

You may think this is unnecessary fussing over. stock. But, 
let me tell vou, vou can’t take too much care of this class of stock, 
for when the buyer pays the high prices asked for it, he wants it to 
be in as perfect condition as when it came from the factory or mill. 
And if it is stained or doesn’t fit together well, or shrinks after it is 
laid in the floor the blame for it will all come back on the dealer who 
cold it, and it is too expensive to take any chances of having such 
complaints. Hardwood flooring comes to the yard direct from the 
dry-kiln and at begins to absorb the dampness from the 
atmosphere. Unless it is stored in a dry room it will become un- 
evenly dry and when it is laid in the floor after a time there will be 
uneven cracks where it is joined. Then the house wife will complain 
sold them flooring that was not dry. I have had trouble 
of this kind with thin flooring. I didn’t aim to keep very much in 
stock but ordered it as required. The trouble came when I sent out 
the old and the new on the same job, for one being dryer than the 
other made it not only harder to match at the ends, but the uneven 
shrinking gave the floor a poor appearance. So I say you can’t be 
too careful about keeping your hardwood flooring or finish in the best 

condition. 


once 


that you 


Dust in the Second Story 
Most of you have got a second story to your shed and at this 
time the dust has accumulated pretty thick unless you have cleaned 
t out several times during the year. Start right in now and give 
every pile a thorough sweeping before invoicing time. The stock on 
this floor is mostly of the upper grades. It won’t hurt it to repile 
it, for it has lain there so long that the dirt has got between 
the layers and the stock is getting stained and will be worse when the 
ww melts on it. While you are cleaning up ‘on this upper story 
ill find more or less stuff that you have put up there during the 
year and forgotten you had it. These odds and ends cost money and 
h something to somebody. Clean them off. Get them 
an be seen and try to sell them. If you can’t sell 
them give them to one of your carpenter customers as a present and 
tl it of 5 vay. There is no use in having a shed clut- 
f old “cats and dogs” of stuff that you can’t sell. 
ning up the upper floor, considesable dust will fall 
Make a clean job while you are at it and 
w, especially the ends next to the walls of the 
- loose lath and bits of stuff that have fallen 
een the piles Don't confine this to the shed either. 
up every bit of wood or rubbish that 


some ol 


the vard and pick 


nd the ends of the piles or elsewhere about the yard 
mes and covers them out of sight. There is many 


lean only when the snow is on the ground. 
rubbish there is lying around in a yard 
i pile. \ dirty, disorderly yard looks 


those times when the snow is melting off. 

d I kno ve ourselves get used to it 

ze | ad it does look Nevertheless. a dirty yard 
pelling influence on both the dealer and the 


Look After the Cement and Plaster 
keep your cement and plastering material 
ed for the winter and unless you 
kept in order, it should 
ere are any crack 
pped up for a lot of snow drifting in 
melts. [ have seen yards 
led one of the vents in the shed 


not a proper plac ¢ for the storage 


the tock 


where snow 


of such material for it is easily affected by the damp atmosphere and 
is the cause of complaints in the spring that “the stuff, is not good.” 
Now if you have any of it piled this way in the shed because you had 
no room for it at the time in the separate lime house, get it out of the 
shed and put it where it belongs. Get your empty sacks together, 
sort, clean and bundle them up and ship them away to the place they 
came from. 

Another apartment in the yard is usually a place of dust and dis- 
order, and that is the sash and door room, and one reason why things 
are jumbled up in it and always dirty is because it is too small. 
Moreover, it is a catch-all for a miscellaneous lot of articles that do 
not really belong there. But, as there is no other place to put them > 
they are thrown in there for safe keeping, or to get them out of the 
way. If you have got to keep them in there, put up shelves for them, 
so as to have them off the floor and out of the corners. Sweep the 
dust off all the stock and clean the whole room of dirt and rubbish 
that perhaps has been accumulating for the whole year; put each 
size of windows and doors together. Give the painter a job of re- 
placing the broken lights in the sash that are now unsaleable, until 
this is done. Put your damaged doors together, and put a marked-_ 
down price on them for selling to some customer who can use them 
in an outbuilding. Get your casing blocks together and put them on 
a shelf so they won’t be under foot and knocking around. 

Now, boys, this article is not intended for those who always have 
their yards in good order, but for those who are indifferent about 
their yard housekeeping. 

We are indebted to Mr. C. H. Ketridge, in the Mississippi Valley 
Lumberman, for the foregoing data. 


The Modern Retail Yard 


At a recent convention of retail lumber dealers at Little Rock, 
Ark., Mr. C. K. Nicoll, of the Arkmo Lumber Company, read an 
interesting paper, entitled, “Practical Suggestions for Arrangements. 
Iquipments, Accommodations and Conveniences in a Retail Lumber 
Mandi 

Mr. Nicoll gave the retailers present at this meeting many prac- 
tical suggestions regarding the ideal arrangement of a lumber yard. 

First of all, he insisted upon sheds for the lumber—sheds with 
studdmg set at regular intervals so as to be uniform. By this ar- 
rangement the lumber dealer had a permanent advertisement for his 
stock, for nothing catches the eye of the public more than “LOOKS.” 
Looks are the first requisite in selling. 


Next he favored bins 7 feet high and 4 feet and % inch wide, 
with a shelf where required. This height permitted a man to reach 
the lumber easily, and the width permitted the stacking of lath in 
them. 

Mr. Nicoll advocated plenty of light in all sheds, and made the 
suggestion that a cupola with 10 x 12 twelve-light windows with 
weights every four feet. would meet the situation nicely. This 
would provide the necessary circulation of air and light at the same 
time. 

Alleys at least 20 and preferably 24 feet in width were recom-. 
mended by the speaker. Such alleys permitted the stacking of lumber , 
in the alley if necessary and the pulling out of 20-foot timbers with- 
out inconvenience. The stacking of all lumber the full width of the 
bins with a lath placed between every tenth layer of the boards kept 
the piles straight, permitting checking of stock-taking in haste, and 
in addition prevented slovenly yardmen from pulling from the side 
of the pile. He also recommended the stacking with tongue out in 
all lumber having such, for injury to tongue did not depreciate the 
value of the commodity, while a break in the groove caused a loss. 
Mr. Nicoll also advocated the cutting of all bundles and declared 
that in this manner the stacking could be done for 35 cents a thou- 
sand feet, and there was, moreover, a saving in time over the handling 
in bundles that would not permit straight nor rapid stacking. 


In the handling of moulding he advised the retailers to erect a 
shed near the office with bins for 2,500 feet each, the reserve stock 
to be kept in bundles overhead. He declared that the bins should 
be numbered so that an ignorant laborer could be sent to pick out 
the stock and make no mistake if necessity demanded it. Lumber- 
men should also use colored crayon to mark the ends of their mould- 
ing, using a different color to designate length. and in this way no 
time would be lost in pulling out the length of moulding required. 

In conelusion Mr. Nicoll advocated the placing of doors flat with 
the ones least used in top racks. He said he always numbered his 
doors from the bottom. In this way he knew at a glance the number 
in stock, without having to wait and count them. He also keeps a 
door which, while not numbered, is covered with paper on top, thus 
protecting the others from the dust. In handling sample doors, he 
advised lumber dealers to hang them by a hook from the top, per- 
mitting them to swing out when desired for display. In this way 
doors could be kept free from dust and at the same time make a 
good showing. , 


\ 
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B.C. Forest Branch to Assist Farmers in Building 


(Specially contributed to the Western Lumberman by the Forest Branch of the British Columbia Government, Victoria, B.C.) 


A form of government aid to private industry that, as a result 
of popular demand, has extended remarkably in the past decade or 
so is the splendid work being done both in Canada and in the United 
States to promote agriculture and to assist farmers. Public expendi- 
tures for this purpose are large and are steadily increasing. Agri- 
cultural departments have wonderfully developed, improved and en- 
larged. Agricultural colleges and experimental farms have multi- 
plied and greatly broadened their scope. Lectures, bulletins, fairs, 


better farming trains and other educational work; furnishing seed | 


grain, appointing inspectors and market commissioners, encouraging 
the formation of associations, institutes, co-operative organizations, 
establishing government elevators, rural credits, helping to sell farm 
products—these are only some of the more prominent instances of 
the work that is being done. In fact it may be said that there is 
hardly a phase of farming either in the educational or commercial field 
that is not included in one way or another in this comprehensive 
campaign of progress. 


From the lumbermen’s point of view one of the biggest and most 
important features of this movement has been concerned with the 
proper planning and construction of farm buildings. The tendency 
practically everywhere is more and more toward mixed farming, and 
this requires more buildings and better buildings than does stock 
ranching or straight grain farming. A well designed and properly 
equipped plant is relatively just as important to a farm as to a factory. 
In recognition of this fact some of the agricultural departments and 
colleges started a number of years ago to furnish the farmers with 
_ information on buildings. The service proved instantly popular, and 

has rapidly and steadily developed and spread until now in every 
agricultural department or college of any consequence either in Can- 
ada or in the United States, information on farm buildings form an 
important part of the educational programme. ‘The information is 
“given in various ways—by bulletins, blue-prints, exhibits of model 
buildings, lectures, articles, etc. All the larger agricultural collages 
have established special courses in Agricultural Engineering. 


The form of the different bulletins, pamphlets and other publi- 
cations which have been issued varies considerably, but the tendency 
tight along has been to make them more complete and helpful. Start- 
ing in by giving only general plans. and suggestions, the more up-to- 
date ones now give detailed working plans ‘and bills of materials. In 
many cases also large scale working plans in blue-print form are fur- 
nished free of cost; as for example, ‘by the Department of Agriculture 
at Ottawa, Washington, and many of the different provinces and 
Altogether it is difficult to exaggerate the effect of the move- 
ment in improving the design of farm buildings, increasing their num- 
ber, and, also very largely, in determining the kind of material used. 


The University of Saskatchewan was planning last spring to 
engage in this work by preparing bulletins of farm buildings in com- 
mon with other Canadian agricultural authorities. Hearing of this 
the Government of British Columbia promptly made proposals to co- 
operate with the University, for no section of Canada is more inter- 
ested in buildings for the Prairie farm than the western province that 
plays so large a part in supplying Canada with building material. 
The bulletins which have thus been prepared by the Saskatchewan 
authorities and which are now being distributed in the Prairie Pro- 
vinces, are as follows :— 


Combination barns. 

Dairy Barns, Milk and Ice Houses. 
Beef Cattle Barns. 

Horse Barns. 

Sheep Barns. 

Piggeries and Smoke Houses. 
Poultry. Houses. 

Implement Sheds and Granaries. 
Silos and Root Cellars. 

Farm Houses. 
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They are handy in size and attractively gotten up. Each build- 
ing contains some general agricultural information and descriptions, 
detailed working plans, and bills of materials of several representative 
buildings. The farmer is thus enabled to select a suitable building; 
get an estimate of cost and order material from the dealer and put 
it up himself. The plans, agricultural information, etc., were prepared 
under the supervision of Mr. W. J. Rutherford, Dean of the College 
of Agriculture of the Saskatchewan University. In the building plans 
the following five things are aimed at in particular. 


1. That they should be specially designed to meet Prairie con- 
ditions. 


- poses. 


2. That they should be simple and practical to meet the needs 
of the farmer. 

3. That ordinary stock sizes of lumber should be used through- 
out in order to keep the cost low. 

4. That it should be easy for the farmer to make additions to 
the buildings whenever more accommodation should be 
needed. 

5. That the details of the plans should be readily alterable to 
suit individual needs. 


There is, in addition, in each bulletin, a short chapter prepared 
by the British Columbia Forest Service, on “Wood as a Building 
Material,’ and “Woods to Use.” The buildings in the bulletins are, 
of course, to be built of wood, and incidentally it may be pointed out 
that the co-operation of the University and the Forest Service in this 
work is a most emphatic and convincing proof of the fact that wood 
is the best, cheapest, and altogether most suitable material for farm 
buildings. This, and the further facts that British Columbia has 
enormous supplies of the world’s best structural woods, and that lum- 
bering is its principal industry, and the Prairies its principal market, 
explains the interest of that province in the work. The object of 
the University, of course, is to encourage mixed farming and to help 
the farmers in their building operations. 

The bulletins embody the most up-to-date ideas of agricultural 
experts and have thus considerable interest for the farmer. The re- 
tailer is vitally interested in the mixed farming movement because 
this means more and better buildings. The bulletins should there- 
fore be in every retailer’s hands, and the Forest Branch at Victoria, 
B. C., is co-operating by mailing sets free upon application to all 
dealers who apply. A copy of any of the above bulletins may also be 
obtained free of cost from the Retail. Editor, Western Lumberman, 
302 Travellers’ Building, Winnipeg. 


Well-Known Lumberman Now Optimistic 


President John Hanbury, of J. Hanbury & Co., Ltd., Van- 
couver, returned Dec. 10th with Mrs. Hanbury from an extended trip 
to Eastern points. Considerable time was spent with Ottawa friends, 
and on the return journey a number of prairie centres were visited. 
Mr. Hanbury left the Coast holding rather uncertain views as to the 
future of the lumber industry—he returned a pronounced optimist, the 
change being the result of actual contact with conditions and effects 
which cannot fail of producing an abundant prosperity throughout. 
the entire Dominion. 

The West, in Mr. Hanbury’s opinion, is assured of good times as 
a eonecduence of the phenomenal grain crop in the prairie provinces— 
day after day new records are being established owing to the acre- 
age yield in many districts having been considerably underestimated. 
Tr “here i is no “spotted” territory, as in other years, and practically every 
farmer in the three provinces will have plenty of money for all pur- 
What this means to the lumber industry can scarcely be 
grasped, states Mr. Hanbury, it being well known that for the past 
two or three years the average farmer has been unable to do business 
with the lumber retailer. In the meantime he has learned a lot about 
the money-making possibilities of mixed farming and has been hoping 
for a big crop which would put him in the way of erecting the ne- 
cessary buildings. Everywhere there will be a demand for lumber 
for one purpose or another, and it looks as if there will be business 
for most of the mills in the province if an outlet can be secured for 
the usual cut of the export plants. This seems probable in view of 
the more cheering report from the Panama Canal and the fact that 
steps are being taken to. secure governmental assistance in solving 
the transportation problem by building a fleet of lumber carriers. 

Prosperity is assured the eastern portion of the Dominion, states 
Mr. Hanbury, as a result of the tremendous activ ity in manufacturing 
lines, the good crops, and the enormous war orders about to be placed 
in addition to those now in hand. Good times in Ontario will mean 
a better demand for B. C. lumber, a fact which should not be lost 
sight of by our millmen. 


Recent incorporations under the B. C. Companies’ Act include 
the British Columbia Match Company, Limited, capital $20,000, head 
office at Vancouver; Wilson Brady, Limited, capital $50,000, head 
office at Vancouver; and Pitt River Shingle Company, Limited, cap- 
ital $10,000, head office at New Westminster. Partnership registra- 
tions since last month are: B. C. Timber & Trading Company, Van- 
couver—Wm. Ed. Aiekin and Roderick R. Mackie; Cantelon & Cam- 
eron Lumber Company, Vancouver,—David Cantelon and James M. 
Cameron, ; 
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Collections 


‘he prospects for the lumber trade in Western Canada are too 
set forth in our leading editorial article, entitled, “Wanted— 
lant Confidence,” to warrant further discussion in this column. 
dealt with the most important phase of the 
lustry in the Prairie Provinces at the present time—that 


e nave, theretore, 


Owing to the severe climatic conditions prevailing at the present 
time buil ae )peratic ms have been postponed until the advent of 
mild For this reason lumbermen, both retail and whole- 
sale, are looking after the collection part of their business: during the 


his is an extremely important matter with the retail lumber 
‘| definiteness in the time of paying accounts and 
rcement of stipulations has been the bane of retailers in all 
f busi . People will go to the lumber yard for ten or twenty 
lars’ worth of lumber and tell the dealer to’ charge it with the 
ption of having their wishes complied with as they would 
the grocery store and getting a pound of cheese charged 
[hey reason that if their credit’is good at the grocery store, 
at the lumber yard. In discussing “Collections,” 
recently said that if he.did not push and crowd those 
and January, he would have to wait until 
Fall for the settlement of these accounts. Particularly 
is t vers. They will order the lumber they require in 
the Spring and the Summer and when the time comes for settlement 
ll drive from the elevator past your yard without even look- 
1 tl ilt avoid meeting you if they can. 
lumbermen who complain in this manner. 
uer the difficulty seems to be the trouble. One local 
ers sage advice. He said that he had experienced these 
lodging delinquents year after year. Instead of bringing the first 
fruits of their crops to pay an old book account at the lumber yard 
! ike a bee line for the place where a note drawing interest is 
inst them. Here, apparently, is the factor which will make 
r pay his bills promptly. There is nothing like a note to 
n as he gets the money to pay it, especially if 
vrite a farmer several times for the pay- 
uint without having a “peep” from him, but he 
trip to town when he gets a notice from the bank 
’ and requesting him to take care of it. And 
sure that it is taken care of, too, for a bank credit must 
Lumber yard credits are secondary, for there are 
s, and if you won’t give a man credit, another will, as 
each other of their bad debts. This brings us to 


r } -L ‘ 
i> Cc icf CN of 


, 
ve so0d 


ing him in December 


— 


7 . $ man, 
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t is interesting to record that the banks co-operate to ’ 


heir bad debts. Why should lumbermen not do 
uld make an interesting discussion at the forth- 
he Western Retail Lumbermen’s Association. 
the whole trouble in “collections” arises from 
yusiness. Large concerns have their own 
sift and investigate the financial standing and 
farmer, contractor and householder in the 
fine scheme, and good business, but natur- 
money in this way for the enlightenment 
Jot every lumber dealer or business con- 


rd to have a special credit man to look after 
[t appears, therefore, that a further inter- 
business could be brought forward at 

ilers from the following suggestion: “Tf 
edits of all the business men of the town 
me central point and from there distri- 


h information, it would not only be 
great benefit and saving to 
uld benefit the whole community as 
to limit credits and prevent 
It would teach them, 


within their means. 
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tet dency 4 

uld not pay for. 

nd living 

iber Company, Limited, has been incor- 
Winnipeg, and capital stock of $100,000. 
among other things, are to cut logs, 


gs, lumber and lumber products 


FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


News Briefs of the Prairie Lumber Trade 


Mr. H. Helaers, a timber merchant of Belgium, was a recent 


visitor to Winnipeg, While in Western Canada he investigated con- 
ditions in the lupe trade with a view to future business with his 
firm. 


Anton Wahl is erecting a portable plant near Shellbrook, Sask. 
He is putting in camps near the mill and expects to be ready for work 
early in the new year. 
ing the mill. 


Two Winnipeg lumbermen are now located in the land of sun- 
shine and warmth. They are R. G. Fletcher, formerly with the late 
Canadian North American Lumber Company. He is at Long Beach, 
Cal., while Mr. F. Hamilton, formerly with the Rat Portage Lumber 
Company, is now living at San Diego, Cal. 


The James Worswick Company, Limited, has been incorporated, 
with head office at Winnipeg, and capital stock of $75,000, to carry on 
business as sawmill proprietors, woodworkers, lumber merchants, and 
owners and dealers in timber lands, etc. 
Worswick, W. H. McNab, J. Coupar, W. D. Robertson and A. Smith, 
all of Winnipeg. 


The following Western lumbermen are about to leave for the 


front: Capt. George R. Hanbury, as Adjutant of the 90th Battalion; 


Capt. W. R. Herchmer, transport officer of the 79th Battalion; and 
Lieut. G. R. MacPherson, of the Keewatin Lumber Company. Lieut. 
MacPherson is at the Port CSbioistie Barracks, Winnipeg, training 
with the officers’ corps. 


It is interesting to record the fact that there was a large number 
of lumbermen participating in the recent Patriotic Bonspiel which 
has just been brought to a close at the different Winnipeg Rinks. 
Almost every firm in the city had one member of its staff playing in 
a rink. Brown & Rutherford no doubt held the record, for no less 
than eleven rinks entered from this firm alone. 


Retailers, keep February 9, 10 and 11 clear. These are the dates 
set for the annual meeting of the Western Retail Lumbermen’s Asso- 
ciation. The Retail Editor of the Western Lumberman hopes to meet 
you in Winnipeg during the convention. Drop in at the home of the 
Western Lumberman, 302 Travellers’ Building, Winnipeg, when you 
visit Winnipeg, and bring any interesting photograph which you pe 
have on hand of your yard or new devices. 


Other lumbermen of the West who have joined the overseas ex- 
peditionary force are Mr. Jas. F. Pike, late of the Finger Lumber 
Company, Le Pas, Man. He has joined the 90th Battalion, which is 
known throughout Canada as “The Little Black Devils.” Mr. D. W. 
McDonald, of the Farmers’ Lumber Company, Saskatoon, is at Win- 
nipeg training for the front, as is Mr. J. F. Doak, of the Doak Sash 
& Door Company, Saskatoon, and Mr. R. M. Thompson, architect. 
Good luck to our brave sons! 


The woodworking firm of Brown & Rutherford, Winnipeg, held 
their fifth Annual Bonspiel at the Elmwood Curling Rink, Winnipeg, 
on Saturday, December 18.- The bonspiel was by far the most suc- 
cessful ever held by the firm. Curling commenced in the afternoon 
at 2.30 p.m. in the BROWN-RUTHERFORD event, eight rinks par- 


ticipating. The following were the results in this competition :— 
First Round: 

J.-B. Leggatt... os a Gs al eee 5 

J. Vi iCampbell. i... a) 5 Cr Mae Giclee een 6 

A. Hi Brown) 0. |... ie i oe Ore Nae leet 5 

Fy Todd fee .3 ies a Oe VN ae aie cramene 8 
Second Round: 

J: B. Leggatt... 3... i105 90 SP Camiphelle eee 
A.'H, Brown... ......00:.0 JE UFR Moda yi 
Final: 

A. H. Brown’... 2+... a+. [B° i Bibegoath oe: ap aes 
CONSOLATION EVENT: 

R. G. Evatishes ee. too.0s Sh DT) Mai ee ee 
W. Murray cas cine g)leoted 1 OW a Samigstontan a ica es ane 
Final: 

R. G. Ewatiees mee ce etn LO WV Micra e ecee ee 


He is also putting in a planing shop adjoin-. 


Those interested are J. 
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Retailers and Manufacturers Meet at Calgary 


(Special letter to the Western Lumberman from our Calgary Correspondent) 


The representatives of the British Columbia Lumber and Shingle 
Manufacturers’ Limited, and the Mountain Lumber Manufacturers’ 
Association, early in December requested the retail lumber dealers of 
Western Canada to meet with them in Calgary to discuss matters 
of mutual interest. Accordingly Mr. W. D. Galvin, president of the 
Western Retail Lumbermen’s Association, called a meeting of the 
Alberta retail lumber dealers, and on Friday, December 10th, at 
10 o’clock, the lumbermen of the Prairies and of British Columbia 
opened the meeting, Mr. F. E. Sine, of the Atlas Lumber Company, 
of Calgary, being appointed chairman. 


Speaks on “Fire Prevention” 


An address by Mr. George Ingram, of the Security Lumber Com- 
pany, Limited, Moose Jaw, was an enjoyable feature of the morning 
session. Mr. Ingram talked on the necessity of all retailers making 
proper protection about and under their stoves and about chimneys. 
He pointed out the necessity of keeping their yards clean from hay, 
straw and other rubbish, so no fires would originate from within. He 


W. D. Galvin, President of the Western Retail 


Lumbermen’s Association 


also said the retailers should see that those adjoining their property 
did likewise. This would keep fire losses in lumber yards at a mini- 
mum, and it would enable retail lumbermen to have lower insurance 
rates. Arrangements were being made for the registering of the 
Retail Lumbermen’s Mutual Fire Insurance Company in Alberta. 
This company has been carrying insurance on many retail yards in 
Manitoba and Saskatchewan at only 48 per cent. of the Board rate, 
which is the rate that is being paid by most dealers, and, this in itself 
is a great saving, reimbursing the dealer many times over for his 
expense in belonging to the Retail Lumbermen’s Mutual Fire Insur- 
ance Company, and what can be done in Saskatchewan and Manitoba 
can and will undoubtedly be done in Alberta. In reply to the question 
as to how this would affect the lumber yard with the local insurance 
-agent, Mr. Ingram showed clearly how the lumber yard could pay 
the local agent, as a bonus if he deemed necessary, the amount of 
money the local fire insurance agent would get by writing his policy 
and then save a third or more of his premium. [From the plain and 
-explicit manner in which Mr. Ingram set this forth, no doubt many 
dealers thoroughly comprehend the scheme and will avail themselves 
of it. 
Retailers Must Give Service 

Mr. N. G. Neill, secretary of the Western Retail Lumbermen’s 
Association, displayed several pictures, drawings and blue prints of 
farm buildings which drew forth great admiration. Many enquiries 


UN: G Neill, eee of the Western Retail 


“Lumbermen’ s Association 


were made as to obtaining poster pictures in retail yards. The build- 
ing department of the Western Retail Lumbermen’s Association offers 

to ” the retail dealer plans of all kinds of farm buildings, and, if he 
desires the blue prints, he can obtain a complete set for any build- 
ing at a cost of only $1.50. This makes it possible for a retail dealer 
to give to his trade the very best of service. Mr. Neill explained the 
special Plan Department, whereby it is possible for a customer, 
through the retail yard, to send to the Association a rough drawing 
of a proposed building which the Association architects will work into 
a proper design and for which blue prints can be had for exactly what 
it costs the Association. This enables the retail dealer to give to his 
customer further and better service and at the very lowest price 
at which it can be obtained. Most retail dealers now fully realize 
that they must give service to the public and be merchants, and when 
they are, and that service is given, they have a satisfied public, and 
are able to compete against any competition. 


President Galvin Wants Better Business Methods 
Mr. W. D. Galvin, president of the Western Retail Lumbermen’s 
Association, spoke before the meeting, urging the necessity of the. 
retail lumbermen joining together in an association that would be 


C.D. McNab, President of the Mountain Lumber Man- 


ufacturers’ Association of British Columbia 
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progressive and constructive. He asked all. the Alberta retail lum- 
ermen consider the idea of becoming members of the Western 
tetail Lumbermen’s Association. He showed them that organization 
d co-operation on the part of all dealers is the means of promot- 
g better methods of doing business and thereby rendering better 
public service. The community rightly demands adequate public 
service from any class of dealers, and more particularly from those 
vho handle a commodity of universal necessity. If the public does 
not receive service, agitation will soon result in establishing a new 
med f service, and those who have failed will no longer be 
wed to serve. 


he methods of the retail dealer must be constructive and pro- 
Lalande e to hold his position, and he who denies that the change is in 
be swept off his bearings so completely as to be unable 
ng in the new order of things should he endeavor to hang 
the past. The old order of things in retailing 
thrown off and modern methods used, and the 
rn out methods must be thrown off by the retail lum- 
smselves or the business will pass into the hands of the 
of merchandising. 
lumbermen represent large investments, and, as an or- 
it is right that it should vigorously assert the opinion of 
‘rs from time to time upon existing laws and prospective 
before the legislature, so that good and sane laws be ad- 
This can only be done through an association, 
t by dealers as individuals. As an association, we can lend 
| support to the work of the wholesalers and manufacturers of 
und the upbuilding of Western Canada. 


to the fore yiam of 


iber must. be 


More Publicity is Required 
the promoters of wood substitutes are 
attractive advertising, the manufacturers and re- 
have, up to the present time, done but little to 
energetic efforts to exploit wood by any effort to 
the public with the superiority of wood. Through the co- 
in the matter of publicity of lumber associations, pro- 
and the Dominion Forestry Departments, a far- 
reaching effect in its results both to the retailer and the wholesaler 
materialize. 
tional campaign cannot be long delayed, and when a 
ereater market is created for the manufacturers it means a great mar- 
for tl The same reacts when the market is lost to 
is also lost to the retailer. 
re have such progressive and instructive ideas of the 
Retail Lumbermen’s Association been placed before the retail lum- 
iberta, and it is needless to say that the address was 
uded by the retail lumber dealers of that province. 
[hose in attendance at the first morning’s sessions were George 
Stacey, Lethbridge; L. G. 


facturer ; it 


g Shultz, Coronation; W. H. Cushing, Cal- 
gary; F. W. Hess, of the Revelstoke Sawmill Company, Calgary; E. 
hl e ( Lumber Company, Limited, Calgary; Geo. 
Security Lumber Company, Limited, Moose Jaw, 
S: G S Lethbridge; F. T. Colley, Stettler; A. N. Rois, 
Stoltz, Lethbridge; D. Hage, Citizens Lumber Com- 

Vermillion. 


- Geo. Hayward, 

y afternoon the British Columbia manufacturers held 

r meeting at the Palliser Hotel, and an address delivered by Mr. 

B lict, of t Forest Branch of the B. C. Government, was listen- 

erest by all. Mr. Benedict explained the work they 

i B. C. “Timbers” to use for different 

buildings. He also explained their re- 

yulletins on “F 3uildings,” and their four 

Columbia Timbers,” of which bulletin No. 12, 

isl is of special interest to home 
and building contractors. 


arm 


B. C. Woods, 


itects 


-C. Lumber Unequalled 
mb there was held a aad meeting of the 
the Mountain 
rers’ Associations e xplz iined to the 
to best serve their needs and 
| fhe tact thatthe B.C 
could not be equalled or excelled 
in any other part of the world. 
he retail dealers present at the 


The re presenti itives of 


f Canadian manufactured lum- 

it was within their bounds to 

{ lountain Lumbermen’s 

) de of the Mountain Lumber 
e, etary, Mountain Lum 

E. Watts, Watt burg, Btls 

L .. K. Bannerman, Jaffray, B. 

{. Griffit Baviners® Gat . 1. Archi- 

C. M.( k, Golden, B.C.; G. R. Law- 


_ John Dewar, Edmonton, Alta. ; 


waging a consistent | 


rence, Revelstoke, B.C.; Geo. Bolton, Savona; W. F. Lammers, Chase, 
B.C.; E. C. Olson, Fernie; H. C. Mackin and Mr. Cross, Vancouver ; 
B: F.. Harris, Prince, Albert, Alta.; A. 
R. Cavanagh, Winnipeg; H. N. Sereth, R. Benedict, Forestry Branch, 
Victoria, B. C.; H. Houston, Special Commissioner of the B. C. Govy- 


ernment, Regina, Sask.; Mr. Krapfell, Waldo, B. C., and F. A. Estey, 


Calgary 


Marine News of British Columbia 


The American schooner H. K. Hall is at Hastings Mill, Van- 
couve, taking on a cargo of lumber for South Africa. 


The Maple Leaf steamer Arna, due at San Francisco shortly 
with a cargo of Australian ore, has been chartered to load lumber at 
Vancouver. 


The Australian barque Lobo, having taken on nearly 900,000 
feet of lumber at Chemainus, sailed for “Adekdle out Australia, 
early in November. 


The steamer Camosun, which arrived at Vancouver from noon 
ern points on Noy. 9th, had as part of her cargo a large quantity of 
clear spruce lumber shipped out by several cannery concerns. 


The American schooner William Nottingham, which had been 


fixed to load lumber at Chemainus for South Africa, was later di- 
verted to Tacoma owing to a dispute over insurance. The vessel’s 
capacity is 2,000,000 feet. 

The American barkentine Puako, now in Australian waters, is 
under charter to Messrs. Hind Rolph & Co., San Francisco, to load 


1,500,000 feet of lumber for South Africa at one of the Cameron 


Lumber Co’s mills in April next. 


The Norwegian steamer Admiralen, with a cargo of shingles 
taken on at A. P. Allison’s mill, Green Point Rapids, B. C., for de- 
livery at New York, has been held up at Balboa since Sept. 24 owing 
to the mud slides in the Canal. 


The American schooner Expansion, carrying 673,000 feet of lum- 


ber taken on at Hastings Mills, left Vancouver early in November 


for Sydney, N. S. W. The schooner H. E. Hall, from lorenzo 
Marques, is now at the mill taking on a cargo for Delagoa Bay, East 
Africa. 


The British steamer Holtye left Fraser Mills on Oct. 17th for 


the United Kingdom with a cargo of 4,000,000 feet of lumber. A 


few days later the steamer Otto Pic ohana tied up at the same dock to 
load about 1,000000 feet for the British Admiralty, after which the 
vessel was moved to Genoa Bay and Chemainus to complete cargo. 


Pregnant Utterances of B.C. Premier 


Transportation for Tidewater Mills— 
Development of our Open Ports 


In a message delivered on the occasion of his recent acces- 
sion to the Premiership of British Columbia as a result of the 
retirement of Sir Richard McBride, the Hon. W. J. Bowser gave 
the following outline of the policy to be followed by his govern- 
ment in relation to the above important matters, in which our lum- 
bermen are so vitally interested. Premier Bowser said: 

“Ocean transportation must be provided for the tide-water 
capacity of our mills, now about 700,000,000 feet per annum, so 
that we may secure and enjoy our proper share of the world’s 
trade. As the matter stands to-day, we have surpassing wealth 
of timber, an immense investment in manufacturing plants and 
every facility, save one, for large development. We have no ship- 
ping and overseas markets. We must have vessels operated di- 
rectly in the interests of our own industries and also to carry our 
natural products. Only thus can the province market its own 
timber wealth, and so dissipate the depression that has hung over 
the industry so long. Recognizing the vital importance of this 
matter and the paramount need of a strong commercial policy 
to end the shipping crisis, the government will submit decisive 
legislation at the forthcoming session of the Legislature. The de- 
velopment of our water-borne lumber trade will benefit our Coast | 
manufacturers and should, at the same time, give the Mountain 
millmen larger trade opportunities in the Prairie Provinces, their 
natural markets. 

“The Western grain crop of 1915 has accentuated the neces- 
sity of using all Canadian ports to their utmost. The questions 
of shipping and elevator accommodation involved are primarily 
the responsibility of the transportation companies and the Federal 
authorities, but this Government appreciates the urgency and im- 
portance of this matter and proposes to take whatever action may 
be open to it to secure early attention for these developments so 
that the ‘all the year around’ open ports of British Columbia may 
be made use of to their fullest extent to export the annual crop 
of the Western Prairie Provinces as well as the output of the 
Peace River district, which will have railway connections at an 

early date.” 
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News of the British Columbian Camps and Mills 
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Lumber, Shingles and Logs 


In the thirty days that have elapsed since our last issue many 
things have occurred which justify to the full the confident predic- 
tion then made that the lumber industry was making a rapid recovery 
following a period of severe depression, and soon would be healthy 
and active as of yore. These were not our precise words, but ‘the 
meaning was identical. Since then the Prairie situation has become 
more clearly defined, and the assurance of a heavy demand for build- 
ing material from every section of the three provinces is not now 
questioned by anyone. This of itself does not mean prosperity for 
British Columbia lumbermen—in order to become really healthy the 
industry must be enabled to readjust prices and thus put an end to 
the terrific drain upon its vitality that has endured for several years. 
Whether or not it be generally acknowledged, we hold tiere is a bond 
of fellowship between the manufacturer and the retailer which should 
cause each to have a care for the other’s business existence, and for 
this reason we believe the retailers will cheerfully absorb the several 
price increases that are demanded by the circumstances of the case. 
Already some grades of lumber have, been advanced about a dollar 
a thousand, with the prospect of another small increase very soon. 
Quotations having ranged from $4.00 to $6.00 below normal, our mill- 
men will still be separated from a profit, but they will at least be able 
to pay their way until conditions enable them to secure on their 
heavy investments a return commensurate with that earned in other 
lines of. business. 


The day when this will be possible is not far distant, in our 
opinion. B. C. fir is coming rapidly into favor in Eastern Canada, 
and we are bound to benefit to a very considerable extent as a result 
of the marked improvement now making itself felt in the American 
industry—from all parts of the great Republic come reports clearly 
indicative of the first strong movements of an irresistible tide of 
prosperity which is bound to exert a favorable influence on Canadian 
trade. Then there is our export trade in lumber, which promises 
well despite the present serious drawback in lack of bottoms. Steps 
are about to be taken by the provincial government and our lumber- 
mei conjointly which will overcome this difficulty, and in the mean- 
time we may look for some relief through the re-opening of the Pan- 
ama Canal. New markets for B. C. lumber are being sought by an 
energetic trades commissioner who knows all about the good quali- 
ties of our timber and the manufacturing possibilities of our mills. 
It will not be long before our water-borne trade in lumber assumes 
large proportions; then, and not until then, will our investments in 
mills and timber become really profitable. 


While good times for the lumber industry are at hand, the men 
engaged in the shingle business are fortunate in already having tang- 
ible proof of the tremendous demand there is going to be for their 
products. The pleasing facts are set forth elsewhere in our editorial 
columns, and are cause for great satisfaction. Already the tendency 
has been to strengthen prices very materially, and it is felt that by 
early spring our manufacturers will be able to command a figure that 
will represent a decent profit. XXX brand are now strong at $1.50 
to $1.65, most of the sales being at the higher point, owing to the 
increasing orders from the United States, Ontario and Prairie points. 
XXXXX shingles range from $1.80 to $1.95, the latter figure covering 
10 in. butts. The demand is getting stronger day by day, making it 
difficult to pick up the better makes at the lower quotation. Per- 
fections, (18-in.), are firm at $2.20 to $2.25, and it would be difficult 
to secure more than a few cars at the even figure. There is no de- 
mand for greens at present owing to the Panama Canal blockade. 
Eurekas (18-in.) are selling at $2.05 to $2.10, the latter price ruling. 
A few of the smaller mills are down for repairs, but all of the larger 
plants are operating full time, and over in some instances. _Wash- 
ington shingle prices have also made a good advance in sympathy with 
the increased demand for the product. 

While the logging branch of the lumber industry is not yet able 
to show any solid proof of betterment in the way of higher prices, 
this is due to the season. Most of the mills are now down for repairs 
and the cut of timber is therefore small. However, the surplus of 
logs in the water is scant, and the supply will quickly fade away 
when the mills get going again. A few camps are opening up, but 
others are closing. Camp-run fir is now selling at $7.00 to $7.50; 
shingle cedar (good camp run) $8.50 to $9.50, lumber cedar $11.00 to 
$11.50; spruce is in demand but very scarce at $6.50, $9.00, $12.00; 


hemlock almost unsaleable, small lots being delivered on the Puget 
Sound at $6.00; cedar bolts scarce at $4.75 to $5.00. 


Personal Items of British Columbia 


Mr. U. D. Uglum, lumber retailer at Shaunavan, Sask., called on 
Vancouver millmen and wholesalers December 16th and 17th. 


Mr. T. M. Michaels, lumberman, of Port Simpson, Prince Rupert 
district, passed through Vancouver about the middle of December 
en route to Chicago. 


Mr. W. B. Carmichael, representative of the Powell River Paper 
Company, Limited, in Australasia, spent a few days at the big plant 
in the latter part of November before sailing for Sydney. 


Mr. Alex. Shields, a prominent Saskatoon lumberman, spent a 
few days in Vancouver in the fore part of December, following a visit 
with his father, Mr. J. C. Shields, the well-known Kamloops manu- 
facturer and timberholder. 


Mr. E. S. Sanders, manager of the Vancouver Lumber Company, 
Limited, Vancouver, returned in December from a brief but very 
pleasant vacation spent in sunny California. On the way south he 
was joined at Seattle by Mrs. Sanders. 


Mr. W. D. Galvin, president of the Western Retailers’ Associa- 
tion, and head of the Galvin Lumber Yards, Winnipeg, spent a few 
days at the Coast following the Calgary conference of B. C. lumber- 
men and Prairie retailers on December 10th and 11th. 


Mr. G. R. Hannen, retired lumberman, of Seattle, Wash.. was 
the guest of his son, Mr. A. C. Hannen, head of the Mainland Lumber 
& Shingle Company, Vancouver, on December 17th. Mr. Hannen is 
owner of extensive timber limits in Whatcom County. 


Mr. E. C. Knight, managing director of the Vancouver Lumber 
Company, Limited, Vancouver, returned about the middle of Novem- 
ber from a short holiday at Long Beach, California, where his father- 
in-law, Mr. E. J. Tucker, is spending the winter months. 


Mr. T. Sullivan, president of the Surrey Lumber & Shingle Com- 
pany, Limited, who has been Reeve of Surrey municipality, Fraser 
Valley, for a number of years, is again in the field for 1916. Mr. Sul- 
livan wished to retire and make way for new blood, but his friends 
would not hear of it. 


Mr. H. C. James, manager and secretary-treasurer of the Pacific 
Coast Pipe Company, Limited, Vancouver, left December 8th for 
England to revisit his old home and friends after many years absence. 
Previous to coming to Vancouver, eight years ago, Mr. James spent 
a lengthy period in South Africa. 


Mr. William Bone, of the staff of Evans, Coleman & Evans, Van- 
couver, returned late in November from Brisbane, Australia, where 
he made a sale of the lumber cargo of the schooner Coquitlam City, 
which was built on the Fraser.’ The vessel ran on a reef some months 
ago and sustained serious damage. . 


Mr. E. W. Beckett, Crown timber agent, New Westminster, at- 
tended a conference of timber inspectors and rangers in Vancouver on 
November 26th. To the Western Lumberman Mr. Beckett said the 
war was taking many young men from the forestry departments of 
both governments, but “he gloried in their spunk.” 


Mr. Thomas Rigg, lumber shipper at the Hastings sawmill plant 
of the British Columbia Mills, Timber & Trading Company, Limited, 
Vancouver, on the occasion of his recent marriage was made the re- 
cipient of a purse of gold and numerous articles of silver as evidence 
of the esteem in which he is held by the management and staff. 


Mr. Carlos Ruggles, president and treasurer of the Carlos Ruggles 
Lumber Company, Springfield, Mass., was a Vancouver visitor in the 
latter part of November. Mr. Ruggles is a prominent wholesaler, and 
several times a year he visits the Pacific Coast to keep in touch with 
trade conditions and the purveyors of good things in the lumber line. 


A popular trio of Prairie lumber wholesalers—Messrs. Tom 
Cuddy, Harold Manning and Jack Nelson—spent the week of Decem- 
ber 13-18 calling upon the trade in Vancouver, New Westminster, and 
Victoria. They speak in optimistic terms concerning the outlook for 
next season, and think there is bound to be a heavy demand for 
lumber. 

Mr. John Rogers, secretary of the Rogers Lumber Company, Min- 
neapolis, Minn., called on Coast lumbermen early in December, when 


w 
be 


‘w days in Vancouver and Victoria. Mr. Rogers sounded 

ew of uillmen for bargain lots of lumber for his company’s 

irie yards, but was told that prices were strongly on the upgrade 
re ti for bargains had passed. 

1s, president of Timms, Phillips & Company, Lim- 

returned November 30th from a five weeks’ trip 


sa — r 


ited, Vancouver, 
rough the northern section of the province. Much of the time was 
spent on Queen Charlotte Islands, where he contracted for the cut 


ruce mills, but Port Simpson, Stewart, Anyox, Prince 
‘rt and several inland points were also visited. 


several sp 


Mr. Chas. W. Buckner, formerly with the Westholme Lumber 

( pany, Limited, Vancouver Island, as manager, is now president 

he Canadian Vincent Valve Company, Limited, Victoria. The au- 

tic cylinder drain valve manufactured is a new invention which 

renders 7 ssible the freezing of cylinders on the blowing of pack- 

g, and Buckner will introduce it to millmen and other machinery 
users in Cau 


Mr. H. J. Mackin, assistant general manager of the Canadian 
Western Lumber Company, Limited, and Mr. George C2Cross, sales 
anager of the Brunette Sawmills Company, Limited, represented the 
ral ranufacturers at the joint conference of Mountain millmen 
and Alberta retailers held at Calgary on December 10th and 11th. 
Mr. R. E. Benedict, Victoria, attended on behalf of the Forest Branch, 


giving a lucid explanation of the work initiated and contemplated by 
Hon. W. R. Ross, Minister of Lands, in behalf of the better advertis- 
ing of forest products in the Prairie Provinces. An account of this 
neeting appears in this issue. 

Mr. J. H. Moore, vice-president of the Canadian Puget Sound 
Lumber Company, Limited, Victoria, returned early in December 


from a business visit to New York, Philadelphia, Pittsburg, Wash- 
ington, Chicago and other cities. Everywhere Mr. Moore found evi- 
remarkable industrial activity and sure indications of bet- 
for the lumber industry in most of the states. The tre- 
harvest in our own Prairie Provinces, in Mr. Moore’s 
assures a return of prosperity to our own millmen, but local 
shipping is essential in order that we may take advantage of the 
big foreign demand for forest products. 

Mr. Thos. Telford, for the past two and a half years the Western 
-ntative of Thos. & Wm. Smith, Limited, wire rope manufac- 
, Nev we ate -on-Tyne, England, left Vancouver about the middle 
Dec nber for the Old Country to enlist for service with the En- 
Mr. Telford has more than the ordinary incentive 
itic Britisher for volunteering to do his “bit” against the 
ther haying perished on the Falaba. News of the latter’s 
leath prostrated the aged parents, and the father failed to rally from 
he illness induced by grief. That Mr. Telford’s arm may be strength- 

ed for the task he has set out to do, and that he may return in 
the earnest hope of his numerous British Columbia friends. 
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Items of Interest to the Trade 


Brief News of Mountain and Coast 


e« plant of the Raven Roy Shingle Manufacturing Company, 

ed, Hatzic, Fraser Valley, has been purchased by Messrs. Munn 
feos 

gging operations being conducted by Joyce Bros., of the 

p Sawmill, Elko Valley, are in charge of Foreman Thos. 


shingle plants have been operating on a 
catch up with orders, which took on quite 


\ alley 
effort to 
December. 
. ps are being operated this winter by the Okan- 
Limited, Enderby. The company will also purchase 
f timber from settlers. 
are advancing, as predicted in the November 
Lumberman. Loggers who heeded our advice 
ted advance will be money in pocket. 
Fort Steele district, have disposed 
umber to Prairie buyers. They had abotit 2,000,- 
iy the last carload being loaded on November 30th. 
aper and pulp mills will shortly introduce 
A committee has recently been 
onsin mills with that object in 


ma devices 


ne 1s¢ 


Limited. New 


Westminster, will close 
ving Christmas to permit of the 

ind the carrying out of contemplated 
Creek Limited, 


Lumber Company, was 
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endangered for a time on Sunday, December 5th, by a.blaze which 
broke out in the engine room. The fire brigade reached the scene in 
the nick of time. 


R. H. McLean’s new sawmill near Cloverdale, Fraser Valles, com- 
menced cutting December 11th. The outfit is a small one but will 
do its part in clearing up the timbered lands of the district. The ma- 
chinery is operated by electric power. 


The Sid. B. Smith Lumber Company, Vancouver, has taken out 
incorporation as a limited company. The offices have been removed 
from the North-West Trust Building, Richards Street, to the Do- 
minion Building, 207 Hastings Sater West. ; 


A meeting of the creditors of Newcastle Lumber Mills, Danian 
Nanoose Bay, (in liquidation) was held at Victoria on December 
22nd. There is some prospect of affairs being so adjusted as to per- 
mit of the plant being started up next spring. ; 


The Ross-Saskatoon Lumber Company, Limited, Wuldon thas 
over 150 men in the woods getting out timber for next season, which 
promises to be’a very busy one. The company expects to start up 
their mill early in March, weather permitting. 


The plant of the Cutler Shingle Company, near Port Coqtiitelta: 
has been acquired by J. H. McLean, of the Port Moody Shingle Com- 
pany, Limited, and Wm. T. Johnston, of New Westminster. ithe 
new owners propose to enlarge the mill before spring. 


The Vancouver Wood Pipe & Tank Company, Limited, ide 
removed their offices from 319 Pender Street West to the Credit 
Foncier Building, Hastings Street West. Manager Reekie reports 
some business offering and fair prospects for the mew year.) jay 


A meeting of the creditors of the Converse-Brown Shingle Com- 
pany, Limited, Sydney (in liquidation), was held on November 22nd 
to consider an offer for the sale of the property. The plant is now 
being operated by the Sid. B. Smith Lumber Company, Limited, Van- 
couver. ina 


The shipbuilding yards of Oregon and Washington consumed 
nearly 13,000,000 feet of high erade lumber and timber in 1914) If 
the plans being laid for the construction of a British Columbia fleet of 
lumber carriers do not go awry the above record will be vastly ex- 
ceeded in this province next year. ns ‘iit 


Craig & Taylor’s sawmill, located between Bradner and Dentti- 
son, Fraser Valley, was closed down for the season late in November. 
The firm recently purchased another large block of timber, haying 
cut out their old limit near Dennison. Their logging railway will be 
extended in the early spring to tap the new limit. lt Ue 


A. C. Yoder, British Columbia manager of the indslen teers 
Company, Spokane, Wash., will hereafter make his headquarters, at 
Nelson instead of at Nakusp, where the company’s principal pole 
yard is located. It has been decided that the executive end of the 
business can be handled with greater, facility from the above cit} 


ani E 


J. M. Allen, for several years secretary of the Shingle Agency of 
British Columbia, resigned that position last month to take the man- 
agement of the Commercial Lumber & Shingle Company, Limited, 
organized by himself and associates. The new concern has offices 


in the Dominion Building, 207 Hastings Street West, Vancouver, ‘ 


The B. C. Equipment Company, Limited, Vancouver, has been 
admitted to an interest in the Schaake Machine Works, New West- 
minster, in connection with a large shell contract being handled. ‘The 


Vulcan Iron Works, Limited, and Messrs. Webb & Gifford, ofthe 


same city, have organized along similar lines for the same purpose. 


: lei 
The sawmill of the Thurston Flavelle Lumber Company, Tea 


ed, Port Moody, was closed down early in December for overhauling 
and repairs, and the following week work in the planing mill|\ywas 
suspended to permit of the setting of several new machines. Where 
was no cessation of work in the shingle department, which is orgaaed 


with orders. rt 
Z : ‘ a (tf 
The Nicola Valley Pine Tare Company, Limited, Canfond, 


will log about 3,000,000 feet from their Clearwater limits this winter, 
and will also purchase large quantities of timber from ranchers. .Bet- 
terton & Company, who have a new mill further up the Nicola Valley, 
will also log extensively in preparation for an early start at manwfac- 
turing next spring. tf 


Messrs. King and Allen, of Vancouver and Bellingham, Wadt., 
respectively, who had planned to erect a large shingle. plant on the 
water-front at West Vancouver, have been delayed in making certain 
arrangements with property owners ‘whose lands will be. crossed 
by a timber flume down the mountain side. Work will be proper’ 
with in the early spring. 


The Benton Pole & Lumber Company, whose 
Siding, in Nelson district, is busy filling an order received from,a 
Spokane, Wash., firm for fifty carloads of poles. Some time ago ‘the 


Benton Company purchased Ieeney Bros, sawmill at Salmo, the 


yard is at Beta 


/ 


equipment.of-which is being removed to Benton Siding to be installed 
in a larger plant which the company is erecting in order:to mmcrease 
their facilities. Fifty men will be employed in the woods this winter 
taking out poles and logs. 


A well attended meeting of the B. C. Forest Club was held at Vic- 
toria on the evening of December 4. Dr. Judson F. Clark delivered 
an instructive address on “Timber Cruising,” and Secretary VanDusen 
read an interesting paper written by Mr. R. H. MacMillan, special 
trade commissioner, “A Day in a Dutch Forest:” i 


From Aberdeen, Wash., comes the cheering news of. a recent 
Middle West order for 500,000 feet of silo stock being ‘placed at a 
figure which represented an advance of $5 per thousand feet over the 
prevailing price. The reason ascribed for the advance is that the 
Southern pine manufacturers are busy filling big orders for the Allies. 
British Columbia’s turn may come. 


Box-making concerns in Vancouver, New Westminster and Vic- 
toria are busy turning out 100,000 containers for the 600,000 shell order 
recently placed with the machinery firms of the three cities. Spruce 
boxes with oak ends is called for, but an effort is being made to have 
the specifications changed to permit of the use of fir or hemlock in- 
stead of spruce, these woods being eminently suitable. 


Alex. Johnston, 13th Avenue, Vancouver, is erecting a new saw- 
mill on Vancouver. Island, at a point about twenty miles north of 
Nanaimo. Some time ago Mr. Johnston purchased the machinery 
and equipment in the old McKinnon & Smith mill near Abbotsford, 
and much of this will be used in the new mill, along with a new engine 
and boiler. The capacity of the plant will be about 20,000 feet per day. 


; Saw filing is a tedious and responsible job, but it has its com: 

pensations and rewards other than monetary. The head filer of the 
Craig-Taylor mill, in the Fraser Valley, while out for a Sunday morn- 
ing stroll late in November, almost fell over a fine big deer in the 
bush near Bradner Station. He happened to have his gun along, and 
ten minutes after leaving home he staggered back with a carcase of 
venison. 


The Comox Logging Company, Limited, which supplies the big 
Fraser Mills plant of the Canadian Western Lumber Company, Lim- 
ited, will not close down their camps this winter as customary. In- 
stead of two or three months of enforced idleness the 300 men em- 

ployed will be limited to a week at Christmas, and all of them may 
not get that. The certainty of a big Prairie demand for lumber makes 
it necessary to provide a big surplus of logs for spring needs. — 


Lumbermen and the Law 


tecent Decisions Affecting the Trade 


_ Timber Sales Voided for Misrepresentation 


Judgment was delivered December 8th by Mr. Justice Morrison 
in two interesting timber cases heard recently in Supreme Court at 
Victoria, A. B. Lewis, a Seattle timber and real estate broker, being 
held liable for misrepresentation in connection with the sale of limits 
on Howe .Sound, Vancouver district, for $75,000. It was ordered 
that the contracts entered into be rescinded and that moneys paid be 
refunded. 


Tn the first suit the Alberta Northwest Lumber Company, with Mr. 
Foulger, a Duncan farmer, and his manager, Mr. Rowley, were the 
plaintiffs. They had agreed to purchase certain limits on a Howe 
Sound mountain side from Lewis for $25,000 on representations that 
they contained 125,000,000 feet of timber of the same quality as on 
the Ladysmith limits in the same district. 


In the second case Mr. Foulger was the plaintiff. It was shown 
that he had,made a trip to Sechelt to inspect the limits before parting 
with Albertta:farm property and $7,500 cash as part of the $50,000 
purchase "price. Later on he discovered that the government had 
made a prior grant of the same timber licenses to W. H. Whitaker 
and that he was up against a law suit to enforce his title, with the 
risk of failure. 


rove 

In Stpreme Court at Vancouver, on November 21st, Judge Grant 
handed down a decision of some interest in connection with a claim 
under the Workmen’s Compensation Act made by Joe Bruzzy, a 
shingle bolt cutter who had entered suit against the Continental 
Lumber Company for compensation for the loss of the sight of his 
left eye in April last. The evidence disclosed that Bruzzy had con- 
tracted with the company to split shingle bolts, and while at work a 
piece of the steel wedge flew off, striking him in the eye with the 
result stated. In his finding Judge Grant ruled that Bruzzy was 


Injury Not Covered by Workmen’s Act 


WESTERN LUMBERMAN . 25 


working as a contractor and not as a workman in the services of the 
company, and that therefore his claim could not come within the 
meaning of the Workmen’s Compensation Act, which only makes 
provision for actual employees. The claim was dismissed. 


Obituary 


Lumbermen in all sections of the province sympathized deeply 
with Hon. W. R. Ross, Minister of Lands, in the bereavement caused 
by the death of his beloved wife, Mrs. Leila Ross, which occurred on 
Nov. 27th at the family residence, Victoria. Mrs. Ross is survived 
by the Hon. W. R. Ross, two sons and three daughters, the latter all 
living in Victoria. William Ross is an officer in the 72nd Battalion, 
Seaforth Highlanders, Vancouver, and Herbert is in the 67th Bat- 
talion, Western Scots. 


Mr. James Mapes Dodge, Chairman of the Board of the Link-Belt 
Company, died at his home in Philadelphia, Pa., December 4th, 1915. 

Mr. Dodge was born June 30, 1852, at Waverly, N. J. He was a 
graduate of Rutgers College and Cornell University. He began his 
business career at the Morgan Iron Works in New York City, after 
having taken a course in chemistry, and from New York entered the 
shops of John Roach, the well known shipbuilder at Chester, Pa. 
Later he went to Chicago and with William D. Ewart, inventor of the 
Ewart link-belting, and associates he began the development of the 
chain business. To his initiative and creative ability are due new 


The Late James Mapes Dodge. 


chains, new methods of manufacture and new conveying and elevating 
appliances, all of which, regarded as the latest possibilities in such 
lines, are in general use throughout the world. 


At one time Mr. Dodge was a member of the firm, Burr & Dodge, 
of Philadelphia, which represented the Ewart Manufacturing Com- 
pany of Indianapolis, the original manufacturer of Ewart detachable 
link-belting, out of which grew the Ewart chain and its accompanying 
devices. From this partnership grew the Link-Belt Engineering 
Company, organized in 1888. In 1889 Mr. Dodge invented a process 
of storing anthracite coal in large quantities and reloading it by 
machinery, for which he was presented in 1907 with the Elliot Cresson 
gold medal by the Franklin Institute of Philadelphia. The invention 
reduced the handling of coal in and out of storage from a previous 
cost of 30 to 40 cents down to less than 5 centsa ton. Mr. Dodge has 
been mentioned in patent office reports as one of the few to whom 
have been granted over 100 patents. He alone is credited with the 
present design of the links and attachments of the famous link- 
belting and with the invention of the silent chain. He was a large 
employer of men and in all his. activities has never had any serious 
trouble with labor. ; 

Mr. Dodge was a member and officer of the American Society of 
Mechanical Engineers, the Franklin Institute, Stevens Institute of 
Technology, and the School of Design, Philadelphia, and held mem- 
bership in the Union League and University Clubs of Philadelphia 
and the Zeta Psi fraternity. 
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Sawmill on Thompson River at Barriere, B. C. 


TYPE OF PLANTS BEING LOCATED ALONG CANADIAN NORTHERN AND 
GRAND TRUNK PACIFIC LINES 


Now that the interior of British Columbia is being served by 

: an extent undreamed of a few years ago, the timber wealth 

— regions hitherto remote is being levied upon by the pioneer saw- 

owner to an extent of which the average lumberman can have 

Some of these small plants were located ahead of 

railway construction at points likely to become centres of develop- 
lat 


-Aancent > 
conception. 


ment later on; others were started up by ranchers and land com- 
panies to supply a local demand for building material; but in most 


-ases the impelling circumstances were ideal mill sites going to waste, 
plenty of good timber close at hand, and the assurance of transporta- 
tion for the output in case the local demand proved insufficient. Back 
f all this was a supreme faith in the future of the province and the 
belief that in the course of time the modest sawmill of today would 
become the nucleus of a thriving community and be replaced by a 


modern band mill capable of turning out perhaps 100,000 feet every 
ten hours. This corallary of events has been duplicated more than 


ence in the past hostory of British Columbia, and is bound to be 
repeated many times in the future owing to the fact that the rapid 
settlement of the prairie provinces foretells a demand for lumber in a 
few vears that will tax the ability of our manufacturers to supply. 
Some fifteen or twenty sawmills of limited capacity have been 
ated along the Canadian Northern and Grand Trunk Pacific rail- 
av lines during the past two years, while probably half as many 
have been built or are projected at points along the Kettle Valley and 
ific Great Eastern lines. The prediction has been made by sev- 


Nelson’s Sawmill at Barriere, North Thompson River, B.C. 


r most experienced lumbermen that the next ten years will 

man mills erected along our new lines of railway as are now 
tary to the pioneer Canadian Pacific line, and in view of the new 
ireas opened up, and their nearness to the prairies, the opinion 
‘contain no element of improbability. It may be taken 
i that a large proportion of the rough lumber and timbers 


Vidal : 


sic +» ¢ 
qG Seem to 


be purchased by the prairie retailers a few years hence will be 
d them by plants not now figuring in the manufacturing 
ne ty that time, it is to be hoped, the mills at the Coast will be 


ing the foreign demand for lumber that the competi- 
all mills will be welcomed. 


tering to 
Typical Plant on Thompson River 
in Kamloops district, there is a small mill so advan- 


y ed that the proprietor, J. H. H. Nelson, sees prosperity 
ll site comprises sixteen acres fronting on the 
point where the Barriere River joins that 


Northern Railway track parallels the north 
thus affording handy shipping facilities by means 
f mill. The building is 30x110 ft., with boiler 
12x80 ft. on east side, and planer room 20x60 ft. 
yment comprises 50 h.p. Leonard boiler and 

h 60x14 in. drive to circular (54 in. inserted 

& in. drive to countershaft above 
hree 18in 1) in. trim saw, 20 in. 
chine, and one 8 in. x 14 in. Cowan out- 

in boom in front of mill, delivered 
il, and rolled to 50 in. three-block rope 
Villiams Co., Ltd., Vancouver. The 
ler, double emery stand, planer 
repairs. The present 


% in 


Simonds saws, 


tared 


ol Saw 


2 20) 000 1 10 hours, but when the need 
d to 30,000 ft., and a comparatively 

permit of the output being raised to 40,000 ft. 

d by Mr. Nelson in 1913 as the result of an 


arrangement entered into with the Barriere Land Company, an off- — 
shoot of the Franco-Canadian Trust Company, Ltd., Vancouver. The 
Barriere Company own some 1,800 acres of excellent land at that 
point, which is slated to become.a town of some importance in. the 
near future owing to the agricultural possibilities of the region. 
Already there is quite a little settlement springing up, one large gen- 
eral store doing a business of about $3,000 per month. Mr. Nelson 
operated his mill for about six months in 1913 and about four months 
in 1914; this year it ran for only two months owing to the limited 
local demand and the fact that the railway line was not opened to 
traffic as early as planned. The return of prosperity being indefinite 
early in the season, when the log supply had to be arranged for, 
Mr. Nelson decided that it would be unwise to tie up money in yard 
stock until communication with the prairies was absolutely assured. 


There is a good supply of lumber easily available all the way up 
the Barriere River and North Thompson and East Barriere Lakes, 
these bodies of water varying from five to nine miles in length. The 
lumber consists of cedar, fir, white pine, full pine, spruce and silver 
fir. Next season Mr. Nelson expects to ship to the prairies, and 
with that aim in view he*is arranging to have a sufficient supply of 
logs taken out this winter by ranchers to keep his mill running 
steadily all summer. Being located well towards the summit of the 
mountain range, the mill should enjoy a considerable advantage in 


- freight rates over the Coast plants. 


Farm Demonstrating as Side Line 


Following the example set by many owners of small mills in the 
interior of the province, Mr. Nelson utilized his spare time in de- 
monstrating the soil possibilities of his holdings. He cleared a large 
portion of the mill site and farmed it in thorough fashion, the result 
proving that the Barriere Flats will grow anything in the shape of 
farm and garden produce. Mr. Nelson, referring to this branch of his 
activities, writes the Western Lumberman as follows: “I used the 
Jand for demonstrating all kinds of garden and field produce without 
irrigation for two years, the results being exceptional in character. 
All kinds of fruit grows to perfection here—even peaches, apricots, 
watermelons and muskmelons. Tomatoes ripen ‘splendidly and the 
climate is well suited for general farming and sheep raising. The 
climate here is simply grand—after living for 30 years at the Coast 
before coming up here I am well pleased with the change. The 
temperature in summer reaches 85 degrees, but it is a very dry heat; 
in winter it goes as low as 25 degrees below zero, but the air is very 
calm and dry, and one does not feel the cold as severely as at the 
Coast. We get from one to two feet of snow, coming about 15th of 
December and lasting until 15th March. This gives splendid sleigh- 
ing all winter and facilitates outdoor work of all kinds.” 

The hydro-electric power system of the City of Kamloops, gen- 
erating 10,000 h.p., is situated five miles up the Barriere River and 
the power lines run through Barriere town site and within 200 yards 
of Mr. Nelson’s mill. He is thus assured of cheap power to any 


extent desired, and this will be a factor in plans for the future develop- 
ment of this promising mill proposition. 


Retailers’ Convention, February 
9, 10 and 11 


February 9, 10 and 11 are to be red letter days in the atinals 
of the lumber industry in Western Canada, for on these dates the 
Western Retail Lumbermen’s Association hold their annual con- 
vention at Winnipeg. 


Delegates from the Coast and Mountain Lumber Manufac- 
turers’ Association will be in attendance. 


{ 


Addresses will be delivered by prominent manufacturers, offi- 
cials of the Forest Branch of the British Columbia Government, 
and members of the Western Retail Lumbermen’s Association— 
addresses which will be along practical lines, from which every 
lumberman will be able to gather more information than any pre- 
vious meeting of the Association 


This is an unique departure which the officials have made. 
Be sure and be in attendance. Tell your friends who do not be- 
long to the Association to come along and attend the meeting. 


Don’t forget the dates, February 9, 10 and 11. 
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Plant of Port Clements Milling & Trading Co., Port Clements. 


Sparks & Atkin’s Mill, Sewall, Graham Island. 


Spruce Mills are Operating Up North. 


The strong and increasing demand for spruce lumber for aero- 
plane construction and box-making purposes is resulting greatly to 
the advantage of the lumbermen in the northern part of the province, 
where our finest spruce limits are located. Particularly is this true 
of the Queen Charlotte Islands, where the quality of the spruce 
timber is unexcelled. Four or five plants on the different islands 
are taking on a new lease of life as a result of their entire output 
having been contracted for by Vancouver and other firms. It is 
altogether likely the demand will lead to the opening up of other 
timber propositions and the erection of several modern plants of 
good capacity. In the meantime the existing small mills are making 
the best of their opportunity by improving their facilities and adding 
new machinery. 

At Sewall, on Graham Island, Messrs. Sparks & Aitkin have a 
mill with a capacity of about 40,000 feet per ten hours. It has 
circular rig, the equipment being of heavy design to handle the big 
timber. For several months past the owners have been busy with 
improvements, and everything is in shape to begin manufacturing 
Monday, Jan. 3rd. The firm will employ about 50 men—25 in the 
mill and the same number in the woods. 

Another Graham Island mill was erected several months ago at 
Port Clements by the Port Clements Milling & Trading Company. 
This plant has a daily capacity of about 20,000 feet, has been cutting 
steadily for some weeks, and made the first shipment of spruce lumber 
to Vancouver early in December per Union Steamship Co. The 
owners, Messrs. E. J. Tingley and Chas. Coulson, are possessed of 
large timber holdings and are doing their own logging. About 30 
men are employed in the mill and woods operations. 

At Massett, also on Graham Island, Messrs. Wanless & Brick- 
man have a small mill with a present daily capacity of 8,000 feet, but 
this will be increased to about 20,000 feet in the spring, according 
to the present plans of the owners. The mill is cutting steadily and 
has already made a shipment of lumber to Vancouver. 

Still another Graham Island mill is being operated by W. L. 


Typical Spruce Tree, Graham Island. 


Barton, also near Port Clements. In its present shape the outfit is a 
rather crude type, but creditable indeed as the work of a pioneer who 
was hampered by a lack of equipment. ‘The site is a desirable one 
and the plant is now being enlarged to a capacity of 10,000 feet per 
day. Mr. Barton visited Vancouver on Noy. 30th, when he purchased | 
a new engine, carriage, edger, log haul, transmission, etc., from J. B. 
Weir & Co., Ltd. Mr. Barton expected to have his improved mill in 
operation early in January. 


The mill of the Moresby Island Lumber Company, on Moresby 
Island, 1s owned by Seattle parties and at one time had a good out- 
put. It has not operated for four or five years past and is fast 
falling into decay. It is reported the shareholders are sending a 
practical man to report the probable cost of putting the plant in good 
shape, believing the time has arrived when money can be made by 
developing their extensive cedar and spruce holdings. 


Messrs. Timms, Phillips & Co., Ltd., lumber wholesalers and 
exporters, Vancouver, have contracted for the output of the two Port 
Clements plants and also the small mill at Masset. Smith, Shannon 
Lumber Co., Ltd., Vancouver, will handle the cut of the Barton mill. 


Well Known Lumberman Fatally Injured 


James Bruce Burdes, superintendent of logging operations for 

the Shawnigan Lake Lumber Co., Ltd., Victoria, was severely crushed 
between two logs on the morning of December 10th. The accident 
occurred in the company’s logging yards near Shawnigan Lake, on 
which the company’s sawmill is situated. Mr. Burdes was conveyed 
to St. Joseph’s hospital, Victoria, where an operation was performed, 
but without avail owing to the serious character of the internal in- 
juries. The remains were taken to Nanaimo for interment. 
_ The late Mr. Burdes came to British Columbia from Eastern 
Canada. He was 47 years of age, and had lived in the west for many 
years, much of the time in the Shawnigan Lake district. Amongst 
lumbermen and timbermen all through the province he was regarded 
as one of the most efficient men in the business. A widow, one 
daughter and two sons survive. Mrs. Burdes has sustained a double 
loss ‘within a short time, her father, Mr. Dilworth, having died re- 
cently as the result of an accident in the Nanaimo mine. 


One of the pioneer lumbermen of Vancouver Island passed away 
at Victoria on Noy. 26th in the person of William Gidley, for over 
thirty years manager of the extensive British Columbia timber hold- 
ings of the Mossom Boyd Lumber Company, of Bobcaygean, Ont. 
Mr. Gidley, who was born at Eggsbuckland, Cornwall, England, in 
1844, was brought up in the lumber industry and spent twenty years 
in the employ of the Boyd firm in the East, where they ranked among 
the large manufacturers of the province. Following the exhaustion 
of the company’s pine limits in Haliburton county the late Mossom 
Boyd acquired extensive timber holdings in this province and Mr. 
Gidley came West in 1895 to look after the property. Some years 
later he supervised the construction and subsequently assumed the 
management of the Cowichan Lumber Company sawmill, owned by 
the Boyd interests, which he operated for a number of years. Mr. 
Gidley is survived by a widow, four daughters and two sons, one of 
whom is serving at the front with the 48th Battalion. 


Hon. W. R. Ross, Minister of Lands, and the officials of the Pro- 
vincial Forest Branch, confidently expect that British Columbia ports 
will be included in the itinerary of the fleet of the Marine ‘Transport 
Service Corporation, a new shipping company formed to operate a 
line of steamers between New York and North Pacific ports via the 
Panama Canal. 
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Timber Cruising Methods 


By Judson F. Clark, Forest Engineer 


the event that one of the laity may read this 


> —* . : 
. -e define a “Timber Cruiser” as one who examines and 
s erlands, giving the quantities, qualities, and values of 

e timbers thereon 

Nv doubt the earliest logger was somewhat of a timber cruiser, but 
tid not have known himself by that name. It was at a much 
when the timber “looker” went out on long trips with a map 
, compass as the most indispensable part of his equip- 
ent for roaming the trackless forest, that someone likened him to a 


similarly finds his way on the pathless sea, that the 
plied to him. It was an apt comparison, and 
term has long since found general acceptance. 

he evolution of the modern timber cruiser and of his profession 
esult of the changing point of view of the timberland 
rly days of the lumber industry, standing timber or 
a purchased solely for the purpose of converting it 
tickly into logs. Then the finest of timber trees encumbered ine 
est of agricultural lands, therefore the logger could be interested only 
rade timber—mostly white pine and white oak—growing on 
At this stage a cruiser who would in- 


iser” was aj 


el or gently ling land. 

de his ere the amount of hemlock, or balsam, or cedar, or 
Y , tract, or who would include even the white pine or oak that 
“Te n hillside where it would be inconvenient to log it by bull- 
team, would be very properly thought incompetent, and perl laps crazy, 


an tilieed employer. The only permissible “cruise” at that 
an estimate of the timber that could be profitably logged at 
lise was made. 
change, and nowhere have they changed more extra- 
n in the lumber buisness. The early logger of, white 
ut his limits and moved to new ground without a thought 
at any lue had been left behind. He had found it hard work to 
ike a living margin cutting only the best, and how under these cir- 
wuld the inferior trees have any possible logging value? 
‘n. was his astonishment to find that ten or fiteen years 
yuld return to his logged-off pine lands and make a larger 


the time the crt 


nstances ci 


sawlogs and a deal more money by logging over the same 
ull pines, spruce, hemlock and cedar? ‘This time he left 


trees too small for lumber and the worthless hardwoods. 
her decade, and he finds that he can make a small fortune of easy 
] is same twice-logged-over area by simply selling out 
manufacturer, or 


» and paper man, or the stave the wood 
distille 
ss has been napa with local variations within the 
siness lifetime of a ele generation of lumbermen in every 1m- 
mber dinttick east of the Rocky Mountains, and what was 
than that the lumberman should look to the virgin 
sts nbering frontiers as an exceedingly promising field 
estment of the wealth that had thus been so unexpectedly 
him? Thus was born a new and vast factor in finance— 
ber investment. 
i progress in the utilization of the less favored kinds 
gone steadily onward, and with it the improvement of 
ansportation, until it is generally admitted that saw- 
: nd in considerable volume, has an actual or 
ts that fifty years have seen as regards log values may 
omparing the average white pine log cut in 
Ouebec in the sixties with the present cutting in those 
ie f despised black spruce and balsam, down to 
hes in the top and four inches on the stump. 
comparing the tedious transportation by 
ground, to the rapid flight of logs by 
unt Kenia plateau in East Africa to the 
iles distant and more than six thousand 
ress in utilizing what was once waste 
i getting the logs to the mill by 
d bette vetho ds, there is every reason 
ued in both lines. Thus in the 
day the modern timber cruiser is 
of all the timber on a tract, 
of the different kinds and qual- 
details of the topography of the 
nsportation. 
Timber? 


What is “Merchantable” 
| ile to consider the 


dt tanding timber. 


validity of the 
It has already 


toria, December 4th, 1915 


Both Old and New 


been given a good deal of attention by our “learned friends,” the 
lawyers, and we are not inclined to have them make a profit from its 
eccentricities. Among timber investors and lumbermen generally it is 
understood to mean not only such timber as might be logged under 
existing conditions at a reasonable profit, but also to include such as 
might ‘reasonably be expected to be so logged within a reasonable 
time! What a delightful opportunity for legal confusion ! 

On the other hand, many loggers who buy their stumpage from 
hand to mouth, so to speak, itm the term “merchantable” to what 
they nd they can profitably log under current conditions as regards 
cost of logging and log prices. Notwithstanding the much wider 
use of the word in its broader meaning, it does seem that it is best 
suited to describe the loggers’ case, and should be limited to that use. 

lf, then, we regard the merchantable timber as that portion of a 
stand that may be profitably logged at any given time, it follows that 
the merchantable cruise on any “tract varies with the fluctuations of 
all factors affecting the profit of logging. If the price of logs falls the 
amount of fimber on any area ait may be profitably logged is 
decreased. If the cost of labor, foods, or machinery increases, the 
merchantable cruise is still further diminished, and may and will 
disappear entirely if the changes are such as to make the logging of 
the tract for the time unprofitable. Conversely, any increase in log 
values, or any lessening of the cost of logging, automatically in- 
creases the ages haneains cruise. Where all the timber may be 
profitably logged the “merchantable” cruise becomes identical in 
amount with a commercial timber cruise which gives the total volume 
of sound timber, less a proper allowance for unavoidable breakage in 
falling. 

A concrete case will further illustrate the point. A certain tract 
within towing range of Vancouver, which on account of the topo- 
eraphy could not have been logged at all with the equipment used 
twenty years ago, was partly logged in 1906 and 1907 by donkey 
engines. The logs were sold in 1907 at $12.00 per M, camp run, at 
the loggers’ boom. Stumpage was reckoned worth $1.00 per M.; the 
royalty was 50c per M. One dollar net was considered a fair log eging 
profit for the logs that were hardest to get, hence the logger ‘could 
afford to spend $9.50 ($12.00 less the $2.50 as above) in getting his 
most difficult logs. In other words, any timber that could be logged 
to tidewater for $9.50 or less was “merchantable.” Practically every 
log on the tract could have been put in the water at that figure, and 
the limit which twenty years ago would have shown no timber on 
a “merchantable” cruise basis came to have an average of about 40 M 
per acre of “merchantable timber’ in 1907, which was also the total 
amount of sound timber as shown by an ordinary commercial cruise. 
[lad this limit been logged in 1915 instead of 1907, the average price 
at the boom for the camp run (as cut in 1907) could not have ex- 
ceeded $5.50 per M. Allowing $1.00 for stumpage, 75c for royalty, 
and $1.00 for logging proht, the logger could not have put in any logs 
costing more fhan $2.75 per M. to log. In the case ‘of the limit in 
question this would mean that he could not have opened it up at all, 
hence the “merchantable” cruise would have again returned to zero. 


These considerations, together with the further fact that different 
loggers: vary greatly in personal efficiency, and therefore what is 
“merchantable” to one may be profoundly unmerchantable- to an- 
other, have long ago established the total volume of sound timber as 
the only admissible basis for commercial cruising, leaving the 
merchantable volume to be determined from time to time according 
to the varying local conditions of log costs and log prices. These 
supplementary merchantable estimates are invariably reported on 
separately—usually by letter—as are also current stumpage values, 
which are likewise influenced by the fluctuating factors of current log 
costs and values, as well as by the demand and supply of stumpage 
for investment and for operation. 


In a new country such as the British Columbia Coast, where many 
limits are purchased for immediate logging, the determination of the 
merchantable stand becomes a very important part of timber cruising. 
In governmental reports on timber offered for sale for immediate 
operation (as in the case of government timber sales), it is of course 
the only cruise desired by either buyer or seller. In private work, 
such cruises, though frequently made for private owners, are seldom 
given publicity. This is no doubt partly due to the fact that they are 
good only for the conditions obtaining at the time of report, but the 
chief reason is doubtless that cruises are usually made public only 
when owners are desirous of selling their properties, and they very 
properly desire to have the entire stand on the tract offered for sale 
and considered on its merits quite without regard to whether or not 
all of the timber could be logged at a profit at ‘that particular time. 

In the case of virgin forests the total volume cruise may be 
accepted as accurate for | many years. ‘That is to say, that in a mature 


_measure, log scale. 


‘five or ten-chain points. 


virgin forest the rule obtains that the annual growth is approximately 
offset by the annual decay in the over-mature trees, and, barring loss 
by fire or windfall, a cruise made a decade hence would show little 
variation in wood volume or quality. 


Incoming of the Forest Engineer 


So much for the basis of modern timber cruising. 
in method is equally interesting. 

The old-time cruiser was usually a man who had had experience 
in logging in the same district.as that in which he undertook to cruise, 
and who, on examining a tract, could make a comparison between it 
and other tracts which he had seen before they were logged. And, 
having in mind the amount which had been cut from the logged areas, 
he could approximate the amount which would be cut from the area 
cruised if logged in a similar way. Many capable men thus trained 
gave a very good account of themselves as long as the standard of 
logging did not greatly change, and so long as they continued to 
eruise in the district with which they were familiar. 

With changing logging standards in the old districts, and with 
the exploration of new districts where logging was still in its infancy, 
or where it was conducted with different equipment, and above all. 
with the demand for a detailed mapping as well as cruising of the 
timberlands, a new type of timber cruiser appeared. 

The Forest Engineer, as the modern timber cruiser is called, is 
essentially a man of engineering training, and it has been his task to 
adapt standard mapping methods to meet the needs of the logging 
engineer, and to apply scientific methods to timber cruising, or, in 
other words, to standardize the measuring and valuing of forest stands. 
The methods: of accurately mapping lands have of course long ago 
been standardized. It was part of the work of the forest engineer to 
adapt these methods so as to give a satisfactory topographic map 
without exceeding the cost that a lumberman could well afford to pay. 
Thanks to the aneroid barometer used in conjunction with more pre- 
cise instruments, this has been accomplished. 

The standardization of timber cruising methods called for two 
radical departures, namely—the development of volume tables, and 
the “gridironing” of the tract cruised by systematically covering it 
with a series of parallel cruise lines. 

To take the latter first, the cruiser first establishes base lines 
which are carefully chained and levelled, and on which he marks the 
The boundaries on two opposite sides of a 
limit will conveniently serve as base lines, prdvided they are not more 
than a mile apart. Should the logging of the limit call for a railroad, 
the approximate location of the main line should be traversed and 
levelled, and this will serve as an additional base line on which to 
“tie” the cruise lines. The cruise lines are then run from one base 
line to another at whatever intervals may have been decided on, 
having in view the regularity or irregularity of the stand. In large 
tracts the cruise lines are usually spaced ten chains apart, but where 
the timber is patchy a closer spacing is necessary. As he runs his 
cruise line the cruiser tallies all timber (classified by species, height 
classes, diameters and quality) on a strip 66 feet wide (33 feet on 

ither side); makes note of the character of the surface and other 
topographic features (stich as stream crossings, rock outcrops, etc.) ; 
and makes a complete record of elevations as shown by his aneroid. 
The cruiser also sketches all topographic features and type boundaries 
as far as he can see on either side of his line. This gives practically 
complete data on the area between the lines. On reaching the base 
line at the other side of the tract he “ties” his line to the nearest 5 or 
10-chain point, checks has aneroid readings with the base line levels, 
and proceeds to run the next parallel cruise line at the desired spacing. 


The evolution 


Elimination of “Guess” Estimates 


In this way the entire area is “gridironed.” If the spacing of the 
cruise lines is 10 chains apart, the parallel cruise lines (on which a 
complete tally of the timber and other data is taken) will occupy 10 
per cent. of the tract. If the spacing of the cruise lines is five chains, 
complete data will have been taken on 20 per cent. of the tract. For 
any considerable area, a 20 per cent. cruise is sufficiently accurate even 
for high priced stumpage. In the East and South 100 per cent. 
cruises have been made for white pine and cypress, but it is at least 


doubtful if the resulting refinement in accuracy justifies the additional 


cost to owners. A 20 per cent. cruise costs about 50 per cent. more 
than a 10 per cent. cruise, and on small areas and where stands are 
very patchy the closer spacing is necessary. A 100 per cent. cruise 
costs about.six times as much as a 10 per cent. cruise, or approximately 
$1.80 per acre, as compared with 30c per acre for Coast conditions 1n 
British Columbia. 

Having determined the kinds, numbers and sizes of the trees on 
a tract, the next step is to translate these figures into feet board 
This is done by means of ‘“‘volume tables.” 
A volume table for any kind of timber, Douglas Fir, for example, 


is a table that gives the average scale for all Douglas Fir trees 


according to diameter and merchantable length. Thus in a volume 
table before me, prepared by the United States Forest Service, I note 
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that a fir 36 inches in diameter, and having a log length of 170 feet, 
contains on an average 2,020 feet board measure if scaled according 
to Scribner’s log rule. Our firm has during the last nine years 
collected a large amount of volume data for all Coast timbers. This 
data is gotten by scaling logs after the fallers on a large number of 
logging operations, using the British Columbia log rule. 

In comparing our tables with those developed in a similar way 
by the U. S. Forest Service for the same species in Washington and 
Oregon we find, as might be expected, that ours average somewhat 
lower but in other respects resemble them closely. The lower scale 
is probably due to a somewhat higher stump in British Columbia, to 
the slightly lower scale given by the B. C. Rule as compared with 
Scribners, and to the well-known fact that the north temperate zone 
trees reach a better individual development towards the southern 
limit of their range. The members of the B. C. Forest Club will be 
interested to know that our tables check satisfactorily with those 
published by the B. C. Forest Branch. Our red cedar and hemlock 
tables are, however, appreciably lower. 


In using volume tables it must always be recalled that its figures 
are average figures, and that there should always be secured local 
measurements of trees-on each tract so as to determine whether the 
timber on the particular area cruised will scale better or poorer than 
the average shown by the table, and how much better or poorer. 


The standardization of timber cruising enables different cruisers 
using standard methods to get closely uniform results for the same 
tract. The maximum variation for a 10-chain spacing of the cruise 
lines should not exceed 10 per cent. and should average less than 5 
per cent. 


Examples of great and even extreme variation in the amount of 
timber exported on the same tract by different cruisers whose methods 
were not standardized are so frequent as to be quite commonplace. 
Perhaps as extreme as any were two cruises on a group of 23 limits 
within fifty miles of Vancouver. The cruise on which the tract was 
purchased was 365 million. The cruise on which the limits were 
abandoned after the payment of $125,000 on purchase account was 
$16,000,000. Another case that comes to mind was a happier one for 
the purchaser. A single limit this, cruised some ten years ago at six 
and a half million. The owner logged five million from it and sold 
the “logged” limit on a basis of the remaining one and a half million. 
A later cruise showed less than 100 acres had been cut over and a 
stand of over fifteen million remaining. 


The burden of checking different cruises which fail to harmonize 
has naturally fallen in increasing measure to the forest engineer. And 
in this connection it will be most illuminating to refer to our own 
experience in a couple of typical cases. 


Some British Columbia Examples 


In the summer of 1912, a large corporation desired to purchase a 
large tract on Harrison Lake. The owner submitted a very attractive 
cruise, made for him by an eastern firm. The prospective purchaser 
had the tract reported on by their own cruisers. Their report was 
favorable for the purchase of the tract at the price per M asked, but 
found a substantial shortage in the amount of timber on the ground. 
On the owner’s refusal to make the required concession, he having 
every confidence in the accuracy of his cruise, the prospective pur- 
chaser asked our firm to check the cruise made by their own men on 
certain selected lots. This we did, with the result that their cruise 
was found to correspond very closely with ours on the lots examined. 
The owner, still unwilling to accept the lower cruise, asked for a joint 
cruise by his cruisers and our firm of three designated 40-acre blocks. 

On going on the ground with two representatives of the other 
cruising firm and representatives of both prospective buyer and seller, 
the writer took along copies of the volume tables used by our cruisers 
in computing the cruise on this particular portion of the tract. In 
making the joint cruise both parties agreed closely as to the number 
of logs per tree, percentage of breakage, and all other important 
points, except the vital one as to how many feet board measure there 
was in any tree of given dimensions. We finally agreed to fall and 
scale 30 trees as a test of our different views. In order to make this 
falling-and-scaling test a direct check on our cruise, I handed the 
representative of the owner the copies of the volume tables that had 
been used by our cruisers, with the request that as each tree was 
measured he call out the corresponding scale from the volume tables, 
thus eliminating my personal judgment from the test. At the con- 
clusion of the scaling of the fourteenth tree the other cruisers refused 
to scale any more. The showing at that point was that their average 
estimate was slightly over 30 per cent. too high, while the figures from 
our volume tables averaged within 3 per cent. of the actual scale of 
the logs as measured on the ground. 


The other case to which I shall refer had its origin in a case of 
“nerves” on the part of the owner—an eastern syndicate. They had 
had a large timber tract carefully cruised at the time of purchase by 
an old-timer in cruising who bore a good reputation, and who had 


had considerable experience on the B. C. Coast. Latet, however, 
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came anxious to have the cruise checked, and placed the scaling the logs therein contained with a special tree-scaling instru- 
‘tter in the hands of their business representative at Vancouver ment. They responded by indicating 25 forties which they wanted 

) Instructions to use the most competent cruiser available. The thus scaled. The scaling of the 25 forties showed that the higher 
ecking cruiser reported a shortage of some 700 million feet, or about man was safely below the actual amount of timber on the ground, 


; “ 


the original cruise, and further complicated the case by the most and that his cruising was as consistent as could reasonably be ex- 


extraordinary variations in the case of individual forties, where he in pected. The comparison with the second man’s work showed that _ 
some cases found four or five times as much timber as Cruiser No. 1, he had been lost when he was supposed to have been doing his work, 
notwithstanding the fact that his cruise as a whole was so much _ if the results turned in were actually from data taken on the ground. 
Bie The standardizing of timber cruising resembles standardizing in 
e distressed Owners came to us explaining that they did not - other lines in that it consists of eliminating in so far as is practicable 
nother cruise, but did want to know if there was not some the element of personal judgment. Perhaps in no other calling con- 
determining by precise measurement the exact amount of cerned with the determination of quantities and values has the ele- 
yer on a forty. We advised them that a measurement which ment of personal judgment played so large a part in the past. Nor is 
ld stlence all doubters would be to survey out the boundaries of | it possible to wholly eliminate it. It has, however, been very largely 
e forty, measure the breast-high diameter of each individual tree replaced by real measurement, and to that extent timber cruising has 
thereon, plainly marking each tree as measured to avoid error, and been reduced to a scientific basis, and the forest engineer is entitled 

imally to get the scale of 10 per cent. of the trees by accurately to his name and place in the ranks of the engineering profession. 


Box-Making in British Columbia _ 


(he rapid expansion noted in all lines of business in British Col- the south end, on the first floor, is a filing room having Covel and 


umbia prior to the declaration of war had an especially stimulating other machines for saw and knife sharpening and repairs. 
effect upon the box-making industry; and it is worth noting that The capacity of the sawing floor is 40,000 feet of spruce, hemlock 
while the depression due to the dislocation of the world’s commerce and pine lumber a day. When sawn the shooks are transferred by 


has been felt most severely by the lumbermen of the province as a_ hoist to the second floor for assembling, nailing and printing. There 
whole, the box manufacturers have been enjoying a good run of are two printing machines, one having double cylinders for two-color 
ders at fairly remunerative prices. This is to be ascribed in the work. 

main to the rapid development of the fruit and vegetable industry, Mr. R. W. Sharpe, under whose efficient management the com- 


PACIFIC 


* 


Pacific Box Company's plant at Vancouver, B.C. 


| 


together with the deep sea fisheries, which call for enormous quantities pany has made steady progress, says that the plant can supply boxes 
f containers for shipping purposes. In addition to the largely in- for any purpose and in any quantity. The business is largely with 
reas me demand for boxes a considerable foreign trade has de- manufacturing concerns, fish packers and fruit growers, but numer- 
m vith the result that several sawmills having box factories in ous orders for special sizes are received and filled from time to time. . 
filling huge orders for the United Kingdom, Aus-_ So far, the firm has not accepted any foreign orders, the demands of 
Zealand, and elsewhere, the material being shipped in the B. C. and prairie trade having taxed the capacity of the plant. \ 
to be assembled as required. 
i fF «] | ‘ fF «hae V\/- . “2 Pra 12 ‘ - > Jan cific C) 
| Oe tena ae hada etasumdingte: Se eee Developing a Good Trade in Hardwoods 
Amited 1¢ business was established in a small 
1906, but in 1913 the present company erected Elsewhere in this issue will be found the announcement of Jas. 
Creek, at the foot of Smythe Street. Here—in the L. Broadfoot, 611 Dominion Building, Vancouver, who tor several 
e city—they occupy a site of three acres with valuable years has been engaged in the hardwood trade in a prominent way. 
odern factory erected at the land end is 109 Not satisfied with doing a considerable share of the local trade, Mr. 
vo storeys. Between the building and Broadfoot now has his eye on the prairies, where the use of hard- 


ind for a large stock of lumber. At the woods for house trim and other purposes is steadily growing. He 
alf million feet are being carried in order has effected arrangements which enable him to ship hardwood casing, 


easoned before use. The lumber is trans- base, moulding, flooring, etc., to prairie points along with Coast stock 
ile to the machines on the mill floor. The —a convenience of which the retailers will be quick to take advantage. 
ed Woods planer (capacity 250 ft. a min- A very large stock is carried in Vancouver, and orders can be made 
ny planer, horizontal and vertical resaws, up and sent forward at very short notice. Mr. Broadfoot’s knowledge 
machine (three machines in one) of the lumber business is not confined solely to hardwoods—as men- 
d finished boxes every ten hours. tioned in another column he recently was successful in winning first 
different machines, two fans and one place in a competition launched by. the American Lumberman for the 
ere are twe nty-four electric motors ranging best essay on how to lay a shingle roof. 

8) me of these are direct connected to nl 
t represents the latest and most improved The Cheam Lumber Company is the name of a new concern which 
either in shooks, nailed or dovetailed. At plans to operate a small sawmill near Rosedale, in Chilliwack district, 
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BRUNETTE SAWMILLS CO., LTD. 


(In continuous successful operation for Thirty-Five Years) 


WE ARE MANUFACTURERS OF 


Lumber, Timber 


Lath, Shingles 


Boxes and Shooks 


(We sell only to the trade) 


Tyee hidteemaren Omen, A bene oo 
4 * J yi 


GI MOINS i, eae SRT ari Neal ag 


i—-Can Furnish Timbers up to 110 feet long 


Our Brand of Red Cedar Shingles is High Grade __ 
A FEATURE WITH Us MILLS AT NEW WESTMINSTER, B.C. 


BUILDING PLANS. 


for Prairie Farms 


In order that the West may secure full benefit from the immense crops that Western Canada now produces, agricul- 
tural experts have shown that the Prairie farm must be equipped with more buildings and better buildings. On thous- 
ands of farms there are required today GRANARIES and BARNS to prevent the wasting of grain and hay, SILOS to 
save the food value in roughage, well designed BARNS to decrease the labor required fer handling stock and to increase 
stock raising profits, SHEDS to lessen the loss through depreciation of implements and machinery, and comfortable 
HOUSES for the farm-home ol a 


Systematic work is being carried on in the three Prairie Provinces by the Government of British Columbia to fully 
develop the market for British Columbia lumber. As a first step a series of ten bulletins is now published. These bulletins 
give carefully prepared and up-to-date building plans designed by the Agricultural Department of Saskatchewan Univer- 
sity. They contain complete bills of material and other infor mation of use to the farmer. Sample sets may be obtained 
by any lumber dealer by writing to the Chief Forester, Victoria, B.C. 


BULLETINS: 


1. General Purpose Barns’ 6. Piggeries and Smoke Houses 
2. Dairy Barns 7. Poultry Houses 
3 


. Beef Cattle Barns 8. Implement Sheds and Granaries 
4. Horse Barns 9. Silos and Root Cellars 
5. Sheep Barns 10. Farm Houses 


For information concerning British Columbia lumber and other forest products apply to the British Columbia Lum- 
ber Commissioner, 


W. H. HOUSTON, 


303 Dominion Building, 
REGINA, SASKATCHEWAN 
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Vancouver Lumberman Wins International Contest 


About three months ago the Am- 
erican Lumberman, Chicago, initi- 
ated a Shingle Roof Contest by in- 
viting letters describing “How to 
make a forty-year shingle roof.” As 
Canada was not barred J. L. Broad- 
foot, manager of the Atlantic-Pacific 
Lumber Co., Dominion Building, 
Vancouver, decided to try for the 
$50 cash prize cffered the winner. 
He wrote and despatched his essay 
and forthwith forgot all about the 
matter until November 25th, when 
he was pleasantly surprised by the 
receipt of a cheque for $50, together 
with the information that he had 

been adjudged the winner of the 
J. L- Broadfoot and baby daughter. contest Be an examining board com- 


posing representative shingle manufacturers, retailers and carpenter- 


~ 


contractors, together with a member of the American Lumberman 


[hat the honor was not easily won is proven by the fact that 
here were no fewer than 78 contestants, representing twenty states 
ne Canadian province, the enumeration being: Indiana, 12; 
- Washington, 10: Iowa, 6; Ohio, 4;. Nebraska, 4; New 


7< lf) 


es : =e 
Tennessee, 3; 


Michigan, 3; Pennsylvania, 3; Missouri, 3; 

Wisconsin, 3: Oregon, 2; Massachusetts, 2; California, 2; Oklahoma, 
Kansas. Minnesota. Arkansas and Texas, 1 each; British Columbia, 
Mr 1 


_ Broadfoot’s success in winning against so strong a field is 
iehly creditable both to himself and the province. It is most fitting 
t, having the reputation for producing the best shingle on the 
ican continent, we should also possess the man who can best 
ibe how to use them in making an everlasting roof. 
Below we reproduce Mr. Broadfoot’s prize essay: 
Pointers From the Far West 
Vancouver, B. C. 
\ good shingle roof properly laid is “a thing of beauty and a joy 
- Forever, at least so far as the man who lays it is con- 
will still be a good shingle roof long after he has traded 
Care in the selection and use of materials is the essential point in 
| construction. 

f starts with the rafters. Frame’them so that when in 
and level plates there will be no sags in the roof. 
ust be sized, not less than 2x4, spaced with not more than 2 

rs, spiker solid, and braced as the load requires. 
f boards should be good 1x4 SIS strips, spaced 2 inches 
| nailed solid with 8d nails. 
ng solid copper or zinc, use a shingle nail heavily coated 
f the old cut variety. Use 3d nails for 5 to 2 or thinner 
- 4d for thicker. 
the so-called “Premium Shingles.” 


n straight 


They are of guaranteed 


are fire-retarding stains and paints which will add to the 


thoroughly by standing bunches on end in water 


urs before laying. 
be stained use dry shingles. Dip each shingle 
ut 8 inches from the butt. 


f and lay first course two-ply. 
2 inches projection over crown mold and 1 inch 


4 inches to the weather on one-third or 
+'4 inches to the weather on less than one- 
hingles on less than one-fourth pitch. 
ngles to 5% inches to weather on one-third or 
to make sure courses lay straight. 


; inches so that no break comes directly 
nsecutive courses, thereby covering all 


butts and 1% inch from sides. 
ils in each shingle. 
10 inches wide and lay as two shingles. 
hingles. 
ill run with the grain. 
ed shingles with butts close together. 
iry dipped shingles. 


Use 14 inch 26 gauge galvanized iron for valleys. 

Use galvanized ridge roll. 

Use galvanized shingles and flashing around chimneys. 

Finish hips by laying a course of even width narrow shingles on 
both sides of hip, over regular courses. 

A 34 inch iron pipe punched full of holes and placed along peak 
of the roof will, when connected with the water supply. furnish a 
sprinkling system invaluable as fire-protection, also in cooling the 
roof on a hot day. 

Do not walk on finished roof more than is necessary. 

JAMES L. BROADFOOT. 


Sees Good Market for B.C. Lumber in Holland 


Special Trade Commissioner McMillan Thinks Conditions are 
Favorable— Douglas Fir Not Unknown 

Mr. H. R. MacMillan, formerly chief of the forest branch of 
British Columbia, now special trade commissioner for the Federai 
government, in his latest report to the Department of Trade and 
Commerce deals in exhaustive fashion with the timber trade of 
Holland. He declares that the Dutch market is one that will steadily 
grow in importance, not only because of the purchasing power of 
7,000,000 prosperous people in Holland, but because a great part of the 
reconstruction of the Belgian and neighboring war zones will be 
handled through Holland, which, he remarks, takes deckloads in the 
winter time. - Mr. MacMillan thinks it worth while for any shipper 
or group of shippers in Western Canada, when making arrangements 
for selling representatives in England, to go farther and insure at 
the same time that a suitable sub-agent. be appointed for Holland. 


_ Prejudice to be Overcome 

“The Dutch merchants have been buying Douglas fir for years. 
Owing to the absence of a liner service between the North Pacific 
Coast and Holland, they have nearly always been forced to accept 
large shipments, some of which have come around the Horn in sail- 
ing vessels and have not arrived in good condition. The average 
Dutch importer is therefore still slightly prejudiced against Douglas 
hr. He considers that it is not as strong nor as durable as pitch- 
pine, and that more difficulties and uncertainties attend its purchase. 

“Owing in part to this prejudice against Douglas fir and in part to 
the fact that pitch-pine, thoroughly well-known, may be bought as 
cheaply, the use of Douglas fir in Holland is as yet restricted to few 
uses, such as large timbers, cribbing or framing in temporary struc- 
tures and joists. When the price of Douglas fir drops below that of 
pitch-pine, as it must within a short time after the re-establishing of 
normal freight rates, a much wider range of uses will be developed 
for the timber. The present importation of pitch-pine into Holland 
is estimated at 12,000,000 feet, board measure, per year. 

“When Douglas fir shippers can compete successfully in price 
with pitch-pine logs averaging thirty cubic feet each, they will be 
able to start an important trade, which will also assist them in 
marketing clears and, merchantable boards and planks. There wili 
be no prospect of selling any grades lower than export merchantable. 

“Much of the pitch-pine log trade to Holland is done in the form 
of deckloads in the winter time on vessels loaded below decks for 
British ports. There are no restrictions in Holland as to winter 
deckloads as there are in England. 


Railway Sleepers are Creosoted ts 

“The supply of railway sleepers to Holland is an important busi- 
ness. There are 2,320 miles of railway for which 400,000 sleepers 
annually have been purchased in recent years. 

“It may be pointed out that when the usual supply of oak, Scotch 
pine, beech and larch failed this year, several hundred thousand 
pitch-pine sleepers were imported. A sleeper to sell in Holland in 
normal times must give twenty years’ service when treated with a 
ten-pound per cubic foot charge of creosote. The railways buy their 
sleepers uncreosoted at 80c to $1 each for pine and larch, $1.20 to 
$1.40 each for oak and beech, 6.10 in. by 10.30 in. by 8.53 feet to 8.86 
feet, allowing up to 2.16 inch wane on each of the upper corners of the 
sleeper. Since the outbreak of war, Dutch railroads have purchased 
large quantities of pitch-pine sleepers at about $1.60 each, c. i. f. 

“The only way to sell to a Dutch railroad is through an agent 
in Holland who will see to the delivery of the goods and the satisfac- 
tion of the many minor but essential requirements. This same prin- 
ciple applies to all timber business in Holland. The best way to 
reach this market is through an established agent or brokerage house. 
The greater part of the pitch-pine importations are sold to the Dutch 
purchasers by English firms acting through Dutch sub-agents located 
in Rotterdam or Amsterdam. This arrangement does not mean an 
extra expense to the shipper, as the whole business is handled for the 
4 per cent. commission and del credere common in the English market 
and on the same terms, including the essential one, that the Dutch 
purchaser will not buy unreservedly on Pacific Inspection Bureau 


certificate, but insists upon the right to arbitrate after goods are 
received.” 
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SALE 


Valuable Timber Limits, 
Mill Site, Plant and 
Equipment . 


There will be offered for sale, by Public Auction, 
in the Rotunda of the Royal Alexandra Hotel, in the 
City of Winnipeg, in the Province of Manitoba, on 


Saturday, the 15th Day of January, 1916, 


at the hour of eleven o’clock in the forenoon, the 
following property, namely :— 


TIMBER BERTH LICENSE covering TIMBER 
BERTH No, 1000, containing an area of 4.88 square miles 
more or less; 

TIMBER BERTH LICENSE covering TIMBER 
BERTH No. 1001, containing an area of 6.05 square miles 
more or less; 

CMBR eh RIE LICENSE covering TIMBER 
BERTH No. 1002, containing an area of 3.11 square miles 
more or less; 

TIMBER BERTH LICENSE covering TIMBER 
BERTH No. 571, containing an area of 4.75 square miles 
more or less; ‘ 

TIMBER BERTH LICENSE covering TIMBER 
BERTH No. 551D, containing an area of 18 square miles 
more or less; 

TIMBER BERTH LICENSE. covering TIMBER 
BERTH No. 981, containing an area of 45.77 square miles 
more or less; 

TIMBER, BERTH LICENSE covering TIMBER 
BERTH No. 960, containing an area of 49.61 square miles 
more or less; . 

SCHOOL LAND TIMBER BERTH PERMIT cover- 
ing TIMBER BERTH No. 146, being part of Section 11- 
44-8 West of Second Meridian in Saskatchewan. 


EAST HALF of SECTION 7-45-7 West 2nd in Sas- 

katchewan, excepting a right of way of 6.02 acres more or 
less ; 
Together with Saw and Lath Mill Buildings, Dwelling 
Houses, Office Building, Cook-house, Warehouse, Stable, 
Round House and other buildings situate thereon; also 
extensive Logging, Lumbering and other machinery, equip- 
ment and plant in connection therewith; also certain rail- 
road plant, equipment and rolling stock suitable for use in 
connection with the above lumbering plant and timber 
berths. 


The above properties are situate at or near Prairie 
River in the Province of Saskatchewan, with the exception 
of Berths Nos. 571 and 551D, which are situate near Dau- 
phin in Manitoba. 


The above properties will be offered subject to reserve 


bid, and will be offered in bulk or in parcels as the Vendors _ 


may decide at the time of sale. 


TERMS OF SALE—Ten per cent. of the purchase price 
to be paid in cash at the time of sale, and the balance 
in accordance with the terms and conditions to be made 
known at the time of sale. 


For further particulars, apply to :— 


JAMES SHAW or THOMAS SHAW, 
Dauphin, Manitoba 


or to J. H. NEEVE, 363 Main Street, 
Winnipess Manitoba 


Dated this Twenty-first day of October, 1915. 
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Estimating and Evolution 


III 


There should be a nice adjustment between the value of 
your timber, the purpose of the estimate and the method 
used in the field. 


Whether a one, two, four or eight run cruise is most 
applicable to your particular case, can only be determined 
by experts considering all the factors involved in the light 
of experience. Thirty-five years of activity in valuing tim- 


_ber, financing lumber properties, and reporting on the for- 


ests of North America, have qualified us to perform the 
manifold duties of timber experts in a manner that insures 
to our clients the most accurate and satisfactory results in 
return for the lowest compensation that the quality of the 


-work will allow. 


A cheap, careless and improperly balanced cruise is 
expensively useless. 


A complete set of estimates, topographic maps and des- 
criptive reports made by us in the LACEY WAY has. 
definite value in the timber markets of the world. 


Are you following the Evolution of Estimating? 


James D. Lacey & Company 


Timber Land Factors Since 1880 


CHICAGO, IIl.—1750 McCormick Bldg. 
PORTLAND, Ore.—1310 Northwestern Bank Bldg. 
SEATTLE, Wash.—1009 White Bldg. 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Piaas and Reports 
Tel. Sey. 6395 


18 Hastings St. W. VANCOUVER, B.C. 


Peter Hay Knife Co. 


Limited 


MACHINE KNIVES 
of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 
Blades 


Send for Price List 


Gerlach 
Stave, Heading, Keg, 
Tub and Barrel Machinery 
As tren n rning power. 

for Prices 


The Peter Gerlach Company 
Cleveland. Ohio 


Robert M.Moore ¢ Compa 


ny 
1453 Albert St. 


Sn Sask. aa 
,ana 
SIG C916 Pender St.W. | 


Vancouver B.C. 


Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Blase 


Burners 


a 1 Ops 


We have a pa 
overdraft 
system iim our 
berner which re- 
—- ovires no grates. 


SEATTLE BOILER WORKS 


555 Ballerd Ste., Seattle 


tent 
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TED cto A 
UNITIES Ties Fe oeiens 


2 Cents a Word 


All advertisements under this department, 2 cents per word for each insertion, No in- 
sertion for less than twenty-five cents. Small display advertisements, one insertion, $1.50 
per inch. Four or more insertions, $1.00 per inch each insertion. nia 

To save bookkeeping, parties not having an advertising account will please remit. with 
copy. Answers to ads. must be sent under letter postage and may be addressed in care of 
Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 
Vancouver, B.C. 

Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 


ment covers the forwarding of letters to any address. 


POSITIONS WANTED 


IN COUNTRY YARD, MANAGER 
or other work. Have had the best 
business experience, also country 
yard experience; first class sales- 
man and collector; a clean record; 
will guarantee to make good. Will 
go anywhere. Address Post Office 
Box 622, Saskatoon, Sask. il 


CAPABLE LUMBERMAN WISHES 


position as Manager or Assistant 
Manager of line of yards, long ex- 


perience, best of references. Ad- 
dress ‘Position,’ care Western 
Lumberman, 302 Travellers Build- 
ing, Winnipeg. 8* 


EXPERIENCED SALESMAN 
wants position to sell Canadian 
spruce and other lumber products. 
Thoroughly familiar with trade in 
Towa, Minnesota and Dakotas. Pre- 
fer. Minnesota territory. Address 
“Salesman,” care of Western Lum- 
berman, 302 Travellers Bldg., Win- 
nipeg. 


POSITIONS VACANT 


WANTED PRACTICAL SAWMILL 
man with four to five thousand dol- 
lars to invest in small mill cutting 
twenty-five thousand feet of Spruce 
lumber per day, located within one 
hundred miles of Edmonton, AI- 
berta, on two Trunk Line Railways 
and fair sized Lake. The very best 
of shipping facilities and a first- 
class money making proposition. 
We have the mill and the timber 
and we want a good practical saw- 
mill man to run it, who can invest 
some money. Address C. T. Nel- 
son, P. O. Box 1353, Edmonton, 
Alberta. 12-1 


Economy Counts 
In these days of rigid economy 
it is well for sawmill owners to 
realize that we have in Vancouver 
a thoroughly equipped Belt Fac- 
tory prepared to rebuild your old 
belting into perfectly satisfactory 


belting, any size you can use, at 
a minimum cost. -Write or phone 
to 1059 Hamilton Street, Van- 


couver. Phone Seymour 4640. 


Blister Rust Spreading 


The alarming character of. the 
white pine blister rust and the 
economic loss which it threatens 


to the Northeastern and Western 
States are sharply em- 
phasized by four recent serious 
outbreaks on pine trees and cur- 
rent bushes in» Massachusetts and 
New York, says the United States 
Department of Agriculture. This 
disease introduced -on. im- 
ported white pine. 


United 


wads 


In 1909 extensive importations 
of diseased white pine nursery 
stock were located and destroyed 
in New York and other Eastern 
states, and warnings were issued 
broadcast against further importa- 
tion of white pine from Europe. 
In spite of these warnings import- 
ation continued even from the 
particular nursery in Germany 
which was definitely known to 
be the main source of disease, un- 
til finally in 1912 all such import- 
ation was stopped. 

The white pine blister rust af- 
fects the Eastern white pine, the 
Western white pine, the sugar 
pine and, indeed, all of the so- 


called five-leaf pines, producing - 


cankers on the stems and 
branches, killing young trees and 
maiming and disfiguring old ones. 
It also produces a leaf disease 
of currant gooseberry bushes. 


The fungus causing the disease . 


must live for a part of its life 
on pine trees and part of its life 
on currants and gooseberries. The 
disease cannot spread from one 
pine tree to another, but must 
pass first to current bushes and 
then back to pine. 

In Europe the disease has made 
the culture of American white 
pine impracticable in England, 
Denmark and Holland, and has 
seriously handicapped its cultiva- 
tion in Germany. Since the trees 
which it attacks include three of 
the most important timber trees 
of the United States, the loss 
which this disease will produce if 
unchecked is very great. 

The disease could be controlled 
by the destruction of the diseased 
white pines or the complete des- 
truction of all current and goose- 
berry bushes in the vicinity of in- 
fected pine trees. 


The Forests of Russia 


Russia now occupies first place 


among the nations of the world 
inthe extent of its timber re- 
sources, most of which are prac- 
tically unknown. ‘The total area 
of the empire is about one-seventh 
of the land surface of the globe, 
and 39 per cent. of it is under for- 
ests. Those in European Russia 
cover an area of 474,000,000 acres ; 
in Finland, 50,500,000 acres; in 
Poland, 6,700,000 acres; and in 
the Caucasus, 18,600,000 acres; 
a total of 549,800,000 acres, ex- 
clusive of Siberia. In the Ural 
Provinces forests cover 70 per 
cent. of the area, and in the four 
lake Provinces 57 per cent. It is 


1 - = =) 
estimated that in western Siberia 
alone there are 465,000,000 acres 
of virgin forests, and eastern Si- 
beria, while not so richly endowed, 
has sufficient timber to supply the 
world’s demand for years to come. | 

The government owns 285,598,- 
941 acres of forest land in Euro- 
pean Russia, 12,826,387 acres in 
the Caucasus, 360,519,435 acres in 
Asiatic Russia, and 288,742,000 
acres in the Amur region, a total 
of 947,686,763 acres. “Twenty- 
three per cent. of the forest land 
belonged ‘to landed proprietors 
and 9 per cent. to the peasantry 
in 1910. S I 

The principal timber lands of 
eastern Siberia are in the valleys — 
of the Amur River system, which 
cover an area of about 2,000,000 — 
square miles. Of this area, only — 
about 400,000 miles is considered 
available for timbering,-but ac- 
cording to local calculations, al- 
lowing 45 merchantable trees to 
the acre, this would give some 
11,520,000,000 trees. As the time 
required for these trees to mature 
is placed at 100 years, 115,200,000 
trees could be cut per annum with- 
out diminishing the forests, with 
proper reforestation methods. 

The Russian Forestry Depart- 
ment places the total timber land 
in Siberia at 810,000,000 acres, of - 
which two-thirds can be success- 
fully placed on the market. 


Australians Favor Wood Block 

All the principal cities of Aus- 
tralia and New Zealand are paved 
with wood blocks. Perth, Ade- 
laide, and Melbourne are paved 
almost exclusively with jarrah, 
the principal hardwood of West- 
ern Australia, though since the 
commencement of the war strong, 
but so far not very successful, 
efforts have been made to sub- 
stitute other woods in Melbourne. 
Sydney, with many miles of busy 
streets, is paved partly with 
jarrah, but very largely with 
mixed hardwoods indigenous to 
New South Wales. Brisbane, 
Wellington and Auckland have 
also. long’ enjoyed the order 
and cleanliness of wood-paved 
streets. 

A few years ago a somewhat 
bitter fight took place in Adelaide 
about street paving, the rival to 
wood being Neuchatel asphalt. 
The old-time horse tram system 
had gone into the limbo of de- 
funct services) and electric cars 
had been established. There were 
miles of disturbed road to put in 
order and much money involved. 
The asphalt champions succeed- 
ed in securing a’ substantial con- 
tract, but wood ultimately proved 
its superiority. Wood has con- 
clusively proved itself the best for 
all manner of traffic in all sorts of 
weather, while the cost of up- ~ 
keep and repair is never anything 
to excite the wrath of ratepayers. 
The aspect of the principal streets 
of Australian towns is singularly 
pleasing since wood block paving 
was generally adopted, and no 
other system is ever likely to re- 
place it. 


\ 
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In The Woods, At Work 


in 5 days’ time! 

R. H. WILLIAMS, Sykesville, Md., writes :— 

I have used your remedy now for five days and must 
say it is wonderful; did not expect such results. The horse 
had not been able to put her heels to the ground and 
when she walked she would barely touch her toe to the 
ground and then ‘jump with the other foot. I gave her 
the first treatment Sunday noon and when I went in 
the stable Monday morning she was still resting the 
foot,.but when I made her stand over she put the foot 

- plum on the ground, and bore her weight on it; then 
I took her out and she walked on it very well. I put 
; “~her in the team Thursday afternoon and went in the 
woods after a load of wood and got in a place where 
they had to do their best or stay there. She lifted as 
hard as ever I saw her. I expected to see her lame 


Ur 


SHOVLS 


MADE BY RELIABLE 
B. 6. WORKMEN 


Not a Matter of Sentiment—We 


a 
: = 7 j > next morning, but she was not. The trouble seemed 
Want Your Business on Price MADE IN CANAD S to be in the lower part of the tendons of her hind 
and Quality Onl Every bottle sold with Signed Con- leg. Under these conditions how long shall I continue 
Y: tract to return money if remedy to treat her? 
fails on Ringbone — Thoropin — ; = 

Spavin—or any Shoulder, Knee, Observe there ‘was ‘no fever or enormously swollen 

Ankle, Hoof or Tendon Disease. leg, nor laying up of the horse with the treatment. 


But write, describing your case and we will send our—96-page illustrated Book—Sample 
Contract and Advice—All Free (to Horse Owners and Managers). 


Address TROY CHEMICAL CO., 144 van Horne St., TORONTO, ONT. 


Druggists Everywhere sell Save-The-Horse with Contract, or sent by Parcel Post Prepaid. 


Goldie & McCulloch Water-Tu e Boilers 


LORI f 


7 ~ WE MAKE 

. Vertical High Speed, 
Goldie Corliss, 

Wheelock Slow Speed 
and Ideal High Speed 
STEAM ENGINES | 
and «STEAM TURBINES 


SHOAIANOD 


Our New Water - Tube 
Boiler Bulletin illustrates 
and fully describes the 
different types of Water- 
Tube Boilers which we 
are building to meet the 
varying requirements of 
the trade. 


Horizontal Return 
Tubular and’ Water 
Tube Boilers, Heaters, 
Tanks, Stacks,: Pumps, 
and Condensers, Safes, 
and Vaults. | 


We are equipped with 
the most modern machin- 
ery for the Manufacture of 
Boilers of every descrip- 
tion on the Shortest Notice. 


J 


Illustration shows a pe attery of G. & McC. Co. Sectional Water Tube Boilers recently installed by us in the Power. Hp use 
of the M. C. Ry. Shops at St. Thomas,, Ont: : 


Ask for Catalogue of any or all of our lines in which you may: be interested. 


The Goldie G McCulloch Company, Limited 


GALT — ONTARIO CANADA 


Western Branch v Toronto Office British Columbia Agents » 
248 McDermot Ave., WINNIPEG, Man. Suite 1101-2 Traders Bank Bldg. ~ Robert Hamilton & Co., Bank of Ottawa Bldg. ” VA NCOUVER, B.C. 


j 
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DIMOND 
SPECIAL 


For Logging eanie: and gx, Mills 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 


mum cost, without checks or splits : NEUMEYER & DIMON D, 


Send for catalog and ‘list of users : 82 Beaver Street NEW YORK 
The Philadelphia Textile Machinery Co., Philadelphia 
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British Columbia Mills Timber & Trading Co. 


F you need any help try a Mancousem (2 © 
want advertisement in the Try the Soft Yellow Fir Lumber 


WESTERN LUMBERMAN. from our Hastings Sawmill Branch 


You will get in touch with . THE OLD REGiene COAST MILL 
; : Exclusive Sales Agent: H.S. Galbraith Co., Limited 
the right kind of men. 3 603 Mclntyre Block, P. 0. Box 161, Winnipeg 


British Columbia Mills Timber & Trading Co. 


Keb diode No. 3 


DISSTON 
Exhibit 


Panama Pacifie 
International 
Exposition 


Highest Award 


Saws, Tools, Files 


Henry Disston & Sons, Limited 
2 Fraser Ave. 
Toronto, Ont., Can. 


NICOLA VALLEY SOFT PINE 


is well and favorably known to dealers and manufacturers in both © 
Canada and the United States 


Our Specialty Pine Shelving and Pine Shop 
or anything else you may need in Pine 


Nicola Valley Pine Lumber Company 
M ills at Cant ord, B. CG; Telegraph, Merritt, B.C. 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. | 


Have been working successfully since 1904. 


PHOENIX MFG. CO., _ EAU CLAIRE, Wis. U.S.A. 


Works on North Side 


Built Right Here in our Own Province 


No delay in getting duplicate 
parts. 


“Simplex” 
. and 


“Eclipse” 
Machines 


Wood or Iron Frame 


Packers, Gummers 


and 


Regrinders 


Letson & Burpee 
Limited 

172 Alexander Street 

VANCOUVER, B. C. 


IRON FRAME “ECLIPSE” 
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To the Lumbermen 
of Canada, 


we a 


Our Heartiest Wishes 


for 
A Happy and 
Prosperous 


New Year 


MACHINERY: : 
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Cut Those Small Logs 


- Into Perfect Lumber 


5 Economically— 


Branch—Winnipeg, Man. 


SMA: 


IWS 


“1916 


Mise Kendall Gireular Gang meets the demand for a machine to turn small logs into 
merchantable lumber economically—profitably. 


Having an enormous capacity as compared to the Band Saw or Circular, this 
machine, by reducing the time of handling small logs, keeps up mill production and 
keeps down costs. 


The Kendall Circular Gang takes cants from 4 in. to /2 in. thick, and at the rate of 
2500 to 3000 a day turns them into lumber, perfect in finish and cut evenly -from 
end to end. 


Other Gangs will cut lumber fast, but none of them can equal the Kendall on 
quality of lumber sawn. 


The “1916 Model” machine is the latest development in the Kendall patents. 
New features that mean increase in capacity, increase in pcutime quality, greater 
safety and convenience, have been added. 


Let us show you why it will reduce 
lumber sawing costs for you. 


The Waterous Engine Works Co., Limited 


Brantford, Canada 


Agency—H. B. Gilmour, Vancouver, B.C. 


- With The your Kendall 
Circular Gang 


Pa 


A Letter 


“We have sawn as many as 
2,500 logs in 10 hours, and if we 
could keep the Gang running with- 
out any stops or delays we could 
run 3,000 through it in 10 hours. 
But taking into account delays, 
changing saws, etc., we can easily 
saw over 2,000 cants per day. We 
run five logs per minute, which is 
about 65 to 75 feet feed per minute. 
It does not make any difference 
what sized cant we run, the feed 
is the same. We run 11-in. cants 
when our saws are full size and 
only 10-in. after the saws are 
worn down too much to take 11-in. 
cants. 

We have been well satisfied 
with our Circular Gang and would 
certainly advise any person requir- 
ing a machine which puts out a 
lot of lumber, to install one. This 
Gane does not only cut up a lot 
of lumber, but it cuts it even from 
end to end without any variation 
in thickness, which no Band Saw 
will do, neither any Circular Saw.” 
(Name on request) 
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“FROST KING ” -BABBITT 


Our thirty five years’ experience in metal mixing enables - us to place on the mache a babbitt 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
sss Sines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you a. ship- ee 
ment of a 25 Ib. box. 


Factories also at— ; ae 
HOYT METAL CO., Toronto, Canada New York, N.Y., Landay: England, St. Louies Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 
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Catalog 
us Samples ; 
for Prices 3 
A Babbitt of Quality 
For For : We extend to you our 
Heavy High } Best Wishes 
Pressure Speed i 
fora 
ALWAYS RELIABLE i rise 
Stocked by D. Ackland & Son - Winnipeg | Happy and Prosperous ant 
Fenny Maal, | Now Year aa 
tm Maer esi | Allison Coupon Company : 


Indianapolis, Indiana, U.S.A. 


ONL Rated em MR ae ie Ftc OP PO NEP Eng 


Plan Books—The 1916 way to Sell Lumber 


This is the decision of the men you have elected to make the Retailers’ Association a live 

ViZR NOP organization. President Galvin says, “The methods of the retail dealer must be constructive and 
yrogressive to hold his position. It Rests With You. 
\re you going to get the utmost value from using these Books? If so you will be ready to 
ise on every phase of every plan in the Book. 
When Mr. Farmer says “I like Plan A. Now put me wise where I can save on Nia) Can you 
tell him “Why ‘yes. Maple floors will cost you $10.00 more than softwood, but it will save you 
$50 on your carpets.” That's modern lumber salesmanship—selling not on price but on increased 
service to the customer. Both gain. He gets greater value, you get larger profits, 

every yard in the West can sell Maple without loading up with stock. Are you posted on 
prices? Can you answer every question on your Plan Books? 

We'll co-operate in making your Plans offset the mail order competition. Write 


4=- The Seaman Kent Co., Ltd. Fort William, Ont. 


Manufacturers of Beaver Brand Hardwood Flooring. 


ady 
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Fire Insurance for Retail Lumber Dealers—Page 16 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


Pave ENTH YEAR eee eS 


THIS TRADE MARK 
>_< 


on malleable or steel chains Electric-Welded Boom Chain 

Is Your Guarantee of Superior All styles All sizes 

Quality | 25% (Wea = 25% ( Stenem = 25% { Wear 

in material, design and workmanship. 
Look for it on every link. 


Sold 
by 
Jobbers 


“Dreadnought” Steel Loading Chain 


ce 16 60 Ibs. 2200 Ibs. 4590 Ibs. 
. Large stocks carried by the Link-Belt and Dodge Products Co., Vf 14 SO! lbs: 2500 Ibs. 5000 Ibs 
Seer ee aad Eoctlend ’s 13 90 Ibs. 3500 Ibs. 7000 lbs. 
Link-BELT COMPANY ee eg 
ns 3 5 : 2 Guaranteed to pull stiff before breaking and not to break at weld. 
Philadelphia Chicago Indianapolis . 
Toronto—Canadian Link-Belt Co., Ltd.—1189 One Street Wes e ® : 
Seattle—Link-Belt & Dodge Products Co., 580 Ist Ave. Sou 
pede: Ore: —Link Belt & Wade Psodhess Co. dh and Lo Lovejoy Streets. M Cc K 1 n n O n C h a I n C oO m p a n y 
Pe Soe Wack coe LA Brantiond Ont! St. Catharines, Ont. 


’ RUBBER GOODS 
FOR LUMBERMEN 


Belting Our long experience in the making of Rubber Belts enables us to specialize 
=== On this line. ““P.M.S.,” ‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
——————=— will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fire Hose One or more of our twenty brands cf Fire Hose will be found, not only 
ee ifeime west equipped) Mactouies, “Mulls, ete., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER February, 1916 WINNIPEG 
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Put Good Belting 


Good Machines 


Your machines are expensive, and naturally you expect them to turn out the qual- 
ity and quantity of work commensurate with their cost. 


Then why harness them with belting which cannot begin'to do them justice ? 
Use 


“AMPHIBIA, 


Planer Belting 


and get the most work from your machines, in the quickest time, at the lowest cost 
per day of service. 


Try a sample run of AmpniiA Planer and prove its merits. 


99 


Valher like gold has no substitute 


Established 1876 


Tanners and Manufacturers 
For 40 Years Tanners and Manufacturers of the Best Leather Belts 


MONTREAL, 511 William Street | 
TORONTO ST. JOHN WINNIPEG VANCOUVER 


38 Wellington St. E. (149 Prince William St. Galt Building 107-111 Water St. 


The FLEXIBLE | 
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Shevlin-Clarke Company 


Limited 
Fort Francis, Ontario 


LUMBER - LATH 


MANUFACTURERS 
Sales Office : 
| 417 Union Bank Bldg. -_ Winnipeg, Manitoba 


| Thurston-Flavelle Sai 


Lumber Company 
= Manutacturers se 
High Grade Cedar Products, including 
Lumber, Lath, Shingles, etc. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Extra XXX Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 
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GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 


and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only _ Winnipeg, Man. Cranbrook, B.C. 


R. HOL & CO. - - New York 


Successful makers of successful saws since 1828 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree that our saws do not break or crumple when sawing, 


and will hold a cutting edge for an exceptionally long time. 

\We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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WHITE CEDAR FENCE POSTS 


E can furnish within forty-eight hours from receipt of 
orders any quantity of any size post or pole from 2” 


Telephone round 7 ft. to 8” top 50 ft. 


We ship f he Rainy River District of O d Tamarack 
P e ship trom the Kyainy Wiver District o ntario an eye 
Poles Minnesota. Our stock is green cut, live peeled and seasoned. Piling 


We guarantee every piece to be first-class in every particular 
and sell to dealers only. 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 
Branch Office, 


peauberte win, T. M. PARTRIDGE LUMBER CO. mwtti:citice 


NNEAPOLIS, Minn. 


COUNT THE COST EB) 
of open fires—the risk of property destroyed—the ® Hoff Man Bros. Co. 


Bog. U.8. Pat. OF 
expense of cartage, etc.—and you'll see WHY the Established 1867; Incorporated 1904 


—Manufacturers of—- 


Is so great an economizer. 


an That it will save you money is beyond question. \ E) : EEF S and L : BER 

K{| The records of some hundreds of money-making ue ae eee ee 

il mills prove the profitableness of this system and 1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) 

a. this Burner. 1/20 and thicker Sawed Veneers, Band Sawn Lumber 

bee Write for full facts. . INDIANA QUARTERED OAK 
MUSKEGON BOILER WORKS (3) —SPECIALTY— (FB) 
Our money stock list is a stock list, blotter, calendar combined. Tell us 
Muskegon, Mich. Rey US, Pat, Off who is reading it now, and we will gladly mail it to you monthly. 


Reg. U.S. Pat. O2 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth ee West S : ss 


Telephone—Fairmont 240 


. Vancouver, B.C. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. 


Hig h-Grade Pine Fir and Larch Lumber 


e 
Lath and Mouldings 
We ask Prairie Buyers to remember us when Placing orders for Lumber Stocks. 


We have the goods, and can guarantee the quality 
every time. ‘‘Satisfaction is our Motto.” 


C. D. McNAB, Manager 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by ©. P.R. and G.N.R. Car numbers sent day following receipt of ordex 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Telegraphic Address, BAYNES, B. C. 
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Attention! Thos. Kirkpatrick 


Mr. Retail Lumberman VANE OUREE 


Manufacturer of 


High Grade B.C. Shingles 


Are you uncertain where to place 
your sorting up orders for satisfac- 


tory results P A : : : oF 
Mail or wire orders direct or place with undersigned: 


Do you know our reputation for 
uniform goods, prompt shipments 
and ability to handle mixed car 
orders P 


Prairie Representatives: Ontario Representative: 


Cuddy & Nelson W. Jj. Smith 


Calgary, Saskatoon, Winnipeg Weston, Ont. 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


You can rely on us absolutely. 


Cedar Fir 


Spruce - Pine 


Adams-River Lumber Co., Ltd. 


Chase, B.C. 


Pink’s 


Casing, Base, Moulding, Flooring, ete. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


Lumbering TOOLS ever one 


The ee Tools Split Maple 
= Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co, Ltd. Toronto 


sy on ; : ; et Sony nie and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 


Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


y. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 
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WHY SOME MILLS DON’T PAY 


——Loading their kiln cars is costing them several times what it. should. 
—lIt is taking too long to dry their lumber. 


Lumber doesn’t dry uniformly, loses its shape, hence the grade cuts 
down the price. 


All those faults in production can becorrected with the 


SOULE SIMPLEX HAND STACKER 


Realize for a minute what this stacker can do. 
Furthermore we prove that it will better the above 
mentioned conditions beyond a single doubt. It, 
is particularly efficient if you desire to assort the 
lumber into grades and lengths. One man can 
Stack 15,000-ft. a day—two men 40,000-ft. with 


HEAVY FIR DIMENSION this machine. The price permits putting one at 
, each kiln room, eliminating use of transfer trucks. 


Is Our Particular Specialty Tell us the capacity you desire, kind of lumber to 


ee be stacked, position of trimmer and transfer chains, 
kilns, etc., and we will gladly suggest a satisfyin 
(SieRy SU OS 
We Dress from 1 to 4 Sides up to type of Stacker that will pay for itself. 


16-in. x 20-in., 60 ft. 


We have a truthful, easily-understood, illustrated 
Our grade is positively right, and prices will please catalog describing our Hand and Power Edge 
Stackers and Jour “Plat Stacker. Our 20 yealrs 
‘‘lumber-stacking’’ experience might help make 
your mill pay. 


Timberland Lumber Co., Ltd. cao Mee taerg ane es 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. MERIDIAN, MISS. 


Shipment by C.P.R.R., G.N.R.R. or B.C.E.R.R. 


FRANK DARLING & CO. 


1142-1144 Homer St., Vancouver, B.C. 


CAPITAL BRAND 


QUALITY KNIVES CA PITAL. 


Planer Knives 


: Thin Machine: Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” 


High Speed Steel for Lathe and Turning Tools, Ete. 


“CAPITAL BRAND” 


Chipper, Barker and Hog Knives for Pulp Mills 
Manufactured by : 


The Eagle & Globe Steel Co., Lid. 


Sheffield, England 
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Days of Strenuous Competition in Lumber 


The kind of days that demand two things of the Saw Mill operator; that costs be kept down and that production, quality 
and sald be kept up. Those two things were never accomplished by the use of cheap saws. Time and Labor are big 
factors. Simonds Saws are the greatest conservers of these two forces that there ever were in the line of Saws. Insist that 
Simonds Saws be operated in your mill; Bands, Circulars, Resaws, Gangs, Edgers, Slashers, Shingle Saws, also Planer Knives, 
Regular and High Speed Steel. Write for catalog. 


SIMONDS CANADA SAW COMPANY, LIMITED 


ST. JOHN, N.B. MONTREAL, QUE. VANCOUVER, B.C. 


Goldie & McCulloch Water-Tube Boilers 


Our New Water-Tube She. at WE MAKE 
Boiler Bulletin illustrates [iy Be ee ' Vertical High Speed, 
and fully describes the | | eh | Goldie Corliss, 
different types of Water- §& . <i = ; : i. Wheelock Slow Speed 
Tube Boilers which we ; We ] ; and Ideal High Speed 
are building to meet the tl aay ee _ STEAM ENGINES 
varying requirements of | : 4 ie ny and STEAM TURBINES 
the trade. | i 2 ae ——— 


Horizontal Return 

Tubular and, Water 

Tube Boilers, Heaters, 

Tanks, Stacks, Pumps, 

and Condensers, Safes, 
_and Vaults. 


We are equipped with 

most modern machin- 
for the Manufacture of 
jilers of every descrip- 
yn on the Shortest Notice. 


id 


istration shows a Battery of G. & McC. Co. Sectional Water Tube Boilers recently installed by us in the Power House 
of the M. C. Ry. Shops at St. Thomas, Ont. 


Ask for Catalogue of any or all of our lines in which you may be interested. 


The Goldie & McCulloch Company, Limited 


GALT — ONTARIO — CANADA 


W eetern Branch Toronto Office British Columbia Agents 


248 McDermot Ave., WINNIPEG, Man. Suite 1101-2 Traders Bank Bldg. Robert Hamilton & Co., Bank of Ottawa Bidg., VANCOUVER, B. C. 
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J.C. McLaren Belting Co. 


Limited 


Manufacturers 


of 


Reliable LEATHER 
Belting seg 


To-Day 


sae 


QUALITY 


Never Varies 


55 Years in the 


Market and | 
STILL MONTREAL ToRONTO 
WE LEAD : 


WINNIPEG Fer ae 


Head Office 
and Factory: 


Beaumont Ave., MONTREAL 


Please note the initials of this Company 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 


We Sell to Dealers Only 


Exclusive Sales Agents: 


B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 
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Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. 


Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


FOUR MODERN MILLS 


GEO. CRADOCK & CO. 


LIMITED 


169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


A 

re 

2 

= 
“Double Salmon Strand” cy 
Logging Ropes. S 


4 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


WESTERN LUMBERMAN 


WHERE BIG PROFITS 
ARE OBTAINED! 


Goodhue 
Belts 


The choice of most 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
a long and reliable service under adverse conditions. | 


The ‘‘ Acme Waterproof” Belting is made for wet places, and is particularly 
distinguished for this special work. After once introduced, your sales will 
rapidly increase. 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. L. Goodhue & Co., Limited 


Danville, P.Q. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited, 1112 Homer Street, Vancouver, B.C. 
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Vester [umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Hue@H C. MacLEAN - - - - President 
302 Travellers’ Building, = - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. DAVIDSON, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNAvLtty, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to’ insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y. under the Act of Congress of March 3, 1879. 


The Canada Lumberman, in its 


Has Sir Robert Borden issue of February Ist, asks the ques- 
| tion, “Has Sir Robert Borden missed 


j j nce ? ' ah ae 
Missed His Cha his chance of being a big man?” Dis- 


cussing the indifference of the Government towards the disclosures in 
connection with the now defunct Shell Committee, that paper says: 


Do we understand from Sir Robert Borden’s attitude in the House 
that he refuses to hold an investigation into the charges that have been 
made in connection with the letting of Canadian munition contracts? 


If he knows that the charges are false, would one not expect he 

would jump at the chance of clearing the reputation of his friends? 
. What is the inference if he refuses? 

If he persists in sidestepping the issue we believe Sir Robert has 
missed the chance of a lifetime to show himself a really big man. 
Will he prove to be what men are saying of him to-day, or will he 
measure up to the standard of his opportunities? 

The Attorney General seeks to draw a herring across the trail in 
placing responsibility on the British Government. ‘That's not the 
issue. The Canadian people want to know whether the men holding 
exectitive positions have conducted themselves as becomes appointees 
of a party holding a great public trust, in accord with the honor of 
citizens of our great Empire and in the best interests of the efficient 
conduct of our war. 

The original Shell Committee undoubtedly deserves credit for 
the despatch with which they placed orders among manutacturers, 
who were naturally shy of accepting the responsibilities of big and 
uncertain capital expenditures. But what conceivable excuse is there 
for refusing these same manufacturers further orders—even to the 
extent of turning down an offer to furnish at cost? 


Before the public press became aware of the existing conditions, 
rumors of what was transpiring reached this paper, and we felt it was 
our duty to bring certain matters to the attention of our readers. ire 
der the caption “In the Public Eye” we have touched upon, possibly, 
no more than ten per cent. of the information that has reached us, 
much of which at the present time is unprintable. It has been our 
endeavor to cover only stich points as would further the common 
cause, and interfere as little as possible with our national military 
operations. . : 

As we expected, even in this we have found the path of the 
pioneer proverbially unpaved. We have the satisfaction, however, 
of having started a protest that 1s now being taken up by the inde- 
pendent press even of the Conservative party, and that is ringing from 
coast to coast among our citizens of influence and power who love 
honor and efficiency more than money or party. We have the satis- 
faction of hundreds of friendly assurances that our course has been 
right, and believe we are backed by thousands more who have read 


and silently approve our stand. ‘The final results will prove that our 
course has been absolutely justified. 

And now, let us get along with our share in this big war. This 
paper has placed itself on record, and for the present will let matters 
rest there. No matter how badly we are led, Canada is in it to our 
last man, our last dollar, and to our last shirt. 


While preparing an article along 
somewhat similar lines the editor of 
the Western Lumberman came across 
the following review and forecast of 
British Columbia lumber conditions in the Victoria Daily Colonist of 
January Ist. The article sets forth so admirably that which we 
were endeavoring to express, and enters so fully into the subject, that 
we gladly substitute in the interest of our readers. The Colonist 
says: 

“No previous period in the history of the province has so clearly 
demonstrated the underlying strength of the lumbering industry of 
British Columbia as the year which has just closed. After six months 
of war, following upon one of the severest world-wide financial de- 
pressions of recent times, the prospects of the industry at the begin- 
ning of the year could hardly have been worse. Large stocks of 
lumber were on hand, the mills had been unable to collect on rail 
shipments made in previous years, and financial pressure was forcing 
further sales below the cost of production. The lack of shipping 
had reduced export from the Coast to an insignificant proportion of 
the annual cut. With the further continuance of the war the pros- 
pects for 1915 were most discouraging. Many mills were shut down 
and others were preparing to do so. 

“It is a matter for congratulation that the course of events dis- 
proved these gloomy forebodings. Before the summer was over the 
export trade was showing a revival, and was keeping a number of 
mills and camps in operation which otherwise would have had to 
shut down. In nine months over 50,000,000 feet had been exported, 
as compared with 38,000,000 for the whole of the previous year, and 
the total for 1915 may be expected to double that for 1914. This 
result was largely due to government co-operation with the industry 
in pushing British Columbia forest products in the United Kingdom 
matket. By August, as a result of the large crop assured, a decided 
change for the better in the prairie lumber market took place. The 
crop proved even larger than was expected, and, as a result, further 
improvement took place in the lumber business, and better prices pre- 
vailed. The demand for lumber for farm buildings, which had been 
unduly curtailed by the force of circumstances in previous years, re- 
vived. To assist this movement to the full, pamphlets covering every 
form of building for the prairie farm have been prepared by the De- 
partment of Lands and are being widely advertised and distributed in 
the three prairie provinces. 

“A commercial service has been established on behalf of the 
lumbering industry in three of the most important markets for 
British Columbia products with experienced lumber commissioners 
at London #ngland, Toronto and Regina. The investigation now 
being carried on by Special Trade Commissioner H. R. MacMillan in 
other overseas markets are yielding most valuable results. Exhibits 
have been placed at important trade centres throughout the world, 
publications dealing with forest products have been issued and dis- 
tributed to buyers, and recognition of the qualities and uses of British 
Columbian woods is being obtained in every accessible market. 


“The outlook for 1916 is far different to that of a year ago. Lum- 
ber prices are increasing in the export market, demand is stronger, 
and only the lack of tonnage prevents the mills from taking full ad-. 
vantage of the situation. The attention now being devoted to the 
shipping question by all concerned will undoubtedly result in reliey- 
ing the present export situation. A prosperous business in the 
prairie market is assured, while in Eastern Canada there is an ex- 
cellent prospect of developing an important market for the province’s 
lumber. The lumbering business is the industrial backbone of this 
province, and the demonstration of its latest strength, afforded by its 
recent history, is a guarantee for British Columbia’s prosperity.” 


Bright Outlook for 
Lumber Industry 


A few weeks prior to the annual 
meeting of any association is a most 
anxious time for the officials, particu- 
larly the secretary, for they are getting 
the affairs of their association into first class shape so that they may 
be able to present before its members a comprehensive report of the 
doings during the past year. 

We know, having had secretarial knowledge of association work, 
of the worries of the secretary in getting ready an annual report, es- 
pecially in a year when trade conditions were below normal. The 
dues remain unpaid; statistics are difficult to obtain; letters to mem- 
bers remain unanswered; attendances at meetings are small; and, 


A Trying Time for the 
Secretary 


a WESTERN LUMBERMAN 


) little or no business to transact, discontentment reigns supreme. 
th such facts as these to contend with the secretary has a difficult 
er to present an annual report which is pleasing to every member. 
Members are too prone to think that the wheels of their associa- 
n can be run without power or lubricants. They expect the work 
: r whether they do not attend the meetings or pay their dues. 
the most disheartening part of a secretary’s duties and it be- 


es every member to take an active interest, pay his dues 
romptly, and give their secretary every support possible. 
In a recent issue of the “Mississippi Valley Lumberman” there 


an article asking the members of the associations which 
were holding their annual meetings within a few weeks, to give all 
the help to the secretary that was possible. “Association members,” 
it said, “find it difficult to look upon the organization as they would 
look upon any other business institution. If they are members of a 
corporation of any other kind they know that unless they meet their 
obligations of assistance and money their membership privileges will 
be dropped, but they expect their association to go right on doing the 
things expected of it whether or not they take any active part in the 
work. A letter from their banker asking for certain information 
will receive a prompt reply, but a letter from the secretary of their 
association is likely to go unanswered for days -or weeks!” 

“Yet they will attend the convention of the association and expect 
everything as complete and perfect as possible, and will often com- 
plain of inefficiency on the part of the secretary, when, as a matter of 
fact, it may be remarkable that he has been able to accomplish what 
has been done with the meagre assistance given by members. The 
thing to do, therefore, is for members to do their part; then the sec- 
retary will do his.” 

On another page of this issue will be found the program of the 
forthcoming Annual Meeting of the Western Retail Lumbermen’s 
Association which is to be held in the Industrial Bureau, Winnipeg, 
starting February 9 and continuing over the two subsequent days. 

We ask every lumberman to peruse what their secretary says so 
that they may know what to expect when they come to Winnipeg to 
attend this notable gathering of retail lumber dealers, manufacturers, 
wholesalers, foresters, and forest engineers. As stated last month, 
there has never been such a convention arranged for the members of 
this association and the action of its officials speaks more eloquently 
than words to express the progressiveness which has overtaken this 
body of lumbermen. 

In dividing the work of the Western Retail Lumbermen’s Asso- 
ciation with that of the Western Retail Lumbermen’s Mutual Fire 
Insurance Company, the officials made a wise move. Not only has 
the work of the former body improved beyond measure, but the Sec- 
retary of the Mutual Fire Insurance Company has been able to de- 
vote all his time to improve the status of this part of the association’s 
work entrusted to his supervision. 

The matter of fire insurance for the retail lumbermen is a matter 
of vast importance, and it is surprising how little is known about it. 
For this reason we have had Mr. Alan M. Stewart, Secretary of the 
Western Retail Lumbermen’s Mutual Fire Insurance Company, write 
~ special article on “Fire Insurance for Retail Lumbermen” for this 
; the Western Lumberman, and we would urge that this 
- read by everybody, be they retailer, wholesaler, or manu- 
turer. We would, furthermore, impress upon every retailer to 
1 the annual meeting of the Retail Lumbermen’s Fire Insurance 
This will be held on February 11 at 10.30 a.m. 


appeared 


scone « 


Every day since the new year was 

The Demand and ushered in has but served to strength- 

Supply en the conviction of British Columbia 

lumbermen that the depression from 

ndustry has suffered so grievously during the past year 

half is at an end, and that a period of healthy prosperity is in 

icerned. It is true that little has happened since last 

onfirm the feeling beyond the enforced reduction of the 

mill output as a consequence of the unseasonable 

- Jumber and shingle plants have been down, 

past thirty days has been absurdly small as com- 
he capacity of the plants. 

bermen have before them the knowledge that, as com- 

1 at the beginning of 1914, the circumstances 

rable for the industry. Coast mills have 200,000,000 

heir yards than at the beginning of last year; the 

a shortage of 100,000,000 feet; and it is esti- 

ards are lacking about the same quantity. This 

ient to bring about more stable business with 

rdinary demand for lumber. 3ut the demand is 

wing to the record crop on the prairies last 

the farmers will have plenty of money fot 

of which they have been sorely in need 


- 


hat lumber 


. 


will be in great demand—the problem 


will be how to supply it methodically and profitably. The orders 
should come along with uniform regularity in order that our millmen 
may be able to get out the stock needed without having to operate 
their plants night and day. Prairie retailers will do well to bear in 
mind that the output of both the Coast and Mountain mills has been 
greatly reduced during the past three years. .A number of plants 
that were burned have not been rebuilt owing to the depression, and 
several big concerns are tied up in liquidation proceedings. Taking 
the Coast district alone these two circumstances account for a re- 
duction of fully 2,000,000 feet in the daily cutting capacity, and the 
same is true of the interior mills to a lesser extent. 

Reports are to the effect that very little lumber has moved so far 
this year, but the end of the month will probably see the inception of 
a campaign of brisk buying. Millmen have been receiving sheafs of 
offers at unsatisfactory prices, but these have been turned down. The 
time has come when they must at least break even on manufacturing 
costs or see the ruination of their industry. 


“The shingle branch of the West 
Coast Lumber Manufacturers’ Associa- 
tion recently passed resolutions asking 
Congress to restore the duty on 
shingles. The resolutions cite the increase in the importations of 
Canadian shingles since the present tariff law, became effective. In 
the year before the law passed, the imports of shingles from across 
the northern border amounted to forty-four million. Last year the 
total was 333 million, and during the month of December the importa- 
tions were as great as during the entire year 1912. The resolutions 
go on to say that the reasons why American manufacturers cannot 
compete on equal terms with the manufacturers of British Columbia 
is that the latter employ Oriental labor at lower wages and can pur- 
chase raw material at a much lower cost.’—Press item. 

Barring the inaccuracies contained in the last two lines the 
Western Lumberman has no fault to find with the reported action of 
the Washington manufacturers, who frankly admit their inability to 
compete with the British Columbia make of roof coverings. They 
might go farther and acknowledge that as a consequence of the super- 
iority of the shingles exported from this province they really suffer 
very little competition. It is a well known fact that our shingles 
command a premium of 15c to 20c over similar Washington brands, 
and that this is based on merit and not on relative manufacturing 
costs. 

Undoubtedly the reimposition of a 50c duty on shingles, if Con- 
eress can be won over to that course, would practically make it im- 
possible for B. C. manufacturers to ship across the line, but their 
exclusion would not necessarily mean that the Washington shingle 
men would benefit in due proportion. Present users of B. C. prem- 
ium shingles, on finding it impossible to secure the high class article, 
might fall back upon one or other of the higher grades of patent 
roofings—asbestos shingles, for example. . 

The American demand for B. C. shingles is based entirely upon 
quality, and the lesson is obvious. Should the day ever arrrive when 
the Washington manufacturers shall have demonstrated to the trade 
that they turn out an article quite as good as the B. C. shingle, then 
the demand for the latter will quickly dwindle. In the meantime the 
critical builders across the line will continue to display their natural 
predilection for the best roof covering that money can buy, and will — 
continue to pay a premium figure for B. C. red cedar shingles of es- 
tablished grades unless stopped by act of Congress. 

It may gratify Washington advocates of exclusion by tariff to 
know that quite a few B. C. manufacturers would not be averse to 
the imposition of a reasonable duty, and possibly a canvas of the en- 
tire number would reveal that fully one-half feel this way about the 
matter. It is realized that as the maintenance of grades is voluntary 
on the part of the millmen, there is danger that the large increase in 
the volume of business being done with American customers may re- 
sult in less stringent precautions to maintain the quality of the out- 
put. A few of the big manufacturers think the imposition of a 
reasonable duty would obviate any such tendency, and would also 
have the effect of centering more attention upon the possibilities of 
the home market. . 


Might Be a Blessing in 
Disguise 


Coast lumber manufacturers, while cheerfully confident that 1916 
holds something good in store for them, have cause to be dissatisfied 
with some of the features which marked the opening days of the new’ 
year. First came a spell of unusually severe weather with snow 
which made it impossible to operate their plants, and while they were 
wrestling with this discouraging situation they heard the dishearten- 
ing news that mills on the Columbia River and Puget Sound were 
about to divide up an order for 200,000,000 feet of fir lumber that had 
been placed by the French government with a San Francisco broker. 
Yep! Life is jest one dern thing after another—for the B. C. lumber-. 


man, at any rate. 
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Western Retail Lumbermen’s Twenty-Fifth 


Annual Meeting, 


Feb. 9, 10 and Il 


Program Outlined—Big Attendance Anticipated—Fine Addresses will be Feature of Meeting—Secretary 
A. L. Porter, Spokane, Wash., will Deliver Two Addresses—Fire Insurance Company Meets February 
11—Representatives from Coast and Mountain Manufacturer’s Associations will also Address Meeting 


We are indebted to Secretary N. G. Neill, of the Western Retaii 
Lumbermen’s Association for the copy of the proceedings of the 
forthcoming annual meeting of the Western Canadian retailers. 

This meeting will be held at the Industrial Bureau, Main Street, 
Winnipeg, starting on Feb. 9 at 9 a.m., continuing over the two sub- 
sequent days. 

There are many excellent features in this program—too num- 
erous to mention, but a brief review will be of interest. 

First, on Feb. 9, the annual reports of the officials of the Asso- 
ciation will be presented, after which excellent addresses will be de- 
livered by Messrs. R. J. Gourlay, Joe Mergens, Harold J. Schull, A. 
W. Jones and Alfred B. Estlin. 
important features in the retail lumber trade. Yard operation, cred- 
its, and how to satisfactorily collect accounts will be discussed by 
the above speakers. 

On Thursday, February 10, the Legislative Committee meets, 
after which Geo. I. Robertson and Chas. J. Lee will address the 
‘meeting on “The Value of a Permanent Building Department.” This 
will be followed by addresses dealing with the value of standard de- 
signs in order getting, centralized advertising and how to increase 
sales. 

Secretary Porter Will Speak 


Mr. A. L. Porter, of Spokane, Wash., U. S. A., will be the prin- 
cipal speaker of the day. He will address the delegates on first, 


A. L. Porter, 


Sec.-Treas. Western Retail Lumbermen’s 
Association (Spokane, U.S. A.), who will 
deliver two addresses at the 
Retailers’ Convention. 


EA. J. Schull, 


who will speak on ‘Collection of Accounts” 
before the Retailers at their 
Annual Meeting. 


“The Powers and Limitations of a Modern Lumber Association” and 
secondly, “The Opportunities and Responsibilities of Co-operative 
Action in the Retail Building Material Business.’ These addresses 
will, no doubt, be listened to with great interest, and many valuable 
ideas will be gained as a result of the visit of so prominent a lumber- 
man as the Secretary of the Western Retail Lumbermen’s Associa- 
ton. S.A.) 

On February 11 there will be held the annual meeting of the 
Fire Insurance Company of the Retailers’ Association. At this 
meeting the president of the Fire Insurance Company, Mr. J. B. Sin- 
clair, will address the meeting on, “The Value of the Insurance Com- 
pany to the Retail Lumber Dealers.” The officers of both the Fire 
Insurance Company and the Western Retail Lumbermen’s Associa- 
tion will be elected after this meeting. In the afternoon representa- 
tives of the Forest Branch of the British Columbia Government will 
deliver addresses. - A smoker, to be held at, the Royal Alexandra 
Hotel at 8.30 p.m., will conclude the convention. 


A record attendance is anticipated by the officials, and we have 
been requested to ask any retail lumber dealer who is not a member 
of this association to come along and join in this convention. 


; DETAILED PROGAMME 
February 9th 


9 a. m.—Please register at Convention. 
10 a. m.—Lecture Hall, Industrial Bureau, Main St., 
10 a. m.—Reading of Minutes 24th Annual Meeting. 


Winnipee, 


These addresses will deal with very 


10.15 a. m.—President’s address—W. D. Galvin. 

10.45 a. m.—Secretary’s report, N. G. Neill. 

11 a. m.—Consideration of amendments to Constitution. 

12 O. C—Adjourn. 

2 p. m.—Yard operation. 

ist. Eliminating Waste—R. J. Gourlay. 

2nd. Reducing Operating Costs.——Joe Mergens. 

Credits: With special consideration to protective measures which 
should be adopted both before and after sale. Harold J. 
Schull, Solicitor, Moose Jaw. 

435 p. m. How may we obtain more satisfactory results in collecting our 

accounts. A. W. Jones and Alfred B. Estlin. 


February 10 


. Legislative Committee. The object of Legislative Committees 
Reports for the year by Committeemen from Alberta, Saskat- 
chewan, Manitoba. 

10.30 a. m. The Value of a Permanent Building Department.—Geo. F. 

Robertson and Chas. J. Lee. 
The Order Getting Value of Standard Designs —W. D. Moore 
and F, E. Sine. 
The Order Getting Value of Special Designs —A. L. Pown. 
11.15 a. m. Centralized Advertising—H. E. Meilicke, F. W. Hess and N. 
G. Neill. 

11.45 a. m. How May we Increase our Sales—Geo. C. Ingram, A. J. Ross 

and G. E. Hayward. 

12 O. C—Adjourn. 

2 p. m.—A. L. Porter, Spokane, Wash., U.S. A. 

ist. The Powers and Limitations of a Modern Lumber Associa- 

tion. 
2nd. The Opportunities and Responsibilities of Co-operative 
action in the Retail Building Material Business. 


3) Ds als. 


10 a. m 


February 11 


10 a. m. The submission of recommendation of joint committee of Manu- 
facturers and Retailers held at Calgary Conference Dec. 10th. 

10.30 a. m. 11th Annual Report of the Retail Lumbermen’s Mutual Fire 
Insurance Co. Alan M. Stewart, Secretary. 

10.45 a. m. The Value of the Insurance Company to the Retail Lumber . 
Dealers.—J. B. Sinclair, President. 

11 a.m. Election of Directors for Insurance Company. 

11.30 a. m. Election of officers and Directors for Western Retail Lum- 

bermen’s Association. 

Addresses by the representatives of the Coast and Mountain 

Manufacturers’ Association. 

4.30 p. m.—Address by representative of the Forest Branch B. C. Goy- 

ernment. 

Smoker, Royal Alexandra Hotel. 


2p. m. 


8.30 p. m. 


Victoria Mill Company May Reorganize 


The strong hope is held out that a recent application made on 
behalf of the Canadian Puget Sound Lumber Company, Ltd., Vic- 
toria, for the appointment of a receiver, may be interpreted as indicat- 
ing that the reorganization of the company is now under way. Re- 
presentatives of the Eastern bondholders spent part of December in 
Victoria conferring with various interested parties, following which 
they returned to New York to report to their principals. Vice- 
president J. H. Moore states that an improvement in transportation 
conditions must precede the re-opening of the mill and logging camps, 
which would seem to indicate that the management plans to cater 
only to the export trade. For this the plant is particularly well lo- 
cated and equipped, but as bottoms are scarce and the prairie demand 
for lumber is likely to be keen it is more than likely that the big mill 
will before long be found catering to the retail trade. 


WINNIPEG BANK CLEARINGS AHEAD 


The bank clearings for the first few weeks of 1916 show a re- 
markable excess to those of a corresponding period of 1915—a 
‘showing which points to a prosperous new year. 

The bank clearings for the week ending January 20 were 
$8,652,213 in excess of those of January 20 last year and $7,917,900 


in excess of the corresponding week of 1914: 
The figures are: 
Week ending Jan. 20, 1916.................... 
Week ending Jan. 20, 1915..................... 
Week ending Jan. 20, 1914...................6. 


. $32,463,106 
23,810,793 
24,545,206 
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A budget of comment on men and things of moment presented in the 
interest of our readers, independent of party politics 
and with malice toward no one. 


ier-General—pardon me, Sir Alexan 
of new health, and hurling through the air in 
And surely no man ever tried so hard to earn the 
xratitude the title implies. Sir Alexander has loaded all the cares, 
s and virtues of the Shell Committee on his shoulders and tried to take 
outh with him. And the Government cares not where they go so long 
- are out of sight and have any kind of a chance of being out of mind. 
ublic refuses to forget some things—and the Shell Committee is one 
— them. The public wants to know all about it, and is clamoring for an in- 
insistently and audibly that the Conservative party are hearing 

yve the calls of party loyalty. That old-time Conservative organ the 
n Sp ectator is one of the latest to climb the fence and voice the senti- 


we are told, 


in searcn, 


his direction goes a title. 


vestigation so 


rents of its subscribers. The Spectator hasn’t made any half-way jump like 

the Ottawa Journal. It places the responsibility where it belongs—on the 

shoulders of the government. In an editorial dealing with the Shell Committee 
pectator says: 


Upon the Dominion Government rests the duty of setting on foot a most 
horough and rigid investigation of its operations from beginning to end, and 
oubt that the ordaining of such an investigation aa be regarded as 
the first tasks of Parliament at its approaching session.’ 

253 w many more prominent Conservative journals will have to speak before 
Sir Robert Borden realizes that the machine oilers by whom he is surrounded 
ick the sentiments of the people? 


we cannot « 


ne of 


do not vo 
* * * 


“anada to receive no more shell contracts? This idea prevails in 
tarters. Still, it was only the other day that Lloyd George was 
to the patriotism of Glasgow workmen. And that appeal surely 
a conviction that the Empire needs all the munitions her factories 
Does it all mean that so far as munitions and munition contractors 
is not looked on as part of the Empire, but rather as a neutral 
“cald business” class occupied largely 
Has Britain refused to forget that when men cried 
trenches for shells the Canadian manufacturer came forward with a 
ytth of shell in one hand while the other was held out for $5.00? 
Are we to give our sons to the Empire by the half-million and yet to have a 
Id, hard, commerci that belies our loyalty? Is Canada,as a whole 
These are questions we are not to ask. 
ht harm some of our alleged leaders. And we must be loyal 
than to the Empire and the freedom the continuance 
assures us. 


Are our contractors put in the 
Yankee cousins? 


al rating 
1 few may become rich? 


ur leaders rather 


” x x 


[Three million dollars is the value of Manitoba Agricultural College 
including the site and furnishings, according to an 
ial report made to the Government by the Canadian Appraisal Company 
l, appointed some time ago to make a valuation of the Provincial 
lings. The Agricultural College cost the Province approximately four 


tated in Government circles. Where did the other million 


stand, 


he Hon. Bob Rogers then Minister of Public Works? 


” * ” 


It comes not in the call for half 
put in the answering of that call. It comes when men who 
of trumpets but the quiet fireside, are 

love their country more than all else they hold dear 


acrifice is now at hand. 


ar but peace, not the blare 


men are asked to give up good positions with the 
them, to serve as privates in the ranks— 
for glory or love of excitement, but as their 
anteed them liberty and the pursuit of a 
= « ” 


yet learned the real meaning of rising 
trade have been impaired by the war, but 
very reasonable prosperity. We have given, 
Fund and the Patriotic Fund. 
been compelled to deprive him- 
while most of us enjoy our usual 
It is no hardship to have to give 


he Red Cross 


t one of us has 


half a loaf while the baker shop around the corner is still doing business and 
your bank account shows a goodly balance. It is when you have only one 
loaf and there is no more in sight that the giving hurts. 


* * * 


By the way, it looks from here as if Mr. Acton made an awful mess of 
that Hopkins clothing charge. He made his charge as bold as any lion and 
then when he got in front of Sir Charles Davidson he wanted to apologize 
so hard that he hired a lawyer to help him do it. He was evidently so un- 
used to court procedure that he became nervous and engaged a lawyer even 
more nervous than himself. It never occurred to either of them to ask to have 
Hopkins’ Toronto partner called for examination. To be sure he is a silent 
partner, but who knows but that the commission might have induced him to 
break his silence. There was Hopkins’ bank account. 
thrown some light on what happened to Hopkins in connection with one 
or more contracts that seem to have got tangled up with his real estate busi- 
ness. It might have shown where the money came from that is keeping Mr. 


Hopkins in New York. Or, if Mr. Hopkins’ silent partner had been called 


might he not have been able to explain just why Mr. Hopkins had at this 


somewhat inconvenient season ceased to bother about clothing contracts and 


taken such an extended vacation. Mr. Acton either went too far or not far 
enough. He should never have put his charge in print unless he intended to 


fight it all the way through. The sudden fright he develoues reflects credit 


neither on himself nor on the trade press. 
* * * 


There has been so much Bertram in this column that some of his friends 
accuse me of harboring a grudge against the doughty knight. But far be this 
from the fact. I regret to report that previous to the appointment of the 
Shell Committee I did not know there was such a person as Sir Alexander 
on this fertile continent. But you will readily admit there has been much 
Bertram in the Shell Committee. According to his own modest statement 
he was simply all of it. He let the contracts and saved the money. Others 


had been appointed by the Government to assist him in this great work, but 


he wanted it well done, so he did it himself. Others might be swayed by per- 
sonal preferences or outside influences. Of himself only was he sure. He 
burned the midnight oil and wore himself out in health that the Empire 
might live. We know he did, for he has told us so himself. 
when you discuss the Shell Committee you must discuss Sir Alexander Bert- 
ram. All we ever asked for him was fair play—a full and free investigation 


that would show the grand work he has done for the Empire to which we 


belong and for Sir Sam Hughes, possibly the greatest of its citizens. 
* * * 


“We must take steps,” said Mr. Walter Runciman, in the Imperial Par- 
liament, “to see that Germany is unable to carry on a trade war against the 
entente allies after peace is signed.” And it is pertinent to ask what Canada is 
doing in this connection. The allies are so busy whipping Germany into sub- 
mission that they have little time for after-war plans. But no matter how 
badly the Teutons are beaten they will emerge from the war with their busi- 
ness organization unimpaired. They will be ready to jump in and command 
the world’s markets the day peace is signed. They must have on hand a 
tremendous amount of manufactures for which the British fleet has prevented 
them finding a market. Once the seas are open the Germans will be busy. 
And the only way to curb their commercial invasion of the allied countries 
is to build a tariff wall around the central powers. Make it so high and strong 
that German trade aggressiveness will be held in check till the allies have had 
time to organize their commercial forces. ‘This defensive measure is neces- 
sary from a military as well as a commercial standpoint. For so sure as 
Germany’s commercial campaign is assured, just so soon will she proceed to 
prepare for another military onslaught on the world. 

* * * | 

A national coal strike is threatened in Great Britain if conscription is 
put into effect. The Welsh Federation of Coal Miners, by a vote of 163 to 82, 
adopted a resolution in favor of a walk-out of miners in England, Wales and 
Scotland, if compulsory military service is inaugurated. If Lloyd George were 
the strong man his followers would have us enor he would take the leaders 
of these miners out and shoot them. ° 


** * * 


The Minister of Militia has asked that “men of standing in business, 
professional or mechanical life, will send their names to him.” He conveys the 
idea he wants them as officers for he is further quoted as saying: “We want 
to know who is who before we make appointments or permit the raising of 
any new regiments under new auspices.” But naturally the question arises as 
to whether the Minister means what he says or is simply making a bluff to 
cover some of the practices that have hitherto governed the appointment of 
officers. 

Now if Sir Sam was as frank as he is loquacious would he not have 
wound up his statement with “only those having political influence need apply.” 
For the past has shown that numbers of officers have been chosen not because 


of their fitness or capacity but for the amount of political pull they can de- 
There are hundreds of incapable Canadian officers now stalled in 


velop. 
England, so Il am told. They may easily be found around the Savoy Hotel in 
London, having a good time at the expense of the Canadian taxpayer. With 
rare exceptions the efficient have reached the front. They have helped cover 


Might that not have © 


Consequently, 


: 
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Canada’s name with glory. But thank heaven that every officer whose pull 
and influence secured him an appointment has not been allowed to reach 
France. 

* * * 

But why should this sort of thing be permitted in a country that is par- 
tially intelligent, more or less free and inclined to be democratic? Why should 
we be the victims of a party system that is all the more contemptible because 
it is half hidden under a cloak of hypocrisy? If “to the victor belongs the 
spoils” is to be the party system of this young country let us be open and 
above-board about it. Let us not fool ourselves. with the idea that govern- 
ment is being carried on by the people for the people but announce to the 
world that our government is by the party for the party. In short, if we 
are to have a patronage system, give us one of the good old Yankee variety, 
where every office holder pays tithes to the party and knows the costs of a 
job beforehand. They make no bones about it. This sneaking method of 
pretending virtue while practising deceit fills us with disgust. 

* * * 

Canada has now more than a hundred knights—more than could find 
place at King Arthur’s famous round table. She also has a minor aristocracy 
“made up of honorary colonels, etc. And while the wearers are doubtless 
proud of their titles it is doubtful if éven those who have honestly earned 
them are more respected because of them. There are others of course who 
hang to a rather precarious fame by the handle their title affords. But great 
Canadians do not require a title to keep their memory green in the minds 
of their country; others who have been “honored” by their country or rather 
by their party, do not receive more respect because they have been hung on 
a hook a trifle above the democracy that is the backbone of every new country. 
Sir John A. Macdonald is still “John A.” to the men who loved and followed 
him; Alexander MacKenzie still holds a place in Liberal hearts that will never 
be attained by many a man who has been “decorated by his King.” Ii titles 
have any value at all in Canada it is because they foster democracy. The 
man who refuses a title is a patriot; the man who accepts one is often more 
or less of a joke. 

* * * 

The same government which pays 5% per cent. interest on war bonds 
keeps the rate of interest on post office savings at 3 per cent. Does said gov- 
ernment wish to convey the impression that its bonds are twice as great a 
risk as money in the post office, or is it merely trying to create a market by 
offering bonds at bargain prices? Surely the government wants the people 
to save. Why not-pay them a more attractive rate of interest till they have 
saved enough to invest in bonds? Why not encourage thrift among our people? 


* * ok 


Will the Minister of Militia deny that he is directly or indirectly financi- 
. ally interested in the Ross Rifle Company? 
* * * ~ 


The Shell Committee, its alleged crimes and self-asserted virtues, has 
been brought before Parliament by Dr. Pugsley, a Liberal statesman who has 
ptobably been taught that he who is without sin should throw the first stone. 
It is to be regretted that what should be only a business proposition is thus 
being made more and more of a political question. It is unfortunate that 
Sir Robert Borden failed to listen to the voice of the more independent of 
the Conservative press and order a full and free investigation into the work- 
ings of that committee. If there was nothing to hide he had nothing to lose. 
_ If there was something to hide a full investigation ordered by himself would 
free him from all blame and responsibility. Dr. Pugsley has made so many 
charges, though insignificant in comparison to the real facts, that an investi- 
gation should follow and if any or all of the charges are sustained the Gov- 
ernment must share responsibility with the Shell Committee and the profiteers 
I have felt from the first that such an investigation was necessary for the 
protection of the manufacturing interests of Canada and with me those in- 
terests come before the political welfare of Sir Robert Borden, whom in many 
ways I admire. 

* * x 

In a recent issue, concerning shell committee charges, the Montreal Star, 
(Con.) says: 

“In any case, the Government cannot permit these shocking and humiliat- 
ing charges to remain uninvestigated.” 

* * * 


After a long silence the peeved voice of the Opposition Leader is again 
heard in the land. He should be ashamed to criticize the Government, even 
if they deserve it. He has waved the British flag, he has told us what a great 
Britisher he is, but he has failed to live up to it. What is he doing to induce 
his countrymen to play their part in the cause of freedom? Is his a “soul 
so dead” that he cannot at least keep those of his own kidney, like Bourassa 
and Lavergne and Croquette quiet? 

* * * 


When are we going to get some information concerning the Ross Rifle? 
Rumors suggest that after the disastrous fight at Langmarck the British Gov- 
ernment made a report to Ottawa concerning the rifle. If so, why is this 
report not made public? 

* * * 

And then again—but oh, what’s the damn use? 

SEARCHLIGHT. 


Abundant Evidence for an 
Investigation 


The disclosures made by the Canada Lumberman in connection 
with Government contracts for shells and shell boxes were brought 
up in the House of Commons in the debate upon the address from the 
Throne and were the basis of a demand by Hon. Wm. Pugsley for a 
Parliamentary investigation into the transactions of the Shell Com- 
mittee. The Government, however, at once evinced a desire to side- 
step the issue. Their attitude in regard to the situation was an- 
nounced by the Solicitor-General, Hon. Arthur Meighen, who sought 
to reduce the matter to the level of party politics, declaring that the 
Hon. Dr. Pugsley had made “the most bitterly partisan speech since 
the war began,” and that there was “less foundation in fact for it 
than for any speech ever made in Parliament.” The Solicitor General 
announced that the Government would not hold an investigation. The 
reasons he gave were that the Shell Committee was answerable only 
to the Imperial authorities, that contracts were given to Liberals and 
Conservatives alike, and that the Liberal Government which was in 
power at the time of the South African war had then refused an in- 
vestigation of purchases in Canada for the Imperial Government. 


The Canada Lumberman, in its issue of February 1st, points out 
that the people of Canada will not support a Government in this 
stand. If the Government persists in its course it can at best only 
postpone the day of reckoning. Our own leanings, says this paper, 
have been strongly towards the party which is at present in power, 
but we are firmly convinced that they have made a false step in re- 
fusing an investigation. The honest, fearless, straightforward and 
reasonable course to adopt is to face the situation boldly to-day, hold 
the investigation, make it absolutely thorough, and then have done 
with it. Nothing else will persuade those who have enquired priv- 
ately into some of the features of the situation, that there has not 
beeen much grafting and favoritism. 


As the Government wishes the people to believe that less 
foundation for demanding an investigatioon exists in this matter than 
in connection with any investigation ever asked for in the Canadian 
Parliament, the essential points in connection with the cases are re- 
viewed by the Canada Lumberman. 

The Deakin Construction Company and the Cedars Construction 
Company of Montreal secured contracts for the production of shell 
boxes. Such firms and many others who have received contracts 
were not equipped for the production of boxes and had either to buy 
or secure control of woodworking plants. At the same time we re- 
ceived letters from all parts of the country sent us by woodworking 
firms with modern and extensive idle equipment, who were unable to 
obtain contracts. Many of these firms told us that in reply to their 
applications for contracts they could only receive short letters, or none 
at all, from the Shell Committee, advising them that all contracts had 
been let. At the same time contracts were being continually given 
to the favored ones. 

A man who was in the specialty business in a western Ontario 
town got a contract for 25,000 boxes. He had no plant, he had the 
shooks manufactured for him by another party. He nailed the shooks 
together, delivered them to the Shell Committee and claims to have 
made a profit of $5,000: In the first place this man had wanted a con- 
tract for manufacuring a part of the shell. He was turned down at 
first, but subsequently was given a contract for shell boxes 

A shipping clerk in the Dominion Suspender and Necktie Com- 
pany’s plant at Niagara Falls, who had no experience in the woodwork- 
ing business, secured a contract for the production of shell boxes. He 
had no plant, but erected a small one, bought some machinery and 
made the boxes. Subsequently he received another contract for a 
large quantity of boxes, although other firms in the same town and 
elsewhere throughout Ontario were being told that, for the time being, 
there were no new contracts to be given. 

In our issue of January 15th we reported a case at Fenelon Falls, 
Ont., located in the constituency represented by the Minister of Mili- 
tia. In this case we were informed that C. W. Burgoyne secured 
a contract for 5,000 shell boxes. Burgoyne is in partnership with his 
father in a general store business. He made over the contract to 
Alfred Tiers, of Fenelon Falls, who conducts a planing mill business 
there. Subsequently a partnership was formed between C. W. Bur- 
goyne and Tiers under the name of C. W. Burgoyne and Company, 
and this firm secured another contract for 25,000 boxes. 

We think we have gone quite far enough in our disclosures re- 
garding shell box contracts to show that there is ample ground for a 
thorough investigation. The Government wants the public to think 
otherwise, and.has made up its mind to stave off the investigation, 
if possible. Our disclosures have been so thorough and definite that 
it would be futile to try to reinforce them with others. We mean 
to leave the matter alone for the time being, but so soon as the Gov- 
ernment becomes aware of its bounden duty in regard to this matter 
we will be ready to go into the matter as much further as necessary. 
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News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


Fire Insurance for the Retailer 


By Alan M. Stewart, Secretary of the Western Retail Lumberman's 


Mutual Fire Insurance Company 

lhere is probably no more important part of any business than 
that of Insurance, and | believe there is none that receives as little 
or care. 

As a rule the retail lumber dealer sees an agent or writes to a 
company and places the insurance for the amount he considers ne- 
cessary ; gets his policy; puts it in his safe and sleeps calmly thinking 
he is insured for the amount he wants and that in event of a loss he 


will be fully compensated. Did he read his policy or contract and 


study the wording of the same? No! He was insured. That was 
en ih : 
Now I ask if he made a contract for a supply of lumber under 
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Fire Insurance Co 


quantities, grades and dates of delivery, 
out the contract and then fold 
Not 


was made plain so that in 
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everything 
f the mill fulfilling the order he would be able to 
ht too; but why 
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should he do this in the 
hould he accept an insurance 

not expect to have a fire but if 

ding of his policy does not protect 

tter? To have the understanding at 
perience: 


started in 1905. 


the Insurance Companies were 


Company was 


: their rates at that 
2.50 to $3.00 for each $100 insurance. That these 
een p ed by the fact that the Retail 


il lumber yards, 


Lumbermen’s Mutual Fire Insurance Company were able to carry 
the Retail Lumber Insurance for 75c per $100 for two or three years 
and then establish a substantial reserve. The result was that we 
eradually reduced the rate to 36c per $100 insured in 1914 and, even 
at that low figure, showed a good surplus which has now placed the 
Company in a strong financial position. 
Distribution Clause Omitted 

For the first few years the Company operated on a very conser- 
vative basis so as to build up a reserve. The next move it made was 
to write as broad a policy as possible for the protection of its mem- 
bers, in consequence of which it inaugurated a blanket policy cover- 
ing all material and buildings, in fact everything used in the lumber 
business so that in event of a loss its members were protected to the 
iull amount of their loss wherever it happened, up to the amount of 
tieir policy. This policy was adopted by the Company so as to do 
away with the distribution clause found on so many policies. This 
particular clause that “the loss to the stock shall only bear proportion 
to the value of that stock as it bore relation to the value of the 


whole.” 
Should Study Your Policies 


As this company only carries $7,000 on any risk, some members 
have to carry insurance with other companies as well. Here is the 
time when a member should read his policies carefully, for any in- 
surance placed on a stock covered by our policy must be concurrent 
with our policy whether the insurance is placed prior or subsequent 
to the issuing of our policy, for in the event of there being other m- 
surance on the same property as covered by our policy, in event of a 
loss, our company will only pay its pro rata proportion of the loss. 
This is provided for in our policy by an addition to the Statutory 
Conditions printed in red. 

There is no class of instrance written where the moral hazard 
is better than the retail lumber business, or in which the risk is so 
small. This has been proved by the strides made by this company, 
and is a fact which has been realized by the financial institutions who 
accept our policies in every case. ra ‘ 

Association Carries Over $3,000,000 Insurance _ 

The standing of our Company cannot be better emphasized than 
by pointing to the fact that it is now carrying over $3,000,000 (three 
million dollars) worth of insurance, of the retail lumber trade in Mani- 
toba and Saskatchewan, the average risk per yard being only about 
$5,900. t 

I trust that every Retail Lumberman, who attends the Annual 
Meeting of the Western Retail Lumbermen’s Association, will take 
advantage and attend the Annual Meeting of the Retail Lumbermen’s 
Mutual Fire Insurance Company, which will be held on February 11 
at 10:30 a.m., and I feel sure that if they do, and they are not already 
insured in that company, that after hearing the reports they will make 
up their minds to become members and take out insurance. 


The values of the various classes of timber produced by the prov- 
inces of Canada in 1914, together with the values of the forest pro- 
ducts, total $176,672,000, being divided as follows: Lumber, lath and 
shingles $67,500,000; fire wood, $60,500,000; pulpwood, $15,500,000 ; 
posts and rails, $9,500,000; cross ties, $9,000,000 ; square timber ex- 
ported, $400,000; cooperage $1,900,000 ; poles $700,000; logs exported, 
$850,000; tanning material, $22,000; round mining timbers, $500,000 ; 
miscellaneous exports, $300,000; miscellaneous products, $10,000,000. 


Mississippi Valley Lumberman: A member of a large firm of 
lumber operators in England is making some investigation in the 
Pacific Northwest with a view to determining how far they may go in 
substituting Douglas fir for hardwoods abroad. For general construc- 
tion purposes it is believed that fir will prove of great value where 
hardwoods have heretofore been used. 
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A Proper Credit System is Indispensable 
By I. B. Hanks, the Mississippi Valley Lumberman 


The business of a retail yard quite naturally divides itself into 
two fundamental parts, the sales end and the credit end. 

It is an open question as to which of the two departments is 
the more important. Arguments could be advanced in favor of each 
by their respective advocates. 

Success in the handling of a yard cannot be attained without the 
proper handling of each. 

If one is a shade more important than the other, it is the credit 
end. A man can manage to stay in business for a considerable time 
even though he be a poor salesman, but if he be a poor credit man, 
to survive for any length of time nowadays is almost an impossibility. 

In no department of their business have the retail lumbermen 
made such strides toward improvement during the past five years as 
they have in the matter of credits. This is true not only of lum- 
bermen in the United States, but pertains as well to those doing 
business in Canada. The movement in the direction of better credit 
methods is a general one. 

To the casual observer this might indicate nothing but the de- 
sire of the retailer to: handle his business along improved lines. To 
the initiated, or to those who have made it a practice to keep in 
touch with commercial and financial conditions obtaining during the 
period referred to, it is plainly evident that this improvement has 
not been wrought merely through his desire to be known as a better 


I. B. Hanks. 


business man, but through sheer necessity. And the fact that a 
class of men, identified with a line of endeavor in which credit meth- 
ods were so notoriously bad, has been able to so readily and rapidly 
adapt itself to the new order of things speaks well indeed for the 
retailers. 

Conditions Have Changed 

een aticis surrounding all lines of business fifteen years ago 
were vastly different from conditions as they have existed for the 
past few years. In those days our country, particularly the north- 
western part of it, was new, comparatively speaking. The field open 
to any line of business was large. There existed wide reaches of 
virgin territory awaiting development. 

Competitive conditions were such as to allow one operating a 
business to secure without great difficulty a “volume” of business or 
“turn over’ (whichever you wish to call it) adequate to his needs. 
This could be secured at prices which admitted of a large profit. 

To put it plainly: It was so easy to make money in any line of 
business in which one engaged that it did not occur to the average 
individual that the time would ever come when it would be necessary 
for him to alter his methods greatly or suffer defeat. 

In those days the country was developing by leaps and bounds. 
Plenty of money for everyone at good prices. Plenty of money te 
be had of the banks on most favorable terms. Due to the ease witk 
which a business could be financed, each man vied with his neighbor 
and his competitor to build up the largest business possible in the 
shortest possible time. To give the impression of immensity ap- 
peared to be the chief aim of everyone engaged in business. 

People appeared to lose sight entirely of the interest charge 
against their business and of the number of poor and worthless ac- 
counts accumulating. As stated before, it was comparatively easy 


to obtain money and consequently credit was extended right and leit, 
with very little thought of whether or not the debtor was deserving 
of it. Business men pointed with pride to their heavy outstanding 
accounts and bills receivable, apparently feeling that the presence 
of these in sufficient quantity marked them as successful business 
men. 
They failed to follow up cases of non-payment closely and to 
insist upon interest-bearing notes and security. 

What has been stated above applied to the retail lumbermen as 
well as others. 

Cannot Afford to Take Chances 


Beginning, however, a few years since, it has been borne in upon 
them very strongly that they could not continue their slipshod credit 
methods and survive. A decreased volume of business and a much 
natrower margin of profit brought about by changing competitive 
conditions, combined with a disinclination on the part of those hav- 
ing money to let it out as freely and easily as before, have made it 
plainly apparent to the retailer that he cannot afford to take the 
chances he did in former years. And he is rapidly setting about to 
put himself right. 


Elaborate credit departments may be organized; complete filing 
systems for credit information devised; methods pursued which en- 
tail much correspondence between general office and yard manager. 
But it is upon you who are on the firing line that the burden falls. 
It is you with whom the responsibility lies. No general office sys- 
tem or staff, no matter how complete or competent, can guard en- 
tirely against faulty judgment on your part. And only experience 
gained through a study of human nature and the ability and willing- 
ness of the average run of people who purchase lumber and building 
material to meet their obligations can develop, in your case, a man 
who is fully competent to assume the management of a retail yard 
of to-day. 

It is not sufficient, however, that you pursue the course of study 
mentioned. Unless you go at it methodically and systematically you 
cannot hope to develop within yourself the qualities necessary to 
success as it pertains to this department of your business. Unless 
you work along well defined lines and unless you plan to incorporate 
much of the information gained from time to time into records of a 
permanent nature, you will eventually find that much of your effort 
has been wasted. 

Have a Definite Credit Plan 


To start out, then, map out a definite credit plan for yourself 
and then stick to it. This may be independent of the system devised 
by your general office if you are a line yard manager and still not 
conflict with it in any manner. It is better, however, to fashion it in 
such a manner as to incorporate into it the ideas of your general 
office credit department and at the same time ideas of your own 
which will supplement those of the general office. Thus you will 
render it still more difficult to make errors in the extension of credit. 


If handled properly, your collections are half made at the time 
of the sale. It is an undisputed fact that nine-tenths of all the diffi- 
culties experienced by line yard companies in the making of their col- 
lections can be traced directly to failure on the part of their represen- 
tatives to have a perfect understanding, in writing, with the customer 
at the time of sale as to just how and when the account is to be 
paid. 

It is assumed that you are fully acquainted with conditions as 
they exist at your point; that you know about how much of any one 
crop can be produced to the acre under normal conditions; that you 
know to what extent your territory can be depended on to produce 
a crop year after year. You know approximately what it costs to 
farm an acre of land under varying conditions and so you are in a 
position to figure out what yield a farmer in your community must 
have before he can meet expenses. 


Possessing this knowledge, you are now in a position to set about 
in a systematic manner to collect your credit information. 


I have found an alphabetical card index very convenient. One 
having cards about four by six inches will answer the purpose. Spe- 
cial rulings can of course be had, but if you do not care to go to the 
expense of having such a ruling made, and can find nothing more’ 
suitable, one having merely horizontal lines can be used. This record 
is So compact as to allow ‘of its being being locked in your desk out 
of reach. 

One card should be used for each farmer residing in your terti- 
tory. On it you place his name, postoffice address and the desctip- 
tion of all land he owns or works, together with the amount of any 
incumbrances you may know to exist. 

Under the proper year dating you place the number of acres you 
figure he has under cultivation. Also statement as to whether or 
not he practices mixed farming or interests himself only in grain 
raising. 

If you are in a position to know what instruments such as real 
estate and chattel mortgages, mechanics liens, judgments, etc., are 
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ur territory, from time to time make a 
ese on the card as fast as they come to your attention. 


stered against those in yt I have seen this system of exchanging credit information with 
competitors worked out successfully in the following way : 


Each yard manager in a town furnished each of his competitors 


he card place a symbol which will show to one 


: v vhether a man is good, fair or poor pay. at the close of his month’s business with a list showing all those 

king up his record will take considerable time and OWing at his yard. No amounts were given. The amount owing by 

ecessary a ‘great deal of work before it is complete. Jt @y one customer could be had, however, by making personal appli- 

( € ve at odd times, and when once complete will cation to the manager of the yard which the party owed. These lists 

s . re 1 which will prove invaluable to yourself or vour Were revised every thirty days. The system resulted in a noticeable 
ress : j decrease in losses in the business of each yard. 

en once complete the record should be kept up to date. Both The information of a credit bureau among the retailers in all 

: c be used and if necessary a second card can be lines in a town has been found to work out very satisfactorily. In 


next the first. this plan a regular organization is perfected, having as its object the 

in f compiling of credit information which shall be of benefit to all its 
members. A secretary is 
elected at a moderate sal- 
ary whose business it is to 
see that all members fur- 
nish his office each thirty 
days with a list of all 
those owing them. 


in your territory. Y I Ze a a TTT Your collection is half — 
ire then provided with in- x : IL ff IN iit made at the time of sale if 
formation regarding them Deon \\ti handled properly. Have 
ivance of their k S jag) é CA: NOP. = a perfect understanding 
with your customer at that 
time as to exactly when 
payments are to be made. 
Convince yourself before 
making the sale that your 
customer is not promising- 
to do that which will 
prove impossible. And 
have it all in writing. 

A poor account never 
improved by allowing it to 
rest. The minute you dis- 
cover that an account is 
not all that you thought 
it to be, get busy and 
bring matters to a show- 
down. Either insist upon 
and get ample security or 
convince yourself that it is 
a dead loss and then 
charge it off. 


Learn from the Bankers 


ng the cred 


. 


The Industrial Commis- 
sion of the State of Wis- 
consin on January Ist is- 
sued the following order, 
to become effective with- 
in thirty days: “On log- 
ging roads operated by | 
lumbermen, the stakes or . 
binders used on logging | 
cars to hold the cars of 
logs in place when being 
transported, must be so 
designed as to make it 
possible for the operator, 
standing in a safe posi- 
tion away from the car, to 
loosen or dis-engage such 
stakes or binders.” The 
enforcement of this rule 
will greatly lessen the number of accidents in the logging industry. 

For years the transportation of logs by railroad has been a hazardous 
occupation. Men would get in front of the cars to loosen the stakes, 


“Punch” 
The British Empire, and Canada its most important unit, faces the new year with unimpaired 
vigor, uncountable resources, unshaken confidence and redoubled determination. 


c property, real and personal, owned 


ther with all encumberances against 


rd companies are at the present time 
with very little difficulty 
If you are not already 


; ; 
by doing so. 


neeting 
to sign it. 
tters vreath 
y be in sizing up the desirability 
d that the existence of the in- 
ill present matters in such a 
to judge much more accurately 
formation in your head. 


‘ 


but before they could get out of the way the tons of logs would come 
crashing down on them. In the last two years several entirely prac- 
tical and effective types of stakes have been devised which make it 
possible for the workman to stand at a safe distance from the car 
while dis-engaging the stakes. 


The 13th annual conference of the Western Retail Lumbermen’s 
Association (U.S. A.) will be held at Portland, Ore., Feb. 23, 24 and 


Exchange Credit Information 25; Am effort is being made to arrange a joint meeting of the retailers 
nt to exchange credit information with other retailers of the association, which embraces the Pacific Coast states, and the 


yiaxe ta po 


y 


town. Let this include your competitors as well.. If they are lumber manufacturers of Washington, Oregon, Idaho, Montana, Cali- 

, 1g 80, talk them into it. Explain to them the ad- fornia and British Columbia. ‘This conference, in conjunction with 

tage e gained by doing so. Point out to them the absolute the meeting of manufacturers, is expected to result in a notable gath- 
rdiness of selling a man who already owes their competitor. ering of lumbermen. 
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Review of the Prairie Lumber Trade 
The outlook in the Prairie lumber trade conditions, now that the 


back of the winter has been broken, seems to be fairly bright. The 
lumbermen can look forward to seeing the building figures of 1915 
surpassed, but the increase will be mainly in industrial and farm build- 
ings. Residential building will, owing to the depopulated Western 
country, remain at a low ebb. 

There are several large undertakings ready to start in the Spring 
which will materially assist the lumber trade in the West, particularly 
in the cities where the trade requires the most assistance. Northern 
Alberta is to receive a powerful impetus to its development this forth- 
coming Spring. A railroad is to be erected from Athabasca to Fort 
Vermilion, a distance of 300 miles. The cost of the project is esti- 
mated at $10,000,000 and the scheme includes the development of 
coal mines, a fleet of steamers for the Peace and MacKenzie rivers, 
manipulation of the by-products of minerals, cars along the portages, 
and other measures. From Regina, there comes word that a 
$1,000,000 oil refinery will be constructed by the Imperial Oil Com- 
pany of Canada. Work will start as soon as weather conditions per- 
mit. The new concern will be one of the largest industries that 
has yet been located in a Western city. Then, again, according to 
statistics compiled by the Secretary of the third Canadian and Inter- 
national Good Roads Congress, which is to be held at Montreal next 
month, there is to be no less a sum than $15,000,000 under appropria- 
tion this year for the construction or improvement of roads through- 
out Canada. At Winnipeg, the Bank of Hamilton has announced 
that it will raze the old building which it has occupied for many years 
and erect a handsome five storey structure on the same corner. <A 
further interesting feature in the building outlook at Winnipeg is the 
fact that the Provincial Government sold, on January 10th, bonds 
valued at almost $1,000,000 which will be applied to constructional 
purposes. Work will also proceed on Winnipeg’s new $13,500,000 
aqueduct, which scheme alone has already used an enormous amount 
of lumber in its construction. Flour mills are being erected at many 
points through the West and word has reached us that several of the 
large milling -companies in Western Canada contemplate erecting 

new mills during the coming building season. 
: Several of the Winnipeg lumbermen, when interviewed by the 
Western Lumberman, expressed confidence in the future. They all 
agreed that 1915 had been a poor year until September when business 
picked up wonderfully, while October was the record month for sev- 
eral seasons with many of the local retailers. As could only be 
expected collections were very slow until the returns started to come 
in from the large $460,000,000 crop, but, since that time, we are in- 
formed that they have been the best the lumbermen have ever known. 

Almost every lumberman—wholesale and retail—look forward to 
a business somewhat above normal during the early Spring, but they 
do not anticipate that conditions are going to be other than approach- 
ing normal. 

An interesting feature which we gathered from our interviews 
with the local men was the fact that both buyers and sellers through- 
out the West have been taught a most severe lesson in credits. One 
large line yard man said to us: “The credit situation has materially 
improved, in that the seller has discovered, through trying experien- 
ces, that it is just as important for him to give attention to getting 
paid for his material, as it is for him to find a market in which to sell 
it. The buyer has learned what it means to be in debt and to be 
obliged to sacrifice his holdings in a poor market in order to meet 
the demands of his creditors. This lesson is to be learned through 
experience alone, and it is to be hoped that it will not require any 
further demonstration to make us see the folly of a loose credit 
policy.” 

Another feature which should make the retail lumber business 
much more profitable throughout the Prairie Provinces is the fact that 
at points where there were operating too many yards several have 
withdrawn. This will allow the remaining operators to gain a fair 
livelihood and do away with the cut-throat competition and the petty 
jealousies which almost amounted to hatred amongst the dealers of 
the towns. 


The Western Retail Lumbermen’s Association has done a lot to . 


help the retail lumber business in the West this year and the thanks 
of the retailers must surely be expressed to such progressive officials 
as President Galvin and Secretaries Neill and Stewart at the forth- 


‘had not been reached. 


“on a sounder basis throughout the West. 


FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


coming annual meeting of the Association which will be held in Win- 
nipeg, February 9, 10, 11. 

Look out for the March issue of the Western Lumberman. It 
will contain a full account of this meeting. We will publish copies 
of all reports and addresses as well as a full account of the proceed- 
ings. The program for the meeting may be found on another page 
of this issue. 


News Briefs of the Prairie Lumber Trade 


According to the Saskatchewan Gazette the Corona Lumber 
Company, Regina, Sask., will be dissolved. 

The Southern Alberta Lumber & Supply Co. Ltd., has been in- 
corporated with head office at Calgary, Alta. 

Grest Bros. Lumber Company, Limited, has been incorporated as 
per notice in the current issue of the Saskatchewan Gazette. The 
head office is at Watrous, Sask., and the capital is $50,000. 

A. L. Mattes, general manager of the Prince Albert Lumber Com- 
pany, Ltd., Prince Albert, Sask., is taking an active interest in the 
Patriotic Fund at that City, he having been elected a member of the 
committee appointed to look after the distribution of this fund. 

An interesting letter was received by us from Mr. J. A. Edge- 
cumbe, vice-president and managing director of the Standard Lumber 
Company, Limited, which company operates a number of retail lumber 
yards in Alberta. Among other items is contained a notice that the 
general office of this company has been removed to Edmonton, Alta., 
where, in future,/all the business of the company will be taken care of. 


The Ontario Gazette recently contained a notice of the incorpora- 
tion of a new company called “The Western Canada Timber and Fuel 
Company Limited.” The head office of this company is at Fort 
Frances and the provisional directors are P. P. Elliott and L. Delany. 
The new company will carry on business as timber merchants and saw 
mill proprietors. They will also carry on business of coal and wood 
dealers. 

On January 15, Mr. J. B. Fraser, of Ottawa, offered to pay 
$250,000 for nine timber limits in northern Manitoba and Saskatche- 
wan, but the bid was refused owing to the fact that the reserve bid 
There were lumbermen from all over the 
United States and Canada present at the Royal Alexandra hotel, 
Winnipeg, where the sale took place. Great interest was shown by 
the listening crowd when men raised each other at a rate of $25,000 
a time. 

Calgary is agitating for the removal of the head offices of the 
Mountain Lumber Manufacturers’ Association of British Columbia 
from British Columbia to the Albertan city, and the proposal will be 
considered at the next meeting of the Association. Supporters of the 
idea say that the future settlement of the prairies means that in time 
there will be an enormous lumber business done in the Western 
Canadian Prairie country, and that Calgary should be the distributing 
point. 

A. J. Brown, manager of W. H. Clark & Company, lumber dealers 
at Edmonton, Alta., in discussing the outlook for the lumber business 
in Edmonton for 1916, states: “Though building operations have been 
curtailed in the city during the year 1915, we have enjoyed a very 
generous share of the local trade offered. Collections on current 
business have been very good, which indicates that credit is getting 
We look forward to a 
steady increase of business in the Spring, particularly from outside 
towns, as soon as the farmers are able to get returns on their crops. 
The grain in many cases, even at this late date, is being held up owing 
to lack of transportation facilities.” 

The Western Lumberman is in receipt of an interesting letter 
from Mr. W. D. Moore, who runs a retail yard at Morden, Man. He 
states that during 1915 there was very little town trade in the retail 
lumber business but in the country the retailers did a big granary 
trade, while the returns of the bumper crop made collections excellent. 
Mr. Moore was of the opinion that the lumbermen of the Prairie 
Provinces were not yet reaping their share of the trade consequent 
upon the farmers obtaining their returns from the $460,000,000 crop. 
He thought, however, that during 1916 the lumbermen had every rea- 
son to look for a prosperous year especially those owning yards in the 
country. The farmers, he said, were preparing for more stock and 
would require many new farm buildings. They would also erect new 
houses during 1916. 
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The Timber Business of British Columbia 


Specially contributed to the Western Lumberman by the Forest Branch of the British Columbia Government, Victoria, B.C.) 
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Commission on behalf of American shingle 


this brief deals with the competition of 
tis! lumbia in the United States shingle market and the co- 


Government 
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This extends not only to export but to 
The entire subject is handled methodically 


the fixed and definite purpose of furthering 


stering the industry in every way possible. 


emphasis laid upon the close connection between the Gov- 


the Province and the lumbering industry is, of course, 

stir up the United States Government to similar efforts; 

1s this connection is unique in its way it may be of interest to 
readers of the Western Lumberman to know just how it has 


lates back to the timber boom that was raging up 


W. H. Houston, newly 


appointed Prairie Lumber Market Commissioner 
at Regina, Sask. 
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ther factor began to call for 


ndustry had grown enormously be- 


me to be no less than 400 saw- 


f 2,500,000,000 feet a year in British 
large timber holdings required some- 


titles than timber licenses which 
the Government would charge for 


the timber. In other words the licencees called for the terms of 
their partnership with the Government to be fixed, and as this would 
give greater stability to the lumbering industry, and so be in the 
public interest, it was up to the Government to find a way of doing 
this without losing the public’s share on the future increase in timber 
values. 

The upshot was the Timber Royalty Act passed two years ago, 
which fixed the price of Crown timber on a sliding scale based on the 
price of lumber, and so settled the whole question with fairness to 
both sides. Hereafter, whenever the wholesale price of lumber in 
the Province goes above a certain figure the Government price for 
timber goes up too, automatically ; the matter being thus lifted out of 
politics. This legislation is nothing more or less than a deed of 
partnership between the Government, as trustees of the public tim- 
ber, and the lumbering industry that cuts, manufactures and sells 
the lumber. It is plain therefore that the Government has a direct 
interest in the successful marketing of British Columbia lumber. 


The Government’s direct interest in the lumbering industry, how- 
ever, is not confined to a three million dollar revenue which will in- 
crease to four or five millions as time goes on and the industry de- 
velops. The lumbering industry is British Columbia’s industrial 
backbone; forest industries even now put thirty million dollars or so 
a year into circulation; and, watching over the province’s prosperity, 
the Government must therefore do everything it can to make sure 
that lumbering is carried on successfully. Moreover, the better the 
market for British Columbia lumber the less waste there will be in 
lumbering, and this means that better treatment of the forests will 
become commercially possible, which is another object aimed at. 


For some years past the Government and lumbermen have 
worked together in protecting the forests from fire—each side paying 
half the cost each year. Now this partnership work has been ex- 
tended to the marketing of lumber. On behalf of the industry the 
Government itself tenders for cargo orders in the export market, 
guarantees inspection, advertises British Columbia lumber and acts 
as a go-between to work up foreign business. In the Eastern Can- 
adian market the same work is now being undertaken. In the Prairie 
Provinces the first step in helping the marketing of British Columbia 
lumber has been taken by making it easier for users to erect farm 
buildings through the widespread distribution of building plans and 
information useful to the farmer. The establishment of a Govern- 
ment lumber Commissioner’s office at Regina is another step marking 
the beginning of a thoroughly progressive movement on behalf of 
British Columbia lumber. 


Some Facts About British Columbia Lumber 


Stand of merchantable timber, 400 billion feet. 

Timberland under license, lease or Crown grant tenure: 11 mil- 
lion acres. 

Number of sawmills and shingle mills: 415. 

Annual cut of timber: around 1% billion feet. 

Annual production: around $30,000,000. 


1915 Canadien Crop Valued at 
$800,000,000 


According to an announcement by theCensus and Statistics 
office of the Dominion Government at Ottawa, the total value of 
field crops in the Dominion for 1915 amounted to approximately 
$800,000,000 comprising grain $568,161,900; potatoes and sugar 
beets $36,739,500 and fodder foods $192,768,100. 


The total yields in bushels for 1915 as compared with 1914 
were as follows: . ve 


Wheat 376,403,600 as against 101,280,000; oats 520,103,000 as - 
against 313,078,000; barley 53,331,300 as against 36,301,000; rye 
2,390,100 as against 2,016,800; peas 3,478,850 as against 3,362,500; 
beans 723,400 as against 797,500; buckwheat 7,865,900 as against 
8,626,000; flaxseed 10,628,000 as against 71,175,200; mixed grain 
17,524,100 as against 16,382,500, and corn for husking 14,368,000 as: 
against 13,924,000 bushels. 


It is also interesting to learn that the quality of the crops 
was superior to those of 1914, in fact is is said that they were 
superior to the average of the last five years. 
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Combination Barns for Prairie Farms 


A. R. Greig, Professor of Agricultural Engineering* 
A. M. Shaw, Professor of Animal Husbandry 


Combination Barns and Mixed Farming 


Is a combination barn practical? Is it a popular type among 
western farmers? The answer is plain when one considers that there 
are more barns of the combination type than any other in use at the 
present time. They are practical, economical to build, lessen the 
labor costs in caring for stock during the winter, and in many ways 
appeal strongly to the average farmer. 


What is meant by the average farmer, is not the man who is 
raising pure bred stock exclusively, not the dairyman or the rancher, 
but the man who owns and works a quarter or half section or three- 
quarter section as the case may be, grows some grain, keeps brood 
mares for doing his work and raising colts, raises some cattle prob- 
ably of a dual purpose type, milks some of them and allows others to 
raise their own calves, keeps some hogs, sheep and poultry, and 
does the greater part of his work within the circle of his own family. 
He is not a specialist. He is not engaged in one line of endeavor 
exclusively, but combines many lines and by so doing has a regular 
income derived from various sources. He practices mixed farming. 

Farmers of this type are almost invariably successful. As a 
rule they own their farms, have them well fenced, well equipped with 
modern buildings and are in easy circumstances generally. 

Many parts of the Canadian West are now passing through a 
sort of transition period. The days of the shack and sod stable are 
gone. Live stock is on the increase and with it comes the need for 
barns. However, this does not necessarily mean a large outlay at 
the beginning. A common idea seems to prevail that to engage in 
live stock work requires first of all the erection of a complete set 
of separate farm buildings suited to the requirements of each 
particular class of animal kept. Although many good reasons could 
be given to show that this is desirable, it is also expensive and is by 
no means essential. Many of the now famous herds had their origin 
among very humble surroundings. In fact the writer is familiar 
with many prize winning animals, among them several grand cham- 
pions, that were bred and raised to maturity in very ordinary general 
purpose or combination barns, which also sheltered all of the other 
farm animals. 

The great objection to separate buildings, from the standpoint of 
the beginner, is the cost. He cannot afford to put up separate build- 
: ings for only a very few animals of each class. He may later on 
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Fig. 1—Barns of this type will hold an entire winter's supply of roughage. 


turn his attention to special lines of work and, as he is able, build 
separate dairy barns and horse barns and beef cattle barns, but at the 
start he will have to be content with only one barn in which to house 
all his stock, and it may relieve him somewhat to hear that the arrange- 
ment is perfectly satisfactory where proper partitions are provided 
and cleanliness observed. 

The ordinary practice is to keep only horses and cattle in the 
same building, but if other accommodation is inadequate, a first class 
farrowing pen for a brood sow can be made out of a double horse stall. 
If the pen is kept clean no bad results will follow either to the sow or 
to the horses. A box stall may be requisitioned on occasion in which 
to house a few ewes with early lambs during severe or inclement 
weather. 


+In B.C. Forest Branch Farm Building Series, Bulletin No. 1. 
*Saskatchewan University, Saskatoon. 


Barn Essentials 

In building a barn there are several points that should receive 
consideration: 

1. The site should be high, well drained, and convenient in rela- 
tion to the other buildings. 

2. The barn must be both warm and dry. 

3. It must be well ventilated. This is particularly important 
where severe weather makes the opening of windows and doors for 
ventilation impracticable. 

4. It must be well lighted with plenty of windows. 
is invariably dirty and unsanitary. 

5. It must be strongly built. 
to withstand high winds. 

6. The interior must be arranged so as to_provide (a) the most 


A dark barn 


The walls should be well braced 
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Fig. 2—The barn is economical in material, simple in construction, and strong. 


comfortable quarters for the various animals; (b) the minimum of 
labor in caring for the stock. These two conditions call for most 
careful planning in a barn which shelters horses, cows and young 
stock, with probably a couple of sows and a few ewes. Stalls and 
box stalls should receive the same careful attention as to their size, 
mangers and floors, as would be the case in a separate barn used ex- 
clusively for one kind of animal. Feeding arrangements should be 
well thought out; the bins for oats, meal and chop centrally located; 
hay and straw chutes from the loft placed in the most convenient lo- 
cations for speedy handling of the feed or bedding; doors of a size 
and in such positions as will allow of a herd of say a dozen cows 
being admitted or let out quickly. These matters may not appear 
very important before the barn is built, but they will assuredly matter 
a great deal in the efficient working of the barn when filled with stock. 
For example, stall platforms two inches too long mean dirty cows; a 
few additional and unnecessary steps twice a day mean a good many 
miles a year. A well planned, conveniently fitted barn does not 
necessarily cost one cent more to build than one built without such 
careful attention to details, while it is much more comfortable for the 
animals and convenient for the attendant. 

In putting up the barn, it is well to make a point of completely 
finishing the work in all its details down to the last harness peg before 
laying off the men engaged to build. Do not leave little things to be 
fixed at odd times or on wet days, for they never will be fixed. 

The barn described herewith is entirely suitable for western con- 
ditions, can be economically constructed and will prove practical in 
every way. 

Combination Barn No. 3 


This barn is 34 feet by 75 feet, with six double and one single box 
stalls for horses, fifteen single stalls for cows, together with a calf 
pen, a bull pen and a maternity box. (See Fig. 3). The barn is 
equipped with a central driveway through which a team and wagon 
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Fig. 3—Room for |3 horses and about 25 head of cattle, including calves. The central driveway allows 


easy handling of manure and bedding. 


Bottom and front manger to single 
horse stall. to cut 4 ft. 6 in. 


Random 
items. 


. > % he Iess-en . ic fa eylit- 2S oTre:s r > j TE yy of i No. Feet, 
may e driven, which facilitates greatly the daily removy al of manure. e PASE  Tasnag | Bese Tos eee 
unk floors are used in the horse stalls and for platforms under the Pes. Thick Wide Long Measure 
vs. Concrete is specified for the gutter behind the cows and earth 10 2 6 16 160 Lookouts, to cut 2 ft. 
rs are shown in all the feed alleys, box stalls and driveway. The 7B z 6 16 16 ies stool. 
e of flooring of course remains with the builder. a a y 18 ee tuds, end. wall. : 
Sie : ‘ 2 6 8 64 Window framing, side walls. 
Only three doors are shown in the plan; the two end doors to the 24 2 6 8 192 Braces, plates to joists 
P x 7 = H = ce , . 
driveway, and a small door opening into the feed alley in front of the 38 2 6 8 304 Collar ties. 
cows to provide the men with an easy entrance and a direct route to 20 2 6 8 160 Posts, horse and box stalls. 
the milk house. 4 2 6 4 16 Rails to box stall gates. 
; : : : 1 2 6 4 4 Bottom to tilting manger. 
Bill of Materials, Combination Barn No. 3 2 9 6 4 8 Rails to tilting manger. 
2 80 2 6 14 ~=1,120 Rafters i 
Framing Lumber ? : ; ‘ 
& 1 2 6 14 14 Corbels on 6 in. x 6 in. posts, to cut 
Feet, 
Inches Board Used for 2 tt. 
Wide Measure 10 2 6 14 140 Studs, end walls. 
i 5 80 Hay fork beams. 78 2 6 14 1,092 Studs, side walls. 
: 6 5 120 Posts, back of cow stalls. 8 2 6 12 96 Braces, side wall to end wall. 
; 4 10 213 Posts along cow mangers. 5 2 6 14 70 Window trim, side wall. 
- 2 14 112 Calf pen and feed room fronts. 80 2 6 12 960 Rafters. She 
9 12 240 Cattle manger bottoms. 6 2 6 12 72 Horse stall division braces. 
} 12 72 Maternity box stall front. 7 2 6 12 84 Studs, end wall. 
10 280 Cattle stall divisions. I 2 6 12 12 Rail. bull stall, front partition. / 
10 240 Horse stall divisions at box stalls. 3 2 6 6 18 —— Rails, bull stall, partition. 
18 540 Horse stall divisions. 15 2 6 10 150 Ribbon under joists. 
5 16 Maternity box stall manger bottom. 4 2 6 8 32 Locking bars for door (loft). 
j s Inner side, tilting manger, bull stall. 4 2 6 10 40 Ridge pole brace. ‘ 
0 16 640 Beams, built up to 6 in. x 10 in. 2 2 6 10 20 Corbels under 6 in. x 6 in. posts, to 
0 14 910 Joists. cut 2 ft. 
j 187 Gutter, back of horse stalls. 29 2 6 10 220 Studs, end wall. 
14 747 Floor to cattle stalls. -9() 2 4 16 213 Sills and plates. 
12 780 Joists. ; 11 2 4 14 103 Sills and plates. 
f 120 Beams, built up to 6 in. x 10 in. - 3 2 4 12 24 Sill and plates. 
20) Outer side tilting mangers, cut 2 *24 2 4 16 224 Mud sills to plank floors. 
ft. 2 in. 1 2 4 14 9 Mud sills to plank floors. 
717 Joists ) 2 2 4 16 21 Mud sills to gutter. 
00 Bottom to horse mangers, to cut 8 ft. | D) 4 14 9 Mud sills to gutter. 
6 in. 2 2 4 16 21 Cupola rafter. 
18 Floor to feed oe 1 2 4 16 11 Corbels over 4 in, x 4 in. posts, to 
557 Floor to horse stalls. cut 2 ft. by 2 in. 
od Floor sat horse stalls. Ai cai a) 2 4 8 160 Studs for grain bin in loft. 
y Front recep r, mare rnity stall. , 9 4 14 98 Horse manger supports. { 
Rh End edhe ge ee ap 1, pick ae Sr | 2 4 8 5 Horse manger supports. 
so POrrom rage Single Norse Staws FO: 2 2 4 12 16 Cupola plate and rafters. 
‘eee be odode 10) 2 4 12 80 Cattle stanchion, top support. 
alter braces. acd Be bo 14 2 4 6 56 Cattle stall division cap. 
: ront and mi ey PL ee mame 8 2 4 10 53 Sills and plates to grain bin in loft. 
x pros ph did cut - se: 1 2 4 10 if Post, maternity box stall. 
tpt oh eTIO gS ISHS SS. 5 2 4 10 34 Posts, cattle stall divisions. 
dge pole 4 ) 2 4 10 13 Ladder to loft. 
" attle manger sides 1 2 4 5 3 Post to front partition to bull stall. 
nie Cattle manger fronts. 160 1 8 12) 280 Rafter braces. 
#0) Horse manger bottoms. 
240 Horse manger fronts. ; 3 
aA) Divisions, cattle mangers. Total Framing Lbr. 16,647 
21 Divisions, cattle mangers. = aay 


lengths to make up the same total number of lineal feet will answer for these 


Finish Lumber 


No. Feet, 
of Inches Inches Feet Board Used for 
Pes. Thick Wide Long Measure 
2 2 10 8 27 Door rails, rabbeted 34in. 
2 2 10 4 3 Gate rails, bull and maternity box 
stall, rabbeted 34 in. 
8 2 8 8 85 Jambs, door frame, rabbeted 2 in. 
4 2 8 8 43 Headers, door frame, rabbeted 2 in. 
1 2 8 4 5 Header, door frame, to cut 3 ft. 4 in., 
rabbeted 2 in. 
1 2 8 5 5 Door sill. 
il 2 8 14 “19 Jamb, door frame, rabbeted 2 in. 
4 2 8 10 53 Door frame sills. 
2 D 8 18 48 Jambs, door frame, rabbeted 2 in. 
1 2 8 18 24 -Header, door frame, rabbeted 2 in. 
16 2 6 8 128 Door stiles, rabbeted 3 in. 
ae 2 6 4 48 Door rails, rabbeted 34 in. 
1 2 6 14 14 Door stiles, rabbeted 34 in. 
4 2 6 12 48 Door stiles, rabbeted 34 in. 
2 2 6 10 20 Stiles, box stall gate, rabbeted 34 in. 
2 2 6 18 36 Door stiles, rabbeted 34 in. 
10 1 10 16 133 Frieze. 
1 1 10 16 3 Divisions, calf manger. 
1 1 10 8 7 Front of manger, maternity stall. 
6 1 10 4 20 Fronts, fresh air inlets. 
3 1 10 14 35 Bottom and front, calf manger. 
4 1 8 14 37 Frieze. 
4 1 8 12 32 Frieze. : 
1 1 8 6 4 Tops, fresh air inlets, to cut 12 in. 
5 1 6 16 40 Ridge boards. 
10 1 6 8 40 Door casings. 
1 il 6 4 2 Front, maternity stall manger. 
12 1 6 4 24 Sides, fresh air inlets. 
i 1 6 4 2 Door casing. 
4 1 6 14 28 Rails, calf pen. 
4 1 6 14 28 Corner boards. 
2 1 6 14 14 Door braces. 
a 1 6 6 3 Cap, front partition, bull stall. 
3 1 6 6 9 Rails, front partition, bull stall. 
10 1 6 10 50 Door casing. 
8 1 6 10 40 Door braces. 
5 1 5 16 33 Ridge boards. 
4 1 5 14 23 Corner boards. : 
8 1 4 4 11 Movable bars, calf pen manger. 
4 1 4 14 19 Fixed bars, calf pen manger, to cut 
3 ft. 6 in. Re 
14 1 4 12 56 Battens, cattle stall divisions. 
15 1 4 10 50 Battens, cattle manger divisions. 
14 il 4 10 47 Stops, cattle stall divisions. 
7 1 3 16 2 Gates to calf pen, alley and feed 


room. 


Total Finish Lumber 1,144 


14,000 feet, board measure, shiplap. 
3,000 feet, board measure, 1 in. flooring, for loft. 
4,700 feet, board measure, siding. _ 
500 feet, board measure, 1 in. V-joint. 
41,500 British Columbia Red Cedar shingles, edge grain (166 bundles). 
14 sashes, 4 lights, 10 in. x 12 in. 
14 sash frames, sills and casing, for 9 in. wall.” 
12 sashes, 8 lights, 10 in. x 12 in. ‘ 
12 sash frames, sills and casing, for 9 in. wall. 
Hardware 
4 in? common nails, for framing. 
3%4 in. common nails, for plank floor. 
214 in. common nails, for shiplap. 
2% in. flooring nails, for siding and loft floor. 
40 lbs. 2 in. finishing nails, for trim. : 
200 Ibs. galvanized or zinc clad shingle nails. 
2 lengths door track, 18 ft. each. 
6 door hangers, for 2in. door. i 
74 pairs 6 in. T hinges, with screws, for doors and tilting mangers. 
10 pairs 10 in. strap hinges, with screws, for cow mangers. 
10 pairs, 12 in. strap hinges, with screws, for loft doors. 
22 pairs 5 in. strap hinges, with screws. for windows. 
22 window catches. _ 
2 hooks and eyes, 6 in. 
3 door bolts, for box stall gates. 
2 barn door latches. Neu ty 
1 iron, % in. x 1% in. x 13 ft., for sliding bar for calf manger. 
8 brackets, for locking bar for loft doors. 
4 bolts 5% in. x 5 in., locking bar for loft doors. 
38 anchor bolts, 5% in. x 8 in. with nuts and double washers. 
8 carriage bolts, % in. x 4 in., for calf stanchions. ve 
8 carriage bolts, % in.’x 2 in., for calf stanchions (sliding har). 
2 rods, %4 in. x 25 in., and staples, for damper pivot. 
22 rolls tar paper. c 
33 yards gravel, for foundation. 
190 bags cement, for foundation. 


275 lbs. 
40 lbs. 
280 Ibs. 
200 lbs. 


Henry Gay, of Richmond, Wash., has leased the Howe Sound 
Mills & Logging Co.’s shingle plant at Burrard Bay, five miles east of 
Vancouver, which was operated in 1914 and part of last season by 
H. D. Blackford, formerly of the Brooks Scanlon Co., Vancouver. The 
mill has six shingle machines, brick refuse burner, modern dry kilns, 
and is electrically operated. FE. Taylor, a member of the owning 
company, has an interest in Mr. Gay’s venture and will probably 
manage one of the departments of the mill. Everything was ready 
to start manufacturing early in January, but the severe cold snap 
caused ice to form on the bay and interfered with the handling of logs. 
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Modern Logging as Conducted in B.C. 


Considerable interest has been awakened by the development of 
loading in connection with the high lead yarding being done by 
Messrs. Bloedel, Stewart and Welch at Myrtle Point, B. C. 

Mr. F. C. Riley, the well-known superintendent of this company, 
devoted a large portion of last year endeavoring to discover some 
means of quickly loading the logs that the high lead yarder was cap- 
able of delivering to the head tree. With this method of logging, 
it has been demonstrated that the key to the situation is the loading, 
as no system used heretofore could load the logs without handicapping 
the yarding operations. Mr. Riley’s original expectation was to use 
a derrick mounted on a suitable car and load the logs by means of a 
swinging boom, but the initial investment of such a loader seemed to 
be prohibitive. In conjunction with the engineering force of the 
Willamette Iron & Steel Works, Portland, a loader was finally de- 
veloped which has recently been placed in operation and fulfilled the 
fondest expectations of the inventor and builders. 

The engine consists, primarily, of two independent loading en- 
gines mounted on a common frame. The drums are bolted rigidly 
to the gears and are operated in either direction by means of reversing 
valves. Two loading lines are used, passing through blocks suspended 
on guys immediately over the car to be loaded. Any of our readers 


aes cae 


iy wee : 


New logging device developed by Willamette Iron & Steel Works, Portland, Ore., 
for Bloedel, Stewart & Welch, Myrtle Point, B.C. 


who are at all familiar with the handling of lumber with deck winches 
will readily understand the method used, as it is exactly similar in 
principle. In front of the engine an additional drum is provided for 
snubbing the cars or performing similar service. Mr. Riley has 
mounted this loader on a 125,000 lbs. capacity car immediately in front 
of the yarder, which is mounted on the same car.. The loader takes 
its steam from the same boiler as the yarder. The car, yarder and 
loader form a complete logging unit, somewhat similar to the over- 
head skidders used in eastern and southern districts. The yarder 
which the Willamette Iron & Steel Works has developed to ac- 
company this loader is a 4-drum machine having 12 in. by 14 in. 
cylinders and 72 in. boiler, geared so as to give the full benefit of 
the high speeds obtained with the high lead system of logging. 

In all probability Mr. Riley will install in the near future a com- 
plete unit, consisting of the car, yarder and loader, furnished by the 
Portland Company in conjunction with the Seattle Car & Foundry 
Company. oe] 

The performance of this engine has proved so satisfactory that 
the Powell River Company, of Powell River, has recently placed an 
order with the Canadian Willamette Company, Limited, for two of 
these units, which are now being built and will be placed in operation 
shortly after the first of the month. The loading engines are dupli- 
cates of those shown above, and the yarders are the first of the direct- 
geared high lead yarders which have been built under Mr. Riley’s 
supervision and advice. We hope to have a complete description and 
photographs for our readers in our next issue. 

The cylinders on the loading engine are 9% in. by 10 in., the 
valve is actuated by the monkey motion valve gear and the control is 
all conveniently banked in a quadrant within easy reach of the opera- 
tor. The illustration herewith shows very clearly the general design 
of the machine. 


The mill or factory which sets aside a certain percentage of its 
earnings regularly for buying new machines and repairs for old ones, 
is the one most likely to keep up-to-date in equipment. 
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Lumber, Shingles and Logs 


there has been very little activity in the B. C 


r the past month 
ber industry. As customary, the majority of the sawmill plants 
re closed down at Christmas for repairs and overhaul, and as a con- 
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itput. The stocks of many of the mills were 
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Personal Items of British Columbia 


Shull Lumber & Shingle Company, Ltd., 
the Christmas hi lite at his home in Port- 
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the duties of acting pre- 
eat Victoria, was com- 
nd a special session of the Com 

t Ottawa on Jan. 20th. 
presentative of the Canadian West- 


THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


ern Lumber Co., Ltd., Fraser Mills, spent part of January at the head 
office discussing conditions and prospects for the coming season with 
Managing Director J. D. McCormack and Assistant Manager H. J. 
Mackin. 


Mr. H. R. MacMillan, special trade commissioner for the Dom- 
inion government in behalf of the lumber industry, completed his 
work in South Africa about Christmas time and is now in India. Mr. 
MacMillan’s reports concerning the South African and far Eastern 
markets for lumber will be awaited with much interest. 

Mr. J. L. Jenkins, president of the North American Lumber Co., 
Ltd., Vancouver, left for Minneapolis, Minn., on Jan. 7th, on his way 
east to Pittsburg, Pa., where he has manufacturing interests. He 
will return via Toronto, where he will attend at the end of the month 
the annual meeting of the Matthews Gravity Carrier Company of 
Canada, of which he is president. 


Mr. H. F. Brown, salesman for the Vancouver Engineering 
Works, Ltd, Vancouver, left for interior points Jan. 10th, and will 
call on all the mining concerns and leading lumber companies in the 
interests of his firm. As there is likely to be great activity in both 
lines of industry with the coming of spring the Vancouver ee 
ing Works expects some big orders i in their line. 


Mig aes Logan, lumberman, is now one of Vancouver’s Pak 
Commissioners, in which position he is likely to render the citizens 
good service. When identifitd with the Kitsilano Improvement 
Association several years ago Mr. Logan was largely instrumental 
in inducing the C. P. R. Co. to aid the scheme for the enlargement of 
the park adjoining the Kitsilano bathing beach. 


Mr. Geo. S. Pettapiece, Vancouver manager of Geo. S. Cradock, 
Ltd., the well-known British manufacturers of wire rope, is at present 
visiting the mineral belts of Chile and Peru in the interests of his 
firm. Mr. Pettapiece, who left Vancouver on Noy. 10th for South 
America, had planned to return in January, but has extended his 
itinerary in Peru, where mining is becoming very active. He now 
expects to reach New York early in February on his way to the 
Coast. 

Mr. Hugh Y. Galbraith, of Winnipeg, one of the best known and 
most popular of the prairie lumber wholesalers, spent part of Decem- 
ber at the Coast, where his firm is represented by: Mire olin tana 
Drew, Pacific Building, Vancouver. While here Mr. Galbraith pur- 
chased from the liquidator of the Canadian Pacific Lumber Co., Ltd., 
Vancouver, the stock of lumber on hand at the company’s mill at Port 
Alberni, Vancouver Island, amounting to about one million and a 
half feet. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


The planing mill of the Canadian Pacific Lumber Co., Ltd., Port 
Moody, is now being operated. 

The Riverside Lumber Company’s small sawmill at Natal, apene 
can district, was destroyed by fire on Jan. 15th. 

The Cheam Lumber Company is the name under which a number 
of Hindus are operating a small sawmill near Fernridge, Fraser 
Valley. 

Percy V. Kinnee, of the Forest Shingle Mills, Burnaby munici- 
pality, made an assignment recently to W. W. Mascall, Hart Block, 
New Westminster. . 

An English patent on a canvas covered roof for portable houses 
covers strips of canvas fastened to a framework in such a manner that 
no nails are exposed to the weather. 

The Burnaby Lake Lumber & Shingle Gomeanr Limited, has 
been incorporated under the B. C. Companies’ Act. The head office 
is at Biers authorized capital $5,000. 

M. Pettibone, of Seattle, Wash., has sold his interest in the 
castes Trading Company, (Seattle and Vancouver), to his partner, 
W. R. Dockrill, who will continue the business. ° 

The plant of the Small Bucklin Lumber Co., Ltd., New West- 
was closed down for repairs and overhauling on Dec. 23rd. 
light one owing to the constant 


minster, 
The millwrights found their task a 
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supervisien maintained in all departments, as a result of which the 
mill was able to start up again Jan. 3rd. 

In twenty-two hours’ running time the big plant of the Great 
Southern Lumber Company, of Bagalusa, La., manufactured 1,018,306 
feet of lumber on Saturday, December 11th last. 


According to plans under way, some twelve or fifteen new shingle 
bolt propositions will be opened up in the course of the next month 
in the vicinity of Vancouver if the weather permits. 

The lowa Lumber & Shingle Co., Ltd., New Westminster, will 
likely log their limits on Vancouver Island and the Mainland this 
year in order to supply their new mill at Port Hammond, on the 
Fraser. 

The plant of the Abbotsford Timber & Trading Co., Ltd., near 
Abbotsford, has been given a thorough overhaul in preparation for an 
exceptionally busy season. A new Mershon resaw, 54-inch, has been 
installed. 

The United States Forest Service has been informed that a 
Douglas fir has been discovered in Washington which possessed at 
least 1,114 rings, placing the probable age of the tree at more than 
1,300 years. : 

In December the Taylor-Nasmyth Lumber Co., Ltd., Burnaby, 
added to the equipment of their plant by installing a 10 x 20 No. 10 
Berlin four-sided planer, which places them in good shape to handle 
timber orders. 

The Thompson Shingle Company, operating the Harrison Lake 
mill, had a boom of 800 cords of bolts break up in a storm while in 
tow of a launch. About a week was taken up in collecting the scat- 

tered timber. 

The plant of the Munn & Murphy Shingle Co., Ltd., at Hatzic, 
(formerly the Raven-Roy Shingle Mf’g Co., Ltd.,) is being operated 
night and day. W. D. Raven continues as mill superintendent for 
the new company. . 

As a result of heavy windstorms during December many of the 
roadways in Stanley Park were blocked by fallen trees. Since then 
the park laborers have been busy cutting the trunks into cordwood 
and removing the debris. 

President A. Y. Johnstone, of the Vancouver Box Co., Ltd., Duf- 
ferin street, Vancouver, celebrated the close of a successful year by 
placing a Christmas order with the Berlin Machine Works for a No. 
341 band resaw, 54-inch. It will be installed Feb. 1st. 

IX. J. Palmer, managing director of the Victoria Lumber & Mi’g 
Co., Ltd., Chemainus, met with a severe loss on Jan. 14th when his 
garage, containing three motor cars, was destroyed by fire during his 
absence in Victoria. One of the cars was worth over $6,000. 

The Lynn Valley Lumber Co., Ltd., North Vancouver district, 
has agreed to expend $50,000 in the next four years on a new mill pro- 
position on condition that a good roadway be constructed to their 
property. This arrangement has been ratified by the district council. 

On January 8th the Canadian Northern Railway Company re- 
duced the rate on newsprint from Powell River to Edmonton from 90c 
to 76c per 100 lbs., with corresponding reductions to other points on 
the system. This will enable British Columbia’s big paper plant to 
make a strong bid for the trade of the prairie newspapers. 

Amended plans calling for wooden sheds in place of reinforced 
concrete and steel buildings on the Government wharf at Vancouver 
have been approved at Ottawa, and tenders for the material will be 
called for in the near future. The estimated cost of the sheds is 
$100,000, so that Vancouver lumbermen will benefit materially by the 
change in plans. 

J. S. Emerson, lumberman, of Vancouver, was called to Portland, 
Ore., on Dec. 28th by news of a serious fire on the premises of the 
Emerson Hardwood Company in that city. The fire started in a dry 
kiln and spread to the lumber yards adjoining, about 200,000 feet of 
hardwood lumber being destroyed. The stock was valued at $50 per 
thousand and was fully insured. 

The big plant of the Rat Portage Lumber Co., Ltd., adjoining the 
southerly end of Granville street bridge, Vancouver, was closed down 
for annual repairs and improvements on December 3lst. General 
Manager Wood anticipates a very busy season, and in order to be 
prepared for eventualities some changes were effected in the equip- 
ment which will increase the daily cut to some extent. 

A. L. Hampton, a well-known Vancouver real estate dealer, is 
reported to have organized a company for the manufacture of am- 
munition boxes and to have arranged for the erection of two factories 
at Hall’s Lake, near Seattle, Wash., the output of which will be 30,000 
boxes per month. When closing copy for this issue we were unable 
to confirm the report owing to Mr. Hampton’s absence from Van- 
couver. 

A combination lumber and shingle mill at Quesnel, B. C., the 
property of the James Reid estate, were offered for sale Jan. 7th, to- 


a busy season is ahead of the millmen and loggers. 


gether with two timber limits. Only one offer was received and the 
sale was called off to await better times for the B. C. lumber industry. 
The sawmill has a capacity of between 25,000 and 30,000 feet daily 
and is almost new, having replaced a pioneer mill erected over thirty 
years ago. 

Manager Lindsay, of Henry Disston & Sons’, Vancouver branch, 
feels confident that business has now taken a strong upturn, and that 
Mr. Lindsay is 
also feeling good over the fact that the shortage of steel, which already 
is beginning to affect the output of some big concerns, will not be a 


_ cause of worry to his firm, inasmuch as the company has its own steel 


plant which produces more than enough steel to care for all of its 
requirements. 


The big cedar mills of the Thurston-Flavelle Lumber Co., Ltd., 
Port Moody, are again in operation after having undergone extensive 
improvements. and overhauling. The power plant has been added 
to by installing two new boilers, while the manufacturing capacity 
has been improved by adding two new slab conveyors, a new “hog” 
for cutting fuel, and new Mershon eight-saw resaw. The drying 
capacity of the plant has been improved by adding 1,000 feet of new 
piping in each of the five kilns. 


The latest in the war against wood construction is a movement 
in Cleveland, Ohio, which consists in erecting large signs on which 
figures show the number of fires in wood dwellings as compared to 
those constructed of other material. -These figures are changed 
monthly. The most conspicuous sign is located at a busy transfer 
point. It is electrically lighted. Of course the comparison thus 
made shows that fires in frame dwellings are far in the majority over 
fires in houses of other construction. 

The excessive snowfall at up coast points not only compelled the 
cessation of logging activity, but is likely to cause the death of many 
deer owing to the animals being unable to secure food. Returning 
loggers reported that hundreds of deer could be seen along the beaches 
and creeks, and in some places were suffering the attacks of cougars 
and wolves. Some of the residents of Powell River subscribed $100 
for the purchase of alfalfa hay for the starving deer; this is being 
distributed to poitits around Powell Lake by the owners of launches. 

Few Coast shingle companies can show as good an operating 
record during 1915 as the Westminster Mill Co., Ltd., New West- 
minster. Manager J. C. Culter reports that with the exception of a 
short shut-down in November for overhaul and repairs the company’s 
two plants ran night and day steadily throughout the year. The 
company’s Lulu Island mill has seven upright and one double-block 
machine; the second plant (operated under lease), contains six up- 
right machines, the combined output being close to 500,000 shingles 
per day. Another dry kiln was recently added to the equipment of 
the. Lulu Island plant. 

The annual meeting of the Mountain Lumbermen’s Association 
was held at Nelson on Jan. 24 and 25. One of the most important 
questions up for consideration was the proposal that the headquarters 
of the Association be moved to Calgary permanently in order that 
closer touch may be maintained with the prairie lumber situation. 
The secretary and staff were established in that city for a time in 
1913, and it is claimed by a number of the Mountain lumbermen that 
the experiment proved distinctly advantageous from a business point 
of view. On the other hand some of the operators hold that the pos- 
sible benefits to be derived will not compensate for the drawbacks oi 
expense and loss of time in going to Calgary, which would result in 
thinly attended meetings. A report of the proceedings will appear in 
our next issue. 


Rally of Simonds Mfg. Co. Salesmen 


The annual meeting of the Pacific Coast Managers and salesmen 
of the Simonds Manufacturing Co. was held in Portland, at the Ben- 
son Hotel, during the week between Christmas and New Year’s. The 
meeting was presided over by H. A. Sargent, vice-president, and the 
following representatives of the Company were present: 

From San Francisco—J. W. McLean, (Manager); J. P. Murphy, 
E. C. Nutter, B. C. Swaggert, I. C. Faller. 

From Portland—H. A. Sargent, (vice-pres.) ; E. E. Tressler, Geo. 
C. Luders, Geo. P. Downey, Abner Blair, A. W. Mackenzie, F. B. 
Lewis, J. H. Roberts, J. H. Dalen. 

From Seattle—R. R. Fox, (manager); T. M. 
Hoitt, F. H. Cooper, Mark Moran. 

From Vancouver, B. C——R. E. Greenwood, (manager); J. G. 
Brown. 

It has been the custom of the Simonds Manufacturing Co. to have 
its selling organization gather once a year for discussions, and the 
meeting this year was one of the most interesting that the Pacific 
Coast representatives have ever held. A general spirit of optimism 
was evident in the reports from all districts. 


Shields, R. H. 
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British Columbia’s Merchant Marine Project 


MANUFACTURERS’ ASSOCIATION HAS SCHEME IN HAND— 
BRITISH COLUMBIA GOVERNMENT INTERESTED 


issue the Boards of Trade of the province, the 
Manufacturers’ Association and the B. C. Lumber & Shingle 
much time to the consideration of the best 
means of advancing the campaign in favor of a province-owned fleet 
f lumber carriers in order that our manufacturers may be able to 
share to a much larger extent in the foreign demand for forest pro- 
» be recognized that the question is one which 
has to do in a vital sense with the present and future prosperity of 
the great timber industry of British Columbia, and as our govern- 
nent in a measure is a partner with the lumbermen that body has 
shown itself to be keenly anxious to do everything possible to aid 


Ince ur iast 


\ssociation have given 


>ts it has come t 


At a meeting of the B. C. Manufacturers’ Association, held in the 
i of Trade rooms, Vancouver, on Jan. 10th, it was decided to 
1ce apply for incorporation for a company to be capitalized at 
500,000, divided into 250,000 ten dollar shares, the name to be “The 
British Columbia Merchant Marine.” According to Dominion re- 
lati expenditure can be made until at least ten per cent. of the 
stock has been subscribed, thus protecting those who subscribe from 
iny loss attending the initial steps of any project, in case of its falling 
through Accordingly no liability. will be incurred by the new con- 
-ern until $250,000 in paid up capital is on hand. This sum will be 
he rking capital of the new concern and at the outset it is ex- 
pected to suffice. In the words of President J. A. Cunningham, a 

n will be launched in British Columbia without any watered 
stock and controlled by the people for once. 


meeting did not commit itself to any particular scheme. AI- 
onists of both solutions to the problem—steamer and 
were present, there was no verbal clash. All were 
satisfied that a start must be made, and that soon. It is probable, 
I a ling to statements made at the meeting, that a start 
ide on building wooden vessels in this province. The board 

rs will be composed of fifteen shareholders, the qualifications 

holdi f at least 50 shares. This board will endeavor to 
st expert opinion available on the subject before taking 

\ll prevailing conditions will be taken into account, 

ssibility enquired into, before the board of directors commits 
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According to the prospectus, the ramifications of the concern will 
be of wide scope. They will have power to build, purchase or charter 
vessels of all types, and to enter into any agreement with any existing 
company or in any way to reach out for the benefit of the British 
Columbia Merchant Marine. At the same time there will be re- 
strictive clauses which will insure that the project serves the purposes 
for which it is primarily intended, namely, the providing of British 
Columbia with means of transportation for all of her resources. Possi- 


bilities of the ships being attracted elsewhere by fancy freights have 


thus been provided against. 

The government will be asked to guarantee the principal and in- 
terest on the company’s bonds, the company providing security. Bor- 
rowing power will be sought and with the government of this prov- 
ince backing its bonds, there will be no difficulty, it is anticipated, in 
securing money. 

Will Welcome Helpful Suggestions 


Hon. C. E. Tisdall, minister of public works, who is chairman of 
the executive council entrusted with the collection of information, 
which may be helpful to the government in arriving at a decision in 
connection with the several proposals to aid the shipbuilding industry, 
has sent out the following letter to a large number of persons in all 
parts of the province: 

“The Government is anxious to obtain from practical men and 
firms engaged in business connected with shipping and shipbuilding 
interests their views in respect of the best methods of assisting and 
encouraging our facilities of transportation necessary to take advant- 
age of the opportunities now available for increasing trade in timber 
and other of the natural resources of British Columbia. For this 
purpose I am submitting a series of interrogatories and the advantage 
of your knowledge and experience in this regard would be greatly 
appreciated. 


“1. Do you believe in the building of wooden ships to relieve the 


situation? 

“2. If wooden ships are decided upon, would you recommend the 
use of auxiliary engines? 

“3. Would you recommend steel ships in preference, and if so, 
why? 

“4 What is your idea as to the size of ships that should be built? 


TT orate 


CUnUUeeyUtoeeteusd ped nua ata anaaPoeAneraneRnaeE TUT ees 


GRR MINH 
mmm cusasvusrernanangnquurrnaaiens 


1) ee et 
a dl 4 . * . 5 


{ Type of vessel suggested for B. C. Trade. 


“ 


WESTERN LUMBERMAN a 


“5. Do you believe the Government would be justified in co-oper- 
ating with private individuals or firms in building ships, either wooden 
or steel ? 


“6. What form, in your opinion, should the assistance take— 
bonusing, guarantee of bonds, partial ownership, etc? 


“7, What, in your opinion, are the probabilities of obtaining re- 
turn freights in order to render business profitable? 


“8. In order to give British Columbia business in lumber a decided 
preference over Puget Sound, at what rate of freight, having regard 
to capital expenditure, could Government assisted ships afford to 
carry cargoes? ‘This, of course, would be contingent upon return 
cargoes and can only be answered having in view actual ol prospective 
business conditions. 


“Q What other natural products, such as potatoes, apples, ores, 
pulp and paper, canned salmon or fresh fish, etc., etc., could be ad- 
vantageously sent abroad? 

“410. To what extent should the Dominion Government be ex- 
pected to co-operate as a part of a policy which would apply uniformly 
throughout Canada? 


“The foregoing are merely suggestive of the kind of information 
we should like to obtain from the people who are interested in the 
question, and you are not asked to confine yourself to these, but to 


give me, if you will, the full benefit of your views in a concise form on 
the entire subject in its varied aspects.” 


Type of Vessel Suggested for B. C. Trade 


At a meeting of Victoria Board of Trade, held Jan. 6th, the model 
shown herewith of a hull of a suitable type for lumber carriers was 
exhibited by R. F. Stephens. The cost of the barquentine, for such 
is the rig favored, is about $123,500. The ship is designed for carrying 
1,500,000 feet of lumber, but probably by reducing the dimensions, the 
cost of the ship could be reduced to between $80,000 and $100,000. 

The vessel illustrated herewith is 235 feet long, 42 beam, could 
have 19 feet depth of hold, and would draw 20 feet loaded. The 
foremost square rig is declared to be advantageous on the long trips 
to Australia. Winches capable of discharging 250,000 feet of lumber 
a day are recommended. 

The main motor is of the 320 horse power, four-cylinder Bolind- 
ers type, and would drive the vessel in moderate weather at a speed 
of 7% knots loaded. The vessel would be equipped with a two 
bladed propeller, which would be clamped in a vertical position while 
the vessel is under sail. ‘ 

The motor and fuel tanks would occupy about five per cent. of 
the entire cargo space, and the total fuel consumption would be about 
1% tonsa day. The operating expenses of the vessel would be $70 
a day, and engine room expenses would be about $30 per day. 


Bright Meeting of British Columbia Forest Club 


INTERESTING PAPERS AND ADDRESSES BY WELL-KNOWN 
ace LUMBERMEN — GOOD ATTENDANCE 


One of the best gatherings yet held under the auspices of the 
B. C. Forest Club was that arranged for Thursday evening, January 
13th, in the Blue Room of the Hotel Vancouver, the attendance in- 
cluding a fair representation of members from Victoria, leading Van- 
couver lumbermen and loggers, 
points. Among those present were, Roland D. Craig, vice-president ; 
W. J. VanDuSen (Victoria), secretary; Dr. H. N. Whitford, Dr. Jud- 
son F. Clark, Alex. Hendry, John Hanbury, E. D. Leverson, J. J. 
Dempsey, (president B. C. Log Brokerage Association), R. J. Ham- 
ilton, Mark Rector, R. L. Morse, J. S. Yuill, Jos. Fee, R. W. Flumer- 
felt, J. J. Lamb, P. Z. Caverhill, S. W. Barclay, Messrs. Hill, Robert- 
son and Morrison; D. S. Updegraff (Seattle Car and Foundry Co., 
Seattle) ; J. V. McNaulty, editor Western Lumberman. 


‘Following an excellent dinner and the reading of the minutes of 
last meeting, Vice-president Craig said the meeting had been planned 
in the interest of Douglas fir—the peer of B. C. woods, which in the 
very near future, he felt confident, would take a more prominent place 
in the markets of the world than it has occupied heretofore. He then 
called on Dr. Judson F. Clark, who in the absence of F. C. Riley, log- 
ging superintendent for Bloedel, Stewart & Welch, Myrtle Point, B.C., 
read a paper prepared by that gentleman on “Logging Fir Timber.” 
This will be published in a later issue. 


The Lumbermen’s Point of View 


Mr. John Hanbury said fir was beyond question a noble species 
of timber. Years ago when on the prairies he used to handle spruce 
and pine which required about thirty logs to produce a thousand feet. 
At that time he had occasion to make a trip to the Coast, and when 
he saw the huge fir and cedar timber here he thought he could come 
to B. C. and make his fortune, seeing it was possible to make a good 
deal of money out of even small spruce. When he did come west 
finally, about twelve years ago, he became interested in a cedar mill 
in Vancouver which he operated until shortly before the building of 
Granville street bridge, following which he built his present fir Fall 
near the old site. 


Fir is a noble timber because it is capable of producing lumber 
fit for any purpose, but evidently the B. C. government does not think 
so, else oak would not be allowed in so freely. It would be possible 
to select a single fir tree and manufacture a good-sized building out 

-of it. Like others, he came here in the good times when conditions 
were abnormal; since then we have endured a severe depression, and 
he believed we were today at the threshold of an era of prosperity 
which will prove greater than we have enjoyed for many years. A plan 
was being proposed for the development of our export trade which he 
felt would prove successful; he had recently spent several months in 
Ontario, where he found good times prevailing, and the thought had 
then come to his mind that if British Columbia could only get an 
outlet for the cut of its export mills we too would be very prosperous. 
The whole thing depends on cheaper and more ready transportation 


and several guests from eaaide : 


for our lumber—we must get to the markets of the world, and the 
scheme now being urged by the B. C. Manufacturers’ Association for 
the building of a fleet of province-owned lumber carriers would pro- 
vide the means. 


There is altogether a better feeling in the lumber market—-we have 
reached bottom and are on the upgrade. There is 400,000,000 feet 
less lumber in the yards of the B. C. mills and prairie retailers than 
was the case this time last year, but he hoped this statement would 
not be taken by the loggers as a reason why they should raise their 
prices. After the war we will be able to settle down to business on a 
better basis all around. The trade routes will change materially. We 
have in B. C. a great surplus of mills, but the foreign export trade and 
the Panama Canal business should keep all of them busy when we 
have our own ships. Then we may count on continuous prosperity 
for B.C. lumber manufacturers and loggers. (Applause). 


Markets for Douglas Fir 


W. J. VanDusen, of the Forestry Branch, Victoria, read the fol- 
lowing interesting paper on the above subject: 

Douglas Fir is the most important tree of British Columbia. The 
value of the timber industry of this province for one year is in the 
neighborhood of 30 million dollars. Why is this figure not 75 mil- 
lion instead of 30? In considering this question it resolves itself into 
the following three clear-cut divisions: 1, Raw material available; 2 
ability to manufacture; 3, markets for the product. Let us consider 
each of these divisions :— 

1. Raw Material—The Forest Branch, after three years of care- 
ful observations and reports from its many field officers, places the 
stand of merchantable timber of the province at 400 billion feet b. m. 
This is a large amount and at the present rate of cutting would take 
over 200 years to harvest. But there is growing every year on our 
forest lands five billion feet, at a conservative estimate. This differ- 
ence between this annual growth or increment and the year’s cut is 
not added to the wood capital, however, but is a total economic loss. 
Of course, the entire amount of 400 billion feet could not be logged 
profitably at the present time, but by the time it is needed conditions 
will have so changed that it will be readily marketable. ‘There is no 
doubt, then, that there is an ample reserve of raw material. 


2. Let us now look for a moment at our ability to manufacture 
this annual growth of timber. There is no question about the log- 
gers being ABE to speed up their present operations and start new 
ones, so as to. log 2% times the amount now cut annually. Given 
the demand the logs would be readily forthcoming. Now, consider- 
ing the milling, we have a total of 330 saw mills having a ten hour 
capacity of 8% million board feet, and a yearly capacity of 2% bil- 
lion board feet of sawn products. This does not include the various 
unsawn products such as piles, poles, mine props, fence posts, cord- 
wood, etc. If market conditions warranted, this output could be 
easily increased in one year’s time by running overtime, additions to 
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‘isting plants and erection of new plants, to adequately handle a 75 
LiLiIC aoliar Dusiness. 
3. With these few introductory remarks we now come to the 
third point, and that is markets. In considering the markets for 
Douglas fir the same general remarks will apply equally to British 


Columbia's other timbers. The domestic market is at the present 
time not a large one and at no time has taken much over twenty per 
cent. of a single year’s cut even in boom times. Yet even this market 
at our own very doors is shared by American lumber. At the pre- 
sent time, | am informed from a very reliable source, there is as 
much American lumber being shipped into British Columbia as into 
the Prairie provinces. For example, I understand American lumber 


is even now being shipped to Vancouver 
Columbia lumber production. 

The Prairie market is well and effectively covered by the selling 
organizations of our mills. The spruce of the north and the pine and 
Ontario compete in the north and eastern sections of the 
Prairies, especially for lower grades, and the dumping of United 
States mills also is a considerable factor, although it may become less 
prominent in time. The large proportion of the Prairie consump- 
tion, however, is bought from British Columbia, and an active adver- 
tising campaign with the object of increasing the per capita con- 
sumption of wood, and showing the consumer why wood is better to 
use than the many substitutes on the market, is now under way. The 
Prairie consumer is a very important personage relative to the Brit- 
ish Columbia lumber manufacturer, but in the past there has been 
practically no endeavor by the producer to educate the consumer in 
any way or to influence him to select’ wood as. a buildingmaterial. 
In bygone days wood sold itself, but those blissful days are past. 
is one of science and invention and has been taken full 
advantage of by the manufacturer of substitutes for wood to adver- 
tise and push his wonderful, peerless and patented invention. He 
claims a great advance over the old-fashioned and primitive wood 
which it displaces. Millions of dollars spent in advertising wood 
substitutes make them not only a competitor but a menace to the 
lumber industry, and which can only be effectively checked by ad- 
yertising wood and educating the consumer to its unequalled merits. 
The results of the present campaign will, I believe, prove that it pays 
to advertise, and mills will find it advantageous to advertise direct 
to the consumer more and more whether the mill does a direct-to-the- 
consumer business or not. 

These are the best known and most general markets, and we 

w come to markets that are as yet either only partially developed 
or almost undeveloped. 


to the very heart of British 


spruce of 


This age 


The most important of these is Eastern Canada and the States. 
Certain products, such as large dimension, siding and shingles, have 
found a good market there, but there are numerous grades that could 
be well sold in the East that are at present entirely unknown. It is 
astonishing the ignorance that the vast majority of Easterners dis- 
play of our British Columbia woods. Take only one instance: I 
recently saw in the Toronto Daily Star where a prominent architect 
in Toronto had been attacked for specifying Southern pine in a large 

b, and he defended his action rather feelingly, stating that “as the 
hemlock, what else could be done but specify 
' I would say that at least 90 per cent. of the people 
f Canada east of the Great Lakes have not the slightest idea of the 


Iternative was 
wher Pine '”’ 


eauty and adaptability of Douglas fir as an interior finish wood 
ery large quantities of Southern pine are yearly imported, not only 
vate firms but even by the Dominion government. Sentiment 

ipe to push the “Made in Canada” idea, and even though 

r 67c freight rate to Ontario, Douglas fir can compete in many 

ll mills on the railroad who manufacture the lines market- 

east can participate in the business. An extension of 
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ng organization of the mills will adequately handle 
The great need is the education of the Eastern trade 
and especially the architect and contractor. 

)ver-seas market—the cargo trade. Ton- 
termining factor in this trade at the present time, but 
when times again become nearly normal, and trade 

natural channels, that tonnage will again be the 
British Columbia lumber that it has 
nnage arrangements can be made contingent on 


me t the ¢ 


arketir 
urke ot 


the world markets. True, these tonnage 

essitate the building or securing of a lumber 
lizing of regular lumber carrying lines to the main 
s that in a broad comprehensive oversea market 


- can be readily and comparatively 
may be divided broadly into 


ré m markets 


Empire and those without. Let us con- 
ket In the year 1914, for every thousand 
ped to the British Empire outside of Can- 


United States 


shipped 91% thousand feet. 
never be again if we take proper advant- 


age of the sentiment now prevailing throughout the Empire to trade 
within the Empire. This sentiment is along the same line as that 
which prompted Canada to support England with all her resources 
in men and money in this war. Letters received by the Forest 
Branch from different parts of the Empire clearly show this senti- 
ment. \Ve have a sentiment equivalent to a preferential tariff now 
in every market in the Empire, but we cannot claim it unless we can 
effectively “mark” our product. Every stick, regardless of grade, 
that leaves British Columbia for foreign markets should be distinctly 
marked with the same mark; this in no way to interfere, of course, 
with any private trade marks. The general mark would be in addi- 
tion to any private mark. The general quality of our lumber will 
bear comparison with all comers. The foreign consumer or buyer 
at present cannot possibly separate Douglas fir coming from Wash- 
ington from that coming from British Columbia. Therefore the 
more we advertise British Columbia fir in Australia, say, the greater 
demand is made for fir that is supplied by Washington and Oregon. 
Why spend money in selling our competitors’ goods? If the British 
Columbia product, “Made in the Empire,’ could be picked out by a 
distinguishing mark in any small retail yard in Melbourne, Cape. 
Town or London, from the States product, an active advertising cam- 
paign would create a demand for B. C. lumber that would tax our 
producing and handling facilities to satisfy. It would, however, be 
folly to create a demand for our product before it can be delivered in 
the quantities likely to be required. The various factors in the whole 
export question are very closely interrelated and one cannot, or at 
least should not, be considered separately. Tonnage, for instance, 
should not be considered except as one factor in an organized and 
comprehensive movement. ; 

I have endeavored to show in the preceding outliné that the B. 
C. lumber industry could, if opportunity presents, supply 75 million | 
dollars’ worth of wood products without injuring her timber resource. 
Australia, New Zealand and South Africa alone purchase every year 
over twenty million dollars’ worth of lumber products which can be 
supplied equally well by British Columbia provided that it can be 
readily distinguished as an Empire product, which amount could be 
greatly increased by judicious advertising. There remains to be 
discussed the ways and means of handling the product from ports of | 
British Columbia to the foreign consumer. As I mentioned before, 
there must be adequate channels through which the business will 
flow. In the United Kingdom markets Mr. MacMillan reports that 
the only feasible way in which to trade there is through the old- 
established brokers. British Columbia should have the best repre- 
sentatives obtainable, and before taking any steps to advertise or 
push B. C. lumber in the United Kingdom these brokers should be 
fully consulted and their support assured. In the case of South 
Africa, Australia and New Zealand, brokers can be used in the.same 
way, but I believe another expedient would produce quicker, more 
satisfactory and more lasting results. I refer to the establishing 
and operating of a number of large distributing yards in each im- 
portant market. There must be a strong organization of the entire 
lumber industry interested in export markets. This may be brought 
about by the forming of a powerful export company financed and 
backed by all the mills, possibly securing government aid, or it 
might be done by a provincial commission entirely free from politics 
and composed, say, of a lumberman, a banker and a Government re- 
presentative. I only mention these two possible alternatives. 
There are doubtless many others; but the point I wish to particularly 
emphasize is that to make the distributing yard scheme successful 
there must be some powerful centralized organization representing all 
export mills of British Columbia to assemble cargoes, transport them 
overseas to the market, and operate distributing yards in those 
foreign markets. It is not within the scope of this paper to go into 
further detail in this proposal. I would mention, however, the fol- 
lowing points in its favor: 

1. Such an organization in British Columbia would own and con- 
trol sufficient tonnage to make British Columbia lumber independent 
of American brokers and shipowners. 

2. It would guarantee a regular service to the various markets, — 
so essential to the marketing of lumber in any market. 

3. It would control the product from mill to foreign consumer, 
which would insure proper quality, grade and marking to establish 
it as a British Columbia product. 

4. It would allow more manufacturing to be done in British 
Columbia and hence a higher priced article would be exported—for 
example, the South African manufacturer charges about $10 per 
thousand for sawing 3 x 9’s to 1 x 9’s, in addition to about $16 profit 


per M. ; ‘ 
Financing of Foreign Shipments 


S. W. Barclay, Forestry Branch expert, touched upon some of 
the financial aspects of the foreign trade as follows :— : 

After the interesting papers which have been read concerning 
logging, manufacturing and markets, it is necessary in order to com- 
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This New Resaw Need 
Never Stand Idle 


| ty - Fi Se Saw Mills, Planing Mills or Factories of even 
\ | average output find no difficulty in keeping the 


‘Berlin Type V50 
General Utility 
~ Resaw 


cutting ten hours every day, for its field of useful- 
ness is by no means limited to a single duty, but 
covers the whole scope of single vertical resawing. 


A Universal Purpose Resaw whose 
wide range of duty is rendered economical by its 
exceptionally convenient and easily operated con- 


trol devices—all concentrated at operator’s posi- 


tion and reduced to the least possible number. 


New Selective Yield Set Works—a late Berlin idea—enables opera- 
tor to make either set of rolls ngid or yielding at will—Selective Speed 


Device gives four speeds of feed, changeable in the cut, controlled by a single 
hand wheel—Tilting Feed Works for bevel sawing. 
If interested in a Resaw that will do all of your vertical work, ask us about 


the Type V50. 


Are You “Wise’’ to What’s New 
in Band Sawing Machinery ? 


The present year has witnessed many marked improvements in 
Band Sawing Machinery. New problems have been successfully met in 
the creation of new machines and in the improvement of older types. 
To inform yourself of what is new 


Write for our Free Booklet ‘“‘Wisdom Teeth”’ 


In addition to a concise description of each Berlin Band Sawing unit, it con- 
tains a very entertaining little story of interest to every one engaged in the wood eee y 
working business who desires to increase the earnings of his plant. You will be a Wik 
IN CANADA 


interested in the experience of “The Something-wrong Lumber Co.” 
White for a copy of “Wisdom Teeth” to-day. A postal brings it. 


mae ~ MADE, RIGHT—RIGHT 


MACHINE WORKS, LIMITED, HAMILTON, ONTARIO 


WESTERN 


British Columbia Mills Timber & Trading Co. 


Vancouver, B. C. 


Try the Soft Yellow Fir Lumber 


from our Hastings Sawmill Branch 


Established 1865 
THE OLD RELIABLE COAST MILL 


Exclusive Sales Agent: H.S. Galbraith Co., Limited 


603 McIntyre Block, P. O. Box 161, Winnipeg 


The 


British Columbia Mills Timber & Trading Co. 


Established 


DIMOND 
SPECIAL 


For Logging Camps and Saw Mills 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 


Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 
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plete the operations concer ned, that finance be considered in relation 
thereto. 

The vital underlying principle of successful operation is to buy 
cheaply, run the plant economically, and to sell the product to the 
best possible advantage. Close adherence to these items will to a 
great extent insure profitable operation, although it is necessary that 
the operator take into consideration the important question of over- 
production. 

No matter the high grade or quality of the lumber, what the 
demand is, or how cheaply that demand may be met, all these things 
do not count if the consumers are not in some systematic manner 
made acquainted with the fact that Douglas Fir and other B-. C. lum- 
ber is bettter, more desirable and cheaper than can be supplied else- 
where. It is money well spent that brings out these points, whether 
in the home market, or the foreign. 

It may be argued that a prosperous operator has no excuse or 
necessity to incur indebtedness. This is a short-sighted policy, for 
the larger and more profitable the operations, the more need for addi- 
tional capital. It may be that through the purchase of new equipment 
a large saving would be effected in operating expenses, and it would 
be sound finance to increase the indebtedness to make the purchase in 
question. Lack of capital also may prevent opportunities of selling 
to responsible customers who wish an extended credit. It is, there- 
fore, necessary for the bank to help the operator in every way pos- 


sible, for it is their business to wait for their money, not the business 


of the operator. The latter should keep his full capital active all 
the time, for it is only in this way that a good return from his opera- 
tions can be assured. On the other hand, the bank increases its 
capital by waiting, and it charges for waiting just as a lawyer charges 
for giving his time to his client. 

“Consideration must also be given to the capital invested in timber 
licenses, leases or purchase holdings, for these assets should be 
charged with the cost of renewals, etc., and the operations charged at 
a rate per M. ft. as the logs are cut. It may be that an operator is 
carrying holdings far in excess of his requirements, which, calculating 
on this basis, will increase his cost of production, but this is a matter 
for the operator to decide. — 

During the past few months shipments have been made of lumber 
to the British War Office, and therefore, a short review of foreign 
exchange would be interesting, seeing the special efforts that are 
being made at this time to gain a market for B. C. lumber in foreign 
lands. 


Foreign exchange is a system by which commercial nations dis- 


charge their debts to each other. This indebtedness may represent 
the value of commodities exported to or imported from other coun- 
tries, in fact any transactions which involve the remitting of money 
or anything representing money from one country to another. The 
fluctuation in the rate of exchange is due to a number of causes. You 
will remember that last summer the value of the pound sterling went 
steadily and rapidly downward until it reached $4.52, the lowest value 
ever placed upon it. Under normal conditions the value of the pound 
sterling is $4.86 to $4.88 for sight bills of exchange, 60 day bills Selle 
fora little lower figure. 

One of the reasons for the fall in exchange rates was ascribed to 
the demand of the American manufacturers for payment for the goods 
sold by them abroad. In normal times the exports from the United 
States to Great Britain is greater than the imports. This balance 
of trade is offset by the amount due to Great Britain covering interest 
due on American securities and loans, and the amount spent by 
American tourists in Europe. Owing to the large increase in ex- 
ports, covered principally by munitions of war, a large trade balance in 
favor of the United States was the result. As this balance was not 
covered by the shipments of gold the value of the pound sterling went 
downward, and it was not until the British Government arranged a 
loan or credit of $500,000,000 that the rate of exchange started on the 
upward turn; the rate quoted to-day on demand bills of exchange is 
appr oximately $4.75. 

You will note that an operator making shipment on a rate of 
exchange of $4.55, taking’ as a basis the normal rate of exchange of 
$4.86, on a shipment of ‘umber at £6 per standard incurs a loss of 
approximately $1.86 per standard, or 93c per M. feet. . The shipments 
of lumber to the British War Office made by the lumbermen of this 
province to date approximately total 20,000,000 feet b. m., and the 
exchange rate paid on the pound sterling was from $4.55 to $A. 75%. 

The building of a merchant marine with which to convey the 
products of British Columbia to the markets of the world will give 
the lumbermen of this province an opportunity to compete in foreign 
markets and remove the handicap that the operator is under to- day 
owing to shortage of freights. 

The British steamer Grahamland, carrying lumber loaded at 
Genoa Bay, Vancouver Island, for the United Kingdom, reported at 
Monte Video on Jan. 8th. The vessel left Victoria on Sept. 10 for 
salboa, but finding the Canal blocked was ordered to proceed via 
the Straits of Magellan. 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


\ Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at. the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 


cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, Yc. per lineal foot. 


Railway ties, 8 feet long, 1%Zc. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. - i 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is sold, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales of 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which mav 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 


timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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BRUNETTE SAWMILLS CO., LTD. 


(In continuous successful operation for Thirty-Five Years) 


WE ARE MANUFACTURERS OF 


LUMBER, TIMBER, LATH, SHINGLES 


We sell 


We sell 

only to only to 
the the 
trade trade. 


BOXES "AND BOX SHOOKS, ETC. 


Can Furnish Timbers up to 110 ft. long. Our brand of Red Cedar Shingles is high- erates 
MILLS AT NEW WESTMINSTER, B.C. 


BUILDING PLANS 


for Prairie Farms | 


it the West may secure full benefit from the immense crops that Western Canada now produces, agricul- 

shown that the Prairie farm must be equipped with more buildings and better buildings. On ‘thous- 

e are required today GRANARIES and BARNS to prevent the wasting of grain and hay, SILOS to 

oughage, well designed BARNS to decrease the labor required for handling stock and to increase 

ts, SH EDS to lessen the loss through depreciation of implements and machinery, and comfortable 
SES for the farm-home 


s being carried on in the three Prairie Provinces by the Government of British Columbia to fully 


for British Columbia lumber. As a first step a series of ten bulletins is now published. These bulletins 
red and up-to-date building plans designed by the Agricultural Department of Saskatchewan Univer- 
mpl bills of material and other information of use to the farmer. Sample sets may be obtained 


writing to the Chief Forester, Victoria, B.C. 


BULLETINS: 


1. General Purpose Barns 6. Piggeries and Smoke Houses 
2. Dairy Barns 7. Poultry Houses 

3. Beef Cattle Barns 8. Implement Sheds and Granaries 
4. Horse Barns 9. Silos and Root Cellars 

». Sheep Barns 10. Farm Houses 


British Columbia lumber and other forest products apply to the British Columbia Lum- 


W. H. HOUSTON, 


303 Dominion Building, 
REGINA, SASKATCHEWAN 
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CABLE 


Genuine Plow Steel Cable 


5/8” Regular price $11.50 for 6c foot 


Obituary 


Many British Columbia lumbermen learned with regret of the 
death on December 26th of Leonard Bronson, who was for a great 
many years identified with the editorial management of the Ameri- 
can Lumberman, Chicago. Mr. Bronson was one of the best known 
men in the lumber industry of the entire continent, and was recognized 
as an authority on all subjects relating thereto. His advice was fre- 
quently sought by the Washington government in connection with 
lumber and shingle tariffs. He was born in Sackett’s Harbor, N. Y., 

August 3, 1856. 


New Shingle Mill at Malakwa, B.C. 


At Eagle River, 32 miles west of Revelstoke, on the main line of 


the C. P. R., a two (Schaake) machine shingle plant was erected last 
fall by E. D. Mayhue, a practical millman. The industry is greatly 
appreciated by ranchers along the lake, who now have a market for 
their shingle bolts, which are floated to the mill. During the winter 
only one machine is being operated, the output being 26,000 shingles 
per day. 

The plant has dry shed capacity for 3,000,000 shingles but no dry 


‘ E. D. Mayhue’s shingle mill at Malakwa, B.C. 


kiln, Mr. Mayhue being a strong believer in the superiority of the air- 
seasoned article of roof covering. He thinks kiln-dried shingles will 
soon be a thing of the past because that method robs the wood of its 
essential lasting qualities and promotes dry rot. He is putting out 
a first-class shingle which he claims will last twice as long as the 
“cooked” kind, and already he has experienced so good a demand for 
them that during the coming year he expects to be able to operate to 
full capacity during the summer months. 


/ 


The Japanese steamer Kageshima Maru loaded lumber at Van- 
couver late in January, having previously taken on a big consign- 
ment of paper at Powell River. 


Have You a Lumber Yard For Sale? 


Gentleman with Cash wishes to Purchase 
ONE or MORE Lumber Yards in 
MANITOBA or SASKATCHEWAN. 


Give full particulars, including amount 
of turnover, value of real estate and 
buildings. 
WRITE IMMEDIATELY TO 
Box No. 400 


Western Lumberman 
302 Travellers Building WINNIPEG, MAN. 


7/8” 66 66 
MZ 46 ‘6 
1 1/8” 66 66 


1” 66 66 


All six strand 


20.40 for 1034¢ “ 
25.80 for 1234c “ 
32.40 for 1534¢ “ 
39.00 for 19%c “ 


with a hemp centre, 19 
wires to the strand. 


This cable is almost new, shows little 


wear and is free from slivers. 


This is the 


chance of a lifetime to get such cable at 


such prices. 


Mail Orders given prompt attention. 


M. BARDE & SONS, Inc. 


“The House of a Million Bargains’’ 
240 Front St., Cor. Main 


PORTLAND, OREGON 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


18 Hastings St.W. VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 
Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


Swedish Steel Band Mill and Resaws 
are Best. Likewise our Circular, 
Gang, Drag and Cylinder Saws, Saw 
Tools and Cooperage Machinery. 


‘ te f p 
W rite r Pri 


ces 


The Peter Gerlach Company 
Cleveland, Ohio 


MOORE LrIGHT 
E SYSTEMS 


—~ 


Z “eM 
Robt.M:Moore 2. Co, 
A VANCOUVER 


2 REGINA: 
Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 
 . Lops 


We have a pa 
overdraft 


system in our 


tent 


b urner which re- 
quires no grates 


SEATTLE BOILER WORKS 


Phone Bal Bellard Sta... Seattle 


cna 
ara 555 
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WANTED: 


OSITION 


cw, ORAL SRS ARES 


2 Cents 


2. HELPS WANTED. C2. FOR SALE: 
BUSINESS: -OPPORTUNITIES~ 


ae Sa — 


TRESS 


a Word 


All advertisements under this department, 2 cents per word for each insertion. 
Small display advertisements, 
Four or more insertions, $1.00 per inch each insertion. 


sertion for less 


per inch. 


than twenty-five cents. 


No in- 
one insertion, $1.50 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. 


POSITIONS WANTED 


WOODS FOREMAN, CRUISER, 
married, wants Steady Position. P. 
OQ. Box 7, Vancouver, B. C. 2-3 


CAPABLE LUMBERMAN WISHES 
position as Manager or Assistant 
Manager of line of yards, long ex- 
perience, best of references. Ad- 

“Position,” care Western 

Lumberman, 302 Travellers Build- 

ing, Winnipeg. 8* 


dress 


POSITIONS VACANT 


WANTED PRACTICAL SAWMILL 
man with four to five thousand dol- 
lars to invest in small mill cutting 
twenty-five thousand feet of Spruce 
lumber per day, located within one 
hundred miles of Edmonton, Al- 
berta, on two Trunk Line Railways 
and fair sized Lake. The very best 


of shipping facilities and a first- 
class money making proposition. 
We have the mill and the timber 


and we want a good practical saw- 
mill man to run it, who can invest 


Address C. T. Nel- 


some money. 
son, JE. ©F Box W535 Ednionton 
\lberta. 12-1 


WANTED—EXPERIENCED MAN- 
for country retail lumber 
yards, Saskatchewan and Alberta. 
Give references with application, Em- 
pire Co., Ltd., Winnipeg. 2 


agers 


WANTED 


Two band sawyers. 
Four setters. 
Two edgermen. 
Four trimmermen. 
Sawmill starts April 15th, 1916.— 
Princes Mibert. Luniber. Gon. setd- 
Prince Albert, Sask. 2-4 


EXCHANGE DESIRED 


VANTED—A MILLION FEET OF 


lumber in exchange for farm near 
Souris, Manitoba, 540 acres, about 
two-thirds cultivated, specially ad- 
apted to mixed farming, fenced, 


ildings, ete he H. Patriclk, 
Man 2-5 


Sweden Threatening Wood Pulp 


Embargo 

C)uite interesting and im- 
rt situation has developed 
veen Great Britain and Swed 
connection with the wood 
business. In retaliation for 
olding up of Swedish mails 
jreat Britain, Sweden showed 


nelination to 


nd Ru 


; 


hold up British 
in mails, and to place 


argo on the export of wood 


pulp, of which Great Britain has 
been a large importer from Swed- 
en. Negotiations are now under 
way, however, for mutual con- 
cessions. Although nothing offi- 
cial has yet transpired, it is be- 
lieved that licenses for the ex- 
portation of wood pulp from 
Sweden will be granted in ex- 
change for permission to import 
coal from England. Canada, as 
a competitor of Sweden’s in the 
British wood pulp market, would 
be closely affected by any em- 
bargo. A further matter of much 
interest to Canadian exporters of 
wood pulp is the suggestion now 
being considered by the British 
Government that wood pulp im- 
ports be restricted, as well as im- 
ports of many other lines of bulky 
articles, the idea being to make 
the best possible use of the lin- 
ited amount of ocean tonnage 
available. Such a measure would 
oblige the newspapers of Great 
3ritain to reduce considerably the 
sizes of their publications. Vhe 
London Daily Mail quotes a news- 
paper manager as stating that in 
all likelihood the size of news- 
papers will be reduced twenty per 
cent. The newspaper owners, it 
says, welcome the prospect of 
economy to balance the increasing 
expenditure, while the public 
would not suffer from the change. 


Will Use Canadian Hardwoods 


In order to encourage the use 
of Canadian hardwoods for in- 
terior decoration. Baron Shaugh- 
nessy has issued instructions to 
use nothing but Canadian forest 
products in the sleeping, parlor, 
dining and observation cars and 
in the offices and hotel buildings 
of the Canadian Vacific Railway 
Company. This decision was 
made only after careful considera- 
tion and experiment. Baron 
Shaughnessy had samples of all 
Canadian hardwoods treated at 
the Angus shops in Montreal, 
where selected specimens were 
tested with polishes, stains, etc., 
and the results showed that the 
Canadian woods compared very 
favorably with imported varieties. 
In view of the fact that the in- 
teriors of the Canadian Pacific 
sleeping, dining, yarlor and ob- 
ervation cars and hotels are rec- 
ognized as setting the very high- 
est standard jn their class, the en- 
couragement given to Canadian 
lumber and manufacturing in- 


dustries will undoubtedly be very 
great. 


A lumber shipper recently made 
an offer of 200s. for sail tonnage 
to carry lumber to transatlantic 
ports from St. John, N. B., next 
summer. He was told that if he 
offered 240s. it might be consider- 
ed. The same shipper had a Goy- 
ernment order for a cargo of lum- 
ber for Iurope, and was advised 
of the date of arrival of the steam- 
er. He had the cargo ready on 
tracks and lighters, only to re- 
ceive a message that the steamer 
had been diverted to another pur- 
pose and could not come to St. 
John. This illustrates the diffi- 
culties in getting tonnage for im- 
mediate use. 


The bank clearings for Winni- 
peg for the year ended December 
31, 1915, were almost $200,000,- 
000 above those of 1914. This 
shows a remarkable recovery and 
a really extraordinary revival of 
business. The clearings of the 
first week of the new year speak 
well for 1916. The figures are 
$18,937,116 over the same week 
of January, 1915. . Only eight 
American cities, including New 
York, Chicago and Philadelphia, 
surpassed Winnipeg’s figures of 
$44,004,131, which were only a 
shade. under those of San Fran- 
cisco. 


Slabs Wanted 


We are in the market to buy 
4 foot slabs, must be dry; quote 
price per cord om car. 


State 
shipping point “and _ railway. 
Slabs cut from one to four years 
are suitable. 


Moncrieff Box Co., Ltd. 


Yoeman and Alexander 
Winnipeg, Man. 


== 


THE TIME, 


All the winter long, the troubled owner 
of a lame horse reads our advertise- 
ments. Then, day after day slips away 
while he talks, laments, listens, takes 
advice and hesitating—FAILS TO ACT— 
till the Springtime is on him and his horse 
is not yet able to work. Ifeantime the 
thrifty, prosperous, resolute man reads, 
considers the evidence carefully — 
Decides Promptly—and his horse is qe 
cured, worked, too, if needed. hat’s 
exactly what happens every winter. 


*¥ Want the Whole World to Know What It Has 
Done For Me.’’— Frank Stevens, of Greenwood, Ind., 
and adds: ‘‘ Save-The-Horse has cured bone spavin, 
thoroughpin, and one with a sprained stifle.’” 

Our Charges for Treatment ARE MODERATE. 
But write for our 96 page * SAVE-THE-NWORSE 
BOOK ”—it is the last word on the UP-TO-DATE 
treatment of 62 kinds of Lameness—Ringbone— 
Thoroughpin — SPAVIN —and ALL Shoulder, Knee, 
Ankle, Hoof, and 'fendon Disease, — Fully ILLUSTRATED. 

WE ORIGINATED the plan of giving a Signed 
Contract Bond to return money if remedy fails. 
But write. BOOK, Sample Contract and ADVICE— 
ALL FEREE (to Horse Owners and Managers). Address 
TROY CHEMICAL CO... 144 Van Horn Street, 


TORONTO, ONT. 
(Made in Canada) 
and 


Druggists Everywliere sell Saye-The-Horse with 
CONTRACT, or we send bv Parcel Post 
or Express paid. 
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Kendall ae Circular 


The Machine you have been waiting for. 


The Machine that will convert your small logs into 
more and better lumber, quicker than ever before. 


The illustration shows the latest design of gang circular patented by Mr. I. N. 
Kendall, the well-known millwright, of Ottawa. This machine takes 16-26 in. diam., 
10 gauge saws—will cut cants up to 8 inches in thickness, and we furnish with it 30 
saw collars for any thickness ot lumber desired. It has a hollow mandrel, water 
cooled saws; each saw has a separate guide; easily accessible and readily adjustable, 
and the bridge tree is so designed that it can be removed, the saws taken off and 
a new set put on in 10 or 12 minutes. Safety fingers hung just inside the front 
press roll prevent a cant flying back off the saws. Lumber cut on these machines 
is guaranteed to come out absolutely true from end to end. 


We are the original manufacturers of these Machines 


We have been manufacturing them for the past ten years, and the experience 
gained in those years is at your disposal. We make-these machines in three sizes, 
as follows, using 

26-in, saws fer 8-in. cants, as illustrated. 
32-in. saws for 10-in. cants 
36-in. saws for 12-in. cants. 

May we send you a list of satisfied users? 

We also make a complete line of twin circulars with chain or steam feed for 
Sele ain logs for these machines. 


William Hamilton Co., Limited 


PETERBORO, ONTARIO 


Agents: Geo. H. Jameson, Vancouver, B.C.; J. L Neilson & Co., Winnipeg Man 
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YOU WANT THE BEST? WE SUPPLY IT! 


More Solid Leather to the Square 


- Genuine Oak 2 Foot than any other Belt Made 
D. K. McLaren, Limited 


Montreal - - - 351 St. James Street 
Vancouver - - 847 Beatty Street 
Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Keystone No. 4 


DISSTON 
Exhibit 


Panama Pacific 
International 


Exposition 
Highest Award 


Saws, Tools, Files 


Henry Disston & Sons, Limited 
2 Fraser Ave. 
Toronto, Ont., Can. 


NICOLA VALLEY SOFT PINE 


is well and favorably known to dealers and manufacturers in both 
Canada and the United States 


Our Specialty Pine Shelving and Pine Shox 


or anything else you may need in Pine 


Nicola Valley Pine Lumber Company 
M ills at Canford, B. C. Telegraph, Merritt, B.C. 
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EFFICIENCY IN LOGGING | 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. og EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Built Right Here in our Own Province 


No delay in getting duplicate 
parts. 


“Simplex” 


“Eclipse” 
Machines 


Wood or Iron Frame 


Packers, Gummers 


and 


Regrinders 


Letson & Burpee 
Limited 
172 Alexander Street 
VANCOUVER, B.C. 


IRON FRAME “ECLIPSE” 


WESTERN LUMBERMAN 


STEAM 
ACTUATED | 
MACHINERY 


Your hardest and heaviest work is 
handled by this class of machinery. 


Let your next installation be as simple, 
massive, efficient and fool-proof as can 


be made. 


We have the goods,—why not get the 
catalog and look them over? 


The E. Long Mfg. Co., Limited 


Orillia, Canada 


Agencies: 


MONTREAL - - - here Williams & Wilson, Limited 
WINNIPEG : a - Stuart Machinery Co., Limited 
EDMONTON and CALGARY Gorman, Clancey & Grindley, Ltd. 
VANCOUVER - - Robert Hamilton & Co. 


THE E. LONG MFG GO,LIMITED 
ORILLIA, CANADA 
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ik These 
Old Valves! 


Don’t tolerate kicking or leaking valves on your Steam Feed. Just as 
sure as your valves kick, your cutting capacity is going to take a drop. 
The Sawyer “feels” his work through his lever. A kicking valve scares 


him off his work; a leaking valve won’t let him do his best. Both kinds 
are money losers for you. 


WATEROUS VERTICAL 
STEAM FEED VALVES 


Will neither kick nor leak. 


In the first place, the vertical position of this new valve allows perfect drainage into the exhaust 
port at the bottom. Should the connection break 


the valve drops of its own weight and shuts off the 
steam. That's a safety feature. 


Write for 
Information 


Then, the exhaust—mostly water—doesn’t pass through 
the valve plug, but through the lower part of the valve 
chest. That's why the valve cannot kick. and 
And—most important of all—with the vertical valve there P rices 
is no weight on the valve seat and consequently no wear 


and no leakage. It's a real steam conserver. 


Further, the Waterous Vertical Valve is balanced 
to work easy, there is no dead steam between it and the 
cylinder. Just as soon as the sawyer moves his lever ‘he 
gets the full “punch” of the live steam on his piston. That 
makes a fast, quick-acting, satis- 
factory feed. 


If yours isn’t that kind now, attach 
Waterous Vertica Valves and 
see what a difference they will make. 


The Waterous Engine Works Co., Limited 
| BRANTFORD, CANADA 


Agency—H. B. Gilmour, Vancouver, B.C. Branch—Winnipeg, Man. 
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“FROST KING” BABBITT | 
Our thirty five years’ experience in metal mixing antes us to place on the market a babbitt 

that we believe to be absolutely perfect. For high speed machinery and engine work it is with-— 

out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en-— 


rss _ gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. -! is i 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure i in eae you Bos 
ment of a 25 Ib. box. . 


Factories also at— : Rt 
HOYT METAL CO; Toronto, Canada New York, N.Y., London, England, St. Louis, Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto Bae a : 


Coupon Books 4| : 


| E Offer to the store | 
: 4 3 manager a SURE, | | 
; i SIMPLE and SAFE a: | 
' q METHOD of ee a 
: i merchandise. 
¢ You can not afford | 

I to be without them. : 

A Babbitt of ' : 
For a If you do not use Coupon Books, write us for full 4 

3 information. If you are using books of another style, 4 

Heavy ‘ ask us for samples and prices. : ig 

Pressure 7 Our factory is the largest in the Country, devoted ex- 4 

4 clusively to the manufacture of Coupon Books, and oo 

ALWAYS RELIABLE a. contains every facility for giving a service. |e 

Stocked by D. Ackland & Son Winnipeg i ‘When! youlate ma | 7 4 
HURRY FOR COUPON BOOKS | . 

Wire ; 

HAMILTON , On'T. i Allison Coupon Company — 4 

4 . Indianapolis, Indiana, U.S.A. ae 

Jtene Pin Ream a con neni i 


~ 
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Plan Books—The 1916 way to Sell Lumber 


This is the decision of the men you have elected to make the Retailers’ Association a live 
ganization. President Galvin says, “The methods of the retail dealer must be constructive and 
rogressive to hold his position. It Rests With You. 

\re you going to get the utmost value from using these Books? If so you will ‘be ready to 
dvise on ¢very phase of every plan in the Book. 


Vhen Mr. Farmer says “I like Plan A. Now put me wise where I can save on it.’ Can you # 
ell him “Why yes. Maple floors will cost you $10.00 more than softwood, but it will save you 
#50 on your carpets.” That’s modern lumber salesmanship—selling not on price but on increased 


ice to the customer. Both gain. He gets greater value, you get larger profits. 

Every yard in the West can sell Maple without loading up with stock. Are you posted on 
? Can you answer every question on your Plan Books? 

Ve'll co-operate in making your Plans offset the mail order competition. Write 


The Seaman Kent Co., Ltd. Fort William, Ont. 


Manufacturers of Beaver Brand Hardwood Flooring. 


Retail Lumbermen’s Convention 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


THIRTEENTH YEAR MARCH-—Toronto-1916 


‘THIS TRADE MARK 
a 


NUMBER THREE 


ca 
] 
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on malleable or steel chains | Electric-Welded Boom Chain 

Is Your Guarantee of Superior All styles All sizes 

Quality : 25% | wea = 25% (| Strenen = 25% | wear 

in material, design and workmanship. 
Look for it on every link. 


“Dreadnought” Steel Loading Chain 


Size pas fete ht Proof Test ieee 
‘ f 16 60 Ibs. 2200 Ibs. 4590 Ibs. 
Large stocks carried by the Link-Belt and Dodge Products Co., y, 14 aN ie 2500 lbs. 5000 Ibs. 
AUS ate Reed hy 13 90 lbs. 3500 Ibs. 7000 Ibs. 
L| N K B E LT c M PA N Y . > 12 110 lbs. 4500 Ibs. 9000 Ibs. 
: oO 
Philadelphia Chicago Indianapolis Guaranteed to pull stiff before breaking and not to break at weld. 
Toronto—Canadian Link-Belt Co., Ltd.—1189 King Street West. M Ki Ch e C 
Pete Ore “tmicncie & Dotize Product: Co. 14th and Lovejoy Streets. cNInnoOn ain ompany 
ee tees Wok Lik Bante Onn i St. Catharines, Ont. 
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RUBBER GOODS 
FOR LUMBERMEN 


1 Our long experience in the making of Rubber Belts enables us to specialize 
eiting oe cae x ae ee ae ae 
Seen OM Elis ine. baWio., . “opecial Drive’ and “‘Lion” are our leading brands 
for power transmission. 


1 “Redstone” High Pressure Sheet Packing has proved by test that it 
Packings will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose ‘ Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fi H One or more of our twenty brands cf Fire Hose will be found, not only 
Ire riose . on 
i te best equipped Mactories, Mulls,’ etc., but in almost every | Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER March, 1916 WINNIPEG 


WESTERN LUMBERMAN a} Seine 


ut Good Belting | 


Your machines are expensive, and naturally you expect them to turn out the qual- 
ity and quantity of work commensurate with their cost. 


Then why harness them with belting which cannot begin to do them justice ? 


“i 
At Non t 


Use 


“AMPHIBIA | | 
Planer Belting | ; 


and get the most work from your machines, in the quickest time, at the lowest cost 
per day of service. : 
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Try a sample run of AmpnipiA Planer and prove its merits. 


Npalher like gold bas no substitute 


Cuber aura 


Established 1876 
Tanners and Manufacturers 


For 40 Years Tanners and Manufacturers of the Best Leather Belts 


MONTREAL, 511 William Street 
TORONTO ST. JOHN WINNIPEG VANCOUVER 


38 Wellington St. E. 149 Prince William St. Galt Building 107-111 Water St. 


The FLEXIBLE 
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Fe Shevlin-Clarke Com pany 


Limited 
Fort Frances, Ontario 


LUMBER - LATH 


MANUFACTURERS 


Sales Office : 


417 Union Bank Bldg. - Winnipeg, Manitoba 


Thurston-Flavelle <= ss 
<e AIN 


Lumber Company 
SS = Manutacturers ss 
High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


also prepared to quote on full or mixed ec 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Extra XXX Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 
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GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS--SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOE & CO. -~ - New York 


Successful makers of successful saws since 1828 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree that our saws do not break or crumple when sawing, 
and will hold a cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


» have added a number of new machines to our already strong 
ia ment and can therefore handle any class of repair work with 
iccuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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WHITE CEDAR FENCE POSTS 


E can furnish within forty-eight hours from receipt of 
orders any quantity of any size post or pole from 2” 
Telephone round 7 ft. to 8” top 50 ft. || Tamarack 


We ship from the Rainy River District of Ontario and 


Poles Minnesota. Our stock is green cut, live peeled and seasoned. Piling 


We guarantee every piece to be first-class in every particular 
and sell to dealers only. 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


BEAUDETTE, Minn. Le M. PARTRIDGE LUMBER CO. sunnearous'minn. 


COUNT THE COST Established 
of care risk of property destroyed—the D IMOND 


expense of cartage, etc.—and you'll see WHY the : SPECI AL 


“MUSKEGON” WATER SPACE BURNER 


For Logging Camps and Saw Mills 


is so great an economizer. 


it wl is beyond question. f ee ; 
That-it will/save you money 1s beyond g We can furnish testimonials from leading lumber firms 


The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Se allies NEUMEYER & DIMOND, 


MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


who have adopted the use of our steel exclusively. 


Long Timbers 


Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mill or Wire Orders Receive Our Best Attention 
; DAILY CAPACITY, 200,000 FEET 
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Thos. Kirkpatrick 


VANCOUVER, B.C. 


Attention! 
Mr. Retail Lumberman 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


Are you uncertain where to place 
your sorting up orders for satisfac- 
tory results P 


Do you know our reputation for 


: 3 Prairie Representatives: Ontario Representative: 
uniform goods, prompt shipments Cuddy & Nelson W. J. Smith 
and ability to handle mixed car Calgary, Saskatoon, Winnipeg : Weston, Ont. | 


orders P 


You can rely on us absolutely. 


Cedar Fir 


Spruce Pine 


Adams-River Lumber Co., Ltd. 


Chase, B.C. 


HARDWOODS 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Casing, Base, Moulding, Flooring, etc. 
to order. Prices on request. ; 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


Pink’s Lumbering Tools és csi 


The Standard Tools Split Maple 
= Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co. Ltd. Toronto 
Send tor Catalogue and Price List 


Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 


Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


N Ry. G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 
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Make Your Mill 


Mainland Lumber and Earn You 
__. Shingle Company More 


Dominion. Building, 


Vancouver, BaG: A good grade of lumber brings top price. Why not 


better your grade and earn the difference in price, in 
addition to saving the difference of what it is now cost- 
en i ing you to stack lumber and what it would cost with the 
We are still in business and 


e 
eager as ever to add to our list Soule Simplex 
of satisfied buyers of coast lum- Power Edge Stacker 
ber and shingles. Particular Edge stacking is the correct method in loading the kiln car 
i : because the lumber forms vertical sheets which, when spaced 
attention to grades. Prompt with sticks, permits a free circulation of the heated air, insur- 


ing rapid, uniform drying, and the lumber holding its shape. 
And don’t forget it. 


SAVES USELESS LABOR COST 


shipments. 


of getting lumber loaded and into kilns. Hand stacking lessens your 


e profit. It’s slow and inaccurate. With our power edge stacker it is 
5 j possible to stack up to 80,000 ft. of lumber a day with one to three 
Mainland Lumber and men, according to the amount sent to the machine. Sizes No. 1 and 

2 take lumber 18 and 24 in. wide respectively. 
TAKE OUR WORD FOR THIS: In twenty years we have learned 


e 
Shin le Com an a lot about stacking and drying lumber which you might be glad to 
2 p y know. The information is gratis. Let’s discuss your requirements, 
individually, and make your mill earn you more. Get the catalog 
that speaks the truth about our Edge and Flat Stackers. 


Soule Steam Feed Works, Meridian, Miss. 


Vancouver, B.C. 


Coupon Books 


©} penss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


a 1avua4SNVUL LON 


Cons | You can not afford 
2a eee 5) to be without them. 
"Conse igen Yo) gs 
=). Co DNGE DETACHED) © 
If you do not use Coupon Books, write us for full 


information. If you are using books of another style, 
ask us for samples and prices. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 


The Heavier it is the Better we like it 


Our factory is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


When you are ina Our grade is positively right, and prices will please 


HURRY FOR COUPON BOOKS 
Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 
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Days of Strenuous Competion in Lumber 


days that demand two things of the Saw Mill operator; that costs be kept down and that production, quality 

intity, be kept th Those two things were never accomplished by the use of cheap saws. ‘Time and Labor are big 

rs. Simonds Saws are the greatest conservers of these two forces that there ever were in the line of Saws. Insist that 

Simonds Saws be operated in your mill; Bands, Circulars, Resaws, Gangs, Edgers, Slashers, Shingle Saws, also Planer Knives, 
gular and High Speed Steel. Write for catalog. 


SIMONDS CANADA SAW COMPANY, LIMITED 


ST. JOHN, N. B. MONTREAL, QUE. VANCOUVER, B. C. 


THE FARM TRADE 
FORESTRY AND AGRICULTURE 


rop of British Columbia. The main market for the manufactured products of British Columbia’s forests is 
re farming creates the need for houses, barns, sheds, granaries, fences and other structures, all of which 


Vi ood 


Development of the Prairie Farm 


st form of farming. the production of grain and forage crops, is the one most widely practised in the 
ing way to the more advanced form of agriculture known as MIXED FARMING, which means re- 


ps into products having higher selling value. This makes a more extensive farm plant necessary. It is 
kes a larger profit: the laborer, who obtains more regular work; the merchants, who are enabled to supply 
nds: and the manufacturer of such merchandise, to assist in every way possible in the extension of this 


Co-operation 


nd of farming is the construction of more and better buildings, the lumber industry is immediately 
Columbia Forest Service has co-operated with the prairie agricultural authorities in assisting the better 


Farm Building Plans Free 


oncerning the use of each type of building have been completed for free distribution to 
lvise every farmer who is thinking of building to write either direct, or through you, to the 
letir 11 vhich he 1S interested. 


“aC 


pose Barns 6. Piggeries and Smoke Houses. 
Bart 7. Poultry Houses. 
attle Bart 8. Implement Sheds and Granaries, 
Bart 9, Silos and Root Cellars. 


10. Farmhouses. 


ee TO WOOD USERS 


ad to furnish information concerning the uses and qualities of woods to any inquirers. Write 
H. Houston, 303 Dominion Building, Regina, or the Chief Forester, Victoria, B. C. 


BRITISH COLUMBIA HAS A WOOD FOR EVERY USE. 


Tit 


” 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


pie 695 Sixth Avenue West - - - - Vancouver, B.C. 


Telephone—Fairmont 240 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


_High- Grade Pine Se ee 


ask P e Bu uyer s to re ee us whet en plac ng orders for Lumber Stocks. We have the goods, and can guarantee the quality 
cain. sie. “Sa oti sfaction is r Motto. 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by C.P.R. and G.N.R. Car numbers sent day following receipt of order. i 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Tera Address, BAYNES, B. C. 


FRANK DARLING & CO. 


1142-1144 Homer St., Vancouver, B.C. 


CAPITAL BRAND 


CAPITAL. Se | 
QUALITY KNIVES CAPITAL. 


High Speed” a Planer Knives 


Thin Machine Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” 


High Speed Steel for Lathe and Turning Tools, Ete. 


“CAPITAL BRAND” 


Chipper, Barker and Hog Knives for Pulp Mills 


Manufactured by 


The Eagle & Globe Steel Co., Ltd. 


Sheffield, England 
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OUR SPECIALTY --Hemlock Ship a and Boards 


el ap SIDES) 


Our WESTERN SOFT HEMLOCK iss soft as spruce, light in color, with small tight knots, and is especially adapted 
for use as SHIPLAP or BOARDS. YOU WILL FIND IT A READY SELLER. 


All Our Shiplap and Boards are S2S to Full Standard Size 


We supply everythingin Fir and Cedar and have always a small amount of Spruce. Can include Cedar Shingles if required. 
Our Company has no prairie representative-—Send all inquiries and orders to our Vancouver address. 


Cash Buyers should get our Special Cash Discount Offer, 


LAKE LUMBER COMPANY, LIMITED 


1114 Dominion Building VANCOUVER, B.C. 


Commercial Lumber & Apex Lumber Co. 
Shingle Co., Limited Limited 


Timbers, 
RED CEDAR Dimension, 
SHINGLES 


Uppers, 
Boards, 

Fir, Spruce and 

Hemlock Lumber 


Shiplap, 
VANCOUVER, B. C. 


SERVICE 


Shingles 
Mixed or Straight Cars 
Dominion Bldg. VANCOUVER, B.C. 


Northwest Lumber & Commission Company, Limited 
Pacific Building, Vancouver, B. C. 


We have been in the lumber and shingle business for upwards of twenty-five years and are here to 
stay. Having secured a number of Coast and Mountain stocks we are prepared to take care of our 
old friends in the Territories and would invite new friends as well to send in their inquiries to a 
company where they will receive the best attention and treatment. 


Northwest Celli g Connie Company, Limited 


S. ASHFIELD, MANAGING DIRECTOR 
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J.C. McLaren Belting Co. 


Limited 


Manufacturers 
of ACCE 
Reliable —— | 
is - BELT 
Belting hese 
To-Day 
QUALITY 


: wee : 
Never Varies x Pas 
: aa) 
€ST ° 


55 Years in the 


Market and | 
STILL MontreaL [oroNTO 
WE LEAD WINNIPEG “Rare Re 


| see Beaumont Ave., MONTREAL 


Please note the initials of this Company 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING ~— MAPLE FLOORING 


We Specialize in Coast Lumber 


We Sell to Dealers Only 


Exclusive Sales Agents: 


B. C. Mills Timber and Trading ft, Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., lstneted 


Box 161, WINNIPEG, Man. 


Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. 


'§ Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


FOUR MODERN MILLS 


GEO. CRADOCK & CO. 


LIMITED 


169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 
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“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 
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have the stretch taken out before you get 
them and “the 15% less stretch” means an overall 


economy of 15% on your belting costs. 
Every time you ‘‘take up” a slack belt it usually means cutting out a useless 

[n a year these pieces represent considerable belting all paid for but of 

All this is additional to the time lost in tightening belts and 


piece. 
no use to you. 
power lost through slack belts. 

Use Goodhue Belts and reduce your 


belting charges and “‘ belt labor”’ 
by 15%. ’Tis worth considering. 


J. L. Goodhue & Co. 


Limited 


Danville, P.Q. 


We tan our own Leather— 
we know it’s good. 


Sole British Columbia Representatives: 


Fleck Brothers, Limited, 1142 Homer St., Vancouver, B. C. 
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Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 
THE HUGH C. MACLEAN CO., LIMITED 


Hueu ©. MacLEAN - - - - President Y 
302 Travellers’ Building, - - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNautry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


: BRANCH OFFICES: 
TORONTO—349 Adelaide St. West 

eet Phone A. 2700. Bldg. Phone M. 2299. 
CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


—— 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 
@ 


In the December issue of the Western 
Prosperity for Lumber, Lumberman there appeared an editorial 
headed “Cheer Up! The Worst is 
dndusiry Over!” in which the attention of our 
readers was directed to the signs which indicated that better times 
for the B. C. lumber industry were close at hand. In January issue, 
under the caption, ‘““Wanted—An Abundant Confidence,’ we pointed 
out some new and most encouraging proofs of the coming betterment, 
making use of these to urge our manufacturers and all concerned to 
do all in their power to imbue the buying public with confidence in 
the permanence of the improving conditions. 
: We do not recall the articles referred to from any desire to im- 
press readers with our gift of prescience—any close student could 
have predicted the trend of things in the industry equally as well. 


In the last-mentioned editorial stress was laid upon the importance. 


of our lumbermen proving their faith in the “come back” of their 
industry by renewing the trade paper publicity carried when times 
were good. Already the Brunette Saw Mill Company, Limited, New 
Westminster, the Victoria Lumber & Manufacturing Company, Lim- 


ited, Chemainus, and several other firms have realized their duty and. 


performed it. To a very considerable extent the continuance of good 
times for the lumber industry is dependent upon the manufacturers 
themselves. Confidence is contagious and spreads like wildfire. 


The twenty-fifth annual convention of 


Co-operation the Watch- the Western Retail Lumbermen’s As- 
sociation may be over in reality but its 


mil 
word for 1916-17 memory will linger in the minds of 


every delegates for many years. In order that this may be so some- 
thing extraordinary—something distinctive—must have been incor- 
porated in this meeting. Z 

First of all, representatives from the British Columbia Manufac- 
turers’ Association and the Mountain Lumber Manufacturers’ Asso- 
ciation were in attendance for the first time for over five years. Then 
again the addresses delivered were evidence that the old-fashioned 
cut-throat competition was giving place to the modern emulation. 

To you retailer; to you wholesaler; to you manufacturer; we 
address the question, “What did you learn at the Convention; how 
did it profit you?” 

‘The presidential address of Mr. W. D. Galvin was, in itself, full of 
valuable suggestions, warnings and criticisms such as the lumbering 
industry stands in need of—in fact the situation can be likened to a 
spring cleaning in so far that existing faults are rectified and new 
ideas are gathered during the year’s trading which are presented to 
the lumbermen in the annual message of the President of your Asso- 
ciation. 

Mr. Galvin emphasized the importance of organization as one of 


oe ; \ 
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the essential factors which make a successful Association. Adequate 
service also must be insisted upon if the business be kept at home. 
The President told how the lack. of such service showed the lack of 
progress on the part of the lumber dealer. Adequate service means 
that having obtained a contract, the lumber dealers do not render the 
necessary service to their customer by merely selling him the abstract 
forms of dimension, boards and shiplap, unless the retailers have 
entered into the transaction of supplying the necessary suggestions 
and aid for completing the concrete form as exemplified in a hnished 
house, barn or other building, to the satisfaction of the customer. 
This thought, according to Mr. Galvin, had been emphasized in a most 
thorough manner by the activities of the Western Retail Lumber- 
men’s Association of Spokane, Wash. 


An important message from the President is contained in the 
following words of his address: “A progressive and constructive 
policy means that the retailer should ever bear in mind the fact that 
his co-relation with the manufacturer is fundamental, that a greater 
co-operation should exist between the two branches of the one in- 
dustry to the end that the greatest economic good may be accom- 
plished for the public as well as the producer or dealer. This can 
only be done by proper measures of distribution rendering adequate 
supply service to the public, and by proper manufacturing methods 
with a view to elimination of waste, both with due regard for forest 
conservation.” 


Finally Mr. Galvin sends this personal message through the 
Retail Editor of the Western Lumberman to every retail lumber 
dealer in Western Canada:— 

“Co-operation should be the watchword for the coming year.” 


E Every lumberman who has given any 
Pacific Markets for ae thought to the further develop- 
B. .C. Lumber ment of the export lumber trade of 
this province is quite ready to admit 
that our natural markets are those bordering upon the Pacific Ocean. 
We may succeed in developing a considerable trade along certain 
lines with the United Kingdom and other European countries ,as well 
as with Atlantic Coast points, but no matter to what dimensions that 
business may attain our lumbermen will still cast longing glances in 
the direction of the Antipodes and the Orient. They know that Aus- 
tralia already imports enormous quantities of timbers annually; that 
China—a treeless country with a teeming population—must in the 
very near future treble and quadruple its present not inconsiderable 
purchases of forest products; and that many other lands lying across 
the Pacific are also likely to become buyers of lumber in constantly 
increasing quantities as the years roll on. But more particularly do 
our lumbermen yearn to handle the fat orders for Douglas fir placed 
with such monotonous and annoying regularity with the export mills 
of Washington and Oregon.- A moiety of this business would mean 
much to the B. C. lumber industry; one-fourth of it would place our 
manufacturers upon a vastly improved footing; and one-half would 
produce effects bordering on the miraculous. Realizing these things, 
itis only natural that the manufacturers and timber owners of our 
province are hopeful that the spirit of Imperial unity—certain to be 
fostered and strengthened as a result of the war—will incline the Aus- 
tralian Government to grant Canadian lumber a preference in that 
market in return for concessions to be made by the Government at 
Ottawa. The negotiations will, of course, have to await the close 
of the present conflict, unless the favor be granted off-hand by the 
Commonwealth, which is most unlikely. 


It so happens, however, that the lumber trade of the Pacific and 
the Orient is also greatly desired by our friends across the border, 
and so far they have been getting the lion’s share of it. Being keen 
and aggressive business men, they see no sound reason why they 
should not corrall practically all of the business if they can get away 
with it, and are laying their plans accordingly. Only a few months 
ago we were told of the organization at Seattle of the Douglas Fir 
Exploitation & Export Company, a concern that is representative of 
the leading shipping mills of Washington, Oregon and California, and 
more dangerous to B. C. interests than the title would imply. Very 
little has been heard concerning the activities of the company since 
its formation, and it is possible the scarcity of bottoms has interfered 
somewhat with its plans, but it will be heard from very frequently 
later on. It may be a mere coincidence, but it is worth noting that 
on October 22nd last there arrived at Vancouver from Auckland, N.Z., 
a gentleman named Franklin H. Smith, who had spent the preceding 
fourteen months travelling through the Orient and Australasia study- 
ing these markets for American lumber, having been appointed to 
the work by the United States Bureau of Foreign and Domestic Ser- 
vice. Another commercial agent, who has been making inquiry into 
South American lumber markets, is expected back this month. Since 
his return Mr. Smith has been giving his observations to the lumber- 
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men across the line in a series of addresses, from one of which we 
uote as follows: 

e San Francisco in September, 1914, I went into the 
lawaiian Islands, Japan, the Philippine Islands, China, Indo-China, 
Federated Malay States, Australia and New Zealand. Natur- 

lly the bulk of the business from Hawaii comes to the United States. 
nese have considerable timber resources of their own, and 
about the only reason lumber is brought from the United States is 
due to the fact that big dimension and long length stuff can not be 
i The Philippines contain much timber, but because of the 
ost of getting it out and the difficulty with which it is worked 
in { fairly heavy importations of Oregon pine. China is already 
rket, but the business has only started there. With the 
ing of that vast empire—agriculturally, industrially and som- 
i - demand for lumber will increase in a remarkable degree. 
rhe call fie neater) in Indo-China, Siam and the Malay States is 
‘ery small, and is not likely to improve to any extent. Australia is, 
of course, the big market in the Pacific. The Commonwealth imports 
450,000,000 feet of timber a year, while New Zealand takes an addi- 
tional 12,000,000 or 14,000,000 feet. I am convinced, as a result of 
investigation of the Australian markets, that a greater amount of 
siness could and should be had by the mills in California and Ore- 
gon and Washington. 
“It has been a 
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source of gratification to me to know that the 
.d interests have decided to exploit the Australian markets by 
a representative there. I know that a direct representative 

will develop a wider and better use of redwood. One thing more 
remains to be done—the perfection of such an organization as the 
iglas Fir Exploitation and Export Company for “handling the off- 

ah re busisless and elsewhere. As it is now, the millman of the 
Unites | States is not represented. The brokers in Australia have no 
reason to push the sale of Oregon pine, redwood, western yellow pine 
or any of our forest products. What they are after is a commission, 
and it makes no difference to them whether that commission comes 
from an order for Baltic, Japanese, Canadian or American lumber. 
If the lumbermen of the Pacific Coast are going to get their share 
f the present volume of business, to say nothing of increasing it or 

even getting their portion of the natural increase in business, they 
I got to go after it and not wait for some disinterested party to 
hand the order to them. I know that the deterring factor which has 
so far { prevented the combination actively operating is the fear of the 
alty for violating the anti-trust laws; however, I sincerely hope 

as a result of the Federal Trade Commission’s hearings the lum- 
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bermen may go ahead and do business as business should be done— 
at a pri fit.” 
The above is particularly interesting in view of the fact that Mr. 


H. R. M: acMillan is now covering practically the same ground for the 
Canadian Government, and is due to return in the near future. What- 
uve to report concerning conditions, it is certain that 
advantage of any opportunity for the extension of 
iber trade this province requires a home-owned fleet of 
rong selling organization similar in scope to the one 
As mentioned in previous issues, a plan for the 
vessels has been elaborated which provides for 
sur lumbering and general business interests with 
ernment, and possibly the Dominion Parliament. 
ned has been receiving the earnest consideration 
nie fon. W. R. Ross, Minister of Lands, and other 
bers of the local Cabinet for several months, and much valuable 
collected. A declaration of policy will be made 
session of the B. C. Legislature, and it is being awaited 


she = Included in the report of the proceed- 
The Ideal Trade ings of the twenty-fifth annual meeting 
Association of the Western Retail Lumbermen’s 
\ssociation is an address by A. L. 

he Western Retail Lumbermen’s Association of 

ress was listened to with so much interest we have 

President Galvin and the Directors of 
Lumbermen’s Assoc iation to draw the special at- 
yer dealer in Western Canada, whether he 

or not, to what Mr. Porter had to say on 


Limitations of a Trade Association,” in which is 
nd responsibilities of co-operative action 

naterial industry. 
address are numerous suggestions and thoughts 


lumbering industry of Western Canada. 
interesting manner, the three eras in the 
was that of the lumber yard, the second that 
terial dealer, while the third era was marked by the 
npleted structure for a fixed amount. 
this address how this last epoch is the real 


dividing line between the past and the present methods of retailing 
lumber, for it evidences, for the first time, the correct understanding 
of the basic principle which underlies all successful business—the 
true relationship between buyer and seller—between merchant and 
customer. . 

The third era put into the commercial language of the lumbering 
industry the thought that the retailers must offer to the consumer, on 
whose patronage their very business life depends, not merely what 
he had to sell, but what he wanted to buy. 

Secretary Porter proceeds to show the retailers that what the 
consumer wants is not mere building material; it is a thing made of 
that material; the building material merchant himseli—you—are the 
only men who buy building material AS MATERIAL. 

In other words, the retail lumbermen have been conducting their 
business under false pretences; they have been offering a THING 
when what their customers really wanted was a SERVICE REN- 
DERE DSBY Ae Se euENiG: 

The retail lumber dealers must realize that their customers are 
beginning to demand that they adequately supply their wants. If the 
retailers do not do what is demanded of them, Secretary Porter points 
out that they will be eliminated; they will be forced out of business; 
and if that happens, it will not be because the public did not WANT 
those services, but because the retail lumber dealers did not GIVE 
them. 

This, then, is the third, the present era of the professional retail 
building material merchant. 

Mr. Porter also analyzes the vaiious ’psehleae which the retail- 


ers, as retail building material merchants of the third era, have to 


solve. The solution of these difficulties makes very educative read- 


ing, and may be found in detail in Secretary Porter’s address of the 


Convention story. 
In concluding his address Mr. Porter set forth the following sum- 
mary of what constitutes an ideal trade association: 


1. The ideal trade association of the future must officially represent 
the highest ideals of its industry. 


2. It must assist its members to attain a standard of merchandising 
and of citizenship which will make them fit and worthy to be 
retained as members. ‘ 


3. It must act for the people by aiding the industry it represents 
to properly meet—and anticipate—public demands in the class” 
of goods or services in which it specializes. 


4. It must co-operate with the public and all other industries in or- 
der to better take its proper place in the general scheme of com- 
merce and of life. 


5. It must be composed of men who are proud of it and of whom it is 
proud; men who understand the powers and limitations of asso- 
ciation ; men who will work to make it better and nobler, yeas by 
year ; MEN, REAL MEN, 


6. It must be an ASSOCIATION and not a JUNTO; a uniting for 
a common good and not an agreement for private gain; it must be 
a source of inspiration and growth and not a means of trade 
strangulation and depreciation. 


Editorial Chips and Edgings 


British Columbia timber owners are eagerly awaiting the promised 
visit of British Government experts whose announced mission is to 
take a census of the cut and uncut lumber of the Dominion, This 
province has a tidy surplus of the former and some millions of acres 
of the latter—enough to supply the needs of the Mother Country and 
her colonies for many years to come. 

The Natal (South Africa) Mercury, in an article referring to the 
world-tour of H. R. MacMillan, Canadian lumber trade commissioner, 
interjects the significant statement that at the time of Mr. MacMil- 
lan’s visit the port of Congella held three vessels, each with a full 
cargo of lumber. “One was from Gulf ports with pitch pine from the 
United States; the second was from Vladivostok with Siberian white 
pine; and the third was from the White Sea with a cargo of Russian 
timber.” There will be less of this kind of news to chronicle i in future, 
we trust. 

* * * 

The cheering news comes from Montreal that Lord Shaughnessy, 
following exhaustive tests of Canadian hardwoods at the great Angus 
shops of his company, has issued instructions that hereafter only 
native woods are to be used for the interior finish of the sleeping, 
parlor, dining and observation cars, and in the office and hotel build- 
ings of the Canadian Pacific Railway Company. ‘The other railroads 
will doubtless follow suit, and by so doing will materially benefit the 
Eastern hardwood industry. It is only reasonable to hope that before 
very long the extreme beauty of the fir finish that is procurable in 

3ritish Columbia will come to be recognized by the managers of our 
transportation companies. 
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Twenty-Fifth Annual Convention is Held at Winnipeg, Feb. 9, 10 and 11—Lieutenant-Governor of Manitoba Wel- 
comes Lumbermen—Business Conditions Reviewed—Excellent Addresses Feature of Convention— Manu- 
facturers, Wholesalers and Retailers Convene on Feb. 11— Important Matters Discussed 


The twenty-fifth annual 
convention of the Western 
Retail Lumbermen’s Asso- 
ciation. representing the 
lumbering and woodwork- 
ing interests of Manitoba, 
Saskatchewan, and Alberta, 
was held in the lecture hall 
of the Industrial Bureau, 
Main Street, Winnipeg, 
starting on Feb. 9 and con- 
cluding Feb. 11. 

Almost 300 delegates were 
in attendance, being from 
districts as far apart as Vic- 
toria, B. C., Fort Frances, 
Ont., and St. Paul, Minn., 
(er Se eee Honetienrst timc 
for many years the retailers 
invited the manufacturers 
and wholesalers to partake 
in their convention. A fur- 
ther feature of the meeting 
was the fact that for the first 
time in the history of the 
Association, the retail lum- 
ber dealers from Alberta had 
a yoice in the proceedings owing to the affiliation of this Province 
at the twenty-fourth annual meeting of the Western Retail Lumber- 
men’s Association. 


W. D. Galvin, re-elected President of the 


Western Retail Lumbermen’s Association 


Lieut.-Governor of Manitoba Welcomes Lumbermen. 


The delegates registered at the Industrial Bureau from 9 a. m., 
to 10 a. m. on Wednesday, Feb. 9., after which President Galvin in- 
troduced His Honor, Sir Douglas Cameron, Lieutenant-Governor of 
Manitoba, to the delegates in attendance 

Sir Douglas welcomed the lumbermen in an address replete with 
fine patriotic thought. His Honor congratulated the Association on 
the progress it had made in the past and drew attention to the ne- 
cessity in these serious times of perfecting organization in all activi- 
ties of life. 

The next order of business was the reading of the minutes of the 
last annual meeting by Secretary Neill. These were adopted as read. 


PRESIDENT’S ADDRESS 


Mr. W. D. Galvin, of the Galvin Lumber Yards, Ltd., Winnipeg, 
now presented his annual address which read thus: 


It is but natural that at a Conference of this nature our minds should, to 
a large extent, be taken up with a review of activities of the year just closed, 
although I believe it is with the measures which lie before us that we are at 
heart most concerned. With this in mind I shall not attempt to dwell on 
the matters with which we have been concerned in the past year, except in an 
- indirect way, and only in so far as they co-relate to the work which lies at the 
threshold of a new year, to be entered upon at the close of this Convention. 

Events of profound and colossal) importance have stirred the world during 
the past twelve months,—events in which Canada is particularly concerned. 
Yet at the close of this memorable year we find, upon taking inventory, that 
in this country we have much cause for gratification. This is shown from a 
material view point in an abundance of crops of all kinds and an increased 
output of manufacturers, in themselves evidence that there may be found 
resources of sufficient adequacy to supply a self-supporting nation. 

More especially still, may we find gratification in the fact that we live in 
a Hemisphere whose trend of thought from the beginning has been dedicated 
to the principles of political freedom and liberty as well as to social and 
economic progress,—and Canada has, in her duty to the Empire to which she 


' 


belongs, shown by exemplary and heroic deeds during the past year her un- 
doubted faith and devotion to these cardinal principles. 

As an aggregation of business men, we are directly and primarily inter- 
ested at this Conference in economic problems as they pertain to our business 
and as they may be worked out for its welfare, having in mind that they may 
be solved only in the terms of an equation which have a direct bearing upon 
the needs and requirements of the consuming public. 

Of first importance therefore, is the question of Organization, and the 
essential thought, as a great man has pointed out in referring to worthy or- 


* ganization, is, as to whether or not it affords a mechanism by which the life 


of the whole industry may be put to co-operative use. It may be stated as a 
generally accepted axiom that an organization without the support and co- 
operation of its members is void of any vital force. If the pleasure and in- 
terest in belonging to such an association lies in any degree, in what is de- 
rived from a meeting such as this, then the real aims of the association have 
failed miserably. The sense of belonging to an organization is insufficient, 
and unless each integral factor, however small, contributes something to its 
essential accomplishment, the whole purpose will fail in- result. 

We must recognize that this association is interested in its members as a 
whole and in the things with which they are vitally concerned, and that it 
should lend itself to any legitimate object which will advance the life of the 
industry and the welfare of the community in which that industry is con- 
ducted. 3 

So much for the requirements of an efficient organization, and believing 
that we had actually accomplished such, I pointed out in an article appearing 
in the Western Lumberman last summer, as essential requirements of mem- 
bers of this association, our activities should be progressive, (which of course 
contemplates aggressiveness), and our policy constructive. I have been 
asked on several occasions, what I meant by this phraseology, and as the 
answer deals with the fundamental success of our business, if that is to be 
achieved by those in whose hands it now rests, I am very glad to point out, in 
detail, what is meant by a progressive and constructive policy. 


It means, first of all; that to be recognized as logical distributors of lum- 
ber supplies, we in ttirn must recognize and meet the various demands of the 
public, even where part of such demands must be supplied in a manner unlike 
that with which we have been accustomed. 


In other words, we must meet the varying demands of ADEQUATE 
SERVICE if we hope to keep the business at home. The lack of such ser- 
vice shows the lack of progress on the part of the dealer. Unquestionably 
this is recognized as the guiding principle in the conduct of his business, by 
nearly every dealer. 


It means that having obtained a contract, we have not rendered adequate 
service to our customer by selling him the abstract forms of dimension, 
boards and shiplap, unless we have entered into the transaction by supplying 
necessary suggestions and aid for completing the concrete form as exempli- 


Features of the Convention 


Two hundred and fifty people registered at the convention hall. 


W. D. Galvin, of the Galvin Lumber Yards, Limited, Winnipeg, 
was re-elected president. 


F, J. Carpenter, Yorkton, Sask., was elected vice-president. 


The constitution was amended so that only NINE directors, 
including the President and Vice-president, should carry on the busi- 
ness of the Association. 


N. G. Neill was re-elected secretary of the Western Retail Lum- 
bermen’s Association and Alan M. Stewart was re-elected secretary 
of the Fire Insurance Company of the Association. 


A. L. Porter, secretary of the Western Retail Lumbermen’s As- 
sociation, Spokane, Wash., was held up by a storm, but a stirring 
address, sent in advance, was read on “The Powers and Limitations 
of a Trade Association.” 


Representatives from the British Columbia Lumber Manufac- 
turers’ Association; the Mountain Lumber Manufacturers’’ Associa- 
tion and the Forest Branch of the British Columbia Government de- 
livered addresses. This is the first time for over five years that the 
manufacturers and wholesalers have been invited to take part in the 
convention. 


H. J. Schull, Moose Jaw, Sask., delivered an educative address on 
“Credits.” 
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or other building, to the satisfaction of the 
been supplied and emphasized in a most thor- 
of the Western Retail Lumbermen’s Associa- 


uns, that in order to accomplish things, you should continually make 
; I | it devised for this purpose, or some other good 
any reason why you cannot use that of the 


constantly and conscientiously, all of the 
Association, and which cannot succeed un- 
rt of your co-operation. 

for the undertakings of your Association both 


ns tha you snould use 


devise # more adequate system of credits 
nd, having been devised, it should be constantly 
n that will establish a proper relation between the man 
s entitled to credit and the one who is not, affording a measure of ade- 
rvice to the wortl nan, and a means of protection to the dealer. 
i I ive policy means that the retailer should ever 
*t that his co-relation with the manufacturer is funda- 
: ration should exist between the two branches of 
’ id that the greatest economic good may be accom- 
lished for the public as well as the producer or dealer. This can only be 
n y proper measures of distribution rendering adequate supply service to 
publ ° y 1 m facturing methods with a view to elimination 
waste; th with due regard for forest conservation. 
ms an earnest endeavor to correct economic abuses within our in- 
f the 1 t flagrant of which is inordinate overcrowding of com- 
its, bearing definite illustration in itself by necessity of 
consumer must pay the tax.” Where two or even 
ya : ne points would suffice to afford abundance of competition, 
stence of five or six yards, as is often found, creates a burden of over- 
pense without adding one iota of service, and affords good cause on the 
lic for the suspicion, and as a result of this abuse, someone 
ust y The fact is the stage of “diminishing” re- 
and many communities as well as the industry would 
far better off if this evil could be corrected. 
re does a progressive and constructive policy mean? 
that our activities should always be made clear and 
- should be conducted on a basis of broadminded 
ation from deserved reproach or criticism, and in such 
: is to make sure that our business occupies an honored position 
efore the public, second to that of no other industry. This may be accom- 
lished by throwing open ie. nethods of our business to public scrutiny at 
so that the oft Sabre opprobrium, “Robber lumber dealer,” and 
i [ sies may no longer be used, even by a minor un- 


ssible of achievement without many changes 
ion of many things of custom and precedent. 
y, to a certain extent, to be slaves to the thought 
n antagonistic to the spirit of progress and con- 
method of doing business designed years ago is 
of things, there should be no hesistancy in re- 
2 ) pI i If our constitution and general meth- 
s of : ting our association, even thougn they may have been appro- 
priate to the 1 s of the time ten years ago, are now insufficient, then change 


. er 
egara ft precedent. 


ermen have, on the whole, been entirely too timid in: seek- 

r ir own troubles We have at times supinely submitted 

s which at the outset should have been corrected. We 

pr se to make this Association so efficient that it will at all times be pre- 
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W. C. McCormack, Muirror. 


pared to forcefully wage our legitimate battles. Furthermore, as an organiza- 
tion representing a large membership, it 1s proper that the association should 
vigorously assert the opinion of its members from time to time upon existing 
laws and prospective laws before the legislatures. As an example of this 1 
believe we should lend our voices to those of other trade organizations which 
are at the present time advocating the taxation of the mail order business. 
Large concerns have been allowed to grow up and conduct an enormous 
volume of trade without contributing one cent through taxation to the sup- 
port of the School-Districts, Mumicipalities, or Villages in which they do busi- 
ness. This is left rather to the care of those who, by means of valuable 1m- 
provements, have contributed to the up-building of convenient and serviceable 
trade centres, and who have, moreover, year atter year rendered a service of 


co-operation in the form of extending credit, which, 1f not abused, is an asset — 


of estimable value to the individual. : 
If the Mail Order House is allowed to do business why should a provin- 


cial tax not be imposed,—not only where the concern is located and doing, 


business within the Province, but also on all such shipments from without 
Surely here is an oversight which the law makers of every Province would do 
well to correct. 

Knowing the value of our own organization, we recognize the wisdom of 
other classes of industry to organize, and furthermore beneve that the varied, 
and disassociated business interests may find occasional co-operation conter- 
ences helpful. Our Association has recently strongly endorsed the idea of a 
joint committee of commerce and agriculture, and stands ready to promote its 
activities. The object of this committee 1s to supply a medium whereby in- 
terests that have often appeared antagonistic may be brought into closer touch 
with one another, and thus given an opportunity to review each other's atti- 
tude from a common council, augmenting, it 1s hoped, better understanding 
and appreciation of one another. lf nothing else be the result of such attilia- 
tion, the desire for general public weltare should afford a community of in- 
terest amongst the various city and rural business associations ot any country. 
Such a condition is particularly true of the Canadian West, where from the 
common desire to build up the whole, it is advisable that more harmonious 
relations be promoted between rural and commercial business organizations. 

This Convention closes a year during which the Association has under- 
taken many innovations of interest and value to its members. Whether its 
activities shall be still more extended during the coming season rests upon 
the loyal support of its membership. - 

We have gathered this year to consider and determine so far as it is pos- 
sible, many questions of vital importance to the retail lumber trade. Many 
subjects are to come before this Convention for discussion with the object in 
view of accomplishing some definite results in their solution. Jf a word of 
prophecy may be permitted looking generally. to the future, [ should say that 
the enthusiasm of our present large and increasing association, an admunistra- 


tion directed toward progressive and constructive work, cannot but result in 


the greatest benefit to the retail lumber business. I trust that this may be 
acomplished, and with these thoughts I open the Convention to your ee 
tions.’ 


SECRETARY’S REPORT 


The next item of business was the hearing of the report of the 
Secretary. This was read by Mr. N. G. Neill and the following are 
extracts taken therefrom :— 


Membership 


Approximately the total number of lumber yards in Manitoba, ‘Saskat- 
chewan and Alberta is 1,400, 55 per cent. of which are now enrolled in the 
Association and 70 per cent. of which are actually affiliated in some shape or 
form with the Association. 

The increase in membership for the year is 350 yards or 80 peg cent. 


F. A. Stoltze, Lethbridge. 
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Panoramic view of Winnipeg’s business section. 


In referring to the number of yards not yet in the Association, it is more 
than likely that a considerable proportion of these yards should be struck off, 
as they may represent men who handle a very small amount of lumber per 
year, or who from one reason or another are not in a position to be properly 
considered retail lumber dealers. 


- Re Lost and Found De 


This work was inaugurated at the suggestion of Mr. Noyes of the Goose 
Lake Grain’& Lumber Company. 

The first active steps were taken in May 1915. 

A large number of names of parties who after contracting bills had moved 
cut of that specific territory and whose present address was unknown, have 
been listed with the Association. ; 

13 per cent. of these lost debtors have been located. 

It is interesting to note that in some cases the same name of a lost deb- 
tor has been turned in by different firms. 

The names already listed have been turned in by only 21 firms, and this 
work has already grown to the point that a special department is required to 
handle it. 

i Publicity 


Cuts pad perspectives which. were used for the publication of the plan 
book have been put into added service by being loaned to various newspapers, 
who publish same from time to time with short write-ups. 

This service was started on October 19th, 1915, 15 articles and cuts have 
appeared. As a direct result 314 inquiries for plan books have been received 
and these inquiries have been forwarded to the retail lumber dealer handling 
plan books nearest to the points from which the inquiries originated, so that 
that dealer might place a copy of the plan book in the inquirers hands and 
furnish full information. : 

Association Bulletin 


This work was inaugurated with the first publication on April 22nd, 1915, 
up to the close of the year 18 separate bulletins were published. It was ar- 
ranged to issue this bulletin every two weeks, except in ‘special cases where a 
more frequent issue was desired. 

Generally these bulletins were sent to every retail ae yard in Western 
Canada, whether members of the Association or not. 

In certain cases the bulletins were issued to head offices only, and again 
to members only. 

The Bulletins are edited and printed in the Association office. 

Commencing with the publication of bulletin No. 15 on November 23rd, 
advertising was carried on the back. The space occupied brings in a revenue 
sufficient to cover the cost of printing and distributing the Association 
Bulletin. 

The Association offered to the Agricultural Colleges of each province the 
sum of $100.00 to be distributed amongst the students as prizes for houses and 
barn designs. These offers have been accepted by Manitoba, Saskatchewan 
and Alberta Colleges. 

Building Department 


60 per cent. of the members of the Association are now using the plan 
books. 25,000 copies of this book have already been ordered and supplied to 
members, and as we have orders for 1,250 unfilled, a second edition of 5,000 
is now being published. 

The working drawings were produced on % in. scale, and made so com- 
plete as to expedite the work during construction. The same can be said of 
our specifications, which are designated “Owners Specifications.” To differen- 
tiate them from the ordinary building specifications, they are designed to in- 
terest as well as assist the owner, in seeing that the best construction is 
carried out. 

The underlying principle of this work is, not alone, the sale of lumber, but 
the fabrication of a structure which will be a continual credit to the retail 
lumber dealer, who supplied the material and furnished his customer with the 
design and working drawings. 

The financial statement in connection with this work shows that the entire 
cost of production has been off-set by the special revenue from the members 
for plan books, working drawings and special orders. 

Expenditures and receipts for this department total approximately $7,000. 

We have filled 56 orders for sets of working drawings, these are distri- 
buted over 18 of the 34 houses and 11 of the 17% barns, the balance of the 
orders were for other buildings, but these orders indicate the type of buildings 
most popular, 


Special Drawings 


The introduction of this feature it was believed would prove of assistance 
to the members. 

Up to the end of January we have received 28 orders for special drawings, 
representing a total cost of $427.90. 

We have been devising ways and means of executing efficiently and 
economically special drawings, and on the production of order No. 115 Jan. 
19th, which called for a two storey house 20 ft. x 24 ft., six rooms. This 
class of work can be turned out for approximately $3 per room, this cost in- 
cludes working drawings, a detailed bill of material in a form facilitating ma- 
terially the work of the yard. 

It is now estimated that working drawings and bill of material for barns 
can be produced for approximately $15 per set. 


Standard Order Sheet 


Standard order sheets for special working drawings have now been pre- 
pared for distribution to the yards. This sheet contains a list of questions, 
on one side, and the back ruled into squares for 1% in. scale, this will systema- 
tize the taking of orders for special designs at the yard and furnish our build- 
ing department with all the information required at the commencement of an 
order, and in such a way as to promote efficiency and economy in the produc- 
tion of special working drawings. 

We are now distributing to members posters 12 in. x 18 in. in one color, 
showing a house or barn, perspective and floor plan with suitable. wording 
which, when hung up in the yard office, should stimulate building as well as 
increase the service of working drawings. 


Conventions 


A convention was held on April 27 in Saskatoon, at which a number of 
retail dealers of Saskatchewan were present. 

Matters of general interest to the trade were discussed and the Associa- 
tion’s plans outlined. 

On December 10 a meeting was held in Calgary. This was primarily to 
meet the manufacturers at their request, although advantage was taken of 
same to ask the retailers to meet the Association representatives. 

Owing to the short time available for the notice, the number of dealers 
present was not as large as under other circumstances would have been 
possible. 

Coast Trips 


It was the policy of the Association this year to establish mutual rela- 
tionship between the manufacturers and_retailers, and to this end your Pre- 
sident*made a trip to the Coast in the Spring, and your Secretary made a trip, 
teste about three weeks, to both the Mountain and Coast Associations in the 

all, 


Legislative Committees 


Legislative matters for the year have been delegates largely to the legis- 
lative committees of each province, which committees were appointed in July 
LOUSY, 

In this connection is is well to mention one matter which was taken up 
with the Government of Manitoba, more or less aside from legislation, viz., 
Mr. A. M. High of Killarney drew attention to the fact that steel and con- 
ctete bridges were being recommended by the Highway Commission for 
Manitoba ‘for the municipality of Turtle Mountain in reference to wooden 
structures, and the following evidence was placed before the Minister of 
Public Works. 

1st—That the municipality require a large number of bridges. 

2nd—That steel and concrete bridges would cost approximately $2,500, 
whereas a wooden bridge could be built for $500, and wooden bridges have 


- been in the municipality. for twenty years and are giving satisfactory service. 


Also it was reported that the traffic was in many cases very light. 

The Reeve of the municipality with Mr. High and the writer appeared be- 
fore the Minister and submitted our case. A difficulty arose largely, owing 
to the fact that the Board of Highway Commissioners for the Province, on 
whose recommendation the government were acting, had recommended steel 


‘and concrete bridges, and it would appear that there was not a lumberman on 


this commission. 

The facts in connection with this case were at the outset presented to both 
the Coast and Mountain Associations, also to the Forest Branch of the B. C. 
Government, and it was suggested that they might render valuable assistance, 
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take a share in the work of maintaining and in- same authority as the Board of Directors ener to transact the ordinary 
ber in preference to steel ad concrete, they would here routine business for the Association. Three members shall form a quoroum. 


nity of doing so. Article 8: section 2:—To be struck out altogether. 
eae 
New Plan Book By-laws—Meetings 
establishment of a building department and the production of the first The Secretary-Treasurer may at any time call a meeting of the Board of 
as opened up a very wide held of Association activity. Directors or the General Executive Committee and fix the place of such 
mmend for your consideration the production of a new plan meeting. Notice of the meeting of the Board of Directors or General Ex- 


carry advertisements Guite extensively, which would almost ecutive Committee must be mailed to each person entitled to attend the same, 
y the cost of producing the work and have the added ad- AT LEAST FOUR CLEAR DAYS BY REGISTERED MAIL OR TWO 


tage, that they “e uld be more extensively used and interest the people in DAYS BY WIRE, prior to the date fixed for holding the same. 
ng by dealing with appurtenances, which would be required in the house, Eliminating present (1915) wording in Gonemcenon 
art r other farm building in addition to lumber. Thi neludedeacunoenine Stein 
s publication would deal also in other building materials as well as STS) ) g§ ses : 
r, and would therefore give a wider range for designing 2 aking 
2 ae heck ve a wide ange or designing and making FEBRUARY o—_AFTERNOON SESSION 
the intention to carry adv ertisements of manufacturers prom- The Prien session ‘opened with an address by Harold ie 
ves of material required in every way for farm buildings. It 


Bei S % SGN E : ; 
would also contain amine Schull, Solicitor, Moose Jaw, Sask., on “Credits” —dealing with the 
ing articles designed to centre the individuals Protective measures which should be adopted before and after sale. 


interest in building and in building from ma- As this address is of great importance we have decided to print it 
terial which was specified in the book. in full, after it has been carefully checked by Mr. Schull, in the next 


We have had negotiations with a firm of issue of the Western Lumberman together with a list of the questions 


hardware merchants, who have endorsed this A ‘ rs co. 
plan, and the idea has been suggested, that asked Mr. Schull and his answers thereto. 


these books might be distributed by the hard- We wish*to draw special attention to this forthcoming article. 
ware merchants as well as the lumber yards. Mr. Schull addressed the meeting for almost two hours and for the 
In ane ree ee Qe ae of ceva remaining portion of the afternoon was questioned on Judgments, 
woud de desirable, so that Doth these dealers " Liens, Payment of Accounts, Mortgages om Land, Bills of Salesyeram= 
would have separate designs to offer, as the : 

bill of material which the hardware dealer Chattel Mortgage, ete. 7 We can assuretitesmeranielunni perme cnr 
would ordinarily supply would be small com- something worth while in this article. In conclusion we might add 
pared with the bill that the lumber dealer that Mr. Schull has given considerable study to this question of . 


would furnish. It has been suggested that « #49 : ) : : : 
s gg e : 4 Be 30s 
whether the Hacc ee eee Credits” especially from a lumberman’s standpoint, and is therefore 


yard initiated the order the lumber yard ‘0 a position to speak authoritatively upom the ptoblem ya. lom<saur 


would be called on to supply the drawings. for the April number of the Western Lumberman for this address. * 

Pa 6 Ge RE oe business 2. standard dragenes poe spe- aos Mr. W. ee a the we meee ae ce a 

ed ea i i cial designs for the countrp districts, having Vinnipeg, proposed a hearty vote of thanks to Mr. Schull for the very 
Jaw, Sask., who spoke been inaugurated by the retail lumber dealers, Des» BECP Y 


gk i ee st would scem-expedicaibeapeee chaultiarie able manner in which he addressed the meeting and subsequently for 
this class of work peculiarly their own, and the excellent explanations he gaye to the retailers asking question on 
this suggested book of designs for more general circulariza- the subject of his address. 
-omprehensive nature, might advisably be undertaken by Mr. A. B. Estlin, of Melita, then made a few remarks on “How to 
RES date commensurate with the conditions prevail: G4htain more satisfactory asi in collecting accounts.” He was of 
low that the Association has gained the experience of inaugurating a the opimion that the moratorimm! act passed Dy. thes Go immmenianma 
ng department, producing a plan book, and turning out working drawings, detrimental towards the collection of accounts. “One novel manner 
ped that the service thus provided will prove of increasing benefit to of collecting money on slow accounts which has worked out with great _ 
t they will make extensive use of same. success on one or two occasions,” said Mr. Estlin, “was to rent a por- 


Traffic Department tion of land from the farmer owing you an account and have him seed 
ise was taken before the Railway Commission of the Railways it for you and have the farmer turn over the proceeds of the crop in 
inimum car of brick from 40.000 to 50.000 Ibs. ue, 

he Rail Board, dated January 21st, 1916, sustains the the Fall. 
gment tiie \aliway »OaTa, datec c < wi St, : J, SUSTe 
caaieantn ee Ehie Hiei : ; This concluded the business of the first day. 
Classification THURSDAY SESSION OF THE ASSOCIATION 
ss ition, is being drafted by the Railways with the view of Ne digs ; : We 
r articles, ae a similar classification, being shipped in At 10.30 a. m. President Galvin called the meeting to order by 
lassed as car lo asking for a report of the meeting held last evening when those in 


le to the Canadian Freight het Rulerpor en es date eh favor “of forming a Coal Association convened. Vice- President Meil- 
is to this matter, and the Freight Association has stated, icke presented the report which practically was a resolutiom adopted 
w classification will be submitted to us prior to ; yee = : 

and ch i akead Cotnusniontee by the meeting that a Coal Association be added to the Western Retail 


Lumbermen’s Association. 
Fence Posts 


by one member that rate on fence posts should Coal Department Formed 
being investigate Z ride satisfactory < : a . aes PRE host 2 : is : 
ing investigated, and provided satisfactory Considerable discussion now took place regarding this resolution. 

rrant reasonable belief that satisfactory re- ovis. : : oa ‘ 
pealing to the Railway Commissioner, the com- Mr. G. C. Ingram, of the Security Lumber Company, Moose Jaw, was 
of the opinion that.a Coal Association would work to the advantage of 
tement of the past year showed that despite a the Western Retail Lumbermen’s Association aS so many members 
ber trade the finances were better than many are in the coal business, but, at the same time, a hard feeling might 

ed. The balance sheet showed a surplus on hand 


Coal Association Receives Consideration 


al members of the Western Retail Lumber- Prosperity Signals—Full Steam Ahead 
been advocating the addition of a Coal De- 
| the Association. | Nothing has been done, 


hen the matter again cropped,up for discus- : : f ; 
: ‘be 4 el Mah 4 ; Canadian “Savings Deposits” in November, $714,219,000. Pre- 
port of the Secretary, the matter received 


tl ult that a motion was passed to bea EOE pee Bae Oe: 1 
terested in the project at 8 p. m. on Wednes- First Dominion War Loan. $50,000,000. Over-subscribed - by 
i $55,000,000. 
Western wheat crop, 204,200,000 bushels. Previous record, 
200,000,000 bushels. ' 


Canadian exports in November, $94,436,000. Previous record for 
any month, $60,402,000. (Nov., 1914, $46,242,000; 1912, $59,079,000). 


Toronto Customs receipts in December amounted to $2,128,000. 
Previous record, $1,929,000. 


Important t Chan nges Made in Bylaws of Association 


hanges in the by-laws of the Associa- 


d unanimously: 


\ssociatio shiz € anavec r 
dent and "Vice President aif tf December bank clearings at Winnipeg $261,568,000. Previous 
whom shall form a quorum, record, $245,962,000. 
28 ay neste pe eee C. P. R. net earnings in October, $6,579,434. “Previous record 
directors shall be residents of for any month, $5,602,858. 


nd three residents of Alberta. 
President and Secretary and 
f Directors, shall constitute the Gen- 
Jirector from each of the three provinces 
General Executive shall have the 


Dominion Government revenue for November, $17,072,456, the 
largest total for one month in the country’s history. 
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arise at the expenditure of the common fund, and too much time of 
the Association would be taken up in looking after its management. 
He thought it advisable, however, that something should be done to 
look after the interests of the members of the Association who handle 
coal. 

Mr. Estlin thought that the extra expense could be met by levy- 
ing an extra tax on members handling coal. 

After discussing the matter for some time, President Galvin asked 
for a vote of those in favor of forming a Coal Association. A stand- 
ing vote showed 19 in favor. ~ [t was therefore, suggested that every 
member in favor of the scheme should register and later it mould be 
seen what could be done in this matter. 

Mr. Estlin thought that coal was one way of helping to reduce 
the expenses of the retailer during the winter months and that many 


W.H. Heywood, Rouleau, Shae Elected a Director 
1916-17. 


more would go after the coal business if an association were formed 
te protect their interests. 

Mr. Ingram again spoke and suggested that the retail lumber 
dealers handling coal be licensed. 

Telegrams were now read from the British Columbia Lumber 
Manufacturers’ Association, Vancouver, B. C., and from the Mountain 
Lumber Manufacturers’ Association, Nelson, B. C., stating that dele- 
gates from these erganizations would be present to address the con- 
vention. A further telegram was received from the Ohio Retail 
Lumbermen’s Association wishing the Western Retail Lumbermen 
a successful convention. 


The Object of Legislative Committees” 


Mr. G. C. Ingram was next called upon to say a few words re- 
garding “The Object of Legislative Committees." At the outset he 


complimented the Governments of the Western Provinces on enacting 


certain legislative measures affecting the lumbering industry which, 
although at first appearing somewhat drastic, turned out to be for the 
benefit of all concerned. Mr. Ingram, continuing, said he used to 
think that the members of the legislature were not sincere, but after 
a careful study of the situation he had changed his views, believing 
that they were sincere in their desire to give wholesome legislation. 
“Tf the lumber dealers could convey their ideas in the matter of im- 
proved legislation to a committee formed with the object of dealing 
with them, such a committee could then approach the legislative 
council and better results would be obtained as they would try and 
embody our ideas in their legislature,’ said Mr. Ingram. 

He concluded by drawing the attention of the meeting to the ser- 
ious fuel situation at present existing in Western Canada. He 


Winnipeg Prosperous 


An indication of Winnipeg’s continued prosperity, and the best 
proof that conditions throughout the surrounding country are gradu- 
ally improving, can be seen in the figures issued by the clearing 


house for the bank clearings for the week ending February 24. 


Winnipeg bank clearings amounted to $27,825,470. For the cor- 
responding week in 1915 the sum was $19,817,884, while for the same 
period in 1914 the amount recorded was only $19,055,715. 


1g 


thought that the consumers of coal would be very much better served 
if the coal dealers were licensed and that it should be made a misde- 
meanor for private parties to buy a car-load of coal. 

The next business on the program was the reading of a paper by 
Mr. Geo. F. Robertson, of the Robertson-Adams Lumber Company, 


Winnipeg. on “The value of a permanent building department.” 


The Value of a Permanent Building Department 
_By Geo. F. Robertson 


“In opening a discussion of the building plan operations of the Western 
Retail Lumbermen’s Association during the past year, it is to be hoped that 
the evident enthusiasm of the members of the Association for this new un- 
dertaking will insure such a discussion of the subject that the brevity and 
barrenness of these remarks will be overlooked in the profitable exchange of 
ideas among yourselves. It is to be regretted that the other member of the 
Preliminary Advisory Committee, Mr. C. J. Lee, whose experience so ably 
qualified him for the work and to whom whatever credit a critical review of 
the plans is due, is not here today to set this matter interestingly before you. 

Our Secretary, to whom all credit is due in this particular enterprise and 
on whom the whole responsibility rested, has already given you an impression 
of the magnitude of the under-taking; represented by the various steps, of 
originating plans to which the destructive criticism of the Advisory Committee 
entailed extra labor, the tracing of final plans and details, the drawing of 
artists’ sketches for the purpose of making cuts, the making of cuts and 
ptinting, and, finally, the laborious work of that little material book. If all 
the outlay of expense and labor was beyond anticipation, so have your loyal 
and generous patronage kept apace and the means are at hand to meet all 
requirements. 

We, as lumber dealers, have been for years feeling the necessity for a plan 
book and an Architectural Department, which would bring assistance within 
the means of the smaller builder and meet the peculiar requirements of 
Western farm and village. Producing plans to meet the searching climatic 
conditions and which, in style and form, would conform to good taste and 
the carrying out of which would not be beyond the ability of the local mechanic 
and the local trades to supply. 

It is to be hoped that the present plan book will not meet all your needs 
and requirements but that this is a work of progression and development, 
which will call for revised and even entirely new editions in the future. 

In passing my opinion on this present plan book I wish to call your at- 
tention to the limitation of conditions which should be taken into considera- 
tion, such as that there are only about thirty-five house plans in the present 
book and about twenty farm out-buildings to meet the many different re- 
sources and the housing requirements. Thirty-five house plans cover houses 
in price from $500 to $5,000 to meet the various pocket books, in size to fit the 
bachelor, the childless family, or the family in numbers. In selecting house 
plans the difficulties would be simplified could we order the family to fit the 
house or make the pocket book fit the family. 

Now we come to what are our particular and peculiar demands to be met 
in a plan book and here it might be helpful to state in what way the num- 
erous plan books in print do not meet our demarids. Practically all such plan 
books cater to the city business, which has made up the clientele of most of 
the architect's offices in the past, and these books illustrate the narrow house 


H. E. Meilicke, Saskatoon, Sask., another new Director. 


for the restricted city lot, the small kitchen, intended to provide the work 
room for a maid with the limited style of house-keeping sufficient for the city, 
a dining room not quite so small, and a very large parlor or living room. 
These architectural plans may have originally been intended for the locality of 
the particular architect, possibly Tennesse or California and construction 
planned accordingly. Other objectionable features are that the carrying out 
of the plans are unnecessarily expensive for our country business, with special 
detail work, odd stock and other features, to make the house, especially differ- 
ent and distinctive from any other house, needlessly expensive, and making 
the plan often beyond local mechanic as well as causing a great deal of worry 
in trying to get odd stock without unnecessary delays. 

In our country houses and particularly the farm house we want large 
kitchens and dining rooms sufficient to accommodate the more complicated 
housekeeping of the farm, into which the family may gather in their interest 
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A fine Alberta lumber yard. The D. R. 


of all activity of the farm household. The strictest 
must be paid to the kitchen and dining room. What is 
h outside door openings guarded as much as possible 
nce ways; a house well lighted with plenty and suffi- 
s particular respect we > have in the past probably been 
e in cutting out as many windows as possible in trying to 
the rooms often cheerless and not so healthful for the want 
and sunshine. As to the construction, our depart- 
rred in specifying insufficient material and details for warm 

the houses as specified may not be too good but may be a 
ore expensive than many of those which the local contrac- 


ight 
ignt 


rs are use building. Sometimes in hurried comparison the plans may 

[ ccording to estimated cost. 
As to outl buildings and barn plans, particularly barn plans, there is so 
much more variety and detail to this class of planning than is the popular im- 
pression We e need improvement in this class of building quite as much as 


use building and much education is needed along “the line of ventila- 


of requirements such as barns for accommodation of dif- 
or buildings for mixed stock. There is also to be taken 
) the arrangements of feed passages, whether central or side 
ed stall shall have preference to a passage. All have their 
for representation. 
ns re] isang, in our plan book were planned by a practical 
rience, one who has built up a successful barn from smaller 
taken advantage of the opportunities of learning scientific 


re is variety 


an has 


to endorse the barn plans for they are thoroughly practi- 
tive of different demands and class of farming. The plan 
. 10 exact plan seems to fill the requirement, suggest some- 
ng in style as coming near the requirement, so that the modification of a 
want or possibly a combination of plans may be desired, so 
nt plan « a which is maintained at a very minimum 
alter or rn ish a complete new set of drawings to your 
rs requirements and taste. 
so many JEBEC il requirements coming up all the time such 
-ations for school houses, churches, halls, rinks, and the 
tion i in which the permanent Architectural Department 
and always willing to submit rough sketches, until the 
ers are met and then it is possible to give a fully developed 
and into which the special knowledge of the 
ed, as to stress and necessary strength and how to pro- 
remark applies as to special house plans; the same ser- 
from the larger architect’s office at a very trifle of cost. 
keep a permanent architectural office in operation we 
hich to turn out the new ideas on building plans for 
and keep up a system of evolving something new 
be added to our permanent plan books. We are not 
we find that our example is being fol- 
» and ahead of the competition. 
lan books or the plan department are alone going 
They are only instrumental, a help to new business and 
| you will not profit very much. Believe in 
suilding plans with every prospective customer 
nine for and to accommodate. Then try to 
La ae get the help from the books or, the 
sulting with the architects of our associa- 
g the dep: wrtment to cater more practically to 
ining information from the experts engaged by 
ssociation.” 
address a hearty vote of thanks 
Robertson and Lee for the advice which they 
vhich they had spent in assisting the offi- 
Lumbermen’s Association in getting out 


is@ as 


ir. Kobertsons 


Storm Prev rents A. L. Porter’s Attendance 
h is self-explanatory, was received 
Western Retail Lumbermen’s 


Spokane, Wash., Feb. 9. 


\l railroads paralyzed. 
act of God prevented me 
Trust you will 


er the vy est 


Po | - 
imply an 
pirit nevertheless. 


Fraser & Company's yard at Edmonton. 


have a most profitable and interesting session. I would urge each and 

every retailer to do his talking in convention and not in hotel lobby. You 

should meet to confer and not merely to convene.’ 
A. L. Porter. 


Mr. W. D. Moore, of Morden, Man., now addressed the Conven- 
tion on “Standard designs and their value.” - : 


“ Standard Designs and Their Value” 


Mr. Moore in his talk on this subject confined his remarks ‘to 
offering several criticisms regarding the 1916 plan book issued by the 
Association. He thought that the introduction should be a more per- 
sonal message from the lumber dealer otherwise the purpose of the 
Association Svould be misunderstood. He emphasized the fact that 
there was a lack of range of buildings in so far that there was not 
much to choose from. He went on to state that he objected to timber 
approaches. He was of the opinion that lumber could be used to a 
disadvantage in certain instances, and, while he advocated building 
with lumber wherever possible, it was being used to a disadvantage in 
timber approaches and in foundations of barns and houses. Mr. 
Moore thought that some allusion should be made to water stores in 
the plan books as this was a most important feature in farm life on 
the Prairies: He was, moreover, of the opinion that it was absolutely 
essential for the Association to include these devices in their plan 
books. 

In making suggestions for the 1917 plan books he thought that a 
bid should be made to interest the women; to gain their sympathy, and 
so have them get in personal touch with the lumber dealers, which 
would be a big set back to outside competition. He then stated that 
he thought the new plan books should contain a wider range of build- 
ings such as larger houses, bank buildings, barns, implement sheds, 
dairies, silos, hen houses, etc., with cement and stone foundations. 
Special attention should be paid to labor saving devices. 

A good idea of Mr. Moore’s was the fact that the new plan book 
should show pictures of actual groups of farm buildings built from the 
Association’s plan books in contrast with the old farm houses of the 
Prairies. An explanation of their peculiar features should make these 
pictures very attractive. Mr. Moore also suggested that different 
mill scenes in Western Canada depicted in the plan book would make 
the new issue much more attractive. 

A general discussion followed this address. 

It is interesting to note, en passant, that several drawings of farm 
buildings together with complete sets of specifications were shown on 
the walls of the Convention Hall. Thesé plans were admired by 
everyone and the Officials received many inquiries regarding the plan 
book department. 


AFTERNOON SESSION—THURSDAY 


The afternoon session opened at 2:30 p. m., with an address by 
Secretary Neill on “Centralized Advertising,’ which was followed by 
an address on the same subject by Mr. F. W. Hess, of the Revelstoke 
Sawmill Company, Calgary, Alta. : 


“Centralized Advertising” 
By F. W. Hess 


“Tn introducing the subject of “Centralized Advertising” I am not recom- 
mending it, but bringing it before you for your thought, discussion and deci- 
sion, and it is entirely with you for disposal. 

We all recognize the advantages and the power of advertising and spend, 
cach year, part of our earnings for same, and consequently wish to obtain 
the best results for our efforts and the money expended. 

It is a business matter so we should have the best service and results that 
mur money will buy. 

Some of you advertise by novelties, such as lead pencils or carpenters 
aprons, others by calendars, sent out monthly or yearly, others by posters 
drawing the attention of the prospective customer to the plans, blut prints and ~ 


‘dustry whose name it bears. 
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service you give, others by advertisements in your local newspapers, (some 
well written and very attractive) which no doubt bring good results. Others, 
indifferently worded and unattractive are consequently unproductive. 

Most lumbermen are poor advertisers. Seldom do their advertisements 
appear as live, catchy and attractive; as do those of other merchants in the 
same town, Most lumbermen are contented to merely mention the word 
“Lumber” and then give their name, while other merchants advertise their 
wares by displaying cuts, pertaining directly to them and their business, as 
well as briefly lauding their uses and merit. Take the advertisement of a 
musical dealer. He will advertise a piano by showing a piano, a Victrola, or 
diamond disc by showing the\ machine itself, and the pleasure enjoyed by 
those who own one, Such an advertisement creates a desire to possess one. 

Why should not the lumberman in his advertisement show an up-to-date 
home with its comforts by being built right, or that of a modern barn and 
thereby draw attention to his wares and their uses. 

- & retail general store merchant uses display cuts of shoes, hats, coats, 
clothing and of hardware, stoves, kettles, pans or hammers, which undoubtedly 
must be helpful, so why should not lumbermen use display cuts of houses, 
barns, shingles, fence posts, and other commodities. 

Are these desired and can they be best obtained, and can better advertise- 
ments be written or suggested through a Central Advertising Department? 

This is for you to consider and Secretary Neill will be pleased to explain 
what he could likely offer you, if you desire such a Bureau.” 


Several questions were asked Secretary Neill regarding this sub- 
ject of “Centralized Advertising.” 


Mr. Neill was of the opinion that the Association should engage a 
specialist to do the work for a number of firms. In his opinion a 
poorly gotten up advertisement is detrimental to the retailer’s busi- 
ness. ‘Bad advertising” said Secretary Neill, “is worse than no 
advertising at all’’ Mr. Neill went on to suggest to the retailers that 
they should use cuts shown in the plan books for their advertisements 


for in that way he had found out that more replies have been received 
than by merely inserting reading matter. 

Mr. Ingram said that on making inquiries he had found that an 
outside paper very often had a larger circulation in a town than most 
of the local papers. He was of the opinion that a centralized adver- 
tising bureau would be a great advantage to members of this organ- 
ization. . 

Mr. Sparks ended the discussion by having a motion carried 
whereby the Board of Directors fully discuss the matter before bind- 
ing the Association to any set plan. 

An interesting address was next made by Major G. M. Reid of the 


100th Battalion, Winnipeg Grenadiers, in which he made an appeal to 


business men to aid in recruiting. Lieut. McDonald, a former mem- 
ber of the Western Retail Lumbermen’s Association, also made a short 
address in which he made an appeal for funds for the new battalion 
now forming in Winnipeg. ‘The result of his appeal netted no less 
a sum than $117.75 for which the lumbermen were thanked on the 
following day by the Military authorities. 

Yesterday a telegram was read from Mr. Porter who was tied up 
in the Mountains owing to the snowstorm. It was fortunate, how- 
ever, that he had mailed, in advance, a copy of his address for publica- 
tion in the Western Lumberman. This was now read by Vice-Pre- 
sident Meilicke. Itis given in full herewith and it is the earnest wish 
of the President and Directors of the Western Retail Lumbermen’s 
Association that this address be read carefully by every retail lumber 
dealer in Western Canada. Manufacturers and wholesalers, too, will 
no doubt gain many valuable pointers from what Mr. Porter says 
below: 


Powers and Limitations of a Modern Lumber Association 


Being a Discussion of the Opportunities and Responsibilities of Co-operative Action in the 
3 Retail Building Material Industry 


By A. L. Porter, Secretary of the Western Retail Lumbermen’s Association, Spokane, Wash. 


I have considered this subject of such importance that I have carefully 
written it at length. Each statement represents mature thought on the sub- 
ject. I am not being carried away on the moment by any impassioned utter- 
ance, and I wish to guard against the danger of overlooking any important 
phase in the enthusiasm of impromptu speaking. 

That you may not charge me with advancing any Utopian theories, de- 
sirable in themselves but impracticable of realization, I shall state here that, 
in the outline of the Ideal Modern Trade Association I shall give you, I do 
not offer a “dream child’”—it is not a mere word picture of a “consummation 
devoutly to be wished”—it is the detailed plan of organization and action of the 
Western Retail Lumbermen’s Association. 

And this detailed statement I judge necessary at this time, because so 
many of our own members are not as fully conversant as they should be with 
the work of their own organization. One of our directors made the statement 


some short time since that we were ten years in advance of the industry. Be 


that as it may, I shall state definitely now that we are no more than keeping 
pace with the demands and with the legitimate requirements of him upon 
whose favor our industry depends—THE ULTIMATE CONSUMER. 

A Trade Association is an incident, arising from the conditions of the in- 
Therefore, a proper discussion of the Oppor- 
tunities and Responsibilities of a Retail Building Material Merchants’ Associa- 


tion must be based on a clear knowledge of the history of that industry and a 


knowledge of its relations to other industries. 


A. B. Estlin, re-elected a 


Director. 


Theo. A. Sparks, Grandview, Man., one of 
the Manitoba Directors. 


The Lumber Industry Has Three Eras 


Historically, there are three eras in our industry. 

These are clearly marked and defined by commercial epochs, the culmina- 
tion of conditions inaugurated externally and received passively. And these 
changes have all taken place within quite recent yéars. 


The first era was that of the LUMBER YARD. 


‘ This extended from the time when the first man agreed to supply another 
man WOOD FOR BUILDING PURPOSES, down to the year when the first 
maker of ANOTHER BUILDING MATERIAL began to aggressively at- 
tempt to increase the demand for HIS goods. 


Accustomed methods of distribution—the bulky nature of the materials— 
and other allied conditions—indicated the lumber yard as the logical point for 
local concentration and distribution. 

The desire for more profits—for more volume—for increased lines and 
larger fields—perhaps mere inertia—influenced the lumber yard manager to 
stock and handle these other materials in conjunction with WOOD. 

Line after line was added, as recent inventive effort found openings; con- 
stantly increasing varieties of goods came on the market and eventually to 
his yard; until at last, by an easy and natural transition, he entered the second 
era—that of the BUILDING MATERIAL DEALER. 


From that time things moved rapidly, and the coming of the third era was 


o 


N. G. Neill, re-elected Secretary of 


the Association. 
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us This was marked by the first offer TO SELL A COMPLETED 
E FOR A FIXED AMOUNT. 

s epoch is the real dividing line between the past and the present, for 
t evidences, for the first time, the correct understanding of the basic principle 


lies all successful business—THE TRUE RELATIONSHIP BE- 


VEEN UYER AND SELLER—BETWEEN MERCHANT AND 

the commercial language of our industry the thought that we 

st offer to the consumer—ON WHOSE PATRONAGE OUR VERY 

BUSINESS LIFE DE PENDS—NOT MERELY WHAT WE HAD TO 
SELI UT WHAT HE WANTED TO BUY. 

\ Ww e wants is NOT MERE BUILDING MATERIAL; it is a 
THING MADE ‘| THAT MATERIAL. The building material merchant 
imseli—you—are the only men who buy building material AS MATERIAL. 

n other words had rine conducting our business under false pre- 

ses eh een offering a CHING when what our customer really wanted 
sa SERVICE RENDERED BY THAT THING. 


want a BOARD. He wanted, rather, the PRO- 
TECTION, in the form of a home, 
which the board would give him. 

For thirteen years we have been 
trying to do as WE wanted to do. | 
have never heard a paper nor an ad- 
dress made at any conference bringing 


ror exam] ple, 


up the question of WHAT WE 
COULD =DO') -BORSALEE JCON- 
SUMER. 

“Wood doesn’t get out of style” 


has been a BY-WORD in the industry 
for many years; but “Styles change in 
the THINGS ‘MADE OF W OOD,” 
will be the BY-WORD of the future. 

It is not especially 
this great basic idea should have come 
to us as it did and as late as it did. 
But nevertheless we must accept it and 
we must act on it. We must march 
with the times; we must recognize 
conditions as they are, not as we 
would like to have them be; we must 
realize that OUR CUSTOMERS ARE 
BEGINNING TO DEMAND THAT 
WE, -ADEOUATEEN sSiQib eae x 
THEIR WANTS. 

And if we do not do what is de- 
manded of us, we will be eliminated; 
we will be forced out of business; and 
if that happens, it will not be because 
t WANT those services but because we did not GIVE them. 
business to perform a certain necessary part of the 
istribution and that work will be done. [It is merely a matter of 
ther we decidé to do it ourselves or allow it to be done by some 


W. H. Houston, Regina, Sask., B.C. 
Forest Branch representative, 
who addressed the meeting. 


ire ostensibly in 


a—the present era of the PROFESSIONAL RE- 
MERCHANT 

believe that we who are now engaged in this 

accept the duties and properly perform them. 


LDING MATER IAL 


me pecause | 


SERVICE WILL BE RENDERED 
WHO EVENTUALLY PER- 


r pentics ien, THAT 
THE BLIK ‘RESPECTIVE OF 
MS OR | ‘DER WHAT NAME. 
] tildine Material Merchants of the 


s f soive 


Third Era, you have three 


Trade Problems to Solve 


ns of trade, arising in the course of your personal 
f things, you, alone, can solve. 

business but of local importance and ‘affecting 

r territory and to some extent in other 


as local lien laws, community development, 
some extent, transportation. Such 
mn of all men in a given locality, 
handled by an organization of all 


r ' rrangements, and, t 
determinats 


ree ta f all. should be 


ization of local associations, which shall assume 

f mitted by law, action thereon. Such 

in direct proportion to the limitation 

he energy and ability of their ex- 

nd services affecting your business re- 

e under the universal laws of com- 

rendered if you would retain, 
world. 

retaining of men who are highly skilled in 

l ra fhic \dvertising, Insurance, Building, 

services, TO BE OF 

() t-E, must be the very best obtainable in 


and be 


the business 
nd all of these 


paid, for they are a commodity as 
ry question of COST places such 
ndividual, but of the small organi- 


he most in need of just such ser- 

compete fairly with their more 
nd the consumer—the customer of 
tled to receive such services as is 


ery large and highly equipped 


pt indicates the forma- 
nd comprehensive enough to take care 
these REQUIRED SER- 
ALITY, 


to. provi icle 


0 ANTITY ND OU 
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‘is ours; for “plans” 


flattering that‘ 


These being recognized as the conditions, the next question is, naturally, 
how to provide them. 
lf any industry in existence should logically work along proper plans, it 
are a requisite for the proper ultimate use of the materials 
we handle. : : 
Develop Your Community 


In the planning of an Ideal Association, therefore, I shall begin at the 
first of things. I shall start with the acknowledged commercial axiom that 
YOU CANNOT DO BUSINIESS NOR HAVE BUSINESS WITHOUT 
BUSINESS. 

To have a business you must have a community which is producing or 
can be made produce that business. You cannot sell even tombstones in a 
dead community; and repair work and wagon trade alone will not keep your 
books always in the “black.” 

This indicates the necessity for assisting you to develop your community 
—thereby CREATING BUSINESS. In other words it indicates the neces- 


sity for a Community Development Service that will suggest ways and means 


by which you can stimulate the life of your community and thereby cause an 
INCREASED DEMAND FOR YOUR MATERIALS. 


Such a service must be able to advise along the lines of FARM service as 
wellas TOWN SERVICE. _ It should show the member how TO ADD HIS 
TOWN TO HIS SALES FORCE, through the formation of Boys’ Clubs, 
Girls’ Clubs, Commercial Bodies of all kinds. It should instruct him how 
to get the farmers together as well as the townspeople. It should give him 
practical instruction on How To Sell Homes, How to Sell Silos, and should 
in a word, equip him to take a leading part in the development of his com 
munity. 


Ten main avenues, each with many details, of trade increase through com- 


munity development, are described in the series of Service Bulletins published 
by our Association. 
Lumbermen Must Advertise 


Still, if your public does not know WHO nor WHAT nor WHERE you 
are nor WHAT YOU CAN DO FOR THEM, you will not profit. You must 
let them know these things—you must MAKE THEM KNOWW—in a word, 
you MUST ADVERTISE. 


Some dealers complain that mail order houses are injuring their business. 
They say that people in their territory have bills shipped in before the dealer 
even knew that a building was contemplated. 


And Why? BECAUSE THE MAIL ORDER HOUSE ADVERTISED. 
And the mail order houses’ advertising was better than yours when you did 
advertise. IT HAD TO BE, for it had to counteract your reputation for 
square dealing, your service, the power of your presence, your personal argu- 
ment, your extension of credit, the quality of your materials;—that is, provid- 
ing you had all those things. 


And more than this, the mail order house kept right after your customets. 
Not for a day or a week or a month—but for years. One of the largest mail 
order houses in the country said last year, by the mouth of its general man- 
ager, that they often followed-up a prospect for three years, but finally landed 
him. Ever do that yourself? 


And still more; these houses keep on suggesting NEW COMFORTS, 
NEW CONVENIENCES, NEW USES FOR THEIR MATERIALS, to 
those prospects, until, by force of repetition, the prospect becomes an active 
customer for that article. And from whom will he buy that article if not 
from the people WHOSE NAME HE NATURALLY CONNECTS WITH 
THE THINGS HE WANTS? y 

Quite true, say you, but you cannot afford to hire such a man; a man 
capable of producing such appealing advertisements. 


Exactly;—and that’s where your association comes in. ALL OF YOU 
TOGETHER CAN AFFORD SUCH A MAN—SEVERAL OF HIM. 


One thousand of you together can each hire such a man at one-thousandth 
of the price an individual would have to pay. You get the same ideas, the 
same suggestions, and the only difference is that you Sill have to look after 
working out of those ideas yourself. 

One of our members put conditions into a novel statement when ite said, 
recently; “Your selling advice enables us to get the business BEFORE iia 
REACHES THE STAGE OF COMPETITION.” And we really felt a little 
more hurt than pleased with hi§ remarks, for, in his enthusiasm over his in- 


A typical Prairie lumber yard. The Northern Lumber Company’s yard at 
Veregin, Sask. 
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dividual benefits, the writer of that letter had missed the great, basic idea of 
the Associational work. . 

We had NOT eliminated competition, as he understood the work. We 
could not, for, as it happened, we were doing the very same thing, as we had 
to do, for another member in the same town. 

We had NOT enabled either to profit at the expense of the other; that 
would indeed have had destructive trade effects, and would have meant “com- 
petition” as it exists today. 

What we had actually done was to point out to each one, the possibili- 
ties for CREATING NEW BUSINESS AND HOW TO CREATE AND 
SECURE IT; and ‘each, following his individual trend, had moved towards the 
same goal along different roads. Both had CREATED BUSINESS; neither 
had taken business away from the other; of course, each “got the business 
before it reached the stage of competition,’ FOR THERE WAS NO COM- 
PETITION AT ALL. 

But now, in order to supply the demand that the Advertising and Com- 
munity Development departments have helped you CREATE and SECURE, 
you must get your material to your yard in time, at the lowest rates and 
classifications and free from all claims from damage, shortage, etc. Or, 
when such unavoidably happen, you must have those matters so adjusted as 
to prevent the losses from eating up your profits. : 


Should Employ a Good Traffic Manager 


Here is where you need a good traffic manager. And you need just as 
good a traffic man as the largest firm in the country; nay, more, for losses that 
would not affect them in the least would, by the very difference in your size, 
mean a most important loss to you. 

Here again the Association offers relief. The combined resources of all 
of you can secure the best traffic man open for engagement. And the fact 
that your Association covers stich a territory and with so many shippers, gives 
that traffic man a better and stronger standing with the carriers and enables 
him to deliver better service to each of you. 

Our traffic department has succeeded in inducing probably half of our 
membership to use its services. A part of this number, aggregating possibly 
one-third of the total membership, sent in expense bills for auditing. We col- 

‘lected and remitted some $5,000 last year to those people, an amount which 
averaged three yeats'’dues to every man using the department. And that 
mony was practically picked out of the waste basket. 

We have treated the carriers fairly; we aim for simple justice, not for spe- 
cial favors. And asa result, we have such a standing with the carriers of our 
territory that each has appointed one man whose special duty it is to attend 
instantly to any matters we present to him, and to see that they are carried 
fo the most rapid and satisfactory conclusion. 

So far, I have spoken only of the ordinary business. There is yet that 
intensive cultivation that really produces the cream. The profit is made, as a 
rule, not in the ordinary business, but in the construction of buildings whose 
beauty, artistry, and convenience, make those structures and those qualities 
take precedence in the mind of the prospective customer over MERE PRICE. 


Must Use Plan Books 


THIS, of course, indicates the use of a Plan Book SYSTEM. 

Naturally, in speaking of such a service help, | think of the one now in use 
in this Association, known as the Porter-Ballard Plan Book SYSTEM. 

This, as you know, has been opened to legitimate retail building material 
dealers outside of our own Associational territory, and, though it is only some 
three years old, the SYSTEM is now in active use in no less than thirty-one 
states, and has been officially endorsed by eight retail lumber dealers associa- 
tions. 

In this SYSTEM I believe we have paved the way for perfection of dealer 
service; though, of course, it is to be expected that changes of many details 
will be made to meet changing conditions. 


The SYSTEM is intended to be a complete SALES SYSTEM, and in- 
cludes not only beautiful books of modern designs for all sorts of buildings 
hut itemized material lists, full directions for using the SYSTEM, advertising 
helps of all sorts, and a choice of 50 sets of full. sized working blue prints and 
specifications, from 250 different designs; all of this being offered to the retail 
merchant FOR-A SINGLE PRICE. 

Remember that the MEANS OF MAKING THE SALE must be just as 
comprehensive as the SALE ITSELF—all elements -must be covered. ‘The 
Plan Book SYSTEM therefore is intended to enable you to answer all ques- 
tions and many of the arguments that may arise concerning the structure itself. 
Jt is intended to avoid the mistake of offering just the type of houses that 
PEOPLE ARE NOW BUILDING. Of course, it is necessary to include 
some of these designs to meet immovable demand, but you have an educa- 
tional duty that is paramount, and the bulk of the designs therefore are of 
HOMES THAT YOUR PEOPLE OUGHT TO HAVE, AND OF HOMES 
THAT THEY ARE GOING TO HAVE SOME DAY. 

MAKE THAT “SOME DAY” NOW. : 

Failure to provide a seemingly unimportant detail of the sales element may 
be like the legendary horse shoe nail that lost a kingdom. Take no chances. 
It’s better to be sure than to be sorry. Remember, there is no “second best” 
in making a sale. It is FIRST or just an “also ran.” It is ALL or NONE. 

By this time, if you have made proper use of the services provided for 
you, you will realize that you have a business worth while, and you begin to 
think of what would happen if you had a fire. 


Fire Insurance for the Retailer 


Of Fire Insurance Companies there are many; but in line with a COM- 
PLETE SERVICE to the individual, we, in this Association, have covered 
this item through our own splendid Lumbermen’s Mutual Society, which, 
though under separate management and organization, is handled in the in- 
terests of our members, who, alone, are eligible to secure indemnity. 

By limiting our hazards to the one high-class type of fire risks, we can 
provide ample indemnity at the lowest possible rate; this again being an ad- 
vantage secured through association that the individual could not obtain. 

Remember also, that insurance history shows that no strictly contractural 
society, specializing in a single hazard and with honest executives and proper 
safeguards, such as obtain in our own Society, has ever failed in business, has 
ever failed to adjust and pay promptly and fully all losses, has ever failed to 
carry indemnity at a lesser rate than had been charged by (so-called) “Board” 
companies prior thereto. 

It needs no great office or field force; no elaborate accounting depart- 
ment; it handles preferred risks so widely scattered that ‘any severe loss is 
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practically beyond reason, and its cost per unit of doing business will decrease 
with its growth; a very substantial reason for your patronage. 


The Value of a Good Cost System 


By this time, unless you have been exceedingly fortunate, you will have 
accumulated some bad debts. Here, again, through an Accounting and Collec- 
tion Department, the Association comes to your aid. Experts in cost account- 
ing will aid you to know WHAT YOUR BUSINESS IS REALLY DOING. 
AND a Collection Agency, backed by the power of an Association covering a 
large territory, has a better chance of finding debtors and bringing them to 
time, than any individual. 7 


And this question of COST ACCOUNTING is of such extreme import- 
ance that I hope to see the day, in the near future, when every individual in 
every industry will handle his business along accounting lines devised and 
formulated by the brightest brains in that industry. 


The foregoing are, of course, general subjects which appeal to all retail 
building material merchants; but there will be many questions involving local 
and personal matters that you will want solved. 


Here again, is an advantage of an association. Constant communication 
with members all over the entire territory and constant study of multitudes 
of questions, gives an outlook of a breadth no individual could possibly secure. 


While business varies in the item, yet, in the same industry those matters 
run along similar general channels, and the experts at your headquarters will 
become familiar with those channels so that they will be able to give you 
specific aid on practically everything that is in the least liable to happen. 


For instance, some of you might want to improve your ability to read 
plans or to make estimates, and so forth. Not to become architects but bet- 
ter merchants, When that question was posed to us we spent several months, 
in collaboration with one of our largest correspondence schools, and perfected 
a special course, backed by our practical knowledge and the school’s superb 
corps of instructors. 

A pleasingly large number of our members are using this course, and we 
have received a number of inquiries from the managers of retail yards out- 
side of our own territory—men who wanted to know better how to show the 
consumer the way to get the value from the material after it had been sold. 
These we referred direct to the International Correspondence Schools, with 
the result that Vice-President Foster, in a recent letter, said: “It begins to 
look as if it would be well for us to prepare and issue considerable printed 
matter regarding it.” It is evidently a matter of interest and value to the 
INDUSTRY and not alone to your ASSOCIATION. 

Some members wanted to become better salesmen. We secured a lec- 
turer on Scientific Salesmanship, of international reputation—Dr. Stanley 
Krebs—to write a series of articles specifically adapted to our industry. This 
series, with appropriate illustrations, we published in our monthly magazine; 
besides giving our members the opportunity of hearing Dr. Krebs in person on 
several occasions. 

An Association should be able to advise its members WHEN, WHERE 
and HOW to buy the goods they carry in stock. Not necessarily to favor 
one manufacturer at the expense of another equally good, but to provide in- 
formation which will ENABLE OUR MEMBER TO GET WHAT HE 
WANTS. 

Then, to bind all together, some sort of means should be provided for 
keeping in touch with each member; of sending to each member the informa- 
tion gained each month, or other suitable interval, on matters of interest to 
the industry at large, and especially in the territory of the Association. 

This condition we have met by the publication of a monthly magazine, 
which, I might say in passing, is the only magazine in existence, the official 
organ of a lumber organization, which is entered in the U. S. Post Office 
Department. 


What a Lumber Association Represents 


I have apparently devoted more time to the individual than to the Asso- 
ciation; but bear in mind that the individual is the really important factor. 
The Association exists only because of the individual and for the purpose of 
enabling him to do, through associated effort, what he, alone, could not do. 
The Association, therefore, represents, and can properly only represent, the 


combination of the energies, abilities, experiences and knowledge of all of its 
members. 


The INDIVIDUAL comes 
ASSOCIATION. 

And let me emphasize the fact that no Association can do what I have 
said it SHOULD do, unless every unit which composes that association is 
individually equal in PREPAREDNESS to the Ideal of the Association. There 
must be no “specked apples” in the barrel. 

When the members fail to do their duty in the matter, there should be no 
blame attached to the Secretary or Manager. The conquests and triumphs 
of Napoleon depended on the equipment, the fighting ability and the loyalty 
of the single soldier standing guard on the lonely outpost. 

In Iowa the citizen soldier who fails to attend the meeting of his com- 
pany is sought for and conducted to the place of his duty by the sheriff. It 
may be humiliating, but it is the right thing to do. 

An Association, if it attempts to carry on a policy of militant effective- 
era the interests of its industry, must be composed of trained and willing 
soldiers. 


It would be far better to send the sheriff to compel a member to attend 


first, and his needs brings forth the 


_ the annual conference of his trade association than to send the sheriff to close 


up his place of business. 
“But,” you will say, “now that I have all of those services my competitor 
will have them too. How is that going to affect or alter competition?” 
Why, bless you, if you have to ask such a question, it’s an indication that 
it will not help you very much. 


What is Competition? 

COMPETITION! 

To paraphrase Madame Roland: “Oh, Competition, how many business 
crimes have been committed in thy name!” 

Is it not somewhat amusing to see the wonderful attempts that have been 
made to bolster up this economically unsound condition? 

Competition has been made the theme of serious addresses and weighty 
books by learned and famous economists. 

Our legislatures have passed statutes in its favor and the courts have been 
biased in its behalf, ‘ 


No. Let me modify that last statement, Not ALL of our judges have 
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en biase ne, at least, has indicated that he realized we were all work- ing service,” because he didn’t see where it did him any good. It didn’t— 

a One e nas indicated that he W v uly because that’s just exactly all he did—TALK SERVICE. He didn’t 
T. 


the United States Supreme Court, in his minority 


the case of Dr. Miles Medical Co. vs. Park & Sons Company, re- 

rts 220 U. S. 78, porn 
hink that we greatly exaggerate the value and importance to the pub- 
lic of competition in the production or distribution of an article as fixing a 
fair price WHAT REALLY FIXES THAT IS THE COMPETITION OF 


CONFLICTING DESIRES. We none of us can have as much as we want 

ll the things we want. Therefore, we have to choose. As soon as the 
g€ we want goes up above the point at which we are willing 
give up other things to buy that, we cease to buy it and buy something 


nay seem strange that 
not from 
usIness of 


this great lesson of modern merchandising 
a merchant, but from a lawyer; but please re- 
L that lawyer was to study business conditions so 
ore capably interpret the law of the land. 

ad made a thorough study of the conditions which under- 
1ad the inestimable advantage of getting facts, on which 
- and his conclusions, from actual conditions and rela- 
big men in business, through cases submitted for his 


es h 


y the 


how many people who read that decision, really grasped the 
} ttle words—that was the gist of his opinion. 
little words le vcate, define and limit modern merchandising. 
a OMP ETIT ION OF CONFLICTING DESIRES.” 
et me translate that thought of Justice Holmes’ into the phrase which, 
ted some three years ago, has become almost a slogan for our own 


But those four 


Desires.” 
sell lumber is not to try to sell it at all but to do those 
wi ll create a demand for what you have to sell.” 


ion of Conflicting 
t way t 


‘ n? Competitor? When you speak of your “competitor” just 
what do you mean? 
Your only competitor can be that merchant in your own industry, in your 


ion territory, who has the same stock; 
he same financial strength, 
ments, 


the same knowledge, the 
as you. If there,is any difference 
then the balance of results will sway towards the 
true competition will become, in the vernacular, a “cinch.” 
ossible only on horizontal lines, just as combination 
The higher you rise in the scale, the less competition 
Successive steps in our industry, in the 
tion may be represented in this matter. 

1 represents a town with three yards; a fairly 


working out 


good average 


GIVE SERVICE. 
Service—adequate service—is your only hope of salvation. 


But it is not Servile Service. No—it is a man-to-man, face-to-face, equal 
exchange of what each has for what the other has, to the satisfaction and pro- 
fit of both. 


And let me once for all put a bomb under the hideous old idea of “master 
and servant.’ In the olden days, when human bodies were made chattels by 
law, that relationship existed; but in these present days of legal, moral and 
political freedom, it has no place. 


I acknowledge no man as my master—I accept no man as my servant. I 
acknowledge only that relationship of joint interests in which each gives what 
he has that he may receive what he wants. 


I acknowledge your right as a consumer to deal with my competitor, but 
I just as firmly claim the right to offer my goods or my services to you on an 
equal footing with my competitor. 


And I especially and emphatically deny to my competitor the right to 
hazard my own good name as a fellow member of this industry by doing 
something which is not legally right nor economically sound, and which will 
thus reflect on ME on account of: my being in the same business. 


There is no force to compel anyone to enter or remain in this business. 
If you do so, it is your official notice to the world that you believe you are 
better equipped to succeed there than in:any other business. 


When you entered this business, you said to the world: “I will make a 
better retail building material merchant than anything else.” And in how 
many cases will the world reply: “Well, if that’s the best you can do, thank 


goodness you didn’t try something which might have affected my welfare 
more.’ 


Competition? When I see some of our. present day lumber dealers— 
peddlers of plank—talking of “competition,” it makes me think of the man who 
jumped from the top of his house believing an umbrella would do as well as 


a parachute. You admired his nerve but you had a mighty small opinion of 
his brains. 


Competition? Suppose that every retail building material merchant in this 
territory would pose himself THIS question: 


“Where is the good. the value, the economic necessity, of HAVING THE 
OTHER FELLOW COMPETE WITH ME?” 


Imagine the several companies of a regiment fighting among themselves 
to see which should attack the enemy. E 


You don’t have to imagine several retail lumbermen in a given town 
fighting each other to see which will “land the order.” You see it everywhere 
—everyday—YOU ARE DOING IT YOURSELVES. 


And isn’t it supremely foolish? ISN’T IT PLAIN BAD BUSINESS? 
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GRAPHIC VIEW OF 3-YARD TOWN 


Yard No. 1—Smith 


JONES—Has stocks only, competes with all who have stocks. 
BROW N—Adds Service, eliminates Jones, reduces competition. 


S dra Ts) ede ait SMITH—Adds Trade Extension, creates New Business beyond the knowledge 
RADE EXTENSION and competition of both Brown and Jones. : 
1i—Community Development. No Competition < 
2—New Uses for Materials > IN WHICH CAR WILL THE PROSPECT RIDE? 
;—Showing consumer what he wants. cat : 
1— Mz dine reac ra ECR CLEP The 2-cylinder “JONES” 
4 Yard No. 2—Brown The 4-cylinder “BROWN” 
: The 6-cylinder “SMITH” 
CONSUMER SERVICE CONSUMER SERVICE No Competition 
“ i—Plan Books. 1—Plan Books. Sar oR eae 
= 2—Salesmanship. 2—Salesmanship. j 
Z :—Proper Publicity. 2—Proper Publicity. Yard No. 3—Jones 
z MERCHANDISE DEPOSITORY MERCHANDISE DEPOSITORY MERCHANDISE DEPOSITORY Nothing But 
2 1—Stock 1—Stocks. 1—Stocks, Comper” 
4 yf Materials. 2—Knowledge cf Materials. 2—Knowledge of Materials. 
Vv 
1 Competitor | 
< 
2 Competitors 
< 
ine Acts Horizontally < 
I n, the only competition you will have will Here is a prospective customer, WHO WANTS SOMETHING YOU 
f M ERIAL MEN HAVE FOR SALE AND WHICH YOU WANT TO SELL. ; 
equipment, by combination, a knowledge of Instead of aiding that prospect to get what he wants—or as Justice 
rise above the “Material” plane of former Holmes would say in his delightful way, aiding him to clarify his conflicting 
tion will then come from some one equally desires—what do you do? 
You forget all about that prospective customer and you put your best 
re of the necessary elements of the complete thought, your best ingenuity, your very reputation as a good business man, to 
he more independent you become of any the task of determining, NOT HOW TO SATISFY THAT CUSTOMER 
he smaller becomes your field of com- BUT HOW TO PREVENT THE OTHER FELLOW FROM DOING IT. 
secure the trade. 


entirely and 


do differ indiy 


absolutely on each one of 
idually, the results will 
1 can at least be assured of 
better 
to you to 
going to have 


w evenly you start; but the 
ore the public will come 


. ' want and that’s what they are 


t long ago that he was going to stop “talk- 


The business, or rather what should be called the possibilities of the re- 
tail building material industry have not been more than touched. <A very 
small percentage of visible trade has kept the industry alive to date. 

If the same energy was put into DEVELOPING THE TRADE POSSI- 
BILITIES that is now being put into trying to KEEP THE OTHER FEL- 
LOW FROM GETTING A SHARE OF THE VISIBLE TRADE, every 
man in the industry would prosper. 

And that would be but the smallest effect, for when the cera building 
material merchant in a community is HONESTLY AND LEGITIMATELY 
PROSPEROUS, then that community must also be prosperous; and that con- 
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dition of communal prosperity will necessarily re-act in turn on an INCREAS- 
ING PROSPERITY FOR THE RETAIL BUILDING MATERIAL 
MERCHANT. 

Possibilities for Trade Extension 


Developing trade! A man in Spokane was called on one morning by a 
youth with a sample case. It was early fall. The agent told this man that 
he had seen a notice in the local paper of the new occupancy of the house and 
wanted to interest him in screens. His goods were right—his prices were 
right—and the man gave the order. The screens were delivered and put in 
place on the man’s house. Now, the point of this story is that those screens 
came by water around the horn from Portland, Maine, to Seattle, and then to 
Spokane by rail. Also that man had not before, nor has he since that time 
had a single word said to him about screens on his house by any of the local 
dealers in Spokane. And I can vouch for the truth of that statement—FOR 
I AM THAT MAN. ' 

Does that indicate any POSSIBILITIES FOR TRADE EXTENSION? 

Just think for a moment of the result if only you members of this Associa- 
tion should honestly decide to become MODERN MERCHANTS, with all 
that those words signify. Just think of the trethendous wave of prosperity 
that would spread over the Associational territory—over the entire country. 

And this is not a dream. It can be done. 

It will take time. It has taken years of drilling to get some of these 
supposedly clear conceptions of real, modern merchandising home to some 
people, but the leaven works. 

Every day I note where some one has created business where it was not 
seen before. ; 

Every day I see the old-fashioned cut-throat competition giving place to 
the modern emulation. 

And in every case the retail building material merchant has prospered 
financially. 

As Elbert Hubbard said: “I am an old man and I have had many troubles 
—most of which never happened.” 

Competition is all right in its place, but that place is NOT where it has 
been. Compete with your own PAST BUSINESS METHODS instead of 
with your PRESENT FELLOW MERCHANT, and you will find that most 
ef your business troubles “never happened.” 

Again, me thinks, I hear a still, small voice:— 

“That's all very fine. But suppose someone ships into my territory or 
suppose some other dreadful thing. How are those fine ideas of yours go- 
nase stop that? HOW IS THE ASSOCIATION GOING TO PROTECT 

T still get an occasional letter like that, though they are getting quite few 
of recent months; but it still has a bad effect on my temper. 


Should the Retailer be “Protected”? 


PROTECTION. Is this a Sunday School class of children, or is it an 
organization of red-blooded men? Is this the great Caesar crying pitifully 
from the waters: “Help me, Cassius, or I sink?” : 

Last December, President Wilson said at Columbus, Ohio:—‘American 
business men have been timid. _ They have constantly rum to Washington and 
said: ‘It looks like rain. For God’s sake give us shelter.’ You do not need 
Washington. There is genius enough in this country to master the enter- 
prise of the world and not to ask odds of anybody. 1 would like to have the 
thrilling pride of realizing that there was nobody in America who was afraid 
to match his wits with the world.” 

Why, gentlemen, just suppose for a moment that this Association could 
do, under the law, what is asked of it in this matter—could build a Chinese 
wall around each of your trade territories and “protect” you against all out- 
side competition. What would you be willing to pay for membership and 
what would it be worth? $12 a year? $100 a year? $1,000 a year and on up 
and glad of the chance. 

But it cannot-be done—not that way. 
be repugnant to a real MAN. There is no law compelling him to be in this 
business. lam in it because I feel that I can do better in this line of work 
than in any other. But I can quit. And so can you. I play golf because I 
like it; but I can play tennis if 1 want to. 

IT AM BOSS OF MY OWN ACTIONS. 

_ _No association can do this “protecting” act, but each member, or each 
individual outside of the association, can “protect” himself. You can do so 
by making your services so valuable to the only power on earth which has 
the making or breaking of your business—the CONSUMER—the Man-With- 
The-Money—that no outside business, man or firm, can break the bonds which 
tie the consumer to you and to your business, 

THAT way is legal; THAT way is the glorious way of beating the other 
fellow in a fair, honest, smiling, man-to-man fight. 

To have the Ideal Trade Association, you must first of all make your- 
selves individually fit and worthy to belong to such an Association. 

You must make yourselves, gentlemen, so strong in your own line of 
business that you will take your proper standing in your communities, hon- 
ored, respected, prosperous. And then only can you make of your Association 
such a body that you will be proud to place in your windows, where all may 
see, your certificate of membership. 

The Ideal Association should be a real getting-together; it should be 
the accredited and official representative and mouthpiece of the industry. 

It should act in harmony with all other industries, with the STATE and 


Federal Governments, with the educational institutions and commercial or- 
ganizations. 


And besides, the very idea should 


All Branches of Industry Should Co-operate 


And above all it should ¢o-operate with every branch of the industry it- 
self. Remember that the owner of the primary raw material is the first link 
in the chain, the last link being the yard clerk who receipts to the Ultimate 
Consumer for the last payment on the little Home; and each link depends on 
SE TAKES THE COM 
BINED ACTION OF EVERY BRANCH OF 
THE INDUSTRY TO COMPLETE THE SALE ON WHICH THE LIVE- 
LIHOOD AND PROSPERITY OF ALL AND OF EACH DEPENDS. 
A sale is never made to the “people’—to the mass—but to the individual. 
And as that sale is the exchange of money for a board, cut by the logger, sur- 
faced by the manufacturer, stored by the wholesaler, and delivered by the re- 


tailer, it follows that each is a necessary and interested link in the SALES 
CHAIN. ‘ Hii Bi. 


The logger should be just as much interested in the way you meet a 
customer as you should be in the way he cuts his trees. The manufacturer 
should be just as much interested in the care your yard man gives to the stocks 
as you should be in the way those boards are made, graded and shipped. 

A strain on any link weakens the entire chain. A failure of any branch 
to fully and properly co-operate with the others for the real object of all— 
THE SALE TO THE ULTIMATE CONSUMER—jeopardizes the business 
welfare of everyone connected with the industry. And accordingly, everyone 
is interested in seeing that the others DO THEIR PROPER SHARE IN 
THE WHOLE WORK. Lack of real co-operation is, to put it the mildest 
way, just PLAIN BAD BUSINESS. , 

Now gentlemen, to sum up briefly what I have said: 


What Constitutes the Ideal Trade Association 


1. THE Ideal Trade Association of the future must officially represent 
the highest ideals of its industry; 

.2. It must assist its members to attain a standard of merchandising and 
of citizenship which will make them fit and worthy to be retained as mem- 
bers; 
3. It must act for the people by aiding the industry it represents to/ 
properly meet—and anticipate—public demands in the class of goods or ser- 
vices in which it specializes; 

4. It must co-operate with the public and all other industries in order to 
better take its proper place in the general scheme of commerce and of life; 

5. It must be composed of men who are proud of it and of whom it is 
proud; men who understand the powers and limitations of association; men 
who will work to make it better and stronger and nobler, year by year; MEN, 
REAL MEN. 

6. It must be an ASSOCIATION and not a JUNTO, A Uniting for a 
Common Good and not an Agreement for Private Gain; it must be a source 
of ispiration and growth and not a means of trade strangulation and deprecia- 
tion. : 

Gentlemen, the day of the old Association has passed. Your work in 
the New Association has just begun. You have before you the most mar- 
velous opportunities ever vouchsafed to any industry since the beginning of 
time, 1 believe that you have the ability and the energy—lI earnestly pray 
that you have as well the desire and the intention—to accept the Responsibili- 
ties and to take advantage of the Opportunities that lie before you. 

IT hank you.” : 

‘Congratulates Secretary Porter 


_ After hearing the excellent address of Mr. Porter, a motion was 
carried with enthusiasm that the following telegram be sent to Mr. 
Porter: 

A. L. Porter, 


Western Retail Lumbermen’s Association, 
Spokane, Wash. . 


-Your telegram advising inability to attend our Convention read at 
meeting and caused extreme regret among all present. Your most 
excellent address created great interest, only lacking your personal 
interpretation to make it complete. This Association extends to you 
its thanks for your foresight in mailing address and our best wishes 
for the success of your coming Convention. 


(Signed) W. D. Galvin, President, 
Western Retail Lumbermen’s Association, Winnipeg. 


Winnipeg, Man. 
Feb. 10th, 1916. 


A motion was also passed that the trade papers receive a list of 
the members of the Western Retail.Lumbermen’s Association and 
that they forward a copy of their journal containing the addresses of 
the Secretary, President and Messrs. Schull and Porter to every mem- 
ber. This, the Western Lumberman, informed President Galvin, 
would do. Consequently a copy of the current issue is going forward 
to each of the retail yards in Western Canada who do not subscribe to 
the Western Lumberman in addition to our regular subscribers. Any 
yard inadvertently omitted from our mailing list should write to the 
Retail Editor, 302 Travellers’ Building, Winnipeg, and a copy of the 
Convention Story will be mailed immediately. 


“How Sales May Be Increased” 


By G. C. Ingram. 

The following address was delivered by Mr. G. C. Ingram, of the 
Security Lumber Company, Moose Jaw, Sask., on the matter of in- 
creasing sales: 

In considering the matter of how to increase sales, | find myself con- 
tinually back to the question of too many lumber yards. 


We have done much in the past year or two to reduce the number of 
yards operating, but I am convinced that we are still operating a great many 
more yards than is warranted by the possible volume of business afforded in 
the territories in which we are operating. In other words, and treating the 
territory in which we are operating as a whole, I do not believe that anything 
we can do to increase sales would be successful to such an extent as to war- 
rant our continuing the operation of as many yards as there is in existence at 


this time. 
Too Many Yards 


Obviously then, the first thing to be considered in this connection, is the 
possible volume of business afforded by the various communities in which we 
are now operating yards. Having gained this information, if we find that the 
possible volume of business in any community, under normal conditions, would 
not afford a $20,000 volume of business a year, to each yard operating in that 
territory, then there are too many lumber yards, and a reduction in the number 


any plan to increase sales. 

Any plan to increase sales, no matter how good or how well applied, 
while it may contribute a degree of assistance, cannot be a real success, if 
the possible volume of business afforded by any community is not sufficient to 
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lt would be like 
It would enable you 


yards operating in that community. 
he broken spring on your automobile. 


\ 1) hx it. 
How to Create Business 
s of this nature remedied then we must consider the differ- 


al and the possible volume of business offered by the 
are operating. By natural volume I mean the busi- 

us through the ordinary: course of events. The 
natural volume plus that business which we are able 


ns up a question of how to create business, which I am frank to 

“le to anser to my entire satisfaction, only in a very 
t positive that to make the possible volume of business 
ereater than the natural amount, we must create busi- 
believe we must create a desire in the customer’s 
better barns; machine sheds, etc., then he would nat- 
t to his own volition. I believe our Association Plan 
f considerable assistance to the lumber dealers in this direc- 
manner. We do not always have to work 
ospective customer to create a desire in his mind for 


ess, | 


successful 


buildings, as in a number of other things, a customer is 


t he has because it is as good as what someone else has 

else break away from the usual, and get something better 

rs Then just at that instant a germ is planted in the others 

g t only for something better than they have, but for some- 
1 the other fellow has. 

‘ you have any idea that you are not selling enough buildings 


ens shown in the Plan Book, and that the designs need pruning, 
generally saleable, forget it. 3end every effort to sell if 

better design than any shown in the Plan Book. Get one or 
every vicinity in which you are operating, and you 
ished a thousand fold more toward creating business than 
tent to prune the designs shown in the Plan Book to meet the 
lesire to build as cheap as possible, without regard to how little 

you sell him, and with no consideration of the possible effects 

n the creation of future business for you. 

licious and economical.advertising would do much to assist 
am pleased to note that this feature has its place 
be very much interested in hearing it thoroughly 


S erected in 


usiness. |] 


and will 


as followed by a brief talk by Mr. R. J. Gourlay, of the 
iber Company, Winnipeg, on “Eliminating Waste in the 
ber Yard.” Mr. Gourlay thought that the Association 
is matter up during the coming year. He also was of 
the Association should employ an expert to go thor- 

the matter of yard wastage. . “When a dealer finds that 

» much to run his lumber yard he should take on some 
nstead of increasing his prices to the consumer,” said Mr. 
ther problem that Mr. Gourlay thought that the 
should take up was the matter of taxation on lumber 
inion the lumber people were paying more than their 


afternoon session. The meeting adjourned 


ided the 


FRIDAY SESSION—FEBRUARY 11 4 


meeting had been open to manufacturers, wholesal- 
rs not members of the association, but this morning’s 
rely of a private nature was only open to members 
| Lumbermen’s Association. 
was the election of officers for 1916-17. 


Election of Officers 


). Galvin was the unanimous choice for president, this 


rm. Mr. F. J. Carpenter, Yorkton, Sask., was 
ident by the unanimous wish of the meeting. The 


ted for 1916-17: (Manitoba), W. Thorn, 

Melita; T. A. Sparks, Grandview; (Saskat- 
ke, Saskatoon; W. H. Heywood, Rouleau; F. A. 
Sine, Calgary ; W. C. McCormack, 
bridge. N. G. Neill was re-elected sec- 


Annual Meeting of Fire Insurance Company 


-to the Western Retail Lumber- 
Company, Mr. J. LB. Sinclair, president, 


Secretary Alan M. Stewart to read the min- 
These were adopted as read. 

remarks on the “Retail Lumbermen’s 
Company and the Retail Yard.” We antici- 
in a later issue of the Western 


SECRETARY’S REPORT 
lled Ipon Oe retary 
h read as follows: 


1 Report of the Western Re- 
with great satisfaction 


\lan M. Stewart to 


entl nnua 


ag a) 


and I am quite sure that you will agree with me in saying that it is a very 
creditable showing in a year of great stress. 

We have increased our amount of insurance by $661,000 net which is very 
good considering the large amount that was cancelled during the year on ac- 
count of yards being closed up at points that were over crowded. 

No doubt some of our members thought that the rise in the rate of 
assessment was very large, but when you consider that our fire losses this 
year were nearly three times as large as the preceding year, the difference is 
nothing to be alarmed at, and when you consider that our total insurance for 
the year only averaged our members 52 1-6c per cent. they should all be well 
satished. Of course if the rise in assessment had been brought on on account 
of increased expense it would have been different. 


Another point I would like to bring up is the unfairness of any of our 
members comparing the cost of their insurance, as between two years, instead 
of taking a period of five or ten years and estimating the average cost. To 
give you some idea of the saving our Company has made to our members I 
made out a comparative statement between the cost in our Company and what 
it would have cost ina Board Company. In making this out I have given the 
Board companies every benefit of the doubt. For example in the case of our 
Company I have charged them the full insurance including exposures, whereas 
I have only estimated the Board Companies at a basis rate. This statement 
in eleven years shows that we have saved our members $60,390.34 in premiums, 
and at the same time accumulated a cash reserve of $41,064.96, or a total of 
$101,455.30. ; ; 


Our fire losses this year are the largest we have ever experienced in pro- 
portion to the amount of insurance carried. This is not surprising, however, 
if you consider the strenuous times we are going through, not that our moral 
hazard has been affected in any way by them, but some of the exposures to our 
risks unfortunately have. In all the fire losses this year not one has started 


Alan M. Stewart, re-elected Sec.-Treas. Western Retail — 
Lumbermen’s Mutual Fire Insurance Company. 


in the risk covered by us, but all from outside exposures, which goes to prove 
that our moral hazard is still up to the high standard it has always been. 
There are a few amendments to our By-laws which are necessary to be 
made to comply with the Act. The first one is to paragraph one which will 
alter the date of our Annual Meeting, as the Annual Meeting has always been 
held during the Annual Meeting of the Western Retail Lumbermen’s Associa- 
tion I have drafted a By-law which will meet the requirements. The next 
change is By-law No. 12. On account of our having taken out a license in 
Saskatchewan and Alberta, it will be necessary to alter the length of the term 
of our policy. Both of these Provinces only allow policies to be issued for 
four years, and each province is anxious to standardize all their insurance to 
three years. I think, therefore, that it would be advisable for us to make the 
term of our policies three years. While discussing this By-law, I would also 
like you to discuss the maximum amount of our policies, and see if you do not 
think that it would be advisable to reduce this to $5,000. In order to make a 
success of any Insurance Company it is absolutely necessary that the average 
of their risks should be as large as possible. Out of 532 points covered we 
only have 235 carrying $7,000. We should have at least 350 so as to get a 
larger premium income. It is true that other companies issue policies for 
larger amounts, but they re-insure them down to $4,000. - Unfortunately on 
account of our very low rate we are not able to re-insure except at a loss. 


The re-insurance that you see charged on the statement-is merely where 
we happen to have two companies insured, each to the full limit, or the two 
together to a greater amount than our maximum; then we re-insure each of 
them, so as to bring the total insurance up to our maximum, which we do at 


urer. 
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a loss. This, of course, is only done when the two risks are close enough 
together so as to be in the opinion of our Board, one risk. 

Trusting that the members will do their best to get the non members to 
support the Company and to take out insurance so as to enable us to keep on 
protecting our members at the same favorable rates. 


After hearing the secretary’s address several amendments to by- 
Jaws were discussed. An amendment setting the maximum insur- 
ance at $5,000 instead of $7,000 and shortening the life of the policy 
from five to three years was discussed at length with the result that it 
was moved and carried that the policy only run for three years but the 
maximum of $7,000 shall stand as hitherto. ; 


Election of Officers 


The election of officers resulted as follows: President, J. B. Sin- 
clair, re-elected, Vice-president, G. Robertson, Winnipeg. Directors 
for 1916-17, Messrs. Stone, Godfrey, Jones, Roberts, Thorn, Ingram 
and Mergens. Mr. Alan M. Stewart was re-elected Secretary-treas- 

This concluded the morning session. 


Manufacturers Meet Retailers 


Not for five years have the manufacturers convened with the re- 
tailers, and the fact that this year delegates were in attendance from 
the British Columbia Lumber Manufacturers’ Association and the 
Mountain Lumber Manufacturers’ Association, made the meeting a 
very important one. ~Prompt at 2 p. m. President Galvin gave an ad- 
dress of welcome to the visiting delegates. Mr. Galvin made an earn- 
est plea for better Co-operation between both branches of the industry 
as the guiding principle for 1916. 

A general discussion, with address from delegates from other 
associations and the Forest Franch of the British Columbia Govern- 
ment, made up the business of the afternoon session which was open 
to every lumberman. 

Mr. W. H. Heywood, of Conger Lumber Company, Rouleau, 
Sask., spoke with regard to claims on bad shipments of lumber. He 
found that too great a length of time elapsed after the notification, to 
the manufacturers, of the receipt of a bad shipment of lumber before 
the manufacturet’s representative arrived on the ground to adjust the 
claim. He thought that a set time, say 30 days, should be given them 
to examine the goods, after which time, if their representative did not 
appear, they should lose the claim. 

Mr. Watts, of Wattsburg, B. C., representative of the Manufac- 
turers was of the opinion that conditions in the future would rectify 
this matter. 

It was then moved that only 30 days be allowed the manufac- 
turers to get together to settle claims, the 30 days to start from the 
date of notifying the manufacturers of the claim. 

Mr. F. W. Adolph, of Baynes Lake, B. C., also representing the 


‘manufacturers, made a stirring address in which he expressed his ap- 


preciation of the Manufacturers’ Association being able to attend the 
Western Retail Lumbermen’s Convention. He expressed the opinion 
that the manufacturers and retailers should get together more often. 
He concluded by saying that he thought the lumbermen of Western 
Canada should be loyal and buy from the British Columbia manufac- 
turers, for in buying from the lumbermen across the line the retailers 
were taking away the livelihood from a great number of people in 
British Columbia. 


Manufacturers Want to Help Retailers 


‘Mr. Watts also made an excellent address in which he started by 
asking the retailers if they were willing to co-operate with the manu- 
facturers. He made the assertion that he had heard some lumbermen 
say that they can buy where they like and from whom they like, but 
the same stand can be taken by the manufacturers; that is, they can 
sell where they like and to whom they like—meaning of course that 
the manufacturers can go over the heads of the retailers and sell 
direct to the consumer if necessary. He suggested that if the re- 
tailers considered at any time the price the manufacturers were charg- 
ing them for Canadian lumber was too high, then the retailers should 


notify the two Associations before proceeding to place American lum- 


ber. \ 

Mr. Watts, continuing, stated that it was most extraordinary that 
your Government should see fit to allow a foreign market to come in 
and take away the home market and ask you to go outside to sell your 
product! “The manufacturers,’ said Mr. Watts, “are willing to co- 
operate with the retailers in having anything which they think wrong 
in the bulletin issued by the British Columbia Government rectified.” 
He also suggested that the manufacturers ask the Government that 
where applicants are sending into them with regard to the bulletin the 
Government refer the applicant to the retailers in that particular dis- 
trict. “The manufacturers are willing to assist the retailers in every 
way,’ said Mr. Watts, “if you retailers would only co-operate with us 
in this matter. Mr. Watts made the further suggestion that the re- 
tailers appoint a committee and the manufacturers also would appoint 
a committee and when any difficulty arose let them get together and 
try and effect an amicable settlement. 


2'/ 


Mr. Watts was cheered by the lumbermen present for his heart- 
to-heart talk. ‘ 

Mr. E. C. Knight, of the British Columbia Lumber Manutac- 
turers’ Association, was the next speaker. He pointed out that the 
Coast Manufacturers agreed in every point that had been raised by 
the Mountain Manufacturers’ Association. Mr. Knight said that the 
manufacturers will only sell their products through the general chan- 
nels and it is up to the retailers to see that it is only sold through these 
channels. 

Mr. Estlin in reply to the manufacturers, stated that the retailer 
was not the only one to blame for the state of affairs existing in the 
lumbering industry at the present time, as the manufacturer as well 
as the retailer was responsible in some cases for the bringing in of 
American lumber. In fact he stated that some of this lumber had 
been shipped into Vancouver. 

Mr. Estlin expressed the willingness of the Western Retail Lum- 
bermen’s Association to co-operate with the manufacturers in every 
way which should be to their mutual benefit. 

Mr. Meilicke also replying to the Manufacturers, said that the 
lumbering industry of British Columbia has been injured by inade- 
quate protection by the Government and that the Retailer is not al- 
together to blame. He was, furthermore, of the opinion that it should 
be the duty of the manufacturer to educate the Government to pro- 
tect their affairs. He believed that the market condition in the future 
will smooth over this difficulty. 


Mr. Watts made a few additional remarks in which he suggested 
that the retailers should elect a board of conciliation to show the dis- 
ability under which they are trading, and they will have the hearty 
co-operation of the manufacturers in an effort to put their business on 
a better basis. 

Mr. McCormack, of Vancouver, B. C., said he did not doubt but 
that something could be done to minimize the mail order competition. 
“Tf the retailer will give the manufacturer a fair price,” said Mr. Mc- 
Cormack, “this would help to cope with this competition from the 
outside.” 

President Galvin thought that the suggestions made by the manu- 
facturers were most fair and that the Western Retail Lumbermen’s 
Association should appoint a board of conciliation to confer with the 
manufacturers on general trade matters. 

President Galvin then introduced President McNab of the Moun- 
tain Lumber Manufacturers’ Association. Mr. McNab, in a brief 
address, said his association promised if the retailers tried to eliminate 
the buying of American lumber that the Manufacturers would do their 
best to femedy existing difficulties between the wholesaler or manu- 
facturer and retailer. 

President Galvin next called upon Mr. W. H. Houston, of the 
British Columbia Forest Branch. It will be remembered that Mr. 
Houston was recently appointed to take charge-of the Regina office 
of the Forest Branch. 

Mr.- Houston expressed his appreciation of being able to talk be- 
fore the Western Retail Lumbermen’s Association. He stated that 
the work of the British Columbia Government, unlike some other 
Governments, is constructive instead of obstructive. He informed 
the meeting that representatives had been set to the Old Country to 
let them know over there that British Columbia had all kinds of the 
very best of lumber to offer. He also stated that the Forest Branch 
have sent representatives to Eastern Canada. An interesting point 
mentioned by Mr. Houston was that through advertising their bul- 
letin in about 300 prairie papers, requests for information, etc., have 
been coming in at the rate of about 100 per day. “The British Colum- 
bia Government,” said Mr. Houston, “has all kinds of timber and 
there is no need to use substitutes.’ He asked the retail lumber 
dealers present who had not received any of the B. C. Forest Branch 
literature to apply immediately to the B. C. Department of Forestry, 
Victoria, B. C. 

The Retail Editor of the Western Lumberman also wishes to state 
that he has on hand a few of these bulletins for distribution in West- 
ern Canada. Any retailer desiring to have a copy will be supplied 
free of cost by writing to the Retail Editor, Western Lumberman, 302 
Travellers’ Building, Winnipeg. 

This concluded the business of the twenty-fifth annual convention 
of the Western Retail Lumbermen’s Association. The meeting ad- 
journed at 5 p. m. 


Smoker Closes Convention 


A very enjoyable smoking concert in the Royal Alexandra Hotel 
at 8 p. m. was the concluding event of the most successful convention 
that the Western Retail Lumbermen’s Association has ever held. The 
feature of the evening was the singing of the Winnipeg male choir 
under the conductorship of Mr. George Bowles, one of. whose most 
effective contributions was Elgar’s “Hope and Glory.”’ Messrs. Tod, 
Logan and W. E. Clapperton of the Choir favored the company with 
several solos. Sleight of hand tricks by Mr. A. R. King and a some- 
what humorous sketch concluded an interesting program. 
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THE COAST AND MOUNTAINS | 


News of the British Columbian ‘Camps and Mills 
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to the “beautiful,” and day by day the quantity was increased, making- 
work impossible save under the most favorable conditions. Up 
until February 9th, when the thaw set in, there were only 41 machines 


Lumber, Shingles and Logs 
Since Christmas things have happened on the Pacific Coast to 
lter for the better the mottled complexion of the lumber 
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up their big 
the thaw ; next day the 12-machine mill of the Stotlze Manufacturing | 
Company, Limited, at Ruskin, on the upper Fraser, was reported as 


ere re 4 aah aa “acting fonbeene eet in use out of a total of 315 in the Association mills. Of this num- i 
sat Low topo ee sn , P, conprihe ee ay ae ae tea. " ’ ber the Hastings Shingle Mill Company accounted for 23 and the 
cttrel esac enee wai as me 5 ane: ee an aarea tice Tene aah Canada Shingle Company 9, the balance being operated at New West- 
Severe weather succeeded the: perlog (Ob MeaN yy SaOw a eee minster. The Huntting-Merritt Lumber Company, Limited, started | 
Lord seems to be now working for us—and doing His best.” British Sern or ne Niomth. “Agia sieae in heaeanne aan dayne | 


lumbian millmen and loggers probably felt the same way about 
the unusual winter that set in practically with the coming of Yule- 
ide and which endured for a period of ‘six weeks, even though they 


: ee ais AE the Gaile SE tie gan operating, and a couple of days later only a few ice-bound mills in 
grumbled at times because of a comple or 1u oe ) gre guons the Fraser Valley were idle. 4 
entailed by tour Keck Or SOW sane a0 eee oe oe As in the case of the lumber manufacturers, the shingle men 


ical ailments, an enforced application of the cold air cure 
litated lumber industry has brought about a truly remark- 
etterment in health as a result of the curtailment in output 
while the heroic remedy was being applied. 
But one Vancouver concern—the old reliable Hastings Mill— 
operate steadily, for the reason that its location on the 
or front led to only minor trouble from ice formation ; 
this proved the chief source of trouble to mills situated on Burrard 
Inlet and False Creek. The snow about the plants could be removed 
h the expenditure of much labor, but as fall succeeded fall, with 
weather between, most of the mill companies gave up the struggle. 
reser Mills the Canadian Western Lumber Company, Limited, 
determined attempt to keep the huge plant in operation, over 
men being employed at snow shov elling at intervals, but when 
Fraser River waterfront became fringed with thick ice, making 
ssible to receive or handle logs, Assistant General ‘Manager 


seized the first opportunity to meet and discuss their unprecedented 
situation. It was pointed out that soon after the blockade set in about 
one-half of the mills had reported to Secretary Hyde figures which 
established that the orders for shingles booked ahead by them in 1 
excess of the quantities on hand and ready for shipment covered 
59,000,000 shingles. A fair estimate of the unfilled orders held by 
the remaining mills would be 25,000,000, making a total shortage of 
about 85,000,000 at that time, or three months’ steady cutting for the 
41 machines which managed to keep going during the blockade. In 
the interval that elapsed between the mills reporting and the resump- 
tion of full operations it was stated that further orders for consider- 
able quantities of shingles had been placed, thus causing the actual 
shortage to assume proportions that were truly imposing. It is quite 
safe to say that our shingle men will not be in shape to take on any 
new business before April Ist. 

Careful consideration of the position led to a recommendation by 
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1¢ i intly gave the word which meant the addition of 350,000 

1e lumber curtailment total. Similar conditions affected 
nts at New Westminster operated by Brunette Sawmills 
Limited, and Small & Bucklin Company, Limited. Few 
Valley mills made any attempt to re-open after the 
lidays, the cold being more intense and the snow deeper 
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result of news of the blockade having percolated 
rie lumber dealers, or by way of coincidence merely, the 
plants had scarcely became an assured fact than the 
wholesalers were called upon to deal with another un- 
whirlwind of orders for material placed at full list 
represented two advances since Christmas. Only a 

f these could be filled owing to the comparatively 
carried over; in fact of some classes of material called 
ot half-a-dozen carloads to be picked up, taking the 
collective unit. As a result “hurry up” orders were 

ith those for future delivery, and the wires were kept 
to customers their non-receipt of car numbers indi- 
naterial had been shipped. Far from it, indeed— 
saws had yet to be turned loose upon the logs 
produce the material. As the weeks passed it began 
blockade might last until St. Patrick’s day, but 
f February 10th ushered in welcome rains and a Chinook 
he influence of which the snow and ice quickly disap- 
ouver and district got going a couple of days 

5th and after before sawing could be resumed 

intry plants. Then only were our lumbermen 

full extent of the curtailment in output 
orced shutdown of their plants, this being 
150,000,000 feet of lumber. Stocks carried 
50,000,000 feet below normal, so that the 
alent to starting the 1916 sea- 
f about 200,000,000 feet in the face of 
circumstances, and taking into ac- 
t the Mountain lambe rmen had reported a shortage 
10,000,000 et, it was felt that the situation war- 
nd this was made effective February 

high as during the boom years 1911-13. 

Coast district suffered 
prolonged spell 
up of their plants was even more 
: stmas shutdown for re pairs most of 
ed to resume cutting about January 10th, the 
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the meeting that prices be advanced 10 cents on the various grades, 
thus making XXX brand cost $1.95 at the mills; XXXXX, $2.15; 
Eurekas (5- 2, 18-in.) $2.35; Perfections (5-2, 18-in.) $2. 55. For a week 
following the opening up of the mills reported light buying—then 
the withheld orders began to flow in steadily. Prairie business is now 
assuming a good volume, and Eastern Canada trade is already show- 
ing unexpected strength. It looks as if the advance in price will be 
fully absorbed by the additional cost of the raw material, shingle cedar 
now selling as high as $11 per 1,000 feet, while bolts command $5.25 
to $5.50. 

Coast log 
usual weather conditions recited above. While it has been customary 
for some of the larger companies to suspend operations for some weeks 
following Christmas, many of the smaller operators kept going under 
a reduced output. This year when the camps were closed for the holi- 
days the men were booked for a much longer vacation than was con- 
templated. Several conceris sent their men north again between 
February 10th and 20th, but reports sent back were to the effect that 
the snow was still deep in the woods and the ice a factor to be reck- 
oned with. In all probability it will be well on in March before log- 
ging can become general. The reduced log output has been counter- 
balanced by the stoppage of the mills, failing which at this writing 
the market would be as bare as Mother Hubbard’s cupboard. As it 
is the supply of timber coming into the market is very limited, and 
probably a month will ensue before logs can be delivered in any quan- 
tity. It so happens that a number of the big plants have stocks in 
reserve, so there may be sufficient for all until the new cut arrives. 
Taking everything into account it may be said that the blockade has 
improved things in the logging industry. Undoubtedly the outlook 
is brighter than for many moons, the only. disturbing element being 
the possibility that the government may revoke the permission to 
export, or increase the fees chargeable on cedar sent across the line. 
It is held the former would be almost immediately fatal to the B. C. 
industry at the present juncture, while the latter would probably mean 
the continuance of last year’s hopeless struggle on the part of many 
operators to break even. There would be left, of course, the gambler’s 
chance that conditions on the Puget Sound might induce the millmen 
there to absorb the raise for the sake of getting B. C. timber, but 
mighty few of our loggers would venture ery eae worth while on 
that “long shot.” 

Prices naturally are very unsettled just now, but the trend is 
steadily upward. Good camp run fir is now worth $8.50; camp run 
cedar, $10.00 to $11.00; shingle cedar, $6.50 to $8.50; hemlock, $6.50 
to $7.00, delivered; spruce (scarce and in strong demand), $7.00, 
$10.00, $13.00. 


ging concerns were also adversely affected by the un- 
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Personal Items of British Columbia 


Mr. W. C. E. Koch, lumberman, of Nelson, spent ten days at the 
Coast in the early part of January in connection with a business deal 
in which the Doukabour Colony, of Kootenay Valley, are interested. 


Mr. Eric W. Hamber, general manager of the B. C. Mills, Timber 
& Trading Company, Limited, Vancouver, early in February visited 
Toronto to attend the annual meeting of the Dominion Bank, of which 
he is a director. . : 


Mr. J. R. Chamberlain, assistant forester, Victoria, who for a 
time was connected with the Forestry Branch publicity department, 
is now doing his “bit” for King and country at the front as a member 
of the Royal Aviation Corps. - 


Mr. E. L. Buxton, lumberman, of St. Paul, Minn., and Mr. F. H. 
DeGroat, of Duluth, Minn., spent a week at the Coast early in Febru- 
ary. Their visit was in connection with Vancouver Island timber 
properties in which they are jointly interested. 


Mr. J. C. Shields, lumberman, of Kamloops, left for the Eastern 
States early in February on a business trip. At Chicago he received 
a message announcing the serious illness of his father at Ashcroft, 
which caused him to abandon his trip and hasten back to his parent’s 


- bedside. 


Mr. W. A. Anstie, managing director of the Forest Mills of B. C., 
Limited, Revelstoke, returned February 4th from a six weeks’ trip to 
England, where he consulted with the bondholders of the company 
relative to future operations on the basis of a much stronger demand 


tor higiber. 


Mr. J. D. Hyde, formerly assistant to Sales Manager Greene, of 


the Iowa Lumber & Shingle Company, Limited, New Westminster, 


* 


is the new secretary of the Shingle Agency of British Columbia, Lim- 
ited, with offices in the Crowe & Wilson Chambers, Seymour Street, 
Vancouver. ; 

Mr. Lester W. David, who has been connected with various large 
lumber enterprises in British Columbia, Washington and Oregon in 
recent years, is now at the head of the Lester W. David Lumber Com- 


‘pany of Seattle, lately organized with a capital stock of $100,000 to 


carry on a general lumber and shipping business. 


Mr. H. H. Hay, Coast salesman for the E. C. Atkins Saw Com- 
pany, Limited, Vancouver, returned early in February from an ardu- 
ous trip through the Mountain territory and part of Alberta. Mr. 
Hay picked up some good business and reports preparations by the 
mills for a very active season of manufacturing. 


Mr. R. H. Underhill, former Western Manitoba representative of 
the Canadian Western Lumber Company, Limited, has been trans- 
ferred to Montreal and will cover Quebec province under the direction 
of Toronto sales office. Heretofore the big Fraser Mills concern did 
not have a resident salesman in that territory. 


Mr. G. S. Raphael, managing director of the North Pacific Lum- 
ber Company, Limited, Barnet, went east in January to confer with 
President Alex. Maclaren concerning the company’s plans for 1916. 
Mr. Raphael will return about March lst, when it wih be known if 
the hig mill is to become a producer of lumber this season. 


The Hon. W. R. Ross, Minister of Lands for British Columbia, 
is now one of the vice-presidents of the Canadian Forestry Associa- 
tion, the promotion being a well deserved recognition of his good 
work as a member of the executive committee of the association and 
his unflagging interest in all matters touching forest conservation. 


Mr. George H. Stacey, president of the Stacey Lumber Company, 
Lethbridge, was a welcome caller upon Vancouver lumber dealers 
early in February. Mr. Stacey placed some orders for stock while 
here, but even if he didn’t buy a board it would have made no differ- 
ence—in the case of a good fellow a little omission of that kind is 
readily overlooked by all concerned. 


Mr. W. D. Humiston, for the last eight years: land agent for the 
Potlatch Lumber Company at its general offices at Potlatch, Idaho, 
has been promoted to the position of assistant general manager. It 
will be remembered that upon the death of William Deary, general 
manager of the company, in May, 1913, Mr. A. W. Laird, then assist- 
ant general manager, was appointed to the vacancy. 


Mr. W. J. VanDusen, in charge of the Markets Extension Depart- 
ment of the B. C. Forest Branch, returned early in February from 
Toronto, where he spent a few weeks in the work of organizing the 
work to be carried on by Mr. L. Bernhardt Beale, who will be in 
charge of the B. C. lumber exhibit in the Excelsior Life Building in 
that city. The Toronto agency will be headquarters for Eastern 
Canada. 

Messrs. J. D. McCormick, general manager of the Canadian 
Western Lumber Co., Ltd., E. C. Knight, managing director Van- 
couver Lumber Co., Ltd., J. C. McMillan, manager car sales branch 
of the B. C. Mills, Timber & Trading Co., Ltd., Vancouver, and J. 
I’. Boyd, manager Abbotsford Timber & Trading Co., Ltd., Fraser 


‘States points, going via Salt Lake and returning via Denver. 
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Valley, were among the Coast lumbermen who attended the recent 
Retailers’ convention at Winnipeg. 


Mr. I. A. Bearce, of the Haslam Lake Timber Company, Limited, 
Vancouver, returned February 8th from a two months’ tour of Eastern 
Mr. 
Bearce found conditions everywhere shaping up for very prosperous 
times, and is inclined to think the lumber interests of this province 
will share liberally in the revival. Some changes are being made in 
the personnel of his company, and the name is to be changed to Straits 
Logging Company. 

The Timberman: J. S. Emerson, of Vancouver, B. C., president 
of the Emerson Hardwood Lumber Company, of Portland, came down 
to take a look at the damage sustained to his plant by reason of a 
fire. The loss was fully covered by insurance. The Emerson Hard- 
wood Lumber Company has grown to be the most important hardwood 
concern on the Pacific Coast, sending its lumber practically all over 
the United States. Portland owes its position in the hardwood business 
to Mr. Emerson. He is a mighty good type of citizen. Portland is 
proud of him. 


Mr. Robt. McNair, president of the McNair Shingle Company, 
Limited, Vancouver, which operates two large plants on Burrard 
Inlet, left January 13th to revisit his old home in Restigouche County, 
New Brunswick. He was accompanied by Mrs. McNair, who is a 
native of the same province. After renewing old associations there, 
Mr. and Mrs. MeNair will visit Ontario points and return to the 
Pacific Coast about March Ist via the New England States, Chicago 
and Kansas City, to enable Mr. McNair to call upon old customers 
who for years have handled a large portion of his shingle output. 


Mayor Geo. EF. Hanes, of North Vancouver, was elected to the 
chief magistracy of the city on the north shore of Burrard Inlet for 
a third term at the January elections. Mayor Hanes is the son of a 
pioneer Eastern lumberman, and prior to coming West some years 
ago operated a sawmill in Northern Ontario. He now is preparing 
to go to the front as an officer in the North Vancouver Battalion. 
Other lumbermen who have been honored by their fellow electors are 
Mayor P. D. Roe, of Port Moody, who has been confirmed in the 
office for the fourth time by acclamation, and trains regularly with the 
Citizens’ Corps of that city; and Reeve T. S. Sullivan, of Surrey muni- 
cipality, who takes a deep interest in the Patriotic Fund and allied 
organizations working for the welfare of B. C. soldiers at the front. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


The stocks of the Builders’ Supply Company, Limited, Courteney 
and Vancouver (in liquidation) have been purchased by W. T. 
McArthur. 


___ The University of Washington’s forestry branch is now conduct- 
ing a practical course in lumbering, designed for young men who do 
not wish to face a long college education. 

The British Columbia Telephone Company, Limited, received ten- 
ders up to January 3lst for the supply and delivery at Victoria of 
2,000 cedar poles for use on city and suburban lines. 

Messrs. Hallman & White, Limited, machinery dealers, Alexander 
Street, Vancouver, early in the new year took over the business of 
the Taylor Belting Company, Limited, 1059 Hamilton Street. 


_ The Southgate Logging Company, which cuts cedar for the 
shingle plants of John McMaster, the well-known Seattle manufac- 
turer, will have its camps at Bute Inlet in operation by March Ist. 


The Dominion Wood Pipe Company, Limited, which assigned 
to the Westminster. Trust Company, Limited, of that city, presented 
a statement of its affairs at a creditors’ meeting held February 15th. 

West Coast Lumberman: More money is spent advertising safety 
pins than is spent advertising lumber, which probably accounts for 
the fact that something is always coming off to embarrass the industry. 

The M. B. King Lumber Company, Limited, Fraser Valley, has 
installed a derrick to facilitate the loading of ties and timbers on cars. 

W. F. Clarke, owner of a small sawmill at Marine Heights, Point 
Grey municipality, is adding a wing to contain two shingle machines. 


A new sawmill will probably be erected at Bella Coola this spring 
by I. A. Johnson. The capacity being arranged for is 20,000 feet, and 
considerable business is expected from the canneries operating in the 
district. 

The Pacific Northwest box trade used up approximately 225,000,- 
000 feet of lumber last year. Of this quantity the spruce and hem- 
lock factories cut nearly 125,000,000 feet, while those working in pine 
increased their consumption of this wood by 50,000,000 feet. f 

Crews of the Vancouver towing fleet endured some trying experi- 
ences during the cold and tempestuous weather which prevailed 
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a number of instances the vessels taking 
tiles and snowstorms were frozen in for days 


Small & Bucklin Lumber Company, Limited, New Westminster, 


secure part of their log supply for the coming season from a new 

imit to be opened on Jarvis Inlet, up the Coast. The firm manufac- 

20,000,000 feet of lumber last year, while shipments were slight- 
excess of that figure. 

ssrs. Johnstone and Sharpe, of the Vancouver Box Company, 

Dufferin Street, Vancouver, have started up a small saw- 


he opposite side of False Creek to manufacture box stock for 
Che capacity will be about 10,000 feet per day, the 

y being operated by a 50 h.p. motor. 

St. Paul & Tac coma Lumber Company, Tacoma, Wash., oper- 

tment and will shortly place on the market a 

an ti yt known under the trade name of “Pressure 


brand is to be advertised extensively in the Eastern 


s expected to become very popular. 

tish Columbia loggers and millmen who are facing a shortage 
r their spring operations will be interested in the an- 

i ur advertising columns that M. Barde & Sons, Inc., 
Ore., are In a position to supply large quantities of slightly 

sed | Vv steel cable at very attr: ictive prices. 

vell River Paper Company, Limited, is marketing great 
ntities of newsprint in Australia. Four steamers which have left 
sh Col ithin the past few months carried heavy shipments 
e southern continent, one consignment taken recently by 


3,000 tons. 


millmen who are refitting their plants or who 

vements is directed to the announcements of 

vston, machinery and dry kiln expert, Dominion Building, 

d Hallman & White, Ltd., machinery dealers, 57 Alex- 
ver, which appear elsewhere in this issue. 


amer Kageshima Maru measuring 


nv impr 
manufacturer, 


Cotton, shingle whose plant is on the south 


Ise Creek, Vancouver, has made provision for the larger 

business looked for this season by erecting a new and 

irger off building and increasing the dry kiln capacity. A _ so- 

lled improvement in the application of steam to the kilns was tried 
pted 

is a growing demand in Britain for broom handles, the 

supply being shipped in from Finland, Sweden and the 

~ s, the woods used being spruce, basswood, maple and 


dles must be very smooth, and samples from vee 
ise suitable, had to be graded as No. 2 and No. 
: | the faulty finish. 
‘The Survival of the Fittest,” a San Francisco 
not far distant when retail lumber 
the trend of events will be supplanted 
y manufacturers who want an 
n standard lengths and dimensions 


day is 


GF ope rated by 
ose of other tha 


ted on the new government wharf, Van- 
tely 676 feet long and 79 feet wide, space 
end for a heavy shearleg derrick. The con- 
British Columbia fir, with composition roof. 
2 den sliding doors on the east side to facilitate 
he Western Lumberman will present a paper 
special lumber trade commissioner, before 
f Civil Engineers at Durban. In writing the 
rks, “There is a lot of work to be done in 
ts, engineers and builders will believe that 
} pi 
Canadian Puget Sound Lumber Company, Lim- 
ng February 15th to consider a pro- 
uld enable the company to resume 
bout three years. Creditors of the 
y. Limited, Cassidy Ss Siding, (also 
February Zlst 

edallion of the late Henry LA 
seattle, will be placed by the 
the main corridor of the new 
gy erected on the former site of 
ill was built in 1852 in the 

terfront 
Vestern Lumber Company, Lim 
February 12th after a full month’s 
ather conditions. The mills 
ir capacity in order to catch 
he enforced idle spell. The 
the night of February 9th and next 


morning two of the company’s tugs passed up to mill with booms of 
logs from the firm’s limits at Comox. 


The Brooks-McVickers Shingle Company have cut out the tim- 
ber at their present location near Rand, and are removing their equip- 
ment to new limits near Rosedale, where there is two years’ cutting 
in sight. A logging railway is being built into the timber. The com- 
pany also own cedar limits north of Squamish, on the Pacific Great 
Eastern Railway, and may establish a mill there if trade conditions 
hold up well. 


Messrs. Hadden & MecNair’s shingle plant near Cloverdale is 
one of the few Fraser Valley concerns that managed to keep running 


most of the bad weather throughout January and the forepart of . 


February. Three machines are operated on 24-inch shingles for the 
Pennsylvania market, the output being 15,000 shingles per ten hours 
from each machine. There is dry kiln capacity for 800,000 shite 
and an electric lighting plant fornight work. 


In a report to the Minister of Trade and Commerce Mr. H. R. 
MacMillan, special lumber trade commissioner, states that a large 
firm of timber importers in South Africa handles each year several 


thousand doors, most of which are manufactured in New York State 
Several years ago the company 
imported Canadian doors, which were found to be satisfactory, but 


from lumber supplied from Canada. 


New York agents managed to switch the order. 


Messrs. Kinman & Brown, of the Mainland Cedar Lumber Com- 
pany, Limited, Vancouver, have placed an order for a combined yard- 
ing engine of special design to be used in their logging operations at 
Port Neville, about 180 miles up the coast. The firm put in a section 
of railway last fall and had the bad luck to have a serious accident 
occur thereon in December, when a locomotive ran away on a steep 
grade and toppled over, killing the engineer. 


A. P. Allison, shingle manufacturer at Green Point Rapids, who 
achieved the distinction of being the first B. C. operator to ship a 


full cargo of green shingles to the Atlantic Coast, is now in a posi- 


tion to market his output in the dry state whenever desired. This 
has been made possible by the erection of an up-to-date dry kiln at 
his fine mill up the coast. In the past the shingles had to be towed 
to Vancouver for drying, and as it frequently was impossible to secure 
dry kiln accommodation at once the plan proved rather unsatisfactory. 


When loading two cargoes of Douglas fir for New York some 
months ago the Bloedel- Donovan Lumber Mills, Bellingham, Wash., 
made an experimental shipment of 100,000 feet of kiln-dried lumber 
in order to test the effects of the sea voyage on this class of stock. 
British Columbia exporters will doubtless learn with interest that J. F. 
Drescher, the company’s Eastern representative, has reported that not 
more than six pieces showed stain although the lumber was stowed 
below deck and one of the vessels made the long trip around the Horn. 


The Lake Lumber Co., Ltd., who operate a sawmill in Burnaby 
municipality having a daily capacity of 20,000 feet. have opened an 
office at 1114 Dominion Building, Vancouver. The grades manu- 
factured are fir and hemlock, principally, with a sprinktine of spruce 
and cedar. The members of the firm are G. W. Johnson, an exper- 
ienced millman, and H. G. Johnston, who has a good knowledge of 
the marketing branch of the business, having spent nearly six years 
with the Northwest Lumber & Commission Co., Ltd., Vancouver. 
See advt. elsewhere. 


A small sawmill erected by R. D. McLean on the Nicomekl River, 
near Cloverdale, Fraser Valley, began cutting February 15, having 
been held up for over a month by the unprecedented weather condi- 
tions. The mill is electrically operated, a 75 h.p. motor receiving cur- 
rent from the B. C. E. R. lines. The equipment comprises a circular 
with top saw, carriage capable of handling logs up to. 40 feet, edger, 
trimmer, general purpose planer and matcher. The capacity of the 
mill is from 15,000 to 20,000 feet per.ten hours. The timber supply 
is located only one and one-half miles up the Nicomekl River, which 
will float the logs to the mill. 


The sawmill of the Dominion Cr eosoting Company, Limited, on 
the North Arm of the Fraser, is undergoing extensive improvements 
with a view to cutting lumber for the prairie trade when not getting 
out paving blocks or timbers for creosoting. A small planing, mill 
is being erected to house the present machine and also a new Berlin 
No. 90 fast feed matcher, with profile attachment; also a No. 342 
3erlin 8-in. band resaw. With these betterments, together with mill 
alterations which will permit of lumber being handled from the saws 
more expeditiously, Manager Harvey thinks Dominion Mills station 
will be a busy spot this season. 


The organization of a Japanese Battalion in Vancouver is likely 
to lead to the employment of more white labor in our mills and logging 
camps in future. The sons of Nippon are eager to join the colors and 
are signing up in large numbers. On January 25th a party of thirty 
Japanese bolt cutters arrived in the city from Robt. McNair’s camps 
in Coquitlam to undergo examination, and there were very few re- 
jections for unfitness. It is estimated that fully 2,000 white loggers 
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and mill workers have already gone to the front from British Col- 
umbia, and as lumbering operations promise to be very brisk through- 
out the province this season there is every likelihood of a labor prob- 
lem having to be faced before the woods operations get well under way. 


For months past rumor has asserted that many of the Swedes 
employed in Vancouver Island and B. C. Coast logging camps are 
strongly pro-German in their sympathies in relation to the Wate), Dias 
has been denied by representative men of that nationality. Now we 
have the evidence of officers of the 102nd Battalion, C.E.F., Victoria, 
recently back from a recruiting trip up north, who declare that at 
many points visited their work was interfered with and in some in- 
stances nullified as a result of the opposition of Swedish malcontents, 
who in at least one instance threatened to throw the officers back into 
their launch if they landed to conduct a recruiting rally. The thing 
is now becoming serious and the Government should arrest and 
punish a few of the disturbers. 


Marine Notes from British Columbia 


‘The New Zealand Steamship Company’s freighter Waimarino, 
which reached Vancouver with sugar, is taking on paper at Powell 
River for Australia. 

The Cameron Lumber Company, Limited, made a shipment of 
1,000 tons of box shooks per Blue Funnel steamship Polyphemus, 
which left Victoria for the United Kingdom on January 16th. 


The American steamer Robert Dollar, well known in Vancouver 
waters, has been acquired by Japanese interests at a price in excess 


of $1,000,000. She was built at Glasgow in 1911 at a cost of $250,000. 


Announcement is made that the American schooner Inca has 
been chartered at the record-breaking rate of 200 shillings a thousand 
board feet to load lumber at Victoria for South Africa next July or 
August. The Cameron Lumber Company, Limited, will supply the 
cargo. 
The American schooner Encore, 120 days out from Cape Town, 
reached Vancouver about February 15th to load lumber at Hastings 
Mills for Sydney, Australia. When the vessel arrived off Cape Flat- 
tery terrinc gales were raging, and for 21 days Capt. Olson had to 
beat on and off awaiting a chance to enter the Straits. 
; The British steamer Otto Trechmann, carrying a cargo of lum- 
ber taken on at Fraser River Mills, Genoa Bay and Vancouver, reached 
London on February 6th, having left this coast November 12th via 
Magellan Straits. The American schooner Expansion, which left 
Hastings Mills on November 2 with 673,810 feet of lumber for Sydney, 
reached her destination January 17. 


Lumbermen and the Law 


Recent Decisions Affecting the Trade 


Tug Captain Justified in Taking Risks 

The third action arising out of the foundering of the Vancouver 
tug Constance in the Gulf of Georgia off Sechelt on the night of 
October Ist last was heard in Supreme Court, Vancouver, on Janu- 
ary 2/th, before Chief Justice Hunter. About a dozen loggers who were 
on board the tug lost their effects and nearly lost their lives. On 
their behalf an action for damages was entered against Hind Bros., 
the owners of the tug, Captain Smith, in charge, and the Terry Log- 
ging Company, who had hired the men to work in their camps. The 
loggers claimed $1,222 for the loss of their effects and wages, but 
were non-suited. In the interval Captain Smith had been fined $100 
in police court for carrying passengers on an unlicensed vessed, fol- 
lowing which his certificate was suspended for three months for 
breaches of the marine regulations. In the course of this investigation 
it was established that the foundering of the tug had been caused 
by the repeated breaking away of a gasoline launch which was being 
towed, while on the other hand the saving of the lives of all on board 
the tug was solely due to the fact that when their own craft foundered 
they were able to take refuge on the launch, which was able to out- 
‘ride the gale. 

In the Supreme Court proceedings the case turned upon the ques- 
tion whether there was legal liability against the defendants for an 
error of judgment on the part of the captain in not returning to port 
when requested by the loggers after the launch had broken away the 
first time. Counsel for Capt. Smith cited a late Privy Council judg- 
ment in which the court held that there was no liability for an error 
of judgment in the case of a captain of a steamer whose vessel had 
foundered in a gale after he had refused to put back. On this point 
Chief Justice Hunter dismissed the suit. 


A No Court Order for Transfer of Shares 


In Supreme Court at Victoria, on January 16th, counsel for share- 
holders in the Canadian Puget Sound Lumber Company, Limited, ap- 
plied for an order directing the Michigan Trust Company, Limited, 


to transfer to them their shares in the former company. It was ex- 
plained that the holding company since 1911 has been acting as 
trustees of the shares of the lumber company; that the trust agree- 
ment was about to be dissolved; and that the Michigan Trust Com- 
pany was willing to transfer the shares back to the owners but desired 
an order from the court before doing so. Although the petitioning 
owners held about 26,000 shares, and the action sought was calcu- 
lated to facilitate a resumption of operations by the Canadian Puget 
Sound Lumber Company, Limited, now in liquidation, Mr. Justice 
Macdonald refused to issue the order asked for. 


Company Must Pay or Lose Its Mill 

The Manitoba Lumber Company vs J. S. Emerson litigation for 
the possession of the Dominion Sawmills property at Eburne has 
now taken a turn which favors the defendant. The case has now 
been before the courts for about five years. On the security of a 
small mill owned by the company on the present site Emerson loaned 
the company $28,000, and in due course took possession. Under an 
agreement between the parties that the company must repay all sums 
expended by the mortgagee in repairs, Mr. Emerson then built a 
new mill on the property. In an action which followed it was held 
that the company had the right to redeem its property without pay- 
ing the cost of the new mill. Several appeals followed, but in the 
meantime Emerson disposed of his interests in the property, which 
had largely appreciated in value for a time, but at the recent trial 
was reported to have depreciated as a result of the depression in the 
lumber industry. Mr. Justice Gregory in Supreme Court has now 
ordered that the Manitoba Lumber “Company is not entitled to relief 
under the Moratorium Act, as asked for, but must repay the $45,000 
required to redeem or forfeit the property to the mortgagees. 


Endorsers of Notes Liable for $25,000 


In Supreme Court at Vancouver, on January 21st, the Pacific 
Lumber Agency, of Aberdeen, Wash., was successful in securing 
judgment for a sum slightly in excess of $25,000 in an action-against 
the Imperial Timber & Trading Company (defunct) as maker, and 
Messrs. E. L. Kinman, A. Y. Johnstone, T. F. Patterson, R. B. Mc- 
Kamey, H. G. Ross and Geo. P. Challenger, directors, as endorsers 
of a series of promissory notes given in payment for lumber purchased 
before the concern went into liquidation along with the Reliance Sash 
& Door Company, with which it had amalgamated. The trial occupied 
three days, the defense being that the directors were merely accom- 
/modation endorsers, and not liable. 


Conservative Manufacturing Policy is Essential 
Revelstoke, B.C., February 22nd, 1916. 
Editor Western Lumberman, IB (C 8 


Dear Sir,—In reply to your request for an expression of my views 
upon the present lumber situation, I can state that it is extremely 
pleasant to find that manufacturers and dealers generally are imbued 
with a much more optimistic spirit than has prevailed since early in 
LOS: 

There can be no question whatever but that we are warranted in 
looking for greatly improved conditions during 1916, but, while this 
is true, at the same time British Columbia lumber manufacturers 
should not make the mistake of thinking that they are about to ex- 
perience a market improvement sufficient to provide an outlet for the 
full production of their aggregate capacity. During the continuance 
of the war production must of necessity be curtailed very materially, 
and upon the degree of judgment displayed in keeping production 
within its proper relative position to consumption must depend largely 
the success of our operations this year. 

Western Canadian mills are commencing the year’s business with 
the lowest stocks of lumber for many years. This is also the case 
with the prairie retail yards. Stocks of logs at the Coast are also 
depleted. Conditions in the trade to the South are better than for 
many years, and American competition does not threaten to become 
serious for some time to come. We have seen the greatest harvest 
in Canada ever known, and our farmers have been able to strengthen 
their position to an extent which must have a marked effect upon their 
demands for lumber. 

Upon the other hand, we cannot look forward to any extensive 
demand for lumber from the cities of the West, nor from the rail- 
ways, nor from immigration, nor can the export trade be of large di- 
mensions during the war. I do not think that these facts can be.dis- 
puted, and having in mind that in the past the country trade never 
consumed over forty per cent. of the total production of British Col- 
umbia’s mills, it would appear obvious that with such a large element 
of our market not likely to require more than minimum supplies we 
must (if wise) adopt a conservative policy in operating. 

My own opinion is that there can be no warrant for the operation 
of more than fifty to sixty per cent. of the combined c oe icity of West- 
ern Canadian mills during 1916.—Forest Mills of B. C., Limited, W. 
A. Anstie, Managing Director. 


Vancouver, 


WESTERN LUMBERMAN 


Interior Mills Planning for Big Cut of Lumber 


Yards Practically Bare of Stock—Heavy Output of Logs—Betterment Generally Anticipated 
in Lumber Circles—Some Interesting News Notes 


ww 


‘neouraged by the brisk demand for lumber that developed on same district the Mankin Lumber & Pole Company are taking out 


the prairies last fall fo llo wing the declaration of the big harvest, white pine logs for the British Lumber Company, to be cut into 
yhich resulted in cleaning up most of the yard stocks, and further match stock for export to the United States. 

heartened by the prospect of still better business during the coming The Doukhabor Colony at Brilliant, Nelson district, has acquired 

season at paying prices, most of the Mountain millmen appear to~- an interest in W. C. E. Koch’s sawmill and limits in Slocan Valley. 4 

have recovered from the.attack of dour pessimism that was the natural Peter Veregin, the Colony leader, is said to be planning extensive - | 
nsequence of eighteen months’ severe depression in their industry, improvements. The Doukhabors now control five sawmill and box- 


ng which many of the plants were able to operate only for limited making plants in the Kootenay Valley. 
; P. Lucier, superintendent of manufacturing for the Crow’s Nest 
Pass Lumber Company, on February Ist started a gang at work over- 
hauling the mill for the coming season’s run. A brick pumphouse is 
now under construction. 

Gillespie Bros., logging contractors at Eagle Bay, Upper Arrow 
Lake, have contracted with a Calgary firm for all the merchantable 
timber on their limits, to be delivered as fast as the logs can be 
turned into lumber at Quance Bros.’ mill at Nakusp. On February 
3rd the firm had a million feet of logs ready for towing as soon as 
the ice went out of the bay. “Gi 

J. B. Winlaw, of Nelson, who has been out of the manufacturing % 
business since the destruction of his Slocan Valley mill by fire a few 
years ago, has not yet been able to carry out his plans for the erection 
of a mill near Kootenay Landing, Creston district, where he owns 
extensive limits. Mr. Winlaw, to keep from growing rusty at the 
game, buys up small lots of lumber at intervals for shipment to ane 
prairies. 

In some parts of the interior the heavy snows and excenieally 
cold weather in January made it impossible to operate the logging 
camps continuously. At Golden, after a valiant struggle to keep go- 
ing, Manager L. D. Rodgers, of the Columbia River Lumber Com- 

-pany, Limited, was compelled to close camps 7 and 8 and lay off ap- 
proximately 300 men, including woodsmen, teamsters, railroad and 
section employees. The company’s boarding house at Golden was re- 

Plant of the Okanagan Saw Mills Company opened to serve as a home for the men until the camps could resume, 
but many of them were snapped up by the C. P. R. to serve as snow 

is. The cut of logs during the winter of 1914-15 was a light one, shovellers until needed again by Superintendent Rodgers. 
to the unfavorable conditions then prevailing. A majority of Joseph Ryan, Secretary of Cranbrook Board of Trade, estimates 
‘ting mills were compelled to close down for lack of timber that the average number of days’ sawing done last season by the mills 
just about the time the demand for lumber was beginning to develop in that district was 147; average number of employees on October 


some strength. Most of them had sufficient stocks on hand to fill all 30th, 1,015; wages paid during the year, $425,000; total lumber sales, 
rders, but the depletion of the yards made it necessary to plan for representing chiefly old stocks, $10,250,000. Mr. Ryan concludes a 
ple log supply for 1916 and an early start at manufacturing 1f very interesting resume of operations in that district with the follow- 

t to be captured by the Coast mills. ing prediction: “To sum up the position of the lumber business in the 


other reasons there has been more than the Cranbrook district it may be said that it has passed through a period — 
vay of logging in the Mountain districts this of unexampled stringency and come out practically unscathed, though 
mated that before the snow passes fully 150,- 
(00,000 feet of timber will have been cut by the various companies 
The leading Crow’s Nest district concerns 
Lumber Company, Fernie; Riverside Lumber Company, 
Baker Lumber Company, and Ross-Saskatoon Lumber 
Vald \dolph Lumber Company, Baynes’ Lake; Rock 

r Company, Flagstone; Crow’s Nest Pass Lumber Com-  _ Fae 
r; C. P. R. Company mill, Bull River; East Kootenay (3% 5 ae ROUTE ce 
laffray: King Lumber Mills, Cranbrook; Otis ca 
Wycliffe; Yahk Lumber Company, Wasa; 


r Company, Creston. Nelson and Boundary dis- 
Company, Nakusp; Western Pine Lumber 
Summit Lake Lumber Company, Summit 


r Company, Castlegar; J. S. Deschamps, Ross- 

] line C. P. R. and Okanagan districts: 
Company, Golden; Adams River Lumber 

' Sawmills, Enderby; Nicola Valley Pine 
Canford. In addition to the above a number of 
1en in the woods, and it is expected 


Lakes will be quite heavy owing to A British Columbia planing mill. Plant of S. C. Smith at Vernon, B. C. 
lley Railway having supplied an out- 
Kelowna, Summerland and Penticton. severely chastened by the cleansing fires of grim adver sity. How the 


Company, Limited, Wycliffe, is inde- smaller concerns may fare in the future is a difficult question ; but that 
having a long pond which is warmed the larger firms, who are better equipped with credit and capital, will” 
The plant has operated steadily prosper greatly with the coming betterment of the country, is as cer- 


Creek Lumber Company, Flag- tain as anything can be.” 
ind Canyon City Lumber Com- S. F. Bird, manager of the Penticton Lumber Company, Limited, 
peration for most of the winter, at Penticton, Okanagan district, is planning to operate to full capa- 
pt their planing mills running, city next season. The plant now has rail connection with the prairie 
market via the Kettle Valley branch of the C. P. R., which Mr. Bird 
Kootenay Shingle Company’s plant, has been awaiting for three or four years. Contracts have been closed 


ope rating to full capacity since with prairie line yards for 250 carloads of lumber. 
down for some time. In the The plant of the Riverside Lumber Company, Limited, at McGil- 
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livary, east of Fernie, will soon rise again from its ashes. Destroyed 
by fire in December, the work of reconstruction is in progress, and 
Manager Sereth is assembling new machinery and equipment. The 
new plant will have a capacity of 50,000 feet in ten hours. 

Harry Burns, of the Burns Sash & Door Factory, Nelson, will 
next season be in charge of McLaren’s sawmill at Blairmore, Alta. 
At present he is supervising the firm’s logging operations, the timber 
being fir, larch and spruce. The plant is owned by Col. Pinchon, of 
Ottawa, who is one of the survivors of the Titanic disaster. 

The Western Pine Lumber Company, Limited, Grand Forks, has 
~ 6,000,000 feet of logs in the water, W. Mark DeCew, managing direc- 
tor, does not expect to cut more than this quanitiy next season unless 
the demand for lumber is very insistent, in which case he will be 
able to buy timber from ranches and others. 


The Elk Lumber Company, Limited, Fernie, will operate during 


the coming season to full capacity, after a year’s shutdown. Man- 
ager Oleson has been logging extensively all winter. The Fernie 
Lumber Company, Limited, headed by the well-known “Sandy” 
MacDougall, has not operated its fine plant for four years, owing to 
unsatisfactory prices, but it is hoped he will get going in the spring. 
The hum of industry in Elko Valley will take on a louder note 
next summer because the big plants of the Baker Lumber Company. 
Limited, and Ross-Saskatoon Lumber Company, Limited, Waldo, and 
Adolph Lumber Company, Limited, Baynes’ Lake, will be in full 
operation throughout the season, as well as the Flagstone mill, fur- 
ther down the Valley, which was almost entirely rebuilt last year by 
the new owners, Joyce Bros., who formerly operated the Rock Creek 


sawmill near Elko. The Adolph mill was down last season owing to_ 


the poor demand and low prices for lumber. 

Roberts & Windsor, who own a small mill on the line of the 
-C. P. R. a few miles from Elko, continued cutting until well on in 
December. The plant is to be moved to a new site, the supply of 
timber having given out. 

At Cranbrook the King Lumber Mills, Limited, will get away to 
a very early start unless the unexpected happens to mar the plans 
of Manager G. S. Sadler, who has the plant in excellent shape to roll 
up a record cut. Manager McKeown, of the Cranbrook Sash & Door 
Company, Limited, is looking for good business in his line, having 
many orders booked ahead. The Standard Lumber Company’s saw- 
mill, some miles from the city, will also be operated to capacity. 

A. J. Lammers, managing director of the Adams River Lumber 
Company’s big plant at Chase, is deserving of the vice-presidency be- 
stowed upon him by the Mountain Lumber Association merely on his 
record as a cheery optimist, without taking into account his reputa- 
tion as a first-class lumberman. Mr. Lammers has kept the planing 
mill in operation for most of the winter in addition to employing sev- 
eral large crews of men in the woods. The cutting of lumber will 
-be commenced at the earliest date possible in order to replenish the 
yard stocks, which were badly broken in a number of lines by last 
fall’s heavy shipments. 

Braden & Johnson, who have.a sawmill at Salmon Arm, have 
had one camp operating in their limits all winter. They anticipate 
a brisk demand for lumber in that district, and will be ready for it. 
The Kernaghan Box Factory, at the same point, has been quite busy 
all winter. 

At Vernon, in the Okanagan Valley, the S. C. Smith Lumber 
Company, Limited, has operated its planing mill most of the winter 
and expects to start up the woodworking factory in the early spring. 
T. K. Smith, who owns a sawmill at Armstrong, in the same district, 
is also preparing for a start when weather permits, and it is said that 
the Knowles sawmill at Lumby will resume cutting this season after 
a year’s idleness. 

Messrs. Betterton & McCrea, who last year acquired the John- 
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ston & Carswell sawmill near Vernon and removed the machinery to 
the Nicola Valley, are looking forward to a brisk and profitable sea- 
son. Their new mill is located on the Kettle Valley Railway, some 
miles beyond Merritt. They have contracted for a large supply of 
choice pine logs and expect to market considerable of their output 
in the United States. 

General Manager Stevens, of the Okanagan Sawmills, Limited, 
Enderby, is planning for a heavy cut during the summer, the piling 
eround having been swept bare of stock as a result of the large ship- 
ments to the prairies last fall. Logging operations have been con- 
ducted on a brisk scale all winter with the above object in view, and 
the millwrights will have the big plant in the pink of condition for 
cutting early in March. Sales Manager T. M. Lewis says his only 
worry is that cars may not be provided fast enough to fill orders sat- 
isfactorily. 

The plant of the Okanagan Landing Lumber Company, Limited, 
at the head of Okanagan Lake, which has been in the hands of the 
bank for several years, is still tied up financially and is not likely to 
operate this season. 

_ A disastrous fire occurred in December at the mills of the River- 
side Lumber Company, McGillivary, B. C., when their fine mill, with 
a daily capacity of 50,000 feet of lumber, and which cost $65,000, was 
destroyed. It was one of the smart sawmills in the Crows Nest Pass. 
In addition about $3,000 worth of lumber was burned. The company 
have commenced to rebuild and will probably be sawing by early 
spring. The Riverside Lumber Company also own a large mill at 
Calgary, Alta., at which point Mr. A. Sereth is manager. 

In a report recently submitted to the Hon. the Minister of Lands 
on conditions in the Cranbrook forest district, mention is made of 
the severity of the weather, the snowfall in certain sections of that 
country being heavier this winter than for many years. While this 
has compelled many logging operators to suspend activities for the 
time being, there is every prospect of a cut of fifty million feet. Quite 
a number of ranchers throughout the district are taking out logs, the 
sawmills buying all that are offered. In the spring the Columbia 
River Lumber Company intend to begin logging their limits on Buga- 
boo Creek. It may be mentioned as evidence of the abnormal winter 
that the Forest Service horses, which-in former years ranged in the 
Wild Horse Basin and around the Upper Columbia Lakes, have had 
to receive special attention this winter on account of the deep snow 
covering the range. 


During 1915 the Nicola Valley Pine Lumber Company, Limited, 
Cantord, cut! 10;100;000 feet; Forest Mills of B: C©., Ltd, (Cascade 
plant, Boundary district), 9,170,000 feet; Columbia River Lumber 
Company, Limited, Golden, 18,115,652 feet; Crow’s Nest Pass Lum- 
ber Company, Limited, Wardner, 15,158,000 feet; Quance Lumber 
Company, Limited, Nakusp, 270,000 feet. 

The North Star Lumber Company, Limited, are winding up their 
planing mill operations at Elko, on the Crow’s Nest Pass line of the 
C. P. R.. The balance of the stock of finish lumber was shipped to 
prairie dealers in January. The buildings will be dismantled and the 
site utilized for railway purposes. : 


The American schooner J. M. Weatherwax, carrying a cargo of 
B. C. lumber consigned to the government of New South Wales, was 
offered for sale at Honolulu on Dec. 15 by order of the court to defray 
unpaid wages and other charges. The vessel and cargo were bought 
in by Neil Neilson, representative of the New South Wales govern- 
ment at San Francisco, the charges involved amounting to $3,200. <A 
new captain and crew will take the Weatherwax to Sydney to dis- 
charge her long delayed cargo, which was loaded at Chemainus in 
June of last year. 


Steel Foundation in Shingle Kiln before pipe work has been put in place 
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Mountain Lumbermen Convinced Future is Rosy | 


Annual Meeting of the Association Held at Nelson—C. D. McNab Re- 
Elected President—Encouraging Features 


interest was manifested by interior 

the annual meeting of the Mountain Lumbermen’s Asso- 

-h was held at Nelson on January 24th, it being understood 
e reports to be presented were of a highly encouraging char- 
. reason the attendance would have included nearly 
er) mber but for the bad travelling conditions. Among those 
resent were: C. D. McNab (president), Baker Lumber Co., Ltd., 


ms ier as | 


Waldo; A. E. Watts, of W: attsburg Lumber Co., Ltd., Wattsburg; 
Neale Murray, of Arrow Lakes ee Co., Ltd., Kamloops; G. R. 
nce, of Forest Mills of B. C., Revelstoke; E. L. staples, C. 0: 


tis Staples Lumber Co, Ltd., Wycliffe; Wm. Barclay, of 
Pass Lumber Co., Ltd., Wardner; C. M. Cooke, of Col- 
a cumber Co., Ltd., Golden; W. Mark DeCew, of Western 

ine Lumber Co., Ltd., Grand Forks; C. V. Smith and A. J. Robert- 
son, Grand Forks; R. A. Quance, of Quance Lumber Co., Ltd., Nak- 
usp: G. Fred Robinson, of Western Canada Timber Co., Ltd., Ger- 
rard, and Summit Lake Lumber Co., Ltd., Summit Lake; W. C. E. 
Koch, of Koch 


’s Siding ; A. G. Lambert, of A. G. Lambert & Co., Ltd., 

Nelson: Messrs. R. E. Benedict and W. H. Houston, of Forest Branch 
staff, Victoria; I. R. Poole, Association secretary. 

‘he first item of business taken was the election of officers for 

ear. By unanimous acclaim C. D. McNab was re-elected to the 


re-elected President of the Mountain Lumber 
Association of British Columbia 


C. D. McNab, 


M inufacturers 


intments being: Vice-president, A. j. Lame 

Lumber Co., Ltd., Chase; Executive, Messrs. 
L. Staples, W. Mark DeCew, L. D. Rodgers, 
urer, | R. I oole. 


Stocks on Hand Lowest in Years 
aking the chair, referred briefly to the 
associ: ition during 1915 and urged that 
king 1916 a great improvement over the 
after reviewing the financial standing 
ing figures covering operations for 


nree prey 


ious years. 


1912 1913 1914 1915 
Million Million Million Million 
Feet Feet Feet Feet 
$20 386 235 145 
IRS 335 210 253 
218 243 135 
figures shows a reduction in the cut 
pared with 1914, and an increase in 
Shipments were 108 millions greater 


stocks on hand at the end of 


In reviewing market conditions during 1915 the secretary stated 
that it was not until the crops were assured that any great improve- 
ment took place. During the months of August, September and 
October a strong demand for lumber developed, chiefly for use in 
erecting granaries and other buildings for caring for the great crops, 
which resulted in a rapid improvement in prices. A large amount of 
business was, however, accepted at very low prices, which resulted 


in the net returns for 1915 being about $3.00 lower than those for 


1914. During the last month or so of the old year business moderated 
to a considerable extent, but in view of the general improvement in 
conditions the country as a whole, and the condition of stocks both at 
mills and yards, he believed it as only reasonable to anticipate a fairly 


active demand from now on. 


Bright Outlook if No “Speeding Up” 


Exports from British Columbia for 1915 show a considerable im- 
provement over 1914, said Secretary Poole, and the gradual develop- 
ment of the export business, coupled with decrease of American com- 
petition, through greatly improved conditions in the United States, 
should leave an ample prairie market to care for a reasonable volume 
of production by Mountain mills. \ 


Reference was made to the active advertising and market exten- 
sion campaign launched by the Provincial Government during the 
past year, and the businesslike manner in which the work has been 
handled by the officials of the Forestry Department. A resolution 
was passed thanking the Hon. W. R. Ross, Minister of Lands, for 
the good work that has been accomplished in extending the markets 
for British Columbia lumber, and complimenting the officials of the 
Forestry Department on the masterly manner in which the various 
bulletins and pamphlets have been prepared. 


The concensus of opinion seemed to be that the future of the 
lumber industry is much brighter than for some time past, but there 
is nothing to warrant mills increasing their output, as there is now 
ample producing capacity to care for the demands of the near future. 
Regulation of production to meet the demand is absolutely necessary 
in order to stabilize the market for lumber and enable manufacturers 
to sell their product at a living price. 


Other Matters Dealt With es 


A Legislative committe of three members was appointed to deal 
with the proposed Workmen’s Compensation Act which it is expected 
will be introduced at the next session of the provincial house. 


A delegation of six members was. appointed to attend the Con- 
vention of the Western Retail Lumbermen’s Association at Winni- 
peg, February 11th, the object of which is to discuss matters of mutual 
interest and generally to co-operate in promoting the interests of the 
lumber industry. Both manufacturers and retail dealers realize that 
co-operation, and more of it, is necessary for the future welfare of the 
lumber industry. 


The question of removing the offices of the Association to GAL 
gary was discussed. A large. number of the members have felt for 
some time past that the headquarters of the Association should be at 
Calgary in order to be in closer touch with their market—the prairie 
provinces. The matter was, however, left open for further con- 
sideration. 
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also Yard Managers, 


by large line company 
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The Special Working Drawings 
and Complete Bill of Material 
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A 
Retail 
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A 
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Assisted one of our members in the 
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These plans were developed from the owner's suggestions. 


The “Actual Results” (illustrated above) secured in 1915 by one of 


the Retail Lumber Dealers—who uses the “Building Department” extensively demonstrates the value of this Department to all Dealers. 


Write for information to 


Western Retail Lumbermen’s Association 
701 Mcintyre Building WINNIPEG, CANADA 
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Pitch Pine Exports will Benefit B.C. Fir Trade 
Vancouver, Feb. 25, 1916. 


(he situation in the Southern pitch pine market today is one of 
terest to all lumbermen—even those on the Pacific Coast. With a 
rder that was taken on by the mills last fall still un- 


ar 


now hear of another for the French Government for 
being cae in Savannah, Georgia. This order is 
nd ries with it the proviso that shipping facili- 


Cc aus c 5 alia 


ties ll be guar edad by the French Government. There are other 
juiries out for foreign shipment, including one for 75,000 pitch pine 
ties; nor is this the only gleam of sunshine that is illuminating the 


os “scarcity of steel, owing to the enormous 
the steel mills have undertaken, has turned the atten- 
lroad engineers to pitch pine. In short, yellow pine 
seems to be fairly in for a season of appreciable prosperity. Nor is 
likely to be soon over. From every port 
itch pine stick of timber ever went out of, comes up the cry 
nage There is any number of export orders unfilled. The 
the rates of ocean freight are something incon- 
ne who has had no experience in the export lumber 
t steamer charters from Gulf ports to Great Britain 
- per standard. Similar charters were made in 
and even with this increase in rates it is only 
ats can be secured. If the war were to cease to- 
‘eights would fall—somewhat— but the unfilled demand for 
very country that has been unable to get it 
10nths would keep every mill near the Coast busy for 
Nor is it probable that prices would fall; for 
high price of imported woods in England, for instance, is 
The f. o. b. price of lumber could easily 
from the buyer, were freights any- 


rosperity 


shortage oi vessels and 


est 
f 450 
/U/-, 


nber in e 
nite period. 


iths frei ht char 


vithout comment 


r14 - 


ves. 


y of the Pacific Coast forest products enter the same 

yellow pine. Douglas fir, for instance, is equally available 
nstruction timbers. With so much yellow pine diverted into 
demand for Pacific Coast woods in- 
another feature favoring the latter is that 
goes are being- much more severely felt in the 


| annels, the 
lre< ady > 


a 
ict rte an in the West. 
a valuable wood: 
e and abroad, 


soutnern pine is 


it enjoys a great reputa- 
and those interested deserve their suc- 
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cess because of their energetic campaign, lasting over so many years. 
But if statistics and business facts mean anything, the time is not 
far off when the Pacific coast men may reap where the Gulf coast 
man has sown. For the supply of standing pitch pine is being 
very raidly depleted. Whole tracts of it have been ruined by wind- 
storms. During the business boom reaching over the period of 1900 
to 1907, the demand for sawn timber experienced a significant change. 
At the beginning of that period there was little difficulty in obtaining 
for export an average cubic standard of 40 feet to the stick. But so 
large was the output of-the mills, that towards the end of that disas- 
trously prosperous era, considerable dinouly began to be felt in main- 
taining the 40 foot standard. 

W e owe a good deal all round to one yellow pine operators. They 
have by their energy and ingenuity introduced their product into al- 
most every out-of-the-way spot on the globe, and by doing so have 
incidentally opened the way for other sorts of lumber manufactured 
here. We congratulate them on their present favorable postion 


4 Yours truly, 
oak FRANK FOSTER, 
of Mainland Lumber & Shingle Company, Vancouver, B. C.. 


Two Well Edited Lumber Bulletins 


In pursuance of the policy of market expansion in the interests 


of the lumber industry, undertaken by the Hon. the Minister of Lands, 
two further bulletins, prepared for the information of lumber con- 
sumers, have recently been printed. They are entitled “British Col- 
umbia Douglas Fir Dimension,” and “British Columbia Western Soft 
Pine,” respectively. The former publication deals with the qualities 
of Douglas fir for structural purposes, and cannot fail to be of in- 
terest to architects, contractors, and others. The bulletin is well 
illustrated, the claims to durability being supported by pertinent 
references to such buildings as the Craigflower farm near Victoria, 
erected in 1851, and the Craigflower public school, built in 1853, 
Douglas fir having been used throughout except for the roof of red 
cedar shingles, and practically no parts of the buildings having had 
to be repaired. Modern uses of Douglas fir for structural purposes 
are instanced by reference to the Arcade Building on Government and 
View Streets, Victoria, erected in 1915, and the new wharf reception 
room, C. P. R. dock, Vancouver. Another striking reference is to 
the Niagara Gulch trestle on the Esquimalt & Nanaimo Railway, built 
in 1896. Four hundred feet long, one hundred and twenty feet high, 
and on a ten degree curve, containing three-quarters of a million feet 
of Douglas fir, the trestle was still in excellent condition and good for 
further years of service when it was abandoned 16 years later, owing ~ 
to the alteration in grade. . 

The wood known variously as Western soft pine, Mountain west- 
ern pine, Arizona white pine, and California white pine, is described 
in a similar manner in the publication “British Columbia Western 
Soft Pine.” This pine, which is distributed throughout the southern 
interior of the province, is equal in working and finishing qualities to 
the well-known Eastern white pine, and is now being sold for the same 
purposes in the same markets. Its uses for dimension and framing 
timber, siding, interior and exterior finish, ceiling and partition work, 
sash and doors, turnery, patterns, box material, cooperage, etc., are 
touched upon in both the text and the illustrations, the latter treating 
of the course of the log from the forest to the finished material. 


B.C. Industry Must Have Sound Conditions 


Editor Western Lumberman: ‘ 
New Westminster, Feb. 11th, 1916. 


Sir:—Regarding the present situation of the lumber business, 
would say that owing to the serious shortage of logs, coupled with 
the shutdown of the past six weeks of a very large majority of the 
mills; and the probability of a heavy demand on both sides of the line 
for spring deliveries, together with the scarcity of stocks both in the 
retail yards and at the mills, that the demand is going to be consider- 
ably in excess of the supply, which will mean in its natural course 
that prices will be considerably better within the next six weeks to 
two months. A further advance over the present prices would seem 
to some of the buyers to be possibly unfair to the retailer and con- . 
sumer, but when it is considered that the investment in the manufac- 
ture of lumber in this province runs into many millions of dollars, on 
which there has been no dividend whatever in the past three years, 
and in a great many cases a heavy loss, it is only fair that a reason- 
able price be asked for the stock, and ‘that no one should complain 
of an advance in price to such a point as to create a sound business 
condition amongst the lumber manufacturers. Under the expected 
change in conditions of the trade the lumbermen in this province are 
breathing much easier than they have for a considerable time, which 
we believe they are justly entitled to do.—Yours very truly, 


THE TIMBERLAND LUMBER COMPANY, LTD., 


Per J. G. ROBSON, President and Managing Director. 
' 
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DRY KILN eee 


Roller Bearing Dry Kiln Trucks 
Transfer Cars 


'S.H. CAWSTON, 514 Dominion Building, VANCOUVER, B. C. 


A Midget 
Flour Mill 


- Asa side-line to your lumber business, 

- nothing could work out more profitably. 
This is a proven success in flour milling 
machinery and with it you can erect a 
complete 25 barrel mill, including build- 
ing -and machinery for about $4,500.00. 
The largest mills do not produce better 
flourthan the Midget. It is a strictly 
one man outfit and is sold on a 30-day 
free trial. Terms are given to respons- 
ible parties. 


Let us tell you all about it. 
No obligation on your part. 


The Canadian Fairbanks-Morse Co. 


Limited 


Flour Mill Dept. WINNIPEG 


® Hoffman Bros. Co. © 


Established 1867; Incorporated 1904 


804 West Main St., FORT WAYNE, INDIANA 


—Manufacturers of — 


VENEERS and LUMBER 


IN THE DOMESTIC HARDWOODS 
ANY THICKNESS, 
1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) 


1/20 and thicker Sawed Veneers, Band Sawn Lumber 


: INDIANA QUARTERED OAK 
—SPECIALT Y— BS 
Our monthly stock list is a stock list, blotter, calendar combined. Tell us 


ho is reading it now, and we will gladly Mail it to you monthly. 


U.S. Pat. Of 


Headers and Piping 
Steel Foundations 
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New and Second Hand 


Saw and Shingle Mill Machinery 
Hanchett Filing Room Machinery 
Transmission Machinery 


Engines, Boilers and Supplies © 


The 


British Columbia Mills Timber & Trading Co. 


Vancouver, B. C. 


Try the Soft Yellow Fir Lumber 


from our Hastings Sawmill Branch 
THE OLD RELIAE UE COASh MILL 


Exclusive Sales Agent: H.S. Galbraith Co., 


603 McIntyre Block, P. O. Box 161, Winnipeg 


The 


British Ealimbia Mills Timber & Trading Co. 


Limited 


o 


Vancouver Wood Pipe & Tank Co. 


Limited 
(Foumerly Municipal Construction Co. Ltd.) 


Contractors for 


Waterworks 


Construction 


Manufacturers of 


Wire Wound Wood Pipe, Con- 
tinuous Stave Pipe, Tanks, 
Silos, Steam Casing. 


See our New Patented Wood Pipe Coup- 
ing—Positively Leak Proof. 


319 Pender St. VANCOUVER 


QUALITY FIRST 


We ship promptly mixed cars contain- 
ing all kinds of CEDAR, FIR, SPRUCE 
and HEMLOCK LUMBER. Also 
Shingles, Lath and Finish. 

Try one of our Mixed Cars and cut 
down your yard investment. 


We Save You Money 


CHAPMAN LUMBER CO. 


Wholesale Lumber WINNIPEG, Man. 
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BRUNETTE SAWMILLS CO., LTD. 


(In continuous successful operation for Thirty-Five Years) 


WE ARE MANUFACTURERS OF 


| | Lumber, Timber 
= + gems Sac eee Lath, Shingles 


Boxes and Shooks 


(We sell only to the trade) 


= Se tie Sees 


1 a a ge 


rs up to 110 feet long 
Our Brand of Red Cedar Shingles is High Grade | 
A FEATURE WITH US MILLS AT NEW WESTMINSTER, B.C. 


MACHINERY and TRANSMISSION | 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 


SUCCESSORS TO TAYLOR BELTING CO. 


We operate thc only complete Belting Plant in Western Canada. Wecan manufcure any 
Leather Belt specified up to 36 inches wide. Your old belts can be rebuilt by our 
’mpetent men, at a fraction of the cost of new belts. 


Repairing and Splicing a Specialty—Try our Cement 


B.C. Agents for CANADA METAL CO., LIMITED 
Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 


General Machinery Dealers 


57-59-61 Alexander Street, VANCOUVER, B. C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 


WESTERN LUMBERMAN 


To be One of the Largest Plants in the World 


Work was started early in February by the Vancouver Creosot- 
ing Company, Limited, on its large plant for the treatment of lumber 
products, which is being erected on the Lonsdale Estate property, 
North Vancouver. The piling and bulkhead work is being done by 
Palmer Bros., contractors, Vancouver, and the filling by the Pacific 
Dredging Company. The site comprises 500 feet of water frontage 
with extensive foreshore rights. The buildings, tanks, etc., will be 
erected on piling and about twelve acres will be immediately utilized 
- according to the present plans, but the area actually available is about 
22 acres. It will be a treatment plant exclusively—there will be no 
sawmill in connection, it being the intention of the promoters to pur- 
chase lumber, timbers, ties, etc., from the established waterfront mills 
and tow same to the factory to undergo the various creosoting pro- 
cesses. The concern in a few years is expected to expand into one 
of the largest of its kind in the world, and starts off with a fully 
subscribed capital of $300,000. The estimated initial outlay on pro- 
perty and plant is $200,000, which will leave ample working capital, the 
lack of which, as pointed out by Mr. J. B. Johnson, one of the local 
members of the new firm, is the rock on which so many new concerns 
come to grief within a short period after starting up. One and one- 
quarter million gallons of creosote have been purchased in Japan, and 
work on the holding tanks will be rushed so as to be ready to handle 
the first shipment, which is expected to reach Vancouver early in 
‘May. The company expects to do some rail trade, but the great bulk 
of their output will be shipped by water. 


Coast Lumber Association Elects Officers 


The annual meeting of the B. C. Lumber & Shingle Manufac- 
turers, Limited, was held January 20th at the new offices of the Asso- 
ciation in the Metropolitan Building, Vancouver. The following 
officers and committees were chosen for 1916: 

Honorary President—Mr. John Hendry. 

President—Mr. J. W. Hackett. 

’ Vice-Presidents—Mr. E. C. Knight (Vancouver, Mr. J. O. Cam- 
eron (Victoria). 

Directors—Messrs. J. D. McCormick, J. B. Black, J. Hanbury, E. 
J. Palmer, L. A. Lewis. 

Branch Chairmen—(Lumber): J. D. McCormick, ohafimene Gs 
S. Raphael, vice-chairman. (Shingles): J. Black, chairman; Robt. 
McNair, vice-chairman. 

Parliamentary Committee—E. J. Palmer (chairman), E. C. Knight 
(vice-chairman ), Messrs. L. A. Lewis, J. D. McCormick, G. S. Raphael, 
J. W. Hackett, J. O. Cameron. » 

R. R. Rules—H. J. Mackin (chairman), E. S. Sanders, J. Black, 
_G. S. Raphael, A. R. Macfarlane, A. Flavelle. ; 

Markets (Lumber Branch)—E. S. Sanders, chairman, with com- 
mittee of the whole. 

Grading Rules (Lumber Branch)—Geo. B. Cross, chairman; 
Mcstoehen|ihurston, H. 5. Sanders, A. J. Hendry, H.-K. Agnew, 
H. J. Mackin. 

Markets Extension—L. N. Thompson, chairman; Messrs. J. G. 
Robson, H. J. Mackin, J. Hanbury, G. S. Raphael, A. Flavelle, D. 
McLeod. 

Scaling and Grading (on lumber logs)—A. J. Hendry, chairman ; 
Messrs. D. McLeod, J. Coburn, A. Flavelle, G. S. Raphael. 

Grievance—P. D. Roe, chairman; Messrs. E. S. Sanders, H. J. 
Mackin, A. J. Hendry. 

Blue Book—H. K. Agnew, chairman ; 
Geo. B. Cross, H. J. Mackin, A. N. Wood. 

Export Trade—E. J. Palmer, chairman; Messrs. H. J. Mackin, J. 
idaudiey ©. Knicht, |. ©. Cameron, A. J. Hendry, G. S. Raphael. 

Export Sales—E. J. Palmer, chairman; Messrs. H. J. Mackin, 
BaG@ Knicht, Ly A. Lewis, E: H. Bucklin, G. S. Raphael, D. McLeod, 
J. O. Cameron, G. S. Elliott. 

Information Bureau—FE. J. Palmer, chairman; Messrs. J. D. Mc- 
Cormick and E. S. Sanders. 


Messrs. L. N. Thompson, 


Of Interest to Millmen 


Elsewhere in this issue will be found the announcement of Walsh 
Construction Company, Vancouver and New Westminster, owners 
and builders of the West Coast Dry Kiln, which is proving so popular 
with our leading mill companies. The firm also install automatic 
sprinklers, hydrant systems, high pressure steam work, boilers, etc. 
Just now the firm are erecting two interlocking Denison tile steel 
foundation dry kilns, each 20 x 120 feet inside measurement, for the 
Vancouver Cedar Mills, Limited, Roche Point, Burrard Inlet. 


- The Rat Portage Lumber Company have sold their old mill site 
property at Rainy River to the T, M. Partridge Cedar Company of 
Beaudette, and that company intends moying their business to Rainy 
River shortly. 


To Protect - 

Buildings in 

Danger of 
Fire. 


To Cut Down 
Your Bills for 
Insurance. 


Galvanized “EASTLAKE” Steel Shingles 

Galvanized Roofing for FLAT ROOFS 

Galvanized SIDINGS in many patterns 

Galvanized VENTILATORS and ROOF LIGHTS 
“Metallic” CEILING and WALLS for the Engine House, ete. 


AND ANYTHING ELSE YOU CAN USE 
in the line of GOOD SHEET METAL GOODS. 


Catalogs and Price Lists gladly furnished. 


THE METALLIC ROOFING CO., LIMITED 


797 Notre Dame Avenue, WINNIPEG 


Manufacturers 


Sometimes A 


“ METALLIC” ROOF 


Is Indispensable 
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We Give 
Lumbermen 
Our Best 
Discounts on 
Everything 
We Make. 


Look Over 
The List. 


If possible send sizes for an estimate. 
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C. C. SMITH, D.L.S., B.C.L.S. 


| Boundary, Topography 
and Railroad Surveys 
; 


Plans and Reports 


Tel. Sev. 6395 


18 Haxtings St.W. VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 
Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


Be Seepeeee for the Coming Boom! 


f r Bilge SawnKesg, 
Tub, Slack and Tight Staves, also Circled 
Heads, all s : inish with 


less 


Built by 


The Peter Gerlach Company 
Cleveland, Ohio 


our ese K nigh é our eyes have 
iry cas rel 5 them! renewed their youth 


Twoilg ght plant complete ready to screw 
ether; handsome fixtures and Faney 
shades only cost you $3875 delivered 
at it your station. Send your--- 
. order to-day 


Robert M.Moore Company! 


1453 Atbert St. 


eS REZine | Sask. fA 
S16 CSB Pender St. Ww. i 


Vancouver B.C. 


Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Refuse 


Burners 


a 1 OpS 


We have «4 pa 
overdraft 
our 


tent 


system in 
berner which re- 
aaires no grates 


=> 


we PL 


SEATTLE BOILER WORKS 


rd 555 Ballard Sta., Seattle 
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2 Cents 


a Word 


All advertisements under this department, 


sertion for 


less than twenty-five cents. 
per inch. 


2 cents per word for each insertion. 
Small display advertisements, 
Four or more insertions, $1.00 per inch each insertion. 


No in- 
one insertion, $1.50 


To save bookkeeping, parties not having an advertising ean will please remit with 


copy. Answers to ads. 


must be sent under letter postage and may 


be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or SO Hutchison: Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 


cally do so by having replies directed to a 
ment 


box at our 
covers the forwarding of letters to any address. 


office; the price of the advertise- 


POSITIONS WANTED 


WOODS FOREMAN. CRUISER, 
married, wants Steady Position. P. 
O. Box 7, Vancouver, B. C. 2-3 


CAPABLE LUMBERMAN WISHES 
position as Manager or Assistant 
Manager of line of yards, long ex- 
perience, best of references. Ad- 
dress “Position,” care Western 
Lumberman, 302 Travellers Build- 
ing, Winnipeg. g* 


POSITIONS VACANT 
WANTED 


Two band sawyers. 
Four setters. 
Two edgermen. 


Four trimmermen. 
Sawmill starts April 15th, 1916.— 
Prince Albert Lumber Go., Ltd., 
Prince Albert, Sask. 2-4: 


EXCHANGE DESIRED 


WANTED—A MILLION FEET OF 
lumber in exchange for farm near 
Souris, Manitoba, 540 acres, about 
two-thirds cultivated, specially ad- 
apted to mixed farming, fenced, 
buildings. ete. a SE abate 


Souris, Man. 2-3 


i 


FOR SALE 


BEST LOCATED, GONSTRUGTED 
and equipped medium sized shingle 
mill in British Columbia. Has four 
achines, room for fifth. Rail and 

deep water shipping facilities; large 

kilns. lots of power. ample booming 
gvrounds Everything new and of 

Going concern. Best of 
for selling. Address “Own- 
care \Vestern Lumberman., 


Portable Houses for France and 
Belgium 


lumbermen appear to 


we keenly alive to the opportunity 
for profitable business in France 
and Belgium, where the destruc- 
tion of many thousands of homes 
by shell fire and the torch of the 
ncendiary suggests the need of 
portable houses at least until 
fter peace is declared and the 
iges of war have been to some 
tent repaired. The Canada 
Lumberman says in part: 
The meeting of the Canadian 
iber Products \ssociation 
as held at Ottawa on 
December 14th showed that the 


\ssociation have 
closely the 
orders for 


of the 
Cet t dving ery 
getting 


member 


ibility of 


"per 


portable houses in France and 
Belgium and that they have to a 
great extent already got into 
touch with the situation as it ex- 
ists today. The results of the 
meeting so far as resolutions were 
concerned were a decision to send 
a representative to France to be 
followed by a second representa- 
tive a little later on; and a deci- 
sion to donate the necessary work 
for producing two portable houses 
member or 50 houses in all 
providing the lumbermen in On- 
tario will give the necessary lum- 
ber and the other trades will give 
the balance of the material re- 
quire d, such as beaver board, roof- 
ing, etc. The idea of the meet- 
ing was that these houses should 
be produced without delay, and 
sent over to France, and that a 
representative of the Association 
should also go to France at an 
early date to secure as large a 
share as possible of the portable 
house trade and of such other 
trade as the members of the As- 
sociation can handle. 

‘These results are encouraging. 
They show that the members are 
keenly alive to the importance of 
the situation and that they may 
be counted upon to make a strong 
effort to get a large share of this 
very important business. It is 
impossible to overestimate the im- 
portance of the portable house 
business. 


Was Landmark of B. C. Lumber 
Industry 

The burning on Jan. 20th of 
the frame of the vld Moodyville 
sawmill on the north shore of 
Burrard Inlet removed one of the 
oldest landmarks connected with 
the early days of the lumber in- 
dustry of this province. The 
structure dated back to about 
1866, when the firm of Moody, 
Dietz & Nelson, recognizing the 
possibilities of the export trade, 
erected one of the most up-to- 
date plants then to be found on 
the Pacific Coast. The capacity 
was about 125,000 feet per day, 
and for years its product was 
shipped by sailing vessel to all 
parts of the world. The plant re- 
placed a small mill on the same 
site which had been run by water- 
power, and derived its own power 
from the twin engines of a British 
gunboat which was dismantled in 
Burrard Inlet in the early 60's. 
S, P. Moody, the mechanical gen- 


ius of the company, went down | 
with the steamer Pacific off Capt 
Flattery in 1875.. 


Inquiries for Canadian Wood 


A Durban (South Africa) firm, 
which is the largest lumber im- 
porter in that coutnry, is desirous 
of making a small trial purchase 
of Canadian red pine deals, stated 
H. R. MacMillan, special Canad- 
ian trade commissioner, in a re- 
port to the Trade and Commerce 
Department, Ottawa. The object 
of the purchase is to determine 
whether these deals will be as sat- 
isfactory to the Durban market 
as Swedish deals. A shipment re- 
ceived about ten years ago by 
this company was unsatisfactory 
and since that time it has pur- 
chased no red Canadian deals. 
Red Canadian deals are, however, 
readily acceptable at Cape Town 
now and should be quite as sale- 
able in the Durban market, says 
Mr. MacMillan. The company 
wishes to secure ten standards of 
red deals, 3x9-inch, in the usual 
Canadian assortment of lengths 
and equal in grade to Swedish 
No. 3; also ten standards of red 
deals, 3x9-inch, assorted lengths 
20 feet and up. The firm will 
pay £20 a standard, c. 1. f. Dur 
ban. 


Washington shingle manufac- 
turers are lending hearty support 
to the campaign launched by the 
shingle branch of the West Coast 
Lumber Manufacturers’ Associa- 
tion to raise $60,000 to initiate 
what 1s planned to become a na- 
tion-wide advertising campaign 
in favor of Washington shingles. 
At a recent meeting of shingle 
manufacturers “Secretaigys eieeeae 
Wyckoff told his auditors that 
“unless the shinglemen of the 
coast combine at once and adver- 
tise red cedar shingles nationally, 
the shingle business here inevit- 
ably will go on the rocks. One 
of two things will happen. Either 
it will be killed by the patent roof- . 
ing companies, who are now 
flooding the country with adver- 
tising, or it will be bought up by 
large capital and exploited in 
some such manner as we ate now 
presenting to you.” 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 


Land, Timber and Timber Surveys 
Topographic Plans and Timber 
Estimates 


{ 
BOX 257, NEW WESTMINSTER, B.C. 


Slabs Wanted 


We are in the market to buy 
4 foot slabs, must be dry; quote 
price per cord on car. State 
shipping point and _ railway. 
Slabs cut from one to four years 
are suitable. 


Moncrieff Box Co., Ltd. 


Yoeman and Alexander 
Winnipeg, Man. 


WESTERN LUMBERMAN 


Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, Y%c. per lineal foot. 


Railway ties, 8 feet long, 1¥%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion ‘Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is sold, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales of 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. | 


ach tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 5 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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Made By Reliable 

B. C. Workmen 

Not a matter of Sentiment— [—] zs te 
on We want your business on = : om 
oo Price and Quality Only. a Dries enormous amount of veneer 
ud = perfectly flat and pliable at mini- 
— IRON WO RKS a mum cost, without checks or splits 
= hl WESTMINSTER = - Send for catalog and list of users 

The Philadelphia Textile Machinery Co., Philadelphia 


“HAMILTON” HUSK FRAMES 


Made in different 
sizes to suit all require- 
ments. Frames are all of 
cast iron, of heavy section 
throughout, planed on top 
and bottom with boxes 
lined with high grade bab- 
bitt. Mandrels are excep- 
tionally large of forged 
steel with forged collar, 
and the guide is the fam- — 
ous Parkhurst steel saw 
guide with steel splitter. 


Senet 


We manufacture a com- 
plete line of sawmill machinery. 


William Hamilton Co., Limited 


Peterboro, Ontario 


AGENTS :— 
Geo. H. Jameson, Vancouver, B. C. J. L. Neilson & Co., Winnipeg, Man. 


Western Lumberman, 
302 Travellers’ Building, Winnipeg, Man. 
Please add ™” name to your List of Subscribers and forward {* the WESTERN LUMBERMAN 


our 


unitil further notice, for which |, enclose Two Dollars, being one year’s subscription in advance. 


we 
Name ee eT Sot ee 


Street - : “ae 


Date City or Town Fos 
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G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steem 
and water drums; increased steaming capacity and numerous other improve- 
m2its which tend towards increased efficiency and decreased fuel bills. 


Shall Stumpage be an 
INVESTMENT, 


a Speculation or a “ Gamble?” 


All investment in timberland, unless for immediate log- 
ging operations, is, technically speaking, speculation— 
because profits depend on Increase in value. All good 
timberland is steadily and rapidly appreciating in value, 
so that the only thing which stands between the in- 
vestor in timberland and a sure profit is the question 
as to whether a tract actually contains the stumpage 
on which the purchase price is based. 


The best “cruising” of timber after the old-fashioned 
method (or non-method) introduces a factor of pos- 
sible error so great that the purchase often becomes 
nothing short of a “gamble.” Everyone knows of case 
after case where a buyer has met heavy losses—often 
without any intent to deceive on the part of the seller. 


A full Lacey Report on a timber tract, made on the 
internationally-known and essentially scientific LACEY 
system, which we have been 36 years in developing, 
removes the last vestige of “gamble” from any timber 
transaction (whether carried through under our aus- 
pices or not) and smoothes the way for buyer and seller. 


James D. Lacey & Co. 


INTERNATIONAL TIMBERLAND FACTORS 
Established in 1880 


CHICAGO SEATTLE NEW ORLEANS 
1750 McCormick Bldg. 1009 White Bldg. 1213 Whitney-Central Bldg. 
PORTLAND (ORE.) 1310 Northwestern Bank Bldg. 


Made in Canada 
BOILERS 


For Canadians 


Genuine Plow Steel Cable 


5/8” Regular price $11.50 for 6c foot 
7/8” ce “20.40 for 1034¢ “ 
12 ee 25.80 for 1234c “ 
P82 32.40 for 1534¢ “ 
Ly” < 39.00 for 19%c “ 


Illustrations show a few B. C. 
installations of G. & McC. 
Co. Water Tube Boilers. 
They are :—St. Pauls Hosptital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 
If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 
at your disposal. 


All six strand with a hemp centre, 19 
wires to the strand. 


This cable is almost new, shows little 
wear and is free from slivers. This is the 
chance of a lifetime to get such cable at 


such prices. 
WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines; 
Return Tubular, Water Tube and Heating Boilers; Heaters, 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C, 


Mail Orders given prompt attention. 


M. BARDE & SONS, Inc. 


“The House of a Million Bargains’’ 
240 Front St., Cor. Main PORTLAND, OREGON 
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YOU WANT THE BEST? WE SUPPLY IT! 


More Solid Leather to the Square 


’ Genuine Oak : Foot than any other Belt Made 
D. K. McLaren, Limited 


Montreal - - - 351 St. James Street 
Vancouver - - = 847 Beatty Street 
Toronto - - 200 King St. West 


St. John, N.B. - - 64 Prince William Street 
Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Keystone No. 5 
DISSTON 
Exhibit 


Panama Pacific 
International 
Exposition 


Highest Award 


Saws, Tools, Files 


Henry Disston & Sons, Limited 
: 2 Fraser Ave. 
Toronto, Ont., Can. 


NICOLA VALLEY SOFT PINE 


is well and favorably known to dealers and manufacturers in both 
Canada and the United States 


Our Specialty Pine Shelving and Pine Shop 


or anything else you may need in Pine 


Nicola Valley Pine Lumber Company 
M ills at Canford, B. C. Telegraph, Merritt, B.C. 
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EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Built Right Here i in our Own Bacince 


No delay in getting duplicate 
parts. 


“Simplex” 


“Eclipse” 
Machines 


Wood or Iron Frame 


Packers, Gummers 


and 


Regrinders 


Letson- & Burpee 
Limited 
172 Alexander Street 
VANCOUVER, B. C. 


_IRON FRAME “ECLIPSE” 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘*Long saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing ; 


Company, Limited 
Orillia - Ontario 


par oo ae 


RANSMISSION ~ 
MACHINERY 


When you over-haul your mill you will find quite a lot of parts—boxes, shafts, gears, 


pulleys, etc.—that need replacing. We can supply anything you need in this line. 


. That Will Keep 
| “We build pulleys in any size up to | 2 feet in diameter, sheave wheels too. Steel shaft- 


ing up to 25 feet long as large as 12 in. in diameter, rough or finished, and keyseated 
as desired. Also solid and clutch couplings, and set collars of every kind. 


‘Every Machine 


Our boxes and bearings, shaft hangers and mule stands are furnished in standard styles 
and in standard sizes. 


in the Mill Running Right 


If you require gears, we build them in steel, iron or wood, rough or machined. Our 
patterns cover gears and blanks of most sizes called for and we can furnish what you 
want on short notice. Paper and iron fnctions are accessories which we turn out right. 
Let us re-new yours. 


Be Workmanship and Materials of the Best. 


For Prompt 


Shipment 


Pillow Blocks 
Belt Tighteners 
Friction Clutches 


Paper Frictions 
Sheave Wheels 
Iron Pulleys 
Chains—all kinds 


Gears—Iron, Wood, 
Steel 


Shafting 
Couplings 
Iron Rolls ~ 
Sprockets 


| The Waterous Engine Works Co., Ltd. 


__ BRANTFORD, CANADA 


Winnipeg, Man. H. B. Gilmour, Vancouver, B.C. 
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ST $6 : Dp ah bh ia a & oo 
“SLSR “FROST KING” BABBITT 

Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt +t 

that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 


out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is’ high $ 


Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. c “ 
over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you as 


ment of a 25 Ib. box. 


Fane also at— | . i 
HOYT METAL CO., Toronto, Canada New York NY. Tandon; England, St. Lois, Mc 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


Established 1882 


ee 


~ ok ee ewer beet ce hee 


A Babbitt a ‘Gaatae 


For For 
Heavy High 
Pressure Speed 
ALWAYS RELIABLE | 
Stocked by D..Ackland & Son - Winnipeg 


eck | 


HAMILTON , GON T. 


DooRS SASH MOULDINGS | 
MILLWORK and INTERIOR FINISH | 
ROOFING and BUILDING PAPER | 


PROMPT SHIPMENTS HIGHEST QUALITY - 


P.O. Box 1866 - Wines) Man. | 
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Plan Books— The 1916 way to Sell Lumber 


his is the decision of the men you have elected to make the Retailers’ Association a live 


anization. President Galvin says, “The methods of the retail dealer must be constructive and 
essive to hold his position. It Rests With You. : &. 
a \ 

\re you going to get the utmost value from using these Books? If so you will be ready to 


e¢ on every phase of every plan in the Book. 
When Mr. Farmer says “I like Plan A. Now put me wise where I can save on it.” Can you 


tell him “Why yes Me iple floors will cost you $10.00 more than softwood, but it will save you 
£50 on your carpets.’ That’s modern lumber salesmanship—selling not on price but on increased 
¢ to the customer. Both gain. He gets greater value, you get larger profits. 


ery ye ard in the West can sell Maple without loading up with stock. Are you posted on 
Can you answer every question on your Plan Books? 
operate in making your Plans offset the mail order competition. Write 


The Senta Kent Co., Ltd. Fort William, Ont. | 


Manufacturers of Beaver Brand Hardwood Flooring. 


VANCOUVER | April, 1916 WINNIPEG 


Representing the Lumbering and Woodworking interests of 


British Columbia, Alberta, Saskatchewan and Manitoba. 


NUMBER FOUR 


>_< 


on raalieabt: or steel chains Electric-Welded Boom Chain 


Is Your Guarantee of Superior All styles . All sizes 
Quality 25% (Wea = 25% (Stem = 25% | weer 


in material, design and workmanship. 


: s Made Sold 
Look for it on every link. bra by 
Canegda Jobbers 


“Dreadnought” Steel Loading Chain 


ee ets Cy Prool Teer Bee 
as 16 60 lbs. 2200 lbs. 4590 lbs. 
H Large stocks carried by the Link-Belt and Dodge Products Co., 1 14 80 Ibs. 2500 Ibs. 5000 Ibs. 
ee ee ne ’ 13 90 Ibs. 3500 Ibs. 7000 Ibs. 
Link-Bett COMPANY ee 
5 5 ° a ; G teed to pull stiff before breaking and not to break at weld. 
Philadelphia Chicago Indianapolis Sues Nae 4 
Toronto—Canadian Link-Belt Co., Ltd.—1189 King Street West. e C 
Seattle—Link-Belt & Dodge Products Co., 580 Ist Ave. South. 
Portland, Ore.—Linke Belt & Dodge Products Careiath Sade Haveiny Streets. M Cc K I n n oO n C h a 1 n C oO m p a n y 
Cake; illi i ie , Ltd.—V BKC: ° ‘ 
imterolitneine, Works, Sol, Ltd Brantford. One. St. Catharines, Ont. 


RUBBER GOODS 
FOR LUMBERMEN 


Belting © long experience in the making of Rubber Belts enables us to specialize 
eine on this line. ‘‘P.M.S.,” ‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
————————_ will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


7 One or more of our twenty brands of Fire Hose will be found, not only 
Fire Hose in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA ~~ SASKATOON CALGARY EDMONTON VANCOUVER 


Index to Advertisements Page 35 
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MPHIBI} 
AMPHIBIA, 


Put Good Belting 
on your 
Good Machine . 
Your machines are expensive, and naturally you expect them to turn out the qual- 
ity and quantity of work commensurate with their cost. 


Then why harness them with belting which cannot begin to do them justice ? 
Use 


“AMPHIBIA’ 
Planer Beltin 


and get the most work from your machines, in the quickest time, at the lowest cost 
per day of service. 
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Try a sample run of AmpnHisiA Planer and prove its merits. 


Apalher like gold bas no substitute. 


Established 1876 
Tanners and Manufacturers 


For 40 Years ‘Tanners and Manufacturers of the Best Leather Belts 


MONTREAL, 511 William Street 
TORONTO ST. JOHN WINNIPEG VANCOUVER 


38 Wellington St. E. 149 Prince William St. Galt Building 107-111 Water St. 


The FLEXIBLE 
WATERPROOF BELT 
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Shevlin-Clarke Company 


Limited 


Fort Frances, Ontario 


LUMBER - z -LATH 


MANUF — 


Sales Office ;: 


300 0 Electric Railway Chambers ~- Winnipeg, Manitoba 


AIRD FLAVELLE 


R. S THURSTON 


Riniber Company — 


ss = Manufacturers ss 
High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 
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Walsh Construction Company 


Owners and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. OP 


Branch: 215 Second Street, New Westminster, B.C. 


Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 1 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


We can ship via C.P.Ry., C.N.Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Thos. Kirkpatrick 


VANCOUVER, B. C. 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


to order. Prices on request. 


_ JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER — 


NICOLA VALLEY SOFT PINE 


is well and favorably known to dealers and manufacturers in both 
Canada and the United States 


Our Specialty Ping Shelving and Pine Shop 


or anything else you may need in Pine 


Nicola Valley Pine Lumber Company 


M ills at Canford, B. C: Telegraph, Merritt, B.C. 


Prairie Representatives: Ontario Representative: 


Cuddy & Nelson W. Jj. Smith 


Calgary ,Saskatoon, Winnipeg Weston, Ont. 


WESTERN LUMBERMAN 


WHITE CEDAR FENCE POSTS 


E can furnish within forty- eight hours from receipt of 


orders any quantity of any size post or pole from 2” 
Telephone round 7 ft. to 8” top 50 ft. Tamarack 
We ship from the Rainy River District of Ontario and eqe 
P oles Minnesota. Our stock is green cut, live peeled and seasoned. P iling 


We guarantee every piece to be first-class in every particular 
and sell to dealers only. 


Let Re atote you delivered prices—F.O.B. cas any railway station in Canada. 
sober eaten. T» MI. PARTRIDGE LUMBER CO. witiiteStS nin 
VICTORIA LUMBER and 

ME°G CO’Y, LIMITED 


Chemainus, British Columbia 
Fir and Cedar 
Products 


Long Timbers 


Deep Joists 


Perfect Manufacture ~ Uniform Grades 


Prompt Shipment 


Mail. or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


COUNT THE COST oe 
of open fires—the risk of property destroyed—the D IMOND 


expense of cartage, etc.—and you'll see WHY the SPECI AL 


“‘MUSKEGON”’ WATER SPACE BURNER 4 : 
ES For Logging Camps and Saw Mills 
is so great an economizer. 

That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


eee White for full facts. NEUMEYER & DIMOND ; 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 
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Mainland Lumber & Shingle Co. 


Head Office: Dominion Building, Vancouver, B.C. 
Notify the Retail Trade that they have begun operating their new mill at 


Westholme, British Columbia 


Fir Cedar Spruce Hemlock 
Red Cedar Shingles 


WE PARTICULARLY SOLICIT THE RETAIL YARD TRADE 


BRUNETTE SAWMILLS CO., LTD. 


(In continuous successful operation for Thirty- Five Years) 


WE ARE MANUFACTURERS OF 


LUMBER, TIMBER, LATH, SHINGLES 


BOXES AND BOX SHOOKS, ETC 


Can Furnish Timbers up to 110 ft. long. Our brand of Red Cedar Shingles is high-grade. 
MILLS AT NEW WESTMINSTER, B.C. - 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg.. VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


SERVICE 


GHOIAAAS 


SERVICE 


SERVICE 


GOIAaaS AOIAMAS 


-RVICE 


5S! 


Ee eee 
ERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SERVICE 


“WESTERN LUMBERMAN 


Attention! 
Mr. Retail Lumberman 


Are you uncertain where to place 
your sorting up orders for _satisfac- 
tory results P 


Do you know our reputation for 
uniform goods, prompt shipments 
and ability to handle mixed car 
orders P 


You can rely on us absolutely. 
Cedar - 
Spruce - 


Bi as-River Lumber Co.,Ltd. 


Chase, B.C. — 


Fir 


Pine 


Coupon Books 


~ ©} panss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


aTavedasaSNVvul LON 


You can not afford: 


to be without them. 


If you do not use Coupon Books, write us for full 
information. If you are using books of another style, 
ask us for samples and prices. 


Our factory is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


When you are in a 


HURRY FOR COUPON BOOKS 
Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


Two minutes to take out a complete 
load and start a new one with 


THE SOULE SIMPLEX FLAT STACKER 


A stacker adaptable to the exact conditions of your 
mill. Stacks lumber up to 8-ft wide, 20-ft. long, to 
any height, on cross or end pile trucks. It is made 
with platform to surround the car of lumber being 
stacked and provided with a conveyor, platform 
carrying one end of conveyor rising with the load. - 
Simplicity and strength are noticeable from every 
angle of its construction. 


Stacking Lumber Manually 
Eats Away Profit 


‘when with this machine it is possible to stack around 30,000 
ft. a day with one man operating, or with two or three men 
it will stack fast as trimmer will carry the lumber over. 
Twenty years’ experience building Flat, Power Edge and 
Hand Edge Stackers has fitted us to judge the exact equip- 
ment for your mill that will put it on a paying basis so far as 
stacking the lumber is concerned. We want to discuss your 
needs and send you our illustrated catalog, a truthful, plainly: 
written buying guide for the mill owner. 


WRITE TO-DAY, PLEASE 


Soule Steam Feed Works, Meridian, Miss. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 
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It is always to the advantage of mill owners and operators to use Simonds Solid Tooth 
and Inserted Tooth Saws, as well as Simonds Band Saws and Planer Knives. The 
Owner profits more by larger production, better lumber and fewer delays. The Em- 
ployee gains by working with safe and sure saws. 


Write for our 1916 Catalog and prices. 


Simonds Canada Saw Co., Limited 


Factory 
St. Remi Street and Acorn Ave., 


VANCOUVER, B.C. MONTREAL, QUE. ST. JOHN, N.B. 
(In the U. S. Simonds Mfg. Company 


For Your Customers 


FREE 


Farm Building 
Plans | 


prepared by the College of 
Agriculture of the University 
of Saskatchewan. 


These valuable bulletins will 
be sent to any farmer making 
a written request either direct 
to the Chief Forester, Vic- 
toria, B. C. or through any 


LUMBER DEALER. 


If you desire to bring these 
bulletins to the attention of 
your customers send for a 
supply (stating the number - 


HARVESTING THE TIMBER THAT GOES TO BUILD THE PRAIRIE HOME required) of illustrated leaf- 
lets describing them, to— 


Scene in a British Columbia Logging Camp 


W.H. HOUSTON, B. C. Lumber Commissioner “ recina,sask. 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
- LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - “ ant Vancouver, B.C. 


Telephone—Fairmont 240 


FRANK DARLING & CO. 


1142-1144 Homer St., Vancouver, B.C. 


CAPITAL BRAND 


CAPITAL. a | 
QUALITY KNIVES | CAPITAL. 


“High Speed” is Planer Knives 
Thin Machine Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” 


High Speed Steel for Lathe and Turning Tools, Ete. 


“CAPITAL BRAND” 


‘Chipper, Barker and Hog Knives for Pulp Mills 
Manufactured by 


ane Eagle & Globe Steel Co., ies 


Sheffield, England 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 
High- Grade Pine on notin 
ps4 Lath and Mouldings 
[CN rae 
We Roe es pa Bt pier ke nememp a mate yet; placing orders for Lumber Stocks. ‘We have the goods, and can guarantee the quality 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 
Send on your orders—we promise prompt delivery. Can ship by C. P.R. and G.N.R. Car numbers sent day followi ng receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. He Address, BAYNES, B. C. 


W-ESTERN 


o 


Vancouver Wood Pipe & Tank Co. 


Limited 
(“°s2s"" Municipal Construction Co. Ltd.) 


Contractors for 


Waterworks 
Construction _ 


Manufacturers of 


Wire Wound Wood Pipe, Con- 
tinuous Stave Pipe, Tanks 
Silos, Steam Casing. 
See our New Patented Wood Pipe Coup- 
ling—Positively Leak Proof. 


VANCOUVER 


GENUINE 


319 Pender St. 


HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 


LUMBERMAN 


The 
British Columbia Mills Timber & Trading Co. 


Vancouver, B. C. 


Try the Soft Yellow Fir Lumber 


from our Hastings Sawmill Branch 
THE OLD RELIABLE COAST MILL 


Exclusive Sales Agent: H.S. Galbraith Co., Limited 


603 McIntyre Block, P.O. Box 161, Winnipeg 


The 
British Columbia Mills Timber & Trading Co. 


bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS | 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. 
Agents for Bits and Shanks only 


R. HOE & CO. 


Waterous Engine Works Co., Ltd. 


Successful makers of successful saws since 1828 


J. D. McBride 
Cranbrook, B.C. 


Winnipeg, Man. 


- New York 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 
Wood-working Machinery, Machine Shop Tools, Contractors Equipment 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 


SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 


4 inches wide 


Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.59.61 Alexander Street, VANCOUVER, B.C. 


Rai SEYMOUR 952, SEYMOUR 4640 


WESTERN LUMBERMAN 11 


az. McLaren BeltingCo. || Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


Manufacturers ; TH E 

s ACCEPTED § 
Reliable LEATHER 
Belt; BELT 
eiting 0 F 


To-Day 
QUALITY — 
Never Varies x x Sal 
6 €ST fe) 


55 Years in the 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. 


t and . ne 
‘epee MoNTREAL ToRONTO Largest Stocks of Well-Seasoned Lumber 
WE LEAD WINNIPEG wees - 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


Headofee Beaumont Ave.. MONTREAL FOUR MODERN MILLS 


Please note the initials of this Company 


HLS. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 


GEO. CRADOCK & CO. 


LIMITED 


Everything 
in Lumber 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 


Write, wire or phone us. We can 
job. 


get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 


We Specialize in Coast Lumber 
Handles, Etc. 


We Sell to Dealers Only 


Exclusive Sales Agents: 


B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


“GOODHUE BELTS” have been on the market for years and the demand is con- 
tinually growing. This combined with the scores of repeat orders that we are 
constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 
any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘‘cling” on the pulley—a cling that 


transmits every particle of power an engine can develop. 


S 


We welcome comparison with other brands. Our brands are 
“EXTRA, “STANDARD” and “ACME Water pioon 
Belts which are made to suit the varying conditions of use, 
all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
1142 Homer Street, Vancouver, B.C. 


es -e 


| TORONTO—349 Adelaide St. West 


| CHICAGO—1413 Great Northern Bldg. 


| Quebec. 
| 1es of Ontario, the wood chiefly used for general building and mill 
| work has been southern yellow pine imported from the United States. 
| The Commissioner discovered that this wood is being very largely 
| used in public works,-and that some city building regulations give yel- 


| pected that the total edition of 250,000 will soon be exhausted. 
| farmers generally harvested a very good crop last year, and the indi- 
| cations are that farm building work this spring will be very extensive 
| all over the prairies, and already there is an improvement in the lum- 


| those in the east. 
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Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
; Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


HueH C. MacLEAN - - - - President 
302 Travellers’ Building, = = WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. DAvipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNAvtry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


| Advertisements, to insure insertion in the issue of any month, should reach 


Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


MONTREAL — 119 Board of Trade 
Bldg. Phone M. 2299. 


LONDON, ENG.—16 Regent St., S. W. 


Phone A. 2700. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


See 


Work of B. C. Lumber 


Commissioners 


sioners appointed during the last year 
in London, Toronto and Regina, on 
the conditions of the lumber market in 


| their territories, are proving of great interest and value to the indus- 
Racy. ; 


An illuminating report of the situation in Eastern Canada has re- 


cently been received from the Toronto Commissioner, which indicates 


there is a good chance for the rapid development of a large and per- 
manent market for British Columbia forest products in Ontario and 
In recent years, since the practical exhaustion of the piner- 


low pine preference over Douglas fir in.the matter of strength. The 


| Commissioner found that there is necessarily a very large amount of 
| educational work which must be done before the merits of B. C. woods 
| are recognized, but that with the facts before them, public works and 
| municipal engineers, architects and builders are bound before long 
| to give Douelas fir its proper place as a dimension timber. 
| missioner also reports that the beauty of Douglas fir and cedar for in~ 
| terior finishing work have only to be shown to the Eastern architects 


The Com- 


and home builder to be specified, and with a little more educational 


| and demonstration work B. C. woods are bound to be very popular for 
such uses throughout the east. 


The present time is particularly favorable for pressing the merits 


of B. C. timbers in the east owing to the decided feeling on the part of 
| everyone to give preference to materials and articles “grown and made 


in Canada.’ Naturally, the Commissioner reports, full advantage 
cannot be taken of the situation until the Panama Canal is again open 


| and regular traffic to the east by water provided. 


The conditions in the Prairie market are radically different from 
In Eastern Canada the problem is to get B. C. 
woods used in place of woods imported from the United States; on 
the prairies British Columbia lumber is already very largely used, and 


| the only way in which the market can be enlarged is through the 


stimulation of the consumption of wood. This the department aimed 
to do through giving assistance to the farmer in his building work. 
For this purpose a series of bulletins dealing with the use, value, and 


| construction of all kinds of farm buildings was prepared and issued 
free to the farmers of Alberta, Saskatchewan and Manitoba. 


Already 
neatly 10,000 farmers have been supplied with bulletins, and it is ex- 


The 


ber situation. The Commissioner at Regina reports that some Ameti- 
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can lumber is being imported fof mill arid finishing work, but that it 
is mostly hardwood, which cannot be supplied from B. C. 

The blocking of the Panama Canal still prevents any develop- 
ment of the European market, although the demand for lumber there 
is very great, as evidericed by rise in prices. The London Commis- 
sioner states that the price of some products is so high that shipment 
by rail to Atlantic ports and transhipment to the United Kingdom may 
be possible. He reports that the Maritime provinces are furnishing 
large quantities of spruce to the United Kingdom. 

Summarizing the reports, it may be said that the conditions every- 
where point to an increasing consumption of lumber during the next 
few months at least, and British Columbia mills will receive their full 
share of the business. 


Every retail lumberman in Western 
Farm House Canada will be interested in the new 
Rulllan bulletin issued by the British Columbia 
Forest Branch dealing with the plan- 
ning and erection of houses for Prairie farms. This bulletin is well 
edited and is finely illustrated. It contains much practical informa- 
tion of special value to retailers, builders and farmers owing to the fact 
that this year will see more farm building than has been the case for 
many years. In anticipating this the B. C. Forest Branch did a good 
service to the lumber industry of the West as well as a service to the 
farmers in publishing this bulletin on “Farm Houses.” 

The College of Agriculture of the University of Saskatchewan 
was engaged in this most useful work when officials from the Forest 
Branch undertook to enter into a co-operative agreement with the 
University, and the publishing of this special bulletin is the result of 
their united labors. The agricultural information contained in this 
Bulletin and the plans and bills of material were prepared under the 
immediate supervision of Mr. W. J. Rutherford, Dean of the College 
of Agriculture, and thus give up-to-date and authoritative views on 
the agricultural subjects dealt with. The information concerning 
lumber was supplied by the Forest Service of the Government of Brit- 
ish Columbia. 

It is interesting to note that the following five points have been 
aimed at in the building plans in getting out this bulletin: 

_ (1) They have been specially designed to meet Prairie condi- 
tions. 

(2) They are simple and practical in order to meet the needs of 
the average farmer. 2 

(3) To use ordinary stock sizes of lumber throughout in ordér to 
keep the cost low. 

(4) To make it easy for the farmer to make additions to build- 
ings whenever more accommodation is required. 

(5) The details of the plans are readily alterable to suit indi- 
vidual needs. : 

An important matter for the retailer is the fact that the plans 
printed in this bulletin show enough detail for them to be used as 
working plans. Farm house No. 5 is described in this issue of the 
Western Lumberman. Should any retail lumber dealer desire to ob- 
tain large-scale working plans for this house or any other of the 
houses described in this bulletin he can do so by writing to the Chief 
Forester of the British Columbia Government, Victoria. The cost is 
a matter of half a dollar or so, just being enough to pay for paper and 


Forest Branch Issues 


‘cost of printing. 


The following interesting paragraph is taken from the introduc- 
tion to this bulletin: “In the forests of British Columbia there stands 
today more than half Canada’s supply of commercial timber. Forest 
surveys made during recent years throughout the Province show 
30,000,000 acres of timber ready for the market, and 45,000,000 acres of 
younger growth that will reach commercial size during the present 
century. The present merchantable stand is estimated at 
400,000,000,000 feet board measure. 

Taught by the experience of older countries, British Columbia has 
adopted a vigorous conservation policy and is carefully protecting her 
vast forest areas from fire and misuse. 

“The manufacture of lumber and other wood products is the most 
important industry of this forest Province. Each year 1,500,000,000 
feet of timber is cut to supply the sawmills, pulp and paper mills, and 
other wood-using factories west of the Canadian Rockies. But the 
forests produce more wood each year than the mills can find markets 
for, and so much timber goes to waste. The most of the timber is 
public property ; the prosperity of the Province depends very largely 
upon the lumbering industry ; and it is, therefore, the duty of the Goy- 
ernment to help to secure the widest possible market for British 
Columbia lumber both in foreign countries and in Canada. 

“The main market for Western lumber today is in the Prairie 
Provinces of Ganada. Each farm is, after all, a factory for agricul- 
tural produce and needs a well-built plant like any other factory. This 


‘means good buildings—a comfortable, convenient house, good barns, 


The best material 
It is cheap, handy to use, warm, sanitary, and it 


granaries, silos, fences, and shelter for machinery. 
for this is wood. 


wer, ane 


-esults which they 


WESTERN 
‘itish Columbia, therefore, desires to give the citizens of Al 
Saskatchewan and Manitoba full information concerning her 
s, asking them to bear in mind that these products are 
anufactured in Canada,” and that trade between the 
es e Canadian \est is the surest foundation for our com- 


Recently the B. C. Forest Branch 
forwarded to the Great Eastern Rail- 


Douglas Fir Tested 


in Britain way Company of England two Doug- 

las fir and two red cedar railway ties 

€ purpose being tested against two selected ties of Baltic 

c \s lumbermen will be prepared to hear, the result 

e clusively the outstanding superiority of the Douglas fir. 

report forwarded to the B. C. Forest Branch concerning the tests 
Ws 


Che results of these tests show beyond a doubt the superiority of 
‘olumbia Douglas fir for railroad ties. 

und that under compression Douglas fir will stand 5,695 
inch as against Baltic timber of 3,950 pounds per 
hile Red Cedar made a very creditable showing against 


as per square 


timber of 3407 pounds per square inch. 

Pests in London were even more favorable for Douglas fir. This 
: y the fact that it would take 11,450 pounds or over 5% tons 
i» stick of Douglas fir having a cross section of one square 


ust half that weight would suffice to pull apart Baltic 
only 3,300 pounds were required to separate cedar. 

“These tests were carried out by the Great Eastern Railway, and 
found will be of immense value to the reputa- 
a railway tie material amongst English engin- 
tance of this is increased by the 


vhnereas ] 
; 
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eers have the supervision of most of the railway lines in China, 
nd South Africa, all of which are valuable markets for Douglas 
eferring to the favorable outcome of the tests the Victoria 
The wo rid is only beginning to understand the value of the 
. Tried by every test, there is ample evidence to show 

s the best ai found wood in the world. It is excelled in few 

s hy any other, and even where it does not take a first place, it 


‘lose second. In most respects it is without a peer. The time 
jar distant when its commercial valpe will secure for it the pre- 
‘ec in the markets of the world.” 


: \sk a retail lumber 
Book-keeping and in business, and he 
Profits make a profit. 
the end of their 
s Ing on the right side of the ledger ; 
who invariably 
e hopelessly involved. 
‘ases in the retail lumber business, the retailers 
ported vie to keep their books and prepare 
, because they themselves say that their time 
sales, buying and other matters attendant 
gement of the retail yard. 
error for the lumber dealer not to take 
e to acq thorough knowledge of all the principles of 
eping [ts thorough knowledge means added profits. How, 


dealer why he is 
will tell you to 
Some dealers have, at 
financial year, a nice 
others manage to “break 
come on the right side 


ile there are renee 


itement 


making 


ever, a ¢Tave 


‘aire . 
: a 


eepers and bookkeepers, some good, some bad, but 
indifferent as to whether they can increase your pro- 
jot show you how but others through their 

my business and it would mean 
tisfied to sin my cheque for what I am doing 
ant to be burdened with work other than is 
to 6 daily routine. Therefore the lumber- 

hat he makes himself thoroughly conversant 
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date bookkeeping. 
f the lumbering industry in all its phases will 
the time to read. A retailer should make 
he different grades of lumber that 
er, know of its origin; its pe- 
should study transporta- 
is forest products in the raw 
furthermore, make a thorough 
1 learn how to manage, to hire, to 
bove all he should be honest. ‘An 
| business the law relat- 
liens and so forth, and 
for recording all his 
so that he may glean 
ection in which way the 
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dealer may know at any time the results of the trading operations— 
sales, purchases, inventory, collections, bad debts, goods returned by 
customers, and so forth. ; 

experience has shown that failures in business. have resulted more 
from loose methods of accounting than from poor business qualities. 
The failure in many cases is due entirely to the fact that the dealer 
had no idea whatever in which way his business was going. With 
him it was mere guess work and if he had a surplus in the bank at 
the end of the year he knew he had made a profit on the year’s trading, 
but how. and on what lines he had not the faintest idea. With him it 
was the result of good luck rather than good guidance. 

Every jumberman will agree, therefore, with Mr. Cooper when 
he says that it is nothing short of 
books. It isn’t a square Glee to your sreditore=-meithens is it a square 
deal to your partners, your shareholders or yourself. 


In this issue of the Western Lumberman may be found an in- 
teresting and educative article written specially for the retail lumber — 


dealers in Western Canada by a Winnipeg chartered accountant. 

Mr. Cooper shows in a clear manner why accurate bookkeeping 
is an effective aid to successful trading in the retail lumber business. 
This article, it should be mentioned, was written originally with the 


idea of its being read before the twenty-fifth annual meeting of the — 


Western Retail Lumbermen’s Association, but time was so limited 
that it was found necessary to unfortunately pass it over. The mat- 
ter of bookkeeping is of such importance, however, that we have pub- 
lished Mr. Cooper’s article in full and we specially urge every lum- 
berman—retailer, wholesaler and manufacturer—to, peruse what Mr. 
Cooper says in his article entitled, “ 
effective aid to successful trading.” 


At a recent lumber convention held in 
a northern state, which shall be name- — 


Lumber Association 
Publicity 


‘less, a speaker brought up the matter 
of association publicity in lumber pa- 
pers. 
lected to keep these papers properly informed on news matters con- 
nected with the industry, “although the papers would be only too — 
glad to get and publish reliable information of this sort. In their 
desire to cover this field they sometimes secure and publish from 
other sources articles which were inaccurate and detrimental.” 


gentleman who introduced the above important subject referred speci- 


fically to an article which appeared in the December 25th issue of 


the American Lumberman—probably the dean of lumber papers pub- 
lished on the American continent. 

This little incident should hearten up the newer generation of 
lumber journals. While cheerfully acknowledging the prestige of 
seniority, the editors concerned will probably represent an unit in 


defence of the assertion that their ideals are perhaps as lofty, and — 
their willingness to serve quite as dependable, as in the case of the 


paper mentioned. The trouble is that some lumber trade papers are 
not afforded suitable oppor tunities for demonstrating their usefulness — 
to the industry, which it is their mission and desire to serve to the 
fullest extent. 


Some lumber associations are secretive to a degree that would 
command the admiration of the master of an Orange lodge i in a doubt- 
ful community; others see to it that as far as possible the public is 
disabused of the idea that the members spend all of their spare time 
in framing up plans to raise prices and get the better of the retailer. 


Frankness engenders trust and confidence, and it undoubtedly is a 


mistake to surround the executive duties of our lumbermen with an 
undue measure of secrecy. That may have been all right “once upon 
a time,” as the old story has it, but it is not in line with modern ethics. 
‘Trade journals of the useful kind devote liberal space in every issue 
to specific news and statistics of the industry they serve, the same 
being secured in great part through the good offices of the secretaries 
of the lumber and shingle associations. 


A recent writer in one of our most widely read magazines made 
the statement that “Truth has become more important than ever be- — 
fore because the public had increased enormously its capacity for 
The mission of the lum-— 


reading as compared with a few years ago.’ 
ber journal is to présent reliable news of the industry while it is 
news, and as proven in the case of the American Iumberman, none is 


free from error occasionally owing to the difficulty of verification. The — 
pity is that here and there may be found an association that apparently — 
ignores the dynamic forces of publicity, which is but another name — 


for advertising. In these strenuous days of lumber substitutes, when 
the admitted need of the industry is helpful advertising, and lots of it, 


no paid servant of any lumber or shingle association in the land should — 


be permitted to act as a drag upon progress—in justice to his posi- 
tion he should be a keen exponent of the benefits of publicity in all 


its forms, having exceptional opportunities for knowing what that 


great force is accomplishing for the competitors of lumber. 


The trouble, where it exists, is due in all probability to the sec- 
retary or other official being overworked. To offset this possibility, | 


criminal negligence not to keep 


Why accurate bookkeeping is an 4 


In his opinion the particular association concerned had neg- — 
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.wanted. The rest should be easy. 
_make it comfortable for her and above all impress her with its neat- 


Wilbis li RIN 
the speaker referred to at the beginning of this article made the sug- 
gestion that each association should name a committee on trade paper 
publicity. This is an excellent idea, and one that should be pro- 
ductive of good results. 


An unique address, delivered by a 
lady at the annual meeting of the 
Plan Books Western Retail Lumbermen’s As- 

sociation of Spokane, Wash., is 
printed in this issue. The address is entitled, “Retailing Building 
Material—A Woman’s Point of View,” and deals with what the wo- 


An Opportunity for the 


‘men want in the way of lumber for the erection of a home. 


In this article the retail lumber dealers are shown how, in order 


to sell their lumber to prospective home builders, they must take the 


women seriously into consideration. 
It is interesting to learn what the opposite sex fix as the neces- 
sary elements in the building of a house. Their home must be modern, 


attractive, comfortable, convenient, step-saving and moderate-priced. 


Here is where the plan books issued by the Lumbermen’s Asso- 
ciation will assist the retailer in his effort to bring before the women 
the exact house they may require. 
required for the erection of the “Model Home.” The plan book illus- 
trates the different homes, enumerates their peculiarities and creates a 
desire in the mind for a home of that nature. 


Some time ago the well-known magazine “System” asked several 
ladies’ associations what method of saless solicitation appealed to 
them most as customers—letters, personal calls, samples, newspaper 
advertisements, etc.? The result showed that 57 per cent. favored 


newspaper advertisements; 13 per cent. favored samples; 7 per cent. 


favored personal letters; 2 per cent. favored telephone or personal 
calls ; 2 per cent. favored window and 12 per cent. were for miscellane- 
ous appeals. 


_ From these it will readily be gathered that newspaper advertising 
is the favored medium with which. to sell homes. This means that 
the lumber dealers should use their local papers to demonstrate that 
they can satisfy the longing of the women-folk for that [DEAL 
s(QHOS ta: 

The retailer should include in his advertisement a cut of the 
house as it will appear when finished, together with plans of the dif- 
ferent floors. This, with an attractively worded advertisement, would 
make the women say to themselves THAT was the very house they 
Invite the woman to your office ; 


ness. Make her feel at home. This is essential. Samples of your 
materials, pictures of different homes, etc., should then be shown her. 
In selling to a woman it is very necessary to remember that one of 
the chief characteristics of the feminine sex is to BARGAIN. There- 
fore, the lumber dealer must possess patience. 

An important fact that the retailer should not overlook when pre- 
senting his caller with plans and showing her the different peculiari- 
ties of the house she is contemplating buying, is to remember that 
one of the first thoughts of the housewife in buying a new home is 


to; LOOK for LABOR SAVING DEVICES, the second being at- 


tractiveness. By pointing out these in a pleasing manner you will 
readily gain her complete confidence. These details are contained in 


the plan books of your Association and no difficulty should be en- 


It’s a woman’s nature to make the best of 
But just try and awaken her to the benefits 


countered in this respect. 
things as long as she can. 


_ of your plan book; call it to her attention in an appealing manner and 


see what will happen. 


Barring the very unlikely news that 
the British and French governments 
had contracted an aversion for South- 
ern pine and hereafter would use Brit- 
ish Columbia Douglas fir exdhesin ks it is safe to say that no more 
welcome announcement could reach our millmen than was contained 
in the Washington press despatch of March 15th to the effect that 
the United States War Department had predicted that the re-opening 
of the Panama Canal for the passage of deep-draft vessels would take 
place on April 15 next. 
The refusal of Col. 


Panama Canal 
Opening 


Goethals, Governor of the Canal Zone, to 


relieve the apprehensions of the shipping interests when approached 


in December last to name a probable date for the resumption of traffic 
through the great waterway had fostered a very pessimistic feeling 
as to the possibility of the Canal being re-opened before the end of 
1916. Very few-of the shippers on this coast thought otherwise. So 
widespread was this feeling that in December last, when a friend on 
Col. Goethal’s staff wrote the editor of this journal fixing May Ist as 
the opening date, no mention was publicly made because we feared 
the news was too good to be true. 

If the report proves to be authentic—and we shall not have 


long 
to wait to ascertain the truth or falsity 


we may confidently expect 
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The plan book covers the points © 
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an immediate improvement in our shipping facilities and an increased 
demand for the forest products of this province. 


The mission of the trade journal is 
a distinct one—it collects and presents 
the news pertaining to that particular 
branch of industry, keeps a watchful 
eye on public measures or actions that are calculated to prove pre- 
judicial to vested interests, and finds its chief delight in noting the 
signs of coming expansion and dev elopment and calling attention to 
the enterprise ol individual members in a business way. The daily 
newspaper cannot fill this need for the various industries, and hence 
the trade journal has been steadily gaining in influence and useful- 
ness until to-day the public is prone to estimate the verility and pro- 
gressiveness of the men composing any distinct branch of industry in 
proportion to the support given the journal which represents their 
interests. 


Lumber Trade 
Journalism 


R. B. Goodman, of Goodman, Wis., one of the le ading lumbermen 
of the Middle West and a close student of manufacturing and mar- 
keting conditions, in a recent address delivered before aie Northern 
lem locl & Hardwood Association paid the following tribute to the 
good work being done by lumber trade journals. He said: 


“The trade journals assumed a higher plane of usefulness than 
they had ever before reached, both to the manufacturer, the retailer 
and the manufacturing consumer. The technical articles presented 
during the year connected with the manufacture, marketing, drying 
of lumber, cost accounting, merchandising methods, railroad tariffs, 
export possibilities, wood construction, building codes, community 
ae elopment, would form a complete reference library for the industry. 

“his development of the trade journal as a purveyor of technical and 
Re news has been accompanied by a tendency to let the lumber- 
men solve the problems of their business for themselves. The older 
pose of paternalism has been outgrown, and enlightening, informing 


’ 


and impartial comment has taken its place 1 in the editorial F olunanas, 


“But the greatest change in lumber trade journalism and the 
most significant is in the advertising columns. Instead of the per- 
functory cards of lumber firms and manufacturers of mill machinery, 
we find real live advertising matter. During the past three or four 
years this change has gradually come about, but 1915 shows more 
columns of real advertising than any two previous years. Look into 
your old files of trade papers and see this for yourself. The page 
after page of advertising you find now is not placed to help a desery- 
ing cause, but is a business proposition, in which the results are 
tabbed as carefully, perhaps more carefully than in any other line of 
investment.” 


Editorial Chips and Edgings 


In 1913, 13,220,132 superficial feet of hewn timber was imported 
into New Zealand and 33,688,145 superficial feet of sawn timber, 
valued respectively at $793,677, and $1,492,419. In 1914 only 8,482,099 
superficial feet of hewn timber and 30,085,970 superficial feet of sawn 
timber were imported, valued respectively at $531,297 and $1,251,780. 


* * co 


Washington and Oregon tidewater mills, already hampered in 
their off-shore business by the scarcity of bottoms, are now up against 
an advance of $2 per thousand feet when shipping to California points. 
The rate is now $5.00 to San Francisco and $5.50 to San Diego, which 
quite absorbs the recent advance in the price of lumber. The state- 
ment is made that since the outbreak of the war more than 50 per 
cent. of the lumber carriers on the Pacific Coast have gone into other 
trade, which would seem to prove that possession of a fleet of vessels 
does not necessarily imply the enjoyment of shipping facilities when 
most needed. 


During 1915 the Genoa Bay Lumber Co., Ltd., Vancouver Island, 
shipped 14, 000, 000 feet of lumber to Europe, New York, South Africa, 
California and Mexico, eighteen vessels taking on cargo or parcel 
shipments at the company’s dock. ‘This large total would have been 
materially exceeded but for the lack of tonnage—large orders were 
placed but ships could not be secured to deliver the cargoes. Late 
last summer the steamer Tallac was chartered to load 1,200,000 fee: 
for New York, but the vessel was held up by the Panama Canal slides 
and the charter atttomatically lapsed. © New York was ‘the largest 
buyer during the past year, with EKurope second and South Africa a 
close third. From Genoa Bay to New York there was shipped a 


total of 5,697,097 feet, to Europe 2,898,718 feet, and to South Africa 
2,3/9,857 feet. One cargo of 2,275,090 feet was shipped to Toronto 
by the steamer Bessie Dollar, this being the second shipment of a 


25,000,.000-feet order. 
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News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest. 


The Retailers’ Weak Link 
By Frank H. Young* 
day business is no longer a thing to be looked down upon by 
ut it is a profession in every phase of its development. It 
requiring as deep and careful study as any other pro- 


ession the present day. 
The sooner men realize the importance of getting together to 
study out their problems then the question of future trade develop- 


ment and protection will be solved. 
Never before have the opportunities for growth been so great, 
yet never before has there been so much need for caution and under- 
iding that the growth may be permanent and not a temporary 
splurge with its usual disastrous results. 
My chief desire is to awake in every man the knowledge of the 
ibilities before him if he will anly grasp them; to probe under 
the skin until the weak spot hurts and then prove that there is a 
remedy which will act as a cure-all most effectively if men can be 


uced to crawl out of their shell of fear, lack of confidence and 
usy. Ido not propose to tear-down excepting to rebuild where 
the foundation is rotten. Iam nota pessimist, but I do believe that 


; 


( the pessimism of some the optimists have made the rounds by 
-h they built their ladder to success. 
The business man of to-day, no matter what his line may be, just 
n as he thinks himself big enough is prone to forget the struggle 
by which he succeeded in achieving his present position, takes suc- 
matter of course, and at this point shows the weakness of 
Simply because he thinks too much of his own bigness 
» little of efficient management. He forgets that where effici- 
y has built his present success he must continue that same 
ageressiveness to hold that which he has gained. 

Therefore in criticising the administration of any man’s business 
ght should be first turned on.the man higher up and not 
the office boy. 

What The Spotlight Shows When Turned Inward 
n things have not been going just right and you are piling it 
good and thick, just reverse the glimmer of the spot-light onto 

How it shows things up. Cobwebs completely block the 
rhted, well rounded, efficient management. 

y fair in searching yourself for faults? Or do you 
blame off onto some of your employees? Or again do 

are weak and skip the spot-light over to some 

r natural ability may shine in? The weak spot 
as before. There is hardly a man but that knows 
cover up, or go around something they 
‘rgy enough to go through; while the talent which 
ly possessed received all the attention and develop- 
ts that you have become one-sided; efficient in 


inemciency. 


€ 
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lear sii 


is to let slide, 


e when the weak side of your business is taken 
how to doctor it with your lack of developed all 


ases it is where no employee has the ability to effect a 
1 cal me to the rescue disaster inevitably follows. 
a man can be perfect in all the phases of 
but I do contend that it is altogether too easy 
nes of least resistance, especially when success is 


nd leave the things seemingly unimportant but equally 
“mp ees. 

ry about efficient management you say? We 

Ve have plenty of money. We can hire 


life there comes a time when know- 
management of his business is necessary, 
hould not be found wanting. He must 


because you can buy equal to the best, but 

selling, leaving that all to your manager; 
but never were any good on the 
to someone else. You can buy, 
vays fretted you; you have a pretty 
you don’t bother with it at 


na, Q 


Convention of Retailers at Poughkeepsie, N.Y, 


all. Now without questioning the integrity or ability of your sales- 
men, your buyers or your accountants, what are you going to do if 
they drop dead? You are going to suffer inconveniences and losses 


until some one else has ben found to fill those certain places. Further, — 


these able men have a perfectly natural right to be ambitious; they - 
are not going to be salesmen, buyers or accountants all their lives; 
they are going to have an interest in your business, become your 
competitors, or some competitor is going to grab them away from 
you. Without in any way questioning the honesty of these able 
employees, yet they have stored away in their minds not only the 
result, the losses and gains, but also every step down to the very 
minutest detail of how every problem of your business is worked 
out and developed. They know where you buy, on what terms, the 
qualities and the service you get; they already have studied out your 
weak points and know where you could have overcome them to your 
advantage. They know to whom you sell; what classes are the 
safest risks; which certain customers are surest pay; they also know 
the customers from whom you could secure more business. You 
say all this may be true, but if you have not forestalled every such 
move in studying out the possibilities of your business I say you are 
not the efficient managers you could be. 


Aside from caring for the buying, selling and possibly examining 
the accounts of your private ledger once in a while, how many of you 
ever take the time to go carefully through the accounts as shown on 
your books. The man who does is an exception to the usual. 


The branch of your business that has the most important bear- 
ing on the success of your business is given the least thought. 


Do you know how your accountant got the figures he posts to 
your private ledger? Do you know whether they are right or not? 
Do you watch carefully. the purchases from the different business. 
houses? The terms and method of payments? Naturally you say 
of course I do; don't I sign the checks. I question the depth of the. 
sincerity of your answer. I can cite you from actual experience 
where one firm worth several millions of dollars thought just as you 
do, but they were buying on a seventy day basis and I was paying on 
a ten day basis, with a much larger percentage of discount. They 
had been doing business that way for over thirty years and never 
new the change had been made until while poring over the private - 
ledger they discovered a gain of almost 20 per cent. earned over any 
previous record. 

This man had previous to this paid out in discounts which he 
might have saved enough to keep one family in first class cireum- 
stances for a lifetime. 


I can cite you a case of what was at one time a partnership own- 
ing mills in several parts of the country. These partners were un- 
questionably evceptionally capable business men, supposedly worth 


many millions, but they counted their wealth by mills and not by 
money. 


They grow old in the business and their boys who had been liv- 
ing in white flannels and on nursing bottles all their lives assumed 
control. These boys were not competent to sell popcorn let alone 
handling a real man’s size business. They decided it would be much 
better sport to sell out, divide the receipts and go back to the nursing 
bottle life again. Listen to the results. Where they had fully be- 
lieved each would get over a couple of millions, there was actually 
less than one hundred thousand dollars left to divide among them all. 
How did this happen? The two original partners were not efficient 
business managers; they knew every department of the business but 
the accounting. They could not tell the meaning of a balance 


sheet and would not confess it-to their accountants. Hence the dis- 
aster. 


Leaving Too Much to Others 


As the result of a series of questions put to several different 
dealers in lumber I find that an average of 95 per cent. of your sales 
are on credit. “The number of accounts on your books may vary from 
five hundred to as many thousand. Do you know how your custom- 
ers care for their indebtedness to you? Do you ever take the trouble 
to understand the postings to your debtors accounts in the sales led- 
gers? Is it not true that you watch many of the big contracts and 
their settlements while the smaller ones you pay no attention to? Do 
you not also remember many of your customers’ accounts and notic- 
ing their checks when received in the mail resolve in your mind that 


i 


- following percentages have been averaged: 


they are pretty good people to cater to without finding out one thing 
more about their financial integrity? 


But what about the hundreds of other charges you know nothing 
about? Those are left to your bookkeeper too. He is capable of 
looking after them without any trouble. Your bookeeper will not 
take any more interest in your business than you do yourself. There 
is no reason for him to. The amount of responsibility is not properly 
divided. You expect this man to shoulder the worries that are equal 
to one-half of your yearly net gain while you say you have other 
worries to look out for. He has only his position to lose; you your 
business. : 


Let us eliminate the good accounts and look into the slow and 
never pay ones. Statements are rendered, then requests for pay- 
ment, then you send them severe letters, even going so far as to warn 
them of possible suit, without a reply of anything better than prom- 
ises. You finally in disgust, at the next period of closing your books, 
list the tough ones and forward to your attorney for collection. The 
big easy ones he goes after and gets in; they mean actual money to 
him; to the harder and smaller ones he will mail one, two or possibly 
three letters and then forgets that he has the accounts for collection. 
Your accountant requests of your attorney a statement of progress on 
the accounts, receiving in reply a check covering your share of the 
good collections made and a return of the others with the statement 
“Obliged to return uncollectable.’ Your accountant asks you what 
he shall do about them, and you after saying a few things under your 
breath tell him to cross them off the books. Mr. Business man you 
deserve to lose that money; there is no other to blame but yourself; 
don’t try to take it out on your employees. 


From figures obtained from dealers in different parts of the State 
of New York, New Jersey and from many dealers in one large city the 
Your individual exper- 
ience may be different and you personally may not agree with them, 

but nevertheless they are the figures quoted by representative lumber 
dealers in the different locations mentioned. 


Let us take gross yearly sales on one million dollars for a basis 
to work on.’ We find. that your net gain averages 8 per cent. or 
$80,000. On your gross sales we will figure that only 90 per cent. 
or $900,000 is sold on credit. Of your credit sales 90 per cent. is col- 
lected without any trouble; of the remaining 10 per cent. or $90,000, 
25 per cent. or $22,500 is collected after considerable trouble on the 
part of your collectors. The remaining 75 per cent. is turned over 
to your attorneys for collection. : 


We will give him credit for being two-thirds successful, and he 
collects $45,000, retaining, however, $20,000 for his fees; the balance 
or $22,500 he returns as uncollectable and you cross off to loss and 
gain this amount, which is 2% per cent. of your gross sales. This 
2% per cent. is the average of loss by uncollectable accounts as re- 
‘ported by different firms. The average firm fails to connect the col- 
lection fees with the loss caused by these accounts. Is there any 
reason why the $20,000 paid for collections should not be charged in 
as part of the loss by bad accounts? Adding the $20,000 fees and the 
-amount ordered crossed off you have an actual loss of $42'500 or 414 
per cent. of your gross sales. This is a total loss your business had 
to suffer as the result of a weakness somewhere. Do you realize 
what this means? It means that on a yearly sales basis of $1,000,000 
you should have earned $122,500 instead of only $80,000. Your lack 
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of efficient interest in the accounting department of your business has 
cost you over 50 per cent. of your actual earnings. I can readily 
understand many of you saying those figures are off, too high, but I 
would hardly dare doubt the veracity of the men giving these figures. 
many of them being well known to you as leaders in this profession. 
Even. granting that the figures are too high, if divided, and we use 
just one-half, making your a¢tual losses by uncollectable accounts 
only 1% per cent. and fees paid attorneys | per cent. your actual loss 
would be 2% per cent. or $21,250; over 25 per cent. of what your net 
gain amounts to. This means that you have given from one-quarter 
to one-half of your entire year’s labor in lost energy. 


Who Is To Blame For Losses? 


Now who is to blame for all this loss?’ YOU ARE. “An ounce of 
prevention is worth a pound of cure” is a safe motto to tack over your 
desk. Practically the entire amount of these losses could have been 
prevented. Eliminate the causes. Unhealthy jealous fear of com- 
petitors is one of the great bug-bears of nearly every line of busi- 
ness and proves the undoing of many otherwise successful firms. 


Why should you grant a man credit just because you knew your 
competitor across the way would get his business if you turned him 
down? You had rather risk your money than allow him to get the 
business. That idea is not business; it is child’s play, but very few 
merchants have backbone enough to overcome such childishness, and 
it proves pretty expensive in the long run. 


The year 1915 has seen greater strides along the lines of efficiency, 
co-operation, burying the hammer and getting together of business 
men than has been known in all previous history put together. 

The great losses to your business can be overcome. 


‘ First—By starting a systematic search for your own weakness. 

Second—By competitors getting together and in a friendly way 
study out the difficulties that each knows should be overcome. 

Third—By eliminating jumps in the dark. 

Investigation proves that losses by uncollectable accounts could 
have been prevented by foreknowledge of the integrity and bill paying 
habits of the party seeking credit, and if such information is not avail- 
able from systematic investigation or the customer himself, why not 
let the other merchant take the risk and the loss too. 


No business house should extend credit without first knowing 
the purchasers ability to pay. Ifa purchaser is unwilling to explain ' 
on what grounds he basis his right to seek credit the firm selling him 
is sure to have trouble and suffer loss. Too often the firm and 
customer both forget that in seeking credit the customer is seeking a 
favor or actual loan that is worth to the firm at least % of 1 per cent. 
each month the credit is open, and that the purchaser should in fair- 
ness be willing to show wherein lies his ability to care for the debt 
he desires to contract. 

I recently read a bold type ad in a New York paper, “What does 
a creditor care where the money comes from so long as the debtor 
meets the bill promptly?” It voices the failing of most creditors. 
Just because a bill is paid promptly is no excuse for your lack of 
knowledge of the debtor’s resources. The full knowledge of a man’s 
integrity and his bill paying habits are the only mediums upon which > 
to base a man’s credit worth. 

Many men worth fortunes have become enormously wealthy be- 
cause they have successfully evaded payment of their just debts, and 


Two special drawings which the Architectural Department of the Western Retail Lumbermen’s Association has worked out 
for lumber dealers in the Prairie Provinces. 
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¢ vou men here today but have had experience with one or tion proves like letting down the gates at a railroad crossing; it’s only 
¢ this class. On the other hand many men with small assets, the very few daring ones who will try to gét by, But they will find 
se integrity is unquestionable, have proved among your best the engine of credit investigation rushing at them and will jump 
cus ers \n occasional loss from reverses is re easonably ‘expected, aside or be put out of the running. 
et such men d seek credit for any large amount without gladly On the other hand, there are others doing a business that war- 
se ng y gainst loss. It is only a ceftain class of speculators, rants a desire on your part to extend them credit; if the means for a 
r ers, carpenters, etc.. who contract to do certain pieces of work proper investigation were at hand you would secure a rating and 


tected contract without giving you the same protection that 


e the cause of the greatest percentage of your losses. Very 
seldom can you secure satisfactory security, yet you allow them 
st unlimited credit with but a vague knowledge of their ability 
care for even intentions of settling their just dues. Again, in 
rder to secure a certain contract they underbid competition, do the 
ss, and you are made the goat; obliged to either pocket loss 

r await your chance to get even. 


Co-operation Eliminates The Losses. 

f you men would co-operate there would be little chance for 
such losses. You could entirely eliminate every scalper, unfair pro- 
moter and speculator and put that amount of business into the hands 
ters and builders of well known integrity and ability. 

The les ips in the dark need not be taken any more. If by the 
use of a little horse sense you can grant credit to whom you will with 


nroamy 


perfect knov ledge of how and when payments will be made—why 

t use horse sense? 
Until very recently the means for the proper investigation were 
t at hand, but now a system.has been developed that is applicable 
to every individual line of business so that every creditor using it 
need take no chance whatever. For this system covers the compila- 
tion of Facts not Thinks. which, however, depends on just how far 


} ceh- + 
each mercnant 


aa out of his rut of fear and jealousy. 


While there is bound to be in every community a certain per- 
-entage of pe ple who solicit credit with no intention of paying, yet 
he kn piedene: of the new co-operation credit system being in opera- 


make a bid for their business. 


- A system of investigation increases your income in two ways; it 
eliminates losses by bad accounts and opens the way to securing re- 
liable new ones with perfect safety. 

I-xperience with retailers in general shows that in a city of one 
hundred thousand inhabitants, in one year foreknowledge saved ap- 
proximately $100,000. Another city just installing a credit system 
has already proved its ability to benefit its members, and specific 


cases can be cited where hundreds of dollars have been saved in in- ~ 
dividual cases. 


Another benefit of this new co- -operation is that in change of cir- 
cumstances the co- operator is advised in time to take steps in order 
to prevent loss. 

I have given as my subject “The Weak Link.” I have proved 
that the weakest link of your business 1s the credit department. I 
have shown that the greatest need for development is along lines of 
credit knowledge. I have shown by concrete example how ridicul- 
ously weak this link really is. I have demonstrated the possibilities 


of welding so that this link may Benois the strongest in the chain 
of efficient management. 


All that is required is your affiliation and co-operation; your 
willing self-sacrifice and earnest thought; a broadened view of present 
day business economies. Be big enough to forget petty competition = 
and jealousies. Make your slogan for 1916 Safety First. An ounce’ 


of prevention is worth a pound of cure, and you have made strong 
the weakest link. 


Why Accurate Bookkeeping is Effective Aid to 


Successful Trading 


By D. Cooper, C.A., Winnipeg 


merchandising concern is PROFIT. 
objectives of great importance that should be kept 
by the merchant—objectives that are closely re- 
lated to the question of profit. 
- consists of the sums obtained by the employment of capital 
ling after paying all expenses of trading and after making any 
essary provision for replacing lost capital. 


object of any 
There are other 


t should be the aim of all who would court success—permanent 
lid of the very 


sell merchandise best grade, at the 


D. Cooper, C.A., Winnipeg. 


lowest possible price, to the greatest number of customers under the 
very best conditions for all concerned. Each and every transaction 
should result in mutual satisfaction and mutual profit. The greater 
the service rendered the greater the resulting profit—other things 
being equal. 

To be able to sell the best grade of goods at the lowest possible 
price one must be able to buy keenly. To buy advantageously 
means that bills must be paid promptly and that cash discounts be 
secured wherever possible. This in turn requires sufficient capital to 
carry on the operations, and remember that insufficiency of capital is 
one of the greatest sources of danger in all phases of business. 


Traders who cannot pay promptly cannot buy at the same price 
as those who can; the former are not able to take the discounts of- 
fered for cash, and, as a consequence, they are not able to sell to their 
customers at a price that can be defined as being mutually profitable to 
both parties. 

A careful study of the business in all its phases will prove of 
value. A merchant should make himself thoroughly familiar with 
the goods he buys:and sells. He should know how they are made; 
he should enquire as to the processes of manufacture; he should 
study transportation and learn the sources of the various products in 
the raw and in the finished state; he should study the requirements 
of local markets; he should learn how to manage—how to hire, train 
and direct employ ees; he should be honest; he should be familiar with 
simple business law—the law relating to contracts, bills of exchange 
and banking; and lastly, he should provide an adequate system for re- 
cording all his transactions in a simple and effective manner so that 
he may glean from his records a clear conception of the direction in 
which the business is moving. 

The study of intelligently developed comparative statements will 
act for the merchant as a compass for the sailor and keep his course 
pointed in the right direction. The system must be so arranged as to 
bring automatically to the proprietor or manager at regular intervals, 
the results, in concrete form, of the trading operations—sales, pur- 
chases, inventory, collections, bad debts, goods returned by customers, 
and so on, 

Without such information the business will probably drift along 
and, if eventually the business happens to be successful, it will most 
likely be the result of good luck rather than good guidance. On the 
other hand, failure is more likely to be the t result from such loose 
methods of accounting. I’xperience has shown that in by far the 
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ereater number of insolvencies, the failure was due to the fact that 
the proprietor thought the business was going in one direction, while 
all the time it was travelling in another. He did not know. Had he 
known he could have remedied the defects and saved the concern. 

‘In most cases, retailers and others are prone to believe that ord- 
inary common sense bookkeeping could have kept them informed as 
to the cause and effect but, in my opinion, without accurate and de- 
pendable information as to results, the merchant or anyone for that 
matter, will simply drift on the open sea of Commerce until he finds 
himself involved suddenly in danger. In this event his calls for help 
are unheeded. He has not beén travelling the chartered routes; 
hence he is left to shift for himself. 

Take the case of another trader who can show a clear record of 
his business—year by year—its growth and development. In his 
case, even though in trouble in a period of stress, he may and often is 
able to show that his business is a profitable one and one worthy of 
support. He may form a Joint Stock Company or he may find some 
one willing to invest money for a share of the profits, or his bank 
may be willing to assist him. 

All this is quite impossible where no records have been kept. 
There is no information upon which a reliable opinion may be based 
as to the wisdom of assisting the concern during a specially trying 
period; off-hand estimates or opinions as to what the business had 
done and is doing, made by the proprietor or manager, are of no 
value. They are not usually based on facts—neither can they be 
verified by accurate figures. 

Unfortunately for Canada, traders are not compelled to keep 
books, whereas in France, for example, every trader is required by 
the Code of Commerce to keep three books—the journal, the inven- 
tory book and the letter book. No particular form of accounts is 
prescribed by law. The journal in France is the daily book into 
which the trader must enter all his transactions, day by day. In 
addition to his business records, he must set down, month by month, 
the sums disbursed on his household expenses. 

Before commencing to use the journal and inventory book, the 
French trader must take these to a Judge of the Commerce Tribunal 
who will initial each page and certify to the number of pages in each 
book. No erasures, blanks or marginal additions to entries are al- 
lowed. These regulations are designed as a preventative against 
wrongful alteration or substitution of figures. . Where such exist, the 
books are not accepted as evidence, either in a court of law or in the 
event of insolvency. 

Similar + regulations are in force throughout Belgium, Spain, 
_ Portugal, Holland, Roumania and other European countries with but 
slight modification. In Russia no particular books are prescribed, 
but the laws are very strict as regards bookkeeping generally, and the 


penalties for non-accounting in the event of bankruptcy are severe. 
All Joint Stock Companies in Russia are required to publish in a 
State paper a Trading and Profit and Loss Account and a Balance 
Sheet once every year. 

To bring the benefits accruing from accurate bookkeeping into 
more concrete form, let me cite what they would be in the case of a 
lumber merchant. 

A lumber merchant has for sale different kinds of lumber, sash 
and doors, and so forth. He may, at the end of a period, find that he 
has just made expenses. It may be that he has no idea of the cash 
discounts he lost. It may be that he made good profits on one or 
more lines, and that he lost on other lines. It may be that his cap- 
ital is being turned over once in one line, in the same time that it is 
being turned over six times in other lines. Even though he makes 
no profit on any one line of goods, still it may be that he will find it 
necessary to continue that line as a factor in holding other and more 
profitable business. 

In any case, it goes without saying that if his records were to 
show him the profit he made on each different class of goods, he 
couldn’t fail to benefit from that information. He would push the 
more profitable lines and only carry enough stock of the less profitable 
to satisfy the demands of his customers. If he had a comparative 
statement of his sales from month to month, alongside the figures for 
the same periods of the previous year, he would be able to anticipate 
slack months and busy months. In the former case he could plan 
how he might keep the month’s sales up to normal. Then again, his 
expenses would be shown one month against another: and one year 
against another. Any increase in the expense not warranted by in- 
creased sales should be carefully investigated and adjusted where 
possible. 

Would it not be of great advantage if traders had constant infor- 
mation available as to debts which have to be paid at specified dates? 
Would it not be useful to know what orders for goods had been given 
for future delivery? 

Accuracy is the twin brother of Honesty. It is nothing short 
of criminal negligence not to keep books. It isn’t a square deal to 
your creditors—neither is it a square deal to your partners, your share- 
holders or yourself. 

All these and a host of obvious other features will, I think, con- 
vince you of the absolute necessity of careful and accurate account- 
ing in all businesses, from the one-man business to the gigantic cor- 
porations which began on a small scale and grew to their present 
size simply through the agency of a well defined business policy, based 
upon and continually guided by facts and figures reflecting precisely 
the effect of this policy and that policy on the progress of the busi- 
ness. 


Retailing Building Material—A Woman’s Point of View’ 


By Mrs. C. C. Bowerman 


I wonder if you men have any idea of the things we women 
WANT that you have to sell? 

The subject that Secretary Porter assigned to me is too large to 
be covered in the time at my disposal, but I can at least call attention 
to some of the points of retailing building material that I think have 
been overlooked. I shall limit myself to that part of your business 
which concerns the one thing above all others in which every woman 


is vitally interested—THE BUILDING OF A HOME. 


How many of you men know what a woman really wants in a 
HOME? And if you do not know—how are you ever going to SELL 
i tov her? 

I am going to tell you some of the things she wants and why she 
wants them; and the nearer you come to providing those things for 
her, the nearer you will come to selling your material to her and con- 
sequently the nearer you will come to getting a check from her hus- 
band. 

And right here I find a strange condition. In our office we have 
a set of the Porter-Ballard Plan Book SYSTEM, the “Home, Sweet 
Home” edition, and in that publication I find most of the answers to 
the questions | shall put to you. As this is published through the 
Western Association, I assume that you are all familiar with it. 

Now, a woman wants a HOME to have the following elements: 
Her home must be—modern; attractive; comfortable; convenient ; 
step-saving ; moderate-priced. 

And the homes represented in the plan book we have cover every 
one of those necessary elements. 

But how is the woman going to know that? In other words, how 
are you going to sell what you have to sell, to a woman who wants 
such a home? 

In the first place, you will have to let her know what you have. 
That means ADVERTISING. And what kind of advertising will ap- 
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pealto her? “System” magazine recently asked this very question of 
the presidents of 94 women’s clubs, the answer being a composit of the 
replies of the members of those clubs, thus representing very accur- 
ately the way women look at these things. 


How the Women Answered 


Here is the question:—“What method of sales solicitation appeals 
to you most as a customer—letters, personal calls; samples, newspaper 
advertisements, etc?” 

The answers showed the following result:—57 per cent. favored 
newspaper advertisements; 13 per cent. favored samples; 7 per cent. 
favored personal letters; 7 per cent. favored telephone or personal 
calls; 2 per cent. favored demonstrations; 2 per cent. favored show 
windows; and 12 per cent. mentioned miscellaneous appeals. 

Of course, I understand that this question was asked concerning 
general merchandise; but please note that you lumber merchants have 
at your command every single kind of an appeal—100 per cent of them 
—that the women themselves said had induced them to purchase. 

‘Therefore, it is, to a certain degree of course, less important the 
way you put forth your appeal, as what that appeal really is. In other 
words, it seems to me that you should first find out what I want, and 
then, if you can do so, tell me that you can supply that want. 


You can readily see that this subject could be extended into un- 
limited discussion, and I will therefore limit myself to the single phase 
of homes. : 

Note, as I stated above, that much over half of the women said 
they were influenced by newspaper advertisements. That means that 
you should use your local papers to tell us that you can satisfy our 
longing for that ideal home. Make that printed notice so attractive 
that we will, as soon as we see it, say to ourselves: “That’s just what 
I want. Isn’t that the dearest little home?” 

And let me tell you a secret; when you do that much, the rest will 
be comparatively easy, for when we once make up our minds about 
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, we stay right with it until we get it. You may 


you have made the decision, but, bless you, we made up 

n as first 
\fter giving us the proper star gus “taste” that new home, 
speak—then you want to keep right on making its advantages 
ea re Use the other kinds of appeal——the personal call, 
e letter, the show window, the demonstration, that the women have 


rsuade us, remember; no, our minds have been made up 
point already. But to give us arguments that we can pass on 
he check-writer of the family, and thus help you sell to us. 
Invite Her to Your Office 
\Vrite us a nice letter and invite us to visit your office and see for 


rselves that you have just what we want ina home. That’s not so 
hard to accomplish if you make your invitation attractive enough. 
ery careful, when we do come, that you give us proof that you 
y wanted us to come. You know a woman is very particular 
about her housework and she always polishes everything to the last 


egree when she expects’a visitor; and she expects the same thing 
ne for her. 

Your office should be a real reception room. It should be kept in 

uch a condition that your woman visitor will feel welcome and com- 


‘table and at home, and will thus entirely lose the feeling of being 
n the defensive to protect her money. I really believe that ,cleanli- 
above Godliness with most women. 


Missouri must have had a wonderfully large population at some 
time, for | believe most women must have been born there. They 
ant tobe shown. They want to feel and touch and taste and weigh 
nd measure; and sometimes | really expect to have one of them ask 


for a sample of fir finish to match with her furniture. 
Remember that a woman makes a business of buying; she loves 
to bargain—to shop—and you must consider that characteristic. You 
must make it easy for her to choose; you must meet her wishes thor- 
; you must even anticipate her desires; you must convince her 
are less trying to sell something to her than to fill her wants. 
Now that you have induced her to visit your office, you will have 
on the walls and tables, samples of your materials, pictures 
and so forth. Asa rule, while she wants a home, she has 
art only a vague idea of just what she wants. The first thing 
r you to do is, therefore, to ascertain generally her wishes. 


Find Out the Price and What She Wants For It 


For instance, you should find out about the price she wishes to 
the size of the building; the number of rooms, etc., and each 
vill narrow your field until you can finally offer for her selec- 


clore her 
I riomes, 


+ +} + 
ie st 


ery few designs, any of which will meet one or more of her 
yisnes. 

Remember, also, that every woman has certain basic ideas about 
erely a home, but living in a home—and you must take. those 
nsideration. Thus, let me illustrate with a sample design 

taken from the Home, Sweet Home plan book. This is the edition 
e in Pocatello, and the one with which I am familiar. 
fere for example, is design Number 702. 


nder if any of you men have any conception of the number of 
man takes during the day in attending to her ordinary 

[ wonder if you know that she actually and literally 
ireds of miles a year within those four walls? Don’t you 
any means of reducing that travel would be most heartily 
what the woman has to do—I know that in the 
le type of house—man-built—that point was entirely overlooked 
ver thought of. 


i KNOW 


to my woman visitor something like this: “Modern 
become a science as wellasan art. I want you to 
which in all other respects meets your wishes as 
‘ou know how many steps you take during the 
alls and doors and back and forth in your pre- 
straight lines between these points: Vesti- 
¢ room; vestibule, hall, stairway, kitchen, back 
ing room, hall, stairway and so on. 
ery usual place to every other usual 
And that arrangement of the rooms 
absolutely useless walking every 


- 


irom ey 


' 


aight lines. 


indred miles 


that sort of an argument would appeal to the 

1 ‘ 5 ¢ ’ . . 
in her house? If you don’t believe it, 
and see for yourselves. 


t pre nect 


Labor Sa ving Devices Important Features 


ariation of only eight feet in the lo- 
means a difference of some 25 miles a year 


that 


must KNOW 


if you want to sell to a woman, or 
what will appeal to a woman. 
t that one reason more homes have not 
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been built is because only houses have been offered; mere buildings 
designed and constructed by men; and you know that to most men— 
business men—Home is only a place to eat and sleep in and go to 
business from. 


In other words, you retail lumbermen, so far as you have had any- 
thing to say about the matter at all; so far as the architect and car- 
penter have allowed you to have a voice, you retail lumbermen have 
been trying to sell an article to the person least interested. 

Woman’s natural instinct is home-making, but you have for many 
years been ignoring this fact; you have been placing her under a 
great handicap ; you have been giving her four walls, with rooms ar- 
ranged to suit your own ideas or even perhaps to suit the sizes of ma- 
terials the manufacturers send to you; you have gone on the principle 
that you were providing just as good a house as anyone else had; and 
you let it go at that! 


It is just as easy to offer her what she wants as what she does’ 


not want; and it’s easier to sell the first kind. 


The man who designs a house will call attention to the splendid 
hall; 
leave their hats, coats, rubbers and other impediments—a place they 
can muss us. A woman could easily get along without a hall, but 
she wants closets; Icts of them, well-placed, large, well lighted. She 
wants places where she can put things away. : 


She Wants a “Culinary Studio” 


And she wants a kitchen. No, she wants more than that. She 
wants a convenient, well-lighted, well-ventilated “culinary studio” 
where she can create meals. 
liminary work necessary to produce that appetizing dinner you find 
when you come home? 

And she wants a home that is attractive to hoe visitors. 
wants a home that is artistic on the outside. In fact she would not 
feel hurt to have such a home that strangers in the city will turn 
around for a second pleased look. 


These are just a few of the things a woman wants in a home and 


they are all of them possible. Jf you men will find out what we 
women want, and then show us that you can fill that want, you ws!l 
enlist us as unpaid, but as enthusiastic and capable salespeople. 


I wonder if you ever considered the fact that the material you 
have for sale is the only material used in and around a home that the 
women cannot buy; I might go further and say that it is shard for any- 
one to buy it as it is used. 

I believe that there is not a single home in any of the towns where 
you gentlemen are in business where at this very moment there is not 
something wanted which you have for sale. 

It seems as though when the last workman leaves a house and 
the family moves in, that the interest of the building material merch- 
ant ceases. I think I am safe in saying that you gentlemen. your- 
selves do not know all of the ways and means in which you could use 
your own stocks of materials in your own homes. 


It is Easy to Provide Conveniences 


There’s nearly always a place for an extra shelf; there’s an attic 
to be made into an extra room; there is always a step or so that needs 
fixing; there are stairs that can be made into various receptacles with 
great convenience to the woman of the house. ; 

There are additional built-in features; clothes racks and posts; 
porches to be inclosed; hardwood floors to be laid over the old worn- 
out floors; closets enlarged or re-arranged; doors replaced or cut in; 
flower boxes; sleeping porches; pergolas; repairs and improvements 
without end; ‘all of which require the goods you have for sale. 


It’s a woman’s nature to make the best of things as long as she 
can—and it’s a good thing for you men that she does so. But just try 
awakening her to the benefit of these things; call them to her attention 
in an appealing manner and see what will happen. 2 

Don’t write to her and tell her that her house is a disgrace to the 
town and she ought to fix it up. Certainly, things will be apt to hap- 
pen in that case, also, but not exactly what you might like to have 
happen. Tell her of the advantage to her of, for example, having the 
treads of the back stairs boxed and hinged to hold the family over- 
shoes. She'll see the point very quickly and she’ll see that it is done, 
too. Try to convince her that you are trying to get for her what she 
herself wants, and you'll not only make the sale you have in view, but 
you will gain an active and earnest booster for your entire business. 

Gentlemen, it is good business policy to find out from the woman 
herself what a woman wants; prove to her that you can supply those 
wants; make your place of business fit and proper and attractive for 
women to visit; don’t try to force a sale on her but make it easy for 
her to buy—and above all, secure and maintain her confidence by de- 
serving it. 

The results to your business will more than justify all the thought 
and care and work you give it. Does this suggest any to che 
wives of the retail building material merchants? 


but to a woman a hall is usually a place where the men-folks — 


What do you men know about the pre- 
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the material in a careful way. 
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the Retailing of Lumber 


By Julius Seidel 


Operating Costs in 


The subject assigned to me, and on which I am to speak, is one 
that on the surface would appear, or seem to be, extremely simple. 
It would be easier of solution were we to discuss the matter from a 
local standpoint. To illustrate: when there are several lumber yards 
operating in one and the same town, under like conditions as to un- 
loading and piling charges, average distance of haul, amount of stock 


necessary to carry on business, general expense as to help, rent and - 


taxation, we could reach a cost that would be uniform and nearly 
correct. ’ 

The manufacturing or mill end of the lumber business is, in a 
measure and to my mind, more simple of solution; yet it, too, finds 


many exceptions to the adoption of fixed rules that would definitely 


In the retailing of lumber the prob- 
very nature of things, more 
complex. The fact of the matter is this: Men engaged in the lumber 
business have never so segregated their departments as to be able to 
say definitely what the operating costs amount to in dollars and cents 
on the various class of sales. 

A retail lumber yard occupies a unique position in so far as it 
proposes to serve the public under the slogan, “No sale too large for 
our capacity or too small for best attention.” F.o.b. shipments to a 
factory under construction, a wholesale order for several cars hauled 
direct from the track to the building, or for factory use, the jobbing 


fit all conditions of the industry. 


-carpenter’s order, or the catch-penny sale of one board, all usually 
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go through the books under the same caption of a “lumber sale.” 
When the year is over percentages of doing business are figured by 
a summing up of all classes of trade, or sales, dividing the sum total 
by the footage in order to arrive at a price per thousand or per cent. 
basis. By this method a very vague and very incorrect idea of the 
cost of retailing lumber is gained. 


Just now the industry is confronted with the matter of service in 
deliveries. In the cities the hauls have become longer and the time 
set for the delivery, no matter what the amount, shorter. In the 
rural districts the demand is becoming more acute for house deliveries. 
Everything is leading to a specialization of effort. The farmer feels 
that he is better served when the lumber yard itself hauls the lumber 
on a lumber wagon, driven by a lumber teamster, who also unloads 
It is my opinion that we should cultt- 
vate and expand upon the service and thus be better able to develop 
a real building up of communities. 


Lumber, as a whole, is not generally shipped into a point where 


the dealer has been sufficiently wideawake to handle his business as 


a business and to push it with the enthusiasm that is back of city 
concerns. 
Computing Operating Costs 


In the computing of operating costs we must arrive at two essen- 
tial things: labor incurred and overhead expense. Under labor we 
have the piling charges, hauling into the yard and hauling out. Very 
few yards are entirely free from hauling in, even though they have 


* Address delivered before Annual Meeting of Southern Retail Lumber Dealers’ Association, 
Memphis, ‘ Tae 


their own switch. Hauling about your own yard should, however, 
more properly be considered as a piling charge. 

1. Piling Charges——Putting lumber into a pile is only part of 
the job. The full piling charge should be the putting into pile and 
again putting it on the wagon. This work is costing more every year. 
Lumber was formerly sold more in the random lengths and widths; 
it was not graded so scientifically, that is, there were less grades. To- 
day a retail yard must make up small piles of 4, 6, 8, 10 and 12-inch 
widths and also separate the lengths from ten feet up to twenty feet. 
That means thirty piles of No. 3 boards, thirty piles of No. 2 and 
thirty piles of No. 1. Stick piling is slow work, as compared with 
piling in bulk, and the cost to you of giving a customer just the exact 
width, length and grade must receive serious thought. 

2. The Rent Charge-—When the lumber is in the yard and piled, 
that horrible landlord immediately claims a part of the pile, and if he 
has given you a nicely levelled or rolled lot on a good business corner 
he should get his compensation. Perhaps you are your own landlord. 
If you are and do not collect rents on your business lot, on its com- 
mercial worth under a re-valuation clause, every three to five years 
you are unfair to yourself and a detriment to the lumber business. 

3. Employer’s Liability—Then you reach the matter of liability 
occasioned by accidents, and take out a policy so that you may not 
be wiped out by a judgment, something that may happen when you 
least expect it. This means paying a bill for employer’s lability on 
your labor and teaming, and public liability as well. 

4. Teaming.—The matter of service is now flashed upon you. The 
public wants “sudden deliveries” and you must be ready to give any- 
body any quantity of lumber, delivered anywhere at any hour of the 
day. So you line up to the horse trader, harness shop and wagon- 
maker, and you may even flirt with the auto truck salesman; for the - 
purpose of getting hauling equipment. Since good service is worth 
good money, the buyer should either pay for delivery service at its 
full value or buy his own delivery outfit. Delivery of lumber is an 
actual labor charge and should not be donated. If the horses don’t 
get enough exercise hauling lumber at a profit, better sell some of them 
and the wagons rather than commit commercial suicide by throwing 
in the hauling on a sale. 

5. Improvements.—Of course, you want a shed to keep the finish 
free of stain, protect it from warping and twisting in the good old 
summer time, and to avoid using a pick-axe to get a board loose dur- 
ing the icy season. Sheds in lumber yards, also stables, warerooms, 
fences, driveways and roadways, and even an office with very modest 
furnishings, cost real money. You may get a notice to clear the 
place after the ten years’ lease expires, so better figure on 10 per cent. 
depreciation on original cost per year. Lumber yard improvements 
are worthless when you vacate the lot. 


6. Fire Insurance-—Supposing an old tramp, one of those mean 
kind, smoking a corn-cob pipe, should become infatuated with one of 
your “soft pine” boards, with just a little resin on the surface suffici- 
ent to ignite when the tobacco ashes fall upon it during the peaceful 
slumber of trampy dear. Of course, you took out fire insurance be- 
fore that could happen, and you got a bill for it, too, and paid it 
promptly. 

7. Advertising ——Well, when the yard is ready to open up you 
want to advertise the fact to the world. Should you be a bit old- 
fashioned, you will spend less for publicity than you would were you 
a pushing chap; but spend you do, and pay you must. 


8. Salesman.—Do you need a salesman? Well, I just reckon yes; 
in fact, the best is none too good for your yard. Every retailer I ever 
met has the best solicitor in the “profesh” and a good man is always 
worth his hire; besides, you will have some collections to make, so 
he fills two jobs—“pushing and shoving.” 


9. Office Help—And you need a mild-mannered, pleasant looker 
for a clerk, one who can take abuse from both customer and the boss 
and never hear it. He is dirt cheap at $60 per month and he is down 
“for keeps” on the pay roll. 


10. The Boss Himself—Well, well, we’ve quite overlooked the 
fact that the concern really needs a head to it to make up the organ- 
ization. Bosses do little and come high, but they add dignity to the 
company. So we engage a boss. 

11. Office Supplies——Pretty soon we order the ’phone, desks and 
chairs, estimate blanks, dray tickets, filing cases and books. Severally 
they are hardly worth charging up, but collectively it takes the small 
coin in the corner of the vest pocket to pay the bills. 

12. That Merchants’ Tax.—Just as you feel jubilant on having 
done pretty well for a beginning in the way of sales a round-faced, 
red-nosed, round-bellied little man of 250 pounds lays a sheet on your 
desk, requesting you to tell the city collector on the quiet how much 
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ount to, as a little merchants’ tax money is really handy 
eping up community expenses. 

munity Duties and Sundry Expenses——Of course, your 
ness puts you in the prominent business class and you are 
entitled to all of the “pay and look cheerful degrees” of that strata. 
for conventions, church festivals, civic leagues, public wel- 
fare, Boy Scout movements, etc., take a little, and as a matter of 
chip in” on all of it for fear of being enrolled under the 
of crabs. Then come the little incidental expenses, 
fare, errands, free samples, getting the customer something, 
oat of paint on the floor, coal for fuel, and a little light when 
is down and out. Even so do they sum up and add to the 
h cost of doing business right. 


us order 


Attorneys’ Fees.—And to cap the climax, we find that, after 
getting our incorporation papers, it might be well to have a counsellor. 
The customer’s lot may have an adhesive plaster that would stick 
better than lien paper and, therefore, we have the title solemnly ex- 
amined. The farmer’s crop was not what he expected and a little 
second deed of trust, with monthly notes, properly drawn by “our’ 
lawyer is put on record. Of course, a lawyer costs a bit, but he saves 
his hire by avoiding the cliffs. So he is down on the expense account. 


15. Profit and Loss.—In spite of your precautions you meet men 
with memories constituted so conveniently that statements, coupled 
with a request for payment, are handily overlooked and forgotten. 
Then, there’s the crook and deadbeat, who feels that you can afford 
a loss while he is blamed sure that he himself cannot, as he has nothing 

It is fate or destiny that forces you to devote a page on your 
ruled ledger to profit and loss. 


» lose. 


. 
‘< 


pretty, 


16. Interest on Permanent Investment of Stock—Then, to top it 
iff, do you know that those horrid millmen will only allow a sixty- 
hae in which to “ante up” for the stock you buy? That forces 
an sien namely, that of making you cash in all your safe investments 
and cash out to the millman. All your money is, “therefore, transferred 
to the yard and there it sticks permanently a and for keeps. Now, 
money is worth 6 per cent., and on a basis of $2 5 per thousand feet and 

turn of your stock three times during the year, it figures just 50 
cents per thousand feet for interest that you must get out of your in- 
vestment. If your sales can’t with certainty produce that on your 
business, better get back to loaning out your money to the other fel- 
low and let him do the worrying. 


; 


aay 


So, to sum it all up, suppose we say that lumber on a 20-cent rate 
iS sold by you at $26.50 per thousand deliv ered on the job. That 

uld mean about a $20 cost basis to you on cars. Out of the $26.50 
get back the actual labor charges aad the overhead you 


which, in reviewing the matter, is as follows: 


‘-ou have to 
put up in real money, 


Based on cost 


Per of $20 per M. 
M. feet Per cent 
Piling up and putting on wagons ... ... ...-. $ .80 4 
2 Rent of ground 50 2% 
Employer's liability Ae oats 04 Y% 
= Teamin Hauling in and out... 75 334 
Depre n of improvements is 1% 
Fire insur 10 l, 
iver g 124 1% 
aS .28 1% 
r ow 1% 
} r ss) 50 2% 
Office supplies Ps cot TORR eB att t,o hy ARAL .10 WA 
Merchants’ tax Sewer ia, Sey 05 ly 
mmunity dues and sundry expenses ... .... .10 WA 
Pr fit and | 5s ° mY fe eae ee eS rs .10 yy 
nterest on permanent investment ... ... ... 50 2 
4.70 24 


added a profit of 10 per cent., but don’t forget 
to add 24 per cent. to your f.o.b. cost if you want 


al cost 


Figures are Trustworthy 
bmitted by me are absolutely trustworthy, as they 
cost of operations taken from reliable sources 
adequate for a true barometer. Having 
now at liberty to adjust the per- 
items, making up the whole to suit your con- 
however, before you. It has 
ve ofttimes persisted in paring down 
uch a narrow margin as to get close to 
been the pleasure of many 
uld get to the flame without being 


( or time 


you are 


stS are, 


ngly often has 


Chart on | Cost of Hauling 


one namely, hauling, which 


item, 


Cost of hauling lumber tabulated to show price per thousand 
for full, also part wagon loads on long or short hauls: 


Total Loads Loads Loads Loads Loads 
‘Time Team Loader Cost. 2,500 ft. 2,000 ft. 1,500 ft. 1,000 ft. 500 ft. 
Wshoar, i234. (brad $ .25 $ .15 $ .30 $ .8TY% $ .50 CePn i $ 1.50 
PRNOWES nic otra eles) 20) 1.25 50 624% sOo) i/o noe 2.50 
8 hours .. 1.50 -25 1.75 -70 87% 1.16 2/3 1-15 3.50) , 
4 hours .. 2.00 -25 2.25 -90 1.12% 1.50 2.25 4.50 
5 hours .. 2.50 20 2.75 1.10 1.87% P88 2/3) * 2a 5.50 
6 hours .. 3.00 -25 3.25 1.30 1.62% 2 AGH2/3) wae2o 6.50 
7 hours .. 3.50 225 3.75 1.50 1.87% 2.50 3.75 7.50 
S hours .. 4.00 -25 4.25 1.70 2.1214 2.83 1/3 4.25 8.50 
9 hours .. 4.50 .25 4.75 1.90 2.37% 3.16 2/3 4.75 9.50 
10 hours .. 5.00 ars) 5.25 2.10 2.62% © 3.50 5.25 10.50 


My sole motive in doing this is to bring vividly before you one 
of the great problems of the present. The per thousand feet cost is 
of as wide a range as are the opinions of lumbermen on the cost of 
each and every item submitted to you, and that makes up the sum 
total of $4.70 per thousand, or 24 per cent. 


Cost Influenced By Market Price 


The cost of business is influenced by the market price, or basis 
price, in your town. If your average cost is $15 per thousand, your 
investment is lighter than in such towns where averages are weil up 
to $20 per thousand. In those towns near to a source of supply of 
native lumber we can figure on turning the stock oftener. These cases, 
however, do not weigh. in the paleace and would not affect the aver- 
ages to any degree. 


To be fair about cost, we must go to towns and cities of a saan 
tion sufficiently large to assert themselves and express a demand for 
all of the modern woods. The yards that are trying to keep full as- 
sortments cannot hope to turn their stock more than three times a 
year under normal conditions. Our country, as a whole, has passed 
the era of mushroom development and is assuming an air of perman- 
ency. Boom sales are past, and we should heed the demand of the 
times—to keep more complete stocks, give better and more efficient 
service. Recently I had occasion to learn that one of the most stc- 
cessful department stores of our city is operating with an overhead 
of 27 per cent. Large business formulates a policy and charges for 
the service. When it sets aside a fixed sum for advertising, this sum 
becomes a part of the overhead expense. The lumberman, however, 
considers advertising a donation and parts with the coin begrudg- 
ingly. You must make up your mind to set aside a certain amount, 
say at least 25 cents per thousand, for the promotion of lumber and 
let the consumer pay for telling him the story. 


For years it has been my opinion that associations should enter 
upon the field of supplying their members with the means of getting 
books of entry, accounting and auditing systems at a reasonable price. 
It would create an awakening and standardize an industry which has 
been working along the lines of uncertainty as to operating costs. 

My own conclusions are that for the house bill trade, for com- 
plete service of furnishing a bill of lumber at such times as it is re- 
quired, and in such loads as needed, during the construction of the 
building, we should add from 30 to 35 per cent. to the f.o.b. market 

value at the time of sale. On retail sales to the consumer I do not 
see how you can do business for less than fifty per cent. The demand 
for auditors and business systems is an outcome and demand of the 
times, and the retail lumber business should respond to this demand. 
The manufacturers are making a gallant, open, aggressive and educa- 
tional fight to educate the trade as to the best use of wood. We must 
appreciate our duty equally as well by supplying and serving the 
public in a manner that commends itself to them. The fundamental 
idea is to do the service well and charge for it. 


Two New Shingle Mills Projected 


Messrs. J. E. Wade and H. H. Stuart, well known in the Coast 
logging industry for some years, have their plans completed for the 
erection of a shingle mill on the waterfront at Squamish, Howe Sound, 
the Pacific terminal of the Pacific Great Eastern Railway line, which 
eventually will tap the Peace River country. The new mill will be 
rushed to completion early in April; it will have steam power, an 
up-to-date dry kiln, and will operate three machines night and day. 
While the owners control timber limits on Howe Sound not far from 
the mill site, they expect to purchase logs and bolts at prevailing mar- 
ket prices to keep the plant going. Incorporation has been secured 
under the name of Squamish Timber & Manufacturing Company, Ltd. 

The Upper Squamish Valley is also to have a small shingle mill, — 
which will be located on the Pillchuck River, a tributary of the Squam- 
ish. H. Butterfield, a rancher in that locality, conceived the scheme 
and has interested others in the enterprise. The necessary machinery 
for a one-machine mill has been secured from New Westminster 
and will be set up by March 15th. 


Absolute perfection is something unattainable, but that should 
not discourage us from making efforts to get as near to it as practical. 


f 


used to the exclusion of the foreign article. 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 


“Phroughout Western Canada there is a distinct revival in busi- 
ness conditions,” was the recent opinion voiced by Mr. G. Bury, vice- 
president of the Canadian Pacific Railway. 

The building season will be starting in a few weeks time and 
there is much work in sight, especially at country points, where many 
farming buildings will be erected. aC 

An interesting announcement has been made by the Dominion 


Government which will materially help the Prairie lumber market. 


The Government has decided to use Canadian lumber only, to the 
exclusion of imported lumber, in all public works. Southern pine, 
even in 1915 when Canada was at war and when there was a great 
decrease in the consumption of lumber, was imported to the value otf 
$3,000,000. In previous years very much larger quantities were 1m- 
ported despite an adverse trade balance for Canada and in the face of 
a supply in Canada of better timber at an equal or lower cost, grown 
and manufactured entirely within the Dominion, The Dominion 
Government has in past years used many million feet of Southern 
pine in various public works, but henceforth Canadian lumber will be 
Douglas fir will replace 
Southern pine in most of the Western harbor improvements. It is 
expected that a special clause will be inserted in all public work con- 
tracts calling for Canadian lumber. at 

_ Heavy snow storms have delayed logging operations 1n British 
Columbia with the result that supplies are low. The lumber market 
in the Prairie Provinces is very uncertain and retailers will not take 
orders at present prices for delivery next summer. Stocks of lumber 
throughout Manitoba, Saskatchewan and Alberta are extremely low 
while the present prices are from $2 to $5 higher than last year. 

A large Saskatoon line yard manager was of the opinion that 
although the price of lumber at the Coast had gone up very materially, 
it is not yet making any vast difference in the Prairie Provinces. ' Ih: 
is the situation at the coast, in the mountains and in the northern 


mills that usually affects the Prairie lumber situation, but, notwith- 


standing the fact that the price of lumber has advanced, the Saskat- 
chewan retail lumber dealers, at any rate, are not taking advantage ol 
the increase by advancing their prices as they would be justified in 
doing. 
_ “So far as we are concerned,” said the manager in question, all 
we have done is to hold a little tighter to the lists issued in 1914. It 
is likely, however, that there is going to be quite an advance. Any 
advance that may be made in the country will not add more than from 
three to five per cent. to the cost of the building. The advance that 
has been made in the retail market is less than half the advance that 
has been made at the coast.” . Loe 

There is a greater demand in the country at the present time for 
jumber than has been the case for some time. Several. large firms 
report that they have done more figuring up to the end of March than 
they did all last year. The farmers, they assert, are making consid- 
erable additions to their buildings. Better buildings, too, are being 
erected, not shacks as formerly, but good modern up-to-date build- 


ings. 
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News Briefs of the Prairie Lumber Trade 


The Screiber Fuel and Lumber Company, Ltd., have been in- 
corporated at Winnipeg. 

The Manning-Sutherland Lumber Company, 
opened a yard at Bawlf, Alta. 

The Arctic Lumber Company, Limited, has been incorporated 
with head office at Edmonton, Alta., with capital stock of $10,000. 

The Monarch Lumber Company at Davidson, Sask., has pur- 
chased the Rogers Lumber Company’s plant and stock at that point. 

E. J. Meilicke and Sons have purchased the Sutherland branch 
of the Western Canada Sawmill Yards. The head office of FE. J. 
Meilicke & Sons is at Saskatoon, Sask. 

The Athabasca Power Company, Limited, has been incorporated 
at Winnipeg, with capital stock of $100,000, to carry on business as 
manufacturers and dealers in lumber, shingles, etc. 

Reports from the leading lumber manufacturing companies in 
Saskatchewan refer optimistically to the immediate future, which, 
compared with last spring, shows ,a decided promise. The Prince 
Albert Lumber Company during the winter has employed altogether 
15,000 hands and between 600 and 700 teams of horses. With the 


Calgary, Alta., has 


¢ 


-talion, Winnipeg Grenadiers. 
oO 
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breaking up of the camps, all the old and regularly employed hands will 
be returned to millwork, the remainder returning to their homesteads. 
The plant at Prince Albert will run night and day throughout the 
coming summer. 

W. K. Nicols, manager of the Ladder Lake Lumber Company, 
Big River, Sask., reports that the outlook for the present year’s busi- 


ness is excellent. The Company’s planing mill is now running, and 
two camps are being operated at Crooked Lake, employing from 200 
to 250 men. Logging conditions have not been good during the past 
few months owing to the great depth of snow and the excessive cold. 
However, the company have an extensive supply of logs on hand left 
over from the previous year. The sawmills at Big River are ex- 
pected to run night and day throughout the season at full capacity. 

A Canadian forestering battalion has been asked for by the war 
office. Canadian woodsmen are wanted at once in Great Britain for 
timbering operations in connection with war requirements. Lumber 
is now almost at a prohibitive price in the motherland and ocean rates 
on lumber from Canada are so high as to practically stop exports. In 
Great Britain there are still large resources of standing timber which 
can be cut and utilized for building, construction work, etc. The 
men from Canada know the business so well that companies are to be 
raised of experienced woodsmen from British Columbia, Alberta and 
northern Saskatchewan. 

The war 1s still making inroads into the personnel of the Western 
lumbering industry. The latest to join is one of the West’s oldest 
lumbermen—D. E. Sprague, head of the Sprague Lumber Company, 
Winnipeg. He has been appointed quartermaster of the 100th Bat- 
Capt. Sprague has been in Winnipeg 
since 1872, and soon after his arrival from Ontario built a small saw- 
mill. From that start the Sprague Lumber Company grew and soon 
became one of the largest concerns of its kind in Western Canada. Re- 
cently it assigned, owing to the inability to collect a vast amount of 
outstanding debts. Mr. Sprague was also formerlya director of the 
Western Retail Lumbermen’s Association. 


Capacity of Rat Portage Mills Increased 


The big plant of the Rat Portage Lumber Company, Limited, 
located on False Creek, Vancouver, near the southerly approach to 
Granville street bridge, was started up March 15th after a shut- 
down of two and one-half months to permit of extensive alterations 
and improvements being carried out in various departments. Soon 
after taking charge of the mills last year Superintendent E. H. New- 
ton (formerly with the Hastings Shingle Company), had suggested 
the changes to General Manager N. K. Wood as calculated to im- 
prove the working arrangements and at the same time effect a material 
speeding up in output, and it was decided to carry them into effect at 
the end of the year. It is now claimed that the capacity of the plant 
has been increased from 90,000 feet per day to a figure between 100,000 
and 125,000 feet, this result being attained with fewer men than form- 
erly by making greater use of transfer chains and other automatic 
equipment. 

Mr. F. N. Tait, assistant manager of the company, states that 
while lumber had made several price advances within the past few 
months the log quotations were also soaring steadily, this fact making 
it necessary for millmen to carefully adjust the business of manufac- 
turing so as to save the small profit possible. 


B. C. Loggers Appoint New Secretary 


The rapidly expanding interests of the B.C. Loggers Association, 
Inc., under the wise guidance of President J. J. Dempsey, have 
reached the point where the services of a permanent secretary are 
urgently required. De Judson PF) Clark, of Clark & Lyford, Ltd., 
forest engineers, who has been acting as secretary since the begin- 
ning of the year, tendered his resignation when the new step was de- 
cided upon early in March, he being unable to devote all of his time 
to the work of the Association. The names of several well-qualified 
men were considered for the vacancy, the choice falling upon Mr. \W. 
B. W. Armstrong. who spent some years with the Canadian Puget 
Sound Lumber Co., Ltd., Victoria, in charge of logging and other 
departments of the big concern. Mr. Armstrong took charge of the 
Association's new offices in the Rogers Building, Granville Street, 
Vancouver, on March 15. 
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Houses Specially Adapted for Prairie Farms 


Well Edited Bulletin by the Forest Branch of the British Columbia Government Gives Important 
Information to the Lumber Dealer Regarding the Planning and Erection of Farm Houses— 
Bills of Material Included for Every House—Farm House No. 5 Described Herewith 


By A. R. Greig, Professor of Agricultural Engineering, Saskatchewan University, and L. B. Beale, British Columbia Forest Service 


lhe house, the centre of all the activities of the farm, is the most 


im} ortant of all its buildings, and its planning and construction should —}F ARM HOUSE. N22 5- 


receive a corresponding amount of care, even if it 1s to be only a tem- 


y structure. Too often, unfortunately, the reverse is the case, a = 
| the house, usually the first building put up, is the least carefully dvches Tite ee 
ned and the last to be improved or rebuilt. 
3 s . - - BEA 
leas on planning a house probably vary more than in any other PEE EEE HUMES 
kind of building, and it is therefore the least capable of standardiza- VIE Nee eet 
- “sy . LIFIGIES 2°43 tt SRR p 2°48 KILLS /6 OC 
There are, however, cert in general principles which any plan OC Bad CLDDe SATE 
ust follow to secure the greatest comfort aud convenience. POHL PH 
, , : 4 4 
In the building plans, five things are aimed at in particular :— ape 
1) That they should be specially designed to meet Prairie con- VA All 
Pe ; KUCTERS (24> (6 6L. 
t s : Le, 


4 


‘hat they should be simple and practical to meet the needs 


hy 


the average farmer. y — 
(3) That ordinary stock sizes of lumber should be used through- OUTIOL, HLS 10 Bt : 1 | (se /LOQES 7O OE CatERED 
in ist ler tO keep the cost low. Seioace Panes I i (Mee dt CEE. 
(4) That it should be easy for the farmer to make additions to MOTLEY PUTO 
1e buildings whenever more accommodation should be needed. ee ania 
(5) That the details of the plans should be readily alterable to 


individual needs. 


The plans printed in this bulletin show enough detail to be used 
as working plans. Any person wishing to obtain large-scale work- 
ing plans for any of the buildings can secure them at cost by writing 


he Chief Forester, Victoria, B. C. Plans for this house only cost 


A House Well Suited for the Prairie Farm 


The house illustrated and described herewith will appeal to the 
farmer who desires a residence of attractive appearance, with plenty Ne eee 
of room, at a moderate price. It is 24 x 35 feet outside, has a basement, | 4 
wo storeys, and a loft, and will accommodate a family of eight or i H - HEATING 
The basement is the full size of the house and contains a heating- une 
:mber. a room for a rain-water tank, two fuel stores or bins, and PUL. chore NE 
ne store-room. The fuel-stores are fitted with movable boards to give 
asy access to the coal. The stairway to the basement leads out of 
the kitchen. Sg \COMCRLIL OMSLS:, 
¥ + 8 : : = 20% 2'0-»2'0"~ 
On the ground floor there is a large living-room, a kitehen, and ——— 
aps eae ie : : STORE 
two bedrooms, each with closets. The living-room, which will serve gE 
Iso as the dining-room, is the central feature of the house. It extends 


width of the house and has large windows facing front 


ara BASEMEN TE ELAIN 


—TARNI Hou oo) COREE | Fig. 2.—The basement is the full size of the house and contains a heating 
chamber, a room for a rain-water tank, two fuel store rooms or bins, 
~ SKE TCH— and one general store-room. 


and back; a fireplace, though not shown, can easily be put in. The 
kitchen, while not as large as in some of the other houses, is very ~ 
compact and convenient to work in. 

On the bedroom floor there are two bedrooms and a large bath- 
room, all provided with good closets. The bath-room is placed im- 
mediately over the kitchen; this position will ensure a quick supply 
of hot water and a minimum length of water and waste pipe. 


Bill of Material, Farm House No. 5. 


Framing Lumber 


No. Feet 
of Inches Inches Feet Board 
Pes. Thick Wide Long Measure Used for. 
1 6 8 16 64 
2 6 8 14 112 | Beams in basement under ground-floor 
) 6 8 12 96 | joists, : r ( 
1 6 8 8 B2) ; 
6 6 6 8 144 Posts under beams in basement. .... 
2 2 10 14 47 Strings for stairs to bedrooms. 
6 2 10 14 140 To cut loose boards to fuel-bins. 
2 2 10 12 40 Strings to basement stairs. 
if 2 10 6 70 Treads to basement stairs. 
14 2 8 "16 299 Joists under kitchen and verandah. 
10 2 8 16 213 Joists under living-room. 
19 2 8 14 355 Joists over living-room. 

as 9 2 8 14 168 Joists over kitchen. 
i) 2 8 14 168 Joists over ground-floor bedrooms. 
Pig. 1.~A house that will appeal to the farmer who desires a residence of 9 2 8 12 144 Joists over ground-floor bedrooms. 
attractive appearance with plenty of room at moderate cost. It hasa 17 2 8 12 272 Joists under ground-floor bedrooms. 
isement two storeys and aloft, and will accommodate a) 2 8 12 144 Joists over verandah and back porch, 
a family of eight or more. 10 2 8 8 107 Joists under living-room, 
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“No. eet No. Feet 

of Inches Inches Feet Board Used for of Inches Inches Feet Board Used for 
Pes. Thick Wide Long Measure Pes. Thick Wide Long Measure 

2 2 6 16 32 Ridge. 1 8 10 6 40 Beams, front and back porches. 

10 2 6 16 160 Ceiling-joists in dormers. 6 8 8 8 256 Posts, front and back porches. 

20 2 6 8 160 Collar-ties as ceiling-joists. 4 6 8 10 160 Brackets on front porch, to cut 8 pieces. 

36 2 4 20 480 Rafters, main roof. 6 6 6 4 72 Newels to porch steps and verandah. 
20k ) 4 16 320 Plates and sills. 4 2 12 6 48 Strings, front and back porch steps. 
12 2 4 16 128 Rafters to roof ends. 

8 2 4 16 85 Studs, side walls and gables. 

8 2 4 14 75 Studs, side walls and gables. 3 2 10 10 50 Steps, back porch, to cut 6 pieces. 
25 2 4 14 233 Studs to basement partitions 2 2 2 10 7 Framing to kitchen cupboard and 
12 2 4 14 112 . Rafters, front dormer. 2 2 2 8 5 draining-board. 

17 2 4 ies 159 Extra studs for door openings 40* 2 2 6 80 Verandah balusters. 

30* 2 4 14 280 Plates and sills. 6* 1 12 16 96 Cupboard shelving. 

20%* 2) 4. 12 160 Plates and sills. ; 10* 1 10 16 33 Belt course and casings to mullions of 
10 2 4 12 80 Rafters below back dormer. 5 windows. 

10 % 4 12 80 Studs, side walls and gables. o* 1 10 14 58 Frieze on walls. 

18 2 4 10 120 Studs, side walls and gables. + i 8 16 43 Fascia to gables. 

6 2 4 12 48 Bearers under stairs. 2 1 8 14 19 Fascia to dormers. 

30* 2 4 10 200 Plates and sills. 2 1 8 12 16 Fascia to gables. 

130 2 4 10 867 Studs, ground-floor wall and partitions 2 1 8 10 13 Fascia to dormers. 
9 2 4 10 60 Rafters, back dormer. ae 1 6 16 32 Ridge cover-boards. 
18 2 4. 10 120 Extra studs to window openings. 4 1 6 16 32 Frieze to gables. 
65 2 4 8 347 Studs, second floor. 2 1 6 12 12 Frieze to gables. ; 
4 2 4 8 21 Studs, side walls and gables. 14 1 6 10 70 Corner-boards and casings. 
8 2 4 8 43 Rafters to hip-roof. 16 1 6 8 64 Door-casings, heads. 
47 2 4 6 188 Partition-studs, second floor. 32 1 5 14 187 Door-casings, uprights. 
10 a) 4 6 40 Rafters below front dormer. 4 1 4 10 13 Hat and coat rails. — 
8 2 4 6 32 Extra studs for door openings. 14 1 4 10 47 Inside casings for windows. 
5 2 4 6 20 Upright ties for ceiling-joists to dor- 8 1 4 8 ra Inside casings for windows. 
: mer rafters. 3 1 3 10 8 Kitchen cupboards. 
4 2 4 4 64 Upright ties, ceiling-joists to ridge. yt 
15* 2 2 16 80 Bridging to joists. Worl tivaisly Wigeambeie jo bsce0-c 1,729 
5 be pacers pt ; 
a a 2 Ss a Ae carie apes Pee oh ae 1,000 feet, board measure, 1” shiplap on ground-floor joists. 
a ; 700 feet, board measure, 1” shiplap on bedroom-floor joists. 
AWavall uarmmtin@e IkGUEMIOVSE, oo) eae 7493 2,300 feet, board measure, 1” shiplap on all outside walls. 
z ’ 1,600 feet, board measure, 1” shiplap lining on inside of wall-studs. 
: Finish Lumber 600 feet, board measure, 1” shiplap on partition-studs in basement. 

1 8 10 12 80 Beams, front and ies porches. ~ * Random lengths to make up the same total number of lineal feet will answer for these 

1 8 10 10 67 Beams, front and back porches. items, and are cheaper than specified lengths. 


Short lengths (1.e., under 10 feet) cost less than long, and where they will answer the 
purpose it pays to specify them. For example, it is cheaper to buy 6- and S-foot lengths 
than to cut them out of 12- and 16-foot lengths. 


* Random lengths to make up the same total number of lineal feet will answer for these 
items, and are cheaper than specified lengths. 
_ Short lengths (i.e., under 10 feet) cost less than long, and where they will answer the 
purpose it pays to specify them. For example, it is cheaper to buy 6- and 8-foot lengths 
than to cut them out of 12- and 16-foot lengths. 


mUARM. HOUSE” N° — 


memes Whit 44 +£ = te eee acer 
Cy 


DEI CHM Y 


FARM HOUSE ~N*5 — 


a IGA LF ON ELEN) me 
ZWoOl2zsS4# 56789 will iz 15 14 
liicHes htt SS Sr 


LRLOATED £OLL 


7:6 SME? | | SHINGLES 


le” TO WEATHER. 


WEATHER. 
. Mes “e 
SLOW Box + 


l 
&%/0° BEAM 
6B" 


BB 0ST = i) | | —— Nye” 
=. ee ee 
= = Ts 
F az ATER. = 
| aes PATERTABLE 5 


1 
66 NeW lima | | jeniEatcat VAR acerccee DIN A. 


GRADE. LINE ~, 


- KEflke ELEVATION — 


eS 
a II 
H aa | 


Leet h hm fe LMM haha 7 


a coe 


MLL Go0es 2's 646" 


a 


BLDROOW 


/0'0'x/0'O" 


~ SECOND FLOOR PLAN- 


Fig. 3.—The living room, which will also serve as a dining room, is the Fig. 4 —The bath room is placed immediately over the itchen. This 
central feature of the house. lt extends across the whole width position will ensure a quick supply of hot water and will require 
and has large front windows facing front and back. a minimum length of water and water pipe. 
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neasure, 1” roof-boarding, laid close; if open boarding is further years of service when it was abandoned 16 years later, owing 


esired, 1.200 feet will suffice. 


to the alteration in grade. 

The wood known variously as Western soft pine, Mountain west- 
ern pine, Arizona white pine, and California white pine, is described 
in a similar manner in the publication “British Columbia Western 
Soft Pine.” This pine, which is distributed throughout the southern 


ard measure, 1” \-joint for overhang of eaves and gables, porch 
ngs, kitchen cupboards, and basement door. 


measure, 1” T. and G. flooring. 


tish Columbia Red Cedar edge-grain shingles (68 bundles). (If V- >. : : ; : ee oe 
ceca “ar + a all aban paren Sa ay ee oe interior of the province, is equal in working and finishing qualities to 
POOL GISth Ath ail OO > > > . »é ’ « ae . . . . 
sure, V-joint and 420 lineal feet cap-mould for it will be required), the well-known Eastern white pine, and is now being sold for the same 
ae ride ton purposes in the same markets. Its uses for dimension and famines 
feet 1146” x 12” treads for front porch steps, in 16’ lengths. timber, siding, interior and exterior finish, ceiling and partition work, 
ul feet 3" x 4” handrail to steps and verandah. sash and doors, turnery, patterns, box material, cooperage, etc., are 
seet Sx water-table touched upon in both the text and the illustrations, the latter treating 
t 4 4" eave-gutter. 
Oey iat Ti of the course of the log from the forest to the finished material. 
R eet ¢ uld on door and window-casings. ana 
fae ould ege 
Spe ines) acted IEE B. C. Industry Must Have Sound Conditions 
teet 1 base-board. 
feet 1” quadrant mould. New Westminster, March 11th, 1916. 
lineal feet angle-bead to plaster. I<ditor Western Lumberman: 
ineal feet wall handrail for stairs to bedroom floor. it os ! ? i 
lows izhts. check-rail: outside measurement 2’ 4” x 4’ 6”, top Sir :—Regarding the present situation of the lumber business, 


and 16 frames complete with sills and outside would say that owing to the serious shortage of logs, coupled with 
no pat ae qgti aPhadS clean seen ne OO RRO came Re Ie the shutdown of the past six weeks of a very large majority of the 
oitinleke with Gills and’ outside «casings! fom bacemomeeC ons mills ; and the probability ofa heavy demand on both sides of the line 
udes 1 frame’for fuel-chute door): and 2 frames for landing to for spring deliveries, together with the scarcity of stocks bothuaameme 


tp 


bedroom floor complete with sills and casings for 8” wall. retail yards and at the mills, that the demand is going to be consider- 
ors, 2’ 6" x 6’ 6”, for inside; and 13 frames for 514” wall. ably in excess of the supply, which will mean in its natural course 
r, 2’ x 6’ 6"; and 1 frame for 5%” wall. 


: : ESE abs Ae that prices will be considerably better within the next six weeks to 

or, 3’ x 6’ 6”: and 1 frame and sill for 8” wall. : ‘ 4 
or 6" x 6 ba: and Licamelanl Silstor aoa: two months. A further advance-over the present prices would seem 
a3 5 ae to some of the buyers to be possibly unfair to the retailer and con- 
s tar or building paper. - sumer, but when it is considered that the investment in the manufac- 
ture of lumber in this province runs into many millions of dollars, on 


Ler Alek Hardware which there has been no dividend whatever in the past three years, 
op Laps emg eg, and in a great many cases a heavy loss, it is only fair that a reason- 
2” flooring-nails for siding. able price be asked for the stock, and that no one should complain 
214" flooring-nails. of an advance in price to such a point as to create a sound business 
2 ish-nails. condition amongst the lumber manufacturers. Under the expected 
oI nnisnh-natls. . ~ “ : = at a = =) s 
114" shingle-nails, best-quality galvanized, zine-clad, or cut iron. change 11 conditions of the trade the lumbermen in this province are 
lath-nails breathing much easier than they have for a considerable time, which 
» metal doors and frames for ashes clean-out in cellar. we believe they are justly entitled to do.—Y ours very truly, : 
himbles for chimney. eS ap 
seb peas £16 Sipe. THE TIMBERLAND LUMBER COMPANY, Ep; 
-ks, 18” projection, for rain-water pipe. Per J. G. ROBSON, President and Managing Director. 
er pipe sho eS : 
ets lines and weights for window-sashes. 2 
ash-fasteners Messrs. J. B. Sutton, lumberman, of Revelstoke, and W. W. Foote, 
irs 4” T-hinges for basement sashes and kitchen cupboards. 


shingle manufacturer, of Trout Lake, Lardo district, have entered into 
a partnership, one result of which will be the immediate enlargement 


1ir swing ees from kitchen to living-room. : é : 
rs 6” T-hinges for basement doors. of the latter’s one-machine shingle plant at the foot of Trout Lake, 
il bolts as fasteners to basement windows, landing windows, and which is operated by water power. Two additional machines will be 


added within the next few days, and it is possible that before the sum- 


ard-d nine ee mer is well advanced a fourth machine may be installed if the reserve 
hes fo yasement doors. ~ 
aH a Sig al of power proves ample. Messrs. Sutton and Foote were in Vancouver 
PRPS Ra Py from March 10th to 17th selecting the machines and other equipment. 
citcl ‘The former was in the shingle business near Revelstoke for a couple 
5 s tor basement. Ee ES of years, but sold his mill to Messrs. Waskett & Donaldson. 
Sit and 1 toilet fixture tor bath-room. = 
_ ‘ y. 
f r undatio1 
etree TRULY A RECORD! 
p | to cover 650 superficial yards. 


are not included in this bill of material: Furnace Two hundred new subscriptions since January 1st! That is the 
‘t-water tank, drainage, waste and ventilating pipes. record of the WESTERN LUMBERMAN. That speaks of a good 
live lumber journal—one which is wanted by the lumbermen of 
Western Canada—one that is the eye of the lumbering industry in 


all its branches—retail, wholesale and manufacturing. 
Two Well Edited Lumber Bulletins The publishers of the WESTERN LUMBERMAN intend to 
of the * icy of market expansion in the interests put out a still better paper, keeping the same features as hitherto, but 
lustry, undertaken by the Hon. the Minister of L ands, special articles will be written exclusively for the WESTERN LUM- 
lletins. prepared for the information of lumber con- BERMAN by men prominent in the lumbering profession. 
bee printed. They are entitled “British Col- What will this mean to you—retailers, wholesalers ‘and manu- 
Dimension,” and “British Columbia Western Soft facturers? It will mean that better business methods will be brought 
The former publication deals with the qualities to your attention which will create larger profits. That is what the 
iral purposes, and cannot fail to be of in- WESTERN LUMBERMAN always keeps in mind as its guiding 
tors, and’ others. The bulletin is well light. Our policy is a PROGRESSIVE, AGGRESSIVE and a CON- 
d y being supported by pertinent STRUCTIVE one. That’s what you want! 
dings as the Craigflower farm near Victoria, If you are not on our mailing list, kindly fill in subscription blank 
; the Craigflower public school, built in 1853, on page 44. Just tear out that page, attach your cheque for $2 and 
een used throughout except for the roof of red mail it to us. IT WILL BE $2 WELL INVESTED! 
no parts of the buildings having had The latest statement of Dominion finances, covering the period 
Douglas fir for structural purposes from April 1, 1915, to February 1, 1916, shows an increase in revenue 
cade Building on Government and from all sources of approximately $20,000,000 as compared with the 
1915, and the new wharf rece ption same period a year ago. Also, expenditures have been reduced by 
other sti fue reference is to $18,500,000. Our revenue position for 10 months is therefore improved 
alt & Nanaimo Railway, built to the extent of $48,500.000 as compared with the same period of 1915, 
dred and twenty feet high,, or at the rate of $58,200,000 a year. 


three-quarters of a million feet 


condition and good for 


? 


WESTERN LUMBERMAN 


‘Lumber, Shingles and Logs 


Whilst the extraordinary weather conditions noted in last month’s 
review no longer exist, and a majority of Coast mills have been oper- 
ating more or less steadily since the 10th of February, our manufac- 
turers no sooner had surmounted the one difficulty than they found 
themselves hampered by another very serious drawback—a car short- 
age. [Every mill had stacks of orders at full list prices, but found it 
impossible to make shipments at anything like a decent rate. To 
make matters worse, the Canadian Northern Railway was not cleared 
of snow and ice until late in February, while the Great Northern line 
about the same time was subjected to frequent interruptions from 


rock and earth slides.’ As a result of these things the movement of . 


lumber freight was far below the ordinary—this, too, at a time when 
our lumber and shingle manufacturers should have exceeded all past 
records. Protests were many but unavailing, owing to freight con- 
gestion in the East and the fact that thousands of cars were in use 
on the prairies as temporary granaries. Some relief was given Coast 
shippers by the C. P. R. during the week of March 12-18, and the 
following Monday a large delivery of cars was made. The same even- 
ing Mr. Grant Hall, assistant vice-president of C. P. R. Western lines, 
visited Vancouver and was interviewed by a committee of the B. C. 
Lumber Manufacturers’ Association, when he stated that enough cars 
were en route westward to give the millmen desired shipping facilities. 

Due probably to the car shortage, and the fact that many of the 


| mills are refusing to quote present prices on future business, a diminu- 


tion in the volume of new orders from the prairies is noted. On the 
other hand, United States and Ontario business is steadily increasing, 
and as soon as spring sets in on the prairies, say the travelling sales- 
men, there will be a great rush for building material. A cheering cir- 


cumstance is the better feeling that is being cultivated between the 


retailers and the manufacturers, as evidenced by the presence of ac- 
credited representatives of the Mountain and Coast Associations at 
the Western Retailers’ Convention at Winnipeg last month, and a 
return visit paid by President Galvin and other prairie retailers to the 
Coast Association quite recently, the joint conference being also 
attended by delegates from the Mountain body. 

The shingle market is holding up remarkably well considering 
that our manufacturers were hit very hard by the car shortage and 
had quite a few orders cancelled owing to inability to fill by time 


specified. XXX shingles are pretty firm at $1.85, a few of the better 


mills getting $1.90. XXXXX are worth $2.05 to $2.10, the demand 
being steady. Perfections are reported to be scarce at $2.50 to $2155, 
while Eurekas are not too plentiful at $2.25 to $2.30. The present high 
cost of shingle logs and bolts would justify an advance on above prices. 


The log market is stronger in tone than it has been at any time 
in the past half-dozen years at this season. Bad weather up the 
Coast has retarded the opening of the camps, and there being no 
reserve to draw upon competition for the small lots coming on the 
market has been very keen. Shingle cedar is now commanding $8.00 
to $11.00; lumber cedar, $12.00 to $15.00; camp run fir, $7.50 to $9.00, 
the graded price being $6.00, $9.00, $12.00; hemlock, $6.50 to S720: 
spruce, $9.00 to $10.00. If permitted the loggers will make a big cut 
this season, but uncertainty as to the government’s course in relation 
to export privileges is causing several large concerns to withhold 
action pending a declaration of policy. A’ representative of the de- 
partment is to meet the manufacturers and loggers, when the ques- 
tion will be thoroughly debated from all angles. 


Personal Items of British Columbia 


Mr. W. A. Anstie, managing director of the Forest Mills of B. C., 


—Ltd., Revelstoke, was in Victoria for the opening of the provincial 


legislature on March 2nd. 

Mr. A. L. Davenport, general manager of the Pacific Lumber 
Agency, Aberdeen, Wash., paid Vancouver and Victoria lumbermen a 
visit early in March. 

Mr. Wm. Kerr, who conducts a retail lumber yard at Belmont, 
Man., called on Vancouver millmen and wholesalers on March 11th, 
on his way home from California points. 

Mr. M. H. Insley, secretary of the Willamette Iron Works, Port- 
land, Ore., spent March 15th and 16th in Vancouver with Mr. EF. M. 
Prouty, managing director of the Canadian Willamette Co., Ltd. 


\ 


THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Mr. Walter Dockrill, formerly of the Canadian Trading Co., Van- 
couver and Seattle, is now quartermaster of the 158th Batt., C. E. I. 
and expects to leave for the front in the early part of the summer. 

Mr. M. D. Haire, Pacific Coast representative of the Wickes 
Boiler Co., at Saginaw, Mich., and well known to B. C. millmen, was 
recently re-elected president of the Metropolitan Lumbermen’s Club 
at Seattle, Wash. 


Mr. J. D. McCormack, general manager of the Canadian Western 
Lumber Co., Ltd., Vancouver, visited Minneapolis and other Minne- 
sota points on his way home from the Western Retailers’ Convention 
at Winnipeg in February. 

Jy bret Tat onal le Palmer, general manager of the Victoria Lumber & 
Mfg Co., Ltd., Chemainus, attended the meetings of the Western Re- 
tail Lumbermen’s Association at Portland, Ore., on Feb. 23-25, and 
took a heap of fun out of a Hoo-Hoo concat. pulled off as a concluding 
event. 

Mr. G. G. Stevens, jr., of Steven-Eaton Company, lumber whole- 
salers, New York, visited Vancouver shingle manufacturers and deal- 
ers early in March. Some good Eastern business is expected to come 
this way as a result of Mr. Stevens’ comparison of the grades here and 
in Washington. 

Mr. W. C. Birdsall, formerly B. C. manager for E. C. Atkins & 
Co., saw manufacturers, returned to Vancouver early in March from 
Port Simpson, 35 miles north of Prince Rupert, where he was associ- 
ated with T. M. Michaels in a sawmill enterprise. The connection 
was not a happy one in a financial sense, at any rate, yet “Bird” re- 
fuses to worry and is as cheery as ever. j 

Mr. F. C. Riley, logging engineer in charge of the extensive forest 
operations of Bloedel. Welch & Stewart, Ltd., at Myrtle Point, B. C., 
has taken on the additional work of supervising the logging opera- 
tions of the Bloedel-Donovan Lumber Co., Bellingham, Wash. In 
order to carry out his new duties with the thoroughness for which he 
is noted Mr. Riley will have to do a lot of travelling this season. 


Coming all the way from Buffalo, N. Y., to acquire special know- 
ledge concerning B. C. red cedar shingles, Mr. Frank M. Hendricks, of 
Hendricks-Caskey Company, lumber wholesalers of that city, spent a 
few days in Vancouver the forepart of last month. The careful manu- 
facturing, grading and packing witnessed at the mills, together with 
the quality of the timber used, left a very strong impression on the 
mind of our visitor. , ; 

_ Mr. W. T. Lindsey, manager of the Vancouver branch of Henry 
Disston & Sans, Limited, saw manufacturers, returned March 18th 
from a five weeks’ tour of the interior mills. The weather conditions 
were very bad during most of the trip. Mr. Lindsey found the mill- 
men in a most hopeful frame of mind owing to the keen demand for 
lumber, arid everywhere they were planning to resume cutting with 
the coming of spring. ee 

Mr. H. D. Blackford, lumberman, returned to Vancouver about 
the middle of March from a two months’ business tour of the Eastern 
States and Canada. Everywhere he noted evidence of prosperous 
conditions, the single retarding circumstance being the lack of vessels 
to deal with the tremendous congestion of ocean freights at all ports. 
Mr. Blackford is now connected with the firm of H. C. Hooper & 
Company, Limited, lumber wholesalers, Mercantile Building. 

Mr. Oscar Emil, a prominent lumberman of Christiania, Norway, 
who has been investigating the lumber and timber conditions of the 
Pacific Northwest, called on Hon. W. R. Ross, B. C. Minister of 
Lands, at Victoria, in connection with the work of forest fire protec- 
tion in this province. According to Mr. Emil there are still large re- 
serves of timber in Norway, the average stumpage values being about 
$5.00 per thousand, logging costs from $2.00 to $2.50, and driving costs 
about 50 cents per thousand feet additional, with low manufacturing 
charges. 

Mr. A. J. Lammers, secretary-treasurer of the Adams River Lum- 
ber Co., Ltd., Chase; Mr. W. Mark DeCew, managing director of the 
Western Pine Lumber Co., Ltd., Grand Forks, and Mr. Neil Murray, 
manager of the Arrowhead Lumber Co., Ltd., Kamloops and Arrow- 
head, were at Victoria for the opening of the provincial legislature on 
March 2nd. They represented the Mountain Lumbermen’s Associa- 
tion at an interview with Hon. W. R. Ross, minister of lands, in the 
course of which they commended very highly the publicity work be- 
ing carried. out by Mr. Harry Houston on the prairies. In behalf 
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e Association the deputation asked that the department arrange 
ion of the campaign. 

MeL: aren, president of D. K. McLaren, Limited, belting 
rers, Montreal, who has been paying his customary annual 
firm’s numerous branches in Western Canada, reached 
latter part of March and spent nearly a week calling on 
renewing old acquaintances. | Mr. McLaren ar- 
prepared to hear good reports of our lumber industry, 
rd cheering news at Winnipeg and elsewhere, but he found 

nditions to be even better than he had been led to expect. 
1 it, “The one best thing about the lumber business is 

av dez id. 


Coast millmen and 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


hundred forest fires in Ontario during 
were caused by careless settlers. 
F. Hill Hu 


cighty-five out of every 


nter, a machinery expert from’ Klamath Falls, Ore., re- 

cently installed a small sawmill at Salmon River, in the south-eastern 
section of this province. 

The Crow’s Nest Pass Lumber Co., Ltd., Wardner, has purchased 


ther 63-ton logging locomotive for its woods operations. Delivery 


egins 


be made early in April. 


The Benton Pole & Lumber Co., Ltd., operating at Benton’s Sid- 
ing, on the Nelson-Salmo line of the Great Northern Railway, is 
shit umber to prairie points. The company’s new sawmill was 
sti a few weeks ago. 


Che Sid B. Smith Lumber Co., Ltd.. Vancouver, has taken over 
idney Shingle Mills at Sidney, Vancouver Island. The output 
which operates four machines and has up-to-date equip- 
the same company last season. 


i the plant, 
‘nt, was handled by 
hundred and fifty-four students of the University of Cali- 
taking the course in elementary forestry offered this year 
time. The course is*planned to present a general picture 
to the everyday life of the nation. 


the first 


f the relation of forestry 


The provincial government telephone line from Heriot Bay to 
hborough Inlet—where it connects with the long distance line to 
ancouver—is now in operation for the season. The service is largely 
Branch officials to keep in touch with affairs up north. 


rordinary 
Limited, 
dopted calling 
appointment of Mr. C. 


general meeting of the Seafield Lumber and 
Cassidy’s Siding, Vancouver Island, spe- 
for the voluntary winding up of 
R. Tiltness, Vancouver, 


esolutions were a 


pany, and the 


. Wash., lumbermen are planning to place their city on 
systematic and persistent advertising, as other lumber 
ities of the United States are now doing. Well, 
that a stiff wind from the south may waft -the germ as 
, ng camps of the Columbia River Lumber Co., Ltd., 

re started up March Ist after a six weeks’ shutdown 

t by tl blockades and unusually cold weather dur- 
and part of Iebri The camps will give employ- 
nen all summer. 


iaTy. 


eral manager of the North Coast Dry Kiln Co., 
le of two kilns of this popular type to the Goem1- 
Yawataya Saw Mill Mill of Osaka, Japan, the 

cessful performance of a kiln installed for 
t Takow, 


ik district during the past winter is placed 
S. Home, of the Canadian Pacific Rail- 
e crew of men at work making 
o., Ltd., Hanbury, also 
as fast as they are cut. 


formosa. 


r. has kept a larg 

nd the Jewell Lumber ( 

shipping them 

Room ol 
Vice- 


(. Forest Club was held in the Blue 


23rd, about 30 being present. 


ided, the speaker of the evening being O. P. 
the West Coast Lumber Manufac- 
eport his excellent address will 

nd district held a meeting on 
lating to their industry, among those 
¢ d A. K. Leitch, of the East Kootenay 

[). McNab. of the Baker Lumber Co., Ltd., 

d |. Griffith of the Adolph Lumber Co., Ltd., 

of the Standard pray Cay, Ltds; 


cing Lumber Co., Ltd., Cranbrook; E. 


LUMBERMAN 


L. and C. B. Staples, of the Otis Staples Lumber Co., Ltd., Wycliffe; 
C. M. Pennock and John Dowen, of the Crow’s Nest Pass Lumber Co., 
Ltd., Wardner; and E. R. Birnie, of the Birnie Lumber Co., Calgary 
IXveryone was optimistic as to the future and hopeful that weather 
conditions would permit of an early resumption of manufacturing. 


Three Fraser Valley mill concerns—Beaver River Lumber Co., 
Ltd., M. B. King Lumber Co., Ltd., and Timberland Lumber Co., Ltd., 
early in the new year entered into an arrangement to pool their joint 
output of 150,000 ft. per day and secure effective representation on 
the prairies at reasonable cost. They were lucky in securing the ser- 
vices of Jas. H. Mayhood, a salesman of acknowledged ability, who has 
been keeping the mills well supplied with orders. If this syndicate 
plan continues to work well half-a-dozen smaller plants may follow 
suit. 


A. P. Allison, logging contractor and shingle manufacturer at 
Green Point Rapids, up north, spent March 12th and 13th in Van- 
couver making preparations to re-open his camps. When he left 
Green Point the snow was still two feet deep in the woods. Mr. Al- 
lison’s shingle mill is operating steadily and the new any) kilns re 
cently added are doing good work. 


Particulars of the accidental death on Feb. 29th of John West, 
aged 32 years, at Crockett’s logging camp at Glen Valley, New West- 
minster district, disclosed a somewhat unusual mishap. A cedar tree - 
in falling struck an alder, bending the latter down, and when released 
from the weight of the former it sprang back into place, striking West 
with terrific force. Death was practically instantaneous, the neck 


being broken. 


Of the many calendars that have been issued to the lumber ty fie 
this spring probably the most prized is one sent out by the Waterous 
Engine Works Company, of Brantford, Ont. Hugh B. Gilmour, B. 
C. representative, who is known to everyone owing to his long re- 
sidence in the province, got rid of his supply a month ago, but since 
then has received letters ‘from almost every post office in the country: 
asking for additional copies. 


Canada Lumberman: It is only by co-operation that the lumber 
industry of British Columbia can be placed on a sound financial basis, 
the logger co-operating with the lumbermen, the banks giving all the 
convenience possible to this great industry, the Dominion and Provin- 
cial Governments rendering all the assistance possible, as when the 
lumber industry is prospering, it not only adds to the prosperity of the 
lumberman, but helps in no small way in making British Columbia as 
a whole prosperous and progressive. 


Owners of sawmill and shingle plants along the Fraser Valley and 
other interurban lines of the British Columbia. Electric Railway have 
been relieved of a serious drawback as a result of the decision of the 
steam railways to absorb the cost of hauling freight ears to their 
nearest terminal. On a load of 40,000 pounds the arbitrary charge 
heretofore collected ran from $6 to $12 per car, which made a big 
hole in the millman‘s profits. Asa result of the new rule, which came 
into effect March Ist, a number of outlying mills will be placed in a 
much more advantageous position when competing for business. 


Hon. W. R. Ross, Minister of Lands. has been informed that the 
British Columbia flag staff presented to Kew Gardens, near London, 
is now in course of erection. The pole, which is 215 ft. in length and 
2% ft, in diameter at the base, is one of the tallest in the world; it was 
cut on the limits of the Brooks, Scanlon, O’Brien Co., Ltd., where a 
longer one could easily have been obtamed, but no ship could be 
found to take one of greater dimensions. A plate embedded in the 
base of the pole sets forth its origin, the name of the donors, and the 
fact that it is only a sample of the huge timber to be found in this 
proyince. 


oy 


Among the recent incorporations under the B. C. Companies’ Act. 
are the following: Northern Cedar Logging Co., Limited, capital 
$10,000, head office at Vancouver; The Diamond Lumber & Shingle 
Co., Limited, capital $15,000, head office at Vancouver; D. J. O’Brien 
Logging Co., Limited, capital $25,000, head office at Vancouver; War- 
ren Timber Co., Limited, capital $125,000, head office at Vancouver. 
The Consolidated Lumber & Shingle Company has been registered as 
an extra-provincial company, capital $10,000. The head office of the 
concern is at Bellingham, Wash., head office for B. C. No. 40 Lorne 
street, New Westminster. ; 


Apparently the citizens of Minneapolis, Minn., are firm believers 
in the superiority of wood blocks as a paving material. Recently the 
city council placed a contract for 350,000 square yards of creosoted 
southern yellow pine blocks at the uniform price of $1.40 a yard. The 
blocks will cost $511,000 and will be laid by city paving crews at a 
total cost of about Be saan: The order is equivalent to about 
12,250,000 board feet, or 1,000 carloads, the blocks being sufficient to_ 
pave 22 miles of 27 ee roadway, When the work is finished Min- 
neapolis will have 118 miles, o r 1,886,522 square yards, of Bi 
wooden block pavement. 


. 


hours, owing to weather conditions and poor transportation. 


to resume manufacturing in April, after a year’s shutdown. 
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Vancouver Island Millmen Expect Busy Season 


Many Plants Are Operating and Refitting— Canadian Puget Sound 
Lumber Company May Resume 


The manufacturers of Vancouver Island did not escape the severe 
weather following Christmas which was responsible for such unusual 
conditions throughout the lower Mainland for a period of six weeks. 
If anything the Island millmen were the chief sufferers, because the 
cold was more severe and -the snowfall quite as heavy as at Van- 
couver and Fraser Valley points. The tidewater mills at Victoria, 
Genoa Bay and Chemainus were started up early in the new year, 
but as late as March Ist snow and ice made it impossible for interior 
sawmills and shingle plants to begin operating. Other years the saws 
were humming early in January. 

The Cameron Lumber Company, Limited, Victoria, is in the best 
of shape to make a big season’s cut of lumber, the mill having been 
given a thorough overhaul prior to Christmas, while several new ma- 
chines were also installed. The company’s box factory is crowded 
with orders for months ahead, the stock.being shipped overland to the 
Atlantic Coast, where it occasionally is possible to secure space on a 
vessel bound for the United Kingdom. 


The plant of the Gerioa Bay Lumber Company, Limited, Genoa 
Bay, about 35 miles north of Victoria, is cutting out a big cargo for 
South Africa. Manager G. R. Elliott is looking forward to a very busy 
season. 

The Lemon-Gonasson Lumber Company, Limited, Victoria, lost 
only two weeks on account of the snow blockade and zero weather. 
The firm’s sawmill has a daily capacity of about 25,000 feet, the cut 


- comprising fir, spruce, cedar and hemlock lumber. The firm’s sash 


Plant of the Victoria Lumber and Manufacturing Company. 


and door factory managed to operate continuously during the bad 
weather, the staff being busy on a big contract for ammunition boxes. 


The sawmill, sash and door factory and box-making plant of Jas. 
Leigh & Sons, Limited, located on David Street, Victoria, were started 
up about the middle of February, the operating time being only en 

e 
mill was given a thorough overhaul and is now capable of cutting 
50,000 feet of lumber in ten hours. About a year and a half ago the 
company erected a new planing mill and sash and door factory, both 
being well equipped with up-to-date machinery. Last fall box-mak- 
ing machines were installed in the roomy factory building, thus permit- 
ting the management to handle a big ammunition box order which 
may be duplicated in the near future. S. F. McIntosh looks after the 
mill yard and shipping, the planing mill and box factory being in 
charge of Wm. Clarke. 

The Moore & Whittington Lumber Company, Limited, whose 
plant adjoins that of Jas. Leigh & Sons, started up the sawmill soon 
after the close of the blockade, their big sash and door factory some 
distance away having been kept in operation almost continuously 
after the Christmas holidays. While local orders are on the slack 
side owing to the marked falling off in building operations, the com- 
pany do not expect a dull period between now and fall. 


Operating a lumber yard in Victoria and a small sawmill on Salt 
Spring Island, the Bulman Lumber Company, Limited, are planning 
In pros- 
perous times no difficulty is experienced in disposing of the mill cut, 


but following the outbreak of the war the local trade fell away to a 
large extent. The demand is now reasserting itself. 

McCarter Brothers, who enjoy the distinction of operating the 
only shingle mill in Victoria, made a start with one machine a few 
years ago. Turning out a good article, very soon they were obliged to 
operate night and day, this encouraging them to install a second 
machine last season. With greater capacity came larger orders, and 
to-day they are thinking seriously of adding a third machine, as well 
as several dry kilns. As illustrating the scarcity of vessels, it is 
worth recording that last fall Messrs. McCarter sold 3,000,000 green 
shingles to W. R. Grace & Company, the well-known shipping com- 
pany, who found themselves unable to make delivery at Atlantic Coast 
points owing to the closing of the Panama Canal and the impossibility 
of chartering a ship to make the trip via the Straits of Magellan. It 
now has been decided to move the shingles by barge to Tacoma for 
drying preparatory to shipping them by rail to New York and Boston. 

At Chemainus the big export and rail mill of the Victoria Lum- 
ber & Manufacturing Company, Limited, is making a big cut daily, 
various improvements having been carried out last fall. As mentioned 
in last issue, Managing Director J. E. Palmer not long ago purchased 
10,000,000 feet of fir logs from Brooks, Scanlon, O’Brien Company, 
Limited, the well-known Powell Lake loggers, and in addition about 
35 carloads of timber are being handled daily from the Victoria Lum- 
ber & Manufacturing Company’s limits at Cowichan Lake. Assistant 
Manager Geo. B. Schmidt, who handles the export and car sales, has 
booked some heavy business and looks forward to a very brisk season. 

Exasperated at the slow coming of spring, Manager Elford, of 
the Shawnigan Lake Lumber Company, Limited, Victoria, left on 
March Ist for Shawnigan Lake with fifty pounds of explosives, the 
purpose of which was to break up about eleven inches of ice covering 
the mill booming ground. Mr. Elford’s energetic methods were suc- 
cessful and the plant was started up a few days later. 

Manager C. C. Muir, of the Island Lumber Company, Limited, 
Duncan, hopes to have his plant in operation about the middle of 
April. It is likely that some fresh capital will be put into the concern. 

Harry T. McDevitt, of Philadelphia, is the new resident manager 
of the Empire Lumber Company, Victoria, succeeding C. C. Yount, 
who had been in charge since 1911. The latter, who has been suf- 
fering greatly with-rheumatism. has gone east to seek a cure and may 
not return. Mr. McDevitt thinks it improbable that his company will 
start up their sawmill at Cowichan Lake this season, there being about 
1,000,000 feet of lumber on hand from 1913, which is more than suffici- 
ent for the needs of the settlers in the district. The Canadian Northern 
Railway line from Victoria was graded through the company’s pro- 
perty in 1913, since which time the further development of this big 
manufacturing and logging proposition has been awaiting the laying 
of steel on the ten-mile gap between the mill and the Esquimalt & 
Nanaimo Railway junction point at the foot of the lake. Until the 
completion of this work is in sight the company deems it useless to 
proceed with the construction of their big export plant at Grafton 
Bay, the lumber and timbers for which will sooner or later be cut 
by the company’s small mill at Cowichan Lake. 

A. C. Hannon, Vancouver, has leased the Westholme Lumber 
Company’s mill at Westholme from the official liquidator, and will 
start manufacturing at the earliest possible moment. The stock of 
lumber on hand when the assignment took place was purchased last 
fall by the Apex Lumber Company, Limited, Vancouver. 

The big plant of the Newcastle Lumber Mills, Limited, Nanoose 
Bay, in liquidation for several years back, was offered for sale at 
public auction in Vancouver for the second time on February 8th, in 
compliance with a court order, but no bids were received. The pro- 
perty may revert back to J. A. MacKercher and associates, of Van- 
couver, who received a substantial first payment on the sale of the 
new mill in 1912. , 

Messrs. Williams, Trerese & Williams, Victoria, are busy making 
ammunition boxes. The first order handled was for 3,500 boxes: this 
was filled so satisfactorily that the company secured another contract 
for about the same quantity. 

Messrs. J. E. Palmer, general manager of the Victoria Lumber & 
Manufacturing Company, Limited, Chemainus, and i © Cameron, 
president of the Cameron Lumber Company, Limited, Victoria, vis- 
ited Vancouver on March Ist to attend-a meeting of the B. C. Lum- 
bermen’s Association. 

The re-organization of the above well-known Victoria concern 
is now well advanced. The concern went into liquidation on May 14, 
1914, the ostensible cause being a pronounced falling off in the prairie 
demand for lumber coincident with a dwindling off-shore trade. Dis- 
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holders is said to have contributed to the 
Following the liquidation procee edings ex- 
ved to advise as to the value of the company’s timber 
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the cheapest methods for putting the logs into the water. 


ittee reported to the shi weholders that—after 
tic cut in the book values of all assets—an equity existed 


€ debts of about $1,400,000. The work of re-organ- 
ny has been in the hands of Fred. W. Shibley, of 
her prominent shareholders, for some months, and 


that in order to assure the best results the com- 

its own stumpage and operate its own mills as 
ng, if possible, its own transportation to off-shore 
system of distribution for its output with a special 


e Atlantic Coast markets of the United States. Mr. 
Victoria for New York on March 2nd to make final 
j resumption of operations, and it is likely that the 
vill see the re-opening of the Victoria mills, the 

e firm’s logging camps at the Jordan River limits, 
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prairies would seem to justlfy a start on the new and larger plant, 
which could not be erected in less than four or five months. 

The Weeks-Dunell Shingle Company, Limited, who operate an 
eight-machine plant at Fanny Bay, on the Esquimalt & Nanaimo 
Railway, are looking forward to a busy and prosperous season. The 
original intention of the owners, Messrs.) Weeks and Dunell, was to 
‘cater extensively to the water, trade in green shingles, but the closing 
of the Panama Canal last year blocked’ that plan for the time being. 

Citizens of Alberni—that picturesque and ambitious little town 
at the head of Alberni Canal—feel overjoyed because of the realiza- 
tion of early rumors of a resumption of sawmilling and logging activity 
following a long period of dullness. The leasing of the Canadian 
Pacific Lumber Company’s fine plant by Messrs. A. W. Mylroie and 
H. A. Dent, of Seattle, means a return of prosperity to Alberni and 
neighborhood, the mill and logging operations in connection therewith 
giving employment to over 200 men. The new concern will be known 
as the Alberni-Pacific Lumber Company, the manager being E. C. 
Huston, a lumberman who gained his ripe experience in some of the 
leading mills of the United States. 
Lumber Company, Limited, capacity about 20,000 feet per day, has 
been operating in spasmodic fashion since the middle of February, 
Manager Trew finding orders somewhat difficult to secure owing to 
transportation causes. He is now inclined to take on a heavy contract 
for fish box stock which would keep the mill busy for a couple of 
months. Vhe Bird Lumber Company’s small mill has been idle for 
several years and is not likely to re-open this season. One of the 
brothers is in the trenches. At Old Vown, a mile back from the 
waterfront, R. L. Fraser owns a sawmill capable of cutting about 
20,000 feet of lumber in ten hours. It has been idle since 1913 and 
is not likely to start up this season. 

As manager and principal shareholder of the Happy Valley Lum- 
ber Company, Fred C. Barker ought to be immune from most of the 
troubles incidental to the lumber industry, but he isn’t. “Happy 
Valley” is distant about seven miles west of Victoria, and there Mr 
Barker erected in 1913 a small sawmill in the full expectation that 


Plant of Genoa Lumber Company, Limited, at Cowichan Bay, British Columbia. 


Shingle Mill), is now owned by the Sid. B. Smith 
Vancouver. The plant, which is one of the best 

l, was started up March 6th under the capable 
H. Brown, of the old company, who, in addition to 
hingle man, is a mechanic whose inventive 


ed shingle 
to effect many little improvements and econ- 


to the average operator. The plant is equip- 

Lets & Burpee and one Schaake upright shingle 
heel and engine, 66 x 16 in. Jenckes boiler with 

. log haul, 66 in. Atkins swing ‘cut-off saw (fitted 
ig which makes it-do the work of an 84-in. saw), bolt 
lose to track to handle car deliveries, electric light 

is a good pipe kiln 16 x 105 feet, acording drying 
280,000 shingles. The refuse burner is located close to 
sufficing for both. When too much fuel 

he surplus 1s passed on to the burner by means 

eyor. The mill is admirably located to ship 

t Northern Railway track skirting the land 

vater loading dock less than two hundred 


| saw and shingle plants located north 


up early in March, but it was near the 
and ice had melted sufficiently to 

ed into effect On \pril Ist the roads 
e output could be delivered to 
aiting the decision of Messrs. 
dysmith Lumber Company, Lim- 
heir waterfront mill, which was 

It known that several sets 

leading mill designers, and both 
terval inspected many of the 
()regon, it is felt that the new mill, 


up-to-date in me 


Vhile the company have a 
le of taking care of part of 
nd for lumber on the 


incoming settlers would buy considerable of his output, while the 
balance could be shipped by rail to Victoria. New settlers seemed to 
avoid the Valley, the projected railway line is only now being built, 
and the falling off in building operations at the Capital has been 
startling. 


New Sawmill for Golden District 


As a direct result of the pronounced revival which has already 
taken place in the B. C. lumber industry, and the strong probability of 
its continuance, J. A. Maguire, wholesale and retail merchant of Cal- 
gary, who handles the extensive Asquith timber interests in Golden 
district, has decided that the time is opportune for the development of 
the limits: by installing a sawmill and manufacturing lumber for ship- 
ment to the prairie markets. The new plant will be located near the 
head of Hospital Creek, some five or six miles from the town of 
Golden. When on the ground March 16th Mr. Maguire had not de- 
cided whether to move a 30,000 ft. capacity mill from the Crow’s Nest 

‘ass country or erect an entirely new plant at 50,000 ft. capacity, but 
he favored the latter policy. It is expected that a start on construc- 
tion will be made about April 15th, but logging operations will be in 
progress before that date. 


New Name for an Old Firm 


The P. B. Yates Machine Company Ltd., will in future be the 
name of the well known firm of woodworking machinery manufac- 
turers formerly known to Jumbermen under the name of the Berlin 
Machine Works, Beloit. Wis., U. S..A., and Hamilton, Ont. In an 
announcement sent to the trade the company state that ever since the 
business was founded 40 years ago in the little Wisconsin town of Ber- 
lin, from which it took its name, considerable annoyance has been ex- 
perienced through the adoption of this name by many other small con- 


cerns, established in cities of the same name in various States. They 
have therefore, concluded to change the name as above noted. This 


change is confined to name only. 
policy remain as heretofore, 


The officers, personnel, capital and 


The mill of the Port Alberni 
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A Cutter 
Head 
That Holds 


Its Balance 


ITH all knives in position and clamped, no NHIS closed knife-slot feature of the Berlin 
open slots or gaps are left to weaken the Round Head has a further advantage in the 


Berlin Round Head. [ach knife with its 
clamping gib closes its slot in the head completely ; 
their faces bear against the metal of the head its full 
width, and form a continuous ring of steel that re- 
inforces the cutter head at all points and makes it 
practically as strong asa solid steel cylinder of the 


working of -pitchy or gummy lumber. By the 
absence of open slots in the head, the intrusion of 
pitch and its accumulation in the knife slots is effect- 
ually prevented, and frequent shut-downs for its 
remoyal, followed by resetting and regrinding of 
knives avoided. 


same diameter, reducing to a minimum all chance 
for distortion of head or knife due to abnormal 
tightening of the clamping screws. 


Berlin No. 91 Planer and Matcher 


It is this type of head—the strongest and heaviest 
round head ever built—that is used on the 


Be 


“BERLIN @@ 


It guarantees straight knives and perfect balance, requires little attention and means a bigger and better day’s work. 

These are mighty important considerations alone but there are scores of other reasons why you should select the “91” 
Matcher. 

Our Special Book “A91” contains a wealth of information on the subject of matcher heads of all descriptions, together with 
a treatise on the latest methods of knife setting, jointing and grinding as now applied to all Berlin Matchers. A request on your 
firm’s letterhead brings a copy without expense. . 


P.B. Yates Machine Company, Limited 


Successors to 


The Berlin Machine Works, Limited 
Hamilton, Ontario 


U.S. Plant, Beloit, Wis. 


32 WESTERN LUMBERMAN 5 aid 


Will British Columbia Secure a TLanber Fleet? 


POLITICAL INCIDENTS ARE HAMPERING SCHEME—NORMAN McLEAN’S 
SOUND TALK—COST OF MOTOR SCHOONERS 


t would be most unfortunate for the lumber industry of British 
ibia—and incidentally for every other branch of industry— 


should there be any slackening of effort in carrying out the scheme 
for the creation of a fleet of province-owned and controlled lumber 
-arriers he plan that has received the approval and unanimous 
idorsation of lumbermen, boards of trade and other interests was 
laced in the hands of the Provincial Government prior to the opening 


f the present session, and it was confidently expected that a declara- 

f policy would be made at an early date, but at this writing the 

public is still awaiting the announcement. It is being predicted by 
some usually well-informed people that the unexpected defeat of 


two of the government’s ministers—Hon. C. E. Tisdall and Hon. A. C. 
Flumerfelt—coupled with the certainty of a general election in the 
near future, will result in the withholding of the proposed measure 
n the ground that it comes within the purview of an agreement 
entered into between Premier Bowser and the Opposition leader re- 
carding the m-introduction of contentious legislation during the 
remainder « 7 the session. If this prediction proves well founded, and 


rns out that the delay is attributable to the refusal of the Opposi- 
expedite the desired legislation in favor of shipbuilding, then 
he lumbermen of British Columbia will have good cause to find 
rave fault with Mr. Brewster, the Liberal leader, for blocking a 
measure which could be classed as contentious only by those who 
have not the best interests of the lumber industry at heart. 
(hat prompt action along the line desired had been agreed upon 
y the government previous to the bye-elections was made plain by 
Hon. A. C. Flumerfelt at a campaign meeting in Victoria on Febru- 
ary 28th, hes prior to his defeat, when he presented the following 
line of the shipbuilding plan favored by his colleagues. He said: 
eects m will be introduced amongst the earliest measures 
laid before the House within the next ten days looking towards the 
aiding of shipbuilding to the extent of a sum. not exceeding $2,000,000 
by way of guarantee. We propose that at least ten ships be laid 


down forthwith, five of which shall be in Victoria or vicinity and the 
balance at other convenient points in the province. The aid will be, 
afforded on a basis of fifty per cent. of the value of such vessels. All 
these vessels shall be built to plan under government direction and 
inspection, shall be insured in favor of the government and shall not 
be alienated within five years, and then only in case the total obliga- 
tion due the government has been fully met. 

“In case of war or special necessity the boats may be taken charge 
of by the government, operated by the government for the general 
good of Canada. The terms of re-payment will be worked out in ~ 
detail in the terms of the bill to be introduced. Negotiations have 
been proceeding with the Dominion Government for some considerable 
time looking towards subsidizing—by the Federal Government—of 
British Columbia ships. Hon. A. C. Campbell is now on his way to 
Ottawa to further the plan for laying down of twenty-five ships by | 
the Dominion Government. If this is not satisfactorily concluded the 
province will then undertake the work itself as set forth.” 

It is only fair to state that the delay which is causing so much 
apprehension may be due to the desire of the government to await 
the report of Hon. A. L. Campbell, Minister of Mines, who was de- 
puted to interview the Federal Government and solicit the co-opera- 
tion of that body, which could be extended by framing a measure to 
assist shipbuilding on both coasts of the Dominion. 


Why Province-Owned Ships? 


Too much credit cannot be given the Messrs. McLean—well- 
known Vancouver contractors—for their untiring work in connection 
with the launching of the agitation for a lumber fleet. For over a 
year prior to the first mention of the matter at a public meeting they 
had been tireless in their advocacy of the scheme, and had collected 
a mass of information on all phases of the subject which proved in- 
valuable when the interest of the various boards of trade, the lumber- 
men and members of the government was finally aroused. The 
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McLean family had built and operated vessels on the Atlantic Coast, 
which accounts for their intimate knowledge of shipbuilding and 
management. That their arguments in support of province-owned 
ships had been very carefully thought out will be gleaned from the 
following address delivered by Mr. Norman McLean at a meeting 
called in Victoria to frame up the memorial upon which the goyvern- 
ment at a:later date promised action. Mr. Mclean said: 


Apex Lumber Co. 


Limited You have asked me to address you in reference to the necessity 
of building ships in order that the vast natural resources of this pro- 
vince may be carried to the markets of the world, and the same con- 


= verted into the coin of the realm, for the benefit of our people; there- 

Im ers fore, | would say that there never was a greater opportunity in the 

3 history of any country than we have at present to turn the wonderful 
e e heritage which Providence has given us into account. 

Dimension If we have ships to carry our trade we can do business with all 

9 parts of the world; if we have no ships we must be content to see 

other people do the business that we should have if we were true to 

ourselves. We have built railways at an enormous cost in order that 

ers our natural resources might be brought to our ports, and therefrom 

9 distributed to the markets of the world. Now we find that unless we 

can get ships to carry our trade that the money spent on building 

railways has to a large extent been wasted, and that we are no further 

oar S ahead than we were before. We cannot depend on other people’s 

» ships because they have no interest in our trade nor in the develop- 

ment of our province. We also find that the agency of British and 


foreign ships is in the hands of our opponents in the United States 
Ip ap, and that all such ships are held to carry United States commerce, and ~* 


all that we can get at present is the surplus, which does not now 
exist, and I am afraid will not exist for some years to come. 

The great principle underlying the building of the said ships is 
to develop our trade with other countries, feeling sure that if we 
can once get the trade we can hold it if we have the ships to carry it. 
Even if ihe ships did not pay a profit for the first few years after they 


Mixed or Straight Cars are built, but were building up our trade all the time, the- advantage 


SERVICE 


derived would be great indeed, and a good investment from a public 
standpoint. Surely if it is a good policy to build railways with pub- 
lic money for private corporations, it must be a good policy to build 
a VANCOUVER B C ships for ourselves. 

Dominion Bldg. ? aed If these ships were built and supplied here, and their men paid 
off here, it would put a large amount of money in circulation locally, 
and would give a number of people employment, and more money in 
that way would remain in the province. On the other hand, if the 
money is paid to builders or shipowners of other countries we will 
° ° be just that much poorer, and the trade and development of the pro- 
Commercial Lumber & Shingle Co. vince will remain to a large extent in their hands. If you allow 
Nieatkedl matters to remain in that condition then the shipowners will reap 
all the benefits, and the people of this province will be nothing more 

nor less than “hewers of wood and drawers of water.” 


The immense trade which this province is capable of supplying in 
yr coal, lumber, wheat, fish, minerals, paper, pulp, fruit and agricul- 


tural products, can be developed to such an enormous extent (if we 
had the proper shipping facilities) that in a few years we would 
surprise the world. 


If the government of this province will take this matter up, and 


e 
Fir, Spruce and 
’ p build the necessary ships, | am sure that in a few years we will have 
not only a large shipping trade, but also a large ship-building busi- 
Hemlock Lumber ness which will naturally follow, and if properly managed we would 


in time be the centre of the great shipping trade of this coast. 
VANCOU VER B C In a country such as ours, where we have unlimited natural re- 

4 i - sources, with the markets of the world open to us by water trans- 
portation, and where our railways are already built with public money, 
there are only two things necessary to increase our trade, namely: 
ships to carry our products and agents to get us customers 


The question might be asked as to why the government should 
assume the liability in connection with the advancement of the neces- 
sary money required. My answer is that as the government receives 
large royalties from lumber, coal, minerals, and other products, to- 
gether with ground rents and other taxation, it is therefore more in- 
terested than any company or association in the province. It is there- 
fore its duty to take up the matter and do everything possible to de- 
velop our commerce, 


When writing advertisers 
please mention the Western 
Lumberman. You will con- 
fer a favor upon both us and 
our advertisers by so doing. 


If we want to get our share of the world’s trade we must get 
into a position where we can guarantee delivery at a stated time, and 
at a price which is at least not more than our competitors; and that 
[ am satisfied we can do if we own our own ships. As an illustration 
of this I may say that during the first six months of 1915 there were 
shipped from this coast 690,000,000 feet of lumber, of which we only 
shipped 31,000,000 feet. During the first six months of 1914 there 
were shipped from this coast 902,000,000 feet of lumber, of which we 
only shipped 20,000,000 feet. 


(To be continued) 
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Remarkable Revival of B. C. Lumber Industry 
Hon. Minister of Lands calls attention to re-opening of mills 
) and camps—orders pouring in. 

“One of the most remarkable revivals that the lumber industry 
has ever known is now taking place,’ declared Hon. W. R. Ross, min- 
ister of lands, when interviewed at Victoria on March 2nd. “Orders 
are now pouring in and mills and camps are vigorously preparing to 
take full advantage of the change. A large territory affected is that 
tributary to Vancouver and that city will soon feel the effects that 
better business in the lumbering industry will produce. 


“During the depression of the last three years no industries have . 


suffered more severely than the logging and sawmilling industries. 
Many mills and camps have been shut down and even among those 
which survived it has been impossible in many cases to cut down 
- standing timber and make a profit out of manufacturing it. The de- 
crease in the demand for lumber during the period referred to was 
most serious and statistics show that a sawmill capacity of consid- 
erably over three hundred million feet a year has been put out of 
action by the closing of mills around Vancouver, Victoria and New 
Westminster. This meant four million dollars or so of money which 
these mills could have circulated in these cities last year had they 
been in operation. 
Export Outlook Excellent 


“In speaking generally the outlook for an export lumber trade for 
British Columbia is excellent, once the shipping difficulty is sur- 
mounted,’ continued the minister. “Last summer several hundred 
thousand dollars worth of business was secured by the Provincial 
Government acting as agents for British authorities. As soon as 
the Panama Canal is definitely opened that United Kingdom business 
will be resumed if shipping can be secured. In India and South 
Africa there is business awaiting us—held up for the time being by 
the lack of shipping, but awaiting us nevertheless. In both these 
countries, just as in Australia, there is a strong feeling created by the 
wat, a feeling which is shared by Canada—that trade within the Em- 
pire must henceforward be a fundamental principle for the British 
Empire. As far as lumber is concerned, British Columbia is the 
natural source of supply for Australia, South Africa and India. <A 
fair share of the Australian market alone would mean prosperity for 
our tidewater mills, if only a reasonable tariff preference be given our 
products. That such preference is certain to come, even our Ameri- 
can competitors admit, and the special investigator whom they des- 
patched to the Australian market sorrowfully confirms this being 
done; the whole lumber export question is being systematically 
pushed by every means within our power and only the lack of shipping 
stands between us and the immediate results. 


Should Make Own Goods 


“Before leaving the question of lumbering reference should be 
made to the subject of further manufacture. We are still somewhat 
in the power condition here in British Columbia, one sign of it being 
that we ship so much raw material out of the province to be manu- 
factured elsewhere. In the lumber business we ship material that 
should be worked up here into manufactured products—we pay 
freight on shavings and sawdust and waste. to factories elsewhere. 
This is all wrong. ‘These woodworking factories should be located 
in the province itself, giving employment to skilled workmen in cities 
like Vancouver and Victoria. We should manufacture our own 
goods. I am glad to notice in this connection the progress that has 
been made towards a better state of things. For instance, the box 
industry is becoming an important one in Vancouver and Victoria and 
here we ship the completely-manufactured product. In the govern- 
ment’s lumber market campaign this question of home manufacture is 
being studied carefully, for it-has a very important bearing on our 
business future.” 


Tremendous demands will be made upon the lumber industry of - 


Canada at the close of the war, according to Mr. A. E. Rosevear of 
Winnipeg, general freight agent of the Grand Trunk Pacific Railway 
who is now on a visit to the Pacific Coast. Communications received 
from Europe indicate that scores of millions of ties, in addition to im- 
mense quantities of timber and beams, will be required for railroad 
construction and reconstruction purposes alone said Mr. Rosevear. 
“Already the shipments of lumber to Europe have been very large,” 
said Mr. Rosevear. . “Through the Seattle gateway alone heavy con- 
signments have been shipped to Russia for railroad purposes, and 
when the war is over the demands will be many times multiplied. 
There should certainly be a great trade in lumber out of British Col- 
umbia to Europe when the war is over.” Mr. Rosevear said that con- 
ditions in the Prairie Provinces are very encouraging, the railwaymen 
say that farmers were buying freely and there would soon be a big 
demand for lumber from the northwest. The many lumber trains 


which he had passed en route to the coast were indicative of a revival : 


already begun. 
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Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters. to any address. 


POSITIONS WANTED 


WOODS FOREMAN, CRUISER, 
married, wants Steady Position. P. 
QO. Box 7, Vancouver, B.. C. 4-5 


CAPABLE SHIPPER AND YARD- 
man desires position with good. mill. 
Coast and Interior experience. Good 
references. Address, “Yardman,” 
care of the Western Lumberman, 
302 Travellers’ Building, Winnipeg, 
Man. 4-5 


ACCOUNTANT-AND EIRST- 
class office man wants position; well 
versed in all branches of the lum- 
ber trade; good references; no ob- 
jection to going out of town. Ap- 
ply H. BUTLER, 1155 Nelson St., 
Vancouver, B. C. 4. 


POSITIONS VACANT 
WANTED 


Two band sawyers. 
Four setters. 

Two edgermen. 
Four trimmermen. 


Sawmill starts April 15th, 1916.— 
Prince Albert ‘Lumber -Co., Lid., 
Prince Albert, Sask. 2-4 


FOR SALE 


Leather Belts, Electric 
Generator 


Leather Belts, width 
ft. 7 in.,.length of 


2 Extra Double 
2 ft. 8 in. and J 
each 65 feet. 

1 Electric Generator complete with 
equipment, 150 kw. 

Full particulars on application to 
Electrical Dept., City of Revelstoke, 
aa 4 


Tonnage for Lumber Our 
Greatest Need 

Mr. Andrew Ness, of the Ness 
Trading Company, — Glasgow, 
about the end of February visited 
and Vancouver millmen 
in connection with prospective 
contracts for large quantities of 
lumber tonnage can 
be secured. Mr. Ness interviewed 
Hon. W. R. Ross, Minister of 
Lands, who satisfied him that the 
export mills of the province could 
supply practically unlimited quan- 


Victoria 


SOON das 


as 


tities of lumber at short notice 
provided that. ships could be se- 
cured to carry it away. In the 


yirse of a press interview the 
itor said: 

u people in British Colum- 
bia will have your chance then 


vith your timber, and you want 


to get ready to take advantage of 
it. Now is the time for your mills 
to get in shape for supplying the 
unprecedented demands of Eu- 
rope. The lumber shortage will 
not be confined to Europe, where 
much will be needed for rebuild- 
ing in France and Belgium. Be- 
fore very long Britain herself will 
be facing a serious lumber famine, 
as the stocks in the country are 
almost depleted. Large quanti- 
ties will be consumed in ship- 
building as well as for develop- 
ment work of all sorts. 

“What is holding back the lum- 
ber industry on this Coast is the 
utter lack of shipping facilities, 
he declared. Not only is this true 
of the state of affairs on the Can- 
adian Coast, but of conditions in 
American ports as well. We can’t 
even get ships to handle lumber 
cargoes from Atlantic ports, let 
alone Pacific ports. I have been 
investigating conditions in the 
United States and Eastern Can- 
ada, and find that it would be use- 
less for us to ship by rail from this 


part of the country, as it would be | 


impossible to get the products car- 
ried across the Atlantic.” 

Mr. Ness endorsed the projects 
of the British Columbia Govern- 
ment and the Manufacturers’ As- 
sociation, to obtain ships and 
create a mercantile marine. He 
declared there would be plenty of 
cargo-from this Coast as soon as 
the Panama Canal is opened. 


Did Not Long Survive Devoted 
Husband 

On Tuesday evening, February 
7th, at the family residence, Davie 
Street, Vancouver, occurred the 
death of Mrs. Anna K. O’Brien, 
aged 58 years, widow of the late 
John O’Brien, well known 
throughout British Columbia and 
the United States as a lumberman 
and as president of the Brooks- 
Scanlon-O’Brien Company, Limit- 
ed, up to the time of his regretted 
demise two years ago. The fam- 
ily came to Vancouver from Still- 
water, Minn., in 1906. 

The late Mrs. O’Brien, who was 
noted for works of charity and 
other Christian virtues, leaves six 
children to mourn her loss—four 
sons and two daughters. They 
are John K., Jos. M., Cotter and 
Willis, Mary Rose and Mrs. I. 
M. Prouty, all of whom reside in 
Vancouver. The two first-men- 
tioned sons, who were associated 
with their father in the manage- 
ment of his extensive business, 


have since his death been c¢arry- 
ing it on with marked ability and 
success. : 

The funeral took place from th 
family residence on Thursday, 
March 9th, to Holy Rosary pro- 
cathedral, where requiem mass 
was celebrated, following which 
the cortege proceeded to the Great 
Northern Railway depot, the re- 
mains being taken to Stillwater, 
Minn., for interment in the family 
plot. 


Electric Drive Discarded for 
Steam 
Messrs. Wasser & Mouatt, of 
I<dmonds, Wash., principals in 


the Powell Lake Shingle Co., Ltd., 


spent March Ist and 2nd in Van- 


couver while on their way to 


Powell Lake to hasten the work at 
equipping the mill for a start at 
manufacturing. 


plant by electricity furnished by 
the Powell River Paper Company, 
Limited, and with this plan in 
view the necessary motors had 
already been selected, but in view 


of the fact that steam would also 


be required for the two standard 
drv kilns the owners later decid- 
ed te discard electricity in favor 
of a full steam plant. Manager 
Geo. Walkem, of the Vancouver 
Machinery Depot, Ltd., sold them 
a 16 x 20 in. Goldie-MeCullough 
engine; 72 x 18 in, boiler with 
Dutch oven attachment; 60 ft. 
stack, 32 in. diameter; electric 


light machine, capacity 100 lights - 


of 16 c.p.; also log haul, transmis- 
sion, etc. The plant will be equip- 
ped with five shingle machines, 


‘swing cut-off saw and gravity con- 


veyor system, and will be shipping 
by May Ist if all goes well with 
the work of installing the mach- 
inery and dry kilns. 


The Hartnell Lumber Com- 
pany’s cedar mill at Port Ham- 
mond, on the Fraser, is not yet in 
operation (March 20) owing to 
the scarcity of timber, but the 
firm’s shingle department has 
been operating since March 8th, 
Manager Doan N. Hartnell hav- 
ing succeeded in securing an ade- 


quate supply of bolts for the three ~ 


tnachines. 


ELECTRIC MOTORS 
Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert advice given on all Electrical 
work—Try Us. 


A. D. HOTSON 


1059 Hamilton St.,. VANCOUVER, B.C. 


The original in-_ 
tention had been to operate the- 


\ 
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WESTERN LUMBERMAN 


Dominion Regulations 


Respecting Timber 


Sit tae Sieur 
So Wh pal 0 @ yn 
: parade im: « 


alan te Timber on Dominion Lands 
| fay ii _ Timbe D on Land 
Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
mea Th alate province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 


ye i by, a duly qualified Cruiser employed by the Department. 


* Purchases of:$1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 

be paid partly in cash at the time of sale and the balance in instalments. ‘The licensee shall pay an annual 
ground rental of.$5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
“rental shall be five cents yee acre. | 


Pate 


‘| 'The dues on the principal timber products cut under license are as follows :— 
bog ’ 
Sawn lumber 50c. per thousand feet, board measure. 


fiji Piling and .cribbing, Y%c. per lineal foot: - 

ee ; 
Railway ties, 8 feet long, 1c. each and % cent for each additional foot. 

vat a F : 

‘)"" Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 

“ber Agents, from whom further information can be obtained. 


J 


an Timber on Forest Reserves 


WiThe Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is sold, 
after due advertisement, and not more than fiye years is allowed for removal. Applications for sales of 
» GinBer under 5,000,000 feet, board measure, should he made to the Forest Supervisor, on forms which may 
Be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 


der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 

4 of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 

submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 

_ timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 

hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 


timber. 


Annual Permits to cut limited quantities of timber may be granted to settlérs and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, January 19th, 1916. 
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a We excel in BOILER MAK- 
Lid ING because we!make a 
= specialty of it. Quotations Oo 
= promptly on request. Ce - —| 
THR > 2 R( ICR = £ ee ee 
on _ THE LARGEST PRODUSEY> — Dries enormous amount of veneer 
Lad IN BG: Ma : EE 
DP ~< perfectly flat and pliable at mini- 
= : IRON WORKS fe mum cost, without checks or splits 
Lid Urp ~* Send for catalog and list of users 
cc | The Philadelphia Textile Machinery Co., Philadelphia 


“HAMILTON” HUSK FRAMES 


Made in different 
sizes to suit all require- 
ments. Frames are all of 
cast iron, of heavy section 
throughout, planed on top 
and bottom with boxes 
lined with high grade bab- 
bitt. Mandrels are excep- 
tionally large of forged 
steel with forged collar, 
and the guide is the fam- — 
ous Parkhurst steel saw 
guide with steel splitter. 


We manufacture a com- 
plete line of sawmill machinery. 


William Hamilton Co., Limited 


Peterboro, Ontario 


AGENTS :— | 
Geo. H. Jameson, Vancouver, B. C. Jj. L. Neilson & Co., Winnipeg, Man. 


Western Lumberman, 
302 Travellers’ Building, Winnipeg, Man. 


our 


Please add ™” name to your List of Subscribers and forward jy the WESTERN LUMBERMAN 


until further notice, for which 2. enclose Two Dollars, being one year’s subscription in advance. 
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G. & McC. Co. High Grade — 
o Economy P bake par S Lum Pa ge he an 
INVESTMENT, 


P ER EQUIPMENT a Speculation or a “Gamble2”? 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums; increased steaming capacity and numerous other improve- 
meats which tend towards increased efficiency and decreased fuel bills. 


All investment in timberland, 


unless for immediate logging operations 15, tech- 


nically speaking, speculation—because profits depend on Increase 
in value. All good timberland 15 steadily and rapidly appreciating 
in value, so that the only thing which stands between the investor 
in timberland and a sure profit 1s the question as to whether a tract 
actually contains the stumpage cn which the purchase price is based. 


The best ‘cruising’ of timber after the 


old-fashioned methcd (or non-method) introduces 
a factor of possible error so great that the purchase often becomes 
nothing short of a “‘gambl:.” Everyone knows of case after case 


where a buyer has met heavy losses—oaflen without any intent to deceive 
on the part of the seller. 


A full Lacey Report on a timber | 


tract, made on the internationally-known and 
essentially sctentific LACEY system, which we have been 36 years 
in developing, removes the last v-stige of ‘‘gamble”’ from any tim- 


ber transaction (whether carried through under our auspices or not) and 
smoothes the way for buyer and seller. 


CHICAGO SEATTLE NEW ORLEANS 
1750 McCormick Bldg. a 1009 White Bldg. 1213 Whitneyv-Central Bldg. 


PORTLAND (ORE.) 1310 Northwestern Bank Bldg. 


Made in Canada 


BOILERS. 


For Canadians 


‘Sr, LAWRENEE Potp & Lomes Coterthansn, 


Nothing is more important in logging opera- 
tions than the prompt and certain movement 
of cars. 


Delays affect the whole work. To -avoid 
Illustrations show a few B. C, delays locomotives must be reliable and al- 
installations of G. & McC. 
Co. Water Tube Boilers. 
They are :—St. Paul's Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. Our standard logging locomotives are built 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 
If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are All wearing parts are made to templates and 
at your disposal. 


ways ready for service. 


to insure reliability and constant service. Only 
, tested materials are used in their construction. 


WE BUILD gauges. Interchangeability of like parts is 
Horizontal and Vertical Steam Engines; Steam Turbines; guaranteed, and long delays waiting for dupli- 
Return Tubular, Water Tube and Heating Boilers; Heaters, cate parts avoided, as duplicate parts are kept 


Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 
Head Office & Works, GALT, ONT., CAN. MONTREAL LOCOMOTIVE WORKS, LTD. 


Western Branch—248 McDermott Ave., Winnipeg, Man. DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C, 


in stock at our works for prompt shipment. 


WESTERN LUMBERMAN 
YOU WANT THE BEST? WE SUPPLY IT! 
“Genuine Oak* = Sisual atin ae 
D. K. McLaren, Limited 


Montreal - - = 351 St. James Street 
Vancouver - = - 847 Beatty Street 
Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


DISSTON SAW 


ee ee ee 


in 


have been made from steel made by us in our own plant 
since 1855. More than sixty years experience in the manu-! “9m” 
facture of saw-steel coupled with a study of operating- 
requirements extending over three quarters of a century 
have resulted in saws of highest excellence. REE 


In tension—, set—and edge-holding qualities Disston 
Saws are as near per-’ 
fection as the world’s 
foremost Saw-makers 
can make them. 


Where quality means economy, the 
proper test is service. 


DISSTON CIRCULAR SAWS) 
DISSTON BAND SAWS 
DISSTON CHISEL-TOOTH EDGERS — 


Henry Disston & Sons, Inc. 


2-20 Fraser Ave., Toronto, Can. — 


Pink’s Lumbering Tools cise out 
The Standard Tools : _ Split Maple : 
: Cant Hook and | 
| Peavey Handles 


Carload or dozen’ ° 
‘Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Adents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co. Ltd. Toronto 


; y rae olesale and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. | 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Built Right Here in our Own 


No delay in getting duplicate 
parts. 


“Simplex” 
| and 
“Eclipse” 


Machines 


Wood or Iron Frame 


Packers, Gummers 


and 


Regrinders 


Letson & Burpee 
Limited 

172 Alexander Street 

VANCOUVER, B. C. 


IRON FRAME ‘“‘ECLIPSE” 


WESTERN LUMBERMAN EE Si a ’ 2 


Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘‘Long saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


“WESTERN LUMBERMAN 


For Prompt 
Shipment 


Pillow Blocks 
Belt Tighteners 
Friction Clutches 


Paper Frictions 
Sheave Wheels 
Iron Pulleys 
Chains—all kinds 


Gears—Iron, Wood, 
Steel 


Shafting 

Couplings 
Iron Rolls 
Sprockets 


| TRANSMISSION 
| | MACHINERY 


me | | When you over-haul your mill you will find quite a lot of parts—boxes, shafts, gears, 


ee pulleys, etc.—that need replacing. We can supply anything you need in this line. 


That Will Keep 


We build pulleys in any size up to 12 feet in diameter, sheave wheels too. Steel shaft- 
| ing up to 25 feet long as large as |2 in. in diameter, rough or finished, and keyseated 


. 


Bs - as desired. Also solid and clutch couplings, and set collars of every kind. 


a | | e 
i] | Every Machine 

| Our boxes and bearings, shaft hangers and mule stands are furnished in standard styles 
and in-standard sizes. 


e e e t : 
in the Mill Running Right 
If you require gears, we build them in steel, iron or wood, rough or machined. Our 
patterns cover gears and blanks of most sizes called for and we can furnish what you 


want on short notice. Paper and iron frictions are accessories which we turn out night. 
Let us re-new yours. 


Workmanship and Materials of the Best. 


; 


_ The Waterous Engine Works Co., Ltd. 
BRANTFORD, CANADA 


Winnipeg, Man. H. B. Gilmour, Vancouver, B.C. 
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on fh cS $¢ ; ‘ le mie 
Sct) “FROST KING” BABBITT 
evt META - : } ' a 
Our thirty five years’ experience in metal Saeane enables us to place on the market a babbitt 2 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction én ES 
gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is ee me 


Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. 
over five Million Dollars . 


If your dealer does not stock this, write us, and we will take pleasure i in making you a ship- 
ment of a 25 lb. box. 


*. 
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Factories also at— 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Lome Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


A Babbitt of Quality | New and Second Hand 


Saw and Shingle Mill Machines: - 
Hanchett Filing Room Machinery — 
Transmission Machinery 
Engines, Boilers and Supplies" 


For For 
Heavy High 
Pressure Speed 
ALWAYS RELIABLE 
Stocked by D. Ackland & Son - Winnipeg © 


||__ 5. H. CAWSTON, 
? : 4 514 Dominion Building — - Vancounea B. Cc. 


Books—The 1916 way to Sell Lumber 


This is the decision of the men you have elected to make the Retailers’ Association a live 
rvanization. President Galvin says, “The methods of the retail dealer must be constructive and 
| robaenail to hold his position. It Rests With You. 
are you going to get the utmost value from using these Books? If so you will ‘be ready to 
m every phase of every plan in the Book. 
Vher n Mr. Farmer says “I like Plan A. Now put me wise where I can save on it.” Can you 
him ‘Why yes. Maple floors will cost you $10.00 more than softwood, but it will save you 
sur carpets.” That’s modern lumber salesmanship—selling not on price but on increased 
o the customer. Both gain. He gets greater value, you get larger profits. 
Every y ard in the West can sell Maple without loading up with stock. Are you posted on 
? Can you answer every question on your Plan Books? 
Ve'll co-operate in making your Plans offset the mail order competition. Write 


The Seaman Kent Co., Ltd. Fort William, Ont. 


Manufacturers of Beaver Brand Hardwood Flooring. 
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Roller Bearing Dry Kiln Trucks Headers phd Bipaag 


Transfer Cars Steel Foundations 
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- VANCOUVER May, 1916 WINNIPEG 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba. 


THIRTEENTH YEAR MAY-—ToRONTO—1916 


Original Ewart ee ) | | 
= Sa aie aah - Smith Shannon Lumber Co. 


in stock for Immediate Delivery 408 Pacific Building, Vancouver, B. C. 


ALL COAST 
7 STOCKS 


We can furnish Straight Carloads 


NUMBER FIVE 


Write to-day for revised Price Book No. 247 | 
—which lists our entire line of Ewart 


Detachable Link-Belts 
read Sian’ ————_ Pgjnates Rough or Dressed 
LiINK-BELT COMPANY | WRITE FOR PRICES 


J 
Philadelphia Chicago Indianapolis 
Toronto—Canadian Link-Belt Co., Ltd.—1189 King Street West. HAW i a 

Seattle—Link-Belt & Dodge Products Co., 580 Ist Ave. South. Heol 
Portland, Ore.—Link-Belt & Dodge Products Co.,—14th and Lovejoy Streets. 408 Pacific Building, VANCOUVER B. C. 
A. R. Williams Machinery Company, Ltd.—Vancouver, B.C. 9 
Waterous Engine Works “o., Ltd.— Brantford, Ont. 


TE STE CE - = —---- --- — — a = ——E eee eee aa Sa 


RUBBER GOODS 
> FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
ENSaltld ds on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion”’ are our leading brands 
for power transmission. 


; ‘Redstone’ High Pressure Sheet Packing has proved by test that it 
Packings will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


: Fi H One or more of our twenty brands of Fire Hose will be found, not only 
Ire riose . : a7 

<i the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 
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APHIBL, 
ca eg le 
ut Good Belting | 


on your 


Good Machines 


Your machines are expensive, and naturally you expect them to turn out the qual- 
ity and quantity of work commensurate with their cost. 


Then why harness them with belting which cannot begin to do them justice ? 
Use 


“AMPHIBIA 
Planer Beltin 


and get the most work from your machines, in the quickest time, at the lowest cost 
per day of service. : 
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Try a sample run of AmpnipiA Planer and prove its merits. 


Trather like gold has no substitute. 


hee 


Established 1876 
Tanners and Manufacturers 


Lae 
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For 40 Years Tanners and Manufacturers of the Best Leather Belts 
MONTREAL, 511 William Street 


TORONTO ST. JOHN WINNIPEG ) VANCOUVER 


38 WeHington St. E. 149 Prince William St. Galt Building 107-111 Water St. 


The FLEXIBLE 
WATERPROOF BELT 


AMPHIB 


WESTERN LUMBERMAN 


Shevlin-Clarke Company 


Limited 
Fort Frances, Ontario 


LUMBER - LATH 


MANUF i 


| Sales Office : ae 
300 Electric Railway Chambers ~ Winnipeg, Manitoba 
R. J. THURSTON AIRD FLAVELLE 
| Thurston-Flavelle <<; 


Lumber Company 


Manufacturers 


High Grade Cedar Products, including 
Lumber, Lath, Shingles, etc. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
pee Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 
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Made By Reliable 
B. C. Workmen | 
B.C. Works 2 | 
Not a matter of Sentiment— f=] : ; 
roa) We want your business on a . 
pn Price and Quality Only. = Dries enormous amount 
Lid perfectly flat and pliable at mini- 4 
—s < , : 
= (—) mum cost, without checks or splits f 
=, = Send for catalog and list of users 7 
The Philadelphia Textile Machinery Co., Philadelphia i 
- : } 


FRANK DARLING & CO. 


1142-1144 Homer St., Vancouver, B.C. 


—— | 
» CAPITAL BRAND 


CAPITAL. 


CAPITAL. 


QUALITY KNIVES 


Planer Knives 


® 99 
“High Speed 
Thin Machine Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” 


High Speed Steel for Lathe and Turning Tools, Ete. 


“CAPITAL BRAND” 


Chipper, Barker and Hog Knives for Pulp Mills 


Manufactured by 


The Eagle & Globe Steel Co., Ltd. 


Sheffield, England 


Western Lumberman, 
302 Travellers’ Building, Winnipeg, Man. 
Please add ™” name to your List of Subscribers and forward { the WESTERN LUMBERMAN 


I 


until further notice, for which ,. enclose Two Dollars, being one year’s subscription in advance. 
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. Street 


City or Town 
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SERVICE SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg.. VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


SERVICE SERVICE SERVICE SERVICE 


SOIAMGS 


GOIAAHS AOIAAXHS 


SERVICE SERVICE SERVICE 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 


Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


Mainland Lumber & Shingle Co. 


Head Office: Dominion Building, VANCOUVER, B.C. 
Notify the Retail Trade that they have begun operating their new mill at 


| Fir, Cedar bobs ao Spruce, Hemloc 


Red Cedar Shingles 


HEAVY TIMBERS A_ SPECIALTY. WE WANT YOUR ORDERS. 


We particularly solicit the Retail Yard Trade. 


WESTERN LUMBERMAN 


Walsh Construction Company 


Owners and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 


HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


The 


Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 


Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 


Prompt Shipment. 


P.O. Box 298 Victoria, B.C. 


Interior view of Shingle Kiln after pipe has been installed 


Thos. Kirkpatrick 


VANCOUVER, B.C. 


Manufacturer of 


Hich Grade B.C. Shuma 


Mail or wire orders direct or place with undersigned: 


Ontario Representative: 


W. Jj. Smith 


Weston, Ont. 


Prairie Representatives: 


Cuddy & Nelson 


Calgary, Saskatoon, Winnipeg 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


NICOLA VALLEY SOFT PINE | 


is well and favorably known to dealers and manufacturers in both 
Canada and the United States 


Our Specialty Pine Shelving and Pine Shop 


or anything else you may need in Pine 


Nicola Valley Pine Lumber Company 


Mills at Canford, B.C. 


Telegraph, Merritt, B.C. 


tay 
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WHITE CEDAR FENCE POSTS 


E. can furnish within forty-eight hours from receipt of 
orders any quantity of any size post or pole from 2” 


Telephone round 7 ft. to 8” top 50 ft. Tamarack 
: We ship from the Rainy River District of Ontario and ege 
P oles Minnesota. Our stock is green cut, live peeled and seasoned. P iling 


We guarantee every piece to be first-class in every particular 
and sell to dealers only. 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


ster tan 1» M. PARTRIDGE LUMBER CO. sunnearouis, min. 


Coupon Books 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


7 panss) 


You can not afford 


to be without them. 


HEAVY FIR DIMENSION 


If you do not use Coupon Books, write us for full Is Our Particular Specialty 
information. If you are using books of another style, 
~ ask us for samples and prices. 


Our factory is the largest in the Country, devoted ex- We Dress from 1 to 4 Sides up to 
clusively to the manufacture of Coupon Books, and 16-in. x 20-in.. 60 ft 


contains every facility for giving prompt service. 


The Heavier it is the Better we like it 


When you are ina Our grade is positively right, and prices will please 
HURRY FOR COUPON BOOKS 
Wire 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


= Abbotsford Timber & 
m = Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


We a a via uae C.N.Ry., G.N.Ry. and B,C.E.Ry. In specially good shape to fill orders promptly up to capacity . Mills at ABBOTSFORD, B.C. 
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@—DUNLOP-@ 


Some Facts Concerning “Dunlop” 


Che story back of the “Two Hands” trade-mark—the phenomenal expansion of the business, the wide- 
spread character of the demand—will appeal to every Canadian from the Atlantic to the Pacific. 


* x * 

While the name “Dunlop” in every part of the civilized world is associated with tires, the Dunlop 
Company manufactures practically everything compounded of rubber, and has a special experimental 
department devoted to the perfecting of established lines and to the creating of new ones. 

* * * 

The Dunlop Company is a truly Canadian institution, controlled by Canadians, and financed 
entirely by Canadian capital. For approximately one-quarter of a century this Company has successfully 
carried on the business of rubber goods manufacturing. 

** * * 

Some conception of how the Dunlop idea, applied to general rubber-made goods, has been popularized 
can be gleaned from this statement :— . 

“The factory additions for 1912 were alone nearly as great as the entire floor area of seven 
years previous; and in 1915 the additions were just double those of 1912.” 


Though the Head Office and Factories of the Company are located in Toronto, Branches, carrying com- 
plete stocks, are situated in the following cities:—Victoria, Vancouver, Edmonton, Calgary, Saskatoon, 
Regina, Winnipeg, London, Hamilton, Toronto, Ottawa, Montreal, St. John, Halifax. 


* * * 


Following along the best established custom for obtaining the most accurate estimate of Canadian 
conditions, the Branch Managers of the Company, from coast to coast, assemble at the Head Office 
periodically, and there in conclave present their viewpoints. 


Officers of the Company regularly make tours of inspection from the Atlantic to the Pacific. 
*k * * 
Thus, while the Company is essentially Eastern, each Branch, with its efficient staff, is a connecting 
link with the people of the different territories, an assurance that the Dunlop business is continental in its 
scope and national in its character. 


Dunlop Rubber Belts 


judicious selection of Main Drive Belts will cut your belt bills in half, as well as minimize mishaps 
wrong. 
* e * 
our best experience in belt-making is represented in “Gibraltar Redspecial”—a friction face, main 
velt—a radically different, most unusual belt. No service is too exacting; no condition is too 


al; no load is too heavy for “Gibraltar.” Will not dry nor rot, and is practically immune to stretch- 
t is made by a process that automatically removes this evil. 
* > 
Dunlop “Gibraltar Redspecial” (Heavy Duck) is essentially a saw or lumber mill belt. It is giving 
lerful service under most abnormal conditions. Its endless fund of toughness and great tenacity Tamale 
belt when constantly exposed to the elements. 
£ * * 
Dunlop “Gibraltar Redspecial” (Light Duck) will be found most efficient on woodworking or other 
| chine S 
* oT 
, also, make rubber faced belts in any grade for main drive purposes. Two of these brands— 
“Peerless” and “Record” are well-known for their superior qualities. 


DUNLOP TIRE & RUBBER GOODS CO., LIMITED 
Head Office and Factories: TORONTO, CANADA 


Branches :—Victoria, Vancouver, Edmonton, Calgary, Saskatoon, Regina, Winnipeg, London, 
Hamilton, Toronto, Ottawa, Montreal, St. John, Halifax. 


Q— Rubber~-Made Goods —@ 
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Dunlop Hose 


Fire Hose is a necessary adjunct to the equipment of every saw or lumber mill, because the risk of fire 
in these industries is very great. 


2 * 2: 


Adequate and efficient fire protection is secured only through the use of reliable hose—hose that is 
always ready for use when necessity arises—hose that will stand the utmost power and give the greatest 
wear. | 

“K * * 

‘These are two of the main characteristics of “Dunlop” Double Jacket and “Imperial” Solid Woven 
Jacket Fire Hose—two brands that are the pride of the largest fire departments in Canada. They, also, 
possess straight and smooth waterways, and the weight, grade and texture of the cotton jackets are always 
right. 

We supply other brands of Fire Hose with single or double cotton jacket or rubber cover, in any grade 

i to suit all requirements. 
* *K ** 
In this connection we wish you to remember that we are the only rubber company 
in Canada authorized by the Underwriters’ Laboratories, Inc., Chicago, to manufacture Fire 
Hose bearing their rubber label of approval. 

If you use water hose you won’t be satisfied with any product other than Dunlop “Hercules” or 
“Peerless” —two brands of hose admirably adapted for water purposes. “Hercules” will supply the need for 
an unusual hose in case of abnormal usage. 


Dunlop Packings 


What Dunlop “Sunset” (red) and “Admiral” (blue) Packings have done in the way of giving extra 
service and reducing packing costs for the Steel Companies of Nova Scotia—or for that matter, countless 
big industries located throughout the Dominion—they can do for you. 


kK k 7K 


For many years Dunlop Packings have been doing continuous duty in some of Canada’s largest steel 
mills where abnormal service and conditions prevail—where a packing is subjected to the severest kind of 
tests—where its ability to do the work efficiently is a known factor from the beginning. 


> * * 


Is not this fact, then, tangible evidence of the character of the Dunlop product? Does it not satisfy 
you that Dunlop Packings are what you need to solve the “rising up-keep cost” problem? 


x x x 
We realize you want service from the packings you buy and we know that. Dunlop Packings can give it. 
Supposing, then, we get together before you order your next roll of packing. 
x x 2 


The Dunlop trademark will also be found on Square Duck, C.B.S. and C.l. Spiral, or, in fact, on any 


other kind of reliable packings required. 
* ** * 


Tell us your requirements in rubber-made goods and we will endeavor to prove to you what you really 
need in Belting, Hose and Packings. 


THE DUNLOP LINE 


Consists of High-Grade Tires for Automobile, Motor Truck, Bicycle, Motorcycle and 
Carriage, and High-Grade Rubber Belting, Packing, Fire Hose and General Hose, Dredge 
Sleeves, Mats, Tiling, Heels, Cements and General Rubber Specialties. 


DUNLOP TIRE & RUBBER GOODS CO., LIMITED 


Head Office and Factories: TORONTO, CANADA 


Branches :—Victoria, Vancouver, Edmonton, Calgary, Saskatoon, Regina, Winnipeg, London, 
Hamilton, Toronto, Ottawa, Montreal, St. John, Halifax. 


—Rubber-Made Goods —@ 
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Commercial Lumber & Shingle Co. British Columbia Mills Timber & Trading Co. 
Vancouver, B. C. 


RED CED AR SHINGLES Try the Soft Yellow Fir Lumber 


from our Hastings Sawmill Branch 
THE OLD RELIABLE COAST MILL 


2 Ir, Spruce and Exclusive Sales Agent: H.S. Galbraith Co., Limited 


Hemlock Lumber 603 McIntyre ee Box 161, Winnipeg 
VANCOUVER, B. C. British Columbia Mills Timber & Trading Co. 


Apex Lumber Co. 


Limited 


Timbers, 
Dimension, 


Uppers, 
WATERPROOF COVERS and 
Boards, CANVAS GOODS 


of every description 


| Shiplap, “ROSE CITY” BRAND 
SERVICE Shingles TIN PANTS 


. o Write for Catalog 
Mixed or Straight Cars 


C. H. Jones & Son Limited 


Dominion Bldg. VANCOUVER, B.C. 110 Alexander St., Vancouver, B. C. 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 
Wood-working Machinery, Machine Shop Tools, Contractors Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and es 


SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
o 36 inches wide Ye our old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.50.61 alcrander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 
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J.C. McLaren BeltingCo. || Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Manufacturers _ TH E 


of a 
Ae ACCEPTED avadioke Put 
Reliable LEATHER ite oe 
Beltin | BELT Classes of Mountain Lumber. 
—— S ive 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. 


To-Day 
QUALITY 


s e V' 
Never Varies & Da 


55 Years in the 


Market and 
STILL MONTREAL TORONTO Largest Stocks of Well-Seasoned Lumber 
WE LEAD WINNIPEG 


Special Attention to Mail-Orders. ~ Satisfaction Guaranteed. 


FOUR MODERN MILLS 


sesete, Beaumont Ave., MONTREAL 


Please note the initials of this Company 


GEO. CRADOCK & CO. 


LIMITED 


169 Cordova Street VANCOUVER, B.C. 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 


We Specialize in Coast Lumber 
Handles, Etc. 


We Sell to Dealers Only 


‘ 


“ ” ° 
Exolusive Sales Agents: Stewart Logging Blocks. 


B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


WESTERN, LUMBERMAN 


me BRITISH COLUMBIA. zzi:iexe 
cows MILLS TIMBER & 
vancouver TRADING COMPANY 


MANUFACTURERS 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY | 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 


H. S. GALBRAITH CO., LIMITED 


603 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed. 


BRUNETTE SAWMILLS CO., LTD. 


(In continuous successful operation for Thirty-Five Years) 


WE ARE MANUFACTURERS OF 


so | Lumber, Timber 
be) a Rae mene | i: es Ee Lath, Shingles 


Boxes and Shooks 


DP ee at (We sell only to the trade) 


oe: 
Me ever TROD emmreaogs Le 


—=-Can Pai Timbeeee up to , 110 feet long 
Our Brand of Red Cedar Shingles is High Grade 
CoM MENTS = MILLS AT NEW WESTMINSTER, B.C. 


estern [Umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


HueH C. MacLean - - - =- President 
302 Travellers’ Building, - - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNavtry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


- TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trad 
~ Phone A. 2700. | Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg. LONDON, ENG.—16 Regent St., S.W 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The last issue of the Weekly Bulletin 
Has Somebody published by the Department of Trade 
P) and Commerce, Ottawa, contains a re- 
Blundered : port from Mr. Phillips Roy, Canadian 
Commissioner General at Paris, which is of tremendous importance 
to Canadian manufacturers of building materials, and the wonder is 
that the information therein presented was reserved for dilatory dis- 
semination instead of being cabled by the Agent-General in London 
for prompt publication in every newspaper in the land. The occasion 
demanded action of the kind because time was the all-important con- 
sideration if Canada was to have a fair chance of sharing in orders 
which will run into hundreds of millions of dollars. The manufac- 
turers of other countries appear to have been able to secure prior 
.information that has already won for them huge orders. Someone 
seems to have blundered badly, and so far as this province is concerned, 
at any rate, we have a right to expect that our highly paid represent- 
atives in London should send our government early advice of all 
trade opportunities, big or little. 


The circular forwarded to Ottawa by Mr. Roy is headed “French 
Reconstruction Exposition,” and was issued by the General Associa- 
tion of Municipal Hygienists and Technicians of France with regard 
to the Reconstruction Exposition to be held from May to August at 
the Tuilieries, Paris. The Association has been entrusted by the 
French Government with the gigantic task of re-building cities, towns, 
villages and even farm buildings in the war-shattered areas of France 
and Belgium, according to approved plans, as fast as the necessary 
materials can be secured. It is the beginning of what is probably 
the greatest reconstruction program the world has yet seen, and the 
opportunities for manufacturers are suggested in the following ex- 
cerpts from the circular issued by the secretary of the French As- 
sociation : 

“The habitations of 35,000,000 of people are more or less damaged 
or destroyed, and everything must be replaced. The highways are 
destroyed, the streets of cities are destroyed; all the public service 
systems, such as water, sewerage, gas, light, electric light, have been 
destroyed ; factories, dwellings, farms, everything. ate laborers need 
every kind of tools ‘and implements by the millions, used in building 
and re-furnishing these institutions. 


“Furthermore, the neutral countries have been in the habit of 
buying from countries now engaged in war, and their markets are 
entirely bare. These countries find themselves not independent, and 
each one is seeking to make it so. Hence they all want to get vast 
quantities of up-to-date machinery to manufacture the things they 
formerly have gotten from the countries now at war. 

De ikl REOUIRE THE FULL CAPACITY OF ALL THE 
AMERICAN FACTORIES FOR MANY YEARS to meet these 
needs, provided they exhibit samples that are satisfactory to the 
buyers. North American goods are more popular in Europe than any 
other, but it is practically ‘impossible to get them. 
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“Orders will cover practically every kind of machinery made, 
from agricultural implements to the smallest kind of tool, hardware 
and spinning machinery—necessary machinery to be used in every 
industry in France—the amount of these purchases will no doubt 
run into the millions. 

“Practically everything except things to eat or wear are desired 
in this exposition. 

“To illustrate the demand and the readiness with which goods 
offered are taken, let me say that we are already asked to make prices 
and submit samples for the restoration of one city which will cost 
150,000,000 frances, another 250,000,000 francs, and another 600,000,- 
000 francs. 

“A North American agent of a portable house showed us merely 
the pictures of the houses he represented, and he is asked to furnish 
prices at once for 1,000 houses completely furnished, in every part 
ready to live in. A roofing company sends us a small sample, and 
400,000. square metres are immediately ordered—another 1,000,000 
square metres, and still another the same. 

“We therefore request the North American manufacturers to send 
to the exposition by express, not by parcel post, liberal samples of 
what they have to sell, and »we will see to it that they are properly 
presented, through the right channel, to the right people for immedi- 
ate orders, and in all cases send prices, terms, and the commission 
allowed agents for making these sales, and state possible deliveries. 

“The exhibits will be admitted free of all duties and arrangements 
will be made with the French Consul at the port of shipment to so 
stamp the goods on their depar ture. 

“This will not be a ‘show,’ it will be anxious buyers an all 
over Europe, here ready with their money to buy your goods if they 
are satisfied with them. 

“Applications for admission should be addressed to the Admin- 
istration of the Renting of Space and Locations, 16 Rue Taibout, 
Paris.” 

A special American section has been formed, and Mr. Roy states 
his opinion that it would be in the interests of Canadian manufac- 
turers of every kind of building material to participate in this exposi- 
tion. About this there can be no question. The essential thing to 
know is if there still is opportunity for our manufacturers to organize 
their plan of campaign, arrange for representation, and forward 
samples in time to capture a fair share of the enormous volume of 
business in sight. 


Early in 1915 the Western Lumber- 
Cash Discounts in man, in an editorial dealing with the 
Lumber Sales dwindling prairie demand for lumber 
and shingles, made the suggestion that 
the effects of the existing depression might be overcome to an appre- 
ciable extent if the retailers could unite upon a plan to stimulate buy- 
ing by offering building materials at reduced prices to cash and short 
date customers. We pointed out that in almost every other line of 
merchandizing it is considered quite legitimate to offer special induce- 
ments at certain seasons in order to promote cash buying at a time 
when trade is bound to languish unless a special effort is put forth. 
We thought so well of the idea, and could see so many advantages for 
all concerned, that we took it upon ourselves to urge that our sug- 
gestion be given fair discussion at the Retailers’ Convention fixed 
for the month following. That was the last we heard of the matter. 
But a good thing will not “down,” and we have been cheered and 
edified by the announcement recently made that one of the most im- 
portant lumber concerns in the Pacific Northwest—the Potlatch Lum- 
ber Company, of Potlatch, Idaho—in their retail yards have adopted 
a new selling system based on the value of cash, and which may be 
said to incorporate to the fullest extent the plan we had in mind for 
our. prairie retailers to make trial of. The announcement of the new 
selling method reads as follows: 


Potlatch Leads the Way 
A New Price System Based on the Value of Cash 


We now offer to our customers a chance to make a big saving 
by paying cash for building material. Our local sales managers are 
provided with a price list in which every price in figured to the lowest 
cost. 

A Price for Cash the Day of the Purchase. 

A Price for Time or Accommodation Service. 

Ww Cash Price for Carloads on Side Track. 

Our new price list makes it possible for you to make a saving 
of approximately 10 percent. on all building material by paying cash 
the day you receive the goods. 

We extend credit to all who are worthy of credit, if they do not 
care to take advantage of our cash price. All goods which go on our 
books will be entered at the accommodation price. We cannot recog- 
nize anything as cash except the actual money paid over the counter 
the day of sale. ‘his new price system is based on One Lowest Pos- 
sible Price to everybody according to the service he desires. 

As these prices are figured down so close to the wholesale mar- 
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vill be necessary for us to change them from time to time, ac- 
ling to the market conditions. 
liddleman—No Wholes: No Intervening 
ne living profit to the cost of manufacture. 
through the Potlatch mills and distributing 
your own door. 

Afford to Build— 

This Year? 


-Profits—we 
From the col- 


. - 
teh + 


ssal potiatch torests, 
comes to 
You Can 
Why not Build 


ras ur tumber 


While the consumer of lumber fre- 
quently treats the retail lumber deal- 


Preference for Cash 


ers of their community in an unfair 

manner by doing his credit business 

it home and by sending his cash business outside, the retailer, 
t ssometimes at fault in making no discrimination between 
his cash and credit customers. Undoubtedly, the former should 
eceive the preference in prices. In small localities, where the 
volume of credit business is particularly large, and where cash 
mes at stated periods, the lumber dealer would have an oppor 

tunity of encouraging cash buying in many ways. He buys from 


who have stated terms on which the lumber is bought, 
vit the money must be ready to pay for such lumber when due. If 
the retailer is carrying a number of delinquent customers, who are 
two or three months behind in their accounts, he is losing a good many 
lollars in interest alone, and the added expense forces him to do one 
two things, either increase his price or go out of business. Re- 
tail prices are arranged on a basis of adding cost of goods, freight and 
other charges, rent, depreciation, discounts for percentage of lumber, 
which have to be held pending sale, insurance, damage, wages and 
other expenses, with a percentage added as profit. Under such con- 
ditions, the cash customer finds himself paying for the delinquencies 
( the credit customers, for among the latter the lumber dealers fre- 
find one that never pays, the result being to further augment 
t expense. With proper organization the retailers of any 
town or municipality should be able to arrange a system of credit 


les: fers. 


the bill of 


that will have a reasonable limit. As for cash business, it has been 
shown to be the one feasible solution to the high cost of living prob- 
lem. Ready cash means lower prices, and the dealer, in justice to 
his customers, should find some means of giving preference and en- 


sement to the consumer with cash in the mitt. 


Many bulletins have been published by 

A New Bulletin the Forestry officials and lumbermen’s 
Wanted associations in Western Canada dur- 

ing the last few months relative to the 

tion of the sale of the lumber products in the West. Most of 


ese bulletins have shown the different buildings necessary to erect 
e farm; the materials best adapted to that use, together with 


antities required for each particular building, all of which 


is very interesting and instructive to the retail lumber dealers in 
Western Canada. There is, however, a point which appears to have 
een lost sight of in this good work. We refer to the matter of the 


buildings. No bulletin that has come before our 
retail lumber dealers how to reduce the depreci- 
tion i ooden buildings, or, in other words, to show them whereby 
Idi particularly those on the farm, can be made more 
ble and the upkeep charges reduced to a minimum—a most 


these 


+; l,- } waren f : 
ce has shown the 


factor in the life of the average farmer. It is very neces- 

: that the lumbermen should make themselves thoroughly efficient 
e solution of this problem. 

e knows that a aie cannot profitably spend his time 

¢ up partly decayed barns, silos, houses, etc., and any type 

struction that will obviate the necessity of his doing this, pro- 


urse, its cost is reasonable, is going to appeal to him 
therefore in the interests of the retail lumber 


- lumber is properly used and gives satisfaction. 


y sills of oak and pine sometimes are eaten by 
ding barns and other farm structures where the 
das new down to a few feet from the ground 


pieces below that; highway culverts whose wooden 
nkment shoring sometimes rot to the danger point; 

laid are, we often find, replaced 
<amples are to be found in certain 


were pia} 
| hese @é 


les 


Canad: ()f course, it is a well-known fact these 
but it is necessary to refer to them in 
ail berman may perfect. his scheme of “Modern 
L V4 d so educate his customers as to the 
lumber to and show them the best methods 
vhere it is liable to occur. This we may 

tail lumber trade. 
verfectly sound in certain parts and entirely 
this? Would it not be desirable to build 
the parts rotted away would be as durable 


these structures 
eliminated or reduced, 


ximately so? If 


ould be 


appro 


thie Gecay 
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would it not produce greater satisfaction on the part of the owners 
of these buildings to build with wood? Would it not assist your 
“repeat” orders? 

The problem arises, how can these wooden structures be made 
more durable? To answer this question satisfactorily it would be 
necessary to give in detail the numerous causes of rot in wood so 
that you would be able to apply whatever remedies suited your own 
particular case. In this way the retailer would see and appreciate 
the value of technical knowledge as an aid in the retail lumber busi- 
ness. To go into detail in this matter would take too much space 
editorially. Accordingly we print on another page of this issue an 
extract from an interesting address delivered before the Wisconsin 
Retailers’ Association by Howard F. Weiss, director of the Forest 
Products Laboratory, Madison, Wis. { 
wooden structures can be made more durable. In the first place this _ 
forestry expert advocated that, while it would not be feasible in most 
retal lumber yards to install a wood preserving plant, retailers should 
include in their stock appreciable quantities of creosote oil, together 
with appropriate literature describing its proper use, and they should — 
sell such preservatives along with their lumber whenever it is needed. 
This preservative could then be applied by the consumer in much 
the same manner that paint is now applied to lumber. It will find 
its particular usefulness in the treatment of timbers that can be kept 
dry only with considerable difficulty, such as the sill timbers in ice 
houses, silos, etc. 

Here is an opportunity for the B. C. Forest Branch to still further 
promote its campaign for an extension of its lumber market. 


As a result of a particular set of  cir- 
cumstances largely traceable to the 
unusual severity of the winter just 
past, some friction developed between 
Vancouver district lumber and shingle manufacturers and the log- 
gers over the question of price and supply of timber. It so hap- 
pened that only a small quantity of logs was carried over into 1916— 
a number of our larger logging concerns did not operate last year 
owing to the limited number of mills running. This year, just when 
all the operators were figuring on making an early start, there hap- 
pened the memorable six weeks’ snow blockade, during which not a 
log was put into the water. To make matters worse, the mills on 
the lower Mainland were able to resume cutting long before the snow 
disappeared from the logging grounds up north, | Because of this 
combination of events the scarcity of timber became acute, and prices 
soared so high that the millmen became alarmed. When they heard 
that—despite their complaint of insufficient supplies—some up-coast 
loggers were shipping to the other side of the line without first offer- 
ing their booms on the local market the manufacturers decided that 
this could not be tamely borne. Recollecting that the embargo against 
the exporting of timber had only been lifted in August, 1915, as a 
special act of grace, and for an unstated period, and that the con- 
ditions then cited existed no longer, 1t was decided to petition the 
government to cancel the privilege and thus assure to themselves an 
ample supply of timber and the people of the province all the profits 
to be earned in the full manufacture of the raw material. 


The mere thought of the possibility of the export embargo on 
logs being re-imposed at this time was gall and wormwood to the 
woodsmen, who were hopefully anticipating that the improvement in 
the lumber and shingle industry would enable them to repair in. some 
degree at least the heavy losses sustained in their particular line 
during the previous year and a half. In the hope of warding. off 
the threatened danger they sought and secured an interview with 
Premier Bowser and Hon. W. R. Ross, Minister of Lands, who inci- 
dentally had promised to receive representatives of the lumber and 
shingle manufacturers at about the same time. 


The millmen claimed that they are in a position to handle the 
logs provided by the loggers, but owing to the fact that there is now 
no export duty in operation and higher prices paid by the United 
States mills, the loggers, even with the U. S. import duty which must 
be paid, prefer to sell across the line, and can do so at a figure that 
the British Columbia mills, whose cost of operation is higher than 
that of the United States mills, cannot afford to pay. The conse- 
quence, the lumbermen and shinglemen claimed, was that they can- 
not secure a necessary supply of logs while their United States com- 
petitors are competing with British Columbia logs. Therefore, the 
millmen urged, the export duty suspended last year should be restored. 

In rebuttal of the above arguments the loggers stated that the 
temporary scarcity of timber at the beginning of the season had been 
due to circumstances beyond their control « that with a number of the 
larger sawmills idle, if export were prohibited the result very speedily 
would be congestion in the timber market more severe than that 
which had led to the lifting of the embargo last year, as logging 
operations were now being conducted upon a much larger scale than 
usual; and that they were willing in every case to offer their logs 
first to the local millmen, but in many instances the latter declined 


Lumbermen Aired their 
Differences 


In this address he shows how _ 
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to pay the price that was cheerfully given by the Washington manu- 
facturers. 

Very much to the credit of all concerned, an amicable agreement 
was arrived at following a suggestion to that effect by Hon, W. R. 
Ross. , Unless there is fresh and serious cause for complaint the pre- 
sent export arrangement will continue, and in order that a better un- 
derstanding may be fostered the representatives of the loggers, manu- 
facturers and the government will meet monthly. 
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Are You Awake to Your 
Opportunities ? 


Lumbermen—we use this term because 
we wish to include lumbermen in all 
the different branches of this important 
industry—are you awake to your op- 
into each trade paper you subscribe to? 


portunities? Do you delve 


Or do you merely glance through the paper dealing with your in- 


dustry ; look at its illustrations raid then toss it on to a shelf as filed 
until next spring cleaning in the office? Yes? Then these remarks do 


not deal with you. 


There are those lumbermen—manutfacturers, wholesalers and re- 


tailers—who are not satished with their present profits, to them we 


address these remarks. Are you classed in this category? Taking 
for granted that you are, we presume you are ever on the watch for 
new methods whereby your profits will be increased. You will read 
with interest how other men run their mills or yards. You will read 
with interest the different addresses of lumbermen delivered before 
the various Lumbermen’s Associations. 

_ All of this news you get in your lumber paper—if you studiously 
peruse it. If you don’t, you miss your opportunity to better yourself 
—that is, to make yourself more efficient, which means better business 


. methods, which equals more profit. 


Our point in saying these few words is to draw the attention of 
the lumbermen—hbe they wholesalers, retailers or manufacturers—to 
the necessity of reading with care each issue of their chosen trade 
paper. Special articles dealing with their own particular phase of 
the industry should be clipped, pasted into a scrap book kept specially 
for that purpose and correctly indexed. In time this book will become 


ail invaluable text book to you and whoever should succeed you in 


your business. Have you given this matter any thought? If not, why 


not start with this issue? 


- 


“One of the benefits of a manufactur- 


Why Lumber Should ing costs system is that we can there- 
by know with almost absolute accur- 


Not Be Cheap oo eon 
acy the amount a competitor is losing, 


remarked a Coast mill manager to the Western Lumberman editor 
the other day. The statement had reference to the tendency of some 
millmen to occasionally cut prices when tempted by an opportunity 
to book a big order. “We own our own timber, do our own logging, 


and know to a fraction of a cent the cost of every operation fom the 


ber and the upsetting 


at figures which will admit of a 


stump to the car,” continued the speaker. “If you know anything 
about price-cutting in recent years you must admit that most of it 


Was started by millmen who buy their logs in the open market—the 


timber-owning concerns, knowing their logging costs, are loath to 
Sacrifice their timber, and will do so only under great provocation.” 

The Western Lumberman is not in a position at this time to verify 
the millman’s statement as to the origin of past price-cutting car- 
nivals, and can only express the fervent hope that the trade has seen 
the last of these demoralizing efforts to coax business at the expense 
of fellow operators. If it be true, however, that the low levels occa- 
sionally reached in the British Columbia log market has a tendency 
to foster price-cutting among our manufacturers of lumber, then 
it is highly desirable that an earnest attempt be made to stabilize 
our logging industry. It is notorious that during 1915 and the latter 
half of 1914 the operators who made any money might be counted 
on the fingers of one hand; a few managed to break even, but the 
great majority made losses which bore heavily upon the supply firms. 
Fir logs sold as low as $4.50 per thousand feet in some instances, 
but the millman did not reap the benefit—the lower the price of logs 
the cheaper the price of lumber to the prairie dealers. If the old 
condition had continued but a few months longer both branches of 
the British Columbia lumber industry wouid have been hopelessly 
bankrupt. Keeping the past in mind, it would seem that the millmen 
ought to be willing and anxious to see the price of logs maintained 
fair profit to the producer, for the 
reason that bargain prices in timber lead up to bargain prices in lum- 
of stable conditions, with all that that implies. 

Harking back to the question of costs systems, mentioned at 
the beginning of this article, we do not believe there would be any 
marketing of merchantable logs at a low price if the bulk of our log- 
ging operators knew exactly what their timber was costing them— 
that is, we fear they omit certain items of expense which would be 
taken into account by a costs expert. In this connection the follow- 
ing statistics showing the cost of delivering logs into Puget Sound 
should be of interest. The figures were compiled as part of the gen- 


eral study of the lumber industry of the Pacific Northwest being con- 


ce 


ducted by a representative of the United States Forest Service for 
the Departments of Agriculture and Commerce, and therefore may 
be regarded as especially accurate. Here is the statement: 
Cost Delivering Logs on Puget Sound 
(Imbodying the figures from twenty camps) 
Output (1913) and Investment 


Per cent. of total output (approximate ) oi, 75 
Average year’s output per camp (feet) 45,000,000 
Average day’s output per camp (feet) perm eat oe. 5 200,000 
Average fixed investment . $140,000.00 
Average working capital . 35,000.00 
ovoruee labor cost per M. ft. 3.09 
Cost per M. Ft., Log § Scale 
1. Felling and bucking (labor) BA eRe tests a beta JOOS: = 
2. Woods to cat (labor) est Ae CAR SE a eae ans vores (Re) 
3. Railroad (spur) and pole construction, labor 586 
4. Train crews, labor . 206 
5. Dumping and rafting (includes contract work) hacks eZilg 
6. Supplies and maintenance (labor and material) of railroad, 
dump and boom sieves SWE 
7. Supplies and maintenance (labor and material). of equip- 
ment, tools, buildings, ete. “a AA ot AS 307 
8. Fuel ae locomotives, logging engines, shops, ete. .239 
9. Wire rope j GY 
10. Depreciation, equipment i aa iA 
11. Depreciation mainline railroad er ade, boom and ‘buildings. .066 
Ag SCallinover gis Nene : 049 
14, Rewnen of loon aries .046 
14. Log freight 882 
15. General expense— 
Salaries and commissions .$0.139 
Taxes 029 
Industrial insurance .096 
Sundry expenses 076.340 
Total average cost per M. log scale $5 .428 


This statement does not caval the cost of stumpage, interest of 
any kind, discounts on logs sold, towage to mill, or taxes on standing 
timber. It 1s intended to include only the cost of transforming, trans- 
porting, and sorting the logs, taking them to the point of sale for 
straight loggers. 

The above estimate should be a fair counterpart of the relative 
cost of similar operations as conducted by the leading concerns on 
this side of the line, although it would not be surprising if the total 
were exceeded by an appreciable amount, because of the additional 
heavy cost of equipment and supplies of all kinds, including food for 
the men in the camps. At any rate, the figures show that our loggers 
cannot sell their timber cheap if they wish to remain in business and 
discharge their just debts. 


Faithful to the announcement made 
about six weeks ago by Major-General 
Goethals, chief engineer of the Panama 
Canal, the great waterway was re- 
opened to traffic on April 5th. That afternoon saw the passage of 
sixteen ships—seven northbound and nine southbound. Whether by 
accident or otherwise, the first vessel to use the re-opened waterway 
was the British steamer St. Veronica, this constituting a fitting 
tribute to the nation owning the major portion of the world’s ocean 
tonnage. 

The resumption of traffic through the Canal will no doubt greatly 
improve the position of British Columbia lumbermen. Our millmen 
were working up a nice business with Atlantic Coast points when the 
slide in Gaillard Cut put an end to their endeavors for the time being. 
Since then much has happened to the shipping of various countries, 
and it may turn out that fewer vessels will be available when our 
shippers attempt to resume former relations with Eastern buyers. 
Tt is certain, however, that various steamship lines will resume sail- 
ings even if their service be limited, and in this way parcel ship- 
ments can be forwarded at regular intervals. Whatever limitations 
are imposed will bear with almost equal severity upon the millmen 
of Oregon and Washington, who seem for the time being to be almost 
as short of available bottoms as are our own manufacturers. They 
possess a large number of vessels, but many of them are plying 
other oceans at present under war charters which mean enormous 
profits for the owners. To make up the deficiency thus created our 
neighbors have already launched one fine lumber vessel fitted with 
auxiliary power and capable of carrying 2,000,000 feet of lumber. 
Other vessels are under way or about to be laid down at a dozen 
yards. Here-in British Columbia we are still considering the advis- 
ability of investing in lumber carriers and worrying over the ques- 
tion of return freights, all the while forgetting that the same prob- 
lems were met and successfully solved by our neighbors when the 
difficulties were greater than they are to-day. 


Panama Canal 


Re-opened 
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News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


Is Your Business a Profit Maker? 


Are you sure that you are, at all times, in possession of sufficient 
and detailed information regarding hee inner workings of 
your business to allow of your knowing exactly where you are at? 

Do you know positively whether or not your business is in better 
shape this year than it was last? Are you sure you are a better 
fait rman now than you were two years ago; a better one two years 
ago than you were three years before that? 

Or are you only guessing when you say to yourself that the condi- 
tions surrounding your own particular business are better or worse 
ean they used to be? Are you taking too much for granted when 
you assure yourself that you are a better man than you were formerly? 

Are you judging your business and yourself almost solely by the 
fact that your bank account is larger at the close of each succeeding 
year, a finding it substantially so, are you allowing yourself to be 
content with the knowledge of that fact instead of setting to work to 
find out just why it is so? 

Or, perhaps your business is one of the other kind. Perhaps 

vou find that, in spite of you. most diligent efforts; in spite of the fact 
that you are working and worrying yourself ill, your business shows 
little or no profit at the close of the year, or showing a profit you find 
it is each successive year a decreasing one. Perhaps, realizing this, 
you have about made up your mind that the retail lumber business is 
not what it formerly was, and that you would perhaps be better off 
out of it. 

If you are one of the latter, are you positive that it is the business 
and not yourself that is at fault? Are you positive that you are cor- 
rect in your surmise that the business has “gone to pot?’ Are you 
sure that under your present system of doing business, you know 
exactly what the conditions obtaining in your business ater Ate vou 
sure that you are in possession of sufficient accurate information re- 
garding your business to allow you to formulate an intelligent opinion 
regarding same? 

In either case, whether your business is or is not fulfilling your 
ideas of a proper profit-maker, you of course feel that you are not 

erlooking anything. It is but natural that you should feel so. But 
uu sufficient grounds to warrant the stand you are taking? 


How Much Have You Advanced? 


In the matter of your being at the present time a better lumber- 

than you were a few years ago, undoubtedly you are so, but are 

gh better? You were bound to improve with added exper- 

ience i: ave you improved as greatly as you should have? Has your 
progress been as marked as that of your competitor ? 

Eipare s, properly handled, do not lie; improperly handled, they do 

lie, and m That they do so, however, is not their fault. 


accurate 


have yo 


itoriot eal 


They are made to do so. And they are made to do so by the mental 
processes of those very ones for whose benefit they were intended. 
And nine times out of ten, they are made to do so because of the fact 
tl ev are not, of themselves sufficiently complete to enable their 


attribute to them their true value. They are so incomplete 
lend themselves naturally and readily to that warping and 
vhich eventually results in the drawing of entirely erron- 
eous conclusions. 
another way: Too few figures are almost as bad 
‘t, they are sometimes worse. 
if ling your particular business can be made to answer 
double purpose of enabling you to determine what, if anything, is 
our business and to establish the fact, beyond a doubt, 
are a better man than formerly. sut to do 
They must cover every phase of your 


express it in 


ne at all; in fa 


or not you 


nplete. 


same points, in the same manner, year 
fact that such figures become in- 
year. For they afford compari- 
everything in your business should be re- 


er the 
in mind the 


en | S1ccessive 


What About Ledger Accounts 


about the accounts in your general ledger 


all the expenses incident to the handling of 

re that you have enough of them? In the 

nd labor, have you these items so divided that you 

ver immediately upon a sudden increase in any de- 

ne } at all times, what it is costing you to run 


the office end of your business? Do you know whether or not the 
amount paid in salaries, to those upon your monthly or yearly pay 
roll, is responsible for the increase or decrease in your pay roll, or 
whether the amount of day labor hired for the yard end of your busi- 
ness is responsible for such increase or decrease? 
Do you keep your stationery account separate from the other in- 
cidental expenses of your business, so that you may at a glance know 
whether’ or not yourself or your force have contracted extravagant 
habits regarding the use of this article? a 
Do you keep a separate account to which all expense ineident to 
the unloading of incoming stock is entered? ‘This should be done 
and the total taken from the ledger at the end of each year, and di-_ 
vided by the total of board feet unloaded into the yard during the 
period. When this is done, it is possible to arrive at the unloading 
cost per thousand, and so compare with that of the previous year with 
a view to determining whether or not it is becoming excessive. 3 
If you make deliveries about town, how about your teaming ex- 
pense? Do you keep this in a separate account? If so, there should 
be included in this account all items of expense incident to the main- | 
tenance of teams, wagons, harness, or, if such are used, of automobile — 
trucks. All monies expended for hay and fodder together with — 
teamsters’ salaries should be included in this account. At the close 
of the year this should also be figured on a per thousand basis. 7 


How Much Does It ‘Cost? 4 


Is your labor account in such shape that you can figure out the — 
total cost of the labor incident to the handling of your lumber on a 
per thousand basis, after you have closed your books for the year? If 
not, it should be so kept as this item is one of the largest individual | 
ones entering into the cost of doing business at the average retail 
yard. 

Do you post all amounts expended for maintenance and upkeep 
of your yard, including repairs, etc., to a separate account? : 

If your heating bill i is of such a size as to merit serious considera- 
tion, do you keep it in such a manner that you can readily determine 
whether or not it is increasing. 

Your insurance and taxes may be included in one account inas- 
much as these necessitate the making of but few entries during any 
calendar year, and the vouchers therefor are at all times readily ue 
able. 

Do you keep a record of all donations made, in such a manner as 
will allow you to determine whether or not this expense is fast be- 
coming a burden? 

If; you rent property, year after year, instead of owning, the rental 
may be included under the same account with your ward maintenance, 
inasmuch as it is usually a fixed lump sum and can be readily separated 
if so desired. 

Do you charge depreciation upon both plant and personal prop- 
erty against your gross profits at the end of each year? This is im- 
portant and just as correctly a charge against your business as are 
your other expenditures. 

Are you charging against your gross profits for any one year in- 
terest at the going rate upon all capital, either owned or borrowed, 
which you may be using in your business? This should be done in- 
asmuch as it is a per fectly legitimate charge and because of the fact 
that your failure to do so might lead you to believe that you are 
actually making money when you are in fact losing. 

The number of general ledger accounts necessary for the proper 
handling of your business, will of course vary according to the manner 
of business you are doing. To attempt to stipulate just how many 
and how they should be kept so as to cover all the varying conditions _ 
incident to different yards, is of course an impossibility. A very good 
rule to be guided by, however, is that you should have your operating 
expenses posted to enough different accounts in your general ledger, 
<o that the amount of each item of expense can be readily arrived at. 


How About Your Stock Account? 


Passing from the matter of your general ledger accounts to that — 
of your stock, do you keep a piece tally in connection with your busi- 
ness, so that you may know at all times exactly how many pieces of 
each item of stock you have on hand, what your purchases of each 
item during a certain period of time have been, and what your sales 
of each have been? Personally, the writer believes that a piece tally, 
should be kept in connection with every well regulated lumber busi- 
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ness. Having this at hand, you are able at all times to judge ac- 
curately of the condition of your stock, and to compare the quantities 
on hand of each item with those of any other month during the exist- 
ing year or with any other month of previous years. This affords 
you an opportunity of knowing very quickly as to whether or not the 
stock you apparently find it necessary to carry in the conduct of your 
business is increasing. Being able to determine this, quickly and 
accurately, you are in a position to set about to find a remedy for ex- 
isting conditions in this department of your business. As an aid to 
buying the piece tally is most desirable. 
Do you make a practice of figuring up the average value of your 
lumber stock per thousand at-the close of each year’s business? Also 
of arriving at an average value for your other items, such as doors, 
windows, etc? ‘This information is valuable chiefly in a general way 
and should be used for comparison with values of previous years; in 
order that it may fully serve its purpose, it should be worked into a 
comparative statement. ea 
Do you keep an accurate record of sales of different items of your 
stock? You of course keep your lumber sales separate from all 
others, so that you may determine at a glance what percentage of 
your total business is lumber. But how about lath, shingles, posts, 
lime, cement, plaster, windows, doors and millwork? Mill work may 
all be included in one account, but the others should all be kept sep- 
arate and the percentage the sales of each bear to the total for the 
year, should be figured out at the close of the year’s business. An 


F. A. Maguire, Govan, Sask., recently elected a 
Director of the Western Lumbermen’s 
Association 


average selling price per thousand should also be figured out on your 
lumber and an average price upon all other items. 

How about your side lines and the substitutes for lumber that 
you may be handling? Do you keep an accurate record of your sales 
of each of these? This must be done in order that you may pro rate 
your costs of doing business. 

‘Separate purchase accounts should also be kept for each of the 
items mentioned above. Thus, having separate purchase accounts, 
and your separate sales accounts, and having your inventory at the 
close of the year, you are in a position to figure your gross profit 
upon each without a great deal of difficulty. Having done this, be 
very sure that you pro rate all your expenses, and charge its proper 
share against each one of the items. By doing this you know at a 
glance which has made you the most money and which, if any, are 
losing you money. Do not attempt to make your lumber carry more 
than its just share of the expense. If you find that it is necessary to 
do this in order that you may delude yourself into the belief that cer- 
tain items are making you money when in reality they are not, keep 
away from it. Either make these items show a profit, after carrying 
‘their just share of expense, or discontinue the handling of them. 

Do you keep an accurate record of all sales, month by month of 
each year, and work this into comparative statements, employing 
similar data from the preceding years? By doing this you are able to 
tell at a glance what, if anything, is wrong with your volume of busi- 
ness. 

Do you keep an accurate record of your outstanding accounts 
and bills receivable at the close of each month’s business, figuring the 
percentage these bear to your total sales for the year and then compare 
the results with similar information obtained from your records of 
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other years? This is important if you are to know how you stand 
upon the credit end of your business. 

Do you figure your percentage of expense based upon the volume 
of business done at the close of each month, and compare it with sim- 
ilar percentages of previous months? This is, of course, most im- 
portant. Having your different items of expense in such shape that 
they are readily available at the close of the year’s business you are 
in a position to figure each of them out upon a per thousand basis, 
after deducting a proportionate amount for items other than Jumber. 
Thus you are able to figure exactly what it is costing you to mer- 
chandise your lumber and how this cost is apportioned. Any serious 
fluctuations as compared with previous years can thus be readily seen 
and steps taken to remedy any adverse conditions. 

Considerable of what has been said may appear to many of you 
to entail the employment of much useless red tape. Such, however, 
is not the case. In order to conduct a retail lumber yard successfully 
in the future it will be necessary to do all the things mentioned and 
many more. And the-sooner those of us who are handling a yard 
get into the habit of domg these things, the easier it will be when 
the time really arrives when not to do so will spell failure. 

—I. B. Hanks, in the Mississippi Valley Lumberman. 


How Can Wooden Structures be Made More 
Durable ?° 
By Howard F. Weiss, Director of Forest Products 


In this address we shall confine ourselves almost exclusively to 
a study of methods for reducing the depreciation in wooden buildings ; 
in other words, methods whereby wooden buildings, particularly those 


-on the farm, can be made more durable and upkeep charges reduced to 


a minimum. Those of you who have worked on the farm know very 
well that a farmer cannot profitably spend his time patching up partly’ 
decayed barns, silos, houses, etc., and that any type of construction 
that will obviate the necessity of his doing this, provided, of course, 
its cost is reasonable, is going to appeal to him very strongly. It is 
to your interest, therefore, as dealers in lumber, to see to it that your 
lumber is properly used and gives satisfaction. In our work at the 
laboratory we have been making a study of the weak points in wooden 
buildings; that is, weak from the standpoint of durability. 

Now, then, can we make these wooden structures more durable? 
To answer this question satisfactorily | am going very briefly to give 
you the causes of rot in wood; then you will be able to apply remedies 
in other ways than I am going to suggest. Furthermore, | want you 
to see and appreciate the value of technical knowledge as an aid in 
your business. 

The Causes of Rot in Wood 


Rot in wood is caused by fungi. These are low forms of plants 
which, like the prodigal son, cannot live alone by themselves but have 
to live off other plants—in our case the wood of trees. These fungi 
develop tiny seeds or “spores,” which float about in the air, and when 
they rest upon wood under favorable conditions—please mark these 
words—grow and send fine roots into the wood and devour it. When 
they have completely devoured it we call the wood “rotten.” Another 
way in which these fungi. grow is to send their roots from a piece of 
wood partly decayed into a piece of wood that is sound. Some of 
them are so ferocious that they will send their roots ten or more feet 
over stone or cement in order to attack a piece of wood favorably 
located for attack. 

‘These fungi to live must have food, warmth, air and water. Lack- 
ing any one of these four essentials they cannot flourish; but the 
practical method of attack is to control their water or food require- 
ments. They simply cannot live without a certain amount of water; 
consequently one method of prevention is to keep water from the 
wood. The furniture, for example, on which you are sitting will re- 
main sound indefinitely because it does not contain enough moisture 
for these fungi to attack it; if, however, you put this furniture in a 
moist cellar it would soon crumble to decay. 


The Cure 

Another cure consists in poisoning the food of the fungi. This is 
done in practice by the use of chemicals called “wood preservatives,” 
that are either painted on or forced into the wood. This method is 
especially applicable to those timbers located where it is difficult to 
keep the wood dry. 

Having thus discovered the cause of rot and how to control it, 
the question naturally arises how we can apply this knowledge in 
practice? My idea is that the lumber associations should publish bul- 
letins that will show how wooden structures can be built in a manner 
that will eliminate rot and extensively advertise this fact. Practically 
all of the publications that I have seen dealing with the design of 
barns, houses, ete., have been drawn with a view to the size and 
arrangement of the interior rooms or space, artistic effects, etc., and 
have neglected the fundamental problems of durability or permanency. 


* Address before Wisconsin Retailers, 
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ble by iniproved design so to build structures, such as I 
that decay will be almost wholly eliminated, and at 
cost. These publications should be spread 
available to all lumber retailers and architects, 
familiar with their contents and in a position 
advise their customers. Furthermore, they should be 
sent to farmers and other consumers through the retail lumber vards. 
rl ms should be readable and should contain valuable 

data of interest to the reader, and be neatly printed 
so that the person receiving them will want to keep them and not 

nsign them to the waste basket or stove. 
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Wood Preserving Plants 
reserving plants, I believe, are not feasible in most retail 
rds. It possible, however, for certain lumber manufac- 
iolesalers to build and operate either open-tank or pres- 


sure s and sell chemically preserved lumber. I do, moreover, 
believe and strongly recommend that retailers should carry in stock 
ppreciable quantities of creosote oil, together with appropriate liter- 


ture describing its proper use, and should sell such preservatives 
e¢ with their lumber whenever it is needed. .This preservative 

then be bette by the consumer in much the same manner that 
yplied to lumber. It will find its particular usefulness 
1 the treatment of timbers that can be kept dry only with consider- 
le diff as the sill timber in ice houses, silos, etc. 


mt.sn 


Better Retailing Methods Suggested 


ere is one other suggestion I wish to leave for your considera- 

i before closing: I believe there should be in effect better methods 
etailing small amounts of lumber than now exist. The public 
does not know it can order a few feet of lumber, or if it does, the 


trouble it is put to in order to get the lumber discourages purchase. 
f 1 gentlemen can inaugurate a system that will properly supply 
this demand for small orders and will effectively advertise and push 
ve it will materially increase the sale of lumber. Milwaukee, 
r example, in 1910 had 80,566 families, Thus we see if but 50 feet 
of lumber were used annually per family it would mean a local sale 
of over 4,000,000 feet. This multiplied by the number of cities and 
tow! Wisconsin would make an appreciable annual demand. The 
aavitatturee of cement and others interested in this product have 
long ago realized the strength of such small orders and are wisely 
ushing the sale of their product in small lots to the farmers and 
work such as I have suggested I believe you can easily 

secure the close co-operation of other people who would benefit by 
example, when the hardware dealer sells a 
kit of tools to the boy, why can you not follow up this sale by sending 
t pamphlet showing him in an interesting manner the properties 

f the various woods that you handle, simple patterns for household 
made out of them, and how you are equipped to 
amount desired. I am sure that not only 
’ _ but the boy’s mother and his dad would look favorably upon 
this. Then, there are the paints and stains that are used upon wood. 
products would undoubtedly be glad to 
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The 1 nufacturers of these 

there is a certain warmth and coziness about wood that 

hetic and cash value that you lumber dealers are not 

s you should. We unconsciously associate wood with 

varmth and cheerfulness, while we look upon steel as cold and cruel. 

been in a wooden jail or steel-lined 

Laughter Your gentlemen, proves the correct- 

| feel very strongly that by knowing your 

king hand-in-hand in close co- operation rit lum- 

itects, city manual training schools 

iblic you can do a great deal to increase the sale 

nts as well as in large ones, and that these 
and the oak, will grow to sturdy ones. 

state that neither my suggestions nor any 

1 at this conference are worth the time 

: backed with enthusiasm 

all parties interested; and that 

doing this is through your association 


s this not so? Have you ever 


answer, 
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them unless they are 
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What Per Cent. Are You Efficient ? 
By R. J. Tolson 
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LUMBERMAN 


tials of his chosen vocation ; therefore, the rule to determine the value 
of man is nothing more than a simple analysis of the attributes of 
his character and mental efficiency; but, here we have a stumbling 
block, because none of us can analyze a man’s brain until after he 
is dead, and we can only judge him by what we see and by the results 
he obtains; just as we cannot determine the character of work that a 
machine, which is new to us, will turn out until we have watched 
or seen it in operation. - , 

But there 
extent, analyze ourselves. We can by self analysis take an inventory 
of ourselves, so to speak, and determine to a reasonable degree of 
accuracy, provided we are honest in our values, our true measure of 
efficiency in the vocation which we follow. 


The ideal man, in any line of business, is one hundred per cent. 


efficient. The hundred per cent. efficient man possesses every ele- 
ment which produces success, therefore every man’s success or failure, 


in his chosen vocation, may be traced directly, or indirectly, to the 


degree or percentage of efficiency which he has acquired and put into 
execution. 

To be “efficient” does not mean that a man must have the wisdom 
of Solomon, the genius of Edison, the poetic inspiration of Shakes- 
peare, the financial insight and ability of Rockefeller, or the learning 
of Jefferson, but each of these were, perhaps, near one hundred per 
cent. efficient in their respective vocations. 
a bootblack, one hundred per cent. efficient in his particular trade, 
without being-able to read or write. A peanut vendor can be one 
hundred per cent. efficient in his line of business, and the chances are, 
if he is one hundred per cent. efficient, he will, in time, be the largest 
wholesale peanut merchant in the world. A mechanic may be one 
hundred per cent. efficient in the operation, construction or repair of 
certain kinds of machinery, but if he is, it will not be long before he 
either owns the business or has been delegated to the management 
of same. Likewise a retail yard man, may be one hundred per cent. 
efficient in the capacity of assistant at a lumber yard, and if he is, 
somebody will be sure to know that fact, and he will not have to 
work in that capacity very long. On the other hand, if he is only 
fifty per cent. efficient he may work in his same old job until he is 
as gray as a bat and then wonder why Fate is against him and For- 
tune never came his way. The trouble with many men is they think 
they are efhcient when they are not. . This is oftentimes due to self- 
conceit or egotism, which can only be cured by a series of failures 
and disappointments, or by an honest self analysis or inventory of 
their qualities of mind and store of knowledge pertaining to the par- 
ticular line of business in which they are engaged. 


Essential Qualifications in the Lumber Business 


This particular article being intended for those who are in the 
lumber business, it may be interesting to note some of those essential 
qualifications which are generally conceded to be necessary to acquire 
one hundred per cent. efficiency in that vocation. 

Right here let it be’said, a retail lumberman cannot be efficient 
with the limited amount of general knowledge or mental requirements 
which might be sufficient for one hundred per cent. efficiency in indi- 
viduals engaged in many other vocations. Retail lumbermen are in 
a class to themselves and must possess just a bit more general know- 
ledge, a degree of higher intelligence than is required by many other 
ordinary mercantile pursuits. 


In the judgment of the writer the essential qualifications for one - 


hundred per cent. efficiency in a retail lumberman can be enumerated 
as follows: 


1. Good health. 


us 


Honesty and integrity. 
3. A thorough knowledge of the erddes of lumber. 


4. Estimating materials; that is, the ability to make up and figure 
the values and quantities of material used in the construction of all 
kinds of buildings. 


5. Estimating costs; that is, the ability to estimate the costs of 
labor for the construction of all kinds of buildings. 


6 Architecture ; a reasonable amount of ability to draw plans and 
sketches of dwellings, barns, small store buildings, etc. 


7. Salesmanship. 


8. Law; that is, a general knowledge of the laws relakiae to liens, 
mortgages, judgments, executions, attachments, bankruptcy, exemp- 
tions, etc. 

9, Industry and energy. 

10. Sobriety. 

11. Judgment; which relates especially to judgment in extending 
credits and methods of collection of accounts, ete., which also implies 
a good judgment of human nature and values, 

12. Courtesy. 

13. ‘Yact; which includes the ability to handle doubtful or delicate 
business propositions with success, which faculty includes discretion. 


is one thing we can do, and that is, we can, to some. 


A bootblack can be, as 
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14. System; and sense of order, which implies a knowledge of the 


value of appearances. 

15 A knowledge of bookkeeping. 

16. Economy; which pertains to expenses, investments, etc. 

From the above it appears that there are sixteen essential quali- 
fications or component parts to make up a first-class retail lumber- 
man; therefore, to be one hundred per cent. efficient, as a retail lum- 
berman, the man must grade one hundred per cent. perfect in each 
of the sixteen essentials above listed. In other words, if the lumber- 
man is only ten per cent. efficient in one essential, twenty-five per cent. 


ra 


_ in another, and seventy-five per cent. in another, and so on, through 


stuff? 


the entire list of essentials, the chances are that he will not grade 
out over fifty or sixty per cent. efficient on the general average test. 
If such is the case, this man is not a thoroughly first-class lumber- 
man, even though he might grade one hundred per cent. efficient in 
his knowledge of lumber and several other essentials, because his 
Bhortcomings in the remaining essentials cuts down his average per- 
centage of efficiency. 

The question therefore arises, what per cent. are you efficient 
as a retail lumberman? Are you only twenty-five per cent. a good 
lumberman? Or are you, like Ivory Soap, ninety- nine per cent. pure 
ieets see. 

Now just for the sake of determining whether or not you are 
worth the amount of salary you are drawing, and as to whether you 
are worthy of a bigger or better job, just try to be honest with your- 
self a few minutes and fill out the blank efficiency test which follows 

and show to yourself by a mathematical calculation how good a lum- 
berman you are and how far you fall below the one hundred per cent. 
mark. 

In explanation, take essential No. 1, good health. If your health 
is perfect, then put 100 in the blank column under the word “Per 
Cent.” 

Essential No. 2 is honesty. 
then put 100 in the same “Per Cent” 
100 per cent. honest. 

Essential No. 3 is knowledge of grades of lumber. If you con- 
sider you know all the grading “rules, “and can tell the difference be- 
tween a No. 3 board and a piece of finish, then put auncendstee 100 in the 


If you know you are strictly honest, 
column, showing that you are 


“Per Cent.” column. 


“nearly represent your knowledge of that essential. 


Essential No. 4 is estimating materials necessary to construct 
any kind of building. Here is where you will doubtless have to dis- 
count yourself a little ; any way, if you think you can get up a correct 
estimate of the material necessary to build seventy- sive per cent. of all 
the buildings you sell material for, then you are entitled to 75 per cent. 
ieime Per Cent.” column. Remember, this does not mean ability 
only to figure up the estimate itself, but the ability to make up the 
estimate of materials. 

The next essential, No. 5, is a hard one for the average retail 
lumberman to get a high mark of efficiency, as very few know much 
about estimating costs ‘of construction, yet to eliminate losses. on con- 
tracts, the knowledge is very essential. You are the best judge of 
what you know, therefore put down whatever per cent. will most 
If you conclude 
that you know only about ten per cent. of what you ought to know 
about estimating construction labor costs, then put 10 in the “Per 
Cent.” column, ‘and so on down the line, making analysis of your 
knowledge and possession of each of the sixteen essentials and place 
your grade opposite each in the “Per Cent.” column, after which add 
it up ‘and divide the total by sixteen. The answer will be your per- 
centage in efficiency as a retail lumberman. ‘Try it on the table below. 


The Sixteen Essentials for a One Hundred Per Cent. Efficient 
Retail Lumberman—Self-Analysis Test Table 


Per Cent. of 
Efficiency 


Good health Pi see 
Honesty and integrity ven 
Knowledge of grades of lumber 
Estimating materials 

Estimating construction costs 
"Architecture eNews uMiayltid 28 Load galt, e eeNNonae se ae 
. Salesmanship 

Law : 

. Industry and energy 
. Sobriety . 

Judgment . ae 
Courtesy . 

arget.; . 

PES VSteM | .c. 

. Bookkeeping 

= Hconomy ... 


wie aces 


Total . 


Now divide ne ten by “16"—the : answer call hight your per- 
centage of efficiency, which is your proper grade as a retail lumberman. 
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The Dealers’ Interest in Proper Painting * 
By R. H. Brooks 


As a prologue to the subject of painting it appears pertinent to 
bring out one or two phases in the prosecution of your daily busi- 
ness that are closely related to the point at issue and yet which may 
have been overlooked by some of you. ‘Therefore, this question: 

Next to yourself, your family and your employees, what persons 
are most concerned in your lumber yard and the fact that your are 
a lumberman? Perhaps your answer is already on your tongue. In 
the majority of cases it is your creditors, the tax assessor and your 
immediate neighbor, who grows nervous when there is a high wind 
at night which blows from your direction. 


Have You Done Your Part? 


Have you, as a merchant, with a useful commodity to sell, done 
your part in helping your customer by selling him the wood best 
adapted to certain purposes, and have you kept faith with him in ad- 
vising and counselling him in the uses of such wood? If you have, 
then each man or woman so treated is also interested in your busi- 
ness in more than an impersonal way, because you have done that 
vital thing which lifts you-out of the storekeeper class and on to the 
higher plane where are found the successful merchants of this coun- 
try, namely, to a place among those who render merchandising ser- 
vice. Did you ever stop to consider that service is the greatest “profit 
getter known in business and that the more persons to whom real 
service is rendered the greater the returns? “Service” is a thread- 
bare, over-worked and much abused: word, but it embodies in its 
widest sense every factor in commerce which makes for success. In 
your case it means that you tee your ball on reliable lumber; that 
you drive with honest sales arguments and that you follow through 
with your personal interest in seeing that each wood is used where 
the Lord meant it to be used and where you, as a God-fearing lum- 
berman know it should be used. 


Value of Enthusiasm 


“Familiarity breeds contempt, but respect begets admiration.” Do 
not get over familiar with the woods you handle, but rather respect 
them, study them, know them, and then you can admire them. Once 
you admire them you become enthusiastic. Following enthusiasm 
comes a desire to tell the other fellow what a fine thing such and such 
a wood is, and right away you have your oman more interested in 
what the wood you are boosting will do than in what it costs. By 
boosting I do not mean merely superficial talk, but rather the express- 
ing of a deeply founded, sincere admiration for the product. 


Right Wood for Right Use 

1 have been asked to say a word on the proper painting of wood. 
Your part begins before it is time to paint. First, sell the proper wood 
for the right use, either outside or in; then, instead of losing interest 
beyond the sale, follow through the point of instructing your customer 
in the proper painting or finishing formula. 

IXvery wood has its rightful place and proper use, and as all 
woods are treated in one form or another with some form of applied 
paint, shellac, stain, varnish or enamel, there is a proper formula for 
such one. You as a lumberman should know those formulas or 
specifications so that you might not only protect the woods which 


* Extract of address before Texas Retail Lumbermen’s Association. 


The Question of Credits 


At the annual meeting of the Western Retail Lumbermen’s 
Association held at Winnipeg last February, a motion was passed 
that the Trade Papers publish the several addresses delivered dur- 
ing the convention. One of these dealt with the subject of 
“Credits—Protective Measures to be Adopted Before and After 
Sale,” and was delivered by Mr. H. J. Schull, a prominent lawyer, 
of Moose Jaw, Sask., who has devoted considerable time and study 
to this most important phase of the retail lumber business. 


Subsequently a special committee of the Western Retail Lum- 
bermen’s Association met several times in connection with this 
article, the idea of the meetings being to amend several portions 
of the address as it had been written with special reference to 


Saskatchewan law and might be misconstrued by the lumber dealers 
of Manitoba and Alberta, as the laws of these two provinces are 
somewhat different to that of Saskatchewan. 


After conferring several times with the different officials of 
the Association the Retail Editor of the WESTERN LUMBER- 
MAN was informed that it had been finally decided not to publish 
this article. 


We regret, therefore, that we have been compelled to dis- 
appoint many of our readers who have written to us regarding the 
non-appearance of this article. 


A copy of the address is on file in the office of Secretary Neill, 
who would, we are sure, be pleased to answer any question regard- 
ing this subject of “Credits” to those interested. 


WESTERN LUMBERMAN 
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Will Build ores at Port Moody 
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30yd’s, Limited, 
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. all is already under way. The 
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The plans for the new plant provide for three launching slips, 
built so as to permit of the erection of two ships on each simultane-_ 
ously if required. On these ways the company propose at the outset 
to build wooden vessels of approximately 2,000 tons each, which will 
be fitted with Diesel engines and have space to stow a cargo of 1,500,- 
000 feet of lumber. The slips will be arranged so as to make possible ~ 
the construction of large steel vessels when the price of steel again 
becomes normal. The plant will have a complete machine shop, 
foundry and woodworking shop, and will also have two marine rail- 
ways—one to handle bottoms up to 1,000 tons and the other bottoms 
up to 3,000 tons, which will be utilized in the general repair business. 

The active management of the plant will be in the hands of Cap- 
tain Harry Mowatt, late superintendent at Liverpool of the C. P. R. 
marine service, and who superintended the construction of the Em- 
presses of Asia, Russia, Britain and Ireland, also the Princesses Char- 
lotte, Mary, Alice, Adelaide, and other well-known vessels in the 
C. P. R. service. Already the new company has received inquiries 7 
from various parts of the United States and Canada as to the probable — 
date when ships will be ready for charter or purchase, and offering 
advances on construction cost to ensure first choice. 


Hereafter Messrs. Boyd & Tretheway, of the Abbotsford Timber 
& Trading Co., Ltd., Matsqui Lake, will be able to ship to customers 
their own brand of red cedar roofing along with lumber and ‘timbers, 
a well equipped shingle mill having just been added to their extensive 
plant. The new mill is located on the waterfront about 200 yards 
from the sawmill so as to provide a separate booming ground for the 
cedar and fir logs delivered at the lake by the firm s standard gauge log- 
ging railway. Ample power to operate two Sane upright mach-— 
ines, log haul, 84 in. swine cut-off saw, block conveyor, ete., is fur- 
nished by an engine formerly used to drive the planing mill, which 
receives steam from a 66x16 in. boiler fitted with Dutch oven attach- 
ment. The lighting will be done from the sawmill, the machine in 
use there being capable of handling the double load with ease. The 
plant will have ample drying capacity, two West Coast dry kilns, each 
having been put in by the Walsh Construction Co., Ltd., 
Vancouver. 


A Further Record 


In the last issue ‘of the WESTERN LUMBERMAN we stated 
that over 200 new subscribers had been added to our list since the 
beginning of 1916. This stream of new subscriptions has continued, 
and during the month of April no less than 193 new subscriptions 
were received, making a total, for the first four months of the year, 
of 393 new readers. A large additional number of copies of the 
April issue of the WESTERN LUMBERMAN were printed, and 
yet, in less than one week after it was off the press, not a single 
copy was leit! 

Most of the retail lumber dealers, wholesalers and manufac- 
turers in Western Canada are now subscribing to the WESTERN 
LUMBERMAN. There are, however, a few still not on our list, 
and until these read our journal we shall not rest. Therefore, if 
you have a friend who does not get the WESTERN LUMBER- 
MAN please ask him to write for a sample copy or tear out the 
order form on page 4, attach $2-and mail it to us. IT WILL BE $2 
WELL INVESTED. 


The house shown in the picture was built in 1851 entirely of Douglas Fir, 


except the roof which was of cedar shingles, It was erected by the 
Hudson Bay Company near Victoria, B.C. ‘There are practically no 
parts of the building that have had to be renewed. 
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Review of the Prairie Lumber Trade 


. The lumber trade of the prairie provinces has increased very ma- 
terially in volume since the time of our last review, and at the pre- 
sent time shows signs of eclipsing the volume of the years 1914 and 
1915. The continued cold weather of the past month retarded bust- 
ness to a considerable extent, making business fall to a low ebb for 


the season of the year. It is not anticipated that the country trade 
will become heavy until the seeding has been satisfactorily accomp- 
lished. There are, however, exceptions to the situation. At Saska- 
toon, several of the lumber dealers already report that they are busier 
now than they have been for years. One large dealer stated that 
he has figured on more work during the first three months of 1916 


than the total of his sales for 1915. At Calgary, a large amount of 


beginning to stock up. 


than has existed for the past two years. 


contract work in building and construction is anticipated this season 
Retailers anticipate in- 
creased demands for their products as there is much frame construc- 
tion in sight in this city this summer. The demand in the other cities 
at retail is only fair and indications do not favor a heavy volume of 
business in this direction during the present season. 

Stocks at retail are still at a low ebb, although the dealers are 
Many large orders have been placed with 
the mills of British Columbia and the Prairie Provinces during last 
month, while the Northwestern Ontario manufacturers*report a 
heavier demand from the prairie trade. The demand for rough tim- 
bers, dimensions and lower grades is quite satisfactory according to 
the Winnipeg retailers, but the demand for the higher grades 1s 
inactive. 

The logging season just closed has been a good one for cutting. 
Many of the Saskatchewan, Alberta and Manitoba mills report good 
cuts and there will be an ample supply of logs on hand to keep the 
yarious prairie mills actively employed all the season, which the 
market warrants them to do. The Prince Albert Lumber Com- 
pany has had a large number of men in the woods during the past 


season, as has the Keewatin Lumber Company. About 100 men have 


started for the lumber camps to drive the season’s cut of logs down the 
Little Red and Shell rivers for the Prince Albert Lumber Company. 


"Just as soon as the ice goes (by the time this issue of the Western 


Lumberman is mailed the ice will have gone out of the Saskatchewan ) 
the mill will start the summer’s work with double shifts and it is 
expected that between five and six hundred men will be needed at 
this point. The Big River mil] will also be run to full capacity as the 
demand for lumber in Saskatchewan is said to be much greater than 
the visible supply. 

The outlook for the coming month is exceptionally bright and 
practically every lumber dealer in the West looks for a big business 
this summer. Many large orders have been placed by the farmers for 


barns which are to be erected in large numbers throughout the Prairie 


Provinces this season. At the present time collections are slow, but 
an improvement is anticipated when the farmers are through with their 
seeding operations. 


_ Paragraphs from Prairie Points 
The United Lumber Company, Limited, at Regina, Sask., has 
been dissolved. 


G. W. Bromwell has taken over the control of the Rogers Lum- 


ber Yard at Morse, Sask., succeeding E. R. Moody. 
The capital stock of the Alberta Lumber Company, Limited, at 


Edmonton, Alta., has been increased from $200,000 to $250,000. 


The Imperial Elevator & Lumber Company, Winnipeg, have pur- 
chased the yards of the Morehart Broderick Lumber Company, Lim- 
ited, at Estuary, Sask., and at Empress, Alta. Thirty-eight yards of 


this firm have been placed on our mailing list to receive the Western 


Lumberman each month. 
W. E. Fusee, manager of the J. J. Crowe Lumber Company at 
Humboldt, Sask., has enlisted with the Canadian Royal I¢ngineers 


‘corps. He is leaving in a few days for Winnipeg, where he will 


undergo a slight operation before joining the corps at Ottawa. Ile 
has been succeeded by J. V. Unkauf, of Winnipeg. 

After a long discussion, the matter of reducing the tax on timber 
berths was passed by the Alberta Legislature at their last session. 
The tax has been reduced from 2% cents to 1 cent per acre. A delega- 
tion of Edmonton holders of timber berths protested against the size 


of the tax. “It was stated that Saskatchewan only charges $5 a sec- * 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


tion, while the new Alberta tax of 1 cent will mean a tax of $6.40 a 
section. 

W. D. Galvin, of the Galvin Lumber Yards, Limited, Winnipeg, 
has just returned from an extensive trip to the Pacific Coast, where 
he visited Vancouver and later made a trip to California. He was in- 
disposed for a time before the annual meeting of Western Retail 
Lumbermen’s Association, but he now looks quite recovered and its 
full of life and energy to again continue his many duties as president 
of this association. 

The big saw mills of the Shevlin-Clark Company at Fort Frances, 
Ont., started up a few weeks ago. This year the two mills will run 
day and night right up to November. Forty cars of logs are being 
shipped daily by train from Flanders east of Mine Centre to the mills 
at Fort Frances. H. Nelson has succeeded P. S. Dainerd as mill sup- 
erintendent and J. Feely has become manager of the lumber depart- 
ment, taking on the duties of Mr. Noble, who resigned to go to Bau- 
dette: 


The Board of Railway Commissioners, in a judgment issued re- 
cently by Commissioner McLean, declined to accede to the request 
of the Western Retail Lumbermen’s Association that the proposed 
increase in the carload minimum on brick over lines in Western Can- 
ada be not brought into effect. The proposed increase was from 40,000 
to 50,000 pounds. The request was made because brick is used largely 
in the West for the construction of chimneys, and it was pointed out 
by the dealers that it is difficult even under a minimum of 40,000 
pounds to dispose of a shipment. 


At a meeting of the Mountain Lumber Manufacturers’ Association 
recently held at Calgary, Alta., it was decided that all members of the 
association should contribute 50 per cent. of their net profits to the 
Federal Government for patriotic purposes. Another resolution that 
was passed was that the lumber manufacturers collect $1 per head 
a month from each unmarried employee for patriotic purposes. A 
dtlegation was appointed to attend the annual meeting of the Pacific 
Coast Manufacturers’ Association and urge them to adopt similar 
steps. Various plans for enlarging the market for British Columbia 
lumber were also discussed. 


In our last issue we made the announcement that the Manning- 
Sutherland Lumber Company, Limited, had opened a yard at Bawllf. 
This item was received by us from a reliable source but evidently 
the name of the new yard and head office of the firm must have been 
mixed by our correspondent. We are informed by Mr. D. Sutherland, 
manager of the Manning-Sutherland Lumber Company, Limited, that 
the Bawlf yard has been in operation for seven years, but they have 
opened new yards at the following places: Alliance, Galahad, Forest- 
burg, Rosalind. In addition to these the firm has taken over the Ba- 
The head office of the 
Manning-Sutherland Company, Limited, is at Bawlf, Alta. 


Mr. Fred McLaren, president of D. K. McLaren, Limited, belting 
manufacturers, St. James Street, Montreal, recently visited Western 
Canada, going as far as Vancouver. One object is to look into busi- 
ness conditions, and to confer with the company’s representatives in 
the West. Mr. McLaren is known to the heads of practically every 
lumber firm in the East, and he will doubtless make many new friends 
on his western trip. 


MAIL US YOUR NEWS ITEMS 


Owing to the abnormal condition of the lumbering and allied 
industries in Western Canada there are many business changes 
being made—in the personnel of your staff, and in the disposition 
of your yards,.some of which are sold, others purchased. 


The WESTERN LUMBERMAN will publish entirely free 
of cost any item relating to the changes in the lumber industry in 
Western Canada. Photographs of new yards and mills are wel- 


comed. These should be accompanied by the details of their con- 
struction, their layout, giving any particular features of their equip- 
We also have inquiries from time to time for a cost 
Has it any unusual feature? 
We thank you! 


ment, etc. 
system. What is yours? 
cribe it briefly. We shall do the rest. 


If so, des- 
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Beef Cattle Barns 


B. C. Forest Branch, in Bulletin No. 3, Draws Attention to Inadequate Shelter Afforded to Cattle 
on Prairie Farms— Has Designed Barns Specially to Meet This Requirement—Excellent 
Field for New Business for Retail Lumber Dealers— Bill of Material 
for Each Barn is Given in Bulletin 


By A. R. Greig, Professor of Agricultural Engineering, and A. M. Shaw, Professor of Animal Husbandry, University of Saskatchewan 


has been demonstrated many times in Western .Canada that 
ssible to feed cattle without any shelter other than that 
ded by a bluff during the winter. Although this is true, the fact 
remains that a much greater profit can be made when adequate shelter 
rotection from storm is provided. 

Phese shelters need not be elaborate or expensive. A simple 
straw shed can be utilized, but where the business of feeding cattle is 
to be carried on, a permanent building is much to be preferred. A 
building suitable for this purpose must be comparatively cheap, must 
provide ample space for the cattle, protection against storms and 
venient feeding arrangements. 

\ great many tests to determine the relative merits of stall versus 
feeding have been carried out, and the concensus of opinion 
as western steers are concerned, is that the practice of feeding 
them in loose boxes or sheds is by far the best method. 

The breeding barn and feeding shed described herewith are 
economical to build, permanent, and efficient as far as comfort of the 
animals and convenience of feeding is concerned; and while they may 
not exactly suit every farmer they can easily be modified to meet in- 
dividual requirements. 


Beef Cattle Feeding Barn No. 3 
This steer feeding barn is 38 feet by 80 feet and will accommodate 
approximately 75 head, as indicated on the plan (Fig. 3). The ground 
floor is divided into three large pens, a feed room, and a central feed- 
ing alley 5 feet wide, which runs through from end to end and from 
The feed room is 


ave con 


a 
Vara 


as tar 


x Hes 
\ BEer CATTLE FEEDING BARN 
Pa 80-0-38°0 . 
a VIEW SHOWING END AND SIDE 


Fig. 1—An elaborate feeding barn, with feeding room for 75 head, and 
loft room for an entire winter's supply of hay. 

: e loft passage 4 feet wide is left in the centre of the 
eed room between the bins, so that if a silo or root cellar is built, as 
ited by “position of silo” on the plan, there will be plenty of 

ke the silage or roots directly through to the feed alley. 
ors in the floor of the loft over the feed alley will 
convenient for putting down roughage. Bedding and 
" ve hauled in a wagon through the doors opening into 
ends of the barn. These doors should all open 


hen hung to open out they are apt to be broken 
r strained by the high winds of the prairies. The door sill should be 
he level of the floor so that accumulated litter will not 


in construction and continuous. 


so that 


They 
meal or roots can be fed in them 
feet high on the side next the steers, 1 
bottom, and 3 feet high in front; the front is 
2 feet 6 inches wide at the top. 
The feed room should have a floor 


manvcer 


‘ ‘ 
ne pens 


loft is provided with end doors and a 
nd large quantities of roughage in the 
straw can be stored in it. A great 


be utilized by blowing it directly 
loft, where it will be in the best possible 


ided in all parts of the stable by the large 
ndows \ litter carrier track is shown 


for Prairie Farms 


running clear around the litter alleys so that box stalls as well as the 
rows of cows’ stalls can be easily cleaned out. This track could be — 
extended by the addition of a switch along the front of the calf pens — 
at either end. Chutes for putting down feed and bedding are located — 
at the most convenient places. Six fresh air inlets so arranged as — 
to cause no drafts, and two properly placed outlets, take care of the 
ventilation, eae 


Bill of Materials, Beef Cattle Feeding Barn No. 3 


Framing Lumber 
No. Feet. 


of Inches Inches Feet Board 
Pes. Thick Wide Long Measure Used For 
2 6b 8 10 80 Hay fork beams projecting at each end 
of barn. 
8 4 4 10 107 Cupola posts. 
82 2 10 16 2,187 Joists, hay loft. 
2 2 10 16 53 Stair strings. 
42 2 10 12 840 Beams under joists. 
41 2 10 10 683 Joists, hay loft. 
* 6 2 8 16 128 Ridge pole. 
*21 2 8 8 224 Struts from 1 in. x 8 in, braces to joint of 
upper and lower rafters. - 
6 2 8 8 64 Stair treads. 
4 2 6 22 88 Studs, end walls. 
_4 2 6 20 80 Diagonal braces to end wall studs. 
4 2 6 20 80 Studs, end walls. 
4 2 6 18 72 Studs, end walls. 
28 2 6 16 448 Studs, end walls. 
17 2 6 16 272 Trimming around window openings. 
*10 2 6 16 160 Ribbon under joists, notched 1 in .into studs. 
«20 2 6 16 320 Sills and plates. 
*18 Bi, ie Taal 252 Sills and plates. 
172 2 6 14 2,408 Rafters. 
4 2 6 14 56 Corner braces, hay loft. 
82 2 6 14 1,204 Studs, side walls. ss 
10 2 6 14 140 Studs, end walls. 
4 2 6 12 48 Studs, end walls. 
4 2 6 12 48 Corner braces, hay loft. : 
82 2 6 11) 984 Braces from lower rafters to wall studs. 
*19 2 6 12 228 Sills and plates. f 
26 2 6 10 260 Braces from every third rafter from roof 
plate to hay loft floor joists. 
2 2 6 10 20 Cupola stool. 
43 2 6 10 430 Lookout rafters at eaves, to cut 86 pieces 
By sings Sopaex 3 
20 2 6 10 200 Studs, end walls. 
8 2 6 8 64 Studs, end walls. 
36 2 6 8 288 Posts under beams. 
41 2 6 8 328 Collar ties. 
8 2 6 8 64 Locking bars for loft doors. 
ats 2 4 16 53 Bearers under manger bottoms. 
1 2 4 16 11 Cupola plate. 
13 2 4 12 104 Head rails over mangers. ; 
26 2 4 10 173 Framing for mangers. 
20 2 4 8 107 Studs for feed room walls. 
4 2 4 8 2 Cupola rafters. , 3 
*30 2 2 20 200 Bridging to joists. 
#15 2 2 16 80 Corner framing for ventilator shafts and 
feed bins. imag 
*10 2 2 14 47 Corner framing for ventilator shafts and 
feed bins. i 
6 1 12 4 24 Inlet ventilator fronts. 
1 1 10 10 8 Inlet ventilator tops. 
164 1 14 1,531 Braces on both sides of upper and lower 
rafters. 
*41 1 8 8 219 Cleats from braces to joint of upper and 
lower rafters (see detail B.B., Fig. 13). 
*43 1 8 8 229 Cleats on both sides of lower roof braces 
and studs (see detail A.A.; Fig. 13). 
12 1 6 4 24 Inlet ventilator sides. 
Total Framing Lbr. 15,739 
Finish Lumber 
6 2 8 16 128 Door frames. 
5 2 8 12 80 Door frames. 2 
11 2 8 8 117 Window sills. 
3 2 6 16 48 Door frames. y 
2 : 6 12 24 Braces, loft doors. 
6 2 6 10 60 Door frames. 
8 2 6 10 80 Stiles, loft doors. 
2 2 6 10 an 20 Braces, loft doors. = 
8 2 6 10 80 Rails, ground floor doors. 
4 2 6 10 40 Braces, single doors. 
- 2 6 8 64 Stiles, loft doors. 
10 2 6 8 80 Rails, loft doors. 
4 ) 6 8 32 3races, loft doors. 
16 2 6 8° 128 Stiles, ground floor doors. 


No. Feet 
of Inches Inches Feet Board Used for 
Pes. Thick Wide Long Measure 
8 2 6 8 64 Braces, ground floor doors. 
4 2 6 8 32 Rails, single doors. 
hi 1 12 8 136 Window cheeks. 
*18 1 8 16 192 Freize to side walls and gables. 
1 1 8 14 9 -Door frames. 
8 1 8 14 75 Fascia at gables. 
4 il 8 10 27 Feed chutes. 
<7 1 6 16 48 Ridge cover boards. 
4 1 6 16 BP) Corner boards. 
1 1 6 16 8 Door casings. 
1 1 6 14 7  ° Door casings. 
4 i 6 12 24 Door casings. 
6 1 6 10 30 Door casings. 
8 1 6 10 40 Feed chutes. 
17 il 6 8 68 Window lining. 
18 1 6 8 72 Door casings. 
2 1 6 6 6 Window lining. 
* 6 1 5 16 40) Ridge cover boards. 
6 i 5 16 27 Corner boards. 
4 il 4 16 21 Window casing. 
ay, 1 4 14 79 Window casing. 
2 1 4 10 7 Window casing. 


Total Finish Lumber 2,025 


*Random lengths to make up the same total number 
items, and are cheaper than specified lengths 


of lineal feet will answer for these 


Short lengths (less than 10 ft.) are cheaper than long lengths (10 ft. and over), and where 
they will answer the purpose it pays to specify them. For example, it is cheaper to buy 6 and 
8 foot lengths than to cut them out of 12 and 16 foot lengths. 

1,924 feet, board measure, 2 in. plank, in 12-ft. lengths, 
E backs, and bottoms. 

1,100 feet, board measure, 1 in. shiplap, for ventilator shafts. 

4,000 feet, board measure, 1 in. T. and G. fir or larch flooring. 

3,700 feet, board measure, 1 in. shiplap, lining for ceiling of ground floor. 

2,200 feet, board measure, 1 in. shiplap, lining on inside of walls, ground floor. 


for manger fronts, 


800 feet, board measure, 1 in. shiplap, lining to walls of feed room and feed 
bins. 
é 
5,700 feet, board measure, 1 in. shiplap, lining on outside of walls. 
5,400 feet, board measure, 1 in. roof boarding, laid close. (Note.—I{ open 


boarding is desired, 3,600 feet board measure will suffice). 
British Columbia edge grain Red Cedar shingles (196 bundles). 
feet, board measure, 1 in. V-joint, for doors, in 10-ft., 14-ft. and 16-[t. 
lengths. 
6,000 feet, board measure, siding. 
17 sashes, 3 lights, 12 in. x 16 in.; outside measurements, 3 
by 1 ft. 9 in. high. 
2 sashes, 4 lights, 8 in. x 8 in.; outside measurement, 1 ft. 8% in. wide by 
1 ft. 8% in. high. 
4 sashes, 6 lights, 12 in. x 14 in.; outside measurement, 3 ft. 4% in. wide 
. by 2 ft. 9 in. high. 
30 rolls of tar paper. ‘ 
. Hardware 
25 Ibs. 5-in. spikes. 
300 Ibs. 4-in. common nails. 
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Fig. 2—Simple and strong plank frame construction. The extract ventilators are 


placed so that they are not in the way of the hay fork. 


80 Ibs. 214-1 flooring nails. 

35 Ibs. 2-1n. ‘Sinishine nails. 

400 Ibs. 254-in. common nails. 

120 Ibs. 2-in. flooring nails, for siding. 

245 Ibs. 11%4-in. shingle nails, galvanized, zine clad, or cut iron. 
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round iron rods, 3-in. x 24-in. long, 
iron brackets, for locking bars. 
pairs 18-in. strong T hinges, for loft doors. 
pairs 4-in. T hinges, for sashes. 

window fasteners. 

pairs 4-in. T hinges, for feed bins. 

pairs 8-in. T hinges, for trap doors. 

pairs 12-in. T hinges, for ground floor doors. 


for pivots to ventilator dampers. 
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Fig. 3—The arrangements for handling feed and manure are very convenient. 
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Part of the stable could 


be used for housing sheep or other animals instead of cattle if desired. 


r 


hinges, for feed room doors. 


mtches., 
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>s-In. X 10-in., with double washers, for bolting sills to 
crete foundation. 


ts 


ts, 


ce 


-in. x 6-1n., for locking bars. 


f gravel, for foundation. 


ment, for foundation 
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material includes everything necessary for the building itself, but 
Alternative quantities are given for two methods 


« for 


scaffolding. 


pen 
loft 


the choice being left to the builder. Close boarding is 
where hay lofts are shown, open boarding 


wer the animals; 


A budget of comment presented in the interest of public welfare, independent 
of party politics and with malice toward no one. 


irnals t 


ntract 


s 


ter eighteen months of silence “Industrial Canada,” the mouthpiece of 
the Canadian Manufacturers’ Association, has joined its voice to those of other 
hat could not stomach what went on at Ottawa in connection with 
f contracts for shells and fuses by the late Shell Committee. “In- 
dustrial Canada” tells us in its latest issue a few things it knows about fuse 
and says that eighteen months ago the Canadian Manufacturers’ 
the Government and tried to make it realize that the 


ion 


» loot” 


went 


to 


ought to be terminated. 


Their warnings, like those of many 


| the Government's political supporters were, according to “Industrial Can- 
So, at this late date, after giving the matter 
of silent thought, the organ of the Canadian Manufacturers’ 
members of which are both liberal and conservative comes 
with its statement of some of the things that have come 


-d to pass unheeded. 


*n months 


* * 


outline the story told by “Industrial Canada” a little later on, after 


at I feel about the part this mouthpiece of the manufacturers 


While the making public of this story is -better late than 
ot help wondering how such a journal can square itself with its 


iscience for having kept silence all these months. It seems to me that 


nother example of the weakness exhibited by 90 per cent. of the 


f Can 
t to tell the public some of the plain facts about its public men, 


‘ 


the 


good name of the country is being soiled? 


da in failing to do their plain duty. 


W 


hat is a public journal 


When the 


es, many of these journals lack the backbone, or the nerve to 
act the part of Falstaff whose chief maxim was the com- 
“discretion is the better part of valor” and they just keep 
t until the burglar gets away with the swag, and finally, when 
filched from the public purse that no one can shut his eyes 
of them join in the chase with a great hue and cry. 

lustrial Canada,” in the interests of manufacturers, make 
months ago, when the trail was hot and there was 
tting hold of the culprits before they cleared off with 
It was left to this paper—the Canada Lumber- 


er 


ne 


‘ 


tee 


n 


mes? 
wag: 


t protest in the interests of the manufacturers of Can- 


erests of clean government and the good name of the 
i it was left to us also to continue the 


tor 


The 


some 


time 


Canadian 


Manufacturers’ 


Association, through 


rial Canada” made their protest silently and without effect 


f 


Th 


ey 


vils 


eet 


ado 


ut 


hich they told 


should have followed this up at that time with 
| of waiting for eighteen months and watching the 


te- 
fac 


the government in a 


saying much about my own doings, but I may 
short-comings on the part of other journals, 


aol 


own loneliness all these months, I have felt 


noe 


an 


the Canadian manufacturer and the Can- 
ying bare some of these ugly truths; a service 
the manufacturers especially, from 


ially from their own industrial mouth- 


* 


Canada,” told as 


briefly as we can put 


adian Manufacturers’ Association ap- 


them some of the things they knew about 


saying about it all. 


» being given to Americans and refused 


“The reception given 


these suggestions,” says Industrial Canada, “was not of a character calculated 
to invite further co-operation.” 

“There are limits,’ Industrial Canada continues, “to the patience of loyal 
citizens, even in war time, and much as we may deplore the disgrace that the 
fuse scandal has brought publicly home to Canada, and warmly as we may 
resent the effort to maké political capital out of it at a time when our national 
energies ought all to be centred on winning the war, there is no getting away 
from the fact that the situation was intolerable, and that the license to loot 
had to be terminated.” 

After a little more in the way of an introduction, the article continues, say- 
ing that Mr. T. A. Russell and Mr. Lloyd Harris, of the Russell Motor Car 
Company Ltd., heard in April, 1915 that fuse contracts had been “going beg~- 
ging,” since November 1914. Their first information about it “was received in 
New York from Sir Sam Hughes, who, by personal introduction referred them 
to Col, Allison in the Manhattan Hotel for details. Preferring to do business 
direct with the Shell Committee, Messrs. Russell and Harris went to Montreal 
and made overtures to the Committee through Gen. Bertram and Col. Carne- 
gie.” The up-shot of this business was that they were again referred to Col._ 
Allison “who was said to have the matter in hand for prospective contractors 
in the United States.” After considerable perseverance and several rebuffs, 
Messrs. Russell and Harris “were given a promise that one million of the five 
million fuses required would be held, pending the receipt of a tender from 
them, providing that tenders were submitted within a reasonable time.” A 
reasonable time in their case “was defined as two weeks, notwithstanding the — 
fact that Allison had presumably been busy on the proposition for five months 
without being able to offer anything definite.” 

Within the two weeks Messrs. Russell and Harris notified the Shell Com- 
mittee that their proposition would be ready on the date specified. “And now 
for the fact that requires explanation,” ‘continues the article in Industrial 
Canada. “On May 25th, 1915, the Russell tender was turned in, offering to 
make 1,000,000 fuses at $4.20. On May 19, without waiting for this competi- 
tive tender, which was known to be on the way, and regardless of the promise 
given to hold at least a portion of the business open, the committee awarded 
contracts for the whole of the 5,000,000 fuses to the companies promoted by 


‘Allison and his associates, a small fraction of them at $4.00, but the majority 


of them at $4.50. The loss in money is a matter of easy calculation from the 
records of the committee. The loss in time of delivery is also determinable, 
because whereas the United States contractors have fallen far behind with 
their obligations, the Russell Motor Car Company, are now delivering ahead 
of time under a contract they subsequently secured at $3.70. The indirect 
loss to Canada and to the Empire through the sacrifice of domestic to foreign 
enterprise is beyond computation.” iS 

: *k * * 


It is unnecessary to comment on this story at present. It simply adds a 
chapter to many that I have already published. Nor is it necessary to say 
much about the characters of the parties who are referred to as taking part 
in it. The fact that one of these parties is Mr. Lloyd Harris, stamps the story 
as deserving of every confidence. Mr. Lloyd Harris is one of the brightest 
and cleanest men we have in Canada today, and there are a good many others 
of his type. The thing that I cannot quite understand is why he, or others 
of his calibre were not employed by the government in this crisis. Can it 
be that he was too big a man for them? Whatever reply you give to this ques- 
tion, the Dominion Cabinet needs a good cleaning out, if the conservative. 
party is to be saved from defeat. 

* Br * 

Just by way of an example of the above idea, [ may mention the case of 
Tlon. A. E. Kemp, the chairman of the Purchasing Commission, who also has 
been acting Minister of Militia during the absence of Sir Sam Hughes. Is it 
in the interests of the people that a man who is so interested in companies 
selling goods to the Government should be occupying an important position 
on a Purchasing Commission? Is there not even a sufficiently vigorous public 
opinion in Canada to teach such men that their positions as members of Par- 
liament are positions of trust, to be exercised for the public welfare, not posi- 
tions of profit to be utilized in their own interests? Does it not make you 
question whether the men who get to the top of the tree in our political life 
are men of the large calibre they should be? In the name of Heaven, are 
there no big men in this country who could handle our affairs more after the 
manner in which we have every right to expect they should be handled?— 
Searchlight in Canada Lumberman. 


CANADA’S TRADE $346,000,000 OVER LAST YEAR! 


Canada’s trade for the fiscal year just closed reached the en- 
ormous total of $1,424,000,000, which is an increase of $246,000,000 
over the record total of the previous year. 

Heavy increases are shown in nearly all lines of export, the 
total value of exports of domestic products being $741,000,000, 
respectively in the previous year. 


Imports of dutiable goods amounted to $289,000,000, and of: 
free goods to $218,000,000, against $279,000,000 and $175,000,000 
compared with $409,000,000 in the previous year. 


‘present good demand for their products. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs ° 


* Vancouver, April 20.—Since this time last month nothing has 
occurred to lessen the confidence of lumbermen in the stability of the 
Most of the mills are weli 
stocked with orders, many of which were booked early in the season; 
these have not been reduced as speedily as hoped for in many in- 
stances, owing to various deterrent factors largely traceable to wea- 
ther conditions hitherto unknown on this Coast. While most of the 
lumber mills got going between February 15 and March 1, for one 
reason or another the average output to date has been very little 
more than one-half their capacity. As a result some of the Associa- 
tion members feel inclined to reconsider their determination to adhere 
to the ten-hour schedule for the season rather than risk market con- 
gestion and a certain slump in prices; indeed, it is reported that at 
least one Vancouver plant has put on a night shift of men, and if 
others follow the example then there is bound to be trouble in the 
near future. 

There is a fair demand from IXastern Canada points, which is ex- 
pected to improve with the opening up of spring weather. Prairie 
business during the past two weeks has shown a tendency to slump 


in somewhat alarming fashion, but this is attributed to the very un- 
-seasonable weather being experienced in the three provinces. 


Some 
see in this a probability that when fine weather does arrive the farm- 
ers—being short of labor—will be so busy on the land that they will 
be unable to spare time to do much building before harvest. 

One thing is beyond dispute—without the large volume of United 
States orders that have come our way the situation of our Coast mill- 
men would be far from satisfactory. There would appear to be 
enough business for the mills now operating, but if more of the idle 
plants are started up, or should night running become the vogue, one 
need not be gifted with second sight to be able to predict a recurrence 
of disturbed conditions in the B. C. lumber industry—the more especi- 


ally as the cut of the Mountain mills, now starting up for the season, . 


will have to be taken into account. . 

Shingle manufacturers are enjoying a period of real prosperity, 
the demand being good and prices satisfactory. The drawbacks are 
the higher prices of logs and bolts. XXX shingles are fairly firm at 
$1.85 to $1.90, a few mills getting the Association price of $1.95. 
XXXXX brand are strong at $2.10 to $2.15, the latter being the Asso- 
ciation figure. Eurekas command $2.35, with no tendency to sag; 
and Perfections are feeling the effects of a rising market, the Associa- 
tion price of $2.55 being raised to $2.60 in not a few instances by 
buyers in search of an extra good article. ‘Satisfactory market features 
are seen in the continued firmness of the United States demand and 
the increasing volume of orders from Eastern Canada and the prairies. 
Northwest business is fully twice as heavy as at this time last year, 
and at the present time more mills are operating on XXX shingles 
than at any time during the past three years. 

Up to the present the loggers have been unable to accumulate any 
surplus, the extremely backward and stormy weather, together with 
a shortage of labor, having prevented many of the operators from start- 
ing up as soon as hoped for. As a result the total output of logs for 
March was only 29,790,000 feet. Even yet there is lots of snow in the 
woods at some points up coast, and this has retarded the cutting of 
roads and other work necessary in starting new camps. Stormy wea- 
ther has also interfered with the towing of logs badly needed by Van- 
couyer district mills. Very little timber is being exported by mem- 
bers of the Association at any rate, only 300,000 feet of cedar being 
recorded. Graded fir logs are selling at $12 for No. 1, $9 for No. 2, 
and $6 for No. 3, good camp run fir fetching $8.50. Shingle logs on 
grade command $7, $10 and $14. Camp run spruce is in demand at 
$12, while hemlock is worth $7 to $7.50. 

The labor situation is such as to cause the loggers much uneasi- 
ness, most of the camps being short-handed, while a number are seri- 
ously undermanned. Wages have already reached the maximum, and 
operators say that any further demand for higher pay will have to 


be refused, even if it means the closing down of their works. 


Mr. H. E. Beasley, Victoria, general superintendent of the Es- 
quimalt & Nanaimo Railway, which serves Vancouver Island millmen, 
reports a heavy increase in lumber and shingle shipments since 
‘March ist. The demand for cars is insistent, but so far there have 
been few complaints of non-delivery. 


Personal Items of British Columbia 


Mr. E. E. Tressler, of Portland, Pacific Coast auditor of the 
Simonds Manufacturing Company, spent March 20th with Manager 
Greenwood, of the Vancouver branch. 


Mr. G. H. Jameson, Mercantile Building, Vancouver, who repre- 
sents the Wm. Hamilton Manufacturing Company, of Peterboro, 
made a tour of Vancouver Island mills early in April. 


Mr. J. W. Russell, of the Russell Lumber Company, Medicine 
Hat, visited a number of the Mountain sawmills early in April. He 
was on a buying trip and closed a number of contracts. 


Mr. Jos. A. MacKercher, of the Barclay Shingle Mills, Limited, 
Port Haney, has purchased the interest in the business held by the 
late W. G. Barclay, Cordova Street, Vancouver, and is now sole 
owner of the plant. 


Mr. C. I. Archibald, manager of the Kootenay Shingle Company, 
Limited, Salmo, visited Vancouver friends April 19th on his way, back 
to the plant via Spokane. Mr. Archibald spent a week in Victoria dis- 
cussing the season’s prospects with his company’s principals. 


Mr. Hugh B. Gilmour, B. C. representative of the Waterous En- 
gine Works, Brantford, left Vancouver on April 19th for interior 
points via Spokane, Wash. Mr. Gilmour will call on the majority of 
the Mountain millmen, and will be absent for four or five weeks. 


Mr. Hugh B. Gilmour, B. C. representative of the Waterous En- 
gine Works, Brantford, left Vancouver on April 19th for interior 
points via Spokane, Wash. Mr. Gilmour will call on the majority 
of the Mountain millmen, and will be absent for four or five weeks. 


' Mr. J. Brechin, accountant at the King Lumber Mills, Limited, 
Cranbrook, for the past ten years, resigned that position recently 
in order to accept a lieutenancy in the 225th Battalion. Mr. J. E. 
Myers, of Victoria, has taken Mr. Brechin’s duties with the lumber 
company. 

Mr. O. P. M. Goss, of Seattle, consulting engineer to the West 
Coast Lumbermen’s Association, visited a few of the leading Van- 
couver lumber plants on the occasion of his visit to the city in the 
latter part of March, when he addressed the members of the B. C. 
Forest Club. 


Mr. Angus Carss, of the Carss-Mackinaw Clothing Company, 
Limited, Orillia, Ont., was a recent Coast visitor, having been calling 
on the trade throughout Western Canada. Mr. Carss reported that 
his firm’s sales in the West show a steady increase and may result 
in the establishing of a branch house at some prairie point. 


Mr. C. E. Ayre, manager of the North Star Lumber Company, 
planing mill and re-sawing plant at Elko, Crow’s Nest Pass, for the 
past six years, left with his family on March 20th for Manitoba, where 
they will make their home in future. The Elko plant has been closed 
down for an indefinite period and probably will be removed elsewhere. 


Mr. F. R. Pendleton, of Everett, Wash., president of the Straits 
Lumber Company, Vancouver (formerly Haslam Lake Timber & Log- 
ging Company), spent March 8th with their B. C. manager, Mr. I. A. 
Bearce, leaving next day to visit the firm’s limits at Wolfssohn Bay, 
about 60 miles up the mainland coast, where logging operations are 
now under way. 


Mr. W. B. W. Armstrong, the new permanent secretary of the 
B. C. Loggers’ Association, has had a long experience in the lumber 
industry. Coming West in 1904 he helped build a big mill at Arrow- 
head; later he joined the staff of the Dominion Lumber Company, 
Vancouver, lumber wholesalers, leaving at the end of a year to take 
a responsible position with the Canadian Puget Sound Lumber Com- 
pany, Limited, Victoria. 


Alderman J. H. McLean, of Port Moody city council, tendered 
his resignation some weeks ago when he discovered that his private 
business affairs would not permit him to discharge his public duties 
with the proper degree of efficiency. Being the owner of two good- 
sized shingle plants, no one will dispute his claim to being a very 
busy man; still, there are those who would hang on to the honor and 
shirk their responsibility to the ratepayers. Mr. McLean’s action is 
very much to his credit, and his many friends among the lumbermen 
will cheerfully admit the fact. 


Mr. C. A. Millener, general manager of the Rat Portage Lumber 
Company, Limited, Winnipeg, spent part of April in Vancouver. The 
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fine plant here, under the management of Mr. U. K. Wood, 
leading mill operated by the company since the destruction 
eir Ww estern Ontario mill by fire a few years ago, and the recent 
their Winnipeg mill owing to the dwindling supply of 

ber. Should the lumber situation continue to improve their Har- 
rison Lake sawmill may be started up, giving them two B. C. plants. 
In order to keep closely in touch with the situation we understand it 


ciosing Ol 


s Mr. Millener’s intention to make Vancouver his headquarters for 
the balance of the year. 

Mr. G. S. Pettapiece, Canadian manager for Geo. Craddock & 
Company, steel and’ wire rope manufacturers, Wakefield, Eng., re- 


rned t incouver in March from an extended trip to South Ameri- 
tries in the interest of his firm. When going Mr. Pettapiece 
| across the Isthmus of Panama, getting a good view of the 
ing operations on the big slide. He found the mining industry 
Peru and Chile in a very prosperous condition as a result of huge 
orders, and was successful in securing some big contracts for 
cable and other equipment. Returning by way of New York, Chicago 
d Winnipeg, Mr. Pettapiece noted a confident spirit everywhere as 
result of the record crops and great industrial activity. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


C. Bird has opened a lumber yard at Penticton, Okanagan dis- 


Che Craig-Taylor Lumber Company, Limited, have started up 
heir sawmill at Bradner, Fraser Valley. 
The Eldorado Lumber Company, Limited, Vancouver, has been 


ncorporated under the B. C. Companies’ Act. 
The Adolph Lumber Company, Limited, Baynes’ Lake, started 
its plant for the season’s run on Saturday, April 8. 


The Western Pine Lumber Company’s sawmill at Smelter Lake, 
near Grand Forks, was started up April lst with a crew of about 


Thomas Leslie and Wm. Gardiner have started up the Leslie 
Lumber Company, at Steveston, the cannery headquarters at the 

h of the Fraser. 
who recently installed a shingle mill on the Pill- 


H. Butterfield, 
huck River, on the line of the Pacific & Great Eastern Railway, in 
Squamish district, has started to operate. 

John T. and Lola E. Ross have registered a partnership 

the Capilano Cedar Company, District of North: Vancouver. The 
will start manufacturing in the near future. 
Timber & Manufacturing Company, Limited, 
ut to incorporate under the B. C. Companies’ Act. The firm will 
facture shingles and may start up a box factory later. 
Dominion Timber Agent Beckett, of New Westminster, has ap- 
ed May 2nd as the date of the annual convention of rangers 
ll patrol his section of the railway belt during the coming 


Seeds 


Squamish 


Forestry Association says that if Canada would 
easures to stop the plague of forest fires the timber 
he annual interest on the last Dominion loan of 


i uld pay the 

= 100.000 000 
has been devised to imprint a trademark, either by 
nl upon every piece of lumber manu- 
agreed to standardize the quality of 


lene 


rout stamping, 
Sa ymills A hich have 


Lumber Company, Limited, near Mount Lehman, 
good cut out of their sawmill this sea- 
equipment during the January 


getting a 


additions to the 


Railw 
their terminal on the 
mainland 


Canadian Northern ay Company is building two car 
Fraser, for use in trans- 
their temporary terminus and Van- 


f the Victoria whaling fleet—converted 


barges to and from Patricia Bay, the 
strated advertising; the public not only 
One illustration of how lumber can be 


seller than a whole column of 
ed, Limited, the well-known Fraser Valley 
bout 25,000,000 feet of timber last year from 

i season planning to take out a still 
prices now obtainable. Most of 


vill be flooded when the Western 


i higher 
nd which 


Canada Power Company carries into execution its project of raising 
its dam on Stave River to develop additional power. The company is 
under agreement with the Dominion Government to clear the land 
by the end of 19177 


The South African Government is in the market for several mil- 
lion feet of Douglas fir. The necessary specifications are in the hands 
of Hon. W. R. Ross, Minister of Lands, and ere this probably have 
reached the export mills. 


The sawmill of the Benton Pole & Lumber Company, Limited, at 
Benton Siding, Salmo district, was started up early in April. Some 
new machinery is being added and the full one will not be reached 
before the end of the month, 


The Crescent Valley Lumber Company, Limited, Nelson district, 
started up their planing mill early in the season, and commencing 
April 15th began to run overtime. There is business in sight to 
keep the mill operating to full capacity all summer. 


The Columbia River Lumber Company’s big mill at Golden 
commenced cutting about April lSthy thelaiee having gone out of the 
Columbia River the day previous. Manager Rogers thinks he may 
hang up a record cut this season, there being several hundred car- 
loads of lumber on order. 


A one-machine shingle mill is being operated by Orientals on the 
site of the old Salmon River Lumber Company sawmill near Sperling 
Station, Fraser Valley. The plant, which is being operated night 
and day, cuts an average of 75,000 shingles and employs fifteen men 
in the mill and bolt camp. 


A number of Coast millmen and wieolconiere submitted tenders 
for the supply of lumber required for the construction of fourteen 
elevators to be erected before midsummer by the Farmers’ Co-oper-— 
ative Elevator Company, Limited, Calgary. The winner of the plum 
has not yet been announced. 


Messrs. McNair & McKay, of the “Mac & Mac” Cedar Company, 
Limited, Powell Lake, are as busy as any two men in British Colum- 
bia. Their new mill is cutting in fine shape and they have the sea- 
son’s output sold ahead. The firm not long ago installed a 72 in. x 
16 ft. horizontal tubular boiler and high capacity engine. 


Manager C. D. McNab, of the Baker Lumber Company, Limited, 
Waldo, managed to get his plant going on March 27th by using a few 
charges of dynamite to set the ice moving. Mr. McNab, who is serv- 
ing his second term as president of the Mountain Lumbermen’s Asso- 
ciation, is of the opinion that everything points to a very prosperous 
year for the lumber industry. 


Another of the good interior mills will operate this season after 
a two years’ shutdown, due tothe market for lumber being off color 
during 1914-15. We refer to the Western Canada Timber Company’s 
fine plant at Gerrard, Trout Lake, where General Manager Fred Rob- 
inson is marshalling his forces preparatory to an early resumption 
of work in the mill and camps. 


The Crow’s Nest Pass Lumber Company, Limited, Wardner, has 
added a new 40-ton Heisler geared locomotive to its already extensive 
logging equipment. A big cut of lumber is contemplated this sea- 
son and the firm’s woods operations will be conducted on a corres- 
ponding scale. The locomotive was supplied by the Whitney Engi- 
neering Works, Tacoma, Wash. 


The plant of the Pitt River Shingle Company, Limited, now 
controlled by J. H. McLean, of the Port Moody Shingle Company, 
Limited, is being operated night and day, while the latter mill is cut- 
ting on a ten-hour schedule. The output of the two plants is about 
250,000 shingles per day, and Mr. McLean is finding it a difficult task 
to provide a sufficient supply of bolts. 


H. R. MacMillan, Dominion Lumber Trade Commissioner, writ- 
ing the Canada Lumberman from Calcutta, India, says: “I see B. C. 
Douglas fir is suggested for shell boxes in Canada. You will be 
surprised to learn that Douglas fir has been the favorite wood in 
India for ammunition boxes for some months. ‘A prophet is not 
without honor save in his own country.’ ”’ 


At the sixth annual meeting of the Edgewood Lumber Company, 
Limited, Castlegar, Nelson district, the following officers were elect- 
ed: Wm. Waldie, president and managing director; John E. Taylor, 
secretary-treasurer; P. H. Dubar, auditor. The plant is operating 
to capacity with plenty of orders ahead, and Manager Waldie con- 
fidently expects that 1916 will prove the best year in the company’s 
history. 

One thousand carloads of British Columbia lumber! That is the 
amount shipped east from the Coast cities over the Canadian North- 
ern Railway in March, according to Mr. George Stephen, who was 
in Victoria recently with Mr. Malcolm H. MacLeod, general manager 
of the Canadian Northern Railway. Mr. Stephen is freight traffic 
manager of all lines of the Canadian Northern west of Port Arthur 
and Duluth. 

As-the result of a supposed feud between Hindus employed at 


the Lincoln-Galbraith sawmill at Murrayville, Fraser Valley, a shack 
‘occupied by Dewan and Herman Singh was blown up with dynamite 
on the night of April 5th. The shack was wrecked and the bed 
in which the men were sleeping was damaged, but the occupants 
escaped with a severe shaking up. 


There is some likelihood of the Palliser Lumber Company’s plant 

at Palliser, Golden district, being purchased by A. J. Maguire, of 
Calgary, for removal to Hospital Creek for the development of the 
ae timber limits north of Golden. The Palliser sawmill has 
been idle for a number of years, the company finding it impossible 


River carrying away their log booms at intervals. J 


The contract for the big freight shed to be erected at the Domin- 
ion Government dock at the foot of Salsbury Drive, Vancouver, has 
been awarded to Snider Bros., Vancouver, who recently completed 

the new Immigration Building aie ddms (Cy JP IR: Goel. Ialleem, \atni= 

couver firms and one Toronto concern submitted bids for the shed 
contract, Snider Bros. being low at $44,994. The shed will be of frame 
construction, of the slow burning type, and will be covered with 
corrugated iron. 

Lumbermen doing business along the North Arm of the Fraser 

from New Westminster to Eburne are hopeful that the theft of cable 
attached to log booms will now become unpopular as the result of 

the arrest and conviction of an Indian named Webster, who will spend 

two years in New Westminster penitentiary for the offence. Re- 

peatedly the millmen have been threatened with the loss of logs 

worth hundreds and thousands of dollars because some night prowler 
_ had removed some of the snubbing cables. 

Messrs. Slater & Miller, who for several years had’ charge of 
operations at the plant of the Mount Lehman Timber & Trading Com- 
pany, Limited, Fraser Valley, have entered into a similar arrange- 
ment with the Sid. B. Smith Lumber Company, Limited, of Van- 
couver, who have a sawmill at Lombard. The timber holdings aggre- 
gate about 12,000,000 feet, which will be logged economically by means 
of a narrow gauge railway and other up-to-date equipment. 

The Walsh Construction Company, Limited, Dominion Build- 
‘ing, Vancouver, have completed a contract for the erection of a 30,000 
gallon Underwriters’ tank at the plant of the Shull Lumber & Shingle 
Company, Limited, North Arm of the Fraser. The tower, 70 ft. in 


a 


to operate economically owing to the swift waters of the Columbia 
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height, was completed March 18th, when work on the tank had to 
be suspended for a few days owing to unseasonable weather. The 
storage receptacle when completed will feed the automatic sprinkler 
system installed in the mill buildings. 

Messrs. J. C. Wilson and G. H. Sterriker, of Royal Oak, Burnaby 
municipality, recently acquired the sawmill and timber limits of the 
Coquitlam Lumber Company at Como Lake, Coquitlam district. The 
mill, which has not been operated for the past three years, is elec- 
trically driven, the energy being supplied by the Western Canada 
Power Company. A 75 h.p. motor operates the circular saw, while a 
35 h.p. motor runs the planer, edger, cut-off saws and refuse conveyor. 
The plant is situated at a high elevation, giving a down-grade haul 
for lumber and wood to Port Moody or New Westminster. 

Through the energetic work of J. G. Robson, president of the 
Timberland Lumber Company, Limited, New Westminster, while act- 
ing in the capacity of chairman of the lumber committee of New 
Westminster Board of Trade, a shortage of box cars which was 
seriously hampering local lumber and shingle plants was brought to 
an end March 25th by the receipt of a wire from Premier Bowser 
granting permission for Chicago, Milwaukee & St. Paul Railway 
freight cars to be brought over Fraser River bridge in conjunction 
with the B. C. E. R., the latter company picking up the foreign cars 
at Huntingdon and routing them over their Fraser Valley line. 


Four wideawake British Columbia shingle manufacturing con- 
cerns are contributing to the advertising fund of the West Coast 
Shingle Branch of the West Coast Lumber Manufacturers’ Associa- 
tion, which has entered upon a $60,000 advertising campaign, to in- 
troduce “Rite-Grade” to the people of the North American continent, 
who have been manifesting a rapidly growing predilection for substt- 
tutes as a result of the immense sums being expended by patent roof- 
ing manufacturers. Four out of about 100 shingle firms is a rather 
poor showing in fayor of publicity, but possibly the others are plan- 
ning a little campaign of their own to popularize shingles in the Can- 
adian market, where substitutes have been stealing business for years 
right under their noses. The B. C. firms who have joined hands with 
the West Coast Shingle Branch are the Vancouver Cedar Mills, Lim- 
ited, Thurston-Flavelle Lumber Company, Limited, Huntting-Mer- 
ritt Lumber Company, Limited, and Westminster Mill Company, 
Limited, all of whom are large shippers to U. S. ports. 


Shingle Men Say No Excuse for Blockade 


Say United States Business is Being Hampered by Action of C. P. R.—General 
Superintendent Peters Heard 


4 Ever since the starting up of the Coast sawmills and shingle 
plants in the forepart of February there have been complaints of an 
‘insufficient number of cars to handle the shipments, the result being 

cancellation of orders in many instances and general dissatisfaction 

_ at the prolongation of a condition of affairs* at first ascribed to the 
snow blockade and severe weather which had prevailed for a period 
of six weeks following Christmas. Our lumber manufacturers ob- 
tained some relief early in March, following which cars were supplied 
more freely, but the shingle men have continued to complain of ham- 
pering conditions which they allege have greatly interfered with 
the volume of their shipments to United States points in particular. 
In explanation of the existing situation Secretary R. D. Hyde, of the 
Shingle Agency of British Columbia, felt it to be his duty to publish 
the following letter for the information of the public: 

“Owing to the enormous amount of traffic offering in the United 
States and the ‘unpreparedness’ of the railroads to properly handle the 
situation, which is aggravated by the lack of bottoms for trans- 
Atlantic shipment, there exists a car shortage for which no immediate 
relief can be promised. It is authoritatively stated that between 
Chicago and New York there are over 100,000 loaded cars, backed 
up on every available spur and side track awaiting transportation to 

the Atlantic seaboard. Acting on this situation the Canadian Pacific 
Railway very justly placed an embargo on its equipment into the 
United States, for, owing to the congested conditions it is extremely 
“uncertain when it would be able to regain possession of its cars should 
it continue to allow them to load into that country. 

“The shingle branch of the lumber industry is seriously affected 

_ by this embargo, because, by reason of superiority in grade and manu- 
facture over Washington shingles, those produced in British Colum- 
bia have made a market for themselves in the United States , and to 
Supply this demand it is necessary to have cars that can load into the 
United States. 

“The C. P..R. continues to spot what foreign equipment is at its 
command, but this is not sufficient to take care of the demand, conse- 
quently shingle manufacturers are placed in the very embarrassing 
position of not being able to ship in accordance with what they manu- 


facture. Shutdowns are inevitable, and shutdowns mean a direct loss, 
not only to the manufacturer and his employees, but to the com- 


munity at large 
“There is a remedy for this condition if the C. P. R. will play fair. 


The Northern Pacific Railway has constantly a supply of empty cars 
on hand at Sumas suitable for shingles, and Northern Pacific cars 
are constantly being unloaded here, and are then free to accept a 
return load. Rather than give a competitor business, which they 
themselves are not, by reason of their embargo, in a position to handle 
properly, the C. P. R. has returned Northern Pacific cars empty to 
Sumas, cars which could and should have been used to relieve the 
mills who are badly in need of them. The C. P. R. refuses to hold 
Northern Pacific cars for orders because of a charge, regular among 
railroads, amounting to about 40 cents per day. The haul between 
Vancouver and Sumas nets the C. P. R. approximately seven cents 
per 100 lbs., or about $20 to $25 on a car of shingles. If the C. P. R. 
were to hold empty Northern Pacific cars for a week for orders, which 
is considerably longer than would be necessary, it would cost them 
from $2.50 to $3.00, but they would get the haul to Sumas, making a 
net gain of from $18 to $22. Most business men would consider that 
a very fair investment. In this case, however, the Northern Pacific 
would get the long haul, and this is where the rub comes in with 
thier @ eins 
Northern Pacific R. R. Heard From 

“Under ordinary conditions no one would expect or ask the Can- 
adian Pacific to give them Northern Pacific cars, when the C. P. R. 
had equipment of their own that would answer as well. Under pre- 
sent conditions, when the C. P. R. refuses to let their own cars load 
into the States, it does not seem unreasonable that they should be 
willing to aid the shingle manufacturers, who are one of their chief 
sources of income in this district, by allowing them the use of another 
line when they themselves cannot handle the business. 

“The following is a copy of a self-explanatory letter written on 
March 23; 1916, to Mr. H. A. Plow, D.F.A. for the C. P. R., by Mr. 
Il. Swinford, general agent Northern Pacific Railway : ; 

“There is, as you are aware, a shortage of empty cars to load 
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eastbound, particularly forest products. Yesterday it was reported to 
me that your company returned to us at Sumas 20 empty cars, which 
could have been used by shippers here to relieve the mills, and help 
out the trade. 

‘We are continually being asked if we have empty cars, and if 


you have empties on hand to return to us at Sumas, before doing so, 
f you will arrange to confer with this office, think we can arrange to 
secure loads. 

“I am sending a copy of this letter to the Shingle Agency of 
British Columbia, the Lumber Association, so that they can 

the various mills to secure a supply of empties from 
rthern Pacific Railway.” 

‘The C. P. R. acknowledge 
state they had no orders at the time for them, 
ay the per diem charge of 40 cents to hold them. As an actual fact, 

ey did have orders for a large part of the cars they returned, and 
could have secured orders for the balance in tw enty-four hours’ time 
t 
1 


| 
Sy Eat 


also 


returning the empty box cars, but 
and of course could not 


vith very little trouble to themselves. They would have made a net 
in for themselves of about $400 by securing loads for the cars, and 


have relieved a very trying situation for the shingle men, but 


would 
in doing so they would have to give business to a competitor, and 
they were not willing to do this, even though they could not handle 


it iS yperly themselves. 

“Many mills are still badly in need of cars, and at the present 
\ riting there are about 27 empty Northern Pacific box cars at Sumas; 
t least 20 empties are constantly on hand at that point that would be 
ivailable providing the C. P. R. would bring them in. There is no 
of forcing the Canadian Pacific’s hand, but we trust that until 
such times as they are willing to allow their equipment to load into 
the United States they will not emulate the example of the noisy 
animal immortalized in Aesop’s Fables.” ‘ 


C. P. R. Side of the Case 
Peters, general superintendent of the Canadian Pacific 
issued on April 10th a categorical denial of 


wavy 


Mr. F. W. 
Railway at Vancouver, 
the charge that the C. P. 


business out of Mainland cities, much to the detriment of the mill- 


mwoe»°rs. 


“As a matter of fact,” said Mr. Peters, “the shortage of Can- 


1ot now prevail, abnormal conditions on the prairies, in respect to 
the handling of coal and grain have changed. But if the Canadian 
T ific were unable to furnish its own cars to British Columbia mills 
for shipment to either Canadian or United States points, they would 
not hesitate for one moment to place at British Columbia 


cel tainly 


‘What they will not do, however, is to allow their own box cars 
go to American lines for the shipment of American lumber or 
I United States points. Our first duty is to serve British 

nills for shipments to Canadian consumers. We will and 
are now delivering our cars to Northern Pacific lines via Sumas, for 
shipments offering which are destined to Canadian points. We 
and will accept shipments to local territory on the Soo 
depends upon our railway through Portal for its lumber 


“ t 


' st Jick at 


go further, 

Line, which 

requiremecnts 

are Northern Pacific empties at Sumas that 

place them, as we have been doing for years 

ve certainly decline to hold foreign lines’ cars in our yards 
f those ‘per diem’ charge, when there is no 

their being required for loading. 

itions in respect to car supply on the Canadian Pacific 

1 on any other line of railway on the continent. 

se to protect Canadian industries first.” 


there 
loaded, we will 


el ta as stated, 
Cars a 


tter thar 


Vancouver Island Mills and Camps 
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eration, as well as the principal logging concerns. 
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Company, of Vancouver, is now mz anufac turing ae 
40,000 feet per day, but Manager A. C. Han- 
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een purchased by the Sovereign Lumber Com- 
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he Canadian 


an is cutting ties, props and struc- 
Collieries, and the East Wellington 
ith Lumber Company is cutting lumber for 
Fuel Company’s mill at Harewood is busy 


R. is trying to “hog” all the shingle-shipping . 


nills Northern Pacific or any other foreign cars, if they could secure 


on mine orders, as is the Vancouver and Nanaimo Milling Company’s — 
plant at East Wellington. Vipond’s shingle mill at Brennan Lake 
was started up early in April and the shingle mills in Nanaimo are 
busy on orders from the States and Eastern Canada. q 

Logging camps in operation include those of the Shawnigan — 
Lake Lumber Company, Victoria Lumber & Manufacturing Com-_ 
pany, Sovereign Lumber Company, Mainland Lumber & Shingle ~ 
Company, F. Bevan, Vipond, Western Fuel Company, Vancouver & — 
Nanaimo Coal Company, and New Ladysmith Lumber Company. | 
On the West Coast, the operators are the Weist Logging Compatry — 
at Port Alberni, the Canadian Panama Company, lowa Lumber Com-_ 
pany (J. W. Deacon), and Coastwise Logging Company, at Port Ren-— 
frew (J. W. Milligan), at Otter Point, and A. E. Cooke, at Sooke. 
The demand for piling timber is in excess of the supply, and the fol- | 
lowing operators are engaged: F. A. S. Copley, Shawnigan district ; | 
R. Brown, near Cobble Hill; C. Simpson, on Parker Island ; and B. Cc. 
Pile and Pole Company, at Burgoyne Bay. ¥ 

The small sawmill at Tyee Siding, Vancouver Island, ionineaad 
operated by R. S. Henderson, has been leased from the liquidator by 
J. R. Stewart, who is running with Chinese labor. 

The Shawnigan Lake Lumber Company, Limited, Victoria, a 
ed up their sawmill and logging operations at Shawnigan Lake on — 
March Ist, Manager T. Elford having been successful in his efforts — 
to break up the ice on the log pond. The woods operations are now — 
in charge of Superintendent Jas. McGary, an old employee of the © 
company, who was promoted owing to the accidental death of Jas. — 
B. Burdis, who had also been with the company for a number of years. 

Superintendent Evans, of the Cameron Lumber Company, Lim- 
ited, keeps the entire plant running with the precision and regularity 
of a well-oiled clock. The sawmill turns out 10,000 feet per hour 
day in and day out, while the box factory has an output of 6,000 
complete boxes in 20 hours. To keep the box factory in stock the 
planing mill is also operated on a double shift. Messrs. Muir, Kirk- 
patrick & Sharpe, Toronto, are the Eastern representatives of the 
Cameron Lumber Company. 

Courtney district, Vancouver Island, has become a very busy 
lumbering community since the coming of spring. The Comox Log- 
ging & Railway Company, Limited, is shipping from its various 
camps to the holding boom from 75 to 100 carloads of logs per day, 
and this quantity is to be increased in order to create a surplus for 
the big plant at Fraser Mills against the flood period on the Fraser. 
Mayor Kilpatrick’s sawmill is running full time; Urquhart’s shingle ~ 
mill has been cutting since April 3rd; and the sawmill at Royston has 
booked an order from a Winnipeg wholesale firm which will take 
two years’ cutting. The lumber is loaded on C, P. R. cars at Royston 
and hauled to Ladysmith, from whence the loaded cars are ferried 
to the Mainland and taken to Winnipeg without change. 

The H. S. Galbraith Company, of Winnipeg, who purchased the — 
entire stock of lumber in the yards of the Canadian Pacific Lumber 
Company, Limited, Alberni, previous to the leasing of the mill by the 
Alberni-Pacific Lumber Company, Limited, have been making ship- 
ping records daily in order to clear the piling ground and platforms 
for the operations of the new concern. 

The plant of the Nanoose Shingle Company, Limited, at Nanoose 
Bay, north of Nanaimo, is being operated night and day owing to 
pressure of orders. The company installed a dry kiln before starting 
up in February. . 

The Pacific-Alberni Lumber Company, Limited, now operating 
the Canadian Pacific Lumber Company’s fine sawmill at Alberni, 
Vancouver Island, have every department of the plant in fine shape 
and are exceeding old records in the way of output. Messrs. Dent & 
Mylroie will ship a considerable portion of their cut to Alaska, and 
as a beginning have contracted for all freight space in the first three 
Admiral Line steamers to be sent to Cook Inlet. In addition to filling 
a contract with the United States Government for the delivery of a 
large quantity of lumber at Anchorage, the company will ship between 
3,000,000 and 5,000,000 feet to their own distributing yards at that 
point. 

The Genoa Bay Lumber Company, Limited,* Vancouver Island, 
has added a one-machine shingle mill to facilitate their mixed car 
shipments. The plant started manufacturing April 5th. 

The sawmill operated by the Nanoose Lumber Company, Lim- 
ited, at Beaver Creek, 21 miles north of Nanaimo, was started up late 
in february, the daily cut being about 20,000 feet. Manager Chas. — 
R. Hardy visited the Mainland about the middle of March to purchase | 
a planer, which he secured through G. H. Jameson. 


c- 


The refusal of the Supreme Court to permit the liquidator of - 
the Heaps Lumber Company to contract for the logging of a large 
area of the company’s Stave Lake limits proved a disappointment to 
millmen along the Fraser, who looked forward to purchasing the logs 
in case the Ruskin mill did not operate. The bondholders took the 
ground that it would be unwise to approve any deviation from the 
original scheme laid down for the conservation of the assets. 
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Shipbuilding and the Export Lumber Trade 


( 


Prominent Victorian Offers Suggestions—Favors B. C. Grading 


and Inspection Bureau 


The Western Lumberman has cheerfully devoted considerable 
space in recent issues to articles dealing with various phases of the 
shipbuilding project that is now engaging the serious attention of all 
who wish to see the lumber export ‘trade of this province assume the 
proportions justified by the manufacturing capacity of our many fine 
sawmills and the magnificent quality of our huge reserves of timber. 
Most of us probably are of the opinion that with vessels to carry our 
lumber to the markets of the world the troubles affecting the export 
end of our lumber industry would promptly vanish. Not so, says Mr. 
Henry Pearce, of Victoria, who has been heard from previously 
on matters affecting the welfare of the B. C. lumber industry. In 
a letter to the Western Lumberman Mr. Pearce handles the ship- 
building question as follows 

“The Government of British Columbia contemplates speculating 
the sum of two million dollars in an endeavor to foster the lumber 
industry by financially assisting a shipbuilding industry. I use the 
word ‘speculating’ advisedly for the reason that it was publicly stated 
that wooden ships to carry lumber would result in those ships earn- 
ing 100 per cent. per annum! Considering that in British Columbia 
we have so little experience in building wooden ships, and that there 
are people on the Pacific Coast of the United States who have been 
a generation in the shipbroking, ship-owning and shipbuilding busi- 
ness, who are not to any large extent building ships to earn these 
enormous dividends, the spending of two million of dollars savors 
more of a speculation than an investment. 

“There is no question, and there never has been a question as 
to whether British Columbia should do a large export lumber trade. 
It should do four times the trade of the United States Pacific trade, 
for the reason of Great Britain’s mercantile marine. There is no 
question as to why British Columbia has not had its fair share of the 
export trade, the reason is obvious; British Columbia has had to buy 
its freight through its competitors in the United States. 

“A large proportion of the standing timber in British Columbia 
is American owned or controlled, American standing timber has heavy 
carrying charges. A group of financiers controlling both American 
and British Columbian standing timber would naturally use all their 
endeavors to cut their American timber in preference to their British 
Columbian timber. 

“The leading people in the British Columbia Lumbermen’s As- 
sociation, those who have the ear of the government, and the Boards 
of Trade, represent mills that are controlled by American capital. 


These mills get the greatest proportion of the small export trade that 


British Columbia is allowed to have. Most of the British-owned 
lumber mills are closed down. 

“Building ships to the value of two million dollars would mean 
a carrying capacity of 30,000,000 feet b.m. per annum. The American 
ship brokers last year, even while the abnormal conditions of war 

obtained, secured freight for more than three times this amount for 
shipment to just one British colony—Australia. Shipbuilding under 
present conditions of labor and finance will not immediately foster 
the export lumber trade. The natural evolution is from ship broker 
to ship owner, and ship owner to shipbuilder. 

“The British Columbian British millowner wants to be in a posi- 
tion immediately to obtain freights on equal terms with his com- 
petitor, and only the government can assist him to do this. ‘There is 
no monopoly in freights, there is gambling in ‘futures,’ but all freights 
are open to competition, and are mostly handled in London. The big 
shipping men in San Francisco all have their branch houses or agents 
in London, and are in cable communication, daily with all freights 
offered or ordered. 

“Under present circumstances no individual export lumberman 
can expect to compete with these old-established firms operating their 
ship-broking business on the Pacific Coast, but with the assistance 
of the British Columbia Government they can be on equal terms or 
even better terms than their American competitors. 

“The government should’be ‘in loco parentis’ to the export ship- 
ping trade. A department should be established in London con- 
trolled by a man experienced in the shipping trade in London, to 
arrange that the British Columbia exporters should be daily posted 
as to what freights are offered to the different ports of the world. 
The expense of establishing a department such as I suggest would not 
be a fraction of the expense at present incurred by the. Department 
of Trade and Commerce in endeavoring to help the export lumber 
trade. 

“It is not necessary to establish resident commissioners, or send 
them round the world to talk on the merits of Douglas fir—our Ameri- 


can competitors have done all this pioneer work, and an india-rubber 
stamp ‘guaranteed equal to Oregon pine,’ and the grading and tally- 
ing of British Columbia lumber by a British Columbia lumber and 
inspection bureau would do just as well. In fact, it would not be long 
before American competitors might have to use the india-rubber 
stamp to say, ‘guaranteed equal to Douglas fir.’ 

“The British Columbia Government should immediately establish 
its grading and tallying bureau, it costs nothing. In America the 
bureau actually makes a profit out of its fees. 

“Two years ago | pointed out to the Victoria Board of Trade 
that a British lumber mill, shipping British timber, in a British ship, 
financed through a British bank to a British firm in a British colony, 
had to go to an American concern and have their lumber graded and 
tallied. Two of our most prominent lumbermen strenuously opposed 
the suggestion of establishing a British Columbia lumber and inspec- 
tion bureau. Out of curiosity I looked up the shareholdings of the 
two companies these gentlemen represented. One company had more 
than 90 per cent. of its shareholders residing in different parts of 
the States, the other was controlled by an American company whose 
shares were seemingly all held in the States. 


“Fair competition is healthy. I do not even blame our American 
competitors for attempting to throttle the British Columbia ‘export 
lumber industry, and cut their expensive American timber first. Their 
British Columbia holdings of timber can wait, they have small carry- 
ing charges. In the meantime, however, the British Columbia export 
trade is going back every day. A few special orders were obtained 
last year for export to the United Kingdom (and they were mostly 
placed with American controlled firms), but British Columbia is not 
getting anything like its proportion of business. It can not secure 
freights in fair competition, because it is not equipped to compete for 
these freights. 

“In the month of February there was shipped from the Pacific 
Coast 13,000,000 feet of lumber to British ports, of that British Col- 
umbia shipped 392,000 feet, and that in a Japanese bottom! 


“Even if miracles were possible, and the British Columbia Goy- 
ernment arranged to build and launch a ship within three months, and 
one each month afterwards, what benefit would that be to British 
Columbia from the lumber industry point of view. When this war 
is over 30,000,000 feet per annum will not represent perhaps one per 
cent. of the business offering. We should be establishing now on a 
sound commercial basis with a ship-broking department in London, 
siieient codes, properly arranged finance, “and our own inspection 

ureau 


“Tt wants a shipping man experienced in the different markets 
of the world to inaugurate this department. The qualification of being 
a good Conservative, a good Liberal, a good forester, a good lumber. 
man, or a friendship with a patronage committee are not sufficient. 
It wants originality in idea, initiative in action, boldness of thought, 
the backing of the government, and chartering experience. 


“Our lumber industry is not meant to foster a shipbuilding in- 
dustry, that might come later, when we have established our export 
lumber trade. The immediate’ work on hand is to find employment 
for so many of those twenty thousand men who will be spared to 
return here after fighting our battles. Not to waste our time in 
legislating during the absence of these men, by pandering to cranks, 
jeopardizing our independence to save a few alcoholic degenerates, 
and admitting our police are incapable of enforcing the existing liquor 
laws. 

“We have no time to worry about prohibition or shipbuilding. 
There is work to be done in British Columbia, and the most import- 
ant work is to put our export lumber industry on a firm commercial 
basis. 

“There is the right way of doing this: Buying our own freights 
and grading the exports ourselves. There is the wrong way, that 
of having our trade controlled by our competitors 

“Not twenty miles from Victoria is a British-owned lumber mill, 
that three years ago was equipped for export trade with all modern 
machinery at a cost of between two and three hundred thousand 
dollars. The new machinery has never been started—the pity of it! 

“British timber, British graded, British shipped, British financed, 
to British markets is our heritage, and that heritage must not be sold 
to the foreigner for a mess of political pottage.” 


HENRYSPEARCE. 
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Will British Columbia Secure a Lumber Fleet? 


POLITICAL INCIDENTS ARE HAMPERING SCHEME—NORMAN McLEAN’S 
ROUND TALK—COST OF MOTOR SCHOONERS 


(Continued from April Issue) 
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in the lumber carrying trade, carrying something over 450,000,000 feet 
of lumber each trip, while we have not even one ship to carry our 
lumber. 

It has been estimated that these ships earn for their owners $170,- 
000,000 a year. That money remains in the country and our meigh- 
bors south of the border have the use of it, while all the money that we 
pay for freight goes out of the country and we are that much poorer. 

As far as the shipping in this province is concerned we are in 
the same position as the rest of Canada. Twenty years ago Canada 
ranked fourth in the owning of ships—now we are only eleventh, 
though our foreign trade has increased nearly 300 per cent. 

Just to show you how ships affect the trade of any country, I 
may say that you can ship wheat from Portland, Oregon, to New 
York via the Panama Canal for 27: cents per bushel, a distance of 
5,000 miles (October, 1915); at the same time it cost 3534 cents per 
bushel to ship wheat from the St. Lawrence to Liverpool, a distance 
of 2,600 miles. That means 45 cents per bushel from Fort William, 
58 cents from Virden, and 60 cents per bushel from points west of that. 
The whole cause of this is the lack of ships. A year ago, before ships 
were requisitioned by the British Government, the rate on the Atlantic 
was 16 cents per bushel, and before the war 5 to 10 cents per bushel. 
Figuring the Canadian crop at 340,000,000 bushels for shipment, and 
the extra water freight at not less than 10 cents per bushel, the loss 
due to the lack of ships will amount to $34,000,000 in one year. 

Owing to the fact that all the large Atlantic liners call at the 
United States ports, the grain keeps moving from these ports though 
the rates are higher; consequently, wheat is 8 cents per bushel higher 
in Duluth than it is in Fort William, and from 4 to 6 cents per bushel 
higher in Minneapolis than it is in Winnipeg, all owing to the fact 
that Canada has not sufficient ships to carry her trade. 

Canada’s only effort to relieve the situation has been to relax her 
navigation laws, permitting American ships on the lakes to trade be- 
The same privileges were given to Norwegian 
ships on the Atlantic because we had not enough ships of our own. 
These ships spend nothing 1 in Canada, as their supplies are bought in 
their home ports. 

It has been estimated that Canada pays out every year the sum 
of $75,000,000 in ocean freights. This enormous amount of money is 
completely lost to us, instead of remaining in the country. Ten per 
cent. of that amount would build a Canadian fleet that would con- 
trol the shipping of this continent and would market our products at 
such prices as would enable Canada to forge ahead by leaps and 
bounds. 

The necessity for the building of ships has been a burning ques- 
tion in Canada for many years, yet the government has done nothing 
to improve the condition. Do you not think it is time that something 
was done now? 


In these days of war we hear a great deal about patriotism, we 
hear a great deal of the necessity of standing by the Empire in her 
hour of need, but what are we doing outside of sending our men to 
fight our battles? Nothing! One of the greatest things that we could 
possibly do is to maintain the marine strength of the mpire, for that 
is what enables her to be Mistress of the Seas, and the greatest power 
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_ for good in the world. The Empire has lost an enormous amount 


of tonnage during this war, and it is our duty to assist in every way 
and more powerful oe ever. In doing this we are helping ourselves 
ten times more than we are helping the Empire. BEING ASKED CONTINUALLY FOR 
we need ships, and if so, how are we going to get them? Do we want 
government-owned ships constructed and operated under a commis- GALVANIZED RIDGE CAP 


possible to build up the British merchant marine, and make it greater LUMBER DEALERS EVERYWHERE ARE 
The whole Bie etion then comes down to the point as to whether 
sion, or do we want privately-owned ships aided by the government? 


The Proposed Type of Schooner 


The February issue of the Western Lumberman presented a 
picture and specifications of the type of auxiliary four-masted schooner 
proposed for the British Columbia export trade by Designer R. F. 

Meeotephens, of Victoria. Since then Mr. Martin C. icone nautical 

- designer, Séattle, has prepared for the West Coast Lumberman a de- 
sion of the type of vessel he believes is best adapted to the needs of 


Pacific Coast exporters. In appearance and dimensions the boats are ALSO GALVANIZED FLAT VALLEY IRON 

almost identical and the cargo-carrying capacity is the same—1,500,000 GALVANIZED FLASHINGS, ETC. 

feet of lumber, the only perceptible difference being that the Seattle ‘ 

type has five masts. Mr. Erismann furnishes the following interest- AND A FEW OF THE WISE ONES CARRY 

ing details and table of estimated operating costs, the wages, wor course, 

being based on the U. S. Seinen Act charges, and therefore in ex- THEM IN STOCK. 

cess of the British Columbia charges. ; 
“The schooner conforms to the general practice of the Pacific There is a good profit in these lines and | 


Coast for vessels in the lumber trade, with such improvements as the demand is steady. It just means an 


experience dictates, such as the addition of auxiliary machinery. [Ex- t 1 d : 
» pense has been saved in rigging and the simplest sail spread has been extra sale and extra profit every time you 


‘provided for, which would be entirely handled from the deck. The sell wood shingles,— 
~erew, which will be berthed forward, will consist of eight seamen. ee 

In the poop will be housed the officers and engineers. The speed of WHY LET THIS BUSINESS 

the vessel under sail in a fresh breeze will be about eight knots, and KEEP SLIPPING AWAY FROM YOU ? 
in lighter airs, with her engine, she will be able to maintain a very 

fair schedule. The charges as they appear in the estimate below may Write for our 


vary somewhat, but not enough to raise the price per 1,000 feet of 
lumber very considerably over that estimated, which is, to say the 
least, a low rate of freight for the distance, amd in view of the present 


freigh New York adequate answer é é | 
problem of the lumber indistry.” SS" | THE METALLIC ROOFING CO., LIMITED 


SPECIAL LUMBER DEALERS PRICE LIST 
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MSTA UMA Oflencarol cywcavatic laees veel ce) Gas eee gen ches aes 19,000 Manufacturers 797 Notre Dame Avenue, WINNIPEG 
SM MMPOIOTNCNAVAMINSUQNLAUIOMS: ye ee ee Mgt Wels ee bel gee hs 18,000 


Gocmecommplete: ai. wha wed nee nes Se ats) BES e ce es ate RA TPR OLOGY 


Design, contracts, supervision aes per chanis,. ah eee eae ea 6,100 | N D EX T oO A DV E ie T | Ss E M E N TS 


Cost of Operating 
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C. C. SMITH, D.L.S., B.C.L.S, 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 
18 Hastings St. W. VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 
Galt, Ont. Limited 


| 


' 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 
Land, Mineral and Timber Surveys 


Topographic Plans and Timber 
Estimates 


BOX 257, NEW WESTMINSTER, B.C. 


MOORE 
WICKLESS COAL OIL LAMP. 


Burns 
Just Like / ee: 
pind Tvrned 
nag! Vp too 
Giving high 
A Brilliant TS 
NNO ILL 
Metlow Light @ Mp. 
ee ee IS DROPPED 
No Wicks. OR KNOCKED OVER 
No Chimney. a 
ee te uns 
HANSOME in Sickovece 


APPEARANCE 4 Pe 
= “S\ on one 
SVPEPCEDES 


. Gy ~- = 9 “ . 
ALL OTHER \% “ filling of 
COAL OIL LAMPS ¥ 2gts.of oil 
Price *1252 Complete. 


ROBERT M:MOORE & COMPANY 
Vancouver B’C: & Regina Sask. 


Boiler Works 


ESSOKRS TO 


Seattle 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manofacturers of 


Refuse 


Burners 


a 1 Ops 
‘e 
We have « pe 
tent overdraft 
system in ovr 
burner which re- 
C4 auires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555 Ballard Sta., Seattle 


WESTERN LUMBERMAN 


2 Cents 


= eS SS nay Ss 

SPOSITLONS. WANTED® CM. HELP-WANTED. cCy>:. FOR SALE 
~ SESS -BUSINESS®-OPPORTUNITIES~ =": Be 
pee g FoR SSE ENS ROTTEN Ss STRIRAN SREY, 


a Word 


All advertisements under this department, 


sertion for 


c less than twenty-five cents. 
per inch. 


2 cents per word for each insertion. 
Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 


No in- 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. 


POSITIONS WANTED 


WOODS FOREMAN, CRUISER, 
married, wants Steady Position. P. 
O. Box 7, Vancouver, B. C. 4-5 


CAPABLE SHIPPER AND YARD- 
man desires position with good mill. 
Coast and Interior experience. Good 
references. Address, “Yardman,” 


care of the Western Lumberman, 
302 Travellers’ Building, Winnipeg, 
Man. 4-5 


POSITIONS VACANT 


WANTED—WILL CONSIDER AP- 
plications from first-class men, ex- 
perienced in working cedar, for new 
Siding Mill in British Columbia. 
Openings for sawyer, filer and plan- 
ing foreman who understands Ber- 
lin siding machine. Westminster 
Mill Company, Limited, New West- 
minster, B. C. 


ou 


FOR SALE—CRISP, STRIKING 
Ads for Lumbermen. Original 
Ideas, plus many years of Mill, 
Yard and Woods experience, coupl- 
ed with SPECIALIZED effort, in 
ONE Line of Endeavor—Sawmill 
Products — Producing distinctive 
Advertisements for the Manufac- 
turer and Retailer. Talk is cheap. 
Allow me to demonstrate with 
sample. A. W. SMITH, Paddle 


River, Alta. 5-t.f. 


Woods Used for Specialties 


The making of toy furniture is 
a line that has been growing fast 
during the past few years. Some 
special machinery has been de- 
vised to turn this work out and it 
means much work to make the 
things which mean play for the 
children. Nail-driving machines 
are used and the articles are 
dipped in a vat and not hand 
painted. They are decorated by 
hand and thoroughly inspected. 


Most of these are made in the 
New [England states. 
Most of the bamboo broom 


handles used in the United States 
come from Amsterdam, N.Y., and 
are imported from Japan. When 
they were first brought here they 
proved unsatisfactory, as they 
cracked and _ split. The newer 
methods prevent this. George H. 
Maus, of Amsterdam, imports 
most of them and he has started a 
hardwood handle factory 
in Japan. 

The writer has been through 
several of the pencil slat factor- 
ies, used to make pencils and it 
isa big industry. Trade has been 
cut off from Germany and Aus- 


broom 


tria and there is a good deal of 
secrecy about the work after it 
reaches the pencil slat condition. 
Most of the wood used is red 
cedar from the South, some in- 
cense cedar from California and 
for cheap pencils white pine and 
basswood. The United States 
exports more pencils than it im- 
ports. There are eleven pencil 
factories in the United States and 
a new one in Toledo to be built, 
to cost $200,000. About 200,- 
000,000 lead pencils are made in 
the United States each year. 

Apple wood has~ been- used 
considerably in the making of 
briar wood pipes. 

The making of sporting articles 
of wood is carried on to a large 
extent. Base ball bats are made 
of ash, maple and hickory. Elm 
goes into gymnasium goods and 
red oak into horizontal bars. 
White cedar and white pine are 
used for fish net floats, polo 
sticks and hockey sticks of white 


oak. ash and hickory. English 
beech was once used for the 


heads of golf sticks, but now they 
are made mostly of dogwood and 
persimmon. Yellow poplar and 
chestnut are used much for bil- 
liard and pool table tops. Hick- 
ory is used for ladder rungs and 
spring boards; sugar maple for 
tenpins, lignum vitae for bowling 
balls, and dogwood is sometimes 
used for the latter. The legs of 
billiard tables are made of red 
oak. The billiard and pool table 
racks are of white and red oak, 
cushion rails of oak and ash. 
Bowling alleys consume shortleaf 
pine, also a lot of sugar pine, 
hemlock and spruce. 

The inside frame work of bil- 
liard and pool tables is elm, white 


pine, spruce, chestnut, yellow 
poplar and basswood. The bil- 
liard cues are made of sugar 


maple, rosewood, Circassion wal- 
nut, black walnut and ebony. In 
some sections beech, ironwood 
and willow are used for cheaper 
baseball bats. The triangle used 
to set pool balls is made of cherry. 
White ash is used for polo and 
hockey sticks and tennis racket 
frames and hammock frames of 
birch, and black walnut for gun 
stocks, 

For woodbending the wood 
was once immersed in hot water 
vats, but now it is steamed under 


high pressure in retorts. It is 
used largely for rims, ‘shafts, 
wheels, etc., and must reduce 


breakage to a minimum. 


For bicycle rims maple is gen- 
enarally used, and it has ad- 
vanced considerably in price. It 
is resilient and adds to the life of 
the tire. 


Large quantities of canes, um- 
brella and parasol handles are 
made in Pennsylvania and New 
York. For the shanks sugar and © 
soft maple are generally used, 
and beech for the handles. The 
crooked sticks are straightened 
by placing in hot sand. Many 
high priced canes are made of 
malacca wood, some selling as 
high as $100. Beech, mahogany 
and ebony are also used for the 
umbrella handles and many im- 
ported woods are-used for these 
lines. 


Woodenware such as _ pails, 
buckets, snow shovels, traps, ete., 
are getting to be quite a line of 
work. The mouse traps are made | 


. of beech, maple, red gum, white 


elm and yellow poplar. Bowls. 
dishes, butter cups, tubs, plates, 
rolling pins and spoons are made 


of red spruce, white pine, balsam 


fir and hemlock, also some ma- 
hogany, black walnut, cherry, 
sycamore, white ash and white 
oak. Sugar maple, beech and 
paper birch are used much for 
plates and dishes. Breadboards 
are made of basswood, cotton- 
wood, white cedar, maple and 
birch. Elm is used in some of 
these lines. 


Lumber Positions 


We place twenty clean cut, 
thoroughly experienced yard managers 
These positions pay $900- 
$1800 per year. 


can 


at once, 


14 yards to offer in North Dakota. 
2 yards to offer in Washington. 
1 yard to offer in South Dakota, 
2 yards to offer in Montana. 


We do not charge you anything un- 
less you accept a position through us. 


BUSINESS SERVICE 
COMPANY 


LUMBER DEPARTMENT 
632-634 McKnight Building 
MINNEAPOLIS, MINN. 


ELECTRIC MOTORS 
Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert advice given on all Electrical 
work—Try Us. 


A. D. HOTSON 


1059 Hamilton St.. VANCOUVER, B.C. 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 


~ shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 


cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, %c. per lineal foot. 


Railway ties, 8 feet long, 1%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion. Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is sold, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales of 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 


‘submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 


timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
e 

hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 

timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, January 19th, 1916. 
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Large Timber Bond Issue Underwritten 


mes D. Lacey Timber Company of Chicago has under- 
e entire Arkansas shortleaf yellow pine timber bond issue 
1 Graysonia Lumber Company, amounting to $675,000. The 
ss s st | refunding mortgage 6 per cent. gold bonds in 
s $1,000, $500 and $100, and these are selling at par 
.< res 

n-Graysonia Lumber Company is a consolidation of the 
- Company, of Prescott, Ark., and the Graysonia-Nash- 
r Company, of Graysonia, Ark. Its president and general 
@ N. Bemis, who has a long successful experience as 
pine operator in the South. Previous to the consoli- 
i Bemis was president of the Ozan Lumber Company. The 
Nashville Lumber Company ,a subsidiary of the Grayson- 
| Lumber Company, is owned by the heirs of the late W illiam 
: by N. W. McLeod, president of a large Savings Insti- 

S | Ss. Ato. 


1e officers of the company making the bond 


issue: W.N Beas Gres dent and general manager; W. Ie, ( rrayson, 


es W. Rasbo ro uch, vice-president and assistant gen- 
manager: Inghram Grayson, secretary and treasurer; directors— 
rv S. Priest, St. Louis; \V. N. Bemis, Prescott, Ark.: J. W. Bemis, 
ouis: W. E. Gravson, St. Louis; William Grayson, St. Louis ; 
S Gravsonia, Ark., and Duncan McRae, Prescott, 


e security for ne loan consists of 67,391.60 acres of timber 
is of Clark, Pine, Ne ward and Montgomery Counties, Arkansas 
in fee—6,338.86 acres timber only), which it 
997,000 feet of Arkansas shortleaf ao pine 
tite and red oak timber. Other details of the 
the timber bond buying public by the 
which has its office in the McCor- 


ynes 
2 > 
(= 
} 
I 


' ie furnished 
s D. Lacey Timber Company, 
ld =~ hicago. 

-ustees of the bond issue 


and the Michigan Trust Company, 


are the Mississippi Valley Trust 
of Grand 


y, St. Louis, Mo 


British Columbia Forest Club 


held recently in the Blue Room 
consulting engineer of the 
Seattle, delivered a 


Club meeting and dinner 
er, Mr. ON Pe Mia 
Shingle 


1 SS, 


st | st umber and Association, 


most interesting address on the uses of creosoted fir lumber. 
of his remarks will be published in a later issue of this journal. 
thirty members of the Club were present, Mr. R. D. Craig, vice-presi- 
dent, occupying the chair. The after discussion proved profitable, 
Mr. Aird Flavelle bringing out some new points by judicious ques- 
tioning. 

The annual meeting of the Club was held in Vancouver on April 
6th, when the following officers were elected for 1916-7: President, 
W. J. VanDusen, , Forest. Branch, Victoria; vice-president, R> T& 
Morse, Howe Sound Timber Company, Limited, Vancouver; pro- 
gram secretary, Dr. Judson F. Clark, Vancouver; secretary-treasurer, 
John Gilmour, Forest Branch, Victoria; executive, M. D. Rector, In- 
ternational Timber Company, Limited. Vancouver; A. D. Flavell 
Thurston-Flavelle Lumber Company, Limited, Port Moody; R. D. 
Craig, Commission of Conservation, Vancouver. 

An effort is to be made to increase the usefulness of the Chas by 
arranging for more frequent addresses by men who are prominent in 
the various departments of the lumber industry. In line with fhis 
intention a hurried meeting was called for Monday evening, April 
17th, at the Terminal City Club, Vancouver, to hear Mr. J. A. Newlin, 
of the United States Forest Service, who in the afternoon addressed 
the members of the British Columbia Lumber & Shingle Manufac- 
turers, Limited, on the proposed scientific grading rules for Douglas 
hr, now being widely discussed by the manufacturers of Washington 
and Oregon. Later in the season the Club will be addressed by the 
chief of the testing department of the United States Forest Labora- 
tory at Madison, Wis., on the subject of the strength of Western tim- 
bers, and by W. D. Starbird, of Portland, Ore., on “Log and Lumber 
lumes.” 


Obituary 


W. G. Barclay, president of the Barclay Shingle Mills, Limited, 
Port Haney, passed away April 6th at the home of his parents, 527 
Cordova Street, Vancouver, after an illness of three days with pleural 
pneumonia. Besides a widow he leaves his mother and father, five 
brothers and two sisters. Mr. Barclay was 44 years of age and had 
resided in Vancouver for 23 years. 


The Indiana Lumbermen’s Mutual Insurance Company has ceased 
to carry on business in British Columbia. 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree that our saws do not break or crumple when sawing, 


and will hold 


cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


We have added a number of new machines to our already ‘strong 


equipment and 


accuracy and promptness. 


can therefore handle any class of repair work with 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. 


VANCOUVER, B.C., 1642 Pandora St. 


The text — 
About — 
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The Power of Gravity is 
Free. Use it to Handle 
Your Shingles «1 Lumber 


Our Steel Ball Bearing Grav- 
ity Shingle and Lumber Car- 
riers convey shingles, boards, 
siding and flooring in bundles, 
HimMbersmere Upon a erade of 
Ae Aelia O@-It.) 


Benadian Mathews Gravity 
Carrier Co., Ltd. 


484 Richmond St. West 
TORONTO 


GEORGE H. JAMESON, Representative . Va BN | 
318 Homer St., VANCOUVER, B. C. Modern Method of Conveying Shingles 


Three of a kind 
that are different 


All of the same kind of simple, honest construction that stamp 
the Soule Stacker Line as mechanical masterpieces and money 

= 5 Q ’ 
makers. That is not our claim but the summary of user’s 


expressions, S 0 U 7 E 


Simplex Power Edge Stacker: Stacks lumber vertical- 
ly on kiln cars and when spaced with sticks insures uniform 
drying more rapidly, and the lumber holding its shape. Built 
in two sizes, No. 1 and 2, taking lumber 18 and 24-in. wide, 
respectively. Will stack up to 80,000-ft. a day with one to 
three men working, according to amount sent to machine. 


_ Attention! 
Mr. Retail Lumberman 


Are you uncertain where to place 
your sorting up orders for satisfac- 
tory results P 


Do you know our reputation for 
uniform goods, prompt shipments 
and ability to handle mixed car 
orders P 


Simplex Hand Edge Stacker: Provides for the same 
rapid, uniform drying as the Power stacker, but is especially 
desirable where lumber is sorted into grades and lengths. The 
price permits putting one at each kiln room, eliminating the 
use of transfer trucks. One man can stack 15,000, two men 
40,000-ft. a day with this machine. 


You can rely on us absolutely. 


Cedar Fir 


Spruce - Pine 


Adams-River Lumber Co.,Ltd. 


Chase, B.C. 


Simplex Flat Stacker: Adaptable to a large variety of 
conditions in the mill. Stacks lumber up to 8-in. wide, 20-ft. 
long, to any height, on cross or end pile trucks. It is pos- 
sible for one man to make this machine stack around 30,000-ft. 
a day, and for a load to be taken out and a new one started in 
two minutes. 


Get in touch with us about equipment for your 
individual mill. Truthful, illustrated catalogue 
sent to interested mill men. 


SOULE STEAM FEED WORKS 
MERIDIAN, MISS. 


WESTERN LUMBERMAN 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - - - Vancouver, B.C. 


Telephone—Fairmont 240 


GENUINE HOE __ Bi 


Are packed in boxes of 100, 250 and 500, and each individual package — 
bears this Syenatite: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOLE & CO. - -~ New York 


Successful makers of successful saws since 1828 


BLOWPIPING 


Our Specialty 


NEW INSTALLATIONS 
ALTERATIONS REPAIRS 


Efficiency, Durability and econ- 
omy of operation are of vital 
; importance in all our work. Ask 

“WESTERN” any of the numerous users, then 
Blowers and Exhausters’ let us figure on your requirements. 


JOHN K. MILLER CO., LTD. 


Phone Fair 1582 337 Dufferin St. W., VANCOUVER, B. C. 


©) Hoffman Bros. Co. & 


Established 1867; Incorporated 1904 


804 West Main St., FORT WAYNE, INDIANA 


VENEERS and LUMBER 


IN THE DOMESTIC agin io 


i 130 Slice Cut Dried flat with Smith Roller Drier.) 


d Veneers, Band Sawn Lumber 


INDIANA QUARTERED OAK 
(B) SPECIALS i | i 


iM 5 oe vdly per it t 


| WESTERN LUMBERMAN | : 


G & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


iG. G. & McC. Co. WA’ McC. Co. WATER TUBE BOILERS have connecting 


| nipples of increased size ; enlarged area for combustion ; large tubes, steam’ 
| and water drums ; imnered steaming capacity and numerous other i Improve- 


1 ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 
installations of G. & McC. 
Co. Water Tube Boilers. 


They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 

If you contemplate any alterations or additions to your power equipment, get 

in touch with our Engineering Department, the services of our Experts are 

at your disposal. 


WE BUILD 


Horizontal eel Vertical Steam Engines; Steam Turbines; 
Return Tubular, Water Tube and Heating Boilers; Heaters, 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


. Western Branch—248 McDermott Ave., Winnipeg, Man. 
'B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


Lacey Files of International 
Limber Records at 
Your Service 
The offices of James D. Lacey 


&P Company contain a_ scientifically 
ordered body of international timberland infor- 
mation, records and reports which would be a revelation to 
you if you have never inspected them. Having taken 36 
years in the gathering, it 1s by Jar the largest and most ac- 
cessible resource of its kind in existence. 


Naturally, as nearly everyone who con- 
templates the purchase or sale of timberlands 
turns to us sooner or later, our fund of information ts being 
augmented from day to day. 


The full benefits of this resource may 
be shared by you if you contemplate anything 
which has to do with the surest, safest and most profitable 
énvestment of today—timberlands, well purchased. 


SEND FOR OUR BOOKLET, “POINTERS. ** 


yy 4. 
INT 1 Mp yat/ONAL T7IMB 


CHICAGO SEATTLE NEW ORLEANS 
1750 McCormick Bidg. 1009 White Bidg. 1213 Whitney-Central Bldg. 


PORTLAND (\ORE.) 1310 Northwestern Bank Bldg. 


Nothing is more important in logging opera- 
tions than the prompt and certain movement 
Gucars: 

Delays affect the whole work. To avoid 
delays locomotives must be reliable and al- 
ways ready for service. 


Our standard logging locomotives are built 


to insure reliability and constant service. Only 
tested materials are used in their construction. 


All wearing parts are made to templates and 
gauges. Interchangeability of like parts is 
guaranteed, and long delays waiting for dupli- 

cate parts avoided, as duplicate parts are kept 
in stock at our works for prompt shipment. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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WHERE BIG PROFITS 
ARE OBTAINED! © 


Goodhue 
Belts 


The choice of most 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
a long and reliable service under adverse conditions. 


The ‘‘ Acme Waterproof’’ Belting is made for wet places, and is particularly 
distinguished for this special work. After once introduced, your sales will 
rapidly increase. 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. L. Goodhue & Co., Limited 


Danville, P.O. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited, 1112 Homer Street, Vancouver, B.C. 


“WESTERN LUMBERMAN 39 


COU NT T H E COST Established ) 
of open fires—the risk of property destroyed—the D IMOND 


expense of cartage, etc.—and you'll see WHY the SPECIAL 


“MUSKEGON” WATER SPACE BURNER 


7 For Logging Camps and Saw Mills 
Is so great an economizer. : 

That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Write for full facts. : NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the’use of our steel exclusively. 
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It is always to the advantage of mill owners and operators to use Simonds Solid Tooth 
and Inserted Tooth Saws, as well as Simonds Band Saws and Planer Knives. The 
Owner profits more by larger production, better lumber and fewer delays. The Em- 
ployee gains by working with safe and sure saws. 


Write for our 1916 Catalog and prices. 


Simonds Canada Saw Co., Limited 


Factory 
St. Remi Street ail Acorn Ave., 


VANCOUVER, B.C. MONTREAL, QUE. ST. JOHN, N.B. 
(In the U. S. Simonds Mfg. Company 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


@ ® ee 
High-Grade Pine |"..irinsh tame 
| |b 24 ay Lath and Mouldings 
We ask Prairie Buyers to remember us when placing orders for Lumber Stocks. We have the goods, and can guarantee 


the quality 
every time. ‘‘Satisfaction is our Motto.” 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by O, P. R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Telegraphic Address, RAYNES, B. C. 
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YOU WANT THE BEST? WE SUPPLY IT! 


More Solid Leather to the Square 


“Genuine Oak < Foot than any other Belt Made 


D. K. McLaren, Limited 


Montreal - - - 351 St. James Street 
Vancouver - - = 847 Beatty Street 
Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


BELTING 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


DISSTON SAWS 


have been made from steel made by us in our own plant 
since 1855. More than sixty years experience in the manu- 
facture of saw-steel coupled with a study of operating 
requirements extending over three quarters of a century 
have resulted in saws of highest excellence. 


Yi 
DH ff / YY 


Cees 
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In tension—, set—and edge-holding qualities Disston 

~ Saws are as near per- 
fection as the world’s 
foremost Saw- makers r 
can make them. 


Where quality means economy, the 
proper test is service. 


DISSTON CIRCULAR SAWS 
DISSTON BAND SAWS 
DISSTON CHISEL-TOOTH EDGERS 


Henry Disston & Sons, Inc. 


2-20 Fraser Ave., Toronto, Can. 


Pink’s Lumbering Tools its ous 


The Standard Tools Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co, Ltd. Toronto 


ale and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 
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EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., ~—EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Built Right Here in our Own Province 


No delay in getting duplicate 
parts. 


“Simplex” 


an 
“Eclipse” 
Machines 


Wood or Iron Frame 


Packers, Gummers 
and 


Regrinders 


Letson & Burpee 
Limited 

172 Alexander Street 

VANCOUVER, B. C. 


IRON FRAME “ECLIPSE” 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. : 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘*Long saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia Ontario 


Wien. hae paler net taenb ie! Ai 
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_ TRANSMISSION © 
~ MACHINERY > 


When you over-haul your mill you will find quite a lot of parts—boxes, shafts, gears, 


aa pulleys, etc.—that need replacing. We can supply anything you need in this line. 


That Will Keep 


We build pulleys in any size up to 12 feet in diameter, sheave wheels too. Steel shaft- 
ing up to 25 feet long as large as 12 in. in diameter, rough or finished, and keyseated 
as desired. A\lso solid and clutch couplings, and set collars of every kind. 


Every Machine 


Our boxes and bearings, shaft hangers and mule stands are furnished in standard styles 
and in standard sizes. 


in the Mill Running Right 


If you require gears, we build them in steel, iron or wood, rough or machined. . Our 
patterns cover gears and blanks of most sizes called for and we can furnish what you 
want on short notice. Paper and iron fmctions are accessories which we turn out right. 


Let us re-new yours. 


Workmanship and Materials of the Best. 


BRANTFORD, CANADA 


For Prompt 
Shipment 
Pillow Blocks 

Belt Tighteners 
Friction Clutches 
Paper Frictions 
Sheave Wheels 
Iron Pulleys 


Chains—all kinds 


Gears—Iron, Wood, 
pice! 


Shafting 
Couplings 
Iron Rolls 
Sprockets 


| . The Waterous Engine Works Co., Ltd. 


H. B. Gilmour, Vancouver, B.C. 


WESTERN” LUMBERM AN 


“FROST KING” BABBITT 
Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- rs 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en-— 
————_ __ Fgines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. ‘Tt is, high | . 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. al 


over Five Million Dollars If your dealer does not stock this, write us, and we will take Bleapure! in making you a a ship- i | 
ment of a 25 lb. box. 


Factories also at— . 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Louis Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


ARCTIC METAL 


A Babbitt of Quality 


For For. 
Heavy High 
Pressure Speed 2G F cundoucn: 


ALWAYS RELIABLE 
Stocked by D. Ackland & Son - Winnipeg 


Callan ise Mut 
HAaMAILSTORnN , On TT. } 


i Pt" ee and a fe AL TNS “Ao Regain, 


Roller Bearing Dry Kiln Teck 
Transfer Cars and Rails __ 
Headers and Piping | 


>. Ee CAWSTON, 


‘514 Dominion Building aa VANCOUVER, B.C. 


pa " 
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American Steel & Wire Company’s 


WIRE ROPE 


fee Logging, Mining and all purposes 


W e have in stock at Vancouver a large assortment and can quote on special sizes or constructions for: shipment 
| from the mills, also 


Carnegie Steel Plates, Galvanized and Black Sheets, 
| Corrugated Sheets, Bars, Merchant Shapes, etc. 


| WILKINSON CO., LIMITED, se::s°Svens, VANCOUVER, B.C. 


~The Lumber Yard’s “ Business Getter’’—Page 16 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


THIRTEENTH YEAR JUN E—Toronto_-1916 NUMBER SIX 


rigina ak je war ov & 
Or Pe nk | | Smith ea ake on 
in stock for Immediate Delivery | 408. Pacific Building, Vancouver, B. C. 


ALI. COAST 
ai STOCKS 


We can furnish Straight Carloads 


Write to-day fee pounced Brice Book 0. 247 
—which lists our entire line of Ewart i 


Detachable Link-Belts 
rrade'Siane > Pgjisnates Rough or Dressed 
LinK-BELT COMPANY | | WRITE FOR PRICES 


Philadelphia _ Chicago Indianapolis 

Berges conedian Link-Belt Co., Ltd.—1189 King Street Ne | 

Seattle—Link-Belt & Dodge Products Co., 580 Ist Ave. So ER, B. C. 
Ronend: Ore.—Link-Belt & Dodge Products. Co. ,—14th and Lovejoy Streets. 408 Pacific 2 pease VANCOUV 

A. Williams Machinery Commany, Ltd. —Vancouver, (ee | | 

Sind Engine Works o., Ltd.— Brantford, Ont. | 


RUBBER ‘GOODS 
FOR LUMBERMEN 


| r Our long experience in the making of eee enable us to specialize 
————| onthisline. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
a )©=6owill outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


i Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions, 


| One or more of our twenty brands of Fire Hose will ‘be found, not only 
Fire Hose | in the best equipped Factories, Mills, etc., but in almost every Fire’ 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER | June, 1916 WINNIPEG 
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AMPHIBIA 


—~ BELTING — 


Good Machines 


Your machines are expensive, and naturally you expect them to turn out the qual- 
ity and quantity of work commensurate with their cost. . 


Then why harness them with belting which cannot begin to do them justice ? 
Use 


“AMPHIBIA 


Planer Belting 


and get the most work from your machines, in the quickest time, at the lowest cost 
per day of service. 


Try a sample run of AmpHBiA Planer and prove its merits. 


‘oatber like gold bas no substitute, 


Gaither tl enath- 


Established 1876 — Shea 
Tanners and Manufacturers ; 


For 40 Years Tanners and Manufacturers of the Best Leather Belts 


MONTREAL, 511 William Street 
TORONTO ST. JOHN WINNIPEG VANCOUVER 


38 WeHington St. E. 149 Prince William St. Galt Building 107-111 Water St. 


The FLEXIBLE 


WESTERN LUMBERMAN- 4 


Limited 


Shevlin-Clarke Be ny 

— Fort Frances, Ontario 

~LUMBER ~ LATH 
MANUFACTURERS 


Sales Office: 


| 300 Electric Railway Chambers - Winnipeg, Manitoba 


R J. THURSTON AIRD FLAVELLE 


| Lumber ee cas 

sss = Manutacturers Ss 
High Grade Cedar Products, including 

| Lumber, Lath, Shingles, etc. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


> ee 
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= We excel in BOILER MAK- 

=> ING because we make a lah 

= specialty of it. ‘Quotations i 2 

—_ promptly on request. SS ‘Ee “ 

ws =e ee pec a nope = Dries enormous amount of veneer 
7) gyi te ~< perfectly flat and pliable at mini- 
= IRON WORKS S mum cost, without checks or splits 
ee) VULCAN. ~* Send for catalog and list of users 

c= 


The Philadelphia Textile Machinery Co., Philadelphia 


FRANK DARLING & CO. 


1142-1144 Homer St., Vancouver, B.C, 


——) or 
4) CAPITAL BRAND rt 
ricer ouune ohare one 


66 High Specd2s Planer Knives 


Thin Machine Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” 


High Speed Steel for Lathe and Turning Tools, Ete. 


“CAPITAL BRAND” 


Chipper, Barker and Hog Knives for Pulp Mills 
Manufactured by 


The Eagle & Globe Steel Co., Ltd. 


Sheffield, England 


Western Lumberman, 
302 Travellers’ Building, Winnipeg, Man. 
Please add ™” name to your List of Subscribers and forward (° the WESTERN LUMBERMAN 


our 


until further notice, for which J, enclose Two Dollars, being one year’s subscription in advance. 


Name Se 
Street. es 


Date City or Town — Wied Winer ered Na! 


WESTERN LUMBERMAN | ‘ 


| WHITE CEDAR FENCE POSTS 


E. can furnish within forty-eight hours from receipt of 
orders any quantity of any size post or pole from 2” 


| Telephone 


Pande 7 tite 8 ton 0 fl Tamarack 
We ship from the Rainy River District of Ontario and eqe 
P oles Minnesota. Our stock is green cut, live peeled and seasoned. P iling 


We guarantee every piece to be first-class in every particular 
and sell to dealers only. 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


peipertt sim. Te M. PARTRIDGE LUMBER CO. munisvoits nin 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 


Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment hy “i 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


wD 4 : @ 
Mainland Lumber & Shingle Co. 
Head Office: Dominion Building, VANCOUVER, B.C. 
Notify the Retail Trade that they have begun operating their new mill at 


| Fir, Cedar Whee Spruce, Hemlock| 


Red Cedar Shingles 


HEAVY TIMBERS A SPECIALTY. WE WANT YOUR ORDERS. 


We particularly solicit the Retail Yard Trade. 


WESTERN LUMBERMAN 


Walsh Construction Company 


Owners and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg, WANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


The 
Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. | 


Thos. Kirkpatrick 


VANCOUVER, B. C. 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 


Prairie Representatives: Ontario Representative: 


Cuddy & Nelson W. J. Smith 


Calgary,Saskatoon, Winnipeg Weston, Ont. 


HAmngnns| 


Can now be shipped to prairie points with Coast stock. : 
We carry full stock here and make up 


Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 


Prompt Shipment. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. -VANCOUVER 


NICOLA VALLEY SOFT PINE 


is well and favorably known to dealers and manufacturers in both 
Canada and the United States 


Our Specialty Pine Shelving and Pine Shop 


or anything else you may need in Pine 


Nicola Valley Pine Lumber Company 
M ills at Canford, B. Cc. Telegraph, Merritt, B.C. 


P.O. Box 298 Victoria, B.C. 
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SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg., VANCOUVER 


S ALL COAST STOCKS 


Absolutely Dependable Grades 
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SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


Coupon Books 


©} panss; 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


You can not afford 


to be without them. 


GS ; 
pH 


©). CoJGE DETACHED ey 


HEAVY FIR DIMENSION 


If you do not use Coupon Books, write us for full Is Our Particular Specialty 
information. If you are using books of another style, 


ask us for samples and prices. The Heavier it is the Better we like it 


Our factory is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


When you are ina Our grade is positively right, and prices will please 


HURRY FOR COUPON BOOKS 
Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 
Shipment by C.P.R., C.N.R. G.N.R., N.P.R. 


Abbotsford Timber & 
, Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, ete. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


' We can shipvia C.P.Ry., C.N.Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity . 
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NEVER- FAIL 


BELTIN 
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4 


“Strength of Gibraltar,” while not our phrase, aptly applies to the 
rubber belting made by us and sold under the name “Gibraltar Red- 
special.” 


It would be interesting to us if you as a user of belting would, 
before making your next purchase, get a verdict on “Gibraltar” from 
some of your friends. 


eR oN 
Ask them if a stronger belt than “Gibraltar’-——-one giving more 
service with less loss of power—can be obtained anywhere; if any 
other product will survive heavy loads better; and, if, in withstand- 
ing the jerky strains consequent on fluctuation of power, any other 
belt can show a higher quality of friction in uniting the plies than 
“Gibraltar Redspecial.” 


Ky ke eek 
We have evidence aplenty, in the form of voluntary testimony, 
which shows that for strength, durability and general service, 
“Gibraltar Redspecial” is matchless. In the Biggest Saw Mills, 
Biggest Manufacturing Plants, one “driving force” is nearly always in 
evidence—Dunlop “Gibraltar” Belting. 
Jee sorte 


or Drives, Rotaries, Edgers, Lath and Shingle Machines, or 
any kind of Transmission work, there is nothing better than Dunlop 
“Gibraltar Redspecial” Belting. 


* * * 


We feel sure that if you were to try “Gibraltar” Belting your testi- 
mony, also, would be most complimentary to our product. 


LO DUNLOP 
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~ an AVY ‘setting 

eA /7 Dunlop Tire & Rubber Goo 


—— 


\\ 


WANA 


WESTERN LUMBERMAN 9 


Zs 


“hy 


1894-1916 


KK 


; 


HUTT WANS\S\\\WWW 


Exclusive Endorsation by Highest Authorities 


The masterly qualities of Dunlop Mill 
Fire Hose—the undeniable superiority 
under every test—is what secured for the 
Dunlop Line the exclusive approval for 
Canada of the Underwriters’ Labora- 
tories, Inc.. Chicago. The approval takes 
the form of authorizing Dunlop alone to 
use the Underwriters’ label, or in other 
words, their O.K. mark, on Dunlop Un- 
derwriters’ Mill Fire Hose (Cotton Rub- 
ber Lined). 


Underwriters do not have a habit of 
putting their approval on _ secondary 
products. They have a passion for going 
straight to the brand which has leader- 
ship written all over it. You can figure 
out for yourself the merit Dunlop Under- 
writers’ Mill Fire Hose (Cotton Rubber 
Lined) must have to be so highly re- 
garded by the Chicago Underwriters. 


Nation-Wide Demand for “ Dunlop” 


Steam Hose is a line that cannot sur- 
vive very long on make-believe virtues. 
Hence, the reason we feel proud that 
Dunlop Hose is in such nation-wide 
demand by critical observers of just 


what merits a Steam Hose must possess. 
Dunlop “Gibraltar” and Dunlop “Long- 
Life” have a pretty good monopoly of 
favor with Steam Hose users. 


Skilled Men AAV ait Your Commands 


Dunlop “Hercules” and “Peerless” are 
two brands of Water Hose famous for 
their exceptional durability and smooth 
waterways. We also manufacture hose 
for many other purposes. Our skilled 
men are ready to specialize on your order, 


no matter how particular you are. We 
welcome buyers who are hard to satisfy, 
because we know full well such men will 
all the more appreciate the study we have 
given—and the apprenticeship we have 
served—to perfect the Dunlop product. 


Dunlop Tire & Rubber Goods Co., Limited 


Head Office and Factories: Toronto 


Branches in Leading Cities 


J. 28 
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Commercial Lumber & Shingle Co. 
Limited When writing advertisers 


RED CEDAR SHINGLES please mention the Western 
—_— Lumberman. You will con- 
Fir, Spruce and fer a favor upon both us and — 


Hemlock Lumber our advertisers by so doing. | 
VANCOUVER, B. C. | 


Apex Lumber Co. 


Limited 


Timbers, 
Dimension, 
Uppers, 


WATERPROOF COVERS and 
Boards 


CANVAS GOODS 


of every description 


Shiplap, “ROSE CITY” BRAND 


service Shingles TIN PANTS 


_ = Write for Catalog 
Mixed or Straight Cars 


Dominion Bldg. VANCOUVER, B.C. C. H. Jones & Son Linthed 


110 Alexander St., Vancouver, B .. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


us nber Stocks. We have the goods, and can guarante the quality : 
our Me iy 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


npt delivery. Can ship by ©, P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P.O. Address, WALDO, B. C. Teleséaphie Address, BAYNES, B. C. 


WESTERN LUMBERMAN tt 


| J.C. McLaren BeltingCo. || Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


| Manufacturers : Pees | TH E 
a ACCEPTED 
| Reliable 


i Belting 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. 


QUALITY 


Never Varies 


| 55 Years in the 


ket and AB 
ie MONTREAL | TORONTO Largest Stocks of Well-Seasoned Lumber 


LEAD mM G a a Seg 0 ie ; 
WE | WINNIPEG seams = Special Attention to Mail-Orders. _—_ Satisfaction Guaranteed. 


‘fe40%". Beaumont Ave., MONTREAL oe eee MES 


Please note the initials of this Company 


GEO. CRADOCK & CO. 


LIMITED 
169 Cordova Street VANCOUVER, B.C. 


| HS. Galbraith Co., Ltd. 


| 603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 

get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“(Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 


We Specialize in Coast Lumber 
Handles, Etc. 


We Sell to Dealers Only 


Exclusive Sales Agents: 


B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Trel@ehane=Sevmeut 1456 
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me BRITISH COLUMBIA MILLS 


TIMBER & TRADING COMPANY | 


(Established 1865) : BRANCHES 
Head Office: ea Hastings Saw Mill, VANCOUVER, B.C. | 
VANCOUVER, B. C. MANUFACTURERS - Moodyville Saw Mill, BURRARD INLET | 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber | 


Lath, Pickets, Mouldings, Shingles - 
FIR FINISH A SPECIALTY | 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta — 
H. S. GALBRAITH CO., LIMITED 
603 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


BRUNETTE SAWMILLS CO, LTD. 


(In continuous successful operation for Thirty- Five Years) 


WE ARE MANUFACTURERS OF 


LUMBER, TIMBER, LATH, SHINGLES 


We sell We sell 
only to only to 
the the 
trade. trade 


BOXES ANIC - SHOOKS, ETC. 


Can Furnish Timbers up to 110 ft. long. |Our brand of Red Cedar Shingles is high- fate | 


MILLS AT NEW WESTMINSTER, B.C. 
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WESTERN 


estern lumberma 


Representing the Lumberiny and Woodworking interests of 


British Columbia. ‘Alberta, Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


& HueuH ©. MacLEAN - - - - President 
302 Travellers’ Building, . - WINNIPEG, CANADA 
7a Vancouver, B. C. Winnipeg, Man. 


J. R. Davipson, Retail Hditor 
302 Travellers Bldg. 
Phone Garry 856 


ve: VY. McNav ry, Editor and Asst. Man. 
: a - Suite 212, Winch Bldg. 
_ Phone Seymour 2013 


“Adee all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month pr eceding. 


BRANCH OFFICES: 


-TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
tf Phone A. 2700. Bldg. Phone M. 2299. 


ae Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The Annual Number 


We draw to the attention of our readers and 
advertisers the fact that the July issue of The Western 
~Lumberman will be our Annual Number. This number 
will be got out amidst unprecedented circumstances. The 
war has greatly affected the lumbering industry in Western 
Canada during 1914 and 1915. Since that time, however, 
conditions have gradually improved; business is being con- 
ducted on sounder lines; and taking everything into con- 
sideration, the lumbering industry of the West appears 
now to be in a much healthier condition than even those 
times of 1912 and 1913.* Those years were abnormal, sin- 
fully so, because a number of obligations incurred during 
that period have yet to be settled with our lumbermen. 
Business on that basis is now a thing of the past. 


It is our aim to maintain in this production the excel- 
lence which has been set by our previous Annual Numbers, 
both as regards editorial and advertising matter, and in this 

_ we feel confident that our endeavors will meet with success. 


The Western Lumberman is the representative lumber 
publication of the Canadian West. Its subscribers include 
the leading wholesale and retail dealers of the Prairies and 
all the progressive millmen of the Coast and Mountain dis- 
tricts, the Prairie Provinces, and Northwestern Ontario. In 
our Annual Number matters of practical importance to 
manufacturer, wholesaler, and retailer will be discussed, 
and the interests of all our readers will be treated very fully. 

From an advertising standpoint we can confidently 
recommend the coming issue. Copies will be distributed 
not only throughout Canada and in the United States but 

also in Great Britain and other European countries, in the 
Far East, and Australia. It is our aim, in view of the 
growing importance of the lumber industry of the West, 
to widen the scope and influence of The Western- Lumber- 
man, and we are determined to make our Annual Number 
a means to this end. 
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Will United States Tax (ver since the adoption by the Demo- 
our Lumber and cratic party of the Underwood tariff, 
Shingles ? which placed lumber and shingles on 

z the free list, the manufacturers of those 

products in Washington and Oregon have been conducting an ener- 
getic campaign with a view to securing a reversal of the free entry 
clauses. In this they are quite within their rights—providing. of 
course, their missionary work is conducted along legitimate lines 
There is no evidence to the contrary, although some of the state- 
ments forwarded to Washington were of a specious nature and 
scarcely susceptible of proof that would satisfy unprejudiced minds. 
To the credit of President Wilson and his administration it may be 
said that so far they have given no indication of having been im- 
pressed by the claims and arguments of the Pacific Coast lumbermen. 

Col. J. M. Hawthorne, of Seattle, a gentleman credited with a 
deep knowledge of the lumber and shingle business, and who last 
winter led in a discussion of the tariff features of the red cedar shingle 
industry, is now pressing the claims of the United States manufac- 
turers along new lines. As a Democrat of standing in his party, he 
asks for the imposition of an ad valorem duty of 15 per cent. on lum- 
ber and shingles, and other manufactured articles now on the free 
list, “for revenue purposes only.” Ta show that he is capable of 
thinking in terms other than lumber and shingles, Col. Hawthorne, in 
his pronouncement, refers briefly to ship subsidies and the documen- 
tary stamp tax, but reserves his chief powers for the big effort needed 
to prove that the only common sense way for President Wilson to 
make the country’s receipts balance its expenditures is by placing 
an import tax on Canadian lumber, shingles, and logs, and incident- 
ally, a few other articles. But let the Colonel speak for himself :— 

“TI believe in tariff for revenue. I am neither a free trader nor a 
protector. 1 am convinced that safety lies in avoiding extremes. I*ree 
trade is impossible in this country, and protection by causing over- 
production and monopoly has generally done more harm than good. 

“At present there is a deficit in the national treasury, which will 
be increased by reason of President Wilson’s preparedness pro- 
eramme, with which I am in hearty accord. It therefore will be ne- 
cessary to obtain more revenue. ‘To raise that extra revenue in the 
most satisfactory way, an ad valorem duty of at least 15 per cent. 
should be imposed on lumber, shingles, and other manufactured ar- 
ticles now on the free list. This will be a tariff for revenue only. Of 
course, such a tariff will afford incidental protection, as all tariffs do, 
to manufacturers, including those of lumber and shingles. As the 
average value of Canadian shingles entered at the custom houses and 
imported into this country during the past fiscal year was $2.17 per M., 
a duty of 15 per cent. ad valorem would amount to 32%c. per M. 

“T believe the interstate trade in lumber and shingles should be 
regulated and its production controlled by the Federal Trade Com- 
mission, which also should have power, and be required to prevent 
unfair competition in lumber and shingles from British Columbia or 
elsewhere. 

“As to the foreign trade in lumber and shingles, I believe in the 
organization and legalization in this country of large lumber com- 
panies, or combination of companies, which would control the foreign 
trade, and which would be strong enough to break up the Chinese 
Guilds, the Australian combine, the European agreements, and, gen- 
erally dominate and control the lumber trade of the world. 

“T favor a countervailing duty on Canadian logs and a non-parti- 
san Tariff Commission.” 

It will no doubt strike our readers that the Colonel’s trade policy, 
as outlined above, is somewhat too suggestive of Hun methods now 
beine exemplified in Europe. After eliminating British Columbia 
competition in the United States lumber and shingle trade, he would 
wax ruthless, crush all adversaries, and establish a world-wide lum- 
ber trust. 

In so far as the imposition of a duty on Canadian lumber and 
shingles is concerned, there is undoubtedly a change of opinion taking 
place, for which our war impost of seven and one-half per cent. in 
addition to all other tariff rates, is mainly responsible. It is affect- 
ing the trade ordinarily carried on between the people of the two 
countries, and in Washington and Oregon, where the opposition to 
free lumber and shingles is centered, the tax is winning new support- 
ers to Col. Hawthorne’s campaign, because the manufacturers resent 
their practical exclusion from the trade of British Columbia. 


Premier Bowser is a much-abused man 
these days, and his administration is 
being criticized for many acts of com- 
mission and omission, but at least one 
measure fathered by him, and about to be placed on the statute book: 
of the province, is being ungrudgingly commended by men of all 
shades of politics. We refer to the Workmen’s Compensation Act, 
which has received its final revision and will probably have become 
one of the laws of the province before this article is read. 

It is claimed for this measure that it is the most advanced and 
thorough piece of legislation yet introduced in Canada, and that the 
interests of both employer and workman are safeguarded to the full- 


Workmen’s Compen- 
sation Act 
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extent. In the framing of the measure the compensation acts of 
‘ther provinces and countries were carefully compared and analyzed 


and their best features retained, while weak clauses were redrafted in 
the it of the experience gained of their unworkable nature. The 
measure is devised so that the compensation for a particular accident 
s not paid by the interested employer, hence no personal issue can 
ssibly arise in respect of the settlement—all claims are compen- 
sated from an insurance fund to which all employers contribute on 
scientific ratio. There can be no lawsuits taken against employers, 
d no attempts to effect cheap settlements by bringing pressure to 
year On injured workmen or their families, who often are induced to 
ccept an inadequate sum by the threat that the case will be fought 
tin urts., 
Perhaps the greatest financial benefit conferred by the new «ct 
is pi providing of casualty insurance at cost price. This is expected 


-atly reduce the burden resting on the employer, while workmen 
oil have the comforting assurance that in case of injury their com- 
pensation is certain and prompt, whether: the employer ‘is solvent 

r not. 

Lumbermen generally expressed their cordial approval of the 
measure as soon as the chief clauses were fully understood. As large 
employers of labor in hazardous occupations, they have in the bast 
been subject to worries and uncertainties. Now the mill owner and. 

eging operator will be relieved of the apprehension that some acci- 
dent may involve him in ruinous damages at any time. 

The chief opposition to the new measure came from the insur- 

ince interests. Naturally the companies could not see eye to‘eye with 
the Government in respect of a measure that meant to them the loss 
of a large volume of profitable business. 


In order to afford our readers a 
little recreation of an educative nature, 
we, in co-operation with officials of 
the British Columbia Forest Branch, 
have pleasure in announcing a novel competition starting in our An- 
nual Number in July. 

Curious, indeed, is the manner in which this competition material- 
ized. While attending the annual convention of the Western Retail 
Lumbermen’s Association, held last February at Winnipeg, a prom- 
inent retail lumber dealer, while discussing the timbers of British 
Columbia with us, passed the remark that we would be surprised to 


A Tree Naming Com- 
petition 


know that many of the prairie lumber dealers could not name cor- 
rectly the different timbers of Western Canada. This remark so sur- 
prised us that forthwith we entered into communication with the 


Chief Forester of the British Columbia Forest Branch, requesting him 
to have photos taken of the principal timbers of Western Canada in 
der that we might start a tree naming competition in The Western 
Lumberman to test how far the words of the foregoing retail dealer 
were true. 

Next month, therefore, will see this competition under way. 
“yen trees will be all the lumbermen will be required to name. At 
e moment of writing all particulars in connection with this compe- 
tition have not been completed, but these will be announced together 


in the next issue of The Western Lumberman. 

The competition will be open to every lumberman in Western 
Canada, be he a reader of The Western Lumberman or not. We want 
eve manufacturer, wholesaler, retailer, and salesman of such to 

vate in this competition and so make the undertaking one which 
ye of practical value to the lumbering industry of Western 
' da 

Three well-known Winnipeg men will judge the competition. 
These are: H.S. Y. Galbraith, of the B. C. Mills & Trading Company ; 
N. G. Neill, secretary of the Western Retail Lumbermen’s Associa- 

d a representative of the Eastern mills. 
The Provincial Shipping The amount of criticism being di- 
rected at the Provincial Government 
Bill in connection with the new shipping 
bill might lead some people to imagine 
heme had been launched without any attempt to arrive at 
t working plan possible. Such a supposition would be far 
mark. lor months the Government has been securing 
f experts and consulting with business men of all classes 
i rse to be pursued, and we believe the lack of unanimity 
me clauses of the measure now before the Legislature 


d passage should not be taken too seriously. It 
d be the nature of a miracle if Premier Bowser and 
Id succeed in framing up a measure dealing with so 


tter without leaving room for criticism—and lots of it. 
remember is that the bill is designed to 
‘r carriers and thus assure to our lumbermen a 
trade in forest products. We have been 
hat from the day when the major portion of the 
mbia’s waterfront mills can be shipped to foreign 
domestic markets, may truly date the starting of 
the lumber industry of the province, because our 
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‘Prairie Provinces capable of absorbing their entire output. 
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big plants could then be content with the pick of ‘thes a doe and 
the rough lumber mills of the coast and interior would find the 
‘Truly 
that day would be a happy one for our lumbermen, who have many 
millions invested unproductively as their business stands at present. 

The shipping bill may have its weak points, but it is not at all 
certain that some of the suggested amendments are designed for the 
public benefit. We are willing to repose faith in, the men who have 
the bill in hand, believing that they have at heart the best interests 
of the great industry in which they are co-partners with the lumber- 
men, both ereat and small. ; 

It may be well to point out that while the lumbermen of Was 
ington, Oregon, and California already own between 300 and 400 ves- 
sels, some 37 vessels, having a lumber carrying capacity of 52,100,000 
feet, are now under construction, or arranged for, and many theta are 
likely to be built. Some of these are of auxiliary type, and will be 
service by the end of the year. All signs point to more active co 
petition than ever before against British Columbia forest produ 
and without home-owned vessels our exporters will be pe o 


y 
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At a meeting of the West Coast Lu 
bermen’s Association, held at Seat 
on April 28th, an address was deliy- 
ered by Mr. R. S. Kellogg, the ener- 
getic secretary of the National Lumber Manufacturers’ Association, 
Chicago. Some of the matters dealt with by that gentleman should 
be of ‘particular interest to British Columbia lumbermient 


Mr. Kellogg spoke approvingly of the movement in favor of the 
trade-marking mand branding of lumber—the idea was winning sup 
port everywhere throughout the country. All cypress lumber will 
shortly be branded, as ‘well as yellow pine, which would back up i 
effective fashion the energetic advertising of these products now being 
carried out. The fir anamedacinnmers of eine Pacific Coast should adopt 
some grading rule for structural timbers, as has been done by the 
yellow pine men—it was a fundamental necessity if they expect to 
continue in the timber business. 


Dealing with the subject of advertising Mr. Kellose Goummcadem 
the efforts being put forth by Washington manufacturers to extend 
the market for red cedar shingles—they were absolutely upon the 
right track and he felt confident the results would be so encouraging 
that eventually all the manufacturers would lend their financial sup- 
port to the scheme. Velen y Sones “4 

Continuing, he said: ‘“The lumber industry is just beginning to 
find itself, and to make its value to the country generally known. The 
value of the cement output in the country is only about one-sixth that 
of lumber, yet the cement people are spending annually not less than 
$750,000 for promotion work alone. Seven tobacco firms in one year 
spent $23,000,000 for publicity. One manufacturer of petroleum by- 
products spent $500,000 in one year. The orange growers of Califor- 
nia are spending $300,000 a year. Automobile advertisers spent in 
one publication in one year $2,629,000 for advertising. One physical 
culture school spends $30,000 in one year. One ready-made house 
concern spends $100,000 in one year. , Ready-made clothes manutac- 
turers are spending $1,000,000 a year for advertising. One cracker 
concern spent $250,000 in one year. One camera manufacturer spent 
$297,000 per year. One wall board manufacturing .company is spend- 
ing $1.25 per M. in advertising its products.” ; 


So far the question of advertising after a concerted plan has not 
been given much attention so far by the lumber and shingle manufac- 
turers of British Columbia, although we understand that special com- 
mittees of both bodies have been appointed to look into the question. 
Something ought to be done, and that right speedily, if the industry 
in this province is to develop in line with that of the American con- 
tinent. British Columbia inspection and trademarking of both lumber 
and shingles are live issues and should be taken up by our leading 
manufacturers with vigor, in conjunction with the question of an ag- 
gressive advertising campaign. 


Lumber and Shingle 
Publicity 


Edward F. Trefz, of Washington, D. C., field secretary of the 
Chamber of Commerce of the United States, is warning lumbermen 
that the close of hostilities will find most European countries very 
scarce of timber and lumber, and demanding immense supplies of it 
for years following the declaration of peace. Mr. Trefz says: “Tm- 
mense quantities of standing timber have been destroyed in the bat- 
tles, and it is nothing for a big shell to destroy 50,000 feet of lum- 
ber in a single trench. The need of the German armies is fast caus- 
ing the disappearance of the famous Black Forest and other timber 
reserves.” The above merely backs up many “other statements by _well- 
informed persons, all pointing to the greatest revival in the history 
of the lumber-industry. Then will be British Columbia’s opportunit { 
to realize on her vast timber wealth. 


The Cheam Lumber Company is the name of a new concern which © 
plans to operate a small sawmill near Rosedale, in Chilliwack district. — 
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The Successful Retail Yard 


By J. C. Dionne 


ae The old time dealer had only two assets—a stock of building ma- 
- terial, and a knowledge regarding that stock. To the successful re- 


~ tail lumberman of the future, those two assets will be considered of 
mene more than secondary importance—rather than all important. 
builder? Is it well painted, in good order, and does it reflect well upon 


First—your yard. Is it a good advertisement for a professional 


the material from which it is built? If it isn’t, make it so. 
You wouldn’t buy hair restorer from a bald headed barber, would 


Ps. your Then why should a prospective builder accept advice from a 


building material man who doesn’t use it himself? 
~~ 


a How about your office? Is it a place in which you are proud to 
bring a lady who wants a home, and wants to look over your plans, 


~ pictures, and suggestions for home building? Then make it so. 


attractive home? 


equip yourself. 


bl 


~ with you?” If so—change your system quick. 
_ but what you are doing is not advertising. 


_ charge you for the space. 


ready. ‘Tell him what it will cost. 


Is there anything in your office to catch the eye of the building 
prospect when he or she enters, and to create an idea at once of an 
Does your office bring the thought of a home; like 

the interior of an automobile store brings the idea of an auto? Then 
make it so. 

How about the house you live in? Is it an inspiration to your 

“fellow townsmen to have better looking homes? ‘Then make it so. 
This does not mean that every retail lumberman should live in a man- 
sion. Far from it. But see that your house is well and tastily 
fainted, that there is a look of neatness and freshness about your 

' place—even thought it is a $1,500 bungalow. That speaks well for 
your taste as a building expert. 

E Have you in your equipment a hundred or more. pictures, plans, 
etc., of attractive homes, so that you can furnish the incentive to the 

_ eye of the man or woman who is considering home building? Then 


How about your advertising? Do you run a card in your local 
paper now and then calling attention to the fact that you are head- 
quarters for building material, and ‘““When in the market let us figure 
You must advertise, 
Or do you run a picture 
of your yard and declare it has splendid facilities? If you do, cancel 

the contract and save your money. You are throwing it away. You 
‘must advertise—but that means use brains, energy, and money. Ad- 
_ vertise something specific. A bungalow—showing the price you will 
sell the material including the plans for; a barn, showing the same 
thing; or a garage, or a shed, or a sleeping porch, or any one of a 
score of things that your trade may be interested in. Advertise 
something specific and put a price on it, and keep on advertising, and 
don't be surprised if the local newspaper man has nerve enough to 
Pay the bill and keep on advertising, and 
you will find in the end that you have made a good investment, and 
that the returns are manifold and real. . 


Do you keep closely in touch with your trade? Do you force 


_ them to know what you have to sell, and what you have to offer them 


specially? Have you the good will of your townspeople? Have you 
their respect as a building specialist? Are you working for the de- 
velopment of your community? Are you working to improve your 
salesmanship? Do they look on you as a live merchant? 

Then get busy and achieve all these things and you will find en- 
joyment and profit both in watching your returns come in. 

Are you a dreamer? Then be one. Use your imagination. Let 
it work fulltime. Don’t try to put brakes on it. Don’t be ashamed 
to dream. There never was a big man in this or any other country 
who was not a dreamer. 

Dream that your town and community is the most beautiful in 
this broad land—then work to make it so. Imagine how it ought to 
look; how each building might be, study how that result could be 
brought about; get busy and make your dream come true. 

_ Take the houses in your town, the stores, the barns, the fences 
that you see every day; take the vacant lots; take all of these things 


_ and consider their building possibilities. 


Take Smith’s house, for instance. What could—what should— 
Smith do to make that house more attractive, more comfortable, more 
enjoyable to his family? Does it need paint? a new roof? a new 
fence? sleeping porch; screens or anything? 

Decide what, and talk to Smith about it. Have your figures 
Show him plans of other houses 
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like his, and what their improvements are. Sell these things to Smith 
first in your own mind, and then go sell them to Smith himself. 

Don’t wait for the people of your town and district to decide that 
they want to build. Shoot the idea into their minds. Cultivate it. 
Mature it. Sell them the material. © Furnish them the plans. 

It doesn’t take even a full witted man to be able to sell lumber 
that the other fellow knows he needs. Make him see that he needs 
something, and then you will be creating something. Use your ad- 
vertising, your imagination, your plans and helps, and create these 
needs of your customers. When you do that you'll never need to 
bother about competition. There will be none. 

List every man in your community. Look over his property, 
lis house, his barn, or his lack of these things. Have a reference at 
your office to show what you consider the possibilities of every man 
in your district to be in a building line. Then keep in behind them 
all. That’s the big story. 

When you do these things and do them right, no mail order man 
will ever bother you; the bank won’t ask you for an indorsement when 
you want a loan to care for your increased business; you will have 
become a real retail lumber merchant. 

I have had men say to me, “Your advice is all right in a city or 
where conditions are flourishing, but in my section right now there is 
very little money and few possibilities to work on.” To the man who 
takes that attitude, all things are difficult. To the man who starts in 
by saying, “I can’t,” I have no hope to offer. He says “I can’t” because 
it is something new that he has never tried, and he immediately pleads 
guilty in his own mind to business incompetency, and sentences him- 
self to the jail of business depression. 

Dream, plan, advertise, and act, and you will make two houses 
stand where one stood before—and both of them _ will be freshly 
painted and in good repair. 

There is no town so dead that live men can’t awaken it. Re- 
member that it isn’t the houses, stores, and other buildings that make 
a town. It is the men who live there. If you say “My town is 
dead,” you are saying “I’m a dead one,” for you and your town. 


Porter’s Pointed Paragraphs 


“Wood doesn’t get out of style” has been a by-word in the lum- 
bering industry for many years; but “styles change in the THINGS 
MADE OF WOOD,” will be the BUY-WORD of the future. 

Service will be rendered to the public irrespective of who eventu- 
ally performs it or under what name. 

An association, if it attempt to carry on a policy of militant effect- 
iveness in the interests of its industry, must be composed of trained 
and willing soldiers. 

The right way to sell lumber is not to try to sell it at all but to 
do those things which will create a demand for what you have to sell. 

Your only competitor can be that merchant in your own in- 
dustry, in your own distribution territory, who has the same stock, 
the same knoweldge, the same energy, the same financial strength, 
as you. If there is any difference in any of these elements, then the 
balance of results will sway towards the better equipped and true 
competition will become, in the vernacular, a “cinch.” 

“Competition? When I see some of our present-day lumber 
dealers—pedlers of plank—talking of “competition,” it makes me think 
of the man who jumped from the top of his house believing an um- 
brella would do as well as a parachute. You admired his nerve but 
you had a mighty small opinion of his brains.” 

Just think for a moment of the result if only you members of the 
Western Retail Lumbermen’s Association should honestly decide to 
become MODERN MERCHANTS, with all that those words signify. 
Just think of the tremendous wave of prosperity that would spread 
over the Associational territory—over the entire country. And this 
is not a dream. It can be done! 

Above all, the Ideal Lumber Association should co-operate with 
every branch of the industry itself. Remember that the owner of the 
primary raw material is the first link in the chain, the last link being 
the yard clerk who receipts to the Ultimate Consumer for the last 
payment on the little Home; and each link depends on every other. 

To have the Ideal Trade Association, you must first of all make 
yourselves individually fit and worthy to belong to such an Associa- 
ion. 
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Association Plan Books are “Business Getters” 


Plan Books of Western Retail Lumbermen’s Association are Popular—Third Edition Now on Press— 
Excellent Practical Designs Make Plan Books Valuable Asset to Retail Yard Trade—Con- 
struction of Gothic Roof has Unusual Features—Association Membership Increases 
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if the statement that the 
* is proved by 


Association Plan Books are 
the fact that the third edition of the 


k, published for the first time last year by the Western Re- 
ibermen’s Association, Canada, is now on the press. 


The great 
books hes in the fact that all of the designs are 
ted to the climatic conditions of Western Canada. They 
re, practical and, while the element of attractiveness 
vy any means been lost sight of, the utility and comfort have 
utstanding features emphasized by the designers. 
tiation Plan Book is attractively gotten up and appeals 
ne from the start. The inauguration of the Building De- 
by the Association, together with the publication of this 


ese 
; 


turning out plans of all kinds for prospective customers of the lumber 
dealers in Western Canada. A dealer will send in an idea, of a cus- 
tomer, roughly drawn in pencil on a scrap of paper, with the request 
that the Building Department of the Association draw plans of a 
building containing the ideas of this prospective builder. 
by the Building Department and an architect’s 
pleted building is included in the plans. 
after seeing the plans. Thus it is seen that the services rendered by 
the B uilding Department in the furnishing of standard working draw- 
ings is a great feature in adding to the tr ade of the retail yard. These 
Ww orking drawings are ona large scale, are complete, and are So com- 
prehensive as to save materially on the cost of erection. 
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One of the popular designs shown in the plan book of the Western Retail Lumbermen’s Asscciation. 


ery tangible reasons why the Association 
naterially increased, as, of course, the Plan 
he Building Department are only available 


Mode of Constructing Gothic Roof is New Feature 


34 designs of houses, ranging in cost 
. M0. The majority, however, are for houses 
$3,000. The book also contains a large 
General Purpose Barns. Various forms 
t on different barns and the method 
e Gothic roof is especially unique in 
n Western Canada. This particular 
and material. The construction 

nd sawing. 
ilding Department by the Association 
luable asset, both to the Association 
f of trained architects are kept busy 


Dry Lumber Used 


A feature of interest to the retail lumber dealer is the fact that 
the houses are designed to be built from standard materials and stock 
lengths and sizes of lumber so that the lumber can be supplied from 
the yard and which has the added advantage—always a big lever in 
the retailer’s favor—of having been given sufficient time to dry pro- 
perly. 

Bill of Material Book Facilitates Quotations 

The working drawings are furnished to the members of the As- 
sociation at a very nominal cost and they are accompanied by full and 
detailed specifications. Probably one of the most interesting phases of 
this work is the Bill of Material book supplied to the yards. This 
contains a very complete bill of material for each of the designs con- 
tained in the Plan Book. The detailed measurements are extended 
in each case so as to facilitate the yard quoting a price on any of the 
designs. The bills of material, moreover, are made up so that the 
material can be hauled out of the yard in proper order, and also so 
that any portion of the buildings, which the owner did not wish to 
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i at present, could very easily be left off in making calculations. 

very simple form of handling these bills of materi ial is to number 
line of each bill of material consecutively making that number 
separate sheet; opposite to this place the sum of the feet shown 
extended in the Bill of Material Book, multiplied by the price which 
be charged. This saves the copying out of the bill of material 
n il such time as the customer has decided to purchase the lumber. 
; a noticeable fact that the dealers who are using the Association 
Jan Books -are. using them extensively. It is evident, therefore, that 
lan Books and the Association Building Department are real 
ess getters and for each retailer to get the most business out of 
erritory, it is necessary that he should avail himself of the op- 
nity of utilizing these strong weapons which the Western Retail 
mbermen’s Association offer to place in your grasp to add to your 
ess. : 


- Douglas Fir Stands Severe Service Test 


r. H.R. MacMillan, who holds a special commission under the 
rtment of Trade and Commerce to study the extension of foreign 
ark ts Canadian lumber, has forwarded to, Dr. Se Ss Bates, 
thy 
eat 


I 


i 


rom Rerahesbure: South Africa, a small ppechnen of ood for 
ae This was a aes of wood from an ore bin which had 


Micconcopie examination 
Bd technologist of the Forest Products Laboratories showed 
“specimen was Douglas fir. In the past, Canadian Douglas 
s suffered a great deal in foreign markets from competition with 
+h pine from the southern United States. It is interesting to see 
Douglas fir has shown up so well in this particular service test 
another proof of the high quality of our foremost Canadian 
uctural woods. Careful examination of Douglas fir and other Can- 
an woods used abroad will no doubt do much to remove the pre- 
udice which has existed against them. A more thorough study of 
n ods of handling lumber for shipment abroad, in the way of sea- 
ing, inspecting for dry rot, etc., will ensure that the lumber reaches 
consumer in first class condition and thus build up a permanent 


A Caléndar Work of Art 


“The eciern Lumberman is indebted to James D. Lacey & Com- 
my, 332 South Michigan avenue, Chicago, for a copy of the magnifi- 
ent 1916 calendar sent out to their many “iriends. _ It is a real work of 
and beyond question the finest thing of its kind we have yet been 
EB mate enough to receive. The decorative panel shows a reproduc- 


stern (Sitka) spruce, brought out in a rich brown. tint, At the 
ise of one of the forest giants is the figure of a “lumberjack.” | The 
cture is mounted in striking style, the effect being that of a rich 
ywn frame with a deep olive green border between the picture and 
ie frame and a similar border on the outer edge of the frame. The 
endar pad beneath the picture is a small one and has a brown cover 
heet which merges nicely with the general color scheme. 
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GENERAL PURPOSE BARN 


(1) A special drawing of the building department of the Western Retail 
Lumbermen’s Association. 


B. 203. 


(2) Floor plan of barn. 


Design No. 


Salesmanship 


Ghestainess: hopefulness, ambition, reliability, action, 
dence, truthfulness, enthusiasm and reason, the things that 
make up character—are the essential attributes in successful sales- 
manship, said a prominent secretary at a recent Convention in an 
address to retailers and salesmen. The lecture was the closing num- 
ber of the Retail Merchants’ short course, which was conducted un- 
der the extension’ division of the University, the Commercial Club 
and Merchants’ Association of Grand Forks, Dakota. 

Salesmanship, said the speaker, is the art of selling goods at a pro- 
fit; the ability to make people think as you do and to do as you want 
them to do. 


In this there are three.elements, he continued, knowledge, hustle 
and grit. Knowledge is classified common sense. “Know your line 
and gion the other fellow’s, but don’t argue. Know something of 
human nature so that you can size up your prospective customer,” he 
stated. 


The speaker then explained the study of physiognomy briefly and 
illustrated what he was saying by picking his subjects from the 
audience. 


He claimed that many men had knowledge but were failures be- 
cause they would not work, and that while they had both the know- 
ledge and were hard workers, yet they failed because they became dis- 
couraged and gave up. 

He spoke of different types of men with negative qualities; those 
with: the “yellow streak,” those who let worry sap their vitality, those 
whose grouchy nature was reflected in their whole business and those 
who were brilliant yet would stoop to any means to sell a bill of 
goods. 

Taking up the trained salesmen, he held that they were those who 
had been educated in their field and not born into it as is the common 
conception. He said that the first step in selling goods was the ap- 
proach to study out the best means of approaching a prospective 
buyer. Next it is necessary to get his attention and gain his confid- 
ence, all of these coming by the first appearance. Then create the 
desire for the goods by talking your own line, not someone else’s 
Bring into play knowledge, enthusiasm, persistency, judgment, tact, 
will, optimism, determination, diplomacy, self-control, patience, con- 
centration, magnetism, energy, sincerity, loyalty and voice and you 
will be a sure winner. 

Retailers clip this out for your salesmen. 


confi- 
go to 


Rey. Dr. Newell Dwight Hillis, pastor of the famous Plymouth 
Church, of Brooklyn, N. Y., who is known to be a heavy holder of 
British Columbia coal and timber lands, is suing his attorney for an 
accounting. The preliminary investigation disclosed that Dr. Hillis 
is interested in properties supposed to contain 100,000,000 tons of 
coal and 6,415,000,000 feet of timber, and that between 1906 and 1915 
his business deals amounted to more than $1,000,000. One company 
which Dr. Hillis is alleged to have formed had as capital $15,000 and 
one boat; its purpose was to buy and sell timber on crown grant land 
with the expectation that the investment would yield an annual profit 
of 640 per cent. Sounds like a get-rich-quick scheme, doesn’t it? 
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Should Estimating Be Charged For? 


By J. Crow Taylor 


t 


‘f the questions being discussed more or less seriously among 
ilers these days is that of whether or not a charge should be made 
rnish ng estimates to contractors and others, to cover the actual 


The question is undoubtedly inspired by the fact that many an 


embryo contractor uses the lumberman as a sort of good thing and 
works out of the lumberman a lot of details of estimating that he 
should work out himself. 


The writer has known of contractors virtually getting their train- 


- ; 
in 


ing in the work of estimating by the bringing of rough plans to a local 
lumberman and getting him to list off the stuff required and make an 
estimate on it. Time and time again work of this kind is brought to 
the local retail lumberman and there is perhaps not one in ten that 
result in actual orders. Moreover the retailer generally knows that 


his chances are slim to get an order, yet because the contractor is a 
prospective customer he must treat him well and accommodate him to 
the extent of listing off plans sometimes and making up estimates that 


involve quite a lot of detailed work and also put on the shoulders of 
the CAMEL EE some responsibility that should be carried by the con- 
tractor. Ifan error is made or an item is left out and the lumberman 


the listing off it will be but natural for the contractor to 

the lumberman to it and make him make the error good. 

Indeed the writer knows of specific cases of this kind where even 

some slight changes have been made or an error has developed where 

the lu miber yard, for accommodation, has listed off and done the 
ring for a contractor and then the contractor has insisted on the 

“os hen ee standing the loss instead of the contractor. 


Adds to the Burden of the Work 


thing that adds to the work of the estimating end is the 
sition now to be more thorough, to go into details and furnish 
the prospective builder, that is the owner, with complete figures of 
what it will cost to build a house, making the figures cover even work 
and material that will not be supplied by the lumberman. The idea 
in all this is that it helps salesmanship, that the progressive lumber- 
man is the one who will take this trouble as a proposition in giving 
service to the people of the community. The mail order houses do 
it, so naturally the local man must do something of the kind or be con- 
ered a sort of back number in the selling game. 

That is not all either. There are some of the larger concerns 
operating planing mills in ‘connection with their lumber yards who 
for the sake of reducing errors they find it best to reduce all 
details to plans and blue prints and cover them with specifications 
that become a part of the bargain or contract. This not only reduces 
the chance for error in the mill and on the yard, but it also reduces 
the chance for misunderstanding between the lumberman and the man 
buying the bill for the house. 

All this adds more and more to the burden of detailed work in 
the estim: ating department of the lumber yard and there is no getting 
i t that it costs money. It should be paid for and must 
be paid for, but it will be much easier and more logical to make a spe- 
cific charge for delivery than it would be to make a charge for esti- 


has done 


hold 


Another 
disp 5 


- h-¢ 
Say that 


he fac 


mating. as e estimating is regarded as a part of the work of sales- 
manship even though it does belong in the order of service, conse- 
quently it wold be more logical to charge for delivery—which is 


nothing more than a matter of service—than it would to charge for 
estimating, which is a matter of salesmanship as well as service. 


Customer Can’t See It 


good argument therefore to make a specific charge for 
estimates, at least, as far as the owner customer is con- 
It might be practical to have some agreement between the 
lumber yards and the contractors as to the matter of plans and speci- 
ficati so that in case a lumber yard goes to considerable detail in 
making blue prints, specifications and estimates it can be reimbursed 
for it in case the plans are accepted and used and the order for the 
given to some one else. 

owever, leaves room for disputes and for wrangles 
n and it is better all around to make the estimating 
wire service department absolutely free to all cus- 
ind then figure the cost of this in the overhead expense of 
that there will in the final estimate be some 


ation for its service. 


> 1S no 


rial is 


the HDusiness so 


irse, may use some judgment now and then about 

free service for contractors and others who take 

age of this service and seldom buy anything, or at 

ustify it. Even there, however, it is better to 

ttle than to take the chances of offending or of 
that is stingy about rendering service. 

etail yard man needs and should work for is a reputa- 

nd gladly furnishing prices and showing goods 

nduced to come to his office when they want 

ken coop to a home. Getting the people to 


one 
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come to one to find out about things is the best first aid to good b 
ness one can have. There is no better drawing card to this end 
either than a reputation for freely furnishing without charge esti- 
mates on anything in the way of building lumber from a few piec es 
to do some patching to an entire list required for building a ney 
home. _ So let us not have any growling, to the public at least, about 
this end of the business, but rather give out the impression ‘that it is 
free and freely given. “fl 


cs 


How Much to Spend in Advertising ‘4 

The retail lumber dealers all over the country have come to a 
realization that there is need for more activity in the way of advertis= 
ing. Also nearly every enterprising retailer is taking up with 
idea of doing some advertising. The main question right now both. 
ering most of the dealers is; how much should be spent in advert 
ing? 


There is, of course, the companion question of how to syed and 
where? There is the question of how much space to buy in the loc: 
newspaper and how to use it, how much to spend for circulars, f 
window displays and things of that kind. ; 

In a few branches of trade they have reduced this advertising 
propriation down to a more or less positive basis. The furniture re 
tailers, for example, figure on spending from 3 to 5 per cent. of the 
gross sales in advertising. Department stores spend about the same 
amount: sometimes Other stores spend more and sometimes less. *; Si 

It is very natural to argue that some lines call for a larger per- 
centage of advertising appropriation than others. If so, the question 
might well be asked why, for example, should furniture stores spend 
more money advertising furniture than the lumberman should spend 
advertising his product? Indeed it looks like the furniture stores © 
are setting a pretty good example for the lumberman and that the 
retailer cannot do much better than try the experiment of spending - 
the same percentage of his gross sales in advertising as is spent byg 
enterprising furniture stores. 

Why not try the experiment of taking your gross sales for last 
year as a basis and figure on spending a sum equal to 3 per cent. of - 
that amount during the present year and note the results. If they 
prove satisfactory, ‘then it might be well to try raising the same to 5 
per Cent. c 

Providing for the Fund Pian ‘a 

With a yard doing comparatively small business, say selling 
$50,000 worth in a year, figuring on a basis of 3 per cent. of gross sales, 
would give an advertising fume of $1,500, while, on a basis of 5 per 
cent. fe sum would be $2, 500. 

The average lumberman will look at this as a big sum of money 
to simply experiment with in advertising. It is a big sum, too, if it is" 
to be wasted or spent without returns, ‘but the right idea in advertis- 
ing is to spend the money so that it will bring 1 in more. ‘g 

During one of the many retail conventions this winter one man 
in a country town told of spending between $200 and $300 and practi- 
cally doubling the volume of his business. He said the advertising = 
was not the whole thing but it was an important factor. They did 
quite a lot of personal hustling and conditions in their community — 
were such as to encourage the development of more business, but just 
the same he felt that they had obtained excellent returns for their 
advertising. : 

Another man told of spending approximately $2,000 a year, 
mostly newspaper advertising, and he said he felt that this had in-— 
creased the volume of their business 50 per cent. and had been money — 
well invested. 4 

The question right now, however, is not one of whether or not 
advertising pays. This has been pretty thoroughly ‘demonstrated. © 
There is not much disposition to argue against the assertion that ad-_ 
vertising intelligently handled will bring results. - ; 


a 


May Prefer Lumping It 


Some may prefer to make it a lump sum of anywhere from $1, 000 
to $10,000. The amount will depend upon the magnitude of the 
business, the location, the cost of space in the local papers and the 
opportunities for effective exploitation by making window display 
using billboards and other means of exploitation. ; 

‘Whatever amount be spent, every man should keep a careful rea 
cord of it. Properly everything that assists in exploitation or publi-— 
city of business is chargeable to the advertising account, everything — 
from writing letters to buying space in newspapers. Keep careful | 
track of it all so that you may know the total at the end of the year 
and also may be in a position to compare this total with the total y 
volume of business. ; 


There is undoubtedly a logical reason for establicamne a relation 
between the volume of sales and the amount spent for advertising. 
This is not the only factor entering, neither should it be strictly ar-_ 
bitrary, but it is well enough to use something of this kind as a sort 
of working basis, and from the successful accomplishment of others | 
the evidence seems to be in favor of spending from 3 to 5 per cent. lobe 
the gross sales for advertising purposes.—St. Louis Lumberman. 


Review of the Prairie Lumber Trade 


, Owing to the continued cold weather, business in the lumber 
_ trade in the Prairie Provinces has not picked up as was anticipated. 
The farmers have practically completed seeding and consequently will 
now turn their hands to the erection of new farm buildings. June 
Band July are the months that the rush will take place in the lumber 
trade in Western Canada. The farmers are satisfied that conditions 
have been ideal for seeding operations, damp and not too cool wea- 


4 ther prevailing throughout the West. 


The retail lumber dealers look forward to doing a big business 
in farm buildings this summer, according to several of the Winnipeg 
_ retailers interviewed during the last two weeks. Particularly do they 
expect a large number of granaries to be erected. 


The majority of the sawmills in Western Canada are working to 
full blast this summer. The mill at Prince Albert, Sask.. has not 
been busier for many years than it is at the present time. One oi 
the sure indications of the returning prosperity of the lumber trade 
in the Prairie Provinces is the fact that the large sawmill of the Great 
West Lumber Company, at Red Deer, Alberta, has resumed cutting, 
after having been closed down for a year and a half. A large. num- 
_ ber of logs have been lying in the mill pond during this period, and 
as the company has sold all the lumber on hand, it has been found 
necessary to re-open the mill. Vhere is a heavy demand for lumber 
in Alberta according to this compahy, and a record year is anticipated. 


Several new lumber mills have been opened in Western Canada 
during the last month. The box making industry is still booming in 
the Prairie Provinces. A new box factory is being erected at Selkirk, 
Man., for the manufacture of fish boxes. 

Throughout the West there are numerous new schools being 
erected, which has assisted business at retail in the small towns dur- 
ing the seeding season. At Winnipeg work has started on a $600,000 


- contract for a large store; an addition to the Grain Exchange will 


cost $200,000; while several other contracts will bring Winnipeg’s 
building permit figures for 1916 away above those of 1915. Numer- 
- ous elevators, and granaries will be erected during the summer at dif- 
ferent points in Western Canada. A contract has been let to erect 
anew mill for the Lake of the Woods Milling Company at Medicine 
Hat, Alberta. The new mill will cost $200,000. The same company 
has" ‘made the announcement that it will erect a number of elevators 
this summer in the Prairie Provinces. 


‘These contracts, together with a big farm business, should see a 
record reached in the sales of lumber by the retailers this year. There 
is a scarcity of logs at the Coast and the Mountain Mills. This has 
tended to stiffen prices, and it is generally anticipated that there will 
be a still further advance before next fall, and, as the retail yards are 
practically deplete of stocks, now should be the time to stock up in 

order to get ahead of the big rush and higher prices. 
Collections are only fair, but as stated in our last review, these 
will improve as soon as the farmers are through with their seeding 
operations. . 


Paragraphs from Prairie Points 


The Security Lumber Company, at Guernsey, Sask., has re-opened 
their yard, and several cars of lumber have been shipped in. Geo. 
MeMillan who recently arrived from Langbank, Sask., is the local 
agent. 

Picker & Johnson are now busy engaged in erecting an addition 
to their large store at North Battleford, Sask. The lumber and build- 
ing materials are being supplied by the Western Canada Sawmill 
Yards, Ltd. 

“The effect of the abolition of the bar in Saskatchewan is reflected 

‘in increased business among the retail stores and general all round 
prosperity,” declared T. G. Brown, one of the successful lumbermen 
of Moose Jaw, Sask. 


The sawmill of the McLaren Lumber Company at Blairmore, 
Alta., is now employing a large number of men, and the work of saw- 
ing and planing the great number of logs that were cut in the eae 
last winter is well under way. 


Richard Julius Munch, until recently assistant manager of the 
Northern Lumber Company, at Kamsack. Sask., has enlisted with the 
223rd Battalion. Pte. Munch, who is a Dane, has been in the lumber 
business for years both here and in Denmark, Norway and Sweden. 
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News and Reviews of the Western Lumber Trade 


The interests of the Magar & St. Germain Sawmill Company at 
Peace River, Alta., have been taken over by G. D. McRae, who will 
assume management, and who will soon have the mill in running con- 


dition. A large number of logs were cut last winter and these are ex- 
pected to arrive shortly. 

Another industry is being established at Selkirk, Man. Geo. D. 
Simpson is erecting a building and is putting in the machinery for a 
box factory. The principal business will be the manufacture of fish 
boxes, of which there are a large quantity used for the summer and 
winter fishing at this place. 

The large sawmill of the Great West Lumber Company at Red 
Deer, Alta., has resumed cutting lumber. There has been a large cut 
of logs lying in the mill pond for a year and a half and as the com- 
pany has sold practically all the lumber on hand, the mill has been 
re-opened in order to fill large orders on hand. The company reports 
a large demand for lumber throughout Alberta. 


All lumbermen, especially those who are Hoo Hoo, will be sorry 
to learn of the passing of Charles D. Rourke. “Charlie” was well 
known in Winnipeg, and the local Hoo Hoo will never forget that 
memorable address he gave at the luncheon tendered the visiting Hoo 
Hoo by the Mayor and Council of Winnipeg in that city during the 
Twenty-Third Annual Meeting of Hoo Hoo. His great heart sensed 
the strain under which their Canadian hosts were laboring and his 
eloquent words of cheer and comfort reached the hearts of his hearers 
in a way that will never be forgotten. 

According to the Budget speech which was delivered some time 
ago in the Manitoba Legislature, the value of Manitoba’s production 
for last year, and which only includes the live stock and grains of 
all classes, was $261,239,868. Mr. Brown, in the House, made the 
statement that he thought he was warranted in saying that not only 
are our business conditions again normal, but that before the effect 
of this wonderful production is fully felt we shall again touch a high 
water mark of business activity, and that in spite of the fact that the 
great struggle is still in progress, an air of cheerfulness pervades all 
parts of Manitoba. 


An excellent address was delivered some time ago by Mr. Robson 
Black, secretary and lecturer of the Canadian Forestry Association of 
Ottawa, Ont., at the Winnipeg Industrial Bureau on “The Fight to 
Save the Forests.” “The necessity of arousing Canadians to the vici- | 
ous losses of our forest fires has doubled its meaning since the war 
began,” said Mr. Black. “Of all Canadian provinces, Manitoba should 
adopt every possible means to guard and build up the timber growth 
in and outside of the reserves. If, from your fire-racked remnants 
of the original Manitoba forests, 105 sawmills can cut over 55,000,000 
feet of lumber in a single season, the industrial possibilities arising 
from timber growing should win the personal interest of every citizen 
in a conservation policy.” 


Mr. W. R. Stuart, head of the Stuart Lumber Company, and a 
resident of Calgary for the last 23 years, died some time ago from an 
attack of pleurisy. Mr. Stuart was born in Lachute, Quebec, 42 years 
ago, and came West while a young man. He was engaged in the lum- 
ber business with several Western companies for some time, but about 
twelve years ago started up the firm of Stuart & Company, which 
he has been identified with ever since. In business and in private life 
he made a host of friends, and though not in public life he was recog- 
nized as one of Calgary’s substantial business men. He is survived 
by his wife and two little boys, one a baby, the other only five years 
old. Mr. Stuart is well known in Winnipeg, he having bought a yard 
which he managed for a number of years from the Monarch Lumber 
Company, Winnipeg. 

That keen interest is being evidenced by the farmers and retail 
lumbermen on the prairies in the British Columbia Government’s cam- 
paign to develop a larger market for British Columbia lumber on the 
prairies, is the report of Mr. W. H. Houston, representative of the 
Forest Branch of Victoria. Mr, Houston is in charge of the central 
office at Regina. A series of pamphlets, compiled by experts, show- 
ing the farmer the best known methods of constructing farm build- 
ings have been sent out in large numbers. Since the pamphlets have 
been issued a vast number of inquiries have been received by the 
officials of the Forest Branch, but it is confidently expected that with 
the construction of better buildings there will be more mixed farm- 
ing developed in addition to the increased sale of the lumber grown 
in British Columbia. Already several extracts from these pamphlets 
have appeared in the Western Lumberman. 
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British Columbia Western Lare 


B. C. Forest Branch Publishes Instructive Bulletin Dealing with Western Larch: Shows. 
Its Chief Characteristics and Uses—Article Reproduced Herewith Contains Much 
Data of Particular Interest to Lumber Dealers in Western Canada 


Western Larch is also known by the follow- 
ing local names: Tamarack, Red American 
Larch, Larch, Western Tamarack, and Hack- 
matack. Many lumber-dealers are insufficiently 
acquainted with Western Larch because they 
have been buying it for years under other names. 
The uses and excellent qualities of the wood are 
therefore described in this bulletin for the in- 
formation of both dealers and consumers. 

In British Columbia this tree is found be- 
tween the Rocky Mountains and the Cascade 
Range, south of the main line of the Canadian 
Pacific Railway. 

The Tree 

Like most of the timber trees of British 
Columbia, Western Larch is the largest of its 
kind in the world. The mature tree reaches an 
average height of from 100 to 150 feet and a 
diameter of from 3 to 3% feet. Its maximum 
height is over 200 feet and diameter 5 to 6 feet. 
It has a straight, smooth trunk, only slightly 
tapering, and, since the tree is intolerant of shade, 
the lower part of the trunk is generally free from 
branches. The bark is a reddish cinnamon- 
brown, and at the base of mature trees is several 
inches thick, forming an insulation which pro- 
tects them against ground fires. The larches are 
peculiar among the coniferous trees, in that they 
are not evergreen, but shed their leaves during 
winter, like the hardwoods of the Temperate 
Zone. Western Larch is very long-lived, at- 
taining ages up to 500 years and more. 


The Wood 

Appearance—The heart-wood is a bright red- 
dish-brown color, while the sap-wood, which is 
usually from % to 1% inches thick, is yellowish- 
has a white. Western Larch lumber is practically all 
heart-wood, because the sap-wood is so thin that 
it is generally cut off with the slab in sawing the 
ing af The annual rings are clearly marked, each 
2 Protects showing two distinct bands, one of light-colored 
wood grown in the spring, and the other of 
darker, harder, and stronger wood grown in the 


logs. 


summ« The grain of the wood is straight “and very ‘close. The 
fibre is hard and tough; the wood does not split easily, and it holds 
nails firmly. The knots are sound, tight, and small, being seldom 
ver 1% inches in diameter. In appearance Western Larch lumber 


sembles Longleaf Pine, and is also very similar to Euro- 
which is the most highly prized of European conifers. 
niform in quality and more durable than the average 


‘ellow Pine lumber (the latter is a trade name for several 

specie which differ widely in quality and strength). 
Weight ‘estern = arch usually weighs about 43.8 Ib. per cubic 
green, about 35.4 Ib. when air- seasoned, and about 29.7 Ib. 
when ar Na Ce aieatae oven-dry weights, it is thus 2 lb. heavier 
per cubic foot than Douglas Fir and 9 Jb. lighter than the Long-leaf 


rine t the sSoutne 


rn otates. 


‘ Forest Branch. 


ern Interior of British Columbia. 
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(and Western Soft Pine) on to cars. A logging railway in the 


Southern Interior of British Columbia. | 


Loading Western Larch 


_ Strength—Western Larch is one of the strongest of the world’s 
commercially important structural woods. Strength values are given 
in detail in tables at the back of this bulletin. 


Durability—Western Larch has a well-deserved reputation for 
durability. The fact that its lumber contains practically no sap-wood 
gives it special value, because the sap-wood of a tree often decays 
easily even if the heart-wood is durable, and therefore timber con- 
taining a large proportion of sap-wood does not last. 


Sargent, in his “Manual of the Trees of North America,” states 
that Western Larch is “very durable in contact with the soil” . 
and is largely used for railway-ties and fence-posts.” 


Sudworth, in his “Forest Trees of the Pacific Coast,” states: 4 
is very durable in an unprotected state, differing greatly in this’ ,es> am 
pect from wood of the Eastern Larch.” 


The durability of Western Larch is readily noted in the forest, 
for on acres ravaged by fire where all the timber has been killed, the 
larch remains standing many years after the other trees have decayed 
and fallen down. 


¢ v 


An interesting example of the lasting qualities of Western Larch 
is afforded by the lumber in a flume built in 1886 by the Thunder Hill 
Mining Company on Findlay Creek, a tributary of the Kootenay 
River. This box flume was 3,000 feet long, 2 feet wide, and 2 feet 
deep, the planking being Western Larch 2 inches thick. After four 
years’ use the company ceased operations and the flume remained idle 
for sixteen years. In 1906, Mr. J. Spencer, a settler in that district, 
tore down part of the flume and used the planking for door-jambs, 
window-frames, casing and flooring. All the lumber was absolutely 
sound, and when planed and used for flooring, gave an even, -smooth 
surface like a hardwood. This floor, after nine years’ service, shows 
no sign of wear or decay. 


Shrinkage—On account of its weight when green, practically all 
larch is air-seasoned before being placed on the market. The average 
shrinkage during seasoning is as follows :—* 


Radially =. aie 
Manpentially. sa tenaA: 
Longitudinally 


4.4 per cent. 
8.7 6c 6e 
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A sawmill and yard in the Southern Interior of British Columbia 
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Few woods can compare with Western Larch in its remarkable 
ie combination of strength, durability, and beauty, and it is used for a 
‘great variety of purposes, outside and inside, ranging from the heavi- 
est wharf or bridge construction to the finest interior finish. 

The annual cut of this lumber in British Columbia for the past 
few years has averaged 62,000,000 feet board measure. 

__. Dimension Timber—Western Larch grows to an Seeeprianal size 
7: Be ich larger than any of the Southern Yellow Pines. For this rea- 
son, and because of its streneth and durability, it makes fine dimen- 
; ‘sion timbers, very suitable fon all kinds of construction work, and par- 


sab. Cy Western Larch Trestle.—On account of its size, strength, and great durability, Western 
= Larch is a splendid wood for all kinds of construction work, and particularly for work 
i- ' exposed to the weather or in contact with the soil. The above picture shows a 
train of Western Larch logs on a Western Larch trestle 400 feet long 
with 95-foot piling. A logging railroad in Southern 
Interior of British Columbia. 


_ ticularly for work exposed to the weather or in contact with the soil. 

It is used in railway trestles, bridges, wharves, docks, tramways, cul- 

*verts, warehouses, factories, snow-sheds, boat ‘and ship building, car- 
construction, and similar work in which both strength and durability 

are required. 

Piling, Poles, and Posts—As a piling timber, Western Larch is 
yi. unsurpassed. It can be obtained in any dimension required, is exceed- 
- ingly tough and strong, drives easily and without shattering, and has 
great durability in contact with the soil. These qualities make it very 
_ stitable also for posts and poles. 


Railway-Ties—Western Larch ties are preferred by British 
Columbia railways to those of any other species. The experience of 
many years has demonstrated their durability, strength, and especially 

__ their ability to withstand rail-cutting. 

a Framing—Though a large proportion of Western Larch is sawn 

into framing lumber and used for all general building purposes, it has 

2 usually been mixed with Douglas Fir and other woods and has. sel- 
dom been sold under its own name. For this reason its splendid 
antes as a framing lumber—durability, strength, toughness, and 
the manner in which it holds nails—have not received full recogni- 

: tion by the trade. Additional value is given to Western Larch by “abe 
fact that its knots are small and sound, and do not weaken or impair 

‘ its strength. Western Larch is especially suitable for framing that is 

in contact with the soil or exposed to weather or moisture, as, for ex- 

ample, in hothouses and factories where there is a large amount of 

- moisture in the air. 

Outside Finish—As an outside wood Western Larch takes a high 

rank owing not only to its natural durability even when unpainted, 

but also to its ability to take and hold paint, stains, and varnishes. 

Here also its hardness and wearing qualities are valuable and the 

life of any building is increased by using it. It is used for awning- 

frames, brackets, battens, balusters, car roofing, cornice, doors (out- 
side), gable ornaments, porch and balcony flooring, porch spindles, 

_ pergolas, porch column (built up), porch newels, siding, steps, sash. 


Interior Finish—Those who have used Western Larch consider 
it an excellent wood for interior work on account of its distinct and 
striking grain, fine texture, and its finishing qualities. It finishes 

smoothly and easily, takes a high satin-like “polish, does not dent or 
mar easily, is durable, and readily takes and holds stains, varnishes, 
oil finish, and paints. Owing to its beautiful grain and appearance 
when oiled or stained, it is particularly well suited for ceiling, wains- 
an cot, door and window casings, and base- boards, etc. 


5 To some extent this wood resembles Southern Long-leaf Pine in 
appearance, though its grain is softer and its freedom from pitch 
makes it finish perier, When finished in natural color, Western Larch 
gradually darkens with age and takes on a rich red mahogany color.* 

Western Larch is manufactured into the following products for 
interior finish: balusters, base-blocks, base-boards, base-corners, base- 
mouldings, brackets, cabinet-work, carpet-strip, casing, ceiling, chair- 
Se rail; eolonnadeés, ‘corner-heads, corner- blocks, doors, door-casing, door- 
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fames, door-sills, door-stiles, door-stops, dust-cap, flooring, frames, 
frieze (rail), furniture, grilles, head-casing, moulding (cap), moulding 
(crown), moulding (picture), moulding (quarter-rail), newel-posts, 
nosing, parting-strips, partition, plate-rail,, rosettes, sash, sash (bot- 
tom rail), sash (top rail), shelves, shutters, siding, sills, sink-aprons, 
stair-treads, stiles, stops, wainscot-rail, wainscoting, window- -apron, 
window-casing, window-sills, window- stool. 


Flooring—One of the severest tests to which wood is put is when 
used as flooring. Here it gets hard and continual wear, and is often 
wetted and dried. It must therefore be dense and hard enough to 
resist abrasion, must not splinter, and must take and hold stains, var- 
nish, polish, or paints. Western Larch meets all these requirements ; 
in fact, for flooring it is as good as many of the hardwoods and is, ci 
course, much cheaper. It is equally suitable for a ball-room, where 
beauty; smoothness, and polish are demanded, or for a mill, factory, 
or warehouse, where it must withstand the hardest wear. It is manu- 
factured into both edge-grain and slash-grain flooring. The edge- 
grain is quarter-sawn and is also frequently called “vertical grain” 
or “rift sawn flooring, the annual rings being cut across so that the 
wear is taken by the edge of the grain. This makes the flooring very 
durable under hard usage and almost eliminates shrinkage. 


Slash-flooring is sawn just the opposite to edge-grain; that is, 
the annual rings are not cut across, but are cut tangentially. It does 
not wear as well as edge-grain flooring, but is cheaper and is suitable 
for common floors of all kinds. 


Boats—Western Larch is especially suitable for boat-building, 
for besides having the required strength and hardness, it is very re- 
sistant to water-soakage and to decay. It is used for frames, flooring, 
keels, knees, stem-pieces, stem-posts, stems, stringers. 


Grain-Elevators—For building the large grain-elevators and the 
granaries now becoming so common in the Prairie Provinces, West- 
ern Larch is a favored wood not only on account of its strength, dura- 
bility, and cheapness, but also because it is more than usually fire- 
resistant. 


Silos, Tanks, Water-Troughs, and Refrigerators—One of the 
largest demands for Western Larch is from the Eastern States for 
tank and silo stock. Its ability to withstand exposure and moisture 
makes it unsurpassed for these uses. 

Wood-Block Paving—As a material for wood-block paving—the 
best form of paving known—Western Larch is in the first rank, be- 
cause of its hardness and resistance to wear, its natural durability, 
and because it can be easily and cheaply creosoted. A properly laid 
Western Larch pavement is very long wearing, economical in upkeep, 


Two forms of B. C. Western Larch drop-siding. 
for outside use. 


Western Larch is one of the best woods 
It is very durable and readily takes and holds paint. 


and easy to repair when necessary. The surface is level, and smooth 
but not slippery, and gives good footing to horses. It is a sanitary 
pavement, for wood blocks are clean, do not produce dust, and the 
creosote in them is a disinfectant. It is a non-conductor of heat and 
is free from glare and radiation. The fact that a wood pavement is 
noiseless is an advantage appreciated by every city inhabitant. 
Western Larch is used not only in street-paving, but it also 
makes an ideal paying for barns, factories, warehouses, and mills. 
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Western Larch is very popular 
excellent wearing and finishing qualities. 


for interior finish on account of its beautiful grain and its 


the drawbacks to a concrete floor in a machine-shop is that 
the concrete pa duces a gritty dust which injures the bearings of the 
machinery. Wood block produces no dust, and in not a few cases it 
has | aid over concrete floors in factories for this reason. 

Cross-Arms—Western Larch, on account of its 
rability is one of the best cross-arm materials avail- 


ne of 


een | 

iShiert nie: 
strength and du 
able. 

Gates and Fences—A wood suitable for gates and fences must 
durable, even when unpainted and in contact with the ground. 
It must also be strong and must hold nails extremely well. Western 
Larch meets all fhicie requirements and is shipped as far east as the 
tate of lowa for manufacture into gates and fence material. 

Other a A addition to those mentioned above, Western 
arch is used for a great many other purposes, such as flumes, wood- 
en piping, aa culverts, implement and vehicle stock, and fur- 


be very 


Semis Lumbermen Lease B.C. Mill 
vincing proof of improving conditions in the B. C. lumber 
is afforded in the recent leasing of the Port Alberni plant of 
he Canadian Pacific Lumber Co., Ltd., Vancouver, by Howard A. 
- Dent Lumber & Shingle Company, and W. C. Mylroie of 
the Anchor Supply Company, both of Seattle. The mill, which is lo- 
coast of Vancouver Island, has a ten hour capacity 
deal includes the transfer of 250,000,000 feet 
timber, the limits being served by a standard 
iz railway instz alled by the Weist Logging Company, of 
Messrs. Dent & Mylroie started up the mill on March 9th, 
resent plans will cater largely to the Alaska trade, 
tailers of Alberta, Saskatchewan and Manitoba will not 
The deal was put through by Thos. Meredith of New 
Westminster, president of ‘She Canadian Pacific Lumber Co., Ltd., 
erated mills at Vancouver, Port Moody, Alberni and 
rit ton res in the int rior. 


e west 
4 , 
) feet, and the 


r and cedar 


It is altogether probable the two 

ned will also be operated this season, negotiations to 
lready well advanced. 

bermen will be interested in the news that 

r Coquitlam City, built three years ago on the 


again under charter as a lum- 
Australian coast, and is 
her new owner. On her first voyage she 
id to ‘Bris bane, and after discharging 
for San Francisco. On the way to 

ered a severe and put back to 
tructural defects, it was claimed. 

ner reposed on a sandbank until January 
Id at auction to an Australian for £1,125. 

nother £1,000 for repairs, has now 

isco parties at a figure that will 
r cargo from a North Pacific port 


Fraser, is 
ned on the 


gale 


! 


New Up-Cnadt Shingle Plant to Operate 


In the fall of 1913 Messrs. Wasser & Mouatt, well-known shingle 
manufacturers, of Edmonds, Wash., decided to establish a plant in- 
British Columbia. After inspecting a number of water-front sites ad-_ 
jacent to Vancouver, Port Moody, Eburne and New Westminster, the © 
members of the firm reached the conclusion that it would be more econ- © 
omical to locate close to an ample supply of cheap and good timber 
and ship the finished product to market by vessel or barge. During — 
a trip up the Coast Messrs. Wasser & Mouatt discovered exactly what — 
they wanted at Powell Lake, where the Brooks, Scanlon O’Brien Com- — 
pany, Limited, conduct extensive logging operations. Before winter 
set in their millwrights had completed the frame of a large shingle” 
mill, the lumber being furnished by the Powell River Paper Company, 
a few miles away. The intention of the owners was to install eig 
shingle machines and other necessary equipment early in the follow- 
ing spring, but when the time for action arrived the shingle market 
had slumped so badly and the general outlook was so unfavorable 
that the order placed for machinery was countermanded. The out- 
break of the war made it uncertain when the severe depression would 
pass, and hence the fitting up of the mill was postponed indefinitely. 

To-day there is a strongly grounded belief that prosperity is again — 
to become the handmaid of the lumber and shingle industry of the — 
province, if not of the entire continent. The outlook was never so 
encouraging for a good volume of business at paying prices, and the 
Messrs. Wasser have been ahead of some of our native sons in grasp- 
ing the fact. Early in January they decided to complete their plant — 
with all possible speed. President B. F. Wasser writes the Western 
Lumberman from Edmonds, Wash, as follows: 


“We have our building at Powell Lake fully completed ata will 
install the machinery as soon as the weather will permit. We are 
putting in an eight-machine mill, equipped to cut logs or bolts. We 
have not yet made a choice of machines, but they will be the best — 
money can buy. We are putting in a dry kiln of 2,500,000 capacity © 
and are making arrangements to have the R. R. Co. take our shingles — 
from tidewater in a car barge. We expect to have our plant in full — 
operation by the first of May. We have timber for about twenty — 
years’ run and more available.” 

The concern will be known as the Powell Lake Mill Company, — 
Limited, the parent company being the Queen Mill Compe with © 
plants at Edmonds and Meadowvale, Wash. aa 


iy 


A Boy Scout Forest Book 


The Canadian Forestry Association hit upon a very clever means 
of popularizing the work of forest conservation when it decided to pre- © 
sent a Boy Scout Forest Book to each of the sixteen thousand boy ~ 
scouts in Canada as part of its educational propaganda for forest pro- 
tection. In the thirty-two pages of text and illustration the boy is 
introduced to the Canadian forest in a way that is bound to arouse his ~ 
interest therein as a personal and national necessity, and give a new 
turn to the study of woodcraft that is part'of every boy scout’s train- — 
ing. The sound business reasons for putting an end to our annual — 
plague of forest fires are presented in convincing fashion. Copies of 
the book will be forwarded on application to Mr. Robson Black, sec- 
retary of the Association, Ottawa. : 
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Washington shingle manufacturers are lending hearty support to — 
the campaign launched by the shingle branch of the West Coast Lum- — 
ber Manufacturers’ Association to raise $60,000 to initiate what is 
planned to become a nation-wide advertising campaign in favor of — 
Washington shingles. Ata recent meeting of shingle manufacturers — 
Secretary H. P. Wyckoff told his auditors that “unless the shingle- — 
men of the coast combine at once and advertise red cedar shingles — 
nationally, the shingle business here inevitably will go on the rocks. — 
One of two things will happen. Either it will be killed by the patent — 
roofing companies, who are now flooding the country with advertis-’ 
ing, or it will be bought up by large capital and exploited in some such 
manner aS we are now presenting to you.’ 


Think of it! No fewer than 18,207 Belgian homes burned by the. 
invading Huns, and Northern France yet to be heard from. In addi- 
tion the standing forests are being decimated, so that after the war — 
all lumber for rebuilding must be brought from over seas. This is 
one reason why the shipping companies claim that high freight rates 
will prevail long after the close of hostilities. 


In 1915 Canada exported manufactured wood as follows: To — 
Great Britain, $9,892,467 worth; to the United States, $30,996,467 
worth; and to other countries, $1,704,705 worth. The unmanufac- 
tured wood exported during the same period to Great Britain was 
valued at $1,824,825; to the United States, $7,650,603 ; to other coun- — 
tries, $600,524. ue a 
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_ joyed a continuance of good business owing to the many orders on 


Lumber, Shingles and Logs 


During the greater part of the month just past the mills have en- 


. 


their books, but, admittedly, there has been a shortening up in the 


_yolume of new orders and enquiries coming forward. As mentioned 
fast month, this had been anticipated owing to farmers being busy on 
_ the land and also because of the unseasonable weather, which delayed 


seeding operations and interfered with plans made for building. 


One result of the lessened prairie demand has been a tendency on 
the part of a few of the smaller mills to be a shade less firm in the 
matter of prices, but there has been no serious breakaway. In not a 
few instances the small concerns—which can manufacture certain 
grades very cheaply—are busy on farmed-out orders which were ac- 


_ cepted by the big mills last December, and before prices were raised 


ca 


materially. 

A fairly heavy volume of business continues to reach the mills 
from United States points, and now that spring has opened up in East- 
ern Canada, an improvement in the demand for Coast products is 


reported. 


Mountain millmen who are operating, say they have plenty of or- 


ders still unfilled, and some have contracted for their cut for the 


season. 

The shingle market in British Columbia for the past six or eight 
weeks has been exceptionally strong. At the present time the demand 
for XXX shingles on the prairies is not quite as heavy as it was, owing, 
no doubt, to the fact that the farmers are seeding. The market for 
XXXXXand Perfections is still in good condition and doubtless will 


continue so, as owing to the strike in Washington, the production of 


Clears and Perfections is restricted. The demand for Eurekas con- 
tinues fairly constant. The prices on logs and bolts remain very high, 
there being still a considerable shortage of raw material. Following 
are the shingle prices to wholesalers now in effect and which have 
prevailed during the last three weeks: XXX, $2.05; XXXXX, $2.25; 
Eurekas, $2.50; Perfections, $2.70. 

While the loggers have been steadily increasing their output, the 


mills until very recently were unable to experience the benefit owing 


to continued stormy weather, which made it almost impossible for 


the tugs to make delivery with any degree of regularity. As a result, 
a number of mills were tied up for two or three days for lack of raw 
material. Just how bad the weather has been may be inferred from 


the fact that a few days ago the Government scalers at Vancouver 


had inspection orders for 255 swifters of timber which had not reached 


the North Vancouver booming ground. Since then a number of tugs 


have atrived with heavy tows, and to-day—almost for the first time 
this season—there is cedar there awaiting a purchaser. 

The cut of logs in Vancouver district for April was 45,000,000 
feet, as compared with 34,279,000 feet for March. In our April edi- 
torial the cut for March, by a typographical error, was given as 
29,790,000 feet. : 

Prices remain as quoted last month: graded fir logs, $6.00, $9.00, 
and $12.00, with good camp run going at $8.50; shingle cedar, graded, 


$7.00, $10.00, and $14.00; camp run spruce, $12.00; hemlock, $7.00 to 


$7.50. 


The labor situation continues to hamper the operators, only 
about one-half of the camps being fully manned. 


Personal Items of British Columbia 
Mr. N. M. Smith, of Hallock-Smith Co., lumber wholesalers, Ed- 
monton, Alta., called on Vancouver millmen and dealers in April. 
Mr. W. F. Sullivan, manager of the Rogers Lumber Co. yard at 


Moosejaw, spent a week in Vancouver in the fore part of May, look- 
ing over lumber stocks at local mills. 


Mr. W. A. Brady, lumber retailer at Reston, Man., returned to 


_ the prairies about the middle of April, having spent about two months 


at Vancouver and other Coast points. 
Mr. Charles M. Tate, lumberman, of New Westminster, returned 
May 6th from a short holiday spent with Kamloops friends. A trip 


up the North Thompson river to Barriere added to the pleasure of 


the outing. 
Mr. Charles H. Ditewig, formerly of Chandler & Ditewig, lumber 
wholesalers, Vancouver, B.C., and Mr. Herbert D. Blackford, until 


recently engaged in shingle manufacturing at Burrard Bay, B.C., have 
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News of the British Columbian Camps and Mills 


joined the sales staff of the Lester W. David Company, lumber whole- 
salers, Seattle, Wash. The first-named gentleman will have charge 
of Northwest territory, with headquarters at Minneapolis, while Mr. 
Blackford will look after the Chicago sales office. 


Mr. Aird Flavelle, of the Thurston-Flavelle Lumber Conese: 


Port Moody, left for Eastern Canada points, May 6th. Before re- 
turning, Mr. Flavelle will spend some time with his parents, Mr. and 
Mrs. Wm. Flavelle, at Lindsay, Ont. 


Mr. M. C. Meservey, president of the Lumbermen’s Engineering 
Company, Portland, Ore., visited B. C. points in company with Mr. 
W. F. Huntting, of the Huntting-Merritt Lumber Coy Btdh, Vancou- 
ver, inspected some timber lands in which he holds an interest. 


Mr. J. H. Moore, president of the Jordan River Lumber Co., Ltd., 
and also connected with the Canadian Puget Sound Lumber Co., Ltd., 
Victoria, returned recently from a business visit to Eastern States 
points. Mr. Moore found business everywhere looking prosperous, 
and believes that timber values are on the up grade. 


Mr. Robert B. Allen, for several years editor of the West Coast 
Lumberman, of Seattle, has joined the staff of the West Coast Lum- 
berman’s Association as special representative, and will also handle 
the association’s publicity work. Mr. Allen’s long experience in daily 
and trade newspaper work especially fits him for his new duties. 


Mr. P. Z. Caverhill, formerly of the B. C. Forest Branch staff, 
and now chief forester for the Province of New Brunswick, is mak- 
ing good in his new position. Mr. Caverhill is preparing plans for a 
comprehensive survey of the forest lands of the province, and in the 
opinion of other eastern experts, has mapped out an excellent scheme. 

Mr. J. G. Robson, president and managing director of the Tim- 
berland Lumber Company, Ltd., New Westminster, left for prairie 
and Eastern Canada points April 20th. Mr. Robson is a firm believer 
in the efficiency of follow-up methods—in addition to being a liberal 
user of advertising space in lumber journals, he has for several years 
made it a practice to call on the trade, the results being most grati- 
fying. ; 

Mr. George Potter, until recently Coast representative of W. K. 
Chandler, lumber wholesaler, Winnipeg, is now in charge of the B. C. 
territory for Messrs. Muir, Kirkpatrick & Sharpe, well-known To- 
ronto dealers. Mr. Potter, who assumed his new duties April Ist, is 
occupying his former offices in the Dominion building, Hastings 
Sisseet 

Lieut. D. B. Campbell left Vancouver for the East in May in 
charge of a second draft of 100 recruits for the Foresters’ Battalion 
being enlisted for service with the special overseas corps. ) dereut. 
Campbell is well known to many B. C. lumbermen as a clever mill 


designer, but until the close of the war will place his talents at the 
call of the Motherland. 


Mr. Whiting Alden, assistant forester of the Canadian Pacific 
Railway at Calgary, Alta., passed through Vancouver in April on his 
way to visit his parents at Fort Wayne, Ind. Mr. Alden is making a 
special study of logging methods and while here planned a return 
visit to the Coast in order to inspect the Rock Bay camps of the B. C. 
Mills, Timber & Trading Co., Ltd. 

Mr. A. C. Turner, of the well-known tent and awning firm of J. J. 
Turner & Sons, Peterboro, Ont., visited Vancouver early in May, 
accompanied by Mrs. Turner and two children. Mr. Turner stated 
that conditions in the East had improved materially since the war 
began, his own firm being a case in point. The plant was working 
night and day and still they could not cope with the orders. 


Mr. J. E. Dougherty, manager of the British American Mills & 
Timber Co., Ltd., Vancouver, was called to Seattle early in May to 
confer with his old friend and associate, Mr. F. D. Fobes, Seattle 
manager of the Chicago Lumber & Coal Company, which owns about 
75,000,000 feet of timber near Maple Falls, in Whatcom County, Wash. 
The timber is being taxed so heavily that its manufacture was de- 
cided upon. 


Mr. A. C. Dutton, president of the A. C. Dutton Lumber Cor- 
poration, Springfield, Mass., and Poughkeepsie, N.Y., spent a few 
days in Vancouver early in May, and while here placed some heavy 
orders with a few of our millmen. The Dutton Corporation were 
large buyers of Pacific Coast products prior to the closing of the 
Panama Canal last year, and now that the great waterway is again 
free of obstructions, the former traffic will quickly reassert itself if 
vessels can be secured. 
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Items of Interest to the Trade 


Brief News of Mountain and Coast 


Forest Products, Ltd., have removed from the Holden Building, 
Hastings Street, Vancouver, to the North-West Trust Building, Rich- 
ards Street. 

The Crow’s Nest Pass Lumber Co., Ltd., Wardner, has added a 
new No. 91 P. B. Yates Machine Company high speed matcher to its 
already very complete planing mill equipment. 


Messrs. Macken & Knight, well known Chilliwack lumbermen, 
have taken over the Abbotsford Timber & Trading Co.’s lumber yard 


at Rosedale, on the C. N. R., eight miles west of Chilliwack. 

Che John Phillips Sawmill Co., who had been operating a port- 
able mill in Elko district for several years, moved the outfit to a new 
location on April 13th. The output is taken by the farmers of the 
Valley. 

At an extraordinary meeting of the Shushartie Lumber Co., Ltd., 
Vancouver, held several weeks ago, a resolution was passed calling 
for the voluntary winding up of the company and the appointment of 
A. H. Douglas as liquidator. 

Messrs. McGibbon & Hodgson, who conduct a lumber yard at 
Cedar Cottage, South Vancouver, suffered a loss of about $3,500 on 
the night of May 3rd, when fire broke out in their finish lumber shed. 
Luckily the building and contents were fully insured. 

The statement is made that only 30 carloads of lumber have en- 
tered Canada through British Columbia ports for prairie consumption 


this year to date, although since August of last year several thous- 
and carloads have passed through in bond to the Eastern States. 


Owing to the great scarcity of white labor for lumbering opera- 
tions a number of Siwash Indians had to be employed early in May by 
the logging foreman of the Okanagan Sawmills, Ltd., Enderby, when 
he found himself short of men to handle the spring drive of logs. 

Messrs. Bloedel, Stewart & Welsh are employing a large number 
of men in their logging camps at Myrtle Point, up the coast, and 
could use more if they were procurable. They are not the only suf- 
ferers—many loggers complain that their camps are undermanned. 

The Craig-Taylor Lumber Co., Ltd., Bradner, Fraser Valley, ex- 
tended their standard guage logging railway into a new limit before 
starting up their sawmill about the middle of April. They now have 
about two miles of track and are employing 40 to 50 men in the mill 
and woods. 


The Benton Pole and Lumber Co. Ltd., on the Salmo Lake line 


of the Great Northern Railway, Nelson district, has increased the 
capacity of its sawmill to 30,000 feet per day. To take care of the 
output « f finish lumber a dry shed of 100,000 feet capacity was com- 
plet eda i few weeks ago. 

J. S. Deschamps, the well-known Rossland lumberman, has leased 
a sma i sawmill at Nelson owned by the Forest Mills of B. C., Ltd., 
Revelstoke, and expects to operate steadily all season. During the 
winter over 5,000,000 feet of logs were taken out at Sirdar, and these 
will be towed to the mill boom as needed. 

M. M. Wall, lager of the Buffalo Hardwood Lumber Com- 
pany, and a number of Eastern associates, are contemplating the erec- 
tion of a combination saw and shingle mill on the Pacific Great East- 
er Railwa ay line in Lillooet district. They own a large tract of good 
timber in that locality, as well as other tracts in Yale and Cariboo 
di tr ts 

rding toa report received by Hon. W. R. Ross, Minister of 
Lands, from Cranbrook forest district the timber cut for 1916 may 


ach 160,000,000 feet. In 1913, when the record was made, it 
amounted to only 148,000,000 feet. The mills in the district report 
e prairie demand which is expected to continue throughout 


thy & Lougheed sawmill at Port Haney, on the Fra- 
ip early in May by the Maple Ridge Lumber 
Company, which for some time has been controlled by the B. C. Box 
; Westminster. The plant has not been oper- 
years, the owners having a big logging contract 
demands the whole of their attention. 
oodworking plants in British Columbia 
hundred and twenty-four mills in the pro- 
yne hundred and fifteen manufacture red cedar 
sash and door manufacturing plants and 
ufacture boxes. There are six veneer manu- 
soting works. 
sawmill at Craig, Fraser Valley, 
12-hour schedule, and on May 10th, Superin- 
if work in the planing mill owing 
eptionally fine timber is reaching the 
which the company’s standard gauge rail- 
about a mile of new track having to be 
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good showing being made. 


laid. A new steam feed was installed in the mill before being started 
up in the early spring, the result being an appreciable increase in the 
daily output. 

The Quance Lumber Company, at Nakusp, (ee Lake, is cut-— 
ting out a large order of pine for Glaspie Bros., contractors, who are 
supplying United States and prairie buyers. Part of the cut is in the 
form of matchwood, which finds a market in Chicago. Quance Bros. 
have their sawmill in fine shape this season, the daily output having 
been increased from about 40,000 feet to almost 50,000 feet per day. 


The big plant of the Adams River Lumber Co., Ltd. at Chase, is 7 
cutting at the rate of 200,000 feet per day of twelve and one-half hours, 
and shipments are at the rate of 3,000,000 feet per month. Consider- 
able pine lumber is being manufactured, a big “pocket” of that tim- 
ber having been tapped in the new limits. Walter F. Lammers, who 
has been secretary of the company for some years, is now general a 
manager, and is making good in his new position. 


A. P. Allison, shingle manufacturer at Green Point Rapids, ship- — 
ped his first scowload oF kiln-dried shingles to Vancouver on April — 
19th. They were transferred to cars at Eburne Sawmills wharf, on © 
the North Arm of the Fraser. Mr. Allison, who made a huge ship-_ 
ment of green shingles to New York just prior to the closing of the - 
Panama ‘Canal last. summer, expects to do further business in that — 
line later on, but at present is drying the bulk of his output. 


Mountain millmen are having some trouble with their workmen. 
Strikes for higher wages have occurred at several plants and further 
trouble is likely owing to the shortage of labor. In the past the mills — 
were able to draw from Alberta and Saskatchewan, but just now the © 
situation is reversed. British Columbia has already sent several — 
thousand men to the prairies to help out the farmers there, and both ~ 
in the interior and at the coast the shortage of good men is becoming 
a Serious matter. 


The cedar mill of the Hartnell Lumber Co., Ltd., at Port Ham- 
mond, on the Fraser River, was started up about April 20th, but did 
not operate to capacity for several weeks owing to a scarcity of cedar 
logs. These are cut into strips and manufactured into siding and 
shiplap by a P. B. Yates Machine Works fast combination planer, 
matcher and moulder, which has a capacity of 70,000 feet per day. 
The company’s shingle plant. containing four machines, has been in 
operation since March. 


Manager E. H. Moore. of the Prince Rupert Timber & Lumber. 
Co., Vancouver, reports a gratifying revival in the demand for timber, 
of which the company has - large holdings in various parts of Western — 
Canada. Recent sales include ten limits on Sechelt Inlet, 65 miles 
from Vancouver, to the Seymour Lumber Co., representing Minne- 
apolis capital, the price being $125,000 or $1.00 a thousand feet. An- | 
other sale was of four berths near Prince Albert, Sask., to the Finger — 
Lumber Co., a Wisconsin concern, for $60,000 cash. 


New Westminster city council, at a recent meeting, decided to_ 
bring pressure on the Government to prevent logging operations on ~ 
timber berth 507, which lies partly within the area set aside by the 
Government as a reserve around Coquitlam Lake, the source of New 
Westminster’s water supply. The Department of Lands some time 
ago expressed the view that as the timber berth had been taken over 
prior to the formation of the reserve, the holder possessed a prior right — 
and that the operations complained of could not be stopped. 


The many friends of Chas. M. Tate, former president of the Fern- 
ridge Lumber Co., Ltd. New Westminster ,will learn with much sat- 
isfaction that his financial difficulties, brought about by the loss of 
that plant by fire a little over a year ago, are likely to be solved in a 
way that will leave a handsome balance after all creditors have been 
paid in full. W. Wooten Mascale, former secretary of the Fernridge 
Lumber Co., who has been administering the estate for the assignee, 
has displayed excellent judgment and is largely responsible for the | 
The company’s two shingle mills, near _ 
Rosedale, are being operated under lease, the rentals going to reduce 
the general indebtedness, which may be entirely wiped out in about 
another twelvemonth, 


Mr. Norman Jensen, a well-known Moose Jaw lumberman, has © 
lately taken up his residence in Vancouver. Mr. Jensen, who is sec- 
retary-treasurer of the Sid. B. Smith Lumber Company, Limited, of — 
this city, has been connected with the industry since his sixteenth year, 
part of the time being in the service of the Chicago Lumber & Coal 
Company, one of the biggest firms in the lumber trade of the con- 
tinent. 


The Capilano Cedar Company is erecting a shingle mill on Dis- 
trict Lot 606, municipality of North Vancouver, at a point between 
Capilano Canyon and the road to the waterworks intake. Bolts will 
be logged off D. L. 605 adjoining. L. E. Ross, formerly of the Ross- — 
Lapp Lumber Co., Fraser Valley, is one of the principals in the new 
company. . 


‘Lumbermen_and_the Law 


Recent Decisions Affecting the Trade 


Affairs of Big Concern to be Investigated 

Legal proceedings in the Supreme Court of British Columbia for 
_ the purpose of opening up the affairs of the Canadian Puget Sound 
~ Lumber and other affiliated companies have been begun by Guy S. 
Brown, 1961 Fairfield Road, Victoria, against several defendants. He 
has filed a writ claiming damages for conspiracy to defraud him of 
his interests in the Michigan Puget Sound Lumber Company, Lim- 
ited, the Michigan Pacific Lumber Company, Limited, and the Can- 
adian Puget Sound Lumber Company, Limited. The defendants 
~ named in the suit are Menzies Bay Lumber Company, Limited; Jor- 
dan River Lumber Company, Limited; Nebraska Investment Com- 
5 pany, Limited; Allan C. Fraser, John H. Moore, Edwin B. Cadwell, 
Wm. C. Langley, Oria B. Taylor, Fred W. Shibley, Wm. T. Cole- 
man, Sam Cochrane and Charles A. Phelps. 

Plaintiff has sworn an affidavit of his claim giving particulars, 

“which document is attached to the writ. Among other charges against 
the defendants he claims that Cadwell, Moore and Phelps made a 
secret profit over the purchase of the Sayward mill and holdings 
from J. A. Sayward of $176,000. The purchase price of the Sayward 
properties acquired by the company which bought them is stated at 

~ $500,000. It is also claimed that other profits were irregularly made 
and that certain limits within certain company holdings were found 
unstaked, and then were staked for the benefit and profit of certain 
of the defendants. He also states that Cadwell, Coleman, Cochrane, 
Phelps, Taylor and Shibley are residents of the United States and 
are not British subjects, and that Shibley is a mere tool of Cadwell. 
- The affidavit sets out that the Nebraska Investment Company 
is holder of all the issued share capital save four shares of the Jordan 
River Lumber Company, Limited, and is a shareholder in the Menzies 

- Bay Timber Company. The status of the other defendants are set 
out at length. Plaintiff was a shareholder in the Michigan Pacific 
Lumber Company, Limited, and the Michigan Puget Sound Company, 

amalgamated about June, 1911, to form the Canadian Puget Sound 
- Lumber Company. Plaintiff got shares of the latter in exchange. 
He continues: “The defendants have conspired to abstract from 
_ the properties of the Michigan Pacific Lumber Company and the 
_ Michigan Puget Sound Lumber Company large sums of money and 
tracts of timber and by manipulation brought about the winding up 
of the Puget Sound Lumber Company and foreclosure of the proper- 
ties by the debenture holders. The Nebraska Investment Company 

controls the Jordan River Lumber Company and the defendants other 

than the Menzies Bay Timber Company conspired to filch from the 
Canadian Puget Sound Lumber Company tracts of timber placed in 
the name of the Jordan River Company, and which the Jordan River 
Company then exchanged for more valuable tracts of timber of the 
Canadian Puget Sound Lumber Company. 

= Against Allan C. Fraser, manager of the Merchants’ Bank, who 
holds 1,500 shares in the Menzies Bay Company, plaintiff alleges con- 
_ spiracy with others to bring about foreclosure by the debenture hold- 

- ers. He then recites that there was gross over valuation of a logging 
‘equipment sold to the Jordan River Company by the Nebraska Invest- 

ment Company. 

The defendant Moore, he says, was manager of the Michigan 
Pacific Lumber Company at $5,000 per annum, and there were un- 
staked pieces in the midst of the Michigan Pacific timber limits. 
Moore, he alleges, staked these for himself and for Coleman, Cadwell, 

Phelps, Cochrane and others, and the expense of the staking was 
charged to the Michigan Pacific Company. 

He then refers to the Michigan Pacific bond issue of $500,000 on 
March 4, 1909, and says on May 11 the same year Cadwell brought 
to Victoria a party of shareholders, including himself, of the Michi- 
gan Pacific Company, in order to provide for some plan of obtaining 
money for the company to pay off the bonds, and while there Cadwell 
induced the visitors to consider the purchase of the Sayward mill, and 

it eventually was bought. 

In the course of this transaction the plaintiff says Cadwell, 
Moore and Phelps made a secret profit at the shareholders’ expense 
of $176,000. In order to conceal this, they procured the property 

bought from J. A. Sayward to be valued at $1,342,818.75, whereas 
they did acquire it for less than $500,000, and Taylor, another defend- 

ant, knew of it. The Michigan Puget Sound Company, he continues, 
was then incorporated in October, 1909, to acquire the Sayward pro- 
perty for $663,750, whereas all that Sayward got was $500,000. In 

May, 1911, the property got into difficulties, and the flotation of a 

new company was proposed to absorb the Michigan company, with 

a capital stock of $5,000,000, out of which, plaintiff claims, $500,000 

was obtained by Cadwell without payment and the new company 
floated a bond issue. : 

Later there was pressure by the bondholders and meetings of 
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creditors were held at which the shareholders were asked to take 50c. 
on the dollar. Plaintiff sets out other particulars relevant to the 
action, and asks relief from the court. 


Mill Property at Eburne Depreciated 


The British Columbia Appeal Court, sitting at Vancouver, on 
April 13th, granted to the Manitoba Lumber Company, owners of 
the Dominion Sawmills,-Limited, Eburne, the right to appeal against 
a refusal of relief under the Moratorium Act. The company was late 
in applying, but in view of the statement that their troubles were 
largely the result of the depression brought about by the war the 
judges decided that the request merited their especial consideration. 


“Appeal proceedings in the past have prevented my client from 
redeeming this valuable mill property at a time when it might easily 
have been redeemed,” stated counsel for the company. “This case 
has been in the courts since 1911 for the right to redeem a mortgage 
which then was for $30,000. We got judgment in 1912 in our favor 
at.a time when the property was valued at $250,000. Every appeal 
since then has been made by the other side. Now the interest and 
taxes with the principal amount to $63,000. With the hard conditions 
existing we can not raise that amount with which to redeem. Mr. 
Justice Morrison has decided that the Moratorium Act does not 
apply to us, and although the Act states there 1s no appeal, we wish 
to get the question before the court.” 


In adding his consent to that of the chief justice to get the case 
before the present sittings of the court, Mr. Justice Martin urged coun- 
sel in all cases to adopt efficiency and despatch. “The present war 
is costing the nation a million dollars a day. It should be the aim 
of each of us to maintain the highest state of efficiency and despatch 
in our work under these circumstances,” said his lordship. 


Breach of Contract Action Dismissed 


In Supreme Court at Vancouver the presiding Judge dismissed 
an action brought by Ben. Roberts, logger, against the B. C. Mills, 
Timber & Trading Company, Limited, in which the plaintiff claimed 
$854 for failure to purchase two booms of logs. Plaintiff alleged that 
the defendants had agreed to take the logs, but that just previous to 
delivery the price sagged considerably and they refused to complete 
the deal. The defence was that no agreement to purchase had been 
made, the matter having been left open pending an inspection of the 
timber by their buyer, who had found the logs to be unsuitable for the 
purpose desired. The action was dismissed. 


An Interesting Case for Loggers 


Who should pay for logs carried away during a storm at Pender 
Harbor while a boom was held there under an injunction granted by 
the court, was the knotty question which Mr. Justice Macdonald, of 
Vancouver, was called upon to decide April 13th in connection with an 
appeal from the ruling of the registrar. The timber—60,000 pieces— 
belonged to a Japanese logger named Amano, but were enjoined from 
sale pending the outcome of a suit instituted by the B. C. Trust Cor- 
poration. The matter was first referred to the court registrar, who 
awarded Amano $650, including $80 for the logs which had drifted 
away. Mr. Justice Macdonald reserved judgment. 


Marine News of British Columbia 


The Canadian-Australasian royal mail liner Makura on her last 
southbound voyage from Vancouver carried 1,000 tons of paper con- 
signed by the big manufacturing plant at Powell River to Sydney. 
The capacity of the plant is being taxed to supply the demand for 
newsprint from the Antipodes. 


The four-masted American schooner Espada, 686 tons, at present 
on a voyage to South America, is under charter to load a cargo of 
lumber at Hastings Mills, Vancouver, next August or September. 
She will be followed in September or October by the American 
schooner Edward R. West, 782 tons, both cargoes going to South 
Africa. 


The American barkentine Alta, well known in the British Colum- 
bia offshore lumber trade, has been sold to San Francisco interests 
for $100,000. The vessel was built at Glasgow in 1905, her net reg- 
ister being 1,262 tons. The last voyage of the Alta from Victoria 
was on September 19, 1914, when she cleared with 1,500,000 feet of 
lumber for South Africa. 


The American barkentine Hawaii, which sailed from Victoria 
about a year ago for South Africa with a cargo of lumber supplied 
by the Cameron Lumber Company, Limited, is now taking on lum- 
ber at the plant of the Victoria Lumber & Manufacturing Company, 
Limited, Chemainus, for the same port. Since her departure from this 
coast in the spring of last year the barkentine circled the globe, hav- 
ing been chartered to carry maize for Australia and coal from New- 
castle, N.S.W., for Port Allen, Hawaiian Islands, from which port 
she sailed for Victoria in ballast. 
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British Columbia to Have Lumber Carriers 


PREMIER BOWSER INTRODUCES BILL TO FINANCE BUILDING OF VESSELS 
AND ESTABLISHMENT OF PLANTS 


Provision for aid to the aggregate amount of $2,000,000 to ship- 
and the shipbuilding industry of the province, is contained in a 
hich Pi mentier Bowser, on May 3rd, introduced in the Provincial 

This action of the Government will be welcomed by the 


and industrial interests of British Columbia, who have, 


for the past year, been investigating the matter and urging the step 
upon the Government. It will result in the elimination of the serious 
} } 


randicaps which at present hamper business through the holding up 
of shipments of products of the province by providing the needed in- 
ive to stimulate the shipbuilding industry. At the same time, the 
ms of the act provide in the fullest possible manner that the 
public moneys, which it is proposed to grant in aid, shall be secured to 
the a ee 

Che bill, which is entitled “An Act respecting shipping and to 
make provision for aid to the shipbuilding industry in the Province of 
British te mbia,” provides for the appointment of a commission, to 
be known as the Shipping Credit Commission, and composed of a sup- 
Petendent and two directors, as a body corporate and under whom 
shall come full and complete control of the administration of the act 
and the carrying into effect of its provisions. The act provides for the 
province making loans to the amount of 55 per cent. of the value of 
the ships built, construction to be under the supervision of the board 


centive 
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and upon plans and specifications approved by the board. The loans 
in direct aid to shipbuilding will be paid over to the owner of each ship 
up to the number of not more than twenty-five ships constructed and 


launched in this province, after the coming into effect of the act, in ten 


annual instalments, each instalment being computed as to bring the 
net earnings of the ship, in respect of which aid is granted, up to 15 


per cent. of the actual cost, but the subsidy paid in any one year shall 
not amount to more than $5 per ton deadweight capacity, the first an- 
nual payment to be made in the first year after peace is declared and 
thereafter annually. 


It is stipulated that this annual subsidy shall be paid only so long 


as the ship remains in continuous British Columbia service, that it 
carries cargo from British Columbia and brings return cargoes to this 
province. No subsidy will be paid to any middleman, or promoter; 
and the subsidy will not be subject to assignment or attachment, and 
will be the first charge upon the ship. 


Aid to Construction Plants 
Provision is also made for aid to shipbuilding plants to the extent 
the commission, subject to the approval of the Lieutenant-Gov- 
suncil, may advance in securities to the amount of 55 per 
tual cost of such plant, as certified by the commission, 
ommission has assured itself that the company can fur- 
security to protect the Government. The securities to be 
the above amount will be guaranteed by the Government as 
interest not exceeding 6 per cent. It is further pro- 
event of the Dominion Government giving a subsidy 
claiming subsidy trom the Provincial Government, that 
the federal subsidy shall be deducted from the subsidy payable by the 
the deficit, after the deduction, shall be paid by the 
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nd only 

ire has been taken in providing for the conduct and oper- 

ations of the commission, the first forty-three sections of the act being 
The commission will be a permanent body 
buy, lease, manage, charter, build, rebuild, 
<inds of descriptions of property. The super- 
will be appointed by the Lieutenant-Gover- 
f holding any other office in the civil service of 
receive seed payment for their actual services, in- 
The Deputy Minister of Finance will be, ex-officio, 
$s mz ids for the appointment by the commission 

if necessary, and other subordinate officers 
of salaries, and prescribing of duties of the 
borrowers, and imposing conditions 


de ted t that purpose. 
») Own, 
nd all | 
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Securities to Issue 
ued by the commission, and will be sold 
Finance, the Minister of Finance to fix the 
ties shall not be disposed of. Securities 
amount of more than $2,000,000 


legislature. 


rregate 


ng method by which the commission 
laced at its disposal are complete and amply 

i hereof; for the establishing of a re- 
ivestment of the reserve fund, and 


temporary investments may be made of funds not immediately re- 


quired. 

Loans may be made upon ships built and registered in the pro-- 
vince, the commission to accept as security mortgages upon each ship 
and shares therein and such further collateral security as may be 
deemed fit. 

Application in stipulated form must be made by borrowers accom- 
panied by fees and full information as required by the commission. 
The conditions upon which loans will be made are set forth in the 
clearest possible manner as follows :— 

“(a) The plan and specification of the ship shall be ace as may Ce ap- 


proved by the commission, and the ship shall be so constructed as to obtain a 
class in Lloyd’s or in Bureau Veritas. 


“(b) White labor only shall be employed in the construction of the ship. 


“(c) White labor shall be employed in the operation and maintenance of 
the ship as regards officers and seamen. { 


“(d) Such rate of wages as the commission may decide to be a fair wage 
rate shall obtain in respect of all work done in and about the construction ‘of 
the ship and in and about the manning and operation of the ship. 


“(e) The superintendent of the commission or such person as may from 
time to time be approved of by the commission shall be the managing owner 
of the ship until the loan is fully repaid. 


(GE) The ship shall not be sold or transferred, except with the consent 
of the commission, for five years from the date of the making of the loan; and © 
shall utilize its cargo-carrying capacity to the full extent thereof on ‘each 
voyage outwards from British Columbia, and shall be operated continuously 
to the satisfaction of the commission. ‘ 


“(g) Every charter of the ship shall be duBteat to the approval of the com- 
mission during the currency of the loan; and the rates of freight on British — 


Columbia shipments shall never exceed the actual rates paid on similar com- — 


modities at even dates in the State of Washington and the State of California, — 


and the commission shall have power to and may from time to time ascertain 


and enh such rates. 


“(h) All insurance on the ship, including marine risks, fire risks, | war 
risks, casualty risks, and risks during construction, shall be made loss pay- 


able to the commission as its interest may appear and exist, and shall be 


carried in any amount which the commission may deem necessary or ex- ~ 


pedient. 


“(i) The contract between the commission and the borrower shall con- 
tain, and notwithstanding any omission in the form of the contract be deemed © 


to always contain a provision whereby 1 per cent. of the gross earnings of 
the ship during the currency of the loan shall be paid into the reserve fund 
of the commission as a payment from the shipping industry benefited by this 


act towards the Government risk, cost, and expense of passing this act and. 


carrying its provisions into effect.” 


Repayment of Loans % 
Loans will bear interest at 6 per cent., payable half-yearly, and 
be repayable in five equal instalments. But it is provided that if 50: 
per cent. of the net earnings of the ship for any year exceeds the an- 


nual instalment of repayment of principal with interest the borrower 


must repay a further sum so that the amount paid each year in reduc- 
tion of the loan will never be less than 50 per cent. of the net earnings 


of the ship, and never less than 20 per cent. of the original amount of i 


the loan without reference to earnings. 


The commission, on certain conditions, may wathiteese, or cancel — 


loans, and in cases of default have wide powers in respect thereto. 


One month after default in payment the commission may, without — 


process of law, take possession of the security for the loan, dispose 


of it as it deems best, and transfer the property or security and give® 


a valid title notwithstanding any encumbrance thereon 1 in favor of any 


other person. 
For the purpose of putting the provisions of the act into force the 


Government may advance $50,000 from out of the Consolidated Re- © 


venue fund to be refunded as the commission’s funds warrant. 

The bill was given its first reading yesterday and will be read a 
second time to-morrow afternoon, when Mr. H. B. Thomson will open 
the debate. 

Criticism of Details of Bill 

As possibly was to be expected, the measure has failed to win 

the unstinted approval of all classes of business men. It has been 


discussed by the boards of trade, the shipping interests, the Manufac- — 
turers’ Association, and other bodies, including the lumbermen, with ~ 


the result that exception has been taken to some of its clauses. This 
lack of unanimity was possibly to be expected, and no doubt some of 


the criticisms will be withdrawn when the bill comes to be better 


understood. 


General approval of the bill was expressed at a meeting of. the © 


British Columbia Lumber & Shingle Association, Ltd., held May 12th, 


when Mr. Henry B. Thomson, M.L.A., was present to explain the 


various clauses of the measure, which he did in detail. Several of the 
lumbermen, however, were of the opinion that some concession might 
be arranged so far as freight rates were concerned—in effect that 
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“1 Call That a Perfect 
Match” 


“oy 


ONTHS, or even years from now, when your most particular 
M and perhaps best paying customer calls on you to match the 
job of moulding you are running for him to-day, will you be able to 
fill his order according to specifications—not approximately ‘“‘like 
sample,” but ABSOLUTELY? Will he be able to place a piece 
from the new run up alongside the old and say, ‘‘ That’s a perfect 
match P” The chances are against you unless you have installed 
one of the 3 


qd QFE Fast Feed Moulders 


Equipped with Mill-to-Pattern Bits 


Mouldings run to day may be matched ten years from now to 
the one one-thousandth part of an inch with no additional bit expense 


pee other than re-grinding. Compared to old and laborious processes of 
eo. o forming bits by hand, the cost of milled-to-pattern bits is negligible. 
, Specialties” The pattern of the milled bit extends its entire length and cannot 


be changed either by wear or grinding. 


Being exactly identical in form and all jointed toa _ perfect 
cutting circle on the machine at 
top speed, each of the six bits in 
the slip-on profile head does its 
own share of the cutting. This 
means fast feeds and perfect work 
with non-productive time cut to 
the limit. 

Complete data covering all 


~ Yates Moulders so equipped 
awaits your investigation. 


PB. GatesMachine Co.Ltd 


HAMILTON, ONT. CANADA 


U. S. Plant—BELOIT, WISCONSIN Successors to THE BERLIN MACHINE WORKS LTD. j 
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e shauld be a rebate of, say a dollar to a dollar and a half, which criticism was mainly levélled at clause 54. The Iollowing résolution: 
Id t nd to develop the export trade and the manufacturing end was passed unanimously :— 
e lumber business. “Resolved, that in the opinion of this association, datise 54 of the 


At a meeting of the Shipowners’ Association of B. C., held the 
the proposed measure was discussed at considerable 
lowing resolutions being adopted :— 


While sympathizing with the desire of the Government to encour- 
shipowning, and the lumber industry of British Columbia, 
on feels that the present bill will not carry out this intention. 
believes that the whole matter should be dealt with by the 
’ Ge vernment, in co-operation with the Imperial authorities and not 


age snhipodulidaing, 


association 


y a thin ly-populated province burdened by a heavy debt. 
s desired to encourage a permanent shipbuilding industry on 
Ss coast uld be better to give shipbuilders a bonus per gross ton on 
vessels rather than give a guarantee for the benefht of promoters.” 
The Vancouver Merchants’ Exchange discussed the bill at a 
special meeting held May 9th, when the following resolution expres- 
sive of the opinions of the members, was passed :— 
“That in the opinion of the meeting, the Shipping Aid Bill, as brought 
by the Government, should be postponed for further consideration by 
he interests affected, as the analysis already made of the bill shows that it 
esr carry out the intentions for which the bill was primarily designed, 
namely, the assistance of the export of lumber—and further, that it would 
add very largely to the liabilities of the people of the province.” 
The B. C. Manufacturers’ Association, when debating the provi- 
sions of the bill, found some of the clauses to be objectionable, but 


Pacific Coast Waterborne Lumber Trade Growing 


posed shipping bill should be revised so as to take ample care of existing 
ship building industries, and another clause should be added to provide for a 
bonus to shipbuilders on a tonnage basis on vessels built under the following 
classes: wooden schooners, auxiliary schooners, steel steamers, steam or motor 
driv en passenger steamers.” ‘ 

The president, Mr. J. A. Cunningham, gave it as his opiate that 
the bill now before the House left little hope that it would result in 
establishing a merchant marine in British Columbia. He did not think 
at the present stage to which the Government had rushed the bill it 
was really worth while opposing it. Even if the lumber manufacturers 
took advantage of the proposed clause bonusing the export of lumbe 
he did not believe there would be enough tonnage from that sou 
to enable the ships to be operated successfully i in a financial way. 
garding the new shipbuilding plants, the speaker said he had alre 
expressed his views in the local press, that it was very unfair to bonus 
new plants that would be in competition with existing plants. ts 
looked to him more like opening the door to certain outside firms, 
probably from Seattle, or elsewhere on the coast, to unload some old 
machinery and plants on the Government and, when it had fulfilled’ 
purpose and they had got their 55 per cent. for construction of so1 
ships, as well as a bonus for the plant they would quietly get out 
it. The bill was not along the lines he hoped it would be. The b 
broad question of a merchant marine for British Corin se had been 
lost sight of altogether. 


. 


STATISTICS FOR FIRST QUARTER OF 1915 SHOW SUBSTANTIAL GAIN— BRITISH 
COLUMBIA SHIPPED MORE LUMBER FOREIGN 


hstanding the scarcity of bottoms and very high freight 
very satisfactory to note that the coast lumbermen of 
‘olumbia, Washington and Oregon have shipped a much larger 
roportion of their output by water during the first three months of 
1916 than they were able to do in the corresponding period of 1915, 
nd this, too, despite the fact that during the month of March no 
imber was shipped to Europe by our neighbors to the south of us, 
eir inability to charter needed vessels. 

For the fi 
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‘st quarter of 1915 the waterborne shipment from: British 


Columbia ports totalled 13,879,105 feet, as compared with 11,319,278 
feet for the first quarter of 1916. However, the larger figures for last 
year included 5,093,033 feet included as domestic, while for the present 


: othing ts included under that heading. The lumber shipped 
eign in the first quarter of 1915 totalled 8,786,052 feet, as agaiust 
11,319,278 feet in the present quarter, showing a gain of 2,330,226 feet. 


The total waterborne shipments of the Washington and Oregon 
mills the first three months of 1916 aggregated 350,438,463 feet, 


with 305,732,410 feet for the corresponding period of 1915, 
44,705,053 


ga gain of feet. Shipments to California during the 
quarter just past amounted to 259,409,988 feet, as against 187,750,047 
ect f he first three months of last year, showing the substantial 
vain of 71,659,941 feet. The foreign trade of the U. S. mills for the 
1915 amounted to 66,862,035 feet, and for this quarter to 
74. B59 ,386 fe vain of 7,997,351 feet. Substantial increases are re- 


1916 shipments to Alaska, Panama, Australia, West 
\merica, Hawaiian Islands, China, Africa, and India. 
‘nited Kingdom and the Continent for the quarter just 
347,533 feet less than for 1915 period, the big falling 
ast business—36,973,713 feet. 


resented in the 


lantic ce 


Waterborne Shipments, First Three Months of 1916 
Total Lumber—Lath—Pickets 
Foreign 
11,319,278 See F - 
$7,041,971 71,263,289 


Total 
11,319,278 


California Domestic 


14,601,971 


i 122,907,251 
7,581,044 50,175,456 786,184 58,542,684 

613,997 17,618,559 pas ewe 18,232,556 
18,305,096 64,874,333 780,934 83,958,363 


55,478,351 55,478,351 


16,169,089 


74,859,386 259,409,985 350,438,465 


Waterborne Shipments, First Three Months of 1915 
Total Ce oe Pickets 


alifornia Domestic Total 


vat 5,093,053 5,879,105 

28,667,151 39,324,833 23,874,373 91,866,557 
7,737,503 30,812,110 7,319,686 45,869,299 
754,535 10,480,255 3,161,439 14,326,532 
20,830,199 55,755,345 11,671,777 $8,257,321 


Coos Bay & Oregon Coast 56,292 5477504: Meee ree a3 ee 
66, 862, 035 187,750,047 a 120,328 ae 732, 410 % 
Waterborne eae First Three Months oF 1915, aad 1916 
1915 1916 
California .... 187,750,047 259,509,988* 
Alaska, Sane 1,228,132 3,525,904* 
British Columbia i TRE a3 a: head ae 
Panama i a 455,231 2,763,353" 
Atlantic Goase 36,973,713 
Eastern Canada .... ee Fae Dee Seater e) seo 
Hawaiian Islands hie 12,463,252 9,858,316 | 
Philippine Islands aa 2 ee 21,516 ~ er 
Australia .... a ~ 17,613,809 28,761,783* © 
New Zealand : , 530,122 867,027* ; 
West Coast South Aunties. 5,175,948 12,071,998* ~ 
East Coast South America Pe Ayec tiny Bsc Aen ae 
Mexico 1,386,353 3,265,446" 
Chinas 14,421,219 7,012,764 
Japan Ee eek ies Seine Cae 1,466,255 1,951,823* 
South Sea ears. 523,859 949,514* 
“‘*United Kingdom and Coutinent 18,404,544 18,057,009 
INSOCICR AG ot 4,411,903 1,101,965 
liyatale Wo pmrraemerirars § | Aepien 6 2,928,023 ~ 820,057 
Central American! sg 23.405 (Uh abl oe ee ; 
Cuba... ee uct oa ce arson ele aay tee Bue eee Se 


305,732,410 350, 438, 463. Bee 
*Comprises both cargo shipments and rail shipments trans- shipped from 
Atlantic Coast. t 


A Day in a Dutch Forest. 


By H. R. MacMillan, Chief Forester of British Columbia, read before 
B. C. Forest Club, Victoria, Dec. 1, 1915. ‘ patte 


Holland was originally heavily forested, chiefly with oak forse 
Through wars, careless cutting, fire and pressure of population, the 
forest was gradually cleared away. Large areas of land when denuded 
of trees proved unsuitable for agriculture, and for hundreds of years. 
lay unproductive in the form of sand dunes along the coast of 
North Sea, on the islands and the Interior district of Arnhem, 
the German border; or where the land, though sandy, was too level’ 
and too poorly drained to form dunes, it became known as heath. 
At the present time there are in Holland 1,272,403 acres of heath. ir 

The land, forest and otherwise, as elsewhere in Europe, has pas: 
through various ownerships which have profoundly affected its pr 
sent forest condition. In very early times title was vested in “marks 
under a German system of community ownership. Dutch villages in 
Noord Brabant (152,000 acres) and in Limburg (98,664 — s 
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Peterborough, Ontario 
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May we send you a list of satisfied users ? 


William Hamilton Company, Limited 


Features which commend th 


Single and Double Cutting 


inery for sixty years. 


devised. 
(2) Unbreakable saw guide raised and lower 


(3) Great saving in saws—actual test 
(7) Built by expert workmen in a plant that has been manufacturing high grade sawmill mach- 


(6) Heavy, rigid, strong and accurately built throughout. 


(1) Tension on saws maintained by steam—qu 


(4) Both top and bottom wheels instantly 


(5) Takes saws 12 in. to 14 in. wide.” 
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ind heath land which they acquired in 1462 from the 
ing who had before that time usurped the ownership of the 
‘he ownership by marks and French kings gradually merged 
ship by the Counts of Holland, and by smaller owners who 
and heath domain from time to time. The land in 
n of the Counts of Holland was in 1813 taken over by 
he area of the state land, forest and heath, in each of the 
forest districts now is:— 


ner 


rest 


Acres 
8,252 
14,676 
14,361 
18,547 
3,910 


uutriester Breda 


loutriester KRoodwiiik:....... sncceme 
riester Haarlem ... 
itriester Assen |;'..) .223)0.4 2 eee 


itriester Gravenhage ... 


59,746 


Forest management of a kind began on some of these forests 
a very early date. The area which I visited near Breda, extend- 
to the Belgian frontier, where on the day of my visit the roar of 
ion could be heard, first received silvicultural attention in 
, when Count Hendrik*von Warsaw (whose city fell to his Ger- 
ompatriots on the day of my visit) seeded the sandy heath with 
and the loamier soils with oak, forming a forest which 
exists. In a similar manner, with but little plan until the 
eighteenth century, land was seeded by various owners throughout 
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Holland and fine forests created, which have, without any soil cover, 
yreatly exhausted the soil. 
Though the state took over the ownership of the forest lands in 
1813, but little advance was made in their management. Until about 
840 a policy was followed of planting oak in pure stands three to 
ur yards apart for timber production in a rotation of 140 years. 
Then in 1840, according to the present Forest Service, this policy 


vas changed for the worse by planting oak eight to twelve yards 
art and underplanting with beech, oak, chestnut and. ash for coppice, 
which produced poor oak timber and impoverished the soil. 


part an 


a system 


Initiation of a Forestry System 


ious to 1890 there was no technical service in charge of 
rest lands, the administration being in the hands of the 
Department officials. In that year an official of the Colonial 
‘orest Service in Java was placed in charge of the Dutch Forest ad- 
ition and an organization created w hich still exists. A branch 
1e agricultural department was created, known as the “Staats- 
and charged with the administration of state forests 
th lands. The head of the service is known as the “Inspecteur 
taatsboschen 2 Ontginnisegen” (inspector of state forests and 
veadquarters of the organization are at Utrecht. 
‘ded into Houtriesterij (forest districts), the names 
men forest and heath areas of which are shown 
n charge of each district is a Houtriester or district for- 
-omposition of a forest district is well shown by the one 
This district, the best timbered of any in Holland, 
five forests, each an administrative unit known as a 
and in charge of a Boschwachter or permanent 
‘t would say, a head ranger. 
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have these districts been mapped that in all official tables 
in hectares to the fourth decimal place, a feature of 
stration which profoundly impressed the visitor from 

The 


analysis of this forest district follows :— 
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send orders early. Prices always right. 


London Block 


THIS IS THE PLACE TO GET IT 


| have splendid connections for Coast and Mountain Stocks. 


LARGE STOCK oF ELEVATOR CRIBBING 


F. H. MILLARD 


Boschwachterij or Forest 
Leesbosch aasbosch Ulvenhout Chaam Dorst Total 
Acres Acres Acres Acres Acres Acres 
Scotspine .. 101 983 1326 1040 1107 4557 
Oak . 296 22 123 0 0 441 
Beech oS.) 10 a Z 2 564 
Coppice 42 74 128 0 5 249 
Nursery ... 5 5 2 5 5 tye 
Arable land . 0) 0) 0) 0 0) OF 
Pasture lands... a ae 2 30 10 99 42 183 
Farmhouses 7 df 25 36 Silly 106 
Waste land ..! 22 86 116 1010 170 1404 
Roads 44 67 86 ~ 96 94 Rey 
atotaliee 554 1284 1823 2288 1456 7395 


The Floumecnersc in charge of the five districts are foresters who — 
were trained in the Dutch school of agriculture and horticulture, and — 
later at Munich. The Boschwachtersare strangely, for a country — 
where the work is so intensive, are not encouraged to take any ~ 
special training, and aré not expected to secure promotion to the posi- — 
tion of Houtriester. In order that the Dutch and Colonial supply of © 
trained men may be developed a state forest school has been opened — 
at Wageninigen in connection with the state school of agriculture — 
and forestry, where a course is given, two years at the school and 
one year working on a Dutch forest under a Houtriester. The gradu- % 
ates are employed chiefly in the Dutch colonies. _ 4 

When I arranged to visit the Dutch forest near Breda, Eeeleeeed : 
this particular district because the Houtriester spoke English. It was 
impossible to mistake him when I arrived at the station. A green — 
felt hunting cap surrounded by two green cords ending in a tassel, 
the brim turned jauntily up; a dark green uniform, the coat double-_ 
breasted, buttoning tight and overlapping in front from one shoulder 
to the other with green corded epaulettes and two rows of darkened — 
brass buttons down the front bearing in relief the Lion of the Nether- 
lands, green riding breeches and black leather leggings. These were 
the markings of a forester who spoke excellent English, and as soon — 
as I landed asked if I knew Overton Price, with whom he had studied — 
a year at Munich in 1898: 


A Multiplicity of Forest Roads 


We embarked in a taxicab for the inspection of the forest. Whee 
there are no visitors along, the customary mode of travel is on a ~ 
bicycle. The roads are as level as they must be in a forest district — 
where there are only two contours, one for ten yards and the 
other for 15 yards above sea level. Whether or not because they are 
valuable chiefly for military purposes, the roads are all paved with 
granite sets. We visited first the Liesbosch, an oak forest existent 3 
since 1500. ia 

_ The first feature which struck me was the very great number 
of roads. Nearly ten per cent. of the area is in roads. A plan of the 
forest looks like a city map. The roads are placed in all Dutch forests, © 
130 yards apart, both for purposes of fire protection and to reduce © 
to a minimum the cost of removing the thinnings. The characteristic — 
of the Liesbosch is that 400 years of growing oak both as standards — 
and as coppice with practically no underplanting for soil cover has 
robbed the soil of all humus. Therefore, since the administration was 
started in 1890 the policy has been to make the improvement of the 
soil the first consideration. 


The Forester has two classes of oak forest to deal with :— 
(1) The pure stands planted before 1840. 
(2) The coppice with standards planted since 1840. i 
The pure oak (Q. pedunculata) stands planted before 1840 are % 4 
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very open and the soil is unprotected and deve of humus. These 
stands are being underplanted with beech and chestnut, which greatly 
-add to the humus, and in a few years visibly alee! the rate of height 
growth in the oak standards. 


The coppice forests are being converted to high forest as quickly 
as possible by cutting out the coppice and holding over the most 
_ promising trees for the production of standards. As a result of this 

_ policy, since 1890 a comparatively large area of coppice has been con- 
_ yerted to oak standards. It is interesting to note that the forests, 
~ which under French influence in Holland two to three generations 
ago were converted to coppice, are now under German influence be- 
ing converted from coppice to standards. The Dutch are following 
in forestry the German practise very closely. 


: ~The prices received for oak timber are so high that there is no 
- inclination on the part of the Dutch foresters to change the composi- 
tion of their oak forests. The oak is cut at 140 years when 500 to 600 
_ cubic feet per acre is the average production. The timber is sold in 
stump for $0.34 to $0.35 per cubic foot, and everything is measured. 
If the timber is very straight and suitable for piling in the canals 
and harbors $0.50 or more is secured. The coppice or underplanting 
is cut and sold the year before the oak is to be cut. This also is sold, 
small stuff 3 to 4 inches in diameter selling for $0.22 to $0.29 per cubic 
_ foot. Oak is greatly valued because of the use of the bark for tanning. 
After the timber has been cut and the stumps dug out and sold, a 
crop of lupine, followed by a crop of rye, is grown to enrich the soil. 
_ Then the ground is planted again with oak in mixture with beech 
and elm, the intention being that a pure stand of oak will be produced 
with an understorey of shading and humus producing trees. The 

' Liesboch of less than 497 acres of forest is managed on a sustained 
annual yield basis. The net annual revenue is $4.85 per acre. 


a 
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A Scotch Pine Stand Described 


The other important forest in the District of the Maasbosch is 

- almost wholly Scotspine, in very bad condition through having grown 
a pure open stand of Scotch pine without any understorey in soil pro- 
tection for hundreds of years. The problem here is also to improve 
the soil and thus improve the yield. This forest of 1086 acres is 
divided by roads into 250 small tracts, in each of which the age and 
natural condition is different. The contents and rate of erowth of 
ie. ‘the forest have been carefully measured, and of the 58,245 cubic feet 
De that are produced each year, 54,715 cubic feet are cut. The timber 
ip to be cut is taken each year from the section of the forest that is in 
poorest condition. The tracts cut vary in age from 100 to 120 years. 
The stand is so very open that the soil, which is sandy, has become 
covered with berries and heath. The forester sells this heath to. the 

- farmers for cattle bedding for an average of $4. 83 per acre, sometimes 

as high as $19.43 per acre, the farmer buying it “on the stump,” so to 

v. speak, and removing it himself. Then the pine forest is underplanted 
with oak, Q. rubia being used where the soil is poor, and Q. peduncu- 
4 lata where the soil is good. The underplanting has a magical effect 
‘i on the thriftiness and rate of height growth of the Scotch pine. 
= 


The stands of Scotch pine in the Maasbosch are exactly similar 
in appearance to the lodgepole in the plateau south of the Chilcotin 
River. (What our lodgepole needs undoubtedly is thinning and under- 
planting). 

The Scotspine is sold on the stump for $0.15 per cubic foot on 
the volume estimated by the forester while the tree is standing, a 
_ yolume which includes trunk, limbs and leaves no stump. As soon 


as the timber is cut a new plantation of Scotspine and oak or elm is 
started. 
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LUMBER DEALERS: EVERYWHERE ARE 
BEING ASKED CONTINUALLY FOR 


GALVANIZED RIDGE CAP 


ALSO GALVANIZED FLAT VALLEY IRON 
GALVANIZED FLASHINGS, ETC. 


AND _ A FEW OF THE WISE ONES CARRY 
THEM IN STOCK. 


There is a good profit in these lines and 


the demand is steady. 


It just means an 


extra sale and extra profit every time you 


sell wood shingles,— 


WHY LET THIS BUSINESS 
KEEP SLIPPING AWAY FROM YOU? 


Write for our 


SPECIAL LUMBER DEALERS PRICE LIST 


THE METALLIC ROOFING CO., LIMITED 
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Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
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18 Hastings St. W. VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 
Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 


Land, Mineral and Timber Surveys 
Topographic Plans and Timber 
Estimates 
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Robert M.Moore & Company 
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~~ Regina Sask. 
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Vancouver 6.C. 
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2 Cents a Word 


All advertisements under this department, 2 cents per word for each insertion. 
Small display advertisements, one insertion, $1.50 


Four or more insertions, $1.00 per inch each insertion. 
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No in- 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to delive: 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any addréss. f 


FOR SALE 


FOR SALE—CRISP, 
Ads for Lumbermen. Original 
Ideas, plus many years of Mill, 


Yard and Woods experience, coupl- 
ed with SPECIALIZED effort, in 
ONE Line of Endeavor—Sawmill 
Products — Producing distinctive 
Advertisements for the Manufac- 
turer and Retailer. Talk is cheap. 


Allow me to demonstrate with 
sample. A. W. SMITH, Paddle 
River, Alta. 5-t.f. 


SIX-MACHINE SHINGLE MILL 
For Sale—Mill running, clearing 
$1,000 per month; plenty of avail- 
able timber and plenty of cars. For 


immediate sale, will take half of 
cost of mill. Address, “Shingle 
Mill,” care of Western Lumberman, 
Vancouver, B.C. 6 


THE MULTIGRAPHERS, 151 Hast- 
ings Street West, Vancouver, B.C., 
for Circulars, Price Lists, Market 
Letters, etc. Prompt delivery to 
out of town customers. Price $3.00 
per 500. 6 


A-+TEOG SGALE. DHADT SEVER. 
Logger should possess. Printed on 
indestructible Linen. Compiled and 
published by Dominion Blue Print 
Co., 151 Hastings Street West, Van- 
couver, B. C. Price $1.50 paper, 
$2.50 Linen. 6 


Five Canadian Spruces 

Spruce lumber in general is 
light; soft, stiff, moderately strong 
and tough. It is non-resinous, 
idorless and tasteless and has a 
fine, even, straight grain. It 1s 
slightly less durable than pine but 
seasons well, holds its shape, is 
not easily split in nailing and is 
comparatively easy to work. 

White spruce has, probably, 
the coarsest grain and lightest col- 
or of the five Canadian species. 

Red spruce has a finer grain 
and texture, <a distinct reddish 
tinge and a satiny lustre. It may 
be slightly stronger and more dur- 
able than white spruce, 


Black spruce being a 
tree is usually of slow 
vith narrow rings. It 
quently stronger, harder and more 
durable than the preceding spe- 


swamp 
growth 
is conse- 


C1es. 


Sitka spruce, found in the Coast 
region of British Columbia, is the 
largest of the Canadian spruces 


and produces the finest quality of 
clear lumber of large dimensions. 


STRIKING 


Its wood is probably the softest, 
lightest in weight and darkest in 
color of the five species. It is 
pale brown with a distinct red 
tint. 


Engelmann spruce is a smaller 
tree but produces an equally high 
proportion of clear lumber. Its 
wood is light, soft and straight- 
grained with a fine texture and 
a light yellowish color. It is cut 
in the mountain mills of British 
Columbia and sold as mountain 
spruce. 


Canadian Hemlock 


Canadian hemlock is a_ hard, 
stiff wood, which holds nails well 
and is non-resinous. The wood 
of the eastern species is brittle, 
cross-grained, harsh and splintery 
with a fine grain but a coarse tex- 
ture. It is ‘more durable than 
spruce but less so than white 
pine. The lumber is difficult to 
season, warping and checking in 
the process. It has a high per- 
centage of defect due to knots 
and cup shakes. Trees growing on 
well-drained upland produce a 
better quality of lumber often 
called  winte® shenilocks sets 
strength, combined with its cheap- 
ness and abundance, are its most 
valuable characteristics. 

The western species has few 
of the objectionable qualities of 
its eastern relative. Its lumber 
is light, rather hard, straight- 
grained, tasteless, tough and, usu- 
ally, white in color. Its struc- 
ture is more uniform, the sum- 
mer-wood instead of being corky, 


stands up well under a_ cutting 
edge and the lumber is easily 


worked and gives a smoother sur- 
face than the eastern wood. Cup 
shakes and warping are exception- 
al. The durability and strength 
of the wood are not remarkable, 
but because of ease of working, a 
handsome grain and finish and 
lightness the wood has consider- 
able value. Edge grain western 
hemlock makes an excellent floor- 
ing material—fFForestry Branch 
3ulletin. 


Canadian white pine lumber is 
light and soft; and weak, except 
in- relation to its weight. Its 
grain is fine, even and straight 
and the wood is moderately resin- 
ous. It seasons easily and rapid- 
ly and is more durable than 
spruce. It contracts and expands 
to such a small extent through 
changes in humidity that few 


woods are very similar. 


_ standardize lumber, to adopt spe- 


woods exceed it in the quality of © 
holding its place. As it is easy 
to work, holds nails well, an 
takes paint well, it has always 
been a prime favorite with wood- 
workers. 


The wood of the western white 
pine is a little heavier than that 
of the eastern. It is slightly stif- 
fer and, while its strength in gen- 
eral is a little lower it is usually 
considered to be more durable 
than the eastern species. Other- — 
wise the properties of the two 


~ 
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Promissory Notes in Wood 


The lumber manufacturers of 
the United States have adopted — 
a new motto for their plants. 
“Make Every Board a Promis- 
sory Note.” This motto is the 
outgrowth of a new movement 
which is spreading with amazing 
rapidity to every lumber manufac- 
turing district in the United 
States, in a national campaign to 


cific grades for lumber, which will 
guarantee the quality of every 
piece of lumber put out by a saw 
mill, says a bulletin issued by the ~ 
National Lumber Manufacturers’ 

Association. q 


The devising of trade marks is 
going hand in hand with the new 
movement and is part of it. Near- 
ly every lumber manufacturing 
organization in America today © 
either has decided upon a trade- — 
mark for lumber, or is consider- — 
ing sueh a movement. - 


The trademarking- of lumber 
has developed through a demand 
by builders and architects in all 
parts of the country for some 
standard. which would assure 
their clients that the character of 
a building under erection would 
be in accordance with specifica- 
tions, and that the timbers would 
be equal to the heaviest demands 
upon them. When every board is 
a promissory note, an architect 
can specify the quality of lumber 
he wants in a building, and can 
know instantly from the trade-— 
mark whether the lumber pro- 
vided is that which he asked in 
his specifications. 


ELECTRIC MOTORS 
Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert advice given on all Electrical 
work—Try Us. 


A. D. HOTSON 


1053 Hamilton St., VANCOUVER, B.C, — 
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ominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 

The dues on the principal timber products cut under license are as follows :— 

Sawn lumber 50c. per thousand feet, board measure. 

Piling and cribbing, 4c. per lineal foot. 

Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales vi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper. brush disposal and for reproduction of the 
timber. : ; 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. a 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, January 19th, 1916. 
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HEN this check went to the bank 
it looked ‘*just as good’’ as the 
others which were promptly cashed, but 
it came back stamped ‘‘no funds.”’ 

Other wallboards may look as good as 
Beaver Board but they lack the backing 
of the fund of research, the fund of man- 
ufacturing knowledge, the fund of com- 
plete equipment and the fund of genuine 
service which The Beaver Board Compan- 
ies’ longer experience has established. 

Beaver Board on the wall is like mon- 
ey in the bank. You don’t have to take 
chances, you know it’s good. 


The BEAVER COMPANY, LTD. 
674 Wall St., BeaverdaJe, Ottawa Can. 
Plants at Ottawa and Thorold, Ontario. 


BEAVER BOARD 
ee 


‘MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree ee our saws do not break or crumple when sawing, 
cutting edge for an exceptionally 


and will hold : 


SAW REPAIR WORK | 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 


accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. 


LUMBERMAN 


THE 


ANNUAL NUMBER 


By doubling your capacity you get double the output. 
The sane rule applies in advertising space; if you double 
the space you are carrying and give your copy just as much 
extra thought and care, your returns will be in proportion. 
Very logical! but what about double space in Annual Num- 
bers? Double space used in an Annual is greatly enhanced. 
The number is advertised, the subscribers read of it, they 
are on the lookout for it, and it has a more extensive cir- 
culation. People like something special, something out of 
the ordinary, occasionally. 


The Western Lumberman Annual Number of July will 
be a distinctive edition and will be of extra special quality 
throughout. 
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May we double your space? 
charged pro-rata on your contract. 


Extra space would be 


_—- 


Western Lumberman 


302 Traveller’s Building 
Winnipeg, Man. 


long time. 


VANCOUVER, B.C., 1642 Pandora St. 


| Cedar_ - 


Canadian 


Carrier Co., Ltd. 


484 Richmond St. West 
TORONTO 


GEORGE H. JAMESON, Representative 
318 Homer St.. VANCOUVER, B. C. 


Attention! 


Mr. Retail Lumberman 


Are you uncertain where to place 
your sorting up orders for satisfac- 
tory results P 


Do you know our reputation for 
uniform goods, prompt shipments 
and ability to handle mixed car 
orders P 


You can rely on us absolutely. 


| Fir 
| Spruce - Pine 


| Adams-River Lumber Co., Ltd. 


Chase, B.C. 
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Mathews Gravity 


The Power of Gravity is 
Free. Use it to Handle 
Your Shingles «1 Lumber 


Our Steel Ball Bearing Gravy- 
ine omingle and, Lumber Car- 
riers convey shingles, boards, 
siding and flooring in bundles, 
timbers, etc. upon a grade of 
Ze teeta OO ) 


Modern Method of Conveying Shingles 


WHY SOME MILLS DON’T PAY 


——Loading their kiln cars is costing them several times what it should. 
— lt is taking too long to dry their lumber. 
—Lumber doesn’t dry uniformly, loses its shape, hence the grade cuts 


down the price. 


All those faults in production can becorrected with the 


SOULE SIMPLEX HAND STACKER 


Realize for a minute what this stacker can do. 
Furthermore we prove that it will better the above 
mentioned conditions beyond a single doubt. It 
is particularly efficient if you desire to assort the 
lumber into grades and lengths. One man can 
stack 15,000-ft. a day—two men 40,000-ft. with 
this machine. The price permits putting one at 
each kiln room, eliminating use of transfer trucks. 


Tell us the capacity you desire, kind of Jumber to 
be stacked, position of trimmer and transfer chains, 
kilns, etc., and we will gladly suggest a satisfying 
type of Stacker that will pay for itself. 


We have a truthful, easily-understood, illustrated 
catalog describing our Hand and Power Edge 
Stackers and our Flat Stacker. Our 20 years 
“‘lumber-stacking’’ experience might help make 
your mill pay. 


SOULE STEAM FEED WORKS 
MERIDIAN, MISS. 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - - : Vancouver, B.C. 


Telephone—Fairmont 240 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package — 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOE & CO. - ~ New York 


Successful makers of successful saws since 1828 


PLANING MILL 
, EXHAUSTERS 


| of all sizes. New Wheels built for any 
7 =make of fan. Heavy Mill Oilers, 
quart size, practically indestructible. 


Oily Waste Cans, Oil Filters, 


®) Hoffman Bros. Co. ® 


Established 1867; Incorporated 1904 


804 West Main St., FORT WAYNE, INDIANA 


Manufactu 


VENEERS and a 


IN THE pagphasigess sang seat 


a 7 ~ &€Exhaust Heads, Smoke Stacks. 
pk BLOWPIPING 


Blowers and Exhausters Our Specialty 


124 and 130 Slice Cut Dr ed fle ut with Smith Roller Drier.) 


{20 and thicker Sawed Veneers, Band Sawn Lumber 


INDIANA QUARTERED OAK 
Brocregricege 


gZiaciy ma “il i B. Vat. OF 


JOHN K. MILLER CO., LTD. 


Phone Fair 1582 337 Dufferin St. W., VANCOUVER, B. C. 
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G. & McC. Co. High Grade 


Economy Producing 


|POWER EQUIPMENT 


| G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 
installations of G. & McC. 
Co. Water Tube Boilers. 


They are :—St. Paul’s Hospital, Vancouver, B.C._—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
WE BUILD 


‘Horizontal and Vertical Steam Engines; Steam Turbines; 
Return Tubular, Water Tube and Heating Boilers; Heaters, 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


The Time to Invest in 
limber 1s NOW 


We can take advantage of market con- 
ditions for you as you cannot for yourself. 


Either of two systems may be followed in buying 


tumber. One contemplates buying properties at recognized 
market values to accord with individual ideas as to what a timber 
tract should be and hold it in anticipation of steadily increasing value; the 
other, the Lacey Way, contemplates taking advantage of opportunities that 
come to an organization like ours, buying at prices much below recognized 
values and gaining projit both from the purchaseandfrom accretion. 


Obviously the latter plan is most inviting from the standpoint of 
speculation or for those who do not contemplate future manufacturing. It 
permits carrying charges to be veckoned merely as deferred payments on the 
purchase price, and of course means larger profits. 


The present 1s a most opportune time for such investments. After a 
period of depression, in common with other industries, lumber ts coming 
into its own again. There are, however, many timber owners, financtally 
unable to carry non-productive investments, who must sell. 


We can make a selection for you in the Douglas Fir forests of British 
Columbia, Washington or Oregon; the White Pine of Idaho; the Western 
Pine of Orezon or Caltfornia; in the Redwoods of the latter state, or else- 
where. Prices vange well below the market values. Send for further in- 
formation and booklet described as © Pointers.” 


U4, 


INTEYENATIONAL TIME 


CHICAGO SEATTLE NEW ORLEANS 
1750 McCormick Bldg. 1009 White Bldg. 1213 Whitney-Central Bldg. 


PORTLAND (ORE.) 1310 Northwestern Bank Bide. 


Nothing is more important in logging opera- 
tions than the prompt and certain movement 
of cars. 


Delays affect the whole work.~ To avoid 
delays locomotives must be reliable and al- 
ways ready for service. 


Our standard logging locomotives are built 
to insure reliability and constant service. Only 
tested materials are used in their construction. 


All wearing parts are made to templates and 
gauges. Interchangeability of like parts is 
guaranteed, and long delays waiting for dupli- 
cate parts avoided, as duplicate parts are kept 
in stock at our works for prompt shipment. 
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MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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have the stretch taken out before you get 


them and “the 15% less stretch” means an overall 
economy of 15% on your belting costs. 


Every time you ‘‘take up” a slack belt it usually means cutting out a useless 
piece. In a year these pieces represent considerable belting all paid for but of 
no useto you. All this is additional to the time lost in tightening belts and 
power lost through slack belts. 


Use Goodhue Belts and reduce your 
belting charges and ‘‘ belt labor”’ 
by 15%. ’Tis worth considering. 


_ J. L. Goodhue & Co. 


Limited 
Danville, P.Q. 


We tan our own Leather— 
we know it’s good. 


Sole British Columbia Representatives: 


Fleck Brothers, Limited, 1142 Homer St., Vancouver, B. C. 
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Established 


DIMOND 
SPECIAL 


For Logging Camps and Saw Mills 


COUNT THE COST 


of open fires—the risk of property destroyed—the 
expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Write for full facts. 


MUSKEGON BOILER WORKS 
- Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 


Sdn e 


No.3 


Suit the requirements of your mill as to style or size of tooth. 
We now make the famous B. F. D. and K teeth, also styles 
2, 2%, 3, 4, and 5, and the millman has a distinct advantage 
in being applic to secure Simonds Saw plates with any of, aneee 
teeth. “Write us for prices. fi 


SIMONDS CANADA SAW CO., LIMITED 


VANCOUVER, B.C. MONTREAL, QUE. ST. JOHN, N. B. 


(In the U.S.—Simonds Mfg. Co.) 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY.— TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


_ HALLMAN & WHITE, LIMITED 57.55.61 atexanderStreet, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 
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WE SUPPLY IT! 
“Genuine Oak” rt ae ee 


BELTING 22°": 


Montreal - - - 351 St. James Street 
Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


DISSTON SAWS 


YOU WANT THE BEST? 


Vancouver - - - 847 Beatty Street 
Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


have been made from steel made by us in our own plant 
since 1855. More than sixty years experience in the manu- 
facture of saw-steel coupled with a study of operating 
requirements extending over three quarters of a century 
have resulted in saws of highest excellence. 

In tension—, set—and edge-holding qualities Disston 
— Saws are as near per- 
fection as the world’s 
foremost saw- makers 
can make them. 


Where quality means economy, the 
proper test is service. 


DISSTON CIRCULAR SAWS 
DISSTON BAND SAWS 
DISSTON CHISEL-TOOTH EDGERS 


Henry Disston & Sons, Inc. 


2-20 Fraser Ave., Toronto, Can. 


Pink’s Lumbering Tools sx oa, 


The Standard Tools Split Maple 
Cant Hook and | 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co. Ltd. Toronto 


Thos. Pink Co., Limited, Pembroke, Ont. 


Catalogue and Price List 
t Yominion by all Wholesale and Retail Hardware Merchants 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., — EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Built Right Here in our Own Province 


No delay in getting duplicate 
parts. 


“Simplex” 
and 
“Eclipse” 


Machines 


Wood or Iron Frame 


Packers, Gummers 


and 


Regrinders 


Letson & Burpee 
Limited 

172 Alexander Street 

VANCOUVER, B. C. 


IRON _ FRAME “ECLIPSE” 
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‘al Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, ay! 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. | 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario oe 
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ACHINERY 


- When you over-haul your mill you will find quite a lot of parts—boxes, shafts, gears 
pulleys, etc.—that need replacing. We can supply anything you need in this line. 


That Will Keep - 


We build pulleys in any size up to 12 feet in diameter, sheave wheels too. Steel shaft- 
ing up to 25 feet long as large as |2 in. in diameter, rough or “finished, and keyseated 
as desired. Also solid and clutch couplings, and set collars of every kind. 


 . ~ Every Machine 
-____ Our boxes and bearings, shaft hangers and mule stands are furnished in standard styles 
and in standard sizes. ; 


in the Mill Running Right 


If you require gears, we build them in steel, iron or wood, rough or machined. Our 
patterns cover gears and blanks of most sizes called for and we can furnish what you 
want on short notice. Paper and iron frictions are accessories which we turn out right. 
Let us re-new yours. 


Workmanship and Materials of the Best. 


BRANTFORD, CANADA 


TRANSMISSION 


For Prompt 
Shipment 


Pillow Blocks 
Belt Tighteners 
Friction Clutches 


Paper Frictions 
Sheave Wheels 
Iron Pulleys 
Chains—all kinds 


Gears—Iron, Wood, . . 
Steel 


Shafting 

Couplings 
Tron Rolls 

Sprockets 


he Waterous Engine Works Co., Ltd. 


* Winnipeg, Man. __H. B. Gilmour, Vancouver, B.C. 
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“FROST KING” BABBITT 


Our thirty five years’ experience in metal mixing enables us to place on the markl a babbitt a 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- | 
out an equal. It is specially.designed for saw-mills, planing mills, threshing engines, traction en- | 
ss ines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It re high 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. — a 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you a s 
ment of a 25 Ib. box. 


Factories also at— ‘ : 3 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Lou Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


A Babbitt of Quality 


For For 

Heavy High ————— = 

Pressure Speed Steel F caiaeeene 
“ WHAT WE MAKE WE GUARANTEE” 


Roller Bearing Dry Kiln Trucks = 
Transfer Cars and Rails ee 
Headers and Piping | 


ee ob CAWSTON, 


shee Dominion Building _ - VANCOUVER, B.C. | 


Stocked by D. Ackland & Son - Winnipeg 


ee 


HAMILTON , ON T.. 
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American Steel & Wire Company’s 
WIRE ROPE 


for Logging, Mining and all purposes 


We have in stock at Vancouver a large assortment and can quote on special sizes or constructions for shipment 
from the mills, also . 


Carnegie Steel Plates, Galvanized and Black Sheets, 
Corrugated Sheets, Bars, Merchant Shapes, etc. 


WILKINSON CO., LIMITED, ‘sesct®*Sscove VANCOUVER, B. Cj 
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BELTING 
For Difficult Runs 


The supreme test—the acid test of belting is on heavy duty machines, over high- 
speed small pulleys. AmrxieiA Belting on these runs, as shown above, makes you 
forget belting troubles, because no trouble develops. The wear is there under 
all conditions. 

Prove it. Try a sample of AmrnsiA Planer and see for yourself. 


Gydlert bana 


Tanners and Manufacturers Established 1876 
FOR 40 YEARS TANNERS AND MANUFACTURERS OF THE BEST LEATHER BELTS 
MONTREAL, 511 William Street | 


TORONTO ST. JOHN WINNIPEG VANCOUVER 
38 Wellington St. E. 149 Prince William St. Galt Building 107-111 Water St. 


‘oalher like gold has no substitute 
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Limited 


Invite Your Inquiries 


Timber Dimension _ Finish 
Mouldings Doors Mill Work 
Boxes and Box Shooks 


laity Sawmill Capacity 250,000 ft. B.M. 
‘* Drying ‘ (7 kilns) 75,000 “ “ 
‘Door Factory “ 1,000 Doors 


At YOUR Service 


- Head Office: | . Prairie Representative : 


Fourth Avenue and Granville Streets W. F. HANBURY, 
508 McGreevy Block, 


VANCOUVER, B.:C. | WINNIPEG, MAN. 


| ne einen 


WESTERN LUMBERMAN 


A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To hig oe and Distributors: To Consumers: 
_The soft texture, white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 
“dt ah IN. , conenee Baik: pee Ss Baan ane neg eee light, white, soft, easy to work, and good to look at. If you should 
ssures Oo oT ¢ oO a) 
: AE ROE ORT Beka ace ee happen to not be a user of NICOLA SOFT PINE ask your 


dealer to show you some. Satisfied customers and new friends we 


We ope rate c nuously, carry large stocks, promise prompt . . 2 : 3 
nie ee ror they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 
ls, shiplap, resaw stock, siding , flooring, shop, tinuously. and to full capacity 


= NICOLA VALLEY PINE LUMBER CO. 


Mill and Office—CANFORD, B.C. Telegraph Address—Merritt, B.C. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 
Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


‘Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We muke a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


vin CP By... CM Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


WESTERN LUMBERMAN 


RIGHT GRADES 
QUICK SHIPMENTS 


Canadian Western Lumber Co. 
| FRASER MILLS, B.C. 


ALBERTA gegen cei MANITOBA 
A. Montgomery E. M. Simonson Brandon—G. D. Cookson 
nipeg— ic 
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Shevlin-Clarke Company 


: Limited 
Fort Frances, Ontario 


LUMBER ~ LATH | 


MANUFACTURERS 


Sales Office : 


300 Electric Railway Chambers ~- Winnipeg, Manitoba | 


Thurston-Flavelle =gpq | 


Lumber Company 
sss =  Menutiectur ers ee 
High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


g F | 
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Mainland Lumber & Shingle Co. 


Head Office: Dominion Building, Vancouver, B. C. 
| Are now operating their new mill at Westholme, B.C. 


| Everything in 
| Fir, Cedar, Spruce and Hemlock 
B. C. Red Cedar Shingles 


Mixed or Straight Car Loads 


TIMBERS A SPECIALTY 


We carry a well assorted and seasoned stock of 


Northern White Spruce 


(The Carrot River Brand) 


All Grades — All Widths — All Lengths 


Our No. 1 LATH is Unexcelled 


We also manufacture No. 2 Lath 
Mail your order TO-DAY and avoid the rush that is bound to come later in the season. 


WE SHIP PROMPTLY AND EXACTLY AS ORDERED 


The poet Lumber Co., Limited The Pas, Man. 


WINNIPEG onbigesa Union Bank Building 


ee eS EEE 


‘Carrot River White Spruce. 
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=> SSS Th e i 
Shingle pe i Shawnigan Lake Lumber Co. | 
eee a : Limited 3 | 
’ T= Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. | 


Satisfaction 


Manufadturers of all kinds of 


a Rough and Dressed | 
€oSaadeiee Ge Cedar and Fir Lumber 


To increase the demand for good shingles by 


advertising L h hi | 
To stabilize profits for the dealer at 3 Ing CS, 
To protect the consumer . 


That’s the meaning of 


RITE-GRADE Piles, etc. 


We'll fill your orders promptly | Long Timbers a Specialty. 


Westminster Mill Co. | Prompt Shipment. 


Limited | 
NEW WESTMINSTER, B. C. P.O. Box 298 a Victoria, B.C. 


FRANK DARLING & CO. 


ae 1142-1144 Homer St., Vancouver, B.C. 
CAPITAL BRAND a | 
gk POETS RE CAPITAL. 


QUALITY KNIVES 


“High Speed” [Ue Planer Knives 


Thin Machine Knives and Self Hard Knife Steel 


“ULTRA CAPITAL” 


High Speed Steel for Lathe and Turning Tools, Ete. 


“CAPITAL BRAND” 


Chipper, Barker and Hog Knives for Pulp Mills 
Manufactured by 


The Eagle & Globe Steel Co., Ltd. 


Sheffield, England 


WESTERN LUMBERMAN 


says Country's 


Watchword 
should be 


“Tt’s a Winner” 


You produce more 


High-class 
Red Cedar Shingles 


Jron Frame, “ECLIPSE” 


‘All Made 


m 


Canada’”’ 


162-198 Alexander 
Street 


VANCOUVER, 
B. C. 


Wood Frame “SIMPLEX” 


WESTERN 


Commercial Lumber & Shingle Co. - 


Limited 


RED CEDAR SHINGLES 


Fir, Spruce and 


Hemlock Lumber 


VANCOUVER, B. C. 


Apex Lumber Co. 


=o 
Timbers, 
Dimension, 
Uppers, 
Boards, 
Shiplap, 
Shingles 

Mixed or Straight Cars 

VANCOUVER, B.C. 


SERVICE 


Dominion Bldg. 


V. HYDE BAKER, President. 


C. BURGESS, Sec.-Treas, 


LUMBERMAN 


BLOWPIPING 


Our Specialty 


New systems installed Old 

systems overhauled and put 

ia proper working order. 
Repairs of all kinds. 


u 
“WESTERN” 
Blowers and Exhausters 


JOHN K. MILLER CO., LIMITED 
337 Dufferin Street W. VANCOUVER, B.C, 


Phone Fair 1582 


WATERPROOF COVERS and 
~ CANVAS GOODS : 


of every description 


“ROSE CITY ” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


C. D. McNAB, Manager 


_High- Gra 


is when eet sing orders foy Lumber Stocks. 


1 
is our Mo tte 


We have the goods, and can guarantee the quality 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


promise prompt delivery. Can 


ship by ©. P. R. and G.N.R. Carnumbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P.O. Address, WALD, B. C. 


Tale ise Address, RAYNES, B. C. 
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SE AMMAN 


K-BELT 


Can be Depended upon for Reliable Service 
in Saw and Shingle Mills 


This trade-mark ne on every link. 


Link-Belt for Saw Mill Work 


is demanded by mill men because it gives service. H-480 rivet held securely between lugs cast on one side bar. The 
chain has broad bearing surfaces on the bottom of the trough, rivets are .40 per cent. carbon steel, rolled true and smooth 
to stand the wear of dragging. The end bar has a straight after forging. This process compresses the original hard scale 
front to act as a pusher. This also prevents any tendency surface, and materially increases the durability of the | 
to ride up over the material. joint. 

The design of H-480 chain includes our successful T-head The link illustrated is 8-inch pitch and 16 inches wide. 


If you need chain of any kind, come to us. We are prepared to supply the entire Link- 
Belt Line—active sizes in stock for prompt delivery. Ewart Link-Belt, ‘‘4oo’’ Class Link- 
Belt, ‘‘E C” Class Link-Belt (‘‘drive’” chains), etc. The LINK-BELT & DODGE 
PRODUCTS CO., at Seattle and Portland, are direct factory branches, with ware- 
houses and factory stock at both points. We solicit an opportunity of figuring—on the 
basis of Quality and Service—on your requirements for conveying, elevating and power trans- 


mission machinery. 
Catalogs and Prices Upon Request 


Link-BELT COMPANY 


Philadelphia Chicago Indianapolis 


Seattle: Link-Belt & Dodge Products Co., 580 First Avenue South. Toronto: Canadian Link-Belt Company, Ltd., 1189 King Street West. 
Portland, Ore.: Link-Belt & Dodge Products Co., 14th and Lovejoy Sts. Vancouver, B.C.: A. R. Williams Machinery Company, Limited. 
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Made 
in 
Canada 


aides es. 


arise 
v 


Genuine 


. DRAW STRING 


Shoe Packs 


In this new line of shoe packs we have succeeded 
in bringing out an improvement on the best of the 
older models. Absolutely waterproof under all con- 
ditions. For sawmill hands and lumbermen, who 
simply have to get packs with quality to stand the 
most severe service, the Midland brand of oil tanned 
shoe packs offers a pleasant surprise in its wearing 
quality. 


tropes 


<i 


a ate 


ae 


Each pair is given the most expert care possible 
so that you will get even more than your money’s 
worth. ; 


We want you to see them. Write us at once and 
get our proposition. 


P. T. Gendron 
Shoe Pack Co. 


Limited 


MIDLAND 


Ontario 
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| WHITE CEDAR FENCE POSTS 


E can furnish within forty-eight hours from receipt of 
orders any quantity of any size post or pole from 2” 


Telephone round 7 ft. to 8” top 50 ft. Tamarack 
We ship from the Rainy River District of Ontario and eye 
P oles Minnesota. Our stock is green cut, live peeled and seasoned. P iling 


We guarantee every piece to be first-class in every particular 
and sell to dealers only. 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


BEAUDETTE, Mion, 1» M. PARTRIDGE LUMBER CO. musnearouis, min. 


Thos. Kirkpatrick 


VANCOUVER, B. C. 


Smith Shannon Lumber Co. 


408 Pacific Building, Vancouver, B. C. 


ALL COAST 
STOCKS 


We can furnish Straight Carloads 


SPRUCE FINISH 


Rough or Dressed 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


Prairie Representatives: Ontario Representative: 


Cuddy & Nelson W. J. Smith 


Calgary, Saskatoon, Winnipeg Weston, Ont. 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


WRITE FOR PRICES 


Sa RTE at) ee Ee ZS ee 
1 . 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


408 Pacific Building, VANCOUVER, B. C. 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
SS PE SR I RS ee ee ee 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg.. VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


SS SS SSR SSE Sa TS SE SESS BA ee po es ee 
SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SERVICE SERVICE SERVICE 


GOIAMGS AOIAMHS AOIAAAS 
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DISSTON SAWS| 


have been made from steel made by us in 


our own plant since 1855. More than 
sixty years’ experience in the manufacture 
of saw-steel coupled with a study of 
operating requirements extending over 
three-quarters of a century have resulted 


in saws of highest excellence. 


In tension—, set—and edge-holding qualities Disston Saws are 
as near perfection as the world’s foremost saw-makers can 


make them. 


Where quality means economy, the 
proper test is service 


Disston Circular Saws 
Disston Band Saws 


Disston Chisel-Tooth | 
Edgers . 


Henry Disston & Sons, Inc. 


2-20 Fraser Ave., Toronto, Canada 
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| BRITISH COLUMBIA RED CEDAR 
=  ~SHINGLES 


are are 
PACKED GRADED 
| Full Count a 
if are No Sap 
i Smoothly Sawn Clear 
i and are sna 
4 | otherwise well are all 


manufactured 


Edge Grain 


= Is this car being loaded for you, Mr. Dealer? 


Me Your customers are learning the advantages o 


i British Columbia Red Cedar Shingles 


through advertisements in the following 


+ ege ° Journals, Papers and Magazines: 
\ j British Columbia FARMERS ADVOCATE, London, Ontario 
i g s FARMERS ADVOCATE, Winnipeg, Man. 
+ Mills are in a ee ce 
Bi eae NOR’-WEST FARMER 
is position to MONTREAL HERALD AND WEEKLY STAR 
Z| FARM AND RANCH REVIEW 
5 4 SATURDAY PRESS AND PRAIRIE FARMER 
give you PRAIRIE FARM AND HOME 
e FARMERS MAGAZINE 
service CONSTRUCTION 


CANADIAN BUILDER AND CARPENTER 
CONTRACT RECORD 
WESTERN CANADA CONTRACTOR 
TORONTO SATURDAY NIGHT 
II McLEAN’S MAGAZINE 

fel TORONTO SUNDAY WORLD 
WESTERN LUMBERMAN, Wirnipeg, Man. 


For full information on British Columbia 
Red Cedar Shingles and other forest pro- 


Write one of the Lumber Commis- 


That is what ees, ai ey to BRITISH COLUMBIA sioners for copies of this Booklet, 
t ; LUMBER COMMISSIONERS, Excelsior to hand your customers when they 
counts Life Building, Toronto, Ont., or Dominion asks dor them. 


Bumesie, Regina, Sask. 


Are you prepared to supply the inevitable demands of 
aeaer customers for this unsurpassed Canadian product ? 


WESTERN LUMBERMAN 


THE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


Head Office: (Established 1865) BRANCHES 


Hastings Saw Mill, VANCOUVER, B.C. 1 


VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber — } 
Lath, Pickets, Mouldings, Shingles - 


FIR FINISH A SPECIALTY 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
603 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


BRUNETTE SAWMILLS CO., LID. 


(In continuous successful operation for Thirty-Five Years) 


WE ARE MANUFACTURERS OF 


Lumber, Timber | 
Lath, Shingles 


Boxes and Shooks 


(We sell only to the trade) 


mm Can Furnish Timbers up to 110 feet long 
Our Brand of Red Cedar Shingles is High Grade 
A FEATURE WITH US MILLS AT NEW WESTMINSTER, B.C. 
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‘ Representing the Lumberg and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


HueH C. MacLEAN - - - - President 
302 Travellers’ Building, - = WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. DAvipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


; Vancouver, B. C. 
J. V. McNavtry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 

Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
. payable to The Hugh C. MacLean Gol limited: WINNIPEG 


iy 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
i Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent'St., S.W. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


Father Time changes all things; life 

Each Year Develops evolves from the ae to the ee =P 
it is with history. Compare the meth- 

New Ideas ods of warfare oes we fought with 
bows and arrows at Crecy, with the powerful 75 centimetre French 
guns of the present war; compare the wooden ships of Drake, fight- 
ing practically hand to hand with the great Armada, to those $10,- 
000,000 leviathans of the present era, able to fire shells twenty miles 
and more! Think of the evolution from writing documents to that 
of typewriting—an invention of recent date. Time completes the 
transformation. Likewise is it with the lumbering industry. . Each 
year develops new methods of doing business, new processes in the 
manufacturing of lumber and more advanced ideas in the merchan- 
dising of lumber. It therefore behooves the trade paper represent- 


_ ing these lumbering interests to also keep abreast of the times and 


feature the new departures in every phase of the industry in its col- 


_ umns. A man may get into a rut; many do. New ideas do not appeal 


to him. The same remark is equally applicable to the lumber press; 
occasionally one sees a lumber journal in a rut from which it cannot 
or will not get out, the initiative of its editor is dead. This is exactly 


what happens to the business man in any line if he does not keep 


_ the present day demands. 


himself well informed of the latest doings in his trade by reading his 
trade paper, he is not any longer progressive and consequently no 
longer is he able to give the service that the enlightened public of 
His profits may continue but they could 
not compare with those of the up-to-date business man in the same 
business working under similar circumstances. 

The conclusion to be drawn, therefore, is that no lumberman, be 
he manufacturer, wholesaler or retailer, can afford to be without his 
trade paper, be that trade paper alive to its duty to its readers and the 
trade it represents. The judge of this is the lumberman himself. If 
a lumberman takes several trade papers he should excogitate those 
which best serve his purpose and stop paying money to those which 
merely contain news items and publish no practical articles which 


can be of remunerative assistance. 


The idea foremost in our minds in publishing this, the annual 
number of the Western Lumberman, was to present our readers in 
every phase of the lumbering industry with practical articles written 
by men of vast Western experience in the trade rather than adhere 
to the old fashioned method of publishing an annual number—that of 
describing a lot of sawmills and retail yards accompanied by a host 
of photographs which are more beautiful than educative. No longer 
is the lumber journal a book full of pretty pictures of doubtful value, 
Time has changed it into a journal of practical ideas which are illus- 
trated by cuts showing the lumberman how he could fall in line with 
those ideas and so further add to his profits. 

In this issue our readers will find many up-to-date articles deal- 
ing with all phases of the lumbering industry. Particularly do we 
desire to draw the attention of the retail lumbermen to what we have 
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done for them. Never in the history of the Western Lumberman 
have we gathered together such a symposium of ideas dealing with 
problems affecting the conduct of the business of the retail lumber 
dealer. 


From Alberta we have secured a specially contributed article 
showing the retailers how, by making a lumber yard attractive, by 
planting trees, by grading the driveways and whitewashing the fence 
periodically, in addition to creating a lasting impression on the minds 
of one’s customers that the very best attention and service will be 
secured at that yard. 


An excellent article is contributed by Theo. Sparks, general man- 
ager of the Northern Lumber Company, of Grandview, Man., in which 


he shows the ideal layout for a model lumber yard. There are many. 


practical and new ideas in this contribution which should be care- 
fully studied by every retailer. 


A very important topic is dealt with by J. B. Powell, instructor 
of advertising at the University of Missouri, Mo. Mr. Powell has, 
during the last few months, delivered many interesting addresses on 
“Advertising for the Lumber Dealer,” before retail lumber conventions 
in the United States, and what he has said has created quite an im- 
pression upon the minds of the delegates. We would, therefore, com- 
mend to our readers Mr. Powell’s thoughts as contained in his article 
headed: “What is profitable advertising for retailers’? This sub- 
ject is a timely one in view of an anticipated big demand for lumber 
in the Prairie Provinces during this summer and fall. The old fash- 
ioned advertisement featuring “John Jones sells lumber at lowest 
cost” is a dead one. Retailers formerly inserted an advertisement 
of that nature in the daily paper of their town for months without a 
change in wording, which outlay they discovered brought about as 
much return as could be obtained by burning a handful of dollar 
bills. The ideas of the present generation are so far advanced that a 


retailer’s customers require to be shown what to do with the lumber - 


they buy; that is, the best uses with which to put each particular 
grade; how much a completed house will cost, or in the case of a 
farm, how much any individual building WILL COST COMPLETED. 
This is the new era in lumber merchandising. To make oneself 
efficient one has to study and copy the latest ideas that are published 
in one’s trade paper. If you do not, your competitor will, and you 
will find yourself taking a back seat in the race for supremacy. The 
retailer in Mr. Powell’s article made a success of his advertising; he 
secured business during the dull months; he profited by up-to-date 
methods. YOU CAN DO THE SAME. 


‘ Contrary to the expressed opinion of 
The Creation ofa B. C. many persons, the assistance provided 
Lumber Fleet for in the bill introduced by the Pro- 
vincial Government to foster local 
shipbuilding would appear to be sufficiently generous to accomplish 
the purpose in view. The ink used in printing the bill was scarcely 
dry when the representative of a strong syndicate of wealthy Eastern 
capitalists announced that he had let a contract for three auxiliary 
power wooden schooners to the Wallace Shipyards, Limited, North 
Vancouver. A short time afterward the public was informed that 
two more vessels of similar type had been ordered from the same 
firm, as well as a steel steamer to be built to the specifications of 
Dingwall, Cotts & Company, the Vancouver branch of a well-known 
English firm, with headquarters in London. 


These orders were merely the precursors of others. The incor- 
poration of the Cameron-Genoa Shipbuilders, Limited, at Victoria, 
proved that the lumbermen of the province were to be represented in 
the actual work of providing vessels for the transportation of the 
forest products of the province to the world’s markets. To the new 
company Mr. H. W. Brown, of the Eastern syndicate, promptly 
awarded a contract for two schooners of the type to be built at the 
Wallace yards, and it is said that contracts for similar vessels will 
shortly be let to firms at Port Moody, New Westminster, and possibly 
Prince Rupert, where there is a modern shipbuilding plant. Mr. 
Brown announces that it is the desire of his principals to place ten 
vessels under construction with the least possible delay, and that 
they are prepared to arrange for the building of the full number of 
vessels (25) mentioned in the special Act brought down in the Legis- 
lature, providing that such action will not interfere with the plans 
of local firms. 


Work on one of the vessels was started at the Wallace Ship- 
yards June 15th, and since then a good start has been made on an- 
other by the large force of extra workmen employed at the new plant 
erected by the company. At Victoria the. Cameron-Genoa Company 
has established a yard on Songhees Reserve, where machinery is 
now being assembled for an early start on the first schooner. ~ 

The wooden vessels will be of the type now so popular on the 
Pacific Coast to the south. They will be five-masted, “bald-headed” 
schooners, with Deisel type oil engines, 225 feet long, 40 feet in breadth 


—— 
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rd 20 feet in depth. Their lumber carrying capacity will be in the 
neighborhood of a million and a half feet. 

Che steel freighter ordered by Dingwall, Cotts & Company will 
be 315 feet long and 45 feet beam; she will have a carrying capacity 
of 5,000 tons and a speed of nine and a half knots. The plans provide 

a single deck, single screw steamer with two boilers, triple-expan- 
ines, eight winches and four hatches. The vessel will have 
ight bulkheads and will be built to Lloyd’s highest classi- 
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fication under special survey. Arrangements are also under way for 
the construction of four steel freighters of 5,000 tons capacity each at 
Pr ce R Es 

The ships under construction and being planned will be built 


under the terms of Section 53 of the Shipping Bill, which grants a 
subsidy for ten years, to be paid in ten annual installments not to 
exceed the sum of $5 per ton, to bring the earnings of the ships 
built under the Act up to 15 per cent. on the total cost, which in the 
case of schooners is placed at $170,000 each. 

Among the members of the syndicate back of this enterprise 
which means so much for British Columbia, are Mr. James Car- 
ruthers, president of the Canada Steamship Lines, which controls the 
greater part of Canadian Great Lakes shipping, and which operates 
steamers to Bermuda and the West Indies; Mr. J. W. Norcross, of 
Montreal, vice-president of the same company; Mr. M. J. Haney, of 
Toronto, contractor; Sir Trevor Dawson, managing director of the 
armament and engineering firm of Vickers, Limited, of Great Britain, 
and Mr. R. M. Wolvin, prominent in Great Lakes shipping. Mr. James 
Whalen, general manager of the B. C. Sulphite Fibre Company, with 
pulp mills at Mill Creek on Howe Sound, is a prominent Vancouver 
backer and shareholder. 


One of the most interesting features in 
connection with the formation of a for- 
estry battalion in Canada recently, 
which went over to England to assist 
in cutting standing timber for use in connection with the war, and 
the further raising of two additional similar battalions,~which is 
now in progress, is the fact that among Canadian lumbermen the 
matter was taken up with great enthusiasm from the very first and 
put through with wonderful expedition. There was not one single 
word uttered, so far as we have been able to ascertain, which would 
indicate anything in the nature of criticism, and there has been an 
entire absence of personal consideration and a unanimous co-opera- 
tion to assist in raising these battalions, in spite of the fact that-they 
have taken out of Canada a large number of skilled woodsmen, and 
have enabled the Imperial authorities to secure large supplies of 
timber in England which would otherwise be imported from Canada. 
The patriotic aspect of the situation is the only one that has been 
spoken of by Canadian lumbermen, and those who are engaged in 
the lumber business in Canada have reason to feel gratified with 
the splendid Imperial spirit which this situation has shown. It is 
indeed remarkable that there has not even been any discussion of 
the interference with the industry in Canada which the raising of 
these battalions has brought about, but only expressions of enthusi- 
astic pride in the fact that the lumbering industry has been able to 
be of such definite and valuable assistance to the Empire. 

Mr. Acland, parliamentary secretary to the Board of Agriculture 
in the British House of Commons, recently referred to the work of 
the Timber Committee. Many kinds of labor had been employed, he 


The Canadian Forestry 
Battalion 


said, in connection with the cutting of home grown timber in Great 
Britain, “but of all these different sources, by far the most useful and 
valuable have been the Canadians. I cannot express to the Committee 


the energy which was shown by the Government of Canada, since the 

atter was put before them, and by the officers whom they appointed 
in raising a forestry battalion, which has come over here to work in 
vernment and the people of Canada are naturally 
wn timber, but they realized that the position of 


our W “is ihe (s0 


interested 11 their 


the Em; S freight was so serious that we could not now be 
expected to supply our needs from Canada if it were possible to sup- 
ply them here at home. They have shown a true Imperial spirit in 
he g supply them in the most practical manner possible. 
Th y < vill be to keep these men with big enough blocks 
On page 23 will be found the rules and 

. photographs in connection with : 
Send In Your Answer | Brat Oe ae 


tree naming competition, an announce- 
ment of which appeared in the last is- 
sue of the Western Lumberman. There are twenty-one pictures de- 
ting trees grown in Western Canada. Seven pictures show the 
ow the grain of the wood, while the 
f or plume of each tree. 
ing manufactured into merchantable lum- 
‘stern Canada, and consequently should be 
the manufacturers in the West. Owing to 


being placed under a slight disadvantage receiving only 


r , the tre even + re «l 
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the manufactured article, we are offering a special prize for the lum- 
ber dealer naming the most trees correctly. The names need only 
be the commercial ones, as the competition would be much too diffi- 
cult were we to ask for the correct naming of the Latin or botanical 
names, which, however, we will give with the correct names at the 
close of the competition. 

The competition is being staged in conjunction with the officials — 
of the British Columbia Forest Branch, to whom we are indebted 
for the obtaining of the photographs of the different timbers and the 
making of the cuts. i” 

We are, moreover, indebted to the following gentlemen for ac- 
cepting to act as judges for this competition, which will run for three 
issues in the Western Lumberman: H. S. Y. Galbraith, of the British 
Columbia Mills, Timber & Trading Company; H. Patterson, of the 
Prince Albert Lumber Company, and N. G. Neill, secretary of the 
Western Retail Lumbermen’s Association. a 

To the following firms we express our thanks for kindly donat- 
ing prizes: The Adolph Lumber Company, Baynes Lake, B. C.; the 
Finger Lumber Company, The Pas, Man.; the Nicola Valley Pine 
Lumber Company, Canford, B. C., and to the British Columbia Forest 
Branch. a 

Any manufacturer or wholesaler wishing to promote the success 
of this competition, which will be of practical value to the trade, can 
do so by kindly donating a small sum in order to increase the interest 
of the lumbermen by allowing us to offer more substantial prizes. 
Please let us hear from you in this respect by addressing “Retail Edi- 
tor, Western Lumberman, 302 Travellers Building, Winnipeg. The 
list of donors will not close until the end of August. 


In view of the probability of a strong 

Grading B. C. Lumber demand arising for British Columbia 
forest products in overseas markets 
for Export following the close of the war, the 
Hon. W. R. Ross, Minister of Lands, and officials of the Forest 
Branch, have been devoting a lot of attention to various factors likely 
to have some influence in determining the volume of business to be | 
done. It is known that the matter of grading has been given con- 
siderable attention, and according to the opinion of men in our midst — 
who are familiar with the British timber industry, and who under- — 
stand thoroughly the methods followed in that important market, it 
is most essential that our export lumbermen should grasp the fact 
that while it probably will not prove difficult to secure an initial © 
order, the desirable thing is to hold the trade by giving the customer — 
absolutely satisfactory grades, keeping in mind that the market he 
is endeavoring to serve is open to the world and takes only the best 
of everything. a 
The advisability of the B. C. Government establishing its own — 
Inspection Bureau, appointing its own graders, and giving to our — 
lumber the full prestige of the province which produces it, are also 
matters which have engaged the attention of Hon. W. R. Ross and | 
colleagues. It scarcely is in keeping -with the dignity and growing 
importance of an industry in which the government is a partner to 
continue indefinitely to do business under the aegis of a foreign cor- 
poration, no matter how satisfactory the relationship has been up to ~ 
the present. 
little danger of our forest products losing their identity, as has occurred 
in the past, and every shipment would help put our province on the ~ 
map of the lumber markets of the world. Me ah : 
Some time ago the editor of the Western Lumberman asked a 


well-known manufacturer and exporter for an expression of his views | 


on the subject of grading for the English market, inspection, etc. His 
letter appears below: . Sr tmaee 

“To explain the grading situation in British Columbia would en-_ 
tail a long discussion and be subject to many conditions which could 
only be decided by a committee of regular graders. The essential - 
requirement in grading lumber is knowing the purpose for which the 
lumber is required. 

“We understand you would like our opinion as how best to com- 
pete with Washington export mills in grading, etc. In the first place, 
it is necessary to consider the fir timber stands in British Columbia — 


as compared with Washington. Generally speaking the land on which 


the timber grows in British Columbia is more broken and rocky than 
in Washington, therefore our percentage of clear lumber is lower, 


but our percentage of merchantable (barring black knotted timber) — 


is about the same, and our percentage of common, where the land — 
is logged clean, is higher. In other words, the Washington mills 
have better clears as a rule and more of them, while in British Colum- 
bia we have better grades of merchantable export timbers suitable 
for construction purposes, as it does not pay us to go after the clears 
so hard on sawing rougher logs. This is preliminary to our remarks 
on grading. 

“In the English market, as before stated, lumber is re-graded — 
for everything there is in it, and purchased with this object in view. 
Jf an English buyer can buy clears on a specification of 3 in. and up — 
by 7 in. and up, with average length of say 26 feet, and knows that — 
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Under B. C. inspection and marking there would be — 


| 


he will get a uniform parcel of soft fir, he will pay more than if it is 
all red or hard fir, as it will be used for totally different purposes. 
_ And again, if it is just a mixed bunch of clears he gets that is strictly 
_ within the grade of clears on one face and two edges, according to 
@ the specific Inspection Bureau grade, he will be forced to pay the 
bill, but will confine his future purchases to mills which supply the 
lumber on which he can make the most money. : 
i. “A great deal of the lumber sold here under such specifications 
- would be suitable in smaller sizes, as it is nearly all used for re- 
“manufacture, some of it even turned into spindles for the cotton 
trade. Thus the English lumber importer gets the advantage of us on 
_re-grade. rapt 
_ “Jn Washington the percentage of soft fir, or fir of medium hard- 
ness, is high compared with British Columbia, and we should grade 
‘our lumber with the express object of competing with a trade they 
have established. Nearly all of our exported lumber is re-manufac- 
‘tured and we should get the advantage of a reliable grade instead 
_ of taking pot luck in mixing red fir, hard, coarse grained stock grown 
Sk on rough ground or exposed position, and good clears which are uni- 
_ form and suitable for re-manufacture without undue waste. Each 
_ should be marketed separately. We are mailing you under separate 
~ cover samples of fir which, to an outsider, would be considered two 
entirely different woods. A glance at these will show what we mean. 
_ These are not extreme samples, but pieces picked out of the daily 
~ cut of a Vancouver mill. 
tie “The Pacific Inspection Bureau does not take the trouble to grade 


_ this way, but the individual mill or exporter on the other side is 
alive to the problem of putting uniform stock into export cargoes or 
mt parcels, and cuts a camp run of logs of the same stand of timber, 
insuring uniformity, while in British Columbia most of the mills buy 
_ their logs in booms from different camps. The mills on the Sound 
“are using the public lumber dock in Seattle to advantage, but most 


of the mills there are not as dependent on it, as they have, as a rule, 
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‘large piling ground and wharfage of their own. 
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In British Columbia 
most of the lumber companies’ piling ground or wharfage is very lim- 
ited, owing to the policy of the railway companies, when opening up 
the country, in getting control of the waterfront by laying their tracks 
on the foreshore or close to it. The mills have generally fair frontage 
but no depth. This lends itself to loading scows cheaply and would 
work to the advantage of a storage dock. 

The certificates of the Pacific Inspection Bureau are used chiefly 
for financial purposes, so that advances can be given against consign- 
ments by banks and lumber brokers, and provided the lumber will 
stand up to the strict letter of the grade as regards commons, mer- 
chantable and clears, the rest is up to the reputation of the shipping 
mill. British Columbia mills, as a rule, are not equipped for export 
business, and unless some encouragement is offered them, such as 
assembling what stock they have suitable for export, they will con- 
tinue to market their stock in the manner in which they can get real 
money the quickest. It costs, it is estimated, about 17 per cent. per 
annum to carry lumber in Vancouver after it is cut, so that the mill 
is forced to sell quickly or the profit is gone. This shows how import- 
ant a storage dock is, where uniform shipments can be assembled. 

“Salesmanship is also essential, and as in many cases shorts of 
12 to 20 feet would be just as suitable for the market as lumber sold 
on specifications of an average length of 30 feet. One thing that has 
tended to make export freight rates high is the long average lengths 
in the specifications, which takes up space and makes stowing tedious 
and expensive. The want of shorts and short stowage has prejudiced 
ship owners and captains against lumber. 

“In conclusion, we think the present Pacific Inspection Bureau 
answers its purpose and is established, but the British Columbia 
Government might lend a hand in supervising or franking shipments 
from a storage dock or mills having their own wharf, in seeing that 
shipments are as invoiced or described and suitable for the market to 
which they are sent.” ~ 


A Model Lumber Yard: Its Characteristics 
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Layout and Conveniences of an Ideal Manitoba Yard—Proper Protection 
for Stocks Essential — Retailers should not be without Working Drawings 


The retail lumber dealers 
of Western Canada have 
long been known for their 
progressive and up-to-date- 
ness in the matter of yard 
equipment. There has been 
a tendency at all times dur- 
ing the last twenty-five 
years among the leading 
men in the retail business 
in Western Canada to con- 
centrate attention on in- 
creasing facilities for cater- 
ine to their customers and 
keeping their stocks in the 
very best of condition at all 
times. It has been our 
pleasure and privilege from 
time to time to make due 
note of the fact and to pre- 
sent in the Western [um- 
berman illustrated accounts 
of what some of these pro- 
eressive retail lumbermen 
have been doing as far as 
modernity of equipment is 


Theo. A. Sparks, General Manager of the 
22 Retail Yards Operated by the 


Northern Lumber Company concerned. 
By of Grandview, Man. We take pleasure in this, 
es our annual number, to illus- 


rate a yard, being one of the twenty-two owned by the Northern 

_ Lumber Company,” of Grandview, Manitoba, under the general man- 
"agement of Theo. A. Sparks. Mr. Sparks is a well-known lumber- 
man in the prairie provinces, and holds the office of Director of the 
I : ree 
Western Retail Lumbermen’s Association. 

" The Dauphin yard of this firm is a model lumber yard and con- 
tains many interesting features worthy of special mention. During 
the last few years many important improvements have been made 

which has enabled this firm to handle its stock to much better ad- 

vantage than ever before and to keep it in tip-top condition at all 
times. 

_ The yard is of ample dimensions and the sheds are large and 


‘ * The Northern Lumber Company is known as Theo, Burrows in the Province of Manitoba. 


capacious. The large sheds which are shown in illustration No. 1,! 
as well as in the diagram of the layout of the plant, are twin sheds 
each 48 x 110 feet with a plank alley 12 feet wide running through 
them (see illustration No. 3). The storage space on each side of the 
alley is 18 feet in width, allowing 18-foot stock to be on either side, 
only the largest timbers and joists being piled outside. At the end 
of one shed is a paper room with a large window facing the main 
street. This window is periodically dressed and shows up this branch 
of the business to advantage. At the other end is a special enclosed 
bird-proof moulding room, where the mouldings are all stood on 
end in several divisions so that each moulding and each length of 
same can be easily picked out. A hoist at the end of each shed over 
the driveway allows the stock to be taken upstairs to the sash- 
room and door-room respectively, these two being connected by a 
covered overhead walk. They can also be reached from the office. 
Another feature of this shed is also found in the room where the doors 
are kept. Here doors are stained while others are oiled in order to 
bring out the grain, after which they are hung so that a prospective 
customer may have a little better idea as to what the doors in his 
house are going to look like after they are finished. 


A careful study of the diagram shown herewith will give the 
reader, particularly if he be a retail lumber dealer, a mighty good 
idea of what this aggressive firm has done to place their yard on 
thoroughly modern lines. 

In addition to the diagram showing the layout, we reproduce 


Illustration No 1. Twin sheds of the Theo. A. Burrows Lumber Company 
at Dauphin, Man. 
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Layout of Lumber Yard of the Theo. A. Burrows Lumber Company, at 
Dauphin, Man. 

illustrations which still further demonstrate the practical ideas which 
this firm has developed in the perfection of their model yard at 
Dauphin. 

Fig. 2 shows the track warehouse which store lime, cement, 
plaster, etc. Fig. 1 shows two of the lumber sheds which practically 
house all of their stock, dimensions included. In the corner of the 
shed may be seen the office, which is complete with private offices, etc. 

As may be observed by glancing at the layout of the plant, there 
is ample accommodation for the storage of almost everything in the 
way of building material kept by an up-to-date yard of the present 
Everything is built around the plant with a view of taking the 


era. 


very best care of the stock of the company. 

The Northern Lumber Company also believes in the up-to-date 
methods of merchandising. They are liberal subscribers to the plan 
books the Western Retail Lumbermen’s Association, and from 
these books and working drawings, which are supplied by the 


association, much extra business has been secured that 
went outside of the home town. Mr. Sparks is a firm 
believer in the careful perusing of the lumber press, and follows 
very:new device which is published that may assist him 
vice to his customers and incidentally increase his profits. 


tee 
careiulliy e€ 


in giving ser 


s all right in its place, but that place is NOT where 


it ha Compete with your own PAST BUSINESS METH- 
ODS instead of with your PRESENT FELLOW MERCHANT, and 
you will find that most of your business troubles are, as Elbert Hub- 
bard e said: “I am an old man and I have had many troubles— 
most of which never happened.” 


Illustration No. 2 shows Track Warehouse. which stores lime, cement, - 
plaster, etc. 
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Selling Lumber for Cash 


Any lumberman who is awake to the conditions in the business 
world today realizes that he must adapt his methods to these changed 
conditions. Years ago a lumber dealer could do a good business on _ 
a small capital with a small stock of lumber. The sources of supply 
were close at home and he could get quick delivery on material he 
did not have in stock. This has changed and as a consequence he 
must carry larger stocks than ever before in order to take care of his 
trade properly. In addition he must carry several stocks of duplicate 
items where originally he need carry but one. This is true in lum-— 
ber, roofing, posts, fencing and many other items. 


Second, his book accounts are larger now because lumber costs s 
more and he must get higher prices for it. In addition to being obliged 
to carry larger and more expensive stocks, he must tie up larger sums. 
in book accounts, This means that he has much more to pay in sixty 
days, the time he pays his own bills and much more to sy ee his 
books for a longer period. 


Third, it is not now possible to get the large profits formerly dian 
case because competition is more severe and owing to the higher brag 
of lumber the percentage of profit is less. 


Fourth, it was formerly possible to make trade agreements, but | 
that can no longer be done. 


Fifth, the advent of the mail order house has brought competition — 
from the outside which he must fight. This competition has not been 
fair, because it has abused the lumbermen and created a prejudice 
against him and with this has come more recently the competition of 
ready-cut houses. i” 


These all mean that on the one hand the retailer faces the neces- 
sity of carrying large stocks and making smaller profits and conduct- 
ing a burdensome credit system, and on'the other hand he must meet 
sharp unscrupulous competition doing business for spot cash. Whin- | 
ing and begging for mercy will not do any good. The retail business ~ 
is honorable and the usefulness of the retailer to the community is — 
undisputed. The great step will be taken when lumbermen place — 
their yards on a new cash basis, or rather a modified cash system. 
From a year’s experience in using the new system he felt justified in — 
saying that it will do much toward the solution of the great problem 
confronting retailers. 


Considerable success has been attained by a number of dealers 
in adopting a modified cash system of selling. I do not take credit — 
for originating this idea of selling for cash. My plan is a little dif-— 
ferent from the others. It is:— 


iF, 


Selling Lumber for Cash 


First, we reduced all prices to a cash basis. Taking our cost list 
and two of the leading mail order houses’ lists we made a comparison. 
We added the freight and the drayage and a trifle more to the mail — 
order house prices and made out our list in accordance with the results. 


Second, for advance payment, in order to encourage our custo- 
mers to pay cash, we offered a 2 per cent. discount on the price list © 
thus made up. This discount reduced our prices to an absolute equal- © 
ity with mail order prices. 

Third, all accounts were made payable by the 10th of the month — 
following delivery either by cash or bankable note bearing 7 per 
cent. interest. 

Fourth, house bills and other large bills were sold on the usual 
terms, i.€., a part payment when the foundation was complete; part — 
when the shingles were on the building ; part when the plastering was 
done, and balance when the building was finished, with the under-— 


Illustration No. 3 shows interior of one of the Twin Sheds. Thesesheds 


are each 48 x 110 feet. 


standing that not to exceed ninety days was to be allowed in any case. 

These bills were subject to the 2 per cent. discount for advance pay- 
ment. 

’ Fifth. On all material returned to the yard a charge of 10 per 
cent. was made. ; 

If you analyze this plan closely you will find that it has upon it 

the stamp of inexperience. I admit the criticism for I am the first to 

make it. We were groping in the dark for a remedy to apply to a 

distressing situation. At that time we had not heard of anyone hav- 

ing tried out the plan of selling lumber for cash except Mr. Baker, 

- whom we have before mentioned. We were on the right track; we 

were going in the right direction but our plan of operation was not 

perfect. Despite the defects in the plan, however, the results were 
mostly good. There are four yards in Iowa City. One did not use 
the system to any great extent; the other three found that the an- 

-nouncement in the papers, which was carried for about a month and 

occupied large space, made collection of old accounts already on the 
books more easily made. We sold much more material for spot cash 

than ever before. We sold a good many bills running over a thousand 
dollars, each for spot cash in advance. Many people paid cash who 
before had been running accounts. We were able to keep most of 
the cash buyers at home, in fact, I know of only one who escaped. 
After a year’s trial, it is worth noting that the lumbermen of Iowa 

_ City are carrying on their books $30,000 less than they were carrying 
a year ago. Not only is this true, but they have been able to change 
many of their accounts into interest bearing notes. It seemed easier 
to get a note from a customer after we had announced in a very public 
way that after a certain time we would sell building materials for 
cash or bankable note only. 

_. But we made one stupendous blunder. I felt that it was a mis- 
take at the time. I refer to the fact that we reduced our selling prices 
to a cash basis on the theory that we would be able to enforce our 
terms of sale and terms of payment. In this we were only partially 
successful. A great many of our customers, while very glad to be 
able to buy materials at a much lower price than formerly, were either 
indifferent or careless when it came to making payment for the same 

in accordance with our terms. They were delighted with the cash 
prices, but not so well pleased with the cash terms. The result was 
that we sold our lumber during the year on a cash basis while we 
were able only in part to enforce our cash terms. If a man came into 
your office and purchased a hundred dollars worth of building materi- 
als, they were charged up to him, at our cash prices with the ex- 
pectation that he would meet our cash terms, but if that same customer 
neglected to make payment by the 10th of the month following pur- 

chase, we did not force him to do so, especially if he chanced to be 
a desirable customer. 

I do not need to enlarge on this thought. You will see at once 
the defect in the plan. If we had it to do over again we would leave 
Our prices just where they were and then give a discount big enough 
to be an inducement to our customers to pay cash, and then those 
who preferred to take the credit would be paying us for the accom- 
modation. I hardly need to say that we have remedied this defect 
in some measure so far as the coming year’s business is concerned. 


There was another feature to our system which failed utterly due 
entirely to the fact that the lumbermen of the town did not have the 
‘nerve to insist on its observance. I refer now to the provision that a 
10 per cent. discount should be made on all lumber returned to the 
yard. ‘This provision was entirely fair and equitable in every way. 
It costs money to handle and rehandle building materials, and some- 
times people order out more than they want and pick out the best 
and send back the rest, and it is no more than fair that some sort of 
a charge should be made for the privilege. One yard failed from the 
very start to even try to enforce the rule. Another lumberman at- 
tempted to apply it, but lost his nerve and said that he could not put 
it across, that his contractors would not stand for it. In my own 
case | enforced the rule for about three months, when I chanced to 
sell a bill of material to a contractor who had also purchased a bill 
from the lumberman who made no effort whatever to enforce the 
tule. He insisted that he had not heard of any such rule, and upon 
inquiry I learned that the man from whom he had been buying had 
not even tried to enforce the rule. 

After a year’s experience with the modified cash system, my con- 
clusions are: 

. First. It is a mistake to reduce all prices to a cash basis. I 
‘believe it is better to offer a special discount for cash payment. By 
this method you care for both classes of customers. The man who 
will not pay cash should pay the price based on credit. The customer 
‘who will pay cash should be able to buy at home as cheaply, quality 
and service considered, as he can buy away from home. 

Second. It is possible, I believe, for one lumberman in a town 
to put the system into operation without regard to any competitors 
he may have, but it is easier and more satisfactory to have the co- 
Operation of those engaged in the same line of business. One man in 
a town, if he has plenty of nerve and is wide-awake, can force his com- 
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petitor to follow his lead. He may not make much the first year, but 
if he sticks to it I believe that he will in the long run win out. But 
with the co-operation of his competitors, he should have no trouble 
whatevet. If you have no nerve, do not try it. But the time is com- 
ing when you will need nerve and brains, too, if you remain in the 
lumber business. A modified cash system is a step in the right direc- 
tion. Co-operative buying is another. 

I hope the time will soon come when every lumberman will fortify 
himself against the vicious attacks of mail order houses. He will 
have made considerable progress in the right direction when he adopts 
a modified cash system and applies it religiously to his business. 


An Old-time Lumberman Passes to His Rest 


On May 31 the death of Fran- 
cis D. Poole took place at his re- 
sidence, 169 Lipton Street, Win- 
nipeg, at the age of 64 years. The 
deceased was born near Grand 
Rapids, Mich., and has been ac- 
tively and prominently connected 
with the lumber industry for over 
forty-one years. He was an in- 
spector and grader for the largest 
firms in Wisconsin and Michi- 
gan, including the I. Stephenson 
Company, at Wells, Mich. 

Mr. Poole came to Canada fif- 
teen years ago, and has been 
connected with the Rat Portage 
Lumber Co., the Le Page Lumber 
Co., and the McDonald-Dure 
Lumber Co., all of Winnipeg. 
About a year ago he retired on 
account of ill-health. His death 
was due to rheumatism, hasten- 
ed by pneumonia. 

The late Mr. Poole was very 
well known in the lumbering in- 
dustry, both in Canada and in the 
United States and was a friend of 
all with whom he came in con- 
tact. In framing the grading 


Francis D. Poole 


and inspection rules for the northern white pine, Mr. Poole gave in-, 


valuable service. He was an acknowledged expert in that line. His 
integrity was unquestionable. His quiet, gentlemanly manner will 
be a monument to his memory. Hundreds of readers of the Western 
Lumberman will join with us in expressing their sympathy for his 
widow and daughter. 

The funeral took place on June 2 from his late residence. Inter- 
ment took place at Elmwood cemetery, the service being conducted 
by Rev. Richard Whiting of Young Methodist Church, of which the 
deceased was a respected member. Dr. Harvey, Col. Baby, Chas. 
Dure, of McDonald-Dure Lumber Company. Frank Chapman, of the 
Chapman Lumber Company, Jas. McNeill, of Stout & McNeill, and 
J. T. LePage of the LePage Lumber Company, were the pall-bearers. 


New Paper Mills at Ocean Falls 


The big enterprise at the town of Ocean Falls, on Couzens In- 
let, about 350 miles up the coast from Vancouver, where between 
three and four million dollars of British money was expended by Les- 
ter W. David, of Seattle, is now controlled by the Pacific Mills, Ltd., 
of Vancouver, a concern backed by wealthy paper manufacturers of 
San Francisco and Portland. The plant already established comprised 
a pulp plant of 150 tons daily capacity ; a mammoth sawmill of 350,000 
feet daily capacity, and embodying the very latest ideas in the appli- 
cation of electricity, air and steam; a power dam and generators cap- 
able of developing 20,000 h.p.; huge sheds for storage and other pur- 
poses; extensive docking system; dwellings and bunkhouses for the 
heads of departments and workmen; and up-to-date equipment for 
the woods crews. 

The plans of the new owners include the addition of a paper mill 
costing $2,500,000 to utilize the output of the pulp mill, and for several 
months about 500 men have been employed on the operations. The 
mill will have a daily capacity of 70 tons of book and news print and 
40 tons of Kraft papers. The immense building is being constructed 
of reinforced concrete on pile foundation. The machinery will be sup- 
plied by half a dozen firms in the United States and Canada, and will 
be on the ground before the end of the year. It is stated that the out- 
put of the plant for the first year has already been contracted for by 
Australia newspapers, who of late have been large buyers of British 
Columbia paper. 

J. H. Lawson, a Vancouver barrister, is president of Pacific Mills, 
Ltd., the general manager being Archie Martin, who was formerly in 
charge for the British bondholders. ; 


TERN LUMBERMAN 


Ss) 


T 
/ 


\ 


10n 


—— 
S 
ie) 

= 

— 
= 
ie) 

B=) 

Ses] 
Y 
VY 
pa 

Ex 
S 
sS 
= 
= 
eB) 

i 
= 
a 

foal 
& 
tm 
a) 

as 
iF p) 
= 
YU 
ot ae 
= 


= 
5 
ea 
pas: 
VU 
= 
= 
= 
Ss) 


a 
= 
= 

a 

° 
ee 


te page) 


i 


articulars see oppos 


(or) 


Fig. 13 


The Finger Lumber Company, The Pas, Man.; The Nicola Valley Lumber Company, Canford, B. C., and the B. C. 
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Rules for Tree Naming Competition 


Any person engaged in the lumbering industry in Western Canada and who is a subscriber to the Western Lum- 
berman, is allowed one guess, which must be filled in the form provided for this purpose on this page. 


No firm can win two prizes. The amount of the prizes will be announced in the next issue of the Western Lum- 
berman. In the meantime donations will be welcomed. Address: Western Lumberman, 302 Travellers’ Building, 
Winnipeg. . 


A special substantial prize will be set apart and can only be won by ‘a retail lumber dealer. 


The competition calls for the correct naming of the seven trees by their bark, the grain of the wood and thé leaf 
or plume. It is not necessary to give the Latin or botanical names of the trees. 


If more than one person correctly identifies all the trees then will the first prize be equally divided among the 
winners; so will it be with the special prize for the retail lumbermen. 


li a lumberman desires any person in his employment to enter this competition a copy of the Western Lumberman 
will be mailed to him for this puspose. 


All replies to be addressed, “Tree Naming,” Western Lumberman, 302 Travellers’ Building, Winnipeg. 


The competition will appear in three issues of the Western Lumberman, in the last of which will appear a list of 
donors and the amounts subscribed to the prize fund. 


The following firms have kindly donated to the prize fund: The Adolph Lumber Company, Baynes Lake, B. C 


Forest Branch, 


which, it tnay be stated, is being staged to rouse an interest in the lumber yard with respect to the trees from which the 
dealer gets his planks and boards. J 


The Western Lumberman especially desires to see a large number of retail lumbermen enter this competition, 


Names of Trees 
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What Is Profitable Advertising for Retailers ? 


Better Advertising and Better Business Methods for the Lumber 


Dealer — Some Successful Advertisements Reproduced Herewith 
By J. B. Powell, Instructor of Advertising, University of Missouri 


Mr. A. C. Coberly, the manager of a lumber yard at Butler, Mo., 
2 country town, kept his carpenters busy in the dull winter season 

h em build hog-houses. 

On February 1, Mr. Coberly printed an advertisement of his hog- 
houses in his local paper. A copy of the advertisement is shown 


herewith. This advertisement, with the wording changed each time, 
in his local papers for three weeks. 

isement brought in exactly $400 in new business. A 
ular Rai containing much the same information as the news- 
rtisement was also used. It was mailed to a list of farmers 


was printed 


imis advert 


nel ighb rrhood. 
his is an illustration of profitable advertising for the retail lum- 
berman. The advertisement contained no expensive “art” work and 
it was set up by an ordinary country printer. It brought in busi- 


Coberly understood just what his customers were 
He made his product fit their needs and he was able to 


ness because Mr. 


interested in. 


UNE UUT OF THREE DIES 


CAN YOUR BUSINESS STAND THIS LOSS? 


Mr. Farmer, your hog market day has two drawbacks. It doesn’t 
come often enough, and it doesn’t bring you enough when it does 
come. 


You can change this condition. 
Will You Do It? 


fhe most successful hog raisers in Bates county tell us that if a 
igs not properly housed at farrowing time she will lose on aa 
verage of one pig out of every three that is born. 
told us that he had 6 pigs out of a litter of 8 chilled 
death for lack of proper shelter on his farm last week: He said in 
these 6 pigs that died could have been sold for enough to 
1ilt FOUR individual hog houses for four sows. 


One farmer 


rhe manufacturer that makes the implements you farm with must 
have @ house to make them in. Likewise, if you make a success man- 
acturing pork you must have a house to save your pigs in. 
An individual Hog House, 6 feet square, made of good, tight Ship- 
will only cost you $3.75, the price of one pig, and it will be the 
“ans of saving three or four out of every litter. 
Don't wait like the farmer did last weék, and lose SIX nice 
althy pigs, but build you a HOG HOUSBE this week, and make a 
on every sow you own. 


ARE YOU GOING TO LOSE? 
INVEST $3.75 AND WIN 


Logan- Moore Lumber Co, 


Butler, Missouri. 


An advertisement which brought in $400. 


(Cut of hog here) 


LOGAN-MOORE LUMBER COMPANY 


A. C. Coberly, Local Manager 
Manufacturers and Retailers of 
Lumber and Timbers, Cement, Plaster, Doors, 
Windows, Paint, Gravel and Sand 
Butler, Missouri 
MAKE $6.45 PRODUCE $40.00 
FOR YOU THIS YEAR 


Dear Sir:—Market day has two big drawbacks, it doesn’t 
come often enough, and it doesn’t bring you enough when it 
comes. 

You can change this condition. Will you do it? 
to $40.00 more each year? 

The most successful hog raisers in Bates County tell us 
that if a sow is not properly housed at farrowing time she 
will lose on an average of one pig out of every three that is 
born. Can your hog business stand this loss? 

For instance, if you have four sows, and each sow has 
six pigs twice a year or 48 pigs, and out of these 48 pigs you 
lose, say, one-third, or 16 pigs, which is a very small average, 
where a sow has no shelter from a cold February or March 
snow or rain in which a young pig will chill to death in thirty 
minutes. 

A good healthy pig is worth $2.00 and 16 pigs would be 
worth $32.00 when born, and in six months, they would be 
worth $480.00. Is not $480.00 worth looking after this year? 
The rich farmer of ten years from now is the man that is 
saving this $480.00 each year. He is now a poor man, like 
hundreds of others, but he sees his opportunity in the high 
price of hogs. He knows that these pigs that are allowed to 
die for want of shelter is where the profit goes in the hog 
business. He knows that if the 16 pigs had lived six months 
from the day they were born, they would have been worth 


$480.00. He knows his market day would bring in this extra 


cash. 

Cut out this waste. 
expense. It takes money to feed a sow a year. Then why 
not make her produce just as much as possible for the time, 
money and work you have bestowed upon her. 

You can be the successful man of the future. 
be the rich man ten years from now. 

The manufacturer that makes the implements that you 
farm with must have a house to make them in. Likewise if 
you make a success manufacturing pork you must have a 
house to save your pigs in. 

A house 7 ft. wide and 5 ft. long, 3 ft. high in front and 
2 ft. 6 inches in rear—made of ship-lap, including 2 x 4 for 
framing, rafters and posts, all complete with a door made to 
lay back in the slanting roof on the south side so the sun 
can shine in on sunny days (Sunshine is the life of young 
pigs). In fact all the lumber you will need to build a good 
warm hog house that will accommodate a sow and ten or 
twelve pigs for only $6.45. 

This house is made so you can move it any place on your 
farm with one horse. 

Just think, you can get the material to build a hog house 
that will save you from $30.00 to $75.00 per year for only 


You can 


$6.45 and the house will last for twenty years and save you~ 


from five to ten times its cost each year. 

Now you will need this house this spring. Don’t put off 
building it until you have lost 10 or 15 pigs, but come to our 
yard and see our model house. We will furnish these houses 
already made if you want us to and you can take them home 
with you on an ordinary hay frame. 

Commence making your extra $40.00 on each sow this 
year. And remember, the successful man is doing today what 
the unsuccessful man is only thinking of doing. 

Build your hog house now! 

Yours truly, 
LOGAN-MOORE LUMBER COMPANY. 


-A circular which brought big results. 


sing 


Don’t 
you want to make each one of your sows produce from $30.00 


You have raised your sows at a big - 


i. di hele 
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serve them according to the profit of his company—yes, and to the fortunately for its economic, political, and financial outlook, lies in 
- profit of his entire community. close proximity to the “Land of the oh-so-brave, and the Home of 
Many retail lumbermen as well as retailers in other lines insist the pro-tem-free. 
that their businesses are “different” and will not respond to adver- Successive gales, mal-de-mer (cursed be the name of him who 
tising. If you trace them down to specific cases you will find that at uamed that ocean “Pacific’’), occasional food, more and yet more mal- 
some time or other they have advertised in their local papers but with- de-mer, brief glimpses of Fijitan and Hawaiian life, and prolonged 
out results. After you have found the advertisement they used, then and heated discussions with fellow-passengers regarding the most 
it is easy to see why no new business resulted. The advertisement scientific methods and correct procedure for sitting on drag harrows 
_ probably was a “card” reading much like the following: and hoeing turnips, passed the time, till one blustering evening we 
picked up Point Flattery light, shortly afterwards passed Victoria, 
and landed in Vancouver. 

First impressions are usually vivid; and indefinitely impressed on 
the mind of this scribe was the quantity of Chinamen and sawnuills, 
the pleasant odor of cedar, and the delicious and never-to-be-forgotten 
fragrance of hot cakes and maple syrup (the latter, | am bound to 
admit, being the most pronounced). Be it understood that we of Aus- 
tralia are “five-meal, meat-fed men,’ yet in our sampling of Antipo- 


: We carry the Largest and Most 
4 Complete Line of Lumber in this 
Community. Call and see us. 


GEORGE SMITH LUMBER CO. 


This advertisement was allowed to appear in the local paper 
_ week after week until the type wore out. Then the dealer discon- 
‘tinued it because “it didn’t pay.” 
Advertising is just like selling. In fact it is selling. The clerk 
who addresses all customers, ““What can I do for you today?” never 
gets above the average. The clerk who steps up to the customer and 
says, “Mr. Brown, have you seen the new style collars? Our new 
shipment just came in this morning.” This, clerk will sell “ Mr. 
Brown” a new collar. He will also sell him a new necktie to go with 


The hog house that sold for $6.45; a good seller for Retailers during the 
winter months if advertised judiciously. 


‘the collar. Then he leads the customer over to the hat stock, and so 
on. This clerk is a salesman and will own a store of his own some day. 
The right kind of an advertisement should truly be news about 

merchandise. A lumber advertisement that starts out, “Let Us Talk 
to You About Building,” will not attract the attention that an adver- 
tisement that reads like this will: “Here is a picture of a house that 
you can build complete for $875.” Or, if you have no picture to use 
in the advertisement, then make it read this way: “You can build a 
barn that will house your implements, thirty head of cattle and horses, 
and provide storage for plenty of hay and corn for only $375.00. Let 
us show you the plans.” 


An Australian Logger in B.C. 


In the year of grace, 19—, the writer, in company with several 
youthful companions (having assimilated large quantities of the Can- 
adian Government’s immigration literature anent the pleasurable ease 
with which large fortunes could be obtained by the aid of a free home- 
stead and a team of oxen), determined on journeying to Canada and 
there emulating the example of those other ““Carnegies of the Soil,” 
by either accepting from a paternal government a choice free farm, or 

by purchasing at an insignificant figure, a ready-made orange grove 
on the rocks at Skookumchuck. 

Having experience of Antipodean sawmills and logging methods, 
and being in a condition of perpetual and depressing poverty, it was 
decided that we should, on arriving in the Pacific province, tender 
our superior services to the lumber magnates of British Columbia 
prior to investigating the various agricultural systems by which even 
illiterate Spitzbergen-Jews and Bosnian-Czechs become in a_briet 
period Canadian agronomists of no mean order. : 

Sufficient funds being provided by fond relatives, anxious to either 
stimulate the traditional Anglo-Saxon “Wanderlust,” or to insure the 
prolonged absence of the much-maligned ‘‘younger sons,” one brilliant 
Austral morning found us aboard the S.S. Miowera, her bows dip- 
ping to the crested rollers, headed north to that Dominion which, so 


dean delicacies never had these delectable flour products crossed our 
eager vision. Then and there we firmly decided that for the future 
“The Land of the Maple Leaf” (and of maple syrup) should be graced 
by our presence. 

Of Chinamen we had seen a-plenty “down-under,” but Chinamen 
of a different calibre; furtive, apologetic Mongols, keeping strictly to 
their own quarters and not daring to mix with the superior White 
men lest perchance their pigtails be tweaked and their persons and 
susceptibilities damaged by hordes of small but pugnacious boys. 
The Canadian Chinaman, boldly mixing with “The Lords of the 
North” and brazenly “Taking up the White man’s burden” (and 
job), came as an unpleasant shock to representatives of a “White 
Australia” policy. This unpleasant savor was, however, somewhat 
mitigated by the cheerful scream of the band saws, the belching smoke 
of the many busy mills, and the atmosphere of “get-up and go” which 
must always appeal to the genuine sawmill man. 

Variety being the spice of life, the writer proceeded to sample 
such of it as could be obtained in the Pacific City by obtaining suc- 
cessive “positions as whitewash artist to the C.P.R. cattle corrall dept., 
railroad navvy, and steam shovel assistant, finally merging into a 
lumber piler; so it may be truthfully said that “the last state of that 
man was worse than the first.” Although a sawmill man by birth 
and inclination and anti-Asiatic by environment, I clearly saw the 
desirability of importing large numbers of Chinamen for lumber pil- 
ing purposes! 

The tall timber offering attractions during the summer months, 
your scribe proceeded to North Vancouver and “signed on” as team- 
ster, entering into an agreement with the company to risk his neck 
daily, for a certain sum, in the mild and effeminate occupation of 
hauling (or, rather, being shoved-by shingle bolts from the top of a 
inountain, round the edge of seventy-five precipices on a. greased 
skid-road, to the bottom thereof. This entertainment, together with 
the agreeable society of Lithuanian-Slavs, Bulgarian-Jews, Russian- 
Poles, and Canadian-American-Macedonian-Greeks, filled the summer 
days, the manners, customs, and epicurian tastes of my extremely 
hyphenated companions forming an interesting study. 

A close examination of conditions amply revealed the fact that 
lumberjacks as a whole ARE badly treated, ill fed and under paid. 
Picture yourself the strain of working ten hours daily in the stifling 
woods for a mere pittance of $3.50! Can your mind grasp the signi- 
ficance of a delicately-nurtured Siberian-Tartar being hounded to work 
before the sun has arisen by a ruthless and unfeeling foreman, on a 
practically empty stomach? 

Do you, as a Christian, honestly believe that two plates of por- 
ridge, four eggs and some ham, twenty-seven hot cakes, one pound 
of fresh salmon, pie, canned pineapple, and cake, is a sufficiently nour- 
ishing diet for honest, hard-working, Bulgarian peasants, who in their 
dear home land were wont to regale themselves with black bread and 
sour milk on week days, and sour milk and black bread on Sundays? 
No, you cannot! 

Can you wonder that these peoples are dissatisfied, that com- 
plaints, voiced in many soothing dialects, are wafted through the bunk 
house doors and windows, on the evening zephyr? (This doesn’t quite 
fit in, as the doors and windows are NEVER, NEVER open). 

Can you blame them, these down-trodden wage-slaves, when they 
seek to drown their many sorrows in alcoholic beverages, from 7 p.m. 
every Saturday, until 9 a.m. every Tuesday? Again, NO! 

This is the era of enlightenment, the cultured Twentieth Cen- 
tury. Can you, as an employer of labor, stay your hand? These un- 
bearable conditions cry aloud for UPLIFT! 

While working in semi-tropical forests, the Australian logger is 
accustomed to, and calmly ignores, such incidentals as snakes, scor- 
pions, leeches, and lizards, but some of the animals specially imported 
from Southern Europe and freed in the bunk houses of B. C., would 
strike terror into the stoutest heart. To this cause can be traced the 
writer's sudden disappearance from the Pacific Province to engage in 
farming in Alberta. 

N.B.—Anyone wanting to trade a good job for a homestead, write 
me quick! 
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The Lumber Yard’s Asset: Attractiveness 


An Attractive Yard Makes Your Stock More Respected—Plant Creep- 
ers and Have Tidy Driveways and Neat Fence — Some Suggestions 
By an Albertan Yard Manager ; rie * ge 


be Orders,” remarked Gordon Snow, the tall, slender 
r, to his yardman, who stood by anxiously watching the 
reply to a request for a new large up-to-date shed, which 
1 the desire of all managers and their assistants. 


> of Bhduida 


It was plainly evident that the answer had been that times and 
general conditions did not warrant any expenditure for new or ex- 
plants and with the least expense possible the old one must 
be made serviceable, and there was no good reason why it could 
not be made so, and, furthermore, be the neatest and most attractive 
yard in its district. 


pensive 


Large and Expensive Sheds Not Necessarily the Best 


Most men want large and expensive sheds, and then never have 
their lumber well or handily piled in them, having the short lengths, 
or unsaleable items,. piled away in the highest part of the gable or 
attic or in some other inaccessible, out-of-the-way place so it is never 
easily got at, to be put on an outgoing load. It is, therefore, left 
there and never disturbed, and although occasionally spoken of, is 
always forgotten when loading up a customer. The wide, dry drive- 
ways always make a convenient and tempting place to dump loads 
instead of immediately piling the material in its proper place. 


The Transformation from the Old to the New 


The instructions were so definite that all immediately set about 
putting the old yard in shape. Arrangements were made with the 
drayman and all steam plants for their cinders to be hauled into the 
driveway of the yard and the assistant would level them, crown the 
roads and make drainways for the water to run off. The dinky little 
hood was torn off the one-deck shed and doors made so as to keep 
the rain and sun from beating in, as the shed faced the south. This 
kept the finishing lumber and mouldings free from dust, stain, rain 
or sun, and as bright and clean as the day they arrived, and conse- 
quently were equal or even superior to any kept in a large enclosed 
shed. 

The old fence was pulled into place and straightened up and given 
a coat of whitewash, it having been found that at a small expense, a 
fence could be whitewashed twice a year, so as to look always well. 


The bearings in the yard were straightened up, and if they did 
not give enough slant or pitch, so as to run all the water off the piles, 
then an occasional inch piece, instead of a lath, was used in front of 

i] l A few of these pieces soon raised the 


the pile only, aS a Cross piece. 
front of the pile so as to give the proper slant to run off the rain. 


As to the office and sash shed, they were straightened up, all 
windows and doors properly marked and put into their places. The 
office was cleaned up, floors, desks and cupboards and all old calendars 
and other papers removed from the walls, and there were left thereon 
only those articles pertaining directly to the business. 


Plants are Attractive 


utify the outside, vines, hops, Virginia creepers, scarlet 
runners, all of which grow well in this country, were planted, and 
sé he building was attractively covered with green leaves and 


ng comft 


rt and charm on warm days. 


he < mpanying illustrations show the result of the effort, and 
ly, don’ u think it was worth it? Does not the yard in gen- 


[lhustration showing how the planting of Creepers affects the appearance of 
the buildings in the retail lumber yard. 
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A Neat Driveway. Note also the well kept lumber yards and the tidy fence. 


eral give to a customer an assurance of “Quality” and “Service” and 
that he will be satisfied, if he deals here? : 

What was done in Northern Alberta with so little outlay can 
be done at every retail lumber yard in the prairie provinces and all 
can have a yard as satisfactory and attractive if they will only put 
forth the effort. ; 


A lumber yard like this bespeaks courtesy, and hospitality ; it 
advertises itself and its being up-to-date. IT RESTS WITH YOU, 
Mr. Retail Lumberman as to the conditions of your Yard. 


ee hata iaites 


Manufacturing Portable Granaries and Garages 


There being a very limited demand for creosoted paving blocks 
and timbers owing to the curtailment of municipal work throughout 
Western Canada, the Dominion Creosoting Company, Ltd., in order 
to keep its big plant on the North Arm of the Fraser in full operation, 
is actively engaged in the manufacture of portable granaries and gar- 
ages for sale on the prairies. To equip the plant for the new line of 
business involved a heavy outlay for new buildings, platforms, tools 
and machinery. The additions include a new planing mill equipped 
with P. B. Yates Company high speed planer and matcher, seven cut- 
off saws, five gang boring machines, Huber patent dado machine, new 
machine shop fitted with power threading machine, electric blower, 
and full kit of blacksmithing tools; Dale system dry kiln 30 x 100 
feet (capacity 100,000 ft. one-inch stock in 36 hours) erected on piles 
with steel girders, containing 8,500 feet of one-inch piping, and ad- 
mitting 20 ft. stock broadside; storage shed, 300 x 40 ft; sorting plat- 
form, 100 ft. square; elevated tramway from sawmill to planing mill 
and storage shed; two new railway sidings and several new build- 
ings for workmen. 

The stock size of granary being manufactured is a substantial 
structure, 10 x 14 ft., 1,000 bushels capacity, and has,a floor of heavy 
timbers on edge that is capable of withstanding twice the weight it 
will have to carry. The granary will be mounted on creosoted sleds 
and will have heavy drawbars for the attaching of whippletrees. The 
garage is being stocked in two sizes—l0 x 14 ft. for the Ford machine, 
12 x 18 ft. for larger cars; these will also stand on sleds so that the 
location may be shifted when desired. It is proposed to stock 500 
granaries and garages as an initial venture, and the number of in- 
quiries already being received would indicate that there is going to 
be a steady demand for these quickly built, portable structures, on 
which a very moderate price has been set. 

The company’s sawmill began cutting since about May 15. Asa © 
result of betterments here and there throughout the plant, Supt. FE. 
P. Demens has increased the output to about 65,000 feet per ten hours. 
At present most of the cut is stock for the ready-made houses, but 
later on the usual grades called for on the prairies will be manufac- 
tured and shipped. ! 


val 


There is now under construction at the Babare shipyard, Tacoma, 
Wash., the first auxiliary powered lumber carrier to be built on 
Puget Sound. The craft will be 215 feet over all, 42 ft. beam; 14 ft. 
depth of hold, and rigged as a four-masted schooner. The engines 
have been ordered, but if they are not on hand when the vessel is 
completed the first voyage will be made under sail. The schooner | 
will be able to carry a little more than 1,000,000 feet and will cost | 
approximately $100,000. . ) 
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News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 


4 Nothing. could picture to better advantage the conditions exist- 
: ‘ing in the prairie lumber trade than the following remarks of Mr. H. 
“S. Y. Galbraith, of the British Columbia Mills Timber & Trading 
Company, in response to a request of the Winnipeg representative of 
“the Western Lumberman for a review of the lumber conditions in the 
West and a forecast as to what may be expected in the future. The 
gist of Mr. Galbraith’s remarks are outlined herewith: “The lumber 
situation on the prairies this year has been much complicated from 
‘a marketing and wholesaler’s standpoint. On account of so many 
mills at the Coast and in the Mountains being closed all last year, 
and the heavy fall demand for stocks for the retail yards, the available 
‘stocks on hand at the mills became very broken. The excessive 
amount of snow forced most of the camps to close, and the very un- 
favorable spring weather, with the heavy rains and gales, prevented 
most of the water front mills getting out many logs, or getting them 
down to their mill after they had been gotten out. The scarcity of 
labor, both at the camps and the mills at the Coast and in the Moun- 
tains, greatly hampered manufacturing operations so that the stock 
‘of lumber available for shipment at the present moment is much less 
than usual. In our prairie northwest, the city trade of Winnipeg, and 
the interior cities, is practically at a standstill, but this is more than 
offset by the large demand from the eastern sections, there being a 
heavy demand for timber as well as flooring, ceiling and finishing 
lumber, from Ontario, Quebec, and the Maritime Provinces, ante 
was formerly satisfied by shipments of yellow pine, and which it is 
now impossible to procure. West of the Great Lakes, practically all 
of the shipments go to the smaller centres for farmers’ buildings, and 
a great percentage of the dealers’ sales this year, instead of being out 
of their yard stock, have been special bills ordered in car lots from 
the mills, and which orders the mills find to be very much more ex- 
pensive to load and handle than ordinary yard orders, calling for so 
many different items and exact quantities of each. There is now, and 
will continue to be this year, unless we have a crop failure, which at 
this writing does not appear probable, a great scarcity of lumber of 
all kinds. The spruce mills have been receiving orders faster than 
they can get material dry enough to ship, and practically all the moun- 
tain stock is what has been cut within the last two or three months 
and is being shipped as fast as it can be loaded, and stocks on the 
Coast are now broken, with orders coming in in such volume as to 
_ prevent stocks accumulating. 


“Life to the wholesaler has not been a garden of roses this year, 
as in every direction shipments from the mills have been so far be- 
hind that it has been impossible to give as good service as was to be 

desired, the shippers finding it impossible to comply with their ship- 
ping promises. 

“In connection with the mail order competition and the position 
of the wholesaler, I want to make it clear that in my opinion, the 

legitimate wholesaler is not the offender; the wholesaler realises he 
must play one game or the other and cannot ride two horses at the 
Same time. The legitimate wholesaler has a function to perform, 
which is the proper distribution of stocks from the manufacturers to 
the retailer, with the least possible delay. 

“The small margin of profit which the wholesaler has is not added 

to the cost to the retailer. It is a selling cost which would have to be 
borne in any event, as, unless each mill got a full quota of orders, they 
would have to have their travelling salesmen out to sell their own 
product instead of depending on the selling organization of the whole- 
salers.”’ 


News Briefs of the Prairie Lumber Trade 


The Finger Lumber Company, of the Pas, Man., 
‘Winnipeg office in the Union Bank Building. 
of the local office. 

The Stewart-Kennedy Lumber Company, Limited, has been 
changed to the Superior Lumber Company, Limited. The head office 
Gf this company is at Edmonton, Alita. 

NL P. S. Bonney has been appointed special lumber commissioner 


for the Prairie Provinces, with head office at Regina, Sask., in place 
of H. M. Houston. 

. The Canadian Northern Railway Company will have to pay 
~ $30,299.53, instead of $41,000, for damages to timber limits owned by 
the Dutton-Wall Lumber Company, at Greenbush, Sask., as the re- 
sult of the action of the Court of Appeal in a recent decision. 


has opened a 
Mr. Allen is in charge 


va 


Retailers! be sure that you send in your answers to the Tree 
Naming Contest, which starts with this issue. Remember there is a 
special prize which can only be won by a retail lumber dealer. Again, 
do not miss reading what your brethren have written for this num- 
ber; you will find some fine progressive ideas herein. 

The school board of West Kildonan, Winnipeg, has arranged for 
a forestry department in connection with the school gardening move- 
ment there this summer. For this purpose a piece of ground has been 
set apart for the purpose of planting 200 spruce and 100 other varie- 
ties of trees with a view of growing them until they are sufficiently 
large to transplant in the other school yards of the municipality. 

The Northern Lumber Company, of Grandview, Sask., has pur- 
chased the E. A. W. R. McKenzie Lumber Company’s yard at Pelly, 
Sask., and their Manitoba branch, “Theo. A. Burrows,” has bought 
Mr. Garnett’s yard at Shellmouth, Mr. Andrychuk’s yard at Ethel- 
bert, Mr. McPherson’s yard at McCreary, and the Morse Hardware 
& Lumber Company’s yard at Swan River and Benito. Mr. Theo. A. 
Sparks is general manager of the Northern Lumber Company, which 
is known in Manitoba as the Theo. A. Burrows Lumber Company. 

There has been incorporated at Winnipeg a firm taking the title 
of the Retail Lumbermen’s Purchasing Agency, Limited, for the pur- 
pose of carrying on business of lumbering in all its branches, and to 
carry on the business of manufacturer, wholesale and retail dealers, 
whether as principal or agents, in logs, timber, lumber, wood, poles, 
ties, pulp, coal and fuel. The company has also been granted powers 
to erect or acquire by purchase, lease, hire, or otherwise, sawmills, 
planing mills, pulp mills, or other mills for the manufacture of articles 
into which wood enters, including lumber, furniture, doors, sashes, 
pulp and boxes, and to maintain, repair and operate the same. The 
capital stock of the company is $50,000, with head office at Winnipeg. 


New Incorporations 


Cameron-Genoa Shipbuilders, Limited, copra $25,000; head of- ; 
fice at Victoria. 


Hammond Cedar Company, Limtied; oie $40,000 ; head office 
at New Westminster. 

Maple Ridge Lumber Company, Limited; 
office at New Westminster. 

Charles W. Tait & Company, Limited; 
office at New Westminster. 

McNair Timber Company, Limited, capital $45,000, head office 
at Vancouver. Objects—to acquire the interest of Wm. McNair and 
R. M. W. McNair in Timber License No. 38942, Seymour Inlet, Coast 
district, and to conduct a general logging and lumber business. 


Sylvania Logging Company, Limited, capital $30,000, head office 
at Vancouver. Will ‘take over business now carried on by Frank A. 
Copely, at Koenigs post office, Shawnigan Lake, Vancouver Island, 
under above business title. 


Edward Norton, Limited, capital $10,000, head office at Vancou- 
ver. Objects—to acquire and take over as a going concern the log- 
ging and manufacturing business carried on by Edward Norton in 
the municipality of West Vancouver. 


Straits Lumber Company (extra-provincial), change of name 
adopted by firm heretofore known as the Haslam Lake Timber & 
Logging Company. Capital, $1,100,000; head office, Janesville, Wis- 
consin, U.S.A.; provincial head ones 519 Metropolitan Building, 
Vancouver. 


capital, $25,000 ; head - 


capital, $10,000; head 


Disston Saw Co. Enjoying Good Business 


Manager Lindsay, of the Disston Saw Co., Ltd., Vancouver, re- 
ports orders as being very brisk. Recent sales include an outfit of 
jointer and other saws for Sutton & Foote’s mill at Trout Lake; one 
86-in. cut-off saw and shingle saws for the Powell Lake Shingle Co.'s 
eight-machine plant at Powell Lake; complete outfits for Walter 
Whiteside’s mill near New Westminster and the B. K. Shingle Co.’s 
new plant near Eburne; and a full outfit for Cook & Craig’s mill at 
Coal Harbor, Vancouver, including a pair of 86-inch swing cut-off 
saws and 42 and 49-inch shingle saws for eight machines. When 
seen, Manager Lindsay was feeling particularly good, having just re- 
ceived a phone message from the Shull Company, on the North Arm 
of the Fraser, to the effect that two 40-inch Disston saws had already 
cut 4,000,000 shingles each without having to be re-ground or ham- 
mered, 
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Steer Feeding Barns for Prairie Farm 


B. C. Forest Branch Publishes Plans Showing Best Steer Barns to Erect— 
Supplied Free — Good Opportunity 


Bills of Material 


nD 


Probably there never was a greater opportunity than now for the 


Canadian stockman to engage in the breeding and feeding of beef 
cattle. Not only is there a good demand for noeket cattle, ‘but there 
is a g¢ pening for the man who will engage in breeding pure bred 
animals of a beef type. One of the greatest drawbacks to the progress 


of cattle breeding is the continued use of the scrub sire. In some 
instances this is due to ignorance, in others carelessness and in some 
Many men realize the value of good breeding 
among cattle, but owing to the fact that nearly all the pure bred 
sires must be imported or brought from the Eastern provinces, it is 
difficult for them to secure desirable sires to use on their herds. There 
is at present practically an unlimited demand at exceptionally good 
prices for purebred animals of the beef type. 


others necessity. 


Housing 

It has been demonstrated many times in Western Canada that 
it is quite possible to feed cattle without any shelter other than that 
afforded by-a bluff during the winter. Although this is true, the fact 
remains that a much greater profit can be made when adequate shelter 
and protection from storm is provided. 

These shelters need not be elaborate or expensive. A simple 
straw shed can be utilized, but where the business of feeding cattle 
is to be carried on, a permanent building is much to be preferred. 
A building suitable for this purpose must be comparatively cheap, 
must provide ample space for the cattle, protection against storms 
and have convenient feeding arrangements. 

A great many tests to determine the relative merits of stall versus 
yard feeding have been carried out, and the concensus of opinion, as 
far as western steers are concerned, is that the practice of feeding 
them in loose boxes or sheds is by far the best method. 

The breeding barns and feeding shed herewith described are 
economical to build, permanent, and efficient as far as comfort of the 
animals and convenience of feeding is concerned; and while they may 
not exactly suit every farmer they can easily be modified to meet 
individual requirements. 


Steer Feeding Barn No. 4 
The type of barn shown in this plan is one that is popular with 
many feeders. It is 52 feet 10 inches by 60 feet, and will house com- 
fortably about 48 head of cattle. Two pens, 17 feet 9 inches wide, 
for loose stock, run the entire length of the barn on each side of the 
driveway or hay-mow. These pens have earth floors, are 
with double doors at each end for hauling bedding and 
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Pig. 4—Mangers that are easy to make and convenient to use, 


for Retailers | 
manure, and have a continuous manger placed on the driveway side 
of the partition wall. The divisions in the manger are formed by the 
2 in. x 6 in. studs, which are spaced far enough apart (2 ft. 5 ins.) to 
leave ample room for the cattle to put their heads between’ when 
feeding. 

The central part of the barn, which is 11 feet wide between the 
mangers and 16 feet high at the plate, can be used either as a fe 
way or as a hay-mow. If used as a driveway, all the feed can be 


Fig. 1—Two lean-to sheds against a hay mow. There is room for 48 head and 
for half a winter’s supply of hay. The cost per eset for 
housing is very low. 6 


hauled in wagons through the large end doors and put directly Tec 
mangers. If used as a hay-mow, a hay fork can be installed and the 
whole space between the mangers filled with hay or fodder. The 
sides of the hay-mow are formed by partitions which stand in front 
of the mangers and which serve to keep the space above the mangers 
clear of hay when filling the mow. These partitions consist simply of 
an open framework of studs with a few horizontal pieces nailed 
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Fig. 2—A wagon can be driven through each lean-to for bedding and cleaning; 
and also through the central driveway for feeding when the ar 
mow is empty of hay. 
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across them; thus, at any level of the mow, hay can easily be put 
oven the openings in the partitions down into the mangers. 

When there is hay in the central space, grain and roots—if they 
De to be fed in addition to roughage—can be hauled through the 
cattle pens to the mangers, or to grain tables. 


; In Fig. 4 three types of cattle mangers are shown, and also one 
type of stall division for cows stabled in pairs. 
_ No. 1 is a fixed or stationary manger for a box stall, and is 
especially suitable for bulls and steers. It is partly in the stall and 
partly in the feed alley, thus making it easy to put in feed from the 
alley without entering the stall. The partition or rail which comes 
down below the level of the manger top holds the roughage in place 
and prevents the animal from throwing it out. The manger is of good 
size ; in fact three or four yearlings could feed out of it together. 
No. 3 is a type of fixed manger suitable for double stalls. The 
manger itself is simple in construction, the main features being the 
ethod of tying and the divisions between the stalls. The iron bar 
3 which the cow’s chain is attached is fixed slant-wise to the side of 
the stall and manger partition, the lower end of the bar being placed 
some six inches further forward than the top. This helps to keep the 
cow clean because as she lies down, the chain naturally drops down- 
ward and forward and draws her up ‘well toward the manger and away 
from the gutter. 
_ The narrow division between the stalls is made of two planks 
fixed upright from floor to ceiling. It extends back from the manger 
plenty far enough to prevent the cows from hooking each other, but 
not far enough to be in the way of the cows when lying down, or of 
the attendants when milking. 

_ The bills of materials and full specifications, with section views, 
fear elevation and other details, may be obtained free of charge by 
any lumberman and those contemplating building by mentioning the 
Western Lumberman and writing P. S. Bonney, Be C. Lumber Com- 
missioner, 303 Dominion Trust Building, Regina, Sask., or the Chief 
Forester, Government Buildings, Victoria, B. C. 


New Books for Lumbermen 


Of special value to lumbermen is. the new book which has just 
been placed on the market, entitled, “Observations of the Application 
of the Scientific Method to Business Practice;’ by E. Et. Elmo Lewis, 
Counsel i in Advertising, Sales and Marketing, with a long list of prac- 
tical business. associations behind him, including editor, advertising 

‘man, sales manager, etc. 

» © The book is “published by the Ronald Press Company, 20 Vesey 
ereet, New York, and the price is $2.00 post paid, 432 pages. 

2 The text of the book is the new gospel of “Efficiency in Business,” 
not so much a new gospel, perhaps, asa name summing up funda- 
mental principles and an organization of forces towards the manage- 
ment and reform. And the way of it all lies in getting the proper 
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Fig. 3—The sides of the He mow are simply open frame-work through which the hay is pitched into the mangers. The space 
_ above the mangers thus forms a continuous hay chute, and feeding can be done with a minimum of labor. 
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person for the proper instrument, to pre-determine the essential quali- 
ties for a position,and then secure the person with those essential 
qualities. 

The book is full of practical instances from modern commercial 
history, and from the history of the races; it abounds in authoritative 
quotations and in illustrations from this speaker and that firm. There 
is meat in it for the employer and, the employed, for the clerk 
and the traveller, the buyer and the seller, the rule-of-thumb man, the 
thinker, the doer and the visionary. 

The type is clear, the sub-headings plentiful and valuable as sign- 
posts; the titles of the chapters are attractive. 


The Art of Collecting 


Another invaluable book for those in the retail lumber business, 
also published by the Ronald Press Company, 20 Vesey Street, New 
York, is that entitled, “The Art of Collecting.” This book is retailed 
at $2 post paid, and deals with the underlying principles and practices 
of collecting, with suggestions, forms of reports, letters, etc., and is 
essentially a book for the collection manager and the business man. 
When it is known that 95 per cent. of the business of this country is 
done on credit; and, as credit necessitates collecting, the importance 
of the publishing of a book on this subject is obvious, as is also the 
vast field open to the man with a specialized knowledge of the collec- 
tion business. Among a few of the chapter headings are found: “The 
collection manager and his work,” “Credit and collection information,” 
“A study of debtors,” “Collection systems,” “Collecting city accounts,” 
“Collecting outside accounts,” “Collection letters,’ “Unusual! collec- 
tion methods, and so forth. The book is well illustrated by sample let- 
ters, forms, etc-, and contains 258 pages easy to read and the volume 
is well bound. 


Came to B.C. in Early Days of Sawmilling 


Many old pioneers in Vancouver, Victoria and other sections of 
the province, learned with regret of the death of Mrs. Richard Henry 
Alexander, widow of R. H. ‘Alexander, which occurred on Saturday 
morning, June 3rd, after a brief illness. She was the mother of Mrs. 
|). Ike Gorey and Messrs. H. O. Alexander, R. H. H. Alexander, 
secretary of the B. C. Lumber & Shingle Association, Vancouver, and 
I*. W. Alexander, secretary of the Pacific Lumber Inspection Bureau, 
Seattle. 

The late Mrs. Alexander was born in England in 1840 and came 
to the North Pacific Coast around Cape’ Horn in 1862, becoming a 
resident of Vancouver in 1867, when she married R. H. Alexander, 
then accountant in the Hastings sawmill, of which he became mana- 
ger in 1883. For a number of years she lived with her husband in a 
house near the mill and as time passed she became very closely iden- 
tified with many of the affairs of the ambitious young city. In the 
great fire the Alexander home was the only residence left unconsumed, 
having been saved by the old-fashioned plan of covering the walls 
and roof with wet blankets, 


he man who contemplates building a home for himself, whether 
the pr e or in the city, gives but little thought of the operation 


involve ch enables him to go to the nearest lumber yard and pick 
out just at material he requires for his building purposes. He buys 
ruce drop siding, flooring, ceiling, dimension and boards, 
smooth finish of the lumber, but he seldom stops to 


tices the 
i < of the hard work and the many difficulties that must be over- 
come before this spruce can be converted into what is displayed for 
sale at the lumber yard. 
5 " } 


Vast stretches of land in Northern Manitoba and Saskatchewan 


re covered with as fine specimens of white spruce as anyone could 

ish to see. Last winter I had the opportunity of observing the log- 

ving operations of one of the largest mills in the Middle West, namely, 
the Finger Lumber Company, Limited, the Pas, Man. 

| shall endeavor to give you a brief description of their logging 

The Finger Lumber Company’s timber limits are located along 


the Carrot and Saskatchewan Rivers and at present the company is 
n the Carrot River and on the Sipanock Channel which 


e o 
nnects the Carrot and Saskatchewan. The logging operations are 
p e vear ahead. The first man sent out is the cruiser and camp 


locator. This man locates the places most suitable for building the 
will be within easy reach of as large a growth ol 
as the aim is to have one camp last several years. 
Che cruiser also locates the main log roads and the branch roads lead- 
he timber. 
July the company commences to ship supplies up the 
river, such as oats, provisions of all descriptions, and also a quantity 
of iron. -In fact everything necessary for the operation of a modern 
hauled up. The items required are numerous and it 
ith a clear head to figure out the right quantities. These 
re shipped by water in large barges towed by steamers and 
are unloaded at a central warehouse from which they are delivered to 
as needed during the winter. 
[he first men are sent into the woods 
task is building the camp. The camp is sometimes 
lows and sometimes of lumber from the mill. The camp con- 
ildings: the sleeping camp, the kitchen, the barns, 
la h shop, warehouses, filing shack, office, etc., but the men are 
experienced and work with a will and the invigorating air gives them 
’ that it takes but a short time to finish the construc- 
amp. The next step is a very important one, namely, that 
the roads. As has already been stated, the roads were lo- 
the company cruiser and the main logging road leads from 
place within the limit to be operated to the bank of the 
his main road the branch roads lead conveniently to 
serve as feeders to the main road. A modern logger 
naking roads, especially the main roads. They 
eg -d and are provided with a rut wide enough 
When the ground freezes, the road is iced, 
tank drawn by four to six horses and provided with 
hauled the road; the water quickly 
‘e road is the result. On this ice road it is an 
horses to draw loads containing from 12,000 to 
like fifty tons. During the win- 


that they 


ras DOSSID 


mp 18 


during August and Sep- 


tember, and their 


veral bu 


over 


f ghing something 


ore%e f 
dt 


5 “Betas 


Logging operations onthe Carrot River. Logs released 


prio to being rolled on to the River. 
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Evolution of White Spruce from Forest to Home 


In Which is Described the Processes of the Manufacture of White Spruce 


as Found in Western Canada—Some of the Difficulties Encountered i = 
By John P. Jacobson ™ 


ter the roads are kept constantly repaired by sprinkling water over 
them and this is done mostly during the night to avoid interferima) 
with hauling the logs. 

As soon as the roads are made the cutting of the timber com- 
mences. First comes the undercutter who marks with his axe tht 
trees to be felled. The sawyers with six-foot cross-cut saws follow 
him and saw the trees down. The branches are cut off and the trea 


“ss 


A typical load of white spruce loaded at the ogging camp of the Finger \ 
Lumber Company on the Carrot River, Man. _ ah 


sawed into lengths of twelve feet and longer. The skidders follow 

the sawyers. The skidders’ work consists of dragging the logs to the 
skidways along the branch roads. Horses are used for this work, As 
soon as the logs have been placed on the skidway they are loaded 
upon the logging sleighs and this loading is done with what is called oA 
a log jammer, a tripod-shaped structure with block and line. The logs 
are ‘piled on the sleigh seven or eight tiers high, each tier being se— 
curely fastened, with “chain, As soon as the sleigh is loaded it starts 
for the landing where the logs are released and placed on roll ways 
which stretch across the river. This operation is seen in illustration — 
No. 1. The logs which have been rolled on to the river may be seen 
in the second illustration. , 


In a brief way, this is what I observed on the trip to Finger Lum 
ber Company’s camps, but no description in this journal can convey 
to the reader the difficulties connected with the work. One must re- 
member these camps are located as much as a hundred miles from a 
railroad station and it is, therefore, necessary during the logging sea- 
son to maintain a line of communication with teams in such a wav 
that the camps are at least within tri-weekly communication with theme 
outside world. ¥ 


It was a pleasure to note the fine camp buildings provided for the ~ 
men. Each camp has about 125 men and with such a large number it 
is not easy to keep a good sanitary condition, but the daily visits of 
the camp doctor were “sufficient stimulus to the men in charge of the 
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Illustration No. 2.—Logging on the Carrot River. Logs on the frozen 
river waiting for the Spring floods to drive them to the mill. 


camp to keep everything in the most perfect sanitary condition. It was 
interesting to watch the men come into camp at night. They had the 
elastic, springing walk of the experienced woodsman. They were a 
“hearty looking lot of men and they certainly enjoyed the appetizing 
yictuals provided by the chef of the camp and I assure your readers 
that the most exacting epicure would have relished the food with 
“which the tables were loaded. There was vegetable soup, roast beef, 
_ potatoes, turnips, pies and cakes of every description, most delight- 
ful bread, and coffee and tea. After the meal the men spent their 
time in reading, smoking, mending their clothes, or telling yarns 
around the camp fire. 

I have endeavored to give -your readers some little idea of how 
White Saskatchewan Spruce is logged, but the logging is only one 
stage of the operations necessary to provide the farmer on the prairie 
with building material. When the logging operations are finished, 
the driving commences. Driving in the Carrot River is comparatively 
sy, as the banks are high and there are no lakes to cross. The logs 
down with the spring flood and are placed in booms at the mouth 
he Carrot River and thus ends the woods operations. 

Next comes the towing of the logs to the mill and converting 

into lumber. 


_ The Lumber Fraternity 


D. Tennant, Secretary-Treasurer of Hoo-Hoo, Outlines Future 
*olicies of that Order for Guidance of Loyal Hoo-Hoo in 
Western Canada. 

By E. D. Tennant, St. Louis, Mo * 


During the past six months a 
great many conventions and get- 
together meetings have been held 
representing the different branches 
of the lumber industry. At. practi- 
cally all of these meetings a great 
effort has been made to bring about 
closer co-operation among those 
engaged in the different branches 
of the trade. Some progress along 
the above lines is being accom- 
plished, but one of the great ob- 
stacles in the way of closer union 
is that the attempt to get better co- 
operation has been made almost en- 
tirely on a strictly commercial 
basis where every man is thinking 
of dollars and cents and his own 
personal end of the business in- 
stead of the wider interests of the 
whole trade. 
ar Now, it is a well-known fact that 
Seierennanut)Sec.-Treas.HooHoo the personal equation is one of the 
ae strongest factors in business life. 
fou can do more with a friend than with a stranger. By bringing 
lumbermen together, first on a fraternal basis, the way is cleared to 
nable them to get together, on a closer commercial basis. There- 
fore, it should be of interest to all lumbermen to know of the policies 
followed out by the Lumbermen’s Fraternal Order—The Concate- 
nated Order of Hoo-Hoo—in bringing about closer co-operation 
among all branches of the lumber industry. 

The corner stone of the foundation of Hoo-Hoo is the promotion 

of lumber by means of creating a bond of fraternity among men 

~ engaged in the lumber and allied industries and developing personal 
friendships among them so that they can get together on a fraternal 
basis and co-operate with mutual respect and regard for one another’s 
point of view, thereby being able to solve problems that affect the 
entire lumber industry. 


my Twenty-fifth Birthday of Hoo-Hoo 


The Order of Hoo-Hoo will be twenty-five years of age on Sep- 
tember 9th. During the past quarter of a century it has accomplished 
_ a vast amount of good. Lumbermen in all parts of the United States 
“atid Canada have been enabled by means of this organization to form 
friendships and acquaintances that have proved inyaluable to them. 
- By developing the fraternal side of lumbermen, the Order made it 
possible to organize such great associations as the Southern Pine 
d others which have followed in its wake. 
While it is true, in common with the history of other fraternal 
ers, Hoo-Hoo has suffered from internal strife and business mis- 
nagement, these errors have been overcome and eliminated entirely 
- from the work of the Order. It is being run on a strictly business 
_ basis with definite aggressive and progressive policies for its guid- 
; ance, and we are rapidly building it up to a power for good in con- 

_ *Mr. E. D. Tennant was formerly in business in Winnipeg, being 
of the lumber firm of Patriarche and Tennant, wholesale lumber 
ox dealers and appraisers.—Editor. 
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nection with the promotion of lumber. Prominent lumbermen in all 
sections of the country are rallying to its support. They feel the 
need of a fraternal order within the trade and are doing their best to 
build it up. Hoo-Hoo councils, or advisory committees, have been 
appointed in a large number of the leading lumber centres. These 
councils are composed of five or more prominent lumbermen. These 
five select a permanent Hoo-Hoo Nine to officiate at Concatenations 
and get-together meetings. This being done, we have fourteen or 
more men from whom to radiate and they are also a guarantee to 
members that Concatenations and other Hoo-Hoo meetings will be 
conducted in an efficient and correct manner. This means that Con- 
catenations are absolutely under control. They are run in a dignified 
manner appealing to manly instincts and entirely eliminating rough 
and ungentlemanly features that formerly marred some of our meet- 
ings. In. addition to taking care of Concatenations, these councils, 
being composed of men from different branches of the trade, offer 
a means whereby they can get together and work for the promotion of 
lumber, a unity that no one branch of the industry can succeed in 
getting. We have learned, in order to further the use of lumber, that 
we must make use -of every legitimate means at our command, but, 
in order to succeed, we must learn to get together ourselves, not as 
manufacturers, wholesalers, or retailers, but as lumbermen. Here is 
where Hoo-Hoo fills the gap and completes the circle that will unite 
all branches of the trade and allow them to present a united front 
to all competition. 


Hoo-Hoo in Canada 


Owing to conditions created by the great War in which Canada 
has taken such a prominent part, the Supreme Nine do not feel war- 
ranted in endeavoring to reorganize Hoo-Hoo in Canada along the 
same lines as outlined above, but it is their unanimous opinion, when 
the War has been brought to a successful conclusion, to take active 
steps toward reorganizing Hoo-Hoo in Canada on the same lines as 
has been done in the United States, as they find a unanimous desire 
on the part of members in the United States to create a closer fra- 
ternal feeling with their Canadian brethren. 


Future Policies of Hoo-Hoo 


Space will not permit my going further into the new policies of 
Hoo-Hoo except to mention that, in addition to drawing lumbermen 
together, we are developing policies to assist the different members 
of the Order as individuals. We have a death benefit feature that, in 
the event of a member’s death, pays back to his beneficiary many 
times the amount he has paid into the Order in the shape of dues. 
We are also following up other plans for the direct benefit of our 
active membership, but the great strength of Hoo-Hoo is that it is 
being conducted by lumbermen who have learned and profited by 
the experience of the past and are building up a new Hoo-Hoo that 
is worthy of the support of the best lumbermen in the trade. 


Secretary of Hoo-Hoo is Winnipeg Lumberman 


The writer, during the past six months, has appeared before 
lumber conventions, lumbermen’s clubs, and other gatherings of 
those engaged in the trade, at points from the Atlantic to the Pacific 
and from the Gulf to Canada. He found a deep rooted regard and 
affection for the Order and a determination on the part of large num- 
bers of lumbermen to again take an active part in furthering its 
interests. In addition, as a Canadian,* it was gratifying to be heartily 
welcomed at all points and to be impressed with the fact that the 
lumbermen and Hoo-Hoo of the United States have a strong regard 
for their fellow lumbermen in Canada. It was also to learn that 
other industries have copied after Hoo-Hoo. They have created sim- 
ilar organizations which have proved of great benefit to them. There- 
fore, if others have learned to profit by using our ammunition, why 
cannot the lumbermen of Canada and the United States take ad- 
vantage of their opportunities and make full use of that which we 
know will help us? Never in the history of the world has the need 
of fraternity among men of all nations been greater than it is today. 
By developing a true fraternal feeling among themselves, lumbermen 
will aid not only the advancement of the lumber industry, but will be 
an example to other lines of business to learn to co-operate on a fra- 
ternal basis and thereby build up a stronger, cleaner, more broad- 
minded citizenship. 


The efforts made to push the sale of B. C. lumber in the East are 
meeting with considerable success. In Montreal, the Knox Bros. 
Lumber Company, representing the Victoria Lumber and’ Manufac- 
turing Company, Ltd., Chemainus, B.C., has opened an office at 286 
St. James Street, Montreal. Mr. J. B. Knox, the resident represen- 
tative, reports that the sale of B. C. lumber, especially of fir, is ex- 
ceeding expectations. Another B. C. company, the Vancouver Lum- 
ber Company, is represented in Montreal by Mr. Russell, of Thos. 
Mackarell and Company. Two other wholesalers in the city are spe- 
cializing in B. C. lumber, and one has purchased extensively during 
the last three months. 
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Present and Future of Prairie Trade 


Spruce Mills Output Last Winter Placed at 110,000,000 Feet— 
Big Demand for Lumber When Sword is Sheathed 


Contributed by H. Finger, of Finger Lumber Co., The Pas, Man. 


industry in Canada has suffered more from the ef- 
fects of the war than the lumber industry. While the war has been 
the means of a rapid increase in the prices of commodities such as 
7 clothing, etc., lumber has not been so favored. The 
taken place since last fall have not as yet 
value. 
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d stuff, iron, 
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rhe ort business of British Columbia has not yet attained 
the ac hoped for. The demand from foreign countries is there, 
but the manufacturers have been unable to secure sufficient ship space 
to | ad. "The B. C. mills have, therefore, been compelled to look to 
the Prairie Provinces for the marketing of their lumber. This active 


mills is considered an important factor in 
price of our native product, spruce, down to 


~ompetition of the B. 

he tendency to kee} >» the 
almost unprofitable level. 
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During the 1915 the lumber market was in a demor- 


sete 
alized state. The big crop harvested in Manitoba, Saskatchewan, 
and Alberta changed the situation somewhat, and during the latter 


part of the year there was a real old-time demand for lumber and 
prices actually went up a notch. The spruce manufacturers were 
hopeful that at last a change ee the better had taken place and as 
the stocks at all the mills were very low and badly broken in grade 
they pt ep pared fora rather heavy output of logs. I am not 
as to the extent of last winter’s log- 


and sizes, 
in po yssession of reliable statistic 


ging, but I believe I am safe in rae the output of Northern Mani- 
toba and Saskatchewan spruce at 110,000,000 feet. The logging was 
ee with iat weather conditions, but at times operations were 


handicapped by heavy snowfall. Men were fairly plentiful, but cer- 
tain vib; | aac was noticed among them at times and wages had a 
tendency to advance. The scale of wages ranged from "$15.00 to 
$45.00 per month. 

All the drives have 
sawing operations commenced under favorable “conditions. 
mills are preparing for a big cut, running night and day. 

Lately there has been a noticeable falling off in demand, but 
prices still remain firm, and it is not considered that the decline is 


been successfully brought to the mills and 
All the 


caused by any real stagnation of business in the Prairie Provinces. 
Ww eather Saas ey throughout the Middle West have been very un- 
fav le for building and heavy rains have delayed seeding to a 


certain extent. As soon as weather conditions improve. it is certain 
there will be a very active demand for lumber. This demand 1s 
I increase as soon as peace is established in Europe. Tre- 
us quantities of lumber will be needed in European countries 

e been devastated by the war, in reconstruction, and as soon 


as the mills at the seaboard, both Atlantic and Pacific, can obtain bot- 


toms to load, the pressure in the domestic market will be relieved. 
It is also quite certain in my mind that with the approach of normal 
nditions, public, private and railway construction will be resumed 
with renewed activity. There are so many needed repairs, so many 
needed public buildings, so many needed new railway lines, the con- 
struction of which have been postponed during the last four years for 
better times, that as soon as the sword is sheathed in Europe there 
is bound to be a rush in construction all over this western country. 
I am, therefore ones ie at next year will place lumber at a value 
that will insure the manufacturer a reasonable profit so as to recom- 
pense him for the loss, worry and strain to which he has been sub- 
mitted the last four or five vears. 
In conclusion, I wish to say that I believe it would benefit the 
trade generally if a closer relation existed between the retailer and 
e1 ucturer. Their interests are common; what benefits one, 
benefits the other. The manufacturer should study the retailer’s 
requiren nd fill the orders promptly as called for, but if the 
manufacturer finds he must make an extra charge for special working 
I believe the retailer should kick. It also seems to me the re- 
: rs ar imes somewhat unreasonable in demanding “prompt 
ancellation.” The capacity of a mill’s shipping depart- 
ment ‘ust so much and beyond that it cannot be increased, and it 


ne retailer should demand that his order have pre- 
rs do not always seem to remember there 
which particularly makes itself felt 
being moved. Crowding the 
the retailers could be induced to place 
stock of the items for which there 


during tl eason when the grain is 


ade the passage up the Fraser on 
umber at the Fraser Mills plant of 

ber Co., Ltd., for an overseas destination. 
een cut and piled ready for loading, and the 
1 of the month. 


Death of Flight Sub-Lieut. J. R. Chamberlin 


News of the death of 
Flight Sub-Lieut. J. Russell 
Chamberlin, of the Royal 
Flying Corps, which was 
received in Toronto on June 
3rd, was a great shock to 
his many friends in the lum- 
ber trade. The late Flight 
Sub-Lieut. Chamberlin was 
a son of Mr. Jas. E. Cham- 
berlin (of the Hugh Mc- 
Lean Lumber Company), 86 
Pleasant Blvd., Toronto. His 
death was the result of an 
aeroplane accident which oc- 
curred at Netheravon, Eng- 
land, on the morning of June 
2nd. Mir. jas. “Es Chamber= 
lin got in touch with friends 
in England by cable and 
made arrangements for hay- 
ing the body of his son 
brought: (to 2\Canada stor, 
burial. 

Flight Sub-Lieut. J. Rus- 
sell Chamberlin was born in 
Ottawa 25 years ago. He 
was educated at Jarvis Col- 
legiate Institute, Toronto, 
and subsequently attended 
the University of Toronto, where he graduated from the Department. ; 
of Forestry two years ago. During his course at the University he 
was proprietor of the ie R. Chamberlin Company, dealers in type- 
writer supplies, and in this way helped to finance his Universit 
course. Upon graduation he went to Victoria, B.C., where he had 
already secured an appointment with the Forestry Branch of the 
Department of Lands of B. C. In this position he did excellent work 
and was sent to Toronto last fall to install an exhibit onc forest 
products at the Canadian National Exhibition. While in Toronto at 
that time he applied to be taken on as a student at the flying school 
in Toronto. He found that he would have to wait his turn, however, 
and in the interval returned to B. C. He was back again in Toronto 
early in the winter and sailed from St. John, N.B., on January Ist to 
take the aviation course in England. He had recently completed the 
course and was doing practical work preparatory to going across to 
France. Letters received recently by Mr. J. IX. Chamberlin from his 
son stated that he had been in hospital for a short time as the result 
of a cold, but on May 20th he was back again at his aviation work. — 

The late Flight Sub-Lieut. Chamberlin will be well remembered - 
by many lumbermen in Toronto, who will recall having heard him 
deliver an excellent address before the Lumbermen’ S Section of the 
Toronto Board of Trade on September 10th. in the course of which — 
he explained the qualities and advantages of B.C. timber and lumber. a 
His address at that time was an important factor in developing the 
remarkable interest in B. C. products which has since been increased 
greatly by the publicity work of the Forest Branch. The late Flight 
Sub-Lieut. Chamberlin also addressed the retail lumber dealers of 
Winnipeg on July 14th. 

Mr. L. B. Beale, B. C. Lumber Commissioner at Toronto, when 
told of the death of Flight Sub-Lieut. Chamberlin, expressed great 
regret at the loss of such a promising young man. “J. R. Chamber-— 
lin,” he said, ‘was one of the bright spots in the market extension and 
publicity work of the Forest Service. He had an excellent grasp of © 
his subject and what was perhaps more, had a very attractive per 
sonality. He was esteemed highly for these qualities amongst all his — 
confreres and his loss will be felt personally by many of them. He 
had a peculiarly winning manner and was a good mixer. These 
qualities, coupled with energy in his work, made him a splendid 
official of the Department.” 


The Late Flight Sub-Lieut. J. Russell 
Chamberlin % 


The American barkentine Hawaii, carrying 1,200.000 feet of lum- 
ber, taken on at Chemainus, sailed for Delagoa Bay, South Africa, on 
May 11th. 

In a recent issue we noted the departure from Seattle of Ha 
barkentine E. R. Sterling, with a cargo of 2,625,194 feet of lumber, 
which was said to be the largest cargo ever taken out of a North 
Pacific port on a sailing vessel. Since then the B. C. Mills, Timber & 
Trading Co., Vancouver, has furnished particulars of two larger car 
goes—one taken out by the German bark Edmond from ‘Hastings: 
Mills, Vancouver, on Aug. 13, 1907, for Melbourne, Australia, con= 
sisting of 2,565,480 feet, weit the other taken by the German ship 
Henrietta, loaded at Hastings Mills, on June 9, 1910, for sydney NA 
S.W., of 2,700,000 feet. . 


Lumber, Shingles and Logs 


- The Washington demand for B. C. timber is being affected ad- 
versely by the strikes called by the Longshoremen’s and Shingle: 
weavers’ Unions. 

As a result of the large deliveries from up coast points, log prices 
we broken, and several camps are closing down until fall. The As- 
ation prices for graded fir logs still hold at $6, $9 and $12, but 
amp run booms sell at $7 to $8.75, according to quality ; shingle cedar, 
0 to $14; spruce, $11; hemlock, $6.50 to $7. 

- Taking into account the fact that the idle mills at the Coast— 
most of them large capacity plants—represent a reduced output of 

almost 2,000,000 feet per day as compared with 1912, and that the 
cut of the mountain mills will be little more than half what it was in 
_ the year mentioned, there would seem to be warrant for the belief 
~ that the demand will not permit of the accumulation of lumber stocks 
and that higher prices must follow. 
Believing that things are shaping up for a buyers’ opportunity, 
the mills are purchasing in small quantities. The accumulation of a 
surplus in the Vancouver log market is favored by the flood state of 
the Fraser River, making it impossible for logs to be towed up stream. 
_ While this condition prevails the mills along that river will have to 
depend on their reserve stocks or on deliveries from the camps of 
loggers operating on the upper tributaries of the Fraser. 
Since last writing the effect of the large production of logs by 
‘the many firms operating since March has made itself felt. The out- 
- put for April was high, but that for May will probably smash all re- 
cords, Vancouver district alone having produced close on 83,000,000 
feet, made up as follows: fir, 43,000,000 feet; cedar, 27,000,000 feet; 
~ hemlock, 6,000,000 feet; larch and other woods, about 1,000,000 feet. 
_ To the above big total must be added the figures for Vancouvet 
Island, Prince Rupert district, and the Kootenays. 


The demand for lumber is holding up fairly well, and most of the 
shipping mills still have orders ahead for a month of six weeks’ cut- 
- ting. Several Vancouver plants having a surplus of orders for cer- 
tain kinds of stock have found it difficult to secure the aid of other 
“manufacturers in furthering shipments by handling a few cars, for 
the reason that nearly all of them are in need of the same form of re- 
lief. Some good contracts for timbers and dimension have been 
placed with coast mills during the last month, including about 
~ 6,000,000 feet for the five schooners to be constructed at the Wallace 
Shipyards, North Vancouver. Some cargo trade continues to be done 
despite the shortage of bottoms. 
‘The British Columbia shingle market during the last thirty days 
has maintained the same strength which has marked the whole first 
of the year. The demand for XXX shingles fell off slightly the first 
of the month, but strengthened again almost immediately. Practi- 
‘cally all the machines in British Columbia are in operation and the 
mills have plenty of business and no stock on hand. So far the falling 
off in demand—which is regular and expected at this time of the year 
_—has not made itself felt. During the past thirty days logs have been 
much freer, but bolts are still extremely high priced and difficult to ac- 
quire. The prices of shingles to the trade are: SOON 62215 eX XOX, 
$2.35; Eurekas, $2.60; Perfections, $2.80. 

Speaking of prices, the millmen still have a long distance to go 
before they reach the average of quotations in 1912 and Is.) Dhe 
editor of the Western Lumberman was recently afforded the privilege 

_ of a glance over the rate comparison sheet of a leading Vancouver 
mill. In 1912, the average price of lumber sold was $19 ; 1913, G17.79: 
1914, $14.15; 1915, $12.20; April, 1916, about $14.50. Taking into ac- 
count the higher cost of raw material and all mill supplies, and the 
fact that wages are rapidly getting back to high water mark, it would 
‘seem that the manufacturers are really very little better off than they 
were last year, and that unless they can speedily get back to at least 
1913 prices, there is trouble ahead for the industry. 

Several of the idle mills are not manufacturing because the own- 
ers are dissatisfied with prices and are not convinced that the demand 

"will keep up. These men are now quoting Mr. C. A. Crosbie, super- 
visor of the Royal Bank of Canada for British Columbia, who re- 
cently returned from a trip through the prairies and the Kootenay 
jumbering district of this province. In discussing the future lumber 
situation, Mr. Crosbie expressed the opinion that the lumber trade on 
the prairies would not be as large as many in the province believed. 
He stated that among the urban districts, overbuilt conditions are as 


much in evidence on the prairies as in Vancouver, for instance, and 
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News of the British Columbian Camps and Mills 


_the urban districts are the heavy consumers of lumber for building 


purposes. Farmers are very loath to build barns, tool sheds, etc., and 
have to be educated to the necessity of providing cover for stock and 
equipment. Part of the present demand is from the farmer, and his 
wants are becoming fairly well satished. “I might be a little pessi- 
mistic,’ Mr. Crosbie said, “but this is how I view the prairie market 
condition for lumber.” 

Expressing a somewhat more optimistic view, Mr. Henry Det- 
chen, general manager of the Canadian Credit Men’s Association, Win- 
nipeg, when at the coast early in June, stated there was bound to 
come a change for the better. Conditions on the prairies were good 
and the demand for B. C. lumber was on the increase, so that, as he 
expressed it, the prosperity in the east and middle west was bound 
to be reflected in. British Columbia at no distant date. “While the 
demand for British Columbia lumber is large, it is not what it will 
be,” remarked Mr. Detchen. “We in the east and on the prairies are 
your customers. We want the products of this province and we have 
faith that British Columbia will be able to lift itself out of the depres- 
sion which has overtaken it through no fault of her own.” 


Personal Items of British Columbia 


Mr. E. A. Munn, manager of the Gordon Development Co., Ltd., 
returned early in June from a business visit to Eastern Canada points. 

Mr. Geo. L. Parmenter, travelling auditor of the Simonds Mfg. 
Co., Fitchburg, Mass., spent June 9th and 10th with Manager Green- 
wood, of the Vancouver branch. 

Mr. C. S. Battle, timber broker, Vancouver, has removed from 
the Union Bank block, corner Hastings and Seymour Streets, to lar- 
ger offices in the Pacific Building, corner Hastings and Howe Streets. 


Mr. D. S. Updegraff, former manager of the Vancouver Equip- 
ment Co., Ltd., has been renewing business relations with British 
Columbia loggers in the interest of the parent concern—the Seattle 
Car & Foundry Company, of Seattle, Wash. 

Mr. O. D. Colvin, of Seattle, manager of the Seattle Car & Foun- 
dry Company, returned some weeks ago from Petrograd with con- 
tracts for several million dollars’ worth of equipment for .e\ lines 
of railway to be constructed for military purposes. 


Mr. E. Holmes, manager of the Canadian Pacific Railway Co. tie 
mill at Bull River, in Wardner district, is planning to install an over- 
head logging system, which would dispense with a large number of 
horses. A Washington Iron Works rig will likely be selected. 


Mr. Geo. A. Pettapiece, Vancouver manager for Geo. Cradock & 
Co., Ltd., wire rope manufacturers and bridge builders, returned June 
26th from a tour of the Vancouver Island camps and mills. He re- 
ports considerable activity as compared with last season’s showing. 


Mr. C. W. Buckner, Victoria, former manager of the Westholme 
Lumber Co., returned early in June from a lengthy business trip to 
Eastern Canada, in the interest of the Vincent patent drain valve, 
which is rapidly being adopted by railway companies and power users. 


Mr. Charles Plant, formerly assistant sales manager in the local 
office of the Vancouver Lumber Co., Ltd., and more recently in charge 
of that company’s Minneapolis branch, was last month transferred to 
Toronto to handle the firm’s rapidly increasing business in that ter- 
ritory. 

Mr. George Herman, of Grant & Herman, lumber dealers, Peter- 
boro, Ont., spent a couple of days in Vancouver last month while en 
route to Seattle, Portland and California. While here Mr. Herman 
looked over several of our big lumber manufacturing plants, including 
Hastings Mills. 

Mr. Peter Agnew, well and favorably known to the lumber trade 
of Western Canada as sales manager of the North Pacific Lumber Co., 
Ltd., Barnet, is now, manager of the Retail Lumbermen’s Buying 
Agency, with offices in the Credit Foncier Building, Hastings Street 
West, Vancouver. 

Mr. W. H. Harvey, president of the Dominion Creosoting Co., 
Ltd., is back from the prairies, where he spent a few weeks conclud- 
ing selling arrangements for the portable granaries and garages now 
being manufactured in large quantities at the firm’s big plant on the 
North Arm of the Fraser. ‘ 

Mr. A. FE. Wright, ex-M.P. for South Renfrew, Ont., and at one 
time in line for the post of Minister of Militia, spent the latter part of 
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fay at the Coast and for a couple of days was a guest of Manager J. 
H. McDonald, of the B. C. Manufacturing Co., Ltd., New Westmin- 
ster, who spent his early days in Renfrew. 

British Columbia friends of M. D. Haire, Pacific Coast represen- 
tative of the Wickes Co., Saginaw, Mich., with offices in Seattle, will 
learn with interest that he is now a benedict, having been married on 
May 13th in Portland to Mrs. Gladys Ward, of Seattle. Mr. Haire is 
president of the Metropolitan Lumbermen’s Club of Seattle. 


Mr. A. McDougall, president of the Fernie Lumber Co., Ltd., 
Fernie, returned last month from an extended trip covering points in 
Eastern Canada and the Eastern States. En route he visited with 
‘hicago, Portland, Seattle and Vancouver. Mr. McDougall 


Imends in ‘ 


has not rated his Fernie mill for the past three years, but hopes 
to get going next season. 
Mr. H. R. MacMillan, Canadian lumber trade commissioner, is 


now touring Australia, having arrived at Melbourne in May from 
India, where he travelled over 11,000 miles. The special knowledge 
being accumulated on all phases of the industry in the lands visited 
by Mr. MacMillan since leaving Victoria over a year ago, cannot fail 
to be of great value to Canadian exporters. 


Mr. M. J. Scanlon, of Minneapolis, who is heavily interested in 
pulp and logging propositions in this province, spent a week early in 
June looking over the works and timber properties connected there- 
with. Mr. Scanlon confidently expects a still greater demand for B.C. 
paper in Australia and notes a distinct improvement in the lumber in- 
dustry as compared with conditions prevailing last fall. 

Vancouver and other B. C. friends of Mr. H. P. Wyckoff, secre- 
tary of the shingle branch of the West Coast Lumbermen’s Associa- 
tion, Seattle, will learn with interest of his recent marriage, his bride 
being Miss Irene Hunter Bestor, one of Seattle’s fair daughters. The 
happy event occurred June 7th, following Mr. Wyckoff’s return from 
an eastern trip in connection with the advertising campaign in favor 
of “Rite-Grade” shingles. 

Mr. W. H. White, of Boyne City, Mich., and Mr. H. B. Utley, 
vice-president of the International Harvester Co., Chicago, returned 
June 5th to Vancouver from up-coast points, where they looked over 
several timber areas. White & Company own large areas of pulp tim- 
ber on Alice Arm, Vancouver Island, and: had plans prepared for the 
erection of a paper plant at Beaver Cove, but work is not likely to 
proceed until the war is over. 

Mr. Geo. H. Jameson, B. C. representative of the Wm. Hamilton 
Co., Ltd., and Canadian Mathews Gravity Carrier Company, returned 
to Vancouver early in June from a seven weeks’ trip through the in- 
terior and Alberta. Mr. Jameson reports that a number of mills will 
not operate at all this season, while others will merely manufacture 
the stock of logs carried over. Stocks of lumber on hand are very 
low and the plants in shape to run are looking for a brisk after-har- 
vest demand. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


The Island Lumber Co., Ltd., at Duncan, Vancouver Island, has 
resumed operations after a shutdown of over a year. 


The Wiest Logging Company, at Port Alberni, Vancouver Island, 
have one camp of 60 men at work and will start up another gang in 
the near future. 

Messrs. Wasser & Mouatt, of the Powell Lake Shingle Co., Ltd., 
expect to start up their new eight machine shingle plant at Powell 
Lake on July Ist. 

May returns at the Dominion timber office, New Westminster, 
to $12,336.62, as compared with $7,057.98 for the same 

month of last year. 

mill at Como Lake, Coquitlam district, began operations 

on June lst, when the Western Canada Power Co. turned the cur- 

rent into the motors 

tyre’s sawmill, on the mountain side back of West Vancou- 

, hemlock and cedar lumber. The stock is teamed 

nt and piled for air drying. 

ring interests of the Coast and interior will be repre- 

Canada Irrigation Convention, to be held this 


ver s< sttino hr 


eented at ¢ f \V estern 


ear at Kamloops on July 25th, 26th and 27th. 

leuke, of B. X. Valley, Okanagan district, recently sold his 
por E. Megaw, of Vernon, who will continue to oper- 
te it for the convenience of the settlers in the valley. 


and associates, of the Capilona Cedar Co., Ltd., who 

tec mall cedar mill back of North Vancouver, are 
hine shingle mill to their plant. 

gle mill on False Creek, Vancouver, now sports 


stack 90 feet in height and 55 inches diameter. A 


ik 4 a ‘% = =F ciate Leet > ate Nel ee : “ae! 
7 ey ln 


: ‘ * 
\ # 


new and roomy office building has also been erected on the hillside 
facing the plant. a 

Two new dry kilns have been added to the equipment of Brunette 
Sawmills Company, Ltd., at a cost of about $8,000. One of the pair 
will take care of the product of the shingle mill, replacing a kiln which | 
was destroyed by fire in April. 

The rapid growth of B. C. lumber and shingle shipments to— 
United States points has led to the Union Pacific Railway System 
opening an office in Vancouver. It is in charge of J. H. Cunningham, — 
formerly of the Seattle staff of the company. 

The lumber required in the construction of the new Great North-_ 
ern Railway station at Vancouver will be furnished by the Vancou- 
ver Lumber Co. and J. Hanbury Co., of Vancouver, and Small & 
Bucklin Lumber Co., of New Westminster. , - 

R. C. Welsh, weighing inspector for the B.C. Iumber & Shingle _ 
Association at Port Coquitlam, last month responded to the call of 
duty and enlisted with the Pioneer Corps for overseas service. He 
has been succeeded as weigher by Robt. Shearer. a 

A more powerful engine was lately installed in the Port Moody 
Shingle Company’s No. 2 mill on the Pitt River, a couple of new 
shingle machines having been added to the equipment. Both plants 
of the company are being operated day and night. a 

F. W. Cardinell, who has been operating a shingle mill in West | 
Vancouver municipality for the past three years, is thinking about a 
new location, his present supply being about cut out. The plant is~ 
one of the few making a specialty of 24-in. shingles. 2 

Messrs. Mulholland & Pane are erecting a 30,000 feet capacity 
sawmill near Rand Station, on the Fraser Valley line of the British 
Columbia Electric Railway. Steam power is being installed. It is 
expected that cutting will be commenced early in July. — ; 4 

It is reported that the Stevenson Lumber Co., and Seaboard Log- — 
ging Co., operating cedar camps at Powell Lake and towing to Ana- — 
cortes, Wash., contemplate closing their camps until the late fall. The 
first-mentioned concern has been logging about 100,000 feet daily, and 
the latter about 75,000. 

Warren Blyth, of Vancouver, is making arrangements to erect 
a two-machine shingle mill in Queensborough, the industrial section 
of New Westminster, providing the city will clear and rough grade © 
about 900 feet of roadway to give access to the site and furnish trans- — 
portation for the output. 

A record cut of 52,000 feet of lumber in ten hours was marked up 
at Craig & Taylor’s mill, Bradner, Fraser Valley, on the last Thurs-— 
day in May. There is a smart crew in charge of operations and the ~ 
monthly average is quite as good as that of some other plants pos- — 
sessing heavier equipment. \ : 

The B. K. Shingle Co., Ltd., of Mount Lehman, Fraser Valley, 
having cut out all close-in timber, is erecting a larger plant on Lulu 
Island, near Eburne. Six machines will be installed, three being re- 
moved from the old mill. There is talk of the plant being enlarged to 
twelve machines in the fall. ‘ h 

The Sperling Lumber Co.’s sawmill at Sperling, Fraser Valley, — 
has been sold to Wm. Macdonald for removal to the junction of the © 
Pacific Highway and Livingstone Road. Councillor Williams, of — 
Langley municipality, the former owner, has another small mill on — 
the Salmon River, near Jardine. ] 

Washington State Forestry Commission, following the example — 
set by Wisconsin, will probably make use of an aeroplane this season 
for locating forest. fires. It is proposed to have the state buy an aero- | 
plane and hire an aeronaut to make daily flights over the forest area 
for the purpose of locating fires in the incipient stage. 7 

The sash and door factory of D. Morton, Ltd., 2830 Maple Street, 
Victoria, was gutted by fire on the morning of May 30, the loss being — 
$2,000 on contents and $1,000 on the building. For a time the exten- 
sive plant of the Woodworkers, Limited, now closed, was in great — 
danger, owing to its proximity to the burning building. 

The sheds on the Dominion Government dock, Vancouver har- 
bor, are being covered with B. C. shingles instead of patent composi- — 
tion, as originally provided for in the specifications. About 500,000 
green shingles are being supplied by A. P. Allison & Co., logging 
operators and shingle manufacturers at Green Point Rapids, up the 
coast. a 

The Walsh Construction Company, Dominion Building, Vancou- 
ver, are being kept busy looking after the wants of millmen. They ; 
have under way at the present time one dry kiln 20 x 100 ft., with — 
West Coast equipment, also a sprinkler installation for the Huntting- — 
Merritt Lumber Co., Eburne, the contract price for above work being | 
$6,500. ; : 

Through the generosity of the Canadian Western Lumber Cong 
Ltd., Fraser Mills, the Brunette Sawmills Co., Ltd., and Small & Buck- — 
lin Lumber Co., Ltd., of New Westminster, the B. C. Aviation School — 
recently opened at Coquitlam, secured sufficient free lumber for the © 
construction of hangars. The former concern contributed 10,000 feet, 
and the New Westminster mills 5,000 feet each, The value of the gift — 
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was further enhanced by the free loading of the lumber on cars for 


shipment. The Vancotiver Aero Club is indebted to H. J. Mackin, 


assistant general manager of the first named company, for the con- 


ception and carrying out of the idea. 
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Another forestry battalion of 1,500 men for overseas has been 
authorized at the request of the British authorities. Recruiting is 
now in progress in the eastern lumbering districts, and doubtless 
British Columbia will be asked for its quota of men. This will add 
to the troubles of millmen and loggers, who already are short of 
capable men. 

Many forest fires in different sections of the province were re- 
ported in June, but the destruction of merchantable timber is said to 
have been small. Several bad outbreaks occurred in Willow River 
district, where a number of settlers had their homes destroyed. Fires 
have also been reported at various up-coast points, but all of them 
are under control. 

_ The Skeena Lumber Company’s plant on Skeena City townsite, 

_ Prince Rupert district, will be offered at sheriff’s sale at Vancouver, 
on July 4th, to satisfy a mortgage held by J. S. Emerson. The pro- 
petty comprises a sawmill building, 220 x 30 ft.; double-deck shingle 
mill, 30 x 50 ft.; store building, bunkhouse, dining hall, office, lodg- 
ing house and five cottages. 

Vancouver City Council has registered an emphatic protest with 
the Provincial Government against the granting of permission to cut 
shingle bolts on limits located above the city waterworks intake on 
‘Seymour Creek, North Vancouver. There is some excellent cedar 


‘in that locality which the owners are now anxious to market at the > 


prevailing high prices for that timber. 


Messrs. Whalen Brothers, of the B. C. Sulphite Fibre Company, 

Ltd., Howe Sound, have a gang of men at work at Quatsino, Van- 

- couver Island, clearing a site for a new pulp mill. It will be remem- 

bered that this frm acquired the pulp land concessions at that point 

formerly controlled by the Lester W. David interests and under the 

terms of the transfer must make a start at active development this 
year. 


The receipts from provincial timber sources for May amounted 
to $189,000, which is far greater than for the same month of last year, 
and ahead of the figures for May, 1914. The figures giving the total 
cut of logs last month are not yet available, but the output must have 


been very large, over 82,000,000 feet of logs and 21,000 cords of shingle 


; 


bolts haying been scaled in Vancouver district, as compared with 


» 47,000,000 feet in April. 


" J. S. Patterson, who was with the M. B. King Lumber Co., Ltd., 
as sales manager for several years, has opened out in the wholesale 
line under the name J. S. Patterson & Company, with offices in the 
Winch Building, Hastings Street West, Vancouver. The new firm 
will specialize in British Columbia forest products for the prairie 
trade, and will be represented in that territory by Mr. L. D. Cook, 
who is already sending in orders. See advt. 


; On April 30th a cigar-shaped raft containing about 500,000 feet 
of timber, broke loose from the tug, B. C. Bay, in Queen Charlotte 
Sound during a storm and could not be recovered. Since then vessels 
bound to and from Alaska ports have reported floating logs in the 
path of transpacific steamers, and it is believed they formed part of 
the lost raft. The timbers are large and mariners have been warned 


of the danger of colliding with them during the night. 


/ 


An appeal of interest to owners of logged-off lands was dealt 
with by the Court of Revision of Langley municipality, Fraser Val- 
ley, a few weeks ago. Several owners set up the contention that as 
their lands had been logged since the former assessment, their pro- 
perties should now be subject to the lower taxation reserved for im- 
proved land. The court, however, took the view that the removal of 
merchantable timber only did not affect the classification of the lots 
in question. 

The Gordon Development Co., Ltd., will not make a start at 
logeing this season, but Manager A. E. Munn has a couple of con- 
tractors working at different points of their extensive limits. George 
Parsons has 20 men and 12 horses taking out fir and cedar timber 

near Sechelt, and P. B. Anderson recently started up a camp of 70 or 
80 men at Pender Harbor, where he has a standard gauge railway and 
other up-to-date equipment used last year in taking out logs on an 
adjoining limit for the B. C. Mills, Timber & Trading Co., Ltd. 


Obituary 


Many of the older members of the sawmilling fraternity on the 
Pacific Coast learned with regret of the death in Portland, Ore., on 
June 21st, of Mr. L. Harlow, who at one time was superintendent of 
a large plant in British Columbia. Until the past year the deceased 
“was superintendent of the North Pacific Lumber Co., Portland, and 
had previously been associated with the South Bend Mills & Timber 
Co., at South Bend, Wash., and the North-Western Lumber Co., at 


~ Hoquiam, Wash. | 
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Lumbermen and the Law 


Recent Decisions Affecting the Trade 


Forest Mills of B. C. May Sue in Washington 


The Court of Appeal at Victoria heard arguments June 13 and 14° 


in the appeals of the Forest Mills Lumber Company and Canadian 
Bank of Commerce vs. Adams River Lumber Company, and the For- 
est Mills Lumber Company vs. same defendants, in which the plain- 
tiff companies are appellants and the defendant company is respon- 
dent. Judgment was given allowing the appeal. ‘the appeal was 
from a judgment of Mr. Justice Macdonald, dismissing the plaintiff 
companies’ motion for a discontinuance of the action begun by them 
to enforce a contract of insurance on premises and lumber burned on 
April 24, 1915. 

Chief Justice Macdonald, in announcing the decision of the court, 
said the appeal should be allowed and leave to discontinue be granted 
without any terms. This was not in any sense a reversal of the judge 
below on the question of discretion, but it was not in the interests 
of justice that the plaintiff companies should be prevented from hav- 
ing a trial of their action entered in the State of Washington. 

The Adams River Lumber Company is one of about a hundred 
and fifty members of the Lumberman’s Indemnity Exchange, an in- 
surance organization of lumber interests in this province and across 
the line, in which the Forest Mills, Limited, carried insurance. A 
clause in the contracts of insurance states that in the event of legal 
proceedings being necessary a test case may be brought against one 
member of the exchange and the judgment will be held good against 
all. For this reason, following refusal to pay the policies, the Forest 
Mills sued the Adams River Company as a British Columbia member 
of the organization, but for reasons which were thought sound, it 
later began an action in the Seattle Courts on the same policies against 
another member, the St. Paul & Tacoma Lumber Company. 


After the fire, rumors of incendiarism were heard and an inves- 


tigation was held by Col. E. F. Gunther, superintendent of insutance 
in the Provincial Department of Finance. No evidence of incendiar- 
ism was found, but this is one of the defences raised against the Forest 
Mills suit. Tor the respondents, it was stated by Mr. Taylor that this 
was the third incendiary fire in the premises and that the insurance 
companies had paid $200,000 in losses on them. He argued that the 
case should be dealt with in the Canadian courts and that the judge 
below had acted properly within his discretion. 


It was alleged at the hearing before Mr. Justice Macdonald that 
the plaintiff wished to discontinue against the Adams River Lumber 
Company in the British Columbi rts owing is ry tl 
Wanahere we Indemnity PRE Ree eae. ee 

g ‘ s arry on in- 
surance business in this province and the action here would be fore- 
doomed to failure. ‘ 


Wrongful Removal of Timber Alleged 


Suit has been entered in the Supreme Court by Augustus Harris 
Westcott, Eburne, against F. C. Taylor, Albert T. Craig, and the 
Craig-Taylor Lumber Co., 207 Hastings Street West, Vancouver, for 
unstated damages for the alleged wrongful removal of timber from 
land in the municipality of Matsqui, Fraser Valley; for an account- 
ing; for an additional sum of $250 said to be due the plaintiff from 
the defendants under an agreement dated March 20; and for a declar- 
ation that certain mortgages against the property in question have 
been discharged. The company in their defence allege a counter- 
claim to a considerable amount. 


Is a Refuse Burner a Liability? 


A case dealt with in Supreme Court at Vancouver early in May 
should possess considerable interest for operators of saw and shingle 
mills. The case was that of Hammink vs. Westminster Mill Co., Ltd., 
of New Westminster. The plaintiff, who resides near the mill pro- 
perty, claimed damages because of the smoke and ashes emitted from 
the mill refuse burner. Mr. Justice Clement decided in favor of the 
plaintiff and issued an injunction restraining the defendant company 
from operating their plant so that smoke and ashes will blow over 
the Hammink property, the injunction not to become effective for a 
period of three months in order to allow the mill company time to 
make necessary alterations in their method of destroying refuse. 

Under this ruling lumber and shingle companies will be placed in 
a most awkward position and be subject to endless worry. [ven the 
most costly burners yet devised will emit smoke and considerable ash, 
and if this constitutes a nuisance, then our mills will have to be re- 
moved to uninhabited districts. The mills on False Creek, Vancouver, 
emit smoke and ashes, but so also do our factories, office buildings, 
apartment blocks, and even the churches. Until a smoke consuming 
law is passed and generally enforced, it seems most unfair to single 
out the millmen as chief offenders. 
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Mountain Lumbermen Planning for Small Cut 


Only a Few Plants Will Operate to Full Capacity—Lumber Stocks Are Low 


the first four months of this year shipments by the Moun- 
tai mills have been fifty per cent. greater than production, and as 
a result stocks have steadily decreased up until the present. During 
the past month or six weeks business has slackened to some extent, 
but as conditions in the Prairie provinces are very favorable the mills 
look for an improvement very shortly. Prices have continued 


hrm since the first of the year, caused chiefly by the fact that there 
has not been an over-supply, and this satisfactory situation can only 
be continued by the regulation of supply to meet the demand. 

In the Crow’s Nest district the following shipping mills are 
operating: Rock Creek Lumber Co., at Flagstone; Ross-Saskatoon 
Lumber Co: and Baker Lumber Co., at Waldo; Adolph Lumber Co., 
at Baynes Lake; East Kootenay Lumber Co., at Jaffray and Cran- 
brook; Crow’s Nest Pass Lumber Co., at Wardner; Otis Staples 
Lumber Co., at Wycliffe; Jewell Lumber Co., at Hanbury; Yahk 
Lumber Co., at Wasa. The McInnes Lumber Co., at Crow’s Nest, 
is reported to have commenced sawing. The Canyon City Lumber 
Co., at Creston, ceased sawing about March Ist, but is expected to 


before July Ist. 

In the Nelson district J. S. Deschamps started up his small plant 
at Nelson the latter part of May. Other mills in operation are the 
Lumber Co., at Castlegar; Slocal Valley Lumber Co., 
Siding; Quance Lumber Co., at Nakusp; Chas. Lindmark, at 

Summit Lake Lumber Co., at Summit Lake. The 

ast Mills of B. Revelstoke, have taken over the big plant of 

he Arrow Lakes Lumber Co., at Arrowhead, which has been idle for 
ir or five years, and will start it up about the end of July. 

In the Boundary district the Western Pine Lumber Co., Ltd., 
has a mill at Grand Forks, and the Forest Mills of B. Cia plant at 
Cascade. Both mills will probably close down in August, as they 

cleaning up the balance of the previous season’s cut of 
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In the Okanagan district Messrs. Bird & Campbell are operating 


the plant of the Penticton Lumber Co. at Penticton, and will prob- 
ably run all season, having sold the mill output. Fred Demuth is 
operating a small plant at Princeton Crossing, Kettle Valley R.R., 
about 30 miles from Penticton. At Kelowna Lloyd Jones may run his 
sawmill and box factory during the fruit packing season. The Okana- 
gan Sawmills Ltd., are operating at Enderby, and the Nicola Valley 
Pine Lumber Co. at Canford. 

On the main line of the C. P. R. the plants in commission are the 


age Lumber Co., at Six 
, Chase. The Shields Lum- 


Riv er Lumber Co., Golden; 
Adi ims River Lumber C 


ver Co., Kamla ps, is preparing to start ae their Savona mill to manu- 
facture the balan of last season’s logs on hand—about two million 
feet 

\s far as known only one of the Mountain mills is running more 
than ten hours daily, and it is not the intention of the mills to stock 
any large « of ne tice 

\. Mc] l-known Revelstoke lumberman, is to erect a 
awmill of 25, O00 feet daily eae at Trout Lake. 

Fernie a few years ago was a brisk lumbering town, several hun- 
dred men finding employment at the plants of the Elk Lumber Co. and 
Fernie Lumber The latter has not cut a board for the past three 


n McDougall, the owner, declaring that he has 
no timber to give away, and that until prices improve permanently 
d out of the running. The Elk Lumber Company 
last summer but did no logging last winter, and if 
Manager Oleson starts he will first have to arrange for timber. 
Pacific Railway Company’s tie mill at Bull River, 
ing operated to capacity and gives em- 
the manufacturing and woods 
now looking into the merits of 
that of suitable design 
by. doing away with horses in his 


gy of men in 
peratior Manager E. Home is 
! beliey one 


ine 
ing 


’s Nest Pass Lumber Com- 

- mill was never in better shape 

| do it economically. The planing mill foreman, 

ng of the department under his super- 
cut has been made. 


e Crow 


sawmill at Cranbrook is not 
janing mill is handling lumber 
west, the stock being 
Door Company is running, 
iness than is yet on the books. 
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of the Columbia River Lumber Company, Limited, Golden. 


Over 300 men are employed in the big electric sawmill and camps 
Manager 
L. Rogers says the orders keep piling up and he anticipates a record 
ten-hour cut for the season. 

The rumor is still being persistently circulated that the old Pal- 


liser Lumber Company mill east of Kamloops is to be dismantled and ‘] 


removed to the vicinity of Golden by J. A. Maguire, of Calgary, who — 
represents the owners of a large block of timber in that locality. The — 
story first saw the light of day i in April last, but so far there has been 
no actual confirmation of it. 

G. B. Nagle, of Revelstoke, a fine type of “ye old-timer,” lumber 
prospector and miner, is the owner of some good timber limits east 
of Golden which are tributary to the new C. P. R. cut-off. He is now 
considering a proposition from parties who wish to locate a sawmill 
on his property and manufacture the timber on a stumpage basis. 

The Benton Pole & Lumber Company, Limited, operating at 


Benton Siding, on the Salmo line of the Great Northern Railway out — 


of Nelson, had orders for fifty cars of poles, eight cars of lumber and 
fifteen cars of posts on June 14th. Business never was better, accord- 
ing to W. H. Rhomberg, of the company. 

The following forest guards have been re- appointed for the 1916 
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Limits of Timberland Lumber Company, New Westminster. 
Mills at Craig, Fraser Valley. 


fire season in Nelson district: Thomas Roynon, Nelson; Alfred Caw- 
ley, Salmo; G. W. Thompson, Trail; W. Williams, Edgewood; J. Law, 
Slocan City ; George Doyle, New Denver; A. E. Haigh, Nakusp; Wil-— 
liam A. McKay, Rock Creek, and A. J. Hi erigont Arrow Park. New 
appointments include T. Oddy, Fruitvale, and Hugh Murray, Green- 
wood, with several vacancies yet to be filled, 

Otto Wisner, foreman in the planing mill of the Crow’s Nest Pass 


Lumber Company, Limited, Wardner, met death instantly in an auto — 


actiaee near Jaffray on Sunday evening, April 23. 
. J. Knapp’s sawmill at Knapp’s 
offeited at sheriff’s sale in April. 


Manager Stevens, of the Okanagan Sawmills, Limited, Enderby, 3 


anticipates a cut of 16, 000,000 feet of logs this season. 
Alaric & Hayes, logging contractors, Nicola Valley, are consider- 
ing big operations on Coldwater River, where they will employ 100° 


men all season getting out timber for the Nicola Valley Pine Lumber — 
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Company, Limited, of Canford. They have a contract for the delivery 


of 14,000,000 feet, all of which will be transported to the mill by rail. 
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Ralph Simpson’s shingle mill at Galena Bay, Arrow Lake, oppo- 
site Arrowhead, commenced operations on May 8. The output is 
100,000 shingles per day, or about 18,000,000 for the season. 

The Malcolm McInnes sawmill at Crow’s Nest, east of Fernie, 
has undergone a change of name. Hereafter it will be known as the 
McInnes Lumber Company, Limited. The entire cut for the season 


has been sold to a prairie line yard concern. 


Messrs. Porter Bros., who operate a small sawmill near Molson, 
have secured an order for 1,500,000 feet of lumber required for the 


_ irrigation works at Oroville. 


The Adolph Lumber Company, Limited; Baynes Lake, are oper- 
ating a big logging camp on Tobacco Plains, adjoining the interna- 


tional boundary. The logs are shipped to the mill over the Great 


Northern Railway. 

The Adams River Lumber Company, Limited, Chase, launched 
in April a fine new steamer which had been under construction all 
winter at the company’s yards. . The vessel is a stern-wheeler and will 
be used for towing and transporting passengers and freight between 


_ the company’s camps and mill headquarters. 


W. H. Cushing, the well-known Calgary factory operator, has 
contracts with a number of Mountain mills for large quantities of pine 
stock, which will be turned into doors. A large section of the buying 
public still look on the pine door as the best ever. 

_ A high speed No. 91 profile matcher, manufactured by the P. B. 
Yates Machine Company, Hamilton, Ont., was recently added to the 
planing mill equipment of Okanagan Sawmills, Limited, Enderby. 

_ The Penticton Lumber Company, Limited, Penticton, are oper- 
ating to full capacity, having started the season with orders for ten 
million feet of pine. Two logging camps are getting out timber for 


the mill. 


C. L. Wiley, of Seattle, has men at work on the erection of a four- 


New Sawmill erected by the Sid. B. Smith Lumber Company 
at Lombard, Fraser Valley. 


machine shingle mill on Clearwater Creek, a few miles south of Nel- 
son, where 3,400 acres of timber have been purchased from the Man- 
kin Pole & Timber Company. About 40 men will be employed in the 
mill and bolt camp. The plant will have a dry kiln and will ship over 
the Great Northern Railway. : 
The Mankin Pole & Lumber Company, operating at Hall, in 
Nelson district, has acquired a small sawmill at Porto Rico, in the 
same locality, the vendors being the British Lumber Company. The 
plant has been given a thorough overhauling and is now cutting lum- 
ber for the prairie market. . } } 
The Western Canada Timber Company’s mill at Gerrard will 
be started up early in July after a year’s shutdown. Manager eatined 
Robinson has about 4,000,000 feet of logs on hand, and has let a con- 


tract for the cutting of 10,000,000 feet on the company’s limits in 
- Lardeau district. About fifty men will be employed in the woods and 


seventy-five in the mill, which has a capacity of 75,000 feet per day. 
The Summit Lake mill, owned by the same company, cuts 35,000 feet 


_ per day, and has been running for several months. Calgary people will 


take the entire output of the two mills. 
The old Symons sawmill on Arrow Lake, opposite Nakusp, has 


< been transformed into a shingle mill, with three machines. The plant 
_ mav be operated night and day, in which case the output should be 


close on 200,000 shingles for the 20-hour run. 
Chas. Lindmark, the well-known Revelstoke lumberman, about 
the middle of May took over the Canadian Pacific Lumber Company’s 
sawmill at Pingston Creek under lease, and will operate it to full 
capacity all season. The stock of logs on hand being insufficient, Mr. 
‘Lindmark has contracted with the Forest Mills of B. C., Limited, for 
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5,000,000 feet of logs left uncut at Comaplix when the company’s mill 
at that point was destroyed by fire in the fall of 1914. 

Many of the Mountain lumbermen are finding it extremely diffi- 
cult to secure sufficient men for their mill and camp operations, and 
it is thought the situation will become still worse as harvest time 
approaches. Some members of almost every mill crew have home- 
steads or pre-emptions partly under crop and will have to return 
home for a few weeks to look after the field operations or the packing 
and marketing of the fruit. 

A mysterious case of destruction of mill property occurred in 
Nelson district on the night of May 16th or morning following, when 
about 75 feet of W. C. E. Koch’s timber flume near Koch’s Siding, 
on the Slocan branch of the C. P. R., was completely wrecked at a 
point about half a mile from the river. It is suspected that the dam- 
age was caused by the explosion of dynamite. The Doukhabors re- 
cently acquired an interest in the mill property, with the result that 
some criticism of the deal had been expressed by local parties. 


A Busy Interior Lumber Plant 


The Nicola Valley Pine Lumber Company, Limited, of Canford, 
in Merritt district, is enjoying a very brisk demand for its high class 
pine products this season, and Manager H. C. Meeker is most opti- 
mistic when discussing the firm’s present and future prospects. By 
his clever administration he has in a few years transformed what was 
originally a poorly equipped mill into a fine property with a daily 
capacity one-half greater than when he began his good work. At 
the same time Mr. Meeker was busy creating a special demand for 
the output, in which advertising played no small part. To-day there 
is competition of every board that leaves the saws, and the prices 
secured admit of a fine profit. 

The mill was started up this spring before the snow had dis- 
anpeared, and on April 10th two ten-hour shifts were arranged for, 
the daily output being thus increased from 60,000 to 120,000 feet. 
This speeding up of production was necessitated by the fact that 
contracts had already been entered into which aggregated about 
14,000,000 feet of lumber, while other dealers were pressing for the 
acceptance of business to the tune of about 8,000,000 feet additional. 
Manager Meeker is figuring on an output of about 25,000,000 feet for 
the season, every department of the plant being in smooth working 
order. The new planing mill is handling the output with ease, and in 
six davs from the time a tree is cut in the woods the finished product 
is loaded on cars for shipment to the United States, Eastern Canada 
or the prairie provinces. 


Northern Spruce Mills Get Shipping Privileges 


Early in the season the Western Lumberman noted the activity 
of Queen Charlotte Islands spruce mills owing to the strong demand 
for aeroplane stock and box material on the part of Vancouver ex- 
porters and wholesalers. Unfortunately the shipping facilities proved 
inadequate and the rates inordinately high, the result being that the 
mills were unable to fill contracts with any regularity or the expected 
margin of profit. 

- Conditions are now much improved as a result of action taken by 
the millmen. W. Barton, an operator at Port Clement, Graham 
Island, conferred with Prince Rupert shipping agents and received 
assurances that the mills would in future be afforded ample facilities 
for marketing their output, a number of sailings having been arranged 
with that end in view. The Grand Trunk Pacific steamers Prince 
Albert and Prince John will make a number of calls at Graham Island 
and Moresby Island shipping points to help clear away the accumu- 
lated stocks: the steamer British Columbia, which has been placed 
on the Northern route by the Union Steamship Company, will call 
regularly at Port Clement; and the Canadian Pacific Railway steamer 
Maquinna will also load lumber at intervals during the season. 

It is reasonably certain that one result of the improved facilities 
thus provided the lumbermen of Queen Charlotte Islands will be a 
marked increase in the cut of spruce timber, which grows there in 
abundance. Old growth cedar of large size is also plentiful and may 
now be manufactured. 


All About B. C. Shingles 


Hon. W. R. Ross, Minister of Lands, has approved the issue of 
Timber Series Bulletin No. 18, entitled “British Columbia Red Cedar 
Shingles.” This four-page leaflet deals with shingles manufactured 
from the famous red cedar timber of the province, and shows how to 
get the best value from them by proper laying. Useful information 
about the various grades is given, as well as the particular uses for 
which they are suitable, the right kind of nails to use, and how to 
prepare and lay shingles to secure the best results, are contained in 
the bulletin, which may be had upon application to the Forest Branch, 
Victoria. 
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Electric Power in the Lumber Industry 


As Applied at the Brunette Saw Mills at New Westminster, 
B. C.—Modern Drive Has Greatly Increased Mill Capacity 


unette sawmills do a general lumber business, both do- 
mestic and export, having commenced operations in the year 1878, as 
me of a demand for manufactured lumber around the larger 
i ‘olumbia. 
\t o1 ne the amount called for was very small as compared to 
hat of the present day, the business having increased considerably up 


to the present time. ‘The plant now consists of a sawmill with a daily 
capacity of 100 M., planing mill 100 M., a box factory turning out five 
thousand boxes per igh and a shingle mill with a daily capacity of 


hosen was par ticularly favorable from the point of view 
, manufacturing centre, being situated on the Fraser River about 
15 miles from the Gulf of Georgia, and within the corporative limits 
of New Westminster, thus affordmg a convenient handling of export 
The company owns extensive timber limits, the 


most important one being on Vancouver Island, where the logs are cut 
and towed « t to the mills by steam tugs belonging to the company. 

rhe nal motive power for the various wood working and 
j iz m les was steam until the year 1910, when the outptt had 


reased to the extent that it was found necessary to greatly enlarge 


the factory in order to cope with the increased business; it was at this 
tim the company seriously considered the economy of mainten- 
e e on in connection with‘steam drive, and after due con- 


sideration, decided to adopt electric power. 
the company decided to generate their own power 


, ret 
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o the waste lumber, saw dust, etc., that could be used for fuel, 
as had been the case hitherto with the steam power. Three phase in- 
duction motors were considered the best applicable to the various mill 
machines, owing to their constant speed characteristics, etc., and to 
this end a turbo-generator set was installed of 500 kw. capacity. This 

hine took care of all the power load of the factory, which consists 

f 43 induction motors with horsepowers varying from 3 to 75 h.p., 


f 900 h-p. connected. 
' i tests s made on the plant prior to its initial operation, 
ra he following re ults ; The average power factor was approxi- 
mately 73 per cent., at full load 76 per cent., at maximum overload 67 
nt.; t lrop at the farthest motor was approximately 8 volts. 
I adi led since these initial tests were carried 


i e recent test of overload showed that it would require a 
synchronous motor condenser set at 250 kw.a. to correct the power 
“tor t )per cent. The question as to the advisability of installing 


as against an additional power unit being 
time with a final decision in favor of the latter. 
the installation of an additional power 
icity, owing to the fact that the turbo-generator was 
subiect almost ntinuously during the latter time to an overload of 
i ‘|. In makine the decision as to increase of 
lecided to buy from the Western Canada 
the chief reason for this being standby service in the case 
f the mill power plant and to enable repairs to be 
) | unit when necessary without totally crippling 


ndenser 


vears of service, 


. | 
as ¢ 


se for containing the 
yell as condensers, etc., 


plant contains controlling and 
in the basement, the 


View of electrically driven planing mill of the Brunette Sawmills 
Company, Limited. 


capacity in all, including transformers, being 800 kw. There are 7 
boilers of 513 h.p. capacity total for generating the steam, being of the 
return tubular type. These are equipped with natural draught and use 
as a fuel the waste products from the lumber mills; this is fed by 
means of a conveyor into the boiler room and fired automatically. To 
feed the various boiler furnaces, the wood shavings, etc., are led 
through a 30-inch galvanized iron pipe, No. 14 gauge, through which 
it is drawn by suction fans; the feed water for the boilers and con- 
densers is taken from the Brunnette River. The turbine is of Allis 
Chalmers Parsons type, steam pressure 110 Ibs. to the square inch, 
vacuum 25 inches, having three stages of expansion; B-.h.p., 600; 
speed, 6,300 r.p.m.; governor oil pressure, 30 lbs. to the sq. inch. The 
generator isa three- phase, 60 cycle, 480 vot amperes 602, 3,600 r.p.m., 
two pole machine, delta connected. 


There are two feeders, No. 1 being direct connected through the 


switch board to the generator, while ‘the other is kept as a reserve 


and also to supply direct current power and lighting to the factory ; 
exciter No. 1 is driven by a Curtis steam turbine with a speed of 
4500 r-p.m.° It isa C. G. E. type, constant current, 125 volt machine, 
with a full load rating of 120 amperes (15 kw.). Exciter No. 2is a 
125 volt machine of 35 kw. capacity, and is driven by a single cylin- 
der reciprocating engine, 300 r.p.m., 
Ltd., direct coupled. This machine now takes care of the factory 
lighting, and a small d.c. power load consisting of a crane of 15 h.p. 
and a 10 h.p. shunt motor connected to a band saw. ‘The lighting 
load consists of about 15 kw. 

The main panel switchboard contains the following: 1 Tirrill 
voltage regulator, generator and exciter instruments, 1 ammeter and 
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volt meter for each exciter, 1 generator field ammeter, 1 machine a.c. 
volt meter and ammeter. The main oil switch and field switches are 
stationed at the base of this panel. The field rheostats regulator 
handles for generator and exciter are located next to this panel and 
operate the resistances which are located in the basement. ‘The di- 
rect current board is marble, with angle iron supports and was sup- 
plied by the Hinton Electric Co., Vancouver, B.C. It contains one 
main and 8 feeder switches, and a d.c. volt and ammeters. 

The 300 kw. bank of 3 phase transformers is contained on a built- 


up wooden platform made level with the engine room and located 
outside the building. These. consist of six 50 kw. units of the oil- 


cooled, out-door type, delta connected on both high and low tension 


sides, the voltage being 2,200/440 v. They are fed by a No. 4 copper 
_ line about one and a half miles long, from the Western Canada Power 


Co., sub-station. They are run in conduit under ground to the mill 
company’s premises and thence through a pot-head into a short pole 
line of about 800 ft. to the factory power house. The transformers 


may be disconnected from the line by an oil switch outside the build- 


ing, operated by a rope from the ground below. The kw. hour 
meters in connection with these transformers are mounted on the in- 


side wall of the factory power house together with series and shunt 


transformers, the power being metered on the secondary side at a 
reasonably low cost per unit with a guaranteed minimum from the 
mill company. The secondary leads from the transformers consist 
of 19 No. 10 B. & S. stranded copper wire, rubber covered, and enter 
the building in conduit, where they connect with a 3-phase copper 
bus bar 4 ft. long, 1% in. deep and % in., mounted at the back of 
slate switchboard: the front of this board contains four 3-phase change 


A 50 H.P. timber planer in the planing mill of the 
Brunette SawmilJs Company, Limited. 


~ over knife switches, enabling the power supply to be drawn from the 


lumber company’s own plant or the power company’s mains. 

The feeders are four in number as just mentioned. [Each is con- 
trolled by a type H Westinghouse oil switch, 3,300 amps., 600 volts. 
Feeders are 19 strand No. 10 B. & S. rubber covered wire; no voltage 
and overload release equipments are provided with these oil switches. 
The feeders are run in conduit, 2 in. diameter, % in. thick, to the out- 
side of the power house wall, where they emerge from condulet out- 
lets onto glass insulators supported on wooden cross arms; these cir- 
cuits feed the following: box factory, planing mill, and saw mill 
proper. 

The circuits are run to the centre of distribution in the various 
buildings where they are enclosed in conduit and enter a distribution 
panel box. From there the various motor circuits are tapped off a 3- 
phase bus and run to their individual motors, each circuit being pro- 
tected by fuses of the required rating. There are 4 of these distribu- 
tion panels altogether, the greatest number of circuits from one panel 
being 18 in the planing factory. The motors themselves are West- 
inghouse semi-enclosed type, with squirrel cage rotors. The control 
equipment consists of a compensator and disconnecting oil switch in 
all cases. The compensators are equipped with overload trip coils 
and in some of the larger machines a no-volt release device has also 
been added. This apparatus is handled easily by the employees of 
the factory and has so far given satisfactory service, the only troubles 
having been due to a few burnouts on the compensator coils. The 
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position of some of the motors is stich that they need a protective 
covering owing to the large accumulation of saw dust within the 
building. 

The distance from the power house to the farthest motor being 
about 500 ft., this gives a measured voltage drop at full load of 5 per 
cent. at the motor terminals. One of the biggest motors is in the box 
factory, a 75 h.p. unit. The compensator has overloaded and no volt- 
age control equipment mounted on it, the speed being 850 r.p.m. This 
motor is direct connected to a box planer. 

The following tables include a list of the various motors with 
the machines attached thereto, giving the speed, output, and location; 
they may be subdivided as belonging to the following: (1) box fac- 
tory; (2) saw mill; (3) planing factory. 


Box Factory 


Pekar Speed, f.p-tn- Drive Use 
7 850 Direct Box planer. 
10 850 Direct Tumbling cut-off saw. 
50 850 Belt Exhaust fan. 
50 580 Belt Roller band re-saw. 
30 1120 Belt Counter shaft running several 
small machines. 
15 1120 Belt Dovetailing plant. 
5 1700 Belt 3 rip saws. 
Sawmill 
15 1120 Belt Conveyor lumber. 
50 1120 Direct Pony edger. 
20 850 Belt Sorting table. 
75 850, Belt Roller band re-saw. 
10 1120 Belt Transfer chain to roller band 
re-saw. 
Planing Factory 
50 850 Direct 4-sided timber planer. 
30 850 ty Matcher. 
40 850 5s Matcher. 
30 850 i Moulding machine. 
AY 1700 . Rip saw. 
TV 1120 Belt Scroll band saw. 
50 1120 a Fast feed matcher. 
50 1120 ‘ Double 50-in. fan. 
US 1120 “a Bevel siding splitter. 
30 1120 i Single 50-in. fan. 


The motor that works the crane at the mill end is a 15 h.p., 125 
v., d.c. machine, with reversible drum controller, Westinghouse type, 
used for piling and loading timber at the mill end. This crane has a 
capacity of 10 tons. 

A few particulars with regard to the operation of two of the lar- 

ger machines might be of interest: in the box factory the 75 h.p. box 
planer is capable of dressing lumber four sided at the rate of 200 lineal 
ft. per minute, while the 50 h.p. timber planer in the planing factory, 
is capable of dressing lumber four sided at a speed of 250 lineal ft. 
per minute. 
The management of the factory is organized as follows: one gen- 
eral supervisor, each department being under a foreman; the labor 
employed is mixed, there being a number of Japs and Hindoos along 
with the white men, the latter, of course, holding the most respon- 
sible jobs. Upwards of 200 men are employed. 

The wood chiefly used is fir; spruce and cedar is handled also ; 
the shipping is done by rail and water; domestic and export in New 
Westminster by rail (C.P.R.). The engineering staff consists of the 
following: chief engineer, electrician, blacksmith and helper, machin- 
ist, and mill-wrights. The company own their own machine shop 
and repairs are done right on the job. The equipment includes 2 lathes 
and a shaper, drill press, and blacksmith shop. 


An Enterprising Vancouver Concern 


The B. C. Fir & Cedar Lumber Company, Limited, which since 
1910 has been operating a sawmill of 60,000 feet daily capacity on 
False Creek, Vancouver, has made many improvements in that time 
in order to cope with a steadily increasing trade. The plant covers 
an area of eight acres, every foot of it being put to some good use. 
The arrangement of the mill is such that the output can be loaded 
on cars or barges with the utmost economy. 

The company are now occupying a new and roomy planing mill, 
the plant having been closed down on May 13th for four or five days 
to permit of necessary adjustments. A new Goldie & McCulloch 350 
h.p. high speed vertical engine, with condenser, coupled to a Can- 
adian Westinghouse alternating current generator, 250 k.v.a., furnishes 
electricity to the motors operating the various planers, matchers and 
other machines installed in the new planing mill, as well as for part 
of the sawmill. The former steam plant, developing 250 h.p., is now 
used to operate the two head saws, edger and log haul. 

The president and managing director of the B. C. Fir & Cedar 
Lumber Company, Limited, is W. S. Burley, the other directors beine 
Hon. W. H. Cushing, Calgary; J. B. Tiffen and F. W. Tiffen, Van- 
couyver, 


"5 RS Ll Mecsy rhe oe ‘ 
40 WESTERN LUMBERMAN PO SES 
: * | rd i 
Random Thoughts on B.C. Lumber Industry 
Education, Co-operation and Confidence are Lacking—Sundry 


Lumber Grading Absurdities—Features of the Labor Problem 


Editor Western Lumberman: 

Sir—How apt we are in this busy and tumultuous age to pass 
lightly over a name without ever thinking of its definition, or deriva- 
tion! I wonder how many readers of the Western Lumberman have 
ever stopped to think of the peculiar application which the name of 
this journal has to the interests and the people which it represents? 
Some may ask what is the difference between a Western lumberman 
and an Eastern lumberman, or a lumberman from any other part, but 
I want to tell you there is a difference. I know that there are some 
who will disagree with me in this, but they are not in the majority, 
neither can they alter the facts by mere disagreement with them. 
We often hear it said that if a man was a lumberman in the East he 
will easily adapt himself in the West. This is quite true in some 
cases, but quite the reverse in others; it all depends upon the man 
himself, and how much adaptability he possesses. If he comes West 
with an open mind we have hopes of him, but if he comes out here 
convinced that we are all wrong in the West, and is imbued with the 
belief that his mission is to set us right, he will find before he is here 
long, if he is an observing man, that there are lessons to learn and 
knotty problems to solve, and if he is an apt scholar he gets busy 
and learns them. 

The man who has been a lumberman in the East has undoubtedly 
laid the best possible ground work for the making of a lumberman in 
the West provided that he does not bring so many of his Eastern 
ideas, (which may have served him to good purpose there) West 
with him that he is not able to pick up Western methods. I believe 
that the man who got his education in the East has a very great ad- 
yantage over the man who has been educated in the West, because 
he has had lessons in economy which will not be taught here for 
some time yet to come, and right here is where the “Western Lum- 
berman” has considerable work to do. I do not believe that the 
founder of this journal chose its name by lottery, but because he fully 
understood that there were distinctive features connected with the 
business in the West which never did and never could apply to the 
East. He knew that there was a Western work to be done which 
only a Western journal could do. Has this work been fully appreci- 


ated by us? 


. 
>it 


That the Western lumberman has problems to solve which are 
peculiar only to the West nobody can deny, and, for the sake of com- 
mon courtesy toward our Eastern brother I suppose the same might 
be said of him, but as we are not discussing the eastern lumberman 
until after he has crossed the Rockies, we will confine ourselves to 
the West for the present. I do not need to enumerate the things that 
are different in the West from those in the East, for anyone who 
has been in the West for any time knows them pretty well; neither 
do I intend to decry the things that are different in the East from 


those in the West. We know that in some things we cannot com- 
pete with the eastern manufacturer, but this is owing to conditions, 
and not altogether to the men who are handling affairs. Many of the 


and most enterprising men have left the East and are now 
id still the conditions in the West remain unchanged, 


very be 
in the West, a1 


and very little understood by our friends in the East. I have been 
told by eastern men, or rather, men from the middle west, that they 
had no idea that we could have any such difficulties as we have in pro- 
ducing specifications that are sometimes asked for from our timber. 
One mat | remember said, “I have said many bitter things 

} British Columbia lumbermen in the past, but now when 
I go home I am going to try to atone for it all. I had absolutely no 
sche 1 nditure in the West to enable you to fill our orders, 
nor had I any idea that you could have any difficulty in getting any- 
thing we asked for, just as we asked for it, and just when we 
usked it. This trip has been a revelation to me, and I am going 
home very much benefitted by things which I have seen, and I am 
going to take advantage of it, and tell my friends about it, for I tell 


very great sinner against the western lumber- 

t to do something to square myself.” 
jluntary confession like that, shall we not 
possibility of more co-operation between 
and consumers if the proper tact is used? 
Wet ' rse, allow the man from whom we get business to 
he wants, and it is up to us when we have 
as he wants it filled; but if, when we 
parts of it which seem unduly difficult, the 
reasonable man, will listen to any suggestion 
ng same, and if he cannot act upon such sug- 


gestion, then it is for the mill to decide whether it takes the order — 
or not. It is a well-known fact, despite anything that may be said 
to the contrary, that lumber is quite frequently ordered in specified 
lengths when it is to be cut up into other lengths on the job, and it is © 
in such cases as this that I advocate a better understanding between — 
the buyer and the seller. It is to their mutual benefit. If we go — 
to our hardware man for a quantity of pipe, or bar iron, and we — 
specify all one length, will we get it? We certainly will not, and 
yet we are told that in this age if you do not give people what they ~ 
ask for you must go out of business. I have known some very suc-— 
cessful men in business who were never satisfied to stop when they 
had sold a man simply what he asked for, but would make every 
endeavor to have included in the order something that they wanted 
to sell, and they would very often succeed. That is what I would ~ 
term good salesmanship, and the buyer always respects the judgment 
of the. man who has such capability. : 

Let us now look for a moment at our grades, or at least at some 
of them. We have No. 1 Clear, No. 2 Clear, No. 3 Clear, No. 4 Clear, — 
No. 3% Clear, Select Clear, and Select. There seems to be a dif- 
ference of opinion as to where “Select Clear” belongs. I claim that 
from its name it is a selected grade of No. 1 Clear, just as select com- 
mon is a better grade than No. 1 Common. Some people who claim 
to know differ with me in this, however, and so for the present I 
leave the question open. But in the case of the No. 3% Clear I 
would unhesitatingly close its case by saying that this is a bastard _ 
grade and has no legitimate standing, and therefore should not be ~ 
recognized. You may pile up a pile of No. 3, 3%, 4 and select, all 
four grades mixed, and you cannot find any two graders in British _ 
Columbia who would separate them exactly the same, and this is 
why I say, sir, that a confusion of grades such as this is an abomina- 
tion. ba 

Touching again upon lengths, I believe that if a customer wants 
all 16-foot lengths, for instance, he should get what he wants, but I 
also claim that when the mills find that to fill such orders a hardship 
and loss is inflicted upon them, then they should do as the butcher — 
does when his customers make a “run” on steak. They simply put 
the price of steak up to cover’the losses which are occasioned on the — 
low grades from this abnormal demand. There is no reason why the 
same rule should not apply to lumber. : 

There is no greater need in the lumber business today than educa- 
tion and co-operation. Confidence in one another is the third, but if 
we had more co-operation we would have more confidence, and vice 
versa, and just think of what a mutual benefit could be worked out if 
there were only more George Washingtons engaged in the lumber ~ 
business. There is work for the Western Lumberman to do in this 
connection, and let us hope that every western lumberman will give 
it his hearty support as it goes on with the good work. 

There is one other phase which I wish to touch upon, and that — 
is the question of labor for the operation of our works. Reader, did 
you ever sit by and watch checker players at a game of “give away?” 
Did it not appear to you as a silly game? Did you ever think of this 
game as you have watched the labor game played? ‘There was a 
time when two and two made four and we did not expect them to 
make any more, but never mind, this is an obsolete rule, and does not 
apply now. Let me tell you about this new game, though, and how 
it benefits everybody connected with it. We will suppose that every 
available man is working, and I want one hundred extra men for some 
conceived purpose. All I have to do is to go into some of my neigh- 
bors’ camps, offer more money, and I get my men. Now, my neigh- 
bor wants men, and he does the same thing, and so the game goes on 
to the finish. It is a mighty interesting game to watch, but a good ~ 
one to stay out of—unless you are the one sought. Did you ever ~ 
stop to consider, reader, that if there are only just enough men to do 
a piece of work, if you double your rate of pay you have not added 
anything to the working force? It’s a fact, nevertheless. 


E. H. NEWTON. 
Vancouver, June 15th. 


Two British Columbia lumber charters for fall loading were 
closed by the Cameron Lumber Co., Victoria, on June 8th, the Ameri- 
can four-masted schooner Amy Turner, 816 tons, being fixed for Sep- 
tember-October loading at Genoa Bay, destination, South Africa; and 
the barkentine Puako, now en route from the latter mill to Port Natal, 
which is to return for December-January loading, the destination this 
time to be Australia. 
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ound Work High Lead Logging Systems 


Aerial Handling of Logs is Faster, and Timber Reaches the Saw in Better Shape 
By Robert Waddell, Engineering Expert, Washington Iron Works, Seattle ,Wash. 


I have been asked to-night to speak on high lead logging, but 


this system is so bound up with others that it is impossible to treat 


it alone, and I think it best to begin with a brief review of the steps 
that have led to its adoption.- 

You are all familiar with the methods and appliances of ground 
yarding, and with their gradual evolution, from the use of horses and 
oxen at first to that of the modern yarding engine. So I propose mere- 
ly to call your attention to the limitations of this system, and compare 
it with others. 

First: Ground yarding can only be used profitably on the best 


_ timber lands, such as flat, bottom lands, with as little underbrush as 
_ possible. 


It cannot be used in swampy ground, nor can it be used 
for getting logs down hill on steep slopes. (It can, in cases of neces- 
sity, be used for getting logs uphill on steep slopes). But, conceding 
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at the opposite end of the section to be logged, and a sky line is 
rigged between them. ‘The engine shown in Fig. 3 has a special 
third drum for tightening the sky line, which is locked by a ratchet 
and pawl when the proper tension is obtained; but other and more 
rough-and-ready methods of tightening the sky line are often used. 

On the sky line runs a two-wheeled trolley, made of boiler plate 
with manganese steel sheaves, and provided with a block hung to the 
underside of it. The yarding or skidding line is led from the skidding 
drum of the engine up the head-spar through a block, out through 
the block under the trolley, and ends in the hook for engaging the 
“Chokers” on the logs. The trip or haulback line is led from the trip 
drum of the engine out through the woods, through a block on the 
tail spar, and out to a shackle on the trolley. By pulling in this trip 
line the trolley is run out to the woods to the desired location, the 
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Fig. 1—General Arrangement showing Yarder hauling through Main Lead Block. 


the pick of the timber lands to this system, it still has several disad- 


\ 


vantages well known to every logger. Amongst them are: The con- 
stant stoppage of the logs being hauled by stumps, etc., the great 
amount of brush and dirt brought in with the logs, making doubly 
difficult the work of the men around the landings; the necessity of 
“sniping” or pointing the logs to expedite their hauling; and the great 
loss of time caused at each cycle by the changing of the choker hooks 
to pass the bull block on the way to the landing. (See Fig. 1). 

Overhead or Skidding Systems: To obviate some of the troubles 
named in connection with ground yarding, a variety of “Aerial line,” 
or overhead skidding systems have been devised. Nearly all of these 
employ a “standing line” or “sky line,’ which is tightly stretched 
between spar trees at its extreme ends, and which forms the track 
on which a trolley runs. The log is suspended by one end from this 
trolley, and is half lifted, half trailed (or skidded) over the obstruc- 
tions in the ground. 

One of the simplest of these systems is the two line skidding 
system installed by the Washington Iron Works, with whom I am 
associated, at the Fernie Lumber Company, Fernie, B. C. (Fig. 2). 

‘It is operated by a special three-drum donkey (Fig. 3) but can 
be’almost equally well operated by any two-drum engine, such as a 
half-breed or road engine, with some minor alterations. — 

A suitable spar tree is picked out near the railroad track, another 


* 


skidding line is slacked out, hooked to the log, and then hauled in, 
bringing the log with it. Logs can be yarded from a limited distance 
each side of the sky line, and when this space has been cleared, a new 
tail spar must be picked and the line moved. 

It is plain that, for any considerable span, the weight of the bight 
of the skidding line hanging between the trolley and the headspar 
must make it difficult if not impossible to “get slack,” that is, reeve 
off enough line to enable the hook to reach the log. A tag-line is there- 


‘fore attached to the hook, and by hitching this to some convenient 


stump momentarily, slack may be pulled as desired up to a radius of 
1,000 feet, but for greater distances it is advisable to use intermediate 
supports for the sky line, and a special opensided trolley must be used 
to pass the hangers. This system is at its best on comparatively 
level ground or slopes of not more than thirty per cent. in small tim- 
ber of from 200 to 500 feet to the log. Variations of this system are 
the North Bend system (Fig. 3) and others, but the essential principles 
are the same as described. The capacity per day may average 30 to 35 
thousand, even in such small timber, and the speed of line used is 
commonly about 500 to 600 feet per minute. 


Lidgerwood, Hawthorne and Other Interlocking Systems 


I have already spoken of the limitations of the two-line aerial 
system, notably as to span, slack pulling, and grade of slope. To over- 
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me of these troubles, several more powerful (and also more 


arrangements hase been devised, the most notable being 


c ipiicated 
the Lidgerwood (Fig. +) and the Hawthorne. Both of these systems 
employ the sky line as I have already described it, the skidding or 
yarding line, and the trip or haulback line, but both have in addition 
slack-pulling line by which the skidding line is reeled out to the 
hook tenders regardless of the size of the span or weight of line. 
In the Lidgerwood system slack is pulled to the trolley, and carried 
out by man power from the trolley to the log, while in the Hawthorne 


system slack is pulled to a port ible trip block, which is hitched to a 


Fig. 2—Two Line Skidding System installed by the Washington Iron Works 
at the Fernie Lumber Company, Fernie, B. C. 


stump near the logs to be yarded, thus eliminating all handling of the 
line by the The most notable feature of both systems is the 
interlocking of the skidding and haulback drums on the engine, where- 
line comes in at exactly the same speed as the haul- 
and the tension on the two lines is maintained 
ees falas enables ans ae to be used 


crew. 
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back line es Out 
> use ol brakes. 
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vines an 
ture of power 
The Lidgerwood skidder is usually mounted with its own log- 
loader just ahead m it, on a steel flat car, both engines taking steam 
from the same boiler. The car is provided with four hydraulic jacks 
at the corners, by which it can be set up on blocks, or “‘crabbed” 
sideways off the railroad to its own setting at the foot of the spar tree. 
[hese systems are at their best among moderate-sized timber, 
and for spans up to 1,000 feet, although spans of 1,500 feet and more 
have peen successfully operated. The average capacity in favorable 
circum neces may reach 50, 60 or even 70 thousand feet per day per 
Baitane. in Puget Sound forests, and the line speed may be from 
400 feet to 800 feet per minute. 
MacFarlane aes This overhead system is notable more from 
its originality than from its popularity, as there are very few in use. 
There is the ‘usual head and tail tree, but the sky line instead of 
being fixed is wound on the skidding and trip drums of the engine, 
and the whole span is raised, lowered, or traversed as would be the 
skidding line in the ordinary system. This feature, as you can see, 
entails a ve lassive design of engine, with large drums and very 
po rakes ; and the operation of such a quantity of heavy cable 
makes k of the woods crew more precarious. I have seen much 
time lost by the crew “bolting” into the woods after hooking a log 
id having to return a corresponding distance to replace the chokers 
slipped. 
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ig. 3—North Bend Sky Line System. 


' ¢ marks a step in the evolution of the High Lead than 

es. Its principal weakness, as I 
and brakes to keep such a ten- 
the ground. But if we were 
off the ground, this objection would 
to all intents and purposes, 
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describe the rigging and method of opera- 
but | shall try to put matters as 
e choose a spar tree near our railroad 
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four to nine, according to the height of the tree. At least two of © 
these guys must cross * the railroad, to be used for loading. To the 
top of the spar tree we attach the high lead block, which has been 
designed specially for this work, and takes the place of the old bull- 
block. It is built with large diameter sheave, and large oil reser- 
voirs in the side plates. This block is commonly from 100 to 180 
feet from the ground, so it is essential that it should hold enough oil 
to last about a week at least. 23 ; 
The weight of the block may be from 700 to 1,300 pounds, de- 
pending on the size, and the greatest care should be taken to see 
that the straps and rigging that support the block are Seong, enesem 
and well put on. 
The yarding donkey may be set in any position from right against 
the spar tree to 150 feet away from it—the latter position is the safer 
if any accident happens to the rigging. From the main drum of the 
donkey the line is led up through the high lead block and out into 
the woods, while the trip or haulback line may be led in the same 
way, or along the ground if preferred, to the trip block which 1 is at- 
tached to a convenient stump. 
The logs are pulled from every direction radially towards the 
spar tree as a centre, and are dropped promiscuously in a pile at the 
base of the spar. It would be impossible with this system to pull — 
the logs to a landing (unless a separate donkey were used for the 
purpose) so no attempt is made to arrange the logs parallel to the 
track. The pull on each log as it is being yarded, comes from the 
top of the spar, which tends to lift the front end of the log over any 
obstructions, and makes an enormous difference in the speed and ease 
of yarding. Also, there is no sniping or pointing of the logs required, — 
and the condition of the logs reaching the mill is greatly improved by ~ 
the absence of stones. 
I have it from mill men that the trouble from stones in the logs 
is only one-tenth as great with the high lead as with ground yarding, | 
and this makes a very considerable saving in the upkeep and life of the | : 
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Fig. 4—Lidgerwood Interlocking Slack-pulling Cableway Skidder and Loader. 


saws. A great deal less brush and mud is also pulled in with the logs. 
from the high lead system, which makes the work~ of the loaders | 7 
much more tolerable. : a 


The capacity of an ordinary compound geared yarding donkey — 
is commonly increased from 15 to 30 per cent. by the change from 
ground yarding to high lead yarding, but the full benefit of the high © 
lead can only be realized by using a machine capable of higher line — 
speeds. For this reason the firm with which I am associated have 
put on the market the Simplex Yarder, a long stroke, direct geared © 
donkey, having considerably higher line speed than the ground yarder, © 
yet powerful enough to be used for ground work if required. Line 
speeds for ground yarders vary from 200 to 270 feet per minute, and — 
for Simplex yarders from 300 to 350 feet. The haulback drums have ~ 
been correspondingly speeded up, as it is just as important to get the — 
line out into the woods quickly as it is to get home the log. With — 
modern “Simplex” yarders it has been found quite possible to aver- 
age from 100 to 125 thousand a day, and in one exceptionally favor- 
able situation 200 thousand a day has been yarded. 


These great capacities of the yarder have necessitated a corres- 
ponding speeding up of the loading facilities, for it is no use yarding 
125 thousand if your loader can only get rid of 60 or 70 thousand a_ 
day. The difficulty is rendered greater by the logs. coming i promis- 
cuously, and lying across each other in a heap at the base of the spar 
tree, so that ordinary loading engine has no chance of loading even 
half the output of the yarder. As far back as 1910, the Washington 
Iron Works designed and built what they called a “Duplex” loader ; 
from the fact that it consisted of two entirely independent and similar 
units, which handled both ends of the log simultaneously with two 
loading lines; and this engine has proved to be the one touch neces- j 
sary to complete, the success of the high lead system. The machine 
consists of two nine by ten and one-quarter double cylinder reversible © 
engines, mounted one above the other, each driving a loading drum. 
directly bolted to its gear, An extra decir is provided on the lower 
engine for car spotting, but the essential feature of the’ loader is the 
driving of the loading drums without the use of frictions, and the 


reversibility of the engine to do away with the use of brakes and haul- 

back lines. 

‘a When I described the rigging of the spar tree, I mentioned that 

two at least of the guy wires should pass across the track, to be used 

for loading ; and I shall try now to make this part of the system clear. 

On each of these two guy lines crossing the track is mounted a small 

two-wheeled trolley, or “loading jack,” which is anchored, by a tag- 

‘line from the spar tree, so as to hang directly above the track. To the 

“underside of each loading jack is suspended a loading block (prefer- 

“ably of the oil-reservoir or auto-lubricating type) and on the spar 
tree itself, at a point some distance below the high lead block, are hung 

“two more loading blocks. The loading lines are led from the two 

“drums of the loader up the spar tree, through the two blocks on the 

spar, and down through the blocks on the loading jacks. At the end 
Of each line is fixed a set of tongs (which must be of high tensile 

steel) by which the log is lifted. 

Two men take each one of these tongs, and run out to the pile of 
logs, slack being paid out to them by steam. If only one end of the 
log to be loaded is accessible, that end only is caught by a pair of 
tongs, and the whole log pulled out of the pile by one loading line. 
_As soon as the other end is clear, the other pair of tongs is hooked 
in, and the log can then be pulled along, one end at a time or both 
together, till it comes to the side of the track. It is then lifted bodily, 
‘and hangs from the jacks, parallel to the car, and directly above it, 
from which position it can be lowered gently on to the car. This meth- 
‘od of holding the logs by both ends makes the operation of loading 
logs at least twice as rapid as the older plan, and is at the same time 

much easier on the cars. 

_ With this machine we have found it easily possible to load four 
cars per hour, working from the pile delivered by a high lead yarder, 

and this output is far beyond the capacity of the yarder. 

To complete the description of the high lead system, I should 
like to refer to a special combination of high lead yarder and loader 
which we have furnished several firms with, amongst them the Cherry 
“Valley Timber Company, Stillwater, Washington, and the Everett 

Logging Company, Tulalip, Washington (Fig. 5). _ 

These rigs were designed for camps possessing very complete 
railroad facilities, and consist each of a Washington Simplex Yarder 
having an extra large boiler, a Washington Duplex Loader, without 

boiler, taking steam from the yarder boiler, both being mounted on 

a steel flat car. The flat car is specially constructed for the purpose, 
having trucks that will swivel all around the circle, and being pro- 
‘vided with four 6-inch hydraulic jacks, one at each corner, supplied 
from a pump driven by the loader. The loader is at the front end 


Fig. 5—Complete High-Lead Unit Consisting of Washington ‘‘Simplex’’ Yarder 
and ‘‘Duplex’”’ Loader (Patent applied for) with oil burning equipment, 
mounted upon special steel car with swivel trucks. In operation at the 
Cherry Valley Timber Company’s Camp, Stillwater, Wash. 


of the car, the yarder in the middle, and at the back is a large oil 
and water tank. 
. This combination has many advantages over the separate mach- 
‘ines on sleds, where the railroad facilities are ample. A setting can 
be very rapidly changed, far more rapidly than where the donkeys 
are on sleds and have to pull themselves along, as the whole car can 
be crabbed on to the railroad by the same method as I described for 
the Lidgerwood, and then pulled by the locomotive to the new setting. 
I have with me two excellent photos of the rig at the camp of the 
Cherry Valley Timber Company, Stillwater, which | shall pass around. 
The rigging of the spar tree is very clearly shown, also the loading 
jacks and blocks with the log hanging from them (Fig. 6). 
I believe I have described the essential features of the various 
methods of handling logs as fully as I am able in a limited time, and 
“without the aid of diagrams or views; but there are still some facts 
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and figures on the cost and performance of some of them that you 
might care to listen to. I give them with due reserve, as every prac- 
tical logger has his own idea as to the cost of operating, and is in- 
clined to doubt the figures given by a competitor. 


First, a comparison of the cost of building a Janding for ground 
yarding, and rigging a spar tree for high lead yarding shows that the 
landing may run from one hundred and fifty dollars up, while the 
spar tree works out at about sixty dollars. In cases where two sides 
are yarded, one spar tree will take the place of two landings, which 
makes the comparison sixty against three hundred, and the cost 


Fig. 6—High-Lead Yarding at the Cherry Valley Timber Company’s 
Camp, Stillwater, Wash. 


about ten cents a thousand for the loading, and two cents for the 
Spar tree. 

In this estimate I have taken not merely tie cost of the actual 
landing, but the whole cost, including blasting, as the stumps must be 
removed and the road cleared for ground yarding at the landing, 
which is not required for high leading. 

Next, as the time required to string out lines. Once the spar tree 
is guyed, it takes about an hour and a half to string out the yarding 
and loading lines for the high lead system, and about the same for 
ground yarding. For the overhead system, such as the Lidgerwood, 
the Hawthorne or others, considerably more time is taken, as there 
are at least two extra lines, and one of them, the sky-line, has to be 
set up tight. 

The actual figures covering four years working on the Merrill 
& Ring Logging Company, Washington, give a daily average capa- 
city of forty thousand for the ground and an increasing average of 
fifty to seventy-five thousand for the Lidgerwood and high lead sys- 
tems, these two being in this case about equal in efficiency. I may 
say that the timber is fairly small, running about five hundred feet to 
the log, so the case is more favorable to the Lidgerwood system than 
it would be with larger timber. 


The comparative costs for the three systems, obtained from the 
same company, give (all in cents per thousand) for the ground yard- 
ing 120 cents, labor only, Lidgerwood 91 cents, labor only, and high 


lead 81 cents, labor only. For ground yarding upkeep of engines only 


12 cents, high lead upkeep of engines, 12 cents, and Lidgerwood up- 
keep of engines 9 cents. For ground yarding cost of wire only, 11 
cents, for high lead 14 cents and Lidgerwood 13 cents. 

Again, in commenting on these figures, I may say that the yard- 
ers used for high leading were old fashioned ground yarders, of a 
nearly obsolete type, and the Lidgerwood machine was absolutely 
modern, so that the upkeep charges show very unfavorably to the 
high lead system. This upkeep charge is more than double what is 
given by other firms employing up-to-date machines. Taking these 
figures as a basis of comparison, we see that the total cost is slightly 
in favor of the high lead system, whilst both the Lidgerwood and the 
high lead systems are far ahead of the ground yarders. Both the 
Lidgerwood and the high lead are delivering from 25 to 75 per cent. 
more logs at about thirty per cent. less cost per thousand feet. From 
Mr. McDonald, at the Cherry Valley Timber Company, I have re- 
ceived practical confirmation of the relative efficiencies of the ground 
and high lead systems that I-have just quoted, and for the cost of 
wire he gives 15 cents per thousand for the ground system and 10 
cents a thousand for the high lead system. 
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Forest Mills of B.C. Invest Another Million 


Have Acquired Big Sawmill Plant at Arrowhead with Billion Feet 
of Standing Timber — Many Improvements being made at Plant 


One of the most important deals reported in British Columbia 
jor some years was completed late in May by W. A. 
ing director of the Forest Mills of British Columbia, 
Ltd. Revelstoke, when he acquired from the Watson-Lamb interests 
in Mint lis their big sawmill plant at Arrowhead (idle for the past 
er with over one billion feet of standing timber, the 
n being in excess of $1,000,000. The Forest Mills al- 
ready own plants at Cascade, Taft and Three Valley, together with 
limits, so that the deal just recorded places the com- 
he premier r “pe as timber holders and manufacturers. The 
urchase wa by the British shareholders last winter, when 
» visited the old country to present the facts. 
mill site contains about 26 acres, the water fron- 
tage being about 2400 feet. Adjoining this the company own an- 
her plot of about 19 acres with water frontage of some,800 feet, 
a total water frontage of 3,200 feet, if the two parcels are 
ined. The fact that good mill sites on the lake are very scarce adds 
lv to the intrinsic value of this fine stretch of deep water shore 
The plant was erected by W. R. Beatty, of Ontario, about 1903, 
when the equ Lip ment comprised a band saw, one gang, one edger, a 
trimmer, and two dry kilns. Two years later the mill and 
ive limits were acquired by the Lamb-Watson Lumber Com- 
Minneapolis, the Lambs being among the leading 
manufacturers of white pine in the United States. At the same time 
the Messrs. Lamb purchased from the Kamloops Lumber Company a 
nt situated at Kamloops, and placed their now extensive 
via interests in charge of the then general manager and 
tary-treasurer, Mr. Otto Lachmund, under whose supervision 
were practically rebuilt during the winter of 1906-1907. 
yrovements at Arrowhead cost over $350,000, the refitted 
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Timber Resources of Queen Charlotte Islan 


Over Twelve Billion Feet of Spruce, Hemlock and 
Cedar — Virgin Stands of Huge 


By Roland D. Craig, Dominion Conservation Commission, Vancouver 


he Queen Charlotte Islands were so named by the explorer, 
Portlock Dixon, who in 1789 visited these islands in his ship 
but little was known of them from the geograph- 
standpoint until explored and mapped by Geo. M. Dawson, of 
logical 1878. Even yet the people of Canada do 
extent and the resources of these islands. 

’ iphically they form a part of the partially submerged 
range of mountains including the Olympics, Vancouver Island, Prince 
j les Island and the other mountainous coastal islands of ‘Alaska. 
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mainland by a stretch of water from 50 to 
Hecate Passage, these islands were un- 
; traders and scientists until the advent of the 
‘acific Railway turned the attention of investors to these 


100 miles wide, known as 
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tends in a north and south line about 150 
| Moresby Islands being the most important 
ers of considerable size, such as Burnaby, Lyell 
he eastern side of Moresby Island. Graham 
erly, is 53 miles wide at the north end, 25 miles 
nd about 50 miles from north to south, covering 
2,000 square miles. Moresby Island is about 30 miles 
nd with the adjoining islands gradually tapers 
100 miles south, with an area of approximately 1,200 square 
ins extends along the western side of Graham 
ugh Moresby Island to the southern extremity, 
rters of Graham Island on the east side prac- 
nd the adjoining islands are nearly all 
contour. 
the north side by two large har- 
Naden Harbor. The former, after traversing 
, opens out into an irregularly shaped 
from east to west and 6 miles from 
rbor, with its approach, Virago Sound, ex- 
a narrow entrance widens to a 
by 4 miles wide. Skidegate Inlet, 
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mill having a double-cut band saw, one 50-inch gang saw, one 64-inch 
Berlin re-saw, two 60-inch six-saw edgers, one automatic eleven-saw 
trimmer, one automatic five-saw slasher, a complete lath mill, a refu 
hog, and six dry kilns containing fourteen tracks with a capacity o 
98 cars, each carrying 3,500 feet of lumber (making a total capacity 
343,000 feet), a complete planing mill for dry lumber, and anoth 
fully as well equipped for handling green lumber, there being twent 
six machines in position in the two mills. It is not overstating 
fact to say that no finer planing mills are to be found in British Colu 
bia. The steam plant power service was doubled at the same ti 
by the addition of four new boilers, 72 inches by 18 feet, and one 750- 
A. P. Corliss engine. So well was everything planned and carried ou 
that the mill, while designed to cut only 120,000 feet in ten hours, more 
nearly approaches 150; 000 feet. 

The timber held by the Arrow Lake Lumber Company comprises 
one hundred square miles of fir, pine, hemlock, cedar and spruce lir 
its, all tributary to the Columbia River. In connection with the An 
rowhead plant a standard gauge logging railway seven miles in length 
runs from Galena Bay, a point on Arrow Lake, six miles from the mill. 
The equipment comprises a Shay 37-ton locomotive, capable of hand- 
ling 150,000 feet of logs in ten hours, thirty Russel logging cars fitted 
with air brakes, McGiffert log loader, capacity 150, 000 feet in ten 
hours, and a donkey engine loader used for skidding. 

Millwrights and carpenters are already at work “making necessary 
repairs and ‘additions in and about the big plant, which has a daily 
capacity of about 100,000 feet, in order that shipments may be made 
to the prairies at the earliest date possible. Some new machinery will 
be installed, but most of the work in this line will be reserved for the 
winter months. About 300 men will be employed in the mill and 
camps. 


Girth Timber 


which divides Graham Island from Moresby Island, forms an ex- 
cellent harbor on the south, and all along the east side of Moresby » 
Island the Coast is indented with bays and passages which are navig- 
able for large ships. The west coast has few harbors, Rennell Sound, 
on Graham Island, being the only one affording adequate shelter for 
shipping. As a consequence, it is uninhabited, and with the excep-— 
tion of some oil prospectors has been little visited. ; 

The climate of these islands is mild and equable owing to the 
influence of the Japan Current, and though there is consid 
cloudy weather the precipitation in both snow and rain is only abot 
half what it is on the adjacent mainland, being only slightly more 
than that of Vancouver. 

The Queen Charlotte Islands are rich in natural resources, hice 
among which are fish, timber, agricultural land, coal, oil, copper, 


Klun Kwot Bay, Moresby Island. Hemlock and Spiuce Stand. 
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Murray Boilers are the Best Made 


Tubular - Water-Tube - Internal-Furnace - _ Fire-Box - Vertical 


There is Only One Engine and That is the Corliss 
There is Only One Corliss and That is the Murray 


urray Iron Works Company 


Incorporated Feb., 1870 . 43 Years in Business 


Burlington, Iowa 


It costs no more to install good machinery than it does poor 
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nd other minerals. Agriculture will be confined largely to 
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he flat lands on Graham Island, of which, it is estimated, there are 
400,000 acres which can be brought under cultivation. This land 


lies at from 200 to 500 feet above sea level and for the most part is 
of a muskeg type, the mineral soil being overlaid with moss and de- 
\ egetable matter for a depth of from three inches to two feet, 
probably not averaging over eight inches. There is a scattering of 
- timber on these lands which entails some clearing, but the 
necessity for cultivation is drainage. Settlements have been 

at several points on Masset Inlet and Skidegate Inlet, and 


caying 


‘1 
ubby 
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these have demonstrated that the soil and climate is conducive to the 

successful growing of all kinds of garden produce, small fruits and live 

stock arm produce from these islands has twice secured the 

first prize for district exhibits at the Prince Rupert agricultural show. 
Che timber on Graham Island is composed of hemlock, spruce, 

red cedar, yellow cedar and jack pine. On flat lands the merchant- 


are confined to the shore lines and watercourses where 
drainage is afforded. The spruce grows to immense sizes, often 8 
feet in diameter and 250 to 300 feet high, but that growing along 
the shore is inclined to be limby and in places conky, so that it does 
not cut out a high percentage of clear lumber. Farther back from the 
water, where it is less exposed, it is of a better quality. The hemlock 
1S, as 


the province and will be perhaps the most important forest species. 
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Masset Inlet Hemlock. Graham Island. 


Graham Island. 


Naden Harbor Spruce. 
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sizes, is not, as a rule, very 
for the manufacture of shingles than 


ws to large 
suitable 


sour nd will be more 


ls er. The yellow cedar, which grows in the more swampy or the 
g es reaches merchantable size, but on the flat lands 

f ibby and tapers very rap idly from the butt. The 

ful for mining props, fuel, etc., but cannot be con- 

These observations refer to the timber on 

Graham Island generally, though along the rivers and shore line of 
there are excellent stands of timber which will 

run from 25 M. to 100 M. per acre over considerable areas. This 


wever, extend back far from the drainage 
nt islands the more mountainous 
drainage and there is very little 
stand of timber of 
quality of the timber-is generally 
lands of Graham Island. 
vhich there is estimated to be 
feet, has not been exploited to any extent 
small sawmills on Masset Inlet and two 
their operations have been very limited. The 


' M res| and the adjace 
better 


being covered with a good 
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a rule, superior in quality to that found in the southern part of 


present Heng me for spruce has resulted in some activity in this regions 
but the cut is not large. 

This timber is especially suitable for the mmantaenite of pulp ag 
undoubtedly in the near future this will become an important in- 
dustry in the Queen Charlottes in combination with the lumber and 
shingle mills. The lack of adequate transportation facilities is the 
chief deterrent of the development of the islands at present. a 

Coal has been prospected and developed to a certain extent on 
Graham Island for many years, and the prospecting for oil on the . 
west coast of the island is being energetically pursued with encourag- 
ing indications of success. or 

Of the other minerals the chief development has been at the Ikeda 
mine, near the southern end of Moresby Island, which has been turn- , 
ing out valuable copper ore for several years. There are a number o fF 
other good prospects in this vicinity. Though rich float containin g 
gold has been found on Graham Island, the source has not yet been 
discov ered. , 

The waters around Queen Charlotte Islands provide perhaps th 
best halibut fishing on the coast, and salmon, cod and other valuab. 
fish are abundant. 

This is a part of British Columbia the resources of which ha 
as yet not been realized, but which will become a source of great 
wealth when they are developed. Situated within eighty miles of 
Prince Rupert, and directly on the route which will be followed by 
the shipping which is bound to develop between that port and the 
Orient, the transportation question will soon be solved, and then this 
outpost of the province will become an important industrial region. — 
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Vancouver Island Mill News 


While quite a number of the Island mills are still idle, there has 
been a pronounced revival in manufacturing as compared with the 
early spring months, when only about half a dozen plants out of 35 
were running. Vancouver wholesalers have a big grip on the outpua f 
of the smaller plants, and are financing some of ‘them, 


The Qualicum Lumber Co., Ltd., north of the Qualicum Beach | 
summer resort, was taken over some time ago by J. E. Tretheway, ae 
well-known Fraser Valley lumberman, and. several associates, who 
are expending about $30,000 in improvements. The mill has practi- — 
cally been rebuilt and about a mile of railway constructed into the 
limits. A new locomotive has just been purchased. The plant will 
resume cutting about July Ist. 


The Northwest Lumber Co., which has a small carmaannll south of 
Qualicum Beach, is cutting steadily and has orders on hand which will | 
keep things going until late in the fall. 


The Victoria Lumber and Mig. Co., Ltd., Chemainusy i is doing — 
some cargo shipping, but the bulk oF the cut is being shipped to the | 
prairies owing to the lack of bottoms for off-shore business. Between — 
20 and 25 carloads of logs per day reach the mill from the company 1 
limits on Cowichan Lake. a 


Manager Muir started up the Island Lumber Co.’s sawmill near 
Duncan about the middle of June on a limited scale, but expects to — 
increase to full time before long. Between five and ten carloads of © 
logs per day are being delivered at the mill from the firm’s limits. 


The New Ladysmith Lumber Co., Ltd., Nanaimo, has not yet 
made a start on the new mill to be erected on the site of the burned 
structure, but the plans are in readiness when the time arrives. In the 
meantime, they are improving the capacity of No. 2 mill at Old Wel- — 
lington by constructing three miles of railway line into some new | 
limits, which will give a total length of six miles. 


Pearson’s sawmill at Hilliers, on the Alberni line of the E. & N. 
Ry., about 30 miles from Nanaimo, is again running. There is a two-- 
machine shingle mill in connection. 


The plant of the Shawnigan Lake Lumber Co., bee at Shawni-— 
gan Lake, is cutting steadily. The company make a specialty of tim- — 
ber or ders, for which it has special facilities. Eastern Canada ana 
prairie business is reaching the mill in good volume. 


At Genoa Bay the fine plant of the Genoa Bay Lain bee Co. ‘yam : 
been cutting for the cargo trade part of the time, the balance of the | 
output going to the prairies. On June 15th over 50 carloads were on 
order. 

The Cameron Lumber Co., Ltd., Victoria, is shipping large quan- 
tities of lumber to the prairies, as well as doing é a big business in the 
box line. - 


y 


The sawmill on the North Arm of the Fraser, near Eburne, form-_ 
erly operated by the Canadian Cedar Lumber Company, Limited (in 
liquidation), has been taken over by J. A. Smith, of the Smith- Shannon — 
Lumber Company, W. G. Wasmandorff, timber broker, and J. im 
Proadfoot, dealer in hardwoods, all of Vancouver. Thies plant now 
cuts fir timber exclusively, and to provide ample room for handling 
the output two acres of land east of the mill have been added to the 
mill site. The new company is known as the Ontario Lumber Cc 
Ltd. 
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Barienger Braking Device 
2 A simple and easily operated braking device for assisting heavily loaded sleighs or 

wagons guided by horses in the descent of steep hills and mountain roads. The 


brake is quick and positive in action, and can be relied upon to brake the (i p | 
heaviest loads. | ba 


SOME CANADIAN 
USERS 


J. H. MacDonald Lumber 
Co., Blind River, Ont. 


Eddy & Glynn, Sault Ste. 
Marie, Ont. 


Victoria Harbor Lumber 
Co., Blind River, Ont. 


Chew Bros., Midland, Ont. 


Hope Lumber Co., Blind 
River, Ont. 


The Barienger Braking Device, for controlling heavy loads on steep hills, is an 
economical and humane invention. It saves the cost of sand-hilling and prevents 
accidents to horses. This brake is in actual use in many Canadian lumber camps. 
It has been tried, tested, and pronounced efficient in over fifty locations during the 
past four years. Ask us for catalog. 


|Ryther & Pringle Company 


Carthage, N. Y. 


The Glue Book Original Ewart | 


Detachable Link-Belt 


in stock for Immediate Delivery 


What it Contains: 


Chapter 1—Historical Notes. 
Chapter 2—Manufacture of Glue. 
Chapter 3—Testing and Grading. 
Chap‘er 4—Methods in the Glue Room. 
Chapter 5— i 
Ld Glue Room Equipment. Write to-day for revised Price Book No. 247 


Chapter 6—Selection of Glue. —which lists our entire line of Ewart 
Detachable Link-Belts 


Price 50 cents This > 4 Designates 
; Trade Mark Quality 


| Link-BELT COMPANY 
Woodworker Publishing Co. predelphie Chicago Indianapolis 


Toronto—Canadian Link-Belt Co., Ltd.—1189 King Street West. 
Seattle—Link-Belt & Dodge Products Co., 580 Ist Ave. South. 


ps Portland, Ore.—Link-Belt & Dodge Products Co.,—14th and Lovejoy Streets. 
345 Adelaide St. West, Toronto A. R. Williams Machinery Comeany, Ltd.—Vancouver, B.C. fy aaa 
Waterous Engine Works o., Ltd.— Brantford, Ont, 
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Plant of the Canada Metal Co., Limited, Toronto, Ont. 


Installs Monster Melting Pot The capacity of this monster is 35 tons and is without a doubt 

Canada Metal Company, of Toronto, installed the monster the largest of its kind in the British Empire. When it was first in- 

melting pot, illustrated herewith, and it represents a wonderful in- stalled one of the workmen christened it “Little Billie,” but whether 
stance of the progress made during the last few years in the manufac- it was in honor of the President, W. G. Harris, Senior, or his grand- 


Metals and other alloys where a uniform mixture is $00, who is a general favorite among the workmen upon his occa- 
sional visits to the factory, is not stated. 35 tons of molten metal 


Canada Metal Company’s Monster Melting Pot. 


1 
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Are You Interested In 
Timberlands 


Ln South America? In Washington? 
British Columbia? = [n Mississippi? 
Perhaps in Texas? In Louisiana? 
Or in California? In the Carolinas, 
In Oregon? Georvia, 

In Idaho? Mexico, 


; SOMEWHERE? 
HEAVY FIR DIMENSION No matter where, if there is timber grow- 


ing there, you can get sound information 
Is Our Particular Specialty on gust what you want from the great 
International Record Files of 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please ~ 


@ : 
CHICAGO SEATTLE PORTLAND (ORE. 
Timberland Lumber Co., Ltd. 1750 McCormick Bidg. 1009 White Blag. 1310 Ni eee cone hoe 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. NEW ORLEANS 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. LET anes Bldg. 


Coupon Books 


©) penss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


You can not afford 


to be without them. 


A locomotive to justify its cost must start 
the required load and keep it going. 


The right amount of the right material must 
If you do not use Coupon Books, write us for full be provided in the right place. 
information. If you are using books of another style, Each and every part must be sure to fit not 


ask us for samples and prices. only the locomotive for which it was made, 
fe ae d d but every other locomotive of the same size 
Our factory 1s the largest in the Country, devoted ex- and design. Spare parts must be instantly 


clusively to the manufacture of Coupon Books, and available, made so well as to go into place 
contains every facility for giving prompt service. without a machine shop. 


When you are ina We have a number of standard sizes of 
locomotives in stock and can make immedi- 


HURRY FOR COUPON BOOKS ate delivery. 
Wire 


~ Allison Coupon Company MONTREAL LOCOMOTIVE WORKS, LTD. 


Indianapolis, Indiana, U.S.A. DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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nd bubbling, is an impressive sight, and one long to be re- 

lhe process of manufacture is both interesting and edu- 

cational and le lasting impression. It is no surprise that the 

ee Metal R 

Canada Metal Company guarantees their Babbitt Metals to give ex- 

rt n after the care they take and the modern appliances 
ure the various grades; each for its specific purpose. 


ell eq ahi laboratory, the tin, 


aves a 


n the we antimony, lead, etc., 1s 
yzed by a Metallurgical Chemist to ensure nora but the purest 
wom sais being used. The Ingot Metals are then taken to 


be melted and during the melting process many 


ory tests are made to ensure that the mixture is perfectly al- 


pot to 


loyed. utely necessary to get the correct percentage of each 
metal ve int Babbitt Metal is to give the highest point of 
emecie 
Even after aa paren is melted and passed as being a satisfac- 
ry all nd the Babbitt Metal poured, it is put to a severe test upon 
i Riction pees machine and unless this test is passed as O.K., the 
metal is rejected. : 
No detail is overlooked, and_one excellent feature is that in mak- 


35 tons of Babbitt Metal in one melting there is an absolute guar- 
the whole 35 tons will be of one uniform quality and to 
! use large quantities it is unnecessary to point out what 
this means in establishing confidence. Contrast this to the old slip- 
hod method, which passed muster years ago, of making small muix- 
ap-hazard and calling them Babbitt Metals, and see what an 
the present day user of Babbitt Metal has at getting effi- 


" 
ose who 


tures h 
advantage 
ciency. 

This monster pot is also interesting from the point of view that 
it is used in melting the alloy for shrapnel bullets, and here again the 
benefit arises of having such a huge capacity of melting and testing, 
for, without a doubt, the alloy must be perfect to pass the strict Gov- 
ernment tests 


Douglas — The Man and the Tree 


Romantic Life of the Man After Whom 
Douglas Fir was Named 


Douglas was the family name of Lord Selkirk, founder of the 
r Settlement, and it was the name of other men who have 


yrominent in Western Canada, so that considerable doubt ex- 


Red Riv 
been | 


ists in the popular mind as to the particular man after whom the 
famous D uuglas fir was named. It is found that it was not named 
after a founder, governor, or chief justice, but after a remarkable man 


in a humbler sphere of life. It should also be noted, too, that while 
the name of Douglas will always be associated with the common 
name of this magnificent tree, yet the scientific name fails to show 
any connection. It is called scientifically Pseudotsuga, literally, false 
hemlock. It is not false hemlock. It is a much finer tree than any 
hemlock, and it is to be hoped that a later generation of botanists 
will change the name and give Douglas a place in it. 

Resatding Douglas, Dr. Charles S. Sargent, Director of Arnold 
Arboretum a t Harvard University, has this to say of him in a footnote 

his famous work “Silva of North America” :— 

David Douglas (1798-1834) a Scotch gardener sent by the Hor- 
tict Society of London to explore the forests of the ‘Northwest 
Te is ae. hig courage, energy and success in the presence 

f g difficulties and dangers, and from his untimely and horrible 
spicuous figure in the annals of American botanical ex- 

Douglas, who had been trained by Sir William Hooker, 

a short botanical journey in eastern America in 1823, 

24, by way of Cape Horn to the Columbia River, where 

he p 1825 He spent two years in Oregon, discover- 
neg me important trees, including Abies nobilis (noble fir), Abies 


FINISH 
DROP SIDING 
CEILING 


MOUNTAIN 


PINE 


| FLOORING 
SHIPLAP AND 
BOARDS 


send orders early. 


London Block 


gigantic stature : ; 9 


QUALITY- LUMBER -SERVICE 


THAT’S WHAT YOU WANT 
AND 


THIS IS THE PLACE TO GET IT 


| have splendid connections for Coast and Mountain Stocks. 
Prices always right. 


LARGE STOCK OF ELEVATOR CRIBBING 


F. H. MILLARD 


amabilis (Lowland fir), and Pinus Lambertiana (sugar pine) the 
largest of its race. } 
In March, 1827, Douglas started from Fort Tacenae on the 
Columbia River, crossed - the continent by Hudson’s Bay Company Z 
posts, and embarked for England, which he reached i in October of the 
same year. Two years later he left England for the last time and 
reached the mouth of the Columbia on June 3rd, 1830, remaining in 
Oregon until the autumn, when he sailed for Monterey. Here he 
remained until the next summer, discovering no less than a hundred 
and fifty species of undescribed plants, and then sailed for the Sand- 
wich Islands. In the autumn of this year he returned to the Columbia 
River, and in the following summer extended his exploration as far 
north as the Fraser River, in which he was wrecked, losing his col- 
lections and instruments, and barely escaping with his life. But the 
beauties of tropical vegetation lured him from the awful solitude of 
the sombre fir forests of the northwest, and in October, 1833, 
sailed again for the Sandwich Islands. Here he passed the winter, 
and on the 12th of July, 1834, while engaged in exploring the high 
peaks of the island, he fell into a pit in which a wild bull had been 
captured and several hours later was found dead and terribly mangle de 
“Douglas is said to have introduced two hundred and seventeen 
species of “plants into English gardens, the list including many valu- 
able and beautiful trees, like the Redwood, the Sugar Pine, and the 
Douglas Fir. No other collector has ever reaped such a harvest i 1 
America, or associated his name with so many useful plants. By an 
unfortunate hazard of fate the noble Douglas Fir, the most important 
timber-tree introduced by Douglas and one of the most valuable 
trees in the world, does not, as might well have been the case, per- 
petuate his name in the language of science, and it is a humble prim- 
rose-like alpine herb which commemorates this explorer of forests 
and discoverer of mighty trees.” i. 


Growth of Dames Fir | ; é 
The following table giving the height and diameter of Douce 


fir at varying ages, Piiheioea bes ina striking manner the march of cen- 
turies ere the monarchs of the Norineniesienn forests reached their 


Age Height Diameter _ 


Years Feet Inches. 
10 SEB aE an ENE at pe Pt 8 oe “hee, 4 et eee tre 
20 RAP Mera: oo oc beh 25 _ cio Ah eee 4.0 
30 PERE hf OY Sey AS i ot 48° Views said Cates ete ee 
40 See Eek a ea 64 PEMA EOE Hm is ed a 10.6 
50 aset Monee het i eal ees Maa 80 SPER RNR Ben 4 4's nen 
60 Pee RMR ey BO src 93 ws hen lge cal os CUS CSR remanent LG 2 
70 Pa dlaree Pee nd ot 106 1a) US ene 18.4. 
80 DERUNS Ci oan ar 118 Ui, 8? Oe 20.5 
90 Pe I ET ead cl Ho 128 wd Gee ie Ra 22.5 

100 138 24.3. 

110 148 26.0 

120 157 27 4 

130 165 28.7 

140 173 30.0 

150 180 81.3 

160 186 32.6 

170 192 33.8 

180 198 35.0 

190 204 36.2, 

200 209 37.4 

210 Big Vt CN 213 dale. icgke Cee 38.4 

220 Ssh, gate eee ER 217 MP a coealhnd. 2. Bose 

230 Fiat a de eee eae 221 PPR ARS (fio io 0:0 40.6 

240 225 41.6 

250 228 42.6 

260 PO RP PR Ee AN: ig 3c 231 AE Se BH die oa 43.6 

270 lanl og) fetch ee a 234 Sais oats ee ae 44.6 

280 Esl eutec: Moh eRe 236 oie CMAP Noe tie Sa 45.6 

290 SPRL As Usk oe nn en 238 Pr. sits, Back.  1AGaw 

300 EME OO CLIN as 0% PL OEMEIEnI mol Gold.) volo 36 47.4 


POSTS 
PEELED CEDAR 
—— A SPECIALTY —— 


XXX 


SHINGLES 


No. 1 CEDAR 
-_— LARGE STOCKS —— 


TAMARAC 


PILING 


Cars are scarce so 
Mountain Pine and Posts a specialty. 


WINNIPEG, MAN. 


WESTERN LUMBERMAN 51 


: ER LUMBER DEALERS EVERYWHERE ARE 
IB BEING ASKED CONTINUALLY FOR 
The Improved GALVANIZED RIDGE CAP 


Wall Board 


Cheaper and Superior 
to Paper, Metal or 
Wood Lath 


It is a fire-restrainer and sound- 
deadener. Made in sheets 32 x 36, 
32 x 48 and 32 x 60 inches, nailed 


to studding and joist. ALSO GALVANIZED FLAT VALLEY IRON 


Can be plastered Gree on Wall 

B t 

beiween GYPSOFIBER BOARD GALVANIZED FLASHINGS, ETC. 
and plaster is perfect. 


It is permanent. Does not warp, AND A FEW OF THE WISE ONES CARRY 


does not shrink, does not burn. 


GYPSOFIBER is Guaranteed to WARM IN WINTER, COOL IN THEM IN STOCK. 


_be the Best Wall Board on the 
market. 


Showing Room with Gypsofiber used as a 
all Board. 


GYPSOFIBER can be shipped in ee f i : There is a good profit in these lines and 
ee tr ime, | ap | the demand is steady. It just means an 


Cement, etc., as it takes the same 


freight rate. 
co extra sale and extra profit every time you 


GYPSOFIBER can be used as a ue he} 
Wall Board and tinted with GYP- i a 1M alae | sell wood shingles, — 


SOLITE, the new Wall: Tint, in mx | ! i 
er eee Waser i, ae WHY LET THIS BUSINESS 
Bet ee Gace tor plastering : Nak | KEEP SLIPPING AWAY FROM YOU? 
upon. : 


GYPSOLITE—the new improved ee Perse Write for our 


Wall Tint, made in tints suitable Showing same Room plastered directly on 
for any wall: Gypsofiber. SPECIAL LUMBER DEALERS PRICE LIST 


Write us for Free Booklet, prices and further information. 


‘The Manitoba Gypsum Co., Limited | | THE METALLIC ROOFING CO., LIMITED 


WINNIPEG, MANITOBA Manufacturers | 797 Notre Dame Avenue, WINNIPEG 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 
18 Hastings St. W. VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 


Land, Mineral and Timber Surveys 
Topographic Plans and limber 
Estimates 


BOX 257, NEW WESTMINSTER, B.C. 


MOORE LrIGHT 


| Robt.M:Moore 2. Co. 


) VANCOUVER 
{) 2 REGINA: lY),, 
Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


: ... Tops 


We have « pa 
tent overdraft 
ayestem in our 
berner which re- 
= Guires no grates. 


SEATTLE BOILER WORKS 


Phone Ballerd 555 Ballard Ste., Seattle 


2 Cents 


a Word 


All advertisements under this department, 2 cents per word for each insertion. 


sertion for less than twenty-five cents. 
per inch. 


No in- 


Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. . 


FOR SALE 


Good Sawmill Engine for Sale 


ONE ATLAS ENGINE, 18 x 24, 
with Baker Piston Valve. one Belt 
Wheel 9 x 24, one Belt Wheel 9-4 x 
24, Shaft 8 ft., all complete in good 
working order. Price, f.o.b. Blaine, 
$600.00. Morrison Mill Co., Blaine, 
Wash. 7-8 


SALES MANAGER 


for a Montreal wholesale lumber con- 
cern, handling mostly only B. C. 
products, wishes to secure repre- 
sentation of good, reliable B. C. 
manufacturers. Would prefer manu- 
facturer or wholesaler willing to 
ship on consignment and carry 
small stock in Montreal. I will 
supply location and give gilt edge 
references. Can handle large quan- 
tity of material. Commission only. 
Address correspondence to Box 30, 
119 Board of Trade, Montreal. 


SITUATION WANTED 


WANTED—POSITION BY FIRST- 
class Accountant and Office Mana- 
ger, in Alberta or Saskatchewan. 
Lumber business preferred. Ac- 
quainted with all departments of of- 
fice work in connection with the 
lumber manufacturing business or 
lumber yard.” Am capable of tak- 
ing charge of any set of books. 
Fifteen years’ experience. Married, 


38 years of age. Strictly temper- 
ate and reliable. 3est of refer- 
ences. Am employed now on 


monthly engagement. Apply stat- 
ing salary and particulars to ‘“Ap- 


plicant,” care Western Lumber- 
man, 302 lraveller’s 3uilding, 
Winnipeg, Man. 1-8 


B. C. Timber in Peace River 
Steamer 


It is worth noting that the hull 
of the large steamer D. A. Thom- 
as, which was launched at Peace 
River Crossing early in June, is 
built throughout of British Col- 
umbia fir, cedar and pine, and was 
framed in Coast mills and shipped 
overland at heavy cost. The 
boat is 200 feet long, and has a 


beam of 48 feet. Passenger ac- 
commodation for 250 persons is 
provided, in addition to large 
freight capacity. The vessel, 
which cost nearly $100,000, will 
ply on the Peace River between 
Hudson’s, Hope and Fort Ver- 
milion, a distance of nearly 600 


miles. She is equipped with steam 
engines of ‘700 h.p., and oil tanks 
have been installed in expectation 
of liquid fuel being struck by 
drillers now engaged in sinking a 
well at Vermilion Chutes for the 


Lord Rhonda (D. A. Thomas) 


interests. 


Foley, Welch & Stewart Mills 
Are Cutting — 


The provincial government hav- 
ing voted additional millions for 
the completion of the Pacific & 
Great Eastern Railway, two saw- 
mills at Cheakamus and Summit 


owned by the contractors, Messrs. : 


Foley, Welch & Stewart, were 
started up about the middle of 
June, the operating crews being 
hired at Vancouver by J. B. 
Clark, former manager of the 
Skeena River Sawmills, Limited, 
who will oversee both plants. 
Bridge timbers will be cut at the 
Cheakamus mill, which has heavy 
equipment and a capacity of about 
50,000 feet daily ; the Summit mill 
turn out railway ties. The Pa- 
cific & Great Eastern line is now 
open to Clinton and is graded to 
within 25 miles from Prince 
George, to which point the steel 
will be laid this season. 


Duluth Lumberman Invests in 
1845 (Gs 


A deal which may assume much 
larger proportions in the near 
future was concluded at New 
Westminster late in May, when 
Walter Whiteside, lumberman, of 
Duluth, Minn., became the owner 
of the Kinney & Woods shingle 
mill, located on the opposite 
bank of the Fraser River on pro- 
perty leased from the Great 
Northern Railway. The new own- 
er will enlarge the plant and add 
several more machines, his aim 
being to increase the output to 
200,000 shingles per day. 

Mr. Whiteside’s plans embrace 
the erection of a sawmill to man- 
ufacture the better part of the 
log into siding and shiplap. With 
this in view an option has been 
taken on 500 feet of waterfront- 
age adjoining the site of the 
shingle mill. 


A Veritable Floating Forest 

Tug masters unite in declaring 
that the months of March, April 
and May of this year offered wea- 
ther the most unfavorable for log 
towing in all their experience of 
spring conditions on this Coast. 
Frequently the stocks of logs held 
by the mills in Vancouver and 
along the North Arm of the 
Iraser were about exhausted be- 


ber Bay, Wolfson Bay, Cortex 


fore fresh booms could be de- 
livered, and about May 24th the 
situation was especially bad, no 
logs having reached port fo 
about ten days owing to heavy 
gales and choppy seas. In that. 
time a fleet of sixteen tugs hay- 
ing over 10,000,000 in tow ma 
aged to creep down the coast as 
far as Trail Islands, forty miles 
from Vancouver, where they an- 
chored to await a shift of wind 
which would make it safe for 
them to attempt the exposed pas- 
sage to Burrard Inlet booming 
grounds. Had a “sou’easter” 
blown up the fleet would hay 
had to seek other shelter and fa 
the almost certain risk of loss of 
logs in effecting the transfer. 
Luckily, however, the wind drop- 
ped, the sea went down, and dur- 
ing the next 48 hours the big 
fleet of tugs made port safely with 
their freights. 


The Fire Season On in B. C. 3 


Recent reports received by Gov- 
ernment Timber Inspector Geo. 
D. McKay, at Vancouver, B. C,, 
state that there is danger of seri- 
ous forest fires in British Colum- 
bia this summer, unless plenty of 
rain comes soon. Several fires 
are already reported in various 
parts of the province, and every- 
thing is being done to prevent 
the outbreak of fires. The most 
serious fire so far is one reported 
from a little south of Port Moody, 
during the third week in June. 
Other fires are reported from the 
Squamish, Powell River, Texada 
Island, Green Point Rapids, Blub- 


Island, Campbell River and Roe 
Bay. A report from Victoria states 
that many settlers have been 
burned out by serious forest fires 
in the Fort George and Hazelton 
districts, but that not much valu-_ 
able timber has been destroyed as: 
yet. 7 


W.J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


ELECTRIC MOTORS 
‘Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert advice given on all Electrical | 
work—Try Us. : 


A.D. HOTSON 


1059 Hamilton St., VANCOUVER, B.C. | 
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| Dominion Regulations 
Respecting Timber 


hn =n lag treet 


a Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
’ the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, Yc. per lineal foot. 


Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
‘timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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Beaver Board results \ 
mean, in one word 

“ satisfaction. 

Beaver Board walls 
and 


ceilings won't COMPANIES WHOLESALE 
ae ae een 675 Beaver Road . is DRUGGIST 
nent as any building. For new Buffalo, S N.Y. 
wrk or remodeling — large 
‘bs or small Write for 


samples and literature 


WESTERN LUMBERMAN 


You cant expect Beaver Board 
results unless this trade 


mark is on the back of 
the board you buy 


JOHNSON’S 
Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables. They 
have been on the market for twenty five years and 
still retain their superiority over all others. 


Johnson’s Horse Colic Remedy . / Quarts ( Doses each) Doz. 17.00 


Johnson’s Horse Liniment No.1... ... ... ... ... Per Gal. $5.50 
Johnson’s Horse Liniment No.1... ... ... Quarts, Per Doz. 16.00 
Johnson’s Horse Liniment No.1... ... ... Pints, Per Doz. 9.00 
Johnson’s Horse Colic Remedy ... . ... Per Gal. 6.00 


Jennie veto, eae Ointment f (Ga Cure) 


ped Moy ABTA eg 2 .. ... each 2.25 Doz. 24.00 

% lb. Tins ..: =. » tent yee POR DOZAaSs50 
Johnson’s Goncentiated Condition Poudens 1 Ib. Bact Doz. 4.00 
Johnson’s Horse Worm Powders, 1 lb. a ... ... Per Doz. 2.50 
Johnson’s Purging Balls ... ... .... ... Per Doz. 2.50 
Johnson’s Antisepting Dusting Powder ' 


(For Drying and Healing Sores) ... ... ... ... Per Doz. 8.00 


Our Van Remedies are as follows:— 
Pine and Tar Cough Syrup’ Big 4 Liniment 


Purgative Pills X& Ray Liniment 

Little Liver Pills Cholerine Mixture Diarrhoea 
Porus Plasters Headache Powders 

Stomach Bitters Sarsaparilla 

Laxative Cold Tablets All Healing White Ointment 


All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


7 / 
The BEAVER BOARD 


Collingwood, Ontario 


Branches in Principal Cities. 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree that our saws do not break or crumple when sawing, 
and will hold a cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with | 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 


Johnson’s Horse Colic Remedy Pints (4 Doses each) Doz. 9.00 ~ | 
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| J. S. PATTERSON & COMPANY 


Lumber Wholesalers 
315 Winch Building = . 3 = VANCOUVER, B.C. 


<= PRAIRIE RETAILERS—We make our bow to you and solicit a share of your orders. We 


| British Col 


offer you the very best in 


Our travelling Prairie Representative is Mr. L. D. Cook 


FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
aesene on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
ESE will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose ‘° Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


; One or more of our twenty brands cf Fire Hose will be found, not only 
Fire Hose in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


American Steel & Wire Company’s 


WIRE ROPE 


for Logging, Mining and all purposes 


We have in stock at Vancouver a large assortment and can quote on special sizes or constructions for shipment 
from the mills, also 


Carnegie Steel Plates, Galvanized and Black Sheets, 
Corrugated Sheets, Bars, Merchant Shapes, etc. 


umbia Forest Products 


We have AI mill connections and can therefore promise you quick action on all business 


RUBBER GOODS 


CO., LIMITED, seach “Avenue, WANCOUVER, B.C. 


WESTERN LUMBERMAN 


® Hoffman Bros. Co. 


Established 1867; Incorporated 1904 
804 West Main St., FORT WAYNE, INDIANA 


— Manufacturers of— 


VENEERS and LUMBER 


IN THE DOMESTIC HARDWOODS 
ANY THICKNESS, 
124 and 130 Slice Cut—( Dried fiat with Smith Roller Drier.) 


1 20 and thicker Sawed Veneers, Band Sawn Lumber 


INDIANA QUARTERED OAK 
—SPECIALTY— 


Our monthly stock list is a stock list, blotter, calendar combined Tell us 
who is reading it now, and we will gladly mail it to you monthly. 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


MAPLE FLOORING 


OAK FLOORING 


We Specialize in Coast Lumber 


We Sell to Dealers Only 


Exclusive Sales Agents: 


B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


over Five Million Dollars 


ment of a 25 lb. box. 


HOYT METAL CO., Toronto, Canada 


“FROST KING” BABBITT |. 
Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt | 

that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 

out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 


———__ zines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. 


If your dealer does not stock this, write us, and we will take pleasure in making you a ship- 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 
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Dries enormous amount of veneer 

perfectly flat and pliable at mini- 

mum cost, without checks or splits — 
Send for catalog and list of users 


. The Philadelphia Textile Machinery Co., Philadelphia — 


Forest Mills of British | 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. | 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, F ir 


and Spruce. 


Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


FOUR MODERN MILLS 


Factories also at— 


New York, N.Y., London, England, St. Louis, Mo. 


gir a < seem 


WESTERN LUMBERMAN, 


POWER EQUIPMENT 


Steam Engines and Turbines, Return Tubular and 
Water Tube Boilers, Heaters, Pumps and Condensers 


Built and Designed by Experts with 
Quality as the First Consideration 
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Illustrating the attractive Boiler Room at the B.C. Parliament Buildings, Victoria, B.C., equipped 
with 3 G. & McC, Water Tube Boilers 


The construction of G. & McC. Boilers meets the oeeee demand 
for the highest quality and efficiency 
Every Part Subjected to Steam Pressure is MADE OF FORGED STEEL 
They Excel in Positive and Rapid Circulation and in Increased Steaming Capacity 


Catalogs, Plans and Specifications will be sent upon request 


|The Goldie & McCulloch Co., Limited 
Head Office and Works: GALT, ONTARIO, CANADA 


TORONTO OFFICE: WESTERN BRANCH: QUEBEC AGENTS : BRITISH COLUMBIA AGENTS : 


Suite 1101-2 248 McDermott Ave. Ross & Greig Robt. Hamilton & Co. 
_ Traders Bank Bldg. Winnipeg, Man. 412 St. James St., Montreal, Que. Vancouver, B. C., 
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Walsh Construction Company 


Designers and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


Built by WALSH CONSTRUCTION CO.—Fig. 4, Battery of Seven Kilns at 
the plant of the Canadian Western Lumber Co., Ltd., at Fraser Mills, B.C. 


GEO. CRADOCK & CO. | 


169 Cordova Street VANCOUVER, B.C. 


J.C. McLaren Belting Co. 


Limited 


Manufacturers TH io 
7 ACCEPTED § 
Reliable LEATHER 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


BE LT epee at ale 
Belting OF see uilt for the é % 
, = o 
To = D AY “Double Salmon Strand” rN Fd 
QUALITY Logging Ropes. we © 
Never Varies 
= a ) “Pink” Peevies, Cant Hooks, Pike Poles, 


Handles, Etc. 
55 Years in the 
Market and 


“Stewart” Logging Blocks. 
STILL 


MoNTREAL ToRONTO 
WE LEAD WINNIPEG 


Tenders for Aerial Systems on application 


mod Packerys Beaumont Ave., MONTREAL Telephone—Seymour 1456 


Please note the initials of this Company 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
" “Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.59.61 alexander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 
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to 36 inches wide. 
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| The Power of Gravity is Free. Use it 
|to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 


4 
i 


| 3 | | 
Lumber Carriers convey shingles, : 
boards, siding and flooring, in | 
bundles, timbers, etc., upon a : 


grade of 4 per cent. (4-ft. fall in 
| 00-ft.) 


‘Canadian Mathews Gravity Carrier Co. 


484 Richmond St. West, Toronto Limited 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


Metee Your Mill 
Earn You 


More 


| Attention! 
Mr. Retail Lumberman 


Are you uncertain where to place 


your sorting up orders for satisfac- A good grade of lumber brings top price. Why not 

tory results ? better your grade and earn the difference in price, in 
addition to saving the difference of what it is now cost- 

Do you know our reputation for ing you to stack lumber and what it would cost with the 

uniform goods, prompt shipments 

and ability to handle mixed car Soule Simplex 


orders P 


Power Edge Stacker 


Edge stacking is the correct method in loading the kiln car 
because the lumber forms vertical sheets which, when spaced 


e with sticks, permits a free circulation of the heated air, insur- 
F ing rapid, uniform drying, and the lumber holding its shape. 
e ar ir And don’t forget it. 
SAVES USELESS LABOR COST 


e 
| ine of getting lumber loaded and into kilns. Hand stacking lessens your 
p profit. It’s slow and inaccurate. With our power edge stacker it is 


Adams-River Lumber Co., Ltd. 


men, according to the amount sent to the machine. Sizes No, 1 and 
Chase, B.C. 


You can rely on us absolutely. 


2 take lumber 18 and 24 in. wide respectively. 

TAKE OUR WORD FOR THIS: In twenty years we have learned 
a lot about stacking and drying lumber which you might be glad to 
know. The information is gratis. Let’s discuss your requirements, 
individually, and make your mill earn you more, Get the catalog 
that speaks the truth about our Edge and Flat Stackers. 


Soule Steam Feed Works, Meridian, Miss. 


ee 
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Vancouver Engineering Works, 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West = - - - Vancouver, B.C. 


Telephone—Fairmont 240 


GENUINE HOE BITS | 


Are packed in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
-and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOE & CO. - ~ New York 


Successful makers of successful saws since 1828 
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See: 


Established 1904 ‘ 


DIMOND. Ae 
special |= STEE 


For Logging Camps and Saw Mills 


COUNT THE COST 


of open fires—the risk of property destroyed—the 


= a 


.* = eee ' 
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expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. ; Erin aiinly i 
: 4 : ia We can furnish testimonials from leading lumber firms 


who have adopted the use of our steel exclusively. - 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 


The records of some hundreds of money-making 


mills prove the profitableness of this system and 


this Burner. 
Write for full facts. 


MUSKEGON BOILER WORKS 
Muskegon, Mich. 


DRYING 


VENEERS is one of the 


ant operations of veneer 
manufacture. The old 
method of drying in racks 
is too. slow, and requires 
too much floor space and 
labor for handling. 


VENEER DRYER 


E. V. PRENTICE, Agt. 
509 Lumberman’s Bldg. 
PORTLAND, OREGON 


WESTERN LUMBERMAN 


most import- 


THE _ 
PROCTOR 


is an evolution of the rack drying 
method with the disadvantages elim- 
inated. The “Proctor” Dryer is 
automatic and requires very little 
floor space, labor, and time for the 
operation. Veneer is dried by 
tremendous circulation of warm air. 


TAE PAILADELPAIA TEXTILE MACAINERY Co. 


PARILADELPAIA PA. 
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Send for Catalogue 21 
and list of eighty users. 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


ENS 


“GOODHUE BELTS” have been on the market for years and the demand is con- 
tinually growing. This combined with the scores of repeat orders that we are 
constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 
any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘‘cling” on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
‘“EXTRA,” “STANDARD” and “ACME” Waterproof 
Belts which are made to suit the varying conditions of use, 
all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
54 Cordova Street E., Vancouver, B.C. 
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Simonds — 


Crescent Ground Cross-Cut 


Saws 


Cut 10 per cent. more xP 
Timber, same labor GV? 
being used than any wo 
other brand of saws 
made. 


MADE 
IN 
MONTREAL 


These saws do not now 
have, and they never have had 
an equal for fast, clean, easy 
cutting. They save time, labor 
and expense. Insist on getting 
Simonds Crescent Ground Cross- 
cut Saws. 


Your Dealers 
earry them 


Simonds Mfg. Company 


VANCOUVER, B. C. MONTREAL, QUE. ST. JOHN, N. B. 
PORTLAND, ORE. SAN FRANCISCO, CAL. SEATTLE, WASH. SPOKANE, WASH. 
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WESTERN LUMBERMAN 
YOU WANT THE BEST? WE SUPPLY IT! 


Ce eS ? More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


I T D. K. McLaren, Limited 
Bb E IN G Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 
Toronto - - - 200 King St. West 


St. John, N.B. - _- 64 Prince William Street 
Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Dry Kiln Equipment 


A Babbitt of Quality 


For 
Heavy 


Pressure 


Steel Foundations 


For 
High 
Speed 


Roller Bearing Dry Kiln Trucks “WHAT WE MAKE WE GUARANTEE” 


Transfer Cars and Rails 
Headers and Piping 


S. H. CAWSTON, 


514 Dominion Building - VANCOUVER, B.C. 


Pink’s Lumbering Tools 


The Standard Tools 


Adents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co, Ltd. Toronto 


i bn eee and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. ; 


Stocked by D. Ackland & Son - Winnipeg 


Finest Quality 
Split Maple 
Cant Hook and 


3 Peavey Handles 


Carload or dozen 
Boom Chains 
Pike Poles 


Skidding Tongues | 


Boat Winches, etc. 


WESTERN LUMBERMAN 6s 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 
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_ BRITISH CANADIAN LUMBER CO. LTD. NEW WESTMINISTER B.C. 
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CANADIAN WESTERN 
LUMBER CO. LTD. - 
FRASER MILLS BC. 
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JAMISON MILL CO. EVERETT WASH 


WEYERHAEUSER LUMBER CO, EVERETT WASH >— STIMSON MILL. CO. SEATTLE WASH 
AND SUPERVISED BY. 6A. B. PRACNA, Mill Architect 303-04 P.-I. Building, Seattle, Wash. 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


WESTERN LUMBERMAN 
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RACK CARRIAGES 


Built with knees opening 36 in., 42 in., 
50 in., 60 in. and 72 in. 


Designed for rope or steam feed—sup- 
plied in any length and with any number 
of head blocks. 


Frame of oak, iron-banded. Axles, knees 
and logseats, operating racks and pin- 


ions of steel. 


Knees extra high, fitted with nigger hook 
and 5-in. spring-cushioned taper move- 
ment. 


Waterous Inserted Tooth Dogs or Water- 
ous New Model Dogs are provided. 


Set works combine setter and receder in 
one machine. Waterous Steam Setter or 
our rope-driven Trout Power Set Works 
can be supplied. 
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SCREW CARRIAGES 


Built in sizes to open 60 in., 72 in., and 
84 in. 


Frame of oak,—logseats, knees, running 
gear, dogs, set works, etc., of steel. 


Knees provided with Cant Hook and 
Spud Dogs and steel top roller. 


Logseats have deep grip plugs on frame, 
are reinforced on top with reversible steel 
facing strips. 


Waterous Steam Setter or Rope-driven 


Trout Power Set Works supplied. 


The Waterous Engine Works Co., Limited 


Branch: Winnipeg, Man. Brantford, Canada Agency: H. B. Gilmour, Vancouver, B.C. 
=" 
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It Sd This is the opinion of a man thoroughly acquainted 
with Babbitt Metal requirements and expresses the 

Marvel experiences of all who have used 


of Efficiency” 


Harris 
Heavy Pressure 


THE BABBITT METAL WITHOUT A FAULT 
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What it means to buy your requirements from a firm 
proud of the goods they manufacture 


HARRIS Specials Guaranteed to give 
HEAVY excellent service 


PRESSURE 
BABBITT 
METAL 


Imperial 
Genuine 
The highest ‘grade of BABBITT METAL. 


Manufactured expressly for all bearings carrying 
extremely heavy loads. _ 


Harris 
Heavy 
Pressure 


For all general machinery bearings. Is known as 


the BABBITT METAL WITHOUT A. 


Remember ! ! What we make we guarantee 


ASK FOR PRICES . 


mh The Canada Metal Co., Limitea | 


Shipments TORONTO MONTREAL WINNIPEG VANCOUVER 


A Cost System for Sawmills—Page 23 


Representing the Lumbering and Woodworking interests of 


British Columbia, Alberta, Saskatchewan and Manitoba. 


eee EENTH YEAR AUGUST-—rToronto-1916 NUMBER EIGHT 


)H-113 LINK-BELT || Smith Shannon Lumber Co 


Stronger, Heavier and More Durable than AOS Pasilic Building, Vancouver, B.C. 
No. H-110 


ALL COAST 
STOCKS 


Look for this trade mark 
It is your guarantee of Reliability. 


We can furnish Straight Carloads 


May be substituted for No. H-110 without any changes SPRUC E FINIS] ‘ 
in troughs or wheels 
Write for Folder No. 266 


Rough or Dressed 


LINK-BeLT COMPANY WRITE FOR PRICES 


Toronto—Canadian Link-Belt Co., Ltd.—1189 King Street West. 


Portland, Ore Belt & Dodge Beaded Co., Bee Ist Ave. Seat ere e e 
ervland Ore.—Link-Belt & Dodge Products Co. ,—14th and Lovejoy Streets. | 408 P f B Id VANCOUVER B C 
A. . Williams Machinery ere Ltd. —Vancouver, B.C. acl IC ul Ing, 9 e e 


RUBBER GOODS 
FOR LUMBERMEN 


= Our long experience in the making of Rubber Belts enables us to specialize 
————— on this line. ‘“P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
ae Will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fire Hose One or more of our twenty brands cf Fire Hose will be found, not only 
——————————_- in the best equipped Factories, Mills, etc., but in almost every Fire 
i Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER August, 1916 WINNIPEG 


WESTERN LUMBERMAN ©. 
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BELTING 


For Difficult Runs = 


The supreme test—the acid test of belting is on heavy duty machines, over high- — i 

speed small pulleys. AmrxiA Belting on these runs, as shown above, makes you —le 

forget belting troubles, because no trouble develops. The wear is there under’ (=== 

all conditions. 
Prove it. Try a sample of AmpusiA Planer and see for yourself. 


Tanners and Manufacturers, Established 1876 


FOR 40 YEARS TANNERS AND MANUFACTURERS OF THE BEST LEATHER BELTS 


MONTREAL, 511 William Street 
TORONTO ST. JOHN WINNIPEG VANCOUVER 
38 Wellington St. E. 149 Prince William St. Galt Building 107-111 Water St. 


Apatber like gold has no substitute. 
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Limited 


Shevlin-Clarke Company 


Fort Frances, Ontario 


| LUMBER ~ LATH 


MANUFACTURERS 


Sales Office : | ees 
| 300 Electric Railway Chambers - Winnipeg, Manitoba 
| R. J. THURSTON AIRD FLAVELLE 


Thurston-F lavelle = 
Lumber Company ™ 


= IMQnuiccturers ——— 
High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed ec 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding | 
_ Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: - 


PORT MOODY, BRITISH COLUMBIA 


WESTERN LUMBERMAN 


A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To —" 4 and sesiccliiaens 5° To Consumers: 
| texture, white color, li soo weight, of our NICOLA The most used and general utility lumber is PINE. It is 
SUI NE, combined with fen ven grading and perfect manu- light, white, soft, easy to work, and good to look at. If you should 
¢ ssures you of ck that not only brings trade but 
8 happen to not be a user of NICOLA SOFT PINE ask your 
uously, carry large stocks, promise prompt dealer to show you some. Satisfied customers and new friends we 


oe go. Can supply in straight or as are continually making is what keeps this plant operating con- 
resaw stock, siding flooring, Bran tinuously and to full capacity 


THE NICOLA VALLEY PINE LUMBER CO. 


Mili and Office—CANFORD, B.C. Telegraph Address—Merritt, B.C. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 


Deep Joists 


Uniform Grades 


Perfect Manufacture 


Prompt Shipment 


or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


Mail 


Abbotsford Timbanie 
Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, ete. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


We <an chip vin C.PRy.. CN Ry. GN Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


WESTERN LUMBERMAN | ; 


Mainland Lumber & Shingle Co. 


Head Office: Dominion Building, VANCOUVER, B.C. 
Notify the Retail Trade that they have begun operating their new mill at 


Fir, Cedar | WE oman” |Spruce, Hemlock 


Red Cedar Shingles 


HEAVY TIMBERS A SPECIALTY. WE WANT YOUR ORDERS. 


We particularly solicit the Retail Yard Trade. 


| Attention! Shingle 
| Mr. Retail Lumberman 
Are you uncertain where to place Satisfaction 


your sorting up orders for satisfac- 
tory results? 


Do you know our reputation for 
uniform goods, prompt shipments 
and ability to handle mixed car’ 
orders P 


To Standardize Grades 


To.increase the demand for good shingles by 
advertising 


C d Fi To stabilize profits for the dealer 
e ar ir To protect the consumer 
That’s the meaning of 


Spruce Pine _ RITE-GRADE 


You can rely on us absolutely. 


We'll fill your orders promptly 


| Adams-River Lumber (Co.,Ltd. | | |___ Westminster Mill Co. 
Chase, B. C. Limited 


NEW WESTMINSTER, B.'C. 


|) Hoffman Bros. Co. © 


Established 1867; Incorporated 1904 


804 West Main St., FORT WAYNE, INDIANA 


VENEERS and LUMBER 


IN THE DOMESTIC HARDWOODS 


ANY THICKNESS, ; 
1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) Dries enormous amount Lick veneer 


1/20 and thicker Sawed Veneers, Band Sawn Lumber perfectly flat and pliable at mini- 
INDIANA QUARTERED OAK mum cost, without checks or splits 


— SPECIAL T Y— Send for catalog and list of users 


tock list, blott lendar combined. Tellus H . s D Pp re 
Fe eee eee iW gladly’ malt ir to pou manthivia. tag See The Philadelphia Textile Machinery Co., Philadelphia 


WESTERN LUMBERMAN 


Commercial Lumber & Shingle Co. || 8]  (™—& BLOWPIPING 


Limited . “a —— > ie \ Our Specialty 


RED CEDAR SHINGLES wi al ; 3 suTERATIONS REARS 


Efficiency, Durability and Economy | 
of operation is what we endeavor to | 
put in all our work. 


Fir, Spruce and Pte See any of our installations and you i 


‘WESTERN ” will be convinced. 


Hemlock Lumber Blowers and Exhausters 
VANCOUVER, B.C. | | JOHN K. MILLER Co. LIMITED _ 


337 Dufferin Street W., VANCOUVER, B.C, 


pon 


The 


Shawnigan Live Lauber Co. 


Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Manufacturers of all kinds of 


Rough and Dressed _ 


HEAVY FIR DIMENSION || Cedar and Fir Lumber 
PCIE BA Lath, Shingles, 


We Dress from 1 to 4 Sides up to 


16-in. x 20-in., GO ft. a Piles, etc. 


Our grade is positively right, and prices will please 
Long Timbers a Specialty. 
Prompt Shipment. 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. P.O. Box 298 “ Victoria, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. Cc. D. McNAB, Manager ze | 


_High- Grade Pine PLS ina 


us when plac ‘ing orders for Lumber Stocks. We have the goods, and can guarantee the ayes f 
our Mc ytto \@ 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 
opt delivery. Can ship by ©, P.R. md G.N.R. Car numbers sent day following receipt of order. | 


THE BAKER LUMBER COMPANY, LIMITED 


P.O. Address, WALD, B. C. Telegraphic Address, BAYNES, B. C. | 


| Designers and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 


‘ 


HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, ‘B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


Thos. Kirkpatrick 


VANCOUVER, B. C. 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned : 


Prairie Representatives: 


Cuddy & Nelson 


Calgary, Saskatoon, Winnipeg 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Ontario Representative: 


W. J. Smith 


Weston, Ont. 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


SERVICE SERVICE SERVICE 


SERVICE eee SERVICE | 


SERVICE SERVICE SERVICE SERVICE 


Walsh Construction Company 


SERVICE SERVICE 


SERVICE 


WESTERN LUMBERMAN 


Built by WALSH CONSTRUCTION CO.—Fig. 4, Battery of Seven Kilns at 
the plant of the Canadian Western Lumber Co.,-Ltd., at Fraser Mills, B.C. 


Two minutes to take out a complete 
load and start a new one with 


THE SOULE SIMPLEX FLAT STACKER 


A stacker adaptable to the exact conditions of your 
mill. Stacks lumber up to 8-ft wide, 20-ft. long, to 
any height, on cross or end pile trucks. It is made 
with platform to surround the car of lumber being 
stacked and provided with a conveyor, platform 
carrying one end of conveyor rising with the load. 
Simplicity and strength are noticeable from every 
angle of its construction. 


Stacking Lumber Manually 


Eats Away Profit 


when with this machine it is possible to stack around 30,000 
ft. a day with one man operating, or with two or three men 
it will stack fast as trimmer will carry the lumber over. 
Twenty years’ experience building Flat, Power Edge and 
Hand Edge Stackers has fitted us to judge the exact equip- 
ment for your mill that will put it on a paying basis so far as 
stacking the lumber is concerned. We want to discuss your 
needs and send you outr illustrated catalog, a truthful, plainly 
written buying guide for the mill owner. 


WRITE TO-DAY, PLEASE 


Soule Steam Feed Works, Meridian, Miss. 


SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg., VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


SERVICE 


SERVICE SERVICE SERVICE 


AOIAAHS AOIAAHS AOIAAHS 


WESTERN 


Which is the Bad Egg? 


We'll give you two guesses. egg. Defects in wallboards only 
If you had the actual eggs in show up on the finished wall 
your hand, there would be two and then usually, they are glar- 
ways to find out which was the ing defects. You can’t afford to 
bad one. You could hold them spoil the room in order to test 
up to the light and tell. Or you the wallboard. There is one 
could bake each one into a cake way and only one way to be 
it : 5 go by tin sure. 
ne; laa sot Ca ae There is only one standard 
: and that standard is Beaver 
But why spoil the cake? Board—the pioneer in its field. 
There are good wallboards Beaver Board gives you hand- 
and bad. You can’t tell a poor some, permanent, serviceable 
piece of wallboard by its looks walls—better than lath, plaster, 
any more than you can a bad steel or wood. 


Write for Booklet and Free Painted Sample 


The Beaver ae 


676 Well St. You cant expect Beaver Board 
ae Z Gtiaws. Can resulfs unless this trade-mark is 
eave aie o- . . 


on the back of the board you buy. 


Plants: Thorold and Ottaws, Ont. 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 


QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


c les A -rits 


'B. C. Mills ‘Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


LUMBERMAN 


JOHNSON’S 


Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables. They 
have been on the market for twenty five years and 
still retain their superiority over all others. 


Johnson’s Horse Colic Remedy Pints (4 Doses each) Doz. 9.00 
jebnscnte veer Hee Olnunee! etser Cure) 


Johnson’s Horse Liniment No.1... ... . .. «2. Per Gal.> $5:50) am 
Johnson’s Horse Liniment No.1... ... ... " Quarts, Per Doz. 1600 Jf 
Johnson’s Horse Liniment No.1... ... ... Pints, Per Doz. 9.00 | 
Johnson’s Horse Colic Remedy ... . .. «+. Per Gali “6.000 
Johnson’s Horse Colic Remedy . . Quarts (8 Doses each) Doz. 17.00 | 


oe db ofimennaers . ... each 2.25 Doz. 2400 | 

t/a DS eee Rae Per Doz. 3.50 
Johnson’s Concentrated Condition: Bove 1 lb. Pigs. Doz. 4.00 
Johnson’s Horse Worm Powders, 1 lb. Pigs. ius aes Per Doz 22g 
Johnson’s Purging Balls ....... wt nse oo POL DOozauae aD 
Johnson’s Antisepting Dusting Powder’ 

(For Drying and Healing Sores) ... ... ... ... Per Doz. 8.00 


Our Family Van Remedies are as follows:— 


Pine and Tar Cough Syrup Big 4 Liniment 
Purgative Pills X Ray Liniment x 
Little Liver Pills Cholerine Mixture (Diarrhoea) by 
Porous Plasters Headache Powders ia 
Stomach Bitters Sarsaparilla 

Laxative Cold Tablets All Healing White Ointment 


All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


A. H. JOHNSO 


Collingwood, Ontario 


WHOLESALE 
DRUGGIST 


Forest Mills of British 
Columbia, Ltd. 


Head Office: 


Revelstoke, B. C. 


= 


we. 
v 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 


and Spruce. — | 


- 
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Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


FOUR MODERN MILLS 
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G. & McC. Co. High Grade GEO. CRADOCK & CO. 


Economy Producing 
LIMITED 


P 0 W E R E Q U | PM E N T 169 Cordova Street VANCOUVER, B.C. 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


WAN 
\ \ ¥ 


Special Mill Carriage 
Ropes built for the 
job. 


| “Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“ Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Made in Canada 
BOILERS 


For Canadians 


Telephone—Seymour 1456 


(i McLaren Belting Co. 


Limited 


Manufacturers TH E 
Ww _ ACCEPTED 
Reliable LEATHER 


Belting ee | tie 


Illustrations show a few B. C. 
installations of G. & McC. 
Co. Water Tube Boilers. QUALITY 


To-Day 


They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. N Wave ~ 8 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. Se onace < 

Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. ; 
If you contemplate any alterations or additions to your power equipment, get 


in touch with our Engineering Department, the services of our Experts are 55 Years in the 
at your disposal. 


WE BUILD Market and 


Horizontal and Vertical Steam Engines; Steam Turbines; STILL MONTREAL . ToRONTO 
Return Tubular, Water Tube and Heating Boilers; Heaters, 


Tanks, Pumps, Condensers and Transmission Machinery. WE LEAD WIN NIPEG ‘ 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. Head Office B umont Ave MONTREAL 
Western Branch—248 McDermott Ave., Winnipeg, Man. and Factory: DCA ° 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C, Please note the initials of this Company 


WESTERN LUMBERMAN 


mt BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


(Established 1865) 
Head Office: rte sy Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
603 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


BRUNETTE SAWMILLS CO. LTD. 


(In continuous successful operation for Thirty-Five Years) 


WE ARE MANUFACTURERS OF 


LUMBER, TIMBER, LATH, SHINGLES 


We sell We sell 
only to only to 
the the 

trade 


BOXES AND D - BOX SHOOKS, Fre 
Can Furnish Timbers up to 110 ft. long. | Our brand of Red Cedar Shingles is high-grade. 
MILLS AT NEW WESTMINSTER, B.C. 


\ 


WESTERN 


esterm [Umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba 
Published Monthly by 


i. : 
___‘ THE HUGH C. MACLEAN CO., LIMITED 


va Hueu ©. MAcLEAN - - - - President 
302 Travellers’ Building, ra ey WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. DAavipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


: Vancouver, B. C. 
J. V. McNavtry, Editor and Asst. Man. 
& Suite 212, Winch Bldg. 

{ Phone Seymour 2013 
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i 


y 
re 


e 


address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
: payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
pee? Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


se 


* 


Subscription: Two Dollars Per Year in Advance 


rf Entered ag second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The average hardware dealer is little 
The Nail’s Relation concerned whether the shingle nails he 
to the Shingle sells will last as long as the shingles 
£ his cttstomer has purchased from the 
lumber dealer across the way. The hardware merchant will sell the 
fails which return to him the greatest profits in dollars and cents, 
irrespective of their lasting qualities, unless the timber dealer has 
instructed the customer in the relative values of nails. 
_ Lo the average man buying shingles, the selection of a good 
shingle is all that is necessary. To him “Nails is Nails,” and unless 
he is clearly shown that by a small additional investment in the right 
‘nails he will practically double the years of service of his roof, he 
will undoubtedly be governed in their purchase by the ditference in 
‘price of two or three cents a pound, even though the total difference 
in the cost of the average roof amounts to less than two dollars. It 
is estimated that there is a direct loss of forty to fifty per cent. in 
the life of a shingle roof due only to the use of inferior nails. Know- 
ing this, no man would let an amount like two dollars influence him 
When it was pointed out that this small additional investment would 
be the means of saving to him at a later date the cost of tearing off 
‘perfectly sound shingles and replacing his roof simply because the 
shingles had become loose and the roof leaky, due to no other cause 
than the rusting of the shingle nails. 
British Columbia shingles are manufactured solely from red cedar, 
which contains a natural preservative that renders the shingles im- 
mune from decay. The whole tree is consumed in the making of 
shingles and not merely those portions unsuitable for the manufacture 
of lumber, which is proof that there has never been a better shingle 
made than the present-day product. A red cedar shingle will not 
rot, but it will wear out under the mechanical action of the weather 
in forty or fifty years’ time, so that the use of nails which will not 
hold the shingles in place during their natural life presents an economic 
Waste which should vitally interest those concerned with lorest Con- 
servation. ap 
The use of the “right nail,” as compared with the ordinary nail, 
will double the economic value of red cedar shingles at a cost of a 
few cents per thousand shingles, or, in other words, by the use of the 
“right nails” the owner of a building will have his roof without repairs, 
twenty or twenty-five years longer than he would had he used ordin- 
ary nails. In this way the “right nails” are certainly cheap insurance 
on the life of a shingle roof. : 
_ Experience and experiments have shown that a heavily zinc 
coated (zinc clad) nail is the “right nail” as it is medium priced and 
tust proof. Nails of pure copper or pure zinc cannot be considered 
On account of their prohibitive cost. Galvanized nails are undoubt- 
edly superior to the ordinary steel wire or blued nails, but owing to 
the different processes of galvanizing, some results are not satisfac- 
tory and their general use cannot be recommended. ‘The difference 
between the zine clad and galvanized nail is that the former is actu- 
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ally dipped into molten zinc, while the latter is subjected to an elec- 
trolytic bath, so that beyond question the zine clad nail is the “Right 
nail.” 

If the actual service of shingles can be increased from forty to 
fifty per cent. by the use of such a nail at an additional cost of a few 
cents per thousand shingles, nothing in the interests of the shingle 
industry should be left undone by shingle manufacturers and dealers 
which will make certain the use of this nail. 

/\ proper distribution of these nails presents a problem. In this 
connection, however, a cheap metal nail container has been invented 
by a British Columbia shingle manufacturer. This device fastens to 
one of the band sticks on each bundle of shingles and holds nails 
sufficient to properly lay all the shingles in the bundle. The con- 
tainer when applied does not interfere with the piling of shingles. 
The method of distribution such as this device makes possible is 
ideal as it assures to any buyer of shingles the. proper nails whether 
his purchase be a bunch or a carload. 

Before nail distribution by means of this container is practicable, 
however, the method must receive the co-operation of not only the 
shingle manufacturers and dealers, but of the railroads as well. A 
method of distribution of the proper nails which will practically 
double shingle efficiency at a comparatively small additional outlay 
should, without question, receive the support of manufacturers and 
dealers. Securing the co-operation of the railroads is more of a 
problem. The present rates of freight on part cars of nails would 
prohibit distribution of nails by means of this container, as under 
the existing tariffs both shingles and nails would be subject to the 
nail rate, which is nearly double the shingle rate. In view of this 
difficulty a request has been presented to the various railroads that 
they permit with each shipment of shingles the proper number of nails 
necessary to lay the shingles contained in the shipment, at the shingle 
rate. The matter has also been brought to the attention of the Rail- 
way Comunission, and it is to be hoped that in the interests of the 
shingle industry they will grant the necessary rate. 


Competition nowadays is so keen in 

every line of business that every fac- 

tor, be it ever so petty, that may influ- 

ence that business, is seized upon to 
\ 


Successful Retailing; 
Character of Assistants 


forge ahead of one’s competitor. 


One point and a very important one, too, which is overlooked and 
even when recognized, is underestimated by retail lumber dealers, is 


that of picking a particular type of men for their managers, sales- 


men, and for their office staff. Not only is it necessary to secure men 
who will always serve you conscientiously, but it is essential that 
they go further than this in serving your interests. They must be 
partners; not that they are actually, but a state of mind should be 
created so that these servants will act just as if they were striving 
their utmost to add to the yearly profits. Such a person is a valuable 
addition to the staff of a lumber yard. 


In a recent issue of the American Lumberman is contained the 
following article on this subject which well exemplifies what we have 
in mind The line between success and failure in the retailing of 
lumber is so faint that no person engaged in this business can afford 
to overlook anything that will help him to stay on the sunny side of 
profits. The retailer who builds up a successful business has to be 
something of a jack of all trades, and he must be master of all of 
them. He has so many things to plan for, all of which are important, 
that not infrequently he finds his attention spread out so thinly that- 
it fails to cover the place where the profits are leaking out. 


Since these things are true, it is highly important what kind of 
helpers the retailer has in his yard and office. A trained crew that 
has the good of the business at heart, that will not watch the clock and 
be content merely to do enough to keep from getting fired, will attend 
to a large amount of important detail and will give the manager time 
to think of those hard knots that naturally must be untangled by the 
man in authority. : 


The business of locating new prospects, getting casual informa- 
tion about contractors who are near the line of failure, watching sheds 
and stock and machinery and horses to see that there is no prevent- 
able waste, suggesting new lines of development that will better the 
service and increase trade, keeping generally informed about what is 
being thought and done in the neighborhood, and the like, can be done 
by a number of men better than by one man, no matter how good a 
business man he may be. The drivers and yard men and office help 
have friends with whom they are intimate, who have some knowledge 
of business conditions and who will criticize the business methods of 
the firm in a frank way that may easily lead to improvements. 

Getting a trained and loyal force is something of an art. It does 
not always follow the payment of high wages. In fact, the payment 
of big wages alone will sometimes do little except stimulate an appe- 
tite for still higher pay. Men ought certainly to be paid as well as 
the business man can afford and as their earning power will justify 
but something more than wages is needed. Much depends on the 
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nperament, training, and treatment of both employer and men. 
n n will not respond to fair treatment and consideration, but 
these things are the foundations of the training of loyal helpers. Pains 


ken piseove efficient methods of getting things done are all 
very necessary, but they ought to be added to ood character in both 
employer and men. Once this foundation of mutual respect is estab- 
shed it is wal to make definite plans to have one man especially de- 
tailed to have an eye on the yard equipment, another to plan a definite 
search for new business, a third to make somé attempts to get infor- 


n about the plans and habits of risky contractors, and so on. 
This may be very informal, but if it gives the men a new interest and 
it will make them better all-around men. The chances 
are that it will also result in much immediate information of value. 


mat 
math 


res} > NsiI 


It is indicative of the trend of things 
Efficiency in Lumber in the British Columbia lumber in- 
Manufacturing dustry that a number of our large man- 
ufacturers are giving serious attention 
to cost details with a view to ascertaining the weak spots in the 
various operations. Too many of our lumbermen take it for granted 
that everything is going as well as possible in the various “depart- 
ments of their business, yet there is the danger that loss of efficiency 
in some one branch is offsetting the saving being made elsewhere. 
This should be a matter of exact knowledge—not guesswork. 
Elsewhere in this issue will be found an article headed “Efficient 
Costing System for B. C. Sawmills,” which describes in detail the 
methods followed by the Brunette Sawmill Company, Limited, New 
Westminster, in arriving at the cost of the various mill operations. 
The system was installed in a modified form several years ago by 
Superintendent E. F. Duby, who has since improved and a adapted it 
to cover every department of the big plant. While not claiming 
absolute perfection for the system, it is dependably accurate and not 
too complicated. The Brunette plant has the reputation of being a 
consistent money-maker whether times be good or bad, and it is only 
fair to assume that General Manager Lewis has been aided greatly 
by the precise information at hand as to operating costs. 
Superintendent Duby is the son of a lumberman and has had ex- 
perience in every br anch of the Pacific Coast industry. At the age 
of 14 he started to work in his father’s logging camp in Washington 
and for the succeeding six years (during school vacations) had a try 
at every job known to logging in those days—from skid greaser be- 
hind an ox team to autocratic hook-tender for a donkey engine, and 


after graduating from high school put in a couple of terms as logging’ 


camp superintendent. On completing his college course young Duby 

took up the manufacturing end of the lumber business, starting in 
as a common laborer in a shingle mill. Having considerable mech: 
anical inclination and some ability in that direction he eventually 
worked up to the position of operating millwright, thence into con- 
struction, and eventually became mill foreman. Four years ago Mr. 
Duby 3ritish Columbia and for the past three years has 
been in charge of the Brunette plant. 


came to 


So far no Coast lumber manufacturer 

Lumbermen and the has publicly expressed disapproval of 
oes, ; the main features of the government 
Shipping Bill shipping bill—it is regarded as being 
admittedly a step in the right direction. The only fault with the mea- 
sure, they say, is that it falls short of extending to the lumbering 
the full quota of assistance that is needed to offset the special 


" lesctry 
industry 


advantages enjoyed by the exporters of Washington and Oregon. 
For this reason they have gone on record that in addition to the 
financial aid which the bill provides for the owners of ships there 
should be Pr yvision for a subsidy of $1 a ton deadweight to the 
manufacturers shipping B. C. products to foreign markets on vessels 
1 t in the pre vince. 
In taking that stand our manufacturers have in mind, of course, 
e particular benefits likely to accrue to themselves if they can 
ecure m the government the equivalent of a preferential tariff 
‘ ‘ b other country. But would it not be worth while 
to start off right by placing our most important industry in a posi- 


tion to speedily regain lost markets and capture new ones? The 
hips will be a great help, but it should not 
be forgotten that even with the full number contemplated by the 
f the bill - neighbors to the south will probably possess 
additional subsidy asked for would 
commanding position with respect 
entire province would benefit. 
mbermen feel that their interests are not fully pro- 
vided for in the government bill is established by the passing of the 
i lution at a meeting of the British Columbia Lumber 
acturet jati being forwarded to Premier 
er and Hon. W. R. Ross, Minister of Lands: 
hat it is the opinion of this meeting in respect to Bill 
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No. 43 now pending before the House, while an effort in the ri, 
direction, and should be of general benefit to the Province and 
Government is to be complimented to that extent, yet it does no 
far enough, and we would suggest that a section should be adde 
whereby a subsidy of $1 a ton deadweight should be paid to the ma 
facturers shipping British Columbia products on ships built in B 
ish Columbia. This, in our opinion, would stimulate the exportatio 
of our products on British Columbia ships and materially assist t 
successful operations of a merchant marine.” 


In the meantime work on three lumber carriers is actually und 
way at the Wallace Shipyards at North Vancouver, while contracts 
for three other vessels of the same type have just been. placed w 
the same firm, making eight on order. At Victoria the Camer 
Genoa Mills Shipbuilders, limited, have erected a large plant on 
Songhees Reserve in which machinery is now being installed, 
work on the first of three vessels under contract will be in pro; 
by the end of the month. At New Westminster a shipbuilding « 
pany has secured a lease of Poplar Island from the Dominion Go 
ment and will erect a plant to cost $70,000, having agreed to con 
two auxiliary schooners similar in design to those being built by 
two first-mentioned concerns. There is also some likelihood of 
cerns at Esquimalt and Port Moody taking a hand in the good 


Under the above heading the Vv 
couver Daily. Province ohaaam 
29th made the following edito 
Tererence tonite logging © —— 
the British Columbia lumber industry: 


“Logging seemingly is fast ceasing to be a “small man’s g 
in British Columbia. he time was when a man with a few hun 
dollars could take a crew of ten or twelve men out into the 
and “hand log” enough in the summer to keep himsel& through t 
winter months, but now, when the timber along the water’s ed 
pretty well gone, the hand-logger is having a harder and harder 
to find good ‘shows’ for his work. Even the man who has enou; 
money to buy one donkey engine and in this manner reach back 
the interior for 3,000 feet and haul out logs is gradually being crowd 
out by the large concerns with plenty of capital. The small man mu 
close down as soon as the price of logs goes below the cost of « 
put, but the large concerns can sit tight until the market picks 
or even go on selling logs at a loss, while the ‘little fellow’ starve 


“A good ‘show’ for a hand-logger or one donkey man must 
near the. water, the timber must be thick and of fine quality and 
camp must not be so far away from the market as to make the cost ¢ 
towing prohibitive. Most stands of timber answering this description 
are now either logged off or are in the hands of large corporation 
who, with their modern methods, will log in a week what a har 
logger would consider a season’s job. 


“The resolution of most of the big lumbermen in the province 
cease operations until the surplus of logs on the market is disposec 
of, so as to keep up the price of logs and lumber, is likely to put 
smaller men out of business. When the big concerns can afford t 
come to a dead standstill at a moment’s notice and not take in a ce 
for possibly two months, it would seem impossible for the he 
men to compete.” 


The Western Lumberman is inclined to disagree with Loree 
the deductions arrived at by The Province writer. It is true that tl 
number of small waterfront logging “shows” suitable for hand- lo 
ging operations is becoming measurably scarcer, but many seaso 
will come and go before the vast coast line tributary to Vancouver i 
so denuded of timber as to compel the hand-logger to seek some oth 
congenial occupation. A few of the more experienced of these m 
each year gravitate into the donkey logger class, and haying hi 
overhead expense or interest on investment to meet, and retainit 
the old habit of working both early and late, they are thus able 
like the hand-logger—to place timber in the water at a very low co: 
It follows, then, that the assumption of The Province writer tf 
the small man in the game must close down as soon as the price 
logs goes below the average cost of output is wide of the mark. 
selling price has frequently fallen far below the figure at which 
large concerns can break even, yet the “little fellow” has not b 
starved out of the game. It cati’t be done, because his cash in 
ment is but a trifle, and if the worst comes he is content if the rew 
‘of his industry but equals a -workman’s wage. 


We predict that any concerted action on the part of the leadit 
loggers to close down for a month or six weeks in order to avoid ¢ 
over-production of timber will not redute the list of small operato: 
by one—indeed, it is calculated to add to the number. It will 
measure of ‘safety dictated by the desire of the big men in the ga 
to make a reasonable profit on their stumpage and heavy investm 
in camps and equipment. In this important calculation the li 
activities of the small operators may well be ignored. 


The Logging Situation 


Je 
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Buy Well at Retail to Expedite Sales 


Retailers Should Remember that in Buying ‘‘Quality’’ Comes First—Too Much Importance Attached 
to Selling —More Attention is Required when Purchasing Stocks—Some Suggestions 


Which is the more important end of a retail lumber business, the 
buying or the selling of the stock? I would like to hear from readers 
of the Western Lumberman about this. I do not expect any of them 
can settle the question definitely and for all time, but I would like 
“to see their views in print, because they would be valuable to me 


and other retailers. 
The reason I bring this matter up just now is that I have read 
articles about salesmanship in a great many trade journals. 


ie ak 
could remember them all I would know enough about selling lumber 
to be the best retailer in the business, but I have seen so little about 
buying retail stocks that probably if I depended upon what I have 
read on this line, I would make a failure of it in no time. 

I don’t mean to say that a great deal of importance should not be 


attached to the matter of selling, but I think it is given too much con- 


‘sideration as compared with the buying end; in fact the buying end 
has been neglected. If you get down to the bottom of the matter and 
hunt up statistics you will find that more failures in business are 
due to poor buying than to poor salesmanship. In fact a prominent 
authority, whose reports I read not long ago, stated that a great 
majority of business failures can be traced directly to unwise buying. 

If we were all fully efficient as salesmen, perhaps we could carry 
much of it and I think we ought to give the subject a good deal more 
study than we do. I believe I can speak for a majority of retailers in 
this connection and say that this feature of thein business is not as 
well looked after as it should be. 

Talking of the good salesman being able to carry a certain amount 
of handicap in the way of poor buying, let us look at the other side 
of the picture and figure out what kind of profits he could make if, 
instead of a handicap, he had behind him at all times a stock of good 
lumber which had been well bought. We are accustomed to hearing 
people say, “well bought is half sold,” and there is no doubt about 
this, but poorly bought stock, on the same line of reasoning, must be— 


"in proportion to the bad judgment exercised in its purchase—unsale- 


able at a profit. In other words, it costs so much to sell poorly 
bought stock, that even if it seems to be something of a bargain in 
price, its quality, or the fact that the market does not call for it, may 
‘render it a liability rather than an asset. 


Not a Really Difficult Matter 


There really ought not to be much trouble about successful buy- 
ing of retail lumber stocks. They are to a great extent staple lines. 
It should be possible for a retailer of fair experience to form a pretty 
clear idea how much of each important line of stock he can move in 


a year and to add to or subtract from it according to his information 


about general trade conditions in his district. The quantity problem 
is really not the hard one to handle. He may make a mistake here 
and there and lay in too much or too little of one kind of stock or 
another, but in the long run his experience should prevent him from 
making enough mistakes of this kind to have any appreciable effect 
upon his profits. Bey ae 
“Where the retailer is most likely to make his mistake is in giv- 
ing too much attention to prices and not enough to quality. The 
tendency of the present age, from a business point of view, is to ever- 
‘lastingly be on the look out for bargains. A retailer looking at dif- 


ferent quotations on stock which he needs, is apt naturally to give 


his order to the firm whose quotations are lowest and to do so in many 
cases without satisfying himself properly about the relative qualities 
of the stocks. I have come to the conclusion myself that by giving 
orders always to the men who quote the lowest prices I would quickly 
put myself out of business. It is only once in a while that the lower 
price goes along with equal quality. Values are what should count. 
When I am buying stock the idea I have in mind is not whether the 
price is the lowest I can get, but whether there is a fair profit for me 
in handling the best quality of stock I can get at the price that the 
wholesaler asks for it. Quality is the real thing to consider, and every 
retailer, once he has satisfied himself about the quality of any par- 
ticular line of stock that he is thinking of buying, should be able to 
tell, almost off hand whether he can dispose of it at a profit. 


Quality a Better Selling Point than Price 

The point I am trying to make is that the first thing to do is to 
be sure about the quality, then the prices may be compared. Do 
not compare the price first, or you may forget about the quality, and 
that would be fatal. Lower quotations almost always carry with 
them lower values and are really not so profitable a buy as better 
values at higher prices. Moreover, there is one’s reputation always 
to be considered. If you are always watching for a chance to buy 
bargain stock you will make a reputation for yourself among your 
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customers as a man who keeps only a medium, or even a comparatively 
low grade of stock. It is worth while, even from an advertising point 
of view, to make sure that the stock you buy is good, that is to say, 
that it will fill the requirements of your customers satisfactorily. 

Eyery customer; as he walks into a retail lumber yard, has two 
ideas sticking out in his mind. One is the use to which he is going 
to put the lumber he buys, the other is the price he will have to pay. 
If you think the matter over closely you will find that your best 
customers have not much confidence in their ability to beat you down 
in price, but every one of them has a clear idea that he will insist 
upon getting the best quality of stock he possibly can. Quality is 
the retailer’s best talking point and he should never forget it, par- 
ticularly when he is buying his stocks. The dealer who has only 
price to use as a selling point is at a great disadvantage compared 
with the dealer who can talk proudly about the quality of his goods. 

Especially when competition is keen, will quality talk carry much 
weight. If your competitor is giving you a bad time of it, getting 
many of your best customers, do not worry so much about the price 
of the stock you sell; do not try to cut prices, but try to give better 
value than he does. Make sure that your stocks are the kind your 
customers want and they will not be so ready to tell you that they 
can get them cheaper at the other yard. The only way to do this is 
to post yourself as fully as possible about the buying end of your 
business, and then make a practice of giving it equal if not more 
attention than the selling end. 


Better Business for Wood Pipe Companies 


The plant of the Canadian Pipe Company, Ltd., Pacific Street, 
Vancouver, is at present busy on an order for 15 carloads of 6-inch 
pipe, which is being shipped to Hebertville, Que., for waterworks pur- 
poses. Part of the order is for the Municipality of St. Joseph d’Alma, 
adjoining Hebertville. Manager McGregor reports some business 
being placed for irrigation work in the interior of the province, but the 
orders are for small quantities. 

The revival that has taken place in the British Columbia mining 
industry as a result of the war has enabled the Pacific Coast Pipe Com- 
pany, Ltd., Beach Avenue, Vancouver, to establish profitable relations 
with a number of mining concerns in the interior, most of the orders 
being for cyanide and slime tanks. Early in July the company shipped 
the “daddy” of the lot—a tank of 200,000 gallons capacity, the diameter 
heing 50 feet and the height 12 and 14 feet. Manager Dorffler thinks 
that, following the close of the war, British Columbia and prairie 
municipalities will install a lot of wood pipe. 

President Reekie of the Vancouver Wood Pipe and Tank Com- 
pany, Ltd., is not inclined to be very optimistic, despite his admission 
that business coming his way during the first half of 1916 had equalled 
the total volume done in 1915. Very few big orders are being placed, 
and competition is keen. Just now his plant is turning out about 
$10,000 worth of wood pipe for a waterworks system to be installed 
by the City of Prince George, under the superintendence of Engineer 
Dutcher, of DuCane, Dutcher & Co., Ltd., Vancouver. 


Huge Timbers Cut at Hastings Mills 


Responding to invitations extended by the officials of the British 
Columbia Mills, Timber and Trading Company, Ltd., many Vancouver 
citizens paid a visit late in June to Hastings Mills—a landmark on 
Burrard Inlet for over half a century—to inspect-some unusually large 
timbers which had been cut to order. Three of the huge sticks of 
Douglas fir measured from 110 to 116 feet in length and 20'x 20 inches 
in girth, and were manufactured to the order of the Wallace Shipyards, 
Ltd., North Vancouver, to form the keels of the first of the fleet of 
wooden schooners to be constructed under the new Shipping Act of 
the British Columbia Government. Another massive timber, 100 feet 
in length and 28 inches in diameter, was being fashioned by ship car- 
penters into a mainmast for the brigantine Amy Turner, of Van- 
couver, and was pronounced one of the finest sticks ever brought into 
Vancouver, being without blemish from stem to tip when shaped and 
polished. ‘The sticks suppiled for the other spars, while not so large, 
were equally free from defects. Other large timbers of varying lengths 
and diameters were being assembled for shipment by rail, and the col- 
lection formed an impressive exhibit of British Columbia forest possi- 
bilities and mill equipment. The big timbers came from the limits of 
the British Columbia Mills, Timber and Trading Company, Ltd., at 
Rock Bay. It is not generally known that at one time the company 
furnished the majority of the mast and spar timber for use in the 
British navy, and so large are its reserves that no difficulty would be 
experienced to-day in duplicating the business. ; 
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Vancouver Port $5,000,000 Terminal Project 


Harbor Commissioners Propose cae Scie of Improvement—Business Interests 
Demand an Investigation 


pretty row has developed in Vancouver business circles 
ion launched by the Vancouver Harbor Commissioners 
e creation of new terminal and other facilities, at an ultimate cost 
. in order that the port may be equipped for the large and 

‘reasing trafhe which they feel convinced is one of the 
“intics the immediate future. 

Che Vancouver Harbor Commission was created early in 1913 by 
Dominion Government, the members (also appointed by the federal 
being Chairman Carter-Cotton, J. A. Fullerton, and S. MeClay. 
» 1913 the business of the port had been administered by a 
and Vancouver was held to be the cheapest port on the 

ird. The new commissioners had not been long in office 
before they proposed some radical changes, which were strenuously 
opposed by the shipping, lumbering, and other interests, but these were 
ially allowed to drop for the time being on the outbreak of the war in 
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1914. ‘Since then the commissioners had apparently been 
occupied with the reclamation of factory sites in the bed of False 
Creek, but last month it developed that a vastly more ambitious 
scheme had been planned and arranged for, with the active assistance 
or initiative of H. H. Stevens, M.P. for Vancouver. The belated 
announcement of an order-in-council approving the plan came as a 
bolt from the blue, and the astonishment created by the huge sum 
involved was almost duplicated a few days later, when it became 
known that the Ottawa authorities had been assured that.the scheme 
had been considered and favorably reported upon by the several 
municipalities and various interests likely to be concerned in its 
i¢ctatis. 

The harbor of Vancouver, B.C., as defined by the Vancouver 
Harbor Commissioners, contains 98.4 lineal miles of waterfront and 
an area of 9.08 square miles, as follows: English Bay, 202 square 
miles; Burrard Inlet, now in use, 5.0 miles; False Creek, 10.51; North 
\rm, 13.37; total, 49.08 square miles. There is approximately 7.5/ 
lineal miles of waterfront crown-granted, 12.72 lineal miles leased, 

| for another four miles of waterfront leases have been applied for. 
The Scheme Outlined. 

The properties to be acquired are said to be: 

Kitsilano Indian Reserve, 80 acres, estimated to cost $/00,000. 

Property.at Port Moody, approximately 88 acres, with a frontage 
of half a mile, estimated to cost $550,000. 

[he Heaps property on Burrard Inlet, 1634 acres, estimated to 
Os $650.00 ) 

Right-of-way for a harbor terminal railway from the Kitsilano 
eservé the Heaps property, estimated to cost $1,552,861.25. 

n of the right-of-way of the Pacific Great Eastern, esti- 
mate t $516,267. 
property and warehouses of the Great Northern Railway 
; nd the erfront property immediately to the east of the 
Great hern Railway Company’s property, estimated to cost 
51 S00 } 
Che total cost of the property thus to be acquired is $5,769,128.25. 
The Harbor mmissione rs expect to be able to exchange pro- 
‘ready hold for parcels they wish to acquire and thus to 
them be $2, a 833.50. The balance will therefore 
20 294.7 fo this must be added $200,000 for bonds already 
rk and which it is proposed to retire. The com- 
refore, requires for the two definite purposes the acquisi- 
pert nd the retirement of bonds a sum totalling 
fa, 0 O f the $5,000,000 bonds there will thus be left 
179,705.50 available for the development of harbor properties and 
he Pr Council committee was given, after 
ked into by the Minister of Marine, the chief 
ne scheme ot and the inspector of Harbor 
entire proposition embraced in the scheme was 


engineer of the De partment of Marine, and that 
approval of the scheme and giving 
mp ee of same will eventually insure a 
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the citizens at large, and not a favored few. 
and Quebec as ports with public trminals, and argue that the creation 
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of a terminal railroad, which will give access to the Port of Vancouver — 


to any roalroad desiring to come in, will be of inestimable benefit to’ 
the people of the entire province. 
scheme will be self-supporting from the start, and that time had 
demonstrated the unsoundness of the opposition extended by the 
Board of Trade, the Manufacturers’ Association, the lumber associa- 
tions, and other public bodies, to tneeious progressive measures advo- 
cated by the Harbor Board. a 

The commissioners are thoroughly imbued with the idea that 
their duty is to plan for the future greatness of Vancouver. The argu- 
ment that the present rush of freight to Vladivostok is abnormal, and — 


that after the war there will be little moving, does not find endorse- 


met at the Vancouver Harbor Board. The commissioners believe 


They refer to Montreal 


They contend, also, that their 


that right now this port is laying broad foundations for an increasing — 


trade, and they declare that they have such faith in the future of this 
port that they can face a five million dollar scheme without qualms. 
They believe that the scheme will not cost the shipping of the port a 
dollar. They believe that each unit will be self-supporting. 


warehouses. 


They _ 
believe that sufficient shipping will come here to justify new piers and — 
They believe that the provision of cheap industrial — 


sites will attract manufacturing concerns, and will lead to the estab- — 


lishment of healthy payrolls, and they also believe that when the war 
is over the Dominion Government will stand behind that project; but, 
in conclusion, they do not believe in sitting idly by until that time. 
Instead, they argue, now is the time to go ahead, and they intend to 
go ahe ad, despite all opposition. ; 


What Opponents Say. 


‘ 

One of the chief objections lodged to the scheme is the statement 
made in the order-in-council by the Government chief engineer, that: 
“rom personal knowledge and’ investigation, and from evidence 
placed before me by the commissioners, the several railway com- 
panies, the corporations of Vancouver and North Vancouver, business — 
firms and private citizens are unanimously in favor of having the 
scheme carried through.” 


The opposition claim that the community knew nothing at allay 
about the scheme until it was published in the press, some three 
months after the order-in-council was signed. They argue that for 
the year ending March 31, 1916, the total tonnage paying wharfage 
in Vancouver was under 300,000 tons—although in 1913 it was some- 


where about 500.000—but they figure that on the 1916 figures the © 


board is not justified in going into such a huge scheme. They also 
fail to see where more industrial sites are needed, and fear that the | 
burden of cost will be placed on the business of the port. 


Shipping men claim that there is ample dock and shed accommo- 
dation for years to come, and that several of the docks are not paying. 
Some among them profess to have absolute knowledge that the whole 
terminal scheme is one to bring in several roads in direct competition 
with the roads and, if possible, to control their tracks and serve their 
customers. They ask: “Is this scheme for building docks and provid- 
ing sites on the Kitsilano Reserve connected with a plan to give the 


Chicago, Milwaukee and St. Paul, the Northern Pacific, the Canadian — 


Northern, the Great Northern, and the P.G.E. cheap water terminals, 


and provide those roads with means by which they will be able to get ~ 


access ito Vancouver without using Burrard Inlet for their steamers 
and bothering the C.P.R.?” 


Was Ottawa Deceived? 


At a joint meeting of the Board of Trade with representatives of 
the British Columbia Manufacturers’ Association, Merchants’ Ex- 
change, British Columbia Lumber and Shingle Association, and other 
bodies, held on the evening of July 14, Chairman Bs Carter-Cotton, 
the only member of the Harbor Board present, was ‘asked to explain 
and defend the course taken by that body in relation to the order-in- 


council, and alleged false statements contained in the report of the — 


chief engineer of the Marine and Fisheries Department. The speaker 


met with poor success in his efforts to satisfy his questioners. 


makes the chief engineer state: “rom personal knowledge and inves- 
tigation, and from evidence placed before him by the commisiea aa 
the several 
North Vancouver, business firms and private citizens are unanimously | 
in favor of having the scheme carried through.” 


Chairman Carter-Cotton was asked how he proposed to reconcile 


the above statement with letters received from Mayor M. McBeath, — 
of Vancouver, and Clerk J. [°. Collins, of North Vancouver, disclaim- 


railway companies, the corporations of Vancouver and | 
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attention was directed to a paragraph in the order-in-council which © 
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in tea chests. 
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ing knowledge of the passage of any resolution of the nature referred 
to. 

Sir Charles Tupper gave it as his opinion that “a palpable decep- 
tion had been practised upon the Government at Ottawa,” and after 
some further discussion rather warm in tone the following resolution 
was adopted, on motion of IX. H. Beazley, seconded by N. McLean: 

“Be it resolved, that the report of the Harbor and Navigation 


Though Ceylon is a forested island, the unsuitability of the native 
“timbers for permanent construction in a tropical country or for use as 


' packing cases and shipping the products of the numerous tea gardens 


and plantations requires the importation of about $1,639,000 worth of 
" manufactured and unmanufactured timber annually. The imports dealt 
with in this report are for the calendar year of 1915. The quantities 
may be taken as representative of normal trade, the war having exer- 
cised but a slicht etfect in the annual importations of the island. The 
higher prices of imported timbers have been upset to a great extent 
during the war by the increased prosperity of the tea and other indus- 
Hries. |: . : 

The value of the various forest products imported during 1915, 
with the quantities of each, are shown below — 


Quantity. Value. 

Wiemeitesto, MiMOeTS osc... ke B22t27. $ 988,899 
Memerinoand 16et oes. ke ke 3,100,000 297 ,380 
IMlnu CGS asa SVS eae 354,259 118,916 

- Shooks and casks, bundles ....... 26,035 112,188 
- Mixed lumber, board feet ....... 1,178,000 64,225 
Mimamiactited articles .......--- ws. e.ee- 40,965 
iememobeacd feet .. 2.1 s..3,.---- 397,000 16,576 
“gicanll 5) Se c/s ee ae aie $1,639,149 


The chief trade of possible interest to Canadian manufacturers 1s 
Here, much more than in India, the trade has been 


seized by the Japanese. The greater part of the Ceylon tea exports 


\ are in solid chests, almost all of which are imported from Japan. The 


because of its resistance to decay and white ants. 


specifications and prices are the same as those given in a previous 
report on Indian trade. (See Weekly Bulletin No. 647.) A smaller 


trade’in three-ply boxes is supplied chiefly from the United Kingdom. 
‘The trade in 1915 was: ee 
2 Quantity. Value. 
Wepam-(solid shooks) ....:/....... 2,843,473 $724,561 
United Kingdom (three-ply shooks) 356,320 248,727 


Small quantities were imported from Scandinavia and Russia. 


. ate: 1 DE ita =a 
‘The average c.if. cost of the Japanese boxes, of all sizes, was Zoe 
cents. The average price of the British three-ply boxes was 69.8 


cents. The Japanese have since the outbreak-of war benehited greatly 
by the maintenance of regular sailings and but ‘slightly advanced 
freight rates between Japan and Colombo, the Ceylon port of entry. 
The names of the chief importers of tea chests may be obtained from 
the Commercial Intelligence Branch of the Department of Trade and 
Commerce. - NS 
The most important building timber in Ceylon is teak, valued 
The. most import- 
ant sources of supply are Siam and Burma. The c.f. cost during 1915 
for teak, chiefly in the form of dimension and timbers, was $96 per 
thousand feet board measure. 
Matches, as in India, are delivered in Ceylon at too low a Gis 
price to interest Canadian shippers. The trade is still chiefly in the 
hands of the Swedish manufacturers, with the Japanese gaining 
ground. The sources of supply in 1915 were: 


(Gross. Value. 
hah a a a 336,300 $112,760 
i, | ST ea a 14,701 3,827 
Mmmied Winedom ......-.--..-5++ E252) 656 


The shooks and casks imported are classified together in the cus- 
foms returns. The shooks are from Great Britain, being re-exports of 
Scandinavian goods. The names of the chief traders may be secured 
from the Commercial Intelligence Branch of the Department of Trade 
and Commerce. The casks are oak cooperage from the United States, 
and offer no opportunity for Canadian business. The value of this 


_ package business in 1915 was: 


United Kingdom, shooks ........-.--+ sess etree oe 
Wnited States, cooperage ...-.-- rece tere tee ees Done 


~The mixed lumber imported into Ceylon consists nearly entirely 
of several species of hardwoods from the Straits Settlements, Burma, 
Borneo, Australia, and Japan. 


The lumber, which amounted to only a little over one million feet 
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Committee be received and laid on the table, and that the Prime Min- 
ister of Canada be petitioned to instruct Sir Henry Drayton or some 
other member of the Board of Railway Commissioners of Canada to 
hold full investigation in Vancouver into the question of the terminal 
railway scheme and other phases of harbor development, with power 
to take evidence on oath and to obtain all information necessary and 
report on same.” 


‘Timber Trade of Ceylon is of Small Volume 
7 7 . | Japan and United Kingdom Supply Most of the Demand—Dousglas Fir ; 


Market is Limited 
By H. R. MacMillan, Special Trade Commissioner 


a year, is brought in small package shipments in tramp liners at an 
average cif. price of $54.50 per thousand. It is used for temporary 
purposes, for which Douglas fir would be cheaper and more satisfac- 
tory owing to its ease of working. There is small hope of the substi- 
tution of Douglas fir because of the extremely limited market and 
absence of any facilities for liner shipments. 

Almost the whole of the manufactured timber imported, consist- 
ing of ceiling, flooring, and joinery, to the value of about $41,000 
annually, is from Norway and Sweden. ‘This trade also is divided 
amongst several importers, who bring small parcels by liners. Doug- 
Jas fir, so far as the limited market goes, would compete easily if regu- 
lar shipping facilities existed to Colombo as exist from Scandinavia. 
Jarrah is imported for harbor works; the average cost c.i.f. is $41.75 
per thousand feet. The trade, which is extremely small, is from Aus- 
tralia. 

The countries supplying Ceylon with timber and manufactured 
timber articles are: 


ABO RLIMN ou o chaa Beh eS Slee eee a eee geese Ta CEN $728,388 
Whiameerch, I mmaleralonait cae cee ee Nem PADS es clay lea enn AR a 334,228 
SHMIGA Tha oi ebb SAS GL ACRE eee AUR EP Soe ee OR el ae 207,707 
SiC le Tete ae Pe tex Scale 6 oe eee apne 122 484 
DES ARISESACUANY ots syed ce 3: GS SAR RAN A UN cll Creu A Bs 73,135 
SHER ES: SSE STATISTICS) i mT ty RE ecu ee 37,192 
INIOYE SESE oe as. oe ee, Bea ae a ae ee a Ne oe 25.246 
United States 5. 22.4... : Bids aha ca dean I MER EER RES 23,529 


Market for Newsprint in Ceylon. 


A small market exists in Ceylon for newsprint, the importations 
in 1915 consisting wholly of paper in reams, amounting to 52,802 reams, 
valued at $118,916. The trade was divided as follows: 


Whirike ces kemnodiomi ey ese lice os ao) he oats aes oe $53,090 
UConn vorcny meetnee Sr ay re eee ss ne Count Sie ae Sect genet e 11,074 
Sie etn metenes s comments uMmu onal Sen NN Gelcclin RUyiany A CeMet 9,726 


mercial Intelligence Branch of the Department of Trade and Com- 
merce. 


Cutting Shingles at Trout Lake, B.C. 


Messrs. Sutton & Foote, of Revelstoke, who last spring started up 
a shingle mill at Trout Lake, 14 miles distant from that city, have 
been manufacturing at the rate of 125,000 shingles per day for some 
time past. Their plant is-situated close to the mouth of Trout Creek, 
three miles in length, and bolts cut on the upper reaches of the stream 
reach the mill boom without driving. Ample power is derived from 
Glacier Creek—a fast-flowing mountain stream—to operate three 
shingle machines, bolt haul-up, bolter and an electric light machine 
with a capacity of 500 16 c.p. lights, the company having contracted 
to furnish light to citizens of the budding city of Trout Lake, nearby. 
By this time, probably, the plant is being operated night and day, 
with an output of 200,000 shingles in the twenty hours, the bolt-cut- 
ting crew having been increased early in July in order to keep the 


machines supplied on the extra run. 


Ocean freight rates have eased to an appreciable extent as a result 
of the action of the British Government in releasing space on Atlantic 
vessels employed almost exclusively for months past in the carriage 
of wheat cargoes. The lumber rate from Pacific Coast ports to the 
United Kingdom, via Panama Canal, has dropped from 300s. to 275s., 
which is very slightly in excess of the rate by rail to the East Coast 
and thence by water. Shipping men, however, seem to think that 
rates will advance again before a general decrease sets in. 


The June number of the British Trade Journal contains a well- 


written article dealing with the timber resources of British Columbia, 


prospective overseas demand for our forest products, and the energetic 
steps being taken by the British Columbia Government to extend both 
the foreign and domestic markets. 
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Rules for Tree Naming Competition 


Any person engaged in. the lumbering industry in Western Canada and who is a subscriber to the Western Lum- 
berman, is allowed one guess, which must be filled in the form provided for this purpose on this page. 


No firm can win two prizes. First prize $25, second $10. Special retail prize $15, which can only be won by a retail 
lumber dealer. 

The competition calls for the correct naming of the seven trees by their bark, the grain of the wood and the leaf 
or plume. It is not necessary to give the Latin or botanical names of the trees. 


If more than one person correctly identifies all the trees then will the first prize 


; : s : be equally divided among the 
winners; so will it be with the special prize for the retail lumbermen. 


If a lumberman desires any person in his employment to enter this competition a copy of the Western Lumberman 
will be mailed to him for this purpose. 


All replies to be addressed, “Tree Naming,’ Western Lumberman, 302 Travellers’ Building, Winnipeg. 
The competition will appear in three issues” of the Western Lumberman, in the last of which will appear a list of 
donors and the amounts subscribed to-the prize fund. 


The following firms have kindly donated to the prize fund: The Adolph Lumber Company, Baynes Lake, B. C.; 


The Finger Lumber Company, The Pas, Man.; The Nicola Valley Lumber Company, Canford, B. C., and the B. C. 
Forest Branch. 


The Western Lumberman especially desires to see a large number of retail lumbermen enter this competition, 
which, it may be stated, is being staged to rouse an interest in the lumber yard with respect to the trees from which the 
dealer gets his planks and boards. 


Names of Trees 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


WESTERN LUMBERMAN 


Review of the Prairie Lumber Trade 
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incorporated, with head office at Winnipeg, Man., and capital stock of é 
$100,000, to carry on the business, among other things, of manufac- 
turers and dealers in lumber and timber, Ry holesale and retail lumber 
dealers, to operate sawmills, planing mills, etc. hose interested are 
D. B. Fegles and W. S. Bellows, of Fort William, Ont.; W. H. Carter, 
It, E. Hails, G. E. Elliott, and W. Smith, of Winnipeg, Man: 

Wood at Winnipeg is going up in price. Tamarac is now $8 a 
cord, poplar $6, while pine and spruce no longer are obtainable. Wood 
dealers say the reason is the heavy snow “of last winter retarding 
work in the camps. Shortage of labor also had something to do with 
it. One of the wood dealers interviewed by the Western Lumberman 
said: “Wood is scarce. We have scoured the country and have got | 
only a few cars of tamarac and poplar. People will have to burn soft — 
Western Canada coal next winter, as we have not any wood for the q 
fall trade? . 

We are in receipt of a complimentary letter from Mr. H. IJfinger, 4 
of the linger Lumber Company, Phe Pas, in which he says: “I want 
to compliment you on the fine appearance of the excellent articles for | 


lumbermen which the annual number of the Western Lumberman 
contains.” This is only one from many such letters received by the — I 
editorial statf during the last month. The tree-naming competition — 
has also roused quite an interest amone manufacturers, wholesalers, t 
and retailers. We are pleased to say that the first anSwer was 
received from a retail lumber dealer. [lave you sent in your answer 
yet? If not, you are reminded that the time for closing this competi- 
tion will soon be at hand. 

? 


Many of the prairie lumbermen would remember quite well Mr. 
Ik. D. Tennant, formerly a lumberman of Winnipeg, but now secre- 
tary-treasurer of Hoo Hoo, with head office at St. Louis, Mo. We. 
received a kindly note from him, showing that his heart still remem- 
bers Winnipeg and his old friends. Mr. TVennant, in part, says: “I 
have before me the annual number of the Western Lumberman. I 
want to congratulate you on the excellence of this annual number. It 
is certainly a splendid issue, and should prove of great interest to the 
lumbermen of Western Canada. I also want to thank you for the 7 
opportunity of saying a few words on behalf of Hoo Hoo, and trust — 
that it will result in awakening renewed interest in a large number of i 
our old members in the Canadian Northwest.” 


C. Fl. S. Bamford, in a recent address to retail aaeeehaints ofl 
Manitoba, made the following pertinent remarks, which should be 
well taken to heart by the retail lumber dealers in Western Canada: 
“Now, | want to say a word or two about advertising. Does it pay?” 
If judiciously done, yes! Otherwise, no! I believe, from observation, 
that there are vast sums of money wasted every year in poor adver- g 
tising. Every time I make a trip into the country I am astounded at ~ 
the expensive advertisements adorning hotel registers, clocks. writing 
tables, pool rooms, and other places not frequented by the public who 
read advertisements. I pick up the local country paper and I see the 
goods advertised out of season. You might as well’ throw your ~ 
money in the fire as to buy and pay for unseasonahble advertising. It 
is worse than useless. I believe in advertising, and | recommend that 
you not only buy it but use it judiciously to advertise seasonable 
lines. Change your advertisements in every issue of the newspaper 
you are using, and always have something new and seasonable to 
present to the pubile. I realize that your copy must be homemade, q 
but with careful thought you can make it readable and‘attractive and 
productive of results.” 
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Vancouver to Have Another Big Mill 


The improving outlook for the British Columbia lumber industry 
has encouraged the officials of the Alberta Lumber Company, Ltd., 
Vancouver, to plan the replacing of the plant on I’'alse Creek which 
was Aaireyes by fire in 1914. Following the return of General Mana- 
eer C. McRae from the East in June, a start was made on the founda- 
tions for a substantial building of mill construction, 220x50 feet., two 
storeys, which is now well advanced, and work will shortly be com- 
menced on a large planing mill, steel boiler house, and other buildings. 
Manager McRae has not arranged all details as to equipment, but 
states that it will be thoroughly Tamedlern in every depar tment, as willl 
be surmised from the estimated outlay of $100,000. It is expected that 
the mill will be cutting lumber by October for construction purposes, — 
but it will be some time later before the trade can be supplied to any 
extent. The company’s site at the foot of Willow Street comprises — 
nine acres, the waterfrontage on False Creek being 600 feet in length, 
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Many Horse Barns Will be Erected in the West 


Reports Indicate Big Farm Trade for the Retailers This Summer—Numerous Barns and Granaries will be 
Erected—Typical Horse Barn, Specially Designed for Western Canada, Described Herewith 


G According to reports received from country parts, there is con- 
siderable building now going on in farm buildings, the principal of 
= which are granaries and horse barns. Towards the fall it is antici- 
__. pated that there will be a big.rush of lumber to erect these buildings 
~ on numerous farms in the Prairie Provinces. Bumper crops for the 
: big Canadian Northwest were predicted by Sir William Mackenzie, 
ae who recently made a tour of the West. He said the wheat alone this 


P| year would yield 300,000,000 bushels. 
A Typical Horse Barn for Western Canada. 


Every retail lumber dealer should now turn to his farm trade, and 
personally make a visit of the farms in the neighborhood of his yard, 
in order to see what the requirements of the farmers are likely to be. 
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Fig. 1.—A good barn for stabling work horses There is room for 
twenty-six head. 


In. ‘any case, whether the farmer intends to build or not, the visit will 
be conducive of producing a better relationship between the farm and 
the lumber yard. 

The horse barn illustrated herewith is one taken from Bulletin 
No. 4 of the British Columbia Forest Branch. The ground floor of 
this barn, shown in figure 1, is 30 feet by O68 feet. It is intended for 


stabling work horses, and has nine double stalls and four commodious 
stalls, each equipped with sufficient manger room for two horses, 
making a total capacity of 26 head. The horses are fed their hay 
through chutes from the loft above. 


The chutes have an opening on 


S 4 
a 


Vas Trapdoor 


either side, so that each horse may get his share. A detail of this type 
of manger and stall is shown in figure 5. A feed and harness room is 
located in the middle, and contains the necessary bins, harness closets, 
and also a stairway leading to the loft. The wide doors at each end 
allow a wagon to be driven through with bedding or for the purpose 
of cleaning out the stable. Ventilation is provided by eight fresh-air 
inlets underneath the mangers and two foul-air outlets over the drive- 
way. To prevent a draft from striking the horses occupying the 
stalls opposite the inlets the fronts of the mangers should run clear to 
the floor and the air be let in through holes bored in the fronts to one 
side of the inlets iff the outer walls. The inlets should be very care- 
fully made, because if the horses are not properly protected, cases of 
pneumonia may result. 
Roof Framing. 


Figure 4 illustrates roof framing suitable for barns from 32 feet 
to 40 feet wide. The roofs shown are economical in material, simple 
in construction, and strong, and supporting posts are unnecessary, 
thus allowing a clear storage space in the hay-mow. 

The illustrations give the lengths and sizes of the various roof 
timbers. It will be noticed that no timber is longer than 16 feet, or 
of greater size than 2x6 inches (except the short 2x8 inch struts). 

One complete set of timbers for the roof should first be laid out 
on the hayloft floor, and all joints very carefully marked and cut... This 
complete set should then be used as a pattern for all the other roof 
timbers, which should be cut and stacked in piles before any are 
erected. In cuttine off lengths of rafters, etc., in order to have all 
leneths accurate, always work to the pattern and not to the last piece 
cut. 

Horse Stalls. 


In figure 5 is shown a detailed drawing of a horse stall, manger, 
and hay-chute, suitable for use in any of the barns shown in this bul- 
letin. 

It is a good plan to make the plank floor of the stall in two sec- 
tions, so that the back part, which always wears out sooner than the 
front, can be replaced when necessary, without the expense and 
trouble of relaying the whole floor. 

The hay-chutes have certain advantages, and also certain disad- 
vantages, and can be put in or not, as the builder desires; if they are 
not used, trap doors should be cut over the central alley. The advan- 
tages are that they save (1) the need of a feed alley in front of the 
mangers, with the extra width of barn and expense that would entail; 
or (2) the alternative labor of carrying hay to the mangers from the 
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Fig. 2.—There are nine double stalls for box stalls, and a feed and harness room in this barn. 
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lalley. The objections are (1) the risk of fire if feeding is done 
ught by lantern light; (2) the possibility that they may interfere 
the ventilation system. 

lo prevent the chutes from acting as ventilators they should be 


r 


ilt of double-ply lumber, with tight-fitting doors (in the hayloft), 
and the doors should be kept closed except when in use. The doors 


hould be shghtly narrower than the width of the chute, in order to 
prevent too much hay from being put in at once. Also the chutes 
should be built bell-shaped, larger at the bottom than the top, with 
the inner layer of lumber running vertically, so that the hay will fall 
freely, without sticking. 


The n d of ventilating these stalls, as shown in the drawing, 
is simple | cheap, though it is not claimed to be the best. The idea 
is to have the fronts of the mangers boarded down to the floor, thus 


forming a long, continuous box underneath the mangers (stall divi- 
sions not to run through underneath the mangers). Into this box 
fresh air is admitted by intakes of the usual kind through the barn 
wall; the fresh air is let out of the box into each stall by auger holes 
bored in the manger front. An objection to this plan ig that drafts 
may be caused on the horses, although the current of fresh air is well 
broken up and distributed by the small auger holes. 

A better method, though more expensive, is to let the fresh air in 
through a watertight shaft or duct carried underneath the floor of the 
stall, or on the floor next the foot of the partition, to whatever point is 
most suitable; for example, to the back of the partition, or to the pas- 
sageway behind the stalls. 

Barn Ventilation. 


Fresh air ranks with sunlight as one of the prime necessities in 
any building used for the housing of live stock. ‘Too much stress can- 
laid upon this point. Foul air is certain to cause disease. A 
stable lacking proper ventilation is neither sanitary nor comfortable. 
Low temperature does not mean pure air, and the purity of the air in 
a stable cannot be judged by its temperature. 

The necessary conditions in a good ventilation system are: (1) 
No animal should be in a direct draft; (2) each animal should get a 
sufficient amount of fresh air; no animal should be in a corner or a 
space where the fresh air does not circulate and from which the foul 
air is not carried off; (3) the currents of air should all be in the one 
direction—that is, away from the cold walls and toward the outlets; 
(4) the ventilators should be easily controlled so that in extremely 
cold weather the temperature need not be unduly lowered. 

The Rutherford system of ventilation is used in all the barns 
shown in this bulletin. It is one of the best in use, and is recom- 
mended by most authorities in Canada. In this system the fresh air 


not be 


is brought in through a number of small openings or ducts at the 
bottom of the outside walls, so distributed that fresh air is diffused 
These ducts are generally raised 


throughout all parts of the stable. 
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Fig. 3.—Fresh air is taken through shafts or ducts along the partitions between the stalls. 
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Fig. 5.—A good double stall with a hay chute to the loft. The floor is built 
in two sections, making it easy and cheap to replace. i 


up inside to about eight inches above the floor, so that cold drafts 
will not run along the floor. As it is used and becomes warmed the 
air moves gradually to the centre of the building and up to the ceiling * 
and out through the outlets. There should be no cross-current nor 
tendency to bring air once breathed and warmed in contact with the 
outside wall. Usually about one outlet. is provided for every four 
inlets. 


The Nor’-west Farmers’ Co-operative Lumber Company, Lim- ~ 
ited, with head office at Vancouver, has been incorporated with $100,- — 
000 capital, to carry on business as sawmill proprietors, lumber and — 
shingle manufacturers, etc. The principals are J. H. Senkler, M.L.A. ~ 
Gibson, M. L. Milloy, M. G. Caple, and G. C. VanHorne, all of Van- © 
couver. 
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Lumber, Shingles and Logs 


Vancouver, July 18. 
Orders continue to reach both the Coast and Mountain mills in 


3 _yolume that is highly satisfactory, and both wholesalers and commis- 
sion firms report difficulty in placing the heavy business that is reach- 
ing them. Many of the mills have three months’ cutting ahead, and are 


not inclined to disappoint old customers in order to accommodate new 


4 ones. Shipments have been seriously retarded for the past thirty days, 
owing to the C. P. R. car shortage brought about by floods in the 
mountain district and deep sea cargo requirements at Vancouver, but 


conditions are again normal in this respect and lumber is being moved 
with great rapidity to make up for time lost. It is estimated that 500 
carloads per day are being shipped from B. C. mills at the present 


ee timne. 


The strength of the demand being experienced, and the cheering 
outlook due to the probability of another good harvest, is more than 
likely to lead to a strengthening of prices on several lines which are 
admittedly low, taking the shortage of stocks and other salient factors 
into the reckoning. The increases are likely to become effective very 


~ soon, and it is thought that prairie retailers and others will cheerfully 


recognize the necessity or at least the fairness of an advance at this 
time. Up to the present, at any rate, the manufacturers have been 
paying stiff priceS for logs, while labor and supply costs have been 
steadily mounting. 

If the prairie harvest turns out as good as hoped for there will un- 
doubtedly be sufficient business to warrant the starting up of every 
idle mill in the province, and the prosperity of 1911, 1912, and 1913 


will again be repeated. 


~The B. C. shingle market remained firm for the past month. Or- 
ders dropped off slightly during the latter portion, due no doubt 
to the time of the year. As the mills generally have a large amount 
of business on hand, prices were not affected by the falling off in 
orders. Early in the month XXX business sagged to some extent, 
but picked up as the month advanced, and at present is about the 
strongest item on the list. The car shortage, in greatly retarding 
shipment, was no doubt instrumental in this connection. 

There has been no change in prices during the past month. 


Logs have become very much more plentiful and consequently lower 


in price, but bolts on the contrary are still scarce and costly, bring- 
ing on an average of from $6.00 to $6.25 per cord in the open market. 

The situation confronting the logging branch of the industry is 
far from reassuring. The large number of camps in operation have 
been turning out enormous quantities of timber—far in excess of the 


cutting capacity of the mills—and as a result the surplus of logs has 


already reached a big total. The figures for June have not yet been 
given out by Timber Inspector McKay, but it is thought the cut 
will be on a parity with that for May, or around 94,000,000 feet. 

In the latter part of June some members of the Log Brokerage As- 
sociation made an effort to bring about a suspension of operations 
by the larger operators during the month of July in order to avoid 
adding to the already large surplus, and thereby stiffen the market. 
The attempt met with poor success, only half-a-dozen concerns drop- 
ping out, these including the Straits Lumber Co., Prentiss & Mack, 
Lamb Logging Co., International Logging Co., Wilson-Brady Log- 
ging Co., and Seaboard Logging Co. Several of the above are pre- 
paring to resume operations. a, 

Log prices have already sagged badly and mills are buying in 
small lots in the expectation of still more favorable opportunities 
for stocking up at low figures. Camp run fir is selling at $6.00 to 


2 $8.75, the latter figure calling for extra good; shingle cedar, $9.50 to 


_ averaged twenty-four inches in diameter. | 
trees in thirty-one minutes and eight seconds, and the Canadians in 


$10; lumber demand at $11.50 to $12; hemlock $6.50 to $7; spruce 


(scarce) $11. 


As a diversion from the routine life in the trenches, soldiers from 
New Zealand, Australia, and Canada recently held a tree-felling com- 
petition in France. A recent issue of the Timber Trades Journal of 
London contained a very interesting summary of these contests. [‘irst 
prize went to a team of three New Zealanders, who with axes fell 


three beeches in twenty-five minutes and forty second. ‘The trees 
The Australians cut their 


forty-five minutes and twenty-two seconds. The Canadians, in a 
cross-cut sawing contest, cut a fourteen-inch horn-beam log in half a 
minute. 


a 
if 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Personal Items of British Columbia 


Lieut. J. A. C. Drew, formerly coast representative of H. S. Gal- 
braith Company, Ltd., Winnipeg, has been attached to the 23lst High- 
landers’ Battalion, in camp at Sydney, Vancouver Island. 

Mr. Delbert Hankin, manager of the New Ladysmith Lumber 
Company, Ltd., Nanaimo, spent a day in Vancouver in the early part 
of July, the renewal of old friendships helping to make the brief visit 
a very pleasant outing. 

Many Coast friends of Mr. G. Fred Robinson, Summit Lake, man- 
ager of the Western Canada Timber Company interests in the interior, 


learned with regret that he had two ribs broken recently while super- 


vising the placing of some new machinery in one of the company’s 
plants. 

Mr. Warren Blyth, a New Zealand lumberman, who contemplates 
the erection of a shingle mill at Queensborough, near New West- 
minster, left for his island home June 28, per S.S. Niagara. He wili 
return to British Columbia early in the new year, to proceed with his 
undertaking. 

Many British Columbia friends of Mr. D. M. Miller, Seattle, for 
a number of years Pacific Coast representative of the Climax Manu- 
facturing Company, of Corry, Pa., will learn with interest of his new 
connection as manager of the Climax Locomotive Company, with 
offices and wareroom at 67 Columbia Street, Seattle. 

Lieut.-Col. Smythe, M.P., Ottawa, commander of the 238th Dat- 
talion (Forestry), visited Vancouver and other British Columbia 
points early in July to arrange for the recruiting of lumbermen for 
the new overseas force for which Ottawa is headquarters. Already a 
number of men have signed on at coast and interior points. 


Mr. R. J. Thurston, senior member of the Thurston-Ilavelle Lum- 
ber Company, Ltd., Port Moody, left late in June for his old home in 
Lindsay, Ont., where he will spend the balance of the summer recu- 
perating from the effects of an operation for appendicitis and a bad 
shaking up received when his auto went over a bank owing to the 
failure of the steering gear to respond promptly. As a somewhat curi- 
ous coincidence, it may be mentioned that by previous arrangement 
between the partners Mr. Flavelle had gone east in May, following a 
very severe attack of appendicitis, to spend the summer at Lindsay 
with his parents, Mr. and Mrs. William Flavelle, but had been there 
but a few days when news of Mr. Thurston’s illness compelled his 
return to Port Moody. 


Items of Interest to the Trade 


Brief News of Mountain and Coast | 


W. L. Barton, owner of a spruce mill at Port Clements, Queen 
Charlotte Islands, has made an assignment for the benefit of creditors. 

The Maple Ridge Lumber Company, New Westminster, which 
recently closed out its operations at Maple Ridge, Fraser Valley, has 
transferred its book debts to the Bank of Toronto. 

Heavy rains in the Vancouver forest district early in July came 
at an opportune time to extinguish several forest fires of a threatening 
character. So far the Fraser Valley has escaped a bad visitation. 


The fine towing weather of the last few weeks has enabled tug 
owners to make large deliveries of logs at the North Vancouver 
booming grounds and the mills on False Creek and the North Arm of 
the Fraser River. 

The General Mercantile Company, Ltd., 922 Metropolitan Build- 
ing, Vancouver, is now actively engaged in the wholesale lumber 
business. G. Willoughby-Brown, president, and S. Brereton, mana- 
ger, report a good volume of orders. 

High water in the Fraser River compelled the closing down of the 
plants of the Hammond Lumber Company, Port Hammond, and the 
Barclay Shingle Company, Port Haney, for a few days early in July. 
It is unlikely that any further trouble will be experienced. 

The sawmill at Cascade owned by the Forest Mills of British 
Columbia, Ltd., was closed down about June 20, the supply of logs on 
hand having been cut out. Most of the men will be transferred to 
Arrowhead, where the company is preparing to operate on an exten- 
sive scale. 

The cookhouse, bunkhouses, and other buildings used by the 
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erland Lumber Company, Ltd., at Craig’s Siding, Fraser Valley, 

ved by fire on the afternoon of June 30, together with 
st of the contents, the loss being about $1,000. The buildings have 
been replaced. 


e deste 


Che Shields Lumber Company's mill at Savona was started up 

pout Inly 20. Manager G. H. Boulton, formerly of the Port Ham- 

nd plant, visited Vancouver on the 15th to engage a millwright and 

2 operator. In all about 40 men will be employ ed 
- four eee 


Suns t carnage 


Charged with forging pay cheques to the value of $1,733, and 
h obt ng money thereon by false pretences, Peter Johnson, 
un bookkeeper for the Shull Lumber and Shingle Company, 
Ltd.. North Arm of the Fraser, was, on July 5, remanded for sentence 
agistrate Clute of Burnaby municipality. 


he old W. E. Cooke mill property at Kaslo was offered for sale 
st ¢ or in separate lots on July 12, but we understand the bidding 
Was an) ee but active. The plant, which comprises a sawmill, lath 
aning mill, sash and door factory, dry shed, and various dwell- 
ings, has been idle for the past six years, but has been kept in good 
repair 
The only lumber carrier at present claiming Vancouver for its 
home port—the three-masted barkentine Amy Turner—left Burrard 
Inlet on July 12 to load lumber at Portland for the Orient. The vessel 
had been in use for years as a hulk, but several months ago it was 
acquired by Bond Brothers, Vancouver, and refitted for the lumber 
-arrying trade. 


‘ii! ] 
mili, pi 


Snow on the mountain tops in the interior was still deep when 
it melted rapidly in the warmer weather of the latter 
of the month. Asa result very high water was reported at many 
poimts, and a number of lumber concerns met with losses, including 
the Ross-Saskatoon Lumber Company, Waldo, and Edgewood Lum- 
mpany, Castlegar. 

Foley. Welsh & Stewart's tie mill at Mons Lake, Alta., on the 
Pacific and Great Eastern line, was started up early in July by John 
& who will return to Vancouver as soon as everything 1s run- 
smoothly. The company early in June had planned to start up 
their large timber mill at Cheakamus, but the idea has now been 
ndoned for this season. 


lune set in, but 


half 


ber Ce 


ahs 
avd 
Sparks from the power-house smokestack threatened the destruc- 

the E. R. Tait Shingle Compay’s plant, north end of Connaught 


Bridge, Vancouver, about noon of July 3. The roof of the dry kiln 


was ignited and fire penetrated to the shingles inside,“but before the 
iremen arrived the automatic sprinkler system had dealt with 
he danger in effective fashion. 


retary R ber ‘t B. Allen, of the West Coast Lumbermen’s Asso- 
Seattle. is authority for the statement that in the past year 

\llies 1 ave paid $1,500,000 for Oregon and Washington 
the manufacture of aeroplanes, much of it being 


shipped erland to New York, Boston, and New Orleans. It was 

necessary to log six to ten times as much spruce as the quantity 
ships der to ect clear stock 60 to 75 feet in length. 

Messrs. Dent & Mylroie, of the Alberni-Pacific Lumber Com- 

ny, Ltd., Alberni, Vancouver Island, are improving the big mill in 


» increase the capacity, the work being carried 
as not to interfere with the daily run. Sales Mana- 
visit to the Mainland, stated that the firm’s 
shipments made it impossible to accumulate any stock. 
done with Alaska in the shape of railway 


na recent 


lar ‘ trade is 


being 


f the Puget Sound Mills and Timber Company, 
. erected about five years ago by Michael [arles, 
ell-ki n Seattle lumberman and capitalist, is now the property 
Charles Nelson Company, of San Francisco, one of the leading 
erns of the Pacific Coast, with mills at Mukilteo, 

mboldt, Cal., and Merced Falls, Cal., and owners of a fleet 

The ten-hour capacity of the Port Angeles plant 


OQ) feet 


Club about two 
forest Service at 


the British Columbia J orest 
the Dominion Government 


he opinion that many serious fires for which Jum- 
ire blamed are really caused by lightning. ‘This 
ecent reports from West Kootenay to the 

fewer than thirteen fires having been 


ving the passage of an especially severe 


Company, Ltd.. Credit Foncier Building, 
ed a contract with H. W. Brown & Co. to 
er engines for the three schooners to he 

n-(;enoa hips ards at Victoria. The engines 


and will cost $95,000. 


nilar contract was closed by the above 


aAncouUuVver 


yards in very little over 10 seconds. 


company on May 19, hee engines being for the vessels under cones 
tion at the Wallace Shipyards, North Vancouver. 


Coast mills were recently asked by the British ‘Columbia Forest 
Branch to tender on a British Admiralty order for 4,000,000 feet of 
Douglas fir in 12x12 timbers, and 1,000,000 feet of 3x9 faches. “The 
timber is to be delivered by-iratl -at ship: side in Halifax harbor as 
speedily as possible. The order also covered a large quantity of clea 
spruce for aeroplane manufacture, for which the British Governme 
is willing to pay $200 to $225 a thousand feet, but very little of this: 
class of material can be furnished by British Columbia mills at present. 


Great inconvenience was experienced by many Coast lumberm 
as a result of the car shortage, which made itself felt in the latter h 
of June owing to the disarrangement of traffic on the mountain I: 
of the Canadian Pacific and "Canadian Northern railways, due 
washouts and landslides... To make matters worse for our shipp 
four large vessels arrived from overseas for whose cargoes all ava 
able C.P.R. cars had to be reserved after the railway blockade | 
been broken. Conditions became normal again about the middl 
July. | ie 

Iorest fire conditions at various points in the interior up un 
July 1 were such as to cause Forest Branch officials grave uneasine 
owing to the large number of outbreaks and the apparent diffieul 
in controlling the fires owing to the dryness of the vegetation. No 
fewer than 05 fires were reported from the Fort George ‘district, large 
areas being devastated around the Finlay Forks, Stuart River, and 
Alesa Lake. The damage to merchantable timber was considerab 
but still more regre ettable i is the news that a number of pioneer settlers. 
lost their homes and in some cases most of their treasured possessions, 


H. A. McKowan, manager of the Cranbrook Sash and Door Fae- 
tory, Cranbrook, had an exciting encounter with a large black bear 
while motoring with a party of friends July 2 on the road between 
Wattsburg and Moyie. They first came upon a small cub, which 
scurried up:a small tree at the first “honk” of the motor horn. While 
searching the thicket roundabout for sticks to throw at the cub in the 
hope of dislodging him from his perch aloft Mr. McKowan suddenly 
found himself face to face with a very anery mother bear in search of 
her offspring. Friends say that while Mr. MeKowan has never 
boasted of his sprinting powers, he undoubtedly has iti in him to do 100 


) 


Lumbermen and _ the La v 


Recent Decisions Affecting the Trade 


Nicola Valley Lumber Company Ltd., vs. Meeker. 


An appeal by the plaintiff company from the judgment of Morri- 
son, J., of 30th April, 1915, was argued before the Court of Appeal at 
Victoria recently, when judgment was Seat The facts cited were 
as follows: 

The parties entered into an agreement on the 10th of June, 1915, . 
whereby the defendant agreed to purchase from the plaintiff eight 
timber licenses, a tract of “land occupied by the vendor as a millsite, 
and all personal property situate on and connected therewith. The 
purchase price was $25,000, of which $10,000 was paid on the execution 
of the agreement, the balance to be paid in two years, with interest at 
6 per cent. for the first year and 8 per cent. for the second year. The 
purchaser paid $900 interest at the end of the first year and $1,200 
interest at the end of the second year. The balance of the $15,000 
purchase price was not paid. As to the millsite (108 acres). the plain-— 
tiff was able to obtain a Crown grant, but in order to obtain it the mill- 
site had to be occupied as a millsite, and the defendant, on entering 
into possession, failed to use the 108 acres as a millsite and thereb 
prevented the plaintiff from obtaining a Crown grant. It appeared 
that the defendant moved the millsite to another location and applied 
to the Dominion Government for a Crown grant of the new site. The 
plaintiff brought action for the balance of $15,000 due under the agree- 
ment. The defendants contended the plaintiff did not obtain title for 
them, and that the timber licenses were not as represented, and they 
counter-claimed for rectification of the agreement and certain abate- 
ments of the purchase price. Vhe trial jude re at the time considered 
the action was premature, and gave the plaintiff leave to withdraw the 
case, otherwise it stood dismissed. 


Imperial Timber and Trading Company Affairs. 


Before the Court of Appeal, sitting at Victoria last, month, 
Imperial Timber and Trading Company, Ltd., Vancouver, appea 
from the judgements of Clement, J., of January Ay 1916, in a suit entered 
against them by the Pacific Lumber Company, Aberdeem, Wash. q 

The appeal was from two judgments, one on two promissory 
notes and the other on five promissory notes. The Reliance Saal 
and Door Company, Vancouver (not a party to this action) was 


indebted to the plaintiff company. Later the sash and door company 
amaleamated with the defendant company, and the amalgamation 
assumed the liability to the plaintiffs. The seven notes sued on were 

then made, the two being made payable to the National Lumber 
~ Manufacturing Company, who endorsed same over to the plaintiffs. 
%. The other five notes were made payable o the plaintiffs. The other 


The question-of LABOR COSTING in sawmills has received 
‘but little attention among the millmen generally. Most operators, 
as well as their superintendents and foremen, are content to let this 
matter drift along in a haphazard manner, rather than apply a sys- 
tematic and efficient costing system. Many manufacturers know the 
cost of their product aboard the car, but there are some who are so 
jax in this direction that they are unable to tell whether their plant 
_ shows a profit or a loss only by the balance sheet at the end of the year. 
tf In these times of keen competition and varying prices this method 
is too uncertain, for if an item is costing too much we should be able 

to put our fingers on the leak at once. This is only possible by a 
- detailed LABOR COSTING SYSTEM—one that shows the cost of 
each operation in the process of manufacture and eliminates uncer- 
tainty as to what the cost really is. ’ 

One means of costing is by the employment of a detailed daily 
report of the work done, labor employed and money expended. In 
the lumber business this system must be applied to each operation 
or department employed in the process of production. A detailed 
daily report system has many advantages, chief among which is the 
‘one mentioned above, viz.: That you are enabled to KNOW the cost 
of each operation. Another advantage of this system is that it forms 
a basis of comparison for different men and machines performing 
the same work, or a day-to-day comparison for the same men and 
the same machine performing the same work. 

To illustrate: The writer had in the planing mill two planers of 
the same make and operated by the same number of men, running 
on 8-in. shiplap, No. 1 machine showing a meter tally of 30,000 lineal, 
while No. 2 machine showed a meter tally of 37,000 lineal. When 
this report came in the natural question was, “Why this difference?” 
The planer foreman is called in and asked to explain the discrepancy 
of 7,000 lineal between the two machines on identical operations. 
The reply is, “No. 1 machine has a defective belt, which caused sev- 
» eral stops during the day,” or “The feeder on No. 1 is a little slow 

and does not keep a continuous feed in the machine.” What is the 

result? We get a new belt and eliminate the loss of time for the 
entire crew, Or we get a- new feeder, as the case may be. At any 
_ rate, the detailed report system is responsible for stopping the leak. 


— 


a BRUNETTE SAW MILL CO., Ltp. 
DAILY PLANER REPORT 
Machine No...0.........-.06-- LENG TUS Date...October. 20th.....1914 


Kind Grade 


Fir Flooring )42. 


Pes, 
Size") or Bal 22 | Meter Run 


6 |.. 


Trimmer on AO... Perel! Ole IES 
“Grader |... Ns A 

Tie-up 
‘Feeder..|...2 
ne lie Metor Run 


Total 7.05 20,651 B.M. 


Tally 
17,694 BM, -40 


Operator 
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defendants endorsed the seven notes. The trial judge found in favor 
of the plaintiffs. The defendants who endorsed the notes appealed 
on the grounds (1) the notes were merely accommodation notes; (2) 
they were not endorsed by the payee. 

The appeal was argued before Macdonald, C.J.A., Martin, Galli- 
her, and McPhillips, JJ.A., when judgment was reserved. 


Efficient Costing System for B.C. Sawmills 


Shows the Cost of Each Operation in the Process of Manufacture— 
Uncertainty is Eliminated 
By E. F Duby, Superintendent Brunette Sawmill Co., Ltd , New Westminster 


Again, looking at the same report we find that machine No. 1 
shows waste of 15 per cent., while No. 2 shows but 8 per cent. Now, 
what? We again call in the foreman and ask the reason why. He re- 
plies that the trimmerman on No. 1 is reckless in his work, often 
cutting away two to four feet unnecessarily. We also find that the 
proportions in grade do not tally out as between the two machines, 
and this knowledge (PROFIT) is all creditable to our detailed report, 


Form No. 3 
THE BRUNETTE SAW MILL CO., LTD. 


PLANER FOREMAN’S REPORT 


Date: October 7th, 1914. 
a | BA 
No. Meter | Tally | Waste] % S a Wages 
es a 
| i ie ar = 
159 | Foreman .. .. 1 | 10 3 | 46 
157 | Machine Man Sas Rifas) ie AO | Rs 
a Yas bral By eiG AC coterie eee etter aie een 1 | 10 Pallas 
326m Clean: Wipmacttirr jeeew ee. 1 | 10 i) iS 
@il | IRip Seng Maw .< a4 cob. | 1 fiee| 95 
62 | Rip Saw Helper... .. .. | They 84 
Sande seus ee 5 
Sizer 43,400 it | 10) 3) ) 20 
; | aan 
\ | 
Timber Planer 52,700 6 | 60 | 12 | 40 
il Machine 17,130 | 16,200 930 x | 8 30 5 10 
2 | Machine 18.100 | 17,340 760 | 4 3 | 30 6 | 15 
3 Machine 10,130 9,620 510 | 5 2 16) 3) 20 
5 | Machine 25,110 | 23,316 | 1794 | 7 | 5 | 50 9 | 25 
| | 
illerta essen me abl Nt ete eee Popa yp ale 
General Expenses 6 | 22 
Bui is Ta REP hse, Oe 
‘Total 162.576 | 57 | 94 
Cost per M $0.36. 
Signed ... ... Foreman 


for otherwise we would have gone on in blissful-ignorance, congratu- 
lating ourselves upon the fact that we were getting the most possible 
out of our men, machines and material. 

In operations where we have but one machine on a given kind of 
work we watch carefully the detailed report, and if the output falls 
below the general average we make inquiry while the details are 
fresh in everyone’s mind. In the event of an output above the aver- 
age we make inquiry into the cause, and when we find that given 
conditions tend toward a greater output we bend every effort toward 
having those conditions present at all times, at the same time trying 
to eliminate all unfavorable conditions. 

The above methods are applied to all operations, no matter what 
department. Printed forms are prepared for each department,, and 
in many departments separate forms for individual machines or opera- 
tions are supplied. These forms are gotten up so as to give the greatest 
amount of information with the least possible extra work. Tor ex- 
ample, in the planing mill on the individual machines Form 3A is used. 

This form shows the date, machine number, kind of lumber 
worked, grades, sizes and pieces per bundle, together with a tally of 
bundles in the various lengths. Note also that a meter tally is given, 
from which you deduct the piece tally behind the grader to get the 
percentage of waste. 

At the bottom is shown each man employed on the operation, 
together with his number, corresponding to his number on the time 
clock and pay-roll. Also time working and rate of wages. By total- 
ling the wages and dividing by the number of thousand feet in the 
tally the cost per thousand feet is gotten. This report is signed by 
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perator and handed to the planer foreman, and from these indi- 
rts the planer foreman makes up the following report: 
See Form No. 3. 

so drawn as to include all men connected with 
| operations ). 

wing daily comparisons is that of the sorting table, 
See Form No. 2. 

wages, and at the foot, 


<> “form is 


ort sho 
le out on the following form: 
of men, time, rate, 
with the amount of lumber handled and 


his shinee number 


s are given, together 
the cost per thousand for same. 
\not illustration is that of the Shipper’s Report. A report 
similar e following is made out for each car, scow or cargo of 
led, and contains such information as may be of value in 
se of business. See Form No. 5A and 5B. 
Ky the use of a system of this kind you are enabled to know 
I N \ 
BRUNETTE SAW MILL CO., LTD. 
SHIPPER’S DAILY REPORT 
Date October 14th, 1914. 
2 . . r 
Car No. C.P. 269158 Scow No. Shipped to Richard Ward 
Order 1025 Destination Foam Lake 
Kind of Lumber Feet Remarks 
nr eg 5,000 | 
V Joint 4,500 
Finis! 1,000 
Mpuldings 500 
Common Boards 5,000 
SI lay 5,250 
= ee 3,000 
Total ; 24.250 
Loader Time Rate Wage 
No. 195 | 10 27 2.75 
7s 10 20 2.00 This Report covers shipment of 
: 10 -12 1.25 one Car. 
Ss 0 .12 1325 


Tallyman ... 


Signed 


“Shipper 


' 


BRUNETTE SAW MILL CO., LTD. 


SHIPPER’S DAILY REPORT 
SUMMARY 


Date September 28th, 1914. 


Shipped to 


Destination 


Feet 


3,821 
$4,009 
17,280 
23,040 
2 000 
31,472 
121,622 
19.550 |Shingles 
2000 Unloaded 
143.172 


00 This Summary covers total ship- 


ents for one day. 


Signed Wi a est 
Shipper 
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when you make a price on an item whether that item will return 
a profit or a loss, and how much. For example, the sales manager 
asks what will be left at a price of $3.90 for cedar lath delivered at a 
4Oc. point. You turn to your daily report, or still better, to your 
monthly report, which gives an AVERAGE COST, and find that 
your labor costs 42c. per thousand; to this you add cost of material, 
which in most mills is NIL, fixed and overhead expenses, together 
with freight, and you know to a certainty whether it is profit or loss. 4 
All guess work is eliminated. 

A summary of this report, together with a summary of like reports 
from the other departments, constitutes the general daily report, which 
is made up by the timekeeper and handed to the general superintend- — 
ent, who examines and signs it, passing it on to the manager. See 
Form 18. ; 

To collect and summarize the reports and make out the general 


Form No. 18 a 
BRUNETTE SAW MILL CO., LTD. 


GENERAL DAILY REPORT 


Date October ist, 1915. 
Logs Scale Mill Cut Men Hrs. Wages Cost per M. h 
Sawmill - 418 Fir 98,508 | 109,924 | 41 | 421 | 126.04 1.15 
Platform and S. T. 92,452 21 | 210 | 23.37 yep 
Planing Mill 101.913 24 | 251 48.02 - AT - 
Sticker Lying Waele] @ |) 2 4.30 39 | 
Dry Kiln 30,000 | 7 | 70 8.76 | .29° 
Car Shipping 6 Cars Scows | 128,450 | 18 | 165 | 29.12 | 23 
Local Shipping 7,473 | 2 | 20 A 31 | 64 
Lath Mill Shingle Bands 39,000 | 9 | 90 | 13.48 | — .35 ‘ 
Wood 14 Loads Pepe 20 570) | 15 rd 
Grading Shed 20.227 een aaa 3.50 | Bat i 
Piling in Yard 82,228 rca 25.72 | Bd ‘ 
Box Factory Fir 5,007 Hemlock 22,800 ft.| 36 | 360 | 62.97 
Glazing Shed % mae a Oat we? isi) - 
Extra Work Wharf Repairs 5 | 30" | Sete j 
Engineers’ Report 
Time Run, 10.10 Hours Lost 8 Minutes 5 | S15 |) 16s3t 
Blacksmith’s Report 252 20 eeenmenaal 
Machinists’ Report [dl SOE eee 
General and Mill Staff . 8 | 801%4| 25.93 
193 ea tesey! ‘ 
SHINGLE MILL j 
Time Run, 10. Hrs. Logs, 2579 feet. Bolts 887 Sinivellee Cut, 137 M. ¢ 
Men 19. Wages 56.98. Cost per M. = .42c. } 


: 
Form No. 2 . 
BRUNETTE SAW MILL ‘CO., LTD. — : i 
/ * 
SORTING TABLE DAILY REPORT 5 
Date October 7th, 1914. H 
5 = 
Men Working Remarks 3 
No.| Time | Rate | W’ges | ¢ 
Spe aides Heer 60 : 
319 | 10 .238Y4| 2.35 q 
320 | 10 .16 | 1.60 P 
322 | 10 PAL | a alf) 
312 | 10 2814| 2.85 
294 | 10 SG Af abet) 
295 | 10 Jy || ba) 
25 | 10 .15%| 1.55 
26 | 10 .1514| 1.55 
SOn Ol ediaeZ los 
33 | 10 .1534| 1.55 
34 | 10 1534) 1.55 
35 | 10 -1514| 1.55 q 
36 | 10 1534] 1.55 t 
37 | 10 15%] 1.55 | 
39 | 10 .15Y| 1.55 : 
94 | 10 UZ Lop. 3 
24 | 2Y% | | 1.01 | 3 
—— —<$<——|-———| z 
| ee ee eet Sy 
Feet Over Chain Cost Per M | 
Total Wages __|30.11 68,760 | ee 
¥ 
2 
a 
Sigmed: os sissies yd0) sic neg epee iee | 
Foreman — 
4 


daily report in a plant employing 300 men, requires but half of the 
_timekeeper’s time; the remainder of his day being given over to his 
general duties. 

+ A further benefit derived from this system is that it affords a 
~ double check on the men’s time, as the time clock record is checked 
against the time written in by the department foreman. 

‘ The system is particularly advantageous in making prices on 
_ special work, as the exact LABOR COST may be readily worked out. 
‘One of the greatest benefits of the system is a tendency towards in- 
‘creased output. Every man’s time is accounted for and his results 
are shown not only to his foreman, but to the superintendent and man- 
ager as well. 

At the close of each month a general monthly report is made up 
from the general daily reports, which shows the total output, time, 
wages and average cost of manufacture. 

The foremen in the various departments receive at the beginning 

of each month a statement of the previous month’s work in their 
‘respective departments, showing the total output, average number of 
“men working, time, total wages and average cost of manufacture, 
together with comments or suggestions by the superintendent. 
_ The writer finds that the advantages of the costing system pay 
‘for the labor and trouble of carrying it on many times over, to say 
nothing of the satisfaction of knowing what each department 1s pro- 
e) ducing each day. If these systems were more generally used there 
i 


~ would be less lumber sold below actual cost. 
A The above system is susceptible of development to any desired 
extent, in fact the writer has extended it to show, on the monthly 
report, the entire cost of production, including supplies, insurance, 
_ overhead expenses, depreciation, etc. There is no reason why the lum- 
ber business should not have a system for determining costs and 
"profits and losses as readily as any other manufacturing business. 
With the writer it is made a part of the daily work, and is con- 
_ sidered of just as much importance as is the mill cut or output from 
‘= any of the departments, for without a system of some kind we simply 
run along hoping things will come out right, but never knowing if they 
will or not. 
i. 
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-_——s- Mountain Mill Wants C.P.R. Spur Line 
+e. The Railway Commission, in session at Nelson last month, was 


, asked by the Ross-Saskatoon Lumber Company to order the Canadian 
Pacific Railway to pay the cost of construction of a proposed spur to 
the Ross-Saskatoon mill at Waldo by rebating 50 per cent. of freight 
charges until the total estimated expenditure of $13,090 had heen 
repaid. The custom, it was urged by the railroad, was for industrial 
companies to build their spurs and to be repaid by the company at the 
rate of $2 per car shipped until the total amount had been returned. 
~The commission reserved judgment, Sir Henry Drayton suggesting 
¢ that the matter was essentially one for settlement between the lumber 
~ company and the railroad. 
Counsel for the mill concern said that at the interest which they 
would have to pay on $13,090 it would require the shipment of 525 cars 
a year at the suggested rebate of $2 to pay the bank alone on this 
expenditure. He explained that the company desired to have the spur 
built because at the present time it was costing $10 a car extra to 
ship via Great Northern to Fernie. The length of the spur required 
to connect the mill with the C.P.R. was about one mile. This, he said, 
“would connect with a spur which had been constructed by the com- 
pany for a distance of 114 miles, to serve the Baker Lumber Company 
and the Adolph Lumber Company, at Baynes. The Ross-Saskatoon 
Company had an investment greater than the Adolph Company and 
“practically equal to that of the Baker Company. The company in 


question had shipped 284 cars between. January 16 and June We eles 


estimated that the annual output would be around 450 cars. 

Mr. W. B. Lanigan, representing the C.P.R., argued that at 6 per 
‘cent. the interest on $13,090, the estimated cost of the spur, would be 
$780 a year, but said that, for argument’s sake, he would accept the 
lumber company’s figure of $1,200. On 450 cars a year the company, 
by building the spur, would save $4,500, and would get a refund from 
the company of $2 a car, or $900. This would make a total saving of 

$5,400 per annum, less interest charges of, say, $1,200. 

President Telford, of the Ross-Saskatoon Company, said it was 
‘difficult to understand why the railway had built to Baynes Lake and 
“not to the Ross-Saskatoon plant. If it had thought that the Adolph 
Company would produce more revenue than the Ross-Saskatoon plant 
it had been mistaken. More freight was shipped from his plant than 
from Baynes. 

Sir Henry Drayton, in urging the parties to get together and 
make a settlement, intimated that he considered the spur should be 
built in view of the business available. He referred to an extra switch- 
ing charge which Mr. Lanigan claimed the railway should receive if 

the spur were constructed, and said that if the directors and Mr. Lani- 
gan could not reach an agreement the board would make an order. 
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Principles of Accounting 
By Stephen Gilman, B.S. 


The many excellent books that have summed up this large and 
important subject have been useful to the mature accountant for 
reference, but have generally been impenetrable to the novice. In 
spite of laborzous reading, he cannot see why certain accounts should 
be debite4 on certain occasions; his perverse instinct tells him they 
should be credited, and nowhere can he find the mystery explained. 
This is simply because he has never had the fundamental conceptions 
of the science explained to him with the convincing clearness that only 
a master teacher can employ. 

This adds interest to the announcement of a new text, which 
seems destined to hit the nail on the head. It has been prepared by 
Stephen Gilman, B.S., a man who has already put the stamp of his 
acute mind on many departments of business and science. For several 
years he was manager of the credit department of the Tennessee Coal, 
Iron, and Railroad Company, a position which involved the closest 
analytical study of the accounting, cost-finding, and efficiency methods 
of many widely-divergent kinds of business. In addition, Mr. Gilman 
has made a distinguished position for himself as a teacher of account- 
ants—a work in which he has been so successful that he now devotes 
his entire time to the educational field. 

The new book, “Principles of Accounting,” is the result of long 
and careful work. In addition to the exposition, there are extensive 
illustrations, based on actual practice. A strikingly attractive device 
is the use of diagrams and charts showing the relation of various 
accounts to each other, the organization of business, etc. At the end 
of each chapter is a series of questions, by which the student can 
quickly test his understanding and retention of the material just 
studied. 

Teachers will be especially attracted by the author’s thoroughly 
modern point of view. Without any suspicion of bombast he makes 
the student feel that accounting has become a great and distinguished 
profession. It has, in fact, developed from mere bookkeeping to a 
commanding position in the business world. The vast schemes of 
modern industry and finance await the approval of the accountant 
before they are set in motion. By his expert opinion they stand or 
fall. No smaller conception of the science of accounting than this 
deserves to be presented to the student of to-day. 

“Principles of Accounting” is published by La Salle Extension 
University, Chicago, and forms a part of the material of their course 
in higher accountancy. 
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A Record of Rapid Expansion 


Few woodworking firms in Western Canada can show a growth 
as rapid as that achieved by the British Columbia Manufacturing Com- 
pany, Ltd., New Westminster. Two years ago, when Manager J. H. 
McDonald took over the plant, there were twenty hands on the pay- 
roll; to-day, in its various activities, 250 persons find employment. 
The plant has repeatedly been enlarged and improved in order to 
accommodate new departments, and a large sum of money has been 
expended for new box-making machinery of improved type. The out- 
put includes boxes of all kinds for the commercial trade, salmon boxes 
for the canneries, crates and containers for vegetable and fruit grow- 
ers, butter dishes, etc. At present the company is filling a large order 
for ammunition cases for the British War Office. 

Every department of the factory has been operating under double 
shift since early in May; the sawmill has been cutting 20 hours per 
day since April) A William Hamilton Company edger, which increases 
the mill capacity by cutting larger cants, was recently installed. . 

A subsidiary concern—the Maple Ridge Lumber Company-—pur- 
chased in May last the Roe & Abernethy sawmill at Port Haney, 
which has a capacity of 35,000 feet per day of fir, spruce, and pine 
lumber. The plant started cutting May 1. Part of the output is 
taken by the New Westminster factory, the balance being marketed 
on the prairies and elsewhere. The superintendent of the plant is 
W. C. Dixon, formerly with the Canadian Pacic Lumber Company, at 
Port Moody. ; 

The labor situation has worried Manager McDonald not a little. 
Some 60 of his employees have enlisted since the outbreak of the war, 
and a number of these being trained hands, their going at intervals 
disarranged the work badly. Frequently it happened that just when 
the gap had heen filled satisfactorily the recruiting officer for one of 
the battalions would capture the new man, and the work of breaking 
in would start over again. This spring the situation became so acute 
that more women and girls have been employed in some of the depart- 
ments, the results being quite satisfactory from the operating stand- 
point. 


Wm. Boyd, owner of Halcyon Hot Springs resort on Arrow 
Lake, is operating a logging camp north of that point, the timber 
being taken by the Quance Lumber Company, whose mill at Nakusp 
is running full time this season. 
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Che logging operations being conducted by Brooks, Scanlon, 
()’Bnen Company, Ltd., at Stillwater, on Big Gordon Pasha Lake, 65 
niles northwest of Vancouver, are carried along on a scale which 


marks the enterprise as one of the really important development works 


In connect} with the British Columbia timber industry. The camps 
were by the late John O’Brien in 1906, the company being 
formed in 1908, when Messrs. Brooks and Scanlon, well-known Minne- 


sota lumbermen and former business a&sociates of Mr. O’Brien, became 
fin aebaity interested in the concern and part owners of limits with a 


proved stand of 600,000,000 feet—mostly extra tall and straight old ° 
growth fir and cedar—bordering on Gordon Pasha Lake and its tribu- 
taries. It will doubtless be remembered that the lofty fir flagpole on 
the Court House grounds, Vancouver, and a 216-foot “toothpick” sent 


early last fall, were supplied by the Brooks, 
and were cut on their Gordon Pasha tim- 


to Kew Gardens, London, 
Scanlon, O’Brien Company, 
ber holdings 
The works comprise a standard gauge logging railway six miles 
1 length, between tidewater and fresh water, with permanent camp 
a ildings at terminals for the booming gang and loading crew respec- 
tively; and two well-equipped camps for the woods’ crews, which are 
constructed on floats so that they may be towed to new locations as 
the shore logging makes progress. At present the company are work- 
ing two sides to each logging camp—that is, both camps operate two 
varding engines, each having its own working crew, and the operations 
extending back as far as one mile from the shore under the present 
system. Working with each yarder is a “swing” donkey, the work of 
which is to haul in and make up a “‘turn” of logs for the more powerful 
roader engine, which drags the “turn” of perhaps three to half a dozen 
huge logs, the turn averaging from 7,000 to 12,000 feet, to the lake. 
The “high lead” system is used in connection with two of the yarders, 
the others operating as ground skidders. In various capacities the 
rie geil employ constantly 15 donkey-engines, three being used in 
the building of skid roads. 
When a small boom of logs has been gathered the company’s 
hitches on and deliy 


s tug 


ers it to the loading works, at the foot of the lake, 


Brooks-Scanlon O Brien Co.'s Timber Limits. 
showing logs coming in. 


Base of high lead pole 
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Logging Works at Gordon Pasha Lake, 


Brooks, Scanlon, O’Brien Company, Limited, Vancouver, Cutting Five 
Million Feet per Month 


where by means of a bull chain, log deck and loading engine the logs 
are placed on cars for the trip to the booming eround on tidewater 
Powerful electric lights are installed at both ends of the line to facili- 
tate the handling of logs at night, which has now become necessar 
owing to the monthly output of timber averaging between four 
five million feet. Henry Phelan, the logging foreman, has been wi 
the company for six years, and what he “doesi’ t know about the art. 
vetting logs to water is outside the range of practical experience. 


Brooks-Scanlon-O’ Brien Co.’s Timber Limits. Flag poles and ship’s 
masts galore. 


The logging railway is deserving of special mention, because it is 
as well built as a section of the National Transcontinental line. Its 
construction and equipment entailed an outlay of $200,000. Four 
heavy rock cuts, each from 25 to 40 feet deep and 300 feet long, had to 
be negotiated, and the crossing of one bad gulley entailed the ‘building: 
of a bridge 700 feet in length and 62 feet high. Despite the many 
obstacles, a maximum grade of 2% per cent. was attained. ‘There is 
one 10 per cent. curve, the others being much more favorable. The 
line is laid with 56-lb. steel.. The equipment comprises a Baldwin 
locomotive (50 tons, direct drive) and 18 standard flat cars of 80,C0G 
pounds capacity each. The locomotive burns fuel oil, to lessen the hee 
risk, supplies being taken from a 2,000-barrel steel tank at tidewater. — 

Repairs to equipment of various kinds constitute a heavy item in 
the upkeep of a large logging operation, and especially so if mauy 
renewals and parts ‘have. to be secured from the city, which ofte: 
means costly delays. To obviate this the company maintains at the 
loading works camp at the foot of the lake a machine shop, containing 
a power lathe, drill press, planer, steam hammer, emery wheel, black- 
smithing equipment, etc., in charge of an expert machinist, ‘who has 

capable assistants. These men are able to handle nine- -tenths of the 
repair jobs for the various camps and rolling stock. 

Tt is an axiom—in British Columbia, at any rate—that oncom ; 
must be “well fed and better lodged.” Men who are lucky enough to- 
secure employment in the Brooks, Scanlon, O’Brien camps never have © 
cause to complain—they find steel bunks with good mattresses, com= 
fortable reading-room, bathing facilities, and many little conveniences 
not always found elsewhere. Best of all, the company employ only 
first-class cooks, and the daily bill-of-fare is both varied and appetiz- 
ing. The rate charged formerly for board was 75c per day per man 
but owing to the material increase in the price of nearly all foods tut 
and the fact that the best of everything is provided regardless of cost, 
a rate of 90c per day is now imposed, and barely suffices to meet the) 
outlay, although purchases are made in quantities wherever possible. — 

Having in mind the production of an ample supply of fresh veg 
tables, etc., for the camps, the late Mr. O’Brien cleared an area of fi 
acres at tidewater and placed it under crop, but the venture did no 
prove the success hoped for, the soil lacking some essential constituen: 
The farm is now seeded down to clover, which is expected to mello 
and sweeten the land. A start has also been made at seeding to clov 
and timothy the logged-off portions of the limits through which fi 
has passed. The experiment promises to be remunerative, and even- 
tually the company hopes to have 2,000 acres partly under grass. y 

Pe officers of the company are: D. F. Brooks, Minneapolis, presi- 
dent; M. J. Scanlon, Minneapolis, vice-president; J. M. O’Brien, Van-=_ 
couver, managing director; I’. C. O’Brien, Vancouver, superintendent. 
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Good Times Ahead for Timber Holders 


; While transfers of large blocks of British Columbia timber during 

the past few years have been few in number owing to causes for which 
the war has not been responsible, the number of “small transactions— 
in cedar properties principally—has been far from disappointing. It is 
the big deals that count, however, and negotiations which meant pos- 
_ sibly the investment of millions of dollars of outside capital in the 
timber stands of this province were brought to a sudden close by the 
declaration of hostilities in August, 1914. 


Now that the result of the tremendous struggle can be surely 
_ forecasted in a victory for the Allies, several of the prospective pur- 
chasers are evincing a disposition to proceed with the original schemes, 
‘and have written to ascertain what effect the war fas -had upon 
‘British Columbia timber prices. Brokers and others have replied 
that the actual investment situation stands as formerly, but that 
‘the lumber industry of the province is fast getting on a sure and safe 
foundation following a real estate carnival and resultant severe de- 
ression throughout the whole of Western Canada, and that the ex- 
nsion of home and foreign markets after the war gave sure promise 
f prosperous conditions “hitherto undreamed of by even the more 
£ optimistic of our lumbermen and limit-holders. With these favoring 
-forces at work it was altogether probable that timber values would 
_ speedily take an upward trend which would be maintained, and pre- 
sent investors would stand to make handsome profits. 


4 As long ago as last January the “Western Lumberman” became 
‘possessed of private information through a New York correspondent 
to the effect that a number of leading capitalists of that city who 
had added new millions to their forsetones in “war baby“ ventures, had 
practically arrived at the decision that Pacific Coast timber offered 
‘the most promising form of investment for some of their surplus 
ealth. We-were asked to suppress the information of the time being 
because the agents of these capitalists were even then on the ground 
vestigating some of the properties. Six months having passed we 
feel free to make the above announcement without danger of violat- 
ne a confidence or interfering with the plans of the parties concerned. 


The news is more than probable. It is recognized by these clear- 

_ sighted investors that the world’s timber supply is limited, and that 

the prime quality and availability to world markets of Pacific Coast 

t _ timber make our forest resources especially tempting to those in the 

fortunate position of being able to hold large blocks for future profits. 

We believe also that the excellent fire preventive measures now adopt- 

t in British Columbia and the Pacific States have had an appreci- 

_ able effect in influencing capitalists to see the possibilities of safe 

returns in the timber field. 

4 We feel like making the prediction that British Columbia will 
benefit more than either Washington or Oregon from the expected 
‘influx of money for investment in timber lands, for the reason that 
‘our system of taxation is less burdensome. Our impost is a fair one 

q ‘and fixed by provincial statute for long periods ahead, while across 

_ the border the lumbermen complain of excessive and varying taxation 

and a variety of harassing conditions which threaten to make it ob- 

 ligatory to manufacture their timber as rapidly as possible without 

_ regard to market conditions. Already several large holding com- 

_ panies have been forced into action along this line, and doubtless 

others will have to bend to the force of circumstances beyond their 
control. 
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‘ F. C. O’Brien, logging superintendent Brooks- 
Scanlon-O’Brien Co, 


J. M oO’ Brien, managing director Brooks- 
Scanlon-O’ Brien Co. 
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Obituary 
The Western Lumberman announces with sorrow the demise of 
Mr. John Hendry, a pioneer lumberman of Varlcouver, and one of the 
most prominent citizens of the province. On Tuesday afternoon, July 
17, Mr. Ilendry passed away at the family home, on Shaughnessy 

Ileights, after an illness of some months. 
; The deceased was born in Gluocester County, N.B., Jan. 20, 1843, 
and after leaving school took up the study of sawmill engineering, 
which business he followed in the Maritime Provinces before coming 
west in 1872. He at once identified himself with the British Columbia 
timber industry, and as years passed he became one of the leading men 
in the business. Although president of the British Columbia Mills, 
Vimber and Trading Company, operating the Hastings Mills, Vancou- 


The Late Mr. John Hendry. 


ver, and the Royal City Mills, in New Westminster, he found time for 
many other activities. He was president of the British Columbia Lum- 
ber and Shingle Association for several terms, was mayor of New 
Westminster in 1889, and president of Vancouver Board of Trade in 
1891. The honor of heading the Canadian Manufacturers’ Associa- 
tion came to Mr. Hendry in 1909, and the same year he was appointed 
a member of the Royal Conservation Cemmission. On several occa- 
sions he visited the Old Country as a delegate to the Congress of 
Chambers of Commerce of the Empire, and was presented to King 
{dward in 1905 at Windsor Castle, and, six years later, to King George 
at Buckingham Palace. 

Mr. Hendry is survived by his wife:and one daughter, of Van- 
couver, two sisters and one brother, resident in New Brunswick, and 
one sister, Mrs. David McNair, of Los Angeles, Cal. 

The funeral took place on Thursday, 20th, and was one of the 
largest witnessed in Vancouver for a number of years. 


Marine News of British Columbia 


The American barkentine, Puako, which loaded 1,400,000 feet of 
lumber at Genoa Bay early in May, for South Africa, was delayed at 
Victoria for almost twe weeks after completing loading 
owing to the scarcity of seamen who are willing to sign 
up for an off-shore voyage. 


The Alberni-Pacific Lumber Co., Ltd., of Alberni, 
Vancouver Island, hade a shipment of lumber to Alaska 
late in April, having succeeded in chartering a large barge 
in Seattle after repeated efforts to secure a vessel. This 
was the first export cargo of lumber shipped from a 
Port Alberni mill for many years, and others will follow. 

From the Atlantic Coast comes news of several 
record-breaking charters lately closed by eastern shippers. 
The four-masted schooner Malcolm Baxter, Jr., will be 
paid $19 a ton to carry a cargo of log wood from Hayti 
to New York, which means a profit in excess of $35,000 
for the owners on this one trip. The three-masted Bos- 
ton schooner Damietta and Joanna has been chartered at 
$40 a thousand feet to carry 350,000 feet of lumber from 
Boston to Buenos Ayres. Before the war the lumber rate 
between the ports mentioned was only $8 a thousand feet. 

- At last the port of Vancouver may lay claim to a 
home-owned vessel—the first of many, it is hoped. Bond 
Bros., importers, recently acquired the barge Amy Turner 
from Seattle owners, and the craft was overhauled at the 
B. C. Marine ways, North Vancouver, preparatory to 
the shipping of four masts for a schooner rig. The ves- 
sel will enter the regular carrying trade between Van- 
couver and the Orient, 
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B. C. Companies’ Act Incorporations 

Spruce & Cedar Mills, Limited, capital $10,000; head office at 
Vancouver. 

American Paper Company (extra-provincial), -capital $75,000 
head office, 85 — Street, Seattle, Wash., U.S.A.; head office in 
Drntish Columbia, 837 Hastings Street, Vancouver. 

Capilano Cedar Company, Limited, capital $10,000, head Bice 2 at 
Vancouver. 

S. W. Hopper & Company, Limited, capital $10,000, head office at 
Vancouver. 

ern aby Lake Lumber & Shingle Company, Limited, capital 
$5,000; head office at Vancouver. 

Retail Lumbermen’s Purchasing Agency, Limited (extra-provin- 
ial), capital $50,000; head office, McIntyre Block, Winnipeg; head 
office for British Columbia, Credit Foncier Building, Vancouver. 


Elegy Written in a Country Lumber Yard 


By the Lumberman Poet, in American Lumberman 


The cur foretells the knell of parting day, 
The lowing herd winds slowly o’er the lea, 

The yardman homeward plods his weary way, 
And leaves the yard to darkness and to me 


Now fades the glimmering lumber on the sight, 
And all the air a solemn stillness holds, 

Save where a bottle wheels its droning flight, 
To emphasize remarks some wifie scolds: 


Save that from yonder railroad water-tower 
The moping tree-toads to the moon complain 

And. such as wander near their secret bower 
Expect the summer's solitary: vain. 


Beneath that pile of elm, that hemlock’s shade, 
Where heaves the turf in many a mouldering heap, 
Each in his narrow cell for ever laid, 
The former owners of the business sleep. 


The greasy call of pan-cakes every morn, 
The hired girl tittering from the summer shed, 
The clock’s shrill clarion, or the breakfast horn, 
No more shall rouse them from their lowly bed. 


For them no more the blazing hearth shall burn 
Or busy housewife spuds and hash prepare; 
No children run to lisp their sires’ return, 
Or climb their knees to pull their scanty hair. 


Ojft did the harvest to the farmers yield 
\ lot of cash, but left the dealers broke; 
How jocund did they send their boards afield— 
3ut after that the farmers never spoke. 


Let not ambition mock their useful toil, 
Their homely joys and destiny obscure; 

Nor grandeur hear with a disdainful smile 
That they were short and simply awful poor. 


The boost of heraldry, the pump of power, 

And all that beauty, all that wealth e’er gave, 
Awaits alike th’ inevitable hour:— 

The lumber business leads but to the grave.” 


Nor you, ye proud, impute to these the fault 
If memory o’er their tomb no trophies raise; 
Because the long-due notes within the vault 
Prove they were used to waiting many days. 


Vill dealers learn who, animated, bust, 

That some folks build a mansion with their breath? 
Can honour’s voice produce the yellow dust, 

Or flattery soothe the banker after death? 


Perhaps in this neglected yard is laid 
Some heart once pregnant with celestial fire; 
Hands, that a baseball umpire might have swayed, 
If each who owed them hadn't been a liar: 


But knowledge to their eyes her ample page 
Rich with the spoils of time, did ne’er unroll; 

They took ao tumber sheet, in youth or age, 
In no association warmed the soul. 


Full many a gum of purest grade serene 

The dark, unfathom'd swamps of southland bear; 
Full many a dealer's born to blush unseen, 

An’ spoil his sweetness selling lime and hair. 


illage-Hampden, that with dentless breast 
The little payment missed, and yet withstood; 


ne mute, inglorious millman south or west 
He had to pay though no one eise made good. 
lo take the notes of farmers out-of-hand, 


The threats of banks and ruin to despise, 
atter lumber o’er a smiling land, 
wait all summer on the other guys, 


Cargo Shingle Company, (extra-provincial registration); capi 
$40,000; head office Fourteenth Street Dock, Everett, US.; B. 
head office, 739 Hastings Street West, Vancouver. ; 

Canyon Shingle Company, Limited, capital $10,000; head of 
at Vancouver. 

Canadian [exporting Lumber Company, Limited, head office 
Victoria, 

Roy & Moffatt Logging Company, Limited, capital $10,000, head 
office at Vancouver. - 

Apex Lumber Company, Limited, capital $50, 000; head office 
Vancouver. : 

Vancouver Creosoting Company, Limited, capital $300,000; 1 
office at Vancouver. 

Cache Creek Timber Company, (extra-provincial reget 
capital $50,000; head office, City of Nashville, Tennessee, U.S.; 
head office, Srndard Bank Building, Vancouver. Company is i 


This was his lot; nor circumscribed alone Se 
His local market, other crimes confined; Ds, 
Mail order catalogues around were sown 
That called him crook, and robber of mankind. 


The catalogue without a truth inside, 
With prices low and qualities the same, 

To heap the shrine of luxury and pride : ag 
To his community in carloads came. 


Far from the town the farmer and his wife — 

With buying wishes promptly learned to stray; 
They coolly made the dealer trust for life 

And kept their cash, or sent it far away. 


Yet e’en these bones from insult to protect 
Some frail memorial still erected nigh, 

With uncouth rimes and shapeless angels deck’d, 
Implores the passing tribute of a sigh. ¥ 


Their name, their years, spelt by th’ unletter’d Muse 
Who paints the signs and window-cards, supplies; 
And many a holy text around he strews, 
That teach new ways of spelling that surprise. © 


For who, to lumber and lumbago prey, 
This pleasing, anxious being e’er resigned, 

Left the warm precincts of the cheerful day, Say 
Nor cast one longing lingering look behind? : 


On some old bill the parting soul relies 

To meet some note the closing bank requires; 
E’en from the tomb the lumber dealer cries 

To pay for coal that fed last winter’s fires. 


For thee, who, mindful of th’ unhonor’d dead, 
Dost in these lines their artless tale relate; 
lf chance, by lonely contemplation led, 
Some other dealer shall enquire thy fate— 


Haply some horny-handed swain may say, 

“Oft have we seen him at the peep of dawn a 
‘Toting with hasty steps the boards away , 

To save demurrage bills a carload on; 


“There at the foot of yonder pile of beech 
Or pile of yellow pine dimension high, 

His listless length at noon-tide would he stretch, 
And work upon the books, unlucky guy. 


“By yon hard wood, now smiling in the morn, : 
Muttering his wayward fancies he would rove;. 

Now drooping, woeful-wan, like one forlorn, : 
Or crazed with care, or cross’d in hopeless love. 


“One morn I missed him on the ’custom’d hill, 
Along the heath, and near his favorite shed; 
Somebody came, it seems, and paid his bill, 
And then the lumber dealer dropped down dead; 


“The next with dirges due in sad array 
Slow by the church-way path we saw him laid,— 
And many came their last respects to pay— 
And that, in fact, was all they ever paid.” 


The Epitaph ; ; 
Here rests his head upon the lap of earth fs 
A youth, to fortune and to fame unknown; 
He was a lumber dealer from his birth 
And melancholy mark’d him for her own. 


Good was his lumber, and his soul sincere; aa 
Heaven did a recompense, though tardy, send; f 
He gave to misery (all he had) a tear, ; 

He gained from Heaven (‘twas all he wished) a friend. 


No farther seek his merits to disclose, 
Or draw his frailties from their dread abode; ine 

Here let him rest, where lumbermen repose, ‘ 
Who gored all through life an awful load. 
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ing the actual productive time of machine and oper- 
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By making every adjustable part accessible to the last 
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upkeep costs to a point that is practically negligible. 
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The Progress of Forestry 


Address Delivered by R. H. Campbell, Director of Forestry, Ottawa, 
before B. C. Forest Club, Victoria 

Che science of forestry as it is known to-day is not very old in 
Canada, and the ideas of its first advocates were rather vague. I 
remember a meeting back in the nineties at Queen’s University (which 
was then contemplating opening a Forestry School) attended by men 
who were supposed to know about as much about forestry as was 
wn in Canada. Dr. Fernow was a visitor from the United 


then k 

States. The College President opened the meeting and explained its 
byect ter speeches had been made by several men Dr. Fernow’s 
conclu speech made clear the fact that none of the rest of us 
knew very much about forestry. What we had shown was mainly 
lack of knowledge 


Chere were a good many difficulties in those early days. There 
was great indifference in public sentiment, and the hostile element 
One prominent public man with whom I on one occasion 
said he thought the whole business was d———d 
foolishness. However, some of us thought there was something more 
than foolishness, so we kept pounding away. Technical staffs have 
been gradually built up from forest schools in Canada and, with the 
aid of some men from the United States, forest services have been 
and while there has been a great deal of weakness, and is 
ire able to determine what we propose to do, and can begin 
forward toward a definite goal. 


Was strong. 
discussed forestry, 


evi iIved, 
still, w 
to move 


Lesson of the War is Organization 


I was struck with a recent statement in the papers which was 
reported to have been made by H. G. Wells. When the war broke 
out Mr. Wells, with others, pointed out that this was a struggle 
between democracy and autocracy, and we agreed with him. But he 
has recently written another article, and he is not so sure now of 
the superiority of our system of government over the organization of 
Germany, but thinks that one of the results of the war will probably 
be that every other nation will have to learn a lesson in organization 
—military, commercial and otherwise—from Germany. War is mak- 
ing us consider the fundamentals which go to make up our democracy 
and uur nation. The spirit of it must be kept alive if there is to be 
any rope like life, but there must be general organization if the nations 
are to place their national life on a secure and permanent basis. And 
we ma have charge of forestry work in Canada must give thought 
to this fundamental principle. The forests must form part of this 
general organization. Unless forestry is well organized and well con- 
trolled it will not be successful as it should be, and it will not pro- 


vide ‘eur? part in the resources of the nation that it should. The 
war makes us think of these things, and it should make us strive 
to air out in forestry an organization for the handling of the nation’s 
forest resources, which will form part of a general scheme of organized 
national development and which will in its sphere give the strength 


of organization, while preserving the free spirit of democracy. 


Gratifying Progress to be Noted 
We have made some progress in forestry in Canada. Those who 
beginning of it note how rapid the development has been. 
When the Journal was started by the Canadian Forestry 


Saw the 


Forestry 


\ssociation in 1905 | was made editor, and the first editorial which 
| wrote was a very illuminating one. It was illuminating because 

hat it did not contain. As an instance, it said that British Colum- 
b s doing nothing, and British Columbia was exhorted to rise 


seize her wonderful opportunity. The history of the present 

forest service in British Columbia shows what. development there 
progress in forestry along general educational 
wt of Canada an increasing number of people now 
vhat forestry and there is a favorable senti- 
ress. In some cases a favorable sentiment 
and that may be the difficulty in Ontario. 
ntario know that there is a forest policy, and think 
eloped when it is not, and it might be better if 
in such a case did not exist. Genuine criticism 


means, 
denotes pri 


~ ITO 


ress 
~ ; 


vas, first, the building up of a staff com- 
now have a considerable number of men 
raining, although some men may have 
side door of practical experience. As these 
throughout the Dominion they are mak- 

On the the forestry staff has been good. In 


" . 
thy ay essary t 


ile re through inefficiency, and some through 
few cases these men have done harm to the 
ter, but the majority of the men have done 
ating the public in what forestry means. Brit- 


_ 


ticular, as well 


as Quebec and the Dominion, are 


building up technieet stafis, and in future Ontario will, we hope, mov 
faster than in the past. 


\ 


Difficulties Now Properly ‘Understood 


We have made progress in that we are beginning’ to underst: 
and appreciate our problem. We understand more about forest pro- 
tection, which is the basis of any forest policy. You have had a great 
deal of experience in British Columbia, and we have done much i 
the Dominion, particularly on the reserves, in forest protection wor 
the construction of improvements and the perfecting of organization 
and equipment. In a few years, with good work and an efficient 
staff, we will have reached a point where. forest protection on ft 
reserves should be complete. 


When we started survey work we followed the lead of the us 
Forest Service and lost a good deal of time in work that had 
value. We started to count poplar trees on the forest reserves in f 
prairies, and when we had counted them on one reserve we had fi 
which managed to keep ahead of the ranger, who had a weight — 
somewhere near 230 pounds, so that after the fires we had no poplars 
count and therefore the old count did not amount to much. And 
the time this counting of trees was going on, absolute forest 
was being taken up elsewhere by the homesteader which has si 
given us much trouble to clear up. Our surveys are now much sim 
and adapted to the immediate purpose of delimiting forest lands ai 
getting general information on topography or conditions, and a care- 
ful examination of the stand is made only in cases of sales. 


Benefit of Brush Disposal 


British Columbia has done some brush disposal, as has also the 
Dominion. The value of such work in protection'is very grea 
Slashes left from timber operations in many cases make. protecti 
an impossibility. We have tried to enforce brush disposal in spruce 
and jack pine, and in all operations under our control the clearing “a 
is now done fairly well. While there was and is objection by tl 
operators to the disposal of brush, they are learning in the doing” of 
it that it is economically possible and is a great safeguard, and the 
opposition is growing less. In regard to reproduction the method for 
securing it has not been thoroughly studied, and in our anxiety to 
get rid ‘of brush we may at times have interfered with reproducti a, 
but at present we think it better to err on the side of safety against 
fire. ‘ 

Another branch of our work is forest investigations. Mr. Miller 
spoke to you about that work in the Dominion Forestry Branch, and 
we hope to give that division more attention,so as to establish 
scientific basis to work on. Most of the investigations at first will, 
of course, be on Dominion lands. In those provinces where there are 
organized forest branches they will doubtless handle this work them- 
selves, but we will be equipped to co-operate with them and help 
them in their work. Then again, we will have to attend to the work 
in those provinces where there is no forest service. . —. 


Laboratory Tests of Timbers oo 


We have now established laboratories in connection with Meuill 
University on somewhat similar lines to those followed by the United 
States Forest Service. The object will be to study every phase of 
all possible uses of Canadian woods and the properties which make 
them suitable for different manufactures. ‘The testing of the mech- 
anical properties of timber was most pressing, and has been taken 
up first. McGill University has a testing plant which is as good as 
any on the continent, which is placed at the disposal of the Depart- 
ment, and we are now testing Douglas fir, both from the coast and 
the interior of British Columbians and “from Alberta, so as to try it from 
all conditions. The work has proceeded well and results, which are 
now about ready for publication, show this timber in a very vo 
light. We are now engaged on the testing of mining timber from 
Noya Scotia, and we hope to reach all Canadian species in time. 


A study of the physical characteristics of the timbers is being 
carried on at the same time, including a minute investigation of their 
structure. We now have microphotographs showing structures of 
most of the woods in Canada. Some very interesting information in 
regard to the structure and the fibres of these woods has been obtained. 


The next important division of investigation is in connection with 
pulp and paper manufacture. It is expected that this industry wi 
be one of the largest in Canada. With so much spruce in the not 
we are bound to have a great industry. It was therefore decided 
instal an experimental paper machine. We consulted with the Unite 
States officials at Madison, who in their usual courteous manner. ga 
us every possible assistance, and after getting additional informati 
from [Europe we decided on a type of machine which we think is 
best at present available. We may be optimistic, but I think we hav 
the best. There are one or two respects in which the machine y 
have secured is better than any other experimental machine now 
existence. We have a machine with which we can make paper unc 
commercial conditions, except that it is narrower, but that does n 
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_ matter, as it is the length of the wires that counts. The machine will 
-make all kinds of paper. It is equipped with both stee! and stone 
- rollers. which are interchangeable, so that various methods of beating 
_ pulp may be tried. The staff is well selected and includes men hav- 

© ing experience in the United States, Europe and elsewhere. So as 
m regards equipment, machinery and men we have the basis for assist- 
_ ing the pulp and paper industry of Canada to compete with pro- 


_ ducers elsewhere. 

In the division of wood preservation little has been done but the 
compilation of information already available. The available informa- 
tion on treated wood blocks for paving was collected and published 
‘as a bulletin. Arrangements for co-operation with the railway com- 
“panies in experimental work are being made, and a small plant capable 
‘of treating timbers of tie size with preservatives has been installed. 

Another division of wood distillation is under consideration, and 
some special work has been done which may have some value in 
regard to war materials. 


What Scotch Foresters are Doing 


The necessity of more scientific study of our work was impressed 
- on me when I was in Europe. In regard to organization there is 
little to learn, but in scientific investigation we can get many ideas. 
_ We had an interesting trip through Scotland with the. Royal Scottish 
- Arboricultural Society, which gave me the opportunity to find out 
r ‘what forestry is when it is practised intensively. In Scotland the 
forests are small but managed intensively. Question of soil, exposure, 
elevation, and the species best adapted to these, are studied carefuliy. 
The Scotch foresters are students and they carry their studies into 
other countries. The Arboricultural Society has visited England, 
France, Germany, Switzerland, and is planning to reach Russia next. 
~ They have been experimenting with almost every tree species 
_ from the temperate zones for some time. As you walk through an 
estate you see Douglas fir, Sitka spruce, Western cedar, and a hun- 
dred other introduced species. In many parts of Scotland Douglas 
fir is one of the best trees for growth. You could not beat it on the 
coast of British Columbia, and they are planting it extensively. One 
of the Scotch foresters wanted to know how long Douglas fir would 
last in British Columbia. He thought that by the time their planta- 
tions grew up the British Columbia supply would have established 
a reputation in the Old Country and would be exhausted, and theirs 
would then be ready to take its place. Douglas fir in exposed places 
‘is not wind firm. In Argylshire one plantation about forty years of 
age which I saw was blown over. In such exposed places Sitka spruce 
is planted, as it stands exposure much better. White pine does not 
_ grow well in Scotland. Then they have another tree, the Albertiana, 
~ which was doing well. I did not know what an Albertiana was, but 
found later it was the Western hemlock. At Novar I saw a stand of 
‘European larch about forty years old which had become diseased, but 
which, when underplanted with hemlock, completely recovered. 


%G 


Forest Growing for Revenue 


The interesting part is that this is all private planting. It is 
‘not done by the Government. It is done by private owners who want 
‘to get their money back, and they want trees that will grow quickly 
and are cutting with the idea of getting as much wood as they can. 
They do not think they can grow all the timber that will supply the 
United Kingdom, but they think they can grow pit props, ties, etc. 
They creosote all such products before they leave the estate, most 
estates having a small creosoting plant. 

On the Murthly Estate the proprietor showed us a plantation of 
Douglas fir, also plantations of pines and other species. He said he 

could not rent the ground for grazing for more than one shilling an 
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acre, and the only thing he could do was to plant it with trees. They 
can make more from growing trees than from sheep grazing on such 
lands, and they have the fizures to prove it. They expect from three 
to five shillings per acre per year return from trees, as against the 
return of one shilling from grazing. The main obstacle to planting 
at present is that some have not the money to provide for the work. 
It takes money to plant, and there is some time to wait for the return. 
Therefore many stick to sheep grazing for immediate return. The 
Arboricultural Society have been urging the government to help 
finance forest planting. We have been used to the argument that 
forestry interferes with the increase of population. An interesting 
point is that the argument for reforestation in Scotland is that it will 
increase the population if they can reforest some of the lands in the 
Highlands. They say one man can care for 1,000 sheep grazing over 
2,000 acres, and you have only one man provided for, whereas if 
you have timber you have work enough for one man for every hundred 
acres. Such work being provided, it will make small agricultural 
holdings possible. The small holder-can, by working in the forest, 
especially in winter, make a living where otherwise it would be im- 
possible. I met Mr. J. Sutherland, Commissioner of Small Holdings, 
and he is of the opinion that if his work of providing for small hold- 
ings is to be carried out successfully forestry must be developed 
also as an auxiliary. It was pitiful in some places in the highlands 
to see how deserted the glens are. 


Machinery Good, Action Slow 


They have their troubles in the Old Country as Hell as we have 
in developing forestry, and in a way it made me glad to find that 
we were not alone in having difficulties. Here the Government acts, 
but there, when the Government are urged to action, they appoint 
commissioners at large salaries who consider so long that the for- 
esters get discouraged. A Development Commission has been or- 
ganized in the Old Country with a special division in Scotland for 
the purpose of recommending any policy of development, agricultural, 
forestal or otherwise, that may be for the good of the country, and 
this Commission has been furnished an appropriation which may be 
devoted to any purpose they recommend. ‘The foresters have been 
trying to get. this Commission to take some definite steps, but they 
have failed: up to the present time. I feel we are better off in that 
respect than they are, as we do not have to get a Commission to 
approve a project, but only a Minister. i 

Another difficulty there is in education in forestry—few men 
with higher technical training are needed. The forester on an estate 
should be able to carry out plans laid down for him, but is about in 
the same class as a chief forest ranger. They could do with six for- 
esters with higher technical training. But they have schools in Edin- 
burgh, Aberdeen and Glasgow, beside schools at Cambridge, Oxford, 
and in Wales and Ireland. The University at Edinburgh is trying to 
turn out technical men which Scotland does not want in any number. 
The others do not turn out the right class of men for estate foresters. 


French Sand Wastes Transformed 


I did not study forestry in England very much, but I had the 
pleasure of meeting Sir William Schlich, head of the forest school 
at Oxford and one of the founders of the forest administration of 
India, and he took a great interest in forestry in Canada and the 
United States. He asked many questions and gave good advice. He 
said that in Canada we were following along the proper lines, the 
same that were followed successfully in India. 


I visited the sand dunes in the southern part of France, where 
planting pines on the sands had made the district valuable. At one 
time you could go on the sands and shout, and as far as your voice 
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u could buy the land for fifty francs. But now they are Lumber Trade Prospects Best in Three Years 
th pimes and have a very valuable product of resin and V N 
A very valuable tract of country has been made out of what ae eeu on Noe 9th, in the course of a lumber buying trip — 
sa waste. In the old days even villages were covered up with the : eee ace itis eee Cushing, the well- ween es whole- 
: ’ ; : . ra < c < a seh a 
ng sands, and the story is, I believe, true, that one of the early S#/©t 2nd manutacturer, gave the fo owing review of the trade situa 
maar meses leer hte Sor: Si Cg ee aie ae Ystion to the representative of the Nelson Daily News: 
esters used to tie his horse to a church spire. The results there KStocks heldehammeine teuier light, and th ditiGai 
nstrate that forestry is aiding the population, which has increased ; BR : Bae other wer de iy. an Onn ae 
- ‘old am- that’ dictriek exists in British Columbia mill yards. 


oe Be “The good crop last season and the splendid prospects for another | 
the pabica Ag ed hings in the dune forest is the fire lines, big harvest are the factors which have brought about the improvement 
to fifty feet wide, and require to be cleared every three jn “the lumber situation in the prairie. From reports he had received 
irs ave come to the conclusion that these fire lines should the crop promises to be as good as in 1915, although the wheat acreage — 
fr t en feet instead of fifty feet in width, as théy are in the ageregate is somewhat less. 


satis it narrower lines are as effective as the wider ones. It is “Farmers are buying lumber chiefly for the construction of houses” 
teresting to see the difference in the fire situation there and here. and barns. Later they are likely to be in the market for considerable - 
example, one fire set from a railway burned forty acres eight quantities of lumber for granaries. Last season’s crop placed them in 
rs ago, and that fire is historical. The result of the reforestation a very much improved financial position, and the prospects for another 
he sands showed clearly that that is work which we should under- good harvest are causing them to make improvements to their homes 

as rapidly as possible. and farm buildings,” Mr. Cushing explained. 
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New Sawmill Resaw with Interior Return Rolls 


~. In the May-June number of “Yates Quality,’ a magazine pub- 
_ jished by the P. B. Yates Machine Company, Hamilton, Ont., there 
appears the announcement of a new type horizontal resaw recently 

placed on the market by that company. 

This new machine, which is known as the Type H61 J{orizontal 

_ Resaw, and which is shown in the accompanying illustration, is some- 
thing quite out of the ordinary for a sawmill resaw, and promises to 
establish a new order of manufacturing methods in many existing 
mills. 
The unique feature of this resaw is the addition of a set of return 

rolls mounted within the machine itself for returning the uncut por- 
tion of a slab or deal directly through the machine to the infeed opera- 
‘tor for subsequent sawing. This makes it possible to completely 
resaw slabs or deals into the desired thicknesses with a minimum 
amount of handling and the minimum amount of travel of the mater- 
jal. Instead of sending the uncut portion of the slab on a circuitous 
‘trip around the mill over a long line of live rolls the outfeed operator 
_ simply passes it back through the machine to the infeed end. 
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At the right is shown the out- 
feeding end of the same machine. 
_ The material comes from the saw 
on the left hand set of rolls, and the 
uncut portion is returned on the 
right hand set to the infeed oper- 


ator. { 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 9 
518 Hastings St. W.VANCOUVER,B.C. 


The °* 


Peter Hay Knife Co. 


Galt, Ont. Limited 


MACHINE KNIVES 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 


Land, Mineral and Timber Surveys 
Topographic Plans and Timber 
Estimates 


BOX 257, NEW WESTMINSTER, B.C 


é our eyes have 

tig rey hel renewed their youth 

wo ught plant complete ready to screw 
together; handsome Figtutes and faney 

shades only cost you $3875 delivered 


~f your Station. Send your---- 
- order to-day 


Robert M.Moore é Company 
1459 Altbert St. 
ek Regina Sask. - 
= ana 
916 C918 Pender St.w. ' 


Vancouver B.C. 


Seattle Boiler Works 


ESSOHS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 
a L Ops 


We have « pa 
tent overdraft 
system in ovr 
berner which re- 
~ auires no gretes. 


SEATTLE BOILER WORKS 


Phone Ballard 555 Ballerd Sta., Seattle 


WESTERN 


LUMBERMAN 


Z Cont a Word 


All advertisements under this department, 


sertion for 
per inch. 


less than twenty-five cents. 


2 cents per word for each insertion. 
Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 


No in- 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. Answers to ads. 


must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price ‘of the advertise- 
ment covers the forwarding of letters to any address. 


WANTED—TO BUY TWO BRICK- 
lined Refuse Burners; one 18 or 20 
it. in diameter, one 30 ft. in diam- 
eter. Address, with all particulars, 
“Burner,” care of Western Lumber- 
man, Winnipeg. 8-9 


FOR SALE 


THE MULTIGRAPHERS, 151 Hast- 
ings Street West, Vancouver, B.C., 
for Circulars, Price Lists, Market 
Letters, etc. Prompt delivery to 
out of town customers. Price $3.00 
per 500. 8 


A. LOG (SGALE SLAAT VEVERY 
Logger should possess. Printed on 
indestructible Linen. Compiled and 
published by Dominion Blue Print 
Co., 151 Hastings Street West, Van- 
couyer, B. C. Price $1.50 paper, 
$2.50 Linen. 8 


Good Sawmill Engine for Sale 
ONE ATLAS ENGINE, 18 x 24, 
with Baker Piston Valve. one Belt 
Wheel 9 x 24, one Belt Wheel 9-4 x 
24, Shaft 8 ft., all complete in good 


working order.: Price, f.o.b. Blaine, 
$600.00. Morrison Mill Co., Blaine, 


Wash. 7-8 


SALES MANAGER 


for a Montreal wholesale lumber con- 
cern, handling mostly only B. C. 
products, wishes to secure repre- 
sentation of good, reliable B. C. 
manufacturers. Would prefer manu- 
facturer or wholesaler willing to 


ship on consignment and carry 
small stock in Montreal. IT will 
supply location and give gilt edge 


references. Can handle large quan- 
tity of material. Commission only. 
Address correspondence to Box 30, 
119 Board of Trade, Montreal. 


SITUATION WANTED 


WANTED—POSITION BY FIRST- 
Accountant and Office Mana- 
ger, in Alberta or Saskatchewan. 
Lumber business preferred. Ac- 
quainted with all departments of of- 


class 


fice work in connection with the 
lumber manufacturing business or 
lumber yard. Am capable of tak- 
ing charge of any set of books. 
Fifteen years’ experience. Married, 
38 years of age. Strictly temper- 
ate and reliable. Best of refer- 
ences Am employed now on 
monthly engagement. Apply stat- 
ing salary and particulars to “Ap- 
plicant,” care Western Lumber- 
man, 302 £Traveller’s juilding, 
Winnipeg, Man, 7-8 


Half the Forest Fires are Pre- 
ventable 

opening of the sea- 
the United 
is sending 


1 the 
danger, 


tates lforest Service 


broadeast a warning that more 
than half of the forest fires are 
due to carelessness or other pre- 
ventable causes, starting from 
campers, railroad locomotives, 
brush burning, incendiaries and 
sawmills. This statement is 
based on an analysis of statistics 
compiled from the forest fire re- 
cords of the last season, when 
more than 7,000 fires were re- 


ported on national forests alone 


and approximately 10,000 on state 
and private holdings in the eight- 
een states which received federal 
co-operation in fire protection un- 
der the Weeks law. 

Forest fires destroy millions of 
dollars’ worth of timber and other 
property every year, and in some 
years cause considerable loss of 
life. It has been estimated from 
the best information obtainable 
that forest fires in the United 
States last year burned over an 
area of approximately 6,000,000 
acres, with a total loss of at least 
$9,500,000. 


French Produce Artificial Wood 

The mythical New Englanders 
who manufactured wooden nut- 
megs and sold shoepegs for oats 
would have been mightily aston- 
ished to learn that the time would 
come when mankind would busy 
itself in trying to invent artificial 
wood. When forests were thought 
of as inexhaustible, wood was 
inost used as a_ substitute for 
other substances... But matches 
were invented, and newspapers, 
and wood is an increasingly ex- 
pensive article. 

I*’rench experimenters have pro- 
duced an artificial wood, says the 
American Consul at Lyons. 
product has been found after years 
of study and experiment. The 
process consists in transforming 
straw into a solid material hav- 
ing the resistance of oak. The 
straw is cut into small pieces and 
reduced to a paste by boiling. 
Certain chemicals are then  ad- 
ded. When the paste has been 
reduced to a homogeneous mass 
it is put into presses, and planks, 
beams and mouldings are readily 
made. ‘The new material can be 
sawed: like natural wood. It 
makes a good fuel, emitting little 
smoke. 

The statement that this artifi- 
cial wood is especially adapted to 
the manufacture of match stems 
inakes the invention a particularly 
welcome one. 


The - 


Tree Insured for $30,000 


An alligator pear tree has bee 
insured for $30,000. This makes 
an American tree, situated in Los, 
Angeles County, Calif., the most 
valuable tree in the world, even 
outstripping the centuries old 
date palms of Arabia. Through 
the enterprise of Lloyd’s, of Lon- 
don, this tree is insured against 
damage by wind or rain. 

This -avacado tree grows on a 
fruit ranch in Whittier. Last 
year it produced 3,000 pears, 
which brought the owner an ayer- 
age of 50 cents apiece. 


Besides the pears, the owner 
received $1,500 for the bud wood, 
The total amount brought by the 
tree last year was $3, 000, which 
is equivalent to the interest of Y 
$60,000 investment. 


Not only is the tree valdaiien in 
its production of fruit and bud 
wood, but valuable by-products 
can be taken from the fruit, al- 
lowing no waste in the event of 
overripeness or spoiling. 4 

The seed is used for the mak-_ 
ing of black dye, and any fruit 
unfit for market purposes can be 
squeezed and the oil expressed. It 
is used for the finer grades of 
soap and in rare perfumed oils for 
lighting. ’ 


The La Ceiba Tree 


The tree known as la ceiba is 
one of the dominating features 
of the landscape in parts of Hon-_ 
duras.. It rises to a height of 70_ 
or 80 feet before branching, and — 
then a broad top spreads out like 
a huge umbrella The trees are 
commonly 6 feet or more in di- 
ameter, but the wood is soft and 
not considered valuable for lum-_ 
ber. It is white, and many per-_ 
sons think it would be valuable 
for paper pulp. The tree bears 
a silly cotton, which is used to— 
some extent for stuffing cushions. — 


W. J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


ELECTRIC MOTORS 
Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert advice given on all Electrical | 
work—Try Us. | 


A. D. HOTSON 


1059 Hamilton St., VANCOUVER, B.C, — 
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Dominion Regulations 
- Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 


ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual : 


rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, Yc. per lineal foot. 


Railway ties, 8 feet long, 1¥%4c. each and 4% cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 


-ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 

Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations .pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, January 19th, 1916. 
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You can now secure practically any standard style of changeable tooth 
in the Simonds Saw plate. We now furnish tooth styles known as B, D, F, 
K, 2, 2%, 3, 4, 5, or I X L in Simonds Inserted Point Saws. The superiority 
of these saws is demonstrated by their use. Simonds Saws stand up better 
and give universal satisfaction. Write us for more facts about them. Specify 
the sizes you want and let us quote prices. ; 


Simonds Canada Saw Co., Limited 
Vancouver, B.C. - "Mestee @cea St. John, N.B. 
(in the U.S Simonds) Miser) 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree ee our saws do not break or crumple when sawing, 
and will hold a cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED | 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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The Pierce of Gravity is Free. Use it 
|to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 
. bundles, timbers, etc., upon a 
grade of 4 per cent. (4-ft. fall in 


100-It.) 


| Beoadian Mathews Gravity Carrier Co, 
484 Richmond St. West, Toronto eed 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


| CANADA'S MINISTER OF F INANCE 


PRODUCE! 


“It’s a Winner” 


You Produce More 
 High-class 
Red Cedar Shingles 


We Produce 
The Machines 


“All Made in Canada” 


Letson & Burpee 
Limited 
162-198 Alexander Street 
VANCOUVER, B. C. 


IRON FRAME “‘ECLIPSE” 


WESTERN LUMBERMAN 


Vancouver Engineering Works, Limited | 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - = Gk - Vancouver, B.C. | 


Telephone—Fairmont 240 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction — 


CHISEL TOOTH SAWS—SOLID SAWS SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOE & CO. - - New York 


Successful makers of successful saws since 1828 


COUNT THE COST Eethheh )m hy 
of open fires—the risk of property destroyed—the DIMOND STEEL & | 
expense of cartage, etc.—and you'll see WHY the SPECIAL ee 
‘“MUSKEGON” WATER SPACE BURNER ° A fe 
Ta. ne For Logging Camps and Saw Mills | 


will save you money is beyond question. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


ds of some hundreds of money-making 
mills prove the profitableness of this system and 


this Burner 


— Write for full facts NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS ' §2 Beaver Street NEW YORK 
Muskegon, Mich. 
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WHERE BIG PROFITS 
ARE OBTAINED! 


< ots: we 
_—— — _ ae 


: Goodhue 
Belts 


The choice of most. 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
a long and reliable service under adverse conditions. 


The ‘‘ Acme Waterproof” Belting is made for wet places, and is particularly 
distinguished for this special work. After once introduced, your sales will 
rapidly increase, . 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. L. Goodhue & Co., Limited 
Danville, P.Q. 
Sole British Columbia Representatives : 


Fleck Brothers, Limited, 1112 Homer Street, Vancouver, B.C. 


4c WESTERN LUMBERMAN 


YOU WANT THE BEST? - WE SUPPLY IT! 


= ' More Solid Leather to the Square 
- Genuine Oak ¥ Foot than any other Belt Made 
T N D. K. McLar en, Limited 

B E L I G Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


Montreal fs - - 351 St. James Street 
123 Bannatyne Avenue East, Winnipeg, Man. 


Vancouver - - - 847 Beatty Street 


Engineers’ Supply Co., 


bankers Often Make a 
Loan Solely on a 


Lacey Report 


Many bankers will hardly consider making 
a loan in the absence of a favorable LACEY 
RE P ORT. Hav ing made unsatis ‘Sfactory transactions on the basis of 
am ordimary timber cruise’’ they are, not unnaturally, disposed 


thereafter to seek the nearest possible dieanach to scientific knowledge f 

f the he fi ucts. This is to be found ina full LACEY REPORT. 

W ‘hile not all bankers are as yet sufficiently well | 

7 in timber matters to appreciate fully the security offered them i 
y the facilities of Lac “if & Company, the possession of a fulland favorable = 
, a, 7 } “RE! aie , our ur haling will usually greatly enhance their WATERPROOF COVERS and 
M2 @3 @ OQaS15 r nant tal transactions. 
Of course there are several degrees of complete- CANVAS GOODS 
f I 1C 1 E oY RE PORTS determined by requirements and cost. anti 

, therefore, ( like careful buyers and sellers) insist on the full of every description 


Yk EPO! RT Ve mal Sr send you our book of ‘‘ Pointers.’ Write for it. 


“ROSE CITY” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


GLAND FACTORS 


s EAT TLE ___ PORTLAND (ORE. ) 


ry Bld 1909 White Bld 1310 Northwestern Bank Bldg 
NEW ORLEANS 
1213 Whitney-Central Bldg. 
—— 
. 9 ® 
ink’s Lumbering Tools ns: caw 


The Standard Tools Split Maple 
: : Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents lor Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co, Ltd. Toronto 


Ai a 3 1 wi olesale and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 


WESTERN LUMBERMAN ry 


|EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


4 . 7 Have been working successfully since 1904. 
| PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 
. : Works on North Side 


INDUSTRIAL LOCOMOTIVES 


Coupon Books 


©) panss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


| =t Lem Ue. 
: cl Si BX — 
= a + You can not afford 


to be without them. 


A locomotive to justify its cost must start 
the required load and keep it going. 


2 The right amount of the right material must 
be provided in the right place. 


: If you do not use Coupon Books, write us for full 
information. If you are using books of another style, 
ask us for samples and prices. 


Each and every part must be sure to fit not 
only the locomotive for which it was made, 


but every other locomotive of the same size 


Our factory is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


and design. Spare parts must be instantly 


available, made so well as to go into place 


without a machine shop. 


When you are ina We have a number of standard sizes of 


t HURRY FOR COUPON BOOKS 
4 Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


locomotives in stock and can make immedi- 


ate delivery. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 


Be ec iach 


MACHINERY 
: ws 


Stee 
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1 Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machinés whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
** Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


WESTERN LUMBERMAN | 


Spencers BEIT Ie 


Tt 


Min 


Iie 


SS 


OOPEITETEVPETITAS 


ples if | 


monn 


oa 


fin 


Waterous Edgers | 


For Fast and Heavy Work = 


Built to take 8-in. cants—Edger opening 48 in. up to 96 in. wide. 
Built as a combination machine with stripping section 1814 in. wide. 
A strong rigid frame. 
Large diameter mandrel. 
Water-cooled, extra long bearings. 
Double Feed Rolls, power driven front and back. 
Press Rolls open to permit view of saws. 
Guides with double saw plugs, operated by Nyberg levers. 
Front table has lever gauge, board guides and divided rolls. 
You can send your heaviest cants through this machine without fear of injury and with the assur- 
ance that they will come out edged to exact size and true from end to end. 
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The Waterous Engine Works Co., Limited 
BRANTFORD, CANADA 
Branch— Winnipeg, Man. Agent—H.B. Gilmour, Vancouver, B.C. 
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FSS “FROST KING” BABBITT 


Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
—————STT—_ B£ines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. 


ze ayy ‘ten 


etd eee 
> 


over Five Million Dollars If your dealer does not stock this, write us, and we will ‘take pleasure in making you a ship- 
———————————————— “ment ona aa oe 


Factories also at— 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Louis, Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


OEMS dey. 


ma =e . 


Dry Kiln Equipment 


- Babbitt of Quaiits 


For For 
Heavy High 


Pressure Speed 


Steel Foundations | 
ee ee Roller Bearing Dry Kiln Trucks 


Stocked by D. Ackland & Son - Winnipeg Transfer ‘Cars and Rails 


Soll mando y That G: ‘ Headers and Piping 


3. CAWSTON, 


514 Dominion Buildin as VANCOUVER B. C. 
J. S. PATTERSON & COMPANY 


Lumber Wholesalers 


515 Winch Building - - - - VANCOUVER, B.C. 


g, < PRAIRIE RETAILERS—We make our bow- to you and solicit a share of your orders. We 
offer you the very best in 


British Columbia Forest Products 


We have Ar mill connections and can therefore promise you quick action on all business 
Our travelling Prairie Representative is Mr. L. D. Cooke 


Direct Results From Retail Yard Advertising—Page 17 


Representing the Lumbering and Woodworking interests of 


A og British Columbia, Alberta, Saskatchewan and Manitoba. 


THIRTEENTH YEAR SEPTEMBE R-Toronto-1916 NUMBER NINE 


The a LINK- BELT | Smith ei rank eke {a | 


Ewart Link-Belt originated j | 
by us 40 years ago, has been | | 408 Pacific Building, Vancouver, B. C. 
redesigned, and several sizes 


of the new design are now | 

oe ALL COAST 
The distribution of the metal ) 

has been rearranged to pro- [ | STOCKS 

duce a link one-fifth stronger | 


than the old, without addit- 


ional weight, without advance | We can furnish Straight Carloads 
in price, without sacrificing 5 ; 


I The New Link-Belt interchangeability. | 
This Trade-Mark >————< on Every Link 
| c 
| 
an | 
| 


CANADIAN LiINK-BELT Co., LIMITED Rough or Dressed 
1189 KING STREET WEST, TORONTO : 

Seattle: Link-Belt & Dodge Products Company, 580 First. Avenue South. WRITE FOR PRICES 

Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. 

| Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 

| A very comprehensive stock is carried in Vancouver. 


| Sic eel Dodge Products Company carry complete factory stocks at 408 Pacific Building, VANCOUVER, B. C. 


| 
| 


| 


— GOODS 
FOR LUMBERMEN 


Belting © long experience in the making of Rubber Belts enables us to specialize 
belung on this line. “ P.M.S.,” *‘Special Drive” and “‘Lion” are our leading brands 
for power transmission. 


= ‘‘Redstone’”” High Pressure Sheet Packing has proved by test that it 
Packings will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


”) 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


One or more of our twenty brands of Fire Hose will be found, not only 
Fire Hose in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER | September, 1916 WINNIPEG 


WESTERN. UM BE RM AN 


Will Your Belts 
Stand This ? 


‘Coalher Like gold bas no substitute 


This is the service that shows up the wonder- 
fully fine qualities of Amphibia Planer Belting. 


On heavy duty machine over high speed small 
pulleys. If there is any ‘‘flaw’’ in a belt this 
is Where it will show. 


Amphibia Planer 
Belting 


is made according to the finest ideals of the 
Belting industry. If we could improve this 
leather belting in any way we would be only 
too glad to make a change—but we can't. It 
has been tested scores af times under the most 
severe conditions imaginable and has passed 
the tests at the head of the belting class. 


The best way to reap the benefits of Amphibia 
Planer is to try a belt somewhere in your mill. 
That will be the best advertisement we can 
put before you. 


Write for catalogue and prices. 


Goblert Toure 


Tanners and Manufacturers 


511 William St. MONTREAL 


TOKONTO ST. JOHN 
43 Wellington St. East 149 Prince William Street 


WIKHKIPEG VANCOUVER 
Galt Building 107-111 Water Street 


Apex Lumber Co. 


SERVICE 


Mixed or Straight Cars | 
Dominion Bldg. VANCOUVER, B.C. 


GEO. CRADOCK & CO. 
Wire. Rope Producers 


Special Mill Carriage 
Ropes built for the 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike ot eg | 
Handles, Etc. | 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application : 


Limited - 


Timbre 
Dimension 
Uppers, | 
Boards, — 
-Shiplap, 
‘Shingles 


F : eee e « a 
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a oe “ ik — 


LIMITED 


169 Cordova Street VANCOUVER, B.C. 


From the Raw Pig Iron to the Finished Article. 
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Telephone—Seymour 1456 


\ 


WESTERN LUMBERMAN 


Limited 
Fort Frances, Ontario 


LUMBER ~ LATH 


MANUF dds Bini 


| ‘Shevlin-Clarke Company 


Sales Office : 


| 300 Electric Railway Chambers ~_ Wy ainiped Manitoba 


| R.J. THURSTON AIRD FLAVELLE 


SThurston-F lavelle «g < 
- Lumber Company SMe 


ss = Manufacturers 
High Grade Cedar Products, including 
Lumber, Lath, Shingles, etc. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


‘PORT MOODY, BRITISH COLUMBIA 


4 ~ WESTERN LUMBERMAN 


A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To Buyers and Distributors: To Consumers: 
The soft texture, white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 
‘T PINE, combined with ea Mi Se on perfect gee light, white, soft, easy to work, and good to look at. If you should 
ea assures yOu Of 2 Ste) Feet ne eee happen to not be a user of NICOLA SOFT PINE ask your 


dealer to show you some. Satisfied customers and new friends we 


We operate continuously, carry large stocks, promise prompt . : 2 é 4 
shipments and see that they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 
sorted cars, | ds, shiplap, resaw stock, siding, flooring, shop, tinuously and to full capacity 
THE NICOLA VALLEY PINE LUMBER CO. 
Mill and Office—CANFORD, B.C. Telegraph Address—Merritt, B.C. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 
Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


Abbotsford Timber! 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


We can thip vie 


EG ste ea aE nig hg aie fry Sth a 26 Sn N80 


CP Ry. CN Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. Mills at ABBOTSFORD, B.C. \ | 
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| Mainland Lumber & Shingle Co. 


Head Office: Dominion Building, VANCOUVER, B.C. 
Notify the Retail Trade that they have begun operating their new mill at 


| Fir, Cedar _ HOLME Spruce, Hemlock| 


; Red Cedar Shingles 


HEAVY TIMBERS A_ SPECIALTY. WE WANT YOUR ORDERS. 


We particularly solicit the Retail Yard Trade. 


Do YOU Want an he 
Assortment Quick ? S ingle 


Satisfaction 


Cedar, Fir, Spruce 
and P ine To Standardize Grades 


Twenty Million Feet in Stock } advertising 


To stabilize profits for the dealer 
To protect the consumer 


ee OE NOU TRIES That’s the meaning of 


| | RITE-GRADE 
Adams River Lumber Co. We'll fill your orders promptly 
cai aanae |____ Westminster Mill Co. ___| 


aa A Limited 
hase, British Columbia 
Chase, B C NEW WESTMINSTER, B. C. 


Lumbermen, Have You a Problem ? 


® Hoffman Bros. Co. © ae ke 


Established 1867; Incorporated 1904 
804 West Main St., FORT WAYNE, INDIANA 


—Manufacturers of— 


VENEERS and LUMBER 


A Mill to Build or Remodel at a Minimum Expense, 
which Will Reduce Manufacturing Costs ? 


A Flume Which Will Transport Logs Cheaply ? 
Whether it be either or all, it will pay you to submit your problem to 


me for consideration and advice. My solution may convert a losing 
proposition into a big money-maker. 


Having designed and built some of the most modern and successful 

IN THE DOMESTIC HARDWOODS plants in Oreg yon, Washington and Idaho, and engineered log flumes 
ANY THICKNESS, on both sides of the border, my work and years of experience should 

commend my services. Correspondence Aliciteds Testimonials and 


1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) 
1/20 and thicker Sawed Veneers, Band Sawn Lumber 


INDIANA QUARTERED OAK ®) 


references furnished. 


W. D. STARBIRD 


Saw Mill Architect and Constructing Engineer 
1009 Spalding Bldg. - PORTLAND, OREGON 


—SPECIALTY— 


. Our monthly stock list is a stock list, blotter, calendar combined. Tell us 
Beg. U8, Pas, 08, who is reading it now, and we will gladly mail it to you monthly. Reg. U.S, Rat. Of 


WESTERN LUMBERMAN 


Commercial Lumber & Shingle Co. 


Limited 


RED CEDAR SHINGLES 


Fir, Spruce and 
Hemlock Lumber 


VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


V. HYDE BAKER, President. 


C. BURGESS, Sec.-Treas. 


Blowpiping 


Our Specialty 


Years of experience enable 
us to install work exactly 
suited to your requirements. 
Put your blow pipe troubles 
up to us and we will guaran- 
tee satisfaction. 


“WESTERN ”’ 
Blowers and Exhausters 


Boek K. MILLER CO., LIMITED 
337 Dufferin Street W., VANCOUVER, B.C. 


mre 


HEAPS & SONS 


COAST 


Lumber anc Shingles 


Finish Orders a Specialty 


— Head Office — 
837 Hastings St. W.. VANCOUVER, B. C. 


Dries enormous amount of veneer 

perfectly flat and pliable at mini- 

- mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia ~ 


C. D. McNAB, Manager 


Hi igh- Grade Pine [Puritan 


er us ib en plac ‘ing orders for Lumber Stocks. We have the goods, and can guarantee the quality 


malate ction is our 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


We promise 


prompt delivery. Can ship by ©. P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. 


Pelegvaptite Address, BAYNES, B.C. — € 


WESTERN LUMBERMAN ” 


Walsh Construction Company 


Designers and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


Built by WALSH CONSTRUCTION CO.—Figs. 4, Battery of Seven Kilns at 
the plant of the Canadian Western Lumber Co., Ltd d., at Fraser Mills, B.C. 


Thos. Kirkpatrick 


VANCOUVER, B. C. 


British America Mills 
& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


_ Prairie Representatives: Ontario Representative: 


Cuddy & Nelson W. Jj. Smith 


Calgary, Saskatoon, Winnipeg _ Weston, Ont. 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


Manufacturers — Wholesalers 


Mill at 
MT. LEHMAN, B.C. 


Our Specialty: 


Heavy Timbers, Deep Joists 


Dimension, Boards, Shiplap 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg.. VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


GAOIANAS AWOIAXHS ADIAANS 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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The 
Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 
Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 
Prompt Shipment. 


P.O. Box 298 - Victoria, B.C. 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. Wecan 
get it for you. The Best Grades— 


QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


| B. C. Mills Tatts and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


JOHNSON’S 


Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables, They 
have been on the market for twenty-five years and 
still retain their superiority over all others. ; 


Johnson’s Horse Liniment No.1... ... . 
Johnson’s Horse Liniment No. 1 
Johnson’s Horse Liniment No. 1... ... ... Pints, Per Doz. 9.00 
Johnson’s Horse Colic Remedy ... ... Per Gal. 6.00 
Johnson’s Horse Colic Remedy . _ Quarts (3 Doses each) Doz. 17.00 
Johnson’s Horse Colic Remedy Pints (4 Doses each) Doz. 9.00 
TOR Sone Netcare Heaters Ointment race Cure) 

Petey ABN ows be .. each 2.25 Doz. 24.00 

Y% |b. Tins... . . ... Per Doz. 3.50 
Johnson’s Gancenered coneiicns Bonde 1 ‘lb. Pigs. Doz. 4.00 
Johnson’s Horse Worm Powders, 1 lb. ae ..: ... Per Doz. — 2.50 
Johnson’s Purging Balls ... ... : ... Per Doz. 2.50 
Johnson’s Antisepting Dusting Powder’ 

(For Drying and Healing Sores) . 


Per Gal. $5.50 
" Quarts, Per Doz. 16.00 


.. Per Doz. 8.00 


Our Family Van Remedies are as follows:— 
Pine and Tar Cough Syrup Big 4 Liniment 
Purgative Pills X Ray Liniment 
Little Liver Pills Cholerine Mixture (Diarrhoea) 
Porous Plasters Headache Powders 
Stomach Bitters Sarsaparilla 
Laxative Cold Tablets All Healing White Ointment 


All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


A. H. JOHNSO 


Collingwood, Ontario 


WHOLESALE 
DRUGGIST 


Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 
and Spruce. 


Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. 


FOUR MODERN MILLS 


Satisfaction Guaranteed. 
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S is what 
you sell- 


not 


THIS 


You can’t expect 
Beaver Board results 
a unless this trade-mark 
a is on the back of the 
board you buy. 


| | -™ | Y Both Beaver Board 


a In one case it’s on the finished wall; in the other it’s in the 
at bundle. Yow are not interested in the bundle. Neither are we. We 


= are both interested in the room—the final result. 

a We are not selling Beaver Board by the bundle but Beaver Board 
a by what it will do—Beaver Board Service. The ordinary hit-and- 
ae miss brands of wall boards all look more or less like the standard Beaver 


Board—in the bundle but not on the wall. Defects in wall boards 
don’t show up in the piece but in the finished job. Beaver Board 
walls and ceilings last longev, stay flat, are more easily and more hand- 
somely decorated. Summed up in a word—they satisfy. 


That's the biggest asset you or we can have—satisfied customers. 


That’s why we put the Beaver Board trade-mark on the back of 
every panel. It’s a guaranty of satisfaction. 


THE BEAVER BOARD COMPANIES, 677 Beaver Road, Buffalo, N.Y. 
BRANCHES IN: Boston New York Baltimore Cleveland Detroit 
Chicago Minneapolis Kansas City San Francisco Los Angeles 


BEAVER BOARD 


WESTERN LUMBERMAN 


American Steel & Wire Company’ 
WIRE ROPE 


for Logging, Mining and all purposes 


We have in stock at Vancouver a large assortment and can quote on special sizes or constructions for shipment 
from the mills, also 


Carnegie Steel Plates, Galvanized and Black Sheets, 
Corrugated Sheets, Bars, Merchant Shapes, etc. 


WILKINSON CO., LIMITED, seoc:°°coue, VANCOUVER, B. C. 


DISSTON SAWS 


have been made from steel made by us in our own plant 
since 1855. More than sixty years experience in the manu- 
facture of saw-steel coupled with a study of operating 
requirements extending over three quarters of a century 
have resulted in saws of highest excellence. 
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In tension—, set—and edge-holding qualities Disston 
aws are aS near per- 
fection as the world’s 
foremost saw - makers 
can make them. 


Where quality means economy, the 
proper test is service. 


DISSTON CIRCULAR SAWS 
DISSTON BAND SAWS 
DISSTON CHISEL-TOOTH EDGERS 


Henry Disston & Sons, Inc. 


2-20 Fraser Ave., Toronto, Can. 


J. S. PATTERSON & COMPANY 


Lumber Wholesalers 


515 Winch Building - - - - VANCOUVER, B.C. 
¢ <- PRAIRIE RETAILERS—We make our bow to you and solicit a share of your orders. We 
~—- offer you the very best in 


British Columbia Forest Products 


We have Ar mill connections and can therefore promise you quick action on all business 
Our travelling Prairie Representative is Mr. L. D. Cook 
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G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
meats which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 

installations of G. & McC. 

Co. Water Tube Boilers. 

They are :—St. Paul's Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 ELE? Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 

If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines; 
Return Tubular, Water Tube and Heating Boilers; Heaters, 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


Three of a kind 
that are different 


All of the same kind of simple, honest construction that stamp 
the Soule Stacker Line as mechanical masterpieces and money 
makers. That is not our claim but the summary of user’s 


expressions. S 0 u 7 rb 


Simplex Power Edge Stacker: Stacks lumber vertical- 
ly on kiln cars and when spaced with sticks insures uniform 
drying more rapidly, and the lumber holding its shape. Built 
in two sizes, No. 1 and 2, taking lumber 18 and 24-in. wide, 
respectively. Will stack up to 80,000-ft. 2 day with one to 
three men working, according to amount sent to machine. 


Simplex Hand Edge Stacker: Provides for the same 
rapid, uniform drying as the Power stacker, but is especially 
desirable where lumber is sorted into grades and lengths. The 
price permits putting one at each kiln room, eliminating the 
use of transfer trucks. One man can stack 15,000, two men 
40,000-ft. a day with this machine. 


Simplex Flat Stacker: Adaptable to a large variety of 
conditions in the mill. Stacks lumber up to 8-in. wide, 20-ft. 
long, to any height, on cross or end pile trucks. It is pos- 
sible for one man to make this machine stack around 30,000-ft. 
a day, and for a load to be taken out and a new one started in 
two minutes. 


Get in touch with us about equipment for your 
individual mill. Truthful, illustrated catalogue 
sent to interested mill men. 


SOULE STEAM FEED WORKS 
MERIDIAN, MISS. 


J.C. McLaren Belting Co. 


Limited 


Manufacturers 


THE 
x ACCEPTED 
Reliable LEATHER 


: BELT 
Belting OF 


To-Day 


T 


QUALITY 


Never Varies 


55 Years in the 


Market and 
STILL MONTREAL ToRONTO 
WE LEAD WINNIPEG 


ucatoae. Beaumont Ave., MONTREAL 


Please note the initials of this Company 


WESTERN LUMBERMAN 


iat BRITISH COLUMBIA MILLS — | 
TIMBER & TRADING COMPANY | | 


Head Office: (Established 1865) BRANCHES 
Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET | 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber q 
Lath, Pickets, Mouldings, Shingles _ 


FIR FINISH A SPECIALTY 
Spars and sain Timbers Furnished on Short Notice : 


‘Exclusive Sales Agents for Manitoba, Saskatchewan and Albe rta 
H. S. GALBRAITH CO., tas | 
603 McIntyre Block, P.O. Box 161, WINNIPEG per 


Our Grade and Manufacture Winco sel ; 


Brunette Saw Mill Co., Ltd. 


NEW WESTMINSTER, B.C. | 


have Silo Staves, Spruce Wagon Box | 
Sides, Spruce Laths and Clear Spruce 
Lumber, for shipment with carloads of 


Lumber and Shingles. 


Western Jumberma 


Representing the Lumbering and Woodworking interests of 


Brtish Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by ~ 


THE HUGH C. MACLEAN CO., LIMITED 


Hueu C. MacLEan - - - - 
302 Travellers’ Building, = = 


President 
WINNIPEG, CANADA 


Vancouver, B. C. 
J. V. McNavutry, Editor and Asst. Man. 
q Suite 212, Winch Bldg. 

Phone Seymour 2013 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


F Address all ea. and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


¥ Advertisements, to insure insertion in the issue of any month, should reach 
= Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 
TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


‘CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


ares 


Subscription: Two Dollars Per Year in Advance 


-. Entered as second class matter November 8, 1915, at the Post Office at 
_ Buffalo, N. Y., under the Act of Congress of: March 3, 1879. 


The recent return of Mr. H. R. Mac- 
B.C. Lumbermen Hear Millan, provincial chief forester, from 
Cold Facts an eighteen months’ tour of many 
countries as special lumber trade com- 
“missioner for Canada, very naturally whetted the curiosity of our 
leading manufacturers, and no time was lost in affording that gentle- 
man an opportunity to place before them in concrete form the valu- 
able information he had acquired relative to export possibilities by 
personal enquiry and investigation in the world’s leading lumber 
-marts. Their eagerness to hear the report was only natural, Mr. 
- MacMillan’s appointment being the result of representations repeat- 
edly made to both the Federal and Provincial governments that the 
_B. C. export trade in lumber was steadily dwindling, and that this 
constituted a grave danger to the prosperity of the industry, the 
prairie provinces and Eastern Canada being unable at the best of 
times to absorb one-half the possible cut of the existing mills. 
It is casting no reflection upon Mr. MacMillan when we say that 
to most of our lumbermen his report proved a grave disappointment. 
“He made plain the fact that it is going to be an uphill fight to in- 
' crease the sales of British Columbia lumber in the countries already 
~ visited—England, France, Holland, Africa, India, Australia and New 
Zealand, and no doubt the same difficulties will be met with in China 

@eand Japan, yet to be covered. The adverse factors are serious indeed, 

~ but should not prove insurmountable if our lumbermen are really in 
@arnest in seeking a larger share of the world trade in lumber. Mr. 
_ MaeMillan declared that almost everywhere the prospects for busi- 
_ ness were very bright and that following the war there was bound to 
be a tremendous demand for forest products, but unless the British 
Columbia manufacturers are able to sell their lumber on a competitive 
price basis they need expect no considerable share of the prospective 

A “ey cargo trade in lumber. Referring to this phase of the subject 
_ Mr. MacMillan said: 

- “To summarize the result of my investigations so far as the ex- 
port trade for British Columbia mills is concerned, I believe that un- 
less the mills here can get together and by co-operation in the supply- 

Bt ing of lumber, by close study of market conditions—the lumber busi- 
“mess is a speculative one to a great extent—and the securing of cargo 
Space, we will not be able to compete with the exporters to the south. 
In every British territory I visited I found a unanimous disposition 

£ the part of the firms handling lumber to keep their business within 


the Empire. But they expect, and rightly so, that this inter-Imperial 
trade shall be done on a business basis, that is, that the British Col- 
‘umbia exporters must give competitive prices; must fill orders accord- 
ing to the specifications, and Ue the quality shall be what is being 
_ paid for.” 
- Assuredly the lumbermen must have listened to the following 
oe with regret that our fair province is being cheated of the credit which 
is its due: 

a8 “We, here in British Columbia, are wont to believe that British 


' itinerary: Regina, July 24- 29 - 
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Columbia lumber is the standard of the world, that everywhere this 
province’s name is known. It will doubtless be a keen disappointment 
to many to learn that so far as the lumber trade, at least, is concerned, 
by far the great portion of our exports—I am talking now of ante- 
bellum export business, for there has been virtually none since war 
broke out—were shipped through United States firms, billed as 
American lumber. Another fact which impressed itself upon me was 
that the San Francisco firms which do the great bullk of the export 
business from this Coast are steadily going after the business and 
getting it. 

“IT must confess it made me almost indignant when I saw, prac- 
tically everywhere I went that the lumber, including British Colum- 
bia’s product, is sold through United States firms. The importers of 
the countries did not know that any of it came from this province. 
We have the raw materials, but sadly lack organization to sell it to 
the world. In the last twelve years in Australia our lumber exports 
have fallen from 32 per cent. of the total imports to less than three per 
cent. Then the business was done by schooners, and the mills here 
could take the risk of chartering such vessels. Now the business 1s 
done in steamers operating by the trip or on time charter, and carry- 
ing a large shipment on each trip. In San Francisco and other Pacific 
Coast ports in the United States the exporters have organized and 
made a study of the export situation; have steadily gone after the 
business of the entire Coast. They control the charters, and practically 
what business British Columbia gets is by their consent.” 

Concerning the future Mr. MacMillan had this to say: : 

“My trip convinces me that the chief competition will come froni 
the Puget Sound, especially for our staple product, the Douglas fir. 
In Europe such countries as Norway and Sweden will be strong com- 
petitors in some lines, but in the bulk of our staple lines their com- 
petition will not be serious. Russia is as yet an unknown factor in 
the export trade. My trip has showed me that everywhere under 
the flag the people are anxious to buy British products, and if a reput- 
able firm comes along with a product which appears to be equal to 
what they have been getting they will give that firm the preference 
over an alien concern.” 

Mr. MacMillan leaves again about the first of the month for 
China, Japan and Russia, which latter country he will traverse west- 
ward and return to Canada via England. 


The latest move of the British Col- 
umbia Forest Branch in making exhib- 
its of the lumber products of the 
Coast Province at- the ~ several 
fairs which have been held in the prairie cities is indeed a laudable 
one, and is one which is of the utmost importance to the retail lumber 
dealers throughout the Prairie Provinces. The thanks of the retailers 
are due to the officials of the Forest Branch for the very thorough 
manner in which they have brought before the general public, through 
their exhibits at the country fairs, the various qualities and uses of 
lumber as a building material. No better method could have been 
tried tg bring lumber to the minds and hearts of. the people in order 
to create an everlasting impression, inasmuch as practically every fair 
is attended by the whole townsfolk. They have lots of spare time to 
review the various sections of the fair; their minds are in a happy 
mood; they are out to see what is new, and in this state of mind such 
an exhibit as that of the Forest Branch tends to create a permanent 
and a favorable impression that lumber is THE building material, and 
that impression is still vividly on their minds when next they wish to 
do any building. They come to your yard and the work of the retail- 
ers is made easy as a result of the farmers, builders, and prospective 
builders studying the most interesting and educative exhibit that any 
lumber organization has ever placed in any town in Western Canada. 

The various fairs and exhibitions held each year throughout the 
Dominion afford splendid openings for salesmanship, both direct and 
otherwise. Whether it be some local fair of modest dimensions in 
some farming centre or the National Exhibit at Toronto, the exhibits, 
short talks, and interviews associated with every event of this descrip- 
tion influence to no small degree the minds, imaginations, and inten- 
tions of the public. 

The Forest Branch has for two years past shown representative 
displays of forest products from the Western Provinces at the Na- 
tional Exhibition, held at Toronto, as well as at the Vancouver Exhi- 
bition. Similar propaganda work is being done this year at the fairs 
held at leading centres on the prairie, and the following has been the 
Saskatoon, July 31- August 5, North 
3attleford, August 7-9; Prince Albert, August 10-12. 

The prairie fair ei has been in charge of an officer of the 
3ritish Columbia Forest Service, and consisted of a display, of samples 
of the principal woods of british Columbia, showing the styles of 
manufactured materials for which each species is adapted, accompan- 
ied by information on printed cards detailing the qualities and uses of 
the various woods shown. Another feature consisted of a number of 
doors in various finishes and styles, conveying some idea of the beauty 
of Western woods, while a fine display of panelling arrested the atten- 


Lumber at the Prairie 
Fairs 
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tion and witnessed to the almost unlimited scope for interior finish 
afforded by a number of British Columbia woods. The farmers found 
a comprehensive book of plans for farm buildings, together with the 
working drawings of the plans shown in the farm building series of 
bulletins which were issued last winter by the Forest Branch for the 
information of prairie farmers. Another novel feature was a collection 
of photographs mounted on a revolving frame portraying the course 
of the log from its century-long home in the forest, for which British 
Columbia is famous, by water and rail to the sawmill, and thence in 
the form of lumber or the manufactured article to the consumers of its 
many products. , 

The reputation of lumber will undoubtedly be greatly enhanced 
as a result of this enterprising departure, and the thoughts of many 
who are planning to build will assuredly be influenced in favor of 
wood if they saw this exhibit in the course of its travels throughout 
the Prairie Provinces. 


By granting a few years ago the right 
of perpetuity of tenure to limit-holders, 
and fixing for many years ahead a scale 
of royalties based to some degree on 
the selling price of lumber, the British Columbia government assumed 
closer and more paternal relations with the chief revenue producing 
industry of the province, and took a forward step which has excited 
the admiration and commendation of forest administrators all over 
the American continent. The legislation gave to timber owners and 
manufacturers and prospective investors the stable conditions neces- 
sary to the forming of plans for the future, and it likewise set up the 
government as a de facto partner in all enterprises connected with 
the development of the forest wealth of the province. The right to 
tax the industry as circumstances might seem to demand had been 
voluntarily relinquished, and in its stead the government had accepted 
a plan which threatened a loss of revenue unless a speedy expansion 
of the industry could be brought about by the discovery of new mar- 
kets for our manufactured lumber. 

Since that time the government, at any rate, has renee prac- 
tical proof that it realizes the responsibilities of the co-partnership 
entered into. By arrangement with the Dominion Minister of Trade 
and Commerce a special trade commissioner was despatched to visit 
the principal lumber importing markets of the world with a view to 
the extension of our export trade, and with the same intent a practical 
lumberman was sent to Britain to seek Admiralty and other orders. 
Not content with this exhibition of enterprise, the government in 
vigorous fashion set about the task of further developing the home 
demand for B. C. forest products by establishing energetic lumber 
commissioners at Toronto and Regina and instituting an active cam- 
paign to educate the consumer concerning the merits of our magnifi- 
cent woods, to demonstrate new uses for which they are adapted, and 
finally, their superiority over substitutes for all building purposes. 

As part of this campaign very complete exhibits of British Col- 
umbia forest products in both the rough and finished state are on 
view at the Toronto and Regina branches, together with a series of 
photographs showing views of the industry which cover all the pro- 
cesses of logging and manufacturing. Advantage will be taken of the 
great National Fair at Toronto in September to place a still more 
imposing exhibit on the grounds, and this will likely be seen-also at 
Ottawa and other leading fairs as dates permit. A somewhat similar 
exhibit has been prepared for the leading Western Canada fairs, com- 
mencing at Regina on July 24, with which will be incorporated a series 
of complete plans of farm buildings such as are required in the prairie 
section, showing the most serviceable type of structure for the farmer, 
the quantity and cost of materials, etc. The exhibit will back up most 
effectually the publicity efforts which the Department initiated about 
two years ago, and which is now producing results so satisfactory that 
the Forest Branch is about to advertise red cedar shingles in the lead- 
ing farm and trade journals e the Kast. In proof of what already 
has been accomplished in B. market extension work in the older 


An Aggressive Business 
Partner 


section of the Dominion we aoa the following from the annual num- 
ber of the Canada Lumberman: 

“During the past few months we have seen a great awakening 
of interest among Canadian Jumbermen and lumber consumers in the 
lu mber products of their own country, and perhaps more than any- 
thing else this movement has been characterized by the aggressive- 

vith which the government and the manufacturers of British 
Columbia have been pushing their market boundaries beyond their 
limits. In Eastern Canada, we have seen the effect of this cam- 

e forcibly than anywhere else. We had become accustomed 


ing that the quantity of British Columbia lumber products that 
sed of in Ontario, Quebec and the Maritime Provinces 

the government of British Columbia 

Commissioner’s office in Toronto and the 
h Columbia have been pushing the sale of their 
ur old ideas have been roughly upset, and today 
at the beginning of an era in the Kast which will 
increase in the demand for British Col- 


limited, but since 


f Brits 


P : n the kast o 


erized by a great 


umbia lumber products. We believe that this is the first instance in — 
Canada of a provincial government seeking to stimulate trade east 
and west between the provinces, and we look to see the time, in the 
near future, when the wisdom of this course will have been amply 
demonstrated. In fact, we are certain, on our account, that the dem-_ 
onstration has already been made and that the usefulness of this 
work will be rapidly increased.” 


Undoubtedly the work of one partner is being well performed—_ 
what about the others? The timber owners, as well as the lumber and 
shingle manufacturers have a duty facing them in this connection. 
In order to achieve the maximum in result the several partners must 
work in unison for the betterment of the B. C. lumber industry. 


Three years ago, when the erection 


Vancouver Harbor Board tye magnificent Dominion Governmen 
dock and elevator on Burrard Inlet w 


Vindicated ; 

urged as a_ necessity demanded by 
Vancouver’s growing importance as a seaport, the proposition was 
poo-poohed by certain interests and not a few citizens. In defense of 
the stand then taken it was pointed out that existing dock space was 
more than ample to serve the ships entering the harbor, and to pro-— 
vide more would be robbing the public purse as well as the owners 
of existing dockage. a 


The same cry was heard some months ago when the Harbor 
Commissioners broached their ambitious plans “for the improvement 
of the port at an ultimate outlay of about $5,000,000, in order that — 
it might be ready to handle the enormous sea traffic that is bound 
to come our way in the not distant future, and which many believe © 
will follow very soon after the close of the war. Again, we are told 
“cold facts” concerning our unused waterfront facilities, and in some 
instances even fair-minded citizens were impressed by the seemingly — 
general outcry against the harbor scheme. Be 


The Western Lumberman will not waste space deploring the 
charges of graft hurled against the members of the Harbor Board by — 
a few people who oppose their plans for placing our harbor on an 
equality with the other great ports of the Dominion. Unfortunately — 
most men in public positions have to face insinuations of this kind—_ 
it is become an institution in Canadian business life—apparently. Let 
them be watched, and closely. The morals of the Commissioners have 
really nothing whatever to do with the merits of their project for 
placing Vancouver on the map as a great shipping terminal, but the — 
scheme is likely to have a great deal to do with the moral well-being 
and prosperity of every citizen of Greater Vancouver, present and 
prospective. There is abundant faith in a wonderful future for the 
city, but some little difference of opinion as to when things will start 
to happen. The Harbor Commissioners, guided by their knowledge ~ 
of fortuitous events to come, feel that now is the time to make the 
start on port betterments. Should they prove negligent, and trade — 
be lost to Seattle and other Pacific ports as a result, public opinion — 
would demand their official heads. We must repose trust in their 
wisdom. 

Since the first outcry against increased decane actonmodlCae 
we have seen the passage of a Provincial Shipping Act which has~ 
already created extensive plants where hundreds of mechanics are 
feverishly at work constructing lumber carriers which will require 
occasional dock room when loading. There will probably be twenty- 
five or more of these vessels, so the government dock and a few others 
will be crowded at times. a 

Perhaps the best evidence of the hollowness of the claim that ~ 
Vancouver now has dock room for years to come lies in the fact 
that the Canadian Pacific Railway has decided to increase its already — 
extensive system of deep water terminals at Vancouver by the immedi-_ 
ate addition of what is to be one of the largest double-deck piers on 
the Pacific Coast, and which will embody all modern improvements. — 
The company’s Asiatic fleet has been increased by chartering four 
large freighters, and big things are planned for the passenger service. 
Assistant General Manager D. C. Coleman has stated frankly that “It 
is our opinion that while Vancouver will undoubtedly see in years. 
to come a great industrial development, the future of this city lies on | 
the sea, and we expect that it will become one of the greatest seaports 
of the world.” 


The British Columbia Lumber Commissioner at Toronto wri 
the Department in optimistic terms concerning the results of the pul 
licity work being conducted throughout [astern Canada. He says 
“Tt have had many opportunities of noticing a very marked increase ° 
the demand for our forest products. I hear of this demand from 
quarters, from lumbermen, contractors, architects and the gene 
public. This is most gratifying, and the British Columbia lumber 
hibit at the Toronto lair will be just the thing to demonstrate ty 
clearly what we have been endeavoring to show during the past few 


months.” 
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RETAIL YARD AND OFFICE 


News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


yt A 


liable to affect their future relations with that yard. 


What to Do When Trade is Slow 


The harvest time in the small grain raising sections of the country 
is always a period of dulness and intermittent trade for the country 
lumber dealers as it is for practically every merchant in the town, 
What farmers’ trade there is comes mostly in the evenings and Satur- 
days. When there is little building or repairs going on in the town a 
lumber yard is a dull place to be in as far as business is concerned. 
The promise of future business, however, is bringing in new stock to 
be taken care of, and the yard man doesn’t think it dull for him, but 
the man who runs the yard considers it dull in the absence of trade to 
send it out again, and when he gets his clerical work done in the office 
he has little to do unless he goes out into the alley and helps to make 
the piles grow. . 

I don’t think, though, that the yard bosses do as much of that 
kind of work as they used to. There are comparatively few yards 
to-day but that employ one or more men to do the heavy manual labor 
of the yard. Older dealers like R. C. Buren, of George, Iowa, and 
myself and others can remember the time when unloading and piling 
was a part of our regular work as managers, and even the unloading 
of coal as well. Many have run the yard as I| did, single-handed, and 
done all the work. There were few dull days for us then in the matter 
of work, even in harvest time. 


In the times of drought, however, there was little doing of any- 
thing, and the monotony of those days was worse than the hardest 
work. Out in the new towns where there were no trees, the lumber 
yard shed gave the most shade of any place in the town, and idle busi- 
ness men would gather there on a hot day and pitch horse shoes or 
sit on the end of a shed pile and whittle. Many a game of horse shoes 
has been played and cans of beer “rushed” on a hot afternoon in the 
shade of a lumber shed. A business man in those days only dreamed 
of taking a vacation. He never considered the question of taking it 
then, for he generally was too poor to afford it, and when he was busy 
he couldn’t get away. But no matter whether there is much trade or 
tot there is no less of service the lumberman can render to the busy 
farming community. 

After a dull day the impulse is stronger than usual to close up the 
yard at six o’clock and go home. But during harvest time someone 
should be at the yard until dark and longer if necessary, because farm- 
ers work late in the grain field, and if they have an urgency case need- 
ing some lumber for repairs, they generally use the late hours of the 
evening to drive into town to get them. And when they arrive at the 
yard and find it closed they feel an annoying disappointment that 1s 
I know this 
seems unreasonable, but it is a fact nevertheless that farmers have got 
an idea that business men should keep their places open at all hours 
to accommodate them, and it is difficult to educate them to think 
differently because the exigencies of a farmer’s business are such that 
he is compelled at times to utilize every hour of the twenty-four that 
is possible.. 

Long Hours Are Necessary. 


Long hours on a farm as are necessary in harvest time mean long 


hours for some of the town business men if they would give him the 


service when he needs it the most, and so from now on through har- 
vest and threshing time the yard should be kept open, for there is no 
knowing when someone will drive in, after the usual quitting time, for 


a few pieces of lumber or a load of coal for the steam thresher. It is 


not so much for the profit on what is sold in such cases as it is the 
value that such service will be to the yard later on when trade becomes 
iormal again. I have gotten out of bed late at night at the call of a 
farmer who wanted a piece of hardwood to repair his harvester so he 
would lose no time in starting up the next morning. He appreciated 
it, and that fall I sold him a nice barn bill without any competitive 
figuring. 

A general reputation for accommodations of this nature is one of 
the best assets a dealer can ‘have in a country town. The friendship 
of farmers for a business man is largely based on an accommodating 
spirit of this kind, and is one of the best antidotes against the influ- 
ence of a close-figuring competitor. If a man has a strong preference 
for trading with you it’s on account of the good treatment and service 
you give him. This sort of thing soon becomes known in a country 
community and therefore it has a commercial value. We often won- 
der how it is that a Jew merchant gues ahead of the average Gentile 
in business. There are several reasons that are not necessary to men- 
tion, but one reason is that he is always at his place of business ‘early 


and late to sell service and gather in the shekels that other merchants 
miss through being too independent. Indeed, his willingness to do 
this causes adverse criticism of him by his fellow-business men. I 
have never known a retail lumberman who was a Jew. There is 
something about the business that don’t seem to suit them. It’s well, 
perhaps, for the comfort of our present retailers that they don’t like it, 
for if they sat in the game lumber yards would be open seven days in 
the week and no limit to working hours week days. 

Now, understand, I am not in favor of stretching the day’s work 
any more than is necessary, but it is not good policy for country deal- 
ers to be too particular about closing time at certain times of the.year 
or at any other time when service can be given by keeping open, other- 
wise than on Sunday, of course. I have even sold coal on a Sunday in 
cases where it was absolutely needed, and didn’t think, either, that I 
was cracking the Mosaic commandment against Sunday work. 


Should Keep an Assortment. 


The use of wood is so universal for our requirements; there are 
so many things it is used for other than in building, and the lumber 
yard in a country town 1s practically the only place where it is sold. 
Therefore, a recognition of this should be had by the lumberman in 
keeping an assortment of such stock as will meet the needs of all 
kinds of repairs for things made of wood. It is a standing advertise- 
ment—and a good one—to have it generally known that you can get 
anything you want at a certain yard. In the later years of my experi- 
ence in a country town I tried to do this, and I thought a good deal of 
knowing that it was said, “If you can’t find it anywhere else go to 
‘Kit’s’ yard and he'll fix you out.” There were times when I had in 
stock more or less of about every commercial wood that was then in 
use. I won't say there was much profit in it, but I am so constituted 
that I hate like the dickens to have anyone come to the yard for some- 
thing and not find it. So I studied the kinds of implements the farmers 
were using, the sizes of the pieces in their construction, and I kept 
these sizes, as well as I could, in ash, oak, and hickory, together with 
inch and half-inch poplar. At one place where I was I carried a full 
assortment of wagon, buggy, and implement stock. This was bought 
in quantities direct from the manufacturers, so that I could sell the 
local wagon maker cheaper than he could get it from the jobber and 
pay local freight besides. 

Oftentimes it happens that a machine breaks down when a farmer 
is cutting his grain or threshing, and if there is not the right kind of 
wood at the lumber yard to repair it some time is lost before it can be 
gotten. Many a time I have supplied just such a need that otherwise 
they would have had to wait for till it was obtained from a jobbing 
centre. Aside from such cases as these, implements and machinery on 
the farm are continually breaking or getting out of repair, and there 
is a corresponding need for the suitable materials. And where a 
farmer knows he can go to the lumber yard and get what he wants of 
it he is pleased, too, that he doesn’t have to run around hunting for it. 
And if he is not a regular customer the chances are he will continue 
to trade there. Some dealers don’t like the carrying of this class of 
stock because customers demand that it be cut off at a length to suit 
them, which is likely to leave a short end that nobody else will want. 
There was a time when I| objected to this. too. But, before a great 
while, I found that I could comply with such requests and still not lose 
anything by it. I sold it by the lineal foot, at a price that would cover 
the waste of a foot or two off the end of a piece. I adopted this 
method of selling all my hardwood excepting common plank for bridge 
purposes. It’s mostly a matter of making up your mind to get in this 
class of stock for cutting up purposes. If you quote the price per 
lineal foot to a customer he may ask how much you will take for the 
whole piece. In that case a discount will likely influence him to take 
it without cutting. This is the way [ sold all cut-off stuff of any kind 
of lumber. Sometimes it stretches the good nature of a dealer to be 
asked to cut off a piece from an extra wide select, but by charging 
enough for it there will be no loss in the long run. Of course, if you 
have any clear plank over twenty inches wide, the scarcity of such 
widths in white pine makes them more valuable for counter tops or 
sign boards. I usually laid such pieces away out of sight. In other 
woods, however, you can get all such wide widths you want and have 
some for cutting to suit the customer. 


Must Accommodate the People. 

The main thing of all this is the idea of accommodating people 
with what they want and have it generally understood that it may be 
obtained at your yard, and that you are competent and willing to help 
them select what is best for their purpose, A lot of boys used to come 


vard here for pieces to make stilts with and for many other 
igs boys think they can make. While it was considerable bother 
get at what they wanted and wait on them, still it was 


‘times to 


a satisfaction to have the children come to me for such assistance. 
The manual training class of a nearby school used to come and ask 
me all sorts of questions about lumber and of the different kinds of 
woods. Sometimes the teacher would send a note by one of the pupils 
asking for information not in the text-books. IJ knaw, of course, that 
manual training is not common in the country town schools, but the 
lumber dealer can, if he will, do something to develop the building 

stinct a nechanical faculties of the boys of his locality. Boys like 


thing, to tinker round and fix things. Some develop this 
an earlier age than others. Some time ago I visited the 
(| training department of one of our schools and I was astonished 


to see the things made by boys whose ages ranged from ten to four- 
teen years. It was fine, too, to see the zeal and enthusiasm they put 
into tbs ng work. One boy said it was good fun to make things. I 
thought at the time what an opportunity a country town lumber “deal: er 


hat’ to educate the boys in his town to use lumber and teach them the 
many interesting things about the different woods in his yard. It 
uld be a good idea for him every now and then to give an informal 
tall to the students of the high school class. Not only the boys, but 
the girls, too, would be greatly interested in making bird houses, sleds, 
little wagons, doll houses for their sisters, little things useful for their 
nothers, and any other little things that suit their fancy. 

Put, of course, the larger number of country town boys have no 
money to spend to buy lumber, and many parents cannot afford to get 
it for them, therefore you may think of this idea as being impractical. 
Now, if you are a believer in advertising and practice what you believe 
in this regard, would it not be well to divert from the sum you set for 
this expense an amount representing the cost of, say, a thousand feet 
i mn boards to give away to the boys for this purpose, letting 
them have it, of course, under such restrictions as you deem wise, such 
as requiring them to show what they have made with it. This lumber 
you furnish need not be of the regular lengths. You can obtain a lot 
of “shorts” from the mill that will answer the purpose and do as well 
as longer stuff and at less cost. If you give the boys the material 
there is no question but that the parents will furnish them with the 
tools to work it and other furnishings needed also. I would also 
include the country small boy as well in the proposition. A few small 
prizes offered, too, would stimulate and help keep up the interest. 
Then, again, on this line, you could set a day for having the boys bring 
in what they had made, have a public display of the assembled exhibits 


comme 


in some vacant storeroom in town, and invite the public to come and 
inspect what the little folks had made of their own designing and 
handicraft. If you advertise this public display in the local paper, and 
have it some Saturday, I'll warrant you will be astonished at the 


large number of people who will come to view it. It will beat any 


movie show in town that day, for no matter how crude the design and 
workmanship of any of the little articles shown, they will touch the 
feeling and elicit the interest of every father and mother who comes 

see it \t the close of school here last month the rooms of the 


raining department were crowded all day with the parents of 
these pupils and abies of the community interested in school work. 
And if this is so in a place like Evanston, I am sure it would draw a 

ountry town where there is usually a dearth of things to 


ttract public interest. Doubtless this will appear to many who read 
this as a visionary and impractible scheme that won’t work out as I’ve 
gested in a country town, where little attention is paid in a public 
the interests of the little folks of the community. 
It Is Good Advertising. 
It n seem a whole lot of bother for a business man to under- 


minister to the pleasure of a lot of other people’s children, 
nd on the face of it no possible financial returns for the outlay. 
hat’ od of it all to me?” is the natural question I know that 
vho are content to keep along in the rut of the 
I’ i or you the reason why I have thought this 
s I have. 
1s of ‘the retail lumberman to-day is advertising, 
f the need for it is spreading among the country 
t drawback to their doing it is they don’t know 
do it in a way that will bring the returns they expect from 
y are conscious that they don’t know how to write 
es, and this acts as a deterrent against their trying it, 
and get business in the usual way they 
ere | ht up todo. Now, I believe the scheme I have suggested is 
leal intelligence and gumption can carry 
There is no possible question about its 
‘ing the interest of the community, for 
facts of the social fabric that the main 
le are wrapped up in their children, and whatever 
en is sure to interest their parents, especially if it is 
1 e the children pleasurable occupation and 


As ‘ 
d by those 


and given it here 


at 
Aaron 


ordinary 
¢ of 
and arou 

ndamental 


ident, also, that the friendship of every man, woman, 
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and child in the community is something to be greatly desired, an 
when secured by the lumber dealer or any business man is a valuable 
asset and assistance in the growth of his business. The more you can 
get people to talk about you in a friendly and praising way the greater 
the attraction your yard will have for them when they want to buy 
anything you’ve got to sell. Business secured in this way is of the 
most enduring kind because it is actuated by the personal good-wi! 
of the buyer. “When you do an act that is a social benefit you ‘adverts vs 
yourself, and when people think of building materials they think of — 
you. So, then, if you can’t write advertisements for the paper, do 
something that arouses the interest of the children and you will attra 
the attention of the parents.—C. H. Ketridge, in Mississippi Valle 
Lumberman. 


ei! 


Large Lumber Firms Amalgamate 


The wholesale and retail firm of Wilson Brothers, Limited, < 
Collingwood, Ont., manufacturers of doors, sash, wood turnings, int 
ior finish, hardwood and pine flooring, as well as all kinds of dressed 
lumber, have amalgamated with the Collingwood Hardwood Lumber 
Company and R. Feigehen. Both of the latter concerns, as well as 
Wilson Brothers, are known from coast to coast. The new firm wiil 
carry on business as formerly conducted by the Wilson Brother 
Limited, viz., the manufacturing of all kinds of interior finish and 
hardwood veneer doors all to detail, also stair building, hardwood 
flooring in maple, beech, birch, and oak The following is a statement — 
made by the new firm: “Our motto is grade first, price afterwards; 
not price first and grade afterwards.” By this amalgamation we wi!l 
carry on more extensively the wholesale business previously done by 
our new associates. Having our own hardwood limits and sawmills, 
we will be in a position to quote on and supply all kinds of building © 
material, bill stuff, and heavy hardwood lumber. Our dry kiln has a — 
capacity of 150 M. ft. We can, therefore, supply kiln-dried lumber 
when required. Being manufacturers from the tree to the finished | 
product, we can save you the middleman’s profit, which, along with 
our shipping facilities, will give us an advantage over our competitors. 
You can readily see the benefit you will derive by purchasing from us. | 
Send us your list for material and we will forward quotations. No 
order too small, nor none too large.” 


Installed a Temporary Sawmill 


The Icast Kootenay Lumber Company, Ltd., whose sawmill at | 
Jaffray, in Cranbrook district, was destroyed by fire on the evening of © 
July 16, is again cutting lumber, President A. K. Leitch having lost no 
time in taking measures to protect customers whose orders remained — 
unfilled. A few days after fire he acquired the small sawmill plant — 
owned by Roberts & Windsor, of Elko district, and had it shipped to — 
Jaffray, where it was rebuilt on the site of the former mill. The 
equipment comprises a locomotive boiler and centre crank engine 
operating a single circular saw, modern carriage, three-saw trimmer, 
swing cut-off saw, and necessary transmission. “Two 60 in. x 14 ft. 
boilers were put in place to furnish steam to the engines operating — 
the well-equipped planing mill, which escaped damage owing to iy 
isolated location. 

The new mill has a capacity of about 20,000 feet per day, and, 
while this is much below the output of the old plant, it will handle the ~ 
stock of logs awaiting manufacture. Between now and winter Presi- 
dent Leitch and the others members of the company will arrive at a 
decision relative to a new mill, which me be erected elsewhere. 


Another Large North Arm Plant 


The substantial profits which our shingle manufacturers are 
reported to be enjoying as a result of the present good prices and 
well sustained demand are tempting new men to engage in that 
branch of the lumber industry, while some firms already established 
are planning to operate on a larger scale by adding additional machines - 
or increasing their present operating schedule to twenty hours by 
putting on a night gang. : 

The present combined ten-hour capacity of coast plants will be — 
increased by at least a quarter of a million shingles when the new 
plant of the B. K. Shingle Company, Ltd., on Lulu Island, near 
Iburne, is started up about the end of October. The building, which 
is now well advanced, is about 140 x 37 feet, two storeys, being planned — 
for 16 machines, but it is the intention to instal only one- “half that 
number this fall. The equipment will be thoroughly modern in every 
particular, and will include facilities for handling both logs and bolts. 
The plans of the company embrace a cedar mill of good capaci 
alongside for the manufacture of cedar siding and shiplap, but th 
will not be started up until next year. 

The company operate a two-machine shingle mill in Mount Ie 
cnan district, I’raser Valley, which has been an acknowledged money- 
maker. ‘he timber supply being about exhausted, the company co 
icmplated the removal of the equipment to the Lulu Island plant, b 
in the nick of time a chance offered to secure another limit in th 
vicinity of the old one. As a result of this deal:the old mill will con-_ 
tinue to operate for some time to come. 


Advertising—Address is 


‘ Although I am supposed (and I use the word “supposed” advis- 
edly) to address you on “Direct Results from Lumber Yard Oa 
ing,” I feel that to tell you of some of the results we have obtaine | 
from this medium without first saying something about the methods 
“used to obtain these results would be very much like a proposition of 
“Lere’s the answet—what’s the question?” Sr ten i 

You all remember how business was—or, rather, wasn't—in the 
spring of 1915? Everyone was very much more interested in the war, 
‘and when it was going to end, than they were in building; no one 
“seemed to have any money, and the lumber business absolutely ceased. 
~ Our company had a lot of perfectly good lumber yards, well managed, 
and the only criticism we had of them was that they were woe selling 
anything, and when business dropped off with us to a point were we 
were confronted with the proposition of either selling lumber or turn- 
ing our yards over to the local cemetery associations for burial, we 
“decided to try the startling and revolutionary idea of spending more 
In other words, go on the novel theory that a 


f money for advertising. ae 
~ jumber yard was a mercantile establishment, and what was good or 

the dry goods, grocery, automobile, and even the saloon business 
~ couldn’t hurt a lumber yard very much. 
% So as an experiment at two of our most defunct points we put in 
ma complete stock of serviceable but low-priced lumber and then com- 
g 


~ menced to write ads. This was something new to us. Don’t misun- 
z ‘derstand me—we thought we had written advertisements before—lots 
a of them. They usually consisted of a space about three inches high 
. and four wide, containing such classic and standard phrases as Let us 
figure your bill,” “Headquarters for all kinds of building material,” 
“Bect lumber for least money,” and the rest of the phrases that prece- 
dent had taught us were the real and regular stuff in lumber yard 
advertising, and that anything else was socialistic. 
q ‘Then, too, I was once in the wholesale business and advertised 
then, and here let me digress long enough to state that during the 
time I was a wholesaler I was tackled for advertising by almost every 
trade paper in the country, and their sole argument was that we 
ought to take space with them because they were doing more for the 
~ lumber business generally than any other journal, and referred to the 
campaigns they had carried on in the benefit of the lumber trade, but 
‘T haven't the faintest recollection of one of them ever asking for an 
ad on the business basis that our company would benefit in the least 
by taking it; they were the only ones to get any benefit. So no won- 
_ der when they asked for the copy we wanted run I just gave them a 
letterhead and told them to run that; consequently we advertised very 
extensively who the officers of the company were, our capitalization, 
§ and a lot of other facts of no interest in the world to anyone but our- 
"selves. I mention all these things to show that we knew a lot about 


seeing how small a space we could get out on, we endeavored to get as 
much space.as we could and still leave the editor room for letters from 
his country correspondents. We took pages and half pages, and told 
_ people in big black-faced type an inch high that could be read across 
the street that we had certain items of lumber which we would sell 
them at certain prices, and suggested in these advertisements uses to 
"which this material could be put. In other words, we were trying for 
a change merchandizing instead of “running a lumber yard. And! 1 

_ yerily believe that if we hadn’t done this advertising at our yards at 
that time we would not have sold enough to pay salaries, as nearly 90 

per cent. of the goods we sold were the heavily advertised items. We 

have introduced this heavy advertising at all our yards, and it has 

shown us results at every point right from the jump; not weeks after 

or months after, but as soon as the papers containing the ads were 
out. a, 
Iam not going to give you a lot of dry figures as to what advertis- 

- ing has done at certain yards, because statistics are very uninteresting 
things, and then, too, that would be telling ; but when I say that some 
_ of our yards have shown an increase in sales of as much as $20,000 a 
__ year from $600 per year spent in advertising, and have shown profits 
ei in line with the increased sales, I believe I am saying something that 
_ isinteresting, and that we got results. It is about the most fascinating 
e business proposition I ever had anything to do with to advertise cer- 

“tain items of lumber, say, on Monday, and on [Tuesday see on your 
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advertising. ral 
y But this time we changed our methods somewhat, and instead of 
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sales sheet where they are hauling those advertised items out of the 
yard. I believe that one reason why this advertising has been so 
effective is that it has been a step in the direction—just a short step— 
of dispelling somewhat the cloud of mystery which to the average con- 
sumer surrounds the purchase of a bill of lumber, because it offers 
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‘Direct Results From Retail Yard Advertising 


Being an Address Before a Retailers’ Association by One Who Got Results from His Retail Yard 
Replete with Definite Suggestions, and is So Full of Inspiration 
that No Dealer Should Miss Reading It 

By J. H. 


Cooke 


him a definite article at a definite price. A banker and merchant, a 
man of affairs in a small town, told me a few weeks ago that he never 
had bought a bill of lumber in his life that he didn’t feel he had been 
skinned in the transaction somewhere because he couldn't check up 
the deal. 


A farmer drives in your yard and tells you he wants 12 pieces of 
1 x 12—16 boxing, 112 pieces OG battens, eight scantline 20 feet, five 
pieces lathing 12 feet, and about 15 pounds of nails. You ask him 
what grade he wants (instead of finding out for what purpose he 
wants the stuff and then telling him what he ought to have). You 
load his wagon; he asks you how much it is. You say, “Wait a min- 
ute; ve got to figure this.” Then you get a big piece of paper and 
pencil and to him make a lot of mysterious figures for a while, then 
go back over the figures and finally tell him he owes you $12.80. As 
he is paying the money, Mr. Customer wants to show some interest 
in the trade, so he asks what you charged him for the boxing and you 
say $32.50 per thousand. He doesn’t realize or think that he only 
got 192 feet of boxing that cost him $6.25, but that $32.50 a thousand 
sticks in his mind, and he tells you how he remembers when he was 
a boy that “paw got better lumber than that at the mills for $12, and 
that lumber sure is higher.” ‘The only part of it he remembers is that 
thirty-two fifty, and when his neighbor comes over to see what he is 
building, he asks: “What did you have to pay for that lumber?” He 
tells him $32.50, and Friend Neighbor thinks to himself: “I can’t afford 
to do any building; lumber is too high.” The 15 pounds of nails is 
the only item where he is sure he got what he paid for, as he saw you 
put 15 pounds on the scales and he can figure that 15 pounds of nails 
at a nickel a pound is 75 cents. Wouldn’t the average lumberman feel 
rather confused if he went in to buy a couple of collars and on asking 
the price was told that collars were $18 per gross? He would have to 
figure what part of a gross he bought or else trust that the clerk was 
figuring correctly. It’s much more simple to be told they are two for 
a quarter, and I believe that some day lumber is going to be sold by 
the piece, and when a man comes in your place of business and wants 
a price on a 1 x 12—16 you will tell him 52 cents each, and if he puts 
ten on his wagon he knows as well as you do that he owes you $5.20. 
Here is a price list gotten out by a very active lumber mail order 
house. Do they say this lumber will cost so much per thousand? No, 
you bet they don’t. They say that a 2x 4—18 No. 1 will cost 34 cents 
each; a No. 2, 31 cents, and 6 x 6—12, 96 cents, and so on right down 
the line. And when the consumer sees those prices he feels more at 
home, because he knows he can check the transaction as well as the 
man he is buying from. 


But to get back to my subject: Retail lumber yard advertising, to 
get results, should be based on the theory that there are on deposit in 
the banks thousands of idle dollars and the advertising, if properly 
handled, will put a lot of them into improvements. A man living on 
che eighth floor of a steam-heated apartment house in the city doubt- 
less has very little use for lumber, but did you ever drive out to a 
friend’s house on Sunday afternoon, and when he was showing you 
his garden, or his Rhode Island Reds, that he didn’t finally start im 
and tell you where he was going to build a sleeping porch, or an ell 
on his house, and show you where he was going to bring it to? Every 
man who owns a home has these building ideas in his mind... Inde- 
finite, perhaps, but there, and when that man is confronted all the 
time with lumber and building material advertisements he is going 
to finally decide to have that work done, and advertising should have 
just that idea in mind. 


A great many of you gentlemen, mostly the manufacturers, have 
automobiles, and others of you, mostly retailers, have Fords. .Do you 
think you would have bought your car if the automobile people had 
waited until you found you had to have one and then courteously 
waited until you got good and ready and asked each dealer for a bid, 
and then bought it where it was cheapest? Yet that is the way lum- 
ber is sold. How many houses in your town have been built as a 
result of salesmanship or where the lumber dealer had anything to 
do with encouraging the owner to huild it? Alone in his solitude, 
the prospective builder is allowed to ponder on his ideas, no lumber 
salesman being impolite enough to hurry him, until finally he decides 
that it is no use waiting any longer, that his family has outgrown the 
old place, and a new one is necessary. I sometimes wonder where 
the lumber business would be without nature. Nature grows the 
trees from which lumber is made and then increases families so that 
there is a demand for it in the finished state. 

I know that a demand can be created for lumber, because a man 
who bought several tenant houses from us told me that he would 


hem sooner but he thought lumber too high until he read 
ments. One man came to our vard and took a load of 
ored it under the house until he could use it, 
away from him. Right around the 
ve were busy with inventories and statements, 


l not yt dvertising the attention it should have had and 
siness Senne off. We 
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ear the bargain sine get 


started the campaign again with 
enewed vigor and almost instantly we could see increased sales. 


me kind of magic, 


ks like and another thing—it is not 
rs business you are taking, but business you have pro- 
ed. Ai dvertising that has as its motive the taking of business 
in my opinion, money thrown away. 
clusion, I want to say that I know from experience that 
the lumberman who is willing to invest a few hundred dollars in 
printer's ink in any kind of well thought out advertising, shove out 
his money and take a chance on the returns, who doesn’t expect to 
harvest his crop until he has planted it, and hoed it, or, in other words, 
get results before he invests; who will give advertising the same con- 
sideration as he does other vital parts of his business, as the mail 
order houses do, and will then back up his advertising to the letter 
with the goods and the service, and use reasonable business judgment, 
cannot help but increase his sales and his profits, be a factor in improv- 


: mipetitor is, 
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ing the community in which he lives, and make a success out of his 
business. He may accomplish all these things without advertising, 
but every dollar he spends for advertising can be considered as just so 
much money paid out as insurance that he will. 


Seventy-eight employees of the White Pine Sash Company, of 
Spokane, shared in the second annual profit distribution to employees 
for the calendar year 1915. The cheques ranged from $25 to $74, 
totalling about $4,700. Employees entitled to share in the profits 
are all who worked steadily throughout the year. Approximately ten 
per cent. of the profits are divided among them, on the basis of the — 
daily wage, with a $3 wage considered ne maximum. 


The passing of the log broker in the Pacific Northwest was pre- 
dicted by E. P. Blake, manager of the Wieatacies Log Brokerage 
Company, Seattle, in an address delivered before the University of 
Washington’s Forest Club. Mr. Blake said the effort to keep down 
costs and the fact that logging is getting more and more into the hands 
of large operators tend to eliminate the middleman and at the same 
time encourage more of the millmen to obtain their own lumber 
supplies. 


After New Markets for British Columbia's Lumber 


B. C. Forest Branch has Shown Complete Exhibit ia Prairie Provinces—Showed Complete Plans of 
Farm Buildings, also Frame Panels Showing Different Woods was Feature 


Comprehensive and attractive has been the exhibit 
Forest Branch has made through 
vinces during 


which the 
various sections 
the latter part of July and in August. 
it has been shown at the various annual fairs at the leading 
ties of the three provinces, commencing at Regina, on July 24, and 
proceeding as far east Winnipeg. The aim of the department, in 

campaign which has been inaugurated to develop the trade 
ish Columbia’s Jumber products in the area east of the moun- 
» make the exhibit so comprehensive that it would tell the 


ritish Columbia 


the prairie pr 


| aitic }/’t 


st of the development and possibilities of the greatest of the British 
jlumbia’s industries. One of the most attractive features was a 
inet contz ining rp yhotographs showing views of the industry from 
standing timber in the woods, through the various operations of 

g, los ging, booming, etc., to the time the logs leave the water 

s, are cut and put through the many other processes, until 

e finished pri et ready for use is delivered. The series re- 
sented the complete story of the lumber industry in British 


OMTISH coLuMataA FiNiGH = 
- 
- _ 


of B 4 


Prairie 


graph showing view 


Provinces during last two months. 


Forest Branch travelling exhibit of its lumber products. 


Another portion of the exhibit showed complete plans of farm 
buildings, such as are required in the prairie section, showing the 
most serviceable type of structure for the farmer, the quantity and 
cost of materials, etc. Still another exhibit consisted of several large 
frame panels showing the various mountain and coast woods. There 
was also a full line of samples of standard finished products, such as 
mouldings, floorings, interior finishings, etc., and a series of manufac- 
tured doors in various woods and stains. Some idea of what was 
shown at these fairs may be gleaned by reverting to the accompany- 
ing illustration. As a whole the exhibit was a most complete repre- 
sentation of a great industry. 

The publicity efforts which the department has been making for 
the past two years have been bringing results, and are being persist- 
ently followed up. Just now the Forest Branch is preparing to give 
added publicity to red cedar shingles, and in a short time advertise- 
ments will appear in the leading farm and lumber journals of the 
Fast calling attention to the suitability of the British Columbia pro- 
duct for Canadian use. 


Exhibit shown at summer fairs at all leading cities in the 


Exhibit has been of great assistance to the retail lumber dealers. 


we 
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Should Retail Lumber Dealers Handle Cement ? 
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Retailers Should be Building Supply Men Rather Than Sellers of Lumber—Should Sell Lumber Only for What 
it is Suited for—Keep Other Lines in Stock for Construction Work Requiring Such Building Material 


The retailing of lumber is possibly the most aggressive and highly 
classed: merchandising occupation of the present day. It requires 
_ more investment for volume of trade and per cent. of profit, as well as 
. work, close study, and high qualification, than any other line of 


merchandise. A lumbering brother needs courage, will-power, forti- 
tude, tenacity in brawn and brain lest he should fail. Let us lend a 
helping hand—co-operate! Let this be your watchword. 
4 I am going to tell you of my experience in the handling of cement 
t as a way of discussing the question of “Should Retail Lumber Dealers 
- Handle Cement?” Several years ago I saw cement entering into the 
building material trade—in fact, becoming a common commodity in 
ordinary use in small towns and country trade. Cement for sidewalks, 
cement for foundations, cement for cellars, cement for cisterns, cement 
for troughs, and so forth. So much cement cuts the volume of lumber 
used, lessens prospects for business, yet I hesitated to put in cement, 
thinking it was a new field belonging to the contractor, but the 
demands still grew, and before [ was awakened entirely to the call a 
~ general merchant was retailing cement. I then decided to put in some 
against two dealers, and did so. 
‘ The first year we had only one car, and scarcely made any sales. 
“We did not know how to sell cement. We seemed to be an advantage 
to our competitors, as the trade appeared to be satisfied to remain as 
it had been with the other fellow. So we had to instal a new depart- 
“ment at the yard, working up the cement into foundation blocks. We 
found this also a little slow, but kept at it until we learned how to 
make a good block, and found an avenue for the cement, which would 
_ have become inferior if allowed to remain in the warehouse. 

We at first built a boxed and ceiled room at one end of our one- 
side open lumber shed to store the cement. It was a good room, 
strone and dry, but made laborious work. Then arose the question 
of a more convenient warehouse. We secured a lease of right-of-way, 
built a good warehouse 24 x 44—10 ft. studding, 3 pier foundations, 
with 2x 12 joists and 2-inch floor. iron clad, high enough to truck out 
of car on one side and into the farmer’s wagon on the other side. The 
result of the investment is that the general merchant 1s not handling 
any more cement, plaster, or lime, of which trade he formerly had the 

monopoly. ° 

The question “Should Retail Lumber Dealers Handle Cement?” 
involves some discussion both pro and con, and may be taken up by 
advocates of each side and argued to advantage by the members of 
any retail lumbermen’’s association. I hold that a dealer in lumber 
need not necessarily confine his operations to lumber alone, and that 
cement is not morally or legally excluded. It is argued that to use 
other materials than lumber disqualifies lumber, and that the lumber- 
man who does so is not loyal to his best interests. I do not agree to 
this view, and therefore do not practice it. I believe that a wire fence 
hung to iron posts set in concrete is more serviceable than wooden 
posts and plank or picket fencing, so that I believe if the lumberman 
can line up so as to compete with the hardware man for the fencing 

~ material he might as well do so, for it would be foolish to try to sell 

' the wood material for the fence. I believe in selling wood where it is 
economical to use wood, but all buildings now have cement enteving 
into their construction. The lumber dealer is the man consulted first 
for prices on the building material needed, and usually if he is not 
prepared to make a first-hand price on the whole bill he is very much 
‘disqualified as a bidder and stands a poor chance to secure the con- 
tract. 

It so happens in my town that our leading cement worker con- 
tracts for most of the cement work done in the town. He furnishes 
his own cement and also deals in cement. This makes conditions 
arise which do not work out to my advantage as a dealer in cement, 
and might be an argument against lumber dealers handling cement 
there. 


ae It should be a question weighed out like present high-priced sugar 
for each dealer before entering into the cement trade as to whether 
_ there is going to be any profit in the handling of cement. If the trade 
is already established on a basis of low profit or none at all, it cer- 
tainly would not be good business judgment to prepare a place espe- 
cially for cement and enter the field against other merchants dealing 
in cement. 

In any case, cement is not a desirable product to handle, espe- 
cially in a small way. 
few sacks once or twice a day is so soiled in clothing, hands and face, 

“and is moody in spirits, so that he is not much suited to other lines of 
work as clerk, bookkeeper, etc. Tor this reason the general merchant 
does not like to handle this line. Further, he does not usually have 


It is dusty, and the teamster who handles a. 


By Geo. W. Riddle, of the Riddle Lumber Yards, Dexter 


any suitable teams and wagons for cement hauling. ‘The lumber 
dealer is perhaps more suited to handle the trade in cement than the 
general merchant, and in towns where general merchants are handling 
cement it would be better to concede some rights to the merchant and 
endeavor to get him to surrender the cement line. 


We have been handling some cement at our Bernie yard, but 
trade conditions there are different somewhat from the Dexter trade. 
‘Vhe former town does not require as much cement, which necessarily 
makes a higher retail price. This works bad for the trade, as a cus- 
tomer wants to buy cement at home as cheaply as he can get it over 
at his next town, without any regard to conditions of different freight 
rates, the amount of case-hardened cement the dealer may have to 
contend with, etc., so we find it necessary to make foundation blocks 
in order not to allow cement to case-harden or set up in the sack and 
so become a total loss. 

At our lssex yard we are also now introducing cement in order 
to be in line with the demands of the trade. The lumber yard is the 
place expected to have cement. The lumber dealers are doomed to be 
the scapegoat. If no one else wants the cement business we will have 
to take it. In the small towns the business is too small to be profitable 
and in the larger towns it is too competitive to be profitable—so the 
question “Should Lumber Dealers Handle Cement?” ought also to 
have a question adjoined, “How Can Lumber Dealers Make Cement 
Business Profitable?” 

In the larger towns the cement trade, with a few side lines of 
building materials, like sand, lime, sewer tile, etc., is sufficient to 
enable contracting companies, or builders’ supply companies, to serve 
the trade satisfactorily. I think it better were the lumber dealer to 
allow the cement trade to remain undisturbed along these channels 
rather than enter into the trade in such localities as would invite com- 
petition in lumber proper, which is essentially the main item of mer- 
chandise sold by the lumber dealer. ° 

In presenting these facts I have kept in mind mostly the condi- 
tions existing in the smaller towns, and, furthermore, these notes are 
written from actual experience rather than being merely theoretical 
ideas yet to be tried with success. 


Retail Secretary Gives Good Advice 
By Secretary Dionne, Texas 
I have long maintained that what has come to pass in the lumber 


industry during the past year are the things on which the future of 
the lumber industry has depended. I have declared for years that the 


‘lumber industry was really the slumber industry ; that it must develop 


and must emerge from its swadling clothes if its future existence were 
to be assured. I have contended that for the manufacturer to buy 
timber, build mills, and make lumber, without giving a thought or 
spending a dollar toward creating a market for that product, is busi- 
ness insanity, and that Providence would not continue forever to fur- 
nish lumber for building projects that have developed without his 
knowledge or assistance was business incompetency of the rankest 
order, and would not survive the battle of modern competition unless 
wonderfully improved upon. 


I have contended that it was the business and duty of the manu- 
facturer to use his brains, his energy, and his money to create a 
densand for his product; that this should be done directly to the con- 
sumer, through the retail dealer; that it is the business and duty of 
the retail lumber dealer to use his brains, his energy, and his money 
for properly co-operating with the manufacturer in the fulfillment and 
deyelopment of this work after the manufacturer—who is responsible 
for the product and therefore most directly interested in its proper 
marketing—has by his efforts and his actions demonstrated that he is 
eoing to do his part. ig 

I tell you, my friends, that the day of your business salvation is 
at hand, and all you have got to do is to use the things that are beine 
put into your hands. And remember, that there is nothing unnatural 
about what the mills are doing and preparing to do. They have waked 
up and realized that it is up to them to do something to increase the 
use of lumber, and they are willing to foot the bills. All the dealer 
has to do is to wake up and take advantage of his opportunities, and 
he and the manufacturer will profit alike in the increased business that 
must ensue as a result of this intelligent and practical work. . 

There is a duty on you, Mr. Retailer, and.I know that you are 
going to deliver the goods. It is your duty to yourself first to help 
your business by co-operating with this great trade extension and 
publicity work ; secondly, it is your duty to the industry you represent. 
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lt has been kicked around long enough. You can do your share to 


bring it to the level that it deserves. 
The Modern Dealer. 


The old-time dealer had only two assets—a stock of building 
material and a knowledge regarding that stock. To the successtful 
retail lumberman of the future those two assets will be considered of 
nothing more than secondary importance rather than all-important. 

lirst, your yard. Is it a good advertisement for a professional 
builder? Is it well painted, in good order, and does it reflect upon the 
material from which it is built — If it isn’t, make it so. 

You wouldn't buy hair restorer from a bald-headed barber, would 
you? Then why should a prospective builder accept advice from a 
building material man who doesn’t use it himself? 

How about your office? Is it a place in which you are proud to 
bring a lady who wants a home, and wants to look over your plans, 
pictures, and suggestions for home building? Then make it so. 

Is there anything in your office to catch the eye of the building 
prospect when he or she enters, and to create an idea at once of an 
attractive home? Does your office bring the thought of a home, like 
the interior of an automobile store brings the idea of an auto? Then 
make it so. 

How about the house you live in? Is it an inspiration to your 
fellow-townsmen to have better looking homes? Then make it so. 
This does not mean that every retail lumberman should live in a man- 


A claim in its final analysis is the result of a mistake or misunder- 
standing. To treat this subject intelligently it is necessary to first 
determine definitely at what points claims develop and their causes. 

A careful study of the matter brings forth the fact that usually 
the causes of all claims develop at three | given points: 

lirst—In taking the order from the customer by the salesman. 

Second—Execution of the order by the mill. 

Mhird—Inspection and tallying of stock on receipt of car by the customer. 

In order to treat this broad subject in a logical manner let us first 
consider the causes of claims originating at the time the salesman 
<olicits and accepts the order from the customer. 

I’xperience teaches us that the usual causes of claims at the first 
point, or at the time of taking the order by the salesman, can be classi- 
fied as follows: 

Making errors in the description or in the price of lumber in transmitting 
the order to the mill, and by not having all data pertaining to the order writ- 
ten into the order rather than in an accompanying letter. 


Inserting wrong routing or incorrect rates in the order transmitted to the 
mull 
Making 


sufficient i 


special agreements with the customer regarding stock and not 
nformation to the mill covering the transaction. 


sending 


by not advising the mill on orders for special stock for what purpose it is 
to be used, if possible to ascertain this information, and in the case of orders 
or special worked stock not accompanying the same with blue print, whenever 


possible 
Selling lumber on comparison. 
salesmen not being entirely familiar with conditions at the mill and its 
mperation 
misunderstanding between customer and salesman, in the 
in soliciting and accepting orders over the 


Liability of 


imber or prices, 


How They Could Be Minimized or Eliminated. 


Claims from the above causes could be minimized or practically 
eliminated if the salesman would pay very close attention to the fol- 


ing 
il salesmen should have a standard and uniform method for writing up 
e order. This order should include all instructions, special routings, correct 
| any other information, rather than to put same in an accompanying 
| en should also be familiar with the routings and rates applying to 
r territory. In case the customer desires special routing, the salesman 


4 
e very careful to see that the routing specified will not increase the 
stination 


with customers as to the class of stock to be 
mill and specifically regarding 


igreecments 


~<dwise the 


thoroughly 


; 7 toch hould be my 
s as awreed on between the customer and the salesman should 

order. Do not fail to advise the mill wherever it is possible 
intended. If the stock is worked special, 
possible with a blue print showing the correct 


estigated carefully, and the grade and com- 


¢ material is 


wherever 


le Tricot tye sold 


on comparison with stock manufactured by 


‘building expert. 


sion. Far from it. But see that your house is well and tastily painted; 
that there is a look of neatness and freshness about your place—ey 
though it is a $1,500 bungalow. That speaks well for your taste as < 


Have you in your equipment a hundred or more pictures, plans, 
ete., of attractive homes, so that you can furnish the incentive to th 
eye of the man or woman who are considering iene building?) Then 
equip yourself, ; 4 

low about your advertising? Do you run a card in your lo 
paper now and then, calling attention to the fact that you are h 
quarters for building material, “When in the market let us figure » 
you”? If so, change your system—quick. - You must advertise 
what you are doing i is not advertising. Or, do you run a picture : 
your yard and declare it has splendid Tacilities? If you do, cancel » 
contract and save your money. You are throwing it away. You 
advertise, but that means use brains, energy, and money. Ady 
something specilic. A bungalow, showing the price you will sell 
material, including the plans, for: a barn, showing the same thing; o1 
a garage, or a shed, ora sleeping porch, or any one of a score of £ 
that your trade may be interested in. Advertise something spec 
and put a price on it, and keep on advertising, and don’t be surprised 
if the local newspaper man has nerve enough to charge you for the 
space. Pay the bill, and keep on advertising, and you will find 1n— 
end that you have made a good investment, and that the returns 
manifold and real. 


other mills, for in the event of a claim, there is-no mutual ground for set 

ment, or an arbitrator on whom you can call. 3 
All salesmen should be familiar with the conditions at the sawmill. 
When an order is accepted over telephone be sure a confirmation is imm 

diately sent you, and compare same with the order sent the mill. k 


Execution of the Order By the Mill. 


execution of the order by the mill. 
I°xperience also teaches us that claims usually develop during th ; 
execution of an order at the mill from the following causes: i 
Iirrors in grade. ; 
Iérrors in tallying. 
Shortages. cat 
Mis-manufacture of lumber. 
Poor planing-mill work. 
[errors in invoices and price. 


Difference of understanding between the sales office aah the shipping 
department. 


Shipping lumber during unfavorable weather conditions. — 


Shipping green lumber. 


Rutting wrong routings in bills of lading. 


ry 
Mill being forced to use equipment not adapted to order, especially during 
car shortages. 


Not shipping proportion of the correct lengths. 


Inspection of Stock on Receipt. 

We will now consider the third point, or the inspection and tally- 

ing of the stock on receipt of the car, by the customer. The customer 
and his assistants who receive the stock are only human; therefore, are 
liable to mistakes. The principal causes of claims and disputes origin-| 
ating with the customers may properly be classified under the follow-_ 
ing heads: 4 
The human clement, or the natural difference of opinion between the 
employees of the customer and the employees of the mill, particularly in tally- 
ing grading, for grading is not an exact science, and a reasonable variation old 
opinion between the inspectors should be recognized. : 


a 


Rough handling and breakage of lumber when unloading same from the 
car. : $ 
Natural disposition of purchaser to compare the lumber of one manufac- 
ture with the lumber of another. 

Actual mistakes in tallying and checking the lumber. 

Extremely technical inspection by the buyer of lumber on a decli 
market. 

Delay of shipment of the car beyond the time promised by the mill. 

‘The settlement of disputes or claims must necessarily be done 
an impartial and equitable basis, and should on their conclusion 
satisfactory to both the customer and the mill. However, salesr n 
settling claims with customers should continuously bear in mind tl 
they are in the employ of the manufacturer, and should guard 
interest very carefully. 

When a claim is filed by a 
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that the car has been refused or that a claim has been made on part of 


the shipment. ‘ 
Information for an Adjustment. 


In order to handle the adjustment in a most efficient and most 


business-like manner the following information should be furnished 


the mills: 
Car and order number. 


Date of arrival of the car. 

Condition of delivering equipment, with seal numbers, if any. 
General condition of the load. | 

Full and complete report as maintained by the customer. 


Full report of stock in accordance with your best judgment, including 


_ grade marks. 


The word abuse has always been associated in my mind with 
evil; in fact, in the last analysis, it means wrong-doing. I*or twenty- 
two years I have been such an enthusiastic lumberman and have loved 
the business so well that I could not believe that actual wrong could 
be connected with it. “Prue, there are some unpleasant things, some 
objectionable things connected with it, and I have jotted down a few 
notes concerning the unpleasant features of the retail lumber business. 


Some of the Evils. 

Among them are the credit system, which, like the poor, we have 
with us always; the free delivery system; the loaning of lumber to 
picnic parties, to chatauquas and to churches; the mail order menace ; 
the giving of commissions to carpenters, crediting in full the custom- 
er’s account for ali returns he may see fit to bring in, and, last, but not 
Jeast, the falling off in lumber sales occasioned by the almost universal 
habit of purchasing automobiles. The credit system where I live and 
do business is a nuisance. Our trade expects us to carry their accounts 
for any time, from three months to three years. We are never without 
ten thousand dollars’ worth of outstanding accounts. We seldom lose 
any money, but it certainly embarrasses us at times to get funds 
enough, without borrowing, to run our business. I wish somebody 
would tell me how to get rid of the credit business without loss of 
trade as well as old friends. The free delivery of lumber and other 
goods is also objectionable, when cost of giving this service 1s con- 
sidered. We find our trade demands free delivery of trifles—such as 
one bundle of lath, a few pounds of nails, a quart of paint, or a pair of 
hinges. This is fast making the system decidedly objectionable— 
from the viewpoint of the dealer. It costs us eight hundred dollars per 
year to give this service, and we think we would get as much money 
for our stuff if we did not deliver it. In our community church fairs, 
picnics, and entertainments out of doors are very common and very 
frequently occur. [Each occasion of this kind sees from one hundred 
to ten thousand feet of our lumber strewed around over hill and dale. 
We get nothing for it but good-will and a lot of extra work—as well 
as damaged lumber. We expect hereafter to make a reasonable charge 
for this service. Some lumber dealers profess to have trouble with 
their carpenters always wanting commissions on sales. We have but 
little trouble in that respect. We do general contracting and employ 
all the carpenters in the community. We have associated with our 
company as an officer and stockholder a man who knows the building 
game from end to end. We, therefore, control the local building bust- 
ness, and have done so for twenty years. The country carpenters 
come to him for advice, and in exchange for the information he ts able 
to give them they invariably give our company the business. We 
make it a point to treat carpenters with the greatest courtesy and 
respect. We ask their opinions frequently, we present them with 
aprons and pencils, and at holiday time give them a saw or a plane or 
‘some useful present. Best of all, however, 1s co-operation with them. 
1 think each lumber company ought to have a competent builder on 
their staff and profits from contracts should be divided with the car- 
penters. The time is coming when lumber dealers will all be con- 
tractors. 

Automobile Business Damages Trade at the Yard. 

Did you ever notice that lumber returned is always the cull stuff 
from the entire purchase. Why will they do it? It gets on my nerves 
to have to credit in full everything brought back when I know it is 
damaged at least one-half. Suppose we quit this practice altogether 
and allow no returns—or at least only at a discount? The practice of 
buying away from home is, of course, objectionalble—to the dealer. 
When people come to me with a price list from a mail order house, as 
they often do, and tell me they will give me the business if we meet 
the prices—as they always will—I first find out if I can deliver the 
same quality of goods at the same price the mail order people offer, 
plus the freight, I have never yet failed to find that we can do so; then 
I sell it to them for exactly the same. Dealers must meet these prices, 
and there is no getting away from it. We buy where we can buy the 
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If stock has been unloaded, whether or not any of it has been sold or 
re-manufactured, and the manner in which it is being taken care of, whether 
stacked in the open or under cover. 

Best adjustment that is acceptable to the customer, with recommendations 
as to whether or not it should be accepted hy the mill, and, if not, what other 
(lisposition you can make of the lumber. $ 

All of this can be incorporated in one letter, so that definite, 
prompt, and final action can be taken by the mill without endless cor- 
respondence. 

In conclusion, all salesmen should remember that claims mean 
monetary loss to the mill, and if by following some of the foregoing 
suggestions claims can be avoided, it will be much easier for salesmen 
and beneficial to the mill, to assist in forestalling disputes rather than 
{o effect their settlement. 


ihe Greatest Abuse in the Retail Lumber Business 


By Chas. E. Kiefner, of the J. Tlapek Lumber Company 


cheapest, all things else being equal, and why blame anyone for doing 
likewise? Meet the competition, is my advice, and this objection will 
soon cease. I think I am stating the truth when I say the automobile 
business has damaged the lumber business 25 per cent., and will con- 
tinue to interfere with lumber sales as long as the mania for joy-riding 
continues, or until the two adjust themselves to each other, as they 
will do eventually. In my town 50 automobiles have been sold this 
spring. They represent an outlay of perhaps $40,000. I challenge any 
man here to prove that at least $10,000 of this amount would not have 
been spent for lumber and kindred articles. We notice the town 
building has shrunk to almost nothing. Money spent for machines 
would have gone into improvements about the home or the farm. 
Worst of all, the lumber dealers themselves are the greatest joy-riders. 
“Everybody is doing it.” I think we will have to add an auto sales 
department to the lumber business in order to make up for the loss in 
sales on lumber and building material. 


Lumbermen Are Leading Citizens. 


It seems to me I can talk better on the bright side of the lumber 
game. J] am an optimist in the lumber business, and think the calling 
of the lumberman the most satisfactory in the world. True, we find a 
fellow occasionally in the business who is a misfit, but very seldom, 
and ] am certain never in Southeast Missouri. They are never quite 
so badly out of place anywhere, however, as the lazy farmer, tired of 
work, would have been had he not consulted a friend before acting. 
‘rising from his slumbers one morning greatly excited, he claimed he 
had been called from on high to preach the gospel. In proof of his 
assertion he stated a vision had come to him, in which a cloud of 
immense proportions was shown. Talking to a friend, he told him of 
his dream; he described the cloud, upon whose face was written in 
majestic letters of celestial hue the mysterious initials P. C., which he 
had interpreted to mean without fail Preach Christ. His friend replied 
there was no doubt in the world about his having been called, but he 
had failed to interpret the meaning of the initials correctly. They 
also meant to Plow Corn, and knowing him so’ well, he felt that was 
what he had been specifically called to do. 

Except in the town where I live, the lumberman is always the 
leading citizen. Fle is the first to be called upon to sign a bond to get 
men out of jail; his friends ask him, in preference to all others, to 
secure their notes; church committees always get him to lead their 
donation lists, and road subscriptions by the score are always awaiting 
his signature. ; 

His place of business always has congenial souls around, particu- 
larly the traveling salesman whom I mentioned in the beginning. Can 
you imagine anything more pleasant than to sit and listen to the yarns 
they tell? Often they are as dry and well seasoned as the lumber they 
sell. Best of all are the short business hours, freedom from work at 
night, excellent profits—sometimes—and the joy of knowing you are 
engaged in a business that is clean, that 1s necessary, and, once in a 
while at least, contains some real humor. The other day a man came 
into my office and asked me if we had any planks without limbs in 
them! 

We handle a complete line of building material, including plumb- 
ing goods. On our floor for display advertisement we have setting a 
bathtub. Some time ago two men came in together and spied our tub. 
They grasped it around the rim affectionately, one asking the other 
what it could be. After a moment’s reflection the other replied in 
solemn earnest it was a skiff. 


Many lumbermen in Vancouver and the Coast district of the pro- 
vince will learn with regret of the death, in San Francisco, of Eric 
Ulin, who for a number of years was manager of the Taylor Mills, 
Victoria, in which he held a financial interest. He retired from the 
firm about three years ago, and two years ago removed to California 
with his family. The late Mr. Ulin, who was 52 years of age, leaves a 
widow and two daughters. 
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Competition in Retail Merchandising 


Competition in retail merchandising is growing keener with every 


ear. We retail lumber dealers should av ail ourselv es of every means 

red to further our business. Use liberally the advertising cuts 

hich are so generously furnished by your association. We should 

study well the different uses of lumber and educate our customers, 
: 


1 advertising and with personal SASS CSrOa) to the practical 
We have 


ua. 


se of wood where it serves best. > no fight with the so-called 


substitutes, if they can show us that their material is better, but in 
their enthusiasm they are trying to have our customers, the public, to 
beheve that od is inferior, implying wherever it might be used, 


when in lumber might be the best and most practical ‘material, In 
this particular we can assist materially the manufacturers in creating 
a larger demand for lumber. 


Lumberman’s Need for Trade Paper. 

lhe demand for better merchandising has never been so great. 
[very lumberman should take a trade paper. They come to us with 
the best thoughts from the best minds in our line, showing how to 
conduct our business in opposition to that thoroughly organized and 
well-equipped manager of merchandising—the ready -cut house, the 
“atalogue house, and the direct-to-the-customer method. Our illegiti- 
mate foe, the mail order shark, has not been able to gain a substantial 
joothold in our territory, but his efforts are in evidence on every hand. 
The y are men trained to the very pink of perfection in merchandising 
and trained to the very highest degree in’ unscrupulousness and the 
distortio ym of facts. The mail order shark and the ready-cut fakers’ 
campaign is founded on questionable practices and are only fostered 
through preying on ignorance and prejudices of the public. Tor this 
reason the best skill in merchandising is needed. 

The basis points in merchandising might be said to be better 
knowledge of our goods, better knowledge of the uses of our goods, 
“sts better knowledge of men and how to reach them. With full 
knowledge of these three principles we need not fear any unfair com- 
petition. We must equip ourselves with every known weapon, be 
prepared to the highest degree. No weapon is as effective as that of 

ervice. Not only mus st we be able to deliver material on the job 
ater the aoe is placed, but we must be in position to satisfy the 
desires of the one anticipating building, letting them know what a 
given building (or approximately at least) will cost, as well as to be 
ab le to offer suggestions as to the best arrangements, conveniences, 
latest styles, interior finishes, etc. Be able to impress the building 
public with the fact that you are ees with home building. Your 

stomer is little interested in what No. 2 dimension or B flooring is 
selling for per M, but they want to know what a given building will 
cost. In place of the public confiding in the contractor, who often is 
ene whom neither you nor your customer can trust, and whose practi- 
cal knowledge of materials and their best uses is very limited, they 
should confide in the retail dealer and come to him to get his informa- 
the best material to use. Then in place of the contractor 
submitting to us an estimate which is sold to the lowest-priced man, 
without regard to grade or terms, you will go to the contractor 
is his customer and get him to erect, with your material, the job, that 
sold. 

Should Handle All Building Materials. 


uld be lumbermen, but at the same time building material 
men, and as practical in other building materials as that of lumber. 
uld hz Aye everything that is needed in construction—cement, 
prepared roofing, shingles, sash, doors, paint, and build- 
should be found with every stock of lumber — we 
to furnish the job complete. 


tron as to 


often 
vou have 


\\ ¢ shi 


plas lime, 
ers” pi ardware 
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Aid to Develop Community. 
men we, more than any other, should be inter- 
ested in every movement tending to community development. We 
appreciate the importance of home building, for on the 
backbone of our government, and even the 
of our communities is influenced by neat, attractive 
eration we are successful in creating in the minds 
for better and neater homes, we will have served 
surpose, and with it will follow better business to satisfy that 


Of all business 


mcs depend the very 


ritual welfare 


_ Swanson ae Pulp Mills Sold 


confirmed that a company has been organ- 
Swanson Bay Forests, Wood 
whose property is situated on Swanson 

miles south of Ocean Falls. The 
“Empire Paper and Pulp Mills, Lim- 
ted under the British Columbia Companies Act 

ith a capital of $2,500,000. The head office will 


rie ecw 1s 
the interests of the 


ber Mills, Ltd. 


; : “1 
c KI Vl as ie 


w company is to take over the whole of the 
lertakings of the old Swanson Bay Company (with the 
in Prince Rupert) and to carry on the busi- 
ver, and lumber manufacturers and merchants, 


sawmill proprietors and pulp timber growers in all its branches. It 
understood that the people back of. the new organization are large 
the interests who control the British Columbia Sulphite Fibre Co 
pany, who have large mills at Mill Creek, on Howe Sound, and w 
have also commenced preparations for the construction of big pulp 
and paper mills at Quatsino, on Vancouver Island. of 

The Swanson Bay Mills were constructed about eleven years ago, 
J. M. MacKinnon, for many years prominent in Vancouver business” 
circles, being chief among the promoters of the business. It operated 
with varying success until the end of 1908, when the plant and timber 
holdings were sold out to an English syndicate, who organized Swan- 
son Bay Forests, Wood Pulp and Lumber Mills Company, Led ae 
organization continued business until about the end of 1911, but it 
said lost heavily on the operation. The mills have been closed ev 
since. i 

The timber holdings of the company are said to be among 
most valuable in the province from a pulp mill standpoint. A. we 
equipped sawmill forms part of the plant, the original intention of 
management having been to supply the Prince Rupert market. 


Importer Talks to B. C. aba 


Declares a Great Market Awaits Them in Australia and 
New Zealand But it Must be Won. ~ = 


A fellow-voyager to Vancouver with Mr. II. R. MacMillan, s spe- 
cial lumber trade commissioner, on his way back from Antipodean 
markets, Lieut. Percy E. Stainton, of the firm of J. C. Spedding, Ltd., 
shipping timber and general agents, Auckland, New Zealand, when 
interviewed by the editor of the Western I.umberman at the Hotel 
Vancouver on August 9, said that on the long trip he had enjoyed 
many interesting conversations with that gentleman on matters ¢ 
nected with Canada’s efforts to win recognition abroad for her forest 
products. Lieut. Stainton served. throughout the Gallipoli campaign 
with one of the New Zealand regiments, and, being now on furlough, © 
will travel extensively in Canada and the United. States looking up 
business for his firm. While here he met many of the prominent lu 
bermen of the province, and found time to inspect a number of t 
better mills. ee 

“Being interviewed is a new experience for me, but you are my — 
third newspaper caller in quest of information,’ remarked Lieu 
Stainton to the Western Lumberman. “Luckily I had been, warned 
concerning the activity of Vancouver pressmen, and prepared a State- 
ment in advance of the rush. You are welcome to this, and ] may — 
say it represents my solid conviction, based on a long study of market 
conditions and some knowledge of British Columbia affairs. Here ; 
are my views in concrete and concise form: 


The Get-Together Spirit. 


ep 4 

“What you need here is more co-operation. You never will get — 

the lumber business of New Zealand or Australia if you do not S09 
after it, not as individuals, but conjointly. There is no use in any — 
one firm trying to get business down there off his own hat. It will 
not have any effect. The only thing to do to get hold of the markets — 
is to act together and work together, and, so far as I can hear, that i is 
not what is being done at the present time in British Columbia. ay 
“Tt is the greatest nonsense to suggest that the Americans are | 
selling us their “manufactured lumber at a loss. Did you ever hear of — 
an American doing that? They are making a profit, and the British — 
Columbians could do the same if they only "went about it in the right | 
way. - 
“What you need is a trade representative in centres, who wil] be 
able to put the lumbermen of British Columbia in touch with the firms — 
that want lumber. I know for a fact that the Americans act on that — 
system, and I know that they are getting 97 per cent. of the business q 
in Australia and New Zealand. Year after year British Columbia has — 
been losing, and unless you wake up it will lose the meagre 3 per cent. — 
that you now hold, but which you won’t hold very Tong the wae 
things are going. 
“British Columbia exporters have been badly handicapped in — 
having to go to the United States for ships to. carry their cargoes. 
‘The act passed by your provincial government to subsidize shipbuild- 
ing comes in the nick of time. It should relieve the situation to a 
material extent and assist British Columbian millmen in getting a_ 
better hold on the foreign business than they have at present. q 
“But, above all things, there must be co-operation. Since the ‘ 
start of the war there has been a growing feeling to keep trade within — 
the Empire. We, down south, are willing to give a preference to you — 
if you will only avail yourselves of the “opportunity, which you are | 
not doing now; but that is not going to be the condition of affairs all 
the time. Either you must come in at once or stay out for ever, and 
there is the position in a nutshell. 
“Many Australian and New Zealand firms would prefer to buy 
British Columbia lumber. The question is, Do you want our orders? 
If you don’t, say so. But if you do, get busy, appoint your agent (08 
here and there, who. will take charge and see that you are getting 
fair share of the business.” 


‘ 
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Review of the Prairie Lumber Trade 


Crop reports issued late in August from various centres of the 
Prairie Provinces are much better than those of July and early August. 
It was thought then that rust, hail, and frost had done severe damage 
to the crops in many parts of the three Western provinces, but the 
districts suffering now report that conditions are not so bad as they 
jhave been made out to be. From an authoritative source the lowest 
possible estimate for this year’s crop will be $400,000,000, and as this 
_ is allowing for the pessimistic reports of damage to crops, which have 
_ been exaggerated, it is highly probable that this figure will easily be 
« exceeded. j : 

4 Already the effects of this wonderful breath of life which nature 
gives to this fair Western country each fall is making itself felt in 
commercial centres. During the last few weeks there has been a 
phenomenal increase in the bank clearings of every city in the West. 
Vor the week ending August 24 the, bank clearings of Winnipeg 
showed a gain of almost $28,000,000, or nearly 200 per cent., over the 
corresponding week of last year. I*urther evidence of a returning 
prosperity in the West is the fact that the figures for this week are 
_ approximately $25,000,000 higher than. those ois. the tgures 
make interesting reading: 1916, $42,687,077; 1915, $14,841,583; 1914, 
$17,998,280. ee 
The lumbering and building trades will benefit just as they did 
Jast fall, when there was an unprecedented demand for lumber from 
the Prairie Provinces. This year the dealers have light stocks on 
hand, and are already beginning to stock up in anticipation of a brisk 
‘demand during the next few weeks. The farmers will build new 
_ granaries, implement sheds, cattle barns, and new houses in large 
quantities. The banks have an unlimited supply of money on hand, 
_ which they are willing to loan to the farmers this fall. 
es According to Mr. Anstie, the well-known Revelstoke lumberman, 


. 
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‘conditions in the industry are quite satisfactory. Lumbering is pick- ° 


ing up, and the outlook is, indeed, very promising. Mr. Anstie, who 
is cutting altogether for the prairie. trade, states that labor is none 
too plentiful, but to date there has been no serious shortage. 

q An interesting report has reached us from Liverpool, Eng., where 
_ Mr. Ernest W. Tickle, in discussing the future of the lumbering indus- 
try of this country, made the following remarks: “There is-a good— 
“an overwhelmingly good—time coming for the lumbermen of your 
‘country and ours when once this cataclysm is behind us, perchance 
before the actual end of the bloodshed arrives; because if once the 
German army has to vacate the present scene of warfare in Northern 
France and Belgium, then the first duties of the respective govern- 
ments of these mangled territories will be to rehabilitate as quickly as 
‘possible the shattered industries which formerly headquartered there, 
for, as you know, these were the heart-centres of the commerce and 
industry of our allies. Think of the hundreds of factories and work- 
shops and the myriads of homes to be rebuilt, and then try and esti- 
mate the amount of lumber that will be wanted for immediate delivery 
when once the job is taken in hand!” 


Paragraphs from Prairie Points 

The Congo Lumber Company’s yard at Avonlea, Sask., recently 
was destroyed by fire. 

_ The Valley Lumber Company has bought out the lumber yard of 
Wake Brothers, at Minnedosa, Man. 

The T. A. Burrows Lumber Company has bought out the two 
lumber yards at Ethelbert, Man., and is erecting large warehouses for 
the storage of lumber. : 

‘The worst electrical storm ever experienced at Weyburn, Sask., 
passed over that city on August 9. Lightning struck the premises of 
the Saskatchewan Door Company, starting a fire, which consumed the 
whole plant. ; 

E. R. Birnie, of the Birnie Lumber Company, Calgary. Alta., re- 
Cently made a business trip through the Mountains, We has con- 
tracted to purchase the output of the Western Canada Timber Com- 
panys mill at Gerrard, B.C. hea: 
Fire swept the Revelstoke Lumber Company’s yards at Cabri, 
Sask., some time ago. Thirty-two head of horses, several dwellings, 
and the lumber yard itself fell prey to the flames. ‘he fire is said to 
have originated in a hay stack. wa iy 

The Manitoba Power, Pulp and Paper Company, Limited, Win- 
nipeg, Man., have plans nearly complete for the erection ot a Sai 
pulp and paper factory and electric plant, at Grand Rapids, Man., to 
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cost $2,000,000. Surveys are now being made for sites. The sawmill 
will be put in this year and the pulp and paper plants will be put in 
next spring. The capacity of the pulp and paper mills will be 100 tons 
a day. 

Another big lumber company has entered the Neepawa field. The 
Dutton-Wall Lumber Company, of Winnipeg, has bought out the 
Harrison business. The new company is the retail end of the Great 
West Lumber Company, whose mills are located at Vancouver and 
Greenbush, Sask. Will Harrison, who has conducted the business for 
some years, will leave for Winnipeg shortly, and will engage in busi- 
ness with his brother. 

Again do we draw the attention of our readers to the fact that the 
closing date for entries to the tree naming competition is drawing 
near. We wish this competition to be a huge success, and therefore 
desire you to mail us your answer forthwith. It is up to you to help 
your trade along, and this is one of the methods in which you can 
assist your trade journal in its efforts to help pou. LET US HAVE 
YOUR REPLY WITHOUT DELAY. We thank you! 


Colonel James Walker, of Calgary, who is in charge of recruiting 
for the 238th Forestry Battalion in the Provinces of Alberta and East- 
ern British Columbia, is a lumberman of wide experience, he having 
owned and operated the first portable mill and first stationary sawmill 
and planing mill in Alberta, which he operated for fifteen years. The 
battalion will go overseas as a unit, and will be employed in England, 
Scotland, and France cutting and manufacturing the timber in pri- 
vate and government reserves and parks. Twelve portable sawmills 
have already been shipped for the use of the battalion. 


The Saskatoon branch of the Retail Merchants’ Association is 
going to justify its existence if it can only deal satisfactorily with 
some of the banes of the retail trade. The formation of trade sections 
to deal with the problems of the wood and coal dealers has been fol- 
lowed by the formation of a strong section in Saskatoon, which is 
already becoming an active body. They are taking steps to deal with 
what they consider the unfair competition of the “snowbirds,’ who 
work all summer at various callings and during the winter turn their 
attention to the peddling of coal and wood, until the gophers show 
their noses again. This, the wood and coal dealers consider, is very 
unfair competition, considering that the established dealer in the city 
has to pay his business tax license and other expenses unknown to the 
transient. In order to meet this unfair competition a resolution was 
recently passed in one of the provincial cities to the effect that a pro- 
vincial-coal and wood section of the association be formed, to include 
every fuel dealer in Saskatchewan. Special letters have been written 
from the provincial office in Saskatoon to the coal men of that city, as 
well as in North Battleford, Swift Current, Prince Albert, Regina, 
Weyburn, and several of the larger centres, asking for expressions of 
vpinion on the matter. In each case the same complaint with regard 
to the “snowbirds” has been received. They are also asking that the 
proposed body should take up the question of the short measurements 
of cars of wood received by the dealers. They allege that certain 
wood dealers, when receiving a car of wood billed at 17 or 18 cords, 
found it only contained 15 or 16 cords. In fact,.in some cats there 
was a shortage of as much as two cords of wood. -This means a con- 
siderable loss to the dealer, and the matter will in all probability be 
taken up at an early date by the local trades section. 


THE TREE NAMING CONTEST 


Have you sent in your answers to the tree naming contest now 
appearing in the Western Lumberman? If not, turn up the com- 
petition pages in this issue and, without delaying further, name 
the different trees and mail your answer to the Western Lumber- 
man, 302 Travellers’ Building, Winnipeg. 


The retail lumber dealers are ahead of the manufacturers and 
wholesalers in the matter of number of replies received to date, 
and in this connection we are considerably surprised that such a 
condition should exist. We want to hear from every manufacturer 
during this month, and it will please us if the wholesalers send in 
their answers in force, too. Those retailers who have not sub- 
mitted their answers, please remember that the date is drawing 
near when this competition will close. The success of this compe- 
tition now rests entirely in your hands. HAVE YOU SENT IN 
YOUR REPLY? IF NOT, DO SO TO-DAY! 
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Rules for Tree Naming Competition 


Any person engaged in the lumbering industry in Western Canada and who is a subscriber to the Western Lum- 
berman, is allowed one guess, which must be filled in the form provided for this purpose on this page. 


No firm can win two prizes. First prize $25, second $10. Special retail prize $15, which can only be won by a retail 
lumber dealer. 


The competition calls for the correct naming of the seven trees by their bark, the grain of the wood and the leaf 
or plume. It is not necessary to give the Latin or botanical names of the trees. 


If more than one person correctly identifies all the trees then will the first prize be equally divided among the 
winners; so will it be with the special prize for the retail lumbermen. 


Tf a lumberman desires any person in his employment to enter this competition a copy of the Western Lumberman 
will be mailed to him for this purpose. 


All replies to be addressed, “Tree Naming,’ 


The competition will appear in three issues of the Western Lumberman, in the last of which will appear a list of 
donors and the.amounts subscribed to the prize fund. 


Western Lumberman, 302 Travellers’ Building, Winnipeg. 


The following firms have kindly donated to the prize fund: The Adolph Lumber Company, Baynes Lake, B. C.; 


The Finger Lumber Company, The Pas, Man.; The Nicola Valley Lumber Company, Canford, B. C., and the B. C. 
Forest Branch. 


which, it may be stated, is being staged to rouse an interest in the lumber yard with respect to the trees from which the 
dealer gets his planks and boards. 


The Western Lumberman especially desires to see a large number of retail lumbermen enter this competition, 


Names of Trees 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


. 
Lumber, Shingles and Logs 
Vancouver, 
are feeling good owing to the continuance of the 
strong demand from prairie and Eastern Canada points for all grades 


August 21. 


Manutacturers 
} lumber. About three-fourths of the mills are operating, and most 
| them have unfilled orders for large quantities of material. Reports 
f a most reassuring kind come to hand daily from travelling repre- 
and other all telling of the certainty of a good 
average crop in the three provinces, despite some injury caused .by 

st, hail, and rust, and predicting a large amount of building between 
harvest time and winter. Prairie retailers in the main are very lightly 
stocked, and there will have to be brisk buying. It has been a manu- 
facturers’ market since the first of the year, owing to the number of 
mills from one cause or another, but it is likely that several of 
will be started up in the immediate future. Certainly the out- 
look would seem to warrant the entry of additional mills at this time, 
the complaint being general that orders are being held up long after 
the date promised for shipment. 

So far the mills on the other side of the line have shipped very 
little lumber into the prairies, but it is more than probable that some 

ompetition will develop later. The entry of a number of the big cargo 
mills into the rail trade until: bottoms become more plentiful is bound 
t some unsettlement in market conditions. 

HL. R. MacMillan, special lumber trade commissioner, now on his 
way to Russia, China, and Japan, left our export lumbermen a few 
things to think about in connection with the entry of British Columbia 
forest products into foreign markets. However, interest in the over- 
seas cee seems to have been on the wane ever since the prairie de- 
mand began to reassert itself, and the commissioner’s investigations 
and adnan are likely to receive scant attention while the prairie 
market holds up. 

Che labor situation is giving the men engaged in all branches of 
the industry no little concern. Wages have been increased at inter- 
vals, yet with each raise the situation seems to become more acute. 


Mountain lumbermen are feeling the shortage more acutely than the 


sentatives sources, 


idle 


these 


» cause 


men at the coast. Taken in conjunction with a short season and the 
losses caused by high water, their lot is not a happy one. 

Che red cedar shingle market continues fairly active. There has 
been a heavy demand for XXX shingles from the Northwest, which 
has served to tide over what otherwise might have been a rather dull 


period. The demand for XXXXX and Perfections is steadily on the 
reas¢ Logs are fairly plentiful, and can be had for about $10; 
n the other hand, are scarce, and bring about $6.50 on the 


market. ‘here are no idle mills, and many are operating on double 
hift. The apparent prosperity_in this branch of the industry since 
of the year is leading to the starting up of new plants and the 
enlargement of others, with the result that the output is steadily grow- 
There trade in sight for all comers. | 
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seems to be 
he weak spot appears to be in the situation confronting the log- 
ing opened they have been producing on a scale com- 

ten-hour capacity of all waterfront mills on the 
verlooking the important fact that a number of the 
tt operating. By July 1 a big surplus of logs had 
ted, and an attempt was made to effect a shut-down of 
nps for thirty days, in order to ease the situation. Un- 
ngement fell through, and matters have gone from 
s for June disclose the greatest log cut ever 
s of the province into ¢ onsideration ; the output 
vas 78,439,270 feet, which, if not a record, 
The output for July was probably 
, but the figures for that month ‘are 
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es there is a wide variation in prices, but 
Good camp run fir commands $7 to 


ns selling as low as $5.50 and $6. Shingle cedar 
emand,. and sell at $9 to $10, with lumber cedar 
i) to SIZ: hemlo $7 delivered; spruce, $9 to $10. 


the C. P. R. mill at Bull River, Wardner dis- 
rust Ist, owing to the scarcity of labor. Man- 

d not give up before making a game effort to keep 
eral of the best men in his already depleted gangs 
with the Foresters’ Bat- 


and framed up the new order. 
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Personal Items of British Columbia 


Dr. H. C. Watkins, of Hoquiam, Wash., who is interested in 
logging proposition in Ruskin district, spent part of July and aioe 
at the scene of operations. 


Mr. C. A. Dorffler, acting manager of the Pacific Coast P 
Company, Limited, Vancouver, enjoyed two weeks’ vacation w 
Portland and Seattle friends in July. 

Mr. A. B. Buckworth, timber agent, Vancouver, visited the Priest 
River country, Idaho, last month, having been commissioned by r 
[castern owners to report upon their timber holdings in that section. 


Mr. Geo. A. Walkem, managing director of the Vancouver Mach- 
inery Depot, Limited, Vancouver, who left for England in June, 
accepted a commission offered him in the Royal Engineers and is now 
with the British Army in Egypt. 


Mr. Roland D. Craig, who for the past two years had been tabu- 
lating the merchantable timber in British Columbia for the Dominion. 
Commission of Conservation, has been transferred to Ontario, where 
ne will have charge of Sinise work. 


The many British Columbia friends of Mr. Otto (Achaia 
former general manager of the Arrowhead Lumber Company, in the 
interior, will note with interest that he is now a major in the National 
Guard of Idaho, which is being recruited up to strength for possible 
service in Mexico. i 


We regret to announce the death of Mr. Robert Mert: Walker 
McLaren, secretary and managing director of the D. K. McLaren, 
Limited, belting manufacturers, Montreal, P.Q. Mr. McLaren, whe 
is well known from Coast to Coast, died on August 20 at the all too 
early age of forty. 


Mr. Gordon S. Raphael, managing director of the North Pacific 
Lumber Company, Limited, returned recently from a lengthy trip 
Ottawa, Pembroke, Toronto, and other eastern points. On his way 
back Mr. Raphael stopped off at Winnipeg and other prairie centres 
to enquire into the business outlook. : 


Mr. Harry G. Hayes, lumber salesman, who spent the last three 
or four years in Vancouver, is now stationed in Minneapolis, Minn., 
as sales representative of the Old Oregon Lumber & Shingle Com- 
pany. Mr. Hayes has a wide territory “under his charge, and that it 
will be well worked goes without saying. 


His many Vancouver friends will note with interest that Mr. Carl 
A. Penington, former B. C. manager of the Simonds Canada Sa 
Company, iL imited, and more recently manager of the General Ap- 
praisal Company, Seattle, now holds the rank of Major in the Coast 
Artillery Corps of Washington, and is on active service owing to 
the Mexican trouble. : 


Mr. Daniel Kelleher, a prominent banker of Seattle, Wash., backs 
up the Western Lumberman’s recent prediction of a coming boom in 
Pacific Coast timber. During a trip to the Eastern States Mr. Kelle- 
her learned that great interest is being taken by leading financiers in 
West Coast Aine: , and heard rumors of immense options that ha 
recently been taken. q 

A number of Vancouver lumbermen and exporters enjoyed meet- 
ing Mr. Percy Ic. Stainton, of J. C. Spedding, Limited, timber and 
general agents, of Auckland, New Zealand, who spent several days 
in that city early in August. The possibility of increasing B. C. ship- 
ments of forest products to New Zealand and Australia was a favorite 
topic at most of the interviews. 


Mr. M. A. Stevens, head of the Beemas Lumber Company, whole- 
salers of lumber and shingles, with offices in the Birks Building, Van- 
couver, left for Newtonville, Mass., August 6th on a very pleasa 
mission which will involve the purchase of a double railway tic 
for the return journey about the end of the month via Montre 
‘Toronto, Winnipeg, Moose Jaw and Calgary. 


Mr. N. Cooney, manager of the Gray’s Harbor Conmmenean Co1 
pany, Cosmopolis, Wash., one of the largest manufacturers of spru 
lumber and boxes on the Pacific Coast, spent August Ist with Va 
couver and New Westminster lumbermen. While the box busin 
is fairly brisk, according to Mr. Cooney, the profits are nothing t 
boast of owing to the keen competition and increased operating costs 


Two hardwood lumbermen of Memphis, Tenn.—Messrs. J. 
Wall, of the Memphis Hardwood Floor Company, and J. W. Wals 


of the Welsh Lumber Company,—spent a week among the B. C. mill- 
men in the latter part of July. About five years ago Mr. Walsh was 
- connected with a Vancouver concern, and while the South has been 
kind to him in a business way, he would like to return to the Coast. 


In the presence of a large party of shipping men and leading 
_ citizens, Premier Bowser, father of the B. C. Shipping Act, on August 

4th laid the keel of the third wooden schooner now under construc- 
tion at the Wallace Shipyards, North Vancouver, Mr. H. W. Brown, 
general manager of H. W. Brown & Company, Limited, Vancouver, 
represented the owners, the West Coast Navigation Company, of 
Toronto. 


Mr. J. A. Edgecumbe, well known in Calgary and Edmonton lum- 
‘ber circles, has for several months occupied the position of sales 
manager with the British America Mills & Timber Company, [imit- 
ed, Vancouver. Mr. Edgecumbe was at one time in business in Cal- 
“gary as a lumber wholesaler, and previous to that venture had repre- 
sented the Imperial Timber & Trading Company, Limited, on the 
prairies. - 

Mr. Dan. Currie, Saskatchewan and Alberta representative of the 
Ross Saskatoon Lumber Company, Limited, Waldo, spent a week at 
_ the Coast in the early part of August, following a business and 
_ pleasure trip through Idaho and part of Washington. Mr. Currie, 
_ who makes his headquarters at Edmonton, left on the return journey 
_ via the Crow’s Nest branch of the C. P. R., intending to stop off at 
~ Waldo en route. 


Dr. H. N. Whitford, who since 1913 has been in charge of thie 
work of compiling for the Dominion Commission of Conservation an 
- estimate of the merchantable timber in British Columbia, has com- 
_ pleted the task, and his report has been forwarded to Ottawa. Dr. 
- Whitford left Vancouver about the end of the month for New Haven, 
- Conn., to resume his work at Yale forestry school as Professor of 
_ Tropical Forestry. 

Mr. W. T. C. Boyd, of the Boyd Lumber Company, Bobcaygeon, 
~ Ont., and Cowichan Lumber Company, Limited, Victoria, spent a 
_ few days in Vancouver early in August. He was on his way to. the 
_ Capital on business connected with the firm’s large timber holdings 
- along Cowichan Lake. The Boyd Company also own the fine water 
_ power on that lake, where some day not far distant thousands of 
_ horsepower in electrical energy will be developed. 


3 Mr. Wm. Harvey, Sr., president of the Dominion Creosoting 
- Company, Limited, Vancouver, returned late in July from an extended 
_ tour of the prairie provinces, where he introduced the new patented 
“knock-down granaries and garages now being manufactured by the 
“company. Mr. Harvey reports a steady growth of optimism at all 
_ points visited, and believes that another good crop will bring about 
_ prosperous conditions for all lines of business in Western Canada. 


Mr. J. O. Thorpe, business representative of the Thurston Fla- 


yelle Lumber Company, Limited, Port. Moody, in the prairie pro- 
_ yinces, came to the Coast in August for his vacation, into which 
‘he managed to crowd some pleasant motor trips and successful fish- 
ing expeditions. Mr. Thorpe is said to have captured. a steelhead sal- 
mon “as long as a board,” but as he handles a proportion of short 
lengths this statement, while doubtless correct, is rather misleading. 
f Mr. Hugh S. Galbraith, lumber wholesaler, Winnipeg, accom- 
panied by Mrs. Galbraith, spent part of July and August at the Coast, 
‘the outing being a thoroughly pleasant one. A week spent motoring 
‘on Vancouver Island was particularly enjoyed by Mrs. Galbraith, who 
had not previously viewed the magnificent timber stands along the 
“Island highways. Mr. and Mrs. Galbraith left August 16 on the 
‘return trip to the prairie metropolis, via the Arrow Lakes and Crow’s 
Nest Pass. 
Mr. H. R. MacMillan, chief forester of the province, returned 
July 28th from a sixteen months’ tour of many countries as special 
lumber trade commissioner of the Dominion Department of Trade 
and Commerce. He will sail again early in September for China and 
Japan, and the brief time at his disposal has been fully taken up in 
interview with Mainland and Vancouver Island lumbermen with the 
‘view of inducing them to take united action in support of our dwindl- 
ing export trade. 
“ Mr. E. C. Knight, managing director of the Vancouver Lumber 
_ Company, Limited, Vancouver, and Mr. L. A. Lewis, general manager 
‘of Brunette Sawmills, Limited, New Westminster, represented the 
B.C. industry at the mid-summer meeting of the West Coast Lum- 
 bermen’s Association, held at Seattle on July 27 and 28. Jn addition 
to taking a prominent part in the discussions the B. C. men exhibited 
- their skill at golf in the lumbermen’s tournament, when each ran 
up a good score for the President Bloedel cup. 
_ Mr. W. Sharpe, one of Toronto’s leading lumber wholesalers, 
visited Coast points in July in quest of large supplies of lumber. His 
‘firm handles between 60 and 100 carloads of Western lumber per 
qnonth, of which B. C. grades form a large part. Mr. Sharpe com- 
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plains that when the prairie demand is light B. C. millmen welcome 
astern business, but are not so keen at other times. This, he thinks, 
is not the way to back up the provincial government’s campaign to 
popularize B. C. forest products in Eastern Canada. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


The Sovereign Lumber Company, operating a small mill at Bren- 
ton, near Ladysmith, has moved the outfit to a new limit. 


It is estimated that there is enough waste from the sawmills 
of the South alone to produce 20,000 tons of paper daily. 


The American steam schooner Thomas L. Wand loaded poles at 
North Vancouver last month for delivery at California points. 


The Bloedel Donovan Lumber Mills, Bellingham, Wash., are 
busy cutting on a big order for fir railway sleepers placed by the 
British Government. 


J. S. Deschamps’ small sawmill at Nelson is in steady operation, 
a stock of 6,000,000 feet of logs having been purchased from J. B. 
Winlaw at the beginning of the season. 


The British steamer Breconia, which loaded about 1,800,000 feet- 
of ties at Fraser Mills last month, completed her cargo of over 4,000,- 
000 feet on the Columbia River, Oregon. The ties are for the British 
Admiralty. 

The Sardis Shingle Company, Limited, operating at Sardis, on 
the Chilliwack line of the British Columbia Electric Railway, will 
shortly start up a new plant now being erected on the waterfront at 
Port Moody. 


At Fort Steele, in Cranbrook district, the planing mill of the 
Brydges Lumber Company is being operated, but as no logs were 
taken out last winter the sawmill is idle at a time when lumber is in 
strong demand. 


The Warren Timber Company, Limited, Vancouver, who are 
operating on the limits at Union Bay formerly owned by the Anderson 
Logging Company, have added a 50-ton Shay geared locomotive to 
their railway equipment. 


The American five-masted schooner Inca is now on passage from ~ 
Australia to load lumber at the Genoa Bay plant of the Cameron 
Lumber Company, Limited, Victoria. The charter covers delivery 
of the cargo at a South African port.. 


In the near future another shipbuilding plant will be ready for 
business at Port Moody, the ambitious little city at the head of Bur- 
rard Inlet, where a firm known as Boyd’s Limited recently awarded 
contracts for the necessary buildings. ¢ 


The sawmill at Savona owned by the Shields Lumber Company, 
Limited, Kamloops, was started up July 30, considerable difficulty 
being experienced by Manager Boulton in securing a competent crew 
Sufficient logs have been accumulated for a three months’ run. 


The Canyon City Lumber Company’s sawmill and box factory at 
Creston resumed operations about the middle of July. President 
C. O. Rodgers expects to be called on to supply about 40,000 boxes 
and crates for the fruit and vegetable growers of the district. 


The Marsh, Hutton, Powers Company, Limited, New West- 
minster, who have the contract for jetty work on the Fraser River, 
are figuring on entering the shingle business. They have applied to 
New Westminster council for the lease of a waterfront site near Lulu 
Island bridge. 


The plan of assembling logs in cigar-shaped booms is now be- 
coming quite comnion when the tow to Vancouver is from distant 
points. Several large booms of this shape have arrived during the 
past month from Beecher Bay and Port Renfrew, each averaging 
about 400,000 feet. 

C. W. Tait, former managing director of the Fernridge Lumber 
Company, Limited, New Westminster, and now in business there as 
a wholesaler, is erecting a four-machine shingle mill at Avola, on 
the North Thompson River, Kamloops district. The plant will start 
cutting about September Ist. 

The Pacific Logging Company, Limited, of New Westminster, 
has been incorporated with a capital of $40,000 to take over the 
Fraser Valley timber limits, and logging equipment of Sullivan Bros. 
and Hyland, Limited, who have heen supplying timber to the Surrey 
Shingle Company, Limited. 

The Crow’s Nest Pass Lumber Company mill at Wardner is 
now operating time and a quarter, the shift from even time being 
coincident with the arrival of the first drive of logs from the firm’s 
limits. Owing to the very high water the loss of timber was con- 
siderably larger than usual. 

A forest ranger in California has devised a new fire-fighting tool 
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hich promises to be of great value. 


" 
na 


It consists of an interchangeable 
rake and is said to be easily the best tool of the sort ever 
The Forest Service is making use of this new invention in 
its fire-fighting work this year. 

F. L. Buckley, late general manager of the British Canadian Lum- 
ber Corporation, Limited, Vancouver, is now at the head of the Pacific 
and Timber Company, 714 Pacific Building. The “Davis 
Iving a particular method of assembling timber for tow- 
ontrolled by the company. 


cevised. 


Naft,” invé 
S. is ¢ 
New posers under the B. C. Companies’ Act comprise: 
tone Straits Timber & Trading Company, Limited, capital $500,- 
id fice at Vancouver; Empire Pulp & Paper Mills, Limited, 
capital $2,500,000, head office at Vancouver; Brooks- Bidlake Cedar 
Company, Limited, capital $50,000, head office at Vancouver. 

Under an order issued out of the Supreme Court of British Col- 
the plant and assets of the Canadian Southern Lumber Com- 
pany, Limited, Sidney, Vancouver Island, will be offered for sale 

September Ist at Victoria. A number of years ago this plant 
was operated by D. J. O’Brien, the well-known Vancouver logger. 


Following the usual number of annoying delays incidental to 
the starting up of a new plant, the Pow ell Lake Shingle Company, 
Limited, sti ited their new six-machine mill at Powell Lake about the 


— 
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middle of July. The output is going to the American market at pre- 
sent, part being 24 in. shingles. Messrs. Wasser & Mowat are the 
owners. ; 

Ik. B. Roy, of Seattle, a pioneer shingle manufacturer, declares 
that in the last eight years a large proportion of the available supply 


f cedar timber has been cut off. He predicts the time is coming when 
sl] ae will be manufactured from fir timber, forgetting or ignoring 
the fact that British Columbia has enormous reserves of cedar yet 


intouched. 

Providing the Dominion and Provincial governments view the 
proposition with favor, it is probable that a large sawmill will be 
erected at the Capilano Indian Reserve in North Vancouver munici- 
pality, to manufacture the large body of excellent cedar timber there- 
on. Parties with the necessary capital are ready to proceed as soon 


as authorized. 


1 exhibit of the timber products of this province was recently 
assembled at New Westminster for shipment to Montreal, where ‘it 
will form part of a permanent exhibit at McGill University. The 
imens included a number of trunk sections of various trees with 
ark left on, one being a six-foot diameter fir. Two cars were 
required for the shipment. 

The Cottonwood Lumber Company, Limited, Deroche, has nearly 
ted the shipment of one million feet of cottonwood lumber to 
» J. R. Clark Company, Minneapolis. The sale was made almost 
1 year ago. The Deroche mill is not being operated this season, and 
not being required, the Clark Company left the lumber 

» be forwarded as needed. 


‘ampbell, Ottawa director of forestry for the Dominion, 
ameron, of Kamloops, district inspector of forests, spent 
the Coast in the fore part of August. Piloted by Crown 
Beckett, of New Westminster, trips were made to 
us points in the Dominion railway belt to inspect work carried 
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it connection with fire protection. 
the first time in a number of years Manager C. D. McNab, 
Lumber Company, Limited, has been experiencing a 
ary shortage in his log supply. This has been due to delay 


the mpletion of a spur line from the Great Northern Railway, 
id been planned to transport logs from the firm’s new 

between Waldo and Baynes’ Lake. 
Lumber & Shingle Company, Limited, whose big 
nt on the North Arm of the Fraser cuts almost exclusively 
irket, has a new man in charge of the Seattle sales 
- who represented the company there for the 
ed by C. L. Frost, who has been connected with 

Seattle for many years. 
Cecil Banbury, of London, Eng., won his suit against 
return of £25,000 invested in the West- 
Victoria. The jury found that a 
had authority to give advice concerning 
Victoria manager had acted negligently. 

led by the defendants. 


the 
Company, Limited, 
r the bar k 


gle Cor nj L imited, operating a three-machine 
iby munis ipality, will remove to a new site on 
ite New stminster. This step was necessi- 
ifficulty experienced in securing a steady sup- 

that in their new location the company will 


the log when bolts are unreasonably high in price. 


Lehman Timber & 
lraser Valley, was 


y operated by the Mount 
Limited, at Mount Lehman, 


“spent in touring the world markets in the interests of Canad 


started up early in July after a thorough overhauling, and is now m 
ing a good cut daily. The plant is now controlled by the Bri 
America Mills & Timber Company, Limited, Vancouver, and M 
ager J. E. Dougherty, of the latter, reports a brisk demand for 
output from prairie points. 


The extensive plant of the Vemegauee Creosoting Company, Li: 
ited, on the north shore of Burrard Inlet, is now well advanced. 
immense amount of dredging and piling work has already been 
on the fifteen acre fill; the huge creosote tank, with a capacity of 
000 gallons, is in place, and work is being rushed on the docks 
buildings. There will be about two. miles of railway tracks s 
every section of the plant. 


,C. T. Ross, who is logging for the Genoa Bay Lumber Cor 
Limited, in Ladysmith district, has built a skid road in wt 
poles are laid lengthwise. The steds are made of logs hollow 
crescent shape so as to fit over the poles, and an automatic oil 
tached in front does away with the necessity of greasing. E 
will carry a load of 5,000 feet of timber, and can be handl 
ease by one team of horses. 


¢ 


The Ross-Saskatoon Lumber Company’s plant at Wald 
suffered considerable damage from flood water early in Jul 
started up again about the end of the month. It is the inter 
the management to operate overtime in order to cope Ww 
accumulation of orders. Gangs of men were busy for over two 
at the task of clearing away the huge quantities of logs and d 
deposited in the mill yard by the high water. 


Aird Flavelle, of the Thurston-Flavelle Lumber compen 
ited, Port Moody, has a new right forewheel on his motor car 
old one having been smashed to flinders by a C. P. R. engine. 
Flavelle had halted his car at a railway crossing to permit a 
bound train to pass, and as the last car swung by he released 
brake and started to cross. Hidden from view a train had been a 
proaching on the eastern track, and just as the auto touched the ra 
the engine smashed into it, with the above result. z 


No suitable offer was received by the Winnipeg vendors w 
the W. E. Cooke mill property at Kaslo, Kootenay Lake, was | 
up at auction recently, together with 5,000 acres of timber limi 
estimated to contain 25,000,000 feet of cedar, fir, larch, hemlock, pine, 
tamarack and spruce. Some of the movable machinery in the mi 
was disposed of. The tug Annamoose was withdrawn from s 
owing to doubt as to the ownership. It is registered at New West- 
minster in the name of Everett Cooke, who is now at the front. 


A well-attended meeting of the-B. C. Forest Club was held 
the evening of August 8th in the dining room of the Terminal C 
Club, Vancouver. The members were delighted to have with them 
President H. R. MacMillan, after an absence of about sixteen mont! 


timber trade. The speaker of the evening was Mr. W. D. Starb 
consulting and constructing engineer and sawmill architect, Portlan 
Ore., who read a very interesting paper on “Flume Transportati 
of Logs and Lumber.” 


Messrs. F. W. Wonn and John O’Leary, ait enor Seattle tit im 
ber men, are about to develop their cedar holdings on Huaskin Lal 
north of Broughton Island, nearly 200 miles up the B. C. Co 
About 2,000 feet of flume will be required to transport the timber 
tidewater on Acteon Sound, and construction work will be commence 
as soon as the necessary water rights have been secured. Applic 
tion has been made to the Water Recorder at Vancouver for 
license to divert 2,000 cubic feet per second of water out to Huaski 1 
Lake for fluming and power purposes. ; 


The Forest Products Laboratory at Madison, Wis., has installed 
an exhibit showing the magnitude of the paper ‘making industry 
the United States, in which the trees from 3,800 acres of land 
converted into paper daily, so that during a year more than 1,300,000 
tons of ground wood are produced. An interesting feature of tt 
exhibit is specimen copies of daily papers printed on paper made fro: 
woods other than spruce which have been tested-by the Forest S 
vice and found suitable for the manufacture of news stock. H 
pine, tamarack, hemlock and balsam are among the species, 8 
doubt this new field will provide an outlet for a vast quantity of v 
that is now going to waste. 


How much ground well-disciplined forest rangers can patre 
shown by the record of the Lower Ottawa Forest Protective 
ciation. During 39 days, between April 20 and the end of May, 
the sixty rangers employed by the association covered 21,678 
of trails and highways, along all of which distance they maint 
a vigilant lookout for fires, and performed numerous other duti 
This works out at an average of about ten miles per day of climb 1 
along difficult tracks through the forest country and must be « 
sidered an excellent performance. The rangers were far from b: 
continuously on patrol, as in the 39 days they issued 350 perm 
settlers for the burning of brush—Canadian Forestry Journal. — 


WESTERN 


Exceeding in area some Euro- 
pean kingdoms and principalities, 
the Fraser Valley until compara- 
tively recent years held within its 
boundaries one of the great tim- 
ber stands for which British Col- 
umbia is famous. During the past 
quarter of a century settlers and 
sawmills have been working over- 
time at the task of clearing away 

the forest, in order that the fertile 
soil might be brought under culti- 
vation; yet, despite these joint ac- 
tivities, there are huge blocks of 
virgin timber yet untouched, while 
almost everywhere throughout 
the valley the farmers and ranch- 
ers have saved from axe and fire 
the choicest portions of their 
wood lots. It will be many years 
before lumbering ceases to be an 
important industry in the valley, 
the larger concerns owning exten- 
_ oe) > Robson sive limits and the smaller opera- 
tors being able to move their plants every two or three years in order 
tap a new supply of timber. 
_ Among the good mills in the valley the plant of the Timberland 
~ Lumber Company, Ltd., located about six miles southeast of New 
Westminster, must be given a prominent place not only because of 
the volume and fine operating record during the past seven years, but 
also for the reason that the manufac turing is so well done that the 
ulk of the cut is eagerly taken by Eastern Canada and prairie buyers. 
_ The mill is substantially built, and is equipped to cut as high as 
000 feet of fir, cedar, and spruce in ten hours, the bulk of the output 
eing in the form of timbers and dimension lumber and the balance 
iplap and factory stock. Logs up to 60 feet are handled with ease. 
€ equipment comprises double circular head saws, steam log haul, 
steam feed, heavy carriage, chain log turner, 6-in. edger, cut-off 
, P. B. Yates Company timber sizer, and all necessary transmis- 
1, live rolls, etc., for a quick action mill. The power plant, housed 
1a Separate building, comprises Goldie-McCulloch boilers, with 
itch overfeed, Frost Company twin engines, 14x 18 in. driving the 
ead rig, and one 11 x 16 in. H. S. G. engine operating the edger, cut- 
and transmission machinery. The log haul is situated at the south 
of the mill, the finished stock passing out to the loading plat- 
ms paralleling the British Columbia Electric Railway siding to the 
orth, where up to a dozen cars are usually loading. The tramways 
re sufficiently roomy to provide piling space for stock which requires 
. partly air-dried, this arrangement cutting down the cost of 
ling. 
The plant has a good fire protection system, the water supply 
ng secured from Bear Creek, about a mile distant, where a small 
asoline engine feeds a 3-in. wood pipe main connecting with a 12,000 
lon elevated tank located west of the boiler house, where a powerful 
mp furnishes the required pressure for the hydrant system through- 
at the mill and yards. Nearly 500 feet of 114-in. hose is kept in com- 
ssion. There is a 200-{t. well at the plant, which is capable of sup- 
lementine the fire protection system in time of need, and which 
ffords at all times a never-failing supply of ice-cold water, which is 
ed to the dwellings of the company’s employees—a convenience 


7 peauexland Lumber Company—Train of logs 
on way to mill. 


One of the Smart Mills of the Fraser 


Plant of the Timberland Lumber Company, Limited, at Craig’s Siding, 
has Modern Equipment 


Timberland Lumber Company— Log dump, 
south end of mill. 
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Timberland Lumber Company, Craig’s Siding, Fraser Valley reening 
some long timbers. 


enjoyed at few plants. The mill and buildings are lighted with elec- 
tricity, under a contract with the B. C. E. R. Company. 


Modern Logging Facilities. 


Up until a few years ago the company logged with horses, but 
when all close-in timber had been removed, about a mile and a half of 
standard gauge logging railway was put in. This has since been 
extended to nearly four miles, in order to tap a new limit recently 
acquired, and which assures the company an adequate supply of excel- 
lent fir, cedar, and spruce timber for the next few years, with plenty 
more in the same locality, subject to purchase at any time. The ordin- 
ary logging railway is a poorly-built affair, but the line into the Tim- 
berland Company limits will compare favorably in the way of roadbed, 
curves, and gradients with main traffic lines, the idea of the manage- 
ment being to reduce the cost of haulage to the minimum. The rolling 
stock comprises a 30-ton Climax locomotive, four heavy logging trucks, 
a water-tank car, and a shelter car for transporting the woods crew to 
and from the limits. The logging camp equipment comprises a power- 
ful Washington donkey, 11 x 11 in. compound gear, intermediate shaft, 
which is fitted with four drums, and one 9 x 10 in. Washington yarder, 
compound gear, used for failway building and the construction of 
landings. Experienced men are employed in the woods operations, 
and the ten-hour output of logs occasionally reaches 90,000 feet, the 
average being well over 60,000 feet. Whenever the cut of timber 
exceeds the mill capacity to any considerable extent the surplus logs 
are shipped to New Westminster buyers. 


Some Interesting Notes. 


The history of the Timberland Lumber Company, Ltd., has been 
one of progress and betterment ever since the present management 
took hold of the plant seven years ago. 

About 80 men are employed constantly throughout the year—35 
in the mill and yard and 40 to 50 in the woods. The men are paid 
well and enjoy the best of everything, but in return loyal service is 
expected and required. Vhe laggard is not tolerated. Rees 

The operating time for the mill gang is twelve hours throughout 


Timberland Lumber Company— 
Log loader. 
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year, the overtime run being necessary in order to keep 


rs. his schedule has been maintained for the past 2% 
rs, despite the fact that many coast plantS were idle or running 
rt tit During the unprecedented 


1e owing to 


lack of orders. 


the early part of the year, when a majority of the 


S Se weeks, the motto of the Timberland Company 
s siness as usual,” only one day being lost owing to the un- 
ns. The rule of the company is to keep the machinery 
ng, with the exception of two stoppages of a week each at mid- 
1 Christmas, during which most of the men enjoy welcome 

e the equipment is being overhauled. 
R. car shortage, which made itself felt about the middle 


Unusual winter conditions—Plant buried in snow. 


Fall was six feet through- 
out the Fraser Valley, yet Timberland Lumber Company lost one day only. 


not affect the mill shipments to any material extent. 

the plant has access to all lines competing for coast business, 
result, the mill was kept well supplied with boxes and flats. 

phy, mill superintendent, who has been in charge of 

ns for the past four vears, is a small shareholder in the com- 


eained his sawmilling experience in Washington and Ore- 
“eviou ‘oming to British Columbia was at the big Mon- 


] ] ] 


Portland, then oy 


vned by Lester W. David, formerly of 


m’s logging operations are in charge of D. If. Stewart, who 
‘'s employ in June, 1914, coming from Ocean Talls, 


spent several years as woods superintendent for the 
Company. Mr. Stewart has been at the logging game 
882, yet is willing to admit that he is learning something new 
nd managing director of the Timberland Lumber 

I. G. Robson, of New Westminster, to whose 

: d sound business judgment the success achieved 
ecutive and sales offices are located in the city, 

nds considerable time at the plant and logging 

e to say that no detail in either branch of work 
Despite the claims of his business affairs, which 

Mr. Robson finds time for the obligations of citi- 
prominent part in civic affairs. Last year he 

of president of New Westminster Board of 

ed the duties of that office so acceptably that in all 
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to make further sacrifices of his time in 


citizens in other and still more important 


tion of another large pier on Burrard Inlet 
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been let 


at dockside at low tide. 
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anadian Pacific Railway management, 


the dredging necessary to give 
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The new pier 1s 


n overseas traffic, both pas- 
couple of years since the company 
sion of their railway and steamship 
hat the improvements then 
ars to come, yet in the brief 
already caught up with the 
service is concerned, The 


rt trade. 


future of Vancouver and the 


constructed immediately east of 
n the double-deck principle—will 
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of America, and will be of 


rgeitly required in order to 


roes from overs 


rease after the 
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3, the nuin- 
war, 


Electrically Operated Timber Mill 


M. B. King Lumber Company, Limited, Limits Use of 
Steam to Firm’s Logging Operations 


Seven miles east of the city of New Westminster, on the fringe 
of a great stand of second-growth fir, cedar, and spruce timber, the 
M. B. King Lumber Company, Ltd., operates a timber, tie, and ship- 
lap mill that lacks the familiar smokestack which in the case of most 
lumber manufacturing plants marks the location of the boiler house. 
When erecting the mill in the fall of 1914 Mr. King inclined to the 
use of electric power owing to the transmission lines of the British 
Columbia Electric Railway being close at hand. A favorable rate per 
kilowatt being quoted by the management, the necessary motors were 
purchased and installed, with the result that the mill was started » 
several weeks ahead of the date deemed possible when steam powye 
was being considered. There has been no failure of current at any 
time, and the record sheet covering the daily mill runs shows com- 
paratively few stoppages. ; 

The capacity of the plant is about 50,000 feet per day of ten hours. 
of which 60 per cent. is fir, 30 per cent. spruce, and the balance cedar 
and hemlock. A specialty is made of long timbers, 60 ft. lengths bei 
handled with ease on the saw carriage, and by making some adjust 
ments it is possible to manufacture up to 75 ft. lengths. Some of the 
spruce logs produce considerable clear lumber of a grade suitable for 
export, and the bulk of the cedar shiplap i$ of good quality. The mill 
has double circular head rig, log haul, Knight carriage, edger, trim 
mer, P. B. Yates Co. timber sizer, and all necessary transmission. © 
Operating the above are direct-connected Canadian Westinghouse 
Company and Canadian General Electric Company motors, capable of 
developing 300 h.p., which is considerable in excess of present require 
ments. i 

A spur track from the main line of the British Columbia [lectri¢ 
Railway parallels the shipping platforms, where cars are always in 
process of loading. Heavy timbers are handled expeditiously by 
means of a powerful derrick. 

The plant has its own fire protection system, the water being 
pumped from a creek three-quarters of a mile away to a 6,000 gallon 
elevated tank at the mill. T’wo-inch iron pipe was laid, and the pres- 
sure is ample. 
The firm do their own logging, and have about a mile and a half 
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Interior view M. B. King Lumber Company’s mill. 


of standard gauge railway in operation at present, the equipment con 
prising a 35-ton Climax locomotive and one Seattle Car and Foundry 
Company truck. The logging crew have a 10x 12 in. Empire yarder 
and loader and a 7x 104% in. Washington donkey for the making 
roads and landings. About 75 men are employed regularly in the mill — 
and woods. M. Johnson is mill superintendent, L. Briggs logging 
manager. “ 
Mr. M. B. King, manager and principal stockholder, has bee 
connected with the British Columbia lumber industry for many years 
having large interests in Cranbrook district. Associated with him if 
the Fraser Valley enterprise is Mr. B. M. Farris, who last spring 
acquired an interest and assumed the duties of secretary-treasurel 
Mr. Farris gained his experience with the Bloedel Donovan Lambe 
Company, of Bellingham, Wash., well known and successful manufat 
turers, exporters, and loggers. 
During the year ending March 31st, 1916, the number of sea 
going vessels entered inwards into the port of Vancouver was 1,46]) | 
as compared to 1,538 for the year previous. The tonnage for the two 
years was nearly equal, viz., 1,863,000 tons against 1,870,000 tons 
The coasting trade decreased from 3,313,000 tons in the 1915 period 
to 3,061,000 tons in 1916. q 
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Yarding Logs With Empire Cableway Skidder 


Mainland Cedar Company, Port Neville, B. C., has Unique Railway and New Overhead System 


One of the most interesting of the many new logging operations 
created in the Coast district of British Columbia by the great demand 
for cedar logs is that of the Mainland Cedar Company. This concern, 
‘of which W. R. Brown, of Vancouver, is the principal member, con- 
trols some eighty million feet of cedar, hemlock, fir and spruce stump- 
“age at Port Neville, about 150 miles up the coast. 

The main values of this holding are in its location, being within 


Unique B.C. logging railroad— Logs dragged behind the locomotive 


two miles of salt water, and the high quality of the cedar stumpage. 
Port Neville lies considerably south of the so-called cedar belt, and 
this timber has the remarkable soft, clear quality so valuable for 
lumber cedar, and which the market will always take and pay for. 
Cedar stumpage of this character formerly existing on Burrard Inlet, 
Howe Sound and Toba Inlet, is now nearly all cut. No difficulty has 
been experienced for some time back in obtaining a price of approxi- 
mately $12.50 per thousand for camp run cedar of this class, the Van- 
‘couver mills competing eagerly for it. 

The Mainland Cedar Company’s camp is on the west shore of 
Port Neville, two miles or so from the entrance. The camp buildings 
are substantially built of sawed lumber. The bunkhouses are made 


long and narrow in order to be partitioned in compartments, each 
section being fitted up for four men. They are furnished with steel 


View Showing Control of Empire Skidder by Small Steam Levers. 


bunks, double deck and of single width, each having springs and mat- 
tress. The excellent camp and the fine fare furnished make the opera- 
tion very attractive to labor. Board is provided at a loss, the charge 
being only 90c per day per man. Fresh meats, fruit and vegetables 
are served in abundance. 


Heavy Grades Require Unique Railway Methods 


From the booming ground in front of the camp the main line 
railroad extends directly into the timber. As very severe grades were 
encountered in locating this road, and the haul being short, it was 
decided not to use cars for handling the logs, but to trail them behind 
the locomotive. This is now being done successfully. Spiked to the 
ties between the rails are two fir planks 2 x 6 in., and on either side 
of these are small hemlock side logs. The huge timbers are presented 
from leaving the track at turns and “dips” by these side logs. 


The entire rolling stock consists of a 45-ton Climax locomotive 
and a flat car, the latter being used for right-of-way work and the con- 
veying of supplies to the woods. The Climax does all the handling 
of the logs from the skidder to the log dump. Its schedule is ten 
trips per day, dragging from 5,000 to 15,000 feet of logs per: turn, 
and as the haul is down a grade of from two to thirteen per cent. 
the locomotive is seldom overloaded. 


An Interesting Skidder 


The yarding is done with an Empire Cableway Skidder, manu- 
factured in Vancouver. This is a very interesting machine, and in the 
opinion of many visiting operators has proved itself much superior 
to the ground or high-lead yarders. With it the logs are yarded sus- 
pended in the air from a skyline stretched from a spar tree at the 
track to one in the bush, from 1500 to 3000 feet distant. The Empire 
Skidder is built with the supplementing drum principle, by which the 
haulback is paid out automatically as fast as the skidding line comes: 
in, thus suspending the log and eliminating the great loss of power met 
with in systems suspending the load by a brake. The large size of 
the drums enables the load to travel at a uniform level, thus doing 
away with the constant manipulation of the levers, as in other sys- 
tems. All leavers are steam operated, so that the engineer has an 
easy task. 


The speed and large capacity of the machine are remarkable, the 
load being conveyed at the rate of 900 feet per minute and the carriage 
returning to the stump at twice this rate. The ability to handle large 
as well as small logs, to log down hill as well as up, and the great 
distance it is capable of yarding efficiently, are a few of the special 
merits possessed by this system, which promises to be widely adopted 
for British Columbia use. 


Logs Ready to Lower at Railroad. 
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Borers Injuring Stanley Park Timber out, there would be as fine an array of trees as the citizens of Van- 
triction being wrouelt 40 thee Enea oni. couver could wish for, but under existing conditions there was the 
UCStTPUCTION e ( oO s c c = 
aed er dhe couver's magnifi ora of nearly every tree being rendered dead, so far as Stanle 
park by the voracious bark beetle is showing little, if any, 
fhe Park is concerned. 
as a result of prevention measures carried out during the 


years by the park commissioners, who were guided by the 
e given by experts sent here by the forestry department at Shipbuilding Company Does Not Need Money 


\ more determined effort is now being made to cope with the — Mr. James Carruthers, leading grain exporter and financier, with 

ver, D1 Go rdon Hewitt, the head of the entomological section of offices at Montreal, Winnipeg, and New York spent the first half of 

restry department, having arrived in Vancouver early in August August in Vancouver, on business connected with the new shipbuild- 

in assistants, their mission being to make a closer ing industry recently launched here and at Victoria by the company 

estix of the extent of the damage already done preparatory with which he is associated, some of the well-known members being 

sing thé parks board as to the best measures to be taken under . J. W. Norcross, Montreal: Mr. M. J. Haney, Toronto; and Sir 

I Ices, ee Dawson, of the Vickers Yards, London, Eng. Mr. Carruthers 

lewitt suggested that the affected trees should be cut down was met on arrival by R. M. Wolvin, a Great Lakes transportation 

Douglas firs should be planted in their places. The reason man, and H. W. Brown, formerly of the United States Steel Corpora 

his suggestion was that a different form of insect attacked the tion, who are also interested in the counlyeuhy and have charge of th 
iwlas fir and that it was not so vicious in its attacks as the bark construction of the vessels. 

tle that attacked the other trees. In a few years, as he pointed Discussing the provisions of the Stapp Act as framed by the 
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FOR SALE 


This plant complete in every respect, 
with all necessary outside general equip- seg ig Fe es igh. 
ment, including additional buildings not foe eS AT tps iis ify ft 
shown here. Built in 1912-13.  First- hs i yt aural BU it 
class state of repairs. Capacity 100,000 y ; ss 
feet—ten hours. Plenty of power, steam 
and electric. Generate own electric pow- 
er. Planing Mill run by electricity. Mo- 
tors Direct Connected. Insurance rate 2 
per cent. Water and Rail shipping facili- 
ties. Right to cut 400,000,000 feet timber 
on Stumpage basis can be had. 


View from Pacific Highway 


Can be purchased for half of its pre- 
sent value. Price and terms, Apply 


J. A. McKERCHER, 
(for Mortgagees). 
923-924 Metropolitan Building, z 
Vancouver, B. C View from Wharf. 


Loans on 


Timberland 


We have internationally recognized 
facilities based on 36 ycars experience 
in timberland and lumber matters. 


Made By Reliable 
B. C. Workmen 


Not a matter of Sentiment— 
We want your business on 
Price and Quality Only. 


Long cr short terms. Amounts from 
$50,000 up, as conditions warrant, 


|ACEY [IMBER ©. 


332 South Michigan Ave., Chicago 


SHOASANOD 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 


SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 4% inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT : 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.59.61 atexander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 


British olin Government, and the financing of the heavy expen- 
 diture involved in the construction of a fleet le lumber carriers, al 
Carruthers said: 

“The legislation brought down by the Government has made it 
safe for us to undertake this industry at the present time. So far as 
that legislation goes, though it provides for the borrowing of money 
from the Government, it will not be necessary in our case to ask one 
cent from them or to accept any guarantee at present, such as are pro- 
vided in the shipping bill. We will be able to finance our work. with- 
‘out any assistance from any quarter save the assistance promised by 
the Government when the vessels are completed—a bonus up to 15 
per cent. of the cost, or what amounts to a guarantee that our earn- 
ings will be 15 per cent. per annum on our investment. 


“When the ships are built we will find little difficulty in raising 
all the money necessary to successfully carry us along. On a recent 
‘yessel built in Duluth, at a cost of $600,000, it was an easy matter to 
bond her at 75 per cent. of her value, the bonds being so attractive as 
to bring 97 when offered for sale. 

“What this coast needs is a merchant marine, and the ten boats 
which we hope to have completed within the next few months will, I 
‘trust, only be a start upon what we intend to do. And so long as the 
Government lends their endorsement in the way of a bonus when the 
boats are completed it will be an easy matter for us to find funds from 
private sources to carry on this industry forward.” 


Pacific Lumber Inspection Bureau Statistics 


Figures covering the waterborne shipments of fir lumber from 
Ox egon, Washington, and British Columbia for the first six months of 
1916 show that “the total amount shipped was 689,490,666 feet, as 
~ compared with 690,082,074 feet in the same period of 1915, showing a 
_ decrease of slightly over 1,000,000 feet this year. British Columbia's 
share of the business done was almost 11,000,000 feet short of the total 
a the first half of 1915, when 725,000 feet was shipped to California 
and 10,044,961 to domestic points. Our off-shore shipments for the 
two-year periods are fairly close—last year 20,362,111 feet; this year 
18,728,354 feet. The detailed figures, showing destination and supply, 
_ will be found of interest. They are as follows: 


- _ Waterborne Shipments, First Half of 1915 and 1916. 


_  §=Lo. 1915. 1916. 
IZ» oe staal 427,634,682 504,745 393 
ME cee eee 4,661,433 9,661,353 
4 sith WS Se eli 

no ES ESSEC ee ae 2,206,124 A 733,786 
ans (CCAS ts Sai i a 5 Sigshey/ ANS ok ane =e 

% _ Eastern Opes eke aan ila OLE ZE0 Te See 
Meetiwaian Islands ...<¥..:....:..-.-.-- - 27,087,016 18,630,263 - 

Mummippine islands ..................55. 694,840 21,516 
(SpE oo en ei 47 301,263 51,987 ,547 

PPC MENTING, Catpepaestctsdi duis ss ede ue ees 1,178,657 3,061,539 
EximG@orst soouth Americal .....c...0.6. 13,142,229 25,763,098 
fast 8, Soult orem STe oe 
Oe cael aa aa ar ee 3,077 424 5,712,314 
ag EAS ea 21,607,745 19,742,050 
.s Ue 4,901,787 5,748,066 
Meme@mseadclands ..................... 3,289,536 1,239,118 
me nited Kingdom and Continent ........ 54,425,327 33,924,770 
Ee 6,066,026 3,587,559 
Se nee 8,481,881 892,478 
oc uc a ou) Lia Ee EI PPaD PERU aoe eel ani 39,816 
sn a eet ah Se eee eee 690,402 A) bc NOE 
Pennines ee cas 690,820,074 689 490,666 

1915. 1916. 
ES 427 634,682 504,745,393 
99,023,115 33,046,918 
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164,162,277 151,698,355 
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eee, 690,820,074 689,490,665 


Waterborne Shipments, First Six Months of 1916. 
Total Lumber, Lath, and Pickets. 


From. Foreign. CAE Domestic. Total. 


Mem@ Oita . 18,/28,354 3.....-. 6.6 cee ew eee 18,728,354 
| Puget Saud ..... 71,815,514 121 499,797. 25,965,467 219,280,778 
_Gray’s Harbor .. 20,308,607 109, 520 ‘098 1,718,386 131,547,091 
illapa Harbor .. 3,146,178 36,856,238 828,071 40,830,487 
Meolumbia R:..... 37,699,702 127,901,009 A.534,994 170,135,705 
a _ Coos oe and Ore. ; 
Coast . PP iiaa cs cicsriarsist NOS968 250 ose. se eas 108,968,251 
151,698,355 504,745,393 33,046,918 689,490,666 
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Give a Fire a Little Start 
in Your Mill or Yards— 


What Chance Have You 
Saving Anything? 


of 


Prevent it 

by the 

proper use of 
“METALLIC” 
Roofing and 
Siding 


Lumbermen 
receive the 
benefit of 

our best 

Trade Discounts 
on all we make 


Lines of real value to you: 


GALVANIZED “EASTLAKE” STEEL SHINGLES 
GALVANIZED FLAT ROOFING 
GALVANIZED SIDINGS—Tight fitting Joints 


CEILING AND WALL PLATES in lengths up to 8ft. 
for the Engine Ho se, etc. Quickly applied. 


Send Sizes for an Estimate 
Or Write for Catalogs and Price Lists 


THE METALLIC ROOFING CO., LIMITED 


Manufacturers 797 Notre Dame Avenue, WINNIPEG 


INDEX TO ADVERTISEMENTS 


Page ; Page 
Abbotsford Timber & Trading Co. 4 Link-Belt Company ... ... .. Cover 
Adams River Lumber Co. ... ... Boo Ons WL COG 108 cara Vd cod ds (re 
Anion (Compo (CO. 555 coc can oc al 
American Steel & Wire Co. ..... 10 Mainland Lumber & Shingle Co. 5 
Arpyess ILjumanilneir (CC, ba0 > ; Cover “MicKerchler! J: A... - Sa eee re) 
McKinnon Chain Co. ... ... Cover 
Baker Lumber Co., Ltd. ... 6 McLaren Belting Co., He: C. ery cralall 
B. C. Mills Timber & Trading Ga 12 McLaren, Ltd., iy K. Sone SoA), 
Beaver Board Co. ... ... . 9 Metallic Roofing Cot Peta te eee 1 Be 
Broadfoot, James L. ... ... .... % Miller, John K. : bapa (3 
Brunette San Mills, inal Sarat sso yn be Montreal [ocomotive “Works Sie etal 
British America Mills & Timber Moore, Robt. M. & Co. ... ... . 34 
Company, Ltd. ... ... i Muskegon Boiler Works ... ... 38 
Canadian Mathews Gravity Car- Neumeyer & Dimond ... ... ... 38 
tier Company ... ... vse sees 387 Nicola Valley Pine Lumber Co. 4 
Cawston, S. H. , Cover 


Commercial Lumber & Shingle Co. 6 Panerson Iisa ah 


Cradloes Coy Geo. eC OME’ Philadelphia Textile Mach'y Cowes 
Disneys |i ssc cose hye Gale ae Oe PN @einSe ALI CO) Aatrheaie Benen 41 
Dew, : Soms, [blemnyos46 s55 6 10 -Pink Co., Ltd, PTOS rain. < tee ete 20) 
Forest Mills of British Columbia 8 Sadler & Haworth ... ... ... Cover 
PS catules Boller Vonks! me. see) see 34 

Galbraith Co., Ltd, H. S....... 8 Shawinigan Lake Lumber Co. .. 8 
General Mercantile Agency ... .. 34 Shevlin Clark Lumber Co. ... .. 3 
Goldie & McCulloch Co., Ltd. .. 11 Shurly-Dietrich Co., Ltd. ... ... 36 
Goodhue & Co., J. L. 39 Simonds Canada Saw Co., Ltd... 36 
Gutta Percha & Rubber, Ltd. Cover Simithen Ger Gye oe Meee ee 34 
Spanner Mycnmaloyere (Cro), Srial, 1, 48 055 7 

StaMbinapn ee Woe boo adie Bina Hoe Bee wSheoulale re Lbr. Co. Ltd. Cover 


Hamilton Mfg. Co., Wm. ... Starbird, W. Ei, Sepeaeenaia 


Hay Knife Co., Ltd. Peter .. . 34 Soule Steam ae We Onley fe 11 
Heads, W. J. “36 Se PS 
Heaps & S606 (Lh ee ae en Tallman Brass & Metal Co. .. Cover 
Hoe & Company see ses ees «-s 88 Dhurston Flavelle Lumber Co. .. 3 
ofimane Bros ©on vs.) 2.22... 5 Timberland Lumber Co., Ltd. .. 6 
EUGUS OTM LD Riel oars cles naa... 34 
Hoyt Metal Co. ey ee tas iG r 5 
TaReaa: A Gi = ee Rea Vancouver Eng. Works, Ltd. ... 38 
Jones & Son, C. [ee Pesan actona Lumber Ga Mie sGo, Lid. 4 
Wiican Ione VWWiOGKSmeani eno. .e soe 
Iaibkspatrickse MOSH. c-fecs ccc ine 
Walshe Gonmstnuctiom GoOnmnss . 1. 7 
aceymaCOnmiasniDsei-) sone sO)  Waterous Eneine Co. ......... Cover 
Lacey Timber Co.... ... ... .. 32 Westminster Mill Go. ... ......° 5 
Letson & Burpee, Ltd. .). .:. .. 37 Wilkinson Gompanvenc shi. 10 


C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St. W.VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


KNIVES 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 


Land, Mineraland Timber Surveys 
Topographic Plans and limber 
Estimates 


BOX 257, NEW WESTMINSTER, B.C. 


those horrid lamps seem fo 
smell worse thén ever, 
iclean six of them twicea 
week which mokes 1248 
every year ~ two weeks 
awful work to keep them 
going out of each yeor! 
LETS HAVE MOORE LIGHT! 


Yes, Mot her Knows they give real com- 
fort andcleanliness they are most 

attractive in design ; they will make 

your pérlor dining room or kitchen as 
bright at night as sunlight during the 
day. Two light plant complete deliver- 
ed free to your station #3875 and you 
can add lights for other rooms as you want to. 


Robert M.Moore ¢ Company 


14539 Albert St. 


; Sok Regina Sask. 

ana 
y SI 918 Pender St.W. 
Vancouver B.C. . 


Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


We have « pa 
tent overdraft 
system in ovr 
berner which re- 
quires no gretes. 


SEATTLE BOILER WORKS 


555 Ballard Sta., Seattle 


Phone BaellerdS 
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sertion for less than twenty-five cents. 
per inch. 
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Cents a Word 


All advertisements under this department, 2 cents per word for each insertion. 
Small display advertisements, 
Four or more insertions, $1.00 per inch each insertion. 


Ss 


ELP- WANTED > 
PRPORTUNITIES~: 


No in- 
one insertion, $1.50 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 


cally do so by having replies directed to a 


box at our office; the price of the advertise- 


ment covers the forwarding of letters to any address. 


WANTED—TO BUY TWO BRICK- 
lined Refuse Burners; one 18 or 20 
ft. in diameter, one 30 ft. in diam- 
eter. Address, with all particulars, 
“Burner,” care of Western Lumber- 
man, Winnipeg. 8-9 


SALES MANAGER 


for a Montreal wholesale lumber con- 
cern, handling mostly only B. C. 
products, wishes to secure repre- 
sentation of good, reliable B. C. 
manufacturers. Would prefer manu-~ 
facturer or wholesaler willing to 
ship on consignment and _ carry 
small stock in Montreal. I will 
supply location and give gilt edge 
references. Can handle large quan- 
tity of material. Commission only. 
Address correspondence to Box 30, 
119 Board of Trade, Montreal. 


FOR SALE 


SAW MILL FOR SALE—CAPA- 
city 25 M. ft. per day. Located in 
Alberta on two trunk line Railroads, 
with good Spruce timber available 
and good market for lumber. Would 
like to sell an interest to practical 
sawmill man who would operate it. 
A good money-making proposition. 


About seven thousand dollars re- 
quired. Address—G. M. Poole, P. 
QO. Box 1353, Edmonton, Alta. 9-10 


$300,000,000 for Lumber 


The Wall Street Journal re- 
cently published the following in 
regard to the lumber that will be 
needed in the re-construction of 
the war swept portions of Europe: 

“When Europe begins’ the 
work of reconstruction an im- 
mense amount of lumber will be 
needed. So, too, South and Cen- 
tral America, which have hereto- 
fore been importers of lumber, 
must again call for the material 
as soon as ocean transportation 
facilities permit. An immense 
market for lumber should then 
develop. The man who _ has 
money to invest may find it worth 
while to consider this demand, 
and the possible source of supply. 

“A bird’s-eye view may be had 
by looking at San Francisco, Bal- 
timore or Messina. For instance, 
in the year following the earth- 
quake Italy imported lumber to 
the value of $33,000,000. The 
amount that went to Messina 
district was 700 times greater than 
normal. Set Belgium, Northern 
France and Portland in opposition 
to Messina, and $300,000,000 
worth would seem ultra-conserv- 
ative, although any figures at this 
time must be largely guesswork. 

“It is certain that building ac- 
tivity has almost ceased in Great 


Britain and France. It is a fair 
inference that the same conditions 
exist in Germany and Austria. It 
would seem as if all the belliger- 
ents are too busy making and ex- 
pending ammunition to find time 
to saw up boards for industrial 
use. South America is at a stand- 
still, not because it does not want 
the lumber, but because of war’s 
disarrangement of transportation. 

“The United States, Canada 
and Russia are large producers of 
lumber. But in the United States 
there is a large population of lum- 
ber consumers. The annual cut 
now is 15 per cent. less than five 
years ago. Our share of the world 
export trade is above $100,000,- 
000 a year. Since the war it has 
been reduced nearly one-half. 
What is supplied for European re- 
building must be at the expense 
of our domestic needs. 

“A promising source of supply 
is in Central Russia, Siberia and 
the Caucasus. Russia itself will 
consume enormous amounts of 
lumber, but this is a source in 
which she is rich. The timber 
is there, and the market soon will 
be. The lumber business in Rus- 
sia is, however, conducted on lines 
as out of date as its agriculture. 
If there be any Alexanders among 
the lumbermen of the United 
States, in the forests of Russia 
they may find new worlds to 
conquer.” 


Hemlock Bark at a Premium 


Great activity in the bark peel- 
ing industry in Pennsylvania, is 
expected this year, the men al- 
ready under contract numbering 
from 1,300 to 1,500. The activity 
is due to the flourishing condition 
of the leather industry as a re- 
sult of the European war. ‘The 
price of hemlock bark has ad- 
vanced $2.50 a cord since last 
year, the price offered now being 
$13. Twenty years ago hemlock 
bark sold at $4 a cord, and trees 
were chopped down for the bark 


only. 


Black Walnut Prices Favor 
Production 


‘The present year is regarded by 
the United States Department of 
Agriculture as a most favorable 
time for increased planting of 
black walnut trees in the United 
States because of the present 
heavy crop of nuts. The value of 
the tree is attributed to the very 


- 


lasting qualities of its wood and 
the moderately rapid rate of 
growth in good locations. The 
region in which walnut growing is 
practicable extends from southern 
New England west to the Central 
States and south to South Caro- 
lina and along the northern por- ~ 
tion of the Gulf States to Okla-— 
homa. The finest growth takes 
place in the rich coves of the lower. 
Appalachians and over the Ohio— 
and central Mississippi basins. 
The price of black walnut lum- 
ber in recent years has been con- 
sistently high. B, 


ba 


Shipping Oak Ties to France — 


A Charleston, Miss., company 
has begun to load 50,000 white 
oak ties as the first shipment of a_ 
large contract. with the French 
Government. The second ship- 
ment left on September 1. Begin- 
ning about July 1 the company be- — 
gan to operate its mill night and 
day to fill contracts with the 
French Government. Whether 
these ties are to be used in lay- — 
ing tracks for railroads to haul — 
munitions of war to the firing line ~ 
or for quick mobilization of troops, 
or are being purchased in antici- — 
pation of a cessation of hostili- 
ties and the rehabilitation of 
French railroad lines destroyed 
by the war, is not known. 


General Mercantile Co. 
Limited 


Wholesale Lumber 


B. C. Forest 
Products 


922 Metropolitan Bldg. 
VANCOUVER, B.C. 


W.J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


ELECTRIC MOTORS | 
Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert advice given on all Electrical 
work—Try Us. : 


A. D. HOTSON 


1059 Hamilton St.,. VANCOUVER, B.C. 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, Yc. per lineal foot. 


Railway ties, 8 feet long, 14%4c. each and 4% cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


‘Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia 
after due advertisement, and not more than five years is allowed for removal. Applications for sales vi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Gans 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, January 19th, 1916. 
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By all means get a see nds of the and style you want, for that 1 ee 
es wag we eee ae a aerting SEG ener atisfactory saw. Waite don 


d, MONTREAL, QUE. VANCOUVER, B.C. 
ST. JOHN, N.B. 


Simonds Canada Saw Co., Limite 


“MAPLE LEAF” 


SHINGLE SAWS | 


“THE PROVEN BEST” 


Filers agree that our saws do not break or crumple when sawing, 
and will hold a cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 
iccuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 


The Power of Gravity is Free. Use it 
|to Handle Your Shingles and Lumber 


. UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 
bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
1 00-ft.) 


| Canadian Mathews Gravity Carrier Co. 
| 484 Richmond St. West, Toronto pimited 
; GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


| CANADA’S MINISTER OF FINANCE 


Watchword 
Should be 


PRODUCE! 


“It’s a Winner” 


You Produce More 
High-class 
Red Cedar Shingles 


We Produce 
The Machines 


“All Made in Canada” 


Letson & Burpee 
Limited 
162-198 Alexander Street 
VANCOUVER, B. C. 


IRON FRAME “ECLIPSE” 


WESTERN LUMBERMAN 


Vancouver Engineering Works, Limited | 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West : “ : - Vancouver, B.C. 


Telephone— Fairmont 240 


Are packed in boxes of 100, 250 and 500, and each individual package © 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co.,, Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOE & CO. ~ - Nema 


Successful makers of successful saws since 1828 


piMond 4 STEEL 


For Logging Camps and Siw Mills 


COUNT THE COST 


of open fires—the risk of property destroyed —the 
expense of cartage, etc.— and you ll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


s so great an economizer. 
That it will save you money is beyond question. ; Pee ; 
We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK | 


The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 
Write for full facts. 
MUSKEGON BOILER WORKS 
Muskegon, Mich. 
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have the stretch taken out before you get 


them and “the 15% less stretch” means an overall 
economy of 15% on your belting costs. 


Every time you ‘‘take up’ a slack belt it usually means cutting out a useless 
piece. In a year these pieces represent considerable belting all paid for but of 
no useto you. All this is additional to the time lost in tightening belts and 
power lost through slack belts. 


Use Goodhue Belts and reduce your 
belting charges and “‘ belt labor’’ 
by 15%. ’Tis worth considering. 


J. L. Goodhue & Co. 


Limited 
Danville, P.Q. 


We tan our own Leather— 
we know it’s good. 


Sole British Columbia Representatives: 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B. C. 


WESTERN LUMBERMAN 


YOU WANT THE BEST? WE SUPPLY IT! 


te & 2) More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


I T D. K. McLaren, Limited 
B E IN ty Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 

e 4 - 200 King St. West 


Toronto 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Lhe Scientific LACEY REPORTVs. 
The Ancient °° Timber Cruise” 


Modern scientific methods have invaded the 

lumber world ina dozen ways, and tt 1s no mere 

my gpthing exaggeration to say that in their special field— 

the estimating, buying and selling of standing timber— 

James “D. Tat & Company have been and are the fore- 

st factor in the introduction of scientific methods. This 

p single handed and alone, has rendered the ancient 

(if if not ‘ kM TS ) “‘timber cruise’? an obsolete institution in the 
eyes of careful lumbermen and buyers and sellers of timber. 


A LACEY REPORT on a tract is nowa- 
days considered by ALL who have really 
nvestigated them to be the only really certain measure of 
imber values. 


Wise people, when in the market to sell or 
buy, consult us first. We are constantly in touch 
vith the whole field. We can convince you. 


TENTS 


WATERPROOF COVERS and 
CANVAS GOODS 


of every description 


“ROSE CITY” BRAND 


TIN PANTS 


Write for Catalog 


Send for booklet of “‘ Pointers.’ 


Vamead. 


INT: Wi WATIONAL TIME 


| 


C. H. Jones & Son Limited | 


CHICAGO SEATTLE NEW ORLEANS 
[cCormick Bldg. 1009 White Bldg. 1213 Whitney-Central Bldg. || 


PORTLAND (ORE. ) 
1310 Northwestern Bank Bldg. 


Pink’s 


110 Alexander St., Vancouver, B. C. 


Lumbering Tools sxx ow 


The Standard Tools Split Maple 
' Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co, Ltd. Toronto 


, , Dem dos by alt, Whelesile and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 
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CY IN LOGGING 


You cannot log with horses as cheaply as you can with a 


: PHOENIX STEAM LOG HAULER. | 
: Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. _ 


Works on North Side 


HARD SERVICE LOCOMOTIVES 


Coupon Books 


©} panss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


You can not afford 


to be without them. 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They aré-simple in design and 
easy to repair. iy ak 

We can make immediate shipment of locomo- 
tives of various sizes. 


If you do not use Coupon Books, write us for full 
information. If you are using books of another style, 
ask us for samples and prices. 


Our factory is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


When you are in a 


HURRY FOR COUPON BOOKS 
Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 . 
or No. 4 set. 4 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘‘Long”’ saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


ame 
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Good materials, first class workmanship, and a proper appreciation of 
what is expected from the chain, is the basis of our chain manufacture. 


For these reasons Waterous Chains are especially suitable for sawmill 
work. Eo! link 1s carefully tested during making and before ship- 
ment, and great strength and re- 
liability are guaranteed. 


For Heavy Duty 


For heavy duty we recommend our short and 
long link Coil Chain built in sizes up to 
33 Ibs. per foot weight. Our flat and round 
link Bull Chain also is very useful for oper- 
ating with log jacks, and on rough wood and 
refuse conveyors. 


We build an all-steel Haul-up Chain on which 
the largest and heaviest logscan be handled. 


These chains are all carefully selected for size and strength 
so that only those most suitable for your work will be sup- 
plied. This service of selecting the best chain for your use. 
and installing it to give the best results in your mill, is at 
your command. ’ 


We have had fifty years’ experience in- this work and can give you advice that is worth 
while. 


Chain Accessories 


We build sprockets and idlers, drums and end spools to fit any style and size of chain. Our 
list of extensible tooth sprockets is especially complete. For nice running sprockets that 
are easy on the chain, we can recommend our make. 


Send for Chain Catalogue No. 1081—A post card will do. 


Waterous Engine Works Co., Limited 


Head Office: BRANTFORD, Canada 
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Focus) “FROST KING” BABBITT 


Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
———___ gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
Sales annually of Mixed Metal, grade metal, made of the very best selected stock, and carefully compounded. _ 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you a ship- 
SSS nent Of aera nox 


Factories also at— 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Louis, Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


Dry Kiln Equipment 


A Babbitt of Quality 


For For 
Heavy High a ——e 
Pressure Speed Steel Foundations | 
“WHAT WE MAKE WE GUARANTEE” Roller Bearing Dry Kiln Trucks 
Stocked by D. Ackland & Son - Winnipeg Transfer Cars and Rails 


Headers and Piping 


S. H. CAWSTON, 


514 Dominion Building : VANCOUVER, B. C. 


est inn doe Tail 


B. B. Coil | aay | Ken, Boom 
and | : " | |! ™ and 


Logging : , —— Loading 
Chain ; “" ey Wi _ Chain 


(Design Patented) 


MeKinnon Chain Co. _ Office and Factory $f, Catharines, Ont. 
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Representing the Lumberin 


and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


THIRTEENTH YEAR 


| 4-113 LINK-BELT 


| Stronger, Heavier and More Durable than 
i No. H-110 


Look for this trade mark 


> er 


It is your guarantee of reliability 


| May be substituted for No. H-110 without any changes 
in troughs or wheels 


WA stock is carried in Vancouver. The Link-Belt & Dodge Products Company 
; carry complete factory stocks at Seattle and Portland. 


Write for Folder No. 266 


GananiAn Link-BeLt Co., LimiTED 


265 W. WELLINGTON ST-, TORONTO 
Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. 
Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


for power transmission. 


OCTOBE R—-Toronto-1916 


Pemmeene oe ee 
Smith Shannon Lumber Co. 
408 Pacific Building, Vancouver, B.C. 


ALL COAST 
STOCKS 


We can furnish Straight Carloads 


SPRUCE FINISH 


Rough or Dressed 
WRITE FOR PRICES 


se 


408 Pacific Building, VANCOUVER, B.C. 


RUBBER GOODS 
FOR LUMBERMEN 


Belting Our long experience in the making of Rubber Belts enables us to specialize 


on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 


Packings “‘Redstone” High Pressure Sheet Packing has proved by test that it 


will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose ‘ Steam, Water, etc., etc., in various grades, made especially to give satis- 


factory and economical service under different conditions. 


= One or more of our twenty brands of Fire Hose will be found, not only 
Fire Hose in’ the best equipped Factories, Mills, etc., but in almost every Fire 


“EEE as Se 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA 


VANCOUVER 


SASKATOON CALGARY 


October, 1916 


EDMONTON VANCOUVER 


WINNIPEG 


WESTERN 


Will Your Belts 
Stand This ? 


Poathrr like gold bas no substitute 


This is the service that shows up the wonder- 
fully fine qualities of Amphibia Planer Belting 


On heavy duty machine over high speed small 
pulleys. If there is any “flaw” in a Bett this 
is where it will show. 


Amphibia Planer 
Belting 


is made according to the finest ideals of the 
Belting industry. If we could improve this 
leather belting in any way we would be only 
too glad to make a change—but we can’t. It 
has been tested scores of times under the most 
severe conditions imaginable and has _ passed 
the tests at the head of the belting class. 


The best way to reap the benefits of Amphibia 


Planer is to try a belt somewhere in your mill. 
That will be the best advertisement we can 
put before you. 


Write for catalogue and prices. 


Tanners and Manufacturers 


511 William St. MONTREAL 


TOKONTO ST. JOHN 
23 Wellington St. East 149 Prince William Street 


VANCOUVER 
107-111 Water Street 


WINNIPEG 
Galt Building 


LUMBERMAN 


“Vou can’t expect 
Beaver Board re- 
sults unless this 
trade-mark is on 
the back of the 
board you buy.” 


“Beaver- Boardingas 
is a Carpenter's Jo 


Get that idea. 

“Beaver-Boarding” is a carpenter’s job. 

Not a job for the plasterer or paper-hanger. : ee 

Every Beaver Board room or alteration means work for the Aaa} 
carpenter or carpenter-contractor that he wouldn’t get if et ; 
and plaster were used instead. 

And it means, too, a more satisfactory job for the owner— 
a neater job, one that is done more qutcrly, and Jags will last ie 
almost indefinitely. ; 

Nothing goes into Beaver Boatd but pure wood fibeee ‘It’s wt 
reconstructed lumber—seamless and knotless. Works up 
splendidly. wae 

Ask us about our free design and decoration service. | 


THE BEAVER BOARD COMPANIES 
678 Beaver Road, Buffalo, N.Y. s 
Branches in principal cities. 


GEO. CRADOCK & CO. 


LIMITED — 
169 Cordova Street eeu ls B. C. 


Wire Rope Producer 


From the Raw Pig Iron to the Finished Article. _ 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike ‘Poles 
Handles, Etc. 


“Stewart” Logging Blocks. # 


Telephone—Seymour 1456 


. WESTERN LUMBERMAN 


| ‘Shevlin-Clarke poerany 


Limited 


3 


Fort Frances, Ontario 


"LUMBER ~ LATH 


MANUFACTURERS 


| Sales Office : 
} 300 Electric Railway Chambers - Winnipeg, Manitoba 


| R.J. THURSTON AIRD FLAVELLE 
zs | 


q Siarsion-Flavelle a 
Lumber Company b=, 


Manufacturers 


High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


4 WESTERN LUMBERMAN 


A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To Buyers and Distributors: To Consumers: 
The soft texture, white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 
Ss we INI . combined d with high even erading and perfect manu- light, white, soft, easy to work, and good to look at. If you should 
ures you of a tock that not only brings trade but 


happen to not be a user of NICOLA SOFT PINE ask your 


dealer to show you some. Satisfied customers and n frien 
ly, carry large stocks, promise prompt y 2 8 d new friends we 


aa sera they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 
rted cars, boards, shiplap, resaw stock, siding, flooring, shop, tinuously and to full capacity 
THE NICOLA VALLEY PINE LUMBER CO. 
Mill and Office—CANFORD, B.C. Telegraph Address—Merritt, B.C. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 


Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


_ Abbotsford Timber & | 
g Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of | 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. | 
We con ship vie C.PRy., CN Ry., GN Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 1 Is ad 9 . . | 


WESTERN LUMBERMAN i P 


Mainland Lumber & Shingle Co. 


Head Office: Dominion Building, VANCOUVER, B.C. 
Notify the Retail Trade that they have begun operating their new mill at 


Fir, Cedar | WESTHOLME 


British Columbia 


Red Cedar Shingles 


HEAVY TIMBERS A_ SPECIALTY. WE WANT YOUR ORDERS. 


We particularly solicit the Retail Yard Trade. 


JOHNSON’S || Red Cedar 


Veterinary Remedies 


are the surest, the most economical and the best : 
medicines with which to equip your stables. They | n CS§s 
have been on the market for twenty-five years and 


still retain their superiority over all others. 


Spruce, Hemlock 


Johnson’s Horse Liniment No.1... ... ... ... ... Per All 
Johnson’s Horse Liniment No. 1 - Quarts, Per Doz. 


Johnson’s Horse Liniment No. 1 Pints, Per Doz. : 
Johnson’s Horse Colic Remedy ... 2 oo» War Call : 
Johnson’s Horse Colic Remedy . _ Quarts (8 Doses each) Doz. i 
Johnson’s Horse Colic Remedy Pints (4 Doses each) Doz. H 
Ne eile Mere nat. ecline 4 Ointment Eneell Cure) 


peel) Lins: <0". % . ... each 2.25 Doz. 
Y% lb. Tins... ... Waar ss er DOZ. 


Johnson’s Concentrated leondirien TPanding, 1 lb. Pkgs. Doz. : © © 
Johnson’s Horse Worm Powders, 1 lb. Pkgs. ... ... Per Doz. : 
Johnson’s Purging Balls ... ... isda col Per DOZ: ; 
Johnson’s Antisepting Dusting Powder 

(For Drying and Healing Sores) ... ... ... ... Per Doz. ! : 


Our Family Van Remedies are as follows:— 


Pine and Tar Cough Syrup’ Big 4 Liniment 
Pa ee QUICK SHIPMENTS 
Little Liver Pills Cholerine Mixture (Diarrhoea) 

Porous Plasters Headache Powders = 

Stomach Bitters Sarsaparilla 


Laxative Cold Tablets All Healing White Ointment 


All Drugs and Patent Medicines at Market Prices. We S tm 1 nN S te r M 1 Il 


Mail orders solicited — Prompt shipments made. 


A.H. JOHNSON ‘srvccis* 


Collingwood, Ontario 


(2) H himan Bras ye innanien: a Problem ? 


Reg. U.8. Pat, y . Pat, Of a e e . 
ee pea A Mill to Build or Remodel at a Minimum Expense, 
Established 1867; Incorporated 1904 which Will Reduce Manufacturing Costs ? 


804 West Main St., FORT WAYNE, INDIANA A Flume Which Will Transport Logs Cheaply ? 


—Manufacturers of — Whether it be either or all, it will pay you to submit your problem to 


me for consideration and advice. My solution may convert a losing 
an proposition into a.big money-maker. 


Having designed and built some of the most modern and successful 


IN THE DOMESTIC HARDWOODS plants in Oregon, Washington and Idaho, and engineered log flumes 


; BUSI RIBINONS NOISES : ; on both sides of the border, my work and years of experience should 
1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) commend my services. Correspondence solicited. Testimonials and 


1/20 and thicker Sawed Veneers, Band Sawn Lumber references furnished. 


if INDIANA QUARTERED OAK W. D. STARBIRD 


Company 
NEW WESTMINSTER, B. C. 


—SPECIALTY— Saw Mill Architect and Constructing Engineer 


Our monthly stock list is a stock list, blotter, calendar combined. Tell us ° 
| Bee. 0.8, Pas, 8 phils reading it now: and we will gladly mail it to you monthly. Reg. ULB. Fas, OFF 1009 Spalding Bldg. - PORTLAND, OREGON 


WESTERN LUMBERMAN 


Commercial Lumber & Shingle Co. 


Limited 


RED CEDAR SHINGLES 


Fir, Spruce and 


Hemlock Lumber 
VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 
The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
--16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


V. HYDE BAKER, President. 


Hi igh- Grade Pine [FL2ut aa 


‘ders for Lumber Stocks. 


us hen plac ‘ing o7 
our Mo rt tc 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


promise prompt deliv 


P. O. Address, WALDO, B. C. 


C. BURGESS, Sec.-Treas. 


ry. Can ship by ©, P. R. and G.N.R. Car numbers sent day following receipt of order. . | 


THE BAKER LUMBER COMPANY, LIMITED 


JOHN K. MILLER CO., LIMITED | 
SF FANS ans PIPING | 


| All our work guaranteed to — 
give satisfaction 


VANCOUVER, B. C. 


“WESTERN” 
Blowers and Exhausters 


HEAPS & SONS| 


Lumber ane Shingles E 


Phone 
Fair 1582 


337 Dufferin St. W. 


Finish Orders a Specialty 


— Head Office — 
837 Hascase St. W., VANCOUVER, B. C. 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 3 } 


. oe! 

Pe) 

D | | ] 
| 


We have the goods, and can guarantee the quality ]} 


C. D. McNAB, Manager 


Talapeaphie Address, BAYNES, B. Cc. | 


WESTERN LUMBERMAN 7 


Walsh Construction Company emma 


Designers and Builders of the 


| WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


Built by WALSH CONSTRUCTION CO.—Fig. 4, Battery of Seven Kilns at 
the plant of the Canadian Western Lumber Co., Ltd., at Fraser Mills, B. C. 


x > 


ae me Pee 


eee 


Bt mega fm 


The great saw-steel mill of HENRY DISSTON & SONS, INC., PHILADELPHIA, U.S. A. cananlancactORy: 250 Frese ave, TORONTO 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg., VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


SERVICE SERVICE SERVICE 
ADIAYAS ADIANAS AIANAS 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


WESTERN LUMBERMAN 


The . 

: Do YOU Wantraa 

Shawnigan Lake Lumber Co. Assortment OnE 
Limited A I ae EE ae nee 

Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


| 
} 
iS 
| 
a 
4 
€ 
4 
\ a 
| 


Manufacturers of all kinds of Cedar, Fir, Spruce | 
Rough and Dressed | 


Cedar and Fir Lumber 


and Pine 


Lath Shingles Twenty Million Feet in Stock 
D3 t WIRE IN YOUR INQUIRIES | 
lles, etc. a 


Long Timbers a Specialty. Adams River Lumber Co. 


Prompt Shipment. LIMITED 


P.O. Box 298 : Victoria, B.C. Chase, British Columbia 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


Forest Mills of British & 
Columbia, Ltd. : 


Head Office : 


Revelstoke, B. C. 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western ' 
Pine, Cedar, Fir 4 


and Spruce. 


Largest Stocks of Well-Seasoned Lumber 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


a B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Special Attention to Mail-Orders. Satisfaction Guaranteed. | 
Send your orders to | 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


FOUR MODERN MILLS 


i 
i 


WESTERN LUMBERMAN 


Thos. Kirkpatrick 


VANCOUVER, B. C. 


G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C, 
installations of G. & McC. 
Co. Water Tube Boilers. 


They are :—St. Paul’s Hospital, Vancouver, B.;C.—Two 150 H.P. Boilers. 
~- Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P.-Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 


* in touch with our Engineering Department, the services of our Experts are 
- at your disposal. ; 


WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines ; 
Return Tubular, Water Tube and Heating Boilers; Heaters, 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


Prairie Representatives: 


Cuddy & Nelson 


Calgary, Saskatoon, Winnipeg 


Ontario Representative: 


W. J. Smith 


Weston, Ont. 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


J.C. McLaren Belting Co. 


Limited 


Manufacturers 


of 


Reliable 
Belting 


LEATHER 


QUALITY 


Never Varies 


55 Years in the — 
Market and 
STILL 
WE LEAD 


MONTREAL 
WINNIPEG ~ 


Head Office 


ind Feeoy; Beaumont Ave., MONTREAL 


Please note the initials of this Company 


WESTERN LUMBERMAN 


tHE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY | 


Head Office: (Established 1865) = 2 © = ~~ ~~~ BRANCHES 
Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET | 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber |_ 
Lath, Pickets, Mouldings, Shingles | 


FIR FINISH A SPECIALTY ~— 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
603 McIntyre Block, P.O. Box 161, WINNIPEG 


Brunette Saw Mill Co., Ltd. | 


NEW WESTMINSTER, B.C. 


have Silo Staves, Spruce Wagon Box 
Sides, Spruce Laths and Clear Spruce | 
Lumber, for shipment with carloads of | 
Lumber and Shingles. | 


_ CHICAGO—1413 Great Northern Bldg. 


Phe 


industry was on the point of being taken. 


estern [Umberman 


Representing the Lumbermg and Woodworking interests of 


British Columbia, Alberta. Saskatchewan and 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Hueu CC. MacLEAN - - - - President 
302 Travellers’ Building, -s - WINNIPEG, CANADA 


Manitoba 


Vancouver, B. C. 
J. V. McNautty, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 


payable to The’ Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 
TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


For better than a year the shingle 
Trouble Ahead for B.C. manufacturers of this province have 
Shingle Industry been enjoying phenomenal prosperity 

as a result of the large and constantly 

increasing demand for their product in the United States and the 
fact that they have been able to ship to that market free of duty 
under the tariff arranged by the Democratic party soon after taking 
office. Their effective exploitation of new territory is now and has 
from the outset been resented by the Washington manufacturers, who 


have sat up nights devising plans to aid their representatives in 


Congress in securing the annulment of the free entry clause in the 
tariff and the imposition of a substantial duty, which they claim is 
necessary if their industry is to be saved from speedy ruin. 

From time to time there have come vague rumors that these pro- 
tests had at last borne fruit, and that action inimical to the B. C. 

Nothing happened, how- 
ever, and this has led a majority of our manufacturers to give little 
thought to the possibility of coming trouble—they are too busy saw- 
ing shingles or looking up a bolt supply. This is unwise, for the 
indications are such as to warrant the wisdom of making prepara- 
tions for coming legislation along the lines demanded by the Wash- 
ington industry. 

It may, we think, be regarded as a certainty that no matter which 
party is successful in capturing the popular vote at the coming pre- 
sidential elections, one of the first acts of the new administration, be 
it Republican or Democrat, will be the putting up of barriers against 
B. C. shingles, and possibly other forest products. The former party 
has always set its face against free shingles, and with it in power 
the imposition of a substantial duty is a foregone conclusion. Even 
if the latter succeeds in disproving the ominous saying that “a Demo- 
cratic administration never succeeds itself,” there will still be little 
room to hope for a continuance of present conditions, because the 
exigencies of party warfare will prompt the Democratic leaders to 
promise the Washington manufacturers that which they probably were 

willing to concede some months ago, but which was reserved for use as 
election bait. 

The Western Lumberman believes the situation as outlined will 
have to be faced by B. C. manufacturers. With the Democrats in 
“power the duty will likely be fixed at 30 cents a thousand, but with 
the Republicans at the helm of the ship of state we may expect a 
return to the former high mark of 50 cents, which would practically 
block all shipments. The prospects are that the present administra- 
tion will be swept out of office. 

! It is unfortunate that during the period of heavy shipments to 
the United States our shingle manufacturers have neglected the cul- 
tivation of the home market. Orders coming from Eastern Canada 
and the prairies have dwindled, but this caused no concern owing 
to the volume of American business. An opportunity for much good 
missionary work in behalf of shingled bungalows, etc., has been neg- 
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It 


lected. More enterprise must be shown if the B. C. industry is to be 
saved from a serious setback. An advertising fund should be created 
and its expenditure placed in the hands of the best men. If the in- 
dustry gets a bad bump because its members are too penurious to 
pay for publicity, then they will deserve the fate which invariably 
overtakes all unprogressive men in any line of business. 


If one were to search through the an- 
nals of history one would find that 
through all the centuries that have 
passed since mankind was created, 
there has always been with those who traded one outstanding bone 
of contention, the solution of which has as yet never been satisfac- 
torily arrived at. We refer to a perfect system of making collections. 

Most of the yard managers in Western Canada have made a study 
of this phase of the retail lumber business and many different sys- 
tems have, as a consequence, been put into operation, each operating 
in its own peculiar way, but in every case is the managing of the 
system a continual source of worry to the yard manager. 

Recently while reading a very interesting account of a meeting 
of a retail lumbermen’s association we came across an article dealing 
with the importance of collections. Especially is this subject of vital 
importance now that we are fast approaching the season of the year 
when the yard managers will be, or should be, busy to see that col- 
lections are forthcoming on the open accounts for material that has 
been sold. While it is true that the sales of every yard should be 
consistent with the volume of the business that is transacted at that 
point, and there is not a doubt but that the retailer is fulfilling that 
part of his obligation, yet it is important not to lose sight of that vital 
fact that it is of greater importance that the collections should be 
made promptly for such sales than is the common practice, in order 
that the retailer’s company may be in a position to finance its affairs 
to the very best advantage. 

The autumn of the year is the opportune time for all yard man- 
agers to turn their attention to the collection of outstanding accounts. 
The crops have been harvested and the proceeds therefrom in many 
cases placed in the local bank. 

How to collect the outstanding accounts of the yard has always 
been a source of worry to the yard manager and as almost every yard 
man is on the alert to see whether he can install a better system or 
improve the system now in force, we offer a few suggestions as con- 
tained in a very instructive article by the Pilot in a recent issue of 
the Mississippi Valley Lumberman, in which he, in part, made the 
following remarks: “How shall we collect outstanding accounts?” 
This is a phase of the retail lumber business that has caused the heads 
of many line yard concerns more anxiety and grief than any other 
department, and if I were called upon to give my opinion on how to 
collect, I would emphatically say,.at the time of making the sale. 
And yet we admit in the retail lumber business that this would be 
almost an impossibility. 

It should be stated, however, that relative to the open account 
or what we might term the local trade, if we would only impress 
upon our patrons the importance of meeting their obligations within 
thirty or sixty days, and then enforce this, we would in a measure 
be taking long strides towards elminating the abominable practice 
and curse of the long credit system that the purchasing public has - 
become impregnated with. Yet at the same time we should not be for- 
getful of this important fact, that the patron to whom we have sold 
and wish to retain must receive the same careful and individual at- 
tention in the settlement of his bills, as he received in the selling 
thereof. 

Collection letters are possibly one avenue of the department of 
collections that has never received the careful attention that it should, 
and perhaps there is no letter so difficult to write as the collection 
letter. It is from the fact that it must be persuasive, yet not re- 
pulsive in performing that delicate function of inducing a person to 
meet an obligation long. past due. It has been the universal experi- 
ence that the party to whom the message is addressed, having been 
allowed an indefinite period of credit, will as a common practice en- 
deavor to evade payment just a little while longer. 

The requirements of a good collection letter are comparatively 
simple, yet delicate in the construction thereof. The local manager 
contracting the account is in a far better position to collect the ac- 
count by the display of a little tact than .to consign it to a special col- 
lector of the firm or company that he represents from the fact that he 
alone is fully conversant with the conditions and circumstances that 
led up to the contracting of the account. While the man who is sent 
out from headquarters will as a rule use more aggressive methods, 
and while he secures the account, he has left a disposition on the part 
of the patron that may not prove of a savory nature in the future as 
far as that particular yard is concerned. 

In writing collection letters there is one important and vital 
fact that yard managers must not lose sight of—that the purpose of 
the missive is to collect the account, and yet at the same time not 


How to Collect Out- 
standing Accounts 
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imperil the prospect and future business of the party to whom it is 
.ddressed. First in making the request, let it be definite, or it will 

t receive the recognition that it should; yet it must be reasonable 
r it surely will not. The why and w herefore must be exemplified, 
and by combining firmness With discretion show that the account is 


just. 

peer aa it is necessary to avoid as much as possible any printed 
collection letters, from the fact that their real mission is 
paannkc tiene and their effectiveness has been wholly destroyed. 
These forms of letters have some good features if followed closely up 
with others until a settlement is effected, but what has been found 
to be the best letter is a nicely written personal one, setting forth the 
fact that the patron has possibly forgotten the overdue account and 
so give the customer the impression that the retailer does not expect 
a remittance or settlement immediately. It is a very sad error that is 
only too common of trying to evade the fact that the account is 
purely a business transaction, and that it should receive the same at- 
tention as when the customer went into the yard to contract it. 

Another common error that many dealers make is that of not 
being frank in making their demands. How many use some old worn 
out phrase, such as, “we need the money, and as you are one of a 
large number in arrears we wish that you would call and settle the 
same and avoid any further embarrassment.” This is a very bad 
error for the yard man to make, for the moment he begins to seek 
refuge under some excuse he will soon discover that his supply of 
excuses will be exhausted, and he will have accomplished nothing. Let 
it be thoroughly understood, however, that it is no friendship deal, but 
a purely business matter, and invariably it will be found that success 
will result. 

Lastly, it should be remembered that conditions alter the situa- 
tion in some cases. The customer may come to the yard stating 
that he has had adverse circumstances and pray for a little leniency, 
and being a pretty good customer the yard man would be justified in 
eranting his request. Sizing up a customer, diplomacy and a stilt 
backbone are good qualities in a successful collection manager. Edu- 
cate the trade that it is wholly a business proposition, and you will 
not be forced to be a dispenser of values without returns. 

“Where there is a will, there is a way. He who runs,—Wins.” 


Now that there seems to be some hope 


European Demand for of the war terminating within a year, 
British Columbia citizens appear to 


Lumber After the War have become imbued with the belief 


that the close of the struggle will mean the commencement of a period 
of tremendous prosperity for the British Columbia lumber industry. 
Enquiry as to how this is to be brought about elicits nothing more 
definite than the hazy statement, “W ell, you know all about the tre- 
mendous destruc tion and house wreckage—this must be repaired, and 
Canada’s part in the war will prompt the Allies to take full advantage 
of British Columbia’s forest wealth.” 

3eyond the shadow of a doubt Canada’s patriotic stand will be 
remembered with gratitude and there will be a strong desire to give 
expression to that feeling in every possible way, but it would be too 


much to expect that this will be done where it entails a direct mone- 
tary loss. The Entente powers at the close of the war. will find it 
SHE measures of the closest economy in order to 


necessary to 
as much as possible the enormous burden of taxation which 
will ave to be ie by the taxpayers. It is safe betting that the 
orders which will be placed for the almost unlimited quantities of 
timbers and lumber necessary to repair the ravages of war and re- 


ha » many lines of business in the old world will be kept free of 
st tal considerations, and that the closest competition in the 
way of price will govern their allotment. To cling to any other 
ypinion is the sheerest fe ily. 

t any rate, this is the view of the situation that is held by many 
British Columbia lumbermen, who are not at all sanguine that lumber 
hipments fre m this province will soar greatly in volume after the 


it the bulk of the orders coming to this continent 
a up by the Southern pine mills and Oregon and Wash- 
who seem able to sell at a price that is not within 
exporters of this province. It might be possible, 
considerable share of the business by set- 


ar tha 


they think. to secure some 


g ficient organization and remedying some of the draw- 

ks w ke it impossible for our mills to compete on a price 

the leading men in the industry have manifested no 

r take the energetic action that is essential in the case 
Ti 

States lumbermen seem to be keenly alive to the unparal- 

ity for business which will come after the war. At a 

Chicago on August 21 a plan for a survey of the ex- 

rt market as approved, and the statement was made—based on 


rt lready in hand—that the demand for lumber after the war 
Secretary J. E. Rhodes, of the National 
in speaking of these reports, said: 


| belief.” 


Lumbermen’s Association, 


“France as well as other foreign powers has shown a strong ; 
judice in favor of American lumber. Tentative plans have been m 
by France and England to rebuild the devastated portions of Bel 


present outlook it appears that the French Government will under 
the rebuilding. Already the French Government is considering 


with model farms on the American plan. It is said that this action 
has been largely influenced by the activities of the Southern P 
Association in demonstrating the qualities of southern yellow p 
and its adaptation to the needs of the country.” 
Almost unanimously the lumbermen agreed that the propo 
study should be undertaken, that the markets may be entered in 
gently, and as soon as possible. The necessity of shipping the pr 
grades of lumber for certain uses was emphasized, and it was wu 
that the men making the survey should be practical lumbermen 
a knowledge of the manufacture and marketing end of the busi 
It was pointed out that the indiscriminate making up of cargoes” 
any class of lumber, whether suited to the needs of the rebuil 
of Europe or not, and the dumping of these cargoes upon the ma 
would prove very harmful to the permanent export of American lt 
ber, and the investigation is to be undertaken largely to determine t 
different grades and classes of lumber for the different uses, at 
inform the European governments of this as well as the Ame 
shippers. If possible the investigation will include other count 
than those at war. 
A summary of the conditions in belligerent countries—as- pr 
sented to the meeting—shows the following: \ 
Belgium.—The forests have been entirely destroyed onde 
nation so wrecked physically and financially that it will have to | 
entirely rebuilt, and this rebuilding will have to be financed by the 
Allied powers. & 
Northern France——Northern France will have to be entirely re- 
built. A great deal of railroad construction will have to be unde 
taken; so much indeed that it is said the number of ties, sleepers and 
timbers is beyond estimate at the present time. This same condition 
holds true with regard to the farm buildings, villages and cities of the 
section. This need will be definite, regardless of the outcome of th 
war. 
England.—The forests of England and those of Scotland ha 
been almost entirely cut in an endeavor to secure material needed 
the front and for building construction brought on by the war. Lu 
ber will have to be imported for practically all future building un 
new forests grow to take the place of this timber. A 
Italy—The supply of Italian timber has been almost entirely: 
used either in Italy’s war operations or exported for the benefit of t 
allies. It is said that great quantities of lumber are in immediate 
demand. 
Spain.—Because of the geographical situation Sr has been 
called upon to supply lumber to the warring nations, with the result 
that all marketable timber has been cut. , q 
Germany.—So far it has been impossible to secure any estimate 
upon the conditions of Germany’s timber, but it is known that 
it has cut as much timber as possible from the invaded portions of 
France, Belgium and Russia and has conserved home resources as 
much as possible. However, it is expected the demand from Germany y 
for foreign lumber will also be very great. 
Russia —The supply of standing timber in Russia is very great, 
both in the Baltic Provinces and in counneen Siberia, but owing to the 
lack of development of the timbered sections and poor transportation - 
facilities the timber will not be available to the Allies for some time 
after peace is declared. Much development work will have to be done 
before Russia takes a dominating position in the lumber world. ‘ 
Surely the above citation of the activities of United States manu- 
facturers will stir British Columbia lumbermen to an attempt to 
secure their share of (at least) the British and French orders. “By 
luck and by gosh” inactivity may get them an occasional cargo, but 
live business methods are necessary in order that the British Colum- 
bia industry may benefit to the fullest extent from the rebuilding - of 
cities, towns, villages and homes in war-wrecked [urope. 
Ae We once heard a good retail merchant 
Meeting Competition— define competition as “beating the other 
What Not to Do fellow to it.” We all know the falla 
of such a policy in present-day busines 
Beating the other fellow to it may mean making the sal 
regardless of everything. It is better not to make a sale at all t 
to close one in which there is no profit. Competition that seeks mere 
to beat the other fellow, regardless of profit, benefits no one. 
This is the way it works out always. The dealer who makes t 
sale makes no money, which is bad business. The dealer who los 
the sale finds out how he lost it, and immediately begins to seek oppor- 
tunities to get back at the dealer who beat him. The customer loses 
confidence, not only in the business integrity of both dealers, but 


methods. 


the very materials he buys under such circumstances. A few transac- 
tions, and soon he is nobody’s customer, or is buying out of town. 
When competition means beating the other fellow to it} regardless of 
profit, the whole situation becomes bad from a business point of view. 
‘There are any number of better ways to meet competition—ways that 
gain the confidence of the community and build up a steady trade for 
a dealer. 
If competition troubles you, get this fact firmly in mind. When- 
ever a majority of the prospects you talk to go somewhere else to 
buy, there is a good reason for it. Your success depends on your 
finding out what that reason is, and doing away with it. 
It does no good to worry about price cutting or so-called unfair 
competition. Sooner or later, generally sooner, the poor business man 
eliminates himself, and his competition. Your business is to build 
up a business on a basis that gives you the confidence of the com- 
munity. That once accomplished, the other fellow’s methods are of 
little or no interest to you unless he gives his customers better ser- 
vice than you are giving yours. 
_ Perhaps your competitor makes his customers feel at home in 
his yard. Then you must make them feel more at home in yours. 
Be patient and do not let too many questions, however stupid they be 
im your estimation, make_you lose your smile. Again, does your com- 
‘petitor keep his yard cleaner, neater, and more attractive than yours? 
four course then is obvious. Is he careful about having samples of 
seasonable material set up where people who come into the yard can 
see and handle them? That helps business, but you can do that, too. 
_ Does your competitor use plan books and has he on hand sets of 
plans and bills of materials of houses contained in that plan hook? 
“Is he able to give a customer a price on any house that he may wish 
to build? 
‘Think of these things, Mr. Retailer, who has competition to meet 
from both in the town and from outside sources and somewhere you 
will find the reason why it is that your competitor does more business 
than you. It therefore rests with you then, to change your policy 
~ and adopt modern ideas, and by putting in force new selling methods 
and keeping in touch with the new ideas in the retail lumber business 
as are presented in your lumber trade journal, you will be able to go 
_ your competitor one better. That is real constructive competition. 


Someone has said that it is sheer fool- 
ishness which prompts most lumber- 
men to pose as optimists, when as a 
matter of fact their actions show that 
they belong to the philanthropist class. The history of the industry 
this continent, at any rate, would seem to warrant the cynical 
d derisive statement. Scorning for the most part the self-protective 
measures adopted by those engaged in other lines of industry, the 
main ambition of lumbermen seems to be to spend their days—and 
“nights, very often—manufacturing building material to be handed 
er to the great American public at cost and below. Few among 
them apparently give any thought to the matter of the reward due 
them for their labors. 
That there is something radically wrong with the lumber in- 
dustry is plainly indicated in the fact that every couple of years it 
fairly goes to pieces, and almost before the disorganized remnants 
have had time to discover how the thing happened they become the 
_ principal actors in another “swatfest.” An injection of optimism of 
double potency is necessary to enable a man to act cheerful under such 
circumstances, but lumbermen use the Capital “O” brand. 
_ For some months past the B. C. industry has been showing con- 
iderable activity in the rail branch as a result of the heavy demand 
or lumber on the prairies, and mills free to operate have done a 
large and presumably profitable business. Many of them were deeply 
in debt to the banks, however, and it is doubtful if they have yet 
cumulated any considerable surplus. The success achieved has 
en due entirely to the fact that circumstances have operated to 
bring about a forced curtailment of output, and this has meant the 
salvation of concerns that were financially unsound last fall. It is 
conservatively estimated that the Coast output is at least 2,000,000 
t per day below the possible ten-hour capacity of existing plants, 
nd the mills that are operating have wisely refrained from any attempt 
to reduce the disparity by increasing their running time. Very likely 
“some might have been tempted to do so if labor had been procurable, 
a majority of the millmen appeared to recognize that the market 
as, after all, a limited one, and in need of careful nursing if prices 
re to be maintained on a profitable basis. 


b The B. C. Lumber 
Industry 


ht degree to the prosperity of the Coast manufacturers. Log short- 
floods and other deterrent factors have contributed to a substan- 
reduction in output in that section of the province—indeed, it is 
predicted the cut of the Mountain mills this season will be much be- 
low the average. : 

A heavy fall demand for lumber is reasonably certain, and as 
ost of the going plants are already well stocked with orders the 


The conditions surrounding the interior mills contributed in no 
r 
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future appears to promise well. Money is plentiful on the prairies, 
at any rate, and there is a pretty general impression throughout British 
Columbia that with the general elections over a spirit of renewed con- 
fidence will quickly permeate all branches of industry and lead up to 
a period of real prosperity. 


Editorial Chips and Edgings 


Japan is said to be getting a big share of America’s box trade 
Because of the prohibitive freight rates American producers are asked 
to pay. In many cases they have found it impossible to meet these 
rates, and the Japanese have edged them out of business they have 
enjoyed in Australia, Singapore, and elsewhere. 

The British Columbia Workman’s Compensation Act will become 
effective on January Ist next. A. V. Pineo, solicitor to the Attorney- 
General’s office, Victoria, is being assisted in the preliminary work by 
I. W. Hinsdale, compensation expert, who assisted in launching the 
Workman’s Compensation Acts of Washington, Oregon, Ontario, and 


Nova Scotia. 
k * k 


The loggers of the Puget Sound, whe already are in control of the 
bulk of the timber output, will occupy a still stronger position if a 
scheme to establish a selling agency is approved. In this way it is 
proposed to absorb the offerings of loggers who may feel obliged to 
offer booms for sale at a time when such action would have a tendency 
to depress prices. 

ok oe > 


The attention of the British Columbia lumber trade commissioner 
in England should be called to the big order for ready-cut barracks 
for the British army now being figured on by Washington mills. The 
order calls for 1,000 barracks, each 24x40 feet. No nails are to be 
used in these buildings, their place being taken by bolts and rods, so 
that when a retreat or forward movement is ordered the barracks may 
be quickly taken down and loaded on trucks. 

* *k sk 

The Schwager-Nettleton Mills, which has one of the most modern 
sawmill plants on Puget Sound, located in the west waterway on 
Seattle harbor, is unique among Pacific Coast sawmills, in that it has 
no refuse burner—in fact, it burns no mill waste except what it needs 
for generating power. All of the rest of the mill waste goes through 
conveyors to large built-up railroad cars, and it is shipped to a power 
plant. In this way, instead of building and maintaining a refuse 
burner at huge expense, the mill waste is disposed of at a profit. 

* *k * 

That there is no money in the export lumber trade as it is handled 
by the Washington and Oregon mills has been asserted time and 
again by British Columbia manufacturers who should know the facts. 
In support of their opinion we have the announcement of the intention 
of the Puget Mill Company—in the export business since the fifties—. 
to switch their two large plants to the rail trade as a measure of self- 
preservation. Other export plants are shipping by rail just now, and 
the competition for orders will likely bring about a break in prices. 

k *K * 

Announcement comes from the offices of the engineering depart- 
ment of the West Coast Lumbermen’s Association, Seattle, that fir oil, 
a by-product of sawmill waste in the mills sawing Douglas fir, is par- 
ticularly adapted for use in the concentration of minerals. It is esti- 
mated that the mining interests of the Northwest will furnish a mar- 
ket for large quantities of this product to be used as a flotation oil. It 
is thought that much of the waste now going into refuse burners 
among the mills of the Northwest can be converted into a source of 


profit. 


A large English lumber company at Liverpool is using a type of 
dry kiln that is said to be unique. The lumber to be dried is placed in 
a steel cylinder and then subjected to alternate steaming and vacuum 
actions. Hot air is later injected into the cylinder and also a gaseous 
product obtained from a simple distilling apparatus. It is alleged that 
after this treatment the timber is thoroughly seasoned, retains the 
“life” that adds so much to the virtue of air-dried lumber, and at the 
same time is not subject to case-hardening or checking in the process 
ot drying. 

k * x 


It probably will surprise many of our readers to learn that for the 
eleven months’ period ended May 31, 1916, Canada's lumber trade 
with the United States about equalled that country’s aggregate exports 
of sawed lumber during the same period. Canadian shipments to the 
States totalled 1,080,360,000 feet, valued at $20,107,172, while United 
States shipments to all countries were 1,084,423,000 feet, valued at 
$25,673,778. While the average price of sawed lumber exported from 
the United States in May, 1916, was $23.84 a thousand feet, the aver- 
age price of imported lumber for the same month was $19.43 a thou- 
sand feet. 


As They Sow, So Shall We Reap 


t Scripture that I am quoting; it’s facts, though. I was 
ng an article, says the Lumber Doctor in the St. Louis Lum- 
erman, one written by some fellow who means well, I suppose, but 
just like most all the articles we get “cast upon our waters,” it comes 
from some person who never sold lumber at retail against real com- 
petition, and doesn’t know any better; but he should say so, along 
with the other information that he wants to disseminate. 

| the fellows we now have in the retail lumber business who 
are causing all the trouble, because they don’t know their real per cent. 
or cost of doing business, were induced to quit teaching school, farm- 
ing, or selling groceries through the articles written by some imprac- 
tical fellow and published to fill space by some trade paper. These 
same fellows will curse these writers some day for their 
ledge,” but for the retailer who has worked himself up from a small 
beginning till he has enough with which to start in business and wants 
to make a legitimate profit is the one who really is cursed by having a 
lot of ignoramuses to compete with, and I believe that most of you 
will agree with me that the fellow who has more money than sense 
can make it blamed hot for us, too. 

Well, what I refer to first is that these “hired writers” who never 

yned a lumber yard and never will, pointed out what a clean, easy, 
risk to run, no loss in selling or closing out a lumber business was, 
and enticed many an inexperienced fellow into the business who, when 
a close rub comes doesn’t know anything else to do but to cut prices, 
so far that he can’t get out again, and we have him with us. 

Now, the spiel that this same bunch are giving us at this time is 
that we should go over the country and canvass every farmer and try 
to get his business. Hasn’t this fellow sense enough to know that 
one’s competitors won't sit still and let him do it, but will go after 
the business, too, and will get to delivering the stuff free out into the 
‘ountry, and also get to cutting the heart out of prices? 


just read 


Training a Yardman. 

A yardman is a great deal more of a factor in the success of a 
lumber yard than most people think. There are “imported” yardmen 
and “home-made” yardmen. This divides them into two classes that 

r the whole lot, in a way, but good, bad, and indifferent make 
three classes, as you will find from experience. 

Your business may get into such a condition that you can’t take 
what I term a “home-made” yardman, but you can sel- 
-fledged yardman to suit, while you can take a boy and 
avel just the lines that you want followed. Most full- 
ardmen when they change positions are apt to be too set in 
and hard to change. I first began my lumber career as an 
inloader of cars of lumber, and then learned to pile it in the yards— 
ves, the good, old-fashioned way, where you had to know how to build 


time to train 


m get a full 


nelr wavs 


le 20 t high and pitched forward about one-quarter inch to the 
and let the pile have plenty of slant to shed the rain, and not 

he side. But nowadays it's all inside piling, and the boys who 
learn don’t have to put a pad on their shoulder to keep it from 

gy g ‘and they don’t have to put cold cream on their neck and 
as to keep the sunburn spots from making them lie awake at 
didn’t stop at the first tap of the bell if we were loading a 

g [he boss ran the business those days. The first yardman I 
ve of was a jolly good fellow, always cheerful, and was a good 
1 e of the poorest stock-keepers I ever saw—no system, 
ledge of lumber, or anything else much except that he had a 

d disposition that people couldn’t get away from buying from 

| finally found out that he had too much magnetism. Yes, 

i nuch magnetism for a salesman—but he did—he had 

ted my coin and it hung to him. I became thor 


ed of this, and then we parted ways. 
whom I struggled along with for four months was a 

y Ww nights and his during the day, till I got 
| then took one of my drivers and tried to develop 
and kept on trying for about five years, during 
tacles, and, on account of not wanting 
se the fellow had a big family dependent 
experiences, | assure you, 5tt 11 
ystem” that makes everybody who 
ry bsigr that I wanted this fellow to do 
of duties, but it helped to make “necessity 
Then, “when everything was settled and 


nd of ob 

nd becau 

| had plenty 
ny my 
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“dear know- - 


“it over later 


started to working, and my father was ready to leave for a trip 
Europe, the yardman rebelled, and, as I had put the assistant yard- 
man in charge of father’s yard, I was obliged to back down for a w 
so as not to “spoil his trip. But I reorganized the force, and told 
to “come under” or get out. He came under, but I never could 
him to be much more than a trailer. He watched the clock too mue 
had an idea that our customers would all leave unless we allo 
them to “rush the can” into the yard—and a whole lot of other que 
ideas seemed imbedded into his “think tank.” 


I had one rule that said every employee should read the tr 
papers one hour each week. He fought this, even after I told him 
come into the office and read them on my time. He just let me fi 
him every week regularly, till I got tired and finally let him go a 
hopeless case. 


The next attempt was perpetrated on an ex-business college pro- 
fessor who was down and out, was glad to get a job till he got all he 
could eat, and then was like the story that Billy Sunday tells about 
the sinner who prayed the Lord to help him, and when his prayers had 
been answered and he began to get fat said, by his actions, “So long, 
Jesus!” Vil see you later” Just as a “business college” should be 
carried on, so was that yard conducted, except that it was on the pring 
ciple that the business college was very poorly conducted. eye 


One morning when I reached the office at 8.15 a.m., instead of 7 
o’clock—as I had been out of the city the day before and did not get 
home till 4.15 a.m.—I found my yardman with the yard force lined up 
on a strike to have certain rules repealed, all the orders unfilled, the 
‘phones both ringing, and the customers raising the devil. 


Well, I simply fold them to get the orders out and we would Feri 
They got out the “orders, and when we talked it over 
later I decided to let the fellow go; but he made me feel sorry for him, 
so I kept him a while longer, and he hustled for a job, got one, and 
gave me fifteen minutes’ notice before quitting. 


Then I put a boy in charge, and, acting on the principle of our 
German alderman who said, “Shentlemen, if we don’t got an ordinance 
I believe we should make one,” Idecided to train one up according to 
our own ideas; and now I am proud to say that our yard is kept as 
near perfect as any yard in the State of Missouri. 


We have our system of fines in vogue, and it is strictly adhere 
to, and our Want Book is kept right up to date, and if that boy keeps 
on for a couple of years longer and only read ‘the lumber journals a 
little more, he will be one of the best in the country. I guess he thinks 
I am pretty hard on him occasionally, but it’s training years now, and 
he will soon be over the worst of it, and will only have to use his 
brains more and his muscles less as he progresses. 


Things That a Yardman Must Watch. 


You may think a yardman can’t shape the destiny of a yard, but 
he comes a whole lot nearer it than the drivers, the bookkeepers, and 
a whole lot of others. There are so many little things that he can do 
or not do that counts with customers. Especially is this true as 
regards the treatment of farmers. He can ask them to feed their 
horses in the yard; he can ask their wives to walk in the office to wait 
instead of in the yard; he can tie their horses in the shade; he can 
water their horses for them; he can tie their load on for them; he can 
get a box for them to put their things in; he can give them a book 
telling them how to use cement; he can cut the pictures of plans of 
hog pens, granaries, chicken houses, etc., out of the trade papers and 
give same to them; he can give ther a farm paper, and he can do a 
thousand little things, besides accommodating them by sawing their 
lumber in two so it will ride better on their wagon, cutting them off 
small pieces of moulding and taking an interest, in general, in them 
In fact, if he doesn’t do these little things, the trade will go to t 
fellow who employs a yardman who does. 4 


A yardman must study human nature. He can’t crack a joke ot 
slap a staid old farmer on the back like he would a young fellow h 
grew up with. You don’t need to impress the idea of calling everyo 
by his first name upon a yardman—a habit so many think is absolute 
essential. Even a young man doesn’t object to being called miste 
Just let them call you by your first name all they want, if they 
happy over it, but don’t be afraid to call anyone Mr. So and So. 
your customer about his family, his crops, and his favorite stock, 
don’t have a set way of doing it. Let your questions along this if 
apply especially to each case, and know whereof you speak or you 
more than apt to “spoil the broth.” 


To give you an idea of what all a yardman in our yard had to de fe) 


-V’ll give you a list of what I prescribed as his duties. He didn’t have 

‘to attend to all these personally, but he had to see that they were 

_ attended to or be fined five cents for each offence: 

j To have the interest of the firm at heart. 

To have charge of all orders sent out. 

To see that the stock is properly graded and piled. 

To see that all wants are put on the want book before all is sold. 

. To report all errors, fines, and disobedience of himself, drivers, and 

other employees. 

. 6. To be courteous to everybody, and see that men employed in the yard 

are the same. 

2 7. To lay complaints before the manager, but not to remain in employ if 

not satisfied. 

8. To see that all credit tickets are made before taking from wagon of all 

stuff returned. 

; 9. To be docked actual wages for absence and receive 40 cents per hour 

for overtime. 

wl 10. Not to extend credit to anyone for whom he would not want to be 

“responsible without consent of manager. 

i 11. To read the lumber journals one-half hour each week and report to pay 

"clerk, if not, and receive 25-cent fine unless he previously fined himself. 

12. To be on hand at 6.15 a.m. 

13. To see that sewer pipe is kept in proper shape and piles kept even. 

3 14. To see that all farmers’ wagons are tagged and envelopes of circulars 

put in wagon. 

JB 15. To keep all tools in a box and see that they are put there within one- 
half hour after they are done using them, and report to manager and fine those 

who make a habit of leaving them out. 

16. To attend to leaks in roof. 

F 17. To see that covers are kept on all stock sash and transoms, and parties 

leaving them off are fined. 

18. To pay a fine of 5 cents for each error or case of negligence. 

i 19. To fine each employee who willfully throws trash or other stuff in 
yard. 

. 20. To pay a fine of 25 cents for each error not reported of himself or other 

employees. 

1 21. To fine anyone who drops as many as six nails on the floor of hard- 

"ware room, or does not report the one who drops them when they weigh out 

nails. 

22. To sweep out front office, dust off and keep desk cleared each day, and 


an 


23. To see that yard is properly kept. 
24. Not to leave until all teams are in, and the men are out of the yard and 
gate is locked. 
4 25. To see that office is supplied with coal and tank with ice water. 
means for after supper also. 
% 26. To see that measures and funnels are kept in place. 


This 


Service is unquestionably a factor of vital importance in securing 
and retaining trade. This subject is so closely allied with co-opera- 
_ tion between the operating and sales departments that I must of 
“necessity totich here and there on subjects that have been otherwise 
_ provided for. 
5 The touchstone is used to ascertain the purity of gold and silver. 
_ The touchstone to business success is “service.” Service to-day forms 
_ the “big idea” that predominates throughout our most progressive 
institutions. Our great public service corporations of whatsoever 
calling have been built upon “service.” Our own association’s great 
‘campaign of publicity carries with it one of the greatest indirect ser- 
vice rendering acts conceivable, in its creation of a demand for our 
roducts. Our publicity campaign is rendering service of inestimable 
value to the retail dealer. 
A certain Western retail lumber dealers’ association maintains a 
“department of community development. It teaches the farmers in its 
_ territory how to live better and how to improve the surroundings of 
their homes and towns. It is not a wildly altruistic scheme, but is 
_ based upon sound knowledge that improvement in living conditions 
n eans improvement in trade. The lumber dealer is one of the first to 
nefit in the general improvement. We have here a concrete example 
“service” rendered in a most scientific manner. 
People pay for service, and they always will. The world’s greatest 
ward are for those who serve, and the degree of their reward is in 
irect proportion to their service-rendering power. 
In order to put ourselves in position to render the greatest service 
possible we must select and instruct our sales force intelligently and 
carefully. We must select men who possess and know how to use 
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27. To ask for additional help to keep the yard in shape when needed. 

28. To see that teams are fed and cleaned and hitched up promptly at 7 
o’clock and not unhitched before 6 in the evening, except for hour at noon. 

29. To see that yard is kept clean and sprinkled each Saturday. 

30. To see that display is put out in front and taken in again. 

31. To see that electric lights are kept in trim and hydrants in working 
order and not destroyed. 

32. To invoice up all invoices and report same to office. 

33. To be responsible for whoever count or word he takes in regard to 
loading, etc., in place of attending to it himself. 

34. To see that no glass larger than 8 by 10 shall be left out of its proper 
place. 

35. To designate on ticket where material goes. 

36. In loading, to work off piles straight across; this also includes sewer 
pipe. 

37. To be sure material is not on hand before letting customer go away 
without it. g 

38. It shall be his duty to see that all shingles, lath, jugs, cans, sewer pipe, 
or sewer pipe fittings or boxes or other material returned or laid out by mis- 
take are put back and those fined who violate this. 

39. In taking an order he shall not put over 1,600 feet of lumber, or its 
equivalent, on one ticket. 

40. Must check items off estimate book after making ticket of material to 
be sent out. 

41. Must examine all shipments. 

42. Must lock and unlock hardware room. 

43. Must see that water is turned off in cold weather. 

44, Shall have sidewalk swept each Wednesday and Saturday morning. 

45. Shall initial all tickets he makes, and make a ticket for each sale over 
10 cents. 

46. Must attend to count of empty sacks returned to mills. 

47. Must not allow more than one sack of cement or plaster to be in bin 
~not in shape to load at once. 

48. In making out tickets for slow customers must put date of promise to 
pay on the ticket. 

49. Must put address of all country customers or strangers on the sale 
ticket. 

50. Must see that no full bundle of lath or shingles is left unbundled. 

51. Must see that hose is washed, drained, and hung up properly.” 
52. Shall mark each pile containing green lumber when piled. 
53. Must keep open packages in container. 


54. Must put back all things in regular place in hardware room after filling 
orders. 

55. In taking an order under $2, as per C.O.D. rule, party must be told of 
it by the one taking the order in a gentle manner. 

56. In taking an order, must try to sell the side lines, that is, must ask: 
“Do you need nails, paint, cement, etc.?” 


‘Service and the Part It Plays in Securing and 
| Building Business 


By W. J. Kessler 


grey matter. Let them know your plans and aims and keep before 
them everlastingly the important matter of “service.” Give them all 
the information, assistance, and encouragement within your power, 
and then back up their efforts with some good, live, up-to-the-minute 
selling help for the retail dealers. The manufacturer who will organ- 
ize his business on this basis is taking another step in the way of 
healthy development and progress. 


While the sales force, whose efforts I have had the honor to direct, 
is not large, we have aimed to make it efficient, and ‘‘service” is our 
first consideration. If I had the selection and direction of a large force 
of salesmen I would certainly insist upon a personal interview. I 
would diagnose their references carefully, their personal habits and 
selling experience would be thoroughly investigated. I would insist 
upon their working in the office and yard a sufficient length of time to 
familiarize themselves thoroughly with every department of our work, 
so that they would learn just what we are able to do for our trade in 
the way of “service.” I would see that they were put into intimate 
touch with the manufacturing, yarding, shipping, and office system. 
All this time they would be absorbing quality points and selling talk. 
I would make them see and feel and finally experience themselves the 
earnestness and enthusiasm of everyone about the place. I would fill 
them up with everything in the way of information and instructions 
that experience has taught and will be of value. 


“Get the business” seems to be the wolf cry of the office, and it is 
the wolf cry usually of the representative on the road. No string is 
left unpulled, no stone unturned to get the business. Now, let us see 
what we do with the order when we have it. Following the successful 

(Continued on Page 18) 
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“The Western Canada Bungalow’—Specially attractive design of.a 
bungalow built especially for the Western climate. Rooms are con- 
veniently placed. Stairway at rear leads to storage in attic. The 
cheer and comfort of the living-room is greatly enhanced by its gen- 
erous-sized windows and big fireplace. 
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A general purpose barn, designed by the building department of the Western Retail Lumbermen’s Association. This barn is an octagonal design, 
has more room and all the advantages of circular, yet easier to build, especially from the detailed working drawings. Easy driveway to loft, 
with room for storage of machinery, as well as grain and feed. Extra large loft door. Notice large centre loose stock pen and circular feed 


Some Designs from the Plan Books of the Western Retail Lumbermen’s Association 


The object of this article is to set forth better methods cf mer- 
chandising as applied to the lumberman, and as coming under the head 
of the better merchandising, I have adopted the plan book system 
and modern building service flor the retail lumber dealer. 
The plan book is only one of many improved methods that we 
can give to the consumer, but it would hardly be fair for me to under- 
Bake. to cover the entire field and therefore I will devote my time ex- 
‘clusively to the one feature that has been given me. 

During the dull years of 1913, 1914 and 1915, when lumber dealers 
throughout the country had ample leisure time in which to read the 
discussions in lumber journals, pointing out our poor salesmanship 
and suggesting methods whereby it might be improved, my atten- 
tion was particularly called to the plan book system, and it was im- 
pressed upon my mind very forcibly from my own personal experience. 

In our district we lend a great deal of money and material to 
build homes, taking a lien for security, and during the dull years just 
mentioned, we had. to take back a great many houses. These homes 
were for the most part well built, and while not unusually attractive 
averaged with the homes that ordinarily ¢ save satisfactory service in 
the past. And while I had taken them in vat reasonably low price we 
were unable to sell them except at a very material sacrifice. During 
all these years we had a customer who was building houses commune 
ly and who invariably sold them before they were completed. This 
attracted our attention, and in investigating the cause for his success, 
which happened to be about the time we began to study the plan book 
system, we believe that we reached the proper conclusion and solution 
_ of the matter. The houses that our customer built were modern in 

every respect and were finished complete in every detail, so that they 
made a direct appeal to the purchaser. The houses we had to sell 
_ made a retreat from the world and weather, and offered a shelter to 
~ one who was compelled to buy a home and answered their particular 
_ purpose, but there was no appeal in them to the buyer. 


Selected the Book With the Out-of-Date Plans 


About this time I showed several plan books to one of our coun- 
try managers. One of them showed plans of the unusual country 
_ town homes as they had been built for several years past, the other 
_ showed improved, up-to-date homes and cottages, but different from 
_ those to which he had been accustomed. He selected the book con- 
taining homes he was familiar with, forgetting that the house that 
Midas been built for several years by Mrs. Smith and Mrs. 
Jones according to those belated plans had never induced any- 
_ body to build; that there had been no appeal in this house to force a 
_ possible builder to a decision to go ahead with their work—and this is 
where the plan book and modern building service will develop and 
. extend the use of lumber. I told this manager that if he would induce 
a customer to adopt one of these up-to- date plans and see that the 
plans were carried out and finished in accordance with the specifica- 
_ tions, that the one house would send every visiting housewife home a 
_ determined advocate for a new home for herself; that the old plans 
he had selected had never filled any heart with envy, and had never 
- developed the requirement of a single foot of lumber, but that the in- 
troduction of such homes as the plan advocated would create a de- 
~ mand and one that would continue to grow. 

5 The lumbermen have not kept abreast of the times with re- 
' spect to creating a demand for their material. The department store 
managers have understood this thoroughly. They have not only been 
_ able to create a demand for their dress goods by offering them in an 
attractive form and at ever increasing prices, but by the attractive- 
ness of the display made, to force a change in styles with the change 
_ Of every season, so that they have materially increased their business 
_ and their profits. We have been selling lumber by the thousand feet, 
_ which in itself means nothing to the builder and is a riddle and a puz- 
_ Zile to nine-tenths of our customers. What would have been the result 
i if manufacturers of automobiles had continued to sell the same de- 
ie sign of body, upholstery, etc., even after they had improved motors, 
that were offered to the trade 12 or 15 years ago? They have improy- 
_ ed their design as to its artistic touch as much as they have improved 
the mechanical value of their cars. Competition? 
. The department stores and automobile manufacturers have made 
heir appeal strongest to the women, and the woman is the original 
home builder and the one to whom the lumberman can make his 
“Strongest appeal, but his quotations to her on a thousand feet of ship- 
lap are utterly meaningless. But, if the lumber dealer will equip him- 
— self with up-to-date and attractive ideas in regard to inside trim, 
_ proper hardware, scientific ventilation and arrangement of rooms, be 
able to explain, as the Plan Book System says, “that a sink improper- 
ly placed in an average sized kitchen, causes eight unnecessary steps, 
lA Bbech,in twelve fmonths means a useless walk ate thirty-two miles,” and 
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Plan Book Systems and Modern Building Service 
for the Retail Lumber Dealer 


By F.S. 


Hillyer 


in addition to this is able to show a house that is really an “ideal home” 
that will please the most particular person, that home when built in a 
community will create a demand for more lumber and will be able to 
compete with department store dress goods, and the present luxurious 
automobile. 

In attempting to sell lumber in this way, the dealer has the ad- 
vantage of selling the material that he wishes to dispose of, and of not 
selling these items on a competitive basis. 

When you have given this subject the proper attention and have 
selected plans made by capable architects and see to it that the con- 
tractor carries out the plans and specifications absolutely, you will be 
able to sell the house for a price of, say $2,500, without having to make 
any price per thousand whatsoever. 

And another thing, heretofore the lumberman has been somewhat 
at the mercy of the contractor, usually a man to whom he would not 
extend any, or but a very small line of credit, a man in whose personal 
judgment he has so little confidence that he would not have instruct- 
ed him to buy a barrel of potatoes on his personal judgment, and yet 
he relies upon his judgment to satisfy his customers in practically 
every transaction he has with them. And while he knows that he is 
worthy of but little if any credit he turns his customers over to him to 
put up a house, investing all the capital they have, perhaps, while he 
knows that he is only a saw and hammer man with ‘practically no abil- 
ity he lets him build for his customers house after house without hav- 
ing a thought as to why or whether they were satisfied with the re- 
sults. With the plan book system you can reverse this situation 
entirely, instead of being under obligation to the contractor you will be 
able to give him work “and be entirely under obligation to you and 
without expense to you, and by doing so you are ‘able to tie him to 
you in such a way that the mail order houses will have no appeal for 
him. 

Decreased Sales in Stock Sizes of Sash and Door Goods 


In the past few years the sale of sash, doors and blinds, that were 
formerly the most profitable items handled by lumber yards, has been 
constantly decreasing. The odd work planing mills are getting more 
and more of this work, but in advocating the plan book system this 
can be very materially corrected. In the first place, you can use stock 
sizes very largely when you are in control of the plans, but controlling 
the plans as you do, you can make a profit on the mill work, as you 
will on every other item entering into the construction of the house. 
In my own yards the selling of stock sizes of sash and doors has 
decreased fully 33 1/3 per cent., and it has been harder and harder to 
keep the contractor from taking his plans direct to the planing mills 
and absorbing whatever profit there might be in it, but this evil would 
be corrected absolutely when you control the plans yourself. 

Furthermore, the handling of brick, lime, and cement and other 
things of that character on which heretofore your profits have been 
small, can be made more profitable, as it will be an easy matter for 
you to submit to your contractor figures on the plans which will show 
the total cost of the material, in which these items have all been 
figured at a fair and reasonable profit. 

In selecting a plan book system, get the very best that can be 
had, for the success of your efforts will depend upon the beauty and 
attractiveness of the homes you build from it. You must impress 
upon your customers that a square box can be made and called a 
home, but that you are trying to build something that will have such 
an appeal assa thing of beauty that it will not only grow upon them, 
but become an envy of all their neighbors, and an inspiration to every 
woman in the community not yet fortunate enough to own one, and 
a source of pride and profit to the lumber dealer who had furnished it. 


Link-Belt Company Issues Bulletin 


An interesting bulletin has just been issued by the Link-Belt 
Company, Ltd., in connection with their silent chain drive. 

The Link-Belt Company is one of the largest manufacturers of 
silent chains in the world. They are careful of their reputation for 
furnishing reliable machinery, which has been built up by years of 
painstaking effort on the part of their engineers and manufacturing 
organizations. ‘They, according to their silent chain bulletin, are 
striving for high ideals setting high standards for every department 
in the various steps of chain manufacture. They are manufacturing 
to-day the best product that their skilled organization, with every 
modern facility and appliance, can make. : 

The Link-Belt Company gives in this bulletin full details of their 
silent chain drive and the data is well illustrated. A sample copy of 
this bulletin will be mailed to any person by writing to the Canadian 
Link-Belt Company, Ltd., Toronto, Ont., or any of the company’s 
other offices. : 


18 WESTERN LUMBERMAN. 


Service and the Part it Plays in Securing 
and Building Business 


(Continued from page 15) 


et s of the office or our salesmen in getting the customer interested, 
there is nothing more between us apparently for the time being than a 
simple little sheet of paper about +x 8, and I sometimes fear that some 

f us consider it but little more than such. I think that one of our 


greatest weaknesses is to treat these orders with too little considera- 
tion. Did you ever stop to realize that this order really constitutes a 
coupon bartered for by the prospective customer, and that this coupon 
is of vital importance, not only to the dealer who has favored you with 
this order, but to the prospective consumer as well? 

Alas! there are too many order-takers who clip these coupons, 
send them in for attention, and what happens to them when received 
by the office? They are often hurriedly scanned over by the sales 
manager, who marks them O. K., turns them over to his assistant, who 
will acknowledge them with the coldest formality possible by simply 
filling in a few figures and attaching a few initials to a postal card 
acknowledgement. I think that in the everyday execution of our busi- 
ness we are too prone to treat lightly the orders that we receive. The 
fact remains that this order constitutes a contract as between buyer 
and seller, and that the exact fulfillment of every stipulation at once 
matter of utmost importance, touching directly on the 
honesty and integrity of the seller. 

| think that an order form should be drawn up in such a way that 
it conforms. to our ideas as nearly as possible in the way we wish to 
conduct our business. These order forms should show every essential 
detail, such as date, order number, consignor, consignee, destination, 
routing, delivery line, basis of freight rate on which the stock is sold, 
when price covers delivery, or sold f.o.b. mill, if necessary to invoice 
in duplicate or triplicate, where invoice isto be mailed, and last, but 
not least, the terms of payment. Here it is where we are all weak. 
There is unquestionably less thought given to this very important 
detail than any prerequisite on the order. The entire sales organiza- 
tion mechanically reasons that a given order comes from a 60-2- “15 ter- 
ritory, and so it is written, if at all. 

It is unnecessary for me to go into any lengthy discourse of the 
grief resulting from careless attention to this detail. I would say that 
the customer has just as much right to change the price of our lumber, 
remitting less per M than we agreed on, as he would to deduct dis- 
count after the discount period has expired, and I want to say right 
here 1s room for concentrated action by the members of this associa- 
tion in establishing uniform terms covering all sales, regardless of the 
distance from point of shipment to point of consumption. 

When an order is received and it complies with our ideas with 
eference to the foregoing data, no less important are proper attention 
» the details that follows. 

First.—We should read carefully all the items, and satisfy our- 
we have the stock that the customer wants. 

—Are we in position to fill the order exactly as specified? If 
t, stop, do not take a chance by pitting your judgment against that 
ur customer, but get into communication with him immediately 
explain just what you can or cannot do. An honest appeal to your 
ustomer will, nine times out of ten, bring his consent to such amend- 
ments or substitution as may be safely recommended. If you cannot 
adjust such matters with your customer before shipping it is a moral 
ertainty that you cannot mutually adjust the situation after shipment 
been made. Every order is worthy of a personal acknowledge- 
ment, and I have long ago dropped the printed postal acknowledge- 
ment idea. It is human nature to feel that the business that you are 
placing is being appreciated, and I think that it is worth while to write 
f acknowledgement, thanking your customer, in a per- 
way, for the business that he has sent you. 
Great care must be exercised in the making out of your shipping 
e order. You must be very careful to see that these 
and legibly so that there may be no mis- 
yard foreman and shipping clerk. Note care- 
ment as to lengths and widths, and show just the 
tage that you want loaded on all items calling for mixed widths 
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This will enable you not only to keep your stock well 
the same time follow out the wishes of the customer 
[ think in times of car shortages it is well to have a 
nding all along the line of stock orders. We often- 


a 40-f car fora ren order, only to be informed the 
he rails npz has no 40-foot empties, necessitat- 
sm ile car, which oftentimes makes it 
order as outlined. These matters are 
ustomer, and I think that attention 
nd leave a good impression. 
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comes back to the office for invoicing 


is been complied with before pricing and 


ment undoubtedly constitutes one of the very highest 
that you can render your customer. [I realize that 


we are not all in position to guarantee 24 to 48 hours’ service, an¢ 
do not think it would be practical. Every concern knows its capaci 
and should be able to determine from day to day just where they sta 
in the matter of shipments. Under no condition make promise of shi 
ment for a certain time unless you positively know that the car can b 
reached by that time. It is better to allow yourself from two to thr: 
days’ grace in this matter, as you know that every once in a while 
phone order or a telegraphic order must be injected into your lin 
ahead of other orders, and will, of course, have a retarding effect on 
the balance of your orders. 

We are all out after the business, but I think that this stig 
ahead of orders should be studiously avoided as far as possible. 

I think it is of the utmost importance to explain to your trade 
exact condition that. your stock is in with reference to dryness. 
of us are no doubt in a most deplorable situation at present in 
respect. It may be all right for you to crowd out your dimensions f 
dry, but I do not think that you should crowd out such items as cei 
flooring, dropsiding, shiplap, etc., in this condition without a thorou 
understanding with your customer. A customer receiving stock 
this kind is sure to be disappointed. No dealer likes to stick this st 
up outside of his sheds and rehandle it again after it is dried out s 
ciently to pack away in his usually ill-ventilated sheds. 

We are spending a lot of money in promoting the sale of “O) 
Faithful,” so let us see that we ship our ual ee in the very best mann 
and condition possible. 

So here we have the touchstone that we are seeking—‘servi 
It predominates throughout the entire fabric of merchandising. 
have a commodity shoe use will make our neighbor a better man. 
Then we have the foundation of a legitimate business. How can you 
sell it to him? Why by “service,” of course. Develop its primary- 
“service’-rendering power; show its immediate value. Train your 
salesmen to serve your trade not only the immediate sale of your lum- 
ber, but in every other way. Compel your merchandising to serve both 
in its immediate sale and by developing a deeper secondary power 

The spirit of “service” is bound to bring success, whether you 
spell success with a dollar mark or not. It is simple and easy, and 
there are a thousand and one ideas all developed that await only the 
application of this wonderful touchstone of success to their marketing 
to make profits. To those who have the vision there is more than 
profits—an opportunity to contribute to the progress of their genera- 
tion. 


“Yates Quality ”’ 


The July-August number of “Yates Quality,” published by the 
BeBe eaes Machine Company, Beloit, Wis., is filled with interesting 
matter. Its pages are profusely illustrated, the features showt 
entire plants or glimpses or partial views of plants in which th 
machinery of the P. B. Yates Company has been placed. Several of 
these illustrations present splendid views of the great plants of the 
Shevlin-Hixon and Brooks-Scanlon companies’ two big mills in er 
tral Oregon—Bend, Ore., being now one of the most promising lumbe 
manufacturing points in the Great West. The combined capacity of 
the Shevlin-Hixon mill and that of the Brooks-Scanlon Company 
will approximate 10,000,000 feet annually. Both these companies oper- 
ate complete manufacturing plants in connection with their fine saw- 
mills, and these are splendidly equipped with Yates woodworking 
machinery. “q 

Glimpses are also given in these pages of the large addition being 
built to the Beloit plant of the P. B. Yates Machine Company. The 
view, as the article states, is through the front doorway, revealing a 
part of the structural steel trusses ‘that span the great central crane- 
way and will support the roof. They are fourteen in number, are 64 
feet span, 30 feet in the clear, and weigh about four tons each. They 
are swung into position with a huge decal and then riveted to the 
supporting columns with red-hot rivets. The boom of the derrick, 
some 8&5 feet long, is shown in the act of swinging a tie truss into 
position. 

Some of the principal Yates machines are shown at work, wit 
interesting accounts presented in connection showing the economies 
resulting from their operation and proper use. a 

An inset page calls attention to the money that can be made in the | 
economical manufacture of turned parts. Popular taste in decoration 
is demanding curved surfaces. Turned parts, they state, can be made 
finely and economically on a Yates automatic shaping lathe. All turn- 
ing operations are entirely automatic, and the machine is one that will 
commend itself instantly to any up-to-date furniture manufacturer. © 

“Vates Quality” is a well-edited and printed house organ, an 
reflects credit on the house and its compilers. @ 


Manager Muir, of the Island Lumber Co., Duncan, Vancouvs 
Island, has shipped an average of a car of lumber per day since tl 
mill started cutting in July. More timber has been taken out in tl 
company’s camps than could be handled in the’ mill, and the surplus 
has gone to the Victoria Lumber & Mf’g. Co’s. plant at Chemainus. — 
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Review of the Prairie Lumber Trade 


Line yard managers report that the retail lumber business in 
Western Canada has improved wonderfully during the last month, 
and that at the present time there is a big demand for lumber from 
practically every country district. Most of the lumber is being util- 
ized, according to the head of a Winnipeg lime yard company, for the 
erection of granaries and implement sheds. 

Owing to the fact that in almost every retail yard there is a very 
light stock, much buying from the mountain and coast mills is taking 
place which should soon make things hum in these districts. Retail- 


ers who are holding back from restocking should remember that there 


is a decided shortage of labor both in the mountain and coast mills, 
and that the stocks held at these points are also very low. In addition 
to these facts many of the mills are idle, and there is but little lkeli- 
hood of them reopening before next season. ‘There is, moreover, 
another factor to be taken into consideration, and that is the feared 
car shortage, owing to the railroad companies moving such a vast 
crop and having on their hands the shipping of enormous quantities 
of munitions of war. This aspect of the situation may grow into a 
very menacing ogre at any time. 


The Western Lumberman therefore presents these facts to the 
trade in the Prairie Provinces in order that the information may save 
some of the dealers from finding themselves in a somewhat embar- 
rassed condition when, owing to putting off laying in a substantial 
stock now, they will later find that they will not be able to satisfy 
their wants owing to the foregoing unprecedented happenings in the 
industry both at the coast and at the mountain mills. 


An interesting interview, given out by Baron Shaughnessy, presi- 
dent of the Canadian Pacific Railway, while in Winnipeg on Septem- 
ber 25, is of considerable interest to the business men in Western 
Canada, particularly to those on whom the building up of the country 
depends. Baron Shaughnessy, in his interview, dealt briefly with 
“immigration.” In the first place, he said that even if there were a 
large movement towards Canada immediately after the war, it could 


not be handled, since it would take considerable time to get the troops 


back, and there would be a great deal of preliminary readjustment in 
Europe. In the second place, he said that after the war there ought 
to be a much more thorough administration of the immigration pro- 
blem. He said that, in addition to dealing in a better way with the 
immigrant after he reached Canada, there should be perfect super- 
vision at the point of origin. There must be a selection of the desired 


- settlers and a refusal to accept certain classes who might offer to 


the Dominion. 


come to Canada. In the third place, his lordship said that after the 
war every means would be used to present the advantages of Canada 
to the intending settlers and to all desirable colonists who might wish 
to make new homes in new countries. I*inally, he said that the Cana- 
-dian Pacific would continue to make every effort to aid these settlers 
to succeed after they reached the Dominion. [le expected that the 
policy of the ready-made farm would be continued, but he thought 
that instead of building houses, immigrants might be furnished with 
materials for building at the lowest possible prices and be allowed to 
construct their own buildings, thus reducing the cost and affording 
the newcomers employment for the first months of their residence in 
Baron Shaughnessy was very optimistic regarding 
the future of the Western Provinces when he said: 

‘With reference to the future of the Western Provinces, | would 
say that I have never wayered in my faith in them. In the course ol 
a few years there will be a satisfactory immigration from Europe, and 
the development of the West will continue, and go forward as rapidly 
as desirable. Canada has fully demonstrated its productive capacity, 
and in time, if we do our duty, it will be the equal of any country in 
the world.” 


Paragraphs from Prairie Points 

The Security Lumber Company, Ltd., with head office at Alliance, 
Alta:, has been incorporated, with capital stock $10,000. 

The Athabasca Lumber Company, Ltd., has been incorporated, 
with head office at Edmonton, Alta., capital stock $20,000. Will carry 
on business as lumber dealers, etc. 

The Ladder Lake Lumber Company, Prince Albert, Sask., report 


"that they have had a very successful season, having floated all of their, 


Season’s cut to the mill and also 30,000,000 feet which had been lying 


at Crooked and Otter Creeks for five years, which it was thought could 
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not possibly be brought down. 


These logs had been taken out by the 
Big River Lumber Company. 


It is estimated that over 400 square miles of territory has been 
burned in the Peace River country by forest fires which are still raging 
furiously. The high winds have largely been responsible for the 
havoc. 


The Eagle Lumber Company, Ltd., has been incorporated under 
the ordinance of the Northwest Territories respecting companies. The 
head office of the company is at Killam, Alta., and its capital stock 


$20,000. 


Retailers, manufacturers, and wholesalers, this is the last month 
that the Tree Naming Competition will appear in the WESTERN 
LUMBERMAN. Have you sent in your answers yet? If not, it is 
time you got busy and figured out the different trees featured in this 
competition. \We desire to have a few more replies from the manu- 
facturers, who have responded very poorly. We feel gratified that a 
farge number of retail lumber dealers should have sent in replies to 
this competition. To those who have not yet done so we suggest that 
they make a memorandum on their calendar that the last day for 
receiving answers is SATURDAY, OCTOBER 21. Remember the 
day. That gives you three weeks in whitch to answer. 


\Vood dealers assert that there will be no shortage of wood in 
Winnipeg this year, this being due to the fact that wood cutters failed 
to get their supply out of the bush last year. It must all be there 
this year, splendidly seasoned, and it is just a question of hauling it 
out this fall, is the opinion of S. Thorwaldson, a prominent wood 
dealer at Riverton, Man., which district largely supplies the city of 
Winnipeg with wood. Mr. Thorwaldson stated that there were at 
least 5,000 cords of good, well-seasoned wood ready for shipment as 
soon as sleighing begins. Over 1,200 cords are close to the station, 
and are being shipped at the rate of a carload a day. The price of 
poplar loaded on the cars at the place of shipment is $3.50 per cord, 
while tamarac is $5. The cost of carrying the poplar to Winnipeg 
is $1 per cord in the car and that of the tamarac is $1.25, it being much 
heavier in weight. A number of local wood merchants have expressed 
the conviction that the rise of $1 a cord which now governs the price 
of all woods, is only temporary. Upon the hardening of the roads it 
will be possible to place on the market a large supply of wood cut last 
winter. At the present time practically all the wood obtainable is 
coming from Minnesota. It is owing to the extra war tax and high 
freight rates on this supply that the prices are sustained at $1 a cord 
more than at this time last year. 


Big Lumber Deal at Lethbridge, Alta. 


One of the biggest lumber deals consummated for several years 
has just been concluded at Lethbridge, Alta., whereby the Western 
Canada Lumber Company, with head offices at Lethbridge, has 
disposed of ten of its Southern Alberta yards to the Beaver Lum- 
ber Company, of Winnipeg. The yards concerned in the transfer 
are located at Granum, Claresholm, Parkland, Stavely, Nanton, 
Cayley, Brant, Champion, Carmangay, and Barons. 


Mr. Peter Lund, who for years has been one of the leading men 
in the lumber business in Southeastern British Columbia, is the 
principal owner of the Western Canada Lumber Company, which 


owns yards at many points in Southern Alberta. The company 


retains control of its yards at Macleod, Lethbridge, Medicine Hat, 


and intermediate points along the Crow. Mr. Lund states that it 
is his intention to pay more attention in future to the wholesale 
phase of the business, with which he has always been closely con- 
nected. 


The lumber business in Southern Alberta has not been so active 
for four years. In fact, the business in line yards has never been 
so good. Farmers are improving their farms, building new houses 
and barns in large numbers. The C.P.R. states that, next to wheat 


and coal, lumber is the next heaviest traffic commodity at the pres- 
ent time. 


Mr. W. J. Gourlay is the general manager of the Beaver Lum- 


ber Company, whose head offices are in the Bank of Toronto Build- 
ing, Winnipeg. 
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Rules for Tree Naming Competition 


Any person engaged in the lumbering industry in Western Canada and who is a subscriber to the Western Lum- 
berman, is allowed one guess, which must be filled in the form provided for this purpose on this page. 


No firm can win two prizes. First prize $25, second $10. Special retail prize $15, which can only be won by a retail 
lumber dealer. ; 


The competition calls for the correct naming of the seven trees by their bark, the grain of the wood and the leaf 
or plume. It is not necessary to give the Latin or botanical names of the trees. 


If more than one person correctly identifies all the trees then will the first prize be equally divided among the 
winners; so will it be with the special prize for the retail lumbermen. 


If a lumberman desires any person in his employment to enter this competition a copy of the Western Lumberman 
will be mailed to him for this purpose. 


All replies to be addressed, “Tree Naming,” Western Lumberman, 302 Travellers’ Building, Winnipeg. 


The competition will appear in three issues of the Western Lumberman, in the last of which will appear a list of 
donors and the amounts subscribed to the prize fund. 


The following firms have kindly donated to the prize fund: The Adolph Lumber Company, Baynes Lake, B. C.; 
The Finger Lumber Company, The Pas, Man.; The Nicola Valley Lumber Company, Canford, B. C., and the B. C 
Forest Branch. 6 


The Western Lumberman especially desires to see a large number of retail lumbermen enter this competition, 
which, it may be stated, is being staged to rouse an interest in the lumber yard with respect to the trees from which the 
dealer gets his planks and boards. 


Names of Trees 
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Lumber, Shingles and Logs 


Vancouver, Sept. 19. 
Since last month there has occurred no material change in the 
rket or the labor situation confronting British Columbia 
millmen. Operating plants, while finding it dificult to maintain 
crews, are cutting ste adil on deferred orders, and the sales managers, 
ire doing the best they can to meet the wishes of impatient cus- 
ers. are in danger of white hairs, owing to the strain under which 
hev are laboring. There has been a falling off in the volume of new 


business coming forward since harvesting began in real earnest on the 


rT iries this has been welcomed by the manufacturers as a 
chance to catch up a bit. Apparently the crop, w hile smaller than last 
vear’s record vield, will realize almost as much money, owing to the 
higher prices now ruling, and there is every assuranee that “the f fall 
demand for building -m teriz il will be quite heavy. Coast and Moun- 

1 stocks are low. and as there is little prospect of the idle mills 
reopening before next season, it would seem that retailers who hold 


yack their orders will be laying up trouble for themselves later on. 
The conditions in the lumber industry are most unusual, and it 
behooves the » buyers to recognize the fact. 

\ll signs point to the grave possibility of a car shortage this fall 

ill be more serious than any yet poletnes ss by our lumber 
shingle manufacturers. The business men of the United States 
ady been warned to prepare for the worst car shortage and 
known, and it is no secret that the Canadian railways 


ckade ©’ er 
lack sufficient rolling stock to handle the vastly increased output of 
manufactu Bate roods and munitions and also move the grain crop as 
speedily as dem: inded in the public interest. The prospective lumber 


buver may well give heed to the signs of the times as interpreted by 


the captains of i industry on Db th sides « of f the border. 
extent, owing 
vesting SE Re a reuiilt ae Sie 1s temporar- 
i the demand, the large percentage of machines having 
this grade. The demand is expected to reassert 
self as soon as the harvest rush is over. Orders for XXXXX are 
tiful than was the case some time ago, while Eurekas and 
’erfections are _ wing increased strength. The prices to the trade 
XX XXXXX, $2.35: Eurekas, $2.60; Perfections, $2.80. 
‘ontinue to be very heavily handicapped by the short- 
iral result of the lack of labor. During the past 
week the plants of the Hastings Shingle Manufacturing Company, 
- Stoeltz Manufacturing Company, Ruskin; lowa Lumber 
mpany, Sechelt, and others, had to close temporarily 
while other concerns paid as high as $7.25 per cord for 
Its toa id: a r ehist tore: The prevailing price is $6.75, which gives 
ery small profit. 
ided one of the surprises of the season when the 
mber owen a total ot over 140,000,000 fee et—--some 
the record cut for June. In view of the 
big camps had eased up a trifle early in the month, 
idle for a few days owing to labor troubles, the big 
how difficult it is to estimate the probable output 
ber of small loggers are “doing their prettiest” for 
ter. Hower er, it may be taken as a certainty that 
se of the season the cut will each month 
Despite the activity in the woods, the sur- 
not unduly large for the time of year—this 
g esky and taking large quantities. 
mands $s to $8.50, poorer booms selling r at 
$7.25 to $7.73 ust at present there is a strong demand for 30- foot 
. he C.P.R. having placed heavy orders with the 
is ‘ong mn mand at $9.50 to $11; also Jumber 
$11.50 to $I $. Hemlock and larch (pulp stock) 
about half and half. Spruce is a quick 
$9 for common to $12 for No. 1. 
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HE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Personal Items of British Columbia 


Secretary McSwan, of the South Vancouver Horticultural and 
Industrial Association, has accepted a position as accountant with thi ie 
Pacific Mills, Ltd., at Ocean Falls. } 


Mr. John Babcock, of the British Columbia Fisheries oe ‘ 
has been appointed to fill the vacancy on the Dominion Commission 
of Conservation caused by the death of John Hendry, of Vancouver. — 


Mr. H. A. Edison, of the Henry McCleary Timber Company, Me- 
Cleary, Wash., paid Vancouver a business visit on August 30th. There 
isa possibility of Mr. Edison engaging in the shingle “industry on this 
side of the line in the near future. 


Mr. F. Demuth, lumberman, of Princeton Crossing, Kettle Valleys 
Railway, paid Vancouver a business visit last month. He was shown 
the scenic beauties of the Capilano and Indian River by his old friends, 
Messrs. Madden and Fearman, of the Apex Lumber Company. 


Mr. A. J. Waskett, of the Diamond Lumber and Shingle Com-— 
pany, Arrowhead, called on Vancouver friends August 20 and 21. The 
firm cut about 60 000 shingles per day. High water interfered with 
operations during July, the plant having to close down for three weeks. 


Mr. W. H. Wark, a Toronto business man, who yisited Van-— 
couver last month, said that building operations in Manitoba, Sas— 
katchewan, and Alberta. are being retarded owing to the British Col- — 
umbia mills being unable to keep the market supplied with sufficient — 
lumber to meet ake demands of the farmers. 


Mr. A. Whisnant, of the Timberman staff, Portland, has severed 
his connection with that journal to become owner and editor of a_ 
weekly journal published at Bend, Ore. British Columbia friends will 
wish “Whiz” the best of luck in his new venture, and perhaps com- 
mend his discretion in cutting loose from an uncertain industry. | 


Mr. M. J. Scanlon, of Minneapolis, Minn., one of the leading lum- _ 
bermen of the United States, spent a couple of days in Vancouver late 
in August. Mr. Scanlon is vice-president of the Powell River Com-— 
pany, ‘Ltd., and while here visited the big up-coast plant where mil- 
lions have been invested in one of the most modern paper mills on the 
American continent. 4 

Mr. N. A. Gladding, of Indianapolis, Ind., vice-president in charge 
of sales of E. C. Atkins & Co., spent a couple of days last month with 
Manager Banks, of the Vancouver branch of tie cempany. While ~ 
here Mr. Gladding learned of the threatened strike of United States 
railway employees for an eight-hour day, the news causing him to 
hurry east in order to look atter factory shipments. 


Mr. FE. M. Prouty, who has been acting as managing director ol © 
the Canadian \Willamette Company, Ltd., Vancouver, is now business 
manager of the Keystone Logging Company, Ltd., operating at Silver- 
dale, east of Ruskin, about 35 miles from Vancouver. Mr. Prouty,” 
who will still continue to act for the first-named company, has 
removed from the Rogers Building to offices in the Holden Building, 
Hastings Street East. 

Mr. James Whalen, president of the Western Shipbuilding and 
Drydock Company, Port Arthur, Ont., visited the coast last month to 
inspect the lumber vessels now under construction at Vancouver and 
Victoria. Mr. \Whalen, who is the founder and head of the British 
Columbia Sulphite Fibre Company, Ltd., is largely interested in the 
creation of a British Columbia lumber fleet, which he regards as abso- 
lutely essential to the proper expansion of our great lumber industry. 


Mr. Ie. H. Cooper, a leading importer of Melbourne, Australia, 
reached Vancouver on the S.S. Niagara last month, en route to East- 
ern Canada to place heavy orders for print paper. Heretofore the 
great bulk of the importations have come from Europe, but Mr. 
Cooper is confident the tendency will now be to order from this side, 
and he thinks that if the British Columbia paper mills are alive to the 
field which is open they will be able to secure most of the business. ; 
On his return from the East Mr. Cooper will look closely into the a 
and paper possibilities of the province. 


Mr. D. Boyce Sprague, president and manager of the Sprague 
Lumber Company, one of the leading retail concerns on the prairies, 
called on a number of the leading British Columbia lumbermen late 1 
August with a view to securing shipment of lumber orders placed with 
the mills early last spring. Mr. Sprague said that the plan to suppl 
lumber from the mill to the consumer was being given a test, but he 
believes that the present system of having a middleman will remain s 
long as the middleman knows the lumber business thoroughly and 
has the interests of the retailers at heart. 
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Brief News of Mountain and Coast 


The McLaren Lumber Co., of Blairmore, Alta., have about de- 
cided to construct a six-mile logging flume to handle timber from 
their limits to the Old Man River. 

An improved type of steam drag saw, manufactured by the Mult- 
nomah Iron Works, Portland, was Tecently installed in the log pond 
of Brunette Sawmills, Ltd., New Westminster. 

The big freighter Herod Dollar loaded a large shipment of 
lumber at Chemainus last month, on her outward voyage to Vladi- 


 yostok with freight for the Russian Government. 


The Poster Service, Limited, a New Westminster concern, has 
applied to the Registrar of Joint Stock Companies, Victoria, for 
change of name to Stillwater Lumber Company, Limited. 

The Lumber Insurance Company of New York, having ceased to 
do business in Canada, and its Dominion license not having been re- 

_newed, its license to transact business in British Collier ie has been 
withdrawn. 


Several hundred new piles had to be driven by the contractors em- 
ployed on the work of rebuilding the dock of the New England Fish 
Co,. foot of Gore Avenue, Vancouver, which was destroyed by fire 
early in July. 

Over 700 men are now employed at the Ocean Falls plant of the 
Pacific Mills Co., Ltd., and officials of the company have applied to the 


_ city employment bureau for over 200 additional workmen, the pay to 


be $3 and $3.50 per day : 


Eburne Sawmills, Ltd., idle for several years owing to a legal 
battle for ownership, is again in possession of Messrs. Roe & Aber- 
nethy. The plant is being given a thorough overhaul, and will be 
started up in the course of a month or so. 


A machine recently invented for the trademarking of lumber not 
only cuts a brand marking at the ends into every inch of board, but 
also identifies the branded part with paint, thus insuring every board, 
of whatever dimension, being branded. 


‘Most of the small sawmills on Vancouver Island are operating 
ten hours and better, the cut being taken by Victoria and Vancouver 
wholesalers. Several more of the idle plants will be started up this 
month if the prairie demand for lumber continues brisk. 

The Dominion Cedar & Shingle Co., Ltd., in which the con- 
tracting firm of Marsh, Hutton, Powers Co,, Ltd., are interested, have 
leased a site just east of Lulu Island bridge, New Westminster, and 
are proceeding with the erection of a modern cedar plant. 

J. C. Clanson, of Sooke, Nanaimo district, has devised a pract- 
icable loading rig for entire trees. It consists of a leaning spar with 

seven guy lines and eleven blocks. An equalizing tension line insures 
ease of operation in the handling of trees containing 15,000 feet and 
over. 

The plant of the Pacific Steel Products, Limited, located on Lulu 
Island, about a mile from Eburne, on the North Arm of the Fraser, 
was totally destroyed by fire on the morning of Sept. 10th. The com- 
pany has only been operating a couple of weeks, and had a promising 


future. 


——_ (5 an Langille, of Portland, who retired a couple of months ago 


from the well-known firm of James D. Lacey & Co., will for some time 
to come devote his attention to the manufacture and sale of the “Tree 
Faller and Cutter,” an invention which is steadily winning the favor 


of loggers. - 


The B. C. Sulphite Fibire Co., Ltd., of Mill Creek, Howe Sound, 
recently closed a contract for the logging of 12,000,000 feet of cedar 
and hemlock timber on Loughborough Inlet, about 150 miles up the 
coast. Emil Tack, of Whaletown, Cortez Island, will conduct the 


- operations. 


“> 
| : 
i 


The new Marine Department buildings on the Songhees Re- 
Serve site, Victoria harbor, are now in commission. The wharf and 
store sheds were completed in August, and on Sept. 14 the big buoy 

shed, containing gas buoy guid carpenter sheds, were handed over by 
the contractors. 


Manager Fred Robinson, of the Summit Lake Lumber Co.,Ltd., 
in the interior, has for some months been investigating the merits of 
Vatious overhead systems for transporting logs. O. L. Boynton, of 


a Vancouver, one of the owners, says that logging with horses is be- 


" 


coming too costly. 


* During July the Western Pine Lumber Co., 


Ltd., Grand Forks, 


a shipped a total of 1,250,000 feet of lumber representing the neat sum 


7 of $19,000. At the end of the month Managing Director DeCew had 
orders on hand for fifty cars, and had been ‘compelled to refusé many 


Bacre, having no lumber to fill them. 


— 
eng 


The Hastings Pacific Company have commenced the manufacture 
of wheelbarrows, lard pails, screen doors, children’s sleighs, etc., at 
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Items of Interest to the Trade 


a3 


3176 Union Street, Vancouver. L. Mustard, the manager, is hopeful 
of being able to build up a considerable business in the above lines, 
which are manufactured of spruce and cottonwood timber. 

The report that the Robert Dollar Company, vessel owners and 
export shippers, are contemplating the erection of a cargo lumber mill 
of 100,000 feet daily capacity in Vancouver, to cut principally for the 
China trade, is believed to be without any foundation. There are idle 
mills which can be picked up at very reasonable prices just now. 


The Simonds Mfg Company, of Fitchburg, Mass., in response to 
requests received feo teachers in manual and Soetioncl training, has 
published a book entitled “How to File'a Hand Saw.” It sets “forth 
briefly and clearly in five lessons the things that a user of hand saws 
should know. A copy will be sent free on writing the company. 


The powerful tug, Sea Lion, the property of the British Can- 
adian Lumber Corporation, Ltd., Vancouver, has been acquired by 
the firm of Young & Garrie, towing contractors. The Sea Lion was 
designed to handle big booms from the West Coast of Vancouver 
Island, and is regarded as the best tug operating in Vancouver waters. 


To keep his plant well supplied with logs, Manager Meeker, of 
the Nicola Valley Pine Lumber Co., Ltd., Canford, found it necessary 
last month to let another logging contract. George M. Baccus, of 
Hope has now a gang of men at work in the timber along the Cold- 
water River, where Messrs. Alaric & Hayes are also logging for the 
company. 

“T have found that the trade papers are not only trying to honest- 
ly build up their respective industries, but are succeeding nobly. I 
believe that the trade papers are the most effective agencies for trade 
promotion and industrial betterment that exist.’—Doctor E. E. Pratt, 
Chief of the Bureau of Foreign and Domestic Commerce, Washing- 
tom, IDs C, 

Messrs. Whalen Bros., of the Sulphite Fibre Co., Ltd., now in 
control of the Swanson’s Bay pulp mills, have a number of carpenters 
and millwrights at work refitting the plant for eatly operation. ‘There 
is a well-equipped sawmill of 80,000 feet capacity in connection, and a 
two machine shingle mill is being added. Letson & Burpee uprights 
will be installed. 


Owing to the demand for long logs for shipbuilding and other 
uses, the International Timber Co., Ltd., which operates big camps 
at Campbell River, will in future maintain a boom at Vancouver 
where tree-leneth logs will be kept. With a steam drag saw in op- 
eration at the boom it will be possible to supply logs of long dimen- 
sions at short notice. 


Victoria millmen may be called upon to deal with the nuisance 
involved in the emission of volumes of half-charred sawdust from 
their mill stacks when the furnaces are being operated under forced 
draught. It’s hard to please some people. If the mills were short of 
orders, as most of them were this time last year, the complaint would 
be about meagre payrolls. 


As a result of the rainfall during the first six months of 1916 be- 
ing within three inches of the average yearly precipitation, and the 
comparatively cool weather all season, the fire risk in Vancouver dis- 
trict has been extraordinarily small. During July, 1915, no fewer than 
49 forest fires were reported in the district, while for the same month 
this year the record shows a blank. 

The Burrard Inlet Bridge and Tunnel Co., scheme is not dead, as 
many seem to think—the promoters are simply awaiting the return of 
more stable conditions. A meeting of the company was held at 
North Vancouver, on Sept. 13, when Mayor McBeath. of Vancouver, 
was elected president in place of F. Carter-Cotton, who asked to be 
relieved owing to press of other duties. 


Mr. L. D. Cooke, travelling prairie representative of J. Pat- 
terson & Co., Ltd., Vancouver, spent part of September at she. oat 
Mr. Cooke, who has been handling a lot of business for his firm, is well 
pleased with the trade outlook. In his opinion this year’s crop will 
distribute almost as much wealth among the farmers as did last sea- 
son’s record yield, owing to the higher grain prices. 


Manager Greenwood, of the Simonds Canada Saw Co., Ltd., Van- 
couver, reports that business has been very biisk since the breakup of 
the snow blockade last spring. Recent sales included a 78 in. shingle 
cut-off saw to Henry Gay & Co., Ltd., Burrard Bay; another of the 
same size to Abbotsford Timber & Trading Co., Ltd., (second order) ; 
and six 14 in. band saws, six shingle saws and three jointer saws to 
Swanson’s Bay Forest & Pulp Co.,Ltd. 


The members of the B. C. Forest Club enjoyed an unexpected 


treat on Friday evening, Aug. 18th, when they were addressed by H. 
R. MacMillan, special timber trade commissioner for Canada, who 
was home for a brief holiday following an eighteen months’ tour of 
the world’s markets. Mr. MacMillan’s subject was “The Export 
Timber Trade,” and his views, based upon personal inquiry and ob- 


servation, were listened to with much interest. 


The Tretheway sawmill and limits at Clayburn, Fraser V alley, 
were recently acquired by H. A. H. Oliver-Scrim Lumber Co.,Ltd., 


(Continued on page 29) 
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Creation of a British Columbia Lumber 


Nine Motorsail Ships Under Contract—Laying of First Keel at 
Victoria Yard an Event 


e the lumber exporters of this province will 
ight or nine auxiliary power wooden schoon- 
ipacity—the nucleus of a merchant flect which’ 
umber at least twenty-five vessels within the next 
No longer will our lumbermen be entirely 
n charterers, and British Columbia forest pro- 
british Columbia bottoms, may in time earn the 

heretofore been denied them through being mar. 
‘These desirable things have been made 
he passage of the British Columbia Shipping 
vhich builders are advanced 55 per cent. of 
to be paid back with interest in five years, 
accordance with the act will earn an 
ears, not to exceed the sum of $5 per ton, if 
annual earnings of the ships up to 15 


perated in 
rine the 


Columbia leet had long been recognized and 
but it was early in 1914 before the Govern- 
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NEW SHIPYARDS AT NORTH VANCOUVER. 


View of Wallace’s No. 2 Shipyard, showing the ‘‘Mabel L. Brown’’ under construction, and the keels of two 
more of the vessels laid. 


Courtesy, ‘Industrial Canada.” 


Fleet 


Under the act a commission was formed, comprising a superin- 
tendent and two other directors, to see that the provisions are carried 
out, being governed in their course by the Merchants Shipping Act, » 
1894, and the Canada Shipping Act. The members of’the commission 
appointed by the Government are: Mr. H. B. Thomson, formerly 
M.P.P. for Victoria; Mr. Irederick Buscombe, of Vancouver, and Mr.> 

’, J. Goepel, Deputy Minister of Finance, the latter appointed under 
the act by virtue of his official position. The members serve without 
salary. Through the formation of the commission, which by the act 
is constituted a corporate body, all possible conflict over the powers of 
the province in shipping matters is avoided. 


Nine ships, such as are planned, will be able to carry to Austell 
each year 40,000,000 feet of the timber of British Columbia, and to 
handle the entire South African market. The feeling that they have 
such facilities at their command, it is explained by those interested in 
provincial industries, will have the effect of giving them the added 
confidence necessary to encourage advances in the development of 
their plants which, in the past, they have hesitated to make. Under” 
the terms of the Shipping Act the vessels will be prohibited from 
handling anything but the products of British Columbia. While the 
ship-owners are inclined to think that this, to an extent, handicaaa 
them, they are agreed that, from the viewpoint of the Government, 
is an exceedingly wise measure, as it cannot fail to promote the 
developement of allindustry. It will give British Columbia, as already 
has been stated, a merchant marine entirely her own. If the lumbet 
market should fail, the vessels may be loaded with pulp, cement, 
salmon, or any of the many home-produced commodities. 


Vancouver and Victoria Yards Busy. 4 


The eight vessels under contract are being built to the order of 
H. W. Brown & Co., Ltd., the British Coltimbie representatives ofa 
{ 


strong syndicate of wealthy Eastern capitalists who have taken out a 


Dominion charter, under the name of The Canada West Coast Navi- 
gation Company. Messrs. Brown & Co. some time ago let contracts 
for six of the schooners to the Wallace Shipyards, Ltd., North Van- 
couver, while the construction of three more was undertaken by the 
Cameron-Genoa Mills Shipbuilders, Ltd., Victoria. The former con- 
cern, having a well-equipped yard on the north shore of Burrard Inlet, 


was able to get away to a good start by quickly fitting up a new yard, 
where three schooners are already in advanced stages of construction. 


The first to be laid down—the Mabel L. Brown—will likely be 
launched about Christmas. The Victoria company, having had to con- 
struct a plant and assemble equipment, is behind in the race somewhat, 
but expects the first vessel will be ready to take the water about 
March 1. Each of the nine ships will cost at least $130,000, and pos- 
sibly $150,000, and will have a lumber carrying capacity of 1,500,000 
feet. They measure, from stem to stern, over all, 255 feet, with a beam 
of 42 feet. Each will have a clear hold of 19 feet, and be provided with 


_two hatches. They will be schooner-rigged, with five masts, and con- 


structed of Douglas fir. Their equipment will include the latest 
winches and donkey-engines. The plans also provide for the installa- 
tion of modern oil-burning engines of Bolinder type, thus providing 
them with auxiliary power sufficient to develop speed fully equal to 
that of the average freighter. 


The initiation of the shipbuilding industry has already greatly 
benefited Vancouver and Victoria by giving employment to large 
numbers of skilled mechanics at good wages, and causing the expendi- 
ture of large sums for materials, machinery, and other equipment. The 
investment of the Wallace Shipyards, Ltd., in its new plant was in the 
neighborhood of $35,000; the monthly wage bill has already been 
increased by about $15,000, and will go higher. Probably $50,000 has 
already been expended by the Cameron-Genoa Mills Shipbuilding 
Company, Ltd., Victoria, in the creation of its new plant and materials 
for making a start. The yard is located on the Songhees Reserve, 
Inner Harbor. On it have been erected a large two-storey building, 
which contains the draughting room, pattern room, and_ various 
machines for sawing and shaping lumber; two storehouses for oakum, 
bolts, nuts, tree nails, blocks, tackle, etc.; and an office building for the 
manager, superintendents, and clerical staff. Included in the working 
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equipment are several powerful derricks, a hoisting engine, donkey- 
engines, air compressors, etc., while scattered about the yard are great 
piles of timbers, part already fashioned. One of the most important 
parts of the plant is the ships’ ways. Of these there are three, it being 
plannéd to construct the vessels simultaneously. The ways are about 
270 feet long and 50 feet wide. Every part of the works is well pro- 
tected against fire, pipes having been laid down and hydrants installed 
under the supervision of the city officials. 

Harry T. McDevitt, managing director and general manager of 
the shipbuilding company, is a graduate of a Pennsylvania university, 
and is an experienced contractor and engineer. Messrs. Johnson 
Brothers, well known shipbuilders, have been engaged to superintend 
the laying out and construction of the vessels. They are being assisted 
by F. B. Bennett, who laid down all the wooden vessels built in British 
Columbia in the past twenty years and furnished patterns and lines 
for all the Hudson’s Bay and Grand Trunk Pacific boats operating on 
the Skeena, Peace, Yukon, and other rivers. 

The company has two gangs of men at work in Campbell River 
district taking out suitable timber for the vessels, while another gang is 
at Cobble Hills collecting and rough-dressing the natural crooks to be 
used for the ship’s knees, at least 300 being required for each vessel. 


FIRST KEEL WELL AND TRULY LAID AT VICTORIA. 
Interesting Function Performed By Mr. Justice Martin. 

The keel of the auxiliary schooner Esquimalt—the appropriate 
name selected for the first of the Cameron yard vessels—was laid on 
the afternoon of Sept. 7 by His Lordship Mr. Justice Martin, in the 
presence of a large party of shipping men and leading citizens, includ- 
ing a number from Vancouver. The proceedings were opened by Mr. 
J. O. Cameron, who, on behalf of his company, extended a hearty wel- 
come to the visitors, gave a brief description of the vessels as they will 
appear when completed, and introduced Mr. Justice Martin as “one of 
the greatest friends of the industry of shipbuilding now started in this 
province.” 

“It is not often that I have the pleasure of meeting my fellow- 
citizens on such an occasion and of taking an active part therein,” said 
His Lordship. “The duties of a judge are such that we refrain from 
doing anything outside of our official business, but in this case I am 


Creation of B. C. Lumber Fleet. First of three vessels laid down at yard of Cameron-Genoa Mills 
Shipbuilders, Limited, Songhees Reserve, Victoria, B.C. 
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World-Wide Demand for Ships. 
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465,000 tons are being built for her under contract. Australia’s need 
Was so great that her prime minister undertook the purchase of fifteen 
ships, at a cost of over $2,000,000, for the use of our sister colony. 

There is one thing, too, that we must bear in mind, and that is 
this: We must be prepared after the war for the strain that is coming 
upon us. We must look more than ever to markets which will be for- 
eign ones, or else those of the home country. These ships which we 
are building to-day will be needed to carry our lumber abroad. The 
time has come when, in every possible way, we should strain all our 
energies to get our home products on the market and the foreign 
money brought back here. These ships will be able to do it in a 
degree that no other industry in the country will accomplish. 

“T hope these keels will be the forerunners of many others to be 
laid in British Columbia, and that they will be the harbingers of pros- 
perity not only to the enterprising firm which has laid them down, 
but to the province and people of British Columbia in general. 

“IT am informed by Mr. J. O. Cameron that it is the intention to 
name this ship, when the proper time comes, the ‘Esquimalt.’ It only 
remains for me to say that this keel I now declare well and truly laid, 
and I hope she will long plough the main, to the pride and profit of 
the owners.’ 

His Lordship raised the sledge and sie! the keel three times, 
which was followed by hearty cheers from the throng in attendance. 


Maximum Cost Possible Under Act. 


Mr. H. B. Thomson, chairman of the commission appointed to 
administer the Shipping Act, was the next speaker. He said in part: 

“When we look back on what shipbuilding has done for the Clyde 
and reflect how the industry began with the building of wooden ships, 
developing into the greatest steel shipbuilding place in the world, we 
can have little doubt that our present beginning with wooden ships 
will develop gradually into a great steel shipbuilding industry. At 
present the cost of materials is so high as to make it almost impossible 
to face the question of steel ships, but when costs are again normal I 
feel satished that with the progress we shall then make the people of 
British Columbia will see the wisdom of the present move to encour- 
age shipbuilding the way we have done. 

“The people who are building these ships have not applied to the 
Government for one dollar. Under the provisions of the Shipbuilding 
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UNIQUE 


VIEW OF LUMBER SCHOONER UNDER CONSTRUCTION. 


the hull of the “* 
long at the keel; 


Mabel L. Brown’”’, 


It is 225 feet 


Courtesy “Industrial Canada.” 


the first schooner of its class being buiJt in British Columbia. 
44 feet beam and 22 feet deep; 265 feet in length over all. 
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A Leak You Can Stop 
With a Slab Resaw 


LAB Disposal is figured by some mill men as an unavoidable ex- 
pense, by others as a source of profit. The difference lies in 
the particular method employed by each. 
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Sending slabs to the refuse burner or burning them under the 
boilers is an expense, and one that is not to be ignored. Every slab 
sent to the refuse burner or boiler room carries with it a percentage of 
the original cost of the log, felling, skidding and hauling, plus the 
actual cost of burning. Yet it contains sound material that in many 
mills is made to pay a substantial profit. 


There is no secret about the new process of making slabs pay a 
profit. It’s simply a matter of recognizing the demand for box mater- 
ial, its existence in the slab and installing the machine best adapted 


Type H5 Slab 


a A Resaw 


Gates 


‘ The Slab from which these boards were 
cut ordinarily would have ended its career 
in the firebox or refuse burner. It was 
saved from destruction by the operator of 
a Yates Type H5 Slab Resaw and diverted 


into the more useful and profitable chan- has solved the problem of slab disposal for mills in all parts of the 
ee - Dominion. In it our engineers have, with the co-operation of exper- 
Re once te Cie ienced mill men, developed a resaw that makes the manufacture of 
ees copreruril’ 2, prone? merchantable box lumber from slabs a profitable and thrifty operation. 


The thin gauge saw, careful strain regulation, pow- 
erful and self-adjusting feed works, concentrated control 
—all combine to place production 
costs at the lowest possible figure— 
an absolute necessity wherever low 
priced material is manufactured at a 
profit. 


Our circular, “Type H5,” gives 
you a complete idea of this sturdy 
machine. 


Write for ‘‘Making Money Resaw- ae 
ing Slabs.” You will find it worth your 
while. 


PB. YatesMachine Co. Led. 


HAMILTON, ONT. CANADA 


U. S. Plant with Office, Beloit, Wis. Successors to The Berlin Machine Works, Limited 
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BOILERS 


We excel in BOILER MAK- 
ING because we make a 
specialty of it. Quotations 
promptly on request. 

THE LARGEST PRODUCERS 
IN B. C. 


VULCANSSS 


SHIVLS 


| REFUSE BURNERS TANKS; 
SHOAAANOD 


to Ww wide. 
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J. S. PATTERSON & CO., LIMITED 


Lumber Wholesalers and Manufacturers 


British Columbia Forest Products 


= We are sole Sales Agents for Brooks-Bidlake Cedar Co., Ltd., Manufacturers of ‘‘Brooks’ 
g< Super-Specials’’—Bevel Siding and Brooks’ Waterproof Shingles. 


Onur travelling Prairie Representative is Mr. L. D. Cooke 


MACHINERY and 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. } 
Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.50.61 atexander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 


“Norway, Sweden, Russia, and Germany imported more lumber 
into Australia than did British Columbia. The reason for this was 
that we did not have the ships and we had no control over any. I 
hope to see British Coumbia take her place with every other country 
in the world, and I know that Australia and New Zealand will be only 
too glad to trade with this portion of the Empire. 


Ships Already Chartered. 


Mr. J. O. Cameron here announced, referring to remarks made by 
Mr. Thomson about trade with Australia, that already orders had 
been placed in his office for two cargoes of lumber for Australia, which 
would be taken over in the first two trips of the schooner Esquimalt. 
The outlook was so good for this kind of trade, and at such a good 
figure, that there was little need for the people of British Columbia 
to fear that any call would be made by them on the Government for 
the payment of the bonus offered in connection with shipbuilding. 
Mr. Cameron stated that the price obtained for these two voyages was — 
three times what used to be considered a high price for charters to — 
Australia. He closed his remarks by thanking all those who had 
attended the ceremony. 


- VANCOUVER, B.C. 


Loans to lumbermen or timber owners 
negotiated with the precision of practice 
which results from 36 yearsexperience. 


Long or short terms. Amounts from 
£50,000 up, as conditions warrant. 


332 South Michigan Ave., 


Chicago 


TRANSMISSION 


We can manufacture any Leather Belt specified up 


# 


~ 


Vancouver about the middle of August from northern points 


Items of Interest to the Trade 
; (Continued from page 23) 


Vancouver, and associates, who will operate as the Sheerwater Lum- 
ber Co., Ltd. The mill was erected about three years ago by S. D. 
Tretheway, an experienced lumberman, who installed heavy mach- 
inery capable of making a cut of 35,000 to 40,000 feet per day. A 
mile stretch of railway is now being laid into the timber. 

Crown Timber Agent Beckett, of New Westminster, is feeling 
good over the rapid rise in receipts marked up for the first five months 
of 1916, as compared with the same period of last year. The showing 
is as follows: August Fane $10,799.28; August 1915, $2,119.54; furs 
five months 1916, $50, 650.52; corresponding “period of last year, "$28, 
745.89. The great bulk of the receipts are from royalty under license, 
an indication that much timber is being cut on crown lands. 

The strong demand for cedar poles for telegraph, telephone and 
power line purposes is creating considerable traffic along the line of 


the Pacific Great Eastern Railway. The line taps some good cedar 


stands between Squamish and Lillooet and gangs of men are at work 
at various points taking out poles. A barge with a capacity of nine 
cars is being operated between the railway terminal at Squamish and 
Vancouver. 

-A new shingle mill is being erected by Ralph Simpson at Galena 
Bay, opposite Arrowhead, on the site of the old mill destroyed by fire 
a couple of months ago. The new plant will be two storeys, 32x60 
feet, and will have the best equipment, including three standard up- 
right machines. The output will be about 200,000 shingles per day, 
the plant being operated on a 20-hour schedule. Mr. Simpson visited 
Vancouver early in September to place the contract for machinery 
and saws. 

Provincial Timber Inspector George D. McKay, who returned to 
, says the 
shortage of labor has caused an era of high wages in the larger Ieg- 
ging concerns and has greatly stimulated the operations of the small 
logger. Mr. McKay’s visit north was in connection with the exten- 


- sion of the provincial government telephone system to the logging 
camps of Thurlow Island, Reid Island, Loughborough Inlet. “and 


: The New Ladysmith Lumber Co., 


Rock Bay. 


Ltd., of Nanaimo, some time 


ago acquired 2500 acres of new timber limits adjoining its present 


railway was 


holdings in East Wellington. The company’s logging Ate 
which 


_ extended a distance of over two miles to tap the new timber, 


_ heavy timbers now being shipped to Eastern Canada are fine samples 
_ of the old growth fir now being manufactured. A number of sticks 
+ each 70 feet long by 16x24 inches comprised a shipment sent to Mon- 


_treal quite recently. 


¥ In our September issue we stated that the Pacific Logging Co., 


_ Ltd., New Westminster, had taken over the Fraser 


Valley timber 
limits and logging equipment of Sullivan Bros. & Hyland, Ltd. This 


2 is incorrect in part—the interest acquired affects only the latter firm’s 


and encouraging the study of woodworking. 


's 


logging operations on Craycroft Island, up the Coast, and covers only 
 Sulfivan Bros.’ share therein. The company first-mentioned was or- 
ganized to do the logging for the Dominion Shingle &Cedar Co., Ltd., 
ected by Marsh, Hutton, Powers Co., contractors for Fraser 
_ River jetties. 
Some of our British Columbia logging operators may with reason 
boast of their modern camps, where the furnishings and daily bill-of- 
fare are fit for a king—of lumberjacks, at any rate. However, our 
loggers will have to move some in order to keep in line with the Mil- 
waukee Land Company, of Spokane, Wash., which is erecting a 
“Movie” house at the logging headquarters in North Idaho where 
the highest class of films will be shown, with frequent renewals. 
_ Better still, a first-class phonograph has been installed in every camp, 
~ for which new records are supplied regularly. 


xe 


How to File a Haid Saw 


Has it not been a fact that the training of the hand to properly 
and efficiently do manual work is one of the chief factors responsible 
for the advance made in civilized countries during the past quarter of 
a century? Is there not an even more extensive field before the youth 
of to-day? The opportunity exists to make the doing of certain kinds 
of manual work an art in itself. 

: The Simonds Saw Manufacturing Company believes in promoting 
During the last school 
year this encouragement took definite form in the awarding of 228 
aes to boys who in or out of manual training schools made “of wood 
some useful or ingenious article of special merit. This year the 
Wemnonds Company, believing that the care of tools is a first essential 
0 the woodworker, has prepared and is distributing a 16-page book- 
4 “How to File a Handsaw.” The text matter is conveniently 
“arranged in five lessons, suitable for class-room work. Copies of this 
_ book may be obtained by anyone especially interested in the subject 
of manual or vocational training by addressing Simonds Canada Saw 


Company, Ltd., Montreal. 
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Give a Fire a Little Start 
in Your Mill or Yards—— 


What Chance Have You of 
Saving Anything? 


Prevent it 

by the 

proper use of 
“METALLIC” 
Roofing and 
Siding 


Lumbermen 
receive the 
benefit of 

our best 

Trade Discounts 
on all we make 


Lines of real value to you: 


GALVANIZED “EASTLAKE” STEEL SHINGLES 
GALVANIZED FLAT ROOFING 
GALVANIZED SIDINGS—Tight fitting Joints 


CEILING AND WALL PLATES in lengths up to 8ft. 
for the Engine Ho se, etc. Quickly applied. 


Send Sizes for an Estimate 
Or Write for Catalogs and Price Lists 


THE METALLIC ROOFING CO., LIMITED 


Manufacturers 797 Notre Dame Avenue, WINNIPEG 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St. W. VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


JOHN H. DISNEY 


B.C. LAND SURVEYOR 


Land, Mineral and Timber Surveys 
Topographic Plans and Timber 
Estimates 


BOX 257, NEW WESTMINSTER, B.C. 


MOORE 
WICKLESS COAL OIL LAMP. 


300 CANDLE POWER FOR 60 HOVRS 
On One Gallon of ‘Common Gat Oul 


Burns 


Just Like , ss 
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Vp too 
Giving high 
A Brilliant eee er 
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Mettow Light gp 
a. ee IS DROPPED 
No Wicks. OR KNOCKED OVER 
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Miron NS. ew) Filling of 
COAL OL iris eda 2 ots. of oil 
Price 41252 Complete. 
ROBERT M-MOORE & COMPANY 
Vancouver B’C: & Regina Sask. 


Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 
sna 1 OPS 


We have a pa 
tent overdraft 
system in 


EE aires no-areter 
SEATTLE BOILER WORKS 


Phone Bellerd 555 Ballard Sta., Seattle 


our 
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2 Gan a Word 


All advertisements under this department, 2 cents per word for each insertion, 


sertion for less than twenty- five cents. 
per inch. 


Small 
Four of more insertions, $1.00 per inch each insertion. 


No in- 


display advertisements, one insertion, $1. 50 


To save bookkeeping, parties not having an advertising account will pledse remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to delive: 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. 


FOR SALE 


SAW MILL FOR SALE—CAPA- 
city 25 M. ft. per day. Located in 
Alberta on two trunk line Railroads, 
with good Spruce timber available 
and good market for lumber. Would 
like to sell an interest to practical 
sawmill man who would operate it. 
A good money-making proposition. 
About seven thousand dollars re- 
quired. Address—G. M. Poole, P. 
O. Box 1353, Edmonton, Alta. 9-10 


Timber Tract and Mill 


TALUABLE TIMBER TRACT, 
British Columbia; nearly 10,900 
acres; 60,000 0U0 feet of timber; on 
railroad. Local market for mine 
props. First class mill, 30,000 feet 
daily capacity. Very attractive pro- 
position. George W. Grant, P. O. 
1676, Calgary, Alta. 10-11 


— 


Australian Three-ply 

The following is reproduced 
from an article on “Australian Or- 
namental Timbers,” by the editor 
of the Proceedings of the Royal 
Victorian Institute of Architects. 

“Plywood may be obtained with 
a facing of most of our Australian 
timbers, especially blackwood and 
mountain ash (with its Tasmanian 
equivalents), silky oak and maple. 
The backing is usually of hoop 
pine, We understand that until 
recently the better type of three- 
ply facing timber was sent from 
Australia to America for conver- 
sion, and we recently called at- 
tention to the excellent results ob- 
tained by the Americans. The 
Canadians, too, in British Colum- 
bia are experts in the ‘three-ply- 
ing’ of Douglas fir (or Oregon, as 
it is known in America), and the 
specimens on view in the Can- 
adian Trade Commissioner’s office 
in Collins Street, Melbourne, bear 
eloquent testimony to the skill be- 
stowed by our fellow-citizens of 
the Empire in North America. But 
\merica is surely not the country 
in which to deal with Australian 
timbers and their conversion into 
three-ply wood. A few years ago a 
plant was installed in Melbourne 
by Mr. Alexander Sturrock, who 
for a long time suffered disap- 
pointment, firstly, by inferior 
plant, and by the difficulty of con- 
verting our hardwoods. Latter- 
ly, however, he has achieved suc- 
cess, and must now be congratu- 
lated upon the results obtained. 
In the opinion of many competent 
to judge, three-ply manufactured 
in Australia is equal to the ma- 
terial imported. 

“To bring about this successful 


issue, Mr. Sturrock, through dis- 
appointments and with consider- 
able loss, stuck to his enterprise, 
and to-day finds his efforts 
crowned with success. We under- 
stand two or three other manu- 
facturers intend erecting three-ply 
machinery. In the future there 
should, therefore, be ample sup- 
plies of three-ply in all our Aus- 
tralian timbers. The variety is 
probably greater than in any other 
one piece of territory in the world, 
and now that the question of tim- 
ber supply—more especially that 
of wide boards—is so acute, the 
three-ply material seems to have 
come to the assistance of those 
consumers who need wide 
boards.” 


British Timber and the War 
We have been visiting several 
of the Canadian and other camps 


where home-grown timber is be-_ 


ing felled and converted, and must 
certainly say that the work, gen- 
erally speaking, is being carried 
out in a practical and business- 
like manner. What surprised us 
most at every felling station was 
the quality of timber being dealt 
with, much of that at Windsor, 
the Scotch fir in particular, being 
quite as large and of equally good 
quality to any that has been sent 


from abroad, a fact that was free- - 


ly commented on by several man- 
agers of woodlands with whom 
we were in company. Some very 
fine timber is being cut from the 
hillsides above Gwydyr Castle, in 
Wales, the larch especially being 
remarkably clean, of great length, 
and the timber first-class in qual- 
ity. Whole plantations are here 
being swept away, and the visitor 
after the war will find a sadly 
changed landscape away amongst 
these Welsh hills that he loved so 
well. But the exigencies of the 
war know no bounds. In the New 
Forest the Portuguese tree-fellers, 
some 26 in number, are doing use- 
ful work, and the rapidity with 
which the trees are felled and pre- 
pared for use is simply marvellous. 
They seem to be an industrious 
lot, working from dawn to. dark, 
and evidently subsisting on what 
the [english tree-feller would con- 
sider as meagre fare.—Timber 
News. 


Black Walnut Again Popular for 
Furniture 

The demand for black walnut 

for the manufacture of gun stocks, 

billiard cues and other articles re- 


~ “2 oe LP Ae ee © ee 


quiring this scarce peo has 
stimulated a return to the demand 
for walnut for furniture. ; 
The return of black walnut as” 
a popular furniture material will 
mone an enthusiastic interest at 
least on the part of those who are 
in middle life and who can recall 
the dignity and beauty of this dur- 
able forest wood cut and carved 
into bed, bureau, table and dresser. 
Just why it lost out in popular- 
ity, except for scarcity, it is diffi- 
cult to understand. Possessing 
a natural wood color, it is suscep- 
tible to treatment that easily de- 
velops a beauty unsurpassed even 
by mahogany, which demands 
tificial coloring in bringing out its 
rich effect. And as for oak, natur- 
al, or artificially colored, it cannot 
be compared with black walnt 
for beauty, durability or any oth 
qualities that make a piece of fur- 
niture which satisfies. 
Fortunately for the lovers of 
black walnut—and they are as 
numerous as those who have en- 
joyed the beauty of it in their 
homes—it is said the American 
supply is far from exhausted; and 
on the other hand, unfortunately 
there is such a demand for it in 
the manufacture of small arms as 
must unquestionably boost the 
price of it. Enough black walnut 
is consumed in making a single 
gun stock to make a couple of 
chair legs. 


General Mereantile Co. 
Limited 


Wholesale Lumber 


B. C. Forest 
Products 


922 Metropolitan Bldg. 
- VANCOUVER, B.C. 


W. J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. | 


ELECTRIC MOTORS 
Rebuilt and Repaired 


Second-hand Motors for Sale : 


Expert advice given on all Electrical § 
work—Try Us. i” 


A. D. HOTSON 


1059 Hamilton St..VANCOUVER,B.C. § 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, “%c. per lineal foot. 


Railway ties, 8 feet long, 1¥%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 


WESTERN LUMBERMAN 


—a combination that can 
not be beaten— 


Simonds Crescent Ground Cross-cut Saws in the woods 
and Simonds Wide Bands, Solid Circulars, Inserted Point, 
Gang, Shingle, Edger, and Trimmer Saws in the mill. 
Famous for quality among Lumbermen 
the world over. 


2 SIMONDS a SAWS 2 


For Catalog, Prices, or further particulars, 
write any office. 


SIMONDS CANADA SAW CO., LIMITED 


St. Remi St. and Acorn Ave, MONTREAL, Que. 
VANCOUVER, B.C. In the U.S._Simonds Mfg. Co. ST. JOHN, N.B. 


“MAPLE LEAF ” 


SHINGLE SAWS 


“THE PROVEN BEST” 


satis agree that our gute do not break or kc when sawing, 
and will hold a cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 
boards, siding and flooring, in 


bundles, timbers, etc., upon a 


| grade of 4 per cent. (4-ft. fall in 

7 Xs 1 00-ft.) 

| Canadian Mathews Gravity Carrier Co. 
é 484 Richmond St. West, Toronto Limited 
: GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 

i CANADA’S MINISTER OF FINANCE 


says Country’s 
Watchword 
Should be 


PRODUCE! 


“It’s a Winner’’ 


rk see with a 


tg ~ a. & =k You Produce More 
a: | Sey |_| High-class 
Red Cedar Shingles 


We Produce 
The Machines 


“All Made in Canada” 


“eG 
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Letson & Burpee 
Limited 
162-198 Alexander Street 
VANCOUVER, B. C. 


IRON FRAME “‘ECLIPSE” 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - - Vancouver, B.C. 


Telephone—Fairmont 240 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. Jj. D. McBride 
Agents for Bits and Shanks only aan! Winnipeg, Man. Cranbrook, B.C. 


R. HOEK & CO.  - -~ New York 


Successful makers of successful saws since 1828 


Dimond fh. © . 
SPECIAL STEEL a 


For Logging Camps and Saw Mills 


COUNT THE COST 


of open fires—the risk of property destroyed—the 


expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK | 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Write for full facts. 


MUSKEGON BOILER WORKS 
Muskegon, Mich. 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 
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“GOODHUE BELTS” have been on the market for years and the demand is con- 
tinually growing. This combined with the scores of repeat orders that we are 


constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 257 less than 


any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


= 


“GOODHUE BELTING” is noted for its reliable ‘‘cling’’ on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
“EXTRA,” ““STANDARD” and “ACME” Waterproof 
Belts which are made to suit the varying conditions of use, 
all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
54 Cordova Street E., Vancouver, B.C. 
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YOU WANT THE BEST? WE SUPPLY IT! 


te e ? More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


| T D. K. McLaren, Limited 
B E IN G Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 

- - - 200 King St. West 


Toronto 
St. John, N.B. - - 64 Prince William Street 


123 Bannatyne Avenue East, Winnipeg, Man. 


Engineers’ Supp'y Co., 


He Vas °* Stuck’? on Hits Tract 


Once there was a man who had what was 


reputed to be an exceptionally valuable tract 
of timbe perlar —no matter where—which he bought on an 
1-7 end ‘timber cruise” plus his personal inspection. 


Wi hing to take Ms profit on the investment 
nfidently offered the tract to James D. Lacey &* Company. 


Be sides the reputation of the tract there were 


superficial indications of unusual excellence: 
é ut Lace yc Company de al only with THE PAG IS: 


A LACEY REPORT on the tract showed 
the astonishing fact to be that the value of mer- 
hantab iber on the tract was barely more than Aalf 

li seller sin ‘erely believed he had, although he he 


WATERPROOF COVERS and 
CANVAS GOODS 


of every description 


“ROSE CITY ” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


La} 


6“ 
He was*‘stuck’ ya in facta’‘ILACEY 
REPORT” on the property when he bought it 
vould not have cost a twenty-fifth of what he was “stuck. 
ith a moral, May we send you “Pointers,” 


CHICAGO SEATTLE NEW ORLEANS | 
9 McCormick Bldg. 1009 White Bldg. 1213 Whitney-Central Bldg. 
PORTLAND (ORE. ) 
1310 Northwestern Bank pias 


Pink’s Lumbeaen TOOLS tices: ati 


The Standard Tools Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co.Ltd. Toronto 


) Hicks ; 7 si eelstnnsiis and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


HARD SERVICE LOCOMOTIVES 


Coupon Books 


- ©} panss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


ATaVyaAaASNVYL LON 


You can not afford 


to be without them. 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they.must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipnrent must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


If you do not use Coupon Books, write us for full 
information. If you are using books of another style, 
___ ask us for samples and prices. 


Our factory is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


When you are ina 


HURRY FOR COUPON BOOKS 
Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, . 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘Long’ saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


Y 
MACH 
Ts Mill Equipment That 
Spells Satisfaction 


Whether you operate a portable outfit or a 150,000 ft. capacity 
mill, Waterous Sawmill Machinery will give you results that count 
on the right side of the ledger. _It contains all the time and labor 
saving improvements that modern sawmilling demands. More than 
that, every machine, even in our very lightest outfits, is built with 
a strength and sturdiness that means years of service more than 
you ll get from other makes. 


- Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The “New Model” Bandmill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 
building sawmill equipment, to back it up. 


If you haven’t our Cat- 


alogues in your office, ae ae 
write us and we will Trim, Teay,, Medi, 
send you a bound set. -4 (ers m 


: 
The Waterous Engine Works Co., Limited 


7 a _H.B. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 


| TT (II (({ (tii ( (tt ttt tt tt 


a 
Be 
Pl 


WESTERN LUMBERMAN 


“FROST KING” BABBIT 
Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt | 
that we believe to be absolutely perfect. . For high speed machinery and engine work it is wit i 


out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- | 


SS gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is — 4 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure i in making youa ships | 
SS ment Oh a 2b et 


: Factories also at— i 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Louis, W Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


& Timber Co., Ltd. | 
Head Office: ‘ | 


VANCOUVER, B.C. 


= 


Manufacturers — Wholesalers /- 


A Babbitt of Quality 
For For i 3 
Heavy High | pes: 


Pressure Speed MT. LEHMAN, B.C. 


“WHAT WE MAKE WE GUARANTEE” 
Stocked by D. Ackland & Son - Winnipeg | Our Specialty: 


Salar dort Total G: i | Heavy Timbers, Deep Joists 5 
‘|| Dimension, Boards, Shiplap 


B. B. Coil ere ~~. \e’ \ Boom - 
and | 4 ~ | m ” ; and 
Logging i . | sles | Loading 
Chain _— i pe ‘ ai l Chain 


(Design Patented) 


McKinnon Chain Co. _ office ana Factory §$t. Catharines, Ont. 


VANCOUVER 


November, 1916 


WINNIPEG 


ermal 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


THIRTEENTH YEAR 
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LINK-BELT 


for Reliable Service 
In handling mill refuse—for conveyors, elevators, and also for 
power transmission. 


Its durability in your work proven by years of service in lumber 
: i 
mills. 


Look for this trade mark It is your guarantee of 
on every link. > —————— reliability. 
Each link is made to give the highest tensile strength and 


durability. 


4 A stock is carried in Vancouver. The Link-Belt & Dodge Products Company 
| carry complete factory stocks at Seattle and Portland. 


Write for Generu] Catalog No. 110 


CANADIAN LiNK-BeLT Go., LimiTep 


NUMBER ELEVEN 


408 Pacific Building, Vancouver, B. C. 


ALL COAST 
STOCKS 


We can furnish Straight Carloads 


SPRUCE FINISH 


Rough or Dressed 
WRITE FOR PRICES 


265 W. WELLINGTON ST., TORONTO 


Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. 
Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


408 Pacific Building, VANCOUVER, B. C. 


RUBBER GOODS 
FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
assis on this line. “‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 


for power transmission. 
“Redstone” High Pressure Sheet Packing has proved by test that it 


Packin 5 will outlast any other similar packing on the market. We make Spiral 


and Ring Packings, etc., that are equally reliable. 


for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Hose 


; One or more of our twenty brands of Fire Hose will be found, not only 
Fire Hose in the best equipped Factories, Mills, etc., but in almost every ire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON 


TORONTO VANCOUVER 


, 
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Will Your Belts 
Stand This ? 


Beaver Board the Ceiling 


Even though the walls are plastered, 
the ceiling should always be Beaver 
Board. ae 
Not only because it can’t crack, chip, — 
reacoonrtes or fall. 

Not only because it will last jonger. 
Not only because it is easiest to apply. 


ad “You can’t expect 


* cd Beaver Boakd ives But also because it’s more attractive. Even 
sults unless this those who object to paneled walls will appre- 
hice es eon ciate the relief which Beaver Board paneling © 

” Ee retean Puy.” or beamed effects afford from the usual ceiling | 
monotony. 


Every Beaver Board job is more business 
~for the lumber dealer. Not alone because. 
Beaver Board is a lumber product, but because 
it also creates a demand for additional stock in 
the way of trim. 


Write for booklet and samples. 
THE BEAVER COMPANY, LIMITED” 


- 879 Wall Street Ottawa, Canada 
Branches in principal cities. 


This is the service that shows up the wonder- 
fully fine qualities of Amphibia Planer Belting 


On heavy duty machine over high speed small ! 
pulleys. If there is any ‘‘flaw” in a belt this 
is Where it will show. 


Amphibia Planer 


Belting GEO. CRADOCK & CO. 


is made according to the finest ideals of the EAI 

Belting industry. If we could improve this 169 Cordova Street VANCOUVER, BC. ; 
leather belting in any way we would be only tres 
too glad to make a change—but we can’t. It | ie! 
has been tested scores of times under the most Wire Rope Product 
severe conditions imaginable and has _ passed 


Finished le. 
the tests at the head of the belting class. From the, Raw Egy icus toate teas 


The best way to reap the benefits of Amphibia 


Planer is to try a belt somewhere in your mill. S ‘al Mill C z 2g 
That will be the best advertisement we can pecia Wh varriage ue 
put before you. Ropes built for the +, 
job. 
a 
m 
Write for catalogue and prices. “Double Salmon Strand” a 
° 


Logging Ropes. 


* Pink” Peevies, Cant Hieokees Pike Poles, 
GCodbrt ratte Handles, Etc. | 


Tanners and Manufacturers “Stewart” Logging Blocks. 


511 William St. | MONTREAL ———— dig 
PAB sondien Tenders for Aerial Systems on application 


38 Wellington St. East 149 Prince William Street 


i| 
| 
“a 
i 
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WINNIPEG VANCOUVER Telephone—Seymour 1456 
Galt Building 107-111 Water Street 
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Shevlin-Clarke Company 


Limited 
Fort Frances, Ontario 


- 
| LUMBER - LATH 


MANUFACTURERS 


Sales Office : 


300 lectric Railway Chambers S Wanipes (Manitoba 


R. J. THURSTON AIRD FLAVELLE 


Thurston-Flavelle | a 
Lumber Company “= 


ae |= © Manufacturers —————— 
‘High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed ec 
FIR and CEDAR. in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


WESTERN LUMBERMAN 


A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To spp sisé and Distributors: To Consumers: 


it texture, white color, light weight, of our NICOLA The most used and general’ utility lumber is PINE. It is 
‘INE, combined wi th nee en arate and perfec ment light, white, soft, easy to work, and good to look at. If you should 
3 ou of a stock that not only brings trade but  « happen to not be a user of NICOLA SOFT PINE ask your 
re 5a dealer to show you some. Satisfied customers and new friends we 
rate continuously, carry large stocks, promise prompt : : : : ; 
i see that they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 
is, shiplap, resaw stock, siding, flooring, shop, tinuously and to full capacity 


“THE NICOLA VALLEY PINE LUMBER CO. 


Mill and Office -CANFORD, B.C. Telegraph Address—Merritt, B.C. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


Fir and Cedar 
Products 


Long Timbers 


Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


Abbotsford Timber & | 
Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


5 We make a specialty of Timbers and Large Joists, also all kinds of i} 
4 Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW 


Mills at ABBOTSFORD, B.C. 


vin CP Ry... C.N Ry., G.N Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


Fi Re Pa Aaa tite 


WESTERN LUMBERMAN 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 


SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. 


to 36 inches wide. 


We can manufacture any Leather Belt specified up 


Your old belts can be rebuilt: by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B.C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


General Machinery Dealers 


HALLMAN & WHITE, LIMITED 57-59-61 Alexander Steck VANCOUVER, B.C. 


Tee conout 952, SEYMOUR 4640 


Apex Liber Co. 


Timbers, 
Dimension, 
Uppers, 
Boards, 
-Shiplap, 
Shingles 


SERVICE 


Mixed or Straight Cars 
VANCOUVER, B.C. 


Dominion Bldg. 


® Hoffman Bros. Co. ® 


Established 1867; Incorporated 1904 


804 West Main St.. FORT WAYNE, INDIANA 


—Manufacturers of — 


VENEERS and LUMBER 


IN THE DOMESTIC HARDWOODS 
ANY THICKNESS, 
1/24 and 1/30 Slice Cut—(Dried flat with Smith Roller Drier.) 


1/20 and thicker Sawed Veneers, Band Sawn Lumber 


INDIANA QUARTERED OAK 


(33) —SPECIALT Y— 
Our.monthly stock list is a stock list, blotter, calendar combined. Tell us 


Bog. U8, Pas of who is reading it now, and we will gladly mail it to you mo nthly. Reg. ULB, Pat. O8 


Red Cedar 
Shingles 


Bevel 
Siding 
QUICK ‘SHIPMENTS 
Re iacter Mili 


Company 
NEW WESTMINSTER, B. C. 


Pabeien: Have han é Problem ? 


A Mill to Build or Remodel at a Minimum Expense, 
which Will Reduce Manufacturing Costs ? 


A Flume Which Will Transport Logs Cheaply ? 


Whether it be either or all, it will pay you to submit your problem to 
me for consideration and advice. My solution may convert a losing 
proposition into a big money-maker. 


Having designed and built some of the most modern and successful 
plants in Ores son, Washington and Idaho, and engineered log flumes 
on both sides “of the border, my work and years of experience should 
commend my services Correspondence solicited. 
references furnished. 


W. D. STARBIRD 


Saw Mill Architect and Constructing Engineer 
1009 Spalding Bldg. - PORTLAND, OREGON 


Testimonials and 


WESTERN LUMBERMAN 


Commercial Lumber & Shingle Co. 


RED CEDAR SHINGLES 


Fir, Spruce and 


Hemlock Lumber 
VANCOUVER, B. C. 


JOHN K. MILLER CO., LIMITED 
wal FANS and PIPING 


Our Specialty 


j All our work guaranteedto | 
give satisfaction iS 


VANCOUVER, B.C. 


‘WESTERN ”’ Ph % 
Blowers and Exhausters Fair 1582 337 Dufferin Se W. 


HEAPS & SONS | 


COAST 


Lumber ana Shingles 


Finish Orders a Specialty 


— Head Office — 
837 Hastings St. W.. VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 
The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


V. HYDE BAKER, Pres C. BURGESS, Sec.-Treas. . C.D. McNAB) Manager fae 


EF and Larch Lumber 
Hig) h- Grade Pi Ine Lath and Mouldings 
1s when, placing orders for Lumber Stocks. We have the goods, and can guarantee the quality le 


j rrgpsee M. rt te 
Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


promise mpt delivery. Can ship by OC, P.R. and G.N.R. Car numbers sent day following receipt of order. | 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Relogei gue Address, BAYNES, B.C. | 


SERVICE SERVICE SERVICE 


WESTERN LUMBERMAN 


Walsh Construction Company 


Designers and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, _ 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. Ee 


Branch: 215 Second Street, New Westminster, B.C. 


Built by WALSH CONSTRUCTION CO.—Fig. 4, Battery of Seven Kilns at 
the plant of the Canadian Western Lumber Co., Ltd., at Fraser Mills, B. C. 


The great saw-steel mill of HENRY DISSTON & SONS, INC., PHILADELPHIA, U.S. A. can Pe paren yee roueombined ore 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg., VANCOUVER 


ALL COAST STOCKS 


Absolutely Dependable Grades 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


HOIAAES AOIAAGS AOIAAAS 


WESTERN LUMBERMAN 


The 


Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 
Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 
Prompt Shipment. 


P.O. Box 298 Victoria, B.C. 


H. S. Galbraith Co., Ltd. 


603 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. Wecan 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


bi B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


Do YOU Want an 
Assortment Quick ? 


Cedar, Fir, Spruill 
and Pine — |. 


Twenty Million Feet in Stock 


WIRE IN YOUR INQUIRIES 


| Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


Forest Mills of British 
Columbia, Ltd. 


Head Office : 


Revelstoke, B. C. 


Manufacturers of all Grades and 
Classes of Mountain Lumber. 


White Pine, Western 
Pine, Cedar, Fir 
and Spruce. 


Largest Stocks of Well-Seasoned Lumber 


Special Attention to Mail-Orders. Satisfaction Guaranteed. 


FOUR MODERN MILLS 


WESTERN LUMBERMAN 9 


Thos. Kirkpatrick 


VANCOUVER, B.C. 


G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Manufacturer of 


High Grade B.C. Shingles 


Mail or wire orders direct or place with undersigned: 


Ontario Representative: 


W. J. Smith 


Weston, Ont. 


Prairie Representatives: 


Cuddy & Nelson 


Calgary,Saskatoon, Winnipeg 


HARDWOOD 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We cArry full stock here and make up 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. VANCOUVER 


J.C. McLaren Belting Co. 


Limited 


Made in Canada 
BOILERS 


For Canadians 


Manufacturers 


of 


Reliable 
Belting 


LEATHER 
BELT 
OF 


Illustrations show a few B. C., 
installations of G. & McC, 
Co. Water Tube Boilers. 


aTisiy are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 HP. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 


To-Day 


“as 


QUALITY 


Never Varies 


in touch with our Engineering Department, the services of our Experts are 
at your disposal. 


55 Years in the 


WE BUILD Market and 
Horizontal and Vertical Steam Engines; Steam Turbines; STILL MONTREAL ToRONTO 
Return Tubular, Water Tube and Heating Boilers; Heaters, i 
Tanks, Pumps, Condensers and Transmission Machinery. WE LEAD WIN NIPEG 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


ict: Beaumont Ave., MONTREAL 


Please note the initials of this Company 


WESTERN LUMBERMAN 


tHE BRITISH COLUMBIA MILLS — 
TIMBER & TRADING COMPANY 


Head Office: (Established 1865) ; BRANCHES | 


Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 


Spars and Long Timbers Furnished on Short Notice | 


Exclusive Saies Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
603 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Suppose $5,000 a wok a iS your payroll 


The safest insurance against leaks in this large ‘ Fully 
amount of money is International Time Recorders. Automatic 
The most successful employers of labour in the world JZ 
use International Time Recorders. Experience has 
proven that the cost of installing is a pigmy to what 
it costs to be without them. 


INTERNATIONAL 
TIME RECORDER 


It controls the three greatest factors in your business, 
Men, Minutes and Money. Cut out these factors 
and you are out of business. 


Write for interesting literature and full particulars, 
There’s an International Time Recorder for every 
business—even your’s. 


International Time Recorders are made in Canada, and the sale keeps our factory working to capacity — 


International Time Recording Company Our Service Dasari 
of Canada, Limited og at ig at eco a oe 


“=z r any . This Department re: oon 

I i , a be pe felbite hly trained in the 
LO TS) Toronto F. E. MUTTON Montreal: W. A. WOOD, Jr., Sales Agent arate tenes once, nur Reccrde 8) WW enires oa 
~/ I Wi Anderson St General Manager Carlier Bldg., Cor. McGill and Notre Dame Sts. customers to have their Time Recorders in: 


faa 
TiMe 


$ regular intervals—as no piece of 
mechanism is proof against aouge: 


Winnipeg: GEO. MORRIS, Sales Agent, 400 Electric Railway Chambers 
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Representing the Lumbering and Woodworking interests of 


British Columbia, Alberta, Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Hues C. MacLean - - - - President 
302 Travellers’ Building, = = WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. MoNAULTY, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Communications, and make Cheques, Drafts, P. O. and Express Orders 


Address all 
3 payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
‘Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W- 
Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


For several months there has appeared 
a Tree Naming Competition in the 
Western Lumberman, and last month 
f concluded this contest. The number 
of entries received was smaller than we anticipated, but nevertheless 
the competition—the first of its kind to appear in a lumber journal in 
Canada—has proved a success. 

The idea of the competition was to correctly name seven trees, 
first by the bark, second by the foliage, and third by the boards. 
Quite contrary to expectations the competition has proved too much 


Result of Tree ‘Naming 
Competition 


for every lumberman who entered, insofar that no correct set of ans- . 


wers has been received. Perhaps we made the competition rather 
difficult by desiring the names of the bark, grain and foliage, instead 
of only the bark. This made the contest one of knowledge and skill 
in that not only must each picture of the bark, boards and leaves be 
correctly identified, but they were to be correctly grouped. By this 
is meant that only seven trees were represented, and the bark, boards 
and leaves represented the same seven trees. For this reason, in 
judging the answers, only those answers have been regarded as cor- 
tect which put together the correct bark, the correct board and the 
correct leaf and gave them the correct name. Otherwise it is manifest 
that a rank guess based on a mere book knowledge of leaves might 


have proved as good as an answer from a carefully thought out 


solution of an experienced lumberman. Thus, knowing all the leaves 
-and but little or nothing about the bark or the boards was of no value. 
On the other hand, knowing all the boards or all the bark without 
knowing the leaves was of no avail. 

As stated, no lumberman correctly named all the trees by the 
bark, leaves and boards. Many who sent in answers were very wild 
in naming the different trees, considerable guessing evidently being 
the line of action when a puzzler cropped up. One lumber dealer, in 
sending in his answers, wrote: “It is very difficult to distinguish 
between grains Nos. 8, 10 and 11, since almost identical samples 
ean be found in larch, according to the method it is sawn. It makes 
all the difference in the world as to whether it is sawn edge, quarter 
or slash.” 


many contestants. This incorrect naming of the different timbers in 


_ Western Canada does not, therefore, necessarily imply that the lum- 
- bermen do not know the timbers grown in their midst, as is again 


“confirmed by the following extract from another letter enclosing 
answers: “I would bet any man | could name all the trees correctly 
by the real bark, leaves and boards, but it is rather difficult to dis- 
tinguish between the different species by photographs. 

With regard to the number of entries, we are not any more 
surprised than we are disappointed at having so few manufacturers 


~ and wholesalers participate in this competition ; their disinterestedness 


has been most pronounced. We take the occasion, however, to con- 
gratulate the retail lumber dealers in Western Canada on the spirited 
enthusiasm they have shown from. the first in this novel competition 


i a 


This, we think, must have been the stumbling block for, 


and we offer our congratulations to Mr. L. S. Kroetch, of the Pette- 
pher Lumber Company, Sylvan Lake, Alta., the winner of the first 
prize of $20, and to Mr. Geo. F. Twiss, of the Galvin Lumber Com- 
pany, Admiral, Sask., who wins the second prize of $10; Mr. C. W. 
Hughes, of the Lumber Manufacturers Yards, Limited, Regina, Sask., 
wins the special retail prize of $15. The answers of each winner con- 
tained several errors, cottonwood being the tree most difficult to name. 
Our appreciation is extended to the following firms who kindly donated 
to the prize fund: The Adolph Lumber Company, Baynes Lake, B.C.: 
the Nicola Valley Pine Lumber Company, Cranbrook, B.C.; the Finger 
Lumber Company, The Pas, Man., and to the British Columbia Forest 
Branch. 

The correct names of the trees, together with their botanical or 
Latin names, are found on another page in this issue. 


One last word in connection with this contest. We desire the 
judges of this competition to accept our thanks for the time they 
spent in selecting a winner, a by no means easy task when such names 
as Yellow Pine, Norway Pine, hemlock, tamarac and oak were found 
amongst the answers. The judges were: Mr. N. G. Neill, secretary 
of the Western Retail Lumbermen’s Association; H. S. Y. Galbraith, 
of the Forest Mills of British Columbia, Limited, and H. Paterson, 
of the Prince Albert Lumber Company, Limited, Prince Albert, Sask. 


By far the most important buildings 
being erected in the Prairie Provinces 
today are implement sheds and gran- 
aries. Investigation at the head offices 
of the lumber companies which have yards scattered throughout the 
West elicits the information that there is an enormous demand for 
lumber and building materials for the erection of such buildings. 
This is confirmed by a report of the C. P. R., which states that next 
to wheat and coal, lumber is the heaviest traffic commodity at the 
present time. 

The West has again harvested a great crop, estimated to value 
over $400,000,000. Although the crops of 1916 do not total the same 
acreage as those of 1915, yet the farmers are receiving prices that are 
far above those of last year, and which will place practically every 
farmer who has had a crop at all, in a good financial position, which 
will mean an improvement being made to his property on the farm. 


In the past the prairie farmer has not paid the attention necessary 
to prolong the life of his implements and machinery, or to securely 
house that part of his crop which he desires to hold. Accordingly, the 
depreciation of farm machinery on the prairies, due to the lack of 
proper housing and care, has been a very serious matter when put 
into dollars and cents. When a machine is not properly housed and 
cared for, it loses at least ten per cent. of its value and efficiency each 
year. Recent investigations made by the Commission of Conservation 
show that the majority of Western farmers do not appreciate these 
facts. Out of nearly 100 representative farms visited in different 
parts of Alberta, Saskatchewan and Manitoba, only a few were found 
that had the implements and machinery under proper cover and well 
painted. When one comes to realize that the value of farm implements 
in the three Prairie Provinces in ‘1910 amounted to $110,000,000, or 
over 40 per cent. of the total value of the implements on all the farms 
in Canada, one can readily realize the necessity of having good build- 
ings, especially adaptable to their different uses on every Western 
farm. 

It is encouraging, therefore, to learn that the efforts of the British 
Columbia Forest Branch officials are bearing fruit insofar that a series 
of pamphlets have been prepared showing the Western farmer his 
error in so carelessly looking after his implements and recommending 
to him buildings designed by experts specially for every purpose that 
is required on a farm in the West. Special care has been taken to 
meet the severe climatic conditions on the prairies, and many farmers 
have realized how necessary these buildings are to the economical 
management of their farms. 


Farm Building Oppor- 
tunities for Retailers 


Builders, architects and lumbermen have not been slow to follow 
up the advantages offered to them to secure work in connection with 
the demand for new farm buildings, which these bulletins of the Forest 
Branch have stimulated. At the present time there is a record de- 
mand for lumber and building materials for the construction of all 
kinds of barns and granaries on the farms in Western Canada, and 
according to builders and retail lumber dealers there is likely to be 
a still greater demand during this and next month. 

Kevery builder, architect and lumberman should have in his library 
a copy of the ten bulletins published by the British Columbia Forest 
Branch. They will be mailed free of cost to any person upon writ- 
ing to the B. C. Forest Branch, Victoria, B.C. In these pamphlets 
are shown plans of buildings, methods of construction and bills of 
quantities for every building. Blue print working drawings are sup- 
plied by the Forest Branch on payment of a very small sum, and now 
that the busy season is at hand for this nature of work, we strongly 
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ecommend that every builder who has not already done so, should 
1 a set of these pamphlets without delay. 

\s an example of what is contained in one of the bulletins of 
the Forest Branch, we reproduce in part inthis issue, a description 
with drawings of an implement shed, and a permanent granary, with 
quantities omitted. These we have on file and will be 
to any person by writing to the Retail Editor, Western 
an, 302 Travellers Building Winnipeg. 7 


1. =i : 
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The presence on the Coast last month 
of Mr. L. B. Beale, British Columbia 
lumber commissioner at Toronto, af- 
forded our manufacturers a chance to 
first-hand information conc es the possibilities of the Eastern 
market as a shipping point for B. C. forest products on a larger scale 
than heretofore. The location fr a complete exhibit in Toronto in 
charge of an expert had been hailed as a progressive step in line with 
the market extension work being carried on by our. Department of 
Lands, and lumbermen were eager to hear some details of the cam- 
paign. The opportunity was afforded them on the evening of October 
3rd, when as guests of the B. C. Forest Club they listened to an address 
by Mr. Beale on “B. C. Lumber in Eastern Canada.” 

As we hope to reproduce this excellent paper in our next issue 
we shall not attempt to cover the many important points touched 
upon by the Commissioner, who evidently is a “live wire,” and the 
aa t man for the position in view of the apparent fact that he is not 
alone a keen salesman but a practical demonstrator of the uses of 
lumber in the factory ot workshop. He is able and willing to prove 
to the owner that B. C. lumber is as well or better adapted to his 
needs than Southern ais or some other wood at present displacing it. 
Mr. Beale made it quite plain that when he started his campaign less 
than a year ago the fight was an uphill one, se his persistent efforts 
have already achieved a considerable succes Leading architects 
are becoming interested and are specifying Dousies fir for timbers 
and finish; woodworking concerns are being won over, and lumber 
dealers are manifesting a desire to stock ae products. The suc- 
cess of the movement to exploit the Eastern market to the great 
advantage of our manufacturers would appear to be almost assured. 
As pointed out by Mr. Beale in the most emphatic terms at his com- 
mand, the danger now to be feared is that sufficiently heavy stocks of 
B. C. lumber will not be available in the East to fill orders as promptly 
as the trade demands. Would-be customers, said Mr. Beale, will not 
be content to wait until shipments can arrive from the mills—unless 
the stock is on hand they will revert to their former source of supply. 
The reasonableness of this view was admitted by several manufactur- 
ers, and steps will doubtless be taken in the near future to effectually 
deal with competition along the line suggested. In this connection 
the following excerpt from a recent editorial in the Canada Lumber- 
: is worthy of careful thought: 

‘There is a limit, though, to the work that can be done by the 
british ( chica Government. They can introduce the product to 
and point out its merits, but after that it is up to the lumber 


The Opportunity in 
Eastern Canada 


wait 
Fain 


ne user 


manufacturers of British Columbia to demonstrate that they are en- 
titled to supply the lumber. This-they will have to do by means of 

alesmanship and giving “service.” The giving of “service” may 
mean having stocks of lumber located at different points in order that 
factories may be supplied promptly. Of course, problems such as 


these would have to be worked out, and this could be best accomp- 
I he lumbermen getting together and holding a general dis- 
One thing is certain: they will have to follow up the pioneer 
by their Government or that work will have been 


ing done 


1, and there is no time like the present, when a great many 
planing mill men and proprietors of woodworking factories have been 
with samples of British Columbia woods that 


impressed 
n to them.” 

Our lumbermen should back up the campaign instituted in their 
lf by : tising their products to the Eastern buyers of lumber. 

vernment, in fairness to the other industries of the province, 
shoulder more than the initial publicity. <A 
if our manufacturers hope to seize and 
the eastern lumber trade. The fact 


tecdl ta 


re is necessary 


‘ “ 
sfiare of 


present advertisers are doing a very large volume of business 
tomers should alone suffice to convince their com- 

tency of publicity. 
: - , From far-away Chicago comes a letter 
Is System Lacking in  ¢ the Western Lumberman express- 
B. C. Mills? ing commendation of a short editorial 


publis 


pearance o f 


hed three or four months ago in 
pI an article referring to the very 
exact lumber costing system carried out by the Brun- 
Company, Limited, Westminster, and described 
The writer of the letter—who asks that his name 
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_ double itself in ten years. 


be suppressed for a reason which will become eyidenr farther on— _ 
wants to know if the use of a costing system is the rule or the ex-__ 
ception with B. C. manufacturers. He goes on to say: ; 

“I ask this information because I am unfortunate enough to own — 
a block of shares in one of your mill companies and have been anxi- 
ously looking for some returns. It is now over five years since I — 
put my money in, and since then there have been times when your — 
market was quite brisk, but nothing has been earned and I am told © 
it is a piece of luck that I have not had to go down in my pocket for — 


part of the operating expense. There seems to be something wreng. — 
Our manager claims he has a costing system, but it doesn’t seem to 

work out right for the shareholders. Thinking you may be interested, — 

and possibly missed seeing it, I send you a cutting which I have kept ; 

by me for some time. It reads good to me.” Yours, 

The clipping enclosed by our correspondent is an excerpt from 2 
an address delivered by W. B. Roper, secretary of the North Carolina — 
Pine Association, at last year’s annual meeting of the National Lum- — 
ber Manufacturers’ Association at San Francisco. It is pertinent — 
to the question asked by our Chicago correspondent and el worth 
reproducing. Mr. Roper said in part: , 

“The study of manufacturing costs is, in my opinion, one of the 4 
most important problems we have, and in this lies to a great extent 
the alleviation of the distressing condition that confronts us today. — 
Unrestrained and reckless price-cutting is the handmaiden of un- 
known costs, or (which is worse) incorrectly figured costs. The 
man who has a correct system of cost finding and knows what his — 
lumber is costing him in toto, including overhead, ‘under-foot’ and 
‘on-the-side’ charges of every sort, cannot and will not compete with 
a man who guesses at his cost or who fools himself by omitting some — 
essential items from his cost figures by loading them into his timber — 
or stumpage accounts, or some other capital account. The most 
prolific source of trouble is the stumpage. The methods of taking ~ 
care of the carrying charges on stumpage are various, and many — 
operators take no account of interest on the stumpage investment. — 
It ought to be figured and figured at six per cent. Many experts — 
claim the interest should be compounded. If this is done and two ~ 
per cent. added for taxes, fire protection, etc., the stumpage cost will — 

No surer means can be found for studying 
lumber market values than by bringing the manufacturers to realize — 
just what their product costs them. Few men will deliberately sell — 
their goods at less than the cost of producing them, any more than — 
a merchant will deliberately sell the goods over his counter at a less — 
price than he pays for them.” a 

No good lumberman will disagree with the soundness of the con- — 
clusions “arrived at by Mr. Roper, and his remarks have a very wide 
application. We cannot give exact figures, but we believe that a good — 
many B. C. lumber companies keep up costing systems, and the habit — 
is growing steadily as a consequence of changing conditions. Our 
correspondent would appear to labor under the impression that a 
costing system is a sort of talisman offering protection against all the © 
dangers adherent to the lumber industry. It most assuredly is not | 
that. When properly kept up and the figures are dependable, such ~ 
a system is absolutely invaluable in the marketing of the product, 
and the wonder is that there are lumbermen who are content to wait 
a twelve-month to ascertain if they are solvent or bankrupt. It is 
true, however, that failures o¢cur on both sides of the line among — 
firms possessing the safeguard of a costing system, which merely 
proves that the daily and weekly reports have not been heeded. | 

The lumbering industry is financed very largely by the banks, 
and too often they have displayed a lack of judgment in making ad-_ 
vances. . Sometimes the plunger is given the cash, while thoroughly — 
reliable firms are refused the accommodation which they have a right — 
to expect on their record. The banks get together on many things— | 
if they would decide to seek the advice of some acknowledged expert — 
before making loans on “wildcat” lumbering propositions, and insist — 
on their customers using costing systems, the troubles of our Chicago 
friend and many others might have a happy ending. 
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An effort will shortly be made to clothe Winnipeg with power to 
enable the city to acquire timber limits to cut wood thereon and sell — 
such wood to its citizens. A motion was introduced at the last mee’ 3 
ing of the city council urging that application to the legislature for ® 
such powers be made at the next session, and instructing the legisla: 
tive committee to prepare the necessary legislation. 


The officials of the Cameron-Genoa Shipbuilders, Tea Victoria, 
have had to meet’ some criticism because some of the long timbers : 
quired for the keels and keelsons of the three ships under constructi 
for the B. C. merchant fleet were supplied by a Tacoma, Wash., mill 
company. President J. O. Cameron, for the shipbuilders, has 
plained that the order was placed across the line for the sole reason 
that the B. C. mills capable of filling it were unable to handle the busi- 


ness. This being the case the action of the company must be held to 


have been warranted by the circumstances of the case. f ' 


A_Few of the Mistakes I Have Made 


It is rather a queer occurrence for one of us to sit right down and 
“fess up!” Well, they say confession is good for the soul, so I believe 
if | admit some of my many errors some of you may “soften” and 
say, “Me, too!” Just like the bashful girl and boy—after the boy 
pours out his soul to the girl, no matter how well she had guarded her 
feelings, she generally admits that she, too, has the “same feeling” 
towards him, says the Lumber Doctor in the St. Louis Lumberman. 

Now, you perhaps have heard a thousand times at least that 
“experience is a good teacher’; so we will admit that fact, and I will 
tell you just a few things that you can benefit by avoiding. 

A couple of months ago I put every account that I considered 
undesirable on my book onto a separate list. Now, in the first place, 
don’t you ever let two hundred people who are undesirable customers 
get onto your books. That’s bad policy; but if they are there, get your 
money out of them, if you can. Well, | did get a lot of them to settle 
—in fact, about one hundred and forty. Now, I still have about sixty 
of the very worst kind to collect from. 

I have tried coaxing, begging, suing, filing liens, garnisheeing, 
‘and no telling what. I have not given up very many of them yet, and 
I won't till they die, and then I'll take a try at what is left by them, 
which usually is not very much. 

I am now working on a contractor who is everlastingly tearing 
up the sod because I have told him that he must settle up his account, 
Hecause it had not been “red inked” for twelve years. 

Now this fellow quit me cold, and is as mad as a wet hen, and I 
guess he will cause me all kinds of trouble before he settles with me. 

- Nevertheless, we are going to settle, or get the courts to settle for us. 
I much prefer the former, but if nothing but courts will do him, he will 
get the courts. 

Of course, some of you will say | should never have let it run on 
this long, and I guess you are exactly right. But he paid us many a 
hundred dollars, although he would pay up no certain bills, but just so 
much on account, and let the thing keep running along, and I kept 
ees him interest and selling him stuff—and so it got into this 
shape. 

When I ask this man for money he won’t answer me, or if I try 
to stop him and talk to him about the account he won’t pay any more 
attention to me than to a hobo asking for a drink. Now, I have sent 

him notice that he must set a date to begin to settle, within a week, 
- and I mean just what I say. I should, of course, have made him 
settle each job within three months and twenty days of the time of 
purchase of the last material, and then all this would not have 
occurred, and I could have either fallen out with him long ago or else 
had him for a good customer now, instead of have him “knocking”? me 
at every opportunity. But I didn’t. I lost, and am now telling you 
_ how to avoid such things—and perhaps you will take the warning, and 
perhaps you won't till you get “stung” a bit yourself. 


4 I have another contractor who has failed to settle for six years, 
who just has a peculiar way of getting the best of everyone he comes 
into contact with. . 

= He knows how, and just makes use of the valuable knowledge he 


has accumulated. 

Let me tell you one thing: Begin right now, and don’t let any job 
go by the time for filing a lien, no matter who the party is. Make ita 
rule and stick to it; then they can’t blame you.. I made it a rule to 
charge interest and collect it, and I am $10,000 better off by it. Lots 
of them made rules to charge interest one week and broke them the 
next. 

Run your own business. Don’t let everyone come to you and tell 
you what you must do. By this I don’t mean not to take and consider 


eS 
=" "S25 


Sie ete 


be the advice of others, but I do mean don’t let your customers bulldoze 

© you. Ee 

i I have let several “prince-of-soft-silk artists” get me good and 

~ plenty, and then refuse some poor devil $5 worth of credit. How many 

of you will “fess up” to having done this? And yet you know you 
© have. 

Lo I have just sued one of them, and will be ten years getting what 


_he owes me, and will have his enmity the rest of my life. Whereas, 
had I guarnisheed on all the bills he owes me for, I would have the 
money and, besides, I would have him “pulling” for me. 

. Had I notified the parties before they paid the contractor whom I 

have filed liens on for unpaid bills by the contractors, I would be 

thousands of dollars better off and have a few more customers besides. 
Don’t be afraid to notify the owner on anything where you doubt 
the contractor’s paying qualities; it is no more than fair. Of course, 
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he may show his appreciation of your kindness by telling the con- 
tractor, but you will get your money, and be that much ahead. It is 
better to fall out at first than after they have you a few thousand dol- 
lars to the bad. 

A mistake I have not made which, no doubt, some of you have, is 
to sign contractors’ and others’ bonds. 


This is a great mistake, and lumbermen had better keep off of 
this practice; and, furthermore, refrain from signing notes for anyone. 
and you will be thousands of dollars to the good. I have an ironclad 
contract not to sign anything but a merchant’s license bond, and | 
sticl< to it, too; and I don’t believe I have lost the sale of $100 worth 
of stuff by so doing. 

A mistake that I have just corrected and quit making is that of 
giving credit for wet and damaged cement sacks. ‘‘Hearken unto me, 
my lads!” don’t send out cement or plaster in bad sacks, and don’t 
accept any bad sacks in return. I have a stamp that I put on every 
ticket that has plaster or cement on it, which says: “Don’t accept anv 
bad sacks, as you will receive no credit for torn or wet ones,’ and [ 
fine any of my help who take out torn sacks, and now I can stand on 
my refusal to “pony up” for sacks that are worthless to me. Let me 
tell you that there isn’t one of you who hasn’t lost money by taking 
back sacks, stray sacks, and wet sacks. Besides, if you stand for such 
practice you are not treating your competitor who wants to do busi- 
ness on business principles right. There are a whole lot of us who 
don’t care much for our competitors, but we shouldn’t fail to be as 
decent as we can, for our competitors are seldom as black at heart as 
they look to us. 

A good many of us have made the mistake to send out a lot of 
advertising under a one-cent stamp. Not guilty here. But I have 
friends who have done it. Please avoid it. 

Another thing to save time and money by is not to fail to put on 
all sales tickets the address of the purchaser. It saves you money in 
time that your yard man won’t lose by asking the one who makes the 
ticket, and your yardman and your collector won’t have to look up the 
addresses when they go after the money. Oh, yes, don’t forget to 
make every fellow who receives any material from you on either a 
cash or credit ticket sign up the receipt. Don’t be afraid to demand 
this; it has saved us many a dollar, and many customers whom we 
would have lost otherwise. 

Another mistake that some of us are still making is to allow beer- 
canning in our lumber yards and foul language. We have three ladies 
in our office, and our yard is just as refined as any place of business in 
the city, and the “can” don’t go any more here. 


Another way we can load ourselves aown with a lot of undesir- 
able stock is to take an order over the telephone and not have the cus- 
tomer sign up’a verification slip of it before we order. ° 

One other thing that you must not overlook to avoid is, don’t buy 
everything that is offered you for sale. I have a lot of articles that I 
have had a hard time trying to move; but they are not going to be a 
dead loss. 

Now, some of those things might move nicely in some communi- 
ties, but have proven a failure in ours. I am just cleaning up a lot of 
hog dip that I had on hand for three long years. I have a bunch of 
paint and wallpaper cleaners and a lot of waterproofing compounds on 
hand. Some of these are all right, but the others are not. With all 
these things I have a whole lot of unfulfilled promises of the fellows 
who sold them to me. They promised to send a man here to canvass 
with us, and introduce them, but never did. I just traded off a lot of 
metal weather strips, the kind of strip that rises and drops as the 
door opens and closes. I traded those back to the firm for some sliding 
door track and hangers that I sold since and got my money out of 
them. 

Then there is one very important thing. Yes, I believe it is more 
important than all the rest of them, and that is one that we all have 
made a great mistake in. It is losing our temper. Now, let me tell 
you, every time you lose your temper you lose your money. 

There positively is nothing in “calling a fellow down good and 
proper,” “telling him what you think of him,” etc. Hold your temper 
and you will hold your trade. It is not necessary to be a “good piece 
of road” and have everybody run over you when he fees like it, but 
don’t sit around “half cocked” all the time. 

- When a fellow tells you he only got five pieces of 2/4 by 16 when 
you know you loaded six on the wagon, or if a fellow says your plaster 
fell off the wall as fast as he could put it on, er some fellow says your 
paint is no good, don’t call him a liar or swell up about it. There are 
so many cases where we lose customers just by not being able to sit 
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ietly and let them tell us their troubles, and then explain things to 
hem and give in to them, if they are right, and show them, when they 
that is the fact of the case). Now, you know you make 
| make mine; and we often think we get sore at some fellow 
that we buy from for a just reason—although, in truth, sometimes 
without grounds. So it is with the fellow that buys from us. He has 
2 right to an explanation; and just like us when we go after the fellow 
whom we favor with our business—if he is a diplomat—he gets us 
tighter than ever into his grasp, while, if he is an old bear, we quit 
him cold and never miss an opportunity to “knock” him. We all like 
to tell about our hese moves, but are loath to tell of our failures. 
But while, relating our sunshine ventures, we may inspire our brothers 
tot ceed. They can learn much by our telling them how we 
and keep them from “driving into the same ditch.” Now this 
may be a homely expression, but you fellows who have been out “just 
for a few minutes’ ride with a few friends,” and have gotten into a real 
h and had to ask your friends to walk home, rather than “call a 
taxi, and let all your friends know that you had a mishap;” can cer- 
tainly appreciate this and will admit that it isn’t very “far-fetched.” 
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The Use of Cost Figures in Ene 
By Charles Cloukey. 
] 


It would seem at first thought that the only correct pewiine basis 
for -s ny factory would be secured by a compilation of cost figures gath- 
in that factory. And it is a fact that this condition becomes more 
practical the oftener each kind of work is repeated. Careful compari- 
sons of similar work, taken through the cost accounts, leads me to 
believe that the use of a single example for a figurirrg basis is a very 
risky thing to do, for it is a common occurrence to find quite a wide 
difference in the cost of similar articles and quantities. 
Before taking up some of the reasons why we cannot always use 
- cost figures in estimating, let us look at a few of the conditions 
and circumstances which are apt to modify any one example of work 
put through the mill. In considering the cost of mill work, let us 
remember that our totals are made up of three principal divisions, each 
of w hich i is so complex in character that we can very seldom say, “This 
cost figure is absolutely correct.” The three items are labor, material, 
and hexteail expense. 

First, considering labor, we find rather a ragged division between 
labor and overhead, the rule being to charge up to the job all the labor 
of skilled mechanics, and perhaps the labor of bringing in lumber from 
the yard and the labor of crating and packing. 

Another item of dispute is that of billing and detailing. Some 
neerns will put this work all in the overhead, but this practice is 
isly wrong, as we may see by comparing the work of billing out 
ith of cases and $100 worth of moldings. The billing time on 
he m ouldings should not exceed thirty minutes, while the case work 
easily require a whole day to bill and detail. 
reason | call attention to this is that when the billing, detail- 
ng and s uperite ‘ndence are carried in the overhead and spread on all 
rk as a percentage, the mouldings will show less profit and the case 
they have really earned. In other words, the esti- 
ill have to use his judgment here to equalize the error in over- 
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\fter.determining which workmen are to be figured on the pro- 
st, the next and most difficult problem in all cost accounting 
get correct reports of time charged to the various jobs. 
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statement is made advisedly, and the extreme difficulty in pro- 
uring ible records of workmen’s time has induced more than one 
»¢ ‘chaatane their methods time after time, and some’ of them to 
ost-keeping except as a matter of individual tests. This may 
lish to most factory experts, but after we have shown that 
selling price cannot often be determined by its cost sheets, it 
ear that only the data known to be correct is of any real value 

: pricing or as a spur to better methods of manufacture. 
nt to know how much it costs the odd-work mill to make 
. rs in lots of 50 or 100, it is comparatively easy to keep time 
em and have confidence in its accuracy. We can repeat 
tem until we have sufficient check, and can say that our cost per 
and much, manufactured in convenient lots. We can 
formation to any lot of doors we figure which approxi- 
tances of manufacture already recorded. It is 


cost of 


sash in different styles and 
mill with a blanket cost on every- 


; , 
t burdening the 


that in recording costs on specific items only 
of the w time which necessarily comes in 
stimated at one time as well as another. 
part of this feature in a general cost system is that an 
ay be accumulated on a job which normally should 
minutes of actual work. 

iembers the circumstances of three batches of out- 
gh the mill at the same time, one of which 
another about half that much, and the third 
200. When the cost of the three was figured up separately, the 


aste 


Sloan: 


WESTERN LUMBERMAN iar ae 


“ 


first two showed a very satisfactory profit, while the third suoweas ae 
loss of over $200, or more than the original estimate. 
A careful investigation failed to show where the trouble was, but — 
the fact still remains that there was a fair profit on the three jobs, © 
taken together. So we can say with a considerable amount of reason — 
that it would be folly to double the estimate on the small bill of frames, 
in view of-the fact that an analysis of the material and probable time — 
of manufacture was not out of line with the other two jobs. 4 
To sum up the situation of labor cost, I believe that a careful and | 
reliable figure may be obtained on any class of article by taking only 
representative jobs and keeping cost on them separately; and by — 
separately I mean to take cost data only on one job of a kind at a time. © 
Then repeat enough times during the year to establish an average.” 
That the estimating of material on a given piece of work has its” 
uncertainties is verified in the fact that the requirements for duplicate | 
work should be the same, but very frequently are not. 
Of course, if the practice of figuring from the cutting pilieg is fo 
lowed anda level per cent. added for waste, it will be possible to duplhi- 
cate the cost figures on material in case the market stays even. But 
if the record is “made by the man who brings the lumber in from the 
yard, duplicate jobs may show quite a wide discrepancy and still be 
eanks 
Let us consider the matter of a large order for trim which in 
require anywhere from two to six cars of lumber. If there is much 
work going on in the mill at the same time, using the same kind of — 
lumber, there is sure to be-a confusion of charges and credits. Wer- — 
sonally, I prefer the percentage addition for waste. “a 
Another chance for error in material costs is the omission of the 
cost of.manufactured articles required, such as glass, hardware, paints, 
and varnishes, sash pulleys, and the like. Sometimes these items are 
added in all right, but the item of their freight is overlooked. This is — 
often of considerable importance, as in the case of plate glass. Boxing 
and crating material is another item to be accounted for, either in the 
overhead or in each individual job, and it is my opinion that it should 
be in the latter. 
Whether the costs are kept the year round or whether they are 
worked out as special items as here advocated, the overhead charges 
will have to be determined in the same manner; and, as intimated in 
the fore part of this article, the items going to make up overhead © 
charges are more or less uncertain and mixed. 4 
One will find in every mill quite a considerable amount of produc- — 
tive work done by non-productive labor, which is charged to overhead — 
and therefore ‘dite the labor cost too low. This is more apt to occur — 
in small jobs where common labor helps out in times of stress, or in — 
large jobs where the billing and detailing are put into the overhead. 
In regard to the latter practice, it will appear that if the greater part 
of a mill’s business for a year should be made up of case and fixture © 
work, and the billing, detailing, and superintendence figured in the — 
overhead, the percentage established by that year’s business would be — 
too high for a year in which the bulk of the work was straight sash, 
doors, “frames, and trim. 

The items of checking, crating, freight, drayage, priming, putty, 
nails, and any other expense which comes upon a part of the work in — 
considerable amount and upon other parts not at all, give very mis- 
leading results when carried in the overhead account. ; 
It would appear that the foregoing has more to do with cost-keep- — 
ing and its pitfalls than with the pricing of materials to be sold, but it — 
is necessary to know just how much our figures are worth before we 
tie up to them. Another thing which every estimator knows is, that — 
if the cost of production runs too high and the estimates are made 
according to the cost sheets, the mill will soon run out of business. If 
the mill’s cost of production is low and the estimates based on the 
figures, the mill will soon be overstocked with work and will have to 
raise prices in self-defence. 
The annual or semi-annual inventory is the only competent check 
on any cost system, and then it requires the attention of a careful 
analyst to place the modifying circumstances where they belong. 
The application of cost data to figuring estimates is useful in two ~ 
ways: First, it gives the mill a decided tendency to show a profit in all — 
its departments. In the second place, it gives a comparison with mar- 
ket quotations, which often enables the special-work mill to buy and — 
sell stock stuff at a profit which it could not make without a loss, and — 
so land the balance of the work which is really profitable. 


{n conclusion, let us not-forget that good judgment must be used 
in connection with all ready-made figures. All cupboards are not 
worth $5 a running foot K. D., or $7.50 set up. Doors and sash thicker 
than 13% in. are higher-priced at the same discount. Moldings thicker 
than 7% in. are higher-priced at the same discount, and it is worth more 
per foot to sand some little panel mould than it is a flat detail of base 
91% in. wide. Are you pricing accordingly, or are you applying th 

same discount to everything similar that you figure from a list? 

If your cost sheets and inventories show that you are not making 
a decent profit, and your volume of work shows that your prices are 
about what your competition is forcing you to take, then there should 
be some reforms in your mill or your mill’s management.—The Wood- 
worker, Indianapolis. ; 
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An Adequate Cost System for Retailers 


Fundamental Facts for the Successful Conduct 
A Valuable Report Upon 


Under the title of “A System of Accounts for Retail Merchants” 
a valuable report has been issued by the Federal Trade Commission 
of the United States. While the report deals with retailers as a gen- 
eral class, the information it contains is indispensable to any retail 
lumberman, and, with a few modifications to suit particular cases, the 
system can be adapted to any retail business. The report may be said 
to lay down the fundamental facts for the successful conduct of retail 
trade. We have never seen these facts put so clearly and forcefully, 
and we believe that all our retail readers will be benefited by reading 
and studying the report, which we reproduce, as follows: - 

There is a tendency among retail merchants to conduct their 
businesses without an adequate system for determining their costs. 
This condition carries with it various undesirable results. In the first 
place, the merchant is unable to price his goods intelligently and con- 
duct his business upon sound business principles. In the second place, 
he is unable, when seeking credit, to produce a correct statement of 
his financial ‘condition which would enable a banker to extend to him 
the full credit to which he is entitled. He thereby limits the possible 


_ expansion of his business. 


There are several forces at work which compel the retail mer- 


chant, if successful, to keep books, and the better and more compre- 


hensive his methods the greater chance he has of being successful. 


The first of these forces is, of course, competition, which at times 
compels him to make close prices. The second, and one of vital 


importance, is the attitude of the banks regarding the granting of 
pe credit. 
_ methods used by the merchant to whom they extend credit. 


Banks are paying more and more attention to the accounting 
They are 
willing to give larger loans and very often more liberal terms to the 
merchant who keeps his books in a way that enables him to show the 
bank at any time just how his business is progressing. A merchant 
who can show progress will undoubtedly receive more consideration 
with the same amount of assets than one who cannot. Even if he is 


_ successful but cannot show it because of his:bookkeeping methods the 


bank will not consider him a desirable credit risk. 


Another very important point to which the bank gives considera- 
tion is whether the prospective borrower is making proper provisions 
for depreciation on stock, buildings, and fixtures, and his books should 
be so arranged as to show the amount of these provisions. No mer- 
chant can be said to be managing his business properly unless ade- 
quate provision is made for depreciation. 

The system of accounts outlined in this bulletin has been devised 
to meet the requirements of retail merchants. The aim has been to 
devise the least involved system which will give the information 
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of Retail Lumber Trade Clearly Explained— 
an All-Important Problem 


essential to successful management. The best system of accounts for 
any business is one which furnishes the information required with the 
least effort. 


The value derived from an adequate system of accounts is obvi- 
ous. The greatest value is that of making comparisons and analyzing 
differences. But before any fruitful comparison can be made between 
figures of different periods or between figures of different stores it is 
absolutely necessary that the systems be uniform. With a uniform 
system of accounts in use, differences in items reflect differences in 
conditions, while without a uniform classification, differences in items 
may reflect only differences in accounting classification. 


In order to maintain the simplicity of the system no departmental- 
ization of the accounts is provided for, but any concern operating 
distinct departments can readily adjust the system to show the results 
obtained in each department. 


A merchant in order to price his goods properly must know his 
overhead expenses. With a proper arrangement of his accounts the 
percentage of overhead may be readily obtained. Goods not priced 
high enough to cover this percentage are actually sold at a loss. The 
most convenient way of arriving at the proper percentage to add to the 
first cost of goods for overhead is to use the average ratio of operating 
expenses to net sales covering a past period. For instance, if a mer- 
chant’s annual sales for the. last fiscal year were $25,000 and the 
expense of conducting his business was $5,000, his overhead was 20 
per cent. By adding ‘the desired percentage of profit on sales to this 
overhead percentage and deducting from 100 gives the percentage of 
invoice cost to selling price. The invoice cost of an article divided 
by this percentage gives the selling price. 


The rapidity of the turnover is a very important element in con- 
ducting a retail business. It is obvious that an increase in turnover 
goes hand in hand with an increase in profit. A slow turnover may 
be due to poorly selected stock, to overstocking, or to an inefficient 
selling organization. No effort should be spared to increase the turn- 
over to its maximum. To ascertain the turnover divide the cost of 
goods sold during the year by the cost of the average stock carried. 


Books of Account and Statements. 


To operate the system of accounts here outlined requires but four 
books of account, namely, journal, general cash book, invoice book, 
and ledger. Sales tickets and credit tickets are used for recording 
sales and sales returns. 


From these books certain statements, particularly a monthly 
summary of business, a profit and loss statement, and a balance sheet, 


Net Sales. ERS Selling expense. eee General expense. 
Salaries| Miscel- Balaties Miscel- palories Miscel- ee One ‘ance eel Losses| Miscel- Total a 
creat, | comm. | ota | wages|iBuyiag] a9 |Adrer-[Sating | Wages Dans] “ana. | Rls | Sleek Sama | 12" Cera] Rant | pans. | Net 
| Oe etre i Secu eames Tare ery Bxc|| Office Boe | store | Store |pebts,| B= Sales 
BUyANs Pense. |! Force Vaite Force, | Dense eek pense Bquip- poe pense. 
ae SOR GSR ONE $3,356. 31 |$1, 301.65 |$4, 657.96 || $25.00 | $14.00 $177.33 | $30.00 | $3.75 $102.67 |_ $8.08 | $269. 00 | $22.03 $1.61 | $2.50 |$33.56 | $26.79 /$71. 25 |/$787.57 || 16.9 
Feb. [Stn Wetted eb ee EL Seer NEN 
Mar 
Apr. 
May. 
June. Beto dest 2a (Pere er aeea ea Mee rere rey Ck eee 
July. cal 
Aug. 
Sept. SS ESO te ee eae aaa | ey 
Cet. ee = et 
Nov lable See amen titel Ree se! ie 
Dec Z E By 2 
Total, Bele bales Chee 
Per cent of Net 
Sales. 
Form A. 
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should be prepared at definite periods in order to present the results 
in comprehensive form. 

Phe ordinary two-column journal can be used. The opening 
entry is an inventory of the assets and liabilities. 

The totals of the charge sales as shown by the charge tickets 
should be entered into the journal, debiting accounts receivable, and 
crediting sales. The totals of the credit tickets are also entered in 
the journal, debiting sales with returns and sales allowances with 
price concessions and crediting accounts receivable. 

lransactions which do not go through either the cash book or 

voice book should also be journalized. These entries comprise such 
items as notes receivable and payable, allowances, or corrections of 
purchase in ce after entry in the invoice book, the various adjusting 
the end of the month, and the closing entries at the end of 
the fiscal period. 

Journal entries affecting trade customers’ and trade creditors’ 
accounts will also have to be posted respectively to accounts receiv- 
able account and accounts payable account. 


General Cash Book. 


This book is for recording all cash transactions. The left hand, 
or debit, side is for recording receipts, and columns should be headed 
as follows, in the order named: Date, name of account, description, 
ledger folio or LF, collections on accounts receiveable, cash sales, and 
general accounts. The right hand, or credit, side is for recording 
payments, and these columns should be headed: Date, name of 
account, description, check No., ledger folio or LF, discount on pur- 
chases, payments on account payable, and general accounts. 

The total cash receipts of each day should be deposited daily in 
bank, and all payments should be made by check. The total of cash 
sales for the month should be checked against the total of cash sales 
tickets, and is then posted to the credit of “Sales,” that of the “Col- 
lections on Accounts Receivable” to the credit of “Accounts Receiv- 
able Account,” and that of “Payments on Accounts Payable” to the 
debit of “Accounts Payable Account.” The total of the discount on 
purchases column is also posted to the debit of accounts payable. 

All payments for expense items other than petty cash should be 
entered on the cash book as made and posted therefrom to the proper 
accounts. At the end of the month all expense bills for the month 
should be paid, so as to insure the expense being charged in the proper 
month. 

Petty cash disbursements, such as car tickets, telegrams, and 
such minor items for which it is not expedient to draw checks, should 
be handled as follows: 

A check should be drawn for an amount sufficient to cover petty 
disbursements for a definite period. At the end of the period the 
cashier should prepare his petty cash statement, which should be 
supported by vouchers, and a check drawn for the exact amount of 
the statement, thereby restaring the petty cash fund to the original 
amount. This check should be entered in the cash book in the reeular 


entries at 


way, charging the various expense accounts as shown by the petty 
cas h “statement, 
The balance of the general cash book at all times should check 


with the haitaied e as shown by the check book plus the amount 
advanced for petty cash. 

In the check book keep checks and deposits footed separately. 
When the bank book is balanced, check up the bank list, then rear- 
range the checks in numerical order, and check with the stubs. If any 


checks are outstanding, note them on the stub and deduct from total 
of checks drawn; the check book balance will then agzee with the 


bank box ok balance 
Invoice Book. 


This book contains the record of the invoices or purchases of 
merchandise only, and should carry the following headings: Date of 
entry, date of invoice, number of invoice, from whom purchased, 
address, ledger folio or LF, and amount of invoice. 

The postings are made direct from this book into the purchase 
ledger and the total at the end of the month carried to the debit of 

erchandise purchases and to the credit of accounts payable. 

Where the business is departmentalized a more elaborate form of 


should be used, giving departmental subdivisions of pur- 


se of sales and credit tickets for recording sales and sales 


ins has become almost universal. 
ket must be made out for every sale and the daily total 
for the day. The cash sales tickets are 
ca h received and the charge tickets go to the 
er. Credit tickets must be made out for credits to custom- 


se go to the bookkeeper. 
Ledger. 


ould be arranged in the following 


2 ints with trade creditors 
vith trade debtors, 
gy to each class such space in the ledger as may be necessary. 


The general accounts should be arranged in logical order. 
arrangement of accounts. ) 


arranged alphabetically, using preferably a loose leaf ledger. 

where the volume of business permits, it is advisable to use three 
ledgers, a general ledger, a purchase ledger, and a sales ledger, keep 
ing controlling accounts of the purchase ledger and the sales ledger in 
the general ledger. as 

Where only one ledger is used it should be divided into thr 
sections, corresponding with the above. 

The balances of the purchase ledger and of the sales ledger, or 
these sections of the ledger if only one book is used, must agree wi 
the balances of the accounts payable account and of the accou 
receivable account. 2 

Customers are charged with goods purchased direct from ~ 
charge tickets. These tickets are first listed, then turned over to tl 
bookkeeper, who posts them to the debit of the proper accounts, 
ing the amounts he posts, then comparing his total with that of 
first list, which must agree. Credit entries for allowances, reductio 
cash’ discounts, or returned goods are made from credit tickets. 
exactly the same manner. 


aunbnss ie cash book, ie journal, the invoice book, or the sales 4 
credit tickets. 


This record, Form A, will be found very useful for monthly a1 
yearly comparisons of expenses and ratios. It is arranged with c 
umns for sales, both cash and credit and total, and for the vario 
expenses of the business. The figures on this statement are tak 
from the ledger. 


previous total, so that the record will give the totals from the oe 
the year to date as well as the monthly totals. 


MacMillan, head of the Forest Branch of the British Columbia Depar 
ment of Lands, had resigned in order to accept the position of assistan 
manager of the Victoria Lumber and Manufacturing Company, Ltd 
Chemainus, of which J. E? Palmer—one of the most experienced of o 
Pacific Coast lumbermen—is general manager. Mr. MacMill 
returned to Victoria at the end of July from a world tour as Canad 
lumber trade commissioner, and expected to leave again August 24 fo 
China, Japan, and Russia to complete his work, but the day previous 
he received a wire from the Department of Trade and Commerce, — 
Ottawa, cancelling the previous instructions sent him. — ae 


an official who since taking office a few years ago has organized th 
Forestry Branch and brought it to a stage of perfection which has 
made it a pattern from which other provinces have been glad to copy. 
Mr. MacMillan came to British Columbia in 1912 from Ottawa, where - 
for nine years he was assistant director of forestry for the Dominion 
Government. He is a graduate of Toronto and Yale Universities, his 

course in forestry being taken at the latter institution. Mr. MacMillan 
has displayed admirable judgment and rare forestric insight in the 
handling of his department, and the splendid results brought about b 
the admirable system of forest fire protection initiated a few years a 
and now brought to great perfection will in particular be rome e ’ 
to his credit. 


the largest timber-holding and manufacturing ‘concerns in the pro 
vince, and among the shareholders are capitalists who control enor-— 
mous timber interests in Washington, Oregon, and adjoining states. 
This being the case, we may expect that Mr. MacMillan’s ripe talents 
in the way of forest administration and conservation will still find full — 
scope for action. 


the total scale of sawlogs for the province to be 107,843,857 feet B. M.; 
as compared with 140,000,000 feet in July and 120, 000, 000 feet in June. 
The falling off shown in the figures for August is smaller than had 
been anticipated owing to the slowing up in production as a result 
of the labor shortage and other drawbacks. 


The returns according to forest districts are as follows: Varicomen 7 
213,384 feet sawlogs; 62,430 lin. feet poles, etc., and 15,248 cords of bolts, ti 


coeds of posts, bolts, ete. Island, 12,411,953 feet sawlogs, and 209 cords bolts 
ties, etc. Prince Rupert, 4,378,017 feet sawlogs, 47,083 lin. feet poles and piles, 
and 60 cords of bolts, posts, etc. Kamloops, 2,920,687 feet sawlogs. Nelson, 
1,685,969 feet sawlogs, 114,582 lin. feet poles, etc., and 3,215 cords of posts, 
bolts, etc. Vernon, 177,157 feet sawlogs, Hazelton, 83,184 feet sawlogs. Lil- 
gps 9,558 feet sawlogs and 11,282 lin. feet poles and piling. Fort Georg 
8,344 feet sawlogs, 1,882 lin. feet poles and piles, and 190 cords of posts, e 
Timber sales made during the month of August cover an estimated tote 

of 21,844,000 feet sawlogs; 13,250 lin. feet poles and piling, and 498 cords of 
shingle bolts, posts and cordwood, to produce an estimated revenue of $34,929. 


Accounts with trade creditors and with trade debtors sHontds 


Posting to the ledger, therefore, must come from one of 


Monthly Summary of Business. 


Each month the figures for that month should be added to » 


(To be continued.) 


Head of Forest Branch Has Resigned 
The news was made public on September 21st that Mr. H. | 


> 


By the resignation of Mr. MacMillan the provincial service loses” 


The firm with which Mr. MacMillan is now connected i is one of 


B. C. Timber Returns for August 


Timber statistics for August, issued by the Forest Branch, show 


Cranbrook, 12,855, 604 feet sawlogs; 20, 330 lin. Feat poles, etc., and 7 


~- 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 


The last three months of each year are the banner months inso- 
far as volume of trade at the retail yard is concerned and this Fall 
proved no exception. 

Towards the end of October the Winnipeg representative of the 


Western Lumberman made a tour of several of the head offices of line 
yards operating in the Prairie Provinces and discussed present trade 


conditions. Each line yard manager interviewed stated that business 


could not be better; that’ it was equal, if not better, than that of the 
unprecedented demand in the Fall of 1915. Collections, too, were 
good, and prices remained fairly steady. Thé outlook was good, a 
big trade being expected as soon as the very severe weather was past, 
but the local lumbermen were rather querulous regarding the prices 
of all grades of lumber next Spring, the main reason of this being the 
labor problem, which is serious in all lines of business in Western 
Canada. Men were scarce and wages were high; this was the cry 
of every employer of labor throughout the West. Again, with high 
wages prevailing the men showed a spirit of restlessness, roaming 
from one place to another, which was a bad feature of the present 
situation. 


The representative of a large western mill stated to the Western 
Lumberman that his firm was in need of over 4,000 men to get out 
logs this winter, but they would count themselves very lucky indeed 
if they obtained 2,000. It meant that if men were not forthcoming, 
there would be no lumber cut at many of the mills next year. Much 
the same state of affairs exists in the mountain and coast mills. — 


A statement of interest to Prairie lumbermen was recently made 
by Mr. W. A. Anstie, who operates a large lumber mill at Revelstoke, 
B.C. He stated that the price of lumber will be maintained with a 
probability that it will be increased before the winter is over. 
some months, he continued, the demand exceeded the supply and the 
mountain mills were taxed to fill the prairie orders. Mr. Anstie 
stated that when the mountain mills shut down for the winter the 
coast mills would find a continuous demand from the prairies for 
lumber.. This being the case the price of lumber will probably be 
maintained. He was of the opinion that there had been a considerable 
over-production for some time, but now that had been overtaken the 
demand from Eastern points was becoming equally as strong as that 
from the Prairie Provinces. In his opinion the lumber industry of 
Western Canada will experience a revival in the Spring, and that a 
year hence it will be in a more flourishing condition than at any 
time for years. 


In discussing trade with the Old Country, Mr. Anstie said that 
the countries which have been devastated by the war will create a 
big demand for materials for construction work and he anticipated 
that the lumber mills in Western Canada will be taxed to capacity. 
Already this Fall several firms have filled lumber orders for England. 


Another gratifying indication of the marked improvement in 
business conditions in Western Canada is seen in the official report 
of the building operations, and no better barometer can be secured 
than this indicator of general business. When business is good people 
begin to expand, adding additions, building new stores, offices and 
homes, and making improvements generally; new factories are built, 
and the building returns of each city show a substantial increase. 
The report for last month throughout Western Canada shows such 
an improvement. The figures, of course, cannot compare with years 
like 1912 or 1913, but sufficient advance is seen last month over a 
similar period of last year to justify the feeling that the Canadian 
West is on a wave of prosperity. The increase for 17 cities for the 
month was 130 per cent., which is considerably more than double 


last year. This splendid showing was made in spite of the fact that 


Winnipeg showed a decline. Winnipeg has, however, shown large 
increases each month this year over corresponding periods of 1915. 
Every fair sized city in the West, except Victoria had a big increase 
in building permits in September. Vancouver, Moose Jaw and Cal- 
gary led in point of increase for the month. 


Another noteworthy factor in the business life of the Dominion 
is the huge increase of 100 per cent. in Canadian trade for five months, 
as is shown in the September statement. The total trade of the Do- 
minion for the first six months of the fiscal year has been well over the 
billion dollar mark. The returns show an increase from $92,487,862 
to $161,797,951 in September, bringing the grand total for six months 


ons 


up to $1,148,899,412 as compared with $559,533,363 for the correspond- 
ing period of the previous year, this being an increase of over 100 
per cent. 


Paragraphs from Prairie Points 


The Dominion and Western Lumber Company, Limited, has 
been incorporated with head office at Saskatoon, Sask. Capital stock, 
$30,000. 

The Woodland Lumber Company, Limited, has been incorpor- 
ated with head office at Edmonton, Alta., to carry on business as 
lumber dealers, etc. Capital stock, $20,000. 

The Prairie Pulp & Paper Company, Limited, has been incor- 
porated with head office at Winnipeg, to construct and operate pulp 
and paper mills. The incorporators include S. H. J. Montgomery, O. 
Montgomery, A. E. Hilder, C. Graham and B. Dixon, all of Winnipeg. 
The capital stock of the company is $200,000. 

The Tree Naming Competition has closed. Did you send in 
an answer? If you did, take out the copies of your answers and 
compare them with the correct ones which are set forth in this issue 
and see where you went wrong. It is impossible for us to thank all 
those who sent in replies personally, so please accept the thanks ex- 
pressed herewith of the editorial staff of the Western Lumberman 
for the interest which you have taken in this competition. 

The following letter was received from a western lumber com- 
pany: “Dear Gentlemen: In your letter to me quoting prices on lum- 
ber, let me know what you mean by M feet of lumber. Does that 
mean one mile of lumber? And do you lay it out and measure how- 
much is in a mile of lumber? You know the place I want to build 
should not reach a mile, but should be only a little house for chickens. 
Be sure to let me know right away how much is it an mile of lumber. 
Yours very truly, Tim ; , sask.” Now, who can ans- 
wer this? 

Active development of the power at Grand Rapids on the Sas- 
katchewan River is to commence very shortly. One of the first uses 
to which it will be put is the operation of a pulp and paper mill, and 
plans are now being drawn for the erection of a dam and power 
plant by the Manitoba Pulp and Paper Company, whose head office 
is at Winnipeg. Mr. D. B. McDonnell, manager of the company, 
left towards the end of October for Grand Rapids with a party of 
engineers and surveyors to survey the land and make calculations in 
order that the plans for the work may be completed as soon as pos- 
sible. The scheme will involve an expenditure of about $2,000,000, 
and will include the erection of a sawmill, paper factory, pulp mill 
and hydro-electric plant. The pulp and paper mill will have a capa- 
city of 100 tons a day. 


Cedar Shingle Manufacturers, Note This! 


A few years ago the asphalt shingle business was in a very un- 
satisfactory condition, the demand for that class of roof covering 
being slow and profits at the vanishing point. Last year the eighteen 
members comprising the Asphalt Shingle Manufacturers’ Associa- 
tion of the United States decided that what their business needed 
was publicity, and forthwith they raised an advertising fund of $50,000. 

The results have been truly amazing. A tremendous volume of 
new business has been created and sales continue to show a steady 
and satisfactory increase. At a meeting of the Association held re- 
cently it was unanimously decided to continue the advertising cam- 
paign, but in future to aid the jobber and the dealer, whereas here- 
tofore the effort has been to develop enquiries from the consumers. 
The following significant paragraph appears in the report of the presi- 
dent of the association: 

“After a year of advertising the members have come to realize 
that the thing which they haltingly undertook is in reality something 
which the industry cannot very well dispense with. That is why 
those of us who have been most interested in the success of the asso- 
ciation were so well pleased when the advertising was continued by 
unanimous vote and the subscriptions renewed without any éffort. 
On the whole I cannot conceive of any way in which we could have 
invested $50,000 to better advantage than we have in this campaign.” 


The box industry in the State of Washington uses more than a 
hundred million board feet of lumber annually and, from the stand- 
point of material utilized, is the most important secondary wood 
using industry in the state. 2 
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Many Granaries and Implement Sheds are Being Erected on the Prairie Farms—Lumbermen and Builders’ 


Supply Dealers Report Trade as Excellent—Typical Farm Buildings Illustrated Herewith 
By B. C. Forest Branch 


Proper care in the way of housing and painting, etc., would effect 
1 saving on the average prairie farm of at least ten per cent., or $54 


each year, and in many cases a great deal more. An implement shed 


is obviously, therefore, one of the best investments a farmer can make. 
It will alm ouble the life of his machinery, is cheap to build, and 
will pay for itself in a few years. 


As a rule it is most desirable to make the implement shed a sep- 
arate building, the advantages being greater convenience, better ap- 
fire risk, and ease of enlargement. Space in barns is 
generally too expensive and inconvenient for storing the implements. 
A narrow shed may, of course, be built on the side of a barn, but has 
the disadvantages of greater fire risk, difficulty of enlargement and 
darkening that side of the barn. 

A workshop equipped with carpenter and blacksmith tools is 
very useful, especially on farms a long distance from towns, and at 
critical times, such as harvesting, when long delays for repairs would 
be ruinous. All the necessary tools can be obtained generally for 
around $50. The workshop may conveniently form a part of the im- 
plement shed, though some prefer a separate building because of the 
risk of fire. 

During winter all implements should be carefully overhauled and 
made ready for work in the spring. It is a good plan to put a tag on 
each machine when its work is finished for the season, stating just 
what repairs and adjustments are required, so that any necessary new 
parts may be procured and repairs made before it is needed again. 
In order to prevent rust all bearing and wearing parts should be 
thoroughly oiled the last day the machine is used, and should be well 
coated with tallow or axle-grease before it is finally stored for the 
Ww in iter. 

Paint protects both iron and wood from the weather. It fills the 
pores and cracks, prevents checking, prolongs the life of the machine, 
ind much improves its appearance. For the woodwork, a mixture of 
pure linseed oil with red or white lead and a small proportion of liquid 
s is good. Raw linseed oil may be used alone, allowed to soak 
1 dry and followed by a coat of paint. The paint, of course, 
uld always be of a kind suitable for outdoor use. 


pearance, lesser 


drver 


A Typical Implement Shed 
This shed is 28 feet 6 inches wide by 112 feet long, and it can be 
I creased or decreased in length as desired. It is intended 


similarly it 
for the larger grain farms of one or more sections, with an equipment 
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Une of the best investments a farmer can make. 


two pairs of diagonal braces, built up of 2 x 8 plank and lattice work. — 
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~ IMPLEMENT SHED _N®*l— 


An implement shed of this nature will almost double the life of his 
machinery, is cheap to build, and will pay for itself in a few years. 
a half section or section farm. 


of an engine and separator, and several drills, binders, ete: Any sep-— 
arator and engine, except the largest sizes, can be taken through the — 
middle door (12 feet high) and stored inside. Binders can be taken — 
through the sliding doors without any trouble. The building i is wid 
enough to accommodate two binders or four drills in a row, on 
behind the other. 
In building the concrete foundation, excavate a trench 1 foot 
inches wide for the footing until a good bottom is reached. Have 
forms made 8 inches apart for the wall, carrying them 6 inches abo 
ground and down to within 6 inches of the bottom of the footin 
Support the forms well from the ground. Then fill with cone: 
mixed one of cement to five of eravel. Be sure the gravel is free fro 
top soil, is not too fine, and is well mixed. Set the 20 anchor bolt 
in the concrete, leaving them projecting above sufficiently to ¢ 
through the 2 x 4 sill and to be fastened with a nut and double wash- 
ers. Make a good foundation about 24 inches square for the 6 x 
post between the sliding doors. Put a 2-inch dowel about 6 inche 
into the concrete and about 4 inches into the bottom of the post. 
Cinders or ashes make a good floor after they are well tramped — 
down. If they are not easily procured, gravel could be used. The © 
floor should be raised up 2 or 3.inches higher than the ground ott 
side, so that it will remain dry. 
The work bench is shown in this shed for the purpose of tan 
it handy for repairs. The workshop proper should preferably be ae 
separate building, where there would be less fire risk. 
The doors are built with a 2-inch frame rabbeted 34 inch for heed ‘ 
V-joint; the central rails are 1 inch by 6 inches and are GE into — 
the stiles. The swinging doors have their hinges bolted to the two — 
pieces of 2 x 6 studding, which are covered with a piece of shiplap — 
and then by the 1 x 6 casing. Hooks and eyes are specified for all 
the hinged doors to hold them open or shut. There is nothing harder | 4 
on a door than allowing it to swing in the wind. a 
There are no posts inside the building, but it is strengthened by | 


The floor may be of earth, or cinders, and should be raised 2 or 3am 
inches above the outside level to insure dryness. ~~ 
Types of Granaries P 


There are two kinds of regular granaries—temporary and per- — 
manent. The first are usually rather small, may be either stationary — 
or portable, and are used for the most part simply as bins for thresh- 
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This shed, 50 ft. x 20 ft., is suitable for 
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— IMPLEMENT SHED N®&I- 


An implement shed specially adapted for prairie farms. Illustration 
shows the simple beam construction and the manner of building 
the beam above the sliding doors. 


ing into in the field, thus saving the necessity of hauling the grain 
during the busy time of threshing. They will vary in capacity from 
600 to 1,500 or 2,000 bushels. Where large farming operations are 
carried on and threshing from the stock is practised, field bins or port- 


able granaries are practically indispensable, but they should be used 


in conjunction with a permanent granary located in close proximity 


to the other farm buildings. 


The permanent granaries are of larger size, ranging all the way 
from a couple of thousand bushels to the large elevators, with a capa- 
city of thirty or forty thousand bushels. These last are styled elevat- 
ors, but are in reality simply granaries, where the grain is handled 
by means of a power elevator. Excessively large granaries are not 


practicable for ordinary farm use. The use to which they are to be © 


put will determine their location. If they are intended simply for 
the storage of market grain, they may be at some distance from the 
other buildings. If intended for holding feed and seed grain, they 


should be placed near the farm buildings, so that a chopper can be 


installed and feed ground as required. 


Permanent Granary No. 2° 


This is a fairly large granary with a bin capacity of about 6,000 
bushels of wheat. It is 24 feet by 50 feet with 10-foot walls, and has 
a driveway 8 feet wide in the centre through which a team and wagon 
may be driven, and from which all of the 10 bins are filled and emptied. 
After the bins are all full, one or both ends of the driveway can be 


boarded up, and accommodation made for an additional 2,000. bushels. 


lf feed oats are stored in the driveway, enough would probably be 
fed out by the middle of winter to make room for the engine and 
fanning mill. If a small elevator is used in connection with the fan- 
ning mill, the grain from one bin can be run through the mill and 
elevated directly into the next. The driveway when not in use for 
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PERMANENT GRANARY N° 3: 
jeleetes a5 


A useful farm building. It is 22 feet wide and 30 feet long, with a bin 
capacity of 2,500 bushels. The bins are filled from the outside. 
. Suitable for a half section farm. 


storing grain can be utilized to advantage for housing a buggy, demo- 
crat wagon, or some of the smaller farm implements. ‘The length 
may be lessened or extended as desired, but as a rule it would be bet- 
ter policy to erect two such granaries rather than one of twice the 
length shown. A granary of this kind enables a farmer to store his 
grain safely until he has time to haul it, to hold it all or a part of 
it for a rise in price, and also protects him from the considerable loss 
sometimes caused by the use of unsuitable buildings. 


Bills of Materials Supplied 


Bills of materials and working drawings are supplied for these 
buildings for a very nominal sum, by the Forest Branch, Victoria, 
B.C. The Western Lumberman has copies of the bills of materials 
for these buildings, and the editor will be pleased to forward, free of 
cost, copies of such to any ‘interested reader upon writing to the 
Western Lumberman, 302 Travellers Building, Winnipeg. 
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All the 11 bins of this granary open to the central space as well as to the 
outside. The central space can also be used for storing grain. 
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The Western Lumberman Tree Identification 


Competition 
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Names of Trees 


~Cottonwood (Populus trichocarpa ) Fig. 12. Sitka Spruce 
Western Larch (Larix occidentalis )- . Western Red Cedar 
Douglas Fir (Pseudotsuga taxifolia ) . Cottonwood. 
Western Red Cedar (Thuja plicata) . Western Red Cedar 
Western White Pine (Pinus Monticola) . Western Soft Pine 
Sitka Spruce (Picea Sitchensis ) . Cottonwood 
Western Soft Pine (Pinus ponderosa) ~ 18. Douglas Fir 
Western White Pine . Western White Pine 
Douglas Fir . Sitka Spruce 
Western Larch . Western Larch 
Western Soft Pine 


WES oN 
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The Winners 


_ We, the undersigned, have carefully examined the answers of all contestants participating in the Tree Naming Competition 
of the Western Lumberman, and certify that the winners are:—L. S. Kroetch, of the Pettepher Lumber Company, Sylvan Lake, 
Alta., First; Geo. F. Twiss, of the Galvin Lumber Company, Limited, Admiral, Sask., Second; Special Retail Prize, C. W. 
Hughes, Lumber Manufacturers Yards, Limited, Regina, Sask. 
| N. G. Neill. 
(Signed) H.S. Y. Galbraith. 
H. Paterson. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs 


Since last month the industry has been experiencing the cus- 


tomary after-harvest period of dullness so far as new orders are con- 
cerned. Chere has been an appreciable falling off in the volume of 
1ew orders reaching the mills, and shipments have also dwindled 


vaterially as compared with the period immediately preceding. The 

,tter circumstance may be attributed in slight degree to a shortage 
f box cars, although the situation on this side of the line is not to 
be likened to that prevailing in Washington and Oregon, where for 
weeks past there has been a severe curtailment owing to the miils 
bet ig unable to secure even one-half the number of cars needed to 

ype with their requirements. It is probable also that the early set- 
ing in of winter weather in some sections of the prairie provinces, 
together with the shortage of labor, may have interfered materially 
with plans made for the erection of new buildings this fall. Our mill- 
men are accepting the situation with good grace for the reason that 
ill is enabling them to complete the cutting of orders which have 

n their books for months, and in some instances to renew their 
stocks in various badly depleted lines. 

Viewed from every angle it would seem that circumstances have 
combined to reimburse our manufacturers for the harrowing experi- 
ences en lured in 1914-15. Asa result of the greatly restricted out- 
put brought about by the enforced idleness of a number of large capa- 
city male they have enjoyed this year a strong demand for their pro- 
ducts at fairly remunerative prices, and the outlook for next year 
must be held to be altogether reassuring. The cut of lumber in the 
Mountain territory has been greatly restricted because of the small 
eut of logs last winter, the serious floods of June and July, and a 
shortage of labor which has been felt all season. The interior plants 
a sing down with very small stocks of lumber in their yards, 


are now 

the aggregate holdings representing a shortage of 60,000,000 feet as 
compared with last year, when other untow ard conditions led up to 
a reduction in output. Until the first of next May the bulk of the 
prairie a .and for lumber stocks will have to be filled by the Coast 
mills, whose present holdings are 30,000,000 feet below those of last 


year at this time. 

' Log prices are stiffening as a result of the small surplus in the 
id the steady falling off in production to be expected from this 
ward owing to failing daylight and bad weather conditions. 

Like the millmen the loggers have passed through two very lean 

Pics his season has shown a gratifying improvement in the de- 

i, as well as better prices, but the operators are looking forward 

ir to inake up for past losses. At the present time “the mills 
tically taking care of the output of timber, and with most 
be camps closed down from Christmas till the middle of Febru- 

y rate, the outlook is for a practically bare market and higher 

vhich will “boost” lumber prices as a natural consequence. 

values are: Camp run fir, $8.00 to $8.25; graded fir, No. ig 

. No. 2, $9.00, No. 3, $6.00; shingle cedar logs, $10.00 to $11.00; 

lumber cedar logs, $12.50 to $14.00; hemlock, $7.00 to $7.25; spruce 

1ited offerings) $9.00 to $13.00. 

naxket may be said to be in a very unsatisfactory 

‘eakness being in the domestic demand for XXX. 
orders slumped badly during the last thirty days, 
have been cutting this grade are now changing over 

2 stock with their kiln space occupied. The demand for Ameri- 

and prices show an upward tendency, owing to 
felt by Washington manufacturers, with 
fin sight. The output of the B. C. mills has been 
me extent by the remarkably fine weather that 
eral months. Practically no rain has fallen 
\ugust, the result being seen in the drying up 

nd streams used for the floating of shingle 

to this cause probably forty machines have 
to the trade are: XXX, $2.00 
as low as $1.80; XXXXX, $2.45; 

‘These figures look good, but with 

d shingle logs costing $11.00 to $11.50, 

manufacturers. 


ge being 


prices 
orte d 
‘ ’erfections,. $2.90 
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"| t of the B. K. Shingle Company, Limited, on Lulu 
rne, is expected to commence operations about the 
ht machines are being installed. 


Personal Items of British Columbia 


Mr. D. S. Updegraff, of the sales staff of the Seattle Car & Foun- 
dry Company, Seattle, spent October 12-13 in Vancouver and carrie ed 
away a few good orders for logging railway supplies. 


Mr. W. M. Gilfoy, of Calgary, president of the Coast Tim 

& Trading Company, a timber-holding concern, was in Vancouver or 

September 28th on his way to Drury Inlet to inspect some limits 

i an excellent offer had been received. It is Pee a sale wil 
e made. 


Mr. Elmer Staples, president of the Otis Staples agi Com- 
pany, Limited, Wycliffe, returned early in October from an extended 
trip to points in the Eastern States. The trip back was made through | 
Canadian territory in order to size up the lumber market i in Ontario. 
and the prairie provinces. o 


Mr. W. D. Starbird, sawmill designer and flume expert, Portland, 
paid_ Vancouver a business visit late in September to confer with a 
timber owner who is contemplating the opening up of his tract next 
spring. In order to get out the timber it probably el be necessary 
to construct a flume 2,000 feet in length. 


Mr. E. C. Knight, managing director of the Vancouver Lambem 
Company, Limited, Vancouver, attended the September 29 meeting 
of the West Coast Lumber Manufacturers at Tacoma. In his report 
of B. C. lumber conditions Mr. Knight said: “We have got the price 
of lumber above the price of production by united effort.” : 


Mr. Frank A. Jackson, of the scalers’ branch of the Vancouver 
timber office, has been receiving congratulations from friends owing 
to his recent marriage. Mr. Jackson and bride—nee Miss Alice Lun- 
ney—left for Seattle on a honeymoon trip October 6th, and on his 
return to the office the happy groom was made the recipient of a gift. 


Mr. W. J. Brims, assistant sales manager with J. Hanbury & 
Company, Limited, Vancouver, for several years, is now in business 
for himself as a wholesaler, the firm name being The Reliable Lumber 
& Shingle Company. Mr. Brims is an expert on costing systems, and 
an article from his pen oppcat se in a recent issue of the Western 
Lumberman. 


Mr. E. J. Palmer, managing dinetee of the Victoria Lumber & 
Manufacturing Company, Limited, Chemainus, returned October Ist 
from a tour of prairie points. Everywhere the outlook pointed to a 
strong demand for lumber, the only disquieting feature being the in- 
creasing quantity of lumber being shipped in by the mills across the 
border at $2.50 below the B. C. price. 


Mr. A. F. Thane, manager of A. F. Thane & Company, exporters 
and shipowners, San Francisco, paid Vancouver and Victoria a visit 
in September. Speaking of Vancouver’s fine harbor, Mr. Thane said: 
“The fleets of all nations might shelter here, and nature never pro- 
vided so fine a port without framing up grand designs for its utiliza- 
tion in the service of the world’s commerce.’ 


Mr. W. A. Anstie, managing director of the Forest Mills of B..Ga 
Revelstoke, spent a couple of days at the Coast early in October, 
connection with the taking of evidence in a suit in which his compa 
is interested. In a press interview Mr. Anstie expressed his opinion 
that the lumber industry was rapidly getting into fine shape, and that 
prospects for next season were very good indeed, owing to the cer- 
tainty of a strong prairie demand. 


Mr. W. A. Johnstone, representative of a leading firm of timbe 
importers of Durban, South, Africa, visited Victoria last ‘acute to 
renew his acquaintance with Mr. H.R. MacMillan, whom he met while 
the latter was touring South Africa in the interests of the Canadi 
lumber industry. Mr. Johnstone is enquiring into lumber conditions 
on both sides of the line in the expectation that heavy ship 
will be required following the close of the war. 

Mr Neil Murray, of Kamloops, manager in charge of the Arr 
head Lumber Company interests in the interior, called on Vanco 
friends September 28th. He was returning with Mrs. Murray f 
a two weeks’ trip to Puget Sound points, which proved most en 
able. Mr. Murray was unable to verify or deny the report mat 
public some time ago that the Arrowhead mill and limits had bet 
acquired by the Forest Mills of B. C., Revelstoke. 

Mr. F. A. Rumsey, of Toronto, chief inspector of the Cana 
3ank of Commerce, who visited the Coast late in September, is firml 
of the opinion that big business may be looked for by the lumbermeé 


of British Columbia as a result of the prairie farmers being more pros- 
perous than ever before. The only thing holding back building opera- 
tions on a scale hitherto unknown is the lack of labor, and this will 
probably be largely overcome by co-operative work. 


Betokening the esteem in which he is held by former co-workers 

in the forestry branch of the Department of Lands, Victoria, Mr. 

_ H.R. MacMillan, late chief forester and now assistant manager of 
the Victoria Lumber & Manufacturing Company, Limited, Chemainus, 
is the proud wearer of a handsome solid gold scarf pin engraved with 
the official forest service badge. The presentation was made at a 
_ jolly little reunion held October 5th, Mr. R. E. Benedict, assistant 
forester, giving expression to the ood wishes accompanying the gift. 


Mr. W. T. Mason, head of the well-known Mason Gordon Lumber 
_ Company, Montreal, spent part-of September and October on the 
_ Coast renewing old friendships with many of our millmen, with whom 
the firm has had business dealings covering a long period of years. 
During the past six months the firm’s Vancouver representative, Mr. 
Hubert Gordon, has handled a very large volume of business for the 
company, and could have placed more if the mills had been in shape 
to fill orders promptly. Mr. Mason left for the East on October 10th. 


Mr. J. O. Kendall, managing director of the Upper Fraser Lum- 
_ ber Company, Limited, Dome Creek, on the Grand Trunk Pacific 
Railway, is at present enjoying a visit with his family in Vancouver 
after a stay of nine months at the plant. The firm’s portable mill 
may be started up next season, but the completion of the big plant, 
upon which a start was made four years ago, ‘will not be pr oceeded 
~ with until after the war, although most of the machinery is on the 
ground. Mr. Kendall will leave for Montreal before the end’ of the 
year to make his report to the shareholders. 


Back from a trip in the course of which many of the leading 
_ lumber dealers of the Eastern States and Canada were interviewed, 
_ Mr. C. J. Culter, secretary-treasurer of the Westminster Mill Com- 
pany, Limited, New Westminster, found British Columbia forest 
products in high esteem everywhere and received many assurances 
of an increased demand for the high grade shingles and cedar siding 
_ handled by his firm. Mr. Culter says British Columbians have no 
_ idea of the buoyant prosperity that prevails in the East as a result of 
® the tremendous output of goods for the allied powers. 
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Items of Interest to the Trade 


Brief News of Mountain and Coast 


Nearly two and a half million feet b.m. of. Douglas fir is made 
~ up into furniture in Oregon every year. Other woods used for this 
"purpose and grown in the state are maples, ash, cottonwood, alder, 
_ oak, western red cedar and myrtle. 
The only block of Dominion timber remaining unsold in Mission 
district was recently acquired by the Keystone Logging & Mercantile 
‘Company, Limited, of Silverdale, east of Ruskin. The berth com- 
prises four widely separated blocks. 
| The big mill at Chemainus has been doing a heavy volume of 
business with prairie points all season, as well as filling some export 
cargo orders. The record shipment for one day was 33 cars, sent 
orward in the early part of October. — 
The partnership existing between H. A. Dent and A. W. Mylroie, 
of the Alberni Pacific Lumber Company, Alberni, Vancouver Island, 
was, dissolved on September 27th. Mr. Dent be acquired his part- 
_ner’s interest and will continue the business. 
A new shingle mill was started up in Coquitlam euetecipalicy on 
_ September Ist by James Doucette & Son. Two machines are being 
operated night and day. The output is being handled by Timms, 
hillips & Company, Limited, Vancouver, who are also keeping the 
mill supplied with bolts. 
A new dry kiln of large capacity has been added to the equipment 
f the E. H. Heaps mill plant, Cedar Cove, Vancouver. The sawmill 
not being operated, but two or three lines of business are being 
‘carried on in other departments and nonce drying capacity for 
umber and shingles is badly needed. 

John R. Stewart, formerly Seattle sales manager for the Shull 
amber & Shingle Company, Limited, Vancouver, is now acting in 
ike capacity for the Cook & Craig Lumber Company, Limited, Van- 
uver, operating eleven machines “day and night at the Coal Harbor 
ant of the British Canadian Lumber Corpor ation, Limited. 

A. McDougall, the well-known Fernie lumberman, has erected a 
small sawmill at Croyden, about 20 miles east of Tete Jaune Cache, 
m the Grand Trunk Pacific Railway, at which point he has secured 
several miles of spruce limits. The output of the mill will be about 
+20, 000 feet per day, and the first car of lumber will be shipped early in 
November. ‘ 

The Three-Ply Veneer & Box Company, of Seattle, recently or- 


ae 
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ganized with a capital of $50,000, will manufacture three-ply veneer 
boxes similar in design to those turned out by the Laminated Matert- 
als Company, Limited, at Sapperton, New Westminster. The timber 
will be secured from British Columbia limits owned by members of 
the company. 

The Nicola Valley Pine Lumber Company, Limited, is making 
a heavy cut this season, and Managing Director Meeker has been ex- 
periencing some difficulty in keeping the plant supplied with timber 
owing to labor shortage. A contract was recently closed with Wm. 
Swanson, of Canford, for the delivery of 2,000,000 feet of logs at the 
mill before the first of the new year. 

The Robt. McNair Shingle Company, Limited, operating on the 
north shore of Burrard Inlet opposite Port Moody, has installed a 
drag saw in the log pond. Owing to the scarcity of shingle bolts it 
has been found necessary to utilize some of the lower grade cedar 
logs brought in from the firm’s limits in Coquitlam district, which 
hitherto have been bought by other mills. 


An unsolicited cheque for the handsome sum of $500 was re- 
cently forwarded to the treasurer of the B. C. Red Cross fund by the 
officials of the Red Cliff Land & Lumber Company, Limited, who are 
American citizens controlling extensive timber and other interests in 
the province. Better still, the promise of a further contribution of 
a like amount accompanied the generous gift. 


The powerful tug Sea Lion arrived at Vancouver early in October 
with the first cigar-shaped boom of logs made up on the West Coast 
of Vancouver Island. The trip from Quatsino occupied six days, 
but the “Davis Raft” formation proved a winner, no logs being lost. 
It is thought the invention has solved the problem of furnishing. the 
mills on the Mainland with West Coast timber. 


The first steamer to load a lumber cargo at Squamish, the deep 
water terminal of the Pacific Great Eastern Railway, left that port 
October 14th with 1,500 cedar poles for California. A number of 
contractors are at work in the extensive cedar limits north of Squam- 
ish, and it is expected that many similar shipments will be made dur- 
ing the winter. Messrs. Pretty & McSween, of Vancouver, were the 
consignors of the first cargo. 


Forty swifters of cedar logs went adrift in the First Narrows 
on the night of September 28th, when an outgoing steamer struck a 
boom being brought into the harbor. A gale was blowing and the 
logs were are’ out on the ebb tide and ee attened alone fhe shores 
of English Bay from Point Grey to Point Atkinson. The logs are 
worth on an average $11 each, and are being salvaged by Indian and 
other beachcombers at a cost of $1.00 per stick. 


By next spring it is expected that several new sawmills and 
shingle plants will be operating at points along the line of the Pacific 
Great Eastern Railway, which has opened up some magnificent tim- 
ber between Squamish, the tidewater terminal, and the height of land. 
Several American millmen made a trip over the line late in. September 
to inspect some cedar holdings offered them on. advantageous terms, 
and were so impressed with what they saw that they are now having 
plans prepared for a combination mill—shingles and shiplap. 


It is not the intention of the Pacific Mills, Limited, to operate 
the modern sawmill which forms part of the big pulp plant at Ocean 
Falls now controlled by San Francisco and Portland capitalists, and 
managed by the Vancouver Company. The sawmill—capacity 300,000 
feet per day—was installed by Lester W. David, then at the head of 
affairs, with the intention of engaging in the export lumber trade, 
but thé new owners will confine their energies exclusively to the pro- 
duction of pulp and paper. The sawmill machinery will be removed 
and sold and the building prepared for other uses. 


The Victoria Colonist, referring to the publicity campaign of 
the B. C. Forest Branch in Eastern Canada, states that in addition 
to stimulating interest in British Columbia’s lumber products “it 
has created a surprisingly large increase in the sales of private con- 
cerns interested in the lumber trade. A study of Eastern trade journals 
discloses the fact that within the past few months Eastern timber 
firms have more than doubled their advertising in those papers— 
an indication of increasing business.” The moral is that in order to 
get results our lumbermen must back up the efforts of the Forest 
Branch. 


The Walsh Construction Company, Limited, Vancouver, com- 
pleted on Atigust 28th a contract placed with them by the Genoa 
Bay Lumber Company, of Vancouver Island, for an improved water 
service for the plant boilers. The work called for the construction 
and coupling up of three wooden tanks for water purification purposes, 
No. 1 holding 36,000 gals., No. 2, 30,000 gals., and No. 3 10,000 gals. ; 
also the placing of exhaust heads on the engines which catch 17 
American gallons of water per minute. This water is passed through 
oil refiners and is returned to the boilers. The installation worked 
satisfactorily and demonstrated its utility and economy from the start. 
Manager J. R. Elliott rejoices over the removal of one of his chief 
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sources of worry, 


mpany, 


and President J. O. Cameron, of the Cameron 
Limited, Victoria, after noting the results ac- 
an order for a similar system to be installed at his 


complished, gave 
as possible. 


as soon 


gress is being made on the large shingle plant of the 


Domini lar & Shingle Company, Limited, adjoining the north 
end of nd bridge, New Westminster. The building is now 
: ed some of the machinery is being placed in position. 

e Walsh Construction Company, Limited, has the contract for the 

y kilns steel refuse burner; the latter will be of the new air- 
cooled ty] tich has created so much stir among the millmen on 
the other side of the line, and will be the first one of its kind erected 

British Columbia. The diameter is 30 feet, height 50 feet. Six 
shingle machines will be operated night and day, cutting to begin 
about December Ist. The company will do their own logging and 
lready have camps established in their limits. 


fo overcome the difficulty experienced all summer in securing 
te supply of cedar bolts, the Hastings Shingle Manufactur- 
Limited, Vancouver, who operate the largest shingle 
have installed the machinery necessary to enable 


ide usc 
: 


Ci rp. ny, 


lant in the es vince, 
1em to manufacture from the log when there is a scarcity. of bolt 
mber, as at present A new building of substantial design, and 


40 x 42'feet in size, has been erected at the waterfront 


measuring 


end of the plant to house the new equipment, which comprises log 
haul, log deck cut-off for 84-inch saw, steam splitter, log stop, block 
conveyor, ete. It is more than likely that other mills will have to 
follow the example set by the Hastings Company, the increasing 
shortage of labor making the bolt supply very uncertain. 

The Johnstone Straits Timber & Trading Company, Limited, is 
I tle of a new concern recently organized in Vancouver with a. 


a valuable timber limit on Vancouver 
abuts on Johnstone Straits at a point about 160 miles 


1 of $500,000 to open up 


which 


Mountain Mills Hampered by Labor Conditions 


Several Plants Have Had to Close Earlier Than Expected 
—Output Ahead of Last Year 


(From Western Lumberman Correspondent.) 


f lumber in the mills of the Mountain district of British 
ia durine the first nine months of 1916 exceeded the total for 
ris Aa of 1915 by about 75,000,000 feet. The cut for the 

eriod of 1916 is approximately 200, 000,000 feet. Stocks 
wr years at this period. The total on’ hand is about 
which is 60,000,000 feet less than at this time last 
were well maintained to the end of September and 
Business slackened somewhat with the com- 


ES cuct 


‘r than fe 
110.000.000 teet 


Shipments 


es e heid hrm. 


ent of harvest, a condition which is usual when the farmers 

rie provinces are engaged in getting in their crops. Some 

is ex Pe cted with the close of the harvest, and Mountain 

ire looking forw ard to a fair amount of business during the 
nter Shei 


of logging during the 1916-17 winter depends upon 
su iffic’ ient men can be obtained considerable logging— 
recent years—will be carried out. 
apes for which the Mountain lumber- 
- to find any solution other than the closing 
From this cause several plants have shut down 
at this time would be more extensive 
’ Wages are higher than for years, but 
nt and well as scarce. Jumbermen are 

nly must they pay high wages, but it is difficult to 
will remain on the job. Labor is more 
previous time in the experience of 
is a heavily increased cost 


ccess of 


f labor is a 


operations 
1 be obtained. 


; 
restiess, as 


- men who 
sient, than at any 


The ec 


msequence 


hite labor $3 and up per day is being paid: There 
vage on the part of the lumbermen if 


but with the best men gone to the 


nstantly moving from place to place, they 


to get 75 per cent. efficiency at a 50 per 
umber Company at Grand Forks closed 
ipleted its cut for the season. It is 

r will be carried on this winter. The 


10,000 feet. 

tern Canada Timber Company expects to 
October 14). It has cut all the logs 

production is approximately 3,000,000 feet. 

$000,000 feet of will be taken out for 


logs 


} { Nitec 
north of Vancouver. The stand has been conservatively estimated 
80,000,000 feet, about 52 per cent. cedar and the balance fir, hemlo 
spruce and larch. The company will put in logging equipment at 
will manufacture the timber on the spot. An order has been placed 
for a sawmill of about 30,000 feet daily capacity, to be erected on 
tidewater at Robson Bight, a sheltered bay on the waterfront of the 
limit. Construction work will likely be under way by the middle 
the present month. While not yet a certainty, it is probable the 
company will also install at once a small shingle mill in order to 
utilize the rough cedar. The president of the company is Wm. Ma ce 
Lachlan, formerly connected with the timber trade in the North ¢ 
Scotland. J. S. Penny, a well-known land clearing contractor a1 
former lumberman, is managing director, and the secretary-treasu 
is Robert Ralph. 


The Brunette Sawmills, Limited, New Westminster, suffe 
serious loss on August 23rd in the destruction of their fine shin 
plant by fire, the loss of $20,000 being only partly covered by ins 
ance. The blaze was first observed about 2 o’clock, and so rapi 
did the flames spread through every part of the tinder-dry struct 
that the men had barely time to escape. The shingle mill, log h 
and boiler house were completely destroyed, but the employees | 
fire brigade succeeded in saving the new dry kilns and storage she 
which had just been rebuilt after having been burned down a fe 
months ago. The mill contained six shingle machines, four of whi 
were being operated. For a time the plant of the Lowa Lumber 
Shingle Company, Limited, some distance to the south, was 
dangered by the flying sparks, but the firemen and working gang 
kept close watch on the premises. The loss of the plant at this time 
will seriously inconvenience the Brunette Company, the demand f 
their brand being insistent. Every mill on the Coast is busy fill 
orders, and some difficulty will be experienced in securing sufficie 
shingles of equal grade for their mixed car shipments to prairie re- 
tailers while the plant is being rebuilt. 


The Columbia River Lumber Company at Golden, one of 
largest plants in the Mountain district, has been compelled to sl 
down owing to shortage of labor. The company found it impossib 
to maintain a sufficient force of loggers in the woods. Its outpt 
for the season is 22,000,000 feet. Logging is being continued. 

The Summit Lake Lumber Company resumed sawing operatio 
last month, but finds it difficult to operate on account of labor sho rte 
age. 

Leask & Johnson, with a small portable mill, have resumed say 
ing near Wasa, Cranbrook district. 

The Crows’ Nest Pass Lumber Gomme at Warder for som 
weeks has been running its two-sided mill at half capacity owing to 
the difficulty of securing sufficient men for its logging camps. 

The Baker Lumber ‘Company at Waldo, resumed operations ab 
September 1 after a shut-down of over a month, occasioned by delay i n 
the construction of a railway spur to its log supply. 

It is reported that the Ross-Saskatoon Lumber Company 
Waldo will close down shortly as it has found it guns to obt 
sufficient men for its operations. 

The East Kootenay Lumber Company is operating a small port 
able mill on the site at Jaffray formerly occupied by the plant whic! 
burned down several months ago. It is the intention to cut the lo 
on hand. It is likely that arrangements for the construction of a ne 
permanent mill will be made during the coming winter. 

The Staples Lumber Company at Wycliffe closed down on Oc 
for about a month, during which it will effect the repairs necessary 
put the plant in shape for the coming winter’s run. This plant h 
been in steady operation since the first of the year, and will nave to 
cut some 25,000,000 feet. 

hte Deschamps, of Rossland, proposes to cut me ae 
for mine purposes, from limits he owns near Slocan City. He will 
a portable plant with a capacity of between 15,000 and 20,000 fe 

The Slocan Valley Lumber Company, the Doukhobor com 
ity company to which W. C. E. Koch has leased his Slocan V 
mill, expects to cease sawing about October 20. 


With a view to relieving the labor shortage fhe Mountain | 
ber Manufacturers’ Association has asked the Canadian Pacific 
way Company to make a l-cent a mile rate to British Columbia mo 
tain sections from the prairie provinces. If such a rate were gran 
it is believed some of the harvesters would be attracted to the logg : 
camps of the mountain district. 4 


Logs sawn 
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Dutline of Good Lumber Cost Accounting System 


Large Coast Mill Has Excellent System—Sawmills Operating Own Dry-Kilns Have Difficulty in 


Allotting Costs of Manufacture to Grades of 


Manufactured Lumber—Very Necessary to 


Keep a Close Tab on Manufacturing Costs te Meet Competition 


By William Brims, 


In a factory where only one article is made, and that article in one 
quality, the figuring of manufacturing costs is a comparatively simple 
matter. On the other hand, in a plant that turns out several materials 
of different qualities, going through various processes of manufacture, 
the determining of the exact cost of each article in its different grades 
requires a considerable amount of time and labor. 

The business of lumber manufacturing must be grouped with the 
latter class, for, while it is true that all lumber is produced from the 
same raw product, i.e., the log, the raw products differ in quality and 
value, and the manufactured article varies to a much greater degree. 


Form No. 1. LOG ACCOUNT - MONTHLY REPORT : 
Noriees Cost Average 
of feet per M 
Inventory - beginning of month 
Pccehaeed during month (add) 
Total 
Logs sold during month (deduct) 
Total “X" 


during month 


Inventory at end of month 


It is the allotment of the costs of manufacture to the several grades of 
manufactured lumber that presents the greatest difficulty in compiling 
a cost accounting system for a sawmill that operates its own dry-kilns 
and planing mill. 

‘The writer will endeavor in this article to explain briefly a system 
of cost accounting similar to that adopted by Messrs. J. Hanbury & 
Company, Ltd., of Vancouver. Mr. J: Hanbury, president of that pro- 
eressive company, readily saw, after recently completing his up-to- 
date plant, that it would be necessary to keep a close tab on the manu- 
facing costs, in order to follow his policy of manufacturing lumber of 
the highest quality and, at the same time, meet competition in prices. 

The reader will observe, in looking over the forms shown here, 
that to get over the difficulty of defining the actual cost of the different 


classes and grades of lumber the cost has been based on the total saw- 


mill cut, as compared with the total net average selling price of all 
grades, and, further, that the cost of manufacture is figured on the 
government log scale, with no allowance made for over-run. This was 
done to give a conservative showing in costs and to make things 
appear not too rosy. There is wisdom in this method, because should 
the manufacturer base his costs on the sawmill tally of lumber sawn, 
he is likely to overlook the waste in subsequent manufacturing and to 
find a shortage in stock when the inventory is taken. Then, again, 
when the log scale is used as a basis for computation, the over-run is 
always in reserve to provide for any unforseen expenses. 

In going over the forms shown with this article we will assume 
that they are to cover the first operating month of the fiscal year, and 
that the log and lumber inventories have been taken and valued accur- 
ately at the beginning of the year. As all operating expense is based 
on the log cut, we shall begin by finding the quantity and value of the 
logs sawn for the month. 

_ The first thing is to take an inventory of the logs on hand at the 
end of the month. By using a little foresight in keeping as few as 


- Form No. 2. TIME SHEET 
; 3 No 
Month of. ice Name a 
PLANING SORTING WHOLESALE RBTAL SRTRAS 
SAW MILL KILNS M ___GRADING — YARD _ : ARD _____ ol ee 
POWER y 7 7s 
2 | 2|a | 
a v | o | ° Cl | 
a | 2 & -| A. | 
2 | a =] G&) 0 0 ie} 
g 2 Ble amelae (|= | 
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3 : cfucre echt che al 
| a ales weleeu eve 
3] ‘ LEA IE ea Bes ese 
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Vancouver, B.C. 


possible loose logs in the log pond at the end of the month, the inven- 
tory can be taken’with little trouble, as the government scale can pe 
used on all unbroken booms. With Form No. 1 (Log Account) we 


Form No, 4 SAWING EXPENSE ~ 


Form No. 3. POWER OPERATING. 


Boom Labor 
Engineers - Labor ; 
Boom Expense 


Firemen =- Labor 


Sawing Labor 


Electrician - Labor Burner and Cleaning Labor 


General Expense Burner and Cleaning Expense 


é {11 b 
Power Repairs - Labor, etc. SEMEN HENS? 


Saws 
Power Purchased (if any) 


Filing Labor 
Water bent 
Filing Expense 


Total Operating Expense 
Repairs — Lapor, eto. 
Proportion charged to Saw Mill 


Power 


Proportion charged to Planing Mill Total 


Proportion charged to Kilns Total feet sawn 


Average cost over trimmers 


Total 


can determine the number -of feet and the total and average cost of 
logs sawn. ‘The number of feet of logs sawn during the month is 
found by deducting the number of feet in the “inventory at end of 
month” from the total marked “X” and, as the number of feet and 
cost of “logs sawn during month” added to “inventory at end of 
month” must equal the total “X,” the average cost per thousand feet 
will be the same as shown for that total. The figures of the log inven- 
tory at the end of each month will, of course, be used as the inventory 
at the beginning of the following month. Having found the quantity 
and value of the logs sawn during the month, we will turn to the cost 
of manufacture. 

Form No. 2 (Time Sheet) is a sample of the form used as a 
monthly time sheet for each employee, giving the distribution of his 
labor cost. By making a summary of all the’time sheets we have a 
complete distribution of the total labor costs of the different depart- 
ments for the month, 

Vorm No. 3 (Power Operating) should be made up next, and the 
cost divided amongst the different departments. The proportions of 
power used by the sawmill and the planing mill can be computed by 
the horse power used, and the engineer should be able to determine 
the percentage used in supplying heat for the dry kiins. 

Forms Nos. 4 to 10, inclusive, can now be made up from the dis- 
tribution of labor and power and the other expense accounts as shown 
by the books of the company. At the foot of Form No. 4 is figured the 
average sawing cost per thousand feet (log scale) or, as it is shown on 
the form, “average cost over trimmers.” This shows the actual cost 
of sawing the logs, exclusive of the costs of sorting, grading, and 
further manufacture. Forms Nos. 8 and 9 show the average “cost of 
handling, per M feet.” These figures are based on the number of feet 
shipped, and are used only as a means of checking the handling 
expense of the output of the plant from month to month. It is evident 
that, to have the cost of handling figured on a true basis, the amount 
of lumber shipped each month must be the same as the sawmill cut. 

Form No. 11 (Cost of Manufacture and Shipping is a recapitula- 
tion of the different manufacturing expenses shown on Forms Nos, 4 
to 10, and gives the total average cost, per thousand feet, for manu- 
facturing and handling. 


Form No. 5. KILNS Form No. 6. PLANING MILL AND SIZER 
Labor Planing Mill Labor 
Kiln Repairs - Labor, etc. Sizer Labor 


Power Operating Expense 


Total Repairs - Labor, etc. 


Power 
Total feet through kilns 
Total 


Average cost per M feet 
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Form No. 7. GRADING AND SORTING 


Labor - General 


Labor - Sorting Chains 


Total 


Form No. 12 (Lumber Trading Account) is the most important 
statement shown, for it brings the manufacturer face to face with the 
net result of the month’s operations. It shows the net average, per 
thousand feet, received for the lumber sold as compared with the 
actual cost of manufacturing. During the years of depression that 
the lumbering industry has experienced it required a sawmill owner 
or manager of robust constitution and iron nerve to peruse this state- 
ment month after month. The item of “sale deductions,” shown as 
geing deducted from the total gross sales, is made up of advertising 
expense, salesmen’s commissions, discounts, and exchange on drafts 


and cheques and other similar expenses, so the “net sales” shows only: 


the actual amount received for the month’s shipments. This form 
shows also a monthly inventory of the stock on hand and the total and 
average value of.that stock. The total and average of this inventory 
is found by deducting the number of feet sold from the total marked 


“X.” and as the number of feet and amount shown-in “total cost of 
Pors Sc. 5. SHOLFSALE YARD AND SHIPPING 
Porm No. 9. RETAIL YARD AND SHIPPING 
Labor Shipping Labor 
Labor Piling Labor 
7 Total 
apouse Yard Expense 
” P wus, Trucks, ete Repairs to Platforms, Trucks, etc., 
? Total 
Z Lumber Shipped 
- ¢ handling, per M fret Cost of Hatdling, per M feet 
sales” and “inventory at the end of month” equal the total marked 
a% 


average value of these items will be the same as of that total. 
One of the greatest benefits of a cost system is to have a ready 
month with month, of the manufacturing cost and selling 
average. Form No. 1 should be kept up, showing the accumulative 
iumber of feet, costs, and averages for the year -to date, so that these 
averages may be compared with those of the month under analysis. 
This will show the total quantity of logs purchased for the year to 
date, with the total and average costs, and the total logs sold for the 
year to date, and the total and average receipts, and the total logs 
sawn for the year to date, with the total and average costs. 
Form No. 12 should be treated in a like manner. The accumula- 
tals on this form will give the total number of feet of lumber 
the year to date} with the total receipts and average price 
otal operating expense for the year to date, and the aver- 


.™ the 


comparison, 


ag erating cost, the total lumber purchased for the year to date, 
nd the average price paid, the present stock on hand and average cost, 
| the net profit or loss on sales for’the year to date. The total for 


lumber sawn, log scale, for the year will be the same as the logs sawn 


fore ® P Pors Bo, 11. COST OP MANUPACTURE AND SHIPPING 
a ¢ els ens Office Staff Saving 
a 
Planing 
: t* ; 
e on ar os Kilns 
goog : Wholesale 
‘nee , 
anee Grading and Sorting 
ee a Fe Retail 
re a General Expense 
Biestri« Z we on - 
Total operating expense 
- . a a 
ort «et Seed Cleacira 


Lamber sawn - Log Scale 


Average cost per M feet 


MONTHLY OEWERAL SUMuARY 


Fora No, 12 LUMBER TRADING ACCOUNT - MONTHLY REPORT Form No. 13. 
. 
Sse ARCUNIS VAVEREKS Average coat of logs saan = log scale 
SALES Average cost of sawing expense 
Wholesale Average cost of total manufacturing expense 


Retail Average cout of lumber purchased e 


Construction, repairs, eto Total axsrage cost of production 


Total gross sales Total average cost of stock on hand 


Lesa sales dedudtions 


014 
netiunies Wno1 ale average selling price 
' Retail average selling price 
COST OF SALES Construction average selling price 


Lumber sawn - log scale Not total average selling price 


Total operating expense Net total average selling price for year, to date 


_—————_—_ 
Lumber purchased 
eng Morgin per M feet on lumber sold - profit or loss 
———___. 
QRADES OF LUMBER SOLD 


Percentage of clears 


Add inventory at beginning of month 


+ Total "X" 


Deduct inventory at end of month Percentage of commons 


Total cost of sales Percentage of culls 


_ 


Net Profit or Loss 


Over-run at saw-mill over log scele 


Several forms of general summary may be evolved from the inf 
mation now obtained. and Form No. 13 is a simple sample of t 
form. It shows, in a concise manner, the average manufacturing c 
as set against the average selling prices. The ‘difference between 

“net total average selling price” and the “total average cost of stoc 
on hand”’ tells, under the “margin per M feet on lumber sold,” ' 
profit or loss on each thousand feet sold during the month. W 
tally of the sawmill actual cut is kept the percentage of over-run ov 
the log scale can be shown at the foot of this summary. 

When shipments are comprised of shingles and lath, as well as ( 
lumber of all grades, a careful distribution “of sales must be made © 
show the actual amount received at. the mill for each of the artic 
named, and, at the same time, to show the number of feet of cle 
common, and cull lumber shipped. This distribution can be mad 
most easily from the invoices, and it should be kept up daily, so as n 
to. entail too much work at the end of the month. It will be fot 
necessary to keep a record of the grades of lumber sold, as the : 
average selling price naturally depends greatly on the quality of th 
products marketed. This average might mislead the manufacturer b 
appearing satisfactory when, in reality, the shipments for the mont 
were of a higher grade than the stock on hand. The manufactur 
has to guard against pushing the sale of his uppers and allowing th 
lower grades to accumulate, as when inventory time comes he is likely — 
to have a rude awakening to the fact that a large percentage of his - 
stock is composed of culls : and other low-grade SSH a 


Dollar Company Will Build Expose Mill 


Mr. Robert Dollar, head of the big international shipping co 
pany which bears his name, having definitely decided to make Va: 
couver the terminus for his steamers, has secured incorporation i 
British Columbia as the Canadian Robert Dollar Company, ees 
and is having plans prepared for a large cargo sawmill plant to be 
erected on the North Vancouver waterfront or at a point farther down 
the Inlet. Alternative sites are now under consideration and a cho 
will be made in the near future. Several waterfront mills in Va 
couver and vicinity were inspected with-a view to purchase, but M 
Dollar concluded that his purposes would best be served by the co 
struction of an entirely new plant. As part of the necessary equi] 
ment the firm has already purchased the high class machinery in- 
the E. H. Heaps Lumber Company’s modern sawmill at Ruskin, — 
which was taken over by the British bondholders soon after it me 
been started up. 

The Dollar Company maintains big lumber yards at various 
points in China which absorb many cargoes annually, and in addition | 
does a general export business with other countries. The decision 
to erect an export mill at Vancouver is the result of a recent experi- 
ence of the company. In an address before the Vancouver Rota: 
Club on October 10th Mr. Dollar said that a short time ago his fi 
wished to purchase 2,000,000 feet of lumber in Vancouver or vicin 
to complete the cargo of one of his outward bound ships. The ma- 
terial could not be secured here, however, and the order had to be 
placed with a mill on the other side of the line. 


Secretary Wyckoff, of the shingle branch of the West Coast Lu 
ber Association, Seattle, Wash., states that results accruing from 
“Rite-Grade” advertising campaign launched a few months ago 
come more gratifying day by day. To show the wide field b 
covered, a number of inquiries have been received from Cuba, B 
Honduras, France, Mexico and several other countries where ‘shin 
are little used as a roof covering. The Thurston-Flavelle Lun 
Company, Port Moody, and Westminster Mill Company, New W 
minster, who manufacture the Rite-Grade brand and contribute th 
share to the advertising fund, report many sales in new territory, 
well as a materially strengthened demand from Eastern Canada 
the prairie provinces, “Rite- Grade’ ’ being specified in a majority a the 
orders. 
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Seeking Sites for New Machine Shops 


Manager John R. Duncan, of the Vulcan Iron Works, New West- 
minster, has made application to the city council for a lease of part 
of the new waterfront market site on Tenth street, the company’s 
present location just east of Fraser River bridge not affording room 
for desired expansion. If the city accepts the rental proposition that 
has been made the company agrees to establish at once at that point 
a large and well-equipped boiler shop and foundry, and later on a steel 
shipbuilding plant with dry-dock. The initial investment will be 
$150,000, and about $200,000 additional when the dry-dock is pro- 
ceeded with. The equipment planned for the new establishment in- 
cludes the heaviest plate rolls on the Pacific coast, weighing 55 tons 
_ and capable of handling steel plates one inch thick, 18 feet wide and 
of any length. An up-to-date steel planing machine has also been 
ordered. The dry-dock will not be built while steel commands its 
present inflated price, although temporary marine ways may be built 
for repair work on large vessels. 

Henry Schaake, head of the Schaake Company, Limited, founders 
and machinists, is also seeking a site on the Tenth Street property 
for a new and modern plant, his present premises having been 
acquired for railway purposes. Mr. Schaake wishes to lease 100 feet 
frontage on the west side of the market property, and if his proposi- 
tion is entertained will invest $20,000 in buildings and $35,000 in 
necessary equipment, which will include a powerful travelling crane 
on the dock for ship repair work. Schaake Company machines are in 
favor with Coast millmen, and the new plant is badly needed to handle 
the business offering in the way of equipment and repairs. 

As the filled-in lots on Tenth Avenue had already been selected 
as the site of the new city market the citizens will probably be given 
an opportunity to vote on the two industrial propositions now before 
_. the aldermen. 


Sawmill Waste Yields Valuable Products 
Dr. J. G. Davidson, of the University of British Columbia, in con- 


junction with Lloyd L. Davis, of the department of industrial chem- 


istry of the University of Washington, have discovered a process of 
distilling sawmill waste, whereby it is believed thousands of dollars 
now lost will be saved. 

By means of this process tar, a light oil, acetate lime and char- 
coal are formed. The gas produced by distillation is carried through 
a pipe line nine inches in diameter and twenty feet long. In the pipe 


: _ is an electrically charged wire, which causes precipitation of the heavy: 


_ particles of tar. The tar, forty gallons for each cord of wood distilled, 
is of medium consistency and immediately marketable. The light oil, 
_ obtained in a water condenser, is immediately marketable for use in 
ore refining, and the yield is twelve gallons to the cord of wood. Eighty 


_ pounds of acetate of lime are obtained from the pyroligneous acid of 


each cord of wood. Nine hundred pounds of charcoal are the final 
me syield.> - . 
Mr. Davidson has been working on the problem of simplifying 


the distilling of wood and coal by the process indicated above for over 


two years. The greater part of the work has been done in the Van- 


: ; couver Gas plant and the Tacoma Gas Works, and the facts discovered 


_ in these two plants were utilized during the past summer in a series 
of experimental runs lasting for about a month in the wood distilla- 
tion plant, belonging to the United States Forest Service and the 


_ University of Washington at Seattle. Mr. Davis, a senior student of 


that university, made the analysis of the products. Arrangements are 
now being made to test out the process in connection with the carbon- 
izing of coal under conditions which give the volatile products as tar 
and light oils with a minimum of coal gas. It is expected that this 
will complete the experimental and demonstration work which is con- 
sidered desirable. 


New Shingle Mill at West Vancouver 


A couple of years ago Messrs. King and Allen, owners of valu- 
able cedar limits on the north shore of Burrard Inlet, completed plans 
for the erection of a large shingle mill on the waterfront of West 
Vancouver municipality, a couple of miles west of the entrance of 
the harbor. It was proposed to flume the bolts down the mountain 
side, but the scheme fell through owing to the refusal of property 
owners to have the flume pass over their land, the contention being 
that it would lessen the value of lots for summer homes. 

The owners of the limits recently concluded a deal with the prin- 
cipals in the Vedder River Shingle Company, of Chilliwack, Fraser 
Valley, who have been casting about for a new location for some time 
owing to the exhaustion of their timber supply in that district. As 
a result of the new arrangement West Vancouver will gain an im- 
portant industry that will employ between 75 and 90 men in the mill 
and logging operations, with a daily payroll of about $250, all of which ° 
will go to white labor. 


New Officers of R. H. Smith Company 


Below is a list of the new officers of the R. H. Smith Company, 
Limited, of St. Catharines, Ont., manufacturers of saws, knives and 
tools. It is interesting to note that this company is the oldest saw 
works in Canada, having been established in 1855 by Joseph Flint, and 
has been doing an uninterrupted business for over sixty-one years. 
The Vice President, Mr. R. F. Shurly, and Mr. Fred Shurly, the Gen- 
eral Manager and Treasurer, are grandsons of the founder of the com- 
pany. The new officers are: President, Mr. C. J. Shurly, Galt; Vice- 
President, Mr. R. F. Shurly, Toronto; General Manager and Treasurer, 
Mr. Fred Shurly, St. Catharines; General Superintendent, Mr. H. W. 
Byrne, St. Catharines; Secretary, Miss M. M. Parks, St. Catharines. 

Mr. C. J. Shurly, the President, was for many years senior mem- 
ber of Shurly & Dietrich, Maple Leaf Saw Company, Galt, Ont., and 
has had a long acquaintance with the saw trade. He withdrew from 
the Maple Leaf Saw Company some six years ago. 

Mr. Fred Shurly, General Manager, has a practical experience 
of the business, and is well known to dealers and users of saws 
throughout Canada, as he was associated with his father as represent- 
ative salesman. 

Mr. H. W. Byrne, General Superintendent, has had a wide experi- 
ence in the manufacture and use of saws, both in the United States 
and Canada, fourteen years of which he gained with the lumbering 
industries in the Ottawa Valley. 

All the stock and holdings of the R. H. Smith Company, Limited, . 
have been acquired by the new officers, who have no connection what- 
ever with any other concern, and are purely Canadian in their organ- 
ization. The slogan of the company is “Goods of Quality.” They have 
completely remodelled and equipped their plant with new and latest 
improved machinery, which, together with the new-process steel 
they are using, enables them to maintain the “Leader” quality of all 
goods they produce. 


C J. Shurly, Galt, Ont. R. F, Shurly, Toronto, Ont. 
; President Vice-President 


Fred Shurly, St. Catharines, Ont. 


H. W. Byrne, St. Catharines, Ont. 
General Manager and Treasurer 


General Superintendent 
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J. S. PATTERSON & CO., LIMITED | 


Lumber Wholesalers and Manufacturers 
903-907 Rogers Building - - VANCOUVER, B.C. 


British Columbia Forest Products 


 — We are sole Sales Agents for Brooks-Bidlake Cedar Co., Ltd., Manufacturers of ‘‘Brooks’ 
o< Super-Specials’’—Bevel Siding and Brooks’ Weatherproof Shingles. 


Onur travelling Prairie Representative is Mr. L. D. Cooke 


‘Loans on 
Timberland 


We have internationally recognized 
facilities based on 36 years experience 
in timberland and lumber matters. 


TANKS 
SHOVLS 


Made By Reliable 
B. C. Workmen 


Not a matter of Sentiment— 
We want your business on 
Price and Quality Only. 


WULCANG I | 
Brunette Saw Mill Co., Ltd. 


NEW WESTMINSTER, B. C. 


Long or short terms. Amounts from 
$50,000 up, as ‘conditions warrant. 


332 South Michigan Ave., Chicago 


SHOASANOD 


have Silo Staves, Spruce Wagon Box 
Sides, Spruce Laths and Clear Spruce 
Lumber, for shipment with carloads of 
Lumber and Shingles. 
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‘compensation within the class. 


' short time when the depression of 1914 compelled a shut-down. 
is claimed the plant is badly located for economical cutting of lumber, 


B. C. Workmen’s Compensation Act 


New Measure Will Become Effective January Ist— 
Review of Principal Clauses 


Employers of labor throughout the province are now in receipt 
of blank forms issued by A. V. Pine, departmental solicitor, Victoria, 
who is in charge of the work of inaugurating the new Workmen’s 
Compensation Act which goes into’ operation next year. Prompt at- 
tention in supplying the required information is a prime factor in get- 
“ting the new Act into successful operation at the date appointed, and 
all lumbermen should see to it that their returns are mailed to the 
department with the least possible delay. Below we present a sum- 
mary of the new measure, the aim of which is to provide compensa- 


_ tion for injuries sustained, and industrial diseases contracted by work- 


men employed in the province: 

The measure is a compulsory act embracing all occupations under 
the administration of the government. Two schedules of occupations 
arranged in classes according to their hazard, and Schedule 2 embrac- 
ing railways, telephone lines, steam vessels when operated by the 
railroads, or express companies similarly owned or operated. Both in 
the construction and operating departments of these occupations the 
employers are liable for the compensation. The manner of carrying 
insurance, the method of payment, etc., in Schedule 2 come under the 
supervision of the Workmen’s Compensation Board. 

The Workmen’s Compensation Board consists of one commission 
at a salary of $7,000 per year, holding office for ten years, who has 
exclusive jurisdiction to examine into, hear and determine all matters 
and questions arising under the act. The findings of the board are 
not subject to review by any court. ; 

The administration of the act is virtually within the power of the 
board. An assessment on the various classes is made prior to the 
application of the act which the board “deems sufficient” to pay the 
Compensation is paid from the sum 
total of the accident fund if the amount in a certain class falls short. 
Each following year the board makes an assessment based on the ex- 
perience of the preceding year. The accounts of the board are audited 
by the Auditor-General reporting to the Lieutenant-Governor. 

The board may require employers under Schedule 2 to carry in- 
surance, and if they refuse to do so, to take out the insurance for them, 
charging for the service. It may also demand that insurance com- 
panies pay into the Accident Fund, a sufficient amount to cover the 
amount of the awards of compensation in case of injury to an em- 
ployee, and the board will thereafter make the weekly payments. 
This also applies to employers carrying their own risks embraced in 
Schedule. 

2. No civil action can be brought for the recovery of compensa- 


_ tion whether payable by the individual or out of the Accident Fund. | 
Every precaution is taken in various sections of the act to safe- 


‘guard the compensation benefits of the emplovee. 

In case of death from injury or industrial disease the board pays 
(1) burial expenses up to $75; (2) to widow, monthly payment of $20; 
(3) for each child under 16 years $5, the total amount not to exceed 


— $40. Should the widow marry she is entitled to a lump sum equal to 


two years’ payments to be paid within a month after her marriage. 

In case of permanent total disability payment of 55) Der cent. of 
the weekly earnings of the employee is made during life. 

In case of permanent partial disability, the difference in earning 
capacity governs the amount of award. 

In temporary total or partial disability the awards are made dur- 
ing the time of disability. A waiting period of 14 days is provided in 
all injuries, should the employee be “incapacitated a longer time than 
14 days, compensation is paid from the time of the disability. 

-“Presumptions” of interest are found in Part 1, Section 3 (2), 
which says: “Where the accident arose out of the employment, unless 
the contrary is shown, it shall be presumed that it occurred in the 
course of the employment, and where the accident occurred in the 
course of the employment, unless the contrary is shown, it shall be 
presumed that it arose out of the employment. 

The inherent risk of the industry and the negligence of a fellow 
servant are not a bar to a workman securing compensation by a work- 
man operating under Schedule 2, but contributary negligence shall 
be taken into account in assessing damages in an action taken by the 
workman under the “Families Compensation Act.” 


Several offers to purchase are being considered by the Chicago 
owners of the Willow River Lumber Company sawmill on Willow 
River townsite, in Fort George district. The mill, substantially built 
and well equipped at a cost of $125,000, had only been operated for a 
It 


Bite spruce and balsam limits being twelve miles away, ant there is 
‘talk of its removal to Eagle Lake, in the midst of the timber and with 
equal shipping facilities. 
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Ag 


Give a Fire a Little Start 
in Your Mill or Yards— 


What Chance Have You of 
Saving Anything? 


Prevent it 

by the 

proper use of 
“METALLIC” 
Roofing and 
Siding 


Lumbermen 
receive the 
benefit of 

our best 

Trade Discounts 
on all we make 


Lines of real value to you: 


GALVANIZED “EASTLAKE” STEEL SHINGLES 
GALVANIZED FLAT ROOFING 
GALVANIZED SIDINGS—Tight fitting Joints 


CEILING AND WALL PLATES in lengths up to 8ft. 
for the Engine Ho se, etc. Quickly applied. 


Send Sizes for an Estimate 
Or Write for Catalogs and Price Lists 


THE METALLIC ROOFING CO., LIMITED 


Manufacturers 797 Notre Dame Avenue, WINNIPEG 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 
518 Hastings St. W. VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. 


Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


W. J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


Two light Plant complete with fancy 
Shades reddy to screw together costs 
$5875 delivered to your station-- 
Robert M.Moore & Company 
1453 Atbert St. 
a i Regina Sask. ; 
916 C918 Pender St.w. 


Vancouver B.C. 


Seattle Boiler Works 


a80KS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


a | OpS 


We have « pa 
tent overdraft 
system in our 
burner which re- 


— aqaires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555 Ballard Sta., Seattle 


WESTERN LUMBERMAN 


2. Cents 


a Word 


All advertisements under this department, 2 cents per word for each insertion. 


sertion for less than twenty-five cents. 
per inch, 


No in- 


2 1 Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. 


Timber Tract and Mill - 


VALUABLE TIMBER TRACT, 
British Columbia; nearly 10,900 
acres; 60,000 0Uu0 feet of timber;-on 
railroad. Local market for mine 
props. First class mill, 30,000 feet 
daily capacity. Very attractive pro- 
position. George W. Grant, P. O. 
1676, Calgary, Alta. 10-11 


WANTED FOR WESTERN CAN- 
ADA —Two lumber travellers by 
wholesalers of Coast, Mountain, 
Northern Spruce and Pine. Must 
have good connection amongst deal- 
ers and a thorough knowledge of 
the wholesale trade. Salary, etc., 
according to ability. Apply by let- 
ter in first instance to WHOLE- 
SALERS, care of Western Lumber- 
man, Winnipeg, Man. 11 


A Valuable Report. 


The focusing of public atten- 
tion in Canada upon the problem 
of strengthening our national or- 
ganization through increased in- 
dustrial and commercial efficien- 
cv lends special value and interest 
to the seventh annual report of 
the Commission of Conservation, 
which has just been issued. The 
activities of this commission, re- 
lating to the entire field of prim- 
ary production, aim to secure 
greater efficiency in basic indus- 
try in the development and utiliz- 


ation of Canada’s natural re- 
sources. Steady progress has 


been made by the commission in 
the huge task of national. stock- 
taking, the urgent necessity for 
which becomes daily more appar- 
ent. Recent experience has served 
to emphasize the need for accur- 
ate knowledge of the nature and 
extent of the Dominion’s wealth 
in lands, forests, minerals, water- 
powers, fisheries, and wild life, as 
a guidance to intelligent and per- 
manent national expansion. The 
report, which is bound in cloth 
and well illustrated, constitutes 
an important addition to the lit- 
erature on Canada’s resources and 
the problems connected with their 
efficient administration and de- 
elopment. 


Wooden Cars Coming Back. 


Undoubtedly one of the main 
factors resulting in the diminished 
use of lumber during recent years 
has been the increased use of steel 

the growing popularity of 


the cars during .recent years 
having particularly affected the 
ise of yellow pine. During the 


six or eight months, however, 


there has been a noticeable in- 
crease in the demand for lumber 
for car-building purposes. Some 
have suggested that this has been 
very largely due to the difficulty 
in obtaining steel material. That 
the increased demand for lumber 
for this purpose is founded on a 
more permanent basis, however, 
is indicated by statements recent- 
ly made by a prominent official of 
the Great Northern Railroad. He 
said, among other things: 


“From an operating standpoint, 
a locomotive will handle 100 cars 
weighing 30,000 pounds empty as 
easily as it will fifty cars each 
weighing 60,000 pounds empty. 
There is no reason why cars 
should be built to weigh 100,000 
pounds for goods of which you 
could not possibly load more than 
20,000 pounds. Cars should not 
weigh more than the load they 
carry. General merchandise aver- 
ages only five to eight tons per 
car, and to build cars of 80,000 
pounds capacity to carry five to 
eight tons seems absurd.’ 

This official said further that 
wooden freight cars with proper- 
ly distributed metal parts would 
save the railroads millions of dol- 
lars annually in coal consumption 
and wear on wheels and other 
parts of the under-construction. 


It will be interesting to watch 
the developments in this connec- 
tion. Lumbermen themselves are 
convinced that there has been a 
good deal of hysteria in the agi- 
tation for the elimination of wood 
in all kinds of car construction, 
and it is pleasing to note that 
their viewpoint is being shared by 
a well-posted, practical railroad 
man.—The Southern Lumber- 
man. 


Slump in German Woodworking 
Industry 


A Berne correspondent of the 
Press Association states that Ger- 
many’s great woodworking in- 
dustry has suffered enormously 
through the war. At the end of 
1915, in the first sixteen months 
of the war, no less than 8,300 fac- 
tories and workshops had been 
closed out of a total of 20,900 ex- 
isting before the war. The num- 
ber of workers, too, had fallen 
from 260,000 to 117,000, or 55 per 
cent. 

The home trade was worse than 
the foreign, since with the call to 


arms the creation of new homes 
and households practically ceased 
Hence there was little demand 
furniture or household utensils. 
The export trade, which was very 
great, has also suffered severely. 
Toys and pianos, and other music- 
al instruments, to the value of 
nearly 200,000,000 marks, or 10,-. 
000,000 sterling, were sent abroad 
in 1913; last year’s total is esti- 
mated at less than 25 per cent. ¢ 
this sum. Unlike so many other 
industries, the woodworking fac- 
tories have found little employ- 
ment in the war. At first they 
were engaged in making baske 
for munitions, and later other en 
ployment was discovered for them. 
One piano factory has been turn- 
ing out barbed wire, and a furni-_ 
ture factory has been making 
shells, but for the most part the 
wood workers have been of little 
use in the munition field. Every 
week more factories are being 
shut down, and a large number 
which are still running are work-_ 
ing only half time. 


WANTED 
By Line Yard Company, a 
Competent Superintendent. 
State experience, with refer- i 
ence and salary desired, to 


Box 100, Western Lumberman, 
302 Traveller’s Bldg., 
Winnipeg, Man. — 


Gen eral Mercantile Co. 
Limited 


Wholesale Lumber 


B. C. Forest 


Products . 


922 Metropolitan Bldg. - 
VANCOUVER, B.C. 


ELECTRIC MOTORS | 
Rebuilt and Repaired 
Second-hand Motors for Sale 


Expert-advice given on all Electrical 
work—Try Us. 


A. D. HOTSON 


1059 Hamilton St., VANCOUVER, B.C_ 


WESTERN LUMBERMAN 


Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


_ The dues on the principal timber. products cut under license are as follows:— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, “4c. per lineal foot. 


Railway ties, 8 feet long, 14%4c. each and 4% cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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—a combination that can 
not be beaten— 


Simonds Crescent Ground Cross-cut Saws in the woods 
and Simonds Wide Bands, Solid Circulars, Inserted Point, 
Gang, Shingle, Edger, and Trimmer Saws in the mill. 
Famous for quality among Lumbermen <a 
the world over. We Wy 


<a 
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SIMONDS pane kNivEs 


For Catalog, Prices, or further particulars, 
write any office. 


SIMONDS CANADA SAW CO., LIMITED 


St. Remi St. and Acorn Ave, MONTREAL, Que. 
VANCOUVER, B.C. In the U.S.—Simonds Mfg. Co. ST. JOHN, N.B. 


“MAPLE LEAF ” 


SHINGLE SAWS 


“THE PROVEN BEST” 


= agree that our saws do not break or a when sawing, 
and will hold a cutting edge for an exceptionally long time. 


SAW REPAIR WORK 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work with 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing — 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 


bundles, timbers, etc., upon a 
grade of 4 per cent. (4-ft. fall in 


| 00-ft.) 


Canadian Mathews Gravity Carrier Co. 


484 Richmond St. West, Toronto Limited 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B.C. 


CANADA'S MINISTER OF FINANCE 


Watchword 
2 should be 


PRODUCE! 


“It’s a Winner’’ 


You Produce More 
High-class 
Red Cedar Shingles 


We Produce 
The Machines 


‘“‘All Made in Canada” 


Letson & Burpee 
Limited 
162-198 Alexander Street 
VANCOUVER, B. C. 


IRON FRAME “ECLIPSE” 


WESTERN LUMBERMAN 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West : - - - Vancouver, B.C. 


Telephone— Fairmont 240 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each Individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. | 


R. HOL & CO. - ~ New York 


Successful makers of successful saws since 1828 


COUNT THE COST Established 
of open fires—the risk of property destroyed—the DIMOND 
expense of cartage, etc.—and you'll see WHY the SPECIAL 


‘““MUSKEGON” WATER SPACE BURNER 


For Logging Camps and Saw Mills iZ 


is so great an economizer. 


That it will save you money is beyond question. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 


The records of some hundreds of money-making 


mills prove the profitableness of this system and 
this Burner. 


White for full facts. 


MUSKEGON BOILER WORKS 
Muskegon, Mich. 


WESTERN LUMBERMAN a 


WHERE BIG PROFITS 
ARE OBTAINED! 


Goodhue 
Belts 


The choice of most 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
a long and reliable service under adverse conditions. 


The ‘‘ Acme Waterproof” Belting is made for wet places, and is particularly 
distinguished for this special work. After once introduced, your sales will 
rapidly increase. 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. is Goodhue & Co., Limited 


Danville, P.Q. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B.C. 


WESTERN LUMBERMAN 


YOU WANT THE BEST? = + WE SUPPLY JIT! 


te e y) More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


I T D. K. McLaren, Limited 
B E IN G Montreal - - - 351 St. James Street. 
Vancouver - - - 847 Beatty Street 


Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Knowing vs. Guessing 


Livery lumberman knows, of course, that 
ven laboratory care would not make it possible to 
measure every board foot in a tract of standing trees. Even a 
LACEY REPORT is, in the strict sense, an estimate. 


[t is perfectly true, however, that the more 
: tht te % ’ ’ { 
elaborate the care and the greater the proportion of 
tual measurement, the nearer to the actual facts an estimate becomes. 
! and expertence of the expert timber cruiser are most necessary, 
mount skill and experience can take the place of science, care 


the proper proportions of experience, skill and science 


ind will give you the nearest possible approach to actual knowledge 
ft tity, quality and distribution of timber in the tract you think of 


WATERPROOF COVERS and 
CANVAS GOODS 


of every description 


“ROSE CITY” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B.C. | 


Lacey & Co.’s International Files are at your service 
th the stumpage figures of many tracts now in our hands for 
re mbered world. You will do well to consult us con- 

wvolving standing trees. 


ir bookle 7, ** Pointers.”* 


NEW ORLEANS 
1213 Whitney-Central Bldg 


) Northwestern Bank Bldg. 


Pink’s Lumbering Tools i tns oui 


The Standard Tools Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues | 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow Manufactured by Bateman-Wilkinson Co.Ltd. Toronto 


e List 


: € Do tq by all Wholesale and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 


i 
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; 
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. ~ You cannot log with horses as cheaply as you can with a 
: | PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


| PHOENIX MFG. CO, 


EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Coupon Books 


©) panss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


aTgaVved3saSNVUl LON 


TN | 
=) C _—— ‘ You can not afford 


to be without them. 


If you do not use Coupon Books, write us for full 
information. If you are using books of another style, 
ask us for samples and prices. 


Our factory is the largest in the Country, devoted ex- 
-clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


a When you are in a 


| HURRY FOR COUPON BOOKS 
bo Wire 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


HARD SERVICE LOCOMOTIVES 
pr 


THE MOND NICKEt. 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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eel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 


also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘Long’ saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia _ Ontario 
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MILL  MACHID 


Is Mill Equipment That 
Spells Satisfaction 
Whether you operate a portable outfit or a 150,000 ft. capacity | 


mill, Waterous Sawmill Machinery will give you results that count 
on the right side of the ledger. _ It contains all the time and labor 
saving improvements that modern sawmilling demands. More than 
that, every machine, even in our very lightest outfits, is built with 
a strength and sturdiness that means years of service more than 
you'll get from other makes. 
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Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


ere 


The “New Model’ Bandmill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
. more than fifty years. We have the experience 
4 and we have the shops, the biggest in Canada 
building sawmill equipment, to back it up. 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 
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-_ The Waterous Engine Works Co., Limited 
Ag 72H. B. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
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WESTERN LUMBERMAN 


“FROST KING” BABBIT- 
aE ms _  % 

Our thirty five years’ experience in metal mixing enables us to place on the market a babb 
that we believe to be absolutely perfect. For high speed machinery and engine work it is ° 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction 


SS __ gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is | 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. — ; 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you oe 
————————— _ ment of a 25 bb. box. 


va 


HOYT METAL CO., Toronto, Canada New York Nev Lenten England 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


» St. Louis, Mi 


British America Mill 


& Timber Co., Ltd. 
| Head Offices “a aa se 
VANCOUVER, B.C. 

% Bab bitt of Quality | Manufacturers — Wholesalers _ a 
For For 7 ae ae 
Heavy High 


Pressure Speed 


Mill at 
MT. LEHMAN, B.C. — 
“WHAT WE MAKE WE GUARANTEE” 
Stocked by D. Ackland & Son - Winnipeg 1 Our Specialty Sh 


Salman dormasy Total G: d| Heavy Timbers, Deep Joists : 


Dimension, Boards, Shiplap a 


B. B. Coil Boom 
and and 
Logging Loading 
Chain Chain 


a 
“> 


(Design Patented) / 


McKinnon Chain Co. _ office and Factory §t, Catharines, Ont. 


‘ 


Western Retail Lumbermen’s Convention, January 24-26 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


LIN K : BEL ce Smith Shannon Lumber Co. 


’ THIRTEENTH YEAR DECEMBER-Toronto-1916 NUMBER TWELVE 


408 Pacific Building 
VANCOUVER .- B.C. 


MIXED YARD ORDERS 


en §=6s. | |: SHI NGLES- LUMBER 
F OR economical handling of lumber, sawdust, and refuse. at : IMBERS 
Our line includes appliances for conveying, elevating, ff ¥ 


and power transmission, with attachments for all require- 
ments. Designed to give strength, service, and reliability. We sell retail trade only 


] 
! This trade mark >————~ on every link 


Write for General Catalog No. 110 i | STRAIGHT CARS SPRUCE 
A stock is carried in Vancouver. The Link-Belt :& Dodge Products Company | ae | . 
carry complete factory stocks at Seattle and Portland. | and HEMLOCK SHIPLAP 
| GANADIAN Link-Bett Go., LimiteD Were fof prices 


265 W. WELLINGTON ST., TORONTO 


Seattle: Link-Belt & Bad Broducts Eompany, ar Hizey gevente South, 
Portland: Link- Bee & Dodge Products Company, th an ovejoy Streets. arate _ 5 
Rem enicen B. C.: A. R. Williams Machinery Company, Limited. 408 Pacific Building - VANCOUVER, B.C. 


RUBBER GOODS 
FOR LUMBERMEN 


; Our long experience in the making of Rubber Belts enables us to specialize 
| Beltin on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 


for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
will outlast any other similar packing on the market. We make Spiral 
| and Ring Packings, etc., that are equally reliable. 


| Hos for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


= One or more of our twenty brands of Fire Hose will be found, not only 
Fire Hose in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


-. Gutta Percha & Rubber, I sacitsd.: 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER December, 1916 WINNIPEG 
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‘AMPHIBIA’ 
Aoalher like gold bas no substitul 


The Sawmill 
Belt 


It requires something extraordinary in 
belting to stand up to the rough, wet and 
Amphibia, 
is made for this 


2 


p. 
: 


oily service of the saw mill. 
“The Saw mill Belt,”’ 
kind of work. The 
specially tanned from choice hides. It 


leather used is 


is waterproof as a leather, and all the ma- 
terials used in making Amphibia belting 
are also waterproof. 


Try 
phibia belting on the toughest 
run in your mill—the result 


a sample run of Am- 


will make you our customer. 


Tanners and Manufacturers 


ESTABLISHED 1876 
For 40 Years Tanners and Manufacturers of the Best Leather Belts 


511 William St. MONTREAL 


TOKONTO ST. JOHN 
48 Wellington St. East 149 Prince William Street 


VANCOUVER 
107-111 Water Street 


WINNIPEG 
Galt Building 


“Shut On the Cold with | 
BEAVER BOARD 


Possibly you don’t appreciate that in aaiaen toe 
the beauty and its ease of application, Beaver Board x 
makes warmer rooms than lath and plaster. =| 


To prove it, place your hands on a Beaver Board 
wall. Not a suggestion of chill. The plaster wall, 
on the contrary, is cold and clammy. 


Beaver Board offers the same resistance to sum- — 
mer’s heat. It resists fire and sound, too. 


There are many other things which every builder 
and every lumber dealer ought to know about 
Beaver Board. , 


Beaver Board isa immer product—* Teconstanaaee 
lumber” in fact, seamless, knotless, and easy to 
work. Made only from pure wood fibre. Every sale 
of Beaver Board means an additional sale of trim. 


Write for booklet and further information. 


THE BEAVER COMPANY, LIMITED 
880 Wall St., Beaverdale, Ottawa, Canada 
Plants at Ottawa and Thorold, Ont. 


GEO. CRADOCK & co. 


LIMITED pecan 
169 Cordova Street VANCOUVER, BC. _ =a 


Wire Rope Producers — 


From the Raw Pig Iron to the Finished Article. aes 


Special Mill Carriage - 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. : 


“Pink” Peevies, Cant: Hooks, | Pike 
Handles, Etc. 


“ Stewart” Logging Blocks. 


Tenders for Aerial Systems on applicatio1 


Telephone—Seymour 1456 
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hevlin-Clarke Company 


| ; Limited 
Fort Frances, Ontario 


LUMBER ~ LATH 


U 


MANUFACTURERS 


Sales’ Office: 


300 Electric Railway Chambers - Winnipeg, Manitoba 


Arrow Head Saws 


Manufactured by 


R. H. Smith Co. 


St. Catharines, Ont. Limited 


Made to successfully stand severe and con- 
tinuous service. 


Using only the highest grade Vanadium 
Steel, and employing highest skilled labor is 
Our guarantee to the trade. 


We specialize in 


Shingle 

Solid Tooth | 

‘Inserted Tooth SAWS 
Crosscut 


Office and Warehouse 
212 Kamloops St. - VANCOUVER 
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A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


y 


To Buyers and Distributors: To Consumers: 
Tl vit pore ci white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 
SOF N E, com red d wit th nek s en grading aug Ege a light, white, soft, easy to work, and good to look at. If you should 
ssures you of a stock that not only brings trade but happen to not be a user of NICOLA SOFT PINE ask your 
perate continuously, carry large stocks, promise prompt dealer to show you some. Satisfied customers and new friends we 
and see ‘that. they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 

rds, iplap, resaw stock, siding flooring, shop, tinuously and to full capacity 
Mill and Office—CANFORD, B.C. Telegraph Address “Meret B.C. 


VICTORIA LUMBER and 
MF’G CO’Y, LIMITED 


Chemainus, British Columbia 


\ 


F ir and Cedar 


Products 


Long Timbers 


Deep Joists 


Perfect Manufacture Uniform Grades 


Prompt Shipment 


Mail or Wire Orders Receive Our Best Attention 
DAILY CAPACITY, 200,000 FEET 


_. Abbotsford Timber & | 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


We <am thee vin CP Ry... CN Ry... G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. Mills at ABBOTSFORD, B.C. 
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MACHINERY and TRANSMISSION | 


We carry a very complete stock, including 


Wood. working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57-59-61 61 AlenanderSirea VANCOUVER, B.C. 


Eee aD 952, SEYMOUR 4640 


R. J. THURSTON AIRD FLAVELLE 


Rather Pompany | 
ss === Manuiacturers 
‘High Grade Cedar Products, including 

peemner, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed ears 
FIR and CEDAR in any quantity 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: - 


PORT MOODY, BRITISH COLUMBIA 


J. S. PATTERSON & CO., LIMITED 


Lumber Wholesalers and Manufacturers 
903-907 Rogers Building - - VANCOUVER, B. C. 


British Columbia Forest Products. 


We are sole Sales Agents for Brooks-Bidlake Cedar Co., Ltd., Manufacturers of “Brooks’ 
Super- Specials’’— Bevel Siding and Brooks’ Weatherproof Stingles. 


Our travelling Prairie Representative is Mr. L. D. Cooke 
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Commercial Lumber & Shingle Co. 


Limited 


RED CEDAR SHINGLES 


pub: K. nase CO., LIMITED 
been FANS wna PIPING | 


Our Specialty 


All our work guaranteed to | 
give satisfaction 


Fir, Spruce and 
Hemlock Lumber 


VANCOUVER, B. C. 


VANCOUVER, B.C. 


“WESTERN” Ph . et 
Blowers and Exhausters Fairiss2 337 Dufferin St.W_ | é 


HEAPS & SONS | 


Lumber ani Shingles | 


Finish Orders a Specialty 


— Head Office — 
837 Hastings St. W., VANCOUVER, Be Cig 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 
The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager ]| 


Hi igh- Grade Pine PL 


us acim en plac ‘ing orders for Lumber Stocks. We have the goods, and can guarantee the quality | 
r Mot 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


we promise opt delivery. Can ship by ©, P. R. and G.N.R. Car numbers sent day following receipt of order. | 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Asie Address, BAYNES, B. C. | 
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Walsh Construction Company 


Designers and Builders of the 


WEST COAST DRY KILN ge 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. 


Built by WALSH SONS ERT ON co gree 4, Battery of Se en Kilns 
the aint ot the Ga mber Co., Ltd., at Fra r Mills BC 


Brunette Saw Mill Co., Ltd. 


NEW WESTMINSTER, B.C. 


have Silo Staves, Spruce Wagon Box 
Sides, Spruce Laths and Clear Spruce 
Lumber, for shipment with carloads of 
Lumber and Shingles. 


“SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
5 


| sip. B. SMITH LUMBER COMPANY |: 
|e 711-712-713 Dominion Bldg.. VANCOUVER : 
| ALL COAST STOCKS |: 
e| Absolutely Dependable Grades : 


[| SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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The 
Shawnigan Lake Lumber Co. he oe ‘One 


Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Manufacturers of all kinds of 


Rough and Dressed _ oe 
Cedar and Fir Lumber and P ne 
Lath, Shin gl es, Twenty Million Feet in Stock 
Piles, aS WIRE IN YOUR INQUIRIES 


Long Timbers a Specialty Adams River Lamia Co. : 


Prompt Shipment. LIMITED 


P.O. Box 298 : Victoria, B.C. | Chase, British Columbia 


Cedar, Fir, Spruce 


H. S. Galbraith Co., Ltd. |) British America Mills . 


603 McIntyre Block, Winnipeg, Man. ie T; C 1 d. 
Everything oe 0, Lt 


in Lumber VANCOUVER, B.C. 


Write, wire or phone us. Wecan 


get it for you. The Best Grades— Manufacturers — Wholesalers 
QUICK SHIPMENTS and LOW. | 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING . Mill at 


We Specialize in Coast Lumber MT. LEHMAN, B.C. 
We Sell to Dealers Only Bt Se ee 


; ‘B. C. Mills Timber and Trading Co., Vancouver, B.C. Yaa Srecnalty 
Pe ee eee Heavy Timbers, Deep Joists 
H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. Dimension, Boards, Shiplap 
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G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


_ Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 
installations of G. & McC. 
Co. Water Tube Boilers. 


They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
WE BUILD 


Horizontal and Vertical Steam Engines;. Steam. Turbines; 
Return Tubular, Water Tube and Heating Boilers; Heaters, 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


Lumbermen, Have Non Problem ? 


A Mill to Build or Remodel at a Minimum Expense, 
which Will Reduce Manufacturing Costs? 


A Flume Which Will Transport Logs Cheaply ? 
Whether it be either or all, it will pay you to submit your problem to 


me for consideration and advice. My solution may convert a losing 
proposition into a big money-maker. 


Having designed and built some of the most modern and successful 
plants in Oregon, Washington and Idaho, and engineered log flumes 
on both sides of the border, my work and years of experience should 
commend my services. Correspondence solicited. Testimonials and 
references furnished. 


W. D. STARBIRD 


Saw Mill Architect and Constructing Engineer 
1009 Spalding Bldg. - PORTLAND, OREGON 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


. Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


611 Dominion Bldg. ° VANCOUVER 


J.C. McLaren Belting Co. 


Limited 


Manufacturers 


of 


Reliable 
Belting 


LEATHER 
BELT 
OF 


QUALITY 


Never Varies 


aed 


> 


55 Years in the 


Market and var ae 
ier MoNTREAL ToRONTO 
WE LEAD 


WINNIPEG 8 


Head Office 


id Factory: Beaumont Ave., MONTREAL 


Please note the initials of this Company 
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me BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY | 


Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY — 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
603 McIntyre Block, P.O. Box 161, WINNIPEG . 


Our Grade and Manufacture Unsurpassed 


Are you short-measured in time? 


Wouldn't it make you sore if you were short-measured in the 
materials you buy? Yet you are often short-measured in time 
by your own employees—by ‘“‘late arrivals” and “early leavers.” 

' Mr. Donahoe, who has 


And its your fault— been in the time clock 
‘ business with the Interna- 


e e tional Time Recording 
Company 15 years, is in 
International | Ime Recorders char te ee 
ritory (British Columbia 

and Alberta). 
7 . . In establishing this 
| put anend to the paying for time that you don’t get. GON Fully apency ithe: ai iu meme 
: ma if \, 3 any selected a represen- 
y no favorites. [hey are absolutely auto- { }4 Automatic tative aio knows the Time 
c, and give an unchangeable record, made by the ey, 3 Record ae 
nployees themselves. . ; has grown up with the 
: business, starting at the 
terndtional Time Recording Systems, wong ia so Service Department. His 
: appointment means that 
our customers will have an 
Al service and an expert 
diffe rent” you think your business Jy Ve i Merten cons ee 
s for particulars to-day. —i™- 1 Ae ee Time Recording System 
may be improved, and 
what would best suit their 


International Time Recording Co. ty .\ | \ . ; | requirements. 


hy ; The many equipments 
nd +p) WP J ; now in use in the Western 
of Canada, Limited “a. S* territory, which 20es with- 
oe F. E. MUTTON 69 Be out saying, will be well 
ta ; Ge d jf Meee J = a taken care of. His head- 
inderson St eneral Manager Potiny y ——- i quarters are located at 817 
Montreal: W. A. WOOD, Jr., Sales Agent Pender Street West, Van- 
Cartier Bldg., Cor. McGill and Notre Dame Sts. couver, 
r R. DONAHOE, Winnipeg: GEO. MORRIS, Sales Agent, 
nder St. W 400 Electric Railway Chambers 


R. DONAHOE 


rder and System that exactly fits 


“d 
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Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


HueH ©. MacLBaAN - - - - President 
302 Travellers’ Building, “ - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


“Vancouver, B. C. 
J. V. McNAvututy, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 
TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


'CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W: 


EReteanuone Evol Dollars Per Year in Advence 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The current issue of the Western Lum- 
berman being the last for 1916, it is 
fitting we should refer to the present 
vastly improved conditions in the B. C. 


1917 will be the 


Lumbermen’s Year 


lumber industry and the factors that have contributed to its restoration. 


dic tection nea 


eine 


oe Se 


ae ‘eh 


ve 


ee 
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x The experiences of the past three years will not soon be forgotten 
by our manufacturers, and the recollection of the trials and tribulations 
through which they have passed is botind to wisely influence their 
conduct of affairs for a long time to'come. The depression which 
brought all this about is commonly attributed to the outbreak of the 
war, but really had its origin in the collapse of the Western Canada 
real estate boom in 1913. The declaration of hostilities merely accentu- 
ated the underlying conditions by bringing them to the surface with 
unlooked-for suddenness. [or three years previous the crops on the 
prairies had been poor and the farmers were unable to buy much lum- 
ber, yet building went on at a feverish rate in the towns and cities, 
and the millmen of British Columbia were compelled to operate their 
plants overtime in order to supply the material. Credit was ex- 
tended to all and sundry, and collections were neglected. When the 
real estate bubble was pricked most of our manufacturers found them- 
selves possessed of very little ready money, the bulk of their assets 
being tied up on the prairiés, and—worse still—there was only a 
fraction of the former demand for lumber. There ensued a period 
of most rigorous economy, with the banks dominating the policies 
of the mills they cared to aid. A few wealthy and conservatively 
managed concerns passed through the troublous time without ap- 
parent strain, and continued to make money for their shareholders, 
while a number of firms were compelled to make assignments for 
the benefit of creditors-or go out of business to avoid further losses. 
_ The industry continued to languish during the first half of 1915, 


but responded immediately to the declaration of the greatest harvest . 


ever garnered in the West. The answer to the query, “Will the farmer 
buy lumber if he gets a crop?” was as sudden as it was satisfying. 
The retailers—whose stocks were at the vanishing point—fairly bom- 
barded our mills with rush orders for material, the result being that 
Mountain lumber stocks were quickly depleted, while Coast manu- 
facturers shipped many millions of feet. The enormous harvest, how- 
ever, could not be handled quickly, skilled labor was scarce owing to 
the many enlistments, and much building had to be left undone: 
Owing to the early setting in of winter weather. Pessimists—who 
are with us always—then voiced their opinion that what had taken 
place was a mere flurry of buying for urgent needs, and that it was 
most unlikely there would be a repetition of the demand the following 
spring for the reason that farmers generally would not “loosen up” 
until the end of the war was in sight. [ven our banks, with their un- 
equalled facilities for getting reliable information, in this instance 
would seem to have been badly misled as to the volume of trade 
likely to develop early in 1916. At any rate no more mills were en- 
couraged to open up, the consequence being that operating plants 
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were fairly mundated with orders originating in both Eastern and 
“Western Canada. It was not uncommon to hear of mills being behind 
in their shipments to the extent of from 300 to 500 carloads, and it 
has been freely asserted that a number of retailers, in order to get 
quick action, were forced to place their business on the American 
side. This, if true, is most regrettable. It is certain that—whatever 
the cause—considerable American lumber found a market this season 
on the prairies. 

What of the future? The outlook is full of promise for our ium- 
bermen. On top of last year’s grand harvest, with much of the grain 
still in the elevators, the prairie husbandman this year gathered a 
smaller crop that will sell—at the higher war prices—for almost as 
much money as its record-breaking predecessor. As a result, the 
farmers may be said to be fairly “rolling in money.” While they are 
buying automobiles and other so-called luxuries with a free hand, 
it may be taken for granted they will not forget to set'aside enough of 
their hard-earned wealth to erect a’new home for the family or a 
bank barn for the live stock, as the necessities of the case may de- 
mand. In the aggregate there is bound to be a tremendous amount of 
building on the prairies next year, and 90 per cent. of it will be done 
by the farmers.. Stocks carried by the retailers are admittedly low, 


_and both the Coast and Mountain mills have less lumber in their 


yards than has been the case for a number of years. The lumber 
output for last year will have to be very largely exceeded for 1917 
if the demand is to be supplied without the aid of the American mills ~ 
— more especially in view of the strong probability that the off-shore 
export trade will absorb a considerable proportion of next year’s cut. 
By May Ist ten or a dozen of the new lumber carriers will probably 
have sailed with cargoes, and according to plans now taking shape 
the full number of twenty-five vessels provided for in the B. C. Ship- 
ping Act may possibly be completed by midsummer. 

It is gratifying, also, to be able to record that the B. C. logging 
industry, having passed through very trying times, is now on a better 
footing than for a number of years past. The output this season has 
broken all records, and while logging costs have been heavy and 
operations have been hampered by the shortage of labor and difficulty 
in securing wire rope and other supplies, we believe that most con- 
cerns have made some money. Camps at the Coast are now closing 
and the surplus of logs on hand will barely suffice to keep the mills 
supplied until spring. Comparatively few logs were exported this sea- 
son, and with a number of big mills closed down some people have 
been at a loss to account for the big consumption of timber. They 
failed to take into account the increased capacity of our pulp and 
paper mills, which have operated continuously and absorbed large 
quantities of hemlock and larch timber. With two more large pulp 
mills in operation next season—the Swanson’s Bay and Ocean Falis 
plants—and the assurance of much greater sawmill and shingle plant 
activity following the opening of the néw yedr, it may be said the out- 
look for the B. C. logging industry is the brightest in its history. 


A new turn has been taken in the retail 
lumber business in the United States 
by the selling of short lengths of lum- 
ber by department stores, for odd jobs. 
The movement has spread all over the country, and even the retailers 
are taking it up on their own account by providing cabinets containing 
odd lengths from which the man who wishes to buy five cents’ worth 
of board to make a shelf can get what he wants. It remained, how- 
ever, for New Orleans to develop the idea of merchandising still fur- 
ther, by making a window display of “short lengths for odd jobs” 
stock, and the display window in the biggest store in the city attracted 
great attention. 

Sales of lumber in small quantities, by the pieces, or by the hun- 
dred feet are being found effective in agitating an increase in the dis- 
tribution of lumber by retail. 

Very sound is the reasoning of our brethren across the line as 
to how they came to the decision that by selling lumber by the piece 
the demand was stimulated. Here is how they came to this decision: 

If you went to a haberdasher to buy a button, would you like the 
clerk to quote you a price of $18 a gross and let you figure out for 
yourself the price of one? 

The same applies to the sale of lumber desired by a farmer 
when he is quoted a price of $32.50 per 1,000 feet. The American 
retailers who have tried the experiment find that the sale of small 
lots of lumber pays, and that the farmers will b 
joist timber at 52 cents each, when they wil 
so much per thousand feet. 

Mr. H. R. MacMillan, late chief forester of the British Columbia 
Forest Branch, while investigating conditions in the lumber trade of 
South Africa recently, found that lumber (shelving) is handled 
throughout the country by hardware dealers. The following is an 
ee from Mr. MacMillan’s report on the lumber trade in South 

rica. 


“é o . . ~ 
The shelving trade is an important one. Several whol 


Selling Lumber in 
Country Stores 


uy from ten pieces of 
| not stop to buy any at 


esale hard- 
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are firms handle 5,000 boards a month and many builders and gen- 
-hants import in carload lots. The prices for Western white 
ine shelving ot e been $22 per thousand f.o.b. mill and $38 per 
usand feet f.« New York. 
‘The bulk of the importing for this trade is now in the hands of 

the American commission houses mentioned. Many South African 
dealers would buy from Canadian shippers and benefit by the pre- 
duty if they could get in touch with Canadian exporters 
who could be relied upon to send forward a satisfactory article. There 


is an opportunity for Montreal or Vancouver brokers. Lists of reli- 
able shelving importers may be secured from the Canadian Trade 
Commiss at Cape Town. Western yellow pine and spruce will 
both be found suitable for shelving. : 


‘An energetic Canadian brokerage firm taking this business up 


sh ould be able to secure a large proportion of the trade, shipping 
Quebec pine when cheap enough to Montreal or New York, and 


Western white pine, Western yellow pine or spruce by rail to Mont- 
real, Vancouver or New York. The American commission offices 


handling this.as a side line with other trades have branch offices in 
South Africa. Other American houses having no branches in South 
Africa send a representative out at intervals of two years or so 


to keep the trade alive. 
‘With the shelving 
and internal finish.” 
Again, in Australia the country stores have carried small stocks 
of lumber for household uses for many years. The people there find 
it a great accommodation and in the aggregate a considerable quantity 
of lumber is purchased which if many cases would not be sold, owing 
to the small quantity required and the difficulty of procurement. 
The Western Lumberman believes that what Mr. MacMillan 
says about the shelving trade creating a bigger demand when kept 
in hardware stores is an idea that would work to advantage to the 
retail trade in Western Canada. Every hardware, paint, furniture 
and country store should carry small stocks of finished lumber 
readily adapted for household purposes. In the past the manufac- 
turers of substitute roofings have used these channels of distribution 
with excellent results and a lesson should be taken from their activi- 
ties to make our western lumber products better known in the western 
homes. The results which have been obtained in department stores 
across the border and in small stores in other countries are a sufficient 
indication of the success which may be anticipated by the retailers in 
Western Canada in this new idea of selling their lumber. 
lf lumber is sold by hardware = general stores in other coun- 
not in Canada? 


trade could be handled a trade in clears 


tr 


ies, why 


The American Forestry Association re- 


B.C. White Pine in 


cently issued a warning message to 

Danger lumbermen which called attention to 

the alarming ravages of a disease 

known as the White Pine Blister Rust, which threatens the destruc- 


all the white pine and other five-leaved pine trees in the United 
anada. The white pines in New England are estimated 
worth $75,000,000; in the Lake States, $96,000,000; i in the West- 
tates, $60,000,000: and in the U. S. National Forests, $30,0000,000, 

»§ $261,000,000, and Canada’s holdings will raise the figures 
ily $500,000,000. 
[here is no known cure for the disease. 
ted and it spreads steadily and rapidly. The spores or seeds are 
m disease pines to current and gooseberry bushes. They 
these bushes. The leaves then produce 
seeds of the disease, which are blown by the 
shes to the pines, and these, even if several miles 
est bushes, become diseased and die 
Pine Blister Rust has already been discovered in Maine, New 

| Vermont, Massachusetts, Connecticut, Rhode Island, 
York, New Jersey, Pennsylvania, Wisconsin, Minnesota, and in 
Quebec and Ontario. W still, there is reason to fear the disease 
: lodgment in the interior of this province, in which case 
t have come from one of the border states. 

or five years ago, if we mistake not, the attention 

ind Dominion authorities was directed to a mysteri- 
emed to be attacking trees in some parts of Okanagan 

conducted by an expert from Ottawa 
vas then known about Pine Blister 
ling the 
offer. 


Company, 


It kills the white pines 


erminate on the leaves ot 


millions of spores or 
from the bu 


oe ace fe the - 
aistan ro! ne near 


sey 


orse 


n wads 


Fear- 
the 


Quite recently Mr. F. W. 
Limited, Vancouver, in 


ring ip through Okanagan lumbering sections 
stands of pine showing the presence of 
ersation with the millmen of the district was in- 


had worked up from the boundary line and 
great rapidit 


Branch has already learned of 
vardens, and is concerting measures 


destruction of the affected trees: 


for the protection of the pine reserves. In the meantime it may be 
well for the public to know that the American Forestry Association 
urges people in all regions where the Pine Blister Rust has been dis- 
covered to destroy at once all currant and gooseberry bushes, dis- 
eased pines and others exposed to infection, as being the means most 
likely to stay the spread of the disease. 


One of the most profitable phases of 
farm life in Western Canada is that 
which was in the days gone by looked 
upon as a “pin money” scheme for 
farmers’ wives: we refer to poultry raising. The raising of poultry in 
Canada is now recognized as an é€xtremely valuable financial asset to 
the Western farmers, and as the construction of houses specially 
adapted for poultry raising is of such importance, we have secured 
from the National Lumber Manufacturers Associate of Chicago a 
detailed description of typical poultry houses which cannot but be of 
interest to any alert lumber dealer who is alive to his opportunities 
to obtain a branch of trade which formerly did not exist. The obtain- 
ing of farm trade rests wholly with the manner in which the local 
dealer approaches the farmers who are prospective builders in their 
community. It is worse than useless to proceed on this mission and 
present your line of talk to your prospective client without being 
able to show him plans and cost of any building he may desire. to 
erect. Therefore, it is essential that the lumber dealers in Western 
Canada should not only keep on hand a good stock of plan books, but 
be able to answer any questions regarding their contents. It is very 


Poultry House 
Construction 


‘bad business for the dealer when asked a question about a particular 
plan to reply that he would have to write to his association for the” 


information required., Study your plan book; learn how to read plans 
and figure out bills of quantities. That is how to make an efficient 
lumber dealer. It is only they who will be able to make the best re- 
cords for themselves who are efficient in this new constructive work. 

The Western Lumberman has for many months published, almost 
in every issue, articles dealing with plan books and farm building 
construction. ‘That this information is helpful is proved by our cor- 
respondence from the retailers in Western Canada who are showing 
themselves alive to the new order of things. 


4 


We trust, therefore, that some valuable ideas may be gleaned 


from the perusal of this month’s article on “Poultry House Construc- ~ 


tion.” 

The annual meeting of the Western 
Retail Lumbermen’s Association has 
been scheduled for January 24, 25 and 
26, at Winnipeg. This regular annual 


The Retailers’ 
Convention 


feature of the retail lumber trade in Western Canada is becoming 


quite an event in the life of the trade, insofar as new problems are 
rising with a frequency that hitherto has never been experienced, and 
with business at a high ebb, the officials of the Western Retail Lum- 
bermen’s Association are anticipating a record meeting, or as Presi- 
dent Galvin said to the Western Lumberman, “Tell the boys to be 
sure and take Winnipeg by storm on January | 24, 25 and 26 because 
we are going to have the best convention ever.’ 

Secretary Neill informs us that an Slanenare programme has been 
arranged, full details of which will appear in the January issue of the 
Western Lumberman. Many prominent speakers have been. en- 
gaged to speak on problems of the moment that affect the retail 
trade. A prominent lumberman from Chicago will address the Con- 
vention, but more of this in our next issue. 

Arrangements have been made with the railways for eneap pas- 
senger rates. 

The manufacturers, wholesalers, and salesmen will again hold a 


joint session with the retailers when matters of mutual interest will — 


be discussed. 

We urge you to keep clear the dates of the Convention. 
memo now, Remember the dates, January 24, 25 and 26, and the place, 
Winnipeg. 


Iexports of logs from British Columbia to the United States dur- 
ing the first six months of 1916 totalled $230,501, as compared with 
$325,318 worth for the same period in 1915. Lumber valued at $711,- 
617 was exported in 1916, as compared with $858,687 in 1915. 


At the present writing the closing of contracts with Vancouver 
firms for the construction of nine or ten steel vessels for neutral na- 


‘Make a 


f 


tions seems assured, the expenditure to be in the neighborhood of © 


$10,000,000. 


All arrangements were completed some time ago, and — 


the signing of the contracts awaited the consent of the Dominion and — 


3ritish governments to the transfer of the ships. Under recent date 
Premier Borden wired the authority of his government to conclude 


the agreement, which means the creation of a great ship-building in- _ 


dustry on Burrard Inlet. 
to build more wooden schooners under the B. C. Shipping Act. 


Other companies are in course of formation — 
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News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


Credits and Terms of Sale 
By Guy W. Bulmer 


Credits and terms of sale seem to me to be two of the big prob- 
lems the retail lumberman has to solve. The weak spot in the opera- 
tion of the average retail lumber business is found in the way we pro- 
miscuously extend credit to Tom, Dick and Harry without definitely 
knowing whether they are really safe gentlemen to extend this credit 
to. And we send wagon after wagon load of what we believe to be 
the finest lumber that ever was manufactured, and which cost lots 
of real money, to Tom, Dick and Harry, their uncles and their aunts, 
their sisters and brothers, without saying a word about when, how 
or where it is to be paid for. : 

I'll bet a dollar to a doughnut there is hardly a lumberman that 
has not noticed with horror that the accounts decorating his ledger 
today amount to more in dollars and cents than his total sales from 
inventory to July 31. That’s pretty nearly a fact, is it not? And 
right after this convention we will all hurry home to get our share of 
the fine business that’s coming up, but will find that we haven’t as 
much time to devote to it as we would like to have because we must 
get out and hustle for our share of the crop money before it is all 
gone. And even after hustling like candidates for office from. Sep- 
tember to February, and smoking out everything that looked like a 
loose dollar, we find that forty per cent. of our previous year’s sales 
are still on the books, and we figure we have fought a good fight, 
but have been whipped to a frazzle once more. So in admiration we 
take off our hats to the butcher, the baker and the candlestick maker 
because they had been wise enough to find out if good old Uncle Tom 
had the wherewithal to pay—and if he hadn’t promptly told him that 
there’d be nothing doing in the way of credit unless he put up security. 
So the county clerk was as busy as a nailer recording securities in 
favor of those wise guys, and the lumberman had the pleasure of 
watching them carry off not only the cream, but the smear case as 
well, and the lumberman humbly sneaked off with the whey. 


Now I’m not going to take up your time talking about how much 
this gray-whiskered, baldheaded custom in the lumber business costs 
us, but, believe me, the accounts we wipe off the slate, the cost of 
collection, the legal fuss, the tieing up of capital that we need so badly 
in our business, the weeping and wailing and gnashing of teeth, the 
stenographers we employ, the stamps and stationery we waste, the 
salaries of collectors and special help, the oceans of gasoline we burn 
in our little old Ford cars amount to a pretty penny at the end of the 
year and gather unto their vampire bosoms a chunk of the gross profits 
of our business that would prove astounding if we could ever put it 
in terms of actual dollars and cents. 

Here’s another way it works out. A business that nets you $1,500 
at the end of the year returns 15 per cent. net on an investment of 
$10,000, which on analysis, shows that $6,000 is im stock and plant 
and $4,000 in accounts ; so you smile a smile like a slice out of a water- 
melon and next year you get $1,500 out of that same little old busi- 
ness again. But behold when you figure up your profit on your in- 
vestment you find that you have only made 8 per cent. out of the same 
business and the whole thing comes out in the wash when you find that 
whereas you still have $6,000 in plant and stock, your outstanding 
accounts have jumped up to $12,000 or a total investment of $18,000. 
Your smile fades away into a scowl when you realize that your busi- 
ness is no longer a profitable one and you wonder if you're not getting 


old and consider selling the old business, lock, stock and barrel and 


putting your money out at 8 per cent. on gilt edged security. And 
I'll bet you’d do it mighty quick, too, if it wasn't for the fact that half 
of your operating capital was borrowed. But that’s another’story, too, 
if you tumble to the fact that borrowed capital costs you Open cent. 
and the best you were able to make it earn was 8 per cent. or a net 
loss of 1 per cent. in the shuffle. 

I want to say this—and I want to say it as loudly as I can—and 
I believe every man here will chime in “Ab-so-lute-ly!” when I say 
that it’s time the retail lumber dealers adopted first, some kind of a 
system for the intelligent extension of credits and, second, certain 
definte terms upon which our merchandise shall be sold and sold on 


those terms only. 


Western Lumbermen’s Convention — 


A year ago the Rogers-Templeton Lumber Company formulated 
what we call a credit rating report. One side of this report blank 
bears the form of a very complete property statement; the other side 
is a blank form wherein the name and address of the person reported 
upon is inserted, as well as general information bearing upon his 
credit standing. Below is a blank space on one side of which are 
listed all instruments and judgments recorded against him, and on the 
other side are listed all releases. This information is secured from 
bulletins published by the abtsractors in business at the various county 
seats, and the service costs $15 a year in advance or $24 a year on 
time. Even the abstractor, you see, knows the value of cash on the 
counter. 

We. don’t wait for trouble to happen, but as soon as a new man 
comes into a community we put his name down on one of these re- 
ports, as well as all the information we can get, and then watch the 
bulletins. He may be doing business with the lumber company down 
the street and we don’t know much about him except in a general 
way; but when finally he comes in to buy a granary bill on credit 
and we turn to our book for a look and find his homestead mort- 
gaged for $1,200, including an interest mortgage for $120 and a chattel 
mortgage on everything he has under the sun, including his two old 
nags, Tom and Jerry, hitched to the wagon with which he hopes to 
haul out our lumber, we can turn him down without batting an eye. 
We don’t even go to the trouble of having him sign the property state- 
ment unless we’re curious to know if Ananias is really a back number 
when it comes to fancy fabrication. Our general report tells the story 
and we rarely use the property statement anyway except when we’re 
in doubt. So much for the information required for the intelligent dis- 
tribution of lumber on a credit basis. 

A year ago we were struck with the brilliant idea that we would 
establish definite terms of sale and stick to them till Butte froze over. 
All bills were to be figured in our “Estimate Book.” If the estimate 
was sold and cash paid on the nail our proposition was to allow 5 
per cent. discount from our retail price. If the customer bought on 
credit we proposed that he immediately sign a note, rate of interest 
10 per cent.—no interest to be charged for the first sixty days if paid 
when due. We figured to file a lien or demand other security for all 
notes where there was the least doubt about the customer’s ability 
to pay. Do you think we could put it over? Not on your life. If 
we had adhered to our policy the tumble weeds would now be growing 
a mighty forest in the alleys of the lumber yards. So instead of putting 
into effect a plan that we felt sure would minimize our troubles we 
went back to the old way of getting the purchaser to sign a contract 
properly, setting forth the terms of sale and taking notes for credit 
sales where we could get away with it—and instead of having what 
we hoped to have today—90 per cent. of our accounts in the form of 
notes all bearing interest—we have a scant 50 per cent. and no hope 
for the future. 

Your book accounts are smashing, telling blows on the solar 
plexus of your business. How long will the business stand it? Your 
customers are complaining, too, of high prices, yet your profit is only 
a very common everyday profit indeed. The burden of accounts your 
business is carrying is almost entirely responsible for this condition. 

Must Establish Definite Terms of Sale 

One man or one firm cannot remedy the situation—cannot estab- 
lish definite terms of sale—but if the lumber dealers would put into 
effect some rational plan for extending credit I feel’ that it would 
be a huge success. As I see it, it is a cinch that something of this 
kind must be done, because if you continue to load down your busi- 
ness with the handicap of the careless, inefficient methods of yesterday 
and enter in the race with the keener competition of today something 
is going to happen, just as sure as you’re born! 

Let us figure out some system for the intelligent distribution of 
credits. Allow the cash customer the discount he’s entitled to: get a 
note from the customer at the time of sale with proper security where 
necessary ; then let us put the plan into permanent and absolute effect, 
and I'll promise you that you'll grow fatter and sleep easier in the 
days to come and you'll find fewer gray hairs in your head and more 
profits in the bank when you size up your business at the end of the 
year. 


January 24, 25 and 26, at Winnipeg | 
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Good Times Ahead for the Lumber and Building Trades 


Bank Clearings Indicate General Prosperity—Building Returns Show Considerable Activity—Retail 
Lumber Trade is Booming—Many Camps Preparing for Big Cut of Timber in Woods 


are croakers in Western Canada; they have 
inest producing country in the world; a country 


here are w who 


itsel es an annual wealth to that makes its inhabitants 
stern Lumberman has gathered facts together this month 


igures—which show how the business barometer is 
tanding, both in the lumbering and in the building industries in 
Vestern Canada. 
By a careful study of the reports reproduced below one can im- 
mediately see how business has improved as compared with the years 


si 


+ ; 


he figures and facts shown in these reports will make 
t pessimistic reader open his eyes and smile and say to 
be merry for mine will be a happy Xmas for the 
lds forth bright promises.” 


imselt, mat and 


Winnipeg Bank Clearings Soar High 
| occasion when the bank clearings of Winnipeg exceed 
se of Toronto has occurred, the figures for this city for the week 
23rd considerably exceeding those of the eastern 
conceded that in the course of years the Winnipeg 
s will regularly those of the Queen City, and it is 
lieved that this will tr anspire during the next decade. Winnipeg's 
ines for tl is week show an increase of $11,955,865 over the cor- 
year ago, and are also well ahead of those of 
114, denoting the pro sperity I peweiline in Western Canada at the pre- 
[he figures now posted are as follows :— 


exceed 


Winnipeg 


‘\ ndit : I Sata Maladie, Lae Pets, Uk y, oem once $66,804,849 
Sa , kK, 1915 ’ : oS Fi eatin cde cal ae he tae ae oe 54,848,984 

me week, 1914 31,940,417 
Other High Figures 


Week ending Same Week 


Nov. 23, 1916 1915 
. $91,806,709 $59,188,289 
58,307,213 45,205,494 
66,804,849 54,848,984 
7,259,453 5,734,351 
7,696,415 5,213,916 
2,954,508 2,280,731 
3,991,076 2,779,379 


An Era of Prosperity 
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62 Per Cent. Gain i in 1 Building Returns 
throughout Canada reports progress 
lile the increase in Septem- 


WI 


ber, 1916, over September, 1915, showed a 39 per cent. increase. The 
totals for 45 cities in Canada in October, 1916, show a gain from 
$2,460,296 in 1915, to $3,949,556 in 1916, or 60 per cent. increase. 
And that the increase is a real one is further shown by the ten months’ 


total of $30,565,013 in 1916, as compared with $26,694,540 in the same — . 


ten months during 1915. ; 

In 28 Eastern cities the total was $3,007,331, an increase of 
$949,312 over 1915. In 17 Western cities a gain of $539,945, or 162 
per cent. was recorded in October, 1916. a 

About a year ago we sold two yards which had over $2,000 in 
outstandings, to another concern, and in a few. months we had prac- 
tically all collected in and now have one account of $16 unpaid, and 
this we will get also. The managers of the yards went into the terri- 
tory strangers, and we believe that precaution and a good understand- 
ing as to terms may be given as the reason for the successful col- 
lections. 

Lumber Trade Booms 


One of the indications of the FeO wnt toys prosperity was given to 
the Western Lumberman on November 25th by Mr. C. W. Lamb, 
manager of the Citizen’s Lumber Company at Raymond, Alta. Never 
before i in Raymond has this company enjoyed such prosperous times. 
Mr. Lamb says he can scarcely supply the demand, and the outlook 
is promising for a continuation of the present extraordinary volume 
of business. 

“You may not believe it, Dut th isynhie path dhe wrote to the 
Western Lumberman, “that we did as much business during October — 
as we did in six months last year. That is a big statement to make, 
but my books will substantiate it.” 

The flourishing condition of the lumber tae is also an indica- 
tion of the prosperity of the building trade. Carpenters are in steady 
demand and unusual wages are offered. Many of the local contrac- 
tors have work on_hand to keep them busy until the turn of the year. 


Much Building in Winnipeg jf 

Permits aggregating more than $100,000 have been issued from 
the building inspector’s office up to November 25th, some of the 
larger operations being the reinforcement of the foundation of the 
Bank of Commerce building by the Foundation Company, at a cost 
of $40,000; alterations to the Carlton Building by the Sutherland 
Construction Company, costing $20,000; repairs to the Stovel Build-: 
ing by the same concern, at a cost of about $30,000; and alterations | 
to Brandon Court by A. J. Bonnett, at a cost of $10,000. 


Two Thousand Seven Hundred Men for Woods 


This winter promises to be one of the best for lumbering opera- 
tions that the Rainy River district has seen for several years. Shevlin- 
Clarke Company, of Fort Francis, have now seventeen camps in pro- 
cess of formation, which when completed will give employment to 
2,000 men. The camps are scattered from Rainy Lake eastward to 
Atikokan, and the biggest cut of timber for years will be got out 
for next season’s mill run. On account of the great scarcity of labor 
the wages will run from $30 to $40 per month and board, although the 
logging department is confident that after the threshing is over in the 
West that men will be more plentiful. 

The Lockhart Company will also put in the usual number of 
camps and Mr. Angus Shaw will. increase his output of logs and tie 
timber. It is safe to estimate that there will be at least 2,700 men 
engaged in the woods east of Fort Frances, not to mention the num- 
ber engaged throughout the western and northern part. 

The price of pulpwood having gone up it is probable that at least 
100,000 cords will be taken out, ‘which along with at least a million 
ties, poles and posts, will bring quite a-nice sum to the settlers and 
lumbermen for their winter harvest, a sum equal to $100,000 per month 
for wages alone. So far as the lumbering and timber industry is con- 
cerned, therefore, it looks as if a record time is ahead for this district, 
even be it war time. 

Winnipeg’s Building Permits Take Jump 

juilding permits issued at Winnipeg for October were $34,000 
greater than for October of last year, and the permits for the ten 
months of this year have exceeded the permits for the same period 
of 1915 by more than a half million dollars. The October permits of 
the year, moreover, do not include one or two large contracts recently 
awarded. The figures are: October, 1916, 89 permits, value $89,700; 
ten months, 999 permits, value $2, 285 000. October, 1915, 86 permits, 
value $55, 750; ten months, 1,196 permits, value $1, 777, 650. 
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Some of the Problems of the Retailer 


Must Adopt More Modern Methods to Retain Volume of Sales—Manufacturers Should Co-operate by 
Furnishing Retailers with Information Regarding Lumber Sold by Them—To Meet Increased 


There are many topics which confront the retail lumber dealers at’ 


the present time, and the subject in an article of limited length cannot 
be given justice, as it is a very difficult one to cover; and in tackling 
the problem I will give you some of the problems which I met with in 
my personal experience and the manner in which I solved the diffi- 
culties. 

The increase in cost of materials and additional expense of oper- 
ating, coupled with a keener competition with local dealers and mail 
order houses, ready cut houses, and other so-called distributors of 
substitutes for the various kinds of materials that we sell, places the 
retailer in a position where it is absolutely necessary for him to adopt 
more modern methods to meet the obstacles and to retain the volume 
of sales. 

Tor mé to cover the subjects that I feel you are most interested 
in it is necessary to put some questions to you as manufacturers. You 
manufacture lumber, shingles, and lath; you work your lumber up into 
various ways, such as ordered and required by the retailer. Have you 
so investigated the uses of this lumber which you manufacture and 
which the retailer sells as to know whether it has proven satisfactory, 
and if there is any room whatever for improvement? Do you, as 
manufacturers, furnish information to the retailer who buys your lumn- 
ber, intelligently informing him how to apply, treat, and preserve the 
lumber that you sell him, and the reasons why? Do you furnish the 
retail lumberman information when you sell him lath, telling him how 
to apply and giving him information upon the different grades and 
varieties of wood, and why one is better adapted for certain plasters 
than others? Do you furnish retailers information, who purchase 
your shingles, how to make the best foundation to apply these shingles 
to, how to lay the shingles, how to treat them to preserve them, the 


proper nails to use, and grades of shingles that are best adapted for 


the different types of buildings, and state to him the reasons why he 
should fellow these instructions? 

To the best of my knowledge, I believe I am safe in saying that 
such information has never been furnished the retailer, although we as 


retailers know you have an association, with an able secretary who can 


furnish such information if they so desire. But is there any reason 
why the retailers should not have had this information furnished them 
by the individual manufacturer in circular or pamphlet form, not only 
for the retailer’s benefit, but to be distributed to the customers of the 
retailers? 

Lumber manufacturing has been known as the “Slumbering In- 
dustry,’ but the South and West has awakened and the North is 
emerging, and you as manufacturers must realize that you must de- 
velop and co-operate with the retailers. 


Must Know Lumber. 


My first contention is a most vital one. It is that the average 
retailer is not properly acquainted with the product he handles. I 
mean to say that he is not thoroughly versed in the various grades and 
in the advantages and disadvantages of the various kinds of woods for 
different uses. It is highly important that the retailer have this know- 
ledge; without it he cannot properly advise the purchaser regarding 
the best wood for the purpose desired. 

The retailer’s advice should not stop at a selection of woods, but 
he should know how that wood can be treated to preserve it and retain 
its good appearance. The time has gone by when the retail lumber- 
man can remain seated in a dingy old office waiting for unsolicited 
business to come to him. It used to be in the years past that the 
retailer had no voice whatever or took no interest in what people used 
in the construction of their buildings; it was not necessary, as the cus- 
{omer or carpenter made up the list of materials and we figured and 
furnished just what he specified. 

ITowever, as time went on I noted changes for the better gradually 
talking place. After the Southern and Western lumbermen began to 
advertise their products, and various substitutes for lumber were put 
on the market, and the advertising campaign started, it became neces- 
sary for the retailer to pursue a radically different course. To-day the 


retailer must know the products tht he sells, particularly lumber; 


Know whether it is suited for the purposes specified; know how to 
{reat it; know more of the different designs to work the material into 
to make it more suitable for the purposes, giving the desired ‘effect to 
meet the approval of the purchaser—these are things the modern 
retailer cannot ignore. 

We all hear more or less of mail order and ready-cut house com- 
petition. I candidly believe that when it comes right down to selling 
ability we are outclassed. It is up to us, as retailers, to get busy and 


Competition Dealers Must Have Thorough Knowledge of Materials They Handle 
By H. P. Isherwood 


learn more of their methods and their materials, and to conduct such 
educational campaigns in our business as will enable the people in our 
community to ascertain where their dollars can be best expended. In 
this campaign is where we need your assistance again. The mail order 
houses and ready-cut house people are doing business every day, and 
why? Because they advertise; their advertising is better than ours. 
It had to be. Vhey have to overcome our acquaintance with our cus- 
tomers, our reputation, our square dealings, our service, and, greatest 
of all, the power of our presence, our personal argument, and our 
extension of credit, and the quality of our materials. 

Now, we should certainly benefit by the experience, our personal 
argument, and our extension of formation we should prepare for the 
future. 

Profit By Increased Sales. 


The stock of material carried by the average retailer should pro- 
duce the profit. This profit should be earned by increasing volume 
and not made entirely by raising prices. 

In order for us to accomplish this, we, as retailers, need greater 
knowledge of goods we sell, and we need great knowledge of proper 
and profitable publicity, and of modern merchandising. My ideas are, 
from the experiences I have had in the past, to secure a better know- 
ledge of our products and to bring our business up to the modern 
merchandising methods of to-day, and that service is the answer to the 
whole problem. ‘ 

The retail lumberman, nor you as manufacturers, cannot charge 
for service in an open manner. As service is most effective when least 
expected, the fact remains and is a recognized factor to-day, that ser- 
vice is the means of getting new trade and holding the old customers 
in the face of competition. 

I have had the opportunity of hearing retailers talk on the subject 
of service, and some of them said they were going to stop talking ser- 
vice because they couldn’t see where it did them any good. It is true, 
it didn’t. Simply because that’s just exactly what they did, talked 
service but didn’t render it. 


The retailer who will give service to his trade cannot help but 
become better acquainted with the products which he sells. To illus- 
trate this, I will say that when I first started in business in this section 
I immediately began taking an interest in the buildings that my pros- 
pective customers were about to build, drawing them plans in-a crude, 
rough way. and in many instances making out a list of material for the 
building. This gave me an opportunity to become better acquainted 


BOOST—DON’T KNOCK 
One Dealer’s Failing; the Other’s Opportunity 


The state of mind which leads a lumber dealer to depreciate 
to the public the value of the product from which he makes his 
living is beyond comprehension. Attention has recently been 
called to the remarks of a city dealer, in which he is quoted 
as having said that “Lumber now is often of a lower grade, some 
of the second growth being used. 
exist.” 


Practically the same prices 

We have always maintained the fact that lumber is as good 
today as it ever was, and in some cases even better, if the right 
lumber is used in the right place. The different lumber associa- 
tions are spending huge sums of money to promote the use of 
lumber, and they are entitled to the support of the lumber yards. 
Every retail lumber dealer should put his shoulder to the wheel 
to help this good work; they should help to build up and not try 
to tear down, as above indicated. 
abused 


We all know that lumber is 
enough by others, without adding abuse from our own 


dealers. They (the dealers) should realize that if the general 


use of lumber can be increased 25 per cent. in the community it 


will mean more business for them at fair prices. The trouble 
with the local conditions today is that there is not enough busi- 
ness to go around, and if business can be increased and give 
everybody a fair share it will surely have a tendency to improve 
the lumber yard trade. For this reason alone every retail lum- 
ber yard dealer should be a booster of lumber, and not be a 
knocker by telling the publte that lumber is poorer than it was 
years ago.—E. A. Sterling, Lumber Manufacturers’ Association. 
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he actual construction of the buildings, and compelled me to 
le thought to the various materials for the construction 
Thus | became more and better acquainted 
actual building needs as | developed the service department. 
h to that point where I am furnishing plans—real blue 
ustomers without any charge whatever. 
this I find it is up to me, or my contractors, to make up 
estimate on a list of material and specify the right kinds and 
we can sell to the best advantage, but we always take into 
rst Col ration the customer's interest. In rendering this service it 
gives Us an opportunity to become better acquainted with the people 
siness With, and by rendering service and backing up 
and satisfactory methods of construction we 


ld lin vs, 


Monts t mvc 


we are cdoimmng 


eoods 


wake satished customers. This is what increases our sales. 
ring this service not only brings me in contact with my 
s oftener, but it makes it quite necessary for me to visit the 


I find, is a 
because it widens our acquaintance with the people 


itv in which these buildings are being erected, which, 
od policy, 


in general throughout the country. \Ve get ideas of the ways and 
methods that they follow in their farming, or whatever business they 
ire in. We have an opportunity of getting better acquainted with the 


- generation and discussing the different problems with them, 
1 they are all interested in. 


which we fins 


Now, inasmuch as lumber manufacturers throughout the country 


ire repeatedly adopting methods of other interests in marketing their 
products, | assure you it will be necessary, if you wish to keep in line 
vith them, that vour representative, Jas lumber s salesman, should not 


iy be la 


best adapted for, its advantages ad its Reade hie but he should 
know more about the product which his product has to compete with. 
He must have in mind information and facts, placing him in a position 


where he can meet any and all arguments. He can do much in giving 
the retailers information they can use in selling the product. 

This information and knowledge should be in pamphlet form for 
the retailers’ interest only, but in such form so that the 


ailer can distribute it to his patrons. In making these suggestions 


bution for 


it would not be a difficult matter for you to carry them out by. having 
your aes manager and salesman co-operate with the secretary and 
his assistants of your association. It would not be long before they 


would be known as authorities on the wood products you manufacture, 
and it would do much toward improving the conditions with the 
ailer and getting the retailer to that point to where, if he takes an 
in his community, he will soon establish the reputation as an 
rity on wood products which he sells and matters relating to 
buildings. However, it will be necessary for him to have a complete 
assortment of plans, plan books, books of every description pertain- 
ing to the materials such as he sells. 

There are many opportunities for you, as manufacturers, and for 
the retailers to improve the conditions and open new fields for the 
wood product. I am going to cite a few ideas that I have in mind 
whicl will be of interest to you, as they have proven a great 


Play Houses. 


For instance, the idea occurred to me a few years ago of building 
small children’s playhouse entirely of wood for exhibition at a 
unty fair, and giving it away as an advertising proposition, by hav- 
ontest. It would have surprised you if you could have 
taken in this small play house. We not only aroused 
e little ones, but created good-will among the parents, for 
little tee house we sold many a bill of lumber to many 


mstruction of like play houses. Thus we opened a 


essing 


een the interest 


ard i occurred to me that if a play house would create 
imber, why wouldn’t it be a good idea for the 
retail lumberman to build a miniature house, say 8 x 10 or 10 x 12, with 
rch—give it a bungalow effect, using the dif- 
stock, se thus put before the people an 
ile form of a home built entirely from materials always 
There is much to be gained 


demand for li 


nall po 


eT In 


nmediate delivery. 
an actual illustration of just how to 
looks made up. 


nere you nave 


Bird Houses. 


est in many states the different contests, 
ted, in the small bird houses. Since noting 
children, | have gotten together the 


found it an easy to 
» this mov aap: Through 
to the of my town 


other ideas that can be 


Ses and 
public 


material 


matter 
ity te 
bovs 
; ere are many 
for lumber. 


ther wavs too numerous 


demand 
to mention by 
imulate a demand for your product. | 
noted that the material which 
e retailer has sale is the only mater- 


for 


“no shingles. 


ial used in and around the house that the women cannot buy? I don’t 


believe that there is a single home in any of the towns which you gen- 
tlemen are in or where the retail yards are located but what this very _ 


moment there is not something wanted which you have for sale. I 


believe that you find this statement to be true largely, that when the a 
residence is completed and workmen have left the house and the fam- a 


ily moves in that the interest in the building material man ceases. 
This is another suggestion that I want to impress upon your mind— 
that you as manufacturers and that we as retailers should not stap 
when the sale is made and goods are delivered, but we should take an 


interest in our product after it has been delivered and in use. “, 


Shingles. 

Referring again to the shingles. 
into my office with a large barn bill, and I noted that all the material 
to complete a good-sized barn was included in this bill, but there were 
ir asked this farmer what he intended to use on his roof. 
I informed him that 


He aed he was going to use galvanized iron. 


we had some very “good shingles for barns of a very good grade ata 


reasonable price. He then stated he would not put wood shingles on | 


his barn. 


and it remained there; 
crust over the shingles, 
shingles. 

Now, gentlemen, this was his reason for not using wood Bites 


My suggestion to him then was that the cost of a ood white cedar 
shingle dipped into a good creosote would cost less and be much more — 


serviceable than the galvanized iron and would protect them against 
rot. Now, then, this will give you another probe, for you to offer 
suggestions. : 


: Silos. 


One of the subjects that | know you are all decom interested in — 


The silo is one of the most important structures on the 
farm to-day, and one of the most profitable to the farmer. This is 
a proved fact, so requires no discussion. However, the different types 
and kinds of silos are an interesting subject to be discussed at this 
time. We know that the one most important feature in the silo is the 
preservation of the silage; and the best silo is the one that holds the 
heat the longest period. Comparing the stave silo with the concrete, 
hollow tile; brick, and other types of silos other than wood, we know 
that these latter are all conductors of cold, and that for this reason the 
wood silo has many advantages over any other silo. 

Yet with the stave silo, or any other silo, there is one point vital 
to all, and that is proper construction. I will say that the concrete 


is the silo. 


silo can be made a good, serviceable silo if properly finished on the © 


interior. Likewise, the stave silo can be made a very serviceable and 
lasting silo if properly constructed. 


Letson & Burpee Machines Popular 


Manager MacIntosh, of Letson & Burpee Company, Ltd., Van- | 


couver, reports a steadily growing demand for the firm’s popular iron 
frame and wood frame upright shingle machines, which seem to have 
the call in British Columbia as well as across the line. Recent sales 
include: Vedder River Shingle Company, West Vancouver, 11 
machines ; K. Shingle Company, Lulu’ Island, 6 machines; Pitt 
River Shingle Company, Pitt River, 2 machines; Port Moody Shin- 
gle Company, Port Moody, 4 machines; Peer & Anderson, Vancouver, 
3 machines; Alberni-Pacific Lumber Company, Alberni, 1 machine; 
British Columbia Sulphite Fibre Company, Swanson’s Bay, 2 
machines; Ralph Simpson, Galena Bay, Arrow Lake, 2 machines; 
Huntting-Merritt Lumber Company, Eburne, 1 machine; S. Nemo, 
Nanoose Bay, 1 machine; W. Sherman, West Vancouver, 3 machines. 


Vancouver Lumberman Left Big Estate 


The gross value of the estate of the late John Hendry at the time 
of his death was $1,248,829.23, and the net value was $725,783.63. The 
usual petition for administration of the estate was filed November Ist, 
on behalf of the executors, Mr. Eric Werge Hamber, Son-in-law, and 
Mrs. Adaline Ilendry, the widow. Under the will, dated June 18, 1914, 
three-quarters of the real and personal estate and effects pass to Mrs. 
Adaline [lendry and one-quarter to Mrs. Aldyen Irene Hamber. The 
widow’s share is estimated as $544,337.87 and the daughter's as 
$181,445.98. 

The major share of the fortune is made up of shares in the British 
( olumbia, Mills Timber and Trading Company, in which the inventory 
shows the testator owned 6,336 shar es of a par value of $100 and a 
present value of $150, making a total of $905,400. The testator’s 
shares in the British Columbia Sugar Refining Company were valued 
at $12,000; the I1endry Land Company at $19,875; the Western Can- 
ada Power Company, Limited, $48,500, and the Yale Development 
Company, $45,000. The total value in shares is placed at $1,080,830, 
and ,the real estate at $148,955. The shares in the Vancouver, West- 
minster, and Yukon Railway Company—25,020 in number—were given 
as of no value. 


A short time ago a farmer came | 


He stated that in noting various barns in his neighborhoods os 
during the threshing time that much dust and chaff covered the roof — 
it would rain and it would form a sort of a 
which held the moisture and rotted the — 
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_of a low price or short lengths. 
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Relation of the Retailer to the Salesman 
By J. C. Proctor 


The relations of the retail lumberman to the wholesale lumber 
travelling man is a broad or narrow subject, as the one trying to dis- 
cuss it may make it. The retail lumberman, it would seem, is in a 
position to become, and should become, better acquainted with the 
salesmen in his line of business than the retail dealers in other lines 
do with the salesmen in those lines. The nature of the lumber busi- 
ness makes it more or less active throughout the year. This causes 
buying at all times of the year, bringing buyer and seller together 
often. With the limited number of yards in a town the salesman has, 
as a usual thing, plenty of time at each yard. And if the dealer is not 
pressed for time, a few minutes talking results in that which is good 
for both. In that way a more friendly feeling and a closer relationship 
should result. Both have what the other should want. Not only in 
actual merchandise, bought or sold, but in being of mutual help to 
each other. The dealer learns of conditions in other localities that 
may effect prices or prompt delivery. The salesman gets to know the 
grades and sizes of stock peculiar to each town and soon knows 


where any specials his firm may have can be disposed of to the best 


advantage. Such knowledge profits both. 

There is a limit on both sides of doing favors and being kind and 
courteous to each other. It is with granting this limit that it would 
seem that a retailer would be short-sighted not to see that it is greatly 
to his advantage to stand well in the salesman’s opinion. And the 
salesman must nowadays stand well in the retailer’s, for the help that 
it is possible for eithet to give is not always given promiscuously. 


Those ‘Who Stand the Best Chance 


2 The ones who have been proven to be thoughtful and square and 
have appealed to the respect and liking of either must stand a better 
chance of receiving whatever advantage or help the other has to offer. 
Very often time is a matter of much concern to both. More often, 
possibly, to the retailer ; and consideration of this point by both means 
not unfrequently a touch of tact and friendliness that is often over- 
looked. The retailer who is well thought of is much more apt to have 
his needs in the particular kinds of material used in his locality looked 
after by the salesman’ than the one who has not always had this 
relationship in mind. A slip in courtesy or tact may lose a valuable 
help in times of rapidly rising prices; valuable suggestions in the way 
Number 3 boards, shiplap or centre- 
matched may also assume unrealized points of quality and usefulness 
and entice him into a venture of purchasing articles that may answer 
where a better grade has been used before. This lower grade material, 
one might believe from all one hears, would almost cause a dealer to 
wonder why he never bought a better until he gets it—and then he 
knows why. ; 


And would these changes in stock, with their accompanying sav- 


ing in cost, occur as often if the relationship of the salesman and re- 


‘passing, when price is the only point that sells lumber. 


_ being taken more and more into consideration. 


tailer were strictly on a business basis only? A salesman is going to 
sell all that he can to anyone that it is his business to sell, but if only 
a limited amount of material can be sold, he will naturally give the 
opportunity to the retailers who stand well with him and his house. 


The Omnipotence of Price is Passing 


The times have not passed, but it would seem that they were 
Price will 
always be the main point of a lumber “buy,” but more and more it 
would seem that price alone will not make the sale. The difference 
in timber, grading, millwork and drying at the different mills are all 
The dealer no longer 
wants anyone’s No. 1, No. 2 or clear, but keeps tab on the mills that 
have shipped him the most satisfactory article in the grade he wants. 
Naturally all buyers want to do the best they can in price, granting 
they haye found what they want in material and service. But isn’t 
the price question between dealer and salesman just what each sales- 
man makes it? A dealer will soon learn whether a salesman will cut 
his price or not, and the one that will cut his price will be expected 
to cut again, and maybe will soon learn to have his price so that we 
can afford to shade it by an advance to take care of a cut. The man 


_ who makes a price and knows no other, may lose some business now 


ments about this. 


quotes the higher price he does not care very much to sell. 


and. then, but isn’t he more apt to come out ahead in the end? His 
first price is very likely to be always the best he can do, and it would 


seem that this would soon count both in business secured and in the 


respect of the dealer. Prices_may differ to the various dealers in the 
Same territory on the same material, and there are plenty of argu- 
To be or not to be is the question. The salesman 
who makes two prices will likely in time have the chance to quote 
only to the ones where he uses his best price. Possibly to those he 
Whether 
or not this may be so, the right relationship can hardly mean any- 
thing but his best price to all, other considerations being equal. This 
different price to different people on the same article probably exists 


in all kinds of business. It suits the one getting the low price, and 
cannot the one getting the other end o fit. 

_ The salesman may not be at fault on these differences in price; 
possibly his firm has had trouble in settlements, disputes over short- 
age or undergrade that may justify them in wishing to fight shy of 
the business or to take in only at a large profit. Trade-marking of 
lumber that has taken a start should be a matter of a great deal of 
interest to both retailer and salesman. It looks as if it would soon 
come into very general use. The mills that will go into it are the ones 
that must be taking particular pride in their timber, millwork, or meth- 
ods of drying. Maybe in all of these points or in some of them at 
least, the trade-marked lumber should be an article that can be de- 
pended upon to run uniform all the time and something that repeat 
orders will bring dependable grade on always. Once started in handl- 
ing and pushing a trade-marked article, the retailer would know in a 
better way than they now do of the different grades in his yard: As 
it has been, the retailer has been trying to get the best in the grade 
he wanted, but a No. 1 piece of dimension or a No. 2 board covers 
a multitude of sins often, and sometimes many points of quality. 


He Doesn’t Remember When He Should 


On a rising market, or in a hurry at times to replace suddenly 
depleted piles, does the retailer always remember where he received 
the best grade, and does he not often still think that a No. 1 is a 
No. 1 no matter where it comes from, until the car gets in, and then 
he remembers too late? What he gets may be a grading-book No. 1, 
but far short of what he could have received if more care had been 
used in buying. With the quality part fixed in his mind, by the ham- 
mering of trade-marked lumber by the salesman and getting to know 
that it means something, the old grading rules will not bother him 
so much. He will, if he keeps it up, soon have a stock that he will be 
proud of, and the salesman will feel that he is selling something else 
than just lumber. ; 

The red cedar shingle people, oak and maple flooring firms have 
been doing it for a long time. Doesn’t this look as if it were going 
the old grades several better and would give both retailer and sales- 
man something much more satisfactory to buy and to sell than the 
old way? 

The retailer buys primarily from the salesman or firm that has 
shown him that he can rely on getting the grade and service he wants, 
but isn’t it true that there are many firms that differ but little in these 
points? The one that gets the most business from a certain territory 
is the one that has been either wise or fortunate enough to have the 
right sort of representative there—a man that is certain of all facts 
that will lead to prompt shipment and proper care of all orders; one 
that knows from personal experience gained through either working 
at the mills or from frequent visits there, all of the grades his mill 
gets out; how one grade may. be exceptionally good and others not 
so good; how the lumber is milled, and how it is dried—in fact every- 
thing that should be known by both salesman and retailer. 


Shouldn’t Abandon the Order to the Office 


-Salesmen should not let the office attend to the order entirely after 
it is once written up; but the interest shown in keeping after the or- 
ders until they are shipped, and in wanting to see the material after 
it is in the yard, and taking pride in a good lot or admitting a fault 
when one exists—it would seem should help in gaining -confidence 
in the salesman and his house. A salesman who takes interest in 
stock other than his own, praising a good grade another firm has ship- 
ped or showing a fault in another lot, surely cannot hurt his house or 
himself. Doesn’t he leave the feeling that he is on to his work all 
the time and does not lose interest in the retailer and his order as 
soon as the order-book is closed, and that he is interested in the order 
from the time it is written until it is delivered, and in knowing that his 
mill has shipped what is right? Undoubtedly practically all of the 
salesmen know about the products of their mills and how the busi- 
ness is handled, but too few speak about it. 


Prior sales are often a cause of misunderstandings. It looks as 
if they should be regarded simply as a bet between dealers, as to 
whose order will reach the office first. But does the dealer always 
look at them in this light.7 The day or two that goes by before he 
learns whether his order has been accepted may have afforded him a 
chance to have made a like purchase without the string of a prior 
sale attached. It is not the fault of the house or the salesman who 
has made the sale that he has lost his bet, and he should accept the 
result with good grace. 


Complaint as to Undergrade Troublesome 
Complaint as to,undergrade stock is also a stumbling block on 
the road along which pleasant relationship travels. Undergrade in 
some items often gives the dealer something his market does not use. 
To move it, a much lower price than the sales-office can understand is 
justifiably made. With extra work in sorting amounts up, as well 
as counting all fair costs and the necessary cut in price to move the 
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m doesn't it look as if this were the fair basis for all settle- 
ments? These things could be fixed up every time so that no ill- 
ling could result to either side if’reasonableness is used by both. 
\nd this ill-feeling profits neither at almost any financial gain. There 
are many ways and many instances in which the salesman can make 
money tor the retailer, and courtesy and fair treatment on the part of 
me will not only be returned in like measure but will often result in 
good to both parties. All personalities are not made to work together 
and misunderstandings will result at times. All salesmen do not appeal 
equally to all of the retailers nor do all retailers appeal alike to all of 
the salesmen. 


Letters to the Retail Editor 


Simpson, Sask., Noy. 14th, 1916. 
Retail Editor, Western Lumberman. 
Dear Sir:—Please accept my thanks for your cheque for $15 in connec- 
tion with the Tree Naming Competition. 


When I read my name as one of the winners I can assure you it was a 
as I have never been in British Columbia and consequently 
had to give my from what I had observed in Ontario woods and 
from the information I had learned in the lumber yards in the prairie provinces. 
One matter which I think will interest your readers is my experience of 
“Credits,” and if you think these ideas will be of any use to other 
you may use them as you see fit. 
\gain thanking you for your cheque, 


great surpr ise, 


answers 


handling 


retailers, 


Yours very truly, 
(Signed) C. W. Hughes. 


Gives Experience on Handling “Credits.” 
Enclosed with Mr. Hughes’ letter was an interesting account of how he 
handled his credits and some-suggestions which might well be acted upon by 


other lumber. dealers: 


Here is what Mr. Hughes says: “When a person goes to the bank to 
‘rrow money, one of the first things the banker does is to get a statement 
his assets and liabilities, signed by the party himself.. 


credit on money, it should be 
just as necessary in extending credit on lumber and building material. 
and it is proving a 


“Surely if this is necessary in extending 


“Some retail yard managers are using this system, 
great success, by preventing a number of “bad” accounts from getting on to 
the books 

In connection with these statements, I keep a list taken from Dunn’s re- 


ports, of all executiops registered against the people in my district. This is 
kept on an ordinary letter file, with ordinary letter paper. The names are on 
different sheets (or perhaps two or three to one sheet) and are arranged alpha- 
the index. 

When a party comes in and asks for credit it is the matter of a few 
seconds only to turn his name up on this file and see at a glance all writs, 
judgements and chattel mortgages that may be registered against his property. 
statement, should very clearly show whether 
worthy of credit. 

Western 
for extending credit, 


betically by use of 


record, together with his 


respective customer is 
“If the Canada would ‘stick together’ 


similar to the system used by 


retail lumber yards of 


llow a system 


anking institutions, then more than half the worry of the collection season 
would be done away with and a great many of our ‘dead beats’ would be 
ngs of the past.” 
* * * 
Pettepher Lumber Co., Ltd., 
Sylvan Lake, Alta., Nov. 16th, 1916. 

Retail Editor, Western Lumberman. 

Dear Sir:—I have yours of the 9th inst., enclosing cheque for $20 for first 
. ) the “tree naming competition” in the Western Lumberman, for which 


accept thanks 


I did not expect this and only sent in my report to be “in the game.” 
Yours very truly, 
L. S. Kroetch. 
Psychology Vs. Credits and Collections 
Mr. L. S. Kroetch in his letter gives some of his experiences in extending 
in making collections. Mr. Kroetch compared this problem to that 
" bought a horse and wanted to.know what it would do under 
fer ing told that first of all study its disposition. Sim- 
urd to extending credit and making your collections, first study 
. tomer’s disposit and from your observations act as you think best. 
fr Mr. |} letter is reproduced herewith: 
e¢ in various branches of the lumber business I 
« followed in giving credit or for making sales. 
Mf re like the darkey who visited a doctor and was given 
he should do. Shaking his head he started 
doctor said: “Here, Rastus, you forgot to pay 
For my advice,’ replied the doctor. ‘Naw suh, 
Rastus shuffled out. 
: ken a great interest in horses, and asks 
orses will do under different situations, 
: | CK or shy etc 


“My answer is that one must Gare learn the disposition of the horse and 
then one may make a probable forecast. te, 

“Tt is just so in making sales, selling on credit and uence collaghGnes 
One must get acquainted with the peculiarities of the customer and be goy- 
erned accordingly. Scarcely any two persons can be handled alike. Experi- 
ence in this matter has the advantage over less or little experience. Nearly < 
everyone goes at the thing in his own way, and an ‘essay’ on my method 
would in most cases result like the conversation between the doctor and the 
darkey. F 

“The following is the rule we follow in most cases: When a man asks i 
for credit, say Yes or No in a straight, natural manner, as if the man had 
asked you the time of day. If yes, have good understanding as to time o 
payment, and request the customer to call at due date and make furt 
arrangements should he be unable to meet the bill. If your answer be no, ex- 
plain that your rules or superiors will not permit you to grant the time asked. — 

“T enclose you a sample of our counter sales book which provides for 
terms, interest, etc., and when signed is as good as a note except for negotia- 
tion. (See illustration). We never ask customers who we know to be 
payers to sign these. They will appreciate this, knowine by the form hat 
others have to sign up. All doubtful customers have to sign. 


Sylvan Lake, ita eee 


LU Drs aaada aren Maken meetmecngurans MIR Nino me mie cheek an 
Bought of PETTEPHER LUMBER Co., LIMITED arises it 2 
Dealers in rts bia co el 
Lumber and Other Building Material 2 ee 
This Material is to be used on HOMO es Tae or Lots: * 2 
Af this account isnot paidim sd. 0. days, the purchaser agrees to gaa baterest : ‘a 


at 10 per cent. per year until paid, and in addition, all charges incurred in col- i 
lection of account. 


Sold by 


Delivered by 


Signed 
Sample Sheet of Counter Sales Book. 


A Perfect Signal for Loggers’ Use 


Many of the accidents and most of the costly delays and wrecking 
of equipment in the logging camps are the result of the misunder- 
standing of signals conveyed over the jerk wire system in common — 
use. Operators will hail with satisfaction the news that a perfect 7 
signal has at last been devised, and has been thoroughly tested out | 
in the Washington and Oregon camps, where it is being generally 
adopted. The device is known as The Loggers’ Electric Steam Signal — 
Whistle (a steam whistle—not a bell), and already bears the nick: 
name “Toots-E.” It is guaranteed to be the fastest and most accurat 
loggers’ signal ever devised, and will pay for itself over and ov 
again in added output of logs. Type “E” (“Toots-E”’) is as far in 
advance of the old jerk wire signalling systems as the donkey engin 
is ahead of the ox team. 

C. M. Lovsted & Company, 704 Alaska Building, Seattle, are hen 
manufacturers. See half-page ddvertisement in another part of this 4 
issue. 
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An Adequate Cost System for Retailers 


Fundamental Facts for the Sueccssiul Conduct of Retail Lumber Trade Clearly Explained— 
A Valuable Report Upon an All-Important Problem 


(Continued from last issue) 


The first part of an article on this subject was published in our 
issue of October Ist, and dealt with books of account and statements 
as explained in a report prepared by the Federal Trade Commission of 
the United States. The balance of the report is as follows: 


Profit and Loss Statement. 

The amounts for making up this statement, Form B, can be had 
from the ledger and from the trial balance. It is made up at such 
times as the inventory is taken. A physical inventory should be taken 
at least once a year. The basis should be cost with conservative 
deduction for obsolete and shelf-worn goods. The inventory at the 
beginning of the period is, of course, that brought down from the end 
of the last period. ‘ 

When monthly profit and loss statements are desired, and where 


the percentage of overhead and profit is known, the approximate cost . 


of the goods can be arrived at in the following manner: Deduct the 

percentage of overhead and profit from 100 and multiply by the 
amount of net sales; the result will be the cost of the goods sold, 
which, when deducted from net sales, will give the approximate gross 
profit on sales. 

If desired, the difference between the values placed on the inven- 
tory and the actual cost of same can be shown on the statement. Show 
the actual cost of inventory and then the deduction under the title 
“Stock Depreciation,” carrying the net forward as illustrated. While 
this is not necessary, it is valuable information, and this method is 
recommended. i 

The total net profit, as shown by the statement, is that carried to 

the credit of the proprietor’s account in the ledger. 

Ledger accounts should be kept by the double entry principle, 
with all real (asset and liability) accounts, as well as with all nominal 
(profit and loss) accounts. A balance sheet of the same date as the 
profit and loss statement should be made up from the balances of all 
real accounts. The ordinary asset and liability accounts and a logical 
classification thereof are shown by Form C. 


Accounts and Their Explanations—Real Accounts. 
1. Cash on Hand and in Bank—Charge this account with the 


PROFIT AND LOSS STATEMENT, JAN. 31, 1916. 


Per ct.) Perct. 


Py 


$4, 659 | 96 
2 | 00 


Net sales. ........ Pecare cms lap aseseose 4,657 | 96 ||.-...-- 
Inventory of merchandise at beginning...- 
Merehandise Purchases (cost delivered 


AUISPOLO) le seteinns eipisicis rielsi s|viaiaiu miele «vic ~inlee 


$3, 451 | 09 
2,759 | 67 | 


Deduct inventory of merchandise at closing. 
Less Stock Depreciation ......-.....----.-- 153 | 11 


Net cost of goods sold..........--...-------- 3,301 | 70 


Gross profit from trading .......------||--------|----|]------+-]---+ 


1,356 | 26 


BUYING EXPENSE. 


Salaries and Wages of Buying Force......-: 
‘Miscellaneous Buying Expense.........---- 


Total buying expense........---------]|...-.---|---- 
SELLING EXPENSE. 


Salaries and Wages of Sales Force...... “ions 
Advertising....... fee eee ener ents ee seen eee 
Miscellaneous Selling Expense....-.---.---- 


DELIVERY EXPENSE. 


Salaries and Wages of Delivery Force....-- 
“Miscellaneous Delivery Expense.......--.-- 


Total delivery 6xpense...........----- 110 | 75 


GENERAL EXPENSE. 


Management and Office Salaries .........--- 
Office Supplies and Expense......- patadoese 
Tnsurance on Stock and Store Equipment -. 
Taxes on Stock and Store Equipment ..---- 
Losses from Bad Debts 
Miscellaneous General Expense ........---- 
ROU Eeicece cee cetcsncacalssocecemecesanec=- 


ee eee eee wee ween nee 


16.9 


INCOME FROM OTHER SOURCES. 


Interest... ..----------- eee ene eee een eeeees 
Cash Discounts on Merchandise Purchases. . 
Rent income (net) 
Miscellaneous Outside Income. .....-...---- 


total receipts of the month and credit it with the total disbursements 
as shown by the cash book. The balance should agree with the cash 
book balance. 

2. Notes Receivable—Trade Customers. — Charge this account 
with all notes, time drafts, and acceptances held against others, and 
credit it with the same when paid or otherwise disposed of. The 
balance will show the uncollected notes receivable. 


3. Accounts Receivable—Trade Customers.—Charge this account 
with the total of the charge tickets of the month, and credit it with 
the cash payments by customers (taken from the cash book at end of 
month) and with notes receivable, discounts, returns, and allowances 
(from the journal and credit slips). Balance of this account must 
agree with the sum of the balances of trade customers’ accounts. 


4. Reserve for Bad Debts.—Credit this account with an estimated 
amount, based on charge sales, sufficient to provide for losses, and 
charge the account with the balances of personal accounts when hope’ 
of collection is abandoned. 

5. Prepaid Insurance.—Charge this account with all insurance, 
fire, burglary, fidelity, plate glass, liability, etc. At the end of each 
month charge the proper accounts (Nos. 35 and 44) with their propor- 
tion, the balance being an asset as ‘Prepaid Insurance.” 

6. Accrued Interest Receivable-——Charge this account at the end 
of the period with all accrued interest (not yet paid) on notes, etc., 
due from others, crediting “Interest Account.” When the interest is 
received it is credited to “Accrued Interest Receivable.” 

7. Store Property.—Charge this account with the purchase price 
of the store property. Do not charge repairs to this account, unless 
they are in the nature of permanent improvements. A fair amount 
should be periodically credited to “Reserve for Depreciation.” 


8. Warehouse Property.—Charge this account with the purchase 
price of the warehouse property. Do not charge repairs to this account 
unless they are in the nature of permanent improvements. A fair 
amount Should be periodically credited to “Reserve for Depreciation.” 


9. Reserve for Depreciation on Store and Warehouse.—Credit 
this account with the amonut of depreciation on store and warehouse, 
and charge same to “Rent Income” (No. 44). 


10. Store Equipment.—Charge this account with the value of all 
equipment, such as counters, shelving, scales, measures, etc., used in 
the conduct of the business. A fair amount should be written otf — 
periodically for depreciation. 


11. Office Equipment.—Charge this account with office furniture, 
desks, safe, and other office appliances (not included in 34). A fair 
amount should be written off periodically for depreciation. 


12. Delivery Equipment.—Charge this account with the cost of 
automobiles, wagons, horses, and harness. This account must not be 
charged with repairs to automobiles and wagons, horseshoeing, or 
anything of this nature. A fair amount should be written off periodi- 
cally for depreciation. 


13. Notes Payable—Trade Creditors.—Credit this account with 
all notes given to trade creditors or time drafts accepted in their favor 
and charge the account as the same are paid. Balance of this account 
shows the amount of notes payable outstanding. 

14. Notes Payable—Banks.—Credit this account with all notes 
given to banks and charge the account as the same are paid. 

15. Accounts Payable — Trade Creditors. — Credit this account 
with merchandise bought on account, the amount being carried to this 
account monthly from the total of the invoice book and charge it with 
all merchandise returned and reductions (journal), and payments 
made and discounts taken (cash book). Balance of this account must 
agree with the sum of the balances of trade creditors’ accounts. 

16. "Accounts Payable—Others.—Credit this account with amounts 
owing to creditors other than trade creditors. 

17. Accrued Interest Payable—Credit this account at the end of 
the period with interest accrued (not yet paid) on notes, etc., due 
others, charging “Interest Account.” When the interest is paid it is 
charged to “Accrued Interest Payable.” . 

18. Accrued Salaries and Wages.—Credit this account with sal- 
aries and wages earned and unpaid at the end of each month and 
charge the proper expense accounts. When payment is made this 
account is charged and closed out, and the balance of the pay roll 
charged in the regular way. : 

19. Accrued Taxes.—Credit this account with the taxes due up 
to the end of each month, charging the proportionate amounts to the 
accounts in which they belong. When the taxes are paid this account 
will be charged. 


20. Proprietor’s Drawing Account.—Charge this account with all 
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awals of cash (not salary). At the end of the period the amount 
this account is closed into proprietor’s capital account. 
21. Mortgage Payable—When a mortgage is placed upon real 


estate (or assumed at the time of purchase) this account is credited. 
When paid it is charged. 

22. Proprietor’s Capital Account—This account represents the 
proprietor’s net capital. At the end of the period the net profit is 


The amount of his drawing account is then 
The balance of the account is his net capital 


this account. 
closed into this account. 
at time of closing. 

the event of a partnership each partner’s net capital would be 
wn in his respective account and the net profit (or loss) carried to 
the credit (or debit) of their accounts in agreed proportions. In the 
corporation, this account represents the amount of the 
stock, and the profit or loss is carried to “Surplus” 


: . 
credited to 


sho 


event of a 
1ed capital 


. : 
sD>ot 


Nominal Account. 

23. Sales.—Credit this account with the total sales of all mer- 
chandise, the charged sales being taken from the total of the charge 
tickets for the month and the cash sales from the “Cash Sales” column 
in the cash book. Returns should be charged at selling price for all 
merchandise returned by customers, whether for cash or credit. The 
difference in this account will be the net sales, which is transferred to 
the credit of “Trading Account.” 

24. Sales Allowances.—Charge this account with any allowance 
given a customer not contemplated when sale was made. Allowances 
should not be charged to “‘sales,”’ but closed at the end of the period 
into “Trading Account.” 

25. Merchandise Purchases.—Charge this account with the face 
of the invoices of merchandise before deducting cash discounts. The 
account is also charged with freight, expressage, and drayage on mer- 
chandise purchased. Credit the account with any returns of mer- 
chandise made to manufacturer or wholesaler and with any allowances 
for defects in goods received from manufacturer or wholesaler. The 
balance of the account is transferred to the debit of trading account. 

26. Salaries and Wages of Buying Force—Charge this account 
with part of salary of proprietor, active partner, and manager or buyer 
and the wages of office force proportionate to the time given to buy- 
ing. If, for example, the proprietor estimates altogether that he gave 
one-fourth of his time to buying and three- fourths to selling, fice 
one-fourth should be charged to this account and three-fourths to 

‘Salaries and Wages of Sales Force.” Similarly, the estimated num- 
ber of hours a week given by any member or members of the office 
force to buying should be charged to this account. 

27. Miscellaneous Buying Expense.—Charge this account with 
the traveling expense of buying trips and other expense incurred in 
buying (not covered by account 26). 

28. Salaries and Wages of Sales Force.—Charge this account with 
wages and other remunerations of sales persons, order takers, and all 


others engaged in selling, both as regular and extra force; also with 
BALANCE SHEET, JAN. 31, 1916. 
= AO a I ed es Le 
ASSETS. | 
: CURRENT ASSETS. 
| Cash on and in bank. -....-----.0+--------++ est Wo cseaneee $1,611 | 67 
2| Nous R 2d | "yo1 | 84 
Less Rex tlfor Bod Debts prays et ey eee | "7-33 | 56 
; ‘5 e : }—____}___ 3485 | 25 
nventory of merchandise (at cost)........--.--0seceeceee-a[|-s-- eee |_...]| 2,909 | 06 
s See MRIS | noo... hb nae doen hee oe eee one | ae oe 100 | 14 
6 | Accrued Interest Recelvable..............-----2-22000-02- ee eae 71 
lee 
OS eeetentl dal occ ss eee N rose. ees eee ee / CPB hibit) | eee eae be $8, 298 | 67 
FIXED ASSETS j 
SNS WRC Sn oo sap arnamnepren caer edivdancs sn dnesare | 4,500 | 00 
8) Warehous DOTY oc canerssscndivatow sb tenccobeoteucsacs@ 1,975 00 
| 6,475 | 00 
Leserve lor Depreciation on Store and Warehouse. 2 98 
; Less E depreciation on Store areho . 6, 448 | 02 
I > are : jul pe chivas uddhevaeepeiaval try de> eee 
2) Delivery Equipment ao: 
Total fixed ansets........0.220202cscesncncescerecneneaflerasvene|oren | MARTE Hy FS 7,191 | 77 
pees! 
T Ra A pipe See kere Merge Ee | CS -rl eee 5 4h oo 15,490 | 44 
i] — 
LIABILITIES AND CAPITAI 
c » ITIFE | | 
Paystle—Trade Cred | 1,210 | 50 
‘ ; B 900 | 00 
s- @ Creditor dic occ cccccsessenssssscsn 3, 685 72 
0 | 485 | 00 || 
; } 19 | 23 
We 82 | 00 }} 
pe 7| 75 
Total « P [eee 6,300 | 20 
ul ; ‘ [...-1] 1,250 | 00 
; s ei 7,640 | 20 
‘ 77") 7850 | 24 
ein |---| 15,490 | 44 


-and, if a corporation, to the surplus account. 


the part of the salary of the proprietor, active partners, or manager, 
and of the wages of the office force proportionate to the time given to. 
selling. i 

29. Advertising.—Charge this account with all expenditures for 
advertisingé purposes, such as space in newSpapers and periodicals, 
space on street cars and billboards, circulars and postage thereon, 
advertising novelties, trading stamps, charitable donations, window 
display, electric signs, ete. 

30. Miscellaneous Selling Expense.—Charge this account with 
the cost of wrapping paper, cartons, twine, salesmen’s order books, 
and all other items of direct selling expense not covered by“ ‘Salaries 
and Wages of Sales Force” and “Advertising.” 

31. Salaries and Wages of Delivery Force.—Charge this account — 
with regular and part time of employees engaged in delivering and ~ 
with the part of the wages of other employees, whether on sales. force 
or office force, proportionate to the time given to delivery work. ag 

32. Miscellaneous Delivery Expense.—Charge this account with 
all stable and garage expense, including all repairs, taxes, licenses, up- — 
keep, and with the depreciation charged on the delivery equipment; 
also charge this account with payments for express, parcel post, and 
contract delivery service. 


33. Management and Office Salaries. —Charge ‘his account with 


the salaries of the manager, bookkeepers, office clerks, stenographers, oh 
and of other general office help not otherwise charged. 
34, Office Supplies and Expense—Charge this account with pur- 


chases of stationery of all sorts, account books and forms (except sell- 
-ing and stock forms), typewriter supplies, printing and postage See 3 


cept advertising), and depreciation on office equipment. ; 

35. Insurance on Stock and Store Equipment.— Charge this — 
account with all expense of insurance, fire, burglary, fidelity, plate 
glass, employers’ liability, and other. This account is not to be charged 
with insurance on store or business property. 


36. Taxes on Stock and Store Equipment.—Charge this account ee 


with taxes on all stock and store equipment. As taxes are not payable 
in advance, the amount charged this account must be credited to 
“Accrued jlaxes:7 
37. Losses From Bad Debts. cian: this account wa the 
amount that has been reserved for bad debts (4). 
38. Miscellaneous General Expense.—Charge this account with 


heat, light, repairs, depreciation on store equipment, and with any s 


items that cannot be charged directly to any of the above particular 
accounts. 
39. Rent—Charge this account with all rents paid. If the store 
is owned, rent should be charged equivalent to the amount it could be 
rented for to others, crediting “Income from Other Sources”; in the 
latter event “Income from Other Sources” should be charged with the 
taxes, insurance, repairs, and depreciation on the store. 
40, Trading Account.—This account shows the inventory of mér- 
chandise at opening, and is not touched again until the books are 
closed. It is then charged with merchandise “purchases (25) and sales 
allowances (24) and credited with sales (23). The inventory at clos- 
ing is then credited, and the balance will show the gross profit on 


trading. The gross profit is transferred to the credit of the “Profittand — 4 
Loss Account.” The inventory is then brought down as a new bal- 
ance. Nae 


41. Profit and Loss Account (from Trading Operations).—Charge 
this account with the balances of all the expense accounts, and credit 
it with the gross profit from trading; the difference will be the net 
profit or loss, which is closed into the proprietor’s account; if a part- 
nership, to the partners’ accounts, according to their several interests, 


42. Interest —Charge this account with all interest paid and credit 
it with all interest received and close into “Profit and Loss Account.” 

43. Cash Discount on Merchandise Purchases, — Credit this 
account with all cash discount taken on purchases of merchandise. 
The account is closed into profit and loss. A record of such discounts 
available but not taken—cash discounts lost—will be found of use. 

44. Rent Income (Net).—If the store is owned, the rent which 
has been charged to account 39 should be credited to this account, and . 
it should be charged with insurance, taxes, depreciation, and repairs 
on store. The account is closed into “Profit and Loss.” 

45. Miscellaneous Outside Income.—Credit this account with 1n- 
cidental receipts, such as toll from telephone pay stations in store, etc. 


The Farmers’ Mutual Lumber Company, Ltd., has been incorpor- 
ated, with head office at Irma, Alta. “Capital stock is $20,000. 


C. Ie. Merritt, of the Huntting-Merritt Lumber Co., Ltd., Eburne, 
attended a meeting of the shingle branch of the West Coast Lumber- 
man’s Association, held recently at Seattle, at which matters con- 
nected with the Rite-Grade campaign were discussed. Mr. Merritt 
reported that the demand for Rite-Grade shingles in Canada was 
greater than the B. C. mills could supply, and in proof of that asser- 
tion he offered to place 14 cars with any American firm who could 
handle the business. An increase in the Canadian price appeared to 
be fully warranted. An invitation extended to the shingle men to 
hold their next meeting in Vancouver was accepted with alacrity. 


WESTERN LUMBERMAN 21 


FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review af the Prairie Lumber Trade 


Ou another page of this issue we print an article dealing with a 
meeting of the Mountain Lumber Manufacturers’ Association, at 
Caleacy, where on November 2nd the millmen decided to put in force 
an increase of 50 cents in the price of shiplap and of $1.00 in certain 
grades of uppers, No. 1 4-inch flooring, ceiling and siding. ‘This is in 
line with what the Western Lumberman prophesied in our last issue, 
and we believe that further increases will take place before next spring, 
_ The reasons are fully stated in.our special correspondents article head- 
ed “Mountain Millmen Raise Prices on Some Grades.” 

- An interesting statement was made recently by Mr. Gilfoy, a 
prominent lumberman of Calgary, Alta., when he said that conditions 
in the lumber trade on the prairies is ood, and that the lumber mar- 
ket is good, while prices are from 15 to 30 per cent. better than they 
were before the war. 

“The trade is troubled with a shortage of cars, for there is still 
considerable of last year’s crop that has yet to be moved. ‘The de- 
mand for lumber is caused by the growing prosperity of the farmer 
and the great influx of American immigration. The wonderful crop 
of last year has put large numbers of farmers in a position where they 
are discharging their ordinary obligations and even paymeg off the 
mortgages. 

“Then the immigration from the United States during the past 
year has been the largest i in the history of the prairie provinces. What 
else could you expect with land such as we have being offered at the 
prices it is. These things, of course, are accelerating the demand for 
lumber. 

“Tn fact,” says Mr. Gilfoy, “ I do not know of a better place in 
the whole of the American Continent than Western Canada, or a 
country that is going to develop more in the next few years. Specu- 
lation has passed and you are building up from the bottom on a solid 
basis, and-you are backed up by the natural resources, and the times 
are particularly favorable to general development. Of all of these I 
look to see the pulp industry make the greatest strides. The signs of 
the times all point to Western Canada, particularly British Columbia.” 


In this issue of the Western Lumberman will be found reports 
concerning bank clearings, building permit returns, and what dif- 
ferent lumbermen say regarding the present business situation, and 
what the outlook is for the immediate future. There is one report 
specially deserving of mention in this column. Mr. C. W. Lamb, of 
the Citizen’s Lumber Company at Raymond, Alta., says that his com- 
pany has never been so prosperous and that he can hardly supply 
the demand, whilst the outlook is more than promising for a continua- 
' tion of the present extraordinary volume_of business. 

What strikes us forcibly is the following assertion, “You may not 
believe this to be the truth when I tell you that we did as much busi- 
ness during October as we did in six months last year.” Mr. Lamb 
backs his statement by saying his books will substantiate his state- 
ment. We require no such proof, because several similar reports have 
reached us during the month from retailers of building material in 

different parts of the country telling us of the extraordinary trade of- 
fering at the present time. 

It appears, therefore, that we can look forward to 1917 with 
equanimity insofar that the trend of the times points to a heavy retail 
trade and an early revival in the manufacturing end that will surprise 
even the most optimistic of our millmen. 


Paragraphs from Prairie Points 
The Rat Portage Lumber Company, Limited, has sold its Dunkirk 
yard to the Imperial Lumber Company at Winnipeg. 
The buildings at the exhibition grounds at Battleford have been 
purchased by the Galvin Lumber Yards of Winnipeg. 
The Alberta Lumber Company, Limited, of Calgary, Alta., has 
opened a retail lumber yard at Irma, Alta., on the G. T. P. Railway. 
The Imperial Lumber Company at Wainwright has secured the 
services of Mr. A. W. Bell, of Edmonton, as bookkeeper. 


Mr. Warren Scovil, of the Shevlin-Clarke Company at Fort - 


Frances, has resigned to accept a position in Winnipeg for a Baudette 
_ timber firm. 

The big sawmills of the Shevlin-Clarke Company. at Fort Frances, 
shut down a few days ago after a most successful season’s run. The 
cut for the season will run pretty close to the one hundred million 


mark. The planer will still keep running as usual. The majority of 
the men employed in the mills have already left for the camps at 
good wages. 


Mr. A. A. Kennedy, late of Winnipeg, is managing the Dutton- 
Wall lumber branch at Neepawa, replacing Mr. Smith, who has gone 
to another branch. 


A fire broke out upon the premises of the Kernaghan Lumber 
Company, Limited, at Dalmore, which totally demolished the mill, but 
did not touch the lumber lying in the yards. The cause of the fire is 
unknown. It is understood that the premises are fully insured. It 
is fortunate that the fire took place at the end of the season instead 
of at the beginning; otherwise the amount of damage might easily 
have been far greater than it now is. 


The Rat Portage Lumber Company, Winnipeg, has disposed of - 
their lumber yard and coal business in Cartwright to the Imperial 
Elevator & Lumber Company. The new firm has retained the ser- 
vices of Mr. A. E. Wiison as manager of the business there, and also 
those of Mr. John Clark as assistant. Mr. Wilson feel charge of the _ 
yard in Cartwright for the former owners for the past four years, and 
gave satisfactory service to the people of the district. 


With a view to relieving as far as possible the car shortage 
throughout the west, which is said to be causing the farmers serious 
inconvenience, George Spencer, chief operating officer of the board of 
railway commissioners, arrived in Winnipeg towards the end of 
November and waited on the executives of the various transconti- 
nental railways in the city. While in the city, Mr. Spencer dealt 
with the complaints from the office of the railway commissioners in 
the Boyd Building. The most serious shortage is said to be on the 
lines of the C. N. R. aS meeting the railway officials Mr. Spencer 
proceeded west. Mr. Spencer came to the west on similar business 
a year ago, and accomplished good work in assisting the rapid move- 
ment of ‘prain. 


A decision has been reached by the Department of the Interior, 
Ottawa, that henceforth all settlers locating on homestead lands in 
the timbered parts of the West, will have to take out burning permits 
before starting fires to clear their lands. These permits will be issued 
by forest rangers or others, under certain safety requirements as to 
weather conditions, piling of slash, vigilance to prevent contact with 
nearby bush, etc. This is one of the most important steps yet taken 
to guard the lives of settlers and the whole stock of timber supplies 
of the three prairie provinces. The terrible illustrations of Northern 
Ontario’s forest conflagrations, due entirely to unrestricted settlers’ 
fires, undoubtedly had much to do with the decision of the Department 
of the Interior at Ottawa. An appeal has been made to the three 
Provincial Governments, by the Canadian Forestry Association, to 
supplement the Dominion Government’s action by applying the “per- 
mit plan” to those settlers already located in bush country. British 
Columbia, Quebec, New Brunswick and Nova Scotia have long since 
adopted the permit law for settlers’ fires, saving large annual losses 
in human life and property. 


Retailers! 


“Don’t hide your light under 


Advertise your yard, 
Become an advertiser 
say something.” 


a bushel. 
your material, yourself and your service. 
in your local paper, but make your ads. 
This is one of the suggestions given the retail lumber dealer 
by the National Lumber Association in a new 
booklet published on service by retail yards, for use by the 
retail lumber dealer. The retail lumber dealer is advised to have 
a room adjoining his office where he may have nothing but hints 
and information for prospective builders, a 
samples of woods in different finishes, plan books, 
even models of farm structures and residences. 
The Trade Extension Department of the National Associa- 
tion, in addition to urging extensive advertising, is 
also offering to assist retailers in preparing their advertising copy 
and in providing cuts to run in the 


Manufacturers’ 


building library, 


and possibly 


newspaper 


advertisements. 
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~~ be failure. Since it will undoubtedly be true that the women of the, — 
© nae . : household will have considerable to do with the management of the 


poultry, it is logical to place the poultry house nearer to the residence 
than to the live stock barns. : 


Drainage and Ventilation. 


No condition is more productive of disease than dampness, and it 
| is quickly fatal to fertility and production. If the ground has a gentle 
slope, preferably to the south, and if the soil is loose and porous, no — 
fears need be felt in this regard. If the site is not dry it should be _ 
made so, either by filling or by putting in drains. a 
owls are peculiarly susceptible to the ill effects of bad air, conse- 
quently it has been found necessary to include in every poultry house — 
Poultry House Construction some means of providing a ventilating system which will furnish an 
3 ‘ adequate supply of fresh air. This air “must be supplied in such a way 
so fans ed that no drafts will be produced. It has been estimated that 200 five- — 


if the farmers of this country realized more fully the great money- pound hens, while weighing the same as a horse or cow, will breathe ~ 
m eet, pe Snare ies of poultry raising when conducted with proper from two and a half to three times as much air in the same length of ~ 
care and at m they would be enriched by millions of dollars every time. One reason for this is the high body temperature of poultry, 
year. which will average 106 degrees Fahr. Another reason why ventilation — 


lwo needs are at once apparent—the necessity of having an ade-_ is necessary is due to the well known fact that any poisonous principle 
1ately equi] pped and constructed poultry house, or houses, and that is more poisonous to another individual*who is compelled to breathe 


f expert care for the poultry on the farm. it than to the individual who expired it. It is easily seen how serious 
The housing of poultry is one of the most important subjects con- this is where a hundred or two hundred individuals are crowded a 
nected with px ates production, for not only the comfort, but the together ma comparatively small space. The open front, or ese a 
ealth and productiveness of the fowls depend upon proper housing. front, is the means which is usually adopted to obtain ventilation. 
\ perfect house that fulfills all conditions with absolute satisfaction Sometimes a further supply of fresh air is provided by making open- 
bee igf ab vet been devised. Ceriain tendencies in design, however, ings in the gable ends of the house. A layer of straw inserted near the | 
are rather predominant, and successful growers are oradually coming ceiling will “admit the passage of air through it, but will break drafts — 
he adoption of more or less standardized forms of poultry houses. UP so ‘that they do not come directly upon the fowls. 
Types of Buildings. aie Sunlight and Sanitation. a 
The old-fashioned closed-type house is a thing of the past. It has Sanitation, the keynote of modern building construction, applies 


been very clearly and definitely determined that the open-front type, with remarkable pertinence to poultry houses. One of the greatest 

as it is called, is the type of the future, and this style of house, in a germicides known is sunlight; and, since fowls are crowded into the 

eae ee lei ees dified form, is to be found in all parts of the country. house in the winter time, it is absolutely necessary that the maximum 

nore or Ss oO , an tO S ; Sateig 5 5 

The open-front idea can be applied to houses in which various con- amount of sunlight be supplied to them. Not only is the sunlight an 

PT RRS Ee ICES. ated. 2 Ti See theehrood efficient aid in the destruction of disease germs, but the heat that is 

struction teatures are incorporated. 1e colony house, le Drooder saci aren See is : : tH sont diti 

house, and the permanent house all can have the open front to advan- C@ffied in with the suns ray in winter will produce conditions con- 
Sed ducive to the maximum egg production. In consequence of this it 

: “88 I 

as nea-front house.istiehile enelosedten aise aes oe will be found advisable, in all poultry houses, to so build them that 
* (IPCi-iio ouse ~ ¢ . « = » 2 . . > ea 5 

uth “ hich should be the front, and this should be partly or com- the full amount of sunlight available is utilized. A certain amount of 

Re ody apa bai tic cnet "This cives free ventilation without the light will, of course, come in through the muslin-curtained open- 
AR, a Sat ‘ass winds are Jikele tc sain. ancess tore hie eeece oes but some glazed openings should be provided through which the 
Ais. i Cid, . > c } Ss > 


' 


. : : sunlight m irectl 
through these openings they may be protected by a muslin or cheese unlight may come in directly. : 
Ronee Poke = car 5 oe eae pga cae? i ie . fas Se th addition to the sanitation which can be accomplished by the 
cloth shield to break the force of the wind and yet admit the air freely 
Hat bisealatiok is nbestoneed 2 use of sunlight, there should also be provided a dry dust bath, which 
At circu atio he 2) > ) . 
ok P wir ee aut i : will aid in eliminating lice. Other means for maintaining the welfare 
wo general systems of poultry raising are employed—one the 
: ; at : S Sg Ve a o ate of fowls may also be employed, such as making provision His: easy dis- 
itensive type, in which a great number of fowls are forced to rapid 
ig at , hart ainel rig ; infection in case some one or few of the fowls, become affected with a 
elopment in Pie houses. and the other the extensive system. in 
Stes a ~ Pgerrg ye pei contagious disease. The floor, if of earth, should be spaded up occa- 
which small buildings and a large range are part of the essential fea- : . . . = Sgt yeas or aA an ry 
a2. ; sionally and mixed with lime, which in itself is a germicide. The 
ures. The first system means a rather heavy investment per bird 


. , : interior of the house should be spraye itl isinf it ite- 
nd depends upon quick production and rapid development for profits. oats hie abs ; ould prayed with a disinfectant or whi : 
= te we ie wash, in order to discourage the multiplication of germs and vermin. 


sa much lower investment per head, and, conse- 


» dependent upon ideal results. Construction. : 
For the average farm. the intensive system is not to be considered, I’rom two to five square feet of floor space should be allowed for 
ISe at deal of skill is required in thé handling of the poultry, each bird. Fresh air should be provided by ventilation rather than by 
t is high. the risk is great, and the probability of loss is increasing the size of the house. Ventilation can be secured by means 
‘ mall. The successful poultry plant of the future will of a few openings under the roof, at the back of the house, which should 
in the colony system for rearing young stock for he filled with straw, so as to prevent drafts. The floor space is 
W purposes, have a large winter laying house for eco- dependent upon the breed of birds housed and the system. Less space 


ege production, and a brooder house for special- is required for birds under the colony system, where they have free 
on rearing range, than with the intensive system, where they have small fenced- 
Snr ae, in areas. The small breeds, such as Leghorns, require less space than 

the larger. breeds, such as Brahmas. 

The large colony house should be set on concrete or wooden posts 
or concrete “walls. If wooden posts are used they should be painted — 
with a good preservative. 

Where good drainage is available, dirt or gravel floors are satis- 

factory. In general, however, a tight board floor, well oiled with an 
Salicual Laniber naraccuimcea Ma aariner ~ ordinary floor oil, to keep down the dust, and well littered with straw, 
| 
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t must be borne in mind in the design of any 
er poultry, or any animals, is the location. 
1) precedence, perhaps, to convenience, for no 
located a house may be, if the drainage of the 
ealth of the fowls suffers, the only result will 
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Fig. 1\—T ype of poultry house used by the average farmer. Fig. 2—T ype of cua house Ne on Gayeumeees poultry farm. 
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pe Shingle Rook 


Cloth Covered Frame Opening 
3+9 x 7-9" 


FRONT ELEVATION 


is the most satisfactory. The floor should be raised off the ground a 
sufficient height to enable dogs or cats to get underneath, so as to pre- 
vent the harboring of rats, and also to allow free circulation of air, to 
prevent the rotting of the floor. 

The back and two ends should be tight, so as to ensure against 
drafts. The front depends on the type of house. Too much glass 
should not be used, as it radiates heat very rapidly, and, while warm 
in day time, is cold at night. Light weight muslin or duck, tacked on 
frames, makes a very satisfactory covering for the openings in front of 
the house, as it will permit of free circulation of air without drafts. 


‘The front should be sufficiently high to allow sunlight to reach well | 


back into the house during winter. 

The roof is a most important part of the house. It must be water- 
tight. Shingle roofs are the most satisfactory, as they are cooler in 
summer and warmer in winter than those constructed of metal or pre- 
pared roofing. There are several types of roofs. For small houses the 
shed*type is the best. It is the easiest to construct, and it allows a 
high front to the house. The combination type, as in Plan 2, is adapted 
for houses over 16 feet and up to 24 feet wide. It is a very satisfactory 
roof for the type of house shown in Plan 2, as it gives the best head 
room for the least cost, and reduces the amount of surplus air space. 

In type of house shown in Plan 1, the roosts, dropping boards, and 
nests are placed in the back of one end of the house, separated from 
the other end by a tight partition. Roosts should be hinged and placed 
level. Nests can be placed under dropping boards. In type of house 


shown in Plan 2, roosts, dropping boards, and nests are placed in the 
back of house, and protected during severe winter by a muslin or 
duck curtain, which drops from the roof to within about one foot of 
the floor. 


SIDE ELEVAT/OLV 


Fig. 4—Details of poultry house shown in Fig. 2 


END ELEVATION 


Fig. 3—Details of poultry house shown in Fig. 1 


Any durable lumber available can be used for the construction of 
the house. The outside should be well seasoned to prevent excessive 
shrinking. Shiplap is very satisfactory for floors and sides of houses, 
as it can be laid up quickly and makes a tight floor or side. For floor 
joists and studding 2 x 4’s can be used. For roof rafters, 2 x 4’s or 
2 x 6's can be used, depending on the type of house. 

Painting adds both to appearance and service. Ready mixed 
paints can be purchased. On new lumber a priming coat, made of 
equal parts of paint and linseed oil, should be used, and then covered 
by one or two coats of paint. Whitewashing the interior of the house 
adds to its appearance, and is a great assistance in keeping the house 
clean and fresh. An excellent whitewash disinfectant can be made as 
follows: Mix 1 peck unslacked lime, 2 pounds common coarse salt, 1 
gallon crude carbolic acid (dilute to 40 gallons with water). 


Equipment. 

An important feature of the poultry business, sometimes over- 
looked, is the equipment of the houses. Proper equipment makes daily 
work much easier, especially in tending a large flock. A fair outfit of 
tools is very essential. The total cost of such an outfit is not very 
much, and its value can hardly be estimated. All equipment should 
be simple. Portable equipment is the best, as it and the space occt- 
pied can be more easily kept clean. The principal equipment consists 
of receptacles for food and water, nests and roosts. Food receptacles 
consist of wet and dry mash hoppers, grit, shell, and charcoal hoppers. 

The “V” shape trough, made of 6 or 8-in. boards, any length, is 
best for wet mash. Dry mash hoppers must be made so they will not 
clog. For small flocks a small box 6 or 8 in. deep, with lath nailed 
across the top so as to prevent the birds scratching in the mash, will 
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Fig. 5—Details of poultry house shown in Fig. 2 
\n ordinary stove pipe, about two feet long, 
e top of the box with bottom about four inches 
f box, will increase the capacity of hopper. Figure 8 
ple and effective grit and shell hopper. All food and 
hould be placed on a platform about 18 inches above 
vall with a conveniently-placed platform for 
Grain and mash storage hoppers in each house, 
lig. 8, page 14, materially reduce the labor, 
ein. 
types—the simple open nest and the trap nest. 
ly placed under dropping boards, so arranged 
required to walk in under the dropping board 
aren hme tee 
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Smal! portable colony house, very suitable for 
Prairie farms. 
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Grit and shel] feeder. 


Grain and mash storage hopper. 


and get into the nest from the rear, the nest being made accessible to. 


the attendant by a hinged door in front. 

Roosts should be of 2 x 3’s or 2 x 4’s, set on edge with the top 
rounded and set-in crosspieces hinged to wall, as per Fig. 4. 

Sample coops for setting hens and taking care of chicks materially 
reduce the care and Jabor. Such a coop is illustrated in Fig. 7. 


Willow River Mill Will Operate 


In last month’s issue of the Western Lumberman we gave pub- 
licity to a statement made by a citizen of Prince George, that the large 
sawmill of the Willow River Lumber Company, Ltd., located on the 
Grand Trunk Pacific Railroad at the junction of the Willow and 
I'raser Rivers, about 450 miles northeast of Vancouver, would in all 
probability be removed to a new location adjacent to the company’s 
limits. The work is already in progress, one gang of men being 
engaged in dismantling the mill and loading the machinery on cars, 
while sixty-five carpenters and helpers, headed by a capable mill- 
wright, are pushing the work of re-erecting the plant. 

The Willow River Lumber Company, Ltd., was organized in 1912 
by Bruce Odell, Cadillac, Mich.; A. C. Frost and Paul Sietgreu, of 
Chicago. The officers are: Paul Sietgreu, president; Bruce Odell, 
vice-president and general manager; A. C. Frost, treasurer; Ifrank B. 
Odell, secretary.’ The timber holdings comprise twenty-eight square 


miles of choice spruce and fir, with a stand of about 300,000,000 feet 


c.m. 


The attention of American capitalists is being attracted to the vast 
bodies of pulp timber in the vicinity of Prince Rupert. For several 
months agents have been quietly conducting investigations, and in all 
probability an announcement of vast interest to timber holders will be 
made before spring opens. 


Of eighty-three vessels reported building in the Pacific Northwest 
up to the middle of October forty-nine are of wood. 


A very valuable addition 


Fig. 7—Coop for settinghen and chicks. 
to the poultry house. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs 
Vancouver, Nov. 20. 


As usual at this season of the year, orders are coming in slowly, 
thus giving the mill men an opportunity to stock up on lines that have 
been badly depleted. Aggregate stocks are away below normal, de- 
spite the car shortage, which has held shipments from most of the 
mills.; A number of mills with orders which should be sent east before 
the end of the year are hoping to have cars in plenty by the end of 
the month, if not before, the C.P.R. having to provide cargo for a 
number of yessels due to load at Vancouver for Vladivostok. 

Everything points to very busy times in the British Columbia 

lumber industry next year, and it would seem that unless more of our 
mills get started up there is grave danger that the prairie trade will be 
shared next season by American mills to a much greater extent than 
for some years past. It would be a grave misfortune if lack of enter- 
prise on the part of our lumbermen should pave the way for another 
invasion of our market—this time justified by our inability to supply 
its insistent needs. The question is one that should be given very 
serious consideration by the managers of our banking institutions, 
who have it in their power to control the situation to a very large 
extent by making it easy for more of our idle mills to start manufac- 
ube hal eels : 
~ Last month the intelligent compositor made us say the shingle 
market was unsatisfactory. The very opposite was intended, as the 
context was no doubt made clear to all readers. No change worthy of 
note has occurred in the interval, barring the fact that the car shortage 
is making it awkward for all the manufacturers. Orders for the month 
have been largely in excess of shipments, and mills lacking plenty of 
shed room are operating at great disadvantage. Several had to close 
down until cars are provided. | 

The re-election of President Wilson has restored the confidence 
of a number of manufacturers in the retention of the United 
States market on the present basis, and several have ordered additional 
machines. The Washington shingle market just now presents the 
peculiarity of a falling off in the demand for clears, while stars (a 
lower grade) are selling for as much as clears brought not so very long 
ago. 

British Columbia prices to the trade are: XXX, $2.15, with very 
few being manufactured; XXXXX, $2.45; Eurekas, $2.70 (small out- 
put); Perfections sell at $2.90, and the demand is a shade easier, but 
not enough to affect the price. The output of many mills is already 
being affected by the cold weather. Bolts are scarce, and sell at $7 to 
$7.50. 

All logging records for the year were broken in October, when 
95,000,000 feet of logs (exclusive of cordwood, etc.) were scaled in 
Vancouver district, thus exceeding the May record of 95,000,000 feet, 
which included cordwood. By species the October cut was made up 
as follows: Fir, 51,305,000 ft. ; cedar, 24,791,000 ft. ; hemlock, 10,429,000 
ft.; spruce, 3,479,000 ft.; pine, 251,000 ft.; larch, 1,745,000 ft. Part of 
this big output represents timber cut in September, but not marketed. 
Despite the big totals rolled up for each month since spring, the sur- 
plus of logs on hand is not large, and now that cold weather is forcing 
a big curtailment, the mill men (who are carrying comparatively small 
stocks) are apprehensive that they will have to pay more for their raw 
material.until spring arrives again. 

Present prices are: Graded fir logs, $6 to $9 and $12; camp run 
booms, $8.75 ; shingle cedar, $11.50 to $12; lumber cedar, $12,50 to $14, 
and on grade $7.50, $12.50, $16; hemlock and larch, mixed, $7.50; pine, 
on grade, $8, $11, and $14. 

Operators are being hampered by the scarcity of labor and the 
difficulty being experienced in securing supplies of wire rope, which is 
becoming more pronounced every day. Taking provisions, wages, and 
everything into account, logging costs to-day are away higher than 


~ ever before in the history of the province. 


Personal Items of British Columbia 


Mr. 33. Dunnell, of the Weeks-Dunnell Cedar Company, Ltd., 
Fanny Bay, Vancouver Island, has been enjoying a vacation in Van- 
couver, the plant being closed down. . 

Mr. T. H. Brown, manager of the Sid. B. Smith Lumber Com- 
“pany’s shingle plant at Sidney, Vancouver Island, visited Mainland 
friends on November, 17th. 

Mr. William Johnston, for many years in charge of the old Royal 


City Mills, has succeeded to the position of general superintendent of 
the Brunette Sawmills, Ltd., New Westminster, left vacant by the 
resignation of Mr. E. F. Duby. 

Mr. M. Allerdale Grainger, chief forester of the province, was the 
speaker at two of the November luncheons of the Victoria Rotary 
Club. His theme was “Forestry as a Business Proposition.” 

Mr. Sam Ashfield, of the Northwest Lumber and Commission 
Company, Pacific Building, Vancouver, spent part of October and 
November at Winnipeg and other prairie points. 

Mr. R. J. Thurston, of the Thurston-Flavelle Lumber Company, 
Ltd., Port Moody, returned about the end of September from a three 
months’ vacation spent at his own home near Lindsay, Ont. 

Mr. W. W. Harvey, secretary-treasurer of the Dominion Creosot- 
ing Company, Ltd., North Arm of,the Fraser, left for Toronto and 
other Eastern points November 13th, to be absent about three weeks. 


Mr. S. D. Tretheway, who recently disposed of his sawmill at 
Cayburn, I'raser Valley, will enjoy a well-earned rest at his home in 
Chilliwack this winter, but is already forming plans for future activi- 
ties in the lumbering line. 

A. Heathorn, who has been connected with various: steamship 
lines in Vancouver during the past fourteen years, has received the 
appointment of superintendent of the government dock on Burrard 
Inlet, his duties to begin January Ist. 

Mr. W. C. Birdsall, some years ago Vancouver manager for E. C. 
Atkins & Co., saw manufacturers, is now at Bend, Ore., acting as 
representative of’ Vancouver lumbermen who are erecting a modern 
hotel at that important sawmilling centre. 

Mr. E. I*. Brooks, travelling representative of the Nicola Valley 
Pine Lumber Company, Ltd., Canford, paid Vancouver wholesalers a 
visit early in November. He reported a steadily growing demand for 
pine products, the plant having to operate a twenty-hour schedule for 
most of the season to keep up with orders. | 


Vancouver and New Westminster friends recently enjoyed a call 
from Mr. H. A. Rose, manager at Toronto for Mason Gordon & Co. 
Mr. Rose had been in Winnipeg on business, and continued his trip to 
the coast to confer with Mr. Hubert Gordon, Vancouver manager for 
the company, respecting some urgent orders. 


On the occasion of a visit to Winnipeg early Jast month Mr. I. W. 
Hamber, general manager of the British Columbia Mills, Timber and 
‘Trading Company, Ltd., Vancouver, was introduced on the Grain 
Iexchange and warmly welcomed by the leading business men and 
financiers of the city. Mr. Hamber spent his boyhood in the prairie 
metropolis, and was a member of one of the earliest crews sent by the 
Winnipeg Rowing Club to compete in Old Country regatta events. 


Mr. Chester Deering, of the Niagara Insurance Company, New 
York, and Mr. J. F. R. Webber, of the Springfield Insurance, Spring- 
field, [ll., gave the editor of the Western Lumberman a call late in 
October. following a visit to various lumber plants on which their 
companies carry risks. They made the frank admission that the mill 
premises inspected in Vancouver and New Westminster districts are 
kept as free from rubbish and as well guarded against fire as the better 
plants in the Fast. 


Mr. R. E. Greenwood, Vancouver manager of the Canada Simonds 
Saw Company branch, is back from a month’s visit to the head office of 
the Simonds Manufacturing Company, at Fitchburg, Mass., and the 
company’s bramch factories. Mr. Greenwood was in a position to 
assure his principals that the lumber industry of British Columbia and 
Western Canada is fast recovering from the depression which set in 
coincident with the declaration of war, and as a proof of better condi- 
tions was able to point out that Vancouver branch sales since the first 
of thé year have shown a healthy increase month by month. 


Mr. John Hanbury, president of J. Hanbury & Co., Ltd., Van- 
couver, returned early in November from a six weeks’ trip to Eastern 
Canada and United States points. He was accompanied by Mrs. Han- 
bury, and in order that friends might be visited at various points most 
of the travelling was done by night. Toronto, Ottawa, Montreal, and 
Quebec were included in the eastbound itinerary, the return journey 
being made by way of Detroit, St. Louis, Chicago, St. Paul, and Win- 
nipeg. Mr. Hanbury, of course, talked with lumbermen wherever a 
stop was made, and as a result of what he heard in the East is firmly 
oy the opinion that higher prices for lumber may be looked for before 
ong. 
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Items of Interest to the Trade 


Brief News of Mountain and Coast 


‘etterton & Fraser's pine mill at Brookmere, Nicola Valley, was 

sed down about the middle of October for the winter season. 
fhe Empire Pulp and Paper Mills, Ltd., Vancouver, will install 
hree freproof single charge kilns at the Swanson’s Bay plant up the 


~ O. Rodgers of the Canyon City Lumber Company, 
stablished two camps in the company’s limits, and will 
make a heavy cut of logs for next season. 

The Imperial Timber and Trading Company, Vancouver, lost in 
their appeal against a judgment finding the members lable on promis- 
sory notes given the Pacific Lumber Agency, of Aberdeen, Wash. 


A meeting of the Mountain Lumbermen’s Association was held at 
Calgary on November 3rd, at which the prices of some grades of lum- 
ber were advanced, owing to the very limited stocks being held by the 
mills. 

lhe Robert McNail Shingle Company’s plant, on the north shore 
of Burrard Inlet, is now connected with Vancouver by phone, the line 
having been extended from Port Moody via the eastern end of the 
harbor. 

The Dominion Creosoting Company, Ltd., North Arm of the 
Fraser, is supplying several thousand treated piles for the foundations 
the Canadian Northern Railway Company’s new terminals on False 
Creek. Many of the timbers are 40 and 50 feet in length. 

A new tram terminal wharf is to be constructed at the plant of the 
Britannia Mining and Smelting Company, Ltd., Howe Sound. The 
plans of the structure are now before the Minister of Public Works at 
Ottawa for approval. 


Mosher Brothers, conducting logging operations on Cracroft 
Island, have made an assignment for the benefit of creditors. Repre- 


sentatives of the firms interested met on November 6th to consider the 
line of action to be taken. 

The Dumont sawmill at Princeton Crossing, Okanagan District, 
which was destroyed by fire some time ago, is being rebuilt on the 
same site. Luckily the lumber in the yard was saved, and the sale of 
this will finance the purchase of new machinery. 

2. H. Semple, of Vancouver, B.C.; W. L. Waters and F. J. Liune, 

i Seattle, Wash., have organized the Semple Shipbuilding Company, 
with a capital of $100,000, and will establish a plant at Port’ Blakeley, 
Vash., for the building of motor power lumber schooners. 


The Spruce and Cedar Mills Company, Ltd., operating a sawmill 
North Vancouver District, have made an offer to Vancouver City 
-i] to purchase all or part of the timber on District Lot 606, form- 
art of the Capilano waterworks reserve. The sale is under con- 


- 
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In our November issue it was announced that the S. D. Tretheway 
ill and limits at Clayburn, Fraser Valley, had been acquired 
of the Oliver-Scrim Lumber Company, Ltd., Van- 
Messrs. Witson and Sweeney, of Clayburn, are also interested 


H. H. Oliver, 


Robert R. Fox, Seattle manager of the Simonds Manufacturing 
Company, told a gathering of lumber manufacturers an evident truth 
lared they were very much to blame for the present condi- 
because of their reluctance to spend anything for 
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ver Shingle Company, Ltd., now erecting a large 
Vest Vancouver, has been granted special privileges 
y, and, in consideration of these favors, will employ 
re men than at first planned. Eleven machines will be operated 


dequate supply of water for their big plant at Mill 
nd, the British Columbia Sulphite Fibre Company, 


ing to store 100,000,000 gallons at Henrietta Lake, in 
llev. by erecting a concrete dam at the south end of the 
area of sixty acres. } 


Gibson, lumber wholesalers, Northwest Trust 
are handling the output of four small mills in the 
perated by Hindus. The former is manager of 

lale, the capacity of which has been increased 
the Hindus took control. 
ex-Councillor P. W. Fau Vel, shingle manu- 
Last year he met with a severe 
is best plant by fire, and on the night of 
ne machine mill on Still Creek, near Burnaby 
[Insurance of $1,000 was carried. 
Olds and George F. Crockett, of Vancouver, are 
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municipality. 


gf 
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applying for a license to use forty cubic feet per second of water out of 
McNabb Creek, which drains into Howe Sound at a point directly 
north of Gambier Island. Valuable cedar limits in that locality are to — 
be opened up, and the logs will be flumed to tidewater. 


The Rat Portage Lumber Company, Ltd., have been shipping 
aeroplane spruce to England ever since the war broke out, and have 
unfilled orders for large quantities. Most of their spruce timber comes 
from Port Renfrew, on the west cost of Vancouver Island, where the 
Iowa Lumber Company, Ltd., operates several camps. ; 


The small sawmill at Qualicum, Vancouver Island, formerly oper- 
ated by the Northwest Lumber Company, has been almost entirely re- 
built by the new owners, the Qualicum Sawmill Company, and is cut- 
ting more lumber than ever before. The manager is E. C. Mahoney, 
lately with the Forest Products Company, Ltd., Vancouver. ' 


Recruiting for the 230th Battalion of Foresters is attracting a lo 
of good men to the colors. When citizens of the calibre of Prof. Hill- 
Tout, ex-Aldermen McMaster and Williamson, and W. Lougheed, the — 
well-known lumberman, deem it their privilege and duty to enlist, their — 
example is bound to exercise a powerful influence upon others. Skilled 

men in all the branches of the lumber industry are desired. ; 


Peers & Anderson’s shingle mill at Cedar Cove, Vancouver, has 
been taken over by the Stoeltze Manufacturing Company, Ltd., who 
found that their big plant near Ruskin, although operated continuously 
all season, was unable to keep up with the steadily growing volume of 
orders coming from United States points. Messrs. Peers & Anderson — 
are still operating their No. 2 plant on the Heaps mill premises at — 
Cedar Cove. . 


Lester W. David, formerly one of the bright lights of the British 
Columbia lumber and pulp industries, is making his influence felt 
across the border. For the past year or more he has been operating a 
big lumber selling organization in Seattle, and has now formed a new 
company, known as the Monarch Mills, capitalized at $750,000, which 
will operate the big Monarch sawmill at Portland, Ore., built by Mr. 
David about five years ago. 


J.S. Emerson, of Vancouver, is negotiating with the City Council — 
of Prince Rupert for waterfrontage at Seal Cove for sawmill purposes. 
THe has been offered a lease for five years, but for the plans he has in 
view ten years’ tenure is essential. If an agreement is arrived at he ~ 
may remove his combination mill from Skeena City to the Prince 
Rupert waterfront and establish an important industry which will 
employ several hundred men. 


The lumber drying kilns at the big mill of the Victoria Lumber 
and Manufacturing Company, Ltd., Chemainus, were destroyed by fire 
on the morning of November Ist, together with the finish stock stored — 
therein, the loss being placed at $15,000. A stiff breeze blowing at the — 
time threatened to carry the flames into the sawmill, and the danger © 
was averted only by the strenuous work of the fire-fighting crew, aided — 
by the large force of mill employees. 


The Dominion Cedar and Shingle Company,. Ltd., whose new 
shingle plant at New Westminster is nearing completion, are installing — 
six Acme machines representing the first of a new and improved type 
turned out by the Schaake Manufacturing Company, of that city. 
Henry Schaake, at the head of the latter concern, has a reputation as 
a clever inventor and master mechanic, and shingle men will be on the 
alert for news concerning his latest improvements. 


George R. Potter, who for several years has been acting as Coast 
buyer for Eastern Canada and Winnipeg wholesalers, has organized — 
the George R. Potter Lumber Company, with offices at 1007 Dominion — 

suilding, Vancouver. Whilst continuing to represent the old firms, 
George R. is now in a position to accept business from any quarter, — 
and his large acquaintance among the dealers and retailers of the three — 


provinces is likely to yield big returns in the way of orders for Coast — 
Jumber and shingles. 


The recent dissolution of the partnership between Messrs. Dent — 
& Mylroie, who have been operating the big Alberni-Vacific Lumber 
Company plant at Alberni, Vancouver Island (formerly operated by 
the Canadian Pacific Lumber Company, Ltd., Vancouver), will not 
interfere in any way with the growing lumber trade of the Island port. 
Mr. Dent will continue to operate the mill as formerly, while Mr. 
Mylroie will in future devote his whole time to the demands of the 
Alaska trade, which is absorbing more lumber than was anticipated 
when the partnership was formed a little over a year ago. This season — 


the mill’s shipments of finished lumber to Alaskan points totalled 
about 6,000,000 feet. S 


On another page will be found the announcement of the Van- 
couver Machinery Depot, Ltd., whose extensive machine shops and — 
marine plant are located at 1155 Sixth Avenue, abutting on Fal oa 
Creek. The firm do a very large business with loggers, millmen, and 
contractors in the way of new and second-hand machinery, and make 
a specialty of heavy repair work, their machine shops being among the 
best equipped on the Coast. The renewed activity in lumbering and 
logging operations and railway construction has. kept the shops busy 
all summer, and much repair work is expected when the mills and 
camps close down at Christmas for the annual overhaul. - 
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Mountain Millmen Raise Prices on Some Grades 


Increased Cost of Labor and 


Supplies Pressing Heavily on the Manufacturers— 
Mills Closing Down 


(Special correspondence to the Western Lumberman) 


An increase of 50 cents in the price of shiplap and of $1 in certain 
grades of uppers—No. 1 4-in. flooring, ceiling, and siding—was decided 
upon by the Mountain Lumber Manufacturers’ Association at a meet- 
ing at Caleary on November 2nd. Although lumber prices have shown 
improvement over those of 1915, the advances hve not been commen- 
surate with increased cost of production, stated operators present at 
the meeting. They placed the increased cost of labor and mill supplies 
at between 25 and 30 per cent. greater than in 1912, which had been 
added to the cost of production in the Mountain districts, while the 
average price received during the first nine months of this year was 
reported to be only a little over 11% per cent. above the average for 
1912. It was for this reason that the manufacturers decided on the 
price increase. Mountain stocks were reported to be about 60,000,000 
less than at this time last year, while sawing is drawing to a close, 
which will mean a further reduction before the end of the year. 

Imports of American lumber for the first eight months of 1916 to 
the three prairie provinces were slightly over 36 per cent. greater than 
in the same period of 1915, according to a report submitted to the 
meeting. Practically all of this lumber came in duty tree, except for 
the 7% per cent. war tax. 

‘The labor situation came in for a good deal of discussion. Several 


operators reported that they had been compelled to close down owing 


to shortage of labor. They looked for an improvement in the situation 
after the prairie harvest, but anticipated that the total log cut, owing 
to the labor famine, would be very much less than last winter. 

L. B. Beale, British Columbia Lumber Commissioner in the Ifast- 
ern Provinces, gave a short and interesting address on the general 
situation in Eastern Canada. He stated that there was a large and 
increasing market for shop and factory lumber and also for silo stock, 
and that the Coast mills had largely increased their Eastern business 
during the past season. As the consumption of lumber had not 
increased, Mr. Beale figured that the growth in sales of British Colum- 
bia lumber in Eastern Canada meant the displacement of so much 
native or foreign lumber. For this reason he emphasized the: state- 
ment that British Columbia lumbermen, if they wished to develop and 
hold the Eastern Canada market, must furnish the grades required, 
and pay particular attention to the sorting and grading of their stock. 


Work of the officials of the British Columbia Forestry Depart- 
ment was discussed and commended. A resolution expressing appre- 
ciation of the services rendered the industry by the department was 
passed, members stating that they felt the results accomplished had 
been gratifying. Special mention was made of the success{ul efforts 
of the department to educate consumers ‘as to the merit of British 
Columbia forest products. 

Those present at the meeting were: C. D. McNab, Baker Lumber 
Company, president; W. F. Lammers and H. Huber, Adams River 
Lumber Company; A. K. Leitch, East Kootenay Lumber Company ; 
L. D. Rogers, Columbia River Lumber Company; H. H. Ross, Ross- 


‘Saskatoon Lumber Company; William Barclay, E. C. Wilson, Crow’s 
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Nest Pass Lumber Company; A. T. Robson, Nicola Valley Pine Lum- 
ber Company; F. C. Bird, Penticton Lumber Company; M. McInnes, 
McInnes Lumber Company; H. Griffith, Adolph Lumber Company ; 
John Dewar, Northwest Lumber Company; Bruce Harris, Prince 
Albert Lumber Company; E. L. Staples, Otis-Staples Lumber Com- 
pany; W. A. Anstie, Forest Mills, Ltd.; Simon Taylor, Yahk Lumber 
Company; William McCreary, G. B. Ferguson & Co.; Harry Burns, 


~McLaren Lumber Company; G. Fred Robinson, Western Canada 


Timber Company; R. Joyce, Rock Creek Lumber Company; A. E. 
Watts, Wattsburg Lumber Company; L. B. Beale, British Columbia 
Lumber Commissioner; I. R. Poole, secretary of the Mountain Lum- 


ber Manufacturers’ Association. 


The labor situation in the Mountain district of British Columbia 
has shown signs of improvement during the past two or three weeks. 
There is still, however, a marked shortage of men, and there is no 
probability that the demand will be anything like fully met. Some 
men are coming in from the prajrie provinces, but it is significant that 
many of them are going through East Kootenay at points south of the 
international line. Demand for lumber from the prairie provinces 
continues, and the diminution in stocks is becoming more marked 
evety day. It is stated that 500 men are needed to fill the demand in 


East Kootenay alone for logging camps and mills. The whole of the 


Mountain district is in a similar condition, although the points farthest 
away from the harvest fields, from which men are beginning to return, 
are naturally the greatest sufferers. 

Reports state that the Riverside Company, at White Sulphur, near 
McGillivray, has lost through fire the mill it built last spring. The loss 
is said to be partially covered by insurance. 


The Ross-Saskatoon Lumber Company at Waldo and the Adolph 
Company at Baynes Lake have closed down for the season, the shut- 
down having been hastened by the recent cold snap. The Baker Lum- 
ber Company, at Waldo, is still running, but expects to close down on 
December lst. The Crow’s Nest Pass Lumber Company, at Wardner, 
which is operating one side of its mill at that point, will probably 
close down the end of this month (November). 

After three weeks’ shut-down for overhauling, the Otis-Staples 
mill at Wycliffe has resumed operations, and the intention is to con- 
tinue cutting all winter. 

The Canyon City Lumber Company’s mill near Creston has ceased 
sawing for a few weeks, but is expected to resume about December 1. 

The Edgewood Lumber Company, at Castlegar, will finish cut- 
ting its log supply about November 25 and shut down for the winter. 

The Yakh Lumber Company has closed down for a few days for 
repairs. The intention is to cut all winter. 

Leask & Johnson aré operating a small-portable mill near Wasa, 
having contracted for the sale of their output to the Ross-Saskatoon 
Lumber Company. 

The Brydges Lumber Company is operating a small portable mill 
near Fort Steele, and is said to have contracted to dispose of its out- 
put to the Adolph Lumber Company. 

The annual meeting of the Mountain Lumber Manufacturers’ 
Association will probably be held in Nelson about January next. 


Dollar Mill Will be Built at Roslyn 


The November issue of the Western Lumberman published the 
news that the Canadian Dollar Company, Ltd., vessel owners and ex- 
porters of lumber products, had purchased the valuable sawmill 
machinery and equipment in the Heaps electrical mill at Ruskin, about 
35 miles east of Vancouver, and would at once proceed with the erec- 
tion of a large electrically-driven export mill on the north shore of 
Burrard Inlet, or on a site between Barnet and Port Moody, on the 
south shore. 

Since then the company has purchased a forty-acre site at Roslyn, 
on the North Arm of Burrard Inlet, not far from the plant of the 
Vancouver Cedar Mills, Ltd. It also has developed that the deal 
entered into with Receiver Stevenson, in charge of the Heaps Com- 
pany assets covered the practically new building as well as the 
machinery, and workmen are now marking and dismantling the heavy 
mill construction frame and loading it on scows for the trip down the 
I*raser and around to Roslyn, where the machinery is already under 
cover. 

Mall Architect Hansen, of San Francisco, for many years with 
Allis-Chalmers Company, has been engaged by the Dollar Company 
to supervise the re-erection of the mill on export lines. The plant will 
be two-sided, and will have a capacity of 150,000 to 175,000 feet. per 
day, all of which will be for export. Whereas current for the Heaps 


motors was supplied by the Western Canada Power Company, Ltd., 


the new mill will develop its own power. 

The construction of a shipping dock 800 feet in length, houses for 
employees, boarding quarters, office, etc., will be put under way at 
once, it being the desire of Mr. Robert Dollar to have the plant (to 
cost $200,000) in full operation by April lst, if possible. About 100 
men will be employed. 


Lumber Trade Directory 


The Progress Publishing Company, 707 Yorkshire Building, Van- 
couver, has compiled and issued a very useful volume in the ‘A B C” 
Lumber Trade Directory and Year Book, 1916-17. The information 
is up to date and comprehensive, while the errors are few and of minor 
import. The subjects covered are as follows: Forest branch, lumber 
trade associations, lumber and shingle manufacturers (alphabetical), 
classified list of manufacturers, logging companies, lumber wholesal- 
ers, log brokers, timber cruisers, towing companies, foreign tariffs, 
lumber buyers in foreign markets, timber laws of British Columbia, 
technical and statistical information, lumber trade publications, mill 
and camp supply houses. The price of the book is $2. 


Phe Lake Lumber Company sawmill at Burnaby Lake has been 
cutting steadily all season, the daily average output being about 25,000 
feet. The logs at present reaching the mill are hemlock mostly, a 

pocket” of that timber having been struck by the fallers. The yard at 
present holds more lumber than at any time this season—about 600.000 
feet—owing to the car shortage having held back the filling of orders 
on hand. 
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Helps for the Filing Room 


und saws are a common sight, and because they sel- 
to become a total loss, many ignore them almost 


1 cause the saw 

el) 1 hese cracks are unsightly, a sign of some one’s negligence, 

are more or less dangerous. 

NM L.. Platzer, writing in a recent issue of the \W oodworker, 
ated that racks are frequently caused by insufficient tension 1s 
vell know there is another cause which is not so often noticed. 

s a tight ridge or line which extends from somew here near the eye 
twards vards the rim, and may be long or short. It is vefy often 
und in new ee that have never been “used, and should be ham- 

1ered out 1 the oblong face of the hammer running in the same 
rection as the ndge, which should be knocked out while the saw is 
1e therwise it will surely cause a crack as soon as the tension lets 
lo) a little, from anges 

lo find the ridge, place the farther edge of the saw on the anvil 

and the near edge in, vour left hand. Take a straightedge 8 or-10 in. 
nd place it m ay across the eye of the saw. Slide the straight- 

¢ ind from you, from the eye to the rim. Try the saw all Soca 
“both sides. If you find any ridges, hammer on both sides with the 
immer in the same direction, until they disappear; but before you 


this process see that the saw has nearly enough tension to run 


No matter how slow a saw may run, the eye should never be 

t enough to hold up a straightedge which is long enough to reach 

across the saw when plz ced across the eye, the saw being held as 
‘ted for the short straightedge. Try both sides, always. 


ts from the corners of hice do not cause cracks in saws, as Is 


; supposed, though they may help a crack to start, in some 

s of improper hammering, when the tension decreases. Saws have 

for years with file cuts in every throat without cracking. With 
d saws and highly-tensioned circulars the case is different. 

I have a swage in which the clamp-screw holes were drilled a little 

t of square. The stationary clamp screw has to be kept backed out 

-as the anvil will permit, otherwise the teeth will be thrown to 


side. This trick seems to remedy the trouble perfectly. At first I 
«ht the trouble was in the position of the emery wheel arbor over 


- saw, but careful examinations and readjustments failed to help the 


ve. Then I tried grinding the anvil a little out of square. That 
made matters worse, so I straightened up the anvil and shifted 
lamp screws to one side. That got it. 

The same trouble was cured in the same way in a neighboring 
later. If vou have a troublesome swage tht throws the teeth to 


the remedy mentioned may help you, but when a fellow starts 


hinking about some of the fine, new model swages and shapers on 
market nowadays it is hard to get along with the old-timers like 

f us have to contend with. 
omatic band saw sharpeners sometimes work stiffly and disa- 
because the emery wheel belt is kept too tight. If the belt is 
a littlé of the powder called whiting on it while running. 
worse then, but take a clean, dry piece of waste or cloth 
wder off. Then the belt will pull very well without 
nnecessary tightening. Beeswax is still better to make a leather belt 
I the ix on the face of the pulleys or belt while running. 


- things are harmless to leather, and do their work 
soda (salsoda, sodium carbonate) to the water 
knife-grinders. It will prevent the water from rusting 
Use ugh to make the water feel a little smooth 
fingers, or experiment with less and less until the proper 
determined. Washing soda is not expensive. 

p emery wheel is dirty or greasy it should be 
bon bisulphide, benzine, or gasoline, so it can make 

» redress them with a file. Very coarse- 
seem to be the best for lap-grinding. 
alled silicate wheels by the various manufac- 
ischarden and oxidize the steel so much 
ition, or coloring of the steel from heat, pre- 
cking well. The coarse wheels make a rough 

i irface for the solder to adhere to. 
| clean while finishing the laps, to be 
ehardening. The same rule applies to 


ashing 


eng 


nder 


ywrefer ti 


nd injury prior to brazing, fold pieces 
1 drive slotted pieces of wood over 
th a hand saw, lengthwise the pieces, 

idth of the and any suitable 
temptation to meddlesome fin- 
do not the heart does 
from making finger marks 
the brazing, the 


Saws, 
the eves 


i ot 


to because 
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moisture from the skin will make rust on polished steel in a little while. 
Finger-marks are detrimental to soft soldering also. 

“Tt may surprise some to know that there are certain greases and 
other things that do not interfere with brazing. Such things as vase- 
line, pure tallow, olive oil, balsam copaiba, and some other things may 
be mixed either with cooked borax or zine chloride and salammoniac. 
While experimenting one day I made a very good braze with all of 
these things mixed together, just to see if any of them were incom- 
patibles. ; 

Others say there are certain kinds of lubricating and heavy cylin- 
der oils that may be used in fluxes, but I have not had a chance to try 
any of them. Let us hear from those who have. 

I wish some of the filer-writers of this journal would experiment 
during spare hours to find wrinkles useful to the trade, then tell us 
about them. The more a man helps his trade journal the more it will 
be able to help him. As a rule, the editors believe in the open-mind 
policy, and are willing to consider any suggestions that seem worthy. 
If a writer in good faith happens to get in a false theory by mistake, 
some other writer may correct the error and enable us all to learn 
something we wouldn’t have had a chance to learn otherwise. This 
has happened many times, and will continue as long as knowledge shall 
be increased. 


Forest Conservation and Logging Conventions 


The annual meeting of the Western Forestry Conservation Asso- 
ciation, and ninth session of the Pacific Logging Congress, held at 
Portland, Ore., October 24-28, attracted a large gathering of the — 
representative lumbermen and loggers of the Pacific States and British 
Columbia. The various papers and discussions were even more inter- 
esting than usual, and the keen interest displayed in the various prob- 
lems pertaining to the care of the forests and the marketing of the 
timber afforded convincing proof of the great work being accomplished 
in these “get together” sessions of experts and seekers after knowledge. 

The Forestry Convention was addressed by M. A. Grainger, chief 
forester of British Columbia, his subject being “What B. C. is doing 
to help its lumber industry,” while Mr. H. R. MacMillan, assistant 
manager of the Victoria Lumber & Manufacturing Company, Limited, 
(G) hemainus, late timbér trade commissioner for the Canadian Govern- 
ment, spoke on the “Necessity for International co-operation in forest 
and lumber problems which Canada and the United States cannot 
solve independently.” 

The sessions of the Logging Congress followed and were largely 
attended, two banquets affording ample opportunity for fun and 
raillery between the business sessions. The last day was devoted to a 
trip tothe big logging camps at Grays Harbor, where the party be- 
came guests of the Polson Logging Company, and Grays Harbor 
loggers 
“ite officers chosen for 1917 are: President, W. W. Peed, Eureka, 

vice-president, T. J. Humbird, Sand Point, Idaho; secretary-— 
treasurer, George M. Cornwall, Portland. Executive committee: 
British Columbia, J. M. Dempsey, Vancouver; Donald McDonald, 


Scotia, Idaho; H. M. Stathern, Port Falls, Mont.; WW: Ro Ballard) 
Somers, Ore.; A. H. Powers, Marshfield, Wash. : George A. Johnson, | — 
Seattle. Next year’s meeting place will be announced later. ; 


‘The B. C. delegates to the congress included: Dan. Stewart, Port — 
Haney; H. R. MacMillan, Chemainus; W. R. Reynolds, Vancouver; 
R. J. Barter, Wycliffe; John Lamb, Union Bay; P. DesBrisay, Rock 
Bay; Aird Flavelle, Port Moody; M. A. Grainger O\ictonia a ineme 
Benedict, Victoria; W. C. McMaster, Seattle; A. S. Williams, D. S.7@ 
Updegraff, F. X. Kohlman, GE. Chaffee; J. M. ©’ Bienwi@ottemmm 
O’Brien, Vancouver; M. J. Scanlon, Minneapolis; F. C. Riley, Myrtle — 
Point; Sid G. Smith, Myrtle Point; Geo. P.. Challenger, Vancouver; 
A. P. Allison, Green Point Rapids; W. Hanson, Jervis Inlet; D. Jere- — 
miason, Menzies Bay; W. B. W. Armstrong, J M. Dempsey, Walter ia 
Miller (McNair Shingle Co.), J. W. Crockett, E .M. Prouty and BGs 
Knight, all of Vancouver. 


Mountain Lumbermen will Log Heavily 


‘There is no gainsaying the fact that interior mill men lost the sale 
of millions of feet of lumber this season as a result of the insufficient 
supply of logs taken out of the woods last winter. Some mills operated 7 
for only two or three months, while 4 number remained idle all sum- 
mer. Various causes were responsible for this unfortunate situation, | 
the principal one being the fairly general belief that the lumber trade 
must continue to languish until the end of the war; to this should be — 
added the scarcity of labor and in some instances the unwillingness of 
banks to advance money until the new business was actually in sight. 

With their yards swept almost clean of marketable lumber and — 
the memory of scores of fat orders which had to be reluctantiy 
returned to the prairie retailers (to the ultimate profit of the Coast 
manufacturers), it may be regarded as a certainty that our interior 
lumbermen will not again be caught napping—at any rate, not next — 
year. Between now and spring the cut of logs is likely to be heavier — 
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than at any time since 1911, for the reason that a census of all the 
mills would not reveal an aggregate of a million feet of timber remain- 
ing uncut. Everything that would make a board or piece of dimension 
lumber has been passed through the saws. 


The only uncertain factor in the plans being made by the lumber- 
men for extensive logging operations is the state of the labor market. 
‘For a time it seemed as théugh it would be impossible to secure 
enough men for the many logging camps in contemplation, despite 
the fact that the wages being offered were the highest on record. 
Luckily, however, all fears of a scarcity of help have been dissipated 
by the return of hundreds of laborers from the prairie harvest fields. 
I’very man fit to work in the woods has been hired, and late comers 
will find a place in camps yet to be organized. 

; The Staples Lumber Company, Ltd., Wyclitfe, who operate their 
big sawmill the year round by means of a winter hot-pond, and who 
log both summer and winter, will have an additional camp in the 
woods until the snow becomes too deep to permit of good work being 
done. 

The Ross-Saskatoon Company, Ltd., Waldo, have several gangs 
of men in their limits. In addition, Howard Johnson, of Cranbrook, 
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has contracted to take out about 4,000,000 feet of timber for the same 
company. 

Manager C. D. McNab, of the Baker Lumber Company, Waldo, 
will have about 350 men in his camps this winter. He has fixed a big 
total for next sprine’s “clean-up,” but as he has few superiors in Can- 
ada when it comes to woods operations or earning dividends for share- 
holders, it may be taken for granted that his mill will be well supplied 
with logs next summer. 

The King Lumber Company, Ltd., Cranbrook, has opened up a 
camp near Waldo. Horses and equipment were shipped in from the 
company’s sawmill at Yahk. 


In various parts of the Pacific Northwest motor trucks are now 
being used successfully in the transportation of logs to the mills. A 
\Vashington company is operating one of these logging tractors on a 
seven and a half mile haul, or fifteen miles a round trip. Four and 
sometimes five round trips are made each day, the average haul per 
trip being 15,000 feet, at a cost of 90.5 cents per thousand feet, over- 
head and depreciation included. 


Vancouver Machinery 
Depot, Limited 


NEW and SECOND.HAND ‘MACHINERY 
for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on. 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


1155 Sixth Ave.West, VANCOUVER, B.C. 


Phone—Bay 470 and 471. Night Phone Bay 1518. 


_ Safety 


Accuracy 


Speed 


The foaeer’s oat 
Steam Signal Whistle 


(A Steam Whistle—NOT a Bell) 


Guaranteed to be the Fastest and Most Accurate Logger’s 
Signal ever devised. 

Pays for itself over and over again in added output of logs. 

“Safety First!” 
delays its value is beyond computation. 

Most easily operated Signal known. 

You always understand ‘‘ Toots-E.” 

Her signals are loud, distinct, clear cut. 


In the avoidance of mishaps, accidents and 


The steam pressure of the boiler is behind her “toots” which 
correspond exactly, in length and interval, to the oper- 


tor’s pressure on the signal handle out in the woods. 
SO EASY! 


Tested to 8000 feet and good for any distance within reason. 


C. M. LOVSTED & CO. 


Manufacturers 


SEATTLE 


Western Sales Department 
Pittsburg Brake Shoes, Frogs and Switches, 
Steel Car Wheels 


Patent Applied for 


The Log Scoots 


when 


“TOOTS-E” Toots! 704 Alaska Building 


Phone Elliott 2945 


Malleable Journal Boxes, 
Malleable and Steel Car Castings, 
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Lumberman: 
Sir—We have read carefully and thoughtfully the editorial 


Western 
Dear 


in the October number of the Western Lumberman headed ‘Trouble 


Ahead for British Columbia Shingle Industry,” and we must confess it 
hurts—hurts because we realize the absolute truth of the points 
brought out 
rhe r and shingle industry, unlike other. industries near its 
seems to lack even the desire for co-operative action, which is a 


uisite - pre sent day business. Even now, when our competitors 
are raking full advantage of the merchandising methods necessitated 
by twentieth century business, we of the lumber industry are appar- 
ently content to dream on and drift along; guided by the precedent of 
nineteenth century examples. We do not seem to be awake to the 
changes made necessary by present day advertising, which in its turn 
is necessitated by progress in educational lines. 

ompetitors, on the other hand, are fully alive to existing 
-onditions. It is almost impossible to open any ‘periodical without 
es confronted with from one to a dozen or more advertisements of 
substitutes for lumber and shingles, and particularly for the latter. 
ingles only a few years ago were the acknowledged roofing, and to- 
hay they are a fraction of the roofing materials in use. The substi- 
tutes for shingles owe their popularity and consequent growth not-to 
any superiority to shingles, for the substitutes are inferior, but to 
good, wide-awake, twentieth century merchandising methods. The 
whole superstructure of their vast industry is founded on advertising. 


(Jur 


ou 


If we who are shingle manufacturers would only co-operate and 

ise only a small portion of the energy, time, and money the substitute 

ofing people devote to their industry we would within a very short 

time have them on the run. The untold truths concerning shingles, 

even if simply told, would be so thoroughly convincing and furnish 

such strong arguments that the substitute roofing people could not 

possibly answer them. 

We are sleeping in a deep, deep rut that we don’t seem to want to 

see out of, a rut which we don’t seem to care to climb out of, and it 

may be that we will go the foolish virgins one better and wake up one 

day to find that not only have we no oil for our lamps, but that some- 
ye has stolen the lamps. Yours truly, 

lowa Lumber and Timber Company, Ltd., 
F. S. Greene, Sales Manager. 


Vancouver, Oct. 31. 


Lumberman: 
Sir—An article in the Vancouver Province of November 2nd, 
the same day at Kelso, Washington, describes the novel and 
rising political move made by the Republicans in Washington 
it shingles printed extolling the “Ruinous [Effect of ree 
Trade under the Democratic Administration upon the Shingle Busi- 
ness.” The article goes on to say that “the idea is a nov el way of 
showing the high cost of paper and the low selling of shingles. 

of course, is that under the existing tariff British 
msible for the present prices of shingles. We hope 
e, for with the exception of periods in 1907 and 1908, the f.o.b. 
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peice toy shingles to-day are the highest they have been in the 
ist twenty years, or, in fact, since 1895, when shingles that now bring 
i mill $2.25 thousand sold as low as $1 per thousand. The 
pri f shingles to-day, however, is not a fictitious price, but is based 
the f labor and the cost of raw material. Each of these items 

} d over 40 per cent. during the past year. 
Columbia has, by producing a better grade of shingles and 
gher standard of manufacture, made a market for 


United States. British Columbia has on 
business with Washington manufacturers 
far as prices are concerned, for British Columbia 
red a premium of 10c to 50c over the Wash- 
this fact was not printed on the shingle. 

mills in Washington and Oregon than 
British Columbia, or, in other words, 
produce in less than four weeks as many 
produces in a year. A ee part of the 
roduction is naturally marketed i 1 Canada. The 
the Uni ; which is very ‘shill compared 
ngton and Oregon, has been a boon to 
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gles the same grade and the same 

Ore shingles there would be no market 
d there would be no tariff controversy. 

he only effect of a high protective tariff on 
he great consuming public of the United 
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States the right to purchase a better shingle than is offered them by 
the mills in their own country. 

Regarding the high price of paper, we leave it to you newspaper 
men to say what prices would have been were it not for the great 
quantities of pulpwood which Eastern Canada has been able to give 
the United States. Wours aece. 


The Shingle Agency of British Columbia, 
R. D. Hyde, Secretary. 


Vancouver. Noy. 5. 


Lumber Manufacturing Costs 


In these days of fierce business rivalry the aim of every live indus- 
trial concern is to reduce manufacturing costs, the penalty of failure 
being the elimination of profits and perhaps bankruptcy. Large 
employers of labor are realizing more and more that one of the main 
unguarded leaks has its source in the unrecorded comings and goings 
of their workmen, and late years have seen what might almost be 
termed a concerted movement on the part of manufacturers to pro- 
tect themselves against this form of theft. 

The Western Lumberman is pleased to be able to note, on the 
authority of Mr. F. E. Mutton, general manager of the Toronto branch 
of the International Time Recording Company of Canada, Limited, 
that the manufacturers—and especially the lumbermen—of British © 
Columbia appear to be fully alive to the importance of guarding their 
pay-rolls by installing time recording systems in their factories and 
mills. When at the Coast recently Mr. Mutton went very thoroughly 
into the possibilities of the British Columbia and Alberta territory, 
which for several years has been in the capable charge of Messrs. 
Brake, Creedon & Co., 822 Homer Street, Vancouver. The admission 
of leading lumbermen that the mills on the other side of the line are 
able to manufacture more cheaply, and that the advantage is not to be 
entirely attributed to more modern equipment, had a special signifi- 

cance for Mr. Mutton, who is well aware that the use of time-checking 
systems is almost universal in the mills and woodworking factories of 
Washington, Oregon, and California. 

In the confident belief that from this time forward our lumber- 
en will be increasingly keen to reduce their output costs wherever 
possible, Mr. Mutton, while here, arranged for the establishment of a 
service department, which is in charge of Mr. Robert Donahoe, who 
has been connected with the International Time Recording Company . 
for the past fifteen years, and has the reputation of being the best 
versed expert in his line in Canada. Mr. Donahoe has his office with 
Blake, Creedon & Co., and his experience, advice, and practical assist- 
ance are at the service of lumbermen and other large FU eonee of 
labor. 


New Shingle Mill to be Fully Modern 


On the site of their former mill, which was destroyed by fire a few 
months ago, the Brunette Sawmills Company, Ltd., New Westmins- 
ter, are erecting what is planned to be the most modern shingle plant 
of its size in the province. It will have seven shingle machines, blower 
system, log haul, 86-inch cut-off saw, power splitter, knee bolter, ete 
‘The power will be electrical, a 200 kw. generator formerly installed in 
Kamloops power house haying been purchased recently. A battery of 
four new dry kilns escaped the fire which swept the old mill, so that 
General Manager Lewis is hopeful that the new plant will be in shape 
to cut shingles early in the new year. With that end in view, Mill- © 
wright James Mackie is speeding up construction by employing as 
large force of carpenters and helpers. 


New Westminster Millman Honored 


ice F, Duby, general superintendent of the Brunette Sawmills 
Company, Ltd., New Westminster, for the past three and one-half — 
years, is the proud possessor of a new timepiece which he would: not 
exchange for one encrusted with diamonds because of its associations. | 
Mr. Duby resigned his position early in November to build and oper- 
ate a large sawmill at Prince Rupert in conjunction with Mr. J. S. 
I’merson, the well-known Vancouver lumberman, and on the evening — 
of November 12th he was waited upon at his residence by representa- — 
tives of the operating staff of the mill and made the recipient. of a — 
costly thin model gold watch, with high-grade Swiss movement, the 
back of the ease bearing his monogram, 


Silent Chain Drives Demonstrate Worth 3 


The Link-Belt Company, of Chicago, has just issued a very inter-~- 
esting and instructive little bulletin (No. 282), describing the instal 
tion of 1,000 silent chain drives in the plant of the Schoellkopf Aniline 
and Chemical Works, Inc., at Buffalo, N.Y. The first silent chains 
were installed in the dye factory in June, 1915, and have brought 
repeat orders, until the total has reached a thousand. The Link-Belt 
Company points to this achievement with pride as a splendid demon- 
stration of its slogan that silent chain drives are “flexible as a belt—= 
positive as a gear—more efficient than either.” The chains in use at 
the chemical plant transmit from three-quarters to five horse power. 
The bulletin is well worth studying. 
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The Resaw Feed Works 


The mill man who possesses a keen sense of the importance of a well designed Feed Works seldom 
goes wrong in his selection of a Sawmill Resaw. 


He has a right to assume that its builders know, or should know, enouga of the principles of band 
sawing to build a machine that wilt properly carry the blade and give it the required protection— 
yet even on that point there is plenty of chance to go wrong. But when it comes to the matter 
of properly getting material to the saw and keeping it everlastirgly at it, he knows that depends 
entirely on the resaw feed works and the care and forethought with which it has been built. Into 


‘Gates ao 
Heavy Duty 


Vertical Band Resaws 


is built every element of successful feed works construction— 
Speed, Power, Activity, Accuracy and Ease of Setting, and a 
carefully selected range of speeds with Single Hand Wheel 
Control. 


Not content with this, we have recently added the new Yates 
Selective Yield Set Works enabling the operator to saw to gauge 
_ either side of blade. These are a few of the things that the 
ie buyer gets with his Yates Heavy Duty Resaws. 


And these are the reasons why users say Yates Re- 
Saws meet every operating contingency. 


sy Our new book ‘‘Band Sawing Machinery”’ tells all 
~ about these capable machines. 


2 i Write for a copy while you 
eee have it in mind. 


»B. Ya tes Machine Co.Ltd. 


HAMILTON, ONT. CANADA 


Successors to Berlin Machine Works, Ltd. 


U.S. Plant with Offices, Beloit, Wis. 
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Red Cedar 
Shingles 


Bevel 
Siding 


QUICK SHIPMENTS 


Loans on 


Timberland 


We have internationally recognized 
facilities based on 36 years experience 
in timberland and lumber matters. 


Long or short terms.. Amounts from 
$50,000 up, as conditions warrant. 


ps D. ee 


wen KK. sxceveraroerannanranaanennnerensnnaneanannieRENRONAANAAOD 


332 South Michigan Ave., Chicago 


Ba LERS 


We excel in BOILER MAK- 

ING because we make a 

specialty of it. Quotations 

promptly on request. 

THE LARGEST PRODUCERS 
IN B. C. 


VY LCANGz2-: 


SHOVLS 


Westminster Mill 


Company 
NEW WESTMINSTER, B. C. 


iL 


The great saw-steel mill of HENRY DISSTON & SONS, INC., PHILADELPHIA, U.S. A. canapian'FacTory: two others combined ng 


‘cisco and Seattle branches. 
getting, about 90 per cent. of the white metals used in Western Can- 


-ask: “What about your crosscut trade ” 


World’s Greatest White Metal Manufacturers 


On the back cover of this issue of the Western Lumberman will 
be found the quarter-page announcement of the Vancouver branch of 
the Great Western Smelting and Refining Company. This great con- 
cern maintains eleven plants—ten in North America, one in Rio de 
Janeiro, South America—and its products bearing “G. W.” trade mark 
are in demand wherever machinery is in use. Its catalogues are pub- 
lished in five languages — English, French, Spanish, Chinese, and 
Japanese—and its Saal sales GE ems amount to about $25,000,000. 
All plants are kept thoroughly modern in the way of equipment, which 
enables the company to produce its goods at minimum prices. 

The entire Western Canada trade is served by the Vancouver 
branch of the company, located at 146 Dufferin Street East, in charge 
of E. B. Gorman, a “‘live wire’ formerly connected with the San Fran- 
Under his aggressive system of business- 


ada is made at the Vancouver plant, which is in every way quite as 
well equipped as the larger branches. Mr. Gorman reports a gratify- 
iug increase in orders owing to the activity of machine shops and the 
pronounced revival in lumbering and mining operations. 


Shipping Cross-Cut Saws to Washington 


“As every pound of steel going into our saws comes from those 
famous makers, William Jessop & Son, Sheffield, England, the war is 
not making it easier for us to do business,’ remarked J. C. Dietrich, of 
the J. Dietrich Saw Company, Ltd., Pandora Street, Vancouver, when 
interviewed by the Western Lumberman on his return from a trip to 
the-head office and factory at Galt, Ont. “We could, of course, save a 
big sum in war risk insurance, as well as on the first cost of the article, 
by purchasing a cheaper grade of steel in the United States, but we 
would rather go out of business until peace is declared than do any- 
thing to jeopardize the reputation we have spent years in building up,” 
continued Mr. Dietrich. “So far, however, we have been able to have 
our orders filled without serious interruption, but the price would 
suggest that delivery is by aeroplane. Our factory is exceedingly 
busy, and as the output is greater than ever before in its history, we 
are dreading that one of these days we may lose a consignment of 
steel owing to the submarine activities.” 

ae ba reply to a query relative to the business being done by the 
Vancouver branch, Mr. Dietrich smilingly remarked: “The depression 
hit us, of course, but we had faith in the stability of the British Colum- 
bia lumber industry and kept up our advertising. All year we have 


been experiencing the good effects, and sales have shown a steady gain 


each month. Our shingle saw trade has been particularly satisfactory, 
©) 
and day, which, of course, means more saws 

At this point } Mr. Dietrich received a ee up” call from a New 
Westminster mill in need of saws, and the scribe had time only to 
“Tell your readers that our 
B. C. Racer is a favorite in the lumber camps—a sure test of good- 
ness, said J. C., as he cranked his auto. “Washington loggers want 
it, too—we sent over three shipments this summer, and The 
throwing in of the high-speed clutch brought the interview to an 
abrupt close. 


Husky Logger Performs Daring Feat 


A few weeks ago the crew of Higgins’ logging camp at Cameleon 
Harbor, Tribune Channel, about 80 Paice north “ok Vancouver, wit- 
nessed an act of remarkable daring and agility, performed by one of 
their number, which will doubtless be talked about for many a day in 
the Coast lumber camps, where feats of daredevil bravery are as com- 
mon as “scraps” among school boys. 

In the course of a shift to a new logging location it became neces- 
sary to attach a cable to a very tall tree at a point 120 feet from the 
ground. Usually this is done by a workman equipped with pole- 
climbing spurs and belt, but this time these means were not available. 
What was to be done? It would take several days to secure the equip- 
ment from Vancouver, and a shutdown of the operations for that 
length of time was not to be thought of owing to the heavy expense 
involved. 

This is where tall Andrew Busby came to the rescue, if reports 
are true. He was an expert chopper and skilled in using a spring- 
board. With his axe and two springboards he began to climb the tree. 
Standing on the first board, he chopped a notch five feet above him, 
slipped the second board into the notch, climbed up, and, drawing the 
first board after him; repeated the performance a score of times. In 
an hour, while his companions below watched him breathlessly, he 
reached the top of the tree and affixed the rope. Standing on a board 
a few inches wide, he was apparently as cool at 100 feet from the 
ground as when he was only five feet from terra firma. 

Busby is now a private in the 230th Forestry Battalion, having 
enlisted in Vancouver a few days after performing the act above 
recorded. 
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Give a Fire a Little Start 
in Your Mill or Yards—— 


What Chance Have You of 
Saving Anything? 


Prevent it 

by the 

proper use of 
“METALLIC” 
Roofing and 
Siding 


Lumbermen 
receive the 
benefit of 

our best 

Trade Discounts 
on all we make 


Lines of real value to you: 


GALVANIZED ‘“‘EASTLAKE” STEEL SHINGLES 
GALVANIZED FLAT ROOFING 
GALVANIZED SIDINGS—Tight fitting Joints 


CEILING AND WALL PLATES in lengths up to 8tft. 
for the Engine Ho se, etc. Quickly applied. 


Send Sizes for an Estimate 
Or Write for Catalogs and Price Lists 


THE METALLIC ROOFING CO., LIMITED 


Manufacturers 797 Notre Dame Avenue, WINNIPEG 
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Page Pace 
Abbotsford Timber & Trading Co. 4 Letson & Burpee, Ltd. . 37 
Adams River Lumber Co. ....... Si) ReneyMife.-Con em Sesion ee ys 42 
AllisonsCoupontGox.-- 5-4. 45000) 4 Lovsted & Co. Cours eget CoG 
JA\DXGS € maALAE Ham DYES CCOly tens Sree a pen CS aemS Sole Sao Nba eaaeeE SN aa i 
Meisinnon ChainsGos 4.0! Gorer 
McL g 

Baker Lumber Co., Ltd. 6 Molecen Pees oe coeae' 4 
B. C. Mills Timber & Trading Co. 10 Metallic Roofing oe a EY 
Beaver Board Co. .. .. Cover Miller, John K. nN Seer ames 6 
Broadfoot, James L. Arse 09.) Montreal Woceo ie AN: orks .... 41 

Brunette Saw Mills, Ltd. 7 Moore. Robt. M. & Co. awe fee 
British America Mills & Timber Muskegon Boiler W Reicoagrs es ee 
Gompanyetdste oe. oe ee 8 eee ah 
Neumeyer & Diamond .......... 38 
Canadian Link-Belt Co., Ltd... Cover Nicola Valley Pine Lumber Co 4 


Canadian Mathews Gravity Car- 
rier Company ... eee ot. | atbersone: JP (Sc 


Commercial Lumber & Shingle Philadelphia Textile ‘Mach’ Vy RGout 6 
COMME e Cena ea me ls e 6 BhoenixeM far€o sees oe aneres 4] 
Cradock & Go, George’. 2277. Cover > Pink Cov htd? “Thee 40 
Czerwinski Box (COM HS Rt iad ES | 
Sadler & Haworthos eh: yout Cover 
Dicstonee Sone Hency. ” no) cattle Boiler, Works mn. sk... 34 
RAT RC MSY ve ea mci kr he Shawnigan Lake Lumber Co 8 
Calbrath Goe TeedeED Stas, eo. 8 Shevlin Clarke Lumber Co. ..... 3 
General Mercantile Agency eee es SauDley Dietrich Co itd. 2.2. oag6 
Goldie & McCulloch Co.. Ltd... 9 ~!monds Canada Saw Co., Ltd. .. 36 
Goodhue SeConiie. 38 Suaith = GG : ca eck 4 Mae 
Gutta Percha & Rubber, Ltd... Cover Smith Lumber Cosssrd PBiies sich end 
Great Western Smelting & Re- Smith Saw Co., R. H. og es OO 
Pel oe ae AL eee Gover] aimith Shannon Lbr. Co., Ltd.. Cover 
Starbird, W. D. . SW Sane, 9 
FieliieaamicceavV hikes 4... kee. Se con 5 Tallman Brass & Metal Co Cove 
‘ . ie Pass BI re Ee Oia Tr 
iays Knte’ Gol Wtde Peter -.... . 34 [Thurston Flavelle Lumber Co. .. 5 
Heads, W.J. . seeeeeeeess.. 34 Timberland Lumber Co.. Ltd. ... 6 
Elcaeiter Sons) <a ees 6 
EloeyeuGompamyeen....<. fess; 738 3 : 
HinwteNictal Games, 6 le Cover  “alcouver Ene. Works) fd... ~38 
Vancouver Machinery Depot .... 29 
Victoria Lumber & Mfg. Co., Ltd. 4 
International Time Recording Co. 10 Vulcan Iron Works ............. 32 
es A Walsh Construction €o. ...-0... 7 
Vores S& Samy GET. oi 5 Seana s | 40 Waterous Engine Co. ........ Cover 
aWiestminster Milli Go... .:.0.4...- 3 
WAaceye COAST M4: ..'.iedearoh) 40 


Ibacey, shinier Cola's:< sc axreiesncieats MatesMachine:Go:, PiBe c.cecnc. 31 


C. C. SMITH, D.L.S., B.C.L.S, 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 


Sey. O54 


518 Hastings St. W.VANCOUVER, B.C. 


The | 


Peter Hay Knife Co. 


Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


W. J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


MOORE LrIGHT 
GASOLINE SYSTEMS 


> 


‘Mo 
VANCOUVER 
2 REGINA: | .. 


Robt, 


Seattle Boiler Works 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Burners 


1 1 Ops 


We have « pa 
overdraft 
system in our 


tent 
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_— quires no grates 


SEATTLE BOILER WORKS 


ard 555 Ballard Sta., Seattle 


WESTERN LUMBERMAN 


NS. WANTED’ ~> 


2 Gente a Word 


Tre ut ak oid SIE SAE DIY EXK FIY IX) 


HELP. WANTED me =O 
“2: BUSINESS): OPPORTUNITIES~ 


All advertisements under this department, 


sertion for less than twenty-five cents. 
per inch, 


2 cents per word for each insertion. 
Small display advertisements, 
Four or more insertions, $1.00 per inch each insertion. 


No in- 
one insertion, $1.50 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to delives 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. ‘ 


LUMBER 30OOKKEEPER “AND 
accountant wants position. 
First-class references. Apply P.O. 
Box 1322, Vancouver, B.C. 12 


costs 


WANT A GOOD MAN? AM ABLE 
to handle any position in retail busi- 
ness, having operated line of yards, 
or would go with wholesale firm. 
Would consider offer from Coast 
concern. Competent office man. Ap- 
ply Box 500, Western Lumberman, 
Winch Bldg., Vancouver, B.C., or 
Travellers’ Bldg., Winnipeg, Man. 1 


FOR SALE — FOUR MACHINE 


shingle mill, on salt water, with well 


protected booming grounds and 
deep water. Railway and steam- 
boat service; spur to dry kiln. 


Equipment new and most modern, 
including circular log cut-off, power 
splitter, and knee-bolter; also bolt 
cut-off. Ample power dry kiln capa- 
city for night shift. Good bolt sup- 
ply. Apply Owners, care of West- 
ern Lumberman, 212 Winch Build- 
ing, Vancouver, B.C. 12 


Canada’s Timber Output. 

Business is based upon facts, 
and one of Canada’s leading busi- 
nesses is her forest products in- 
dustry. The figures showing the 
increases and decreases in differ- 
ent parts of this industry are given 
in the bulletins just issued by the 
Forestry Branch of the Depart- 
ment of the Interior covering the 
calendar years 1914 and 1915. 
These bulletins are sent to men in 
the trade, but any citizen interes*- 
-d who has not received a copy 
may receive one free upon apply- 
ing to the Director of Forestry, 
The specific bulletins 
are as follows: Bulletin 58A, ium- 
ber, lath, and shingles; Bulletin 
pulpwood and wood-pulp; 
Bulletin 58C, poles and railway 


()ttawa. 


583, 


‘ 
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Finishing Wood a Dead Black. 
. method of finishing wood to 

e it a dead black color and pre- 
sent an appearance of ebony con- 
ists of polishing it with charcoal, 
and is much used by French cab- 
The wood is first 
ted with an aqueous solution 
which is immediately 
another coat in which 
yhate of iron and nutgalls are 
These, by 
o chief ingred- 
writing ink. 
are dry, the 
od is first rubbed with a very 


1 he 
eda Dy 


c} ief ingredients. 
e way, are the tw 
of ordinary 


these coats 


hard brush and then with a light 
and friable charcoal, such, for ex- 
ample, as willow or basswood 
charcoal. Alternately with the use 
of the charcoal the piece of furni- 
ture is rubbed with flannel soaked 
in a mixture of linseed oil and 
essence of turpentine. 


Circassian After the War 


The European war has not only 
limited the importation of Circas- 
sian walnut but has absolutely 
kept it out of this market—there 
is no Circassian walnut. 

A great many manufacturers of 
furniture, and consumers as well, 
have wondered not a little what 
will be the ultimate result. Will 
Circassian walnut regain its pop- 
ularity? In the minds of many 
this wood while beautiful in itself 
is not particularly fitted for fur- 
niture but more.particularly ad- 
apted for the paneling in public 


For 


Fully equipped. 


Valuable Box Factory 


Offers wanted for purchase of 


CZERWINSKI BOX FACTORY 
at Winnipeg 


Reputed to be the Finest Box Factory in Western Canada 


Latest and best machinery for box and 
cabinet-making. 
Ready for immediate operation. 


SALE INCLUDES: 


Factory site comprising 2% acres close to 
business centre of city. 
Unexcelled trackage facilities. ~ 


Magnificent Opportunity ! : 


For any person wishing to engage in box manufacturing. 
Street cars pass the factory door. 
purchased at a very great bargain. 


For further particulars and offers of purchase write 


H. E. DENEEN 


Assignee of the Czerwinski Box Co., Limited 


300 Electric Railway Chambers 


buildings where large spaces are 
to be filled. But few of the manu- 
facturers of the high grades of 
furniture have used Circassian 


walnut except to a limited extent, 


simply because of its unusually 
large figure, as they do not feel 
it meets the high tests of good 
taste. 


In discussing the situation with 
manufacturers of medium’ priced © 
furniture and the manufacturers 
of veneers it is apparent that after 
peace has been declared and there © 
is again an opportunity of import- 
ing Circassian walnut it will not 
only occupy the position it did be- 
fore he war but will be more pop- 
ular than ever, that is in the me- 
dium priced grades of furniture. 
Many veneer men are making ~ 
their plans even now to take on 
as much of this stock as they are 
able to secure as soon as the op- 
portunity presents itself—Hard- 
wood Record. 


General Mercantile Co. 
Limited — 


Wholesale Lumber 


B. C. Forest 


Products 


922 Metropolitan Bldg. 
VANCOUVER, B.C, 


Sale | 


- 


The .whole may be 


WINNIPEG, Man. 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
-in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :-— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, "4c. per lineal foot. 


Railway ties, 8 feet long, 1¥%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, January 19th, 1916. 
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—a combination that can 
not be beaten— 


Simonds Crescent Ground Cross-cut Saws in the woods 
and Simonds Wide Bands, Solid Circulars, Inserted Point, 
Gang, Shingle, Edger, and Trimmer Saws in the mill. 
Famous for quality among Lumbermen ane 
the world over. Ne 77} 
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SIMONDS n Saws ee 


For Catalog, Prices, or further particulars, 
write any office. 


SIMONDS CANADA SAW CO., LIMITED 
St. Remi St. and Acorn Ave, MONTREAL, Que. 
VANCOUVER, B.C. In the U.S.—Simonds Mfg. Co. ST. JOHN, N.B. 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Beas agree that our saws do not break or ae when sawing, 
and will hold a cutting edge for an exceptionally | ong time. 
We have added a number of new machines to our already strong 


equipment and can therefore handle any class of repair work with 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. VANCOUVER, B.C., 1642 Pandora St. 
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‘The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 
bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
| O0-ft.) | 


Canadian Mathews Gravity Carrier Co. 


484 Richmond St. West, Toronto Lomita 
GEORGE < eee ON. Representative, 318 Homer oe VANCOUVER, B. C. 


CANADA'S MINISTER OF FINANCE 


says Country’s 
Watchword 
Should be 


PRODUCE! 


“It’s a Winner’’ 


You Produce More 
High-class 
Red Cedar Shingles 


We Produce 
The Machines 


‘“‘All Made in Canada’”’ 


Letson & Burpee 
Limited 
162-198 Alexander Street 
VANCOUVER, B. C. 


IRON FRAME “ECLIPSE” 


WESTERN LUMBERMAN 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West . - Vancouver, B.C. 


Telephone—Fairmont 240 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. ‘Cranbrook, B.C. 


R. HOE & CO. _ call New York 


Successful makers of successful saws since 1828 


CO U N T T H E C O ST Established hy, 1904 
oh tien ince Aci booty aceon DIMOND : STEEL 
yt open hres—the risk of property destroye the 
expense of cartage, etc.—and you'll see WHY the SPECIAL 
“MUSKEGON” WATER SPACE BURNER ° can i 
re eee For Logging Camps and Saw Mills 
is sO great an economizer. : : 


That it will save you money is beyond question. Piao Pies } 
? , We can furnish testimonials from leading lumber firms 


ecords of some hundreds of money-makin ‘ 
ee 5 sh . who have adopted the use of our steel exclusively. 


ls prove the profitableness of this system and 


2 
JurneT. 


te for full facts NEUMEYER & DIMOND, 
Muskegon, Mich. 
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have the stretch taken out before you get 


them and “the 15% less stretch” means an overall 
economy of 15% on your belting costs. 


Every time you ‘“‘take up’ a slack belt it usually means cutting out a useless 
piece. In a year these pieces represent considerable belting all paid for but of 
no use to you. All this is additional to the time lost in tightening belts and 
power lost through slack belts. ~ 


Use Goodhue Belts and reduce your 
belting charges and ‘‘ belt labor’’ 
by 15%. Tis worth considering. 


J. L. Goodhue & Co. 


Limited 
Danville, P.Q. 


We tan our own Leather— 
we know it’s good. 


_ Sole British Columbia Representatives: 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B. C. 


WESTERN LUMBERMAN 


YOU WANT THE BEST? WE SUPPLY IT! 


More Solid Leather to the Square 


* Genuine O ak si Foot than any other Belt Made 


I T | D. K. McLaren, Limited 
B E IN G Montreal - - - 351 St. James Street 
Vancouver FSi meas - 847 Beatty Street 

200 King St. West 


Toronto = a " 
St. John, N.B. - . 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


This 1s 1916—Not 1816 


Only of comparatively late years have we of 
the lumber and timber industry begun to adopt modern 
methods. In all too MANY CaSCS WE have not yet begun. 


lhe latest types of management, machinery, 
manufacturing meth ae, reclamation of by-products, 


and advertising still have been adopted all tan 


1 the b My Se ae and estimating of timberlands 


rrudgi Ke y _ Mi Ce a o Beit. 
e 36 years’ expe of James D. Lacey & Company represent by 
iné 7 f St ssful effort to im prove on the methods of a century || - 
, ig. 1C E y REPORT remains the one real guarantee of vir- | 
tually accurat wledge of stumpage values, and the International | 
flan :D. La EF Cr ampany constitute by far the greatest exist- 1] WATERPROOF Cco\ TERS d 
body of facts concerning timberland ( both in and out of the market}. an 
acilities are at your service in cny tin. ber- CAN V A S GO ODS 


It often transpires that we. know more about a ie s 
7 of every description 


“ROSE CITY ” BRAND 


TIN PANTS 


Write for Catalog 


ae ||| C. H. Jones & Son Limited 


1213 Whitney-Central Bldg. 


estern Bank Blag. 110 Alexander St., Vancouver, B.C. 


end you our Booklet, © Poiniers.”’ 


Pink’s Lumbering Tools = eau 


The Standard Tools 3 Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
Boat Winches, etc. 


Adents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


ale and Retail Hardware Merchants Thos. Pink Co., Limited, Pembroke, Ont. 
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EFFICIENCY IN LOGGING 


te Linuet PR iear readers. Teco aieccicrat waneetiets. 


“bin 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


Works on North Side 


Coupon Books 


~ ©} penss) 


Offer to the store 
manager a SURE, 
SIMPLE and SAFE 
METHOD of selling 


merchandise. 


STEVysaaSNVdL LON 


You can not afford 


to be without them. 


If you do not use Coupon Books, write us for full 
information. If you are using books of another style, 
ask us for samples and prices. 


Our factory .is the largest in the Country, devoted ex- 
clusively to the manufacture of Coupon Books, and 
contains every facility for giving prompt service. 


When you are ina : 
HURRY FOR COUPON BOOKS 
Wire 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the ereatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least-cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


41 


| PHOENIX MFG. CO. _EAU CLAIRE, Wis. U.S.A. 


Allison Coupon Company | | MONTREAL LOCOMOTIVE WORKS, LTD. 


Indianapolis, Indiana, U.S.A. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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| Steel Saw Carriage 


The illustration shows our 3-block. standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don't waste money on extensive repairs to machines whose days 
are done. You, will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


oS Z 


__ —all have been designed to cut down operating 


* and we have the shops, the biggest in Canada 
1 building sawmill equipment, to back. it up. 
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MACH 


Is Mill Equipment That 
Spells Satisfaction 


Whether you operate a portable outfit or a 150,000 ft. capacity 
mill, Waterous Sawmill Machinery will give you results that count 
on the right side of the ledger. _It contains all the time and labor 
saving improvements that modern sawmilling demands. More than 
that, every machine, even in our very lightest outfits, is built with 
a strength and sturdiness that means years of service more than 
you ll get from other makes. 


_ Waterous Sawmill Machinery has kept abreast of the times, or a 
_ little ahead. Recent additions to our line : 


The “New Model’ Bandmill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty, years. We have the experience 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 
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Engine Works Co., Limited 
£ 5 


ES xgency i B. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada 
i iin 


TY 


VA 


Branch— WINNIPEG, Man. 
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“FROST KING” BABBITT 


Our thirty five years’ experience in metal mixing enables us a place on the market a babbitt i 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- | Be, 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
————_—————— _ F£ines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is — Ry 
Sales annually of Mixed Metal, rade metal, made of the very best selected stock, and carefully compounded. Fuk 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure it in ‘making youa ship- ; 
———————— CU DEO nOr. 


Factories also at— | i , ‘ = 
HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Louis, Mo. 


Factory and Office at Eastern Avenue and Lewis Stneee Toronto 


XXXX Nickel—Copper Hardened | 


x Spree No. 1 Railroad 


A Babbitt of Quality MET ALS cf | 


For F ee F Made in the Lumber Contes 
Heavy High gg for the Lumber Trade 


Pressure Speed 
“WHAT WE MAKE WE GUARANTEE” 
Stocked by D. Ackland & Son - Winnipeg 


Sallimandornss orn Nala 


Order direct from the manafadeees 


ee 


Great Western Smelting 
& Refining Co. 


VANCOUVER - — BC. a 
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